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These Three

Elgin Watches
are being specially featured in
the current Elgin advertising.

THEY are the most popular men's watches
made.

The G. M. Wheeler Movement, in its various sizes,
exactly meets the general demand for a thor-
oughly good watch at a moderate price.

The Lord Elgin Thin Model is receiving great favor
from men who like the style of a thin watch.
For wear with evening dress this model is
especially desirable.

Every dealer should keep his stock of Elgins full
and should particularly see that he is well
supplied with these three numbers that are
being emphasized in the extensive Elgin
advertising.

Retail prices on these models
are being advertised as follows:

G. M. WHEELER, 18, 16, or 12 Size.
In Filled Gold Cases, $30 and up.
In Solid Gold Cases, $50 and up.

LORD ELGIN, Thin Model (one size).
In Filled Gold Cases,$21 and up.

In Solid Gold Cases, $35 and up.

Write your jobber or this company direct for your prices.

ELGIN NATIONAL WATCH COMPANY,
Factories: ELGIN, ILL, U. S. A.

New York Office, General Offices,
15 Maiden Lane. 131 Wabash Ave., Chicago.

G. M. WHEELER MODEL, 12 Size.

LORD ELGIN, Thin Model.

G. M. WHEELER MODEL, 16 Size.

Ring Out the Old Ring In the New
Why travel in the same old rut the balance of your natural life, and buy the same antiquated styles of Nickel Alarm Clocks yourgrandfather used to buy, just because some manufacturers have not thought it necessary to produce new designs in Nickel Alarmsas they do in other clocks?

We have some new ones, superior to
anything heretofore made, and to introduce
them and put a set into the hands of every
jeweler, we will on receipt of $6.00 deliver
east of the Rocky Mountains, express pre-
paid, one sample of each, consisting of
eight clocks as described.

Don't fail to avail yourself of this oppor-
tunity to see a complete line of up-to-date
Alarm Clocks.

See coupon at bottom of page.

The
E. Ingraham Co.

Bristol, Conn.

STANDARD. 30 Hour Time Alarm with " Shut - off " switch.Height, 61", inches. Dial, 4,!(2 inches. Case seamless brass nickeled.THE RATTLER. 30 Hour Timo Alarm with " Shut-off" switch.Height, 6% inches. Dial, 4,14 inches. Case nickeled and highly polished.LONG ALARM. 30 Hour Time. Six-minute Alarm with "Shut-off " switch. Height, 634 inches. Dial, 43i. inches. Case seamless brassnickeled.
ALTERNATOR. 30 Hour Time, Repeating Alarm, rings alter-nately every fifteen seconds for twelve minutes, with " Shut-off " switch.Height, 63:," inches. Dial, 4,!,<,a inches. Case seamless brass nickeled.

DI-ALTERNATOR. 30 Hour Time, Repeating Alarm. rings
alternately every fifteen seconds for twelve minutes, with " Shut-off"
switch. Extra large bell. Height, 7 inches. Dial, 4Y2 inches. Case seam-
less brass nickeled.

THE ALARM CLOCK WITH THE CONCEALED BELL
SEE CUT OF INTERIOR VIEW SHOWING BELL LOCATED ENTIRELY WITHIN THE CASE. THE UNSIGHTLY VISIBLE BELL ELIMINATED.BELL CANNOT BE DISARRANGED OR THROWN OUT OF ADJUSTMENT.

A—Dial

C--Dust Cap
D—Movemaut.

SIREN. 30 Hour Time Long Alarm (4 minutes) with " Shut-off " switch. Large bell inside of case.(See ivntieBriRorAviiewoR.) He3i0g1Hu,e6eir 
Time, Repeating 

4!.2 inches solid brass. Case nickeled and highly polished.
Alarm, rings alternately every fifteen seconds for twelveminutes with " Shut-off" switch. Large bell inside of case. (See interior view.) Height, 6 inches. Dial,4! 3 inches solid brass silvered. Case solid brass old brass finish.

ROTATOR. 30 Hour Time. Repeating Alarm, rings
alternately every fifteen seconds for twelve minutes, with" Shut-off" switch. Large bell inside of case. (See interior
view.) Height, 6 inches. Dial, 4 inches. Case seamlessbrass nickeled.

 TEAR -rims OFF AND MAIL., TO-DAY 
THE E. INGRAHAM CO., Bristol, Conn.

Gentlemen :—Enclosed find $6.00. Please send me express prepaid your " Introductory Assortment " of Eight Alarm Clocks,consisting of " Standard," " The Rattler," " Long Alarm," " Alterneor," "Di-Alternator," " Siren," " Vibrator " and " Rotator."
Yours truly,

Name

Address
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switch. Extra large bell. Height, 7 inches. Dial, 4% inches. Case seam-
less brass nickeled.
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SIREN. 30 Hour Time Long Alarm (4 minutes) with "Shut-off " switch. Large bell inside of case.(See interior view.) Height, 6 inches. Dial, 4,1,2 inches solid brass. Case nickeled and highly polished.VIBRATOR. 30 Hour Time, Repeating Alarm, rings alternately every fifteen seconds for twelveminutes with " Shut-off' switch. Large bell inside of case. (See interior view.) Height, 6 inches. Dial,4!:,, inches solid brass silvered. Case solid brass old brass finish.

ROTATOR. 30 Hour Time, Repeating Alarm, ringsalternately every fifteen seconds for twelve minutes, with" Shut-off" switch. Large bell inside of case. (See interiorview.) Height, 6 inches. Dial, 4,!,t; inches. Case seamlessbrass nickeled.

TEAR 'THIS OFF AND MAIL, TO-DAY
THE E. INGRAHAM CO., Bristol, Conn.

Gentlemen :—Enclosed find $6.00. Please send me express prepaid your " Introductory Assortment " of Eight Alarm Clocks,consisting of "Standard," " The Rattler," " Long Alarm," " Alternator," " Di-Alternator," " Siren," " Vibrator " and " Rotator."Yours truly,

Name

Address
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THE MAINSPRING HOUSE
$15.00 gross The TRUMPET MAINSPRING $1.25 per doz.

THE TRUMPET

BRAND MAINSPRINGS

we can highly recommend

as to quality, finish, elas-

ticity, temper, strength and

durability and they are

guaramfeed.

Send for sample dozen and sat-
isfy yourself of the above facts.

This in no way interferes with
our famous JURGENSEN
or .625t24. Brands, for which
we have been exclusive Amer-
ican agents for the last half
century, but simply to fill
the wants of those requiring
a (rood article for as little
money as possible.

MAINSPRING CABINET FURNISHED FREE OF CHARGE WITH
THE FIRST ORDER FOR ONE GROSS

$12.00 per gross The New Globe Mainspring $1.00 per doz.

Owing to the growing demand
upon us for a good spring at
a moderate price, we have at
last succeeded in securing a
very highly satisfactory spring
which we are going to sell at
Lao per dozen. Same is

fully guaranteed in every re-
spect and is far superior to
any spring on the market to-
day selling at the same price.

Maillsprings
AMERICAN

Sole Agent 56 Years

Send for sample dozen and sat-
isfy yourself of the above facts.

This in no way interferes with
our famous JURGENSEN
or .626q÷ Brands, for which
we have been exclusive Amer-
ican agents for the last half
century, but simply to fill
the wants of those requiring
a good article for as little
money as possible.

Mainsprings
SWISS

Sole Agent 56 Years

qiFor the last half century we have been furnishing the trade with the celebrated .6121L2.).. Mainsprings
and their merit is so well-known that further claims are unnecessary.

JURGENSEN RECOILING MAINSPRING
(If These world famed springs have been made by Jean Jaquet, the well-known Swiss manufacturer, forover 40 years and are the only genuine JURGENSEN SPRING. Sole agent for United States.

Importers, Manufacturers aucl Jobbers

L. H. Keller 0 Co FineFiies 
Supplies and 

Materials,Gptioo Tools,. 64 Nassau Street
NEW YORK
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ONE DOLLAR EACH 

Dale Wire and Wheel Chucks
EVERY CHUCK GUARANTEED

Whitcomb Stark
Geneva N. 13 E

Moseley
Olin
or

Leader
Hopkins

Elgin
Wobstor or

Kearney Whitcomb Triumph
Moseley Rivett

Hopkins

c}liter January 1, 1910, all Dale Wheel Chucks and
ni,Regular Round and Flat Face Wire Chucks will be

Sold at $1.00. For Other Prices See Catalogue No. 5

HARDINGE BRO
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The E. & J. Swigart Co. 
can start you right. Begin the New Year with an
up-to-date REPAIR DEPARTMENT and thereby
increase your profits in this line, which is so im-

portant at this season. We can furnish at once the highest quality and most efficient equipment at prices that are
especially interesting. Write us for a few suggestions and prices on LATHES, BENCHES, TOOLS and APPLIANCES.
The Outfits and Tools listed below are of the usual superior E. & J. S. quality. Note the prices.

Lathe Combination A $62.50 Net Cash

Genuine Webster-Whitcomb Lathe
With 10 chuck combination

Perfect construct inn in every detail. Made of the best steel. Has hard
spindles running in hardened steel bushings. Absolute concentricity of
cone, body, thread and hole. Full nickel plated.

Countershaft No. 9
11111 nie e1 rostrsi

 ...■11.■■■

Solid Oak Bench No. I
This bench is made of thoroughly seasoned lumber and

finished in the best cabinet style. Will not warp or split. Has
ten drawers that lock automatically •, apron drawer. vise rest
and chalk box. Dimensions 43 inches long, 26 inches deep
and 40 inches high.

Extra Quality Pivot Gravers
F. & J. S. pivot gravers are the nest that can be made

They are very hard and hold their points much longer than the
average graver.

Foot-Wheel No. 15
nest in the market

Same Combination as above with Moseley Lathe No. 2—$62.50 Net Cash

The
Parker
Dent

Remover
Price, 'OC. net cash

The unusual popu-
larity of this new
tool is most grati-
fying and is an ex-
cellent indication
of its usefulness
and efficiency. It
is the simplest and
quickest tool on
the market for re-
moving dents and
putting cases in
shape which have
become sprung.
Will fit any size
watch case or
locket.

PARtitR
CIENT•sliGMOVEK

All
prices
not

specified
net

are less
6Z,

for cash

Diamond and Stone Setting Tool No. 300

The Only Tool that will do the Work Correctly and Quickly

Open Brush Packed Brush Brush Loaded

No. 38 Yale Satin Finishing Brush
Price, Packed Brush, diameter 5 inches. Each $2  BO

This sntin finishing brush gives excellent results at small cost. Wires can be replaced when worn
down. Glvefl sand blast effect by holding small piece of emery to face of brush while in motion. This
sharpens the points, after which reverse the direction of the brush and any kind of satin finish from
pearl to sand blast may be obtained.

These tools, invented by a stone setter of many years' experience, will do the work
they are intended for with absolute perfection whether in the hands of an experienced
or inexperienced workman. In eight seconds after adjustment in lathe will cut a
smooth seat for any alone from 1/16 to 2 carats. Tools are made of polished and
hardened steel and are indestructible. Will fit. in Chucks Nos. 28 and 44. The greatest
time-saving device ever invented in the line of stone setting cutters. Put up in neat
block and box. PRICE, PER SET, $5.50

WE ARE HEADQUARTERS
for JEWELERS', ENGRAVERS', WATCHMAKERS' and OPTICIANS'
Supplies—and are now better equipped than ever before to make prompt ship-

ments, filling all orders correctly and completely. Write for our TOOL,
MATERIAL and OPTICAL CATALOGUE, if you have not received a copy.

We send it free of charge to the legitimate trade, upon receipt of business
card with request.

THE E. 8z J. SWIGART CO., Cincinnati, Ohio

"Every little bit added to
what you've got makes

/9ust a little bit more ...j

,... , ......:... Ao
.....4......

., .
..:.,., •
- , ,....,...„... ..„,..,„ v.i,„ „4 ... ,.... .. Iv

,.t,g.

./. 1 ; ,,,-.
/ „-A). •' „

.1 \.
.P."). 'A.k. • •d, • , '. 1:
'..z.%•istV' ,5 .."1V ' .1`t '• •$

. .iv
- . .!.,-C''''''''. P,Itst . .c.ic

N,--1 - - i . J 1 i,?',.e.
,

• , V,;, '
I. , , 

.`,.:'‘'...

i ,.,.,?• ,.. , X • .( ■-. ,' ,,:.:i..!. 1. •••
:',‘1§ 

p'; ;'...
r, , .. .

, i:'-'4.. ,:, J

, *. t 7 , ,N. Ali 

•fi -e'.b."'-ti 
.

• .. A, A :,.
w. r "1 v l'e,,

-,. ...;..', 4
 kt:. V' '

-IS-MY-MONEY'S-WORTH

HIS is not a song even if it starts that way;T but it emphasizes a hint that you are
not getting enough for your OLD

GOLD, SILVER, PLATED JEWELRY,
SWEEPS, ETC., and our object in urging you

to send these metals to us is to " Add just a

little bit more."
We want it understood that your Good Metals

are equivalent to a Substantial Value for which we
send you a check on which you can put your hand and

say : " HERE-IS-MY-MONEY'S-WORTH."

The Old Gold, Silver, etc., you send is simply on
deposit with us and does not CHANGE OWNER-
SHIP until you approve of our check. ,

Talk alone may not convince, but the testimonials .
submitted here indicate what others think, and when .4

they say : "More than expected," it permits us to say
there must be something more than talk in what we
do. Try us with a Trial Shipment.

HERE

NEW YORK
New York City

Check for sweeps exceeded
our expectations. Will assure

you of our future business.

Rosenburg & Danhil

NEW YORK
Ithaca, N. Y.

Check for Old Gold perfectly
satisfactory. Will remember
you in future with other ship-
ments.

J. it. Libertnan

NEW YORK
Rome, N. Y.

Check for Old Gold and Filled
Scraps received and very satis-
factory to us. Thanks for
promptness. I remain,

Yours truly,
W. II. Rudd

NEW YORK
Buffalo, N. Y.

Have often sent you Old Gold
and Silver, and always satisfied
with returns.

Yours,
Geo. Hahnetnan

PENNSYLVANIA
Erie, Pa.

Check in payment of Old Gobi
received and Inure than ex..
pected. Many thanks.

Yours t oily,
T. Z. F. Sieger

PENNSYLVANIA
Pittsburg, Pa.

Check for amount of Old Gold
received and 0. K. Thank you
for promptness.

H. C. McGaw

MAINE
Presque Isle, Me.

Check for $22.15 received,
which is very satisfactoty, and
for which I thank you.

H. B. Holmes

MAINE
Calais, Me.

Your check for $47.52 received
and accepted with thanks.

Yours,
Chas. W. Bailey

MASSACHUSETTS
Boston, Muss.

Just received cheek and find
it entirely satisfactory. Thank
you. Yours truly,

F. A. Vogel

MASSACHUSETTS
Salem, Mass.

Received check for Filings,
Sweeps, etc., very satisfactory
and will send you future ship-

"lents. Yours truly,
Salem Jewelry Co.

VERMONT
St. Johnsbury, Vt.

Check received for Old Gold
and Silver, and same is entirely
satisfactory.

J. D. Blackshaw

NEW HAMPSHIRE
Berlin, N. II.

Check for Old Gold and Silver
received and am perfectly satis-
fled. Thank you for prompt-
nem

E. M. Whitecomb

OHIO
Cleveland, Ohio

I always send my gold to you
with satisfactory results.

Yours truly,
C. R Edgar

OHIO
Youngstown, Ohio

Check for $30.02 received and
find It 0. K. Hoping to do
more business with you, I re-

main, Yours truly,
J. 1). Huggins

INDIANA
Indianapolis, Ind.

Check in payment of Sweeps
and Scraps received. Will send
our shipments to you in future.

Bogos Bros.

IOWA
Clinton, Iowa

Check received for Sweeps
was just that much money
found. Take pleasure in ex-
tending thanks for prompt re-
turns.

Brumer Bros., Mfg. Jewelers

NEBRASKA
Falls City, Nebr.

Check received yesterday,
amount was certainly satisfac-
tory, It being more than I could
expect. Thank you for your
prompt attention. I remain,

Yours truly,
It. B. Simpson

KANSAS
Peabody, Kans.

Check for 818.27 for Old Gold
was entirely satisfactory, in
fact is s.00 above my estimate.

Yours,
J. C. Haupt

MISSOURI
Gallatin, Mo.

Satisfactory as it always is

when from Goldsmith Bros.
Geo. Bedell

MICHIGAN
Flint, Mich.

Never sent my Gold and Sil-
ver to anyone yet from whom
I got so much.

Yours truly,
S. M. Cooley

GOLDSMITH BROS. SMELTING & REFINING CO.
HEYWORTH BUILDING CHICAGO, ILLINOIS

GOLDSMITH BROS. SMELTING & REFINING CO.
20 JOHN STREET NEW YORK CITY, N. Y.
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MOSELEY

Lathe with
2 Chucks   $31.00
10 "   39.00
12   41.00

17 . .   46.00
22 " .   51.00

32 "   61.00
Wire and Wheel Chucks, each 1.00
Swing Rest  3.00
Universal Face Plate . 9.00

NEW MODEL SWING REST
is included with Lathe without extra charge

The STRONGEST and MOST
SCIENTIFICALLY PERFECT
CHUCK ever invented

THE MOSELEY LATHES ARE LEADERS as the Many Thousands of More Than Satisfied Watchmakers who
gre using them constantly in their daily work Abundantly Testify.

THE MOSELEY LATHES have been well and favorably known to the Watchmakers of the World for upward of a Third of a Century
and they have stood the test of this long and continuous service and under the most exacting conditions and they have been found More Than
Equal to All Requirements. They are of the BEST QUALITY of Material and Workmanship and they are UP-TO-DATE in Every Particular.

ACCURACY AND RAPIDITY—THEY ARE WHAT COUNT in these days of Most Strenuous Competition and THEY ARE SECURED
by the use of MOSELEY TOOLS. FOR SALE BY ALL DEALERS. Write for Full Particulars.

THE MOSELEY LATHE CO., Elgin, III., U.S.A.

W. & R.
"Improved Rolling Mill"

FOR JEWELERS

There is no waste material in the
Oliver Quality Drop Press. There
is just enough in each part to perform

its function well. That is why our Drops
are so low in price and so high in quality.

Described in Catalogue No. 17

mon iII
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The Rolls are 2 inches in diameter
1.-,y 3 inches long.

Made of Hardened Steel and
Ground perfectly true.

The Cogs are made of the best
steel and bearings of Bronze Metal.

Can also supply Ring Rolls and
Square Rolls to fit same if desired.

Every Mill Guaranteed.

For Sale by all Leading Jewelers' Supply Houses
throughout the country

Sheff Patent Ring Forging Machine
This ring sizing machine is for jewelers and anyone who repairs or sells

rings. It is the only tool on the market for the p irpose that will do perfect
work. Simple in construction, strong, durable, cannot get out of order and easy
to operate. It saves time, labor, gold and is a money-maker. Rings can be
sized, shanks shaped and rings made. A ring can be sized without heating,
without danger of breaking or burning stones, no danger breaking ring and will
not require refinishing or polishing after taking off the machine. All kinds of
rings, from the cheap filled one to the most expensive diamond, can be sized on
this machine in two minutes.

102 and 104 Fulton Street NEW YORK

Price, $15.00, includes machine, mandrel and six dies

Terms cash on delivery, no discount

A. J. SHEFF & CO.

The No. 4A Oliver Quality
Rolling Mill is of an entirely
original design. It will finish

stock absolutely smooth and flat and
still it has the strength and power
for the most severe requirements.

May we send you Catalogue No. 17?

THE W. W. OLIVER MANUFACTURING CO.
1490 Niagara Street, BUFFALO, N.Y.

OLIVER QUALITY PRODUCTS are carried in stock by the AMERICAN OIL & SUPPLY CO.,

52 Lafayette Street, Newark, N. J.
6109 Penn Avenue

PITTSBURG, PA.

Western Jewelers can order from their Jobber, or C. S. WEAVER, 707 Columbus Memorial Building, Chicago, Ill.
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We Furnish and Equip Jewelry Shops with Everything Required

IR
POLISHING TANK or TUBBING MACHINE

Weight, 150 pounds Floor space 26 inches by 36 inches

Will do the work of five or six ordinary hands polishing and burnishing chains, collar buttons, stick
pins, rings, charms, fobs, hat pins and other jewelry.

GOLD, SILVER, PLATE, NICKEL OR BRASS
Work finished ready for shipment. Does away with all Brushes, Buffs, Polishing Material, etc.

Full particulars on application.

LAFAYETTE SCRATCH BRUSH
This Itrush is not drawn, but held to-

gether by a metal hub—put on by immense
pressure. No wood hub to break—wires
cannot. come out. Made in any size or
II umber of mws. Tell us what you want.
Will do double work and cost no more than
the old style.

Send for our 600-page Illustrated
Catalogue

IDEAL EYE SHADE

Worn same as glasses. German silver bridge. Well finished;
very handy and sightly. Good for factory, office, home or street
wear. Sent postpaid for He. cash or stamps.

AMERICAN OIL & SUPPLY CO.

LAFAYETTE DRAW PLATES
Cut your draw plate hills to almost not You buy a

plate of 10, 20 or 30 holes, and it will last forever. The disks
are placed in the plate, and when worn it. is only necessary to
replace wit hanew disk, at a small cost, We have a secret proc-
ess which makes the hardest disk ever made. Boles are highly
polished and guaranteed accurate to gage and perfectly round.
knees on application.

52-54-56 Lafayette St., NEWARK, N. J.
Heyworth Building, CHICAGO
143 Eddy St. . . PROVIDENCE, R. I.

Importers and Manufacturers of Fine Tools, Machinery and Supplies for Jewelers. Silversmiths and Metal Workers

Why is the

RIVETT LATHE
the best and most reliable Lathe to buy?

Because of many reasons, among them being that we have a modern factory
equipped with the best modern tools to make them. We hire the best workmen obtain-
able, some having been with us over twenty-two years—growing up with the business
and our methods.

The work has been under one management from the beginning and the needs of the tools have
been studied in detail. We put the best material, thought and workmanship we know of into the Lathes
and endeavor to give always full value for the money.

Our Patented Attachments will be found worthy of your interest and attention as they were in-
vented by one who was first a practical watchmaker.

RIVETT Lathes are found in almost all the universities of the country as well as almost all the
best tool shops. Investigate and write for information to

Rivett Lathe Mfg. Co.
Brighton, BOSTON, MASS.

REFORM LATHE No. 50

- 7
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In presenting this new lathe to the trade, attention is respectfully called to the following
advantages which it possesses :

1. It is built to standard size, all parts are interchangeable, and additional fixtures may be
added at any time.

2. The headstock has a hard spindle and hard bearings, ground absolutely true. These
parts are so finely ground that wearing of same is hardly possible. Any possible endshake can be
taken up by means of the nut on the back of the chuck spindle.

3. The chucks are large and strong, the largest having a 5 m/m (No. 50) hole clear through
the chuck.

4. The cone pulley has four indices, 4, 24, 28 and 30, for filing square, hexagon, etc., any
article placed in the chucks.

5. All the parts and attachments, as far as the construction will permit, are finely polished
and nickel-ptated.

6. The head and tailstocks have a new patent device for binding same firmly to the bed of
lathe.

DIMENSIONS AND DESCRIPTION OF LATHE
Length of Bed  1014 inches
Height, from bed to centre   2 inches
Swing   4 inches

Index pawl is attached to the headstock. Graver rest is of the " tip-over" or swinging
pattern. Chucks are the same size as the W. W. chucks. For size see illustration at the side of lathe.

Price of Lathe as shown in illustration, with 6 Wire, 2 Wheel, I Screw and I Taper Chuck,
with its taper ; 4 Cement Brasses and 1 extra Steel Taper   $19.50

Diamond and Stone Setting Tool No. 85. (Pat. applied for)

The only tool that will do the work correctly and quickly

These tools, invented by a stone setter of many years experience, will do the
work they are intended for with absolute perfection, whether in the hands of an
experienced or inexperienced workman. In eight seconds after adjustment in
lathe will cut a smooth seat for any stone from 1/16 to 2 carats.

Tools are made of polished and hardened steel and are indestructible. Will fit
In Chucks Nos. 80;and 44.

The greatest time-saving device ever invented in the line of stone setting
cutters. Put up in neat block and box.

Price, per set, $5.50

For Sale by all Jobbers in the United States and Canada

ielle-V-70A6g*AS6r36541%
eak49.0fier4r4r4eM■544%"
Q484,F4Rifartegg'6

linriror capacity for hold-
ing work and improved
construction.

Will hold wheels or plates
from 3 rum. to 52 min.

Pezels, rings, watch cases,
etc., from 13 mm. to 62
min.

State name and size of

icos lathe when ordering.

Improved Bezel

and
Wheel Chuck

No. 26

Each, $9.00

(cut is full size)

ROLLER REMOVER No. 60
(Patented

Nickel-plated, each - - $1.50

A thoroughly efficient and quick acting Roller Remover. The work is always
plainly in sight. The roller is held in the grooved jaws of the pliers. The adjust-
able head which holds the screw is quickly brought into position over the staff,
and the most obstinate roller will instantly yield to the gradual pressure of the
screw.

A NEW REFLECTING ETE-GLA55
OF

'20

PAT VITS; APR. q..10.00

WORTH MORE THAN TEN TIMES

. THE PRICE,FOR ESCAPEMENt.".

WORK ALONE.

pRicE1854 SINGLE, 2-2 -3"FOCUS.

Watch Reflecting Loupes
For inspection between the plates of n watch

movement or any recess from which light is
excluded, this loupe is an absolute necessity.
They have been greatly improved in construc-
tion, the mirrors now being optically ground
concave, which causes them to refleot powerful
rays °flight at the necessary point.

Single Lens, made in 2, 21 and 3-inch foci.
Each, 85 cents

Double Lens, very powerful . Each, $1.50

HAMMEL, RIGLANDER & CO. N EW YORK
47=49 Maiden Lane
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Clement Combined Lathe Attachment
For
Watchmakers

(Patented)

Fitted to any
Lathe

Complete as
shown

$40.00
strictly NET

REPLACINU

1.—Plain Tailstock

2.—Screw Tailstock

3.—Swing Rest
Jeweling Caliper

4.—Slide Rest

5.—Pivot Polisher

O.—Filing Fixture

7.—Rounding.up Tool

8.—Milling Fixture

9.—Rusty Pillion
Polisher

10.—Profiling Fixture

11.—Turret head

12.—Table Rest

DOES

Turning
Facing
Recessing
Shouldering
Boring
Reaming
Milling
Drilling
Tapping
Counterboring
Sawing
Filing
Stoning
Surfacing
Jeweling
Traverse grinding
Polishing
Snailing
Damaskeening
Rounding up
Etc.

New Catalog
just out

Fully
illustrated

Attachment
sent on
trial free

W. D. CLEMENT

WALTHAM, MASS.

LEMAIRE OPERA
GLASSES

LEMAIRE FIELD GLASSES

BEST IN THE WORLD. USED IN THE ARMY AND NAVY

SUSSFELD, LORSCH c&, CO., Importers
NEW CATALOGUE upon application to any JOBBER 37 MAIDEN LANE, NEW YORK

Large Variety in All
the Latest Styles

F. C. JORGESON & CO.
159 to 167 Ann Street CHICAGO, ILLINOIS

MAKERS OF HIGH.GRADE

JEWELERS' FIXTURES

SPECIAL No. 107B

COUNTER CASE AND TABLE

MADE IN ALL KINDS OF WOOD
OAK AND BIRCH IN STOCK

Write for Prices

"TI-W EM.ST OP N7'1E1:21(TI-IIINCi"

Ci ND 0
SILVER POLISH

IS THE BEST

not only for the consumer 1)ut also for
the JEWELER to sell

SEND FOR PRICE-LIST

PAUL MFG. CO., Boston, Mass.

TWO PERFECT RING STRETCHERS
NEARLY NEW

Cost $12.00 ; will sell for $6.00 each

Write to-day. This offer will not appear again

F. D. GOULD
Dealer in Jewelers' Tools and Material

71-73 Nassau Street NEW YORK

II

A SCHOOL UP TO DATE IS APPRECIATED
YEARS AGO when Horological schools were first inaugurated in this country, they met with decided opposition by the majority of those inter-

ested in the jewelry business and its kindred trades. However, this feeling has disappeared from the field in most cases, and to-day it is generally
conceded by the broadminded that the HOROLOGICAL SCHOOL is the only way to attain a complete knowledge of the work, and, at the

same time, hasten results. So much so is this a fact that whereas in the early days the student body was made up of those who had had little or
none of the opportunities in a store, to-day 75 of them have been connected with the business before entering a school of this kind. And many
who are jewelers, and generally the best in the community, are sending their sons to these schools. Why ? Because they know that the school
offers the best place to get the work, to get it right and without an unnecessary waste of time.

We do not advocate anything in the way of lightning methods, nor do we say that every student matriculating will become a first-class work-
man. Law schools and medical schools do not make first-class lawyers or physicians of every student that they turn out, and the percentage of good
workmen turned out from a first-class Horological School will be found to be greater than the two professions mentioned above.

lI_ There is no doubt that the course of
MODERN METHODS in HOROLOGY,
as pursued at the Bradley Polytechnic Institute,
is getting the hest results possibte, if you want to
get it right, and it will pay you to investigate this
truly great institution.

If you cannot come to Bradley immediately, try to arrange it so that you are in as near the first of the year as possible

A POSTAL CARD it
ADDRESSED HoRoLocicAL " Dept. K, PEORIA ILL WILL GET YOU THE

DESIRED INFORMATION

The Phenomenal Sale of this
Case Proves its Usefulness

Jewelers with a keen eye in every case relating to their laisiness, saw at once
the beauty, utility and cheapness of our e' IDEAL" CASE.

It is made of solid oak, or other wood desired, highly polished, beveled plate-
glass top, double strength glass front, ends and doors, has two highly polished
shelves of same wood as case, supported by Tom's adjustable brackets, metal legs
six inches high, and doors run on steel tracks.

DIMENSIONS:—Length as ordered, 28 incites wide, 43 inches high, upper shelf
12 inches wide, lower shelf 16 inches.

The construction of this case is first class. It has a nicely molded top, orna-
mented with egg and dart.

A BEAUTIFUL CASE

Made and sold by

Wall Cases. Solid Oak. 8 feet long, 8 feet 4 inches high, 1 foot inches deep
inside. Doors slide up, fastened to Morton's steel chains and weights, Inside of case and
shelves lined with black felt. Made to ship in the knoekodrotwni

Worth Net price, $58.00. moo

Union Show Case Co.
Salesroom, Office and Factory

56-66 Frank Street CHICAGO
Take the Blue Island Avenue Car
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WATCHMAKERS' AND JEWELERS' SANITARY BENCHES
We take the greatest pleasure in introducing to the trade the Modern Sanitary Benches, the first ones on the market specially adapted for watchmakers' use.These benches have innumerable advantages, chief of which is the convenience in maintaining cleanliness ; the bench raised from the floor prevents dust or rubbishfrom collecting underneath.
Another feature is the saving of time and trouble in case a piece of material or any article is dropped, which with the open base bench is easily found.
These benches are made of thoroughly kiln dried lumber, and they represent the highest class of skilled workmanship.
They will not shrink, warp, crack or split. They are built solid. 

Perfect Cabinet work in every detail.

These benches are furnished with filing block, as shown in illustration, and can be removed when not in use or desired.

Swartchild & Company's Original Watchmakers' Sanitary Benches. First ones on the market
OUR BENCHES ARE CABINET-MADE AND HIGHEST QUALITY

SWARTCH I LD

(Patent applied for)

Dimensions : Length, 431.,i, inches. Height. 40% incises. Depth, 26N. inches.
No.14 1 27. Large Watchmakers' Sanitary Bench, Oak. Price  
No, io 28. Large Watchmakers' Sanitary Bench, Mahogany. Price  

$20.00
20.00

This large sanitary hench also furnished with material bottle tray with bottles in large center
drawer for $2.25 additional.

JEWELERS' PRACTICAL WORK BENCH
A Revelation in the Jewelers' Workshop

Dimensions Length Height
- ---

Depth

Bench  47 in. 88 in. 21 in.
Center Drawer  24 in. 4 its. 17 in.

Tapered
Apron Drawer  24 in. Front 2 in. 17 in.

Side Drawers  
Back 33/t 

In. 21 in.
Pigeon Iicles ;04 in. 2% In. 21 its.

We beg to call particular attention to the following:
Imr, The tapered Apron Drawer, which is zinc lined, has a two-inch screen or
perforated center through which the filings drop into a removable cup. The
Bench is made of plain oak throughout, finished and highly polished. 'file top
is made of hardest, birch, oiled and left in its natural finish, which is the most
practical for all purposes. Brass handles on drawers. The Wooden Filing Block
being removable will lit any one of the three holes as shown. These Benches are
made by the best of mechanics which insures the highest class of workmanship
Ilirosighotit.
No. E212. Jewelers' Practical Work Bench   $14.00

BUCKS

WATCH ttlfr;
OIL
.5W_AR, ICH 

flJ 
L

BiAckSti
WATCH fell" WATCH
pm_ ci',A• OIL

15WARTCl1tHs

Watch Oil, per bottle, 25 cents

BLACK SHIELD
Watch and Clock Oil

It's the LIFE-BLOOD
of a Watch

It will Not Gum.
It is Free from Acids.
Climate has no Effect.
Every drop of oil in the bottle, even
to the very last, is as good as the first.

Try it and convince yourself
that it is THE BEST

fffffffffffffffffffffffffff

-
isacK SniiLD

pd,inco!p'N
Rift sto

ANDCOl00 4C''.1140CCit 
Sti

-)11111'6:

SkIfirciiiw ANDcompAN

Clock Oil, per bottle, 25 cents

Write for our large double-size Catalogue, the most complete book ever published for Watchmakers,
Jewelers, Engravers and Opticians. Contains 20,000 illustrations. Sent FREE upon application

SWARTCHILD & COMPANY
THE LARGEST WATCHMAKERS' AND JEWELERS'
SUPPLY HOUSE IN THE. WcLL HEYWORTH BUILDING. MADISON ST. & WABASH AVE. CHICAGO, ILL.
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New Imported
(Webster-Whitcomb Pattern

Lathe with
Tip-Over
T Rest

Illustration
Showing
Exact
Size of
Chuck

No. H487.

No. H487 A.
No. H487B.
No. H487C.
No. 2423.
No. 2412.
No. 2416.

This Lathe Represents the
Highest Class of Experi-
enced Workmanship in
Every Particular. Each
and Every Part Fits
Perfectly.

This Lathe is patterned
after the

WEBSTER-
WHITCOMB

Model and any Genuine

WEBSTER-
WHITCOMB

Attachment is Warranted
to Fit Exactly

We Guarantee This Lathe
in Every Respect

2 Chuck Combination ; Lathe with 1 screw Chuck, 1 taper Chuck, 6 one-quarter inch Cement Brasses, 1 each half and three-quarter Gement Brasses,
1 each Male and Female centers, Chuck Block with glass cover and belting  

10 Chuck Combination ; This includes 2 Chuck Combination, complete as above and 8 additional Wire Chucks 

20 Chuck Combination ; This includes 2 Chuck Combinations complete, and 18 additional Wire Chucks 

30 Chuck Combination; This includes 2 Chuck Combinations complete, and 23 additional Wire Chucks 

Three Slide Rest for above Lathe 
Combination Bezel and Wheel Chuck for above Lathe  
Improved Face Plate for above Lathe  
Extra Wire Chucks for above Lathe, each  
Extra Wheel Chucks for above Lathe, each  

$21.00
24.75
29.50
34.25
18.00
9.00
8.00
.50
.75

Polish with Speed-Polish with Ease-Polish with the Best Result

ELECTRIC POLISHING LATHES
GUARANTEED IN EVERY RESPECT

Economical Noiseless Powerful Speedy A LOW-PRICED MOTOR

"THE BLACK SHIELD"
Alternating Current Motor

No. B93   $29.00

This motor operates at one speed
about 3500 revolutions per minute
on 60-cycle current. Js of the
durable induction type, without
brushes, in commutator and
operates without attention other
than ordinary oiling. Das special
automatte starting device, which
affords prompt starting. Bearings
have felt-lined dust caps. Very
powerful and will answer the pur-
pose intended for in all ordinary
shops, and guaranteed free front
defects.

SWARTCHILD'S MODERN STAKING TOOLS

"THE BLACK SHIELD"
Direct Current Motor

No. B95  $29.00

This motor has three speeds, ap-
proximately 1500, 2200 and 3000
revolutions per minute, with regu-
lating coils inside the base. The
different speeds are procured by a
snap switch with indicating dial as
shown. All connections are made
Internally. Bearings have felt-lined
dust caps, as shown. Has sufficient
power for all shops and guaranteed
free from defects.

Prices of Swartchild's Modern Staking Tools

No. H288.
No. H289.
No. H290.
No. H29I.

50 Punches, 14 Stumps in finely finished
hinged case   . complete, $8.00

60 Punches, 18 Stumps in finely finished 10.50hinged case  complete,
100 Punches, 24 Stumps in finely finished 16.00hinged case . . . . . . . . . complete,
120 Punches, 30 Stumps in finely finished 18.00hinged case ...... . . complete,

Write for our large double-size Catalogue, the most complete book ever published for Watchmakers,
Jewelers, Engravers and Opticians. Contains 20,000 illustrations. Sent FREE upon application

SWARTCHILD 6c COMPANY
zu.iturEsjiow.A.LceriEFIA4' .2.31,1rEgains; HEYWORTH BUILDING. MADISON ST. 45( WABASH AVE. CHICAGO, ILL.
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Clement Combined Lathe Attachment
For
Watchmakers

(Patented)

Pitted to any
lathe

Complete as
shown

$40.00
strictly NET

REPLACINU

1.—Plain Talistock

2.—Screw Tailstock

3.—Swing Rest
Jeweling Caliper

4.—Slide Rest

5.—Pivot Polisher

O.—Filing Fixture

7.—Rounding-up Tool

8.—Milling Fixture

9.—Rusty Pinion
Polisher

10.—Profiling Fixture

11.—Turret Head

12.—Table Rest

DOES

Turning
Facing
Recessing
Shouldering
Boring
Reaming
Milling
Drilling
Tapping
Counterboring
Sawing
Filing
Stoning
Surfacing
Jeweling
Traverse grinding
Polishing
Snelling
Damaskeening
Rounding up
Etc.

New Catalog
just out

Fully
illustrated

Attachment
sent on
trial free

W. D. CLEMENT

WALTHAM, MASS.

LEMAIRE OPERAGLASSES

LEMAIRE FIELD GLASSES

BEST IN THE WORLD. USED IN THE ARMY AND NAVY

SUSSFELD, LORSCH ®, CO., Importers
NEW CATALOGUE upon application to any JOBBER 37 MAIDEN LANE, NEW YORK

Large Variety in All
the Latest Styles

F. C. JORGESON & CO.
159 to 167 Ann Street CHICAGO, ILLINOIS

MAKERS OF HIGH.GRADE

JEWELERS' FIXTURES

SPECIAL No. 107B

COUNTER CASE AND TABLE

MADE IN ALL KINDS OF WOOD
OAK AND BIRCH IN STOCK

Write for Prices

64TI-IE BIT OF EVERVTHINCi"

N D 0
SILVER POLISH

IS THE BEST

not only for the consumer but also for
the JEWELER to sell

SEND FOR PRICE-LIST

PAUL MFG. CO., Boston, Mass.

TWO PERFECT RING STRETCHERS
NEARLY NEW

Cost $12.00 ; will sell for $6.00 each

Write to-day. This offer will not appear again

F. D. GOULD
Dealer in Jewelers' Tools and Material

71-73 Nassau Street NEW YORK

It

A SCHOOL UP TO DATE IS APPRECIATED
y-EARS AGO when Horological schools were first inaugurated in this country, they met with decided opposition by the majority of those inter-

ested in the jewelry business and its kindred trades. However, this feeling has disappeared from the field in most cases, and to-day it is generally

conceded by the broadminded that the HOROLOGICAL SCHOOL is the only way to attain a complete knowledge of the work, and, at the

same time, hasten results. So much so is this a fact that whereas in the early days the student body was made up of those who had had little or

none of the opportunities in a store, to-day 75 !,; of them have been connected with the business before entering a school of this kind. And many

who are jewelers, and generally the best in the community, are sending their sons to these schools. Why ? Because they know that the school

offers the best place to get the work, to get it right and without an unnecessary waste of time.
We do not advocate anything in the way of lightning methods, nor do we say that every student matriculating will become a first-class work-

man. Law schools and medical schools do not make first-class lawyers or physicians of every student that they turn out, and the percentage of good

workmen turned out from a first-class Horological School will be found to be greater than the two professions mentioned above.

I. There is no doubt that the course of
MODERN METHODS in HOROLOGY,
as pursued at the Bradley Polytechnic Institute,
is getting the hest results possible, if you want to
get it right, and it will pay you to investigate this
truly great institution.

If you cannot come to Bradley immediately, try to arrange it so that you are in as near the first of the year as possible

IADPINALE PD " H RO . Ky LOGI ØØ4j, Dept. Dept PEORIA ILL., WILL GET YOU THEDESIRED INFORMATION

The Phenomenal Sale of this
Case Proves its Usefulness

Jewelers with a keen eye in every case relating to their I 'winless, Sall' at once

the beauty, utility and cheapness of our 4 IDEAL" CASE.
It is made of solid oak, or other wood desired, highly polished, beveled plate-

glass top, double strength glass front, ends and doors, has two highly polished
shelves of same wood as case, supported by Tom's adjustable brackets, metal legs
six inches high, and doors run on steel tracks.

DIMENSIONS:—Length as ordered, 28 inches wide, 43 inches high, upper shelf
12 inches wide, lower shelf 16 inches.

The construction of this case is first class. It has a nicely molded top, orna-
mented with egg and dart.

Made and sold by

A BEAUTIFUL CASE

Wall Cases. Solid Oak. 8 feet lung, 8 feet 4 inches high, I foot 4 inches deer

inside. Doors slide up, fastened to Morton's steel chains and weights, Inside of case and

shelves lined with black felt. Made to ship in the knock down.

Net price, $58.00. Worth $70.00

Union Show Case Co.
Salesroom, Office and Factory

56-66 Frank Street CHICAGO
Take the Blue Island Avenue Car



WATCHMAKERS' AND JEWELERS' SANITARY BENCHES
We take the greatest pleasure in introducing to the trade the Modern Sanitary Benches, the first ones on the market specially adapted for watchmakers' use.
These benches have innumerable advantages, chief of which is the convenience in maintaining cleanliness the bench raised from the floor prevents dust or rubbish

from collecting underneath.
Another feature is the saving of time and trouble in case a piece of material or any article is dropped, which with the open base bench is easily found.
These benches are made of thoroughly kiln dried lumber, and they represent the highest class of skilled workmanship. Perfect Cabinet work in every detail.
They will not shrink, warp, crack or split. They are built solid.
These benches are furnished with filing blocks as shown in illustration, and can be removed when not in use or desired.

Swartchild & Company's Original Watchmakers' Sanitary Benches. First ones on the market
OUR BENCHES ARE CABINET-MADE AND HIGHEST QUALITY

New Imported
(Webster-Whitcomb Pattern)

Lathe with
Tip-Over
T Rest

This Lathe Represents the
Highest Class of Experi-
enced Workmanship in
Every Particular. Each
and Every Part Fits
Perfectly.
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(Patent auntie I nu)

Dimensions : Length, 431 ,', incises. height 4094',

Illustration

Showing

Exact

Size of

Chuck

No. H487.

No. H487 A.
No. H487B.
No. H487C.
No. 2423.
No. 2412.
No. 2416.

(Patent applied
for)

.11111111

This Lathe is patterned
after the

WEBSTER-
WHITCOMB

Model and any Genuine

WEBSTER-
WHITCOMB

Attachment is Warranted
to Fit Exactly

We Guarantee This Lathe
in Every Respect

2 Chuck Combination ; Lathe with I screw Chuck, 1 taper Chuck, 6 one-quarter inch Cement Brasses, 1 each half and three-quarter Cement Brasses,
1 each Male and Female centers, Chuck Block with glass cover and belting   $21.00

10 Chuck Combination ; This includes 2 Chuck Combination, complete as above and 8 additional Wire Chucks  24.75

20 Chuck Combination ; This includes 2 Chuck Combinations complete, and 18 additional Wire Chucks   29.50

30 Chuck Combination ; This includes 2 Chuck Combinations complete, and 23 additional Wire Chucks   34.25

Three Slide Rest for above Lathe   18.00

Combination Bezel and Wheel Chuck for above Lathe   9.00

Improved Face Plate for above Lathe   8.00

Extra Wire Chucks for above Lathe, each .50

Extra Wheel Chucks for above Lathe, each   .75

Polish with Speed-Polish with Ease-Polish with the Best Result

Depth, 20.j. inches.

No., II ji 2 7, Large Watchmakers' Sanitary Bench, Oak. Price   $20.00
No. H1 28. Large Watchmakers' Sanitary Bench, Mahogany. Price   20.00

This large sanitary bench also furnished with niaterial bottle tray with bottles in large center
drawer for $2.25i additional.

JEWELERS' PRACTICAL WORK BENCH
A Revelation in the Jewelers' Workshop

Dimensions Length Height Depth

Bench  47 in. 38 in. 24 in.
Center Drawer  24 in. 4 in. 17 in.

Ta Tiered
Apron Drawer  24 its. Front 2 in. 17 in.

Back 3'n, in.
Side Drawers  in. 4 in. 21 in.
Pigeon holes 157<, in. 21 in.

We beg to call particular attention to the following:
Pr' The tapered Apron Drawer, which is zinc lined, has a two-inch screen or
perforated center through which the filings drop into a removable cup. The
Bench is made of plain oak throughout, finished and highly polished. The top
is made of hardest birch, oiled and left in its natural fittisli, which is the inost,
practical for all purposes. &ASS handles on drawers. The Wooden Filing Block
being removable will tit any one of the three holes as shown. These Benches are
made by the best of mechanics which insures the highest class of workmanship
throughout.
No. E212. .Tewelers' Practical Work Bench   $14.00

vATcH WIATCH
91L 91L
SIVARTCHILD SWARTCHILD

1117711.

Watch Oil, per bottle, 25 cents

BLACK SHIELD
Watch and Clock Oil

It's the LIFE-BLOOD
of a Watch

It will Not Gum.
It is Free from Acids.
Climate has no Effect.
Every drop of oil in the bottle, even
to the very last, is as good as the first.

Try it and convince yourself
that it is THE BEST

,10,511110
'CLocK 5011,.
hswA

RicnILD socomPo

Clock Oil, per bottle, 25 cents

Write for our large double-size Catalogue, the most complete book ever published for Watchmakers,
Jewelers, Engravers and Opticians. Contains 20,000 illustrations. Sent FREE upon application

SWARTCHILD & COMPANY
THE LARGEST WATCHMAKERS' AND JEWELERS'
5.0 PPL'v' HOUSE IN THE WoniRL- HEYWORTH BUILDING. MADISON ST. & WABASH AVE. CHICAGO, ILL.

ELECTRIC POLISHING LATHES

Economical

GUARANTEED IN EVERY RESPECT

Noiseless Powerful

SWARTCHILD'S MODERN STAKING TOOLS

Speedy A LOW-PRICED MOTOR

"THE BLACK SHIELD"
Alternating Current Motor

No. B93   $29.00
This motor operates at one speed

about 3500 revolutions per minute
on 60-cycle current. Is of the
durable induction type, without
brus)ses, in commutator and
operates without attention other
than ordinary oiling. Ilas special
automatic starting device, which
affords prompt starting. Bearings
have felt-lined dust caps. Very
powerful and will answer the pur-
pose intended for in all ordinary
shops, and guaranteed free front
defects.

"THE BLACK SHIELD"
Direct Current Motor

No. B95   $29.00

This motor has three speeds, ap-
proximately 1600, 2200 and 3000
revolutions per minute, with regu-
lating coils inside the base. The
different speeds are procured by a
snap switch with indicating dial as
shown. All connections are made
internally. Bearings have felt-lined
(lest caps, as shown. Has sufficient
power for all shops and guaranteed
free from defects.

Prices of Swartchild's Modern Staking Tools

No. H288.
No. H289.
No. H290.
No. H291.

$0 Punches, 14 Stumps in finely finished $8.00hinged case   . complete,
60 Punches, 18 Stumps in finely finished

hinged case  complete,
100 Punches, 24 Stumps in finely finished 16.00hinged case . . . . . . . . . complete,
120 Punches, 30 Stumps in finely finished 18.00hinged case ...... . . complete,

10.50

Write for our large double-size Catalogue, the most complete book ever published for Watchmakers,
Jewelers, Engravers and Opticians. Contains 20,000 illustrations. Sent FREE upon application

SWARTCHILD Sc COMPANY
THE LARGEST WATCHMAKERS' AND JEWELERS'
SUPPLY HOUSE IN THE WC/FRUCS HEYWORTH BUILDING, MADISON ST. 3( WABASH AVE. CHICAGO, ILL.



TO THE RETAILER:—If you expect to stay where you are and hold
the old trade, you can not afford to sell second-class goods.
The BRYANT RINGS will hold the old customers, and every ring
you sell will be an advertisement that will attract new ones. They
are the Best Made and Best Known Rings in the market.

M. B. BRYANT 0 CO.
7 Maiden Lane, NEW YORK

Trade-Mark

Send for our

Scarf Pin Holders, $1.50 per dozen Souvenir Spoon Catalogue

THE PROMPT MATERIAL HOUSE Z1.11 E

E. L. DEACON JEWELRY CO., Denver, Colorado

Every Manufacturer Claims Superior Merit

This confuses the buyer—but—merit brings
success. That's why we make more store
fixtures than any six other makers. That's
why we give you better values.

Write for Catalogue C 2

Grand Rapids Show Case Co.
GRAND RAPIDS :: MICHIGAN
Branch Factory: LUTKE MFG. CO., PORTLAND, OREGON

New York Office and Showroom. 724 Broadway 1. Under Our Own
St. Louis Office and Showroom, 1329-1331 Washington Ave. J Management

TIIE LARGEST SlIOW CASE PLANT IN THE WORLD

et ^5NW'
Natanc:

LINDNER SuppII©
51 E. Fourth Street, CINCINNATI, 01110

VSINI,•■••■••W

Being an exclusive Tool and Material House, can assure prompt
and proper attention to all orders

SEND FOR OUR TOOL AND MATERIAL CATALOGUE OF 750 PAGES

OPTICIAN'S FITTING TABLE No. 15
4LThe convenience of its arrangements, the workmanship and finish, andits low price makes this the most practical table for opticians on the
market. This table has a plate glass top set in a wooden frame, so as to
show the contents in the four upper drawers. Below these upper drawers
are four others for supplies, etc. Made of solid oak or birch and finished in
any color. Dimensions: 60 inches long, 16 inches deep and 30 inches high.

41, Write for Catalogue and
Order Through Your Jobber

JESSEN
ROSBERG 
Manufacturer, of Watchmakers',
Opticians' and Jewelers' Furniture

393 to 405 W. Kinzie Street
CHICAGO, ILLINOIS, U.S.A.

Get the Genuine
Don't accept cheap substitutes ;

there is nothing else so good.

Sold by every Material Dealer in America

Price, 25C.

Sussfeld, Lorsch & Co.
Wholesale Distributing Agents

37 Maiden Lane, New York
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This Page is Reserved

for the Largest Makers of

Retail Jewelers' Catalogs

in the World

THE ARNSTINE
BROS. COMPANY
CLEVELAND :: :: OHIO

CUT
THIS
OUT

You Need It in 1910

COUPON

THE ARNSTINE
BROS. COMPANY

CLEVELAND, OHIO

Know how to make a
Catalog for the Retail
Jeweler that will increase
his business and make it
a pronounced success.
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WEBSTER-WHITCOMB NEW MODEL LATHE
T e VITAL, POINT

BEWARE
OF

IMITATIONS

PAT. APPLIED FOR

IN COMPARING PRICES WITH
OTHER LATHES, LEARN THE
DIFFERENCE IN SIZE,
QUALITY AND DETAILS
OF CONSTRUCTION

Lathe, including Taper and Screw Chuck, 6 Cement Chucks and Belting, $31.00
Each Wire and Wheel Chucks . ..... . . 1.00 each

A chuck may look nice and shiny, yet be practically worthless. Examine critically
the thread on our chucks in comparison with others. We do not use dies for thread-
ing our chucks. THEY ARE CUT IN A LATHE. The cone and body of OUR
chucks are GROUND to correct FORM and size ; the surfaces are STRAIGHT and
TRUE; compare them under your eyeglass with the shiny ones. The thread and
outer surfaces of a chuck, as well as its form and proportions, are important elements
in its continued truth and durability. The holes in our chucks are GROUND to size
and truth. We caution you against imitations.

The GENUINE are stamped " WHITCOMB."

in a Watchmaker's Lathe is the
SPINDLE AND ITS BUSHINGS.
In this lathe the bearing surfaces of
the spindle and its bushings TOUCH
THROUGHOUT THEIR ENTIRE
AREA, insuring continued TRUTH,
easy running and greatest durability.
This quality in our lathes is main-
tained by workmen of long experience
in the operation of special machines
devised for this particular work.

Many lathes may be found in
the market which the front end of
headstock spindle bears only on the
450 angle. They may look well on
superficial inspection, but they will
run hard if the spindle is closely
adjusted, and are quite unreliable
for perfect work.

In buying a new lathe be SURE the spindle and bushings are
PERFECTLY FITTED. Without this a lathe is dear at any price.

Our lathes are finely finished. The curves are true and the
surfaces smooth. All sharp corners are carefully and uniformly
rounded ; this makes a great difference in the durability of the
nickel plate. HEAVILY NICKELED.

In comparing lathes, the size and variety of CHUCKS, as well
as the scope and general character of the ATTACHMENTS
should be considered.

FOR SALE BY ALL JOBBERS
in the UNITED STATES and CANADA

Manufactured by

up_To_DATE TOOLS
a NO

KENDRICK & DAVIS CO --TAIP •
•01

Lebanon, New Hampshire

-14- -

No. 408B. ADJUSTERS' STAND Here's a new TRIO for
you ; YOU, a master of
your art, know good tools

No. 423. MICROMETER SCREW DRIVER

-.., Id

—- -
when you see them. You
also know the value of any
d ev i that SAVE

. , ..  .9venom..
: i-, _

_i 

• , /

WI

ce will
TIME in your business.

SOME time-saving de-
vices do not RAISE THE
QUALITY of work done.
THESE TOOLS DO.

= 
PAT. APPLIED FOR. I

Designed for tel ling the timing screws of watches through exactly equal angles. It
PaY s to be exact when we perform such operations. Easier now to he exact than to
guess at it. The tool has graduated disk located near the blade where it is in plain
view ivItile one is opera' i ng on a screw.

Finished in oxidized steel and nickel-plate, celluloid top. Price, $1.00

,/,'

KEC
,

— 
MUT

1MA
i,

.z

_

No. 408C. BALANCE PLIERS

z.,:.--...;kParallel jaw, self opening • holds all sizes of balances.
Used in conjunction with the Adjusters' Stand in apply-
ing balance washers, etc. Mao in truing and poising
balances. After you have trued and cleaned the lad-

' 4 2.'
ance, you can make all necessary alterations in the
screws—while held i 11 these pliers—to poise the balance,

k without touching it with the fingers, or distorting in
the sligh ',est degree. Either of the legs may be easily

, detached. Tempered smooth steel jaws with soft renew-
able facings. Nickel plated legs oxidized steel. Saves

34 time. Builds
_ _ LI ABOUT ACTUAL SIZE  reputation. Price, $1.25

. /I":
/ . , 

...'
--- -,-

NEV AND UNIQUE. Designed to hold a balance cock with hal-
ance attached. Saves getting oil from the top pivot into the coils
of the hairspring. Many a watch, otherwise in good order, run a
erratically from this cause. Think of the times it is necessary to
remove the balance cock in repairing some watches. 1Vith the
Adjusters' Stand it may be done any number of times without

0 • ' 
',prism." 

-

0 lk , (str_01:0 ' •,---.--410111."..

----' ..
--' . .v... ---r-

dinivr of oiling the hairspring, hem, ing, or getting dt or grit on
1 he pivots. . Then in applying balance washers )— but send for
descriptiVI! circulars ; that tells the whole story. ) oil would make
no mistake, though, to order the tool at once. Price, $1.75

37 and 39 Maiden Lane, NEW YORKSUSSFELD I,ORSCH & CO. WHOLESALE AGENTS9
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U. S. Mint, Philadelphia

THE UNITED STATES GOVERNMENT ACCEPTS
at its mints and assay offices, large consignments of old gold, refines same and remits proceeds

by express.
About 6 to 8 days' time is required to get returns, from which refining and coinage charges

are deducted and return expressage to pay.
The value placed by the U. S. Government on a consignment is absolute and final, from which

there is no recourse.
Wendell and Company accept at their assay offices and refineries small lots of Old Gold

($1 to $250), remit full value at once by draft, before refining, and hold consignments until valuations

are accepted.
If there is any doubt about the valuation placed upon a consignment by them, it is immediately

returned in its original condition, express charges prepaid.

Their large business requires complete assaying, smelting and refining departments. They handle without additional

expense and use in their own factories all old gold and silver consigned to them. The difference in the value of old gold

(before refining) and fine gold (after refining) is their profit, which is very much smaller than it would have to be if they con-

ducted a separate ri-fining business with a large investment in plants and expenses ranging from 15 to 25. per cent. of the

value of old metal received.

THE UNITED STATES GOVERNMENT DOES NOT BUY OLD SILVER

It accepts same for refining, and returns the fine silver in bars, less the refining charges, by express.

Wendell and Company buy old silver outright at the full market value, which is governed by

the price of fine silver.

47 John Street

DO NOT PAY YOUR BILLS WITH OLD GOLD OR SILVER

Sell it to Wendell and Company for full cash value and pay your bills

with the returns. You will save much by so doing. Most of the firms that

take gold and silver on account do not use it themselves ; nor have they any
means of ascertaining its exact value, but depend on others, who place a

value on it that will afford two profits.

WENDELL AND COMPANY,

ASSAYERS, SMELTERS AND REFINERS.

Established 25 years.

Polishings, crucibles, bench and floor sweeps economically handled and

New York proceeds promptly remitted.

twN,:e'e

256 Madison Street
Chicago, Ill.
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A HIGH-GRADE LINE OF EMBLEM RINGS AT A MODERATE PRICE
ANY ORDER

C4041I I I IV

Scottish'—  
Rite NO. 241

111111111111in

ANY FINGER SIZE,' AT $11.00 LIST

0. 0. F.
1111 11111111111111P Islo. 2'75

K of C No. 245

Red Men No. 279

A ,

Ai
K. of P.

• 
No. 272 Woodmen “, nammumum;„.. - "' No. 289

THESE RINGS ARE ALL PLUMP 10 K.—average 5 dwts, each—center emblems raised and modeled—rings all enameled in appropriate colors. We will send you anyorder—any finger size—at $11.00 list. THE BEST RING ON THE MARKET FOR THE MONEY.

Let us tell you of
our new selling plan THE A. P. CRAFT CO. MaaknedaSepfeEcilTlbleewnietiyn" Indianapolis, Ind.

NOT ONE COMPLAINT
Has ever been received R & I WATCH and
from the users of 1... CLOCK OILS.
Thousands of watchmakers and jewelers all over the
United States have found it to be the finest oil ever put on
the market. Will not gum, cut or blacken pivots. TRY IT

Send 25 cents to yourjobber for a bottle.
M. Sickles & Sons, Philadelphia, Pa.
Swartchilti de Co., Chicago, III.
Nordman Bros. Co., an Francisco, Cal.

. D. C. Percival & Co., Boston, Mass.
Wholesale Chas. May & Son, Boston, Mass.

Daniel Pratt's Son, 53 Franklin St., Boston, Mass,
Sussteld, Lorsch & Co., New York City
H. S. Meiskey Co., Lancaster, Pa.
E. &J. Swigart Co., Cincinnati. Ohio
Hammel, Higlander Re Co., New York City
E. l,. Deacon .Jewelry Co., Denver, Colo.
Edwards & Sloate Jewelry Co., Kansas City, Mo.

RANLETT & LOWELL CO Jewelers' Building
.1 BOSTON, MASS.

Selling
Agents

L. LELONO d BROTHER

4.Perw

Southwest Corner
Halsey and Marshall Streets

to eft

II

Gold and Silver Refiners
Assayers and

Swoop Smelters
BULLION SOLICITED

SMELTING for the TRADE

Prompt attention given to Old Gold
and Silver forwarded to us

by mail or express

NJ. WA N. J. Sweepings Our Specialty

THE MISSMAN
Engraving Block
Price, $13.50

MISSMAN'S IMPROVED WATCH OILER

Patented

FOR SALE BY ALL LEADING JOBBERS

If yours does not carry it, write Direct

Price, 45 cents

MISSMAN'S
Ring Clamp,
for Engraving

inside of

Ring

Price, 75c.

111111110
_2

410
.11%rlaw

P1144

v
I

MISSMAN'S HAND-MADE GRAVERS
I. Square Graver, set up for hair lines.
2. Square Graver, Cde angle for shading.
3. Spoon Graver, for shading.
4. Ring Grayer, for inside rings.
S. Square Graver, turned up.
6. Spoon Graver, for hair Anes.

Each Graver Ready for
Use and Guaranteed.

Your choice of six of the
following twelve most
useful Gravers in case

for ;2.75.

Set of Six in Box,
as Illustrated,

$2.75

ORDER
BY NUMBER

7. Line Graver, narrow fine lines.
8. Line Graver, medium fine lines.
9. Gouge Graver, small round.

10. Flat Graver, extra narrow.
11. Flat Graver, narrow.
12. Flat Graver, median.

MISSMAN'S SCHOOL OF ENGRAVING 508-9 Baird Bldg.
P KANSAS CITY, MISSOURI

The Ideal Plating Machine
The only ma-

chine furnishing
five different
strengths of cur-
rent; five shades
of color for each
solution.
SIMPLE,

PRACTICAL
and INDIS-
PENSABLE,
always ready,
clean, compact,
sure in results,
the IDEAL
machine for the
jeweler.

An electro-plating machine that anyone can use. Just the thing to put
the new finishes on your old goods. Plates ROMAN, RED, ROSE, GREEN,
SILVER, COPPER and NICKEL.

FORMULAE for making solutions and full directions for plating all above
colors come with each machine. These alone are worth the price charged for
the outfit.

BATTERIES are ordinary dry cell and give 12, 3, 6, 9 and 12 volts
current (see cut), and should last a year or more with ordinary use and can
easily be replaced.

CONSTRUCTION is good ; material of Oak, wood work nicely finished.
Lever and attachments nickel-plated. Jars for solutions hold 12 ounces and
are self-sealing. Plating tank or bowl of best enamel ware. One each pure
gold, pure silver and carbon anode. Connecting wires complete, ready for use.

Weight, 30 pounds crated. Size, 18 inches long, 9 inches high and 63/i
inches wide. Guaranteed as represented or money refunded. Price, $15.00
net cash, F. 0. B. Kansas City, Mo.

PATENTED MAY 19, 1908
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The Ideal Plating Solution
RICH WITH GOLD SURE IN RESULTS

FULL AND COMPLETE DIRECTIONS

FOR PLATING ON EACH BOTTLE

Rose Gold Plating Solution, 12 Oz. Bottle. Price $2.25
Red Gold Plating Solution, 12 OZ. Bottle. Price 2.25
Roman Gold Plating Solution, 12 On. Bottle. Price 2.25
Green Gold Plating Solution, 12 Oz. Bottle. Price 2.25
Silver Plating Solution, 12 Oz. Bottle. Price . . .75

These solutions are not a new thing or an experi-

ment. We have been supplying them for some time to

jewelers who had difficulty in getting the pure chemicals

necessary for a perfect solution.

The success we have met with has induced us to

put them on the market.

Each Gold Solution of 12 ounces contains 45 grains

of chloride of gold, making an exceedingly rich and rapid

solution. All chemicals used are of uniform strength

and exactly suited to the amount of gold and solution.

To those who use the IDEAL PLATING MACHINE, for which these

solutions were first compounded, we guarantee absolute satisfaction in every

instance. Where used with any other plater you obtain better and quicker

results than with any other solution.

"h '111

TR E IDEAL
PLATING SOLUTION

ROMAN
4 Prepared cspeciall, for put-

ting factory limsh on hard
and .oll solder repair lobs.
new finish on old or shop-
worn
Will not injure the finest

i
Enamel. Innlatton or Pre.
cows Slone.

. Every 12.ounce bottle Gold

. Platino Solution, Guar-
•nteed to contain 45 grains
Chloride of Gold
Solutions f urnIshed In the
followmg
Rose. Roman, Red and
Green Gold, Silver,
Copper and Nickel.

RECOMMENDED
To Do Vona With

THE IDEAL PLATING MACHINE

44,

Id

'04

ioi

4/.
99

10140Waltirafregargt .44"

Also complete stock of DIAMONDS, JEWELRY, WATCHES, SILVERWARE,
TOOLS, MATERIAL and OPTICAL GOODS, everything needed by the Retail Jeweler

If unable to obtain from your Jobber, order direct from the manufacturers

C. B. NORTON JEWELRY COMPANY 1013-15 Grand Avenue
KANSAS CITY, MO.

The best brand of jewelers' saws!

■,1,41111i

•

J. N. EBERLE & CIE
Aiigsbiirg, Germany

./
4t

-401

4 ity

titi,e.a I 4/
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No. C. DIAMOND BALANCE

HERMAN KOHLBUSCH, SR.
MANUFACTURER OF

Fine Balances and Weights

FOR EVERY PURPOSE
WHERE ACCURACY IS REQUIRED

194 Broadway, New York, N. Y.

SEND FOR CATALOGUE
No. 2. UPRIGHT POCKET

DIAMOND SCALE
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1111111111111i 
alchmakers, Jewellers 6 Fine lbol Makers
generally: in fad everybody who uses
files on parlicular work, require files
of the highest possible quality. The

EXTRA [X* F] FINE
SWISS PATTERN

VAI7irt,

ARE UNEIRAIIED BY ANY OTHER BRAND
Made i/7 our immense factory ay highest (skilled workmen. Carried
in stock by the most progressive dealers. ased and preferred
by a rapidly increasing number of critical consumers 

NICHOLSON FILE 01.
PROVIDENCE, I., U. S. A.

1IU111111 111"

C. 0. BAKER, Pres. C. W. BAKER, Vice-Pres.

BAKER & CO., Incorporated
Platinum, Gold and Silver Refiners
Assayers, Smelters and Manufacturers

Platinum and Gold Setting
Department

NEW YORK OFFICE

30 Church Street
Telephone, 3811 Cortlandt

WORKS
408 N. J. R. R. Ave.

NEWARK, N. J.
Telephone, 3 Waverly

Platinum and Gold Settings
carded in stock

at both addresses

WHEN
A

CUSTOMER

WISHES
TO
SELL

You any lot or single piece of mounted diamond
jewelry—large or small—do not turn him down
absolutely, send the goods to me for a

SPOT CASH OFFER
1■11' 

and save all trouble and worry. I pay all express
charges and insure the goods in transit. I have
been in the business right here for 16 years,
and can give the very best references as to
responsibility on applicatipn. Offers and valua-
tions furnished promptly. See ad. on another
page of this issue.

Write for further information.

J. J. COHEN
1011 Chestnut St., PHILADELPHIA, PA.

Established 1891

Amsterdam, Tulpstreat 10 London, Audrey House, Ely Place

21

JEWELRY and SILVERWARE CASES

The illustration shows
but one of the many
original designs we

make up. Our specialty is

to make Jewelry and Silver-
ware Cases, Polished Wood

Chests, Trays and Pads for
Show Cases and Window

Display, Jewelers' Novel-

ties, Paper Boxes, Etc.

WRITE US and WE WILL

WRITE YOU
No. 1904.— Show Case. Hardwood Collar Button Case. Will hold from

two to three gross buttons. Glass top, front and

sides, lined with green velveteen. Size, 11 x 8 x 4. Each case is

packed in a wooden box. Price, $1.15

THE BROOKS MFG. CO., Inc. 
221 HIGH STREET

BOSTON, MASSACHUSETTS

The great success of the

St. Louis Watchmaking School
is due to the finishing touch
it gives its students

Most any school can teach Watchmaking fairly well.

A few can teach it superbly well.

But the school that not only does teach superbly well

but adds to it a last touch of personality through great zeal,

patience and persistence, making it peculiar, unique, indi-

vidual, distinct and unforgettable, is the school that makes

artists of their students. It is that last undefinable touch that

counts—the last three seconds he knocks off the record—that

proves the man a genius.
This is what the St. Louis Watchmaking School does, and

it is therefore no wonder that any young man wishing to

become an artist selects the St. Louis Watchmaking School

for his studies.
Fathers, that were attending the St. Louis Watchmaking

School more than twenty-five years ago, are now sending

their sons to this school, which certainly is the best recom-

mendation a school can have.

If interested, send for our new catalog to-day.

St. Louis Watchmaking School
ST. LOUIS, MO.

Wheeling Metal Ceilings

De
si
gn
 N
o
.
 8
2
4
4
 

Like Banking Rooms, the Jewelry Stores should have Massive, Substantial and

Artistic Designs. Like Drug Stores, they must be Sanitary and Attractive.

The Most Exacting Requirements are satisfied by

WHEELING METAL CEILINGS

Write. Correspondence solicited.

For special, address Department K.

Wheeling Corrugating Co.
Branch Offices

PHILADELPHIA

NEW YORK

CHICAGO

WHEELING
WEST VIRGINIA

and Stores

BOSTON

CHATTANOOGA

ST. LOUIS



THE CHAMPION PLATING MACHINE

:carAktukorilt _

SIZE- 15 inches long, 8 inches high, 7 inches wide

PRICE,
ASK YOUR JOBBER
OR WRITE FOR CIRCULARS TO

It is the Plating Machine without an
equal-is built for practical service, will
do all the work required in an up-to-date
jewelry shop, simple In construction,
RELIABLE and A LW A YS ready for work.

The machine creates al I the electric cur-
rent necessary for plating. NO arrange-
ments or connections with electric light
wires are required - has three current
strengths - MILD, MEDIUM and
STRONG - sufficient for ALL KINDS
OF PLATING.
CAN BE USED WITH ANY GOOD

PLATING SOLUTION.
Positively neither DRY BATTERIES

nor acids are used in this machine.
A quantity of the current- producing

fluid and formula for making same is
supplied with machine.

Cost of maintaining the machine
about fifty cents a year.
An instruction book on electroldat-ing accompanies every machine.

COMPLETE, $15.00, NET CASH

REPRESENTS THE HIGHEST
TYPE OF PERFECTION

ELEOTRO-PLATING SALTS
For the Use of Small Manufacturing and Retail Jewelers

These PLATING SALTS are preparations in dry form, containingthe Gold and the Chemicals which, when dissolved in Water, areAT ONCE READY for USE, producing unfailingly correct shades atall times.
These Salts will not deteriorate and can be liquified as desired.

ROMAN GOLD SALTS, for one Jquart solution . . . . 84.50
RED GOLD . . . . 4.50

64OLD ENGLISH . . . .
14 or 18 KARAT GOLD • •

ROSE GOLD 46

• .

ORANGE ROSE 66

• . • .

GREEN GOLD • .

ANTIQUE GREEN GOLD • " . . . .
GUINEA GOLD 66

• • • .

GUINEA ROSE or GREEN 66

PARISIAN GOLD . . .
SILVER SALTS, for half gallon, $3.15; for onivollon
FRENCH GRAY SALTS
COPPER or BRASS SALTS

4.50
4.50
4.80
4.80
4.80
4.80
4.80
4.80
4.80
6.00
2.50
2.50

U. S. EL ECTRO - CHEMICAL CO., Sole Manufacturers, 78 Lafayette Street, NEW YORK

( 
7_7
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TheIN B & C Glasses

WATCH GLASSES
are known to be the BEST

They are guaranteed to be strictly first-quality glass without bubbles or scratches

,

-I* *
,

•
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SERGE IIICC67:. '

TUBA

The prices on
are not higher 14
much inferior
sold by the
of the United
lows:

The only medal at the Chicago World's Fair for
watch glasses was awarded to the W1111 G brand

4.24.
50' Per gross

Genevas   $ 4.00
MI-Concaves . .   4.00
Mi•COncaves, Extra Thick .   10.00
Flat Parallels   8.00
Lentilles   12.00
Flat Concaves   12.00
Flat Concaves, Extra Thick . 15.00
Patent Genevas   8.00
Lunettes   3.00

Discount, 6 per cent.

'a w B & C glasses
tv than other and
bl brands, and are
tr leading jobbers

caf States as fol-

Per doz.
$ .40
.40
.90
.75
1.25
1.00
1.25
.75
.25

The only medal at the Paris Exposition of 1900 for
watch glasses was awarded to the WBSG brand.

OLD GOLD AND SILVER
23

How Thomas J. Dee & Company have "made good"
with the Jewelry Trade

Faithfully fulfilling every promise, promptly redeeming every pledge of our published announcements, Dee & Company stand

forth to-day the most progressive concern of their kind, enjoying the confidence and loyal patronage of the jewelers of Chicago

and of the entire country to a most gratifying degree. Advanced methods of refining, wide-awake watchfulness of our custo-

mers' interests-careful grading, weighing and testing of every piece of jewelry sent us in your shipment-liberal and

generous offer for anything you may send us in the way of OLD GOLD, OLD SILVER, etc., are the cardinal principles of

our business creed.

We Make it an Object for the Jewelers to do Business With Us

Working on this principle we have built up a large business extending into every State and Territory of the Union. Our

policy has always been to place a value on your shipment that makes you feel as if you were getting every penny it is worth

and a little more than the other fellow would allow you for it.

Over 25 Silver and Gold Medals awarded to the W B & C Glasses at the Different Exhibitions of the World Since 1826
Everybody knows that the W1111 G glasses HAVE BEEN, ARE, AND WILL ALWAYS BE the leading brand of glasses in the market. Their finish, clearness, flexibility and correctness of size make them sothat the leading jobbers in the United States will use no others at any price. Four-fifths of the case mann lacturers are using them on account of their accuracy and perfect roundness. They used tobuy a cheaper grade of goods, but soon found out the wisdom of the old proverb, " The Best is the Cheapest at the End."
WATCHMAKERS! I If you wish to save time and money and give good satisfaction to your customers (if you are not using them), try the W B A D and don't he deceived by bluffing and humbuggingadvertisements, showing a lot of nonsensical figures. The RBIN glasses are in existence over sixty years, and during that time a great many brands have sprung up in one day, and never beerdfrom afterwards. IT IS A GOOD AND RELIABLE GLASS YOU WANT. WHICH IS THE W BsC

. THE REES SCHOOL 
_....,__......--t.,_,. 

• 
0

 Famous for high-grade workmen" " Everything the very beet" 0,
40.r• '

 1 
' THE ART

, 4,, WATCHMAKING ENGRAVING , or

F. H. REES, Director A School Founded on Merit ELM I
  and

:311GINRININ'"tmen.tp reGY.

A school known to the trade 19 years and of acknowledged and proven merit.
Hundreds of delighted students to testify. We have increased the salaries of
hundreds, and have increased the business of hundreds of jewelers. Wer,

., KNOW how. We have the most elaborate and expensive system of study,,-.' ever prepared (just completed), the result of years of study. Every advantage
possible is here offered at SMALL COST. ::: It will pay you to write for
catalogue-IT IS FREE

,..: Even if you cannot come, WRITE and let us know. We have a proposition to make tc you.It COSTS you NOTHING. It may mean MUCH to YOU. F. H. REES, Author. ..,

.... .
Cor. Lake M ts

There is no Great Secret as to How we Can Do It

Being, as we are, large refiners of precious metals and working these back into stock and reselling them to manufacturing

jewelers and kindred trades, we realize a manufacturer's profit from their sale. We are, therefore, in a position to offer you

much higher prices than others who have to dispose of their metal at bullion prices. By sending your shipment direct to us,

you cut out the middleman's profit, and deal with those who are first hands in the business.

January Clean-up

Now that the holiday trade is over we would suggest that you gather up whatever you have in the way of dead stock, such as

OLD GOLD, OLD SILVER, OLD FILLED CASES, GOLD PLATED SCRAPS, BENCH and FLOOR SWEEP-

INGS, etc., and turn them into cash. In our new, modern and up-to-date smelting plant, at 317 East Ontario Street, we are

in a position to give you returns on sweepings in three days after receipt of shipment.

Remittances

On receipt of your shipment of old gold and silver we will carefully estimate same, forwarding check by return mail. Then,

in case our estimate is not up to yours, we will return shipment intact, charges prepaid. In this way you (I() not run any risk,

and you are not put to any expense. If it were fairer for us to go farther-we'd go farther.

Send us your next shipment and we will guarantee to " make good."

Thomas J. Dee & Company
Gold, Silver, and Platinum Refiners 

-

Office, 67 and 69 Washington St. Works, 317 E. Ontario St.

Chicago, Illinois
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Henry Lederer & Bro., Inc.
Makers of Ladies' and Gents' Chains, Fobs and Bracelets

Factory, 150 Chestnut Street, Providence, R. I.

"WINTER FIXTURES"
"THE STANDARD OF QUALITY, STYLE and PRICE"

ANYTHING FROM A STORE STOOL TO A COMPLETE OUTFIT

The "ARGYLE " DESIGN JEWELERS' OUTFIT

If it's practical arrangements, correct designs, QUALITY qf material, workman-
ship and finish, at RIGHT PRICES, that you are looking for we can suit you.
Not how cheap, but how good, at prices that are right, is the Winter Idea.
c_Ask our customers.

" WINTER CATALOGUES"—"The Books That Show You"—
Sent Postpaid on Request. WRITE FOR CATALOGUE "10A"

The M. Winter Lumber Co. HIGH-GRADEFIXTURE MAKERS
ESTABLISIIED 1865

SHEBOYGAN, WISCONSIN, U. S. A.
SALES AGENCIES

C. D. SMITH DRUG CO. - - - - sT. JOSEPH. MO.
FELIX PARSON CO.   DALLAS, TEXAS
FINLAY DICKS CO. - - - NEW ORLEANS, LA.
R. H. BIRDSALL - - Hamilton Bldg., PORTLAND, ORE.
MATTOON & I:EPPEL - - - NEW HAVEN. CONN.
I. L. WARD C? CO., 893 Ashbury Street, SAN FRANCISCO, CAL.

j-egagi

11111111 -„!;,

-111,11j1f,111,,

Ailikfilll11111

Prentiss' Patent Jewelers' Vises
Foe more than 30 years the Bes

PRENTISS VISE COMPANY,
ASK YOUR JOBBER TO

Large Illustrated Catalogue of

t and Handsomest Vises made

44 Barclay St., New York, U.S.A.
SI1018, YOU THIS VISE

all kinds of Vises mailed free

MONOGRAMS Made to Order for
Belt Pins, Belt Buckles, Watch Fobs, Automobiles, Toilet
Articles, Leather Goods and all other purposes.

Made in 14 K. Gold, Sterling Silver, Gold Plate and Brass
STOCK INITIALS in all Sizes and Styles

NOW is the time to order your stock of Letters for the Holidays
Send for Catalog THE J. W. COLGAN CO., Sudbury Bldg., Boston, Mao,.

Polishing Motors for Alternating or Direct Current
Note the improvement in

"Ilk SPEED LEVER for varying the speed

of alternating current motor.

A lever on the motor giving

100 'y variation and no current

wasted.

This does not change the

price.

IA H. P. Alternating or Direct Current Motor $14 with polishing and buffing attachments, AT THE SPECIAL PRICE

Fidelity Electric Company, Lancaster, Pa.

Fine Grade RubyanaSapphire
Balance Jewels

TO FIT ALL MAKES AMERICAN MOVEMENTS

FINELY POLISHED AND FINISHED BALANCE
STAFFS TO MATCH

$1.00 per Dozen each 

79 Nassau StreetJOHN A. POLTOCK NEW YORK, N. Y.
Fine Watch Material, Watchmakers' and Jewelers' Supplies

My Motto: Not allowing discounts, but quick and accurate servicewith high-grade goods

25

ee CHEER UP ! THE BEST IS YET TO COME 
SEND IN YOUR ORDERS AT ONCE
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THE NEW YEAR, 1910, WILL BE A RECORD-BREAKER

Be prepared. Send in your order to-day
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Henry Lederer & Bro., inc.
Makers of Ladies' and Gents' Chains, Fobs and Bracelets

Factory, 150 Chestnut Street, Providence, R. I.

"WINTER FIXTURES"
"THE STANDARD OF QUALITY, STYLE and PRICE"

ANYTHING FROM A STORE STOOL TO A COMPLETE OUTFIT

The "ARGYLE " DESIGN JEWELERS' OUTFIT

If it's practical arrangements, correct designs, QUALITY gf material, workman-
ship and finish, at RIGHT PRICES, that you are looking for we can suit you.
Not how cheap, but how good, at prices that are right, is the Winter Idea.
cAsk our customers.

" WINTER CATALOGUES"—"The Books That Show You"—
Sent Postpaid on Request. WRITE FOR CATALOGUE "10A"

The M. Winter Lumber Co. HIGH-GRADEFIXTURE MAKERS
ESTABLISHED 1865

SHEBOYGAN, WISCONSIN, U. S. A.
SALES AGENCIES

C. D. SMITH DRUG CO. - - - - ST. JOSEPH, MO.
FELIX PARSON CO.   DALLAS, TEXAS
FINLAY DICKS CO. - - - NEW ORLEANS, LA.
R. H. BIRDSALL - - Hamilton Bldg., PORTLAND, ORE.
MATTOON F.? I:EPPEL - - - NEW HAVEN, CONN.
I. L. WARD & CO., 893 Ashbury Street, SAN FRANCISCO, CAL.

Prentiss' Patent Jewelers' Vises
For more than 30 years the Best and Handsomest Vises made

PRENTISS VISE COMPANY, 44 Barclay St., New York, U.S.A.
ASK YOUR JOBBER TO SHOW YOU THIS VISE

Large Illustrated Catalogue of all kinds of Vises mailed free

MONOGRAMS Made to Order for
Belt Pins, Belt Buckles, Watch Fobs, Automobiles, Toilet
Articles, Leather Goods and all other purposes.

Made in 14 K. Gold, Sterling Silver, Gold Plate and Brass
STOCK INITIALS in all Sizes and Styles

NOW is the time to order your stock of Letters for the Holidays
Send for Catalog THE J. W. COLGAN CO., Sudbury Bldg., Boston, Mass.

Polishing Motors for Alternating or Direct Current
Note the improvement in

'Mk SPEED LEVER for varying the speed

of alternating current motor.

A lever on the motor giving

100 c, variation and no current

wasted.

This does not change the

price.

IA H. P. Alternating or Direct Current Motor $14with polishing and buffing attachments, AT THE SPECIAL PRICE

Fidelity Electric Company, Lancaster, Pa.

Fine Grade RubyanaSapphire
Balance Jewels

TO FIT ALL MAKES AMERICAN MOVEMENTS

FINELY POLISHED AND FINISHED BALANCE
STAFFS TO MATCH

$1.00 per Dozen each 

79 Nassau StreetJOHN A. POLTOCK NEW YORK, N.Y.
Fine Watch Material, Watchmakers' and Jewelers' Supplies

My Motto Not allowing discounts, but quick and accurate service
with high-grade goods
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SEND IN YOUR ORDERS AT ONCE
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THE NEW YEAR, 1910, WILL BE A RECORD-BREAKER

Be prepared. Send in your order to-day
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Here it is! Absolutely the BEST
Consisting of nearly 1000 pages, the largest Material Catalogue ever issued

It illustrates the character of our house.

It shows the zeal with which we solicit your patronage.

We want every prospective customer to have it.

It is our herald our means of convincing you

of our unequaled position as a material house.

HENRY PAULSON & CO.
CHICAGO'S FOREMOST MATERIAL HOUSE

HENRY PAULSON & CO.

HENRY PAULSON & CO.
CHICAGO'S FOREMOST MATERIAL HOUSE

Why it is the BEST
It contains all the latest in Tools, Material and Prices

The tools are photographic reproductions. They are printed in double-tone
ink from half-tones on India tint paper. The book contains all the latest
models of watch material. The reduced Elgin and Waltham prices are quoted
as well as the new prices of all the other watch companies. Every depart-
ment is complete with the latest and best goods and the prices are right.

Page SUMMARY OF PAGES
01 to 032, Boxes, Trays, Displays ; goods of our own manufacture  
1 to 275, Tools, Lathes, Machinery, Etc.

276 to 283, Signs
284 to 303, Clock Material  
304 to 771, Watch Material . . .
306A to 306D, Meritas Cabinets and Meritas Mainsprings  
772 to 776, Case Material
777 to 827, Jewelers' Findings  
826A to 826D, Meritas Findings
828 to 837, Jobbing Stones  
838 to 873, Jewelers' Sundries  
874 to 895, Optical Goods
896A to 896D, Meritas Optical Goods  
896E to 896 45, Clocks  
896 to 898, Books .
899 to 904, Silk Guards, Nickel, White Metal and Leather Chains, Etc.  
905 to 912. Index  

Pages
32
275
8
20

468
4
5
51
4
10
36
22
4
8

6
8

Total 964—nearly 1000 bright, live pages. You ought
to have it, we want you to have it and we want your
patronage, too.

1C6HWIalaa HENRY PAULSON & CO.

Total, 964

FlU n this blanknci

"n

a. 

a" it'°'-sen"ur Cara. d

Se„a,

si:ne000_p 
,:ejcY)

„"tr:earia
(70.

ogue

Toto,,

Sr

156 Wabash Ave.

CHICAGO
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Necessities d The New Year taviMn PliVre;

Steel Wire Clock Cord (Non Rust)
Made in 3 sizes. Put up in 11 ft. coils.
Prices Small Size, .51.50 per doz. Coils
" Medium " 2.50
'4 urge 3.00 46 66

Regent Foot Wheel, Improved
$6.00

This Cabinet FRER with your first order for One
Gross Regent Imported American Mainsprings

P
Height 3.

Height 4.

"lass

Height 5.

Height 0.

Height 7.

Height 8.

CielleVUS .. . . $4.00 per,gross; $ .40 per doz.

Mi Concaves, Extra Thck 10.00 " .90
PRICE-LIST 1 hick Mi-Concaves . . 4.00 .40 "

i  "
Parallels 8  00 " .75 "

BLANK ORDER SHEETS FOR WATCH GLASSES

J cboCE JEn,e,

tttp
Ot

OZ!,

Cff!!,

C!!,

V87--

$ .15 per Dozen
1.50 per Gross $ .75 per Dozen

7.50 per Gross

Pendant Set Sleeve Wrench-10 Prong
Price, 50 cents

PARALLEL.

LENTI LLE.

do0/1111111.111...1M1"111.1%

PATENT GENEVA.

411111.1111.111111111.11MIL

EXTRA THICK MI-CONCAVE.

THICK MI-CONCAVE.
Patent (ienevas . $8.00 per gross; $ .75 per doz.
Lentilles . . . . 12.00 " 1.25 "
Antiques . . . . 8.00 " .75 "
Lunettes . . . . 3.00 " .25 "

SENT UPON APPLICATION

New Model Webster-Whitcomb Lathe with New Model Tip-
over Hand Rest and Tailstock.

Full NiCkel-plate. Price, $31.00

which includes 'raper Chuck, Screw Chuck, Six 34-inch Cement
Chucks and 9 ft. Round Belting.

-

Set of 5 Nickel-Plated Screw Drivers, 40c.

CROSS & BEGUELIN
(A Corporation)

Cannon Pinion
Tightening Tool

50 cents

le s,,WArRIAM

No._Z203 
EVEIY_MIONSPAINC,111/1.11iil

$ 1.00 per Dozen $ .75 per Dozen
7.50 per Gross10.50 per Gross

Emery Ring Cones. 75c. a poir

ORDERS FILLED FROM ANY CATALOGUE
Your orders for Watches, Diamonds, Jewelry or Material will receive
prompt and guaranteed satisfactory service as to quality and price

Importers, Exporters and Manufacturers
Watches, Diamonds, Jewelry,
Silver-Plated Ware, Etc.

23 Maiden Lane, New York

has been Blue Ribbon chains for forty-five years. They were correct in design, quality

and workmanship to begin with. What has been done since x 865 has been in the way

of improvements in finishing and increased variety of styles. To-day they are the

refinement of appearance and utility.

This achievement has not been accomplished by accident. It is the result of experi-

ence and striving for the perfect thing. No part of our business has appealed to us more

than the importance of improving our product. Recognition of the value to us of any im-

provement at any cost has made our success.

Our workmen, many of whom have been with us for years, apply the ingenuity of

their minds and the skill of their hands with spirit and zeal because they know that they

are making chains that are unequaled. At their command is every tool and every machine

that has been devised to help produce the better thing.

Under such conditions, increasing excellence and refinement of our chains are

inevitable. We offer the Blackinton chain of 1910 as the best gold-filled chain ever pro-

duced. W. & S. B. * chains are sold by the leading wholesale jewelers. They are not

sold to Department Stores or Retail Mail Order Houses.

NORTH ATTLEBORO
MASS.

NEW YORK OFFICE-180 Broadway

2)
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Van Gelder Brothers
ACTUAL and EXPERIENCED

DIAMONDC UTTERS

We cut diamonds exclusively for the American
market and our cutting commends them to
the most critical.

CUTTING WORKS: NEW YORK OFFICES:

249 LONGUE RUE D'ARGILE
ANTWERP, BELGIUM

BROADWAY MAIDENLANE BUILDING

170 BROADWAY

CORRESPONDENCE INVITED

HAR.MONIA FILES

tal‘111\1111\ 1\1MA,1\11,1VAAPEI
m.,‘\

9 cr-e,treOrkxklt

peRFECT
'1

a
GOLD 

- f‘COLORINGSOLUTION)

_ trpg
di PRODUCING 3
OLDROSE^..POMAN

I FINISH FROM SAME BOTTLE
DIRECTIONS.

'

manufactured by
ThePerrection 'qrs. co. I

The Perfection Gold
Plating Solution

The Perfection Solution
is the tot ly one on the market
which positively gives you
an old 'lose and Roman
Ii nish front I he same bottle.
(It her makers of solution
,,h■im to do the same thing
simply hy overheating the
fluid. This is wrong and the
Ii nish is in looking.

'Hie Perfection Solution
has a coloring matter in it
that dyes every article put
LII the solution and left long
enough to gii e all Old Hose
color. 'I he llonian color is
oldained hy taking the
article mit ol the solution as
soonas I Ilegold isthorotighly
deposited and before the
Old Ito,e dye has begun to
deposit.

Ilementher, I'erfect ion
Gold Coloring Solution is
put up in 32 oz. and 16 oz.
Bottles and sold for $3.00
and $1.75 rvspect i vely,
while inferior sol t ions
charge the same for pint and

pint bottles.

Robbins' Improved
Turret=head Interchangeable

Roller Remover

The most praetical tool ever offered.
Will take off itny roller, single or
double, instantly. Has five inter-
changeable heads.

Price, $3.00

ASK YOUR JOBBER FOR THESE GOODS

Sole Agents, Henry Zimmern & C

Robbins' Latest
Improved Mainspring

Winder
(With handle)

The simplest on the market.
No chan gi ng II ['barrels remit rod.
'Phis is I hetulickest. action Main-
spring Winder on the market.

Nickel.plated. Price, Si

Complete directions for use
with each tool.

77 John Street, NEW YORK CITY
0.1 Inc., Exclusive Wholesale Distributers for U. S. and Canada

Krementz
Collar

Buttons
and Studs

ONE PIECE

"The Button that's Insured"

Imitators of Krementz Collar

Buttons are continually coming

and going. Every once in a while

a new one springs up.

They all harp on price, but never

a word about

QUALITY

For Finish and Quality

The Krementz

maintains its lead, and furnishes bet-

ter value than any other made.

Send for booklet, " The Story of a Collar Button"

All Krementz Collar Buttons—of every quality—

are manufactured by

KREMENTZ 0 CO.
in their factory

PARK BROS. 0 ROGERS

20 Maiden Lane, NEW YORK

Selling Agents to Jobbing Trade

NEWARK, N. J.

THE KEYSTONE

CONTENTS  JANUARY 1910

Appeal to the Retail Jewelers of the United States  49

Care of Stock  37

Combined Jewelry and Drug Store  67

Developments in Store Lighting 121

Diamonds Smuggled in Cement  67

Duty on Imitation Pearls on Wires 121

Gem Importation, Last Year's Record in.    24

Gem Mining in the United States .... ....... " 25

Holiday Trade and the Outlook' for 4910   59

Items of Interest. ..................... ............  137

Jewelers' January Work. 117

Jewelers' Security Alliance    85

Making Metallized Flowers.   ....... 85

Merchant Who Thinks He Is Advertising..............113 

News Letters
Chicago 55

Cincinnati   83

Detroit   82

Indianapolis   81

Kansas City and the Great Southwest  82

New York  81

News from the Northwest  77

Philadelphia  131

Pittsburg   79

Providence and the Attleboros 131

San Francisco  75

St. Louis.  73

Toledo   75

Washington (D. C.) Notes.  79

Obligation of Insurance 127

Plan for Invariable Universal Time System 139

Price Maintenance 127

Rectification and Improvement   37

Salesman's Relation to Credits  87

Show Window in 1910.  40

Show Window in January  45

Special Sales at Regular Intervals 113

Stationery Department 125

Technical Department

Easy Lessons in Drawing for Watchmakers.  97

Electric Turret Clocks 101

How to Make a Bronze Sun Dial 103

Some Methods of Laying out a Sun Dial 115

Surface Appearance of Solders 107

Watch with Illuminous Dial 105

Workshop Notes. 109, 111

United States Patents.  133

Use and Abuse of Credits  40

Valentine Opportunity, A.  40

Watchmakers' Examinations  129

ADVERTISERS' INDEX ON PAGE 143
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Necessities d The New Year VaviMn Prices
at

Wire Clock Cord (Non Rust)
Made in 3 sizes. Put up in 11 ft. coils.

Prices Small Size, $1.50 per doz. Coils
" Medium " 2.50
" Large " 3.00 " " "

Regent Foot Wheel, Improved
$6.00

This Cabinet FREE3 with your first order for One
(iross Regent imported American Mainsprings

/11
Height 3.

e"
Height 4.

de'
Height 5.

Height O.

Height 7.

Height 8.

Pendant Set Sleeve Wrench-10 Prong
Price, 50 cents

All.111111111111111
PARALLEL.

•••••ii.•

LENTI LLE.

.,e■!!7N
PATENT GENEVA.

EXTRA THICK MI-CONCAVE.

THICK MI-CONCAVE.
Genevas ... . . $4.00 per gross ; $ .40 per doz. Patent Oenevas . $8.00 per gross ; $ .75 per doz.

PRICE-LIST Thick Mi=Concaves . . . 4.00 " .40 " Lentilles . . . . 12.00 " 1.25 "
Mi-Concaves, Extra Thick 10.00 " .60 " Antiques . . . . 8.00 " .75 "

I.Paralieis 8  00 " .75 " Lunettes . . . . 3.00 " .25 "

BLANK ORDER SHEETS FOR WATC11 GLASSES SENT UPON APPLICATION

Intf!!!!1

$ is per Dozen
1.50 per Uross

1111111EMERESI
$ .75 per Dozen
7.50 per Uross

New Model Webster-Whitcomb Lathe with New Model Tip.
over Hand Rest and Tallstock.

Pull Nickel-plate. Price, $31.00

which includes Taper Chuck, Screw Chuck, Six 1%-inch Cement
Chucks and 9 ft. Round Belting.

Set of 3 NIckel.Plated Screw Drivers, 40c.

CROSS & BEGUELIN(A corporation)

Cannon Pinion
Tightening Tool

50 cents

18 s.,04/(1114AM
1111‘...2202

FVEILMily■SPAINEN111111111

0 1.00 per Dozen $ .75 per Dozen
7.50 per Oros.10.50 per Uross

Emery Ring Cones. 75c. a pair

ORDERS FILLED FROM ANY CATALOGUE
Your orders for Watches, Diamonds, Jewelry or Material will receive
prompt and guaranteed satisfactory service as to quality and price

Importers, Exporters and Manufacturers
Watches, Diamonds, Jewelry,
Silver-Plated Ware, Etc.

23 Maiden Lane, New York

1865-1910

Forty-five
Years the
Leader

has been Blue Ribbon chains for forty-five years. They were correct in design, quality
and workmanship to begin with. What has been done since 1865 has been in the way

of improvements in finishing and increased variety of styles. To-day they are the
refinement of appearance and utility.

This achievement has not been accomplished by accident. It is the result of experi-

ence and striving for the perfect thing. No part of our business has appealed to us more
than the importance of improving our product. Recognition of the value to us of any im-
provement at any cost has made our success.

Our workmen, many of whom have been with us for years, apply the ingenuity of
their minds and the skill of their hands with spirit and zeal because they know that they
are making chains that are unequaled. At their command is every tool and every machine
that has been devised to help produce the better thing.

Under such conditions, increasing excellence and refinement of our chains are
inevitable. We offer the Blackinton chain of 1910 as the best gold-filled chain ever pro-
duced. W. & S. B. * chains are sold by the leading wholesale jewelers. They are not
sold to Department Stores or Retail Mail Order Houses.

NORTH ATTLEBORO
MASS.

NEW YORK OFFICE-180 Broadway



Van Gelder Brothers 
ACTUAL and EXPERIENCED

DIAMONDCUTTERS

We cut diamonds exclusively for the American
market and our cutting commends them to
the most critical.

CUTTING WORKS: NEW YORK OFFICES:

249 LONGUE RUE D'ARGILE
ANTWERP, BELGIUM

BROADWAY MAIDENLANE BUILDING

170 BROADWAY

CORRESPONDENCE INVITED

,, .................. . ..............

I-IARNIONIA FILES

tiMAKV \Ai\\ \ \ 4IAC \\at
Y C are -oIe AgeIIIs 101 I 1W nIove ( el lu' leU Files. 1 II) can lie tlI1 trifin your JohL)er in all shapes, sites aiU ItlnIrs. The' nrp equal of any Swiss File it1e. Give them a trial and you

will buy no other make in the future. Made of t he best quality of steel and are the duplicities in shapes, numbers and price of the Grotto Files. 1.1,81orled price-list sent. WI application..

peRFECT to
GOLD

- c\COLORINGSOLUTION,̀)

- c g,1;e? e'-• 6;
70;.(4" e

OLD ROSE^.° ROMAN t
f INIB1 FROM SAME BOTTLE

DIRECTIONS.

. .

Manufactured by
TbirPer1ectionMfg.Co.„1

The Perfection Gold
Plating Solution

The Perfect lee S01111 i011
is tile only one on t lie market.

-iijeh liositively gives you
ail Mil Rose anti R01111111

1.111 iSII 1.1'0111 1 he sain(• bottle.
Oilier makers of solution
claim to do the same thing
simply by overheating the
11114)1. 'I'llisisivrong and the
finish is "Muggy" looking.

'The Perfection Solution
II))). 1I0oloring nuttier in it
that dyes every article put
Ill the solution 1111(1 lefi long
enough to gi‘ 11 II Old Rose
color. 'I 110 color is
old:tined by ta I( ing the
arlicle 1411 Of 1110 801111i(111 11S
S001111S I liegoldist.horotighly
deposited and before the
Old Rose (lye has begun to
deposit.

Remember, Perfeet ion
Gold Coloring Solution is
Pill up in 32 oz. and loos.
Bottles and sold for $3.00
and $1.75 respect i v.el
while inferior Solo Lion s
charge the same for pint and

pint bottles.

Robbins' Improved
"Furret=head Interchangeable

Roller Remover

The most practical tool ever offered.
Will take ■411. any roller, single or
double, instantly. Ilas f I ve inter-
changeable heads.

Price, $3.00

ASK YOUR JOBBER FOR THESE GOODS

Sole Agents, Henry Zimmern & C 77 John Street, NEW YORK CITY

Robbins' Latest
Improved Mainspring

Winder
(With handle)

The simplest on the Ina I•let.
No changi rig of barrels legit i rod.
'This is thequickest action :Main-
spring Winder on the market..

Nickel-plated. Price, $l.75

Complete directions for use
with each tool.

0.1 Inc., Exclusive Wholesale Distributers for U. S. and Canada

Krementz
Collar
Buttons

and Studs
" The Button that's Insured"

Imitators of Krementz Collar

Buttons are continually coming

and going. Every once in a while

a new one springs up.

They all harp on price, but never

a word about

QUALITY

For Finish and Quality

The Krementz

maintains its lead, and furnishes bet-

ter value than any other made.

Send for booklet, "The Story of a Collar Button"

All Krementz Collar Buttons—of every quality—
are manufactured by

KREMENTZ 0 CO.
in their factory

PARK BROS. 6 ROGERS

20 Maiden Lane, NEW YORK

Selling Agents to Jobbing Trade

NEWARK, N. J.
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Talk Quality
Not only is "1847 Rogers Bros."
ware the original electro-silver
plate, but it is the brand above
all others for which superior
quality may be claimed.

Our advice to dealers is to TALK
QUALITY. Explain to your cus-
tomers that the makers, not con-
tent with the superiority of their
ware, have made the quality
higher and that the trade-mark

1847 ROGERS BROS. X S
TRIPLE

ft-4)

iv

guarantees the heaviest triple plate made. Every
piece so stamped is guaranteed by the makers to
give perfect satisfaction in every respect. If the
buying public found "1847 Rogers Bros." satis-
factory in the past—as they undoubtedly did—
they should find it all the more satisfactory now.
It is a great opportunity for the dealer and he
will profit by it if he TALKS QUALITY.

MERIDEN BRITANNIA CO.
(INTERNATIONAL SILVER CO., Successor)

MERIDEN, CONN.
CHICAGONEW YORK SAN FRANCISCO

Igo^
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Jewelers Tell of Holiday Trade and
the Outlook for 1910

IN accordance with our custom in pastyears we publish elsewhere in this
issue a symposium of statements by rep-
resentative jewelers in regard to the re-
cent holiday trade as compared with that
of previous years, and the outlook for the
present year in the various sections from
which their business is drawn. The ques-
tions submitted were framed with a view
to soliciting informaton of practical value
to all branches of the trade on entering
upon another year's operations, and we wish
to return thanks for the prompt replies to
our request. The queries to which replies
were solicited were as follows:

How did your Christmas trade this
year compare with that of one year ago?

Did it equal, exceed or fall short of
your normal holiday business?

What lines of goods have you found in
most demand and what difference in popu-
lar taste, if any, have you noticed?

Did your sales and the grades of goods
sold indicate improving conditions?

What are the business prospects for the
coming year in your vicinity?

A perusal of the replies to the above
queries .will be found particularly grati-
fying and inspiring this year, as the great
majority of them tell of materially improv-
ing conditions and increased trade, and
practically all of them breathe a spirit of
hopefulness and unalloyed confidence in
the future. To the manufacturing and
wholesale trade the information will be
particularly valuable at this time as indi-
cating the trend of popular taste and pref-
erence in the various lines of goods.

Many of the replies sent us had a
peculiar interest in that they evidenced the
more systematized merchandising practiced
by the trade of to-day. Some of them,
for our individual information, furnished
statements of the business done, in actual
figures, for two or more years, and at least
in one instance the firm furnished two
statements, one for the whole year and one
for December only, giving the actual cash
receipts from 1901 to 1909, inclusive.

In regard to the business and industrial
situation generally and the outlook for 1910
so conservative an authority as Bradstreet's
sums up its conclusions as follows: "All
obtainable information points to a satisfac-
tory—in many sections, indeed, a record—
volume of business done in the year just
closed, and the feeling is general that a still
more satisfactory twelvemonth faces the
country's commercial and manufacturing
interests."

An All-pervading Friendly Trade
Spirit

T this season of good will it is particu-
larly gratifying to direct attention to

the better feeling now existing among the
various branches of the trade. A more just
idea of the interdependence of retailers,
jobbers and manufacturers has been culti-
vated during the past year and is certain
to become an important factor in the trade
regeneration to which organization leaders
look forward. In responding to our queries

in regard to holiday trade, many of our
readers referred incidentally to this better
feeling, which they regarded as one of the
most auspicious developments of the year.
Typical of the views expressed are those
of Ludy & Taylor Co., Cedar Rapids, Iowa,
who said, "Really, the most encouraging.
feature of the past year to the retail jeweler
is the fact that the manufachlrers of watch
movements, cases, jewelry, etc., are now
apparently beginning to realize that they
owe the retail jeweler some protection and
some concessions. The only criticism we
have to offer now is that they were so slow
in realizing the condition they brought on
themselves and were so slow in trying to
remedy this condition." Our subscribers
doubtless have in mind the progress made
during the year in establishing a fixed
selling price on certain leading lines, the
better regulation of catalogue distribution,
the effort to eliminate the mail-order houses
.as distributers of watches, and other much-
needed reforms.

As credit for the progress already made
must be accorded to organization,

there is a timeliness in the appeal of Presi-
dent Archibald, of the American National
Retail Jewelers' Association, published else-
where in this issue. Mr. Archibald refers
particularly to the satisfactory trade ex-
perience in the handling of lines on which
a fixed selling price has been established
and, accepting his experience as representa-
tive of that of the trade generally, there is
every reason to hope that the fixed selling
price policy will be further extended. It
is due the wholesale trade to state that we
have had a number of letters from retail
dealers who have written various firms in
regard to catalogues going into the hands
of others than the trade. These firms ex-
pressed thanks for the information which
these dealers sent to them and apparently
promptly made use of the information in
correcting their mailing list, another evi-
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dence of the spirit that is now being fos-
tered. The mutual consideration, tem-
perate appeal and more just realization of
the rights and privileges of each section of
the trade by the others are in striking and
gratifying contrast with the spirit of dis-
trust, and even of antagonism, all too evi-
dent in past years, especially in the matter
of trade organization. The trend is now
in the right direction and it is opportune
to remind the retail trade of their duty to
those who are endeavoring to protect them.

Incidentally, we wish at this time to
extend our support to the appeal of Presi-
dent Archibald for increased membership

in the associations. The new year, when

the holiday harvest has been reaped, is an
opportune time to consider this matter.
The cost of membership is certainly a trifle
compared with the possibilities for good of

a strong national, or even State, association.

Evidences of Holiday Enterprise
Among the Jewelers

FOR the vast amount of holiday adver-
tising submitted to us by subscribers

for the purpose of comment, we make this
general acknowledgment. It would be
impossible for us to comment even briefly

at this time on all the samples furnished

us, but we are gratified to find that the
advertising generally shows a very material
improvement over that of any previous
season. The booklets, circulars, personal
letters, newspaper announcements, etc.,
have been more carefully and cleverly corn-
piled than ever before, almost without
exception, and there was also much greater
liberality in advertising expenditure and
more space used. Page announcements
were quite numerous. Before us we have
one of three full-page announcements of
the Ashby Jewelry Co., Colorado Springs,
Colo., which appeared just before Christmas
in the Colorado Springs Gazette. This
page is remarkable in that it is set in the
form of the front news page of a news-
paper, the arrangement, headings, matter
and illustrations making the entire an-
nouncement very attractive and readable.
This is but an instance of the improved
publicity of the season just ended..

Nor was the trade enterprise confined
solely to the liberal and judicious use of
printer's ink, many plans of different kinds
being put into effect to attract custom.
Limitation of space prevents our referring
to these in detail at this time, but a sug-
gestion of them will be found in a plan
introduced by the Frank Le Bron Jewelry
Co., Keokuk, Iowa, for the purpose of

encouraging early buying. Each day from
November 26th until December itth it was
announced that to per cent. of the gross
cash sales were to be donated to one of
the churches of the city, each day being
assigned to a different church. The plan,
which is said to have been highly successful,
illustrates the possibilities not only of en-
couraging early buying, but of devising
novel forms of advertising which appeal
with special favor to the purchasing public.
In view of the favorable outlook for the
new year, it is pleasant to refer to these
evidences of trade enterprise, which are no
less encouraging than are the business pros-
pects themselves.

Last Year's Record in Gem
Importation

F peculiar interest at this time is the
remarkable record of the importa-

tions of precious stones and pearls during
the year just ended. The trade have good
reason to remember the disastrous slump
in the precious stone trade which followed
the panic, and they are naturally rejoicing
over the phenomenal recovery of the past
year. While the official statement of the
December importations has not been issued
at this writing, there is every reason to
believe that the year 1909 will furnish a
new record in this line. The rapid recovery
of the gem trade is best seen in the figures
for each month, including November, which
were as follows:

Month Imports

January  $1,958,963.28
February  2,916,710.55
March  3,353,407.97
April  2,419,242.00

May  2,689,213.49
June  3,626,362.00
July  5,112,957.00
August  3,262,099.00
September  3,318,341.74
October  5,132,189.02
November  3,626,891.36

The imports for November were the
largest on record for that month, the total
of cut gems and pearls being almost exactly
double that of the previous November, and
in uncut the increase was almost equally
remarkable. The import figures for the
month of November for the last three years
show probably more accurately than any
other statistics the conditions existing in
these months. These figures are as follows:

Nov. Cut Uncut Total

1909—$2,966,846.98 $660,044.38 $3,626,891.36
1908— 1,438,141.31 371,511.65 1,809,652.96
1907. . . 541,652.30 383,003.68 924,655.98

That the present year will make an
equally good showing seems to be the belief
among the gem-importing trade. The per-
sistent maintenance of price and the re-
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moval of tariff legislation disturbance are
important factors that will serve to
strengthen the market and smooth the
course of importers and dealers.

In connection with the above, it has
been announced that organized action has
been taken to curtail gem smuggling.
Thirty of,the largest wholesale firms in the
Maiden 'Lane district have formed a new
association to co-operate with the federal
authorities in running down smugglers,
whether dishonest dealers or returning
tourists. The new organization has ap-
pointed committees and formulated plans
for its work.

The "underground way" is a familiar
expression to the gem trade, but renewed
attention has been called to it in a report
made to the Department of Commerce and
Labor at Washington, D. C. Nearly all
diamonds come from South Africa and the

entire product is shipped from the Cape of

Good Hope to London, which is the center

of distribution for all the diamond-buying

countries in the world. Records of the
shipments from the Cape of Good Hope are
complete, but there the underground way

begins and no real effort is made to keep

track of the receipts at London and the
shipments from that city. In one year, in

which South Africa reported the sending

of diamonds valued at many millions of

dollars to London, the British reports indi-

cated receipts in that city amounting to

little more than $200,000. A number of

New York houses pay more than that

amount several times a year • for stones

bought directly from the syndicate in

London.
One of the means proposed for elimi-

nating the gem smugglers, or at least cur-

tailing their activity, is to induce the syndi-

cate or the British authorities to keep accu-

rate records of shipments, as is done by the
customs authorities in New York. The

members of the association are to obtain

and give information that will assist the

authorities in tracing shipments and sales

here and abroad.

Scholarships for Watchmakers'
Apprentices

HE Canadian trade, manufacturing,
wholesale and retail, have done an

excellent work in contributing sufficient

funds to endow a number of free scholar-

ships for watchmakers' apprentices in the

leading horological school of that country.
For this very practical and highly com-

mendable innovation we gladly extend to

the Canadian trade full credit. As our
esteemed contemporary, the Trader and
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Canadian Jeweler, states : "In these days
of competitive rush, the apprenticeship
system has no place, and the very causes
which have ousted that system of imparting
technical knowledge and of turning out
capable craftsmen has created a greater
demand than ever before for men of the
highest possible skill and attainment in the
workings of their crafts. That demand can
only be filled by means of the system which
has come to be known as technical educa-
tion. Trades and crafts must and will be
taught in schools, as are most of the pro-
fessions, and this work can best be accom-
plished only under the supervision of the
trades interested. To have been the first
to act upon a realization of these facts is
no light honor."
. A good example has been set by the
Canadian trade to their brethren in this
country. The more competent the work-
man, the better for the trade, and the good
which would accrue from such generosity
would repay the investment a thousandfold.
The new year is an opportune time for
innovation and progressive ideas and we
thank our Canadian contemporary for fur-
nishing this happy thought.

Gem Mining in the United States

WE recently published the customary
brief annual report of gem pro-

duction in the United States, and, in con-
nection therewith, it has been a matter of
comment for many years that a country
so rich in minerals and ores as the United
States should be comparatively barren in
the production of gems. Recently, much
more attention has been given to this mat-
ter and a notable step in the right direction
has been the establishing in the School of
Mines, of Denver, Colo., an optional course
in "gems and gem mining," open only to
seniors and post-graduates. The course
will be given by the department of geology
and mineralogy and already the depart-
ment has been favored with a most com-
prehensive assortment of cut and uncut
gems for instructive purposes. As might
naturally be expected, the Denver jewelers
and lapidaries are lending their assistance
and have expressed their willingness to aid
in any possible way such students of the
new department as may visit their estab-
lishments. The course includes lectures in
geology, lapidary work, methods of mining
and collection, as well as the processes of
cutting and polishing the gems. -

Comparatively few people, according
to Professor Butler, who has charge of the
department, are at all familiar with more
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than seven or eight gems, yet there are
scores of minerals, many of which are
quite common in the Rocky Mountain
region, which occasionally occur with suffi-
cient hardness, beauty of color and freedom
from flaws to permit their use in jewelry.
The principal reason why these are not
more extensively used is the fact that the
present limited supply does not warrant
any attempt to popularize them. Very few
prospectors search for the gem minerals

or can appreciate the values of an acci-
dental find of this nature. Recently the
Colorado School of Mines, aided by
Thomas F. Walsh, has been directing the
attention of the mining world to the ores
of the rare metals, but previous to this the
search has been almost wholly for the ores
of gold and silver and, as a consequence,
it seems probable that valuable deposits of
gem material yet await the coming of men
familiar with their geological affinities and
trained in their recognition. It is, then, the
aim of the work just begun at the School
of Mines to put a number of such men in
the field every year and to encourage the
search for precious stones in every pos-
sible manner.

The educational propaganda on gems
made possible by such instruction would
unquestionably soon result in a greatly in-
creased production of precious and semi-
precious stones in the United States.

New Era in Good Road Construction

WE have frequently referred in these
columns to the overshadowing im-

portance of good roads in the economy of
the country. In emphasizing this import-
ance, a well-known engineer recently said:
"The ships would lie rotting at the wharves,
the cars and locomotives would rust and
crumble to dust if these avenues from
which the food, the shelter and the clothing
of the people pass were closed." This is a
simple statement of fact, yet our country
has been slow in awakening to a realization
of it. There have been evidences in the
past year, however, that the matter of high-
way engineering would soon be given the
attention which its importance calls for,
and the millions of small merchants and
farmers of the country, who pay the penalty
of poor highways, hope that the new year
has ushered in this new era.

Those who had the pleasure of visiting
the beautiful and elaborate exposition held
last year at Seattle, Wash., could not have
failed to observe the handsome structure
which was styled the Good Roads Build-
ing. At the close of the exposition this

structure was presented to the University
of Washington, which is the first college in
the United States or the world to establish
a scientific course in good road construction.
The Chair of Highway Engineering is, in
truth, a novelty in university curricula, and
it is generally conceded that the marvelous
development of the Northwest has brought
forth no movement of greater national
significance than that foreshadowed in this
new school for the training of engineers
on highway construction. Our flagrant
neglect of our public highways is, in truth,
a crime against the nation, and it is singu-
larly to our discredit in view of our un-
paralleled progress in other directions.
The millions lavished, for instance, to give
our country the most economical system of
steam transportation in the world, bringing
down the cost to nearly three-fourths of a
cent for moving a ton a mile, contrasts
strangely with the cost of highway move-
ment for the same ton, which those quali-
fied to judge place at thirty cents, and con-
trasts still more strangely with the fact that
over the best highways of Europe the cost
is only eight cents per ton per mile.

Let the present year be notable, there-
fore, for renewed activity in this great
reform. The country is fortunately not
without object lessons. As a notable advo-
cate of the cause said recently, "New York
City should go to Seattle to study streets.
Illinois should send representatives to Con-
necticut, New Jersey and Massachusetts
to see how roads can be built. Those inter-
ested in prison reform should send their
representatives to North Carolina and to
Washington to see that prison labor,
properly employed, will make good roads
for the community and better men of the
prisoners." This same authority truthfully
states, "Before we can make roads, we
must make men to make the roads. High-
way building is a science and an art. Vast
Government appropriations, if made, will
probably be lost unless the Government
establishes and maintains in all of the edu-
cational institutions under its control a
department of road building. The proceeds
of the sale of they public domain should be
utilized not only for reclaiming and irri-
gating these lands, but should be used as
well for equipping them with primary
transportation."

The question of good highways is of
paramount importance, both to the retail
merchants and to the farmers, and the
apathy in regard to this reform seems inex-
plicable. It is impossible for any town or
its merchants to prosper if communication
with the country districts be cut off or im-
peded by impassable highways.



These watches are a noteworthy addition

They are exceptionally thin and may be had with

enamel, silver finish or gilded metal dials of

Colonial Series appeal to the most critical buyers.

Colonial Series
Riverside Maximus

Enamel Dial
Movements to be had in five grades, viz:

RIVERSIDE MAXIMUS, 23 Jewels, Adjusted

RIVERSIDE, 19 Jewels, Adjusted

ROYAL, 19 Jewels, Adjusted

No. 1425, 17 Jewels

No. 1420, 15 Jewels

As we review the year just ended, one
of the resolutions that will come to the mind
of many jewelers is to take better care of
stock. There are, unquestionably, more
sales and more money lost on account of a
poorly cared-for stock than from any other
single cause. It is a very general condition
that jewelers are increasing their stock and
not enlarging- their stores or showcase space,
and the result is a jumble of goods which
are poorly displayed and are handled in
such a way as to quickly become old and
shopworn. Do not increase your stock
beyond your facilities for handling it, yet,
on the other hand, utilize all available space
to the best advantage.

Suppose you take a store, for example,
that was refurnished ten years ago and pro-
vision made to display the stock at that
time, which has since doubled in size—an
enlargement of the store or the addition of
more cases is impossible. The enlarged
stock must be carried in the present cases
and too many jewelers accomplish this by
crowding and piling in goods until the ap-
pearance of the stock is untidy and the
goods are jammed together so as to quickly
become scratched and shopworn. The solu-
tion of this problem, as a rule, is the addi-
tion of trays in the jewelry and silver flat-
ware sections and the rearrangement of
shelving and the use of drawers and cup-
boards in the side cases.

number into two trays, buy two more and
stack on top of the two already in the
showcase. Follow the same plan through

your entire stock. Of course, this is the
custom with all large stores, but the smaller

matter. The original was usually put in
on stationary brackets, two or three shelves
of different widths to a case. By replacing
these with keyhole strips, four to a case,
and using short shelves, the shelving space
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Arrangement possible with keyhole brackets Shelf' room almost double.

FIG. 2

jeweler, as a rule, just piles things in, re-
gardless of looks. Every jeweler should
provide drawers in the safe for handling
reserve stock, and should at all times bold
a reserve, from which he can fill spaces
in trays when an article is sold. He should
provide himself with extra trays, to use

All Colonial Series watches are cased and timed at the

factory. They are delivered to the trade in display

boxes. The retail selling price is fixed and plainly

printed on the contract notice which is placed in

the box with each watch before leaving the factory.

Equip your stock with these goods for spring trade.

can be nearly doubled. Fig. 1, showing
stationary shelves, and Fig. 2, an arrange-
ment on keyhole brackets, shows the ad-
vantage of this arrangement. Tall articles
can be grouped together, as can low ones,
and the shelves arranged accordingly.
Cupboards and drawers should be utilized
to take care of surplus stock in a syste-
matic, orderly way.

The silver flatware case should be used
principally for the display of special pieces
and cased goods, and the general selections
of staple articles may be kept in con-
venient drawers. Souvenir spoons, like-
wise, can be nicely handled in rolls, such
as traveling salesmen use in carrying their
samples. Every line in your store can be
condensed in this way, so as to give your
stock a neat appearance, and you will find
that your goods are much slower to become
shopworn and much easier to show and
put away. A small store, well arranged,
is much cheaper and easier to do business
in than a large one where the stock is scat-
tered from one end to the other.

Old Fashioned Shelving. Articles of all heighlh.s on some shelf

FIG. I

Take, as an example, in your jewelry
section, brooches. Suppose the original
stock of brooches consists of fifty styles,
displayed in two trays, neatly divided, and
that now the stock of brooches is one hun-
dred styles. Instead of crowding this double

when his stock is exceptionally large, as
at Christmas time. When a line gets low,
these extra trays may be taken out of the
showcase and put away.

The rearrangement of wall cases to
display more stock is, as a rule, a simple

Rectification and Improvement

January is the month of good resolu-

tions by all people, and particularly should

it be such for those in business. It is the

month when a review of the past year

should suggest changes in methods which

(Continued on page 39)
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1 ' wishes to extend his thanks to his customers whose patron-

age and staunch support have made the year which has just

---) A 
passed a prosperous one for him, and in wishing them a

• 

Merry Christmas expresses the sincere hope that the coining
/ '4 year will have in store for them everything- that is good in the

way of personal happiness and business prosperity.

Though but a young concern in our chosen line of business, we have found it
necessary during the past year to more than double our business quarters and intend
to still further increase same during 1910. We feel that this has been due in a large
measure to our always trying to adhere closely to the rule of "the square deal," and,
also, because we have placed back of our Foreign-made Clocks the substantiality of
"the American Guarantee." Our policy will be in no wise altered in 1910 except in
those details where we discover by experience that it can be bettered and improved
upon.

During the coining year we are going to add to our already extensive line a very
complete and attractive assortment of American-made Cases fitted with Foreign-made

Movements. This new line, of course, will be marketed under our well-known

motto : " Foreign Make—American Guarantee."

Early in January our Mr. Theodore Schisgall will sail for Europe on his regular
annual buying trip, winch will extend over a period of nearly two months. During

. this time he will visit all of the important Clock markets of Europe and will purchase

the biggest, best and most complete and attractive line of Foreign-made Clocks ever

brought to the United States.

THEODORE SCHISGALL
Importer of Clocks

-

"Foreign Make—American Guarantee"
1 16-1 18 Chambers Street, NEW YORK

Western Selling Agents, HENRY PAULSON & CO., 156 Wabash Ave., CHICAGO
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Rectification and Improvement

(Continued from page 37)

will materially improve the year to come.

No business is so well organized as to

permit of no improvement, and every ap-
plication of business principle or system
used in the year just ended should be care-
fully considered and such changes should
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cleaned and missing price tags replaced
and a net inventory value placed on each
article in the store. The inventory may
be carried on at the same time and the
value of goods sold during the month de-
ducted from the total.

Don't over-value goods in your inven-
tory. If any articles are badly shopworn
or out of style, discount the original cost

Stock Reducing Sale
FEBRUARY 1st IS STOCKTAKING TIME. It is then that we want our
stock lower than at any other time in the year. This month we don't care fbr
profits, but we would like to exchange a lot more of our stock for cash. Wholesale
dollar value for real dollars.
Our Annual January Pre-Inventory Sale lv ill continue all this month. It is DOW
that you can pick up the greatest bargains of the whole year. Staple and flincy
goods alike are offered at great reductions.
Here are a few bargains :

Men's Gold Filled
Watches

Standard Works in 20-Year
Gold Filled Cases

SALE PRICE $8.95

Diamond Bargains
$10.00 Diamond Rings $ 7.75
20.00 Diamond Rings 15.25
30.00 Diamond Rings 22.75

iiiiikil Diamond Jewelry at similar reductions.
All Solid Gold and Plated Jewelry at from
25 per cent. discount to one-half regular price.

Plated Knives
. and Forks

Highest grade standard plate. For

six knives and six forks

Regular Price $3.50
SALE PRICE 2.45

Sterling Silver
Teaspoons

A good, substantial spoon. Set e- six
SALE PRICE $2.65
Others up to 5.75

IgEverything in our store a decided bargain.
Come and look around. Make selections for
future gifts at a great saving.

Mantle Clocks
A beautiful black enamel 8-day clock

SALE PRICE $3.95

Other Bargains
$4.35 to $18.50

Silk Umbrellas
All our remaining stock at one-third off.
Plain handles with union and silk covers

$1.95 to $3.45

Fancy handles with union and

silk covers $3.85 to $7.75

.

SAMUEL BLANK & CO.
Diamonds Watches Jewelry:: ::

921 CENTRAL AVENUE, RINGVILLE, ILLINOIS

No. I. This Ad to Occupy a Space About 10 Inches by 6 Inches in Newspaper

be introduced before starting on the new
year as will lead toward a more perfect and
smoother-running business machine. Smal-
ler jewelers who take stock but once a year
will find February 1st the most desirable
time to start the new business year. If
this is the custom, the month of January
should be spent in preparing the stock for
inventory—that is, it should be thoroughly

sufficiently that they may be sold at a
greatly reduced price and still net a profit.
Don't carry bad accounts or other worthless
assets on your books. If you owe $5000
your business is worth that much less than
the actual value of your stock fixtures and
book accounts and if you over-value these
assets, you are not only deceiving your
creditors, but also yourself.
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The January Sale

During January, while your inventory
is progressing, is the time of all times that

JEWELRY BARGAINS
BLANK'S Pre-Inventory Sale

HAT PINS 

About one gross 2/ plain and stone
set hat pins. Regular retail values
from 50e to $1.00

Choice 40c

BELT PINS 

75c to $1.50 values

Choice 60c

BROOCHES

A large lot gl values up to $2.00

Choice 95c

FOBS

Gold and black ribbon styles at a
third off regular price

Our $1.75 Ladies' Fobs at $1.20
Our $3.00 Men's Fobs at $2.00

SCARF PINS 

Two hundred 75c scarf pins

Choice 45c

CUFF BUTTONS 

A special lot qf 75c to $1.50 values

At 65c

CAll other jewelry at propor-
tionate reductions.

BLANK'S 19 w,Z VICC4- IE T lfg

No. 2. This Ad to Occupy 10 inches Single Column

it is desirable to move out as much stock
as possible. As a rule, this month is stormy
and disagreeable and not an extra favor-

$17.60
For a gentleman's
high-grade, 17-jeweled
adjusted

WATCH
20-year, gold filled case.
We guarantee this watch to
he an accurate timekeeper.
This is only one of the dozens
of watch bargains at

BLANK'S
Pre-Inventory Sale

Buy a watch now and save
o to 25 per cent.

BLANK'S
2919 CENTRAL AVENUE

No. 3. This Ad to Occupy 5 inches Single Column

able time to create business, but if sufficient
inducements are offered, your returns from
a January sale should be very satisfactory.
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In order to impress the public with the
savings offered, the January sale should be
very liberally advertised. It is quite gen-
erally the custom for jewelers to adver-
tise in a small way that everything is sold
at a discount during January, but if you
expect to really do any big business you
must offer, through your advertisements,
real values. We here show several sam-
ple advertisements of a style that should
interest the reader and produce business.

Don't do too muth resting in January.
Do everything possible this month to con-
vert your book accounts and your stock
into cash and give your business the best
start possible for the new year.

The Valentine Opportunity

Each year the jeweler makes an effort
for a share of the valentine business and,
unquestionably, this is becoming more of
a gift day. The little card with the verse
of sentiment, however, will always be asso-
ciated with this day and the jeweler's

SOMETHING NEW and
DIFFERENT IN

Kilentines
ttrIE ARE SHOWING A LINE ofvalentines this year which everyone
will want to give and want to receive. We
have secured a most beautiful assortment of
valentines and on each mounted some article
of jewelry or an attractive novelty the
combination forming a real valentine gift. In
the lot will be found, Brooches, Bar Pins,
Collar Pins, Scarf Pins, Pendants, Hat Pins
and other articles of Jewelry and Silver
Novelties in great variety.

PRICE RANGES FROM

50c to $2.00
See Our Window Display

JAMES BLANK SONS
12-14 EUCLID AVENUE, NEW YORK

No. 4. This Ad. to Occupy About 5 inches Double Column

opportunity lies in combining with this
picture valentine some article of jewelry
or a novelty of trifling cost. A trial of
this method is not costly and is very apt to
produce a good deal of unexpected business.
Either from some wholesale valentine house
or even at retail price from some local dealer
secure a quantity of attractive valentines
of moderate price. From your stock select
an assortment of inexpensive articles of
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jewelry, novelties, spoons, etc., and attach
one to each valentine in an attractive way
and mark at a price, complete. Trim your
window in white, with festoons of red
hearts, and display your valentines exclu-
sively, each with a price tag. In the center
of the display place a large card, reading:

VALENTINES
Each, including an article of

jewelry or a novelty,
50c. to $2.00

A window display of this kind, even
though few sales result, will prove at-
tractive and seasonable. We show here-
with a copy for a newspaper advertisement
of jewelry valentines.

Your Show Window in 1910

At this beginning of another year your
show window is an especially fit subject
for consideration. Did you ever stop to
consider the heavy proportion of rent your
windows cost you ? Deduct from your rent
the value of the store room as based upon
locality. Deduct also the value of being
in an accessible neighborhood, if you hap-
pen to be in an accessible district, and it
doesn't take a moment's reflection to limit
these two within 50 per cent. of the total
rent. You may safely figure, then, that
you are paying half your rent for your
windows. If you think this statement an
exaggerated one, let me put it to you in
another form. Given a store in an accessi-
ble shopping district, with, say, a rent of
$200 a month, take out the windows and
show a blank wall to the passers-by, with
as broad an entrance as you please. Better
still, make the entire front space all doors,
covering the entire width of the store—
would you pay $roo rent for the store in
that condition?

Now, then, are you obtaining full
value from your windows, are they bring-
ing in the proper results, are you paying
sufficient attention to them, and are you
making them sufficiently attractive so as
to bring in the best or winning results?

Do you ever stop to consider the num-
ber of persons who pass those windows
and merely glance at them, the countless
hordes who never even look at them?

Do the same people pass your windows
every day? Is it every day in the week,
or every week in the month, or every
month ill the year that changes your
audience?

The larger the city, the more the crowd
changes ; the smaller the town, the less its
travel past the store changes, and so you
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have a variation of changes. But in no
city, no matter how great it be, no matter
how extensive its floating or stranger popu-
lation, there is always a certain and fixed
percentage of the same people passing and
repassing your windows every day in the
year.

Work your windows, work them
steadily, work them daily if need be, but
work them. Change their dress and some-
times, and quite frequently so, change that
dress so materially that they cannot be rec-
ognized. Keep constantly changing their
appearance, so as to make them attract, and
don't lose that big percentage of passers-by
who, having once become accustomed to
your display, never give it a second glance,
even though it be months afterwards.

Make people hunt your windows.
Make them expect changes and keep on
not disappointing them.

Use and Abuse of Credits

During the course of a recent address
on "Credits" before the students of North-
western University, E. M. Skinner, of the
Chicago Association of Commerce, said:

"Credit of itself pays nothing, and
consequently it is the opposite of money
with which bills are paid. In paying cash
you use the profits already accrued, but in
buying on credit you anticipate the profits
of the future. The elements most im-
portant to success in business are honesty,
good habits, ability, economy and attention
to details. None of these can be levied
upon by process of law, and yet they are
all more important than capital itself. The
ideal condition in any business, especially
the retail business, is the one where the
capital invested is turned as frequently as
possible, with, of course, a reasonable profit
on each turn.

"What should a merchant have to make
a success in starting business? In the first
place, he should have a good location. In
the second place he should have a knowl-
edge of his business. In the third place
he should confine his business to a few
good, substantial houses. Then he should
buy often, so as to enable him to turn his
stock often. This will enable him to dis-
count his bills. He should then practice
economy. A merchant who keeps a record
of his purchases, who keeps a record of
his sales, as he must in order to buy that
way, and who buys on the basis of 50
per cent. of what he sold the previous
season, it will take an unusual panic to
catch that man in such shape that he will be
embarrassed. The right use of credit means
prosperity ; the abuse of credit means panic."

4

A pattern in Sterling Silver Tableware embodying the Jeffersonian
characteristics; strong and simple, yet ornate and artistic
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MONTICELLO

Tea Spoon. 5 o'c.

Tea Spoon, Medium

Tea Spoon, Large
Heavy

Extra Heavy
ACTUAL SIZE

'I It '4 11: gTERLING

Dessert SpOloll

A graceful and fitting accompaniment to deposit and pierced wares, now so much in vogue. This pattern is already a rival
of ye Mount Vernon in popularity. NOW READY IN COMPLETE LINES

ROG ERS, LUNT & BOWLEN CO., Silversmiths, Greenfield, Mass.



High-grade

Post or Sidewalk Clocks

we give
you $500.00
service.
Can you
afford to be
without it?

Something

you have

always

wanted, but

felt you could

not afford.

was created and popularized by

the undersigned. A high compli-

ment has been bestowed by parties

who have copied it, innocently or

otherwise, and we take this

opportunity to caution both the

Manufacturers and Dealers
against exposing for sale any but

goods legally and properly stamped,

as our rights will be protected.

DESCRIPTION

Post Cast Iron thirteen feet high. Base 20 x 20 inches. Two illuminat-
ing dials 30 inches diameter. Master Movement, eight day. Weight
driven. Beats 60 seconds to minute.

Guaranteed to prove satisfactory regardless of
weather conditions. Write us for reference.

The
Pairpoint Corporation
New Bedford :: Massachusetts

Place your order now so that you
can get it by April 1, 1910. The
best advertisement money can buy.

DESIGNED EXPRESSLY for CAFE DEL OPERA, NEW YORK
One house in the West and one in the East, doing a business of
several millions a year, tell us they sell more of our goods than of
other lines that have been advertised for years.

STERLING EFFECTS AND QUALITY DO THE WORK

Write for our Catalogue show-
ing Twelve Different Designs and
Nickel Silver Hotel Hollowware
Illustrations.

SILVERNTITHIS('0WDING 
BRIDGEPORT, CONNECTICUT
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A POINTEb SUGGESTION-TO THE
JOBBER WHO WOULD HAVE A

PROFITABLE SEASON-
BUY O&B RINGS-

THEY SELL

OSTBY & BARTON CO
PROVIDENCE

NEW YORK R I CHICAGO
9 MAIDEN
LANE 

103STATE
ST

GOLD
CARD JEWELRY

CD0 3D 
D)

REGISTERED TRADE-MARK

SEAMLESS
GOLD FILLED RINGS

REGISTERED TRADE-MARK
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The Show Window in January

As a general rule each month brings
its suggestions to the window trimmer.
The holidays over, there are two ideas
uppermost in the mind of the jeweler,
namely, the quick disposal of left-over stock
and the infusion of activity into his repair
department. The show window can be
most effectively used for both purposes.
We have at different times explained
methods of trimming the window with a
view to the display and disposal of left-
over stock, and in the matter of repair work
the window may also be called into service.
A skilled workman engaged at his
work is always an object of interest
to observers, and this is particularly
true of a watch repairer. On this
account, many jewelers, especially at
this season, have a repair bench
placed right in the window, which
permits passers-by to observe the re-
pairer at work. To devote the entire
window to such a display would not
be advisable as a general proposition,
but occasionally, and especially at the
height of the repair season, such a
display would be timely and valuable.
While the workman himself would
be the central feature, there should
also be placed on display an array
of watches, clocks, etc., for repair.
These should be placed on one side
of the window, and on the other side
the repaired timepieces might be
shown. The latter should be wound
up and keeping time, care being
taken to have each one accurate
to the second. Attention could be
directed by means of a card to the
fact that all the timepieces were
telling exactly the same time, which
in itself would be a proof of perfect
repair work.

A Suggestive

Display

K 1[1 STONIE

The present month is also an excellent
time for jewelers to exercise their ingenuity
on mechanical displays. And by this we do
not mean some grotesque device without
any relation to the trade, but such contriv-
ances as will leave in the observer's mind
an idea of the ingenuity of the jeweler.
Many such have been described, from time
to time, in these pages and, while some of
our readers greatly discount their utility as
a factor in the sale of goods, they, at all
events, assist in bringing the mechanical end
of the business to the attention of those
who view them.

An examination of quite a number

AN OLD FASHIONED

SPOON
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to two of these and you have a concave.
Cover with cloth and set in each corner of
your window, end up. These fill corners
beautifully and may, be used to display
many articles. Half circles, to which a
length of cardboard has been tacked, form
a half-drum or half-log, which may be
placed diagonally across your window floor
as .a centerpiece and its surface covered
with gems. In fact, to a man of ideas in
window trimming, cardboard gives limitless
opportunities for effective detail and there
is room for profitable study in this line.

Many are puzzled as to what to use as
supports for large pieces. Imitation onyx

standards display these excellently.
These are made by nailing a twelve-
inch square board to each end of a
standard of ordinary 2 x 4 lumber.
Bend stiff cardboard or carpet paper
around this standard, to form the
pillar, and cover it with paper made
in imitation of onyx, which may be
procured from any stationer. Cover
the top square with black .velvet. The
bottom may be hidden by the loosely-
puffed floor covering or likewise cov-
ered with cloth.

We noticed recently a very ef-
fective ring display which was made
by the use of what window trimmers
describe as "ring sticks." These
sticks are made of heavy wire cut
into lengths to suit the size of the
space. They may be left straight or
bent into waves or horseshoe curves
or circles, according to the taste of
the designer. The wires are then
wound tightly with white paper and
covered with puffing in the following
manner : Take lengths of your cloth
and cut or tear them into strips of
three or four inches wide. Fold these
strips down the middle and stitch
the two edges together by machine,

forming a long, narrow sleeve or sack.
Turn it inside out and run it over the ring
sticks, or wires, pushing it together until
it puffs itself in a pretty fashion along the
wire. When you slip rings over these
puffed wires, each ring finds a nest for
itself, from which it sglistens and sparkles
upon the beholder. You may place the
rings six or eight inches apart without
spoiling the effect. From three to six rings
fill a ring stick, five decorating a horseshoe
or semi-circle nicely. Suspend these in
various positions in your window by means
of black or gray cotton thread, which will
be invisible from outside the window. Use
tints of cheesecloth for your puffing or
black and white. Several colors may be
employed to good advantage.

Such a window would be
especially valuable as a
medium of suggestion.
Many a watch wearer

would be reminded by this display of the
shortcomings of his own timepiece and not
unlikely be induced to add it to the number
to be repaired. This same idea might be
suggested directly by means of a card,
attention being called also to the moderate
charges and fine workmanship for which
this particular jewelry store is noted. In
regard to clocks, it might be announced that

they would be called for and delivered free
of charge, and each passer-by should be
invited within the store, where he would
obtain all necessary information in regard
to charges. etc.

GIFAIN2WIEWMFagtifilrek. st,ra qortrAniv, cb!_oNi

Postal used by the Towle Mfg. Co., Newburyport, Mass.

of displays during the holiday season re-
vealed inattention to many little essen-

tials in the art of window trimming. We
have referred in previous issues to the
possibilities of crepe paper, but fear that
many of the trade do not yet appreciate
what can be done in the way of window
trimming inexpensively with this material.
Even plain cardboard, which is so valuable
in making window trim accessories, is not
given the attention which it deserves. A
plain piece of cardboard, covered with
velvet or white satin, may be made into cres-
cents, hearts, easels, crosses and various
other shapes for the display of brooches,
stickpins and other articles of jewelry. Get
some hoops from a sugar barrel and cut
them into quarter circles. Tack cardboard
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Bigney's
Hardened Surface

Mirror Finish

Chains

We sell the wholesale
trade only
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c New York Office, 3 Maiden Lane

01647

It is a fact=That The D. F. B. Co.
Chains are the best in
the world for the money.

 That imitators have
tried without success
to sell "something just
as good."

 That our method of
finishing results in the
best finish without
injuring the wearing
qualities of the chains.

Compare our chains with other
makes and see the excellent finish on

The demand for D. F.B.Co. Chains is
increasing every day. ORDER NOW

I'D. F. Briggs Company
ATTLEBORO, MASS.

CHICAGO OFFICE
Heyworth Building

ST. LOUIS OFFICE
Victoria Building



WE take pleasure in again extending to the trade the
customary holiday greetings. We assure them of our

appreciation of favors extended during 1909 and trust for
a continuance o f same during 1910. We wish them all

New Lines for the New Year

',WALTHAM

TO OUR PATRONS WE EXTEND A HEARTY NEW YEAR GREETING
and OUR SINCERE THANKS for their LIBERAL PATRONAGE IN 1909

1814 HURLBURT'S 1910
■L'f

We have anticipated the brighter prospects for
the present year by such comprehensive stocks
as will enable you to do your after-holiday and
spring replenishing to exceptional advantage

H. 0. HURLBURT & SONS
14 SOUTH TENTH STREET, PHILADELPHIA, PA.
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An Appeal to the Retail Jewelers
of the United States

By J. P. ARCHIBALD, President of the American National
Retail Jewelers' Association

The Christmas holidays are over. We
trust that every retail jeweler in the United
States had a most prosperous business. We
trust that the holiday trade that closed was
your banner year. No doubt, many valu-
able lessons have been learned from the
experience of the past holidays. Every
thinking retail jeweler knows by this time
what changes were brought forth in the
trade. The question arises with every
thinking jeweler how to make next year a
better success. No doubt, many customers
came into our stores and could not be
pleased either in variety of goods or prices.
I think that our customers, the buying pub-
lic, have taught us all a great many lessons.
The favorable comments and unfavorable
comments that every retail store has re-
ceived during the past holiday trade should
teach us some things that we have not
thought of before. To all these things every
retail jeweler should give careful thought.

Now, since the Christmas holiday rush
is over and we have all gotten back to our
normal business and found our equilibrium,
it is important that our minds should turn
back to our association work.. During the
past year, which has gone into history,
many results have been brought about that
have been beneficial to the retail jeweler.
During the coming year we expect to bring
greater results.

The Fixed Selling Price

During our holiday rush, no doubt,
some things have been brought vividly to
our minds. I think every retail jeweler can
say with me that the goods that have been
sold at a fixed selling price by the manu-
facturer have been sold with much greater
ease and pleasure than those on which we
had to place the price. We have noticed
in our business, as have thousands of other
retail jewelers, that many lines of goods
were sold without much profit. This was
due largely to the fact that the retail jeweler
was compelled to set his price and often
had to battle or barter with the customer to
secure a living profit on the same. We
may here add that even with some lines
of watches that retail jewelers sell which
do not have a fixed selling price a great
difficulty arose in making a living profit.
My experience was more vivid this year
than ever before with the watch proposition.
When I handed out a watch to a customer
that had a fixed selling price upon the
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complete watch or the movement alone,
it was a very easy matter to convince the
customer that the watch was worth the
money and that there was no deviation from
the price. Just as soon as I showed a cus-
tomer another watch that did not have a
fixed selling price and I told them what
my price was, then a barter began as to
how much less this watch could be bought
for. Never before have I been so thor-
oughly convinced that a fixed selling price is
a good thing for the retail jeweler.

Fixed Price Facilitates Sale

Every article in my store which had a
fixed selling price sold with more ease than
did other goods. In fact, any clerk in my
store could sell a restrictive article as well
as I could. When a- customer asked for a
watch having a restrictive price it was an
easy matter for any clerk to sell it. When
a customer asked for a certain watch having
so many jewels enclosed in such a case, you
were well aware that the customer came
loaded with "cut prices" from some depart-
ment store or some jeweler who could not
make a sale. In such an instance, it required
the proprietor in person to handle the case.

During the entire holiday rush we have
observed that any clerk could sell with per-
fect ease an Eastman kodak, Spalding's
athletic goods, L. E. Waterman's fountain
pens, Gillette safety razor, certain brands
of silverware, certain lines of watches and
rnany other restricted goods. In no instance
where the goods bore a "fixed selling price"
was it necessary to call upon the proprietor
to emphasize the quality or the price. We
have been convinced that the public are
perfectly satisfied with the price when it is
known to them that the selling price is the
same to all customers in all stores.

When a customer is told the price of a
watch is $25 in your store and he has been
quoted $20 by someone else, it is quite likely
he will not purchase from you or that he
will not purchase at all.

The fixed selling price set by the
manufacturers on all standard goods elimi-
nates much competition, reduces the selling
of goods to a simplicity, and puts all
jewelers and other merchants handling
similar goods on an equal basis.

Complaints From the Trade

'Within the past four weeks many let-
ters have been received by the writer from
retail jewelers all over this country, citing
instances of department stores, and even
retail jewelers, cutting the prices on stand-
ard goods. In no instance, however, was
any article mentioned that bore a fixed
selling price being cut in price.

Many of the complaints have come
from retail jewelers who do not belong to
any State retail jewelers' association. In
every instance the writer has taken up the
matter with the manufacturer, the "price
cutter," and the complainant. We find the
manufacturer, in most instances, willing to
assist in the maintenance of prices. It is
the whole duty of the retail jeweler to buy
his goods from those who are standing by
the jeweler, so far as the goods are of good
quality and the prices right.

In my opinion, the retail jewelers all
over this country are awakening to the fact
that, for the sake of self-preservation, it
is necessary for a united stand. If the
great mass of retail jewelers would join in
association work and remain active, the
abuses in the trade would soon fade away.

I believe it to be true that the retail
jewelers who have been active in associa-
tion work, who have been attending con-
ventions and who have been drinking and
assimilating the good things they have read
and heard, are the jewelers who have
profited most in the year's business.

We have observed that most of those
who are complaining about the "state of
business," the "awful" abuses in our busi-
ness are retail jewelers who never attended
a jewelers convention and those who have
spent very little money to assist in elimi-
nating the abuses.

Join in Association Work

The time of the year is at hand for
every retail jeweler in the United States to
join the State and the national association.
The fiscal year begins January 1st and ends
December 31st in the American National
Retail Jewelers' Association. It is the duty
of every member to pay his dues at once.
It is the duty of those who are not mem-
bers to join the association now. The
national dues are only one dollar a year.
Send your State and national dues to your
State secretary. If you have no State
association, send your application and one
dollar to the national secretary or the presi-
dent. Begin the new year, 1910, with a
firm resolve to improve yourself, your busi-
ness and to help raise the standard of the
retail jewelry business. Do it by active
association work.

May the spirit of the Christmas season
that has just passed fill us with greater
endeavor, nobler resolve and higher in-
spiration for the year to come, and may
the good feeling fostered among the
several branches of the trade—manufac-
turers, jobbers and retailers—in 1909 be
sedulously cultivated and strengthened,
greatly to the benefit of all, in the prom-
ising year now before us.
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WE take pleasure in again extending to the trade the
customary holiday greetings. We assure them of our

appreciation of favors extended during 1909 and trust for
a continuance of same during 1910. We wish them all

'A HAPPY AND PROSPEROUS NEW YEAR"

HENRY FREUND 0 BRO.
71 Nassau Street, NEW YORK

New Lines for the New Year
TO OUR PATRONS WE EXTEND A HEARTY NEW YEAR GREETING
and OUR SINCERE THANKS for their LIBERAL PATRONAGE IN 1909

CV11110
01_65
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1814 HURLBURT'S 1910
.0, 3 .7

0

We have anticipated the brighter prospects for
the present year by such comprehensive stocks
as will enable you to do your after-holiday and
spring replenishing to exceptional advantage

H. 0. HURLBURT & SONS
14 SOUTH TENTH STREET, PHILADELPHIA, PA.

January, 1910 T H E

An Appeal to the Retail Jewelers
of the United States

By J. P. ARCHIBALD, President of the American National
Retail Jewelers' Association

The Christmas holidays are over. We
trust that every retail jeweler in the United
States had a most prosperous business. We
trust that the holiday trade that closed was
your banner year. No doubt, many valu-
able lessons have been learned from the
experience of the past holidays. Every
thinking retail jeweler knows by this time
what changes were brought forth in the
trade. The question arises with every
thinking jeweler how to make next year a
better success. No doubt, many customers
came into our stores and could not be
pleased either in variety of goods or prices.
I think that our customers, the buying pub-
lic, have taught us all a great many lessons.
The favorable comments and unfavorable
comments that every retail store has re-
ceived during the past holiday trade should
teach us sonic things that we have not
thought of before. To all these things every
retail jeweler should give careful thought.

Now, since the Christmas holiday rush
is over and we have all gotten back to our
normal business and found our equilibrium,
it is important that our minds should turn
back to our association work.. During the
past year, which has gone into history,
many results have been brought about that
have been beneficial to the retail jeweler.
During the coming year we expect to bring
greater results.

The Fixed Selling Price

During our holiday rush, no doubt,
some things have been brought vividly to
our minds. I think every retail jeweler can
say with me that the goods that have been
sold at a fixed selling price by the manu-
facturer have been sold with much greater
ease and pleasure than those on which we
had to place the price. We have noticed
in our business, as have thousands of other
retail jewelers, that many lines of goods
were sold without much profit. This was
due largely to the fact that the retail jeweler
was compelled to set his price and often
had to battle or barter with the customer to
secure a living profit on the same. We
may here add that even with some lines
of watches that retail jewelers sell which
do not have a fixed selling price a great
difficulty arose in making a living profit.
My experience was more vivid this year
than ever before with the watch proposition.
When I handed out a watch to a customer
that had a fixed selling price upon the
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complete watch or the movement alone,
it was a very easy matter to convince the
customer that the watch was worth the
money and that there was no deviation from
the price. Just as soon as I showed a cus-
tomer another watch that did not have a
fixed selling price and I told them what
my price was, then a barter began as to
how much less this watch could be bought
for. Never before have I been so thor-
oughly convinced that a fixed selling price is
a good thing for the retail jeweler.

Fixed Price Facilitates Sale

Every article in my store which had a
fixed selling price sold with more ease than
did other goods. In fact, any clerk in my
store could sell a restrictive article as well
as I could. When a customer asked for a
watch having a restrictive price it was an
easy matter for any clerk to sell it. When
a customer asked for a certain watch having
so many jewels enclosed in such a case, you
were well aware that the customer came
loaded with "cut prices" from some depart-
ment store or some jeweler who could not
make a sale. In such an instance, it required
the proprietor in person to handle the case.

During the entire holiday rush we have
observed that any clerk could sell with per-
fect ease an Eastman kodak, Spalding's
athletic goods, L. E. Waterman's fountain
pens, Gillette safety razor, certain brands
of silverware, certain lines of watches and
many other restricted goods. In no instance
where the goods bore a "fixed selling price"
was it necessary to call upon the proprietor
to emphasize the quality or the price. We
have been convinced that the public are
perfectly satisfied with the price when it is
known to them that the selling price is the
same to all customers in all stores.

When a customer is told the price of a
watch is $25 ill your store and he has been
quoted $20 by someone else, it is quite likely
he will not purchase from you or that he
will not purchase at all.

The fixed selling price set by the
manufacturers on all standard goods elimi-
nates much competition, reduces the selling
of goods to a simplicity, and puts all
jewelers and other merchants handling
similar goods on an equal basis.

Complaints From the Trade

Within the past four weeks many let-
ters have been received by the writer from
retail jewelers all over this country, citing
instances of department stores, and even
retail jewelers, cutting the prices on stand-
ard goods. In no instance, however, was
any article mentioned that bore a fixed
selling price being cut in price.

Many of the complaints have come
from retail jewelers who do not belong to
any State retail jewelers' association. In
every instance the writer has taken up the
matter with the manufacturer, the "price
cutter," and the complainant. We find the
manufacturer, in most instances, willing to
assist in the maintenance of prices. It is
the whole duty of the retail jeweler to buy
his goods from those who are standing by
the jeweler, so far as the goods are of good
quality and the prices right.

In my opinion, the retail jewelers all
over this country are awakening to the fact
that, for the sake of self-preservation, it
is necessary for a united stand. If the
great mass of retail jewelers would join in
association work and remain active, the
abuses in the trade would soon fade away.

I believe it to be true that the retail
jewelers who have been active in associa-
tion work, who have been attending con-
ventions and who have been drinking and
assimilating the good things they have read
and heard, are the jewelers who have
profited most in the year's business.

We have observed that most of those
who are complaining about the "state of
business," the "awful" abuses in our busi-
ness are retail jewelers who never attended
a jewelers convention and those who have
spent very little money to assist in elimi-
nating the abuses.

Join in Association Work

The time of the year is at hand for
every retail jeweler in the United States to
join the State and the national association.
The fiscal year begins January 1st and ends
December 31st in the American National
Retail Jewelers' Association. It is the duty
of every member to pay his dues at once.
It is the duty of those who are not mem-
bers to join the association now. The
national dues are only one dollar a year.
Send your State and national dues to your
State secretary. If you have no State
association, send your application and one
dollar to the national secretary or the presi-
dent. Begin the new year, 1910, with a
firm resolve to improve yourself, your busi-
ness and to help raise the standard of the
retail jewelry business. Do it by active
association work.

May the spirit of the Christmas season
that has just passed fill us with greater
endeavor, nobler resolve and higher in-
spiration for the year to come, and may
the good feeling fostered among the
several branches of the trade—manufac-
turers, jobbers and retailers—in 1909 be
sedulously cultivated and strengthened,
greatly to the benefit of all, in the prom-
ising year now before us.



50

SEAMLESS GOLD RINGS

13

WE DO NOT MAKE
poor rings one day and good ones the next. Our rings are
invariably of superior quality and never fall below the highest
standard. We know how to make good rings and have the
tools to make them with. We do all the work ourselves and
are responsible for every detail of every ring we send out;
therefore, when you buy from us, you are sure to get just
what you want at right prices.

5 SHAPES 22K., 18K., 14K., 10K.

ASK FOR PRICES, ALSO FOR OUR CATALOGUE
SHOWING HUNDREDS OF FANCY RINGS

HAYDEN W. WHEELER & CO.
RING MAKERS

2 MAIDEN LANE II Yi  NEW YORK
1,14a1nAnn

MISITRED

13

F

HOPE SAPPHIRES
THE NEAREST APPROACH TO NATURE'S

GEM THAT MAN HAS EVER MADE

ASK YOUR JOBBER to be shown this truly remarkable gem. It has been mounted by the leading manu-
facturing jewelers in samples of every description.

Remember that our Hope Sapphire is the on1.3) scientific sapphire in the market that stands in the same
relation to the natural sapphire as the reconstructed ruby to the natural ruby.

It is a brilliant, deep velvety-blue sapphire, as rich and beautiful in color as the natural Burmah gem, but
scientifically made and comparatively inexpensive.

'TWILL SUIT THE MOST EXACTING TASTE
'TWILL FIT THE MODEST PURSE

e 7 ,

litraporters of Precious and Ihmitation Stones
68 NASSAU STREET, NEW YORK

PARIS PROVIDENCE IDAR
39 Rue de Chateaudun 212 Union Street 14 Hauptstrasse

January, 1910 THE KEYSTONE 51

OFFICE OF THE KEYSTONE

Room 1102 JEWELE1S' BUILDING, 13 MAIDEN LANE
NEW YORK, December 29, 190;,,

The termination of the holiday season in
this city inaugurates one of the most trying tasks
of the year, namely, the making of the New Year
inventory. Considering the immense and valuable
stocks carried by the wholesale trade and the
myriad items which constitute a material stock,
for instance, the amount of labor involved in the
taking of the inventory may well be imagined.
The fine holiday trade, however, and still more so,
perhaps, the brilliant outlook for the new year
are fine tonics to increased effort and will inject
into the work a feeling of content and hopeful-
ness that will greatly soften its exactions. Here,
as elsewhere, the year 1910 is being looked for-
ward to with great confidence and plans have al-
ready begun to make the most of the business op-
portunities which it is pretty certain to afford.

Wholesale jewelers in Maiden
Classifying Lane received letters last
Reconstructed month asking them to co-
Gems operate with the various as-

sociations of jewelers in Paris
and other cities of France in a movement to
settle the status in the trade of the new kinds
of artificial stones and pearls generally called
"reconstructed" or "scientific." The French
jewelers are asking the Minister of Commerce,
who has general control of such matters in
France, to require that all these artificial products
be sold expressly as imitations so as to end the
fraudulent sale of these stones to people who
think they are buying natural gems. The manu-
facturers of reconstructed and scientific gems and
the New York importers who deal in them in this
city have been doing everything in their power
to prevent the word "imitation" from being ap-
plied by the dealers and by the public. It is
argued that the artificial gems are comparable in
a commercial way to the various products which
chemical synthesis has produced in perfumes and
dyes, and it has never been deemed necessary for
a dealer in the latter products to call them imi-
tations because they were not made in the old
way from plants and flowers.

The manufacturers of the arti-
What is an ficial gems and the dealers in
Imitation? them say also that the term

"imitation" gives an incorrect
idea when applied to stones made synthetically
and having the same composition as natural
stones. Imitation gems of all kinds have always
been made of glass or strass, colored to resemble
the natural stones, but it is only within a recent
period that the chemists have succeeded in mak-
ing synthetic stones. It would be unfair, say the
dealers in synthetic gems, to class these articles,
made by a comparatively costly process, with the
almost worthless glass imitations which are sold
by the barrel. Nearly all dealers in natural
precious stones and pearls take the opposite view
and have already begun efforts to have the arti-
ficial stones always designated as imitations by
retail jewelers in selling to the public. These

dealers hold that a precious stone or a real pearl
is always a natural product ; all artificial gems,
even if made of exactly the same composition,
so as to counterfeit nature most closely, are
nevertheless imitations. The scientific stones are
sometimes called by the city of their manufacture
Geneva rubies. It has also become exceedingly
common to mix the real and imitation gems in
making brooches, pendants, tiaras, necklaces and
settings of rings. A real diamond is often en-
circled by scientific rubies, and the reverse proc-
ess is also followed. Legitimate jewelers make
the combinations at the request of patrons and,
of course, no fault is found with this. But fraud
is encouraged by the ease with which any
jewelers who are not conscientious may deceive
buyers in selling jewelry set in part with artificial
gems. Of the four stones which jewelers class
as precious, three are now represented in jewelry
stores by scientific imitations, the ruby, sapphire
and emerald. While chemists have made synthetic
diamonds the process is not practicable in a com-
mercial way. No imitation even approximating
the diamond in characteristics has ever reached
the precious stone market.

The transfer tax appraisal of
Mrs. Astor's the estate of the late Mrs.
Jewelry William Astor, filed last

month in the Surrogate's office,
included the appraisal by Tiffany & Co. of Mrs.
Astor's jewelry and declared that in Mrs. Astor's
famous five-strand necklace of pearls there were
ninety imitations, but in spite of it the necklace
is worth $51,000. In a codicil to the will Mrs.
Astor left certain jewelry to her son, and this
is listed by the appraiser as follows : One neck-
lace, three strands, 180 carats, $18,000 ; one dia-
mond brooch, $35,000; pair solitaire earrings.
$4000; sapphire and diamond brooch, $1600, mak-
ing a total of $58,600. No value was attached
to a solitaire diamond ring which Colonel Astor
also got. The total valuation made by Tiffany's on
the jewelry that goes to Mrs. Astor's daughters
was $231,468. The five-string necklace with the
imitations, heads the list, and the next most
valuable article is a pair of round pearl earrings,
worth $25,000. Other articles are : Brooch con-
taining two pearshaped pearls, $13,000; diamond
tiara containing two emeralds, $15,000; diamond
necklace containing seven emeralds, $15,000;
sapphire and diamond necklace, $17,000 ; sapphire
and diamond tiara containing crown jewels,
$5500; large diamond bowknot brooch containing
crown jewels, $7500; diamond chain containing
forty-six stones and pendants, $5000, and sapphire
and diamond corsage ornament, $4500.

Joseph Platt Howard, president of Howard
& Co., 576 Fifth Avenue, died last month from
an acute attack of bronchitis. The deceased was
a veteran member of the trade in which he had
been engaged from boyhood. This firm has the
distinction of having been the first jewelry con-
cern established at that part of Fifth Avenue
and has always enjoyed -a high reputation and
discriminating patronage. • Mr. Howard had
reached considerably beyond the patriarchical
age and had during his long life enjoyed excel-

lent health. He is survived by three sons and
three daughters, one of the former being con-
nected with the firm of Howard & Co.

Joseph M. Rossi, who manufactured diamond
mountings at 20 Maiden Lane, died suddenly
last month of heart failure. The deceased was
only 47 years old and was regarded as an expert
in his specialty, in which he built up an enviable
reputation and good business.

Maiden Lane is the interesting subject of an
article in the December issue of Anco/m. The
history of this world-famed thoroughfare is told
at considerable length and illustrated with por-
traits of many men of prominence in the jewelry
business.

The Jewelers' Bowling League reached the
Christmas holidays with the William Barthman
team in the lead. The team of Tiffany & Co.,
previously in first place, now holds the second
position in the list.

Stein & Hochberger, jewelry manufacturers,
are now located in more desirable quarters at
102 Fulton Street, having moved thereto from
their former location at 8o Nassau Street.

John Murray, the carrier who disappeared
with the sample cases of Salesman Frank C. Allen,
of the Gibson-Krugler Co., Newark, N. J., was
arrested trirl much of the stolen property re-
covered. The culprit, it will be remembered, dis-
appeared clown the elevator in a Maiden Lane
store while Mr. Allen was searching for his
umbrella. The thief stated that after leaving
Maiden Lane he took a subway train and later
met two comrades with whom he divided the
booty. It is the opinion of the police that the
theft had been carefully planned with the aid
of these companions.

L. E. Waterman Co., 173 Broadway, had re-
cently on exhibition the trophies which will be
awarded by the Stationers' Bowling League at
the end of the season.

The forthcoming banquet of the Jewelers'
24-Karat Club, it is now assured, will be the most
successful social function in the history of the
organization. All the available tickets were taken
up as early as the middle of December, showing
the unusual interest in the banquet. The com-
mittee on speakers has been successful in secur-
ing a great wealth of oratorical talent for the
occasion, including Senators, Congressmen, etc.,
and an effort is being made to secure the attend-
ance of Commander Peary, the discoverer of the
North Pole.

George W. Street, of George 0. Street &
Sons, 35 Maiden Lane, President of the Jewelers'
Board of Trade, is mourning the loss of his wife,
whose death_occurred last month. The deceased
lady was a daughter of Capt. A. S. Gibson,
U. S. N., and was prominent in church and other
organizations, especially of a patriotic character.
Mr. Street has the sympathy of his many friends
in his bereavement.

The Joseph W. Heller Co., manufacturers of
combs, barrettes, hat pins and white stone goods
129 Eddy Street, Providence, will establish a New
York branch office in the Maiden Lane district
sonic time during the present month, the better to
take care of their trade in New York city and
adjacent territory. This firm has experienced an
unusually good year's business and intends reach-
ing out for more during 1910.

Bayer & Pretzfelder Co. have moved from
II West Seventeenth Street to their new place
at 5 East Seventeenth, where they have fine large
show rooms extending through the entire block
to East Eighteenth Street.

Sympathy for the aged members of the firm
of Alf red H. Smith & Co., Fifth Avenue and
Fortieth Street, who are in financial difficulty
after an honorable business career of thirty-one
years, assumed substantial form when a commit-
tee of creditors was appointed to reorganize the
affairs of the firm and, if possible, put it on its
feet again. The partners in the business are
Alfred H. and Harrison B. Smith, one 73 and the
other 69 years old. The business was established
seventy years ago and has been carried on under '
its present name since 1878. The present troubles
date back to the depression following the panic
of 1907. The liabilities are said to be $400,000,
half of which are secured. The assets exceed
this amount, but are difficult to value.

(Continued on page 53)
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Patented Dec. 18, 1900, and Feb. 5, 1901

BEGIN RIGHT
In thinking over your business plans for the year 1910,

relating to the buying of gold jewelry, progressive retail
jewelers ought to consider the following facts:

FIRST—The Larter Shirt Stud and the Larter Vest Button
have now been on the market long enough to prove their in-
trinsic worth.

SECOND—They have given complete satisfaction to not
only the jeweler who sold them but to the man who wears them.

THIRD—They are automatic in action and answer the pur-
pose for which they are intended with more satisfaction than
any similar articles now made.

FOURTH—They have back of them the broadest guarantee
possible—a new one cheerfully given if an accident happens.

Will a retail jeweler be doing the right thing toward himself or his
customer unless he carries a good line of Larter Shirt Studs and Larter Vest
Buttons in his stock?

Pacific Coast Representatives

A. I. Hall & Son
Jewelers' Bldg., Post St.

SAN FRANCISCO, CAL.

LARTER Ci SONS
21-23 Maiden Lane, NEW YORK

Patented May 12, 1903

Trade-Mark

Reg. U. S. Pat. Office
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New York Letter

(Continued from page 51)

The customary merchants'
Reduced rates to New York City from
Railroad Rates Trunk Line and Central Pas-

senger territories have been
authorized for the spring, 1910, meetings of the
Merchants' Association of New York. The
special fare, effective under the certificate plan,
will be a rate and one-half for the round trip.
There will be sixteen selling dates, arranged in
four series of four each, to accommodate mer-
chants in the various trades who desire to visit
the New York market. The selling dates are as
follows: Trunk Line territory—January t5th to
ifith, inclusive; February 19th to 22d, inclusive;
March 5th to 8th, inclusive; March igth to 22d,
inclusive, with a fifteen-day return limit. Central
Passenger territory—January 15th to 18th, in-
clusive; February 5th to 8th, inclusive; February
19th to 22d, inclusive; March 5th to 8th, inclusive,
with a thirty-day return limit.

Trunk Line territory, roughly
Territory described, includes the States
Covered of New York, Pennsylvania,

New Jersey, Delaware, Mary-
land, a large part of West Virginia, Virginia
north of and on the line of the Chesapeake &
Ohio Railway and the District of Columbia. In
this section the rate does not apply from points
less than one hundred miles from New York
City. Central Passenger Association jurisdiction
is best described as follows: Points west of (but
not including) Buffalo, Niagara Falls, Suspension
Bridge and Salamanca, N. Y.; Pittsburg and
Allegheny, Pa.; Bellaire and Marietta, Ohio;
Wheeling, Charleston and Huntington, W. Va.,
and points on and north of the Ohio River and
east of the Mississippi River and south of an
imaginary line from Keokuk, Iowa, to Chicago,
Ill., including Cincinnati, Louisville, all towns in
Kentucky on the Chesapeake & Ohio Railway,
St. Louis, Keokuk, Chicago, Southern Peninsular
of Michigan and Canadian towns on the Michigan
Central Railroad and the Wabash Railroad.

The Merchants' Association
Validation of calls especial attention to the
Certificate plan to be inaugurated with

the spring, 'gm, meetings,
whereby buyers taking advantage of the rates to
tion's offices for the validation of the return trip
(instead of two as heretofore) to the associa-
tion's offices for the validation of the return trip
certificate. The object of the new plan is still
further to minimize the slight inconvenience in
the loss of time attendant upon the use of mer-
chants' rates. To carry this plan into effect, the
association's resident members will be supplied
a new and special identification card. One of
these, properly filled out and signed, nmst be ob-
tained by each buyer when in New York prior
to registering at the association's offices. If the
identification and the return trip certificate are
regular in every respect, the latter will at once
be validated, after which the return transportation
called for by the validated certificate will be
sold within the return limit by the local ticket
agent on the day or one day in advance of the
buyer's departure from New York. Arrange-
ments have also been perfected whereby all the
local ticket offices and depots will make the de-
sired Pullman reservations for a merchant show-
ing a validated return trip certificate.

Out-of-town merchants are
Identification urged to obtain the identifica-
Card tion card from a resident

member and visit the associa-
tion's offices as soon as possible after arrival in
town, thereby giving time in which to secure the
correction of any patent error in the return trip
certificate, as well as affording opportunity
promptly to obtain Pullman reservations for the
return trip, after the certificate has been vali-
dated. The printed reduced fare announcements
issued by the Merchants' Association will be
ready for distribution to their resident members
and will be mailed to out-of-town merchants in
about ten days.

Theodore Schisgall, H6-118 Chambers Street,
is distributing among the trade a very handsome
calendar bearing the image of a winged female
figure, surmounted by a clock dial halo.

Theodore Schisgall, 116-118 Chambers Street,
will sail for Europe on January 5th on an ex-
tended buying trip. This will make the second
Journey which Mr. Schisgall has made across the
water within nine months and he expects to make
heavy purchases of all kinds of foreign-made
clocks during his trip abroad. He will visit all
the clock markets of Germany, Switzerland and
France. He is going to make a specialty this
year of foreign movements fitted iii attractive
American-made cases.

Leopold Stern, of Stern Bros. & Co., returned
last month from his trip to the European markets.

Edward A. Sweet had on exhibition at the
offices of Sussfeld, Lorsch & Co. a mammoth
rough sapphire which is said to be the largest
seen in this country. It was brought here from
Ceylon and weighs toY2 pounds.

The Franklyn Manufacturing Co., manufac-
turers of celluloid repairs for the jewelry trade,
have moved from their old location at 783 Eighth
Avenue, to 1585 Park Avenue, where they are
installing a lot of new machinery.

The main office of the Omega Watch Co. has
been removed from Room 8 to Room 85 Hays
Building, 21-23 Maiden Lane. This move was
made on account of the removal of the main
office of the company from Chicago to New York
and because on that account larger quarters were
required.

Gus Engelsman, who represented for many
years Zach. A. Oppenheimer, will in the future
represent Joseph L. Herzog, successor to Louis
Kaufman & Co.

Goodwin & Kintz Company, of Winsted,
Conn., well-known manufacturers of art metal
goods, have opened an office in this city at 25
West Broadway. The visiting trade will hence-
forth have an opportunity to view the complete
line of the products of the company at this office
and make suitable selection of stock. All are
invited to call and inspect the new line and are
assured of a cordial reception.

J. & A. Baschkopf, diamond setters and
letter and monogram engravers, have removed
from Room 7o1 Jewelers' Building to Room 707,
47 and 49 Maiden Lane.

T. Kume, representing the Mikimoto, Tokyo,
Japan, dealers in cultivated pearls and Japanese
pearl jewelry, who has been making his New
York headquarters with Morimura Bros., 548
Broadway, will return to Japan about March 15th.
He has done a very satisfactory line of business
for his firm in the United States and anticipates
making a return trip next fall.

M. J. Averbeck, the jobber, of to and 12

Maiden Lane, is very much elated over the results
of his year's business. He says that it has been
fine and with his characteristic optimism feels
satisfied that 1910 will prove to be the best year
in the jewelry business for several years. His
slogan now is: "Cheer up, the best is yet to
come and it is mighty close at hand."

The James E. Blake Co., Attleboro, Mass.,

will be represented in New York and vicinity this
year by A. M. Chadbourne and a capable assistant.

Mr. Chadbourne has been recently in charge of

the Chicago office of the James E. Blake Co. The

New York office is at 37 and 39 Maiden Lane,

where a full line of the company's products may

be seen, including many novelties especially pre-

pared for this season.

The sales force of Charles L. Trout & Co.,

2 Maiden Lane, New York, for the present year
will consist of Ira C. Jones, in the northwest;
Robert Forsythe in the West and southwest;
Frederick H. Mounts in the southeastern and
Middle States ; Clarence H. Schlieker, north-

eastern States ; Charles Lincoln Trout, New York

office, New York City.

Edwin S. Strauss, of Jacob Strauss & Sons,
importers and diamond cutters, 14 Maiden Lane,
returned recently from his. trip to the European
diamond markets.

The eighteenth annual banquet of the Pottery,
Glass and Brass Salesmen's Association of
America was held at the Hotel Astor on De-
cember 30th. The dinner was served in the
grand ball room and the function eclipsed in
brilliancy all the previous annual banquets of the
association. In addition to the select menu there
was an unusual abundance of high-class oratory
and musical entertainment.

Annual Meeting Jewelers' 24-Karat
Club

The Jewelers' 24-Karat Club of New York
City held its annual meeting at the clubrooms,
15 Maiden Lane, on the afternoon of December
28th. President Charles L. Power occupied the
chair and opened the proceedings with a formal
address, which was in part as follows:

:Originally our list of active members was
limited to mo, but the interest in the operation
and work of the club has so increased that it was
deemed advisable to increase the number of active
members to i5o, which was done this year, and
this limit is being rapidly reached by adding to
our numbers representative men of the trade.

"In March of this year we gave a beefsteak
dinner confined to members of the club and their
ladies at Keisenweber's restaurant. There were
eighty guests present and the affair was a very
delightful and successful one.

"Olt July 31st the club enjoyed its eighth an-
nual summer outing at Port-au-Peck, Long
Branch, N. J., with an attendance of 139 members

and their guests, and those who attended voted

it a grand success in every way, the outing com-
mittee outdoing themselves in affording enter-
tainment for everyone in a manner to make the
occasion a memorable one.

Our last annual banquet, held at Delmonico's,

January 22, 1909, was attended by over 400 mem-

bers and their guests, the dinner committee pro-

viding us with unusually pleasing features in the

way of entertainment. The committee on speakers

also furnished us with a galaxy of talent beyond

anything we had ever been favored with and the

event went down in history as the most successful

banquet the 24-Karat Club had ever given. And

thus we progress, each new event better than the

preceding one, so our ninth annual banquet, to be

given at the Hotel Astor on January 20, 1910,

promises to eclipse everything in that line which

has preceded it, as the preparations being made

for it and the fact that the banquet room in

which it will be given is the finest room of its

kind in the world, all point in that direction.
"In addition to the social events of the club

we have held a business meeting every month of

the past year with the exception of July and

August, where the interests of the club have been

discussed and arranged for.
"I want, in this resume of the events of the

year, to place the credit for the success of the

same where it belongs, namely, to our able

executive committee, whose ability and never-

tiring efforts in the interest of the club have

made all this possible, and as I retire from the

office of president I want to thus publicly thank

them for their support and fidelity.
"I also want to thank my fellow officers of

the club for their hearty co-operation during my

term of office."
The report of the secretary gave the total

membership at the date of the meeting as 138,

thirty-three of these being elected to membership

during the year. Much of the time of the meet-

ing was devoted to the reports of the committees

in charge of the annual dinner, the report of the

speakers' committee being especially interesting

from the fact that they were enabled to announce

a remarkable array of oratorical talent for 
the

banquet. It was regretted that owing to the

termination of the the term of office of Wu Ting

Fang, the talented Chinese ambassador, this dis-

tinguished wit and orator would be unable to at-

tend. The reports made it quite evident 07.at 
the

forthcoming dinner would be the best ever held.

The election of officers for the ensuing year

resulted as follows: President, David Kaiser ;

vice-president, William T. Gough; secretary,

George T. Stebbins ; treasurer, Willard Wheeler;

assistant treasurer, M. L. Bowden, Jr. Executive

committee : C. E. Brinck, chairman ; Leo Wormser,

Harry C. Larter, John W. Sherwood, John L.

Shepherd, Charles L. Power and Charles R. Jung.

The 24-Karat Club is now recognized as the

leading social organization in the trade and it

had the distinction in the past year of having

been taken as a model for a number of similar

trade organizations in other cities.

Time, tide and test have told the true tale

of the superiority of the Moseley Lollies. Get

the genuine.—Adv.
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Thanks and Good Wishes
(11 'We appreciate highly the generous patronage

with which we have been favored during the past
year and desire to extend to the trade generally
our best wishes for a prosperous 1910.

Our 1910 Catalogue
(if The opening of the New Year finds us ready to

supply any and all wants of jewelers.

tfr Our stocks and our service are kept always in
perfect condition after as well as during the busy
season.

qi Our 1910 Catalogue is the one great resource of
the jeweler when his stock is depleted, as is often
the case after the Christmas trade.

DIAMONDS
(if Our stock of diamonds imported direct and

selected by our own buyer offers jewelers abso-
lutely trustworthy qualities at lowest prices.

BEN J. ALLEN & CO.
CHICAGO
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CHICAGO, December 31, 1909

Another year, one which in
1909 a its early stages was beset with
Successful Year many fears and misgivings,

has come to a close. The
manner of its passing will long be remembered
by those in the jewelry trade whose business
acumen prompted them to pursue the even tenor
of their ways, in spite of the evil forebodings
which their less sanguine brothers endeavored
to force upon them early in the year. It has
been imminently a successful year in general for
the various sections of the jewelry trade. The
manufacturers have enjoyed a healthy year's
business and the closing months of the year
found many of them unable to fill the demands
made upon them; the jobbers are thoroughly
satisfied with the year and the holiday rush ran
up the year's volume of business close to that of
the banner year and with many jobbers in
the West 'cog has proven the banner year. The
retailer also has reasons for rejoicing. Reports
from all sections of the West are to the effect
that the holiday trade was lively and considerably
better than normal. In Chicago the holiday trade
opened up somewhat earlier than usual, due
largely to a "shop early" campaign inaugurated
by the daily press. Many of the large stores in
the business center report this season's business
the largest in their history.

The success of the closing
The Outlook months of 'clog is but a proph-
for 1910 ecy of greater things for

1910. Tbe new year starts out
unattended by the ill omen which contributed
in its early stages, to no small extent, to make
1909 somewhat of a doubtful year. No presi-
dential inauguration, with its attendant inaugura-
tion message bugaboo, is to be feared. The tariff
question, so far as it relates to the question as
to what policy the administration will assume,
is settled, and there is a general feeling in all
lines of industry that the coming year has nothing
but prosperity in store. In this western country
the prospects are particularly bright for jobbers
and retailers alike. In surveying this section of
the country we fail to find any untoward influence.
Farming sections are in excellent condition; the
wheels of mills and factories are busy; the army
of the unemployed is depleted and the railroads
are spending millions in developing new territory,
all of which does its share of making the call
of prosperity heard. In a measure prosperity
must be anticipated, for should it unawares be
plunged upon us unprepared, the results might
be as disastrous as if it never came at all. The
success of 1909 bespeaks still greater success for
1910 and the signs of the times indicate that
jewelers who prepare for two prosperity will
reap the full measure of its possibilities.

The Chicago postal authorities have been
called upon to solve what will evidently prove
to be a clever attempt to obtain goods under
false pretenses from New York diamond mer-
chants by some one who mailed a letter in Chi-

cago to himself, care of the Victoria Hotel, New
York. The party forged the name of W. A.
Burrows, a well-known jobber, with offices in
the Columbus Memorial Building, to the letter
and had special stationery printed which cor-
responded to that used by Mr. Burrows seven
years ago. The forgery of Mr. Burrows' name
was very clever, and, although the imitating of
the stationery and envelope was somewhat crude,
it was accurate enough to deceive most any one.
The party who endeavored to perpetuate the
scheme did not call at the New York hotel for
the letter and it was returned to Mr. Burrows,
who, upon opening it, discovered that his name
was being used in an endeavor to secure goods
under false pretenses. It is not known how
many more of these letters have been sent out
by this party and are being used by him, and
in order to warn the trade against such decep-
tion a copy of the letter follows:

MR. CHARLES DONOBUL,
Victoria Hotel, New York, N. Y.

DEAR CHARLES:—Yours from New Or-
leans, with enclosed statement of sales, just
to hand. You surely have done splendidly
ana we congratulate you.

As we stated in previous correspondence,
keep your eyes open for Ar rebate men. As
regards those parties, we will upon D's rating,
but use caution and send us as many refer-
ences as possible.

Have about cleaned up stock of white
goods. Have sufficient imperfect and off-
color stones. The package from Amsterdam
has not arrived and have no idea when it will.
It is especially annoying at this time, as we
need goods for present demand and the holi-
day trade is quite advanced.

Wire receipt of this letter and return to
Chicago as soon as you have called upon
those parties.

With best regards, we are,
Very truly yours,

(Signed) W. A. BURROWS.
AD.

Mr. Burrows knows of no one by the name

of Charles Donobul and disclaims all knowledge
of the letter, although he admits that the signature

to the letter is an excellent forgery of his own.

The postal authorities in Chicagb are. of the

opinion that the party mailed this letter in Chi-

cago to himself in New York in order that he

might use it for identification.

News from the Trade

R. R. Fenton, retail jeweler at Seneca, Ill.,
volunteered a voluntary petition in bankruptcy
December loth. He had been in business in
Seneca since 1904 and at different times has con-
ducted stores at Erie, Leland and Wyanett, Ill.

The Chicago jobbing trade has been notified
of the death of Solomon Moses, a prominent
jeweler of St. Paul, which took place December
TO. He had been in business in St. Paul for the

past thirty-five years.

Show windows of two downtown jewelry
stores were robbed of watches, silverware and
jewelry the Sunday after Christmas by a robber
who broke the plate glass windows with a paper-
covered brick. The stores are Lewy Bros., State
and Adams Streets, and L. Manasse, 88 Madison
Street. Lewy Bros. are said to have sustained a
loss of $4000. The thief wrenched a part of the
bronze bars protecting the windows of this store
and then threw the brick through the pane. He
reached in and took a tray of sixteen diamonds
before the night watchman could reach the side-
walk. The police had scarcely been informed of
the Lewy Bros.' robbery before the robbery of
the Manasse store was reported. For the last
four or five years a number of the large down-
town retail stores have been similarly robbed im-
mediately after the holiday season. The police
believe that the work has all been done by one
thief. It is estimated that within the past three
years retail jewelers in the loop district have
suffered to the extent of $35,000 by such robberies.

David J. Ayres, president of the jewelry firm
of P. R. J. Ayres & Son, of Keokuk, Iowa, died
December Toth at the home of his brother, Dr.
Samuel Ayres, in Pittsburg, Pa. Mr. Ayres has
been ailing for a number of months and went to
Pittsburg for treatment. Deceased was very well
and favorably known in Chicago, especially among
the jewelry jobbers. In addition to being presi-
dent of T. R. J. Ayres & Son he was also director
of the State Central Savings Bank of Keokuk
and also director of the Keokuk & Hamilton
Water Power Company. During President
Cleveland's second administration he served as
postmaster of Keokuk. He had also served as
mayor of the city. He was born in Danville, Ky.,
in February, 1845, and moved to Keokuk in March
of 1866 and with his father associated himself
in the firm of R. B. V. Bailey & Company in the
jewelry and musical business. In the fall of 1867
the firm name was changed to Ayres, Mann &
Ayres. When Mr. Mann retired the firm name
was changed to T. R. J. Ayres & Sons, jewelers,
and Ayres Brothers, music dealers. He is sur-
vived by his widow, one daughter, three brothers
and a sister. He was a vestryman in St. Johns
Episcopal Church, Keokuk, and a prominent Elk.

Barnett Greenberg, a retail jeweler at 843
Halsted Street, was shot and instantly killed by
a highwayman whom the jeweler detected in the
act of stealing a cheap watch from one of his
show cases in the store. Mrs. Greenberg and
Thomas Smeatson, the watchmaker, witnessed the
shooting. The robber succeeded in making his
escape and up to the present time the police have
not been able to gain any clews as to his identity
or whereabouts.

Carl McKee, a well-known retail jeweler of
Tuscola, Ill., died at Colorado Springs early in
the month of tuberculosis of the throat. He had
been in business in Tuscola for the past six years
and was a man of sterling qualities and highly
respected by all who knew him.

A. P. Wood, President of the Angelus
Jewelry Manufacturing Co., of Los Angeles, Cal.,
was in Chicago on business early in the month.

The firm of George Kuehl & Company, well-
known clock manufacturers and importers, has
been incorporated and will hereafter be known as
the Kuehl Clock Company. Theodore Kuehl re-
mains with the company as president and manager
and there will be no change in either the policy or
personnel of the company.

In addition to representing Kautzmann &
Company in Chicago and the West, George T.
Bynner will also represent Schanbacher & Brod,
of Newark, N. J. He left immediately after
Christmas for a short trip.

Henry G. Pfordresher, western representative
of the Eastern Jewelry Company, of Providence,
R. I., returned recently from a trip to the factory
and left after Christmas for a trip around his
circuit.

Rose & Carter, 1928 W. Madison Street, in-
stalled handsome new fixtures in their store for
the holiday business. The fixtures are of solid
golden oak and as handsome as are to be found
on the west side.

Hubert Wise, a retail jeweler at New Market,
Iowa, has retired from business on account of ill
health. E. Noel, of Chicago, purchased his stock.

(Continued on page 57)



COMPLETE OUTFIT A GENUINE MOSELEY OR WEBSTER- COMPLETE OUTFIT

$ 61.10 WHITCO1VIB LATHE OUTFIT COMPLETE $ 61.10
NET NET

.= 
holb-Stit? -

GENUINE MOSELEY No. 2. Hand Lathe with Tip Over Hand Rest. Six wire chucks, two wheel chucks,
one screw chuck, one caper chuck, six cement brasses, chuck box and belting. Price pf Lathe, with Chucks, $37.00

ff We can make imme-
diate shipments. No

extra charge for cartage
or crating.

FOOT WHEEL

With Open Treadle
Weight of Wheel 40 lbs.
Total Weight 65 lbs.

This is the Most Popular Style of a WATCHMAKER'S BENCH
Made of solid oak. It has ten drawers, one of which is arranged for
chucks. It has also an apron drawer, chalk hole, cupboard, vise rest and
an apartment for foot wheel. It stands on casters.

Price of Bench Alone. $20.00

, 11111111111

COUNTERSHAF'T

With Speed Wheel and Cone Pulley
Full Nickel Plated

OAK FINISHED STOOL

Rigid and Durable. Three Legs
Seat elevates to 25 inches

This is an exceptional opportunity to purchase a complete standard lathe outfit at an exceptional price. We will substi-
tute a Webster-Whitcomb lathe if you desire. Make the coming year one of advancement and increased profits by in-
stalling this outfit in your store. It will save you time and money and worry and confusion, besides adding a hundred
fold to the appearance of your store. Complete Outfit, $61.10 Net and $65.00 Less 6 Per Cent.

NORRIS, ALISTER 0 2 Madison Street, Heyworth BuildingCO.. CHICAGO, ILLINOIS

Chicago Letter

(Continued from page 55)

The Chicago jobbing trade has been notified
of the opening of a new store at Grand Forks,
N. Dak., by P. Girard.

John S. Townsend, a retailer at 1554 Wabash
Ave., has started a replevin suit against Mrs. S.
Baily Avery, whom he charges with securing $415
worth of jewelry by false pretenses. A number
of other Chicago business men have brought
similar suits against the woman, but she seems
to have been successful in evading service. In
each instance the management of the Metropole
Hotel where, the woman is said to have stopped,
has been made a party to the suit.

John Cunningham has resigned his position
as western representative of the Allison Manu-
facturing Co. and will hereafter represent
Marshall & Co., of Providence, and Keppler &
Hass Co., of New York, in the same territory.
He will retain his old quarters on the twelfth
floor of the Heyworth Building, Chicago.

S. Swartchild, of Swartchild & Co., spent
New Years at the home of his daughter, Mrs.
Fairchild, in New York.

Henry Paulson & Co. are sending out their
Iwo material catalogue to the trade. It is well
worth careful perusal by all watchmakers,
jewelers and opticians. The book is the largest
and most complete ever published by this well-
known house and will be sent free upon applica-
tion. They are also sending out a new edition
of their clock catalogue, which contains every-
thing that may be desired in the line of imported
clocks.

The annual banquet of the Chicago Jewelers'
Association will take place in the gold room of
the Congress Hotel on the evening of January
18th. Very elaborate arrangements have been
made for the occasion and well-known speakers
of national prominence will take part.

At the recent annual meeting of the Chicago
Association of Commerce, Edward E. Swadener,
secretary of F. A. Hardy & Co., was elected
fourth vice-president and chief of the foreign
trade division. Mr. Swadener has always been
a prominent and enthusiastic worker in the as-
sociation and an ardent supporter of the prin-
ciple of co-operation in the upbuilding of the
Great Central Market.

J. J. Sommer & Co. have discontinued their
Chicago office in the Columbus Memorial Build-
ing. E. T. Sommer will hereafter make his
headquarters in the East.

Louis Blackinton, traveler for W. & S.
Blackinton Co., paid a visit to Chicago on
crutches early in the month. He sprained his
ankle while alighting from a train at Dun-
kirk, N. Y.

The western office of the Omega Watch Com-
pany has been discontinued and the stock re-
moved to the New York office. A complete
sample line will be carried here, but all the busi-
ness will be conducted through the eastern office.

The many friends in the trade of E. L.
Badgley, in charge of the traveling men for
Benj. Allen & Co., will extend to him their
sincerest sympathy in the death of his wife,
which occurred the middle of the month.

Benj. Allen, of the well-known jobbing firm
of Benj. Allen & Co., left the middle of December
for Coronado Beach, Cal., where he will spend
several weeks. Mrs. Allen accompanied him.

R. F. Thomas is a new missionary for the
Elgin National Watch Company. He has been
employed for a number of years at the factory
and will leave early this month for his territory
in the East.

Charles B. Withington, a well-known jeweler
of Janesville, Wis., died at his home December
13th. He was well known to the Chicago jobbing
trade.

George H. Thomas, manufacturers' agent,
recently underwent an operation for appendicitis
at the Francis Willard Hospital. The operation
was a success and Mr. Thomas is again attending
to his regular duties.

Charles W. Thexton, formerly a watch-
maker with a shop in the Heyworth Building,

was run down by an automobile at Sixteenth
Street and Normal Avenue, this city, on the
evening of December t8th and died the following
day from the injuries received. Contrary to the
reports given out by the local daily papers the
driver of the machine did not hurry away from
the scene of the accident but did everything pos-
sible for the relief of Mr. Thexton and later
called at the family residence, 639 West Sixtieth
Street. Mr. Thexton was 32 years of age and
a very proficient watchmaker. He had a bench
in the offices of the Omega Watch Company and
in addition to taking care of the watch work for
this company took in work for the trade.

Angelina Schiavone, 17 years of age, the
daughter of Pasquala Schiavone, a well-known
West Taylor Street jeweler, confessed, December
27th, to Judge Tuthill to having stolen $97,820
from her father and giving the entire amount to
her uncle and his family. The story as told by
the girl is replete with dramatic possibilities
and is a combination of family intrigue, love
and robbery, which is indeed unusual. The girl,
who is a cripple, alleges that her uncle induced
her to steal the money from her father in return
for the uncle's efforts in finding her a husband.
In addition to his jewelry business Pasquale
Schiavone, the girl's father, conducts a bank at
Halsted and Taylor Streets, in the midst of the
Italian colony, and the girl was employed in the
bank and stole the money after it was placed
in the vault. The girl was detected in her thefts
last February and arrested. The uncle and seven
members of his family were also arrested on a
charge of inducing the girl to commit crime.

Ira M. Radabaugh, of Hastings, Minn.,
former secretary of the American National Re-
tail Jewelers' Association, has sold his store to
F. W. Schaman, who will take possession the
first of next month.

L. H. Moser has resigned his position as
Illinois traveler for Otto Young & Co.

H. Mandel, formerly with A. C. Becken Co.,
has opened a jewelry store at Sixty-ninth Street
and Ashland Avenue.

Henry Reinhard, formerly with the Juergens
& Andersen Co., of this city, and now one of the
owners of the Varney Jewelry Co., of Wichita,
Kans., stopped over in Chicago early in the month
while on his way East. Mr. Reinhard recently
secured a contract from the Santa Fe Railroad
to furnish a dining service of 16,000 pieces.

Homer Bouchard, formerly city salesman
for Sproehnle & Co., has resigned his position
to become the northwest traveler for the Eisen-
stadt Mfg. Co., of St. Louis, Mo. He will leave
early this month for his new duties but will con-
tinue to make his home in Chicago.

The jewelry store of S. Christensen, of Joliet,
Ill., was robbed in broad daylight December 1st
and $2000 worth of diamonds, watches and
jewelry and $70 in cash taken while the clerks
were out to luncheon.

The show window of John G. Hobles, at 437
East Forty-seventh Street, was smashed early on
the morning of December nth and $175 worth
of jewelry was stolen.

Frank Jacobson, watch case maker, doing
business as J. W. Rudlen & Co., has sold his
business to J. C. Howard, Charles Metzel and
Gust. Charpiat, who will hereafter conduct the
business at the same location, 86 State Street,
under the name of J. C. Howard & Co.

This office is in receipt of a handsome book-
let, "The Golden Opportunity," an address de-
livered by Ernest M. Lunt, the Chicago and
western representative of the Towle Manufac-
turing Co., before the fourth annual convention
of the American National Retail Jewelers' As-
sociation. The booklet is handsomely bound and
contains an excellent likeness of Mr. Lunt.

The affairs of the estate of Emil F. Kvasnick,
the Milwaukee Avenue retailer, were wound up
during the past month. A total amount, equal
to 71 per cent. of the indebtedness, was realized
by the creditors.

While out on his winding-up trip for the
year, Robert Barlow, traveler for the C. H.
Knights-Thearle Company, was taken ill suddenly
and was compelled to return to Chicago. F. G.
Thearle completed the trip. Mr. Barlow is now
entirely recovered.

George R. Spinney, formerly Chicago man-
ager of the J. D. Bergen Co., and F. F. O'Neil,
of the same concern, are now representing the art
glass factory of Heinz Bros., St. Charles, Ill.
They have offices in the Heyworth Building.

J. C. Pierik, the well-known Springfield, Ill.,
retailer, recently purchased a lot in the business
center of Springfield and will erect a $5o,000
building on the property.

Edward J. Lonnergan, formerly with C. H.
Allen & Co., Attleboro, and well known in Chi-
cago and the West, has acquired an interest in
the J. J. White Manufacturing Co., of Provi-
dence, and will hereafter devote his time en-
tirely to this firm's business.

A. G. Schwab, President of the National
Wholesale Jewelers' Association, and also head
of the firm of A. G. Schwab & Sons, of Cin-
cinnati, spent several days in Chicago early in
the month.

C. H. Knights-Thearle Company announce
the following list of travelers for two: E. E.
Reynolds, Michigan, Wisconsin and parts of Il-
linois and Indiana; R. W. Barlow, Illinois, In-
diana, Missouri and part of Kansas; S. R. King,
Iowa, Illinois, the Dakotas and part of Nebraska;
F. J. Neasham, Iowa, Nebraska and Minnesota;
Fred Nyman, Kansas, Oklahoma and Indian
Territory.

Walter Gishlin, Chicago and western man-
ager of the Gorham Company, left immediately
after Christmas on his annual trip to the fac-
tory. The entire western traveling force accom-
panied him.

William Klima, New York and eastern rep-
resentative of the Elgin National Watch Com-
pany, spent several days in Chicago the latter
part of the month.

The Allison Manufacturing Co. has discon-
tinued its Chicago office. John Cunningham, who
has been with Regnell, Bigney & Co. and the
Allison Manufacturing Co. for eleven years as
western representative, has resigned and A. L.
Clark will succeed him and travel out of the
factory.

Clifford Coulter, for many years traveler for
the Rockford Silver Plate Co., has resigned his
position and will hereafter take life easy at his
home in Mansfield, Ohio. He has been with the
company for the past twenty-four years and has
a wide acquaintance in the West.

Henry Paulson & Co., 156 Wabash Avenue,
western selling agents for the Schisgall line of
imported clocks, has just issued a very complete
catalogue and price list of his line of. time-
keepers which should be in the possession of
every retail jeweler in the West.

A. L. Gottlieb made a holiday auction sale
for W. E. Bishop, at Caney, Kans.

Harold B. Forbes has resigned his position
as Pacific Coast representative for Despres,
Bridge & Noel. This is a new territory for
this firm and while Mr. Forbes' successor has not
been appointed, the firm expects to have a rep-
resentative in this field some time this month.

J. H. Ralston, traveler for Despres, Bridges
& Noel, spent the holidays at his old home in
Fayetteville, Tenn.

Steve Bridges, accompanied by Mrs. Bridges,
will spend several weeks in Cuba this month.

Swartchild & Co. have just issued their Black
Shield Watchman No. 7. These catalogues al-
ways prove of much interest and value to the
trade and this edition is especially complete and
comprehensive and contains many new devices
for the watchmaker, jeweler and optician.. A. copy
will be mailed free of expense upon application.

F. J. Lotz, formerly with the Juergens &
Andersen Co., will hereafter represent Ben Wy-
man, of Providence, R. I. He will make his
headquarters in Room 503 Heyworth Building.

J. W. Forsinger & Co. have engaged E. D.
Tyler, formerly with R. H. Ingersoll & Co., to
represent them on the road.

Mosetey Lathes have stood the test of long
and continuous hard service in the hands of both
the expert and the beginner. They always make
good. Get the genuine.—Adv.



Profits on Small Investments
MAKING A PROFIT on a big investment is one thing—making the same profit on a

small investment is another. The jeweler with unlimited means invests extensively in
stocks and the jeweler with limited capital must compete with him. 41The surest way to over-
come this handicap is to buy from the

Great American Jewelers' Catalogue
Because, not only do you bring the best buying medium to your store when you
send for this book, but also a wonderful selling medium. It affords both you and
your customer the advantages of our salesrooms. You buy as your needs require
without investing a dollar in unsalable goods and there is not an article sold in a
jewelry store that you won't find in this book. Thousands of jewelers buy and sell
from it and you ought to if you don't. A postal request brings it to your store.

The OSKAMP-NOLTING COMPANY
411-413-415-417 ELM STREET CINCINNATI, OHIO

We Wish You

Health enough to
make hard work
a pleasure, wealth
adequate to the
supply of all rea-
sonable wants, a
courage equal to
every threat of cir-
cumstance, a pa-

tience that shall outwear vexation and
a cheerfulness that shall infect others.

AMERICAN CUCKOO CLOCK
COMPANY, Inc. Philadelphia( j

"The Best Narrow Frame Case on the Market"

This is Our No. 463
A narrow frame case which is designed particularly for jewelers' use and

which is the result of fifteen years' experience in show-case building.
If you want a case with as little woodwork as possible, and yet one that

will be absolutely rigid when set up for use. you will not be disappointed in
this case. The frame is made just as narrow as it is possible to build it and
have a perfectly rigid case. This case, as well as our other patterns, bears the
trade-mark given below, which is your guarantee of high quality, excellence
in design and moderate price.

CA. wine a C...ct.r.

We have over twelve hundred cases of our different styles in stock ready
for immediate shipment. We can fill your order promptly and give you the
finest goods that it is possible for a factory to proc:uce.

WRITE FOR OUR PRICES—THEY WILL INTEREST YOU
We make a specialty of complete jewelry store outfits, and will be pleased

to submit plans and estimates on application.

Minta4thefunif 15:144!03,:
926 JEFFERSON AVENUE GRAND RAPIDS, MICHIGAN
732 Broadway, NEW YORK CITY 21 Columbia Street, BOSTON, MASS.

the 1botibat2 Cut& anb the Outlook
for 1910

Alabama

C. F. CROSS & BRO., Gadsden :—Christmas
trade has shown a general improvement up to this
date, with best shopping days still before us.
Business is nearly back to normal, with notably
good demand for medium-priced gold goods and
brass novelties. Brooches and bracelets lead in
jewelry. Watches are slow, but diamonds are in
good demand and we are quite optimistic as to
the future.

C. L. RUTH & SON, Montgomery :—We find
Christmas trade at least 20 per cent. better than
one year ago and equal to our best previous rec-
ord, which was in 1937. Sterling silver proved
the best seller, followed by solid gold jewelry,
diamonds, watches, cut glass, in the order named.
r.oth sales and quality of the goods indicate im-
proving conditions and we look confidently to the
future in view of the higher price for cotton
and absence of political disturbance.

J. HIRSCHFIELD, Selina :—Holiday trade this
year is about the same as one year ago—some-
what short of normal. Signet goods were found
in best demand. The season, however, indicated
improving conditions and the outlook is fair.

Arkansas

HENRY G. CLotc, Little Rock :—Christmas
trade we found 50 per cent. less than one year
ago. Signet goods, pin sets, etc., were best
sellers and, as a rule, a better grade of goods was
called for than in the previous year. Prospects
remain about the same as one year ago, possibly
a little less favorable.

HARDWAY & WILLIAMS, Fort Smith :—Christ-
mas trade this year has been better by a hand-
some percentage and exceeded all our former
records. Our business is growing every year, as
our town is also. Diamonds, watches, jewelry,
silver flatware and novelties, hand bags and um-
brellas went quite well this year. Cut glass,
decorated china and silver hollowware moved
rather slowly. On the whole we sold better
grades of goods this year than former years. We
are much encouraged at the outlook, which seems
very favorable.

Connecticut

S. W. TASCH, Danbury :—We are running
ahead of last year thus far and expect our ag-
gregate holiday business to exceed the normal.
Diamond, silver, cut glass and jewelry novelties
are not selling quite as well as might be expected,
but the quality purchased indicates improving con-
ditions. Prospects here are very good.

GEORGE C. ALLIS, Derby :—Christmas trade so
far is not up to one year ago and cheaper goods
are called for. The best days are yet to come,
however. Business for the last three seasons has
fallen from 33 to 50 per cent. below the former
average. The cheaper quality of goods called
for means considerable trade for the 5- and
so-cent stores and department stores. The out-
look here is not encouraging Many hands have
been laid off in the factories and are working
on short time and a good many of them are
so much in debt that they have little money to
spend.

THE PLAUT-CADDEN CO., Norwich :—We no-
tice a slight improvement over last year and cal-
culate that the holiday trade will be somewhat
above the normal. Rings and mesh bags sell best
thus far. The prospects are by no means bright,
as shops and mills are not running full time.

S. KRONHOLTZ, Stamford :—Christmas trade
this year was much better and somewhat above
the normal. Diamonds sold well, as also did
good jewelry and the sales indicated improving
conditions. Prospects are very favorable.

Delaware

MILLARD F. DAVIS, Wilmington :—There has
been a gradual increase over last year, which is
about 15 per cent. ahead at this writing. It will
exceed any holiday season we have had, with
the possible exception of 1906. While this has
been so in the month of December our fall busi-
ness was not good. The demand has been for
general lines with a preference for higher-priced
goods. We have had good sales in diamonds.
Improving conditions are indicated and the out-
look is better. Conditions among the several
industries in our city are very good and most
people who want work can secure it, but wages
have not increased and the cost of living is very
materially higher. We expect a better business,
however, this year.

District of Columbia

SALVATORE DESIO, Washington :—For the last
twenty-six years I find very little difference from
one year to another. Trade this year equaled
that of last year, with twice the amount pur-
chased. Comparatively little high-priced goods
were sold, the average prices ranging from $1.25
to $25. The outlook does not seem any brighter
than the previous year.

Florida

GREENLEAF & CROSBY CO., Jacksonville :—Our
Christmas trade has been considerably better than
last year and ahead of normal. There was a
good average distribution of sales in all lines.
Conditions are improving and the outlook is very
good.

PETER LINDENSTRUTH, Pensacola :—Holiday
business has been very good—in fact, the best
we have had for a number of years. There was

a notably good demand for diamonds and all new
high-priced goods. Conditions we find very much
improved and the outlook is satisfactory. This
is the first year of my sending out a catalogue

and keeping trade at home, where it belongs.

Georgia

EUGENE V. HAYNES Co., Atlanta :—Christmas
trade is better than last year. Up to December
i8th we are $1400 ahead for the month and
expect to run $5000 ahead for December alone.
It has been the best December we have ever
enjoyed and our gain for the year since Febru-
ary 1st is about 25 per cent. We have found
diamonds selling well, with silver and gold card
and vanity cases and gold jewelry in good de-
mand. Needless to add, improving conditions are
indicated and we think that next year will be the
greatest in our history.

J. & C. N. THOMAS, Savannah :—Trade thus
far has been a great deal better than last year,
being somewhat above normal. We do not
notice any special demand for any particular line,
but the call for better goods and more cash sales
indicate improving conditions. The outlook is
very bright.

Illinois

ROOT. P. KIEP, Joliet :—Christmas trade is
about 25 per cent. better than a year ago and is
exceeding any holiday business which we have
ever had. The demand is good for everything
in the jeweler's line—watches, silverware, plated
flatware and sterling flatware and cut glass and
jewelry of the better grades. Improving condi-
tions are indicated and the future is very bright.
The factories are now working to their full ca-
pacity.

CHAS. L. CRAWFORD & CO., Peoria :—Christ-
mas trade this year is much better than last and
will probably exceed our best year by To per
cent. Medium-priced gold goods, silver flatware
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and toilet sets are in best demand. Improving
conditions are indicated and prospects are good.

WELTE & WIETING, Peoria :—Business started
earlier and has been greater than last year. We
have sold more expensive goods than ever. Fine
mesh bags, fine brooches, from $10 to $25, and
sterling silver are selling very good. Medium
lines of cuff buttons, scarf pins, lockets and
chains are especially popular. The season shows
improving conditions and the prospects are very
good.

EMERICK & BARRETT, Freeport :—Holiday
trade is better than one year ago. It fell short
of igo8 until December 20th, but run ahead after
that date. Jewelry, silver and brass goods we find
in special demand. The prospects could not be
better as all the factories are running overtime
and no one is idle who wishes to work.

ROVELSTAD BROS., Elgin :—Christmas trade is
about 33 5/3 per cent. better, including December
24th, than for the same time last year. We have
had the best holiday trade with one exception in
our history. We found jewelry of all kinds in
good demand, with large stone-set jewelry quite
active. Toilet ware, brass goods, cut glass and
umbrellas sold very well. Watches and diamonds
also showed a good increase over last year. The
outlook is very bright, as all factories are run-
ning, farmers are unusually prosperous and labor
of all kinds has ample employment.

A. C. WANNER, Freeport:—My Christmas
business shows an increase of about 20 per cent.
over last year. In fact, this is my banner year.
The fact that it has been a good watch and dia-
mond year, with good sales in general lines of
jewelry, indicates improved conditions and I look
forward to a normally good business for tom.

BAUER JEWELRY Co., Elgin :—Our holiday
trade was very much better than last year and
slightly exceeded the normal. Diamonds sold
very well, as did also silver flatware, rings and
jewelry. Conditions are improving and the out-
look is much brighter.

CHARLES F. MILLER, Cairo :—Holiday business
not only exceeded that of last year, but every
year I have experienced. Medium-priced goods
move quickest, although more of the higher-priced
goods were sold than we anticipated, especially
cut glass, umbrellas and diamonds. I was sur-
prised at the good goods I sold, as I did not
expect to do very well in same. I do not expect
icon) to be a record-breaker, but think it will be
a great deal better than Iwo.

WEBBER & TURNELL, Danville :—We find a
substantial increase over last year and from pres-
ent indications will run from 20 IO 25 per cent.
ahead. Jewelry in all lines, especially link but-
tons, stick pins, lockets and chains of all kinds,
sold well; also cut glass and sterling silverware.
People seem to have plenty of money and spend
it very freely and the general sentiment is that
conditions are greatly improved. Our mines, rail-
roads and manufacturing interests are all work-
ing and the prospects for the coming year are
very bright.

Indiana

DALLAS F. GREEN, Fort Wayne :—Christmas
trade has been 68 1/3 better than one year ago
up to and including December 20th, this improve-
ment being partially due to improved location
and store. The volume of business exceeded all
our previous records. There has been good de-
mand for all lines and the sales certainly indi-
cated an improvement. Prospects for the coming
year are still brighter.

J. L. WHISLER, Marion :—Holiday business is
exceeding expectations, being far ahead of a
year ago and above normal by a fair margin.
This has been a large watch year, with the

(Continued on page 61)
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A DECLARATION
FOR NINETEEN TEN
. In appreciation of the splendid support

given us by our customers during the past
year we wish to extend our cordial thanks
to them and to wish them a Happy and
Prosperous New Year.

Nineteen Ten opens full of promise to
the entire trade. We mean to live up to its
fullest possibilities. We believe thoroughly
that we serve ourselves best when we serve
the trade best, and our faith in this state-
ment shall be the guiding principle of Nine-
teen Ten. So to conduct our business as to
merit not only your business but also your
confidence shall be our earnest endeavor.

To those who contemplate a business
of their own we send this message with added
emphasis. We want them to feel that we
will be glad to render any service that our
experience, honest judgment and candid
opinion makes possible without obligation
on their part. We invite their correspond-
ence, and shall treat such communications
in the strictest confidence with an eye single
to their best interest.

0

A
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better grades in demand. People seem to have
more money and are spending it more freely. The
outlook is fine. Crops are abundant, all our fac-
tories are running full time and the future seems
bright in this locality.

J. P. MULLALLY, Indianapolis :—My trade is
about 25 per cent. better than last year and is
about equal to normal. There has been nothing
noticeable in sales except possibly a good demand
for all solid gold cases. The sales indicate im-
proved conditions and the prospects are very
bright.

JENKINS & CO., Richmond :—So far we are
ahead of last year, the increase up to date being
about 30 per cent. The volume of business is
equal to that of 1907. Diamonds, watches, rings,
silver-plated ware, sterling ware and brass goods
are in best demand. Large diamonds have the
call, the small stones moving slowly. The out-
look is first-class and all the factories are running
to their full capacity.

Iowa

EDWARD RAN', Burlington :—Up to December
Toth business was less than a year ago, but since
that date it has greatly improved and will be
about equal to normal. The grades of goods
sold do not indicate much improvement, but I
think business will be better the coming year.

LUDY & TAYLOR CO., Cedar Rapids :—Our busi-
ness is practically the same as last year, which
means that we have had one of our best holiday
seasons. We find that the general lines in
jewelry are in good demand The better quality
called for indicates improving conditions and
prospects are very bright. \

FRANK LEBRON JEWELRY Co., Keokuk :—Our
business is much better than usual, and, as far as
we can now judge, will equal our best year. De-
mand has been general and we notice a decided
increase in requests for goods of real artistic
merit. The quality of goods sold and the propor-
tionate amount of cash business indicate pros-
perous conditions in this section. The fine crops
in the surrounding country and the healthy con-
dition of the industries promise a prosperous year.

KEITH & MACCHESNEY, Iowa City :—Our
holiday trade has shown a slight increase over
last year. Watches were slow and in very light
demand. The less expensive goods moved slowly.
We see no reason why business should not be
good next year.

P. H. BOYSON JEWELRY CO., Cedar Rapids:—
Our holiday trade has shown about 25 per cent.
increase over last year. It exceeded any holiday
trade we have ever had. Watches, diamonds,
rings, brass goods and fancy neck chains have all
sold well. The situation is improving and I
think the outlook is very good.

JULES RENAUD'S SON, Keokuk :—My Christ-
mas trade was over 50 per cent. better than 1908
and exceeded somewhat our best year. Medium-
priced goods were in best demand with a tendency
towards better quality. There was more call for
diamonds than last season but fine grades of
watches moved rather solely. The sales indicated
a decided improvement in conditions and I look
for a continuation of this improvement during
the corning year. We are extremely grateful for
the magazine and newspaper agitation in regard
to early buying. This not only made a nice, steady
three weeks' business, but, I believe, helped out
in the aggregate amount done.

Kansas

CARL HUNNIUS, Leavenworth :—Trade this
Christmas has been better than last year and far
ahead of the normal, being nearly double. The
most popular lines are brush and toilet sets,
souvenir spoons, sterling novelties and rings, in
the order named. The sales indicate improving
conditions and the outlook is very good.

F. M. TRUBY, Coffeyville :—Christmas trade
shows a substantial increase over last year and if
the weather continues favorably it will be the
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best I have ever had. The goods in most demand
are about the same as last year, though there is a
preference for good quality. Prospects certainly
look good for the coming year.

EDWARD VAIL & Co., Wichita :—Holiday busi-
ness has been very satisfactory and notwithstand-
ing that the weather conditions were unfavorable
our trade shows an improvement over 1908. Our
long-established record here of twenty-five years
brings us constantly in touch with new customers
who are sent to us by our old friends. Holiday
trade, in the aggregate, exceeded the normal. We
found in best demand diamonds and watches, but
more particularly sterling silver flatware, with a
growing demand for sterling hollowware. Con-
ditions are decidedly better and the crop outlook
for next year is as favorable as it can be so long
in advance. The wheat goes into the winter in
the very finest possible condition, with plenty of
moisture and is covered with snow, which looks
very promising.

Kentucky

J. T. Woix, Paducah :—Up to December 21st
our business shows an increase of io per cent.
over last season and exceeds our average for the
last five years, excepting 1906, which was our
record year. The lines of goods in most demand
are diamonds and gold jewelry, sterling toilet
ware and novelties. Next comes brass novelties
and cut glass, while watches, clocks and hand-
painted china move slow. There has been no
noticeable improvement in conditions over last
year, but the outlook is very good. Tobacco, our
main product, is bringing a high price, the rail-
roads are working full time, with no reduction in
force, and several good building contracts have
been let, among them being a ten-story bank and
office building, all of which point to improved
conditions next year.

Louisiana

T. HAUSMANN & SONS, LTD., New Orleans:—
Our Christmas trade this year was an improve-
ment over last and about equal to normal. We
find enameled jewelry and silver purses in very
good demand. Conditions are improving and the
outlook is fine.

Maine

WILLIAM H. BLACAR, Bangor :—Christmas
trade has been about the same as one year ago
up to this date, but as the trade in this city is
practically crowded into the last three or four
days a statement at this time is very incomplete.

H. A. Oscoon & SONS, Lewiston :—Our Christ-
mas trade shows to per cent. advance on last
year and we notice a greater demand for mod-
erate-priced articles. Silver, glass, leather and
jewelry are in the lead. We do not notice any
material improvement in conditions and the out-
look is fair.

MCKENNEY JEWELRY CO., Portland :—We are
about 20 per cent. ahead of last year and have
enjoyed a normal December trade. The demand
has been for the higher-grade goods, which
would seem to indicate improving conditions. The
prospects for a big summer business here are
exceedingly good, owing to the fact that Portland
is being extensively advertised as a summer resort.

Maryland

C. C. CROOKS, Baltimore :—Christmas trade has
been 40 per cent. better than last year and has
materially exceeded the normal. Diamonds,
watches, La Vallieres and mesh bags we find in
most demand. Conditions are improving and the
prospects are good. Prosperity is assured to the
railroads for another year and as we have a great
deal of railroad trade this is very promising.

F. J. EULER, Baltimore :—My trade this year
is almost twice as large as last, which I attribute
partly to the fact that the large stores are cutting
prices and making themselves unpopular, and a
few of ns who do not do this are reaping the
benefit. I feel sure that the larger stores will
realize their mistake after they have lost con-
siderable of their custom. I have sold lots of
precious stones and good jewelry, but my watch
business is not tip to the standard. Improving
conditions are indicated and will continue, I think,
the coming year.
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Massachusetts

L. M. BARNES, North Adams :—Trade has
been a little better than last year but there has
been no very material advance. At this date it
looks like a grand rush right before Christmas.
Popular taste is about the same as last year.
Conditions are improving somewhat and there
seems to be a little more money available. Busi-
ness prospects seem to be very good.

FRANK E. DAVIS, Northampton :—Holiday
trade has shown an increase of 48 per cent. over
last year up to December 20th and has exceeded
any year in my retail career of sixteen years.
Diamonds, watches and gold jewelry are in good
demand, with the call on the better grades in all
lines. Prospects never were as good as at present
and 7910 will be a banner year.

W. CARSICK, Boston :—We found Christmas
trade a little better than last year and about
equal to normal. The demand seemed to be for
the high-priced goods and the very low-priced
goods; medium grades moved somewhat slowly.
The sales indicated improving conditions and the
prospects are good.

STARR C. HEWITT, Salem :—Christmas trade
has been much better this year and exceeded the
normal. 13racelets, lockets and chains were in
best demand. Conditions are improving and the
outlook is excellent.

Michigan

WRIGHT, KAY & CO., Detroit :—Our Christ-
mas trade has been better than last year and
better than for two years, but is not yet up to the
normal. We have noticed a preference for higher-
priced goods. The conditions are improving and
the outlook is very encouraging.

JOSEPH SIEGEL, Grand Rapids :—Our Christ-
mas trade is a little better than last year and we
find business quite as good as it was before the
panic. The demand has been good in every line.
The situation is improving and the outlook seems
better than last year, as the factories in Grand
Rapids are all working full time.

L. J. LIESEMER, Detroit :—Christmas trade
this year was better than last, the last day being
the best we have had since we have been in
business. The aggregate for the season was
ahead of the normal. Diamonds, watches and
novelties we found the best sellers. Better goods
were called for and but little credit was asked for.
Conditions are improving and I believe they will
continue to improve.

Minnesota

M. Q. LINQUIST, Red Wing :—Christinas trade
is about the same as last year and about equals
the normal. Jewelry and silver flatware seem in
most demand. Improving conditions are indi-
cated and the prospects are very good.

EMIL GEIST, St. Paul :—My Christmas trade
compares well with last year and will exceed the
normal. find a good demand for small, flat
watches; also diamonds, corals, cameos and semi-
precious stone goods, such as lapis lazuli, ama-
zonite, etc. Conditions are improving and pros-
pects are good.

Missouri

CLAUD WHEELER, Columbia :—Business this
year compares very favorably with last year in
the gross. We have had a considerable gain in
the number of customers served and the average
to the customer is about the same as last year.
At the close of business on the night of the 20th
we had served one-fourth more customers than
up to the same time last year, while the per cent.
of the increase in gross business is 26 per cent.
Every line seems to be moving about as usual,
but we are not making the large individual sales
that we did last year. The only thing that has
not come up to the expectations is the sale of
diamonds. This business has been so excep-
tionally good during the year that more was
expected during December. Watch sales have
been good and good watches selling. While there
are a number of good prospectives, I do not
think the remaining four days will be quite as
good as last year, which will bring the total busi-
ness to about the same as in igo8, while we have
served many more customers. Business for the

(Continued on page 63)
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entire year will be about 18 per cent. better than
in 1908. There is no reason to believe that there
will be more than the normal gain in Iwo. I feel
sure, however, there will be no falling off.

C. S. POOLE, Joplin :—Heavier and earlier
sales at this writing indicate 20 per cent. increase
over 1908 and equals the record of 1906. The
results of the season have been quite as good as
the best previous years. Watches sold slowly
early in the season but moved very swiftly as
Christmas approached. The regular staples were
in good demand. Conditions are undoubtedly
improving and the outlook is excellent. I am an
optimist and the future looks bright.

C. S. CRAVEN, Kansas City :—Our Christmas
trade has been very much better than in tgo8,
especially in diamonds and the better grades of
goods, and exceeded our normal holiday business.
The demand has been notably good for sterling
silver tableware and also in sterling silver novel-
ties. In the latter line we could not get enough
to fill the demand and sold out practically every-
thing. Conditions are notably improved and the
outlook is very good indeed. We base this pre-
diction on the immense crops, new buildings and
rapidly increased population.

New Jersey

THEO. G. BOTHMAN, Elizabeth :—Christmas
trade has been an improvement over last year
and has been very satisfactory.

J. Wiss & SoNs, Newark :—We find a fair
increase over last year, with the call on the better
grades of medium-priced goods. Improving con-
ditions are indicated and the outlook is good.

G. GOOTENBERG, Paterson :—Christmas trade
so far has exceeded last year and is also ahead
of our normal business for this season. Seal
rings, fobs, toilet sets, diamond brooches and
rings we find in best demand. Conditions are
improving and prospects at this time are very
good. We depend chiefly on silk and iron. Silk
is not very good at present, but iron is prosperous.

FRANCIS B. WALLEN, Camden :—My Christ-
mas trade was about 5 per cent. of last year
and my best Christmas of any year so far, ex-
ceeding the normal to the amount stated. Sales
were not so large but there were more people to
serve and they bought a good quality of goods.
Conditions are improving and the outlook is first
class.

New York

H. J. WORONOV, Brooklyn :—Christmas trade
is about the same as last year and is a little
short of the normal. The cheaper lines of goods
are in most demand, the choice being articles at
low prices. No present improvement is indicated,
but the outlook for next year is better.

A. ZILLIox, Buffalo :—Christmas trade so far
shows an improvement over last year of about
18 to 20 per cent., though it is still about so per
cent. below normal. Plain gold cuff buttons with
monogram and fob chains have been in good
demand. There has been a slight improvement
in watches and small diamonds, but I have sold
only a few large stones. The call is mostly for
small articles, prices ranging from $5 to $25, but
the trade in general seem to want good goods.
I think the prospects for row are excellent.

BERTHOLD, BLOCK & CO., Buffalo:—We are
Ahead of last year about 33 per cent. and find
rings the best sellers. Improving conditions are
-indicated and prospects are good.

EDMUND SPENCER, Hudson :—We find busi-
ness very much better than one year ago and
.ahead of the normal for the season. The demand
is general and we do not notice any perceptible
-change in popular taste. Conditions are improv-
ing and the outlook is favorable.

HARRY jANOWITZ, New York City :—My busi-
ness has increased 25 per cent. I have sold more
•diamonds and watches than last year. Up to this
date conditions seem to be improved. My busi-
mess is showing an increase each year.
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J. MARTELL, New York City :—Our business
has shown an increase over last year and is about
equal to the normal. Medium-priced jewelry is
in most demand and we notice no change in popu-
lar taste. Conditions are improving and the out-
look for the corning year is good.

ALPHONSE WEINER, New York City :--Christ-
mas trade has been 25 per cent. better than last
year so far, with four days yet to be accounted
for. The trade for the season will exceed the
normal. We find that diamonds are selling better
and bringing better prices, otherwise trade shows
no exceptional feature. Conditions are decidedly
improved and the prospects for the coming year
look good to me.

WILLIAM B. JOSEPH, Schenectady :—Holiday
trade exceeds that of a year ago over ro to 20
per cent. and will surpass normal for the season.
have found in most demand toilet sets, diamond

link buttons, chains and lockets, and have sold
an exceedingly large number of watches. The
prospects are very good from present indications.
The General Electric Co. and the American Loco-
motive Co. are rushed with orders and are in-
creasing the number of employees.

EVANS & SONS, INC., Utica :—Our business up
to the close of December shows a net gain of
20 per cent. over igo8. Much of the buying was
comparatively early. People seem to have the
ready money to pay for purchases, which indi-
cates very favorable conditions. With the ex-
ception of 1906, this is the best holiday season
which our firm has enjoyed during its thirty-
seven years of business life. We have had ex-
ceptional demand for diamonds, gold jewelry and
sterling silverware, both in toilet and table
articles. It seems that the people have come to
realize that the best in jewelry and silverware
is, after all, the truest economy and that only
the rich can afford to buy cheap goods which are
not durable. The outlook for Iglu) is certainly
most encouraging and the jeweler who has
worked hard during the past two years with
little success to repay him will reap an abundant
harvest during the coming year. During the past
few years jewelers have learned how to buy for
immediate needs rather than on anticipation only.
Prospects are good, the mills are running regu-
larly and public improvements of many kinds will
be put into operation during the year, including
a new railway station and a modern fireproof
hotel, all of which will materially aid in keeping
the jewelers busy and contented.

North Carolina

R. C. BERNAU, Greensboro :—Trade is not as
good as last year. The people here do not seem
to have the Christmas spirit to the usual degree.
Cash business was over 20 per cent. short and
credit business about one-half. The same quality
goods are in demand as last year and we find
plain goods with initials or monograms engraved
in specially good demand. There. does not seem
to be any noticeable improvement and the outlook
is rather poor, as all the cotton mills are closed
down a third of their time, which accounts for
the falling off in trade.

W. T. VOGLER & SON, Winston-Salem :—
Christmas trade shows a slight increase over last
year and compares very favorably with the best
previous years. We found signet rings most
popular, with other lines in fair demand. The
season indicated better conditions and the pros-
pects are very good in this territory.

NV. W. GOLDSMITH & SON, Asheville:—Our
holiday trade fell off about 50 per cent. I had a
nice clean stock but could not sell. No particular
lines were in special demand. The goods asked
for were of the cheap class and as my stock is of
the better grades I suffered accordingly. Pros-
pects are not very good in this city.

Ohio

WILLIAM J. BURKHARDT, Dayton :—Christmas
trade from December 1st to 20th is to per cent.
better than last year, but the best days of the
season are yet to come, as many goods are laid
aside to be taken out the day before Christmas.
Our business from January to August 1st was a
third better than last year, but from August 1st
to December 1st about a third less. Watches,
diamonds, rings, bracelets, signet rings, signet
scarf pins, necklaces and lockets were in good

demand. As our factories are running full time—
even overtime—conditions will undoubtedly im-
prove. The working class are paying off the
debts contracted during the depression and will
soon be relieved of this burden. The prospects
for the coming year are excellent. We are glad
that 1908 and wog are passed, as the sales in the
last two years were about one-third less than in
1906 and 5907.

H. B. NIELSEN, Lorain:—I find very little dif-
ference between this and Christmas trade one
year ago. It seems to be about equal to that of
the last two years. The call is for cheaper goods,
gold filled articles of all kinds, with a good de-
mand for bracelets, combs and belt pins. Goods
priced below $io are in most demand. Improving
conditions are indicated and the outlook is very
good, as all local factories are working full time.

C. W. JELLIFB & SON, Mansfield :—Holiday
trade has been better than last year and about
equal to normal. We do not notice anything
special in the demand except a preference for
the better grades of goods. Conditions are im-
proving and the prospects are very favorable.

J. J. FREEMAN CO., Toledo :—Up to this writ-
ing our sales hay been materially in advance of
last year. The aggregate business has fully
equaled the normal in past years. Every depart-
ment has had good sales with increased demand
for diamond goods and high-class novelties and
jewelry. There is a very noticeable improvement
in the situation and the prospects for the coming
year are good.

MICHIE BROS., Cincinnati :—Christmas trade
this year has been 15 per cent. in advance of last
year and about equal to the normal. The demand
was for a general line, there being no special
preference for any single specialty. .The sales
indicate improving conditions and the prospects
are good.

Oklahoma

A. Y. BOSWELL, Tulsa :—Our Christmas trade
has been about the same as last year, possibly a
little better, and will exceed any former year.
There has been considerable improvement in
the situation and the outlook is very good.

JOSEPH MAZER, McAlester :—Buying was more
uniform throughout the month than last year and
there was not that last desperate rush for goods
which ordinarily occurs. Up to December loth
or 12th I was fully roo per cent. ahead of the
same period in December last year, and the entire
month easily averaged an increase of 50 per cent.
Diamonds have been in greatest demand, with
silver and cut glass next in order. Jewelry did
not sell as well as usual. I believe that the in-
crease in business this year was due entirely to
the fact that we were selling more expensive
goods to the same people and not because we sold
more people. The situation here depends upon
the mines and if the coal mines continue to
operate and no miners' strike occurs, we should
have the best business in our history in Toro.

Oregon

JAEGER BROS., Portland :—Our holiday trade
has been the greatest in our history, extending
over eight years, and exceeded the highest
previous record by 25 per cent. Diamonds, high-
grade jewelry and sterling silver were found in
especially good demand. The actual cash received
proves that the situation is materially improved
and the outlook was never so good as at this time.

Pennsylvania

J. P. ARCHIBALD, Blairsville :—So far this
December our Christmas trade is running about
even with last year, but is not quite up to the
mark with the years too5 and 1906. We have
noticed that the people are buying better goods
but not of greater value. In other words, people
are buying $5 presents in good quality, while
in the years 1905 and 1906 they purchased $lo
articles of good quality. The fact that the
people desire better goods indicates improving
conditions. In this vicinity we expect a much
better business in the next few months and be-
lieve that within six months it will equal the
banner year of 1906.

IRA D. GARMAN, Philadelphia :—The early
fall found business duller than usual but there
has been a decided improvement in November
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and December, with a better holiday trade than
in 1908. Our business was quite as good, probably
a little better, than in former years. The demand
has been for the better grades of goods—bracelets,
watches and pendants sell well, with a fair de-
maeld for diamonds. Rings, of course, are al-
ways good. There is a very decided improve-
ment in conditions, but we see the necessity of
jobber, retailer and manufacturer becoming better
organized and working together for the protec-
tion of the trade. It will only be a short time
until all interests will suffer if we work along
different or antagonistic lines. Let us get to-
gether and talk it over and let us be helpful one
to the other. The prospects for the coming year
are good, but the merchant who will make the
most of it will be the live, up-to-date one who
will keep good stocks, new goods and practices
progressive merchandising.

G. A. SCHLECHTER, Reading :—Up to this date
my 1909 December business is about to per cent.
better than December, 1908, and I would say just
about normal. The general demand is for
medium-priced goods in jewelry mostly. There
is not much call for silverware. The outlook
for 1910 is very encouraging.

OTTO JARCK & SONS, ERSIO/1 :—The volume
of trade was larger than last year but the grade
of goods asked for was somewhat lower, making
cash receipts about to per cent. less. We fell
short of our normal holiday business in actual
cash receipts. The popular-priced lines sold best.
Stone-set jewelry has become more popular and
in rings we sold about an equal number of signet
and stone set. While our sales indicated im-
proving conditions the lower grades of goods
asked for did not bear this out. A slow and
gradual improvement, however, is expected in this
vicinity.

South Carolina

SYLVAN BROS., Columbia :—Christmas *trade
has been better this year and nearly up to three
years ago, which was our best year. We found
14- and 18-karat gold jewelry in unusually good
demand. Conditions are improving and the out-
look is very good.

South Dakota

D. G. GALLETT, Aberdeen :—Fall and Christ-
mas trade have been too per cent. better than last
year, in spite of the fact that a big auction sale
took place in this town by one of the other
jewelers. I have noticed no special feature in the
demand except larger sales of diamonds and the
call for a better quality of goods. Improving
conditions are indicated and the prospects are good.

Tennessee

H. J. Coox & Co., Knoxville :—Christmas
trade was about 20 per cent. ahead of last year
and is, in fact, ahead of the best year we have
ever had. Less diamonds and watches were sold
but more articles of jewelry of every description
in the following order : Cuff buttons, brooches,
scarf pins, rings, bracelets, sterling toilet sets,
chains, lockets, pendants, brass novelties, smokers'
articles, cut glass, table, flat and hollowware.
We also had satisfactory sales of loving cups and
chests of silver as club presents, etc. Conditions
show a decided improvement and the prospects
are good.

Texas

A. A. EVERTS Co., Dallas :—Our holiday trade
has been nearly double that of last year, which
we attribute in a large measure to our new store
and location. Diamonds are in most demand;
also gold jewelry. Watches are moving more
slowly than usual, as is also sterling silver. We
notice that the customers ask for unique articles.
We have had short crops but expect good business
and good crops in the new year.

L. LECHENGER, Houston :—Holiday trade has
been fully one-third better than one year ago
but not quite up to 1907. Medium-priced goods
are in most demand, with some sales of high-
priced goods, but there is hardly any call for
very low-priced goods. Conditions are improving
and the outlook is good.

P. C. DOEHRING, Houston :—Christmas trade
this year was about one-sixth short up to the
2oth of the month. More cheap goods were sold
than in previous years. Conditions are not much
improved but we are hoping for the best for 1910.

KEYSTONE

Utah

HUBBARD-DENN CO., Salt Lake City:—We
opened our new store in Salt Lake City in the
fall of 1908 but up to this writing we have more
than doubled our last year's business in the
month of December. The demand, we find, is
for better grades all along the line, especially in
gold and silver goods. Everything points to im-
proving conditions and the prospects are very
favorable for the coming year.

Vermont

CHARLES E. SIMANTON, St. Johnsbury :—
Trade was not much different from the usual
except that it appeared to be a little duller and
very slow. Business has fallen somewhat short
of the normal. Rings, watches and jewelry in
general are in best demand; also more sales of
small diamonds. There is a preference for better
goods. I have not noticed any improvement in
conditions, at least to any marked degree, and
think that the coming year in this vicinity will
probably be dull and inactive.

Virginia

D. B. RYLAND & CO., INC., Lynchburg :—Our
trade this year fell behind that of 1908 and was
below our normal holiday business. Ten karat
handy pins, stone-set pins, sterling small wares,
La Vallieres and chain purses were in good de-
mand. Toilet ware held its own. Popular taste
is running towards plain rather than orna-
mented designs. The lesson of the season seems
to be that the rich are not spending money
liberally and the middle class is short of funds
while the poorer people are struggling for an
adequate living. Prospects are not very bright;
most of the factories are running full time, but
the cost of living is too high. Local option
obtains here, with surrounding cities "wet,"
which is bad for business.

J. P. HENEBRY, Roanoke :—Christmas trade
this year has been 15 per cent. better than one
year ago and almost equal to 1907. I have found
solid gold jewelry and medium-priced goods in
best demand. Conditions are improving and the
outlook is very good.

D. BUCHANAN & SON, Norfolk:—Our Christ-
mas trade has been about 15 per cent. better than
that of last year and ahead of the normal. We
did not notice anything exceptional in the demand
which was good for general lines. Conditions
are improving and the outlook is very good.

West Virginia

JOHN W. MATHER, Parkersburg :—My Christ-
mas trade this year was very much better than
one year ago, and if it keeps up until Christmas
it will equal that of any former year. Diamonds,
watches, jewelry and silverware have been in best
demand. We find china, cut glass and bric-a-brac
go a little slow, but have done quite well in all.
Conditions are very good and I cannot see why
1910 should not be a banner year.

Wisconsin

FRANK C. HYDE & Co., Appleton :—Figuring
UP for sixteen days' business, or rather to the
close of December i8th, we have been running
ahead of last year with a gain of about 18 per
cent. We have had a most wonderful sale of
imported brass and sterling silver goods. We
judge that the other lines are running about the
same as last year. Conditions are improving and
we should mention that our November business
was ahead of last year, showing a gain of over
42 per cent. Everything looks good in Fox River
Valley.

FLEMING BROS., Eau Claire :—We sold about
the same lines of goods this year but more of
them, the normal being exceeded by 2o to 25
per cent. Conditions are improving and the out-
look is fine.

A. J. STOESSEL, Milwaukee :—Christmas trade
was less this year about to per cent. The aggre-
gate business fell short of the normal and did
not indicate improving conditions. With the
ever-increasing prices for the necessities of life
I do not think the public generally will be able to
indulge much more in luxuries than in the year
just past.
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Diamonds and the Diamond-cutting
Industry
An indirect way of pushing up

Advancing the prices of diamonds has
Prices been pursued of late by the

London syndicate, according to
reports received from buyers representing Ameri-
can importers, says the New York Sun. Instead
of declaring a formal advance the syndicate has
been giving the buyers poorer assortments, so that
the practical effect is to make the stones dearer
than they were before.

This indirect advance is in addition to several
formal advances each of 5 per cent. that have
been declared since last spring. Importers say
that the syndicate is now making up for the
falling off in profits in the last depression.

The buyers who get their diamonds direct
from the syndicate cannot make their own selec-
tions as to quality and size of stones. Each buyer
has a "sight" engaged for him at a specified time
in the syndicate's office. Here he or his repre-
sentative must appear punctual to the hour and
there will be placed before him an assortment of
diamonds the price of which will generally be be-
tween $250,000 and $5oo,000.

The buyer has the option of taking the lot
exactly as it is offered and pay the price in cash
on the spot or waiving the opportunity, in which
case he is placed on a waiting list for another
"sight." Rarely has a buyer rejected an assort-
ment, it is said, because he must have the diamonds
in order to keep his cutting factory in operation.

The diamond manufacturers in
New Labor New York have been notified
Agreement that a new labor agreement

which will have an important
effect on the future of the trade has just been
formed at Amsterdam, the chief diamond-cutting
center. Under the new agreement the manufac-
turers are allowed to introduce 2200 apprentices
into the factories in the next five years. Up to
this time the diamond workers' union, which is
international in character, has allowed few ap-
prentices, under the belief that this policy kept
up salaries. The 400 cutters and polishers in New
York have been getting from $40 to $80 a week
in busy times, in accordance with agreements made
between the labor union and the Diamond Manu-
facturers' Association.

Another concession made by the union is that
diamond manufacturers may now include their
sons or relatives among the 2200 apprentices. Up
to this time the workmen have generally pre-
served to themselves the privilege of selecting
the apprentices, so that the trade has been handed
down from father to son for generations and
kept to a great extent in the same families. Many
times a manufacturer has asked the union in vain
to let his son enter the factory as an apprentice.

Because of the high cost
A Long of diamonds no unnecessary
Apprenticeship risk is taken of an apprentice

spoiling a stone. So his train-
ing is slow and thorough and takes five or six
years, in which time he spends many months
simply watching the work of the experts. Then
he puts in long periods on each successive stage,
however simple, in the process of putting fifty-six
facets on a stone if he is to be a cutter or of
polishing the facets if he is to be a polisher.

The consent of the union to the introduction
of the large number of new apprentices was given
only after the Amsterdam manufacturers had
agreed to follow the New York manufacturers
in recognizing an eight-hour day. The Amster-
dam factories, employing altogether about 9000
diamond workers, are to make the reduction in
hours gradually, but all are to get to the eight-
hour basis before th e. end of two years.

The New York manufacturers will be put on
a more even basis for competition with those of
Amsterdam when the eight-hour law goes into
operation in the latter city. The workmen in
this city, besides having shorter hours than those
in Amsterdam, get higher pay. The New York
manufacturer has an advantage in getting his raw
material free of duty, while the cut diamonds are
subject to a duty of to per cent.

Moseley Lathes are up-to-date in every par-
ticular and this is due to the great care taken in
their manufacture. Get the genuine.—Adv.
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and December, with a better holiday trade than
in 1908. Our business was quite as good, probably
a little better, than in former years. The demand
has been for the better grades of goods—bracelets,
watches and pendants sell well, with a fair de-
mand for diamonds. Rings, of course, are al-
ways good. There is a very decided improve-
ment in conditions, but we see the necessity of
jobber, retailer and manufacturer becoming better
organized and working together for the protec-
tion of the trade. It will only be a short time
until all interests will suffer if we work along
different or antagonistic lines. Let us get to-
gether and talk it over and let us be helpful one
to the other. The prospects for the coming year
are good, but the merchant who will make the
most of it will be the live, up-to-date one who
will keep good stocks, new goods and practices
progressive merchandising.

G. A. SC HLECH TER, Reading :—Up to this date
my 1909 December business is about to per cent.
better than December, 1908, and I would say just
about normal. The general demand is for
medium-priced goods in jewelry mostly. There
is not much call for silverware. The outlook
for 1910 is very encouraging.

OTTO JARCK & SONS, EaSt0.11 :—The volume
of trade was larger than last year but the grade
of goods asked for was somewhat lower, making
cash receipts about to per cent. less. We fell
short of our normal holiday business in actual
cash receipts. The popular-priced lines sold best.
Stone-set jewelry has become more popular and
in rings we sold about an equal number of signet
and stone set. While our sales indicated im-
proving conditions the lower grades of goods
asked for did not bear this out. A slow and
gradual improvement, however, is expected in this
vicinity.

South Carolina

SYLVAN BROS., Columbia :—Christmas 'trade
has been better this year and nearly up to three
years ago, which was our best year. We found
14- and 18-karat gold jewelry in unusually good
demand. Conditions are improving and the out-
look is very good.

South Dakota

D. G. GALLETT, Aberdeen :—Fall and Christ-
mas trade have been too per cent. better than last
year, in spite of the fact that a big auction sale
took place in this town by one of the other
jewelers. I have noticed no special feature in the
demand except larger sales of diamonds and the
call for a better quality of goods. Improving
conditions are indicated and the prospects are good.

Tennessee

II. J. Coot( & Co., Knoxville :—Christmas
trade was about 20 per cent. ahead of last year
and is, in fact, ahead of the best year we have
ever had. Less diamonds and watches were sold
but more articles of jewelry of every description
in the following order: Cuff buttons, brooches,
scarf pins, rings, bracelets, sterling toilet sets,
chains, lockets, pendants, brass novelties, smokers'
articles, cut glass, table, flat and hollowware.
We also had satisfactory sales of loving cups and
chests of silver as club presents, etc. Conditions
show a decided improvement and the prospects
are good.

Texas

A. A. EVERTS CO., Dallas :—Our holiday trade
has been nearly double that of last year, which
we attribute in a large measure to our new store
and location. Diamonds are in most demand;
also gold jewelry. Watches are moving more
slowly than usual, as is also sterling silver. We
notice that the customers ask for unique articles.
We have had short crops but expect good business
and good crops in the new year.

L. LECHENGER, Houston :—Holiday trade has
been fully one-third better than one year ago
but not quite up to 1907. Medium-priced goods
are in most demand, with some sales of high-
priced goods, but there is hardly any call for
very low-priced goods. Conditions are improving
and the outlook is good.

P. C. DOERR' NG, Houston :—Christmas trade
this year was about one-sixth short up to the
2oth of the month. More cheap goods were sold
than in previous years. Conditions are not much
improved but we are hoping for the best for 1910.

KEYSTONE

Utah

HUBBARD-DENN CO., Salt Lake City:—We
opened our new store in Salt Lake City in the
fall of 1908 but up to this writing we have more
than doubled our last year's business in the
month of December. The demand, we find, is
for better grades all along the line, especially in
gold and silver goods. Everything points to im-
proving conditions and the prospects are very
favorable for the coming year.

Vermont

CHARLES E. SI M A NTON, St. Johnsbury:—
Trade was not much different from the usual
except that it appeared to be a little duller and
very slow. Business has fallen somewhat short
of the normal. Rings, watches and jewelry in
general are in best demand; also more sales of
small diamonds. There is a preference for better
goods. I have not noticed any improvement in
conditions, at least to any marked degree, and
think that the coming year in this vicinity will
probably be dull and inactive.

Virginia

D. B. RYLAND & CO., INC., Lynchburg:—Our
trade this year fell behind that of 1908 and was
below our normal holiday business. Ten karat
handy pins, stone-set pins, sterling small wares,
La Vallieres and chain purses were in good de-
mand. Toilet ware held its own. Popular taste
is running towards plain rather than orna-
mented designs. The lesson of the season seems
to be that the rich are not spending money
liberally and the middle class is short of funds
while the poorer people are struggling for an
adequate living. Prospects are not very bright;
most of the factories are running full time, but
the cost of living is too high. Local option
obtains here, with surrounding cities "wet,"
which is bad for business.

J. P. HENEBRY, Roanoke :—Christmas trade
this year has been 15 per cent. better than one
year ago and almost equal to 1907. I have found
solid gold jewelry and medium-priced goods in
best demand. Conditions are improving and the
outlook is very good.

D. BUCHANAN & SON, Norfolk :—Our Christ-
mas trade has been about 15 per cent. better than
that of last year and ahead of the normal. We
did not notice anything exceptional in the demand
which was good for general lines. Conditions
are improving and the outlook is very good.

West Virginia

JOH N W. MATHER, Parkersburg:—My Christ-
mas trade this year was very much better than
one year ago, and if it keeps up until Christmas
it will equal that of any former year. Diamonds,
watches, jewelry and silverware have been in best
demand. We find china, cut glass and bric-a-brac
go a little slow, but have done quite well in all.
Conditions are very good and I cannot see why
1910 should not be a banner year.

Wisconsin

FRANK C. HYDE & Co., Appleton :—Figuring
up for sixteen days' business, or rather to the
close of December 18th, we have been running
ahead of last year with a gain of about 18 per
cent. We have had a most wonderful sale of
imported brass and sterling silver goods. We
judge that the other lines are running about the
same as last year. Conditions are improving and
we should mention that our November business
was ahead of last year, showing a gain of over
42 per cent. Everything looks good in Fox River
Valley.

FLEMING BROS., Eall Claire :—WC sold about
the same lines of goods this year but more of
them, the normal being exceeded by 2o to 25
per cent. Conditions are improving and the out-
look is fine.

A. J. STOESSEL, Milwaukee :—Christmas trade
was less this year about to per cent. The aggre-
gate business fell short of the normal and did
not indicate improving conditions. With the
ever-increasing prices for the necessities of life
I do not think the public generally will be able to
indulge much more in luxuries than in the year
just past.
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Diamonds and the Diamond-cutting
Industry
An indirect way of pushing up

Advancing the prices of diamonds has
Prices been pursued of late by the

London syndicate, according to
reports received from buyers representing Ameri-
can importers, says the New York Sun. Instead
of declaring a formal advance the syndicate has
been giving the buyers poorer assortments, so that
the practical effect is to make the stones dearer
than they were before.

This indirect advance is in addition to several
formal advances each of 5 per cent. that have
been declared since last spring. Importers say
that the syndicate is now making up for the
falling off in profits in the last depression.

The buyers who get their diamonds direct
from the syndicate cannot make their own selec-
tions as to quality and size of stones. Each buyer
has a "sight" engaged for him at a specified time
in the syndicate's office. Here he or his repre-
sentative must appear punctual to the hour and
there will be placed before him an assortment of
diamonds the price of which will generally be be-
tween $25o,000 and $5oo,000.

The buyer has the option of taking the lot
exactly as it is offered and pay the price in cash
on the spot or waiving the opportunity, in which
case he is placed on a waiting list for another
"sight." Rarely has a buyer rejected an assort-
ment, it is said, because he must have the diamonds
in order to keep his cutting factory in operation.

The diamond manufacturers in
New Labor New York have been notified
Agreement that a new labor agreement

which will have an important
effect on the future of the trade has just been
formed at Amsterdam, the chief diamond-cutting
center. Under the new agreement the manufac-
turers are allowed to introduce 2200 apprentices
into the factories in the next five years. Up to
this time the diamond workers' union, which is
international in character, has allowed few ap-
prentices, under the belief that this policy kept
up salaries. The 400 cutters and polishers in New
York have been getting from $40 to $8o a week
in busy times, in accordance with agreements made
between the labor union and the Diamond Manu-
facturers' Association.

Another concession made by the union is that
diamond manufacturers may now include their
sons or relatives among the 2200 apprentices. Up
to this time the workmen have generally pre-
served to themselves the privilege of selecting
the apprentices, so that the trade has been handed
down from father to son for generations and
kept to a great extent in the same families. Many
times a manufacturer has asked the union in vain
to let his son enter the factory as an apprentice.

Because of the high cost
A Long of diamonds no unnecessary
Apprenticeship risk is taken of an apprentice

spoiling a stone. So his train-
ing is slow and thorough and takes five or six
years, in which time he spends many months
simply watching the work of the experts. Then
he puts in long periods on each successive stage,
however sintple, in the process of putting fifty-six
facets on a stone if he is to be a cutter or of
polishing the facets if he is to be a polisher.

The consent of the union to the introduction
of the large number of new apprentices was given
only after the Amsterdam manufacturers had
agreed to follow the New York manufacturers
in recognizing an eight-hour day. The Amster-
dam factories, employing altogether about g000
diamond workers, are to make the reduction in
hours gradually, but all are to get to the eight-
hour basis before the end of two years.

The New York manufacturers will be put on
a more even basis for competition with those of
Amsterdam when the eight-hour law goes into
operation in the latter city. The workmen in
this city, besides having shorter hours than those
in Amsterdam, get higher pay. The New York
manufacturer has an advantage in getting his raw
material free of duty, while the cut diamonds are
subject to a duty of to per cent.

Moseley Lathes are up-to-date in every par-
ticular and this is due to the great care taken in
their manufacture. Get the genuine.—Adv.
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A Combined Jewelry and Drug
Store

The article in a recent issue, in which
we described, with floor plans, a combined
jewelry and drug store, seems to have
created a quite unexpected amount of in-
terest among the
trade. We have re-
ceived and replied,
satisfactorily we be-
lieve, to a number of
queries relating to this
kind of store. We
are pleased, therefore,
to present herewith
an interior view and
diagram of the floor
plan of a store in
which a prosperous
drug and jewelry
business is now being
done, Hamrick's, Car-
rollton, Ga. In this
establishment there is
a notable absence of
crowding, with liberal
space for the convenience and comfort of
customers.

In opposition to the modern idea of
placing the watchmaker's quarters in front
of the store, these quarters are, in this
instance, placed at the rear. Commenting
on this feature, the proprietor said: "This
gets the people inside the store and compels
them to go through the length of the store
twice every time they visit the watchmaker.
In this way they see the store stock and
the clerks are given an opportunity to get
acquainted with the customer. We are
quite certain that a number of sales made
by us can be directly attributed to this fact."

• Between the two long wall cases on
either side are two full-length mirrors
which greatly increase the apparent size of
the store and add to the rich effect. Behind
the mirror on the
jewelry side is a
cloak room, which
is very convenient
and useful. The
wall cases are the
product of the
Columbus Show
Case Co., Colum-
b u s, Ga., who
claim that the
twelve-foot doors
in the jewelry
cases are the
largest they 'ever
turned out. In the

partition across the storeroom, on either
side of the prescription desk mirror, is a
dark-green glass. Through this glass the
person can see very distinctly everything
in the front room, while nothing can be
seen in the prescription room from the
front.

is waste space everywhere, but it is un-
noticed because it is occupied by cumber-
some fixtures and shelving. Nothing eats
up space in a store more than does old-
fashioned, heavy shelving that is built with
inflexible spaces and wide wooden uprights.
These spaces were built by the local car-

penter to fit nothing
in particular, but to
accommodate any-
thing from a box of
tooth powder to a
coal oil can. As a
consequence, nearly
half the space goes to
waste.

In the modern
store, • adjustable
shelving reduces
waste space to practi-
cally nothing. Shelves
are fitted with brack-
ets at the back that
can be changed to
meet the requirements
of merchandise of
any size. It is but a

raise or lower a shelf,

Haturick's combination drug and jewelry store, Carrollton, Ga.

There is a telephone and every con-
venience for the benefit of patrons, whose
interest in the store is cultivated not only
in the matter of goods and prices, but in
attention and service.

Making More Room

Willi the advent of the new year conies
the store's general "housecleaning time"
and to many merchants this brings a reali-
zation that the gradually expanding busi-
ness is outgrowing the capacity of the
storeroom, says the Merchant's Record and
Show Window. Then collies the problem
whether to move, rebuild, add on or re-
arrange. In most stores, particularly those
with antiquated equipment, there is plenty
of room if it were only available. There

moment's work
put in an extra one or take one out, to
make room for placing big or little articles.
Furthermore, the improved adjustable
shelves are supported from the back, so
there is no loss of space from wooden
uprights. The gain in this respect alone
is considerable.

Diamonds Smuggled in Cement

Through the arrest of an engineer in
Berlin, charged with smuggling $5o,000
worth of diamonds into Germany from
Africa, it developed that his chief accessory
was nothing more nor less than ordinary
building cement. The stones were mixed in
soft cement, which was afterwards allowed
to harden, and the smuggler succeeded in

getting these
valuable blocks
through the cus-
toms several times.
without being de-
tected. Suspicion
was finally di-
rected toward him
by his attempts to
dispose of the dia-
monds, and he was
constantly watched
several months be-
fore his method
of smuggling was
detected.

f7: Floor ases

Diagram of the store plan
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A Combined Jewelry and Drug
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The article in a recent issue, in which
we described, with floor plans, a combined
jewelry and drug store, seems to have
created
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business is now being
done, Hamrick's, Car-
rollton, Ga. In this
establishment there is
a notable absence of
crowding, with liberal
space for the convenience and comfort of
customers.

In opposition to the modern idea of
placing the watchmaker's quarters in front
of the store, these quarters are, in this
instance, placed at the rear. Commenting
on this feature, the proprietor said: "This
gets the people inside the store and compels
them to go through the length of the store
twice every time they visit the watchmaker.
In this way they see the store stock and
the clerks are given an opportunity to get
acquainted with the customer. We are
quite certain that a number of sales made
by us can be directly attributed to this fact."

• Between the two long wall cases on
either side are two full-length mirrors
which greatly increase the apparent size of
the store and add to the rich effect. Behind
the mirror on the
jewelry side is a
cloak room, which
is very convenient
and useful. The
wall cases are the
product of the
Columbus Show
Case Co., Colum-
b u 5, Ga., who
claim that the
twelve-foot doors
in the jewelry
cases are the
largest they ever
turned out. In the
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partition across the storeroom, on either
side of the prescription desk mirror, is a
dark-green glass. Through this glass the
person can see very distinctly everything
in the front room, while nothing can be
seen in the prescription room from the
front.

is waste space everywhere, but it is un-
noticed because it is occupied by cumber-
some fixtures and shelving. Nothing eats
up space in a store more than does old-
fashioned, heavy shelving that is built with
inflexible spaces and wide wooden uprights.
These spaces were built by the local car-

penter to fit nothing
in particular, but to
accommodate any-
thing from a box of
tooth powder to a
coal oil can. As a
consequence, nearly
half the space goes to
waste.

In the modern
store, • adjustable
shelving reduces
waste space to practi-
cally nothing. Shelves
are fitted with brack-
ets at the back that
can ' be changed to
meet the requirements
of merchandise of
any size. It is but a

moment's work to raise or lower a shelf,
put in an extra one or take one out, to
make room for placing big or little articles.
Furthermore, the improved adjustable
shelves are supported from the back, so
there is no loss of space from wooden
uprights. The gain in this respect alone
is considerable.

Hamrick's combination drug and jewelry store, Carrollton, Ga.

There is a .telephone and every con-
venience for the benefit of patrons, whose
interest in the store is cultivated not only
in the matter of goods and prices, but in
attention and service.

Making More Room

With the advent of the new year conies
the store's general "housecleaning time"
and to many merchants this brings a reali-
zation that the gradually expanding busi-
ness is outgrowing the capacity of the
storeroom, says the Merchant's Record and
Show Window. Then comes the problem
whether to move, rebuild, add on or re-
arrange. In most stores, particularly those
with antiquated equipment, there is plenty
of room if it were only available. There

Diamonds Smuggled in Cement

Through the arrest of an engineer in
Berlin, charged with smuggling $5o,000
worth of diamonds into Germany from
Africa, it developed that his chief accessory
was nothing more nor less than ordinary
building cement. The stones were mixed in
soft cement, which was afterwards allowed
to harden, and the smuggler succeeded in

getting these
valuable blocks
through the cus-
toms several times.
without being de-
tected. Suspicion
was finally di-
rected toward him
by his attempts to
dispose of the dia-
monds, and he was
constantly watched
several months be-
fore his method
of smuggling was
detected.
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WATCH CASES de Luxe

Offices :

10 ligne Waltham and Lady Elgin

Open-Face only

These are not regular Stock Patterns,
but EXCLUSIVE SPECIAL DESIGNS
of which only one is made.

Wide range of styles in Art Noveau, Art
Noveau and Enamel, Fancy effects with
enamel, Enamel designs in rich tones, Low
relief work, Designs with diamonds of odd
and fancy shapes.

The line consists of just such styles as
your customers, who are looking for some-
thing out of the ordinary, would want.

With best movement (Elgin or Waltham)
complete watch ranges in price from about
$100.00 to $300.00 (Keystone Key).

If you are interested, write us (see address
of our offices below) and we will submit
selection through your jobber.

KEYSTONE 14 K. SOLID GOLD CASES ASSAY

585 THOUSANDTHS FINE
14 K. GOLD ASSAYS 583!:i THOUSANDTHS FINE

THE KEYSTONE WATCH CASE CO.
Factories

PHILADELPHIA
NEW YORK-23 Maiden Lane CHICAGO—Heyworth Bldg. SAN FRANCISCO-704 Market St.

Keystone Solid Gold Watch Cases

0 Size Hunting Cases

A large and varied assortment of models and effects
ranging from the plain to the very elaborate.

All prices quoted on Keystone Key basis.

G 23692 C $25.50

G 43899 E $30.50

G 22506 B $20..-•■0

G23861 C $26.00

G 23565 C $27.00

R 82483 0

THE KEYSTONE WATCH CASE CO.
NEW YORK
CHICAGO

PHILADELPHIA
SAN FRANCISCO

$90.00

69
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SESSIONS CLOCKS
JUST WHAT THE TRADE DEMAND

A Neat, Plain Polished Cabinet Clock at a Popular Price. Substantially Constructed. Nicely Finished Golden Oak Cases

AVONDALE BELFAST
I2T/2 inches high to inches wide 12% inches high to inches wide

List, $5.30 List, $5.20

8-day, Striking the Hour and Half-hour on Cathedral Gong. Iveroid Dial.

DALTON
12% inches high io inches wide

List, $5.00

Plain Brass Sash. Oval Glass.

We illustrate below a few of our fine Inlaid Mahogany Clocks
WRITE FOR SHEET SHOWING FULL LINE IN COLORS
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PLYMOUTH
14 inches high 9T/2 inches wide
Solid Mahogany Case, Inlaid with Colored

Woods. Convexed Glass. Cream-tinted
Porcelain Dial. 8-day Cathedral Bell,
Half-hour Strike on Cup Bell.

List, $16.00

CONCORD
134 inches high 83/4 inches wide
Solid Mahogany Case, Inlaid with Colored

Woods. Convexed Glass. Cream-tinted
Porcelain Dial. 8-day Cathedral Bell,
Half-hour Strike on Cup Bell.

List, $15.00
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BRADFORD
I4V2 inches high 9TA inches wide
Solid Mahogany Case, Inlaid with Colored

Woods. Cream-tinted Porcelain Dial.
Convexed Glass. 8-day Cathedral Gong,
Half-hour Strike on Cup Bell.

List, $14.00

THE SESSIONS CLOCK CO., aiilaPal'olf:s, Forestville, Conn., U.S.A.

Announcement
To the Trade

We wish to announce that all the business of this
company will hereafter be handled by our head office
in New York. Kindly address all communications
and make all returns to the head office, 21 MAIDEN
LANE, NEW YORK.

We wish also to announce the following travelers
for the coming year:

A. E. BARANGER
WILLIAM G. GRIMES
FRED H. NELSON
OTTO HINRICHS

JOHN SACKETT
HOMER DAY
JULES A. LACROIX
T. B. FAHEY

NZZ]:=S1

Trusting that you were favored with a splendid Christmas trade
and wishing you a prosperous and happy Nineteen Ten, we beg to
remain,

Yours respectfully,

UNITED STATES AGENCY

OMEGA WATCH COMPANY

WMCHES
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FOR A GENERATION

THE STAMP OF

STERLING WORTH

SUCCEEDED BY

JOSEPH L.HERZOG 8cCO.
MAKERS OF THE

"LK RINGS
DIAMOND SET AND SIGNET

1-5-5I ROSE STREET, (COR.DUANE)

ESTABLISHED 1886, NEW YORK.

A
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SILVERWARE SATISFACTION IN SALES
PRICES, PROFITS AND QUALITY

Profitable selling presupposes the proper selection of stock—goods that suit the

purse and satisfy the taste of your patrons. The holiday season has strengthened the

trade conviction that the problem of hollowware stock selection is best solved in the

celebrated

POOLE ELECTRO-PLATED WARE
This ware is the recognized standard in its grade, and combines, to a unique

degree, moderate price with high quality and a distinctiveness of style indistinguish-
able from real sterling.

Anticipating a year of increased trade prosperity and a continuance of the present

silver vogue, we have prepared for after-holiday replenishing and the spring season a

line that exceeds in novelty, richness and completeness all our previous efforts.

May we assist you in making your silverware department more profitable in 1910?

POOLE SILVER CO., Taunton, Mass.
Pacific (:oast Agents:—M. SELLER & CO., Portland, Oregon; Seattle and Spokane, Wash.

.fanuary, 1910 THE

The last month of the year closed in this city
with a great volume of activity. The jobbers had
had a very fine trade during November and it
continued right up to a few days before Christ-
mas. The retail trade opened early in the month
and it continued very brisk up to Christmas eve.
All the stores had added a largely increased force
to handle the trade and, nothwithstanding this,
they had great difficulty in waiting on their cus-
tomers. There was quite a good demand for
high-priced goods and a particularly heavy one
for medium stock.

On Tuesday night, November 30th, the St.
Louis Jewelry Jobbers' Association had their an-
nual election of officers. The meeting took place
at the Columbia Club, one of the high-class or-
ganizations of the city. Supper was served and
then the election took place. A. L. Bauman, presi-
dent of the L. Bauman Jewelry Co., was elected
president; Morris Eisenstadt, president of the
Eisenstadt Mfg. Co., vice-president ; F. L. Steiner,
v:ce-president of the St. Louis Clock and
Silverware Co., treasurer, and W. F. Kemper,
of the Gutfruend-Kemper Jewelers' Supply Co.,
secretary. Efforts will be made by this organiza-
tion to have some manufacturers in the jewelry
line locate here so as to make this a better market
for buyers who come to this city.

The Hess & Culbertson Jewelry Co. had their
formal holiday opening on November 29th, 30th
and 31st. The store was handsomely decorated
and there were flowers and music.

The Mermod, Jaccard & King Jewelry Co.
had their holiday opening on December 1st, 2d and
3d. Their store was handsomely decorated with
holiday decorations and flowers.

R. 0. Bolt, secretary of the Mermod, Jaccard
& King Jewelry Co. returned December al from
a week's business trip to New York.

A. Kurtzeborn & Sons have been conducting
a closing-out auction sale of their stock sinc`e
November 22d at their store at 310 North Sixth
Street. They advertised a $100,000 stock to sell
and the sale has been quite a success.

E. C. Weidlich, of Weidlich Bros., Bridge-
port, Conn., and also a member of the firm
of William Weidlich & Bro., of this city, spent
a week here recently visiting his brother. H. F.
Hines, traveler for this concern, returned on
December 2d from a six weeks' trip through
the northwest.

F. W. Hoyt, president of the F. W. Hoyt
Jewelry Co., returned on December 7th from a
month's trip to the southwest.

The suit of the National Directory Co.
against the Mermod, Jaccard & King Jedrelry Co.,
which was on the docket in the Ciratit Court
recently, was postponed. The suit is for $275,
claimed to be due for an advertisement of the
jewelry company printed on the inside of the
front cover page of the St. Louis directory.
Payment was conditioned, under the contract, on
sales traced by a key to the advertisement,
amounting to $750 within a specified time. There
was a disagreement and the jewelry company
declined to pay. Suit was filed in Justice
O'Halloran's Court, where a decision was ren-
dered for $296.42 in favor of the directory corn-
pany. The Mermod, Jaccard & King Jewelry Co.
appealed the case.

Robert H. Pilcher, of the firm of Pilcher &
Willett, Vandalia, Ill., has sold his interests in
the firm to Mr. Williams, who will continue the
business.

Frederick Haverkamp, secretary and treas-
urer of the Elliott Jewelry Co., returned recently
from a two weeks' visit to his parents at Troy, Mo.

The W. C. Dean Jewelry Co., of Oklahoma
City, Okla., has increased its capital from $ro,000
to $35,000.

L. A. Fassett, of Weiss & Fassett, the dia-
mond dealers, left on December 26th for New
York, from which place he sailed on the Red
Star liner Zeeland on December 2oth for a two
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months' business trip to Europe. He will visit
all the diamond centers to purchase spring stock.

Henry H. Edele, the engraver formerly lo-
cated at 401 Globe-Democrat Building, has ac-
cepted service with the Mermod, Jaccard & King
Jewelry Co.

Ralph Loewenstein, of the R. Loewenstein
Jewelry Co., returned on December 7th from a
two weeks' trip through the southwest. Milton
B. Loewenstein, of the same firm, returned on
December r8th from a week's trip through south-
east Missouri.

M. Bonn & Co., wholesale jewelers of Pitts-
burg, Pa., have leased the first floor at 823 Wash-
ington Avenue and are expected to open a
branch store here about January 1st.

H. L. Jones, whose store at Eldorado, Ill.,
was destroyed by fire some time ago, will open a
store at Hoxie, Ark. He was a recent buyer in
this market.

Edward Poose, a jeweler at 3564 South
Broadway, was married to Miss Clara E. Hensel,
of this city, on Thanksgiving Day.

E. F. Maritz, president of the Maritz-Kober
Jewelry Mfg. Co., accompanied by his wife, re-
turned recently from a short business and
pleasure trip to Nashville, Tenn., and other
southern points. Samuel Kober, secretary of the
same concern, returned December 4th from a
five weeks' business trip through Missouri, Okla-
homa and Texas.

A. W. Long, of Tower & Long, returned
on December 7th from a month's trip through
Kentucky and Tennessee.

Early in January the Elliott Jewelry Co. will
enlarge its present quarters by the addition of
65 x 75 feet, this enlargement being due to the
increase in business. George C. Fearl, formerly
of George C. Fearl & Sons, Hutchinson, Kans.,
has accepted a position with this firm as salesman
and will represent them in St. Louis and adjacent
territory. J. B. Moore will represent them in
the West and Albert F. Wolff in the South and
southwest.

George Oberting, of Blankenmeister, Ober-
ting & Co., returned on December 7th from a
three weeks' trip through the South. A. L.
Blankenmeister, same firm, returned December
15th from a three weeks' western trip. Lawrence
uberting, same firm, returned December r5th
from a three weeks' trip through Missouri.

R. F. Reeves, formerly of the firm of the
Reeves-Kemper Jewelers' Supply Co., has ac-
cepted a position as traveling salesman with the
Eisenstadt Mfg. Co.

The Ward Jewelry and Optical Co., of
Springfield, Mo., has been incorporated with a
capital stock of $10,000. Incorporators : George
B. Ward, Effie Cowden and J. A. Cowden.

The Jensen Drug Co„ of Marissa, Ill., have
added a line pf watches and jewelry.

E. A. Marsh, general superintendent of the
Waltham watch factory, Waltham, Mass., spent
a few days in East St. Louis, Ill., recently, visit-
ing his married daughter. He visited the trade
here also.

J. L. Meagher, formerly with the Mermod,
Jaccard & King Jewelry Co., has accepted a posi-
tion with the Hess & Culbertson Jewelry Co.
J. H. Gilbert and J. G. Beckman are two new
salesmen with this firm.

On Thursday, November r8th, the Montgom-
ery County Grand Jury, at Springfield, Ill., re-
turned an indictment against Selbie Harvel, late
of the Harvel Jewelry Co., of Litchfield, Ill., on
the charge of embezzlement of $125,000. The
Harvel Jewelry Co. at orie time owned five of
the handsomest jewelry stores in central Illinois.
About one year ago a great surprise was sprung
when the announcement was made that the com-
pany had gone into bankruptcy. Stockholders
in the company had signed notes personally for
large sums and were held to pay the amounts of
the various notes. When the referee in bank-
ruptcy was straightening out the affairs of the
company he was unable to account for $125,000
worth of diamonds and other valuables belonging
to the company. All efforts to find out what had
become of these diamonds and valuables have
been unsuccessful, hence the indictment. Mr.
Harvel has been in the employ of the man that
bought the stock of the late Harvel Jewelry Co.
and was placed under arrest when the indictment
was announced.

The jewelers' committee on hospital Saturday
and Sunday collections, composed of Morris
Eisenstadt, chairman; S. H. Bauman, George J.
Hess, J. F. Bolland, Herman Mauch, August
Kurtzborn and F W. Drosten, collected $285.50
from the jewelry trade as their offering.

C. F. Mathey, treasurer of the Mermod,
Jaccard & King Jewelry Co., returned recently
from a three weeks' vacation spent in the northern
part of this State.

No meeting of the local branch of the Retail
Jewelers' Association of Missouri will be held
until early in January.

Ernest A. Niehaus, against whom bankruptcy
proceedings are pending, has filed with Referee
in Bankruptcy Coles an affidavit relating to the
conduct of the business after the filing of the
petition in bankruptcy. At the hearing it de-
veloped that the store had been kept open between
the time of the filing of the petition and the time
of the adjudication of Mr. Niehaus as a bank-
rupt. In order that there might be such a clear
record as would preclude any criticism, Referee
Coles suggested that Mr. Niehaus file, in the form
of an affidavit, a statement of what business was
done during that period. In the affidavit Mr.
Niehaus states his place of business was kept
Open subsequent to the filing of the petition only
for the purpose of engaging in his occupation as a
jeweler and not for the sale of stock. Between
the filing of the petition and the adjudication he
says he kept open about a week and made repairs
on jewelry and watches and received not more
than $10. He declares that he did not sell any-
thing and on the day that he was adjudicated a
bankrupt lie closed the place. H. G. Cleveland,
H. C. Spackler and Charles Ens have appraised
the stock. Mr. Niehaus has claimed as exempt
under the bankruptcy law certain articles aggre-
gating $300 in value. F. M. Deuchler, the trustee,
has petitioned the referee in bankruptcy for an
order of sale and has been authorized to sell the
stock to the highest bidder at public sale after
the advertising that the law requires. •

J. J. Murphy, salesman for the Brooks
Jewelry and Optical Co., returned December lath
from a week's trip to Charleston, S. C.

The firm of Chandler, Blackstad & Co. has
been incorporated with a capital stock of $100,0oo,
fully paid, to do a general wholesale jewelry
business. The incorporators are A. D. Chandler
and 0. P. Blackstad, 497 shares each; L. E. Wil-
cox, H. H. Scott, M. Keller, two shares each.
This concern will absorb the St. Louis Jewelry
Company, with offices in the Houser Building.
All the incorporators of the new firm, are at
present connected with the latter concern.

The following buyers were in town during
the last month:

J. H. Bauer, Alton,
E. J. Bauman, St. Genevieve, Mo.
C. E. Willis, Edwardsville, Ill.
W. D. Davis, Granite City, Ill.
A. H. Krause, Greeneville, Ill.

FL Blanken, Wentzville, Mo.
F. H. Kassel, Cape Girardeau, Mo.
F. C. Weber, Alton, Ill.
Mr. Treece, of Treece & Bowen, Herrin, Ill.
George H. Kuhn, Fayette, Mo.
E. Zimmerer, Stonington, Ill.
H. A. Tunehorst, Jerseyville, Ill.
Ferd Herold, Jerseyville, Ill.
T. Jahn, Union, Mo.
)3. Massie, Granite City, Mo.
Walker Greer, Newbern, Tenn.
W. R. Hazelwood, Bardwell, Ky.
J. H. Keadle, Belleflower, Mo.
C. S. Scanlin, Indianapolis, Ind.
W. H. Barnes, DeSoto, Mo.
H. W. Foerste, Okawville, Ill.
T. H. Edwards, Clarksville, Mo.
A. Gerber, Edwardsville, Ill.
V. S. Tanquary, Mt. Carmel, 111.
F. B. Wolff Chester, Ill.
A. L. Compton, Mound City, Ill.
George Tetley, Farmington Mo.
J. M. Terry, Eldorado, Ark.
H. Heinz-Krug-White Jewelry Co., Staunton, Ill.
John Koetting, St. Genevieve, Mo.
Carl Burchett, Kirksville, Mo.
S. 0. Harvel, Litchfield, Ill.
F. 0. Leidel, Troy, 111.
M. J. Motsinger, Rector, Ark.
Ben Yoch, Belleville, Ill.
J. H. Clark, Denver, Colo.
William Westphal, St. Charles, Mo.
W. T. Specht, Harrison, Ark.
R. C. Hailey, Jonesboro, Ark.
J. Logan, Alton, 111.
W. C. Buoy, of Buoy & Davedeit, Springfield, Ill.
W. H. Jahn, Pacific, Mo.
R. Hoemann, Kirkwood, Mo.
T. H. Vineyard, Piedmont, Mo.
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45-51 ROSE STREET, (COR. DUANE)

ESTABLISH ED 1886, N EW YORK.

SILVERWARE SATISFACTION IN SALES
PRICES, PROFITS AND QUALITY

40.

Profitable selling presupposes the proper selection of stock—goods that suit the

purse and satisfy the taste of your patrons. The holiday season has strengthened the

trade conviction that the problem of hollowware stock selection is best solved in the

celebrated

pooLE ELECTRO-PLATED WARE
This ware is the recognized standard in its grade, and combines, to a unique

degree, moderate price with high quality and a distinctiveness of style indistinguish-

able from real sterling.

Anticipating a year of increased trade prosperity and a continuance of the present

silver vogue, we have prepared for after-holiday replenishing and the spring season a

line that exceeds in novelty, richness and completeness all our previous efforts.

May we assist you in making your silverware department more profitable in 1910?

POOLE SILVER CO., Taunton Mass.
Pacific Coast Agents:—M. SELLER & CO., Pox (land, 01 egon ; Seattle and Spokane, Wash.
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The last month of the year closed in this city
with a great volume of activity. The jobbers had
had a very fine trade during November and it
continued right up to a few days before Christ-
mas. The retail trade opened early in the month
and it continued very brisk up to Christmas eve.
All the stores had added a largely increased force
to handle the trade and, nothwithstanding this,
they had great difficulty in waiting on their cus-
tomers. There was quite a good demand for
high-priced goods and a particularly heavy one
for medium stock.

On Tuesday night, November 30th, the St.
Louis Jewelry Jobbers' Association had their an-
nual election of officers. The meeting took place
at the Columbia Club, one of the high-class or-
ganizations of the city. Supper was served and
then the election took place. A. L. Bauman, presi-
dent of the L. Bauman Jewelry Co., was elected
president ; Morris Eisenstadt, president of the
Eisenstadt Mfg. Co., vice-president ; F. L. Steiner,
vce-president of the St. Louis Clock and
Silverware Co., treasurer, and W. F. Kemper,
of the Gutfruend-Kemper Jewelers' Supply Co.,
secretary. Efforts will be made by this organiza-
tion to have some manufacturers in the jewelry
line locate here so as to make this a better market
for buyers who come to this city.

The Hess & Culbertson Jewelry Co. had their
formal holiday opening on November 29th, 30th
and 3rst. The store was handsomely decorated
and there were flowers and music.

The Mermod, Jaccard & King Jewelry Co.
had their holiday opening on December 1st, 2d and
3d. Their store was handsomely decorated with
holiday decorations and flowers.

R. 0. Bolt, secretary of the Mermod, Jaccard
& King Jewelry Co. returned December 2d from
a week's business trip to New York.

A. Kurtzeborn & Sons have been conducting
a closing-out auction sale of their stock since
November 22d at their store at 310 North Sixth
Street. They advertised a $roo,000 stock to sell
and the sale has been quite a success.

E. C. Weidlich, of Weidlich Bros., Bridge-
port, Conn., and also a member of the firm
of William Weidlich & Bro., of this city, spent
a week here recently visiting his brother. H. F.
Hines, traveler for this concern, returned on

. December 2d from a six weeks' trip through
the northwest.

F. W. Hoyt, president of the F. W. Hoyt
Jewelry Co., returned on December 7th from a
month's trip to the southwest.

The suit of the National Directory Co.
against the Mertnod, Jaccard & King JeArelry Co.,
which was on the docket in the Circuit Court
recently, was postponed. The suit is for $275,
claimed to be due for an advertisement of the
jewelry company printed on the inside of the
front cover page of the St. Louis directory.
Payment was conditioned, under the contract, on
sales traced by a key to the advertisement,
amounting to $750 within a specified time. There
was a disagreement and the jewelry company
declined to pay. Suit was filed in Justice
O'Halloran's Court, where a decision was ren-
dered for $296.42 in favor of the directory corn-
pany. The Mermod, Jaccard & King Jewelry Co.
appealed the case.

Robert H. Filcher, of the firm of Filcher &
Willett, Vandalia, Ill., has sold his interests in
the firm to Mr. Williams, who will continue the
business.

Frederick Haverkamp, secretary and treas-
urer of the Elliott Jewelry Co., returned recently
from a two weeks' visit to his parents at Troy, Mo.

The W. C. Dean Jewelry Co., of Oklahoma
City, Okla., has increased its capital from $ro,000
to $35,000.

L. A. Fassett, of Weiss & Fassett, the dia-
mond dealers, left on December 26th for New
York, from which place he sailed on the Red
Star liner Zeeland on December 29th for a two
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months' business trip to Europe. He will visit
all the diamond centers to purchase spring stock.

Henry H. Edele, the engraver formerly lo-
cated at 401 Globe-Democrat Building, has ac-
cepted service with the Mermod, Jaccard 8z King
Jewelry Co.

Ralph Loewenstein, of the R. Loewenstein
Jewelry Co., returned on December 7th from a
two weeks' trip through the southwest. Milton
B. Loewenstein, of the same firm, returned on
December 18th from a week's trip through south-
east Missouri.

M. Bonn & Co., wholesale jewelers of Pitts-
burg, Pa., have leased the first floor at 823 Wash-
ington Avenue and are expected to open a
branch store here about January 1st.

H. L. Jones, whose store at Eldorado, Ill.,
was destroyed by fire some time ago, will open a
store at Hoxie, Ark. He was a recent buyer in
this market.

Edward Poose, a jeweler at 3564 South
Broadway, was married to Miss Clara E. Hensel,
of this city, on Thanksgiving Day.

E. F. Maritz, president of the Maritz-Kober
Jewelry Mfg. Co., accompanied by his wife, re-
turned recently from a short business and
pleasure trip to Nashville, Tenn., and other
southern points. Samuel Kober, secretary of the
same concern, returned December 4th from a
five weeks' business trip through Missouri, Okla-
homa and Texas.

A. W. Long, of Tower & Long, returned
on December 7th from a month's trip through
Kentucky and Tennessee.

Early in January the Elliott Jewelry Co. will
enlarge its present quarters by the addition of
65 x 75 feet, this enlargement being due to the
increase in business. George C. Fearl, formerly
of George C. Fearl & Sons, Hutchinson, Kans.,
has accepted a position with this firm as salesman
and will represent them in St. Louis and adjacent
territory. J. B. Moore will represent them in
the West and Albert F. Wolff in the South and
southwest.

George Oberting, of Blankenmeister, Ober-
ting & Co., returned on December 7th from a
three weeks' trip through the South. A. L.
Blankenmeister, same firm, returned December
r5th from a three weeks' western trip. Lawrence
oberting, same firm, returned December r5th
from a three weeks' trip through Missouri.

R. F. Reeves, formerly of the firm of the
Reeves-Kemper Jewelers' Supply Co., has ac-
cepted a position as traveling salesman with the
Eisenstadt Mfg. Co.

The Ward Jewelry and Optical Co., of
Springfield, Mo., has been incorporated with a
capital stock of $10,000. Incorporators : George
B. Ward, Effie Cowden and J. A. Cowden.

The Jensen Drug Co„ of Marissa, Ill., have
added a line pf watches and jewelry.

E. A. Marsh, general superintendent of the
Waltham watch factory, Waltham, Mass., spent
a few days in East St. Louis, Ill., recently, visit-
ing his married daughter. He visited the trade
here also.

J. L. Meagher, formerly with the Mermod,
Jaccard & King Jewelry Co., has accepted a posi-
tion with the Hess & Culbertson Jewelry Co.
J. H. Gilbert and J. G. Beckman are two new
salesmen with this firm.

On Thursday, November 18th, the Montgom-
ery County Grand Jury, at Springfield, Ill., re-
turned an indictment against Selbie Harvel, late
of the Harvel Jewelry Co., of Litchfield, Ill.

' 
on

the charge of embezzlement of $125,000. The
Harvel Jewelry Co. at one time owned five of
the handsomest jewelry stores in central Illinois.
About one year ago a great surprise was sprung
when the announcement was made that the com-
pany had gone into bankruptcy. Stockholders
in the company had signed notes personally for
large sums and were held to pay the amounts of
the various notes. When the referee in bank-
ruptcy was straightening out the affairs of the
company he was unable to account for $125,000
worth of diamonds and other valuables belonging
to the company. All efforts to find out what had
become of these diamonds and valuables have
been unsuccessful, hence the indictment. Mr.
Harvel has been in the employ of the man that
bought the stock of the late Harvel Jewelry Co.
and was placed under arrest when the indictment
was announced.

The jewelers' committee on hospital Saturday
and Sunday collections, composed of Morris
Eisenstadt, chairman; S. H. Bauman, George J.
Hess, J. F. Bolland, Herman Mauch, August
Kurtzborn and F W. Drosten, collected $285.50
from the jewelry trade as their offering.

C. F. Mathey, treasurer of the Mermod,
Jaccard & King Jewelry Co., returned recently
from a three weeks' vacation spent in the northern
part of this State.

No meeting of the local branch of the Retail
Jewelers' Association of Missouri will be held
until early in January.

Ernest A. Niehaus, against whom bankruptcy
proceedings are pending, has filed with Referee
in Bankruptcy Coles an affidavit relating to the
conduct of the business after the filing of the
petition in bankruptcy. At the hearing it de-
veloped that the store had been kept open between
the time of the filing of the petition and the time
of the adjudication of Mr. Niehaus as a bank-
rupt. In order that there might be such a clear
record as would preclude any criticism, Referee
Coles suggested that Mr. Niehaus file, in the form
of an affidavit, a statement of what business was
done during that period. In the affidavit Mr.
Niehaus states his place of business was kept
open subsequent to the filing of the petition only
for the purpose of engaging in his occupation as a
jeweler and not for the sale of stock. Between
the filing of the petition and the adjudication he
says he kept open about a week and made repairs
on jewelry and watches and received not more
than $10. He declares that he did not sell any-
thing and on the day that he was adjudicated a
bankrupt he closed the place. H. G. Cleveland,
H. C. Spackler and Charles Ens have appraised
the stock. Mr. Niehaus has claimed as exempt
under the bankruptcy law certain articles aggre-
gating $300 in value. F. M. Deuchler, the trustee,
has petitioned the referee in bankruptcy for an
order of sale and has been authorized to sell the
stock to the highest bidder at public sale after
the advertising that the law requires. •

J. J. Murphy, salesman for the Brooks
Jewelry and Optical Co., returned December 12th
from a week's trip to Charleston, S. C.

The firm of Chandler, Blackstad & Co. has
been incorporated with a capital stock of $roo,000,
fully paid, to do a general wholesale jewelry
business. The incorporators are A. D. Chandler
and 0. P. Blackstad, 497 shares each; L. E. Wil-
cox, H. H. Scott, M. Keller, two shares each.
This concern will absorb the St. Louis Jewelry
Company, with offices in the Houser Building.
All the Incorporators of the new firm, are at
present connected with the latter concern.

The following buyers were in town during
the last month:

J. H. Bauer, Alton, Ill.
E. J. Bauman, St. Genevieve, Mo.
C. 1E. Willis, Edwardsville, Ill.
W. D. Davis, Granite City, Ill.
A. H. Krause, Greeneville, Ill.
I. J. Gaffneym, St. Jacob, Ill.
. H. Blanken, Wentzville, Mo.
F. FI. Kassel, Cape Girardeau, Mo.
F. C. Weber, Alton, Ill.
Mr. Treece, of Treece & Bowen, Herrin, Ill.
George H. Kuhn, Fayette, Mo.
E. Znnmerer, Stonington, Ill.
H. A. Tunehorst, Jerseyville, Ill.
Ferd Herold, Jerseyville, Ill.
T. Jahn, Union, Mo.

!Massie, Granite City, Mo.
Walker Greer, Newbern, Tenn.
W. R. Hazelwood, Bardwell, Ky.
J. H. Keadle, Belleflower, Mo.
C. S. Scanlin, Indianapolis, Ind.
W. H. Barnes, DeSoto, Mo.
H. W. Foerste, Okawville, Ill.
T. H. Edwards, Clarksville, Mo.
A. Gerber, Edwardsville, Ill.
V. S. Tanquary, Mt. Carmel, Ill.
F. B. Wolff, Chester, Ill.
A. L. Compton, Mound City Ill.
George Tetley, Farmington Mo.
J. M. Terry, Eldorado, Ark.
H. Heinz-Krug-White Jewelry Co., Staunton, Ill.
John Koetting, St. Genevieve, Mo.
Carl Burchett, Kirksville, Mo.
S. 0. Harvel, Litchfield, Ill.
F. 0. Leidel, Troy, Ill.
M. J. Motsinger, Rector, Ark,
Ben Yoch, Belleville, Ill.
J. H. Clark, Denver, Cob.
William Westphal, St. Charles, Mo.
W. T. Specht, Harrison, Ark.
R. C. Hailey, Jonesboro, Ark.
J. Logan, Alton,
W. C. Buoy, of Buoy & Davedeit, Springfield, Ill.
W. H. Jahn, Pacific, Mo.
R. Hoemann, Kirkwood, Mo.
T. H. Vineyard, Piedmont, Mo.
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Whoever Gets Your Ring Business 

Make Him Win It

We Seek the Jewelers Who Want Light

We seek jewelers who are anxious for a way to increase their ring business.
We seek jewelers who want to sell the only permanently guaranteed ring in all the world.
We seek the wise jewelers—the good business men—the men who want more actual profits.
We will tell these men how, with absolute certainty, to pick out the rings of which they

will sell two where they formerly sold one.

The Light-of-Heaven Factory

The factory behind the W. W. W. ring
—eighty-six windows and three skylights—
the Light-of-Heaven factory facilities bring
us the choice of America's skilled workmen.

Our jewelers and stone setters are
high-priced men.

No other factory can obtain superior
workmen.

Each man here does but one thing and
he becomes expert in that one thing.

Each part of each ring is made by an
expert, who holds his place only because no
other man can do better.

Rings in Which the Stones
1•••■•■ 11■■■•■ OMNI

Do Stay In

There is just as much difference in rings
as there is in butter and shoes.

The Light-of-Heaven factory attracts
the best stone setters in the world.

Consequently W. W. W. rings are set
by the best stone setters in the world.

They are the only rings made in which
the stones are positively guaranteed to
stay in.

However, we are not the largest makers
of rings.

We are limited by the standards we
have set.

There are not enough experts developed
of the class we employ to make rings for
but ten in every hundred jewelers.

Our vast reputation is due to the fact
that the stones do stay in W. W. W. rings.

Permanent Guarantee of

Stones Staying In

We have such implicit confidence in the
superior stone setting and general work-
manship of our rings that with each one
we give a certificate of guarantee. This
guarantee says that no matter how many
sets there are in a 3 W. ring and no matter
what price ring it is, it is guaranteed to
have the sets stay in and guaranteed to
give satisfaction in every other way. In
case, however, the sets should come out or
in case the ring should prove unsatisfac-
tory in any way, we will replace the sets
absolutely free or, if necessary, give your
customer a new ring, no matter whether
ring is worn over one year or five years.

W. W. W. Rings Are the Only

Permanently Insured Rings in

All the World

If you are not selling the famous W.
W. W. insured ring, now is the time to
begin. It is the only ring made that carries
a written insurance with it. It is usually
sold to only one man in a town. It is the
only ring made that gives you an oppor-
tunity to get three-fourths of the ring busi-
ness in your town. People want to buy
insured rings. It is the only ring made
that is advertised absolutely free for the
retailer who sells it.

For Only Ten Jewelers in

Every Hundred

There are thirty thousand jewelers in
the United States. Only ten in every hun-
dred can buy W. W. W. rings during the
year 1910—for the men who make them
are few.

In most cities and towns W. W. W.
rings are supplied to only one jeweler.
We are now making arrangements with
jewelers who are not selling W. W. W.
rings. We seek more live, hustling jewelers
who want to sell the only insured ring in
all the world. If you want to sell a ring
in which the stones are guaranteed to stay
in, if you want a book of advertisements,
absolutely free, if you want a new, won-
derful mechanical window display that will
attract thousands to your window, if you
want all this advertising absolutely free—
advertising that will be a revelation in
the business world and a profit-maker for
you—then

SIGN and MAIL THIS COUPON NOW FOR
YOU WILL GET THIS ADVERTISING FREE

WHITE, WILE & WARNER,
BinTALO, N. Y.

GENTLEMEN:—Please send, absolutely free, your book
of Prepared Advertisements with Newspaper Cuts and
full information about the wonderful mechanical win-
dow display that will attract thousands to my window,
which is also given away absolutely free.

Name  

Address  

White, Wile & Warner
Makers of Rings in Which the Stones Do Stay In

Buffalo, New York
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The holiday trade among the retail jewelers
was considerably better than expected. The
stocks were materially reduced in the last ten
days before Christmas. They are all busy clean-
ing up the year's business and are returning small
quantities that were left from memoranda from
the wholesale houses. The wholesale houses
are also busy winding up their affairs for 1909,
preparatory to semi-annual stock taking.

The plans are under way for
Panama this enterprise, which is to
International take place upon the completion
Exposition of the Panama Canal, about

1915. The exposition company
have opened headquarters in this city in the Mer-
chants' Exchange Building. The committee on
nominations are Homer S. King, chairman;
James McNab, James Rolph, Jr., Andrew M.
Davis, Charles C. Moore and R. B. Hale. This
committee are now looking around for suitable
names for the army of sub-committees. This
project was first broached by some of the above
committee some three or four years ago. After
the recent successful Portola Festival, we feel
that the coming exposition will be one that will
reflect great credit on the entire Pacific Coast.

The Pullman Palace Car Co. are about to
erect a complete plant for the making of cars at
Point Richmond. The initial outlay will amount
to $500,000. It looks as though this were but the
forerunner of a number of new industries that
will start in this vicinity incidental to the com-
pletion of the Panama Canal. Values generally
on the San Francisco and vicinity's water front
are increasing by leaps and bounds.

We regret to record the death of A. F.
Plenkner, one of the old-established retail
jewelers of Boise, Idaho. The deceased passed
away suddenly, leaving a host of mourning
friends among the local wholesale jewelers,

David D. Michael is conducting a retail
jewelry store at 492 Castro Street, San Francisco.

W. A. Green, of the well-known wholesale
diamond house of Carrau & Green, is preparing
to leave for the diamond markets of Europe. He
is in hopes of getting away a little earlier this
year so that his stock may be replenished without
any loss of time.

Peter Engel, the Marysville jeweler, was seen
visiting the wholesale jewelers in this city just
before the recent holidays.

Ed Green, of the well-known jewelry firm
of George W. Green & Son, Woodland, Cal.,
remembered some of his friends in one of the
local wholesale houses by sending them a choice
shipment of wild fowl the latter part of De-
cember.

Augustus Gerlach, manager of the H. Wach-
horst Co., at Sacramento, passed away in the
early part of December after a lingering illness,
a relapse after an attack of pneumonia. He was
a native of Germany, age fifty-six years and was
a resident of California for forty years, thirty-
five of which he spent in Sacramento, during
which time he has been associated with H. Wach-
horst, the founder of the H. Wachhorst Co., for
twenty-five years prior to his (H. Wachhorst's)
death. The last ten years he has been a partner
in the business with Hon. E. S. Wachhorst, the
son of H. Wachhorst. Mr Gerlach was a very
prominent fraternal man, belonging to the Masons
and the different branches of Odd Fellows, as
well as being a Past Noble Grand of the Odd
Fellows. He leaves a widow and stepson.

E. H. Forester, who has been in the employ
of Carrau & Green for a number of years, has
decided to go into the jewelry business for him-
self. His new offices will be located in the Koenig
Building, corner of Post and Kearny.

H. L. Amstutz, of Amstutz & Sons, retail
jewelers, of Napa, Cal., was seen buying among
the local wholesale jewelers just before the re-
cent holidays.

Deremer & Co., Geary Street and Grant
Avenue, this city, have procured the services of
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D. S. Briggs, who was formerly in the employ of
Radke & Co., of this city.

A. G. Prouty, whose retail jewelry store is
located in Napa, Cal., was among the out-of-town
buyers in this market previous to the recent
holidays.

George Bangle was among the out-of-town
buyers in this market late in the season buying
holiday merchandise for his establishment in
Vallejo, Cal.

F. E. Smith and daughter, of San Jose, made
their semi-annual visit to the wholesale trade
and while in town replenished their stock for
their Christmas trade.

Mrs. Leon Carrau announced the engage-
ment of her daughter Hazel at a home affair
early last month to Dr. Robert E. O'Connel. The
wedding date has been set for January 12th.
Miss Carrau is the daughter of Leon Carrau, of
the local wholesale jewelry house of Carrau &
Green.

J. J. Wilson, the leading retail jeweler of
Dunsmuir, Cal., was in town recently buying
for his holiday trade.

The following retailers were seen buying
among the local wholesale houses just before
Christmas: John Kocher, of Kocher & Son, San
Jose; F. C. Deitrich, of Palo Alto; J. Nielson, of
Palo Alto; Carl Landdecker, St. Helena; L.
Machefert, of Machefert & Son, San Jose; W. F.
Wooster, Suisum; W. F. Graf, St. Helena, and
C. W. Thissel, Concord, Cal.

\\ TOLEDO
LET I ERid

At this writing, December t8th,
Good Business more of the Christmas spirit

abounds among the local jewelry
stores than has been in evidence in Toledo for
several years. All the shops are fairly shining
with a good class of jewelry and silverware,
there being no dearth of quantity either as has
been the case for the past two or three years.
A year ago nothing but gloom was to be met and
the stores so lacked customers that it was difficult
to believe that it was holiday time. This year
everything is life and bustle. Customers crowd
all the larger stores and the smaller fry have
no cause for complaint. Nearly all the stores
have doubled their usual force of assistants and
all are kept busy showing goods and selling.
While considerable shopping is going on there is
also a satisfactory amount of buying and many
orders are laid away for Christmas delivery.

Medium and better class of
Quality has goods are being sold and
the Call silverware seems to be especi-

ally strong. Diamonds, of the
medium grade, are going well ; better, in fact,
than they have been going for the past three or
four years. The better grades of diamonds are
having a very fair demand. The dealers handling
china and cut glass claim that this class of goods
has never had a better sale than this season, while
cheap bracelets and chain purses are having a
phenomenal run. Cash business is good and
where credit has been extended collections are
coming in in good shape and everything tends
toward encouragement for all dealers this season.

Optical business has not been
Optical Business quite so good as the jewelry

line, but this is a natural con-
dition at the Christmas season, although some
spectacles are being sold as gifts, and in these
cases a good quality of frame has been in demand.
Wholesale business has been running considerable
ahead of what it was last season and opticians
are extremely hopeful of conditions. One of the
promising features is the fact that custom is all
running to a good grade of goods and prices are
holding up in fine shape. Collections have been
just a trifle slow, but this has not been taken to
augur anything disastrous, but merely a result of
the approaching holidays, which appropriates con-

siderable money that at other seasons is paid on
regular accounts.

Charles Cahoo, one of the regular clerks at
the George S. Kapp jewelry store, met with a
serious accident when he started to work last
Monday. He slipped on the icy walk on Superior
Street, fell and broke his leg. He was taken to
St. Vincent's Hospital, where he is getting along
nicely. However, someone else will fill his place
at Kapp's, where his well-known face will be
missed by the regular patrons of the store.

Local detectives have been excitedly watching
for a diamond thief, who was believed to have
come here from Detroit, but thus far have ob-
tained no trace of the robber. The thief was
said to have exchanged traveling bags with a
fellow traveler at Detroit and made away with
$17,000 worth of diamonds.

Miss Josie Moulton, formerly with the Broer
Co., has accepted a position at Rowland's, on
Madison Avenue. Her position will be permanent.

It is stated that the Swigart Optical Co. is
figuring on enlarging its business the first of the
year.

James French, a lineman, of Maumee, is being
sought by local police in an effort to regain a gold
watch, which he is said to have stolen from a
room-mate. He went to Bowling Green, where
he hired a horse and drove on to North Balti-
more, where he left the rig at a livery stable and
then went on to Findlay. He has not yet been
apprehended.

The excellent burglar alarm system in use at
the jewelry store of the Isenberg Bros. Co.,
Superior Street, saved this company a consider-
able loss recently. Thieves gained an entrance
to the store by climbing to the roof of the one-
story building and breaking the skylight, through
which they inserted a long piece of iron gas pipe
and then slid down the pipe into the store. When
the skylight was broken the burglar alarm was
sounded and when a watchman responded the
thieves ran out of the back door and escaped
through the alley. The proprietors said that
nothing in the store had been disturbed. Several
men were later arrested, among whom, it was
believed, were those who had broken into the
jewelry store.

At the George S. Kapp store business was
pronounced good. Silverware is going well and
the average Christmas stock is being moved.
Watches have been picking up and all goods sold
are of the better grades.

L. T. Rogers, general manager of the Leavitt
Optical Co., reports business in general as good
and states that a heavy Christmas trade is antici-
pated. Prices are holding up well.

The manager of the Merrill & Broer Co.
reports a good business, especially in diamonds.
Outside trade from Ohio, Indiana and Michigan
is coming in strong. Bracelets and chain purses
are unusually strong and all side lines are good.
Prices are well maintained and collections are
better than ever. The better grades of diamonds
are extra strong, both in the city and the outside
trade. This company will put on an additional
representative in January—Charles DeRan, of
Fremont. He will cover portions of Ohio and
Indiana.

William Broer reports a good holiday busi-
ness. The following new set of salespeople are
helping out during the holiday rush: Mrs.
McDonough, Miss Maud Seibert, Miss Estelle
Paffenberger, Cecil Stone and Ben Broer.

During the absence of the family the resi-
dence of T. J. Collins, of Vermont Avenue, was
broken into and a gold watch, fob and some
silverware stolen. No arrests have been made.

J. J. Freeman, proprietor of one of Toledo's
large jewelry stores, reports a flourishing holiday
trade. "We are selling more diamonds than we
have sold for several years," said Mr. Freeman
to the representative of THE KEYSTONE. "Silver
is leading in demand just now and we are selling
much cut glass and china novelties. Our business
is much better than it was a year ago. November
ran ahead of last year full 25 per cent. and De-
cember will run ahead of that. We are keeping
thirty-four salesmen busy." Following are the
new helpers at this store for the holiday trade:
Messrs. Smith, Beddison, Ralph Kerr, Mathers
and George Boxwell ; Misses Baldwin, Berger, Ful-
ler, Rolph, Gertrude Whittingham and DePorter.

(Continued on page 77)
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LEWIS FINKELSTEIN

Wholesale Jeweler

Loose and Mounted Diamonds
Sent on Approval

BENJ. F. SIMPSON CO

Diamonds, Watches

and .Jewelry

BIRKENHAUER-
THOMPSEN CO.

Jewelers' Supplies, Jewelry
Optical Goods, Tools

and Material

SISCHO & BEARD

Tools and Material, Jewelers'
Findings, Jewelry

Manufacturing Opticians

S. H. CLAUSIN & CO.

Watches, Diamonds
Jewelry

Tools and Material

REED-BENNETT CO.

Watches, Jewelry, Diamonds

Tools, Material and Findings

F. L. BOSWORTH CO.

Silverware, Cut Glass,

Clocks, Fancy Novelties
CATALOGUE SENT ON REQUEST.

VEHON & GOODMAN

Diamonds, Watches

Jewelry

The
Leading Jewelry Jobbers

of the Twin Cities

ALBERT L. HAMAN

Exclusively

Watches and Diamonds

January, 1910 T H E

NEWS •
fr o m th

NORTHWEST—
' .0

The holiday trade throughout the Northwest
was all that the jewelers had anticipated and a
great deal more than many had expected. Not
only were the sales larger but the buying started
earlier than any previous year. Many of the re-
tail stores in the Twin Cities were obliged to
hire extra clerks for the season. The jobbers
had their usual rush to get their orders out as
fast as they came in and at the beginning of the
switchmen's strike it looked as though there would
be but little shopping done, but the quick action
of the railroad officials in bringing men in to do
the switching soon started the wheels turning and
once more the much-discouraged retailer was re-
ceiving his goods in time for the retail trade. But
while the strike did not stop the shipments al-
together, it had a great effect on the jewelry
trade at different railroad centers, owing to the
fact that there were about to,000 men out of em-
ployment, and while they did not lack funds they
were not inclined to spend their money for any-
thing but necessities when there was a possibility
of their being out of work for some time. Con-
sequently the jewelers who cater to this class of
trade suffered no little falling off in their business,
but aside from this business was good.

We wish to take this opportunity to notify
the jewelers of the State that the Minnesota Re-
tail Jewelers' Association will hold its annual
meeting at the Ryan Hotel, St. Paul, February
9 and to, 1910. A good programme has been
provided for and all the jewelers and watch-
makers who can attend ought to avail themselves
of this opportunity to meet in a body and help
to work out the problems which confront them
each day, and each and every one who attends
can learn something that will pay him for his
time spent, for the man who knows it all has
not yet been found.

Mrs. G. Meier, of the firm of Beinhorn &
Meier, Winona, Minn., was in the Twin Cities
during the past month buying holiday goods.

M. H. Hangan, of New Richfield, Minn., was
among the out-of-town trade to visit the Twin
Cities during the past month.

G. V. Williams, jeweler, of Cannon Falls,
Minn., was in the Twin Cities attending to some
business matters, also buying goods for his holi-
day trade.

Herman Luepke has succeeded Frank Foll-
rath at Arlington, Minn., in the jewelry business.
He made a trip to the Twin Cities during the past
month to buy goods.

Carl E. Strand, jeweler at Edgeley, N. Dak.,
stopped off in St. Paul on his way home after
spending a most thankful Thanksgiving with his
sister at Morris, Minn.

C. J. Peterson, of Hallock, Minn., was in the
Twin Cities during the past month on his vaca-
tion and reports having had the time of his life.

George H. Anderson, engraver, formerly in
the employ of the Paegel Jewelry Mfg. Co., Min-
neapolis, has accepted a position with George H.
Johantgen at 320 Nicollet Avenue.

Johantgen & Kohl, 301-5 Nicollet Avenue,
Minneapolis, have added several employees to
their force; A. Bruger as stonecutter, who was
formerly with Rentz Bros.; N. Nelson, an en-
graver from Duluth, Minn., and Miss Boyce,
formerly with White & McNaught.

Edwin M. Tamberg, formerly in the employ
of Crane Bros., at Lake City, Minn., has ac-
cepted a position as watchmaker in the store of
John D. Bodfors, 304 Nicollet Avenue.

Vehon & Goodman, wholesale jewelers of St.
Paul, report business good. They had the largest
year's business they have ever had.

J. B. Hudson & Son, jewelers, 519 Nicollet
Avenue, Minneapolis, have on display in their
show window a timepiece which is called the
"mysterious clock," which is attracting a great
deal of attention. It has a glass dial on which
hands are suspended. There is no machinery be-
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hind the dial. The works are in the bottom of
the little pedestal which supports the clock, but
nobody can tell how the hands and works are
connected. Mr. Hudson purchased the clock
while on a recent trip in Europe. He also pur-
chased several very tine paintings while on his
trip.

R. P. Yale, jeweler at Glenwood, Wis., was
in the Twin Cities on business and bought some
holiday goods during the past month.

Karl E. Kyllo, watchmaker and jeweler,
formerly at Red Wing, Minn., was in the Twin
Cities during the past month and reports business
as being very good.

W. L. Terron, watchmaker and engraver, has
accepted a position with L. B. Young, of Park
Falls, Wis.

Ossie Cohen, of the firm of Cohen Bros.,
412 Nicollet Avenue, Minneapolis, is making a
trip through the East in behalf of the firm. Mr.
Cohen will visit the principal jewelry centers of
the East.

A. G. Scherf, of Red Wing, Minn., was in
the Twin Cities recently buying goods.

William Krohn, of Annandale, Minn., was
also seen among the out-of-town visitors this last
month.

F. S. Schmalz, of E. Schmalz & Son, manu-
facturing jewelers, St. Paul, spent a few days in
Chicago, Ill., on business.

Thomas F. Wilson, of Ortonville, Minn.,
has purchased the stock of the Fiske-Johnson
Jewelry Co., 17 Washington Avenue S., Minne-
apolis, and is closing it out at very low prices.
He has also opened another store at 238 Nicollet
Avenue.

F. B. Sweet, watchmaker, and Mr. Kapala,
who were formerly with the Fiske, Johnson
Jewelry Co. will remain with Mr. Wilson at
his new store.

J. C. Lepler, of Sisseton, S. Dak., was in the
Twin Cities buying goods the past month.

F. A. Moore, of Esbon, Kans., is back in
the jewelry business again.

Peter Dufault has bought out P. W. Berens'
jewelry store at West Hope, N. Dak.

W. A. Saner, jeweler at Pine City, Minn.,
was seen among the out-of-town retail jewelers
the past month.

T. S. Dabrin, with M. L. Cohen, Minneapolis,
has returned from a trip through the East, visit-
ing Attleboro, Providence and other jewelry
centers buying goods. He also took in the Hud-
son-Fulton celebration, which added a great deal
of pleasure to his trip.

Mr. Proctor, of Proctor & McIntyre, at Val-
ley City, N. Dak., was in the Twin Cities on
business.

A. J. Krueger, jeweler at North Branch,
Minn., was in St. Paul buying holiday goods dur-
ing the past month. Mr. Krueger reports business
as being good.

A. Gansel, who for many years was in the
employ of Rentz Bros., Minneapolis, as watch-
maker, has accepted a position in the retail store
of Barker Jewelry Co., 131t Washington Ave-
nue, N.

Bernard Johnson, watchmaker and jeweler,
of Nome, N. Dak., who had his stock destroyed
by fire last summer, has started up again in a
drug store and reports business as being very
good. Mr. Johnson stopped off again in the Twin
Cities on his way to Rushford, Minn., where he
had Thanksgiving dinner with his folks.

George C. Swanson, who was formerly em-
ployed in Cohen Bros'. store, Minneapolis, has re-
turned to his position with that firm as salesman.
Mr. Swanson has been spending the summer and
fall on a farm in western Minnesota.

E. P. Long, jeweler of St. Cloud, Minn., was
in St. Paul buying goods for his holiday trade
during the past month.

H. S. Nichols, of Mitchell, S. Dak., has
gone out of business.

A. Christianson has gone to Volga, S. Dak.,
to go in business with his brother.

C. W. Slocum, of Cando, N. Dak., was one
of the retail jewelers seen in the Twin Cities.
Mr. Slocum was here a few days on business.

N. Jensen, of N. Jensen & Co., 203 Newton
Building, corner of Fifth and Minnesota Streets,
St. Paul, has a new hairspring vibrator which
makes his watch repairing outfit one of the most
complete in the Twin Cities.

We again wish to call the attention of the
trade to the Twin Cities wholesalers' and jobbers'
full-page advertisement in this issue of THE
KEYSTONE. It will pay all jewelers and watch-
makers to watch these advertisements and note
how some of our wholesale and jobbing houses
are coming to the front.

Carl Sischo, traveling salesman for Sischo
and Beard, St. Paul, has returned from his long
trip to the coast and says he is very well pleased
with the business he had while out.

F. A. Shirley, the well-known St. Paul en-
graver, enlarged his force to keep up with his
work this winter, but during the holiday rush he
had more than he could take care of, even with
his increased help.

Toledo Letter

(Continued from page 75)

W. A. Rankin, a manufacturing jeweler of
Toledo, reports his business good and running far
ahead of last season. He claims the demand is
good for a general line of jewelry and predicts
a whirlwind rush for the last few days before
Christmas.

Miss Mary Whalen is assisting at Rowlands
during the holiday season.

At the Judd-Gross Co. business is reported
as very good on diamonds, souvenir spoons, neck
chains and lockets, the trade all running to the
better grade of goods. Following are the new
assistants helping out for the holidays : Misses
Grace Peck, Florence Laskey, Rose Van Gesht
and Jessie Dickman ; Messrs. William Sinclair,
B. Kramer and Albert Kummer.

Grover McMann, one of Toledo's traveling
jewelers, is home for the holidays, reporting a
splendid business for the year.

The Gray Optical Co., located on the ground
floor of the Nicholas Building, has recently in-
stalled new fixtures of solid quartered oak panel-
ing. The manager reports a good business and
is especially pleased with the results since ac-
cepting the agency for the Acousticon hearing
instruments.

K. R. Irwin, of the C. G. Alford Co., of
New York, is assisting at the Judd-Gross Co.
during the holidays.

A man carrying in his grip jeweler's tools,
registered at the Brown Hotel at Elyria recently,
as M. Getter, of Chicago, and committed suicide
there by the carbolic acid route.

Following are the extra people who have thus
far been put on at Kapp's jewelry store. Philip
Hassenzahl, William Easton, Ed. Nipper, Nicholas
Fleischman and Art Armstrong. About ten more
people will be put on before Christmas.

Charles Parker reports a growing business in
his new location. He is now on a hunting trip
but will return in a few days.

Bruce Stone, watchmaker at Kapp's Jewelry
Store, is suffering from a carbuncle on his wrist.

Improved Borax Flux for Hard
Soldering

An improved borax flux for hard solder has
recently been patented by Wilhelm Ackerman, of
Berlin, Germany. It is made by heating 3 parts
of ordinary crystal borax and i part of boracic
acid together so that the whole gently melts into
a clear, thick syrup. The flux is used in this con-
dition and is not dried.

The advantage claimed for such a flux is
that it will remain a long time without drying
and is easily applied to the surface to be soldered
and to which it firmly adheres so that when the
blowpipe is applied it will not be blown off. In
addition, it is easily removed after soldering as
it usually cracks off of its own accord, and if
not may be readily washed off. It is also claimed
that the flux does not swell like crystal borax,
but fuses down at once to a clear glass. When
applied to a metal it forms a varnish-like coat
that is adhesive and acts the part of a true flux.
The compound is analagous, the inventor states,
to water glass.
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C. A. MARSH & CO.
Makers of the Quality Line

Be sure you have goods in your stock with
the above Trade-Mark. Remember it means
Honest Values and Reliability. Our New Line
is now being shown. LOOK IT OVER.

January, 1910
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OFFICE and FACTORY:

Attleboro, Mass.
REPRESENTED IN THE WEST BY

MR. C. C. OFFERMAN
Headquarters : CHICAGO, ILLINOIS

PITTSBURG
LETTER

THE

Some of the busiest men in

A Prosperous Pittsburg the past month have

Season been the jewelers. Holiday
trade, with all its pent-up force

and with a sufficient surplus energy born of two

years of suppression due to business stagnation,

took hold of the people and sent them to the re-

tailers in such numbers that to get word on the

side with the dealer was next to an impossibility.

The Christmas season of r9o9 will be remembered

with some pleasurable reflections when all is over.

It has seen the reduction of old stocks that had

hung a bugbear on the shelves of the dealers;

and it has also caused a general glow of satis-
faction for the coming spring and summer sea-
son when the restocking begins and wholesalers
and manufacturers get busy for what is believed
to be one of the best business years in the history
of the country. While many of the larger stores
in Pittsburg had stocked up generously in antici-
pation of the present rush of business there were
some others who took things less optimistically
and got along with smaller stocks. The latter
class found much to regret ; at least so they said,
because there were abundant changes of making
sales lost because of the impossibility of securing
goods in time. However, a glance at the shop
windows told plainly that the general move was
along the line of stock reductions. But similarity
was evident only to the studious eye. Everything
had been cleverly arranged, stocks never looked
fresher or brighter and buyers seemed to be in
crowds and not in dozens. Wandering through
the handsome stores of Fifth Avenue and Wood
Street the past week it was noted that clerks had
barely time for luncheon and night hours were
the rule. The people had money and were willing
to spend it.

One of the predominant fac-
Discriminating tors of the buying was noted
Buyers by the shrewd ones. The for-

mer habit of careless selection
has been absent. There was more critical in-
spection of goods and measuring of values. "The
people wanted to be shown" was the soliloquy
heard. They have the money but want actual
value in return. It is a promising symptom. It
shows that an awakening sentiment is coming
that promises to be a healthful stimulus to a
trade that for years has been getting along easily
with the generously careless, wealthy buyers.
Another thing noted was the wealth of novelties
in jewelers' stocks this season. Never has the
line been so large and so varied. Advertising
has been resorted to by large houses with good
effect too, and there was a good demand for cut
glass wares, bronzes and other imported goods
that were somewhat slow sellers last season. The
efforts of the deparment stores to crowd more
vigorously into the jewelry trade were every-
where to be seen. The decorations of such stores
as E. P. Roberts Sons, W. W. Wattles, Grogan's,
Heeren Brothers & Company and Gillespie
Brothers were charming and in excellent taste.
The usual holly and colored lights were displayed
everywhere. What was better, there was no
disposition on the part of the evil-minded to
visit these places this year in any great numbers.
Thievery was not reported conspicuously. Police
regulations were much improved and the feeling
of security was increased by increased watchful-
ness on the part of the dealers.

A feature of the leather goods trade was the
cry of too frequent changes in designs and styles,
creating discontent with the buyers of higher-
priced goods. As a result this line moved slightly
slower and smaller stocks are regarded as the only
safe rule to follow. Terheyden's had a splendid
and unique display of marble statuary that sur-
passed any former season and stood alone in
prominence. Spandau Brothers have a distinctive
class of goods of their own which, while along

KEYSTONE 79

the line of novelties, were in many respects
unique. As a whole, the trade reported the call
for the better grades of goods best toward the
close of the season. The earlier buying was of
moderately-priced stock. This gave all dealers a
chance and all benefited by it.

George B. Barrett Company reported a steady
buying that was above the average and far in
excess of 1908. This, of course, covered not
alone the Pittsburg trade, but the out-of-town
trade too. The smaller towns in the Pittsburg
territory came in with reports of excellent busi-
ness and renewal of orders for stocks were
frequent.

The report is that collections
Collections are better than for some time,
Improving a feature probably explanable

by the fact that some of the
largest pay rolls in the history of the Pittsburg
district have been ruling for the past several
weeks. The final pay for strictly Pittsburg mills
ran nearly $2,000,000 for the prior two weeks,
while the railroad pay cars swell this sum by
about a half million dollars more. Such an
influx of cash meant much to all tradesmen and
all felt the effect during the latter part of the
season.

The Vilsack store in Wood Street has been
in the hands of the auctioneer for a month.
Stocks are going down there rapidly and it is
expected that after the first of the year the store
will close permanently.

Kingsbacher Brothers used the holiday season
for the removal sale that helped along the retail
trade of the house. Preparations for removing
are being made for early spring.

Prior to the rush of holiday trade, Sam F.
Sipe was conspicuous by his souvenir distribu-
tions. He broke records this season by sending to
his large list of friends beautiful calendars and
memorandum books that attracted much attention.
Particularly was this true in regard to the
calendars, which were valued works of art in
themselves and will be a lasting reminder of his
business to those who received them.

Aside from the jewelry trade matters remain
at high pressure in general commercial lines. The
iron and steel men are busy ; so busy, in fact,
that the usual holiday shut down of plants for
a week was ignored and the single day's idleness
was all that could be given the toilers. The same
conditions exist in the coal-mining and coke-
producing territory and railroads were too busy
struggling with the problem of supplying roo cars,
with fifty available, to give much time to suspen-
sion of activities for even a day.

In Pittsburg the people have been struggling
with a problem always near to all large com-
munities. That of the better traction facilities.
All car lines are attacked as inadequate, insuf-
ficient and antiquated. The noise of the protest
has ascended high and far and State and munici-
pal powers are now invoked to better conditions.
It appears that out of all this will come not only
a marked improvement of existing service, but
additions and extensions and possibly a subway,
which the city looks to as the only practical
hope of permanent relief. In this all mercantile
Pittsburg is seriously concerned and all are work-
ing together to the end of getting what is needed.

Some years ago THE KEYSTONE
Dividend referred to the serious blow
Payments that fell to many an affluent

Pittsburg family when the
Crucible Steel Company passed its -dividends for
the first time and left them in a painful position.
The influence was lasting. To-day that same
company has resumed payments and also is paying
on back dividends and once more those investors
are getting their competence and are taking their
old positions again among the buyers of art goods
and the more beautiful things of life. Other
Pittsburg corporations that worked along for
several years without benefit to the stockholders
have resumed payment of dividends this fall and
have added to the general note of prosperity in
the old Iron City. Stock market operations are
on broader lines and of greater volume and prices
are firmer all along the line.

Social activity is gaining rapidly. During
holiday week the first of grand opera will appear
in the city, when the Manhattan Grand Opera
Company holds forth for a week. The Metro-

politan is to follow and also the Boston, and
Pittsburg will have a plentiful supply of this ex-
pensive amusement this season. Orchestra con-
certs are being well patronized and engage at-
tention from the smart set, but interest is on the
increase among the general public too. The wed-
ding list is promising for the new year. Social
functions among the elite are increasing in num-
bers and all are having a wholesome influence on
the jeweler's earning power. During the past
month Pittsburg had its first cat show, which
drew society by the hundreds to old City Hall
and opened the way for additional fads and
fancies. Prizes were numerous and some quite
handsome. Medals, silverware and glass and
china and leather goods figured in the awards.

Washington (D. C.) Notes

C. F. Karr has reopened his store at 614
Thirteenth Street, N. W. The old building was
torn down and a modern one put up in its place,
giving Mr. Karr an opportunity to furnish his
store in an up-to-date manner. His window dis-
plays are attracting much attention and favorable
comment.

One of the most attractive and interesting
window displays, counted on to catch the eye of
the Christmas shopper, is that in the store of
A. 0. Hutterly, 732 Seventh Street, N. W. Mr.
Hutterly, with the aid of his son, has designed
and made an exact duplicate (model) of the
Wright Brothers' aeroplane in steel and wood.
The paddles revolve as in the original, but ap-
parently without machinery, which causes con-
siderable wonderment on the part of the many
passersby, who stop to look at the model as to
how the power is obtained. It is suspended from
the ceiling a few feet above the flooring of the
window and contains a stock of watches, rings,
bracelets, etc. It is an excellent piece of work
and a good advertisement.

The Post Office Department held the annual
dead letter sale during December in the auction
rooms of Marcus Notes, 426 Ninth Street, N. W.,
and was attended by large crowds. Four hundred
and sixty-seven packages containing jewelry,
diamonds and other first-class material, 'too
packages containing books and 6222 packages of
miscellaneous matter (small articles of clothing,
cheap jewelry, etc.) were disposed of. The
exact figures obtained from the sale have not as
yet been given out, but, it is believed, the amount
will be between $13,000 and $20,000.

The death of F. Warren Johnson, who con-
ducted a loan office at 1224 Pennsylvania Avenue,
N. W., is deeply regretted by his many friends.

B. P. Rickenbacher, 1213 G Street, has been
elected president of the Washington Greutli
Verein, a local Swiss society, for the year 1910.

Charles Schwartz has opened a jewelry store
at 824 Seventh Street, N. W. The store is quite
large, allowing ample room for a good-sized
showroom, office and packing room and was re-
modeled to suit the needs of Mr. Schwartz. It
is well lighted by arc and tungsten lamps and is
neatly finished throughout. The show windows
in the front of the store are double, one window
being on the level of the street for a display of
clocks or other heavy material and the other
above it, the usual distance from the sidewalk.
This allows of four displays. Mr. Schwartz is
giving souvenirs to all visitors to mark the open-
ing. He was formerly located on Market Street,
Philadelphia, Pa., which business he has given up.

W. J. Kettler, of G Street, is a busy man
these days between the holiday trade, his con-
nection with the Retail Jewelers' Association and
that baby. Bill's baby is a girl. Were it a boy
it would, no doubt, make a good fisherman;
though, as it is, she's a good wailer.

A. W. Sieverling is distributing among his
customers a very pretty and acceptable calendar.
The central figure of same is embossed and is in
several colors.

• With a Moseley Lathe you are well equipped
to do any kind of repairing and do it right, which
means well satisfied customers, who will come
again and bring their. friends. Get the genuine.—
Adv. . .
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FG. CO.

Artistic Hand-Made Banquet Rings
SILVER, WITH GOLD ORNAMENTATION

REAL STONES OF ALL KINDS

IKKO MATSUMOTO, Manufacturing Jeweler
Room 316 American Central life Building, INDIANAPOLIS, IND.

It is easy enough to SECURE a high-
salaried position, but it is not so easy to
hold it.

Our Attendance or
Home Study Course
will help you to GET and to HOLD it.

Write for prospectus, and state whether
interested in Attendance or Home Study
Course.

WISCONSIN
INSTITUTE OF HOROLOGY
' Enterprise Building, MILWAUKEE, WIS.

Numerous inquiries have been made, Who makes THE ALLIANCE RING?
Let us solve this question for you

WE DO ! ! !
The graceful style of the Alliance Ring is rapidly supplanting the use of the old-style wedding ring
Its mysterious construction is another reason for its increased demand.
We have thus far supplied the entire demand, and we take these means to inform you that should

you need them, we can supply you.
These rings are most carefully adjusted ; the joints are barely perceptible, except by a magnifying glass.
Whenever engraving is desired, it is done in the inside flat surface. They are easily opened as shown

on illustration by inserting a sharp instrument, for instance a pin, in the inside pin hole.
They should not be pried open, as this would destroy their adjustment.

14 karat, 3 dwts., $1.25 per dwt. net ; in dozen lots, $1.15 per dwt. net
18 karat, 3 dwts., $1.40 per dwt. net ; in dozen lots, $1.30 per dwt. net

LEONARD KROWER, Manufacturing Jeweler, 536-538 Canal St., NEW ORLEANS, LA.

January, 1910 T H E

Christmas is almost here at this writing and
the jewelers have harvested most of their holiday
crop. Just how large the crop has been it is a
little early to estimate, but the outlook is very
bright. Almost every retail dealer in the city
has decorated his store, both inside and out, with
Christmas greens and paid more than usual atten-
tion to window displays.

The Indianapolis fire inspection bureau
sounded a friendly note of warning to the mer-
chants of the city to take every precaution to
prevent fire during the Christmas shopping season.
They were warned against the use of Christmas
greens, harvest specimens, paper decorations and
other inflammable material in any place where
they were in danger of igniting from electric
wires, hot pipes, etc., on the ground that it would
be decidedly an increase of hazard, not provided
for except by special forms of insurance. Mer-
chants making special displays were requested
to discuss their plans with officials of the bureau.

Baldwin, Miller Company report a most satis-
factory trade, with strong indications that De-
cember will break all records.

The A. P. Craft Company have had as enor-
mous trade, but handled it by regular night work
for over a month.

J. C. Sipe reports a splendid trade, especially
on hand-made platinum mountings of their own
designs.

Carl L. Rost reports his December, for the
first half of the month, at least 50 per cent.
better than last year. Early in 1910 the Rost
store will be removed to 25 and 27 North Illinois
Street. Mr. Rost has secured a ten years' lease
on the Sullivan-Winters Building, which he will
have remodeled to suitably house an elegant and
modern jewelry establishment.

The third annual handicap billiard tourna-
ment of the employees of Julius C. Walk & Son
was finished the last of November. The first
Prize, a handsome silver cup, was won by John
Hartgen, one of the handicap men. E. E. Petri
was tied for first place but lost to Hartgen ; this
left him second. Harry M. Goold won high run
prize, a fine Gorham umbrella.

Indiana farmers won three of the handsome
silver trophies offered at the National Corn Ex-
position recently held in Omaha. F. C. Palin,
Newton, Ind., won the $1000 silver trophy for the
best single car of corn ; J. R. Overstreet, of
Franklin, Ind., won the $1000 silver trophy for
the best ten ears of corn, and G. L. Kerlin,
another Franklin man, carried off the prize for
the best bushel of corn.

The F. & M. Jewelry Company, Indianapolis,
has been incorporated with a capital stock of
$25,000. The incorporators, Herman Friedman,
Leo Markowitz and Frank R. Wolf, have secured
quarters in the Traction Terminal Building, on
North Illinois Street and by January rat will be
well started in the wholesale jewelry business.
Mr. Friedman was formerly connected with For-
sheini Company, Chicago, and Mr. Markowitz
had been representing the I. Grohs Jewelry Com-
pany, of Indianapolis, on the road. They both
bring experience and a wide acquaintance with the
trade to the new business. THE KEYSTONE ex-
tends its best wishes for the success of the new

Iote. 

Max Shonfeld has purchased the interest in
the I. Grohs Jewelry Company formerly held by
Leo Markowitz. Mr. Grohs, president of the
company, left for New York about the middle
of December to purchase his spring stock of
jewelry and novelties.

The administrator of the estate of Michael
F. Smith sold, with the .approval of the court, the
stock, fixtures and lease of the store at 107 West
Washington Street, to Mrs. Mamie R. Smith,
his widow, for $4750. Mrs. Smith, who has
virtually been in charge of the business for two
years, is well prepared to continue. The firm
has always done an instalment jewelry business.

Carl L. Rost recently had in his stock a very
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large and fine marquise-shaped diamond, mounted
in a beautiful ring designed by Lalique, the fa-
mous Paris jewelry designer.

Henry C. Schergens, 331 East Washington
Street, had his store repainted and decorated
just before the holidays. His Christmas stock
looked very attractive with its fresh background.

W. J. Hoffman, of Hoffman & Lauer, whole-
sale tool and material dealers, is contemplating 

imoving into larger quarters early n 1910. .The
firm have enjoyed such an increase in business
that the enlarged stock demands more floor space.
Mr. Hoffman holds the refusal on several good
locations; it is not likely that the establishment
will leave the State Life Building. During most
of December night work was necessary to keep up
with the mail orders.

George S. Kern furnished a handsome hand-
carved mahogany clock in the new Continental
Bank on North Meridian Street.

Charles Mayer & Company have added two
extra engravers to their regular force and even
then it took long hours in the night to get the
Christmas engraving out on time.

E. C. Stokes, of Stokes & Pickett, trade
watchmakers, reports December as a very busy
month. From the amount of work that was sent
in Mr. Stokes figured that the jewelers were all
so busy with Christmas sales that they had no
time for watch work.

L. Douglas, traveling representative for
Swartchild & Company, Chicago, finished his
season's traveling about the middle of December
and spent the rest of the month with his family
in Indianapolis.

Arthur Hutto, trade engraver, 916 State Life
Building, was hard to find behind the immense
amount of work that was piled around him last
month. The rush began early with Mr. Hutto
and continued up to the last moment. Almost
every article bought this year called for more or
less engraving.

Fred Whearley, watchmaker with Fletcher
M. Noe for the past eight years, died the first
of December after an illness of three weeks. He
had long been a sufferer from lung trouble. He
left many friends, both in the trade and out, who
mourn his loss.

Will Huff, recently from Fowler, Ind., has
returned to his former position as watchmaker
with F. M. Noe. Raymond Green has returned
to Indianapolis from Terre Haute, Ind., and taken
a position as salesman with Noe. Early in the
new year Mr Noe will make a number of im-
provements in his store at 103 North Illinois
Street. An entire new front, with handsome show
windows, will be put in.

Louis Feller, jeweler and optician, presented
his Christmas customers with unusually attractive
calendars. The Feller store has recently been
redecorated and the display windows rebuilt. The
larger of the two windows has been built with
mirrors for a background and placed at just the
right angle to make a complete circle of the
actual display and its reflection. The effect is
remarkably good.

J. C. Sipe reports his holiday sale of dia-
monds and diamond novelties as excellent. Fol-
lowing his long-established custom, Mr. Sipe sent
(nit over s000 handsome leather memorandum
books for 1910. These convenient little books
bear the recipient's name on the outside cover and
Sipe's name and address on the inside cover.
During the holidays the Sipe quarters were
elaborately decorated in Christmas greens.

The last brick to be placed in the Indianapolis
$700,000 motor speedway was made of coin silver
and gold plated. The brick, which weighs fifty-
two pounds and is valued at $500, will be securely
chained down and carefully imbedded in cement.

During December Indianapolis was inflicted
with the usual number of "Auction Sales," "Sales
of Sample Jewelry," "Traveler's Stocks," etc.
These are some of the evils which the State Re-
tailers' Association will discuss at their annual
meeting in February.

Julius C. Walk, a widely-known retail
jeweler of this city, is very proud of a check for
$13 which he recently received from the auditor
of the State of Ohio in consideration of services
at Cincinnati forty-eight years ago, when Cin-
cinnati was threatened in September, 1862, by
Confederate forces under Gen. Kirby Smith. Mr.
Walk was residing in Dayton, Ohio, at the time.

August Anderson, of North Salem, Ind.,
visited this market early last month, when he
purchased holiday goods. He expects a much
better Christmas trade than last year and
prophesies that 'gm will be a splendid year for
business. The tremendous corn crop of the
State will make things hum a little later.

H. E. Gewe, of Nashville, Ill., bought a corn-
plete opening stock from Baldwin, Miller Com-
pany early in December and had his store in fine
shape for the holiday season.

C. A. Peabody, Argos, Ind., bought a bill of
goods in Indianapolis last month.

W. E. Shaffer, of Aylesworth, Ind., was
among the out-of-town dealers who bought holi-
day goods on this market last month.

John Hackett & Son came in from Roanoke,
Ind., to replenish their stock recently.

E. P. Rodgers, of Plymouth, Ind., has been
ordering goods from the Indianapolis market for
years, but made his first personal call last month.
He promises that it won't be his last.

L. Luckinbill, of Leiter's Ford, Ind., was a
delegate to the I. 0. 0. F. Grand Lodge the last
of November During his stay in the city he
purchased Christmas goods.

Ralph Clark, of Clark & Rabcr, Anderson,
hid., was a welcome visitor last month. He was
on the hunt for holiday novelties. Mr. Clark
is a prominent jeweler of this State and well
known as president of the Retail Merchants' As-
sociation of Indiana.

H. L. Rost, of Columbus, Ind., visited this
market November 24th, when he made his annual
purchase of Christmas novelties and replenished
his stock of staple goods. Mr. Rost remained in
the city over the following day and ate his
Thanksgiving dinner with his brother, Cad L. Rost.

John William Krueger, an expert jeweler and
watchmaker of Cincinnati, was married in No-
vember to Miss Agnes C. Johann, of Madison,
Ind. Immediately after the wedding, which took
place at St. Mary's Church, the bride and groom
departed for their new home in Cincinnati, where
Mr. Krueger has followed his trade for years.

Howard M. Tourner, formerly with Williams
& Company, of Indianapolis, but now in business
for himself at Bloomington, Ind., paid a visit to
friends and relatives in this city last month.

Frank B. Wesker, of Dunkirk, Ind., recently
incorporated his business, which he now conducts
under the name of the Wesker Jewelry Company.

T. Scolen has removed his jewelry business
from Evansville to Owensville, Ind.

D. F. Wert has succeeded to the business of
C. Culp, at Goshen, Ind.

De Fur & Schlosser, of Wadesville, Ind.,
visited Indianapolis during the I. 0 .0. F. Grand
Lodge and afterwards bought a nice bill of holi-
day goods for the home store.

N. Conner, formerly located at Plymouth,
Ind., has removed to Marion, in the same State.

Mr. Rankin, of Baber & Rankin, Peru, Ind.,
was one of the well-known retail jewelers of the
State whovisited the Indianapolis market last month.

By some strange coincident the town clocks
of Shelbyville, Columbus, Newcastle and Rush-
ville, Ind., are all on the sick list. If the disease
continues to spread the State Board of Health
may be asked to investigate the trouble.

Friends in Indianapolis have been notified
that Mr. Anderson, formerly of Galesbury, Ill.,
is now filling the position of watchmaker with
D. C. McCarthy, at Charleston, Ill.

Lon Roberts and wife returned from a short
wedding trip in good season for Lou to get in
plenty of hard work on the Christmas engraving
for his firm, H. A. Roberts & Son, at Veeders-
burg, Ind.

C. IV. Hunnicutt, of Rockville, Ind., made a
hurried trip to this market the week before
Christmas. A brisk holiday trade made it neces-
sary to replenish stock.

Among the buyers in Indianapolis just prior
to Christmas were the following out-of-town
dealers ; Cooper & Robbins, Mooresville ; G. V.
Brown, Flora ; Dressler & McCann, Bowling
Green; H. B. Connaway, Morristown ; A. H.
Pauley, Bloomington; T. H. Hargrove, London;
A P. Woods, Russiaville ; E. L. Beer, Rushville;
A. S. Orr, Greenfield; Heller & Benton, Alex-
andria ; E. 0. Collins, Franklin ; J. W. Hudson,
Fortville; Flo Dennis, Westfield ; G. C. DeCamp,
Shirley; J W. Thompson, Danville,
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Kansas City jewelers, wholesale and retail

alike, worked harder than usual this year during
the week preceding Christmas. This, they say,
was a year of medium-priced gifts. The ex-
pensive grades of jewelry moved slower. All of
the houses were crowded during the shopping
hours and employers and employees worked late
into the night getting out their goods, but the
profits did not show up proportionately by reason
of the preference for moderately-priced goods.
The bad weather seriously affected trade in some
parts. In northwestern Kansas, where the snow
and ice were thickest, the jewelers had no visi-
tors for days and in parts of Texas and Missouri
conditions were not much better. In Kansas City
there was but little shopping until ten or twelve
days before Christmas and results were unsatis-
factory accordingly.

George Greenbaum, who has been in the
employ of the Porter & Wiser Jewelry Co. for
the past seve.n years, will leave January 1st for
Oklahoma City, where he expects to go in
business for himself.

The following recently matriculated at the
Kansas City Horological School: Earl P. Car-
penter, Haviland, Kans.; Charles Lambert, Plains-
ville, Kans.; 0. E. Day, Hoxie, Kans., and W. H.
Stevens, Omaha, Nebr.

George Staires, formerly engaged in the
jewelry business at Alva, Okla., is now in busi-
ness at Wichita, Kans.

The Ward Jewelry Co., of Springfield, Mo.,
recently filed articles of incorporation. The cap-
ital stock is $10,000. The company is organized
for the purpose of manufacturing, buying and
selling, at wholesale and retail, jewelry and
optical goods.

Nevin Bros., wholesale tool and material
house, have moved to larger rooms on the second
floor of the Keith and Perry Building.

R. V. Rigsby, at one time engaged in the
jewelry business at Keefer, Okla., was in the
city recently purchasing new stock for his new
jewelry store at Hominy, Okla.

Oscar W. Dreyer has opened a watch repair
shop in the Jewelers' Exchange Building.

Henry Haken recently opened a jewelry
store at 1209 Grand Avenue.

W. J. Gurney had a pretty display of silver
necklaces during the holiday season. They were
set with semi-precious stones and each was in-
dividual and artistic.

Harry N. Snow, shop superintendent of the
Meyer Jewelry Co., was in Chicago last month.

Miss Edith Tiffany, of Emporia, Kans., re-
cently finished a course at the Kansas City
Polytechnic Institute and returned home.

Frank Missman, of the Missman School of
Engraving, and E. E. Branch, a Twelfth Street
jeweler, recently purchased a five-passenger
Buick car. They drove to Stilwell, Kans., in their
new machine to go quail hunting.

The Green Jewelry Company, at Twelfth
Street and Grand Avenue, are in possession of
a number of rare medals. A few weeks ago a
young man giving the name of Smith went to
the company and offered the medals for sale.
Mr. Green decided they were worth about $T1
for old silver and bought them at that price.
Later Prof. E. D. Phillips, of the Manual Train-
ing High School, heard of the collection and
after consulting a number of books, identified
them. It is now believed they are a part of a
valuable collection stolen from an Iowa museum.

The jewelry store of W. W. Benefield, of
Charleston, Ark., was recently destroyed by fire.

C. A. Stevens, of Nickerson, Kans., has pur-
chased the stock of S. Joseph Gray, of Sterling, Kans.

J. W. Brown, traveling for D. B. Ward & Co.,
came in from the road two weeks before Christ-
mas to assist in the house.
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Court Mullen, formerly in the employ of the
Harris-Goar Jewelry Co., in Kansas City, is
now in business for himself at Waukato, Kans.

Doan Bros. have purchased the jewelry stock
of F. B. Tibbits, of Hopkins, Iowa.

Eyssell & Hickman, 1062 Union Avenue, have
sold their jewelry stock to F. J. Burgy & Co.

Oscar Fresard, of Lucerne, Switzerland, a
Swiss watch manufacturer, was in Kansas City
last month. He is on a pleasure tour of the
United States. Mr. Fresard showed how an
ounce of steel, gold and glass, after being ham-
mered into shape, can be made to be worth $400.
He proved his contention by laying his watch
on the scales. It weighed one ounce. The watch
had a face the size of an ordinary business watch,
but its thickness, including case and crystal and
air spaces, was less than the thickness of a silver
dollar. Only eighteen flat watches can be made
in a year because few men can make them. Mr.
Fresard said he had but two men in his employ
capable of the fine work. •

The following called at the wholesale houses
last month: J. S. Lang, Coffeyville, Kans.; Theo.
Burkhart, Trenton, Mo.; W. S. Noble, Drexel,
Mo.; N. G. Yahns, Ludlow, Mo.; John Mayer,
Wichita, Kans ; E. A. Church, Claremore, Okla.;
George W. Young, Moberly, Mo.; R. B. Steven-
son, Ellinwood, Kans.;.W. N. Kirkman, Edgerton,
Mo.; C. D. Sandison, Huntsville, Mo.; Roy Fox,
Macon, Mo.; C. W. Penn, Centralia, Mo.: Tom
Beddow, Huntsville, Mo.; T. S. Lidstone, Dear-
borne, Mo.

Satisfactory
Season

Holiday trade has been all
that Detroit merchants be-
lieved and expected that it

would be, sales in both wholesale and retail lines
running far beyond the records of the past two
seasons. While all houses laid in larger lines
than they had in 1907 and 1908, the sales have
mounted to such proportions that all are satisfied.
Apparently the big trade is not to be merely a
holiday incident, either. Experienced jewelers
are now expecting a spring trade that will set a
record for the city. In fact, business is on a
sound and excellent basis, the weak houses hav-
ing been shaken out during the two years past
and the older houses having improved their
stores and facilities in anticipation of prosperous
times, while many new concerns have come into
the trade with prospects of success.

As the jewelry business de-
Industrial Boom pends upon the prosperity of

other local lines of business,
the trade is greatly encouraged by the showing
which Detroit and nearby smaller. towns are
making in an industrial way. Factories for the
manufacture of automobiles, parts and accessories
have multiplied in this city and vicinity to an
extent that would have been considered an ex-
travagant guess if it had been predicted a few
years ago. A single new plant, to be built by
the General Motors Co., will employ 7000 men.
The scores of new concerns employ the higher-
paid mechanics and artisans and the conse-
quence is that Detroit merchants are reaping a
harvest such as they have never known before
and the market for moderate-priced jewelry has
widened greatly. This demand seems to be a
steady one for some time to come and to assure
the prosperity of the jewelry trade.

The latest real estate deal, in-
Extensions volving a jewelry firm, is that
and Changes whereby the Grainger-Hannan

Co., the "Gorham Shop," has
acquired a six-year lease of the premises at the
northern corner of Woodward Avenue and John
R Street, with an option of extension of this
lease. The firm has occupied the first floor and
basement of this building for some time and will
not increase its store space just at present, sub-
letting the upper portion of the building to the
present tenants. The deal, assuring a long
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tenancy, warrants the Grainger-Hannan Co., how-
ever, in going ahead with improvements to what
is already a very attractive store building.

The next firm to make a change will be
Traub Bros., this concern having purchased the
southeast corner of Woodward Avenue and
Congress Street some time ago. Plans as to the
improvement of this building are in preparation
but have not yet been made .public.

It is probable that several of the wholesale
firms will seek new and larger quarters during the
coming year, although announcements to this
effect have not been formally made. The three
firms which now occupy the Jewelers' Building,
193 Woodward Avenue, are pleased with their
change of location and the future movement
among the wholesale houses is expected to be up
the avenue.

All the wholesale houses had their road sales-
men in for the holiday trade, the out-of-town
orders to fill in lines of stock being especially
numerous this year. Such of the retail firms as
have a manufacturing business also brought in
their salesmen to help in the work on the floor.

No arrests were made by the police in con-
nection with the robbery of George Schaffner's
show window early in December. The thief
smashed in the glass of the window early in the
morning and got away with a mixed assortment
of watches and small goods valued at about $500.
As no one saw the robbery committed, the police
had nothing to go on except the hope that the
culprit will be caught in attempting to dispose
of his plunder.

Two auction sales were held in the trade
during December. King & Harrison, 228 Wood-
ward Avenue, are located in a building which is
soon to be torn down to make room for a larger
structure and took this means of disposing of
stock. This firm will continue in business, how-
ever. W. J. trown, Woodward Avenue and
Congress Street, also has a lease running out
soon and has been having a sale of his stock.

E. N. Griffin has opened a new instalment
store in the Howland Building under the name
of the Griffin Instalment Diamond Co.

Verne Teachout is now watchmaker for
S. P. Flayer, Randolph Street. He was formerly
located at Durand, Mich.

R. E. Brackett, Jr., of Lansing, came in to
purchase goods at the wholesale houses during
the month.

N. E. Wooten has been with the Charles A.
Berkey Co. during the holidays.

Edwin Berg, a former jeweler, was the victim
of a thief early in the month, losing a number
of small diamonds and other precious stones.

Charles Martin, of Brooklyn, Mich., pur-
chased goods here recently.

B. S. Gaylord, of Owosso, was a buyer on
this market recently.

After a rest during the busy fall season the
Ku-Kus are ready to go ahead with their mission
of cultivating better acquaintance and good feel-
ing throughout the trade. Regular meetings
begin again in January and will be continued
through the year.

J. H. Neds, of Elkhart, Ind., visited in De-
troit in December.

W. F. King, Jr., of Adrian, was a buyer in
the Detroit market last month.

Hugh Connolly had a very successful holiday
opening in December. His store was beautifully
decorated and the show window plan was es-
pecially attractive.

Wright, Kay & Co. have installed a new set
of show cases for the display of precious stones,
the backing and shelves of these cases being en-
tirely in white and presenting a very striking ap-
pearance.

Robert Kay has put up a handsome trophy
for the curlers. He is an enthusiast at the Scot-
tish winter sport.

Local jewelers will, as usual, contribute to
the success of the annual poultry show with
suitable prizes.

Frank Preswell, of Holly, was in the city
on a purchasing trip in December.

Switzer Bros., Mt. Clemens, have purchased
the stock of the late Alfred H. Kent, of that city.

W. Blashill, of Oxford, was in the city be-
fore Christmas to replenish his stock.

If in doubt, get a Moseley Lathe, and you will
be more than satisfied. Get the genuine.—Adv.
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After months of litigation, which was
earnestly pushed by creditors on the one side and
bitterly opposed by the firm on the other, United
States Judge Thompson, in the District Court here,
on December 2d handed down a decision declaring
the Herman Keck Manufacturing Company, of
Cincinnati, bankrupt. The opinion goes further
and says there have been, and still are, a quantity
of diamonds concealed and that these are of a
considerable value. The court says these have
been and are concealed with the intention of
hindering and defrauding creditors and to delay
the settlement of the litigation. The decision
was rendered because of an appeal which the
company took from the findings of Bankruptcy
Referee Greeve and the court's opinion sustains
the referee. As soon as the decision was handed
down the company's attorneys appealed the case
to the United States Circuit Court of Appeals.
Receiver R. DeV. Carroll then got an order from
the court to sell the Keck company's stock at
retail in the Duhme Jewelry Company's big store
in Fourth Street. The store was accordingly
thrown open to the public on December Toth for
the sale of the stock and thousands of holiday
shoppers rushed there to take advantage of the
cut prices. The court named Joseph Noterman,
of Joseph Noterman & Company; R. H. Gal-
breath and Edward A. Herschede, of the Frank
Herschede Company, as appraisers. Galbreath
was formerly with the Duhme company. When
the sale had been started the Keck company went
into court and protested against it being con-
tinued, claiming the stock was being sold at sacri-
fice prices, far below even what manufacturers
have to pay for such goods. The sale had been
going on and the goods were being sold at prices
fixed by the appraisers named by the court. The
slaughter of watches was especially referred to.
The Keck company claimed that the difference
between the prices it paid for the goods and
what they were being sold for amounted to at
least $8o,000. The Keck company asked the
court to stop the sale until a proper retail price
could be placed on the goods. Attorney Bode, of
Hoffman, Bode & LeBlond, for the Keck com-
pany, claimed that one diamond ring which cost
the Keck company $550 was sold for $125, and
that watches which had cost the company $17
each were sold at $7 apiece. Jeweler George
Gruen was placed on the stand and testified that
he bought nine watches for less than it cost him
to make them in his factory. Attorneys Jonas B.
Frenkel and Joseph O'Hara, for Receiver Carroll
and the creditors, claimed the values placed on
the goods by the appraisers was fair and that
prices had to be placed low to close the stock out
quickly, and Receiver Carroll vouched for this,
adding that only in a few instances had the prices
been placed below the original appraisement.
Judge Thompson agreed with the attorneys that
the prices should be set at low figures so that the
business could be closed out quickly. The Keck
company, in its appeal to the United States Cir-
cuit Court of Appeals, denies it is bankrupt and
that it has concealed diamonds of great value and
is now concealing same. The New York credi-
tors of the company have been notified that the
company has taken the appeal.

William Fink, retail jeweler at 1424 Main
Street, was the victim of a bold robbery about 7
o'clock on the evening of December 12th. A
robber threw some heavy missle through the plate
glass show window of Mr. Fink's store and,
snatching up a tray containing about $T000 worth
of diamond rings, made his escape. Miss Fink,
a sister of Mr. Fink, who happened to be near
the window when it was broken, caught hold of
the robber's hand as he reached inside for the
tray, but he pulled loose and escaped. The police
have a good description of the fellow, who is said
to be a young man of about medium height.
This is the fourth time Mr. Fink has been robbed
in a similar manner in the past few years. The
attempted robbery of Jeweler William J. Burk-

hardt, of Dayton, Ohio, coming almost on the
same day as the Fink robbery, has made jewelers
in this part of the country rather nervous and
doubly careful lest the acts be repeated some-
where else. Mr. Burkhardt was showing a man
a tray of diamond rings in Dayton, Ohio, No-
vember 30th, about 7 P. 14., and the man, as Mr.
Burkhardt had suspected from his strange actions,
finally dashed for the door, taking the tray with
him. Burkhardt caught the man by the neck
and tried to hold him, but was overpowered, and
the robber, slipping out of his coat, got away.
In the coat were papers which led the police to
a certain house. He was caught under a bed
and is said to have confessed when arrested.
He claims he was out of work and was unable
to support his wife and four stepchildren. Mr.
Burkhardt recovered all his rings from the floor,
where they dropped during the struggle.

Joseph Newstate has opened a retail jewelry
store in the San Marco Building, Walnut Hills.

Emil Broderson, for years a watchmaker for
the Duhme Jewelry Company, died December
7th at the German Deaconess' Hospital, this city,
from paralysis. Broderson was found in his
room in East Fourth Street November 27th and
taken to the hospital for treatment. He had not
been actively engaged in business for some time.
He was a creditor of the Herman Keck Manu-
facturing Company, of this city, now in the bank-
ruptcy court. His claim, it is said, amounted to
$18,000. He was buried December 9th, the
funeral taking place from the residence of his
nephew, G. C. Joehuk.

Adolph H. Ross, of Peter Henry & Son,
watchcase repairers, was married recently to Miss
Catherine Suffa, of Cincinnati.

The engagement of Alvin Lindenberg, son
of S. Lindenberg, of Lindenberg, Strauss & Com-
pany, to Miss Reba Markstein, of Cincinnati, has
been announced.

The Oskamp Building, 417-419 Vine Street,
was sold at sheriff's sale November 27th for
$150,000. Mrs. Amelia 0. Daller and Mrs. Anna
0. Hageman bought it. The building was sold
as a result of litigation among the Oskamp heirs.
The Clemens-Oskamp Jewelry Company has been
located in this building for years and will re-
main therein.

Bingaman & Company, Sixth and Vine
Streets, said their holiday business was very good
and that the outlook for good business in the
coming months is very promising. The company
reported that after-dinner rings and pendants are
very popular here now.

Lindenberg & Fox, wholesale jewelers in the
Harrison Building, Fourth Street, have installed
a telegraph instrument in their offices to save time
in sending and receiving telegrams concerning
their business.

Mrs. C. Oskamp Daller, wife of the secre-
tary of the Oskamp Jewelry Company, on De-
cember 1st was in a runaway accident but was
not injured. Mrs. Daller, a horsewoman of much
ability, was riding her mount, when it became
frightened by a street car and dashing along a
hillside, threw her, Mrs. Daller landing upon
the top of the street car in the street, ten feet
below. She was rescued from her perilous posi-
tion by the motorman, uninjured, but badly shaken
up as a result of her harrowing experience. She
remounted the animal and rode it home.

William Fink, retail jeweler, at 1424 Main
Street, is able to be about again, having recovered
from injuries received by being thrown by his
horse some time ago.

Mrs. George Fish, manager of the Olympic
Theater, Cincinnati, lost a chamois bag containing
$3000 worth of jewels on the streets of this city
December 4th. A liberal reward was offered for
the return of the heirlooms, but they have never
been recovered.

Sol. Fox, of Fox Bros. & Company, big
diamond merchants, returned December T 1th
from Europe, where he visited the diamond
markets.

The E. & J. Swigart Company, jewelers'
supplies, have moved into the fine new Merchants'
Building, Sixth and College Streets, where the
company will occupy the third and fourth floors.
This gives the company larger quarters in which
to transact its constantly growing business. J. W.
Solar, of the firm, says the company experienced
a splendid business during the entire month of
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December and that the outlook for good business
from this time forward is very flattering, indeed.

A. Cohn & Son have opened a wholesale
jewelry business in the Carew Building, Vine
Street near Fifth.

The Oskamp Jewelry Company, which has
occupied the building at the southwest corner of
Fifth and Vine Streets for years, was during that
time official winder of the big Carew Building
clock, which faces Fountain Square and which
furnishes the time for thousands of persons and
street car conductors and motormen daily. The
jewelry company will move into other quarters
about February 1st and another company has
contracted to wind the old clock. The clock, a
wonderful piece of mechanism, requires one hour
and a half to be wound once each week.

J. Harry Connor, formerly a salesman for D.
Jacobs & Company, wholesale jewelers, Mer-
chants' Building, visited his old friends early
in December.

The James Bros. Jewelry Company, of
Columbia, Tenn., bought a fine stock of goods
here early in December for its new store in Mt.
Pleasant, Tenn., to which town the company re-
cently removed.

Herron Bros. Jewelry Company, retail
jewelers, of Mattoon, Ill., moved into new quar-
ters in the Dole House, in that city, January 1st.

G. B. Colles has opened a new retail jewelry
store in Shelbyville, Tenn., in connection with
his repair shop and was here buying a stock of
goods early in December.

Gebhardt Bros. have just been granted patent
rights on a diamond cluster which has the effect
of a single diamond.

J. A. Schatz, until recently identified with the
E. & J. Swigart Company, is now with the Den-
nison Manufacturing Company in the company's
local offices.

Richter & Phillips, wholesale jewelers, north-
west corner of Fifth and Vine Streets, stated they
were compelled to work from early morning
until midnight to get out their holiday orders.
The company is very optimistic as to the new
year's business outlook.

W. H. Crumrine, of Lexington, Ky., was buy-
ing here early in December for his new retail
jewelry store, which he has opened in connection
with his repair shop.

Cincinnati friends are extending their best
wishes to Clifford Marson, a son of C. J. Marson,
jeweler in Cambridge City, Ind., upon his mar-
riage recently. Mr. Marson is interested in the
jewelry business with his father.

That there are two sides to every story has
developed with regard to the account of the hunt-
ing trip which "Tony" Thoma, of the Thoma
Bros. Company, and J. W. Campbell, jeweler and
optician, of Bowling Green, Ky., took together
some weeks ago. The story given out here was
to the effect that somebody, we don't know which
one, shot twice at a dead rabbit in a brush pile
before he discovered it was a dead one, placed
there to fool inexperienced hunters. Now Camp-
bell, feeling that some of his friends may think
he was the one who mistook bunny for a real
live one, has written Mr. Thoma and stated that
if "Tony" would only tell the truth about the
duck, that he (Campbell) would be restored to
his usual place among really successful hunters
in his part of the State. Thoma refuses to tell
about the duck, further than to intimate that he
waded about in a pond of water up to his knees
trying to catch a winged mudhen and that the
thing got away from him by diving in among the
roots of an old stump.

Henry Dickman, well-known in the local
jewelry trade, was confined to his home during
the early part of December by a fever.

Bingaman & Company, diamond dealers at
Sixth and Vine Streets, are contemplating in-
stalling a diamond-cutting outfit in one of the
show windows.

C. A. Gossard, of Washington Court House,
called on the local trade here while returning re-
cently from Mt. Clemens, Mich., where he went
to be treated for rheumatism. He said he feels
much better now.

George Nagel, jeweler at Liberty and Race
Streets, was married December Tst to Miss Rupp,
of Avondale. The wedding was solemnized in
Grace Methodist Church, Newport, Ky.

(Continued on page 85)
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START RIGHT!
Although every month, every day and every minute gives

you the chance, the desire is stronger every NEW YEAR,

so instill at once into your EMBLEM STOCK the

latent energy contained in

THE SALABLE LINE

Irons & Russell Co. 101;attP
mfacbt Termer ss

THREE COMPLETE STOCKS
Main Office and Factory : 95 Chestnut Street, PROVIDENCE,R. I.

Ills It NEW YORK OFFICE : II Maiden Lane :: CHICAGO OFFICE : 131 Wabash Avenue

(7"W))
\:\

0751

0755

0747

2601

Mich-Cut is All-Cut

N. t35. COMPACT 6 x 9, $5.00 Net

We are still making Cut Glass that is Cut Glass.

If interested send for circular showing our 25 piece

assortment of Quick Sellers for $50.00.

Just the thing to sort up with.

MICHIGAN CUT GLASS CO.
 Lansing, Mich. 

Butterfly 556

IRVING CUT
HONESDALE
Eastern and Western Representative
Pacific Coast
Southern
New York City

Rich
Cut Glass
For Select Trade

OUR SPECIALTY is high-

grade ware that suits the

jewelry trade.

The PRET TY DESIGNS,

deep cutting and diamond

sparkle proclaim the

superiority of our product.

The QUALITY attracts and

the moderate price insures

quick sales and large profits.

It is IDEAL CUT GLASS

stock for jewelers of stand-

ing with refined patronage.

Don't Fail to Investigate this Sure-Dale

and Big Profit Opportunity

GLASS CO., Inc.
PENNSYLVANIA

. THOS H QUINNEY, Honesdale. Pa.
. . . A. T. LEHRE, San Francisco, Cal.
• • • J. H. LEWIS, Atlanta, Oa
. . . F. W. REICHENBACHER

jail Hat) , l(110

Cincinnati Letter

(Continued from page 83)

H. G. Greenhood, of Peoria, Ill., conducted
an auction sale of jewelry during the Christmas
holidays.

Cincinnati jewelers have been advised of the
death of J. W. Sparks, of Sabina, Ohio, Novem-
ber 23d: Mr. Sparks had been in the business
for thirty-five years and was one of the oldest
jewelers ill the State, it is claimed. Dr. Setser, a
well-known jeweler and druggist of Leavenworth,
Ind., also died recently, according to word re-
ceived here.

The Oskamp Jewelry Company, Fifth and
Vine Streets, reported a very good Christmas
trade and Mr. Oaks said his company has been
doing well for some time past. The firm will
move about the middle of February to the Rob-
ertson Building, Seventh and Race Streets, and
will have the entire first floor. The auto supply
department will be located in the basement.

J. Ira Seebacher, with A. & J. Plant, whole-
sale jewelers, for a short time, has returned to
the East to accept a. position with a Philadelphia
house.

D. J. Gutmann, of L. Gutmann & Sons, said
business with his house has been fine and that
the holiday business and the regular demand for
the general line of goods has been much better
this year than last.

Frank Lynch, of Birmingham, Ala., is re-
modeling his jewelry store there and is preparing
to buy his new stock of goods in Cincinnati.

D. J. Gutmann, of L. Gutmann & Sons, big
wholesalers, is chairman of the entertainment
committee of the Cincinnati Wholesale Jewelers'
and Manufacturers' Association, which will give
its annual banquet January 8th. The banquet this
year promises to be one of the best ever arranged.

J. Steiner and S. N. Fisher, of Beckley,
W. Va., have opened a new store at Mt. Hope,
W. Va., under the name of Fisher & Steiner. The
Beckley store will be looked after by Mr. Fisher.

J. S. Clements, of Brownston, Ind., has
been buying stock in Cincinnati for his store
which he has remodeled in Brownston.

Cincinnati friends of R. R. Lusk, retail
jeweler at Utica, Ohio, extend their sympathy
because of Mr. Lusk having- been burned out
December 8th. He lost all of his $5000 stock of
goods with the exception of what he had in his
safe. He will restock and continue in business.

Barker & Freisens, for years retail jewelers
in Central Avenue near Fourth Street, are ne-
gotiating for a suite of rooms in one of the big
buildings on the south side of Fountain Square.
The firm expects to be in its new home soon after
the first of the year.

J. W. Hissey, of Kingston, Ohio, was in Cin-
cinnati recently.

C. H. Creighton, formerly of Morrow, Ohio,
and now of Franklin, Ohio, bought goods in Cin-
cinnati early in December.

George Link, retail jeweler at 1761 Vine
Street, has proved himself to be a mighty Nimrod.
He brought home fifty-two rabbits recently from
a hunting trip.

Ed Jacobs, of D. Jacobs & Company, whole-
sale jewelers in the Merchants' Building, Sixth
and College Streets, said the firm experienced
the best Christmas trade it ever had.

The Cincinnati Retail Jewelers' Association
met November 6th to make plans for the annual
election, which will be held in January.

Julius D. Jacobs, of D. Jacobs & Company,
was married December 22d to Miss Regina
Rothschild, daughter of Mr. and Mrs. Charles
Rothschild, of Cincinnati, Rabbi Melzeiner offi-
ciating. They left for a honeymoon trip to Cuba
and on their return will reside in the Eden
Apartment Building, Eden Avenue.

C. E. Richter, of Richter & Phillips, whole-
sale jewelers, made quite a hit as jeweler in
charge of the jewelry booth at the Shriners'
Bazaar in Music Hall early in December.

Mrs. R. Kupperschmidt, of Lawrenceburg,
Ind., was in Cincinnati about the middle of De-
cember buying holiday jewelry stock.

Lindenberg & Fox, wholesale jewelers, re-
ported a fine Christmas trade and claim it was
considerably better than last year's.

H e K.YSTOINE,

A. H. Feltman is now manager of the retail
department of S. & H. Gilsey Jewelry Company.

Eugene Frohmeyer, until recently with L.
Gutmann & Sons, will be identified with Kline
Bros, new wholesale jewelers in the Traction
Building, after the first of the year.

William Pflueger, of Joseph Noterman &
Company, big diamond jewelers, said the retail
jewelers in his territory have been doing a nice
business and that diamonds have been moving
especially well.

J. D. Jensen & Company, retail jewelers at
Henderson, Ky., have enlarged their store and
have installed new safes and additional fixtures.

J. B. Osthoff, of Joseph Noterman & Com-
pany, left December 18th for an extensive fishing
trip in Florida. It has always been Mr. Osthoff's
desire to land a large tarpon and his friends here
hope his wish will be gratified on this trip.

Jewelers' Security Alliance
The regular monthly meeting of the executive

committee of the Jewelers' Security Alliance was
held on Friday, December loth, the following
members being present: Chairman Butts, Presi-
dent Sloan, Vice-Presidents Wood and Cham-
penois, Treasurer Karsch, Secretary Noyes and
Messrs. Alford, Bowden and Brown. The fol-
lowing new members were admitted:

M. Blackenstos, Niles. Ohio.
George R. Clark, St. Cloud, Minn.
Crescent Jewelry Co., Ogden, Utah.
L. E. DeLanty, Parkville, Mo.
F. A. Hausen & Co., Fergus Falls, Minn.
J. E. Gilleland, New Cambria, Mo.
J. W. Mathis, Marshall, Minn.
B. T. Nedland, Hillsboro, N. Dak.
J. N. Rovang, Fergus Falls, Minn.
Samuels Bros., Youngstown, Ohio.
W. G. Smith & Son, Youngstown, Ohio.
Vautrot & Myers, Warren, Ohio.
Weber jewelry and Music Co., St. Cloud, Minn.
G. F. Albright, East Liverpool, Ohio.
F. M. Benner, Lisbon, Ohio.
N. N. Copeland, Brackenridge, Pa.
Hamilton Jewelry Co., Benton Harbor, Mich.
George C. Johnson, Leetonia, Ohio.
W. F. Kemble, Lisbon, Ohio.
C. F. Kesselmire, Salem, Ohio.
C. M. Wilson, Salem, Ohio.
R. A. Noble, East Liverpool, Ohio.
E. C. Rufle, Lisbon, Ohio.
Stein & Damon, Alliance, Ohio.
H. A. Hutchinson, Massillon, Ohio.
L. L. Jackson, Chattanooga, Tenn.
William Moore, Newcomerstown, Ohio.
F. N. Prevey & Co., Akron, Ohio.
H. A. Seidel, Lebanon, Ohio.
A. R. Von Dette, Bennington, Vt.
B. Wingerter, Akron, Ohio.
F. P. Becton, Waterbury, Conn.
J. A. Crossman, Fairview, Okla.
Gillican & Co., Brunswick, Ga.
M. Greenwold, Parkersburg, W. Va.
H. P. Kizer, Weiser, Idaho.
S. E. Laraway, Eugene, Oregon.
E. L. Seidel, Marengo, Iowa.
H. W. Spung Marlette, Ohio.
G. W. Staff, i■Tew Canton, Ill.
E. A. Zernitz, New Haven Conn.
Jackson Brothers, Rockford, Ill.
John C. Peach, Pulaski, N. Y.
Rubenstein Bros., Williamsport, Pa.
A. K. Merriman & Co., Gallipolis, Ohio.
Buehler Brothers, Osage, Iowa.
W. C. Carroll, Lebanon, Ky.
Ed Castor, Waseca, Minn.
F. H. Harm, St. Paul, Minn.
Johnson Jewelry Co., Anderson, Ind.
Nachtsheim & Son, Shakopee, Minn.
N. J. Weiland, Logan, Ohio.
A. M. Wendel, Lancaster, Ohio.
I. L. Grady, Jackson, Tenn.
Regnier & Shoup Crockery Co., St. Joseph, Mo.
T. J. Hines, Terrell, Texas.
Herzog-Thompson Co., Birmingham, Ala.
Hoshor & Barnes, Rosendale, Mo.
ITub Jewelry Co., Columbus, Ohio.
Mrs. Mary Ruetty, Columbus, Ohio.
Emil Steinman, Sacramento, Cal.
L. N. Tomlinson, Bridgeport, Conn.
A. M. Balding, Atlanta, Ga.
Lee Cassady, Dresden, Ohio.
William Dorer, Sr., Bellaire, Ohio.
John B. Tary, Benwood, W. Va.
Yienry Zilliken, Wellsburg, W. Va.
T. E. Zimmerman, Bellaire, Ohio.
P. E. Robinson, Babylon, N. Y.
F. 0. Anderson, Minneapolis, Minn.
Mrs. T. M. Brady, Washington, Pa.
John J. Donohue, Faribault, Minn.

A. Orr Co., Rochester, Minn.
T. H. Peare, La Grande, Oregon.

S. R. Scovill Jr., Austin, 'Minn.
U. Seaman Co., Washington, Pa.

M. C. Weyer, Faribault, Minn.
Max Astor, New York City.
L. M. Catlin, Nichols, N. Y.
H. A. Gestrich, Pittsburg, Pa.
Earl W. Tozer, Wilkinsburg, Pa.
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Friederich Jewelry Store, Hayden, Colo.
J. E. McKee, Waddington, N. Y.
L. E. Speltz, Winona, Minn.
Louis F. Stock, Kennewick Wash.
W. A. Fisher, Fairmont, VV. Va.
W. A. Grant, Harrisburg, Ill.
G. C. Hayes & Co., Morgantown, W. Va.
H. S. Hayes, Morgantown, W. Va.
Mrs. 0. A. Kerns,_ Moundsville, W. Va.
Moskowitz Bros., New York City.
Mumms & Pomerleau, Minneapolis, Minn.
S. Silverman, Altoona, Pa.
Robert Steel, Hammonton, N. T.
Abner C. Thomas, Sistersville, W. Va.
C. A. Wernecke, St. Marys, W. Va.
Julius Windner, Philadelphia, Pa.
Hart jewelry Co., New Orleans, La.
C. C. McBurnett, San Angelo, Texas.
Beyer & Dalton, Rochester, N. Y.
Henry C. Becker, New York City.
M. J. Johnson, Huron, ,p. Dak.
Ryan Jewelry Co., Omaha, Nebr.
Paul M. Strain, Bloomington, Incl.
Charles A. Morris, Newberg, Oregon.
Judd-Gross Co., Toledo, Ohio.
E. I. Burn, Waynesville, N. C.
Stahlberg jewelry Co., St. Charles, Mo.

The following rewards were ordered paid:
No. 93—To Edward Segkora, a citizen of

Madison, Wis., for the arrest and conviction of
Samuel Eisner, a paroled prisoner from Joliet,
Ill., who threw a brick through the window in
W. J. Gamin's jewelry store on October 11th at
noontime, intending to steal three trays of dia-
monds of the value of between $5000 and $6000.

No. 94—To Detective George Chase, of Salt
Lake City, for the arrest and conviction of Fred
Butler, who broke into the store of J. S. Jensen
& Sons through a rear transom and stole two
watches and a gold chain, but was unable to get
anything more because he was frightened by a
burglar alarm which started to ring.

No. 95—To Officer George Johnson, of Lan-
caster, Ohio; Hocking Valley Railroad Detective
Skenyon and Detectives Gordon and Rourke, of
Columbus, Ohio, for the arrest and conviction
of Edward McMahon, who broke into the store
of H. R. Boving and stole watches and jewelry
amounting in value to over $500.

The executive committee requests us to warn
the trade against the very unwise practice which
seems to be quite common among jewelers of
closing up the store temporarily during the day
to go to lunch or to do some errand, leaving the
stock exposed in the show cases and very fre-
quently not taking the precaution of locking the
safe or only turning the combination part way.
Such a practice is an invitation to thieves to
break in and there have been several cases within
a short time where several thousand dollars'
worth of property have been stolen under such
circumstances. Our confidential book, recently
issued to members, if given proper attention, will
prevent the losses which are so apt to occur, as
it is an encyclopedia of the various methods em-
ployed by thieves and the best means of pre-
vention.

Making Metallized Flowers
According to a French patent recently issued,

metallized flowers are produced in the following
manner : If a rosebud is to be metallized, the stem
is replaced by a metal pin inserted in the calyx
nearly to the top of the flower. The bud is then
hardened by immersion in an alcoholic solution
of shellac made by dissolving 6 ounces of shellac
ill one quart of alcohol. After drying for half an
hour it is again immersed in the shellac and then
completely covered with bronze powder by dust-
ing over with a brush. After further drying
it is submitted to the electroplating process. An
acid copper solution is used and a copper deposit
is given the bud. The pin serves as the connec-
tion. The bud thus copperplated is washed in
hot water, dried in hot air and then freed from
vegetable matter by heating over a Bunsen burner.
Finally the surface is cleansed by a three hours'
soaking in dilute muriatic acid (I part of acid
to 4 parts of water). This is followed by wash-
ing and immersion in a potassium carbonate
solution to neutralize the acid, then by washing
again. It is then dipped into a mixture of 3 parts
of nitric acid and I part of sulphuric acid to
brighten. The connection between the stem and
flower is next made rigid by a plaster molding
when it is tinted to any desired color by means
of colored lacquers.
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ALEXANDER H. REVELL & CO.
Chicago, Ill.Rees, Dayton, Eastman and Hawthorn Streets

Above cut shows a corner in the Jewelry
Store of Wm. K. Sandberg Co.,

University Bldg., Chicago.

We have reached cc Perfection"

in manufacturing Artistic Jewelry

Fixtures, Show Cases, Wall Cases,

Tables, etc.

You can profit by our experience of

more than a "Quarter of a Century"

and let us design your store or any

changes you contemplate making.

Write us to-day for our
new loose leaflet catalogue

SPECIAL BARGAINS

OMEGA
MOVEMENTS and WATCHES

TO CLOSE OUT STOCK OF THESE

TELEGRAPHIC ORDERS IMMEDIATELY FILLED

EDMOND E. ROBERT, 3 Maiden Lane, NEW YORK

January, 1910 T H E

The Salesman's Relation to
Credits

Credit Builds Up Business; Truth Builds Up
Credit

Every salesman should seek to estab-
lish a close, friendly relationship with the
credit man of his house. The man who
thinks Ile can get along well enough by
himself makes a great mistake, encoun-
tering many pitfalls that could easily have
been avoided by advising with his credit
man. In the end he must do that anyway,
for no sale is final until it passes the credit
department. The salesman who thinks he
could get along very nicely if it were not
for the "old man" at the desk would get
along a great deal better if he took him
entirely into his confidence and freely
sought his advice concerning his trade.

In turn, information to the
Keep the credit man from the sales-
Credit Man man, under ordinary con-
Posted ditions, is peculiarly valu-

able. The salesman is
posted as is no one else, by frequent visits,
knows the buyers' strong and weak points,
the general condition of trade in the towns
and surrounding country and, if shrewd,
can intuitively sense the hazard of an
account from actual contact with all con-
ditions surrounding it. If a salesman re-
ports his opinion of each risk assumed by
the house on his territory, it does not take
long to tell the value of his observations
and whether he possesses the capacity of
giving a dependable rating.

The credit man, like the salesman,
must know more of a man than he knows
himself. The two classes of men resemble
each other in the delicacy and onerousness of
the duty they have to perform in reading the
signs of the coming stoppage of an account.

No salesman, however efficient in other
respects, who saddles his firm with uncol-
lectable or troublesome accounts can hope
to succeed in the long run. He is a source
of loss, instead of a medium of profit.

In reality, the salesman is the first
judge of credits for his house. No matter
what fate may attend his choice of accounts
when they reach the credit man, the first
selection is entirely in his hands. If he
is bent on rolling up sales at any hazard
more than to the more important work of
carefully picking his way and keeping the
credit department posted on the changing
complexion of his customers' affairs, he
will find himself continually in hot water.
He is the first judge of credits in every
transaction. The credit man may exercise
supervision, may accept or reject his

KEYSTONE

orders, but he depends upon the salesman's
judgment more than on any other source
of information, and looks to him as the
man on the ground.

Exercise your discretion to
the best of your ability and
where the slightest doubt
exists as to a basis for

credit, tell the credit man all about it.
Many salesmen, like the ostrich that hides
his head in the sand, point only to the
bright side, in the blind hope that the other
side will not be detected. One thing is
certain where this is practiced : If the
credit man is unable to verify the negative
side, accepting the salesman's report, and
ships the goods, sooner or later the telltale
truth will come out in the ledger. "Be
sure your sin will find you out" ; there is
no escaping that ledger in its work of
separating the sheep from the goats. Then
it is that the salesman's weakness is dis-
covered and his measure taken.

The shrewdest and most
experienced make mistakes,
but picking good accounts
means a great many things

to be avoided, as well as accomplished. A
general warning for overzealous salesmen,
and especially for the young salesmen, may
be sounded in the statement that poor
credits always betray themselves to the
close observer in some manner or other,
and to avoid unpleasant complications the
result of such observations should always
accompany the order. Better still, leave
the "lame ducks" for the other fellow.
There is no sport to the real sportsman in
taking a crack at a winged bird simply to
bag the game. Go after the good accounts;
there are plenty of these on every man's
territory.

Judgment and

Discretion

Pick Out

Good Accounts

When to

Refuse Credit

When an account that has
once been good begins to
go the other way, do all
you can to preserve it by

proper nursing, helpful suggestions and
accurate information to the credit depart-
ment. Remember that the very existence
of your house rests on the ability of its
credit man to know the assets of its cus-
tomers, the condition of their business, the
chances of being willing and able to pay.
With his experienced eye and mind he can
foresee a coming crash long before the
man most interested. He can see the
faults of location, of stock, of character
of the man. In refusing credit he often
renders a service to the prospective custo-
mer, but it is seldom appreciated. Now
and then a merchant is wise enough to take
advantage of the candid opinion of an out-
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sider and curtail, rather than increase, his
liabilities. Usually he is not.

On the other hand, the credit man, by
extending credit, often puts heart into a
struggling man and makes his success
certain. A mark of confidence from one
whose judgment is considered good is
enough to strengthen a merchant's belief
in himself, shaken, perhaps, by unexpected
experiences.

Held-up Orders
When you are tempted to
inwardly curse the credit
man for "sitting on or-

ders," try to figure out, if you can, that
you have no one but yourself to blame for
your disappointment. Orders "held up"
in the office form two classes—those that
are "N. G." and those that require the
most rigid inspection. The latter frequently
receive the approval of the credit man and
are "passed out" as soon as he is satisfied
from all points of the compass that no real
risk is involved. The delay in shipment
often rests with the salesman for not
having furnished a correct statement with
the order. Remember, the credit man must
make no mistakes. There is no department
of the establishment where a blunder may
prove so costly. He must not reject a good
customer or approve a bad one. He must
use tact in ascertaining the truth and in
stating it. The future of the house rests
on his wisdom and courage. A credit man
can no more make mistakes without dis-
covery than a train dispatcher can. He
cannot begin over again like a salesman or
buyer ; he must do perfect work every time.

The science of credits is not an exact
one and not one to which the same rules
are applicable at all times and for all lines
of business. The endeavor of the credit
man is to keep his losses as near the zero
point as possible without limiting sales.
There are many things he must know to
guide the ship of commerce with which
he is intrusted, such as the condition of a
territory as regards money when a corn-
paratively small area may be experiencing
business depression because of continued
bad weather, extension of a new railroad
cutting off trade, crop failure, or similar
causes, while other territory in the same
locality is enjoying phenomenal prosperity;
he must be informed as to the cost of pro-
duction, amount of stock on hand and, in
fact, all the operative details of his own
business, to enable him to judge wisely in
putting out goods.

—"Men Who Sell Things," by W. D. Moody.

Accuracy and rapidity are both necessary to
make repair work profitable, and they are secured
by the use of Moseley Lathes. Get the genuine.—
Adv.
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ABSOLUTELY GUARANTEED AGAINST BREAKAGE

MADE IN I4& 10K GOLD I4K PLATE STERLING SILVER

A COMPLETE LINE of 10K. PLATE WILL BE READY 
FEBRUARY 1st.

STERN BROS. & CO., 
3343 Gold Street NEW YORK

avoid delay use local address'. 33-43 Gold Street

Salesrooms and Offices of the Diamond Department a 68 
Nassau Street, New York

Diamond Cutting Works ------ 142 West 14th Street, New York

BRANCI I OFFICES: Chicago. III., 103 State Street ; Amsterdam, Holland, I 2 Tulp Straat ;

London, Eng., Audrey House, Ely Place

% to!

Makers of GOLD JEWELRY TO THE
JOBBING TRADE EXCLUSIVELY

Rings

Fobs

Veil Pins

Ring
Mountings

Bead
Neck Chains

Festoons

Rope Chains

POPULAR PRICES

Cigar Cutters

Fob Seals

Brooches

Bracelets

Link Buttons

Barrettes

Pocket Knives

Collar Buttons

Cameo Goods

Lockets

Studs

Hat Pins

Screw Earrings

Locket Rings

Emblem Goods

Lapel Buttons

Scarf Pins

Crosses

Gold and Silver Cigarette Cases

Baby Pins

Tie Clasps

Charms

Neck Chains

Vest Buttons

Silver and Gold
Thimbles

Silver and Gold

Match Boxes

33-43 Gold Street - NEW YORK
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THE circle or circular band on the inside cap
of the watch case is a distinctive HOWARD

feature, protected by letters patent.
The Public has learned to identify the

HOWARD by this trade-mark, and in selling
the HOWARD Watch it is well to call attention to this mark,

as showing that the watch is a HOWARD—cased, timed and
adjusted in its case at the factory and authorized by the

E. Howard Watch Company under its certificate of guarantee

and price protection.

E. HOWARD WATCH COMPANY
WALTHAM, MASS.

THE HOWARD WATCH

WITH the most modern Railroad
equipment—the electric loco-

motive—trains must be run under short
headway ; time calculated by seconds rather than
minutes.

The Roads faced a new problem—that of
greater accuracy in the trainmen's watches. But
the HowARD Watch was waiting. It seemed
to have been made for this exacting service. Its
every-day performance finer, more precise, than
the most rigid Railroad requirement.

The 'r ime Inspectors of these Roads officially
approved the HowARD—the most accurate watch
in the world.

The American Railway employee is a high-
grade man. It's amazing the things he has to know.
Two of his prominent traits are pride in his work and
respect for a fine watch. Don't be surprised if you find
him carrying a hundred-and-fifty-dollar HOWARD.

A HOWARD is always worth what you pay for it.
The price of each watch—from the i7-jewel in a fine
gold filled case at $35.00 to the 23-jewel in a 14 K.
solid-gold case at $15o.00—is fixed at the factory, and
a printed ticket attached.

Not every jeweler can sell you a HOWARD Watch. Find the HOWARD Jeweler in your
town and talk to him. He is a good man to know. Drop us a postal card, Dept. L, and
we will send you a HOWARD book of value to the watch buyer.

E. HOWARD WATCH COMPANY
BOSTON, MASS.

The above announcement appears in the leading magazines and periodicsIs for January. It reaches 7,500,000 subscribers (about jo,000,000
readers). It will be seen by every man in your community who can afford to buy a watch. Some of them will be interested. Are you a
110 WARD dealer ? Do the people of your locality know that they can find the HOWARD at your store?

9!
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THE POPULAR PARAGON
JAS. BOSS Stiffened Gold Watch Cases

F.233

F.234

SPECIALLY THIN AND COMPACT

MADE IN 16 SIZE AND 12 SIZE

AND IN 25 YEAR AND 20 YEAR

16 size
12 "

16 size
12 "

PRICE-LIST
25 YEAR

Plain or E. T.

• . $17.00
. 14.00

20 YEAR
Plain or E. T.

• • • $12.50
. 12.00

Subject to Catalogue discount

Engraved

$18.50
15.50

Engraved

$13.50
13.00

If you have not seen this
particularly attractive line,

order samples from your

wholesale dealer

Trade-Mark Trade-Mark

The Keystone Watch Case Co.
Philadelphia

Chicago San FranciscoNew York

8.232

S•BO

JAIL

8.233

8.234

B 235

B. 23S6

SWING RING
WATCH CASES

DUST AND DAMP PROOF

JAS. BOSS Stiffened Gold

(Guaranteed for 20 Years)

Trade-Mark

Artistic in model.

Correct in construction.

Perfect in finish.

Moderate in price.

The popular model for railroad
men and all others requiring a
strong, serviceable case.

Made in Plain Polish, Engine-
Turned and a large variety of
Engravings.

SOLD BY ALL LEADING JOBBERS

The Keystone Watch Case Co.
Philadelphia

New York Chicago San Francisco
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EXCELSIOR WATCH

I001C ahead a few years:
Your boy customers for the

Excelsior have grown up. Your men
customers are in better circumstances.

They will want finer watches. It's
human nature for these people to buy their expen-

sive watches from the jeweler who took good care

of them when they had only a few dollars to

spare.
The Excelsior Watch has 7
jewels, quick train and cut
expansion balance, with Bre-
g,uet hairspring. Stem-wind
and pendant-set (except

.4\ 
18 - size hunting, lever-set).
Made in 6, 12, 16 and 18
sizes—open face and hunt-
ing. Plain polished, engine-
turned and fancy engraved
cases of three grades — Gold
filled, 20 year; Gold filled,
10 year; and Silverode. Retail
prices, $4.50 to $11.00.

Every Excelsior Watch is cased at the factory, adjusted in
its own case and sold complete —with a printed price . ticket
attached that makes the price uniform everywhere and insures
your rightful profit on every sale.

Inquire of your jobber and write to the factory

for literature.

New York Standard Watch Company
Jersey City, N. J. 'NEW YORK STANDARD WATCH CO. Jersey Cit
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A Quick Repair Makes an Easy Sale
ARE YOU HAVING TROUBLE WITH MATERIAL?
Can't Get the GENUINE and Your REPAIR WORK is Delayed?

HERE IS THE SOLUTION

OUR NEW MATERIAL CABINET
DESIGNED TO MEET JUST THIS EMERGENCY. CONTAINS AN ASSORTMENT of PARTS
MOST FREQUENTLY NEEDED, PUT UP IN STRONG GLASS BOTTLES. READY TO USE

New England Watch Co. Material.

$ 5.00 ASSORTNII.NT

HAVE ONE OF THESE CABINETS ON YOUR WORK BENCH
NEW PARTS MAY ALWAYS BE

BEARING OUR TRADE

The "Elk Watch
„

IS MAKING A HIT

B. B. "Alden" Movement
Double Roller Lever
Elk Dial in Five Colors
20 yr., G.F., Jointed,$12.50

Subject to Keystone Key and
6 Per Cent. Cash Discount

OBTAINED IN SEALED PACKAGES

MARK DIRECT FROM

THE NEW ENGLAND WATCH CO.
WATERBURY CONNECTICUT

OR THE LEADING JOBBERS

SPECIAL DISTRIBUTERS: CROSS & BEGUELIN, NEW YORK CITY
SCHWARTCHILD & CO., CHICAGO, ILL.

Trolley Special
,„

For Motormen and Conductors

High-Grade Lever Movement
Double Roller Escapement

Jeweled

20 yr., G.F., Jointed, $12.50
Solid Nickel, - 4.00

Subject to Keystone Key and
6 Per Cent. Cash Discount

Easy Lessons in Drawing for
Watchmakers

No. 7

Defective pitchings is our subject for
study this month. First, we will explain the
difference between depthing- and pitching.
Depthing, refers to the depth to which the
wheel and the pillion intersect each other ;
pitching refers to the relative sizes of the
intersecting parts. If the center (or pivot
holes) of the wheel and the pinion are so
located that their pitch circles just meet on
the line of centers, the depthing is correct;
if they are too far apart, so that the pitch
circles do not meet, the depthing is said to
be too shallow or scant ; if, on the other
hand, they not only meet, but overlap each
other, the depthing is too close or full.

The pitch circles may meet properly,
but the parts may not have the correct rela-
tive sizes—that is, an error in the pitching.
The sizes of the wheel and the pinion
should always have the same ratio as that
between the numbers of teeth and leaves.
f there are 6 leaves in the pinion and 48

teeth in the wheel, the ratio is 6 to 48, or
I to 8. The pitch diameters of these pieces
must then be in the same ratio, i to 8, i. e.,
the pitch diameter (and, of course, the
semi-diameter or radius) of the wheel must
be 8 times that of the pinion. When that
is the case, the circular pitch of the wheel,
as measured on its pitch circle, will be of
the same length as the circular pitch of
the pinion measured on its own pitch circle.
The wheel and pinion should revolve with
uniform velocity, as if their pitch cir-
cles were rollers revolving in contact; this
necessitates that their circular pitches
should be of equal length.

If the circular pitch of the wheel, i. e.,
the distance from the front of one tooth
to the front of the next one, has not the
same length as that of the pinion, they will
not revolve with equal velocity, but there
will be drops or lagging behind by one part
or the other, with irregular action, friction,
etc. If the pinion is too large (or too
small) for the wheel, the arc called its
pitch circle will be longer (or shorter)
than that on the pitch circle of the wheel,
because, after the pitch circle is divided

into 6 parts, the part belonging to each
leaf will be greater (or less) than if the
pinion had the correct size. If the wheel
and pinion really were two rollers revolving
in contact, the wheel would be caused to
revolve oftener (or less often) than it
should by the improper size of the pinion.
And the same occurs when the wheel is of
improper size. But as they are not rollers,
the wheel cannot revolve faster, being pre-
vented by the projections we call teeth and
leaves ; it can only revolve the proper num-

ber of times, but it does so with much
rubbing and wear.

Such an error is a defective pitching.
The pitch circles of the wheel and the
pinion have not the correct relative sizes,
and therefore their circular pitches, or the
arc allotted to each single tooth and leaf,
are not of equal lengths. If the pinion is
too large, its circular will be longer than
that of the wheel, and vice versa. For
purposes of study it will be easier to draw
the pinion as the defective part, having it
either too large or too small relatively to
the wheel. A pinion too large is equivalent
in effect to a pinion of correct size and a
wheel too small; and a pinion too small is
equivalent to having a wheel too large for
it. And as the difference in size is more
easily seen on a small piece than on a large
one, the effect of improper pitching will be(w) 

pinion.
oroe clear if the error is shown in the

In Figs. 19 and 20 we show XX, the
pitch circle of a wheel whose radius is io
inches. It has 40 teeth and the pinion has
8 leaves. The ratio is, therefore, 5 to I,
and one pinion should have a radius of
± 5 = 2 inches. The pitching will

then be correct. But instead of that, we
will show two incorrect sizes of pinion ; one,
with its center at P, has a radius of 1.75
inches; the other, with its center at PI, has
a radius of 2.25 inches, .1. e., one has a
radius one-quarter of an inch too short
and the other is the same amount too long.
The circle Xigr is the pitch circle of the
smaller one, and XX 2 that of the larger
one. We do not show the correct size, but
its pitch circle would come between the
other two. Both of those shown meet the
pitch circle of the wheel properly at 0, and
the depthing is therefore correct—only the
pitching is wrong.

In Fig. 19 we show the driving tooth,
tr, as being half through the driving, i. e.,
it has advanced its own breadth beyond the
line of centers, or below it, the motion of
the wheel being downward, as shown by
the arrow. One tooth has the normal
breadth, one-half of the circular pitch.
The following tooth, t2, is, therefore, its
own breadth behind (or above) the line of
centers. In Fig. 20 the driving tooth has
advanced nearly 2° further, which, of
course, brings the following tooth awl the
Pinion leaves forward considerably.

Here we would explain the method of
locating the position of the different parts.
As soon as the pitch circles are drawn, of
the proper size, find the length of the circu-
lar of each and mark it upon the pitch
circle in some place where it will be con-
venient for setting the divider points to the
right distance apart by its means. The
circular pitch of the wheel is 3600 ± 40 =
90, which extends from a to 12, on the pitch
circle of the wheel, as seen in Fig. 19. The
circular pitch of the pinion is 3600 8 =
450, which extends from a to b on each of
the pitch circles, X'Xi and X2X2 in Fig. 19.

For convenience we will also divide
this distance into smaller parts, to be ready
for taking measurements. On the wheel
we divide the arc, a to b, into two equal

(Continued on page 99)
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Our New Line
for 1910 is the best and most attractive that we

have ever produced. We have expended a great

deal of time and thought on it with the result that

we have produced a line that is entirely unique

and out of the ordinary run of things.

TRADE-MARK

A& Z. LINE
TRADE-MARK

of CHAINS, FOBS and BRACELETS

can always be depended upon for high quality,
nobby designs and excellence of finish. The

complete line will be shown to the trade about

January 15th by the following representatives:

OUR REPRESENTATIVES: 

MR. GEO. GARLAND
Care of Columbus Safe Deposit Co., Chicago, Ill.

MR. ED. J. GROSS
201 Aragon Building, Kansas City, Mo.

MR. FRANK J. BLAINE
Traveling Representative, covering Ohio and Indiana

MR. J. SHEA
71-73 Nassau Street, New York

MR. F. V. GLIDDEN
Traveling Representative, covering the Pacific Coast

MR. M. S. OLIN
Traveling Representative, covering Pennsylvania,
Ohio, Virginia and Washington, D. C.

MR. W. P. JEFFERSON
Traveling Representative, covering New England
States, Central and Northern New York

Don't Buy Your Spring Stock Until You
Have Seen the A & Z. LINE

NEW YORK CHICAGO

A &Z. CHAIN CO.
116 Chestnut Street PROVIDENCE, R. I.

Makers of 1/10 and 114 Gold Filled Chains and Bracelets

The Only Exclusive Chain Makers to the Retail Trade

CINCINNATI KANSAS CITY

Established 1889 21st Successful Year

The Jewelers
School of Engraving

First Exclusive Engraving School

Original and Most Practical Course

COPYRIGHTED BY RICHARD 0, KAND1.11A. 1909

NOTICE
We furnish practical Engraving Tools, fitted and sharpened ready

for use.
We arrange splendid private courses in Watchmaking and in Optics

in connection with our Engraving Course.
We do Trade Engraving.
We sketch MONOGRAMS, 25 cents and up.
We make special designs for Jewelry, Class Pins and Medals.
We furnish good positions to all who so desire.

Write for New Catalogue

CORRESPONDENCE SOLICITED

Suite 1 104 Heyworth Building, CHICAGO

RICHARD 0. KANDLER, President

January, 1910 T H E

Easy Lessons in Drawing for
Watchmakers

(Continued from page 97)

parts, ac and cb, either of which Will be
the breadth of a tooth. Of course, if the
tooth is wider than the usual breadth, the
distance from b to c should be made to
correspond. The arc ab on the pinion we
will divide into 6 equal parts, one of which
we mark as bc. This distance, repeated,
is the breadth of a leaf, i. e., one-third of
the circular pitch. The distance cb is used
to find the center of the leaf, for drawing
the semi-circular addendum upon its end.
By measuring this distance from the front
of the leaf we find the center for the
addendum.

Having- determined the position in
which we 'il1 have our driving tooth, as
shown in Fig. 19 by tr, we set our dividers
to the distance ab on the wheel and measure
that distance back (up) from the front of
tr. The point so found will be the front
of the tooth P. Measure the distance bc
up from this latter point and you have the
back of P. Then set your drawing pen to
the distance cb and, with one leg at the
front of the tooth, you draw the curved
back of the ogive; setting the divider leg
at the back of the tooth, you draw the front
of the ogive. This is the short and easy
method of shaping the ogive described in
Article VI and is as well adapted to our
present purpose as any, but any other
form can be given to it if preferred.
Instead of locating the following tooth, as
above directed, we can set our divider
points to the distance bc and measure four
steps back from the front of the tooth V,
marking where each step comes on the
pitch circle. Then from the first to the
second mark will be the breadth of the
tooth V; from the second to the third mark
will be .the space between the two teeth,
ti and t2; from the third to the fourth mark
will be the breadth of the following tooth, t2.

We now draw the acting flank of the
leaf as a pinion radius resting against the
ogive of tooth tr, representing the position
to which it has been carried by the driving
tooth. To distinguish the two pinions, all
the leaves belonging to the smaller pinion
(with its center at P) are marked r, and
those belonging to the larger pinion, with
its center at PI, are marked 2. By remem-
bering this, it will be easy to trace out the
action with each pinion. [laving drawn
the radius P, resting on the tooth U, we
set our dividers to the distance ab, or 45°,
and measure that distance (on the same
pitch circle) back (up) from the extremity
of the radius we have just drawn, which
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\v ill give us till front of the second leaf ;
450 further back will he the point for the
front of the third leaf.

From each such point we measure back
the distance cb, which gives us the center
for drawing the addendum on the three
leaves. Setting our drawing compasses to
the distance cb and using these last named
points as centers, we draw the three ad-
denda. It is then easy to add the other
flanks of the leaves, and they are complete.
Be careful to use the distance ab or cd for
measuring on its 0701 pitch circle only. If
we should use the distance ab from X'X'

Oil the circle X2)C2, or vice versa, great
.errors would obviously result. It will not
be necessary to further explain the method
of drawing the pitching, and we will now
study the action.

The Smaller Pinions.—The forward
leaf, marked i in Fig. 19, rests against the
driving tooth, t'; the second leaf is free,
but the third leaf touches the back of the
following tooth, t2. The effect of having
a pinion relatively too small is seen to be
to produce butting and clogging, even
when the depthing- is correct. If we fol-
low it to Fig. 20, where the parts are
further advanced, it will be seen that the
second leaf is still free, but the third leaf
now overlaps the back of the following
tooth, showing that the motion from the
position Fig. 19 to that in Fig. zo is im-
possible. The wheel would be effectually
blocked in the position shown in Fig. 19,
and could not have gone to that in Fig. 20.

The Larger Pinions.—When the for-

ward leaf, marked ,?, rests against the driv-
ing tooth, ti, in Fig. 19, the second leaf (a)
already over/aps the following tooth, t2.
As it is, of course, impossible for the parts
to really' get into those positions, it is evi-
dent that the lower or forward leaf, 2,
could not touch tooth 1' at all, but the
second leaf a would rest against the ogive
of the following. tooth, t2. In other words,
the driving- before the line of centers
would be already beg-un when the driving
tooth, 11, is only half through the driving.
It would, in fact, have begun before the
driving tooth reached its present position.
For if the second leaf is drawn just touch-
ing t2, the first leaf would be some 6° away
from the tooth ti, showing that nearly two-
thirds of the driving would be clone before
the line of centers, even with an 8-leaf

If we follow the parts to the positions
shown in Fig. 20, where they are supposed
to be still further advanced, we find much
the same condition of things there. The
second leaf. has advanced about 6°, but it
overlaps tooth P about as it did in Fig. 19
and the same remarks will apply to it.
From all of which we learn that a pinion
too large for the wheel causes clogging and
the driving action is abnormal, very little
of it being done after, and nearly all be-
fore, the line of centers.

With these instructions the reader can
easily make a drawing showing.the driving
tooth with its front just at the line of cen-
ters, and another showing it a little beyond,
say half the breadth of the tooth below,
and he will find the study very interesting.
He can also investigate the effect when
incorrect depthing is added to incorrect
pitching. The method of delineating an
incorrect depthing was explained in Article
VI and consists in varying the center of the
wheel when drawing its pitch circle, so
that it would be to the right or left of the
position occupied by XX in these cuts, ac-
cording as a full or scant depthing is to
be shown.

The graphic method of studying the
action of depthings and pitching is the most
satisfactory, if not the only satisfactory,
one of all. We would be glad to show and
explain the different modifications which
are found,- but space is lacking. As we
have now shown, the operation is neither
hard to understand nor to practice. You
have only to first determine the facts you
wish to study and the positions in which
those conditions will present themselves,
then the actual delineation of them is easy
and the understanding of their meaning is
rapid and certain.

[THE END]



The above illustration shows the Actual Dial Size of allof the 3 inch sizes. The 3;r3 and 4 inch sizes are approxi-mately relatively larger. There are 3 sizes of each Model—see Price List. All cases are of the approved " screwbezel," water and dust proof type and are made ofPolished Brass—but " to order " will be finished Nickeledand other finishes.
EXCELLENT for use on AUTOMOBILES and MOTOR BOATS

THE

8 Day )AUTO CLOCKHigh Grade

Nothing but unusually large facilities, highest grade automatic ma-
chinery and a specially large force of highly skilled employees permits
the Prices made on these Excellent Clocks.

Oar It gives the USER an excellent clock at (for the quality) a very
moderate price.

ear We give Discounts to Dealers and to Legitimate Jobbers, insuring a
reasonable profit.

giar The movements are all 8-Day, high grade, very rigidly built, are
7 Jeweled and have Breguet Hairspring and Compensation Balances
with Timing and Balance Screws, etc., and are secured by screws
through back of the case—the best possible way.

PRICE LIST
MEMO.—If any of these clocks are wanted fitted with our (patent applied
for) STEM WIND and STEM SETTING Device, the most effective,
compact and convenient device of the kind ever put on the market,
ADD $2.50 to below list of Prices.

Size Models A, B or C Model D Model E
3 inch $15.00 $18.00 $21.00
3' inch $16.50 $21.00 $24.00
4 inch $18.00 $24.00 $27.00

The Illustrations below show in Reduced Size the General Style of the various Models

Model A
In 3 sizes—see Price List

Model B
In 3 sizes—see Price List

Model C
Adjustable to various angles by
Ratchet and Nut at back. In
general appearance it closely
matches many makes of speedo-
meters. In 3 sizes—see Price List

Secured to Dashboard by Safety Locking
Device.

Model E
In 3 sizes see Price List

The Illustrations below show the (patent applied for)
STEM WINDING and STEM SETTING Device

On Models A, B and C it projects through side of case. On Models D and E it pro-jects through bottom of case and eliminates seconds dials. Compact and effective.

- 
adr IF CLOCKS wanted FITTED with this device, ADD $2.50 to Price Lists

Model D
In 3 sizes—see Price List

TO DEALERS
This page, if cut out and kept, will make a good,

temporary. illustrated catalogue—as of date,
December, 1909.

litirIN ORDERING, state the Model and Size wanted

ORDERS and Correspondence Solicited

BOSTON CLOCK CO.
16 STATE ST.

BOSTON, MASS., U.S.A.

IR` MORGAN & ALLEN CO., 150 Post St.
San Francisco, California
Sales Agent, Pacific Coast

TO JEWELERS During 1910 a quite complete line of our
BOSTON Mantel Clocks will be ready.

January, 1910 T H

Electric Turret Clocks

New "Waiting Train" Type

By ALFRED E. BALL, in the Journal of the Society of Arts

Several different systems of electrically-driven
clocks have been designed and are in use in which
the hands are sheltered from the wind; but it
appears that no electrical system for driving the
exposed hands of large turret clocks exist which is
capable of dealing with all atmospheric conditions.

It must be understood that turret clocks with
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FIG. I

exposed hands are compelled to work under con-
ditions unfavorable to good time-keeping. At
times, during a gale of wind, for instance, or a
snow storm, the hands (and consequently the
clock) are helped forward, and at other times
they are retarded, so much so that time-keeping
is interfered with, and, in fact, public clocks are
often found to be stopped after a storm.

Horologists have for many years past applied
themselves to the problem of separating, if pos-
sible, the time-keeping function of the clock from
the hand-driving mechanism in order that the ever
varying pressure of the wind on the exposed hands
may not affect the time-keeping of the clock. To
this end, various rentontoir trains have been in-
vented and a number of gravity escapements. The
best-known type of the latter is probably that of
the late Lord Grimthorpe, which is, largely, and
in fact almost exclusively used in this country.

An arrangement which was probably first
adopted in England and is now favored for large
clocks in America, is to provide a light, finely-
made time-train and impose on it time-keeping
duties only, while a heavy powerful train is pro-
vided for driving the hands, the progress of the
latter being controlled entirely by the former.
Such an arrangement is certainly a step in the
right direction. A mechanical connection, how-
ever, has to be maintained between the two trains
of wheels, and, consequently, the two functions
cannot be entirely dissociated.

With an electrical turret system, however,
which has been invented by the firm of Gent &Co.,
Ltd., whose factory is at Leicester, an entire dis-
sociation of the time-keeping and hand-driving
functions is obtained.

The electric hand-driving train, instead of
being driven by a force of fixed value (such as a

KEYSTONE

weight), as in a mechanical turret clock, which
has to serve both when the load is heavy and
light, is constructed so that its power becomes
automatically adjusted to suit the load, the load,
in fact, determining the power to be developed.
The only connection between the hand-driving
function and the time-keeping function in this
new arrangement is the simple electric connecting
wire, which obviously cannot transmit any me-
chanical resistance that may be applied to the
hands.

This "waiting-train" movement consists essen-
tially of a vibrating motor pendulum and a half-
minute time-control. The vibrating motor pendu-
lum, when working, becomes re-energized as often
as the amplitude of its vibrations fall below a
given value. In vibrating, the motor pendulum
by means of a hook-shaped pawl, A (shown in
Fig. I), pulls around the escape wheel E, and the
wheel-train gear, tooth by tooth.

Normally the re-energization of this motor
pendulum takes place about once per minute. It
is obvious, however, that if resistance is applied
to the hands, such as is produced by wind pressure,
storm, snow, etc., these re-energizations would
take place more often, in fact, even as often as at
each vibration, if necessary.

Working under these conditions, the motor
pendulum is found, as would be expected, to
develop considerable power, even from 40 to 50
times that which is normally required. As all
clocks with exposed hands have to deal with a
varying load, the conditions of driving are com-
pletely met by the "waiting-train" movement.

The half-minute control operates as follows:
The simple-train is so designed that the motor-
pendulum in vibrating advances the hands half a
minute in approximately twenty-seven seconds.

FIG. 2

A pin, F, in the escape wheel, E, then lifts the
control lever, C, and disconnects the pawl, A, of
the motor-pendulum from the train of wheels by
lifting it out of the wheel, E, allowing the motor-
pendulum to oscillate idly. It is here that the
control from the entirely dissociated time-keeping
mechanism comes into operation. This time-

IOI

keeping mechanism (which is described below)
is known as the B. P. Patent Time Transmitter,
and its duty is to send out electrical impulses
precisely at each half minute.

On the periodical half-minute impulse of the
time-transmitter occurring, the control magnet,
Dr, becomes energized, the control lever, C, is
released and the motor-pendulum again drives
forward the hands as before, the control being
repeated at each and every half minute, and in
this manner the heavy exposed hands are pro-
pelled with practically a continuous motion. It is
obvious that, no matter how exposed the turret
clock driven by this system may be, its accuracy

becomes equal to the accurate time transmitter
controlling it.

The time-transmitter mechanism effecting the
half-minute control, and shown in Fig. 2, is
driven on a gravity principle which estab-
lishes a new type of escapement or rather
propelment, differing widely from gravity escape-
ments hitherto employed. In the older types of
gravity escapements the pendulum is obliged to
lift its own driving force at each swing in
order to unlock the escapement. It has, in fact,
to perform a recoil action. This work also is
imposed on the pendulum at a time when it should
be left severely alone; that is to say, at the end
of each swing, when its kinetic energy is at its
lowest ebb, and when the pendulum is in a con-
dition in which it would easily be influenced by
varying friction while doing such work.

With the B. P. gravity principle the pendulum
is entirely free at the end of each swing, and the
work of unlocking the gravity lever and also the
application of the impulse takes place when the
kinetic energy of the pendulum is considerable.
The roller and pallet method of gravity impulse
allows the gravity lever to be at all times very
close to its work, and to be applied at the most
advantageous moment.

The application of this gravity impulse to the
pendulum is effected in the following manner:
Normally, when swinging with the pendulum, the
pallet, H (shown in Fig. 3), passes close
under but does not touch the roller, I, of the
gravity lever, J. At each half minute, however,
the pawl, K, engages the deeper cut tooth, L, of
the escape wheel, N, dnd enables the pawl exten-
sion, K, to engage the supporting catch, NI, at
the point, N' (instead of passing through the

(Continued on page 103)
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MANUFACTURERS OF

POPULAR PRICE CUT GLASS
HONESDALE, PA.

NEW YORK OFFICE-37-39 MURRAY STREET

have reserved this space for the purpose
of advertising their new

"  CARNATION"

pattern, one of the most exquisite flower

designs ever offered to the Trade at a
medium price.

Watch the next issue

LEARN ENGRAVING $5
For FIVE DOLLARS we send you a complete set of lessons, well illustrated,
in letter and monogram engraving on jewelry, silverware and other metals. These
lessons are prepared by an expert engraver of twenty-five years' experience and
explain sharpening and tempering tools, plain, bright-cut, wriggled and other
cutting ; engraving script and other letters ; leaf, block, ribbon and entwined mono-
grams, transferring, cementing and many other valuable tricks of the trade. We
also send you a set of gravers (sharpened), a good oil stone, a block to hold
lockets, watches, etc., which is also a perfect tool sharpener ; dividers ; 10 metal
plates ; 6 rings and 6 thimbles to practice or, and a book of " Monograms and
Alphabets."

Book of Monograms and Alphabets
Every letter of the alphabet combined with every otner letter in script and block styles;
Script, Old English, Roman, Block, German, Hebrew and Greek Alphabets ; Year-Date Mono-
grams; Ornamental Initials ; Fancy and Ribbon Monograms. $1.00 postpaid.

ALL HAND-CUT TUMBLERS A SPECIALTY
ASK FOR CIRCULAR AND FULL PARTICULARS

AMERICAN SCHOOL OF ENGRAVING
45 Maiden Lane, NEW YORK, U.S.A.

January, 1010 T H E

Electric Turret Clocks

(Continued from page to!)

stirrup, N2) and so releases the gravity lever, J,

from the catch at the point N3. The gravity lever

being freed, the roller, I, drops on to the "dead"

face, HI, of the pallet, H, and on rolling down

the incline, liz, of the latter, imparts to the pendu-

lum the impulse of constant force. This impulse

is completed by the gravity lever being definitely

arrested by the platinum surface, 0, meeting the

platinum surface, P. The circuit being corn-

pleted through their surfaces, the magnet, R, RI,

becomes instantly energized and the gravity lever

is lifted to its (original) potential position by the

armature, S, the circuit being again broken by the

contact breaking screw, T. The current which

flows for an instant through

the magnet, R RI, also

flows through a circuit or

circuits containing impulse

clocks, turret clock con-

trols, or other apparatus,

such as workmen's check

clocks, which it may be de-

sired to operate by the

periodical half minute im-

pulse. Fig. 4 shows such a

ci re ui t, in which are

operated impulse clocks,

workmen's check clocks,

also a number of bells

which are automatically

rung (by means of contacts

within one of the clocks)

at the times of starting

and stopping of work in

factories, etc. The warn-

ing bell shown in the dia-

gram is one of the features

of the system. This bell

gives audible warning when

the battery is weakening

—long before the battery

would fail, however—thus

preventing the stoppage of

the system through a failing

battery. The transmitter; when controlling a turret

clock, is usually fixed at the base of the tower

or similar low level position, where it can easily

be reached for occasional regulation, and this does

away with the need of mounting the steps of a

tall tower. This low position also gives the ad-

vantage that the transmitter is not subject to the

vibrations often present ill a higher position in

the tower. It will be readily recognized that to

be able to fix the time-keeping mechanism in the

most suitable position for good time-keeping, re-

gardless of the position of the large clock, is an

advantage which cannot be overlooked. It will

also be recognized that with this electrical system

of driving the hands, a large turret clock with

exposed hands can be easily made to keep time

to a degree of accuracy hitherto only associated

with astronomical regulators. Electric striking

and chiming can also be added which is entirely

automatic in its action and there is no limit to

the size of the bells which may be struck. The

whole of the apparatus is worked off Leclanche

cells, the current consumption being small, and

no winding or attention is required.

A description of this electric time-keeping

system would hardly be complete without a short

reference to an automatic lighting device, which

turns on the gas or electric light (employed to

r. NMI erL 0
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illuminate large public dials) at dusk and turns

it off at dawn. The time, however, of lighting

up may vary from 4.20 P. M. in the winter to

to P. M. in the summer, with an equal variation

of time for the switching off. Seeing that with

electric clocks there is no longer need to ascend

the towers for the purpose of winding, it would

be a pity to have to do so each week just to

reset the times of lighting up and turning off.

By an ingeniously arranged cam, however—which

by means of simple reducing gear revolves only

once in two years—the times of lighting and

extinguishing are altered automatically. The

error due to leap years is so nearly allowed for

that the error remaining is only ten minutes in

thirty years, and at the end of this period can be

corrected and reset for a subsequent period of

thirty years in less than one minute. This device

*0 4it
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but notice the remarkable improvement which has
taken place in store lighting, street lighting and,

quite recently, in residence lighting, by the adop-
tion of the Tungsten lamp. Not only has the
general illumination been vastly improved, but
the central stations who have been most active in

pushing Tungsten lamps on their circuits, have

been amply repaid by increased revenue. This

has been brought about by their being able to re-
place gas, gasoline and other inferior illuminants,

thereby increasing their connected load.

A Watch With a Luminous Dial

A new form of watch with luminous dial
that may be read in the dark, is described in the
"Applied Science" pages of La Nature. Its name,

"the radium watch," is unfortunate and mislead-
ing, since there is no ra-
dium about it. Says the
writer who tells of it in
the paper above mentioned:

"The first thought that
one generally has on wak-
ing in the night is to know
what o'clock it is ; repeat-
ing clocks and watches that
strike the hour when de-
sired cost too much to be

71)
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in extended use. The ̀ ra-
diutn watch,' whose price is

 • reasonable ($7) gives, on
the contrary, everyone an
opportunity to ascertain the
hour in darkness. The idea
has occurred to many per-
sons to make dials lumi-
nous by means of phos-
phorescent powders, but the
results are not always satis-
factory, on account of the
feeble light emitted by cal-

. cium sulphide, which is not
.e,, - very brilliant except when

recent ly exposed to sun-
11.1c RE...on Dew S

is the invention of I. H. Parsons and A. E. Ball,

the patentees of the various clock apparatus

described above.

Tungsten Lamps

Since Edison's invention of the old incan-

descent lamp there has been nothing brought out

that compares in importance with the Tungsten

lamp, writes Fred T. Benson, of the General

Electric Co. The Tungsten lamp is as far ahead

of the old carbon filament lamp as the latter

was ahead of the old-fashioned open gas burner.

Passing through various stages of experiment and

development covering a number of years the

Tungsten lamp has reached perfection. It is the

highest attainment in incandescent efficiency. It

has an average life of 800 hours at the remarkable

efficiency of i to OA watts per candle—practically

three times the light of an ordinary carbon fila-

ment lamp of equal life and current consumption.

This remarkable economy is obtained, moreover,

with a greatly superior quality of light, of in-

creased brilliancy and intensity.
The advent of the Tungsten lamp has created

quite a revolution in all kinds of lighting in the

Middle West. Anybody familiar with the con-

ditions here less than two years ago cannot help

light. Evidently there is no
radium in the composition
used on the dial of the

\Vateh t hat we have recently tested * * * but
it is a new phosphorescent powder vhose bril-
liancy much surpasses that of any that we have
hitherto seen. F.Ven after several days, without
again exposing it to sunlight, it continues to shine
brightly. Only the hands are covered with it, and
a small luminous point is placed on each of the

hours. This is quite sufficient, for we are so ac-

customed to a clock dial that we can tell time by

the position of the hands, without the necessity

of acually seeing the figures. If there is any

doubt, we may always find out what the figures

are by counting from the figure 6, from which

the luminous dot has been purposely omitted.
* * * The watch also has an alarm, whose
bell is quite loud when the case is open. This
is so arranged that when the lid is open it forms
a support, so that the dial is then disposed ver-
tically. The dimensions are those of an ordinary
watch and nothing distinguishes it from others

at first sight.

Plebeian Becomes Aristocrat

"Sure, an' what the divvil is a chafin'-dish?"
asked Pat.

"Whist, man," answered Nora, "it's a fryin'-
pan thot's got into society."
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(The above appears on all our goods)

Is your store a"Quality Shop?"
If not, make it so. " Goods of

Quality " will give you the patron-
age and confidence of your com-
munity. "Quality" should be
y0 11 r first consideration when
putting in your stock as it is with
your customer when making his
individual purchase. We have
aimed to keep up the standard of
our line to merit it being called
"The Quality Line at prices
which cost you no more than
goods of an inferior 0-rade.
We carry everything in the line

of jewelry except watches and
rings.

ge Frontier
Jewelry Mfg. Co.

BUFFALO, N. Y.

•" The House of Quality

 11;6

 •■•••••••••••••••••■

The Buyer of Discretion
IS CONTENT WITH THE

BEST QUALITY ONLY

Quality and Design
HAVE c_A.LWAYS BEEN OUR

PERSISTENT AIM

WRITE US FOR SAMPLES,

CATALOGUES OR DESIGNS

Manufacturers of College Jewelry, Class
Pins and all Classes of Special Work

14 Blount Street, Providence, R. I.
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How to Make a Horizontal
Sun Dial

Sun dials are usually considered as ex-
pensive ornaments for the garden, but they
are easily made and far from expensive in
construction. The horizontal dial shown
at Fig. I is very suitable for a small lawn
or garden, and gives the hours from 4
o'clock in the morning until 8 o'clock at

FIG. I

night, providing that there is any sun to
give the necessary shadow.

All dials consist of a plate, on which
the hours are marked, and a gnomon (the
upright piece which causes the shadow).

To set out a dial, it will be
Finding the necessary to have the lati-
Latitude tude as near as possible;

this may be obtained from
any good atlas or map, and, to take Boston
as an example, we must proceed as follows:

Draw on a piece of paper a square

A

• -

.

,

42.

G

4 K

,
i

fi E

8
FIG. 2

equal to the size of the required dial, say To
inches for a 3-foot high column, and draw
a line A B, as shown at Fig. 2 ; at a little
more than one-third up this line from B
draw a line at right angles, as shown at
C D, cutting A B at E. C D will represent
the 6 o'clock, morning and afternoon, hour
marks. On the line C E take any point, F,
and set off an angle equal to. the lati-

tude, 42Y2 (this being easily done with a
protractor).

Carry the line G on A B, and then
bisect it at H, and draw a perpendicular,
H I, equal to F H. With I as center, de-
scribe a quadrant (one-fourth of a circle),
J K, and divide it into six parts and draw
lines through these points from I to F G.
To mark off the hours, draw lines from E
through LM HN and 0 to the sides of
square and mark as shown. The other side
may be marked out from this. The two
hours below the line C D, on each side, are
the same distance apart as those above, and
should be marked off with dividers.

We may now proceed to
The Plate make the plate (Fig. 3),
of the Dial this being a piece of brass

or zinc, Io/4 inches square
and about No. 18 SW gage in thickness,
the lines being etched on as follows : Pre-
pare a sheet of metal by scouring the sur-
face, previously leveled and quite true, with
emery cloth and oil, and finish with pumice
powder until the surface is quite smooth.
Next, cover the plate with a thin coat of
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Japan or brunswick black on front, back
and edges.

Marking
the Dial

When quite set, draw the
lines on with a fine pencil
(allowing A  inch in the
middle for the thickness of

the gnomon), and scratch them in with a
scriber, so that the surface of the metal
is bared. The plate should now be placed
in an acid bath, this being composed of
equal parts of nitric acid and water. It
will be noticed that the acid will cause a
gentle ebullition, and will eat away the
clean parts. It is most important that the
scratching is carefully done, so that the
lines to be etched are quite clean ; any part
still covered with the resist will be un-
affected by the acid.

After the plate has been in the acid
for a few minutes, the plate should be re-
moved to match the progress of the acid,
and if it is considered sufficiently deep the
plate may be washed to stop further action.

To remove the ground or resist, soak
the plate in hot soda water and brush it off
with a stiff brush, or leave the plate for an
hour or so in paraffine.

The plate should be well coated with
transparent lacquer, and if desired the
etched lines may be painted with black paint
so as to show them up. The holes should
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be drilled and the slots cut to take the
gnomon as shown in the section, Fig. 4.

The latter and most important portion
of the deal should now be cut out of No. ro
SWG brass, the angle at point E being
5 Iy2°, this being the latitude of Boston.

PIG. 4

The gnomon should now be securely
riveted to the dial, and the sun dial will then
be ready for mounting.

The column or standard
shown at Fig. r is a thick
piece of timber, a piece cut

off the end of a 9 inch by 9 inch balk, about
4 feet 6 inches or 5 feet being required.

If a length of balk cannot be obtained,
the column may be built up with I/-inch
boards, as shown by the dotted lines in the
plan, Fig. 5.

The top should be accurately trued up
and made up quite smooth, and the top
cornice fixed so, this being made of 5-inch
by i4-inch wood, with a chamfer of 2-inch
by 4 inch. The corners should be mitred.
and the four sides either nailed or screwed
in position. The slight bevel at the top
edge will enable the rain to run off. At a
distance of 3 feet or so from the top nail
on a plinth, made of i r-inch by 2y—i11ch
wood, about 5 feet being required. The
chamfer on the top edge should be 4 inches
down and within Y, inch of the back. The
upright bars should be r-inch by Y2-inch
wood, and should be nailed on securely.

The whole of the woodwork should

The Standard
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now be painted with at least three coats of
good oil paint or, if desired, be varnished
the same number of coats. The plate should
now be screwed in position, and the whole
thing is now ready to be placed in position,
due north and south. It is roost important
that the dial should be quite horizontal, a
spirit level being necessary to get it quite
true.—The Electrician and Mechanic.
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YOU BUY A

NEW HAVEN
CLOCK

YOU GET

A SOLID BRASS STANDARD
MOVEMENT WITH TURNED
STEEL PINIONS—NO STEEL
PLATES TO RUST.

A SEAMLESS SOLID BRASS
NICKEL-PLATED CASE STRUCK
UP IN A DIE—NOT A TIN, IRON,
STEEL OR ZINC BAND MERELY
JOINED TOGETHER.

A CLOCK THAT WILL LAST
YEARS AFTER THE CHEAP
ONES HAVE WORN OUT.

THE TATTOO
4 INCH CASE

ALARMS EVERY TWENTY SECONDS

FOR FIFTEEN MINUTES ON A 4-INCH

BELL -METAL GONG ON BACK OF

CLOCK.
HAS SWITCH FOR STOPPING ALARM

A GOOD TIMEKEEPER
A SURE ALARM

WRITE FOR ADVERTISING MATTER
AND PRICE

THE NEW IIAVEN ("LOCK CO.

IIEW HAVEN LONN.
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C. L. GUINAND'S
Split Horsetimers

and Split
Chronographs

In all kinds of Cases for

Horsemen, Automobilists

and Scientific Purposes

41. Acknowledged in Europe and America as the most
accurate and reliable make on the market. Neat and up-to-

date in every way. Send for illustrated booklet of all kinds

of Complicated Watches and place your order early, as these

goods have been short every season for past five years.

JULES RACINE & CO.
Chicago, 103 State St. New York, 37 Maiden Lane

 EXCLUSIVE IMPORTERS 

FLOOR SPACE IS VALUABLE
—entirely too valuable to have it filled with counters or show cases that
don't sell goods. To get the best results you should put in the

at-eelmaa All-Glass Show Case
Make an attractive display of some of the finer lines in which

there is most profit and this case will soon pay for itself.

Above the base the Silent Salesman is all heavy plate glass without a clamp, bar, or anything

to obstruct the view. To attractive appearance it adds a strength and rigidity that insures

long and satisfactory use. The price is all out of proportion to the selling power of the

case —in fact, not much more than is asked for the old style cases. Outdoor cases a

specialty. Write to-day for information and prices of what cases you want. Address Dept. C.

DETROIT SHOW CASE CO.

AkoNG`` sTh'4,s
4.*

Show Case Makers to Progressive Merchants

476-490 West Fort St., Detroit, Michigan
NEW YORK SALESROOM, 744 BROADWAY

LEO A. FELDM A N, Selling Agent  

Write for Our Book on Modern Store Fronts
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The Surface Appearance of
Solders

Abstract of a paper read at the autumn meeting of the
Institute of Metals, held at Manchester, England

It is well known that sales of solder
are often influenced by appearance rather
than by chemical analysis, and the fol-
lowing are the chief properties taken into
account:

I. Its appearance. It is generally cast
in the form of strips, and particular atten-
tion is paid to the nature of the surface as
to whether it is white or has a yellowish
color, bright or dull, smooth or rough,
spotted, pitted or pimply, and whether it
has or has not a furrow.

2. Its toughness, and the nature of the
fracture.

3. Its hardness.
4. Its melting point.
A good solder, as far as appearance is

concerned, should, when ill the form of
strips, be white, have a furrow running
along the center, be smooth and free from
rough patches, spots, pits or pimples and
be free from strippling at the ends.

The following are the conditions which
affect the appearance of solders:

I. Chemical composition.
2. The temperature of the metal when

casting.
The surface is generally better when

the metal is poured hot, but not too hot.
Metal which pours spotty may often be
remedied by varying the conditions of
pouring, etc.

3. The material of which the mold is
made, a bad conductor of heat like marble
being generally supposed to give a better
surface than one made of a good conductor,
such as iron.

4. The temperature of the mold ; to a
certain extent, the slower the metal sets,
the better the surface.

5. The thickness of the strips.
6. The use of a cone in pouring or the

addition of a little grease or resin.
The first series of experi-
ments were made in order
to examine the effect of
small quantities of anti-

mony on tinman's solder, and at the same
time to determine the effect of casting
under different conditions.

Preliminary experiments vere first
carried out in a small iron mold giving a
strip 3 x 5/16 x A. inches, and in a marble
mold giving a strip 4 x Y2 x 0 inches. The
experiments were afterwards repeated on
a larger scale in full-sized molds in the
case of the alloys giving the best surface
appearance, the alloys being prepared in a

Effect of

Antimony
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crucible in a wind furnace under charcoal.
The dimensions of these larger strips were:

In the iron mold—Length, i x inches;
width, inch; thickness, 3/ inch.

In the marble mold—Length, 16 inches;
width, 72 inch ; thickness, 0 inch.

These experiments were carried out
vvith a series of alloys containing 46 per
cent. of tin, from i to to per cent. of
antimony and the rest consisting of lead;
and, for comparison, an ordinary tinman's
solder, containing 50 per cent. tin and so
per cent. lead, was used. The bars of
solder were nicked, fractured and the frac-
ture examined.

The solder containing no antimony was
tough and gave a silky fracture. That con-
taining antimony was not so tough and was
very finely crystalline, this crystallization
slightly increasing with an increase in the
amount of antimony. The alloys containing
I and 2 per cent. of antimony were fairly
tough ; the alloy with 3 per cent. was in-
clined to be brittle, and this property gradu-
ally increased, until with 7 per cent. of
antimony it was quite brittle.

The comparison of surfaces of the
solders showed that with I per cent. of
antimony the surface is not so good as that
obtained with ordinary tinman's solder,
whereas with 2 per cent. of antimony a
surface equal to or better than tinman's
solder can be obtained. On increasing the
antimony above 2 per cent., roughness,
spots, pimples, or frostiness are obtained.
The results obtained in the larger molds
confirmed those produced on a small scale.

The microscopic examination of the
solders containing antimony throws some
light on the effect of this metal. In the case
of the alloy containing 3 per cent. of anti-
mony, bright, cubical crystals are seen 011
the prepared sections after polishing and
etching with hydrochloric acid. These
crystals probably consist of the compound
SnSb, and as it has a lower specific gravity
than the bulk of the alloy, it rises to the
surface. On the other hand, the alloys con-
taining I and 2 per cent. of antimony re-
spectively contained no separated crystals
of this compound.

Varying quantities of cop-
Effect of per were added to the
Copper solder by first making a tin

and copper alloy and using
it for introducing the copper. The chief
effect of copper is to cause blisters and
crystallization down the center. In quan-
tities of less than .6 per cent. the surface
appearance is not bad. Above .6 or .7 per
cent. the surface appearance was quite in-
ferior, as it became dull, flat and crystal-
line in addition to having many blisters.
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It may be mentioned that copper has. a
much greater effect on the surface appear-
ance of tin than on solder. On fracturing,
it was noticed that copper hardened the
solders, increased the toughness and
changed the silky fracture into a minutely
crystalline one.

The effect of small quanti-
ties of silver on the surface
appearance was ascertained,
because certain colonial

users of large quantities of solder prefer
these to be made with lead containing silver.
In these experiments the silver was alloyed
with the lead and then the necessary tin
was added, and the solder poured into a
marble mold as before.

Up to .2 per cent. of silver a peculiar
but by no means unpleasant appearance is
given to the solder which, on increasing the
silver, develops into a very white and dis-
tinctly crystalline surface, especially about
the center of the ingot. These solders were
quite tough.

Extremely small quantities
Effect of Zinc of zinc were found to be

absolutely fatal to the ap-
pearance of solders. The effect of zinc is
to produce a minutely crystalline surface
when the quantity present is from .or to
.02 per cent. With per cent. the stir face
is very crystalline with pimples, blisters
and is uneven. Besides the very inferior
surface appearance, difficulty was met with
in pouring clean from the crucible, a ten-
dency to the formation of skins and skulls
being noted.

Effect of
Silver

Effect of
Bismuth

In quantities up to I per
cent. bismuth was found
to have no appreciable
effect on the surface ap-

pearance of tinman's solder.
I. Tinman's solder contain-
ing 2 per cent. of antimony
gives, under proper condi-

tions of casting, a surface which is bright,
clear, smooth and superior in appearance
to that of the alloy consisting wholly of
lead and till in equal proportions.

2. Soldiers containing more than 2 per
cent. of antimony give surfaces which are
either rough, spotty, frosty or pimply, but
the extent to which these defects are pres-
ent does not increase in proportion to the
amount of antimony added.

3. The surface obtained by casting in
marble molds does not seem superior, as
regards brightness, smoothness or clearness
to that obtained in iron molds, but a more
clearly defined furrow is generally obtained.

4. Solders containing small quantities
of copper give good surfaces, but with a
tendency to blister, while larger quantities
give dull, flat, crystalline surfaces.

5. Solders containing small quantities
of silver have a peculiar white crystalline
appearance on the surface.

6. Zinc is a most detrimental metal to
have present in solders, as minute traces
give very inferior surface appearances.

7. Bismuth in small quantities has no
effect on the surface appearance of solders.

Conclusions

The many thousands of more than satisfied
watchmakers are the best proof of the superiority
of the Moseley Lathes. Get the genuine.—Adv.
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DO YOU WANT "THE BEST" LINE OF

FOBS AND CHAINS
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SELLING FEATURES
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The LOCAL REPUTATION of a school
is a particularly exact indication of what the school
really is, because it is based on the opinions of persons
who see the work of the school day in and day out, year
after year and who personally know the men who con-
duct and teach the school.

The local reputation of our school is shown in one
way in a book recently published, " The City of Lan-
caster," by R. M. Reilly, Esq., an impartial account of
the city's government, social and educational life, etc.,
in which it is stated that:

"The Bowman Technical School, now in its twentieth year, has made
the name of Lancaster familiar to many in widely separated lands ; nearly
every State in the Union, Canada, Alaska, Mexico, and even British South
Africa, being represented in its enrollment of students. The school was
founded by the late Ezra F. Bowman anti was one of the pioneers in the
movement, now becoming universal, toward teaching the finer industrial
arts in schools instead of by the defunct apprenticeship method."

Our school and its work have frequently been

praised by editorial comment in the local newspapers,
whose commendation is valuable because it is unso-
licited, and because they are under no obligation to us.

If you are interested in increasing your
ability and income, write for our catalogue

THE EZRA F. BOWMAN
TECHNICAL SCHOOL

of Watchmaking and Engraving
LANCASTER = PENNSYLVANIA

'We've oot it ... (9. : : fleet)
A Complete Illustrated Cotoloue ontl Ptice .1.411

----OVER 800 DESIGNS—
OF PRESENTATION JEWELS, BADGES AND

FOR ALL SECRET SOCIETIES

SEND 1,011 IT AT ONCE. ; NO CHARGE,. LIEER

IT Will Help YOU Get Business -

THE C. G. BRAXMAR CO., Manufacturing
NEWIll and 12 Maiden Lane

EMBLEMS

.t I. ././2SCO I72er

Jewelers
YORK, N. Y.

Landis School of Engraving

Winter Course Now Open
Spring Course will Open April 1st

If you winh to take a Course this Winter please

write us at once, and we will assign and hold a

place for you.

Our new School rooms have every modern con-

venience and comfort.

Our methods are original and entirely new. We are

the founders of a new system in the Art of Cutting

and Designing, which enables a pupil not endowed

with artistic skill to learn to make perfect letters.

Write us, and we will give you an idea of what you
could accomplish by Inking a Course with us.

Landis, Proprietor and Instructor

M. L. Landi.s, 119 Mt. Vernon Ave., Detroit, Mich.
Positively no Mail Course given. Attendance only
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Subscribers wishing inquiries answered in this depart-
ment must send name and address—not for publication,
but as an evidence of good faith. No attention will be
paid to anonymous communications. Questions will be
answered in the order in which they are received.

An INDEX to the questions answered in Workshop
Notes department for each year accompanies each Decem-
ber number. Subscribers are requested to preserve these
indexes, and, before mailing questions, to refer to them,
as similar questions may have been answered in previous
issues. These indexes are arranged alphabetically, accord-
ing to subject covered in each answer, and tell the issue
and page on which the information may be found.

"Elgo."—A seven jewel watch I had to repair
had a very poor motion, but after I opened up the
banking pins, giving a little wider motion to the
fork, the balance struck out freely and keeps up
a fine motion and the watch keeps time satis-
factorily. I got the results, but do not know what
the trouble was and would like to be informed.—
When the banking pins were set too closely to-
gether the guard pin was made to stand too close
to the edge of the roller table, so that it slightly
touched it at times, depending on the position the
watch was in, and this frequent drag on the roller
of course prevented the balance from turning
freely and showing a good motion; when you
opened the banking you moved the normal position
of the guard pin (when the fork is at rest against
the banking) away from the roller edge so that
the balance could run without interference, hence
the increased motion.

"Manimoth."—We experienced no difficulty in
handling most any kind of watch movement, yet
we are annoyed very much at times in repairing
alarm clocks and other kinds of clocks and we
should be very glad to have you give us some
information regarding repairing alarm clocks. We
have a number of alarm clocks, several of them
new and of Ansonia make, which will not run
and we are very much puzzled to know just what
the trouble is, as the train seems perfectly free,
the movement in beat, the hairspring in proper
shape and yet these clocks will not run and we
are very much puzzled. Do the mainsprings in
these alarm clocks ever become set, or what do
you suppose is the trouble with these clocks? We
also are having some trouble with an enameled
iron clock, which when brought to us would run
very much too fast, gaining half an hour or more
each day. The pendulum bob seemed to be much
too light, so we put on a much heavier pendulum
ball, but this did not slow it enough, so we then
put on a longer pendulum, but the clock now
seems to not run at all. In lengthening the
pendulum rod, would it also be necessary to
lengthen the arm of the verge? If you could give
us some good information regarding this and also
in regard to repairing the running part of alarm
clocks, it would be very much appreciated.—An-
swering the second part of your question, we
understand that you first increased the weight of
the pendulum bob ; of course, this did not make
sufficient difference in the timekeeping; the time
must be made slower by lengthening the pendulum
rod. But when you lengthened the rod, and also
used the heavier bob, you imposed too much work
on the power delivered by the clock and the clock
consequently stopped. Use the longer pendulum,
but use the original weight of bob. The verge
arm need not be lengthened. The first part of
your question cannot be answered unless we can
examine the clocks in question.

"August."—In your August, 1908, journal, on
page 1311, you give a description and illustration,
a copy of which is herewith reproduced, of a tool
for stretching wheels. Following is your write-up on
this subject: In modern watchmaking, as well as in
repair work, the watchmaker is often obliged to
rectify a bad gearing by stretching the wheel.
This operation requires a certain amount of care

if the result is to be satisfactory. It is necessary
that the wheel should be practically round and
the teeth should not be deformed, the rounding-up
machine being incapable of correcting the teeth
of a badly stretched wheel. Different tools exist
for stretching, all of which are capable of pro-
ducing satisfactory results, if one knows how
to use them. Nevertheless, it seems to us that a
description of a very simple, inexpensive tool,
which gives excellent results, even in inex-
perienced hands, would be of interest to our
readers. With this tool the wheel is never de-
formed; it is even unnecessary to stretch the arm
first, as is always the case when the work is done
directly with the hammer or other tool, so as to
avoid deforming the rim between each arm. Be-
sides, one can, without inconvenience, increase
the diameter of the wheel the length of its teeth,
a maximum which one is rarely obliged to ac-
complish. This (Fig. 54) tool is composed of a
round base, with a cut into center. In this sink
is fitted a steel bottom and on top of that a mov-
able cylinder. The wheel is placed between the
disk and the cylinder. These two pieces are
drilled through the center; the hole thus formed
is intended to receive the pinion. A few strokes
of the hammer on the rounded extremity of the
tool suffice to increase the diameter of a wheel
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the amount required to correct the gearing. Now,
I understand that if the opening of this cylinder
is large enough it would receive the center pinion
attached to wheel. But what amuses me is to
learn why and from what source power from the
stroke of a hammer should produce enlargement
of the diameter of wheel. The wheel rests in the
cylinder upon two flat internal surfaces only. I
tried this experiment in my staking tool but could
not obtain any results. True, the punch from the
force of the blow from the hammer would result
in nothing more than to ornament the wheel with
dentation. If you have any reason to believe this
tool is of value, and practical, I wish you would
enlighten me thoroughly on this subject, as I will
then have Hardinge Bros., of Chicago, Ill., make
up this tool from your special drawing and de-
tailed instructions.—The series of articles from
which you quote was a translation of a series
which appeared in a French horological journal
and was published to afford American workmen
an opportunity of seeing how European watch-
makers go about their work. Whether or not the
device you mention works well we are unable to
say, as the methods explained in these translations
are from the experience of the French workmen
who wrote the original articles mid we, of course,
have had no means of judging their merit. From
the description of this stretching device, however,
we are rather unfavorably impressed, although the
only right way to determine its value would be
to make one and try it. We cannot tell you any-
thing more definitely about it than the translation
does.

"Jewels."—Is there a 26-jewel American
watch movement made? If not, would one be
practical, and state the advantage, if any. Does
or would a railroad allow one to pass as standard
on their road? Please state the disadvantages to
one over a 23 or 21 jewel.—There is no 26-jeweled
American watch made ; the highest number of jewels
regularly used is 23. There would be no practical
advantage in using more than 23 jewels. Further-
more, in order even to make use of 23 jewels to
advantage it is necessary that the watch have
one of the later styles of barrel in which the
main wheel is fastened to the barrel arbor and
the two together turn, the barrel arbor, of course,
turning all the time the watch is running and its
pivots running in jeweled bearings. The watch
is jeweled, except the barrel arbor pivots, as is
the 21-jeweled movement with the old style barrel,
the two extra barrel arbor jewels making the
number 23. The motion of the members of the
train from the fourth wheel back to the barrel
is so comparatively slow that cap jewels over their
pivots are unnecessary; so, to add them, would
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simply be adding an unnecessary expense in mak-
ing the watch and •it would take more time to
clean the watch.

"Jap."—I have purchased a metric microm-
eter caliper and cannot read it accurately. It is
a No. 4 micrometer, makers, Brown & Sharpe.
I wrote to the company, but they did not explain
as clear as it might be. It has a thimble, num-
bered from o to 25, and each graduation repre-
sents 1/100 of a millimeter. The hub reads from
o to 13 and each graduation on the hub repre-
sents 50/100 mm. Now they said when the
caliper was opened till the number 5 on the
thimble considers with the line on the hub and
no graduation shows on the hub, would be 5/1oo
of a millimeter, but I cannot see it that way, for
when you open the caliper so that No. 25 on
the thimble considers with the line on the hub
it ought to be 5o/wo nim., or else do you add
the 25 on the thimble and 25 on the hub? That
is the only way I would see that it would make
sohoo mm. Suppose the caliper is opened so 3V2
on the thimble considers with the line on the hub,
what would it be—Your caliper reads millimeters
and hundredths. Start with it closed to zero;
now commence turning the thimble; as the num-
bers on the thimble pass the horizontal line on the
hub (the line parallel with the axis of the hub),
they are indicating hundredths of millimeters up
to fifty; then the edge of the thimble will be seen
to pass a vertical line below the vertical gradua-
tions on the horizontal line; this shows that the
gage has been opened to the extent of half a
millimeter (50/100), at the same time zero has
come around again on the thimble. From now
on you must add the thimble reading to the fifty
hundredths first indicated; for instance, when you
stop the gage after the half-millimeter mark is
passed and read 22 on the thimble, adding 22 to
50 gives 72 hundredths, the amount you have
opened the gage. Continuing turning the thimble
in the same direction until zero is reached the
second time, you have opened the gage one
millimeter (roohoo). To read the gage, there-
fore, first count off the number of whole milli-
meters (the upper row of graduations along the
horizontal line on the hub), then note the hun-
dredths as explained above. The principle of the
micrometer caliper is very simple; the screw in
yours has a pitch (distance from one thread-point
to the next one) of one-half millimeter. In other
words, in one complete turn of the screw it will
travel forward or backward exactly one-half
millimeter. To divide this one turn into fifty
parts will, therefore, show an advancement of the
screw (in the direction of its length) of ihoo
millimeter for each division on the thimble. It is
also easy to read half divisions of the thimble,
one of which indicates, of course, 1/200 milli-
meter. The caliper opened to 3% divisions on the
thimble would show 33/i hundredths of a milli-
meter, which can be written .035 mm., or as
7/200 11101.

"Date."—.Will you please give me date of
make of clock described below? It is a grand-
father's clock, made by "Johnathon Jesup, York
Town"; printed at top, "Made for Barzillar and
Jentina Garner." It has the moon phases at top.
I think it is an English clock, but want the date
of manufacture. Will you also tell me about the
numbers on the moon from i to 291A, and the
best way to set moonf—The principal source of
information as to English clockmakers of early
times is the collection of records kept by the guild
of London clockmakers, which has been in ex-
istence since 1631 and is known as the Clock-
makers' Company. This guild formerly regulated
the trade in London and for ten miles around the
city and any makers in this district can be readily
located as to date, place of business, etc. The
clock you have was evidently made in York, how-
ever, and we know of no way of getting infor-
mation about its maker unless you might find it
in a detailed local history of York; it is possible
one or more of these are in the larger libraries,
such as the Congressional Library in Washing-
ton, or the Boston Public Library. The numbers
on the moon dial indicate the 293/a days of the
lunar month and you can set the moon of the
clock correctly by using this in connection with
the moon's age as shown in the almanac,



If You Wish to Increase Your PROF ITS During 1910, Buy Your Goods from Us
GREAT REDUCTION IN PRICE

"IILI1KET 99 In Gold and Gold Filled Mountings
and with Rim or Frames

NOTE.-We Illeke the full line of " Ilik it " Frames in 1, 0 and 00 eye interchangeable,
Gold Filled Rimless Mountings 1-10-12 K ....... . . $7.50 per Doz. 70e. per Pr.
Gold Filled Itimle, Mountitigs 1-30-12 K  • $7.00 per Doz.
Solid 10 K. Geld Rim im•s Mountings  $15.00 wt. Doz. $1.40 per Pr.
Solid 10 K Gold Fr A vi Es $24.00 per Doz. $2.00 per Pr.
Gold 1.11101 FRAM Es 1-10-12 K    $10.50 per Doz. $1.00 per Pr.
Gold 1.11Ied C111 A M1•11•4 1-30-12 K• ...... • • • '9.50 ,. .

When one dozen or more are purchased at ono time we allow 10 percent. off for cash.
GOLD FILLED 5194. 1-30 10 K., $4.20 ; Cable, $5.20 per Dozen
RIDING BOW 1,594. 1-10 10 K., 5.40 ; " 6.80 " "
MOUNTINGS F5594. 1-10 12 K., 5.60 ; " 7.50 " "

SPECIAL OFFEIL-One sample set of gold filled 12 "Ilikit" mountings, etched oti
lenses, in nea vet Ve -lined case for fitting, $8.50 net.

LENSES IMMENSE STOCK ON HAND,
CAN SHIP AT ONCE,

Uncut Sphero-cy I i toter Cylinders and Sphericals.
TORIC, MENISt 'I.S, I'lano Micoquille and Coquille.
Also in Intend': ngeable and Rimless.

BI FOCA LS, I N VI-1131.B A PLA N ATIC, BI-SIGHT.
Perfection, Cemented and Kryptok. All the LATEST
STY LES at PRICES RIGHT.

We carry ft complete line in stock, uncut, interchangeable 1.0.00 eye ; rimless 0 and 00 eyo
in 2, 3 and 4-hole.

111111E44k
INTERCHANGEABLE EXTRA NVII 'TR

1st Qual. 2d Qual.
Per dozen

Periscopic Convex, 1 eye . $1.05 $ .70
" " 0 . 1.12 .77

" 00 " . 1.26 .90
SK EI.ETON OR RIMLESS.

Periscepia Convex, let Quality.
2-1o1e 3-hole 4-hole

0 Eye . . $1.33 $1.40 $1.47 per dozen
Ot) Eye , . 1.40 1.47 1.54

Periscopic Convex, 2d Quality.
2-hole 3-hole 4-hole

0 Eye . . . . $0.98 $1.05 $1.12 per dozen
00 Eye . . . . 1.05 1.12 1.20 "

Cemented Bifocal, lot Quality.
" Interchangeable."

1 Eye, $3.13 0 Eye, $3.25 00 Eye, $3.60 per doz.
All prices quoted on lenses from 0.12 to 4.25.
Usual advauce on strong nentbers.
Where not otherwise stated, we will allow

cash discount 10 per cent.

GOLD FILLED
SPECTACLES

No. 1.0.00 Eye
Made by the IMPROVED

ME [1101)
EXTRA FINISH
WELL TEMPERED
IG ILLY LUSTERED

No.
5524.
5525.
5554.
5555.
I 564.
F565.
5354.
5355.

12 K., 1-10 Riding now Frames
12 K , 1-10 Riding Bow Cable "
14 K., 1-10 Riding Bow
14 K., 1-10 Riding Bow Cable
10 K., 1-10 RI:ling Bow
10 K., 1-10 Riding Bow Cable
10 K., 1-30 Riding Bow
10 K., 1-30 Riding Bow Cable
QUALITY GUARANTEED, same as BILLED

Per dozen
. . $5.60

• • '7.00
7.50

• • 8.75
. . . 5.40
. . 6.60
. . 4.00

. . . 5.00

LIBRARY SPECTACLES
No. 27. Frame, Large, Round Eye Robber, $1.00 ; Celluloid, $1.25 ; Shell, $2.00-Each

No. GOLD FILLED SKELETON EYEGLASS
A593. Offset 10 K., 1-10 Mountings $4  00 Pcx OF,  $5.50
A563. Offset 10 K., 1-30 Mountings 3  00 Pcx_OE, 4  50

NICKEL SILVER, MEDIUM GRADE
674%. Riding Bow . . . Frames . . . . . ,
660,14. Straight . . . . "
686. Eyeglass Adjustable "
685. Eyeglass Offset . . "

$1  25
1  25
1  70
1  70

Over Twelve Thousand (12.0001 Satisfied Owners of the AUDEMAIR Prone (J DEMAI RIB
ut.00

Our Claim for the World Renowned Trial Case 885.00
Send for our Complete Catalogue of

Other Styles
They Say "None Better Made"
No. 1030. CONTENTS:
26 pairs each Spherical Convex and

Concave Centered Lenses, 0.12
to 8.00 diopters.

12 pairs each Cylindrical Convex
and Concave Centered Lenses
0.25 to 2.75 dinpters.

5 Prisms from 10 to 50, all mounted.
1 Opaque Metal Disk.
I Ground Glass Disk.
2 Metal Disks, Stenopaic turd Pin

Hole.
1 Plain Glass Disk.
4 Colored Glass Disks, 2 Smoked

and 2 Blue.
1 Red Glass for Muscle Testing with

PRISMS.
No. 1945. Adjustable Trial Frame,

Registering Height and Pupil-
lary Distance,Tem pies, lialf R. B.
C lete with Test Cards.
Types. etc., 820.70 Net.

Special discount of 10,A from prices
in our catalogue

No. 1030. Imitation Seal Covered Case, size 22 x 11 in.
Altimito Rings, 13' in. diameter, Convex l'olished,
Concave Bold Plated.

(kr ALL OPTICAL MACHINERY AND TOOLS FURN !SHED AT THE LOWEST RATES -Wit

THE SPENCER OPTICAL COMPANY NEriake%nRIenITS.A.

_
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"Send Us a Good Workman',
is the urgent message we receive daily from reputable jewelry
houses in all parts of the country. The jewelry trade journals
are flooded with similar requests. This shows the unusual
demand and bright prospects for watchmakers and engravers
this year.
In a short time, and at little expense, we will enable you to take full advan-
tage of this opportunity. A course at our school means a thorough
mastery ef

WATCHMAKING and ENGRAVING
also optics if desired. In our sixteen years of experience we have per-
fected so thorough and practical a system of instruction that dissatisfac-
tion or disappointment is impossible. You will begin the new year to
best advantage by taking, without delay, a course at our school.

TO ALL OUR FORMER STUDENTS AND JEWELERS

H bappy and prosperous New Tear

The PHILADELPHIA COLLEGE
BROAD AND SOMERSET STREETS

of HOROLOGY PHILADELPHIA, PA.
F. W. SCHULER, Principal . .. . ESTABLISHED 1894
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Subscribers wishing inquiries answered in this depart-
ment must send name and address-not for publication,
but as an evidence of good faith. No attention will be
paid to anonymous communications. Questions will be
answered in the order in which they are received.

"Time."-What is the best time or least varia-
tion a first-class American movement can be made
to run? / saw an article some years ago on the
question, but cannot find it.-Many persons have
ideas on the subject of the timekeeping possibili
ties of watches which are very erroneous. Their
notion seems to be that a good watch will keep
perfect time and that to do less than this is for
the watch to possess faults which are unwarranted
and proof of poor work on the part of the maker
or repairer. When you have a customer of this
kind use care in informing him that his idea is
wrong. If you do not handle the matter tactfully
he may think you are not a first-class workman
and that you "knock" his idea of perfect time-
keeping on that account. The fact is that no
timepiece, of any kind, has ever been made to
keep perfect time, least of all such a generally-
abused timepiece as a watch for pocket use. The
railroads need time kept more accurately than for
any other use to which watches are generally put.
We can, therefore, take the railroad requirements
as the best.timekeeping to be expected of watches.
Practically all railroads accept watches which
keep time to within thirty seconds a week. An
error of a little more than four seconds a day is,
therefore, what you can consider first-class time-
keeping for watches. It is true that a watch may
occasionally keep almost perfect time for a long
period, but such a case is an exception and in this
matter we must consider the average, not the
exceptions. Then this exceptionally close-run-
ning watch is sure, sooner or later, to go back on
its good record. Much unpleasantness and disap-
pointment can be saved both the watchmaker and
the wearer by understanding what is reasonable t
expect in the way of timekeeping.

"Electro Plating."-I wish to do roman color-
ing, silver plating, etc., on a small scale; also re-
move fire coat. IVould like instructions for doing
such work, also current required. Name best
work on the subject; also mention KEYSTONE'S
treating on it.-A comprehensive answer to the
first part of your question would be entirely too
long for this department. However, such matters
have been fully covered both in this department
and in general articles and serials and these you
will have no trouble in locating with the aid of
the index that accompanies each December issue.
We give below a list of various books on the
subject: "Electro Plating," by Hasluck, price so
cents; "Electro Metallurgy," by Watt, price $t.00;
"Electro Plating," by Urquhart, price $2.00;
"Electro Deposition," by Langbein-Brandt, price
$4.00; "Electro Plating and Electro Refining," by
Watt, price $4.50. Any of these may be procured,
upon receipt of price, through this office.

"Shell."-What is used to mark souvenir
shell goods and how it is list-4,-A paint made as
follows is often employed for this purpose: Dis-
solve some bleached shellac with such analine
colors as will dissolve in alcohol. Most of the
so-called diamond dyes are soluble in alcohol.
Such paint may be applied with a quill pen or a
line camel's hair brush.

"Spots."-1 would like to know how to clean
rust spots from new carving knives and forks.-
If the articles are but slightly rusted the best and
easiest method to handle them will be to immerse
them for perhaps half a minute in a weak solution
of cyanide of potassium in water, say about I oz.
to I1/4 ozs. to a gallon. Then rinse them thor-
oughly and dry. If the rust has attacked them
to any extent it may be that you will have to
resort to something stronger, in which event you

might use chloride of tin. This solution is made
up as follows: First dissolve t oz. of chloride of
till in a quart of water. In dissolving it you will
note a white precipitate will form. Now add a
few drops of hydrochloric acid. This will dis-
solve the white precipitate. Then try the articles
in this solution in the same manner as given
above for the cyanide solution.

"Rad."-You're no doubt familiar with the
little perpetual motion toys of which I enclose
rough sketch. They are made of glass int the form
of two globes; in each globe is a fan of four
blades. The blades are black on one side and
silver on the opposite side. Can you tell me what
the blades are coated with and also the principle
of this toy; why it runs only under action of
light f-The instrument you inquire about is
known as a radiometer. It is a heat engine of

remarkable delicacy as
well as great simplicity.
It illustrates a class of
phenomena discovered by

)1<CS, which are diffi-
cult to explain in a brief
way. The instrument
consists of a very slight
spider of aluminum sup-
porting on the end of
each of its four arms a
very thin mica plate,
blackened on one side
and silvered on the other
side. The aluminum
spider is provided with a
; w!;ich rests upon
a delicate needle point,
supported at the center of
glass globe, Fig. I. The
spider is retained on its

pivot by a small tube extending downward from
the top of the globe. When placed in sunlight
or near a gas or lamp flame the vanes revolve
rapidly. An alum cell interposed between the
radiometer and the source of light and heat al-
lows the light to pass, but intercepts the heat rays.
Under these conditions the vane will not rotate.
An iodine cell, which is opaque to light, when ar-
ranged in the same way, allows the heat rays to
go through and these cause the rotation of the
vane.

FIG. I

"Moon."-Will you kindly let me know how
I may go about polishing a moonstoneP-In our
reply to "Moon," page 1153, July, 1908, KEYSTONE;
We give instructions for cutting and polishing
all kinds of precious stones; that is, name the
various abrasives and powders to use together
with the proper kinds of laps.

"Etch."-How is the process of etching glass
by glue conducted,' 1 have heard very good re-
sults can be obtained.-11 is necessary only to
cover a piece of ordinary or flint glass with a
coat of glue dissolved in water in order to see
that the layer of glue, upon contracting through
the effect of drying, becomes detached from
the glass and removes therefrom numerous
scales of varying thickness. The glass thus etched
presents a sort of regular and decorative design
similar to the flowers of frost deposited on win-
dow panes in winter. When salts that are
readily crystallizable and that exert no chemical
action upon the gelatin are dissolved in the latter
the figures etched upon the glass exhibit a crystal-
line appearance that recalls fern fronds. Hypo-
sulphite of soda and chlorate and nitrate of
potash produce nearly the same effects. A large
number of mineral substances are attacked by
gelatin. Toughened glass is easily etched, and
the same is the case with fluorspar and polished
marble. A piece of rock crystal, cut at right
angles with the axis and coated with isinglass,
the action of which seems to be particularly
energetic, is likewise attacked at different points,
and the parts detached present a conchoidal ap-
pearance. The contraction of the gelatin may be
rendered visible by applying a coating of glue to
sheets of cardboard or lead, which bend backward
in drying and assume the form of an irregular
cylinder. Such etching of glass and different
mineral substances by the action of gelatin may
be employed for the decoration of numerous
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objects. Dissolve some common glue in ordi-
nary water, heated by a water bath, and add 6
per cent. of its weight of potash alum. After
the glue has become perfectly melted, homo-
geneous, and of the consistency of syrup, apply
a layer, while it is still hot, to a glass object
by means of a brush. If the object is of ground
glass the action of the glue will be still more
energetic. After half an hour apply a second
coat in such a way as to obtain a smooth, trans-
parent surface, destitute of air bubbles. After
the glue has become so hard that it no longer
yields to the pressure of the finger nail (say, in
about twenty-four hours), put the article in a
warmer place, in which the temperature must not
exceed T05° F. When the object is removed from
the oven, after a few hours, the glue will detach
itself with a noise and removes with it numerous
flakes of glass. All that the piece then requires
is to be carefully washed and dried. The designs
thus obtained are not always the same, the thick-
ness of the coat of glue, at time of drying, and
various other conditions seeming to act to modify
the form and number of the flakes detached. It
is indispensable to employ glass objects of ade-
quate thickness, since, in covering mousseline
glass with a layer of glue, the mechanical action
that it has to support during desiccation is so
powerful that it will break with an explosion.

"Rentedy."-What is the remedy when a
ictatch pallet don't have drazo enough to hold the
level tight against the banking pins? How can I
give it more draw?-See answers in "Workshop
Notes" to "Motion," September, 1909; "Guard,"
April, 2909; "Roller," January, 2909.

"Short."-Having seen an illustration of the
master and secondary clock system, page 1965,
November, 1908, number of THE KEYSTONE, would
like to know if you can give me a short descn ip-
lion of how the wire is wound on the armature
and how many segments there are in the commu-
tator of Fig. 5, as I would like to make (met-
The halftone illustration of this motor does not
indicate the maker's proportions for armature
and commutator as a working drawing would.
To design this motor has been a work of experi-
ment and, of course, it has cost the maker money
to find out the most suitable proportions and he
gets repaid for his expense only by selling motors,
so there would be no use in our trying to get
from him instructions how to make one like his ;
for you to work out the problem for yourself
would be unnecessarily expensive. The most
economical way to get a motor would be to buy
one. Making motors is a business in itself ; to
make a successful one requires the kind of prac-
tical knowledge which is acquired only by ex-
perience, which means "learning by failures." To
make a motor may be all right for achievement's
sake, but if your idea is economy, by all means
buy what you want. If you wish to study the
subject we suggest that you procure a copy of
some standard book on it.

"Flux."-Please give me a good formula for
a non-corrosive soldering flux for soft solderf-
There are few, if any, of the fluxes for soft
soldering that will not corrode if improperly
used. If that given below is employed and the
goods are thoroughly cleansed directly after the
soldering is completed, the danger of corrosion
will be eliminated. Take equal volume of water
and hydrochloric acid and dissolve small pieces
of sheet zinc therein till the acid will take up
no more. Then add one-fourth as much sala-
moniac as zinc. This solution is the one employed
by some of our best manufacturers.

"Bismuth."-Please give us the formula for
making bismuth solderf-Two parts of bismuth,
one of lead and one of tin, will melt at about
zoo° F. While the above is probably as good
as any such alloy it is seldom used in soft solder-
ing, as all such alloys are lacking in tenacity and
do not flow well.

Moseley Lathes are of great durability, as
well as accuracy. They are good for several
generations. Get the genuine.-Adv.
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New York Office

37 Maiden Lane

THE
RECOGNIZED LEADERS

IN GOLD FILLED CHAINS

tested by time and wear—quickest to
sell, most profitable to handle, safest to
buy—proved by U. S. Assay to contain
more gold than any other make of like
grade—and stamped with quality and
trade-mark.

BASSETT CHAINS
Minneapolis Office

1116 Lumber Exchange
Factory and Home Office
Providence, R. I.

Chicago Office
510 Columbus Bldg.

MR. RETAIL JEWELER:
H E YEAR 1909 has now passed
over and a New Year has begun
—one which promises to be
prosperous to the Retail

Jeweler. The past year has proved a
prosperous one for us and we expect a
better in I 910—because we are making
salable goods which are attractive and
which practically sell themselves.
The retailer who stocked up on

Williams &Anderson
EMBLEM KNIVES

and has carried a few of them over the
Holiday Season need not worry as our
Emblem Knives are staples in all seasons.

Those retailers who have not handled our goods should
get in the line of the progressive ones who do. To hold
your Emblem trade you must offer your customers
something attractive and out of the ordinary.

DON'T DELAY — WRITE TO-DAY

The Williams & Anderson Co.
Providence, Rhode Island

Fine Stores Demand Fine Fixtures
You simply must make a good impression on your prospective customer
if you wish to win and hold his trade. Nothing is more impressive—
more dignified—more in keeping with fine merchandise, than

Qtaxe4 5006at cauo
They are especially designed to meet the requirements of the most exact-
ing stores. They retain their new appearance indefinitely and give years
of satisfactory service. Why is this ? Merely because we make them of
selected QUARTER-SAWED OAK, with trimmings and workmanship
of the highest standard. And yet we ask no more for them than you
would pay for the ordinary makeshift variety.

LET US SEND YOU OUR CATALOG

QUINCY SHOW CASE WORKS
QUINCY ILLINOIS

Chicago, 247 Jackson Blvd.
Wichita, Kans., 314 Barnes Bldg.
San Francisco, 134 Sansome St.

Dallas, Tex., 219 Commerce St.
Jacksonville, Fla., 20-28 Julia St.
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To the Merchant Who Thinks He
Is Advertising

All over this glorious country of ours
there are hundreds upon hundreds of mer-
chants who think they are advertising, when
they are really only buying space in the
newspapers, writes W. A. Groom.

The publishers of such newspapers are
growing fat (financially) and the merchant
wonders why he's not making money out of
(what he supposed was) advertising—or
perhaps he is making money in spite of his
advertising.

But, anyway, he becomes disgusted
with the results after a while and will tell
you, with emotion, that "advertising doesn't
pay." How does this merchant know it
doesn't pay when he has never done any
of it?

Here is the way it happens in some
localities where I have been, and, from my
observations, know what I am talking about.
The advertising solicitor (generally a jol-
lier and with a little business instinct) will
go to a merchant and say, "Have you your
copy, ready for to-day's issue?" "Why, no,
I have been very busy to-day (sitting
around waiting for customers), but will
give it to you in a few minutes."

The merchant will
then go to his desk and
write down a few words
of commercial jargon,
hand it over to the news-
paper man ( ?) who, in
turn, thanks the merchant
very cordially and retires
to the newspaper office,
throws the copy over to
the ad setter, who in turn
juggles it for a while,
after which it appears in
the paper, while at the
store of the merchant the
business goes on "as of
yore." No improvement
whatever, no larger
amount of goods sold
than the day before—
nothing- different from a
month ago.

Advertising for this
merchant doesn't pay.
And how can it? Adver-
tisement written in a few
minutes and copy goes to
the publisher without in-
structions for setting—no
thought given to display.

How can any sane
business man expect this
kind of "stuff" to get
business? Is there any
reason why it should?
None whatever.

The great trouble
with the merchant was,
that he did not know what
constituted good advertis-
ing, and until he does
know, or gets someone to
do it for him, his success

will never be worth recording. It makes
me feel sad, indeed, to see such waste of
money, when the same amount, rightly han-
dled by a man who knows how, could make
the old store fairly sing with success.

Let such merchants get this firmly im-
planted into their minds: You will never
make a great success of business unless you
advertise right. Have your copy prepared
by a man who knows how. The ad writer
is the best friend you can ever have; you
can never pay him what he is really worth
to you and you can never pay him for the
great good he does for your business.

Special Sales at Regular Intervals
It is the custom of many jewelers to

hold special sales at particular seasons of
the year. Some give these the form and
title of "openings." Others name them
"anniversaries," while in yet other instances
they are announced without special desig-
nation. In such cases, some inducements
are generally offered to interest the public
to purchase at that time. We reproduce
herewith a two-thirds reduction of an im-
posing newspaper announcement used last
November by F. B. Wallen, Camden, N. J.,
who makes it a custom to celebrate an
anniversary week each fall to commemorate
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the opening of his business. This last was
the sixth such celebration and, we under-
stand, was the greatest success of the
series, as told in the announcement here
reproduced.

One offer to customers during this
anniversary week was the selection of any
article in the store at a reduction of io per
cent.; an additional offer was to refund
the carfare to such as found it necessary
to use the cars to reach the store, the refund
to be made in every case in which a dollar's
worth of goods was purchased. A third
gift was a refund of railroad fare expended
to reach the store in case purchases aggre-
gating $10 were made.

The anniversary idea is an excellent
one and, if properly conducted, would seem
to be a valuable advertisement, as well as
an unusual business opportunity. Many
members of the trade will soon be giving
consideration to their customary spring
opening and may find the suggestions in
the announcement of the Camden, N. J.,
jeweler worth considering.

Headlines for Advertisements
The most effective headline in adver-

tising is the one that tells something—that
contains the substance of a long paragraph

boiled down into a few
words, says a writer in
Brains.

This ability to con-
centrate the whole soul,
the entire spirit of a large
advertisement into a few
telling headlines, that is,
in other words, the art of
epitomizing-, is only too
uncommon among the re-
tail advertising men. Yet,
the success of all adver-
tisements, and especially
of large advertisements,
depends to no small ex-
tent upon excellence in
this direction.

Being set generally in
attractive, striking type, it
is the heads and sub-heads
of an advertisement that
first catch a reader's eye.
Naturally, then, as a well-
known advertising expert
once said, if these are
banal and not informative,
or are misinformative, the
inclination to read further
receives a serious check.
On the other hand, if
these heads and catch-lines
are short, snappy, alive
and tell something, an at-
mosphere of life and in-
terest will be given to the
advertisement that will in-
sure for it a far more
general reading.

Advertising men seem
to have gotten this phase
of their work down to a
fine and effective point.

THIS is the one., period of the year that We make quite
e "fuss" over because were always proud as can be

when our business birthday rolls around. We'll celebrate
the event for an entire week beginning • te-morrow, the
13th, and everybody is invited to the celebration. The
whole public, which has made this Gift business on big in
six short years, will all have the opportunity of participat-
ing in our Birthday celebration.

We won't have any souvenirs—no costly flower dia.
play or things like that, because we've a better way of
celebrating. We want to give all the people what this
would cost right back in real money, and inasmuch as our
plans of "BUY IN CAMDEN WEEK" were so much
appreciated we are going to repeat our generous offers of
that week for our SIXTH ANNIVERSARY WEEK,
which begins to-morrow.

Here Are Our Birthday
Gifts to the Public:

Third GiftFirst Gill
select onahing

In the aort-even
to the Chad..
Gilt. --and deduct
10 per cent of the
cc.'. a OUR
It I...R.T II DAY
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to get here, oml you
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to fare a AN.
OTHER BIRTH-
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you hat to pay
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here, and you buy
El0 worth Cr over,
we will refund you
the railroad fare es
ANOTHER
BIRTHDAY
GIFT.

Just a
Word of
Thanks
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PROFIT
Is what you are in business for—"Ball

Watches" assure you several varieties.

1—A Fair cash return. 2—Satisfied Customers—most desirable " profit."

3—No preliminary repairing of movement—No fitting to case—No long regulation. Thus

saving your time is " profit." 4—No " price cutting " competitors.

A " profit proposition " straight through for every reliable retail jeweler.

dffWrite for booklet of facts and figures.
NIWe want an authorized agent in
every locality.

1/VEBB C. BALL WATCH CO.
CLEVELAND :: CHICAGO

The

Roy Watch Case Company
MANUFACTURERS OF

FINE SOLID GOLD CASES

TRADE•MARK REGISTERED

ff. Special attention given to the
execution of special orders for

hand made cases. Prompt

delivery.

21 and 23 MAIDEN LANE • •
• • NEW YORK

SAN FRANCISCO OFFICE: 704 MARKET STREET

THE BEST THE CHEAPEST

SOLID GOLD CHAINS
They stand the test of time and
have done so for 57 years. Su-
preme in Quality, Design, Finish,
Workmanship.

We sell direct. We have no sales-
men. Eliminating all unnecessary
expenses in making and selling
enables us to sell at the lowest
possible price. Send for catalogue

Alois Kohn & Co. MARK

16-18 Maiden Lane, NEW YORK

Makers of GOLD CHAINS of every kind

"Quality, Finish, Originality"
Our class, limited to eight, assures each pupil the best atten-
tion and most rapid progress with "QUALITY" results.

Training for beginners—for engravers of some experi-
ence requiring coaching along weak lines—for
" special" pupils in the higher branches.

BROCHURE ON REQUEST

We have just inaugurated a comprehensive and
practical Mail Course.

WRITE FOR PARTICULARS

tbe Va. IL. Illewmever %cbool of tnoraving
New England Building CLEVELAND, OHIO
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A Simple Method of Laying Out
a Sun Dial

By F. WILLARD BROWNE, in the Scientific American

The sun is a very poor timekeeper. At this
tune of the year it is about a quarter of an hour
fast, while in February it will be nearly fifteen
minutes slow. For this reason we do not take
time from the real sun, but from an imaginary
sun which comes to meridian every twenty-four
hours exactly on the second. There are only four
days in the year when the real sun is on time,
viz., April 15th, June isth, September 1st and
December 25th. A sun dial records the real sun's
time and not the mean sun's time, and, conse-
quently, is a very poor timekeeper for actual
service in these days.

It is popularly supposed that
Planning the the laying out of the sun dial
Dial Face face is a difficult matter, but

this can be done without the
use of mathematics if the difference between the
real solar time, the mean solar time and standard
time is clearly understood. Noon, strictly speak-
ing, is the moment when the sun comes to
meridian; that is, when it is due south of the
observer. As we have just stated, if we depended
upon the real sun to mark the noon hour, some
of our days would be shorter than others. Our
watches would have to run anywhere up to thirty
seconds a day fast and slow at different times of
the year in order to keep pace with the real sun.
The imaginary sun which keeps perfect time is

FIG, I

A sun dial for use at the North Pole

not much better for general purposes because
noon would be different to different observers.
A man in New York would have different time
from a man in Brooklyn. A commuter from
the Oranges would have to set his watch ahead
about a minute when going to business and back
a minute when returning home. To avoid all
this complication we take our time from the
mean noon at certain fixed meridians just 15
degrees apart. The eastern section of the country
gets its time from noon at the seventy-fifth
meridian west of Greenwich ; central time is
taken from noon at the ninetieth meridian; moun-
tain time, from the hundred-and-fifth meridian,
and Pacific time from the hundred-and-twentieth
meridian west of Greenwich. Bearing these
facts in mind, we can proceed to lay out our dial
without the use of mathematics on the four days
above referred to when the real sun and the
imaginary sun come to meridian at the same time.

First of all, it is absolutely
Line Casting necessary that the line casting
the Shadow the shadow on the dial face

shall be absolutely parallel with
the axis of the earth. This being the case, it
makes no difference what the position or form
of the surface receiving the shadow may be so
long as it is rigid. Our problem resolves itself
therefore into the question of how we shall pro-
vide for the placing of this shadow-casting line? It
is perfectly apparent that at the North Pole this
line would occupy an upright position and a dial
for such a situation would be similar to Fig. r.
At the southern extremity of the earth's axis a
similar instrument would be required, except that

the hour marks would have to number round in
the opposite direction. At the equator an ap-
paratus similar to Fig. 2 has been devised. If the
shadow-casting line is to be parallel to the earth's
axis, it is evident that at this point it must be
perfectly horizontal and pointing north and south.
Just here it may be of interest to call attention to

FIG. 2
A sun dial suitable for use at the equator

the fact that at the equator the sun always rises
and sets at 6 o'clock. The most convenient sur-
face to receive the shadow from a line placed as
above described would be the interior of a half
cylinder; and if this were equally distant at all
points from said line, the hour marks would be
twelve equal divisions of its surface. This same
form of sun dial could be used at any latitude,
provided it has an arrangement for canting it up
(Fig. 3) so as to maintain the position of the
axis line parallel with the earth's axis. In latitudes
midway between the equator and the poles a hori-
zontal form of sun dial is most commonly used,
and we will construct ours according to that
model.

Fig. 4 affords a general idea
Method of of the method of construction.
Construction The material should be well-

seasoned pine for the base-
board, which may consist of two pieces of 3/4-inch
stock, measuring To% by 6 inches each, with two
12-inch cleats to correspond. In the preparation
of the gnomon or shadow-casting piece A B C,
the essential feature is that the angle at B shall
invariably correspond in degree with the latitude
of the locality where the dial is to be placed.
For instance, since Boston is 42° 21' north lati-
tude, angle B, if the dial is to be used in Boston,
must be a shade over 42 1/3° ; at New York the
angle B should be 403/40. The base line of the
gnomon should be at least long enough to extend
two-thirds of the way across the board. If our
dial is to be for indoor use only, the shadow

FIG. 3
A convex dial tilted to the angle of its latitude

piece may be constructed of heavy bookbinder's
pasteboard, but for outdoor exposure it had better
be made of brass or heavy galvanized sheet iron.
Make a paper pattern and get your tinsmith to cut
it out for you. The out-of-door sun dial should
receive at least three good coats of the best white
lead paint as a protection from the weather.

"5

Making the 
Having reached this point and

Dial Markings 
having assembled the various
parts, fastening them securely
in place with screws or good

wire nails, we are now ready to make our mark-
ings upon the dial surface for the twelve or
fourteen hours of daylight during which our
sunshine clock will be of service. These may
be made temporarily with lead pencil and after-
ward lined in with waterproof ink of good black
paint. It is very essential while placing these
lines, of course, that the dial shall retnain in an
absolutely fixed position, and that the gnomon
shall point exactly north and south, as it ought
always to do if our time is to be at all accurate.
Now, without a surveyor's compass, how shall we
accomplish this? Mean solar noon in Boston is at
sixteen minutes of 12 o'clock. By that we mean
that at 11.44 the imaginary sun is directly in the
south; and if at noon on Christmas Day or any
other of the four days above mentioned when
the imaginary and real suns coincide, we place
our dial so that the gnomon, with angle B toward
the south, casts at either side no shadow what-
ever, the shadow that extends from the edge of
the gnomon marks the hour of 12. At 12.44 a
line drawn along the shadow will be the I o'clock
mark of the real solar time. With a reliable
timepiece ill hand we may thus proceed to make
the necessary markings as the hours go by, being
careful, of course, to see that the position of the
instrument has not been altered. The morning
hours will bear the same relative distances from
12 on the opposite side of the dial.

To find the difference between
Solar and mean solar time and the
Standard Time standard time for any locality

apply the following rule: As-
certain the difference in longitude between the
given place and the meridian of the standard

A

FIG. 4
Construction of a horizontal dial

tulle of that locality, as indicated by the following
table: Colonial time is mean solar time of 6oth
meridian; eastern time is mean solar time of 75th
meridian; central tinie is mean solar time of 90th
meridian; mountain time is mean solar time of
105th meridian; Pacific time is mean solar tulle of
I20th meridian. Multiply the number of degrees
of difference in longitude by four, and the result
will be the difference of time in minutes. If the
standard meridian is the larger of the two, mean
solar noon will occur just as many minutes before
52 o'clock standard time. If it be smaller, the
time will be so many minutes later. To illustrate:

The meridian of eastern time is 75 deg.
Longitude of Boston is 71 deg.

4 deg.
4Multiply by

16 minutes

The meridian of eastern tulle being the
larger, therefore mean solar noon will occur at
16 minutes before 12 o'clock, and the sun dial
must be placed so that the gnomon casts no
shadow at that time.

Should it be thought desirable
Vertical to construct a vertical sun dial
Sun Dial to be attached to the southern

wall of a house, for instance,
the same principles apply as we have already laid
down, only be sure to bear in mind that the es-
sential angle of the triangular gnomon is always
the one farthest to the south, and not the one
resting against the baseboard. It is more than
probable that the wall to which the dial is to be
fastened does not face exactly south, so that
it will be necessary to bend the gnomon slightly
to the east or west, in order to get the proper
direction for its upper edge.



WE wish to extend our sincere thanks to the many thousand
retail jewelers for their support and appreciation of our new

selling policy which we inaugurated just one year ago and which has

proven successful beyond our expectations.

Before committing ourselves to this policy we gave it almost a
year of careful consideration, as it was indeed a serious step, for in
protecting the retail jeweler by selling the Rockford Watch to them
exclusively it meant the refusal to further sell trade that it took many
years to cultivate. However, our faith in the merit of the Rockford
Watch was such that we believed if we inaugurated this protective
policy the legitimate jeweler would stand loyally by us, and their
loyalty in the past twelve months is a positive assurance of the
success of our plan.

We were somewhat surprised at the ultimate outcome of our
selling policy, for in the initiatory steps we were led to believe that

it was only the smaller jeweler, who was unable to cope with the
unjust competition, who was demanding protection from the watch
manufacturer. However, looking backward over the one year in
which our policy has been in force, we have learned that the larger
jeweler appreciates the protection offered him. We have received
many acknowledgments from some of the largest retail jewelers in
which they have shown their appreciation for our protective policy,
realizing that when a meritorious watch such as the Rockford is sold
only to the retail jeweler they then could earn a reasonable profit,
without fear of being undersold, as they were no longer placed in
competition with catalogue houses and department stores.

In eliminating the jobber, selling direct to the retailer, pricing our watch at
the factory and seeing that the retailer maintains this price we are in an absolute
position to protect the legitimate retail jeweler.

Again thanking our many friends and customers for their many
kind expressions and their generous support, and bespeaking for
them a prosperous 1910, we remain,

Yours for Protection,

The Rockford Watch Co., Ltd.
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The Jeweler's January Work

BY JOHN TWEEZER

January tests the quality of the mer-
chant's capacity more than any other month
of the year—more even than December.
For December, and the Christmas season,
measure his skill as a salesman, while Janu-
ary fixes his status as a manager—and
management involves a higher order of
business wit than mere salesmanship.

For various sufficient reasons, January
1st is made the beginning of the jeweler's
fiscal year in the large majority of cases;
and wisely so. For it is the time when there
is a lull in trade, so that the merchant has
opportunity to get down into the facts of
his business and, following the Christmas
activities, he finds his stock at its lowest
point, so as to make it the fitting time, with
least trouble, to take account of stock. And
in taking account of stock he finds the
shortages here and the excesses there, and
so can arrange to adjust his stock to a
harmonious whole by buying in some lines
and forcing out the derelicts in other lines.
January is thus the month of adjustment.

The Importance of the Inventory and the Way
to Take It

It seems hardly conceivable that any
sane merchant would not want to know just
how he stands financially, at least once a
year—whether or not he has made money
in the past year, and exactly how much is his
gain or loss. And yet it is a melancholy
fact, reflecting upon the mercantile quality
of the body of the jewelry trade as a whole,
that a considerable number of jewelers do
not take this necessary step ; and it is true,
also, that many more take account of stock
in such incorrect way as to produce results
that are entirely defective and misleading.

No cunning of bookkeeping (and the
average jeweler is not an expert accountant)
can show accurately the profit on each sale,
day after day, which might make the taking
of an inventory superfluous, for it seems
impossible to keep a running account of the
percentage of "fixed charges" and unex-
pected expenditures, in relation to the indi-
vidual sale—accurately. Absolutely the only
sure way to count profits or losses is by a
faithful inventory, taken at least once a year.

But it must be a correct inventory; it
must not deceive the jeweler, nor, subse-
quently, the jeweler's creditors ; if it errs
it must be on the safe side. To produce a
true showing of the state of the business,
the inventory should proceed along these
lines:

I. Staple goods in staple patterns (such
as American watches, standard flatware,
etc.), bought within the year, should be
taken at cost; jewelry over six months' old,
of "fad" character or ultra-fashionable at

time of purchase, at from io to 25 per cent.
below cost ; similar goods over a year old,
as well as more staple lines, longer in stock,
which show ineradicable marks of handling,
from 25 to 50 per cent. off ; and on still
older goods whose patterns are no longer
accepted by popular taste, from 50 to 75 per
cent. below cost. (There need be none of
the latter in stock and few of the "half off,"
if the jeweler will adopt the plan suggested
later in this article.)

2. The "furniture and fixtures" item is
the one point of weakness in nearly all in-
ventories. Remember that these items,
while necessary to the sale of goods, are not
themselves sold; that they are unproductive ;
and that their sale under the hammer is al-
ways at absurdly low figures. Properly,
therefore, they should be charged against
expense ; but as their use continues, it does
not seem fair that the first year should bear
the entire burden of this expense. A fair
apportionment would be as follows:

On the safe, io per cent. off of cost
each year for five years, when the item
coukl thereafter be carried as at half cost.

On show cases and wall cases, 15 per
cent. off the first year, 20 per cent. off in
each three subsequent years, so that at the
beginning of the fifth year, and thereafter,
they would stand at one-fourth of cost.

On movable furniture, chairs, tables,
etc., the entire cost charged off progressively
in five years ; if any very good year inter-
venes, charge off at once.

The financial showing, on an inventory
taken on the basis outlined, can be relied
upon as absolutely safe on which to plan a
further development of the business. The
jeweler may be sure he has not cheated
himself; and he can make a • conscientious
statement as to his condition to those who
have a right to know.

The Advantages of the "Upturning" in Taking
an Inventory

If an annual stocktaking brought no
other information to the jeweler, it would be
justified in the fact that the jeweler was
thereby brought in contact with every single
piece of his merchandise possessions, thus
giving him the opportunity to see its condi-
tion, consider its age, count excess quantities
and get into actual touch with all his be-
longings. There was never an inventory
taken but brought its surprises, and no
jeweler should wait longer than a year for
the shock of surprise and the opportunity
to set things right. Rather that the jeweler
have his timely surprise than his creditors
an untimely shock.

The Natural Next Step, after Taking the
Inventory

The immediate effect of taking account
of stock, on the mind of the judicious
jeweler is to move him to "clean house" to
unload the excess quantities which he has
discovered; to force the sale of the out-of-
date, the scarred, the "chestnuts," the
Christmas "fad" things and all the sundries
which "surprised" him in the upturning of
the stock. And this resolution to adjust his
stock to harmonious proportions and work-
able relations distinguishes the real mer-
chant in the pivotal month of January. The
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proper business policy thus starts with the
inventory and naturally leads to the "house-
cleaning sale."

The January "Cleanup" Sale—Inside the Store

Unquestionably the most effective way
to have a "bargain" sale is to sequestrate
the goods, rather than let them remain in
their accustomed places among the regular
stock.

Therefore, provide four places for four
classes of goods ("classed" by discounts)—
either tables or show cases, to separate
these "bargain" goods from the staples.

One of these tables will be placarded,
"Reduced io per cent." This table (or
show case) will be loaded with things
nearly staple, in pattern and condition; or
entirely staple, but of which the jeweler has
too many in stock.

Another table will be marked "One-
quarter Off"; another, "Half Off," and the
last, "Only One-fourth of Regular Price."
The character of goods on each table is
indicated by our remarks on "The Way to
Take the Inventory," in the first column.

Every article should bear a tag with
both the original and the "bargain" price.
This assists shoppers ; relieves them from
the embarrassment of continually asking,
"How much?" and enables them to come to
the buying point by quick stages. The two-
priced tag has a marked psychological in-
fluence.

One advantage of the bargain-tables
method is in the fact that if an article
"hangs" on the "One-quarter Off" table it
can be moved to the "Half Cost"—and vice
versa, if a line proves popular on too cheap
a table. The public thus fixes the proper
table for the various articles, after a few
days' showing.

Note this fact: While the "bargain"
prices, at their lowest, will show a loss on
original cost, they will yet show a profit for
this year, based on this year's inventory (the
reductions in which are on cost, not on
selling price) ; consequently, if some has-
beens still remain, even at three-fourths off,
they can yet be offered at ten cents on the
dollar without subjecting the jeweler to any
actual loss in the aggregate of the bargain
sales.

Dressing the Window for the Sale

Fill the window with an assortment of
your "slow" goods, shopworn stuff, Christ-
mas leavings, out-of-date jewelry, odds and
ends brought to light by the inventory. Do
not "arrange" them—jumble them miscel-
laneously, without regard to display of any
particular pieces ; convey the idea that they
have been dumped there. Leave one corner
of the window bare.

In this bare corner, against the goods,
stand a new broom, so placed that it will
suggest the idea that the broom swept the
goods there. The bare corner behind the
broom will help the suggestion ; and if a
light vest chain is entwined in the stalks of
the broom and a small piece of jewelry is
fastened to it (as though these articles had
been entangled in the broom in the act of
sweeping), it will help further.

(Continued on page 119)
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The Jeweler's January Work

(Continued from page 117)

Suspend a card to the handle of the
broom:

A CLEAN SWEEP
OF'. OLD GOODS AT NEW PRICES AND SOME

NEW GOODS AT "NO PRICE AT ALL"

Put a placard inside the window, hang-
ing from the center of the top, so as to be a
little above the level of the observer's eyes
on the sidewalk, thus inscribed:

REAL BARGAINS
Our after-Christmas inventory

brought some things to light which now
must go at whatever price will sell them
quickly—for we most maintain our repu-
tation for showing "the cleanest stock in
town." These goods were worth the price
we asked for them a year ago, a month
ago, a week ago, but to-day they are
yours for very much less. See our
"bargain" tables in the store.

Each piece of goods in the window
should bear a tag inscribed with the original
and the reduced price; and in order to stimu-
late examination of each piece, here and
there a piece should be placarded with a
catchy little comment—as, for instance:

On a Christmas novelty that did not
"go" in December:

Overlooked by the Christmas shopper.
As good value to-day at $2.00 as on
December 24th, but yours now for $1.00.
It will come in handy on someone's
birthday.

On another:

Thirty days' old—antl 30 per cent. off
the price.

On a trayful of "closing-out" watches:
Cheaper than missing the train

"Time flies," generally. Here are
watches that have lingered. We'll prod
them with price reductions.

$5, reduced from $to.

On some out-of-date vest chains:
All wrong as to fashion, but all right

as to quality. Are you stuck on style and
willing to pay for it? If not, take one of
these at less than half-price.

On a brooch of a style no longer worn,
put a tag consisting of coarse wrapping
paper attached to a frayed piece of heavy
twine, thus inscribed:

We can't afford to put much money
in the tag, for this brooch, priced at $8.00
eight years ago, has had a dollar lopped
off each year, and now goes for ONE
dollar, with the tag thrown in!

These absurdly low prices, involving
perhaps unnecessary loss, are part of the
advertising scheme. The primary idea is to
attract attention to the general bargain of-
fering ; these tags, and others which the in-
genuity of the merchant will suggest, will
make the window a subject of conversation
and the crowd will come to see it—and it is
a short step from the window to see the
larger display inside the store. The same
idea (sensational tagging) can be carried
to the bargain tables in the store and the
result will be the cultivation of a cheerful
humor among the shoppers, with good re-
sulting consequences.
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Advertising the Sale

• Depend upon your window for the ad-
vertising of the details of your "house-
cleaning" sale; go to the newspapers to
state the reason why of the sale, so as to
strengthen the general confidence in your
capacity as a broadgage merchant. The
advertisement would run somewhat on this
line:

AN UNUSUAL SALE
I have completed my annual after-

Christmas inventory, and now the people
of Smithville are to be given the benefit
of my adjusting and harmonizing my
stock.

I want to be perfectly frank with the
reader. In taking account of stock, every
article passes in review under my eye. In
this returning of goods, after the rush of
the Christmas season, many surprises are
experienced. There are some Christmas
novelties left over, of course, but that
was expected. These would be carried
over until next Christmas in the usual
way of merchandising; but this store does
not conform to the usual ways. "New
things each new season" is its rule.
Fashion may change by next Christmas;
besides, I object to tying up capital for a
whole year. These Christmas novelties
will be available as birthday or wedding
gifts, and I am willing to pay the people
of Smithville to "carry" the stock for
these occasions instead of carrying it
myself. So they are to be offered at once
at a fourth to a half off.

Tien, I made errors in overbuying in
some directions, and must now pay the
penalty by selling the surplus at less than
the regular, legitimate profit in order to
round out my various lines to their right
relative proportions. Some of these ex-
cessive quantities are in such staples as
watches and silverware, and while I shall
likely have to buy these identical things
again within six months, just now I have
too many—my stock, as a whole, is not
well balanced with them. I therefore
offer these standard values in staple goods
at io per cent. reduction until the stock
is brought to normal.

The painful surprise in the upturning
of stock is the discovery of overlooked
oldish things—things no longer strictly in
fashion—things showing shop-wear. The
pain is in the thought that this is not
"good housekeeping"—and the pride of
this store is in its up-to-dateness, its sys-
tem and methods. Many of these oldish
thing are worth intrinsically as much as
they were a year ago. But "business is
business." I make no whimper in mark-
ing these goods at from half to three-
f ourths reduction.

If the people of Smithville will come
to my store this January they can secure
value-for-price such as has never been
offered here before in the jewelry line
within my knowledge. And those who
come earliest will get the cream of the
rare bargains.

General Remarks

It should be kept in mind that there
need be but little offerings at the 50 and 75
per cent. reductions after the first January
"clean-up" sale ; for thereafter there will be
comparatively few goods in stock over one
year old if the sale is intelligently pushed
each January. The extreme reductions
would inevitably be necessary in moving the
accumulations of a dozen years; but after
the jeweler has adopted the fixed plan of an
annual inventory and subsequent house-
cleaning sale, the necessity for such drastic
reductions would apply only to a limited
part of his stock.
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Moreover, when once the jeweler sees
the advantages of freeing his tied-up capital
from "dead" stock, and enjoys the feeling
of owning a "clean" and salable stock, he
will not permit the "slow" goods to hang
on even for a year. He will reduce prices
before the goods grow old or shopworn;
and reduce again. He will sell them ; for it
will become a principle of his policy to show
only a clean stock. It will be his fetish,
from which he cannot escape.

When the jeweler has "hammered in"
his ideas as to the proper method of store-
keeping upon the mind of his community,
the moral effect upon buyers will be so much
to his advantage as to far offset all the cut
in his regular profits in the January sale.
He at once establishes a certain large con-
fidence ; he impresses his people with his far-
sight, his reliability, his breadth of view;
he becomes an important citizen. These
things all count for ultimate advantage.

Someone has said that January was the
month to practice "the art of losing money
wisely." But, as I have shown, the January
sale makes money for the current year, on
the inventory basis, though it loses on
original cost ; and yet I am not sure that
something of gain is in the very fact of the
sale, in the favorable opinions which it
creates in men's minds. I think it not fair
to call it loss, under any circumstances—let
us call it expense instead, or charge it to
advertising. For in its last analysis it is ad-
vertising—and advertising that really ad-
vertises.

New Uses for Alarm Clocks
The conventional practice is to use

alarm clocks for getting people out of bed;
but a prominent society woman of Wash-
ington employs one to get her into bed.
Her physician prescribed for her an after-
noon nap, but she "always forgot it until
too late. The doctor sent her a nickel
alarm, set at 3 ; now she gets her nap.

A very busy Philadelphia capitalist has
a forgetory instead of a memory, and was
constantly missing his engagements ; but one
of his whims is that nobody, not even his
secretary, shall enter his private office unless
summoned. The secretary now "keeps tab"
on his principal's engagements and an alarm
clock, set outside the door of the private
office, notifies the capitalist that he is due at
a meeting.

When Henry M. Stanley visited "Dark-
est Africa" he came upon a savage chief in
the interior who wore as an ornament, sus-
pended from his neck, a gaudy gilt Ameri-
can nickel alarm clock which some mission-
ary had left behind with his bones. Stanley
showed the chief the use of it and the whole
tribe was immensely entertained by the
clock when it "went off." The news
traveled throughout the interior and a large
part of Central Africa fell down and wor-
shipped "the god that talked." A Scotch-
man in Stanley's following saw the com-
mercial opportunity ; a large cousignment
of nickel clocks was received and an im-
mense wealth of ivory enriched the Scot
who provided the Africans with gods "made
in America." J. T.
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The Best Medium-Priced, EXTRA FLAT WATCH
on the market

THE LOMBARD
17 JEWELED AND ADJUSTED

I GOLD (PLAIN AND FANCY)
SILVER (PLAIN AND FANCY)

MADE IN GOLD FILLED
GUN METAL

EDMOND E. ROBERT, 3 Maiden Lane, NEW YORK

THE HIT OF THE SEASON
Never have we introduced to the Jeweler's and
Optician's notice an article which has met with
such popular reception and patronage as the

No. 51/2
BURNER an—fl BLOWPIPE
We are gratified to know we have met a long-
felt want by embodying these two common
articles of use into one, and we want those
who failed to notice our previous advertise-
ment to write us to-day for catalog " B. J."
fully describing it ; also many other equally

Price, $2.50 handy appliances for the UP - TO - DATE
Jewelers and Opticians.

BUFFALO DENTAL MANUFACTURING CO., Buffalo, N.Y., U.S.A.

U MIXED UP
Yes, you were mixed up with your Holiday trade the past
month. We did not expect to hear from you then. But now
you have time to look this matter up. You owe it to your-

self and to your customer to furnish them the thing they ought to have at the price
they have to pay. There is no ring so satisfactory for $1.00 as a plain ring that
will wear well. No cheap setting to trouble. No kick coming after sale. More
than one dealer has ordered a dozen before knowing price even. Others send
dozen orders after testing sample. Our terms are cash with order in all cases.
Just send a dollar bill for sample—we return difference between trade and list—
then test out. We don't want you to have this ring unless you can believe in it
and sell them. Any way, ask for quotations.

F. B. CATLIN
WINSTED, CONN.

1—supertine---te,
11 WATCH OIL.

NotiE _ENukNewBodfordi G
wittiOuroup

1.k 

u.s.A.

THE FINEST IN THE WORLD
Now Sold by Every Material Dealer in flu' United States and in Europe

THE MOST CONVINCING TESTIMONIAL to our oil is the fact that the
Waltham Watch Co., the Elgin Watch Co., the Seth Thomas Clock Co., the Gilbert
Clock Co., the Chelsea Clock Co., and, in fact, all the leading companies, jobbers and
dealers throughout the country are our patrons.

I will again assert that there is no other oil equal in every essential quality to the
FISH JAW OIL for watch and clock use. This I have claimed since I first exhibited at
Vienna, then at the Centennial in '76, then at the World's Fair in '93 and later at St.
Louis. My offer made at the World's Fair, where a little European competition turned
up, of $1000 in gold for a test case to be made before the judges—it was not taken—
stands good to-clay.

WILLIAM F. NYE, New Bedford, Mass., U.S.A.
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Recent Developments in Store
Lighting

The last year has shown a remarkable devel-
opment and improvement in store lighting by
means of electric lights. The result is chiefly
due to the widespread introduction of Tungsten
electric lamps, writes L. G. Gibbs, a well-known
expert. Their introduction into thousands of
stores has in every case resulted in vastly im-
proved illumination, and the users have been
pleased with the result of more light for the same
cost or the same light for less money.

In many instances proprietors
Expenditure have not been content with the
Warranted simple change from the old

types of carbon lamps to
Tungstens, but discovering the marked improve-
ment that a little more light made in the appear-
ance of their stores, have not hesitated to slightly
increase their electric lighting bills, because they
have found that the results more than warranted
the increased expenditure.

These are the days when people everywhere,
in and out of business, have ceased to be content
with just enough of anything. The man who has
just enough on his home table to satisfy his ap-
petite at dinner time is not content, but wants to
gratify not only his pride but the housekeeper's
by having a little something left. The man who
has just enough clothing to satisfy his actual
comforts is not satisfied, any more than is the
feminine portion of our race, which is credited
universally with an unaccountable love for fine
plumage. It is exactly the same with the use of
light. People everywhere want more than they
actually need, not only to find their way about
town, but for examining goods before purchasing.

The proprietor of a store may
Scientific be satisfied with his lighting
Illumination arrangements because his store

is familiar to him and he can
pick out sizes easily because he knows just where
they are located. He could probably do this in the
dark, but that is no reason why he should attempt
to open his doors and do business in the dark.
If he is awake to the possibilities of the trade he
will have more light than he needs and more
light than his customers actually need. He will
not, however, put that extra light where it will
confuse and daze them, but will adopt the prin-
ciples of scientific illumination. It is easy now
to have one's store well lighted—even abundantly
lighted—and at the same time secure such pleas-
ing effects that his store will not only be inviting
but will be practically irresistible in its attractive-
ness. The marked development of the year has
been the growing appreciation by dealers every-
where of the importance of these improved con-
ditions.

Not only are the stores better lighted, but
dealers are paying more attention to the scientific
illumination of their windows. More is required
than to simply stick a lot of lamps indiscrimi-
nately into a window. The placing of the lighting
units must be carefully considered. Dealers have
come to appreciate that they could not rely upon
their own judgment in these matters and are
relying more and more upon the expert advice of
the lighting companies from whom they secure
their electric service.

Electric signs have made a marked advance
in the appreciation of dealers during the year.
The electric sign not only shows where a man
does business but it now may be regarded as a
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stamp of modernity, up-to-dateness. It is a step
toward becoming a public benefit as well, because
the electric sign helps to light the street.

The Ad that Does the Work Is Brief
and Artistic

If you had a salesman who was going to
talk to five, ten, or a hundred thousand prospec-
tive purchasers, would you select the poorest
talker and dress him up as shabbily and cheaply
as possible, or would you get the best salesman
you had and spare no expense in coaching him up,
giving him all the arguments you could, so that
he would make the best impression? It is the
same with advertising.

If you are paying a printer a large amount
for printing your booklet, or folder, or a news-
paper or magazine for space, why not be sure
that your advertisement is going to be seen and
is going to make the right kind of impression?
A picture can't be too attractive or type matter
and arguments too strong when you are paying
a large amount for space or printing.

Probably the most important thing about the
advertisement is the pictures, and in the use of
these it should be borne in mind always to make
it illustrate the idea as strongly as possible.

The picture in a great many cases is the
first impression a buyer has of your business, or
product, and first impressions are always the
strongest. So it is most important that you tie
up your reading matter with a good picture.

Ten Rules About Advertising From One of the
Largest and Best-known Advertisers

in the Country

I. Reach the point of contact with the reader.
That is, try to put yourself in his place and
make the advertisement, and particularly the
picture, apply to his way of thinking.

2. Make the picture illustrate the idea.
3. Telegraph it. That is, cut down your ad-

vertisement to almost what you would if you
were writing a telegram.

4. Use simple Anglo-Saxon words.
5. Use plenty of white space.
6. Use lower case. The eye is accustomed

to that. Practically all the reading we do is in
lower and upper should be used but little.

7. Use but a few sizes of type.
8. Use pictures as much as possible. (Pic-

tures talk better than words.) You might talk
a long time, or write volumes, but you could not
carry the idea like you could with a picture.

9. Don't use too many rules and borders.
They advertise the artist's skill, but not your
product.

to. Make the picture simple to understand.
The printed matter should be easy to read

and easy to understand.
Most any advertisement can be set in two

styles of type.
Don't set type matter too solid. Use sub-

heads freely.
Very large type is not as prominent as

smaller size, well set up, and spaced.
The old style maps used to have the type

in the name of the county so large you couldn't
find it.

The monotony of one kind of type set solid,
with no breaks, no displays, is the same as a
speaker who talks away in a monotone. A
speaker to be effective must vary the pitch of his
voice. It is the same in reading.

Simplest type is the best. Type must not
be too thin or too condensed.—Patterson-Gibbs
Co.'s Hints to Advertisers.
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Imitation Pearls on Wires to Pay a
Duty of 60 Per Cent.

Manufacturing and wholesale jewelers are
greatly stirred by the new classification on all
imports of imitation pearls strung on wires.

Since the new tariff went into force the imi-
tation pearls on wires have been assessed for duty
at 45 per cent. ad valorem when imported at New
York, but on the same kinds of articles imported
through the Custom House at Providence a duty
of only 20 per cent. has been collected.

The collector of New York classified the
articles as manufactures of glass, while the Provi-
dence collector called them imitation pearls.

The Washington authorities decided that both
collectors were wrong and that both had placed
the rate too low. According to this decision the
imitation pearls on wires are either jewelry or
parts of jewelry, and in either case are dutiable at
6o per cent. ad valorem. If the imitation pearls
are not mounted on wires, however, they may
be admitted on payment of a 45 per cent. duty.

The wires have generally been of brass or
some other cheap metal. It was shown that the
wires with imitation pearls stretched at convenient
intervals are often cut and manipulated in the
factories with trifling labor so as to make them
into scar fpins. Other assortments are made up
into clusters of imitation grapes and similar orna-
ments used in millinery.

The manufacturers of cheap jewelry are pre-
paring to appeal to the courts from this decision.

Particularly high duties, specific and ad
valorem, are imposed by the present law on
various kinds of cheap ornaments in their com-
pleted form, and these duties go as high as 85 per
cent. on some articles. The American manufac-
turers affected by the present decision say that
the purpose of these high duties was to encourage
the manufacture of cheap ornaments in this
country, but that this intention will be nullified
if they have to pay a duty of 6o per cent. on
such "raw materials" as the wired pearls.

The action of the Government in putting the
cheaply wired imitation pearls in the same class
with gold jewelry, all of which is dutiable at 6o
per cent., has awakened the concern of manu-
facturers who deal in valuable necklaces made of
real pearls. It seems altogether likely that the
Government officials, acting on the same principle,
will demand 6o per cent. in duties on these neck-
laces. A fortune could be saved on a single im-
portation sometimes if the Government would ac-
cept to per cent., the rate for pearls in their
natural condition.

The importers have been hoping that the pres-
ent tariff law really put an end to the controversy
as to when a collection of pearls is a necklace
and when it is not, but now they doubt it.

New Welding Process
The difficulty of welding the new tool steels

to cheaper grades has led to the invention of a
new process, by which the welds are successfully
accomplished. It consists in placing a thin sheet
of copper between the surfaces to be welded,
which are coated with a reducing substance. At
a temperature of 1200° centigrade the copper is
rendered completely fluid by the gas or vapor
given off by the reducing substance, and in this
state it penetrates into the steel on both sides of
the junction, producing a cohesion of the mole-
cules so strong that if the welded piece is after-
ward broken the fracture tends to pass through
the steel on one side or the other, instead of fol-
lowing the weld.
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Readers are requested to send for publication new
ideas on any subject, technical or mercantile, of general
interest to the trade. As this page is for the use of indi-
vidual readers, we do not hold ourselves responsible for
the views expressed.—EDITOR THE KEYSTONE.

Another View of the Repair Question

ED. KEYSTONE :—Your last issue contains an
article by C. E. Tillson, in which he says that he
is convinced that he is not making the profit out
of the repair department that he should, and that
fifteen years ago he was hiring good watchmakers
from $12 to $15 per week, while now the same
class of workmen demand from $20 to $25 and
the price received is the same for the same work.

Now fifteen years ago many good watch-
makers came to the con-
clusion that theirs was a
class of work demanding
better pay, and, instead
of working on a salary
of $14 a week, they hired
a window in some store,
at a low rent, and started
in with only a repair
bench. If they did not
do quite so well at first,
there was the satisfac-
tion of being their own
boss anyway, but if they
were really good work-
men and treated every-
body right, business in-
creased. After a time
they found a better lo-
cation and added a little
stock that eventually
grew into a prosperous
business. Not everyone
succeeded in this man-
ner, as some would use
poor judgment in choos-
ing their location or bad
methods in conducting
their business. How-
ever, thousands of suc-
cessful jewelers all over
the country will testify
to-day that this was the
road they traveled. And
this has resulted in
watchmakers being able
to demand the $20 and $25 a week, instead of
$12 to $14, as was about the customary salaries
paid fifteen years ago, while the prices received
for the same work have not changed.

There are two classes of jewelers employing
watchmakers. One is not a practical workman
himself, but a successful merchant and business
man. His time and thought are given entirely to
making every branch of the business pay. Sel-
dom, if ever, does he think of the confining occu-
pation and trials of the watchmaker, and natur-
ally gets nervous when he sees him spend a half-
hour with a customer in taking in a job. When
this man has figured up at the end of a month
or year and finds that the watch repair depart-
ment has paid only a small profit, he thinks some-
thing must be wrong. To the other class belongs
the man that has been at the bench himself, but
other branches of his business have grown so as
to demand almost his entire attention. As a rule,
when this man has figured up at the end of the
year and finds that he has yet a small profit, he
seems to be well satisfied and thinks himself fortu-
nate in being able to maintain a first-class watch
repairing department in connection with his estab-
lishment at practically no expense, save a little
money invested in material, on which the small
profit pays the interest. He gives more credit to
its valuable advertising feature, and it would seem
that he was the more charitable, but it is only
because he has worked at the bench himself.

In almost any other branch connected with the
jewelry store the proprietor is justified in ex-
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pecting a larger profit, as, for instance, the manu-
facturing jewelry department. He is likely to
have quite a sum of money invested in tools, but
the watchmaker uses his own, or prefers to, at least.

If watchmakers did not know that they them-
selves were reaping the bulk of the profit in this
department, up would go their demands still
higher—and the jewelry stores could not do with-
out them. Therefore, the salaries and profits seem
to have adjusted themselves in the past fifteen
years to what might well be termed a square deal.

Yours truly, WATCHMAKER.

Jeweler Constructs Wireless Station
ED. KEYSTONE :—I enclose a photograph of a

wireless station that I have constructed at odd
times this summer. It may be of sufficient interest
to you and your readers for you to publish it.

This is quite a powerful station for an ama-
teur, the transmitting distance being about moo
miles and the receiving distance about 2000. Under
favorable conditions I have listened to Chicago,
Cleveland, Galveston, Key West and as far south
as San Juan, Porto Rico.
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It is well to make this up outdoors and to keep
it outside for a few days. If indoors, the hydro-
cyanic gas, which it evolves, will cause headaches.
This solution will remove tarnish from gold and
silver and copper almost instantaneously. It is
very poisonous.

Is there any way to polish the pits out of cap
jewels which are sometimes worn into them from
the settings? Yours truly,

Waverly, Minn. W. GOODELL.

Should Jewelry Jobbers Issue Dry
Goods Catalogues?

ED KEYSTONE:—I have just clipped from the
Dry Goods Reporter, a magazine published in the
interest of the dry goods trade, a large advertise-
ment of Carson, Pirie, Scott & Co., of Chicago,
announcing, "We have just finished mailing our
375-page illustrated catalogue of jewelry, dia-
monds, watches, silverware, cut glass, novelties,
etc. It is our very best effort and should be of
considerable benefit to you for the next twelve
months. If you have not received one we shall be

pleased to have word
from you that one will
be acceptable. We will
mail it to prepaid." Such
catalogues, as we all
know, are issued by the
wholesale hardware
dealers, also by Marshall,
Field & Co., and others,
a n d these catalogues
equal in quality the
catalogues of our largest
jobbers in the jewelry
trade. Is it any wodder
that the retail jeweler
gets so little trade from
the merchants of his
town when they can
buy their jewelry, dia-
monds, watches, etc., just
as cheaply as he can,
and they do not hesitate
to do it either when they
need anything in our line.
On the other hand, you
let the retail jeweler
send out of town for a
stove or a fur coat for
his wife and see how
quickly a "holler" is put
up about his being a
mail-order fiend. Only
last month, while in our
lodge room, a fellow-
member who was wear-
ing a fine diamond, worth

about $400, informed me that he bought it through
a friend of his who is in the dry goods business
and made a big saving on the stone, as he bought
it at wholesale. It would certainly look funny
to we in the retail jewelry business to have such
firms as the Benj. Allen & Co., Otto Young & Co.,
of Chicago, or Hayden W. Wheeler & Co., of New
York, issue a 375-page catalogue showing shoes,
dry goods, clothing, etc., and yet, that is just what
these other people are doing and invading our
legitimate fields.

I think it is high time that the manufacturers
should take the interest of the retail jeweler in
mind and stop this nefarious work of supplying
anyone with goods who has a dollar to spend, said
goods belonging to the legitimate retail jewelers'
field. Yours truly,
Mason City, Iowa. J. H. LEPPER.

A unique wireless station

It is decidedly interesting to sit in the rear
of my store and listen to a conversation between
two or more vessels in the Gulf of Mexico, some
four or five hundred miles away.

If any of my brother jewelers want to ex-
periment on this line I will be glad to give them
the benefit of my experience.

Yours truly, E. F. WATTS.

A Few Practical Points
ED. KEYSTONE:—I notice a recent article in

your paper advertising the use of sulphuric ether
in watch cleaning, but think it is liable to cause
trouble. Sulphuric ether is made by the inter-
action of sulphuric acid and alcohol. It is liable
to contain a small amount of sulphuric acid or a
similar corrosive acid. Have seen a number of
cases of rust on hairsprings which I cannot ac-
count for but in just that way. Sulphuric acid
attacks steel, especially blued steel, quite greedily.

I also saw an article telling of using a satur-
ated solution of potassium cyan.de for hard sol-
dering. This can be improved by the addition of
as much borax as the solution will dissolve. The
borax will increase the solubility of the potassium
cyanide and increase also the quality of the flux.
This solution will work by simply applying a coat
heating and soldering. By making the solution
with about 60 to TOO drops of sulphuric acid
added to the pint, it will remove the fire coat by
dropping the hot article in it. If this is not prac-
tical, coat the piece with a brush while still hot.

Watchmaker's Flying Machine
An elderly inmate of an English almshouse,

named William Paris, a watch and clock maker
by trade, has invented a machine which he claims
is far superior to either a biplane or monoplane.
He has been studying the pictures in the illus-
trated papers and his machine is on an entirely
new plan of his own. He made a model out of
an old margarine box. He claims that his ma-
chine will be able to remain stationary in the air.
Paris has traveled all over the world. Ten years
ago his wife and six children were drowned while
on a trip between Melbourne and Sydney.
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will outsell the dropper-filler pen because of the convenience
of the "Crescent-Filler", found only on the Conklin, with
which pen can be filled instantly by a mere thumb pressure.

Nothing to take apart, no mussy dropper.

writing, attractiveness and durability. The new pump-fillers,
vacuum-fillers and score of make-shift self-tillers are but

THE CONKLIN PEN MFG. CO., 89 Manhattan Bldg., Toledo, Ohlo, U. S. A

poor substitutes.

NE IV 1-0 R A" SAN FRAN (7St .0 DENVER WINNIPEG.
19.1 Broadway .579 Markel SI. 700 E & C Bldg.

For eleven years the leader. Excels in filling, cleaning,

Write to-day for catalog and dealers' proposition.

Man.

Get Our Dealers' Proposition

Everywhere people are calling for self-
filling fountain pens. The Conklin dem-
onstrated in your store will mean larger
fountain pen sales for you.

• 7

LcJp Fountain Pen
Filling
Self-

Monarch
Light Touch

ciThis exclusive fea-

ture ef the Monarch

Typewriter should

interest the business

man, because of its distinct commercial value to him ; it means

Monarch operators are able to produce more work in a day.

To the operator, Monarch Light Touch means an even day's

work, and " No 3 o'clock Fatigue," owing to the fact that it is

so much easier to operate than any other typewriter.

We welcome the opportunity to demonstrate this and many

other Monarch advancements, and solicit correspondence from

those interested.

ILLUSTRATED LITERATURE SENT ON REQUEST

The Monarch is made in regular carriage and several wide

carriage models— all shown in our literature, which is
gladly sent to all who write for it

The Monarch Typewriter Company
716 CHESTNUT STREET •• PHILADELPHIA, PA.

Executive Offices : Monarch Typewriter Bldg., 300 Broadway, New York

BRANCHES and DEALERS THROUGHOUT THE WORLD

When writing to advertisers, kindly mention The Keystone

AND UP

MOWS
NON—LEAKABLE

Moore's Non-Leakable has many advantages over the ordinary
fountain pen. You can carry it anywhere and in any position with

the absolute assurance that it will not leak. When the pen point is

pulled down into the barrel and the cap properly adjusted, the ink

becomes incased in an air-tight and ink-tight chamber, thus making

leakage utterly impossible. By this simple operation the pen point

rests in ink, and is all ready for instant use without requiring the pre-

liminary shaking so common with fountain pens.
Moore's is the easiest of pens to fill. Simply unscrew the cap and it is ready to

fill, no joints to unscrew or parts to take off. Styles and sizes to suit all tastes and
purses. $2.50, $3.50 and up. INSIST ON MOORE'S.
MOORE'S NON-LEAKABLE MIDGET-20 long. Just the pen for

Doctors. Can be carried conveniently in your lower vest pocket. Price $2.50.

AMERICAN FOUNTAIN PEN COMPANY, BOSTON, MASS.
ADAMS. CUSHING & FOSTER, Selling Agents

SOMETHING NEW
This elegant Glass Dome

Revolving Display Case given
FREE with an assortment of
$15.00 and up of the Wright
Celebrated Self-filling Fountain
Pen. Retail from $1.50 upwards.
Send for catalogue and price-list.
Every pen guaranteed to give
perfect satisfaction. Just the
line for the holidays. Order
" Wright " now.

'WRIGHT PEN CO.1 
623 Washington Avenue

ST. LOUIS, U.S.A.

THE PROFITS ON ENGRAVING

Surpassed all records during the recent Holiday Season. If you cannot

engrave and wish to master the art, so as to share henceforth in this harvest,

procure a copy of the well.known treatise

The Art of 4f:flora-vino
This practical treatise was the sole education of hundreds of engravers who

made unusual profits during this last Holiday season. The book was written

by a master engraver and an experienced teacher of the art and covers the

subject from a to z, leading the student from the most elementary processes to

the most complicated intricacies of the art. Over zoo original illustrations

elucidate the text.

Sent postpaid to any part of the world on receifit of price, $1.50 (6s. 36.)

PUBLISHED BY

THE KEYSTONE PUBLISHING CO.
809-811-813 North t9th Street, PHILADELPHIA, PA.

January, 1910 THE KEYSTONE
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How Crayons Are Manufactured

Selection of Material—Manufacturing Processes
—The Finished Product

What Are

Crayons?

Crayons are colored pastes
which artists use in making
a species of dry painting.
In other kinds of painting

different colors and shades are produced
by mixing the principal colors or by dilut-
ing them with white, says The Stationer,
Printer and Fancy Trades' Register. In

the case of paintings produced by crayons,
however, this cannot be done, and conse-
quently each particular color, or shade of
the same color, needs a separate crayon to
produce it. Thus, we may say that whereas
in an ordinary oil or water color the artist
makes his own colors and shades, in the
case of a crayon (for the word is used to
denote the picture as well as the pencil that
produced it) he finds them at hand, ready
made ; his skill lying in the composition of
fixed colors and gradations of color which
he cannot tone up or tone down, which are
not his own creation and which he has to
use as they are supplied to him.

The first essential of a good
crayon is that it should
readily extend its uniform
layers upon the paper.

This, however, it cannot do unless the par-
ticles composing the paste are both exceed-
ingly minute and held but slightly together.
Levigation is the name given to the method
by which the particles are separated and
reduced to the necessary degree of minute-
ness. The bodies are first reduced to a fine
powder, to which a considerable quantity
of water is added, the whole being stirred
until it forms a uniform mixture, which is
suffered to remain at rest for a few mo-
ments and then poured off. From this will
be deposited, after some time, a much more
subtile powder than the former one. The
explanation of this, of course, is that the
larger particles, being heavier, deposit more
quickly than the smaller ones.

This method applies both to colors and
bases, of which latter the most usual are
either washed chalk or the white, or tobacco
pipe clay, though sometimes, but rarely,
calcined gypsum, the oxide of bismuth,
subcarbonate of lead and starch or flour
are used. The magnesian earths, which

The First

Essential

are ordinarily so soft to the touch, the
bolar earths and ochres, which are merely
clays naturally colored by the oxides of
iron, seem also adapted for the preparation
of crayons.

The Best

Mucilage

Having selected the base
that is most convenient to
mix with the color we
would employ, the next

consideration is what mucilage we ought
to use so that when the crayons are dried
they may preserve a proper degree of
consistence. Here experience is all-im-
portant, so that we cannot profitably do
more than give a few general suggestions
as a guide for experiment. Usually the
mucilage of guru arabic, or still better, gum
tragacanth, is used to bind these pastes.
We have to make the mucilage more or less
thick, according to our design, and an equal
quantity of the latter furnishes a more
abundant mucilage, so that there remains
a less weight of it in the paste after
desiccation.

When the pastes require but a small
degree of agglutination, a little sugar is
added to the mucilage of gum in order that
it may acquire a less degree of hardness
in drying.

Mixing

for Colors

In the preparation of
crayons the primitive
pastes, or pastes of the
primitive colors, are first

made, and these are afterwards mixed with
other ingredients in different proportions,
in order to obtain all the required shades
of color. Thus we grind in the usual
manner the color which is to enter into the
paste, and then add a sufficient quantity of
the base to form a shade that may serve
as a type or pattern. We then divide this
into as many portions as we would obtain
other shades and incorporate with each a
progressively increasing quantity of the
white base. Thus, in the first portion we
put, for example, one part; in the second,
two parts, etc., until we have formed all
the gradations of tint we require. As will
easily be seen, this method applies equally
to other colors mixed with the primitive
ones, and thus every color and every grada-
tion of color can be obtained.

It should be mentioned here that with
certain pastes, and principally those in
which alumina forms a part, we can incor-
porate fatty bodies, such as oils, wax or
suet, and may even entirely replace the
mucilage, or other viscous materials, by a
mixture composed of sixteen parts of suet,
four parts of wax and one part of sperma-
ceti. Crayons of this kind can only be used
upon canvas or pasteboard, covered with
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oil varnish and dusted over either with

powdered glass or pumice stone in powder;
the pictures they produce are, however,
more durable than those made with the
ordinary crayons. A recipe for making
these crayons in which fatty substances are
employed, which was given by a German
painter, named Reifstein, consists in first
reducing the colors by grinding to a very
fine powder and then incorporating this
powder with a mixture of wax and suet.
This mixture is to be ground up in a small
vessel, exposed to a very gentle heat. When
the mixture is become nearly cold, it must
be cut into small portions, which are to be
placed between double blotting paper, in
order to absorb the excess of fat in the
crayons, and thus to give them a consis-
tence, when they are to be thrown into cold
water. Another recipe was given by a
painter named Bachelier, who found the
means of making two kinds of crayons, the
one soft and tender, so as to be capable of
extending between the fingers and which
might be fixed by exposing the drawing
made with them to a slight degree of heat,
as is practiced with the paintings in en-
caustic. He was not so sanguine as to the
durability of the drawings made with the
others. To prepare the first kind he dis-
solved salt of tartar in warm water, to
saturation; he then filtered it through paper,
placed it over a gentle fire and dissolved
white wax in it; the result was a kind of
soap wax, of the consistence of bouillie
and very soluble in water. When he would
prepare crayons he dissolved a little of this
soap and used the solution to incorporate
with the colors and make a paste, which
he cut and formed into small pastels, proper
to make fixed drawings by afterwards heat-
ing them. To make them harder he placed
them under a muffle and gave them a small
degree of heat. According to the assertion
of this artist, colored drawings that are
made with these crayons will never alter.

The pastes are liable to dry
at their surfaces, and thus
become gravelly before they
are formed into crayons.

To prevent this the paste is first dried a
little between unsized papers, and when the
excess of humidity is thus absorbed, and
the paste can be handled a little without
adhering too much to the fingers, it is
divided into small masses, which the opera-
tor first forms into balls between the palms
of his hands and then rolls them between
the flat part of the right hand, with a back-
ward and forward motion, upon a smooth
wooden plank, upon which are also fixed,

(Continued on page 527)

Needful

Precautions
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KREMENTZ & CO. believe the trade will agree that they

understand the jewelry business sufficiently to know that

the "Krementz-Bodkin Back" Stud and Vest Button 
is

the simplest and best mechanical Stud orVest Button 
made.

CLOSED 
OPEN

The "Krementz-Bodkin Back" Stud and Vest

Button is not one piece, but is one-piece

construction, which makes it very simple and

the strongest and most durable, because;

i—It is Solderless

2—It has no spring or hollow wire to bend or break

3—It is made of solid, hard spring metal throughout

4—It is made by Krementz & Co. which insures perfect

quality, construction and workmanship

THE STORY OF THE HEAD

Krementz and Co. Invite Comparison

KREMENTZ & Co. stand back of their assertion. All

" Krementz - Bodkin Back " Studs and Vest Buttons are

sold also under the unique Krementz Collar Bu
tton

Guarantee.

THE CHAIN HOUSE
THAT GIVES THE JOBBER, RETAILER 

AND CONSUMER

THE BROADEST GUARANTEE ON ALL T
HEIR PRODUCT:

IF FOR ANY REASON LINE

Sold by all Up-to-Date Jobbers and Dealers of 
HIGH-GRADE QUALITY

THE STORY OF THE BODKIN BACK

AUSTIN & STONE
Attleboro, Massachusetts

GUARANTEE

If for any cause whatever a "Krementz-Bodkin
 Back" Stud or Vest Button

should be damaged either in the hands of t
he dealer or wearer, a new

one will be given in exchange, without charge. 
"Krementz-Bodkin Back"

Studs and Vest Buttons are made in large 
variety of patterns in 14 K.

gold and platinum, set with pearls and diamonds.

INCORPORATED

CELEBRATED WATCH CHAINS

New York
15 Maiden Lane

NEW YORK OFFICE

1 Maiden Lane

SAN FRANCISCO OFFICE

723 Shreve Building
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The Obligation of Insurance

In an address on insurance from the
mercantile standpoint, a well-known credit-
man says:

"It would be impossible to carry on
business without insurance against loss by
fire. A man's statement of assets would
be incomplete if it did not include the
amount of insurance carried, the character
of the companies and the kind of a build-
ing occupied and its environment. It is to
me a note of warning if I find a customer
over- or under-insured. I always take the
liberty of cautioning customers who even
temporarily carry over-insurance.

"Some business men, in good faith,
carry a certain amount of insurance
throughout the year. The only safe way
is to insure in a good company, and a busi-
ness which will not enable a man to insure
is not worth having and should be dis-
continued.

"Insurance has been considered by
many a speculation based upon certain
calculations of chance on the moral and
physical hazard. This is plainly incorrect.
It is a mutual protective association. I
decry the spirit of the sharp practices so
often exhibited between the parties to an
insurance contract or their representatives.
I regret there seems to be a moral antago-
nism and a suspicion of integrity on either
side. It should be understood that we are
insuring one another out of premiums paid
by each, and the company is simply our
agent. The capital of a company is neces-
sary for temporary deficiencies.

"Overvaluation usually indicates fraud
aimed either against the insurance man or
the credit man. If I were an agent, I
would take note of the applicant's charac-
ter and reputation, as well as his financial
standing. A man who tempts another to
crime is himself a criminal, and an agent
who permits an applicant to insure for
enough to tempt a fire to break out is him-
self an accessory. There is a fair degree
of harmony between buildings and the
character of their occupants. The best
class of merchants is seldom found in the
worst class of buildings."

How to Key Local Ads

A retailer said, the other day, "I wish
I knew which of the local newspapers is
the best for my purposes, and whether cir-
culars are cheaper and more effective than
the newspapers," says an exchange.

Presuming that others may be in a like
predicament, here is the answer. Use cou-
pons in your advertisements, redeemable at

KEYSTONE

the store in merchandise, cash, or a dis-
count to apply on purchases over a specified
amount. Of course, to make the test a fair
one, the same size space and the same copy
should be used in the newspapers to be
tested, on the same day and in about the
same relative position in all of the papers.
Each coupon should be keyed with the
name of the newspaper or some other dis-
tinguishing mark, so that when the cou-
pons are all in comparisons may be made
and the results tabulated.

As a means of arriving at quick re-
sults, it will be advisable to make the cou-
pons redeemable on certain specified dates.
After the coupons are in, all that is neces-
sary is to count the number clipped from
each newspaper by your customers.

The coupon test is the only absolutely
certain one so far as definite, direct results
are concerned, for all ordinary methods of
keeping local advertising leave too much
to be guessed at, by reason of the large
number of untraceable returns. Of course,
telling your customers you will sell certain
articles at specified reductions to all who
bring in the advertisement is just the same
in result as using coupons.

As for testing the value of circulars,
the only test possible is by comparing re-
sults according to cost. That is, if a quar-
ter page in your local paper costs $25 for
one insertion, print and distribute as many
circulars as you can for $25, using same
copy and coupon as in the newspaper; key
the circulars, and then compare results.

Price Maintenance

From my point of view, said a leading
manufacturer recently, the policy of price
maintenance, or restricted prices, is so broad
in scope, so far-reaching in beneficent re-
sults, as to be worthy of the thoughtful
consideration and earnest support of every
manufacturer, jobber and retailer in this
country. From an ethical standpoint, price
maintenance typifies one of the best moral
elements in the conduct of business ; it is
fundamentally sound in principle and pre-
eminently just and beneficent in practice,
fostering and stimulating, as it does, the
best ideals in commercial life, promoting
character in business and securing to its
devotees the confidence of the public, which
is in itself a valuable commercial asset.

There are certain inevitable laws in
trade that affect in common the manufac-
turer, the jobber and retailer, and price
maintenance recognizes the basic principle
of commercial justice and equity, namely,
that the manufacturer, jobber and retailer,
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in the process of distribution, are entitled
to a fair living profit in the sale of any
commodity. Experience has taught that
the maintenance of prices will more nearly
insure the maintenance of the quality of
an article than any other factor contribut-
ing to its sale. Not only will the mainten-
ance of prices insure the high quality of
an article, but also its very permanence
on the markets as well. With the begin-
ning of our organization, we established
our business on a sound system of price
maintenance and saw to it that our prices
were strictly enforced. The best proof I
can give you as to the effect of price main-
tenance is to say that we are to-day manu-
facturing and marketing fully 75 to 8o
per cent. of the entire world's consump-
tion of our specialty.

How Crayons Are Manufactured

(Continued from page 125)

at right angles to the workman, two small
parallel rods or bars of an equal thickness.
The paste is thus formed into long cylin-
ders, and when they begin to be of a
diameter nearly equal to the thickness of
the bars, in order to reduce them to the
required thickness, there is substituted for
the hand a piece of flat, smooth wood whose
length exceeds that of the width between
the two rods and is gradually tapered away
at each end, so as to form handles. This
backward and forward movement is con-
tinued until the piece of wood rests at each
end upon the two rods. The cylinders thus
acquire length, and it then only remains to
divide them, by means of a knife, into the
lengths it is desired to give them—usually
about two inches. In order to cut them
without flattening their ends, the knife
should be applied while the cylinders are
being rolled.

When the paste has been well pressed,
while being rolled, so that any particles of
air it contained are driven out of it, a
crayon is obtained that will break with a
homogeneous fracture ; but if this precau-
tion has been neglected, it will be too fragile
and its fracture will be cavernous, in which
case it will be difficult to use it upon paper.
One method for obviating this is to employ
a mandrel of polished brass, from eight to
ten inches long and slightly conical. Upon
this mandrel a thin leaf of tin (tin foil) is
rolled, which is then taken off the mandrel;
into the mold thus formed the paste is
poured, made a little more liquid than
usual, and then left to dry. When the
crayon has become of a certain consistence,.
the tin mold is removed.
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Read what CHARLES TESKE, the Inventor and Patentee of the Regulator, used by the Hampden
Watch Company, says of FULCRUM WATCH AND CLOCK OIL

FULCRUM OIL CO. Oct. 26, 1909
Gentlemen :—Of all the watch oils I have used for 47 years as a watchmaker,

I consider yours the best. (signed) CHARLES TESKE

FULCRUM WATCH AND CLOCK OIL
BROOKLYN, N. Y.

J. Klein

BUFFALO, N. Y.
King & Eisele
Queen City Material Co.
Danner & Co.

NEW YORK CITY, N. Y.
Cross & Beguelin
E. Dreyer
Henry Fein & Co.
R., L. & M. Friedlander
F. D. Gould
W. Green & Co.
L. H. Keller & Co.
H. S. Kramer
H. B. Peters & Co.
Wolff & Shonkoff

SYRACUSE, N. Y.
W. P. Hitchcock & Co.

UTICA, N. Y.
Abelson & Liberman

CINCINNATI, OHIO
Lindner & Co.
Jos. Mehmert
E. & J. Swigart Co.
Thoma Bros. Co.

CLEVELAND, OHIO
Sigler Bros. Co.
H. A. Wolff
Bowler & Burdick Co.

ALTOONA, PA.
E. L. BRENT

35 cents a bottle

IS SOLD BY THE FOLLOWING JOBBERS

HARRISBURG, PA.
C. H. Mann

LANCASTER, PA.
H. S. Meiskey Co.
Ezra F. Bowman's Sons

PHILADELPHIA, PA.
Aisenstein & Gordon
Jos. B. Bechtel & Co.
John H. Blisard & Co.
Chas. H. O'Bryon
M. Sickles & Sons

PITTSBURG, PA.
A. H. Gerwig
Landaw Bros.
L. 0. C. Mahaffey
Heeren Bros. & Co.

WILLIAMSPORT, PA.
B. T. Manley

DALLAS, TEXAS
H. H. Hawley

LYNCHBURG, VA.
J. S. Ehrich

MILWAUKEE, WIS.
0. H. Bingenheimer

TORONTO, CANADA
Albert Kleiser
J. A. Knox & Co.

WINNIPEG, CANADA
W. R. Noble & Co.

ST. JOHNS, NEWFOUNDLAND
R. H. Trapnell

LOS ANGELES, CAL.
Gilmore & Lee
E. W. Reynolds Co.
H. F. Wallace

SAN FRANCISCO, CAL.
R. & L. Myers
Nordman Bros. Co.
M. H. Rosenthal

DENVER, COLO.
E. L. Deacon Jewelry Co.
Ed. Lehman Jewelry Co.
Lewis Jewelers' Supply Co.

WILMINGTON, CONN.
B. Kleitz & Bro.

CHICAGO, ILL.
A. C. Becken Co.
C. H. Knights-Thearle
Norris, Alister & Co.
Henry Paulson & Co.
E. Schwarz & Co.
Otto Young & Co.

INDIANAPOLIS, IND.
Baldwin, Miller Co.
Hoffman 8c Lauer

BOSTON, MASS.
E. A. Cowan & Co.
A. Paul & Co.
Chas. May & Son

MINNEAPOLIS, MINN.
S. H. Clausin & Co.
Reed-Bennett Co.

OWATONNA, MINN.
Josten Mfg. Co.

ROCHESTER, MINN.
L. A. Orr Co.

ST. PAUL, MINN.
Sischo 8z Beard

KANSAS CITY, MO.

Co. Edwards & Sloane Jewelry
Meyer Jewelry Co.
Nevin Bros.
C. B. Norton Jewelry Co.

ST. LOUIS, MO.
Bauman-Massa Jewelry Co.
J. W. Cary & Co.
Reeves, Kemper Co.

OMAHA, NEBR.
Sol Bergman Jewelry Co.

ALBANY, N. Y.
M. Levitz
E. P. Miller

OKLAHOMA CITY, OKLA.
J. H. Mednikow & Co.

LOUISVILLE, KY.
J. Gordy

NEW ORLEANS, LA.
W. E. Taylor Co.

BALTIMORE, MD.
Baltimore Jewelers' Supply Co.
A. Perel & Son

HENRI PICARD & FRERE, London, England
Sole export agents outside of the Americas

Co.

$3.75 per dozen

FULCRUM OIL COMPANY, Franklin, Pa., U.S.A.

4 Sizes
817 to $50

LEEIMAN

Continuous
Feed SAND BLASTS
For satin finishing on all metals. Frosting glass, cleaning steel

after hardening, cleaning castings and patterns. Used by manu-
facturers of novelties, jewelry, clocks, watches, brass and glass
signs, harness mountings and combs. Used for marking letters
and designs on bottles, electric bulbs, etc.

The sand feed pipes are all short and straight and cannot clog
up or get out of order. They are easily and cheaply
replaced by any mechanic when required. Con-
tinuous, automatic sand feed in large and steady
volume, uses the same sand over and over again.
The glass on top and sides lights up the interior so
that the progress ot the work may be followed.

Any degree of finish may be secured by using
the different grades of sand, flint or carborundum.
Articles which may be dropped into the machine are
easily recovered by means of the little door at the
bottom without disconnecting the pipes. The sand
may be drawn off by means of the small plug at the
bottom.

Send for particulars and illustrations, stating what you wish to
use the machine for and also whether you have a blower for operat-
ing it.

131208., Departmont

Blowers and Vacuum Pumps
For melting and all furnaces and all gas appliances, st..nd blast

machines, fuel oil plants, glass bending, blowpipes, brazing, agitating
liquids, pressing irons, testing gas mains and meters, etc. Used for
vacuum cleaning by all of the principal manufacturers of portable and
stationary outfits.

7 Sizes—$17 to $130

Take up their own wear, noiseless, durable, powerful, simple con-
struction,with few working parts, and these all large and strong. Small
piston gives big space for displacement or volume of air. Wings are
detachable and interchangeable. Centrifugal force holds them against
the cylinder (see cuts for direction of rotation). No delicate or intricate
parts to break or get out of order. No separate tips on the wings. Small,
yet firm, contact of wings with cylinder reduces friction. Shsft kept
well oiled by double ring-oiling device. High and steady pressure. No
fluctuation. Send for particulars and illustrations, stating how you
want to use the machines.

c, 62 John Street, New York

INTERIOR VIEW
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Watchmakers' Examinations from a
Watchmaker's Viewpoint

By S. A. WEAVER, Ticonderoga, N. Y.

From time to time I have read the

various articles in THE KEYSTONE and other

trade journals in regard to an examination

for watchmakers and, having worked many

years in the capacity of watchmaker in

various parts of the country, naturally feel

much interested in the movement and, in

response to the invitation given by THE

KEYSTONE, would be pleased to express my

Opinion of same.
I do not hesitate in saying that for

several good reasons I am opposed to the

movement if it is to be carried on and certi-

ficates issued by a retail jewelers' associa-

tion of any State.
There is no possible chance for such

an examination to be of any benefit to a

watchmaker, while there is a great chance

for it to be a detriment to him.

In the first place, a certificate issued

by such an association would amount to less

than nothing so far as the general public

is concerned. Second, such an examination

does not compel the botch to pass or quit

the business or hinder him in any way.

Third, the examination will have a tendency

to lower the salary of the best workmen

in the country.
How long will it be after such an

examination takes place before some en-

terprising person will (in his imagination)

form himself into a high-toned watch-

making school in some of the large cities

and make up a list of questions that almost

any schoolboy could answer ? And to any

botch who will answer them and send him

$5 he will issue a first-grade certificate.

Then, who wants the job or has the time

to stand up behind the counter and con-

vince a careless public that a second-grade

certificate issued by some retail jewelers'

association is superior to a first-grade cer-

tificate issued by some (supposed) high-

toned watchmaking school?

It has been stated by some writers on

the subject that if such a movement be

carried through it will have a tendency to

make the position of a watchmaker appear

more professional, and therefore add pres-

tige. God knows we already have a $40

prestige and a $20 salary.

The association in question has no

power to compel anyone to even try to

pass the examination and, therefore, if the

botch tries to impress the public that the

examination means little or nothing and

that, instead of putting $50 to $75 in it

(which is a fair estimate, including hotel

bills and carfare if one lives at a distance),
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he thought it better to put that amount into

extra tools, that he might be better pre-

pared to do their work. I don't know that

he will go out of business as instantly as it

might seem at first thought.

We now come to the salary part of the

problem. It seems incredible to me that

any sound-minded, thinking person could

reflect on this part of the subject as much

as an instant without being fully convinced

that the movement will have a tendency

to lower the salary of the best workmen

in the trade. It will be readily understood

that one applicant will pass the examina-

tion with flying colors, while another will

just squeeze through, as it were, "by the

skin of his teeth." Before the examination

the high-grade workman was getting, say,

$30 per week, while the other fellow was

getting only 41 Which is the more rea-

sonable to suppose—that the price of the

cheap fellow will go up to $30, or that the

$30 man will have to come down to $20?
It is my opinion that a watchmaker would
have to run his ad in a good many issues
of THE KEYSTONE before he could get a
position at $30 per week when there was

an ad run in the same column (and per-

haps next to his own) by a man who car-

ries the same grade of certificate and is

willing to do the work for $20 per week.

I notice in his article, in the Novem-

ber issue of THE KEYSTONE, H. Nielson,

of Harlan, Iowa, makes the statement,

"The only method worth considering is one

where the applicant has to actually demon-

strate his ability to do work before the

board, as it may see fit to demand." It

is very evident that Mr. Nielson is not a

practical watchmaker himself, or, at least,

if he is, the probabilities are that he never

worked in any store other than his own or

that of a relative, or he would not make

such a statement. A watchmaker who had

had an experience to any extent, in going

into a strange place to hold down a posi-

tion, would readily understand that no

watchmaker, on taking up a new position,

is able to get settled down and do his best

work inside of a week or so, to say nothing

of going into a strange place and per-

forming fine work under the close scrutiny

of a half-dozen "highbrowed" critics who

would be closely watching every move he

made. Be it far from me to accuse Mr.

Nielson of being so narrowminded as to

knowingly do any watchmaker such a gross

injustice as to ask him to do actual work on

one of the finest pieces of machinery known

to civilization under such conditions and

then rate him as a workman from the

result of such a test.

There was a time when there were
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nearly a dozen different sizes of 12 point

type to be found in any printing office,

nearly every railroad had a different gage
track and several kinds of time were main-

tained in the same town or city, and I sin-

cerely hope that we will not go too far out
of our way in seeking for confusion by
having as many different kinds of watch-
makers as there are States in the Union.

It seems to me that it would be a much
more feasible plan to introduce a bill before
the Congress of the United States to pass
a law compelling every watchmaker who
desired to continue in the practice of re-
pairing watches to pass a rigid examina-
tion, and to each applicant submit the
necessary list of questions by mail and if
actual work be required, let it be accom-

panied by an affidavit that he actually did
the work, stating the time consumed by

same and that he did not have any outside
assistance in any part of the examination.

Then, instead of issuing the certificates in

grades, as first, second, etc., have them

issued by points, taking ioo points as a

basis to figure from. For example, if, on

looking over the examination papers of

John Smith, he was found to have 75 points

to his credit, issue to him a 75-point certi-

ficate, or if Bill Jones was found to have

98 points to his credit, issue to him a

98-point certificate, etc. Such a certificate

would show at a glance the ability of any

watchmaker and the certificate so issued by

the United States Government would have

some significance and be a benefit to the

trade, as well as a protection to the public.

"Patchy" Silver Deposits

Silver platers are often confronted
with a so-called "patchy" deposit on their
work. When it occurs, the work has bright
spots on it while it is dead in the others.
It usually is quite a problem to solve when
its elimination is taken into consideration.

The cause of the patches is the pres-
ence of sulphur in the solution. How the
sulphur enters the solution will have to be
left to the plater, but it may be said that
the use of rubber on the racks, rubber com-
pounds for lining the tanks or introduction
of a bright solution will frequently bring
the patches on the deposit. All rubber
contains more or less sulphur.

As far as known, there is no satisfac-
tory method known for reclaiming the
solution when it works in this manner,
except to use it, if possible, until the sul-
phur has worked itself out. In one estab-
lishment, of which we recently heard, the
silver solution gave a "patchy" deposit on
account of the use of hard rubber on the
racks, and the problem was carefully con-
sidered from all sides, when it was decided
to change it over to a bright solution by the
addition of bisulphide of carbon. It seemed
to be the only solution of the problem.
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INK
WON'T WASH

OFF

IDEAL TAGGING OUTFIT

Complete, Only $2.50

1000 Tags and Eyelets . . $1.50

1 Pair Ideal Pliers . . . . .75

1 Bottle Waterproof Ink . . .25

1 Neat Hardwood Box, with
catch fastener.

The Ideal Celluloid Tag is something that every jeweler should
have

Because it saves time—and saves money
And because it gives your rings a more attractive appearance.
You don't have to take off the tags when you wash or polish

your rings, because the ink that goes with each outfit is waterproof
and won't wash off.

No danger of getting the tags mixed
and getting them on the wrong ring.

The Ideal has a large, flat writing
surface, which makes it better than any
other tag.

A complete outfit only costs $2.50.
Better send for it to-day if you want it
soon, for the demand is very large.

317 South Ave.

ROCHESTER, N. Y.

Our Staff and Jewel Cabinets are the same sire. Dimensions, 16 in. x 7 in.

11.41..ANCTI STAFFS.

_
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This handsome genuine leather, plush-lined cabinet
put in free of charge with one gross staffs

THE MOST COMPLETE CABINET SYSTEM ON THE AMERICAN

MARKET FOR BALANCE JEWELS AND STAFFS
No Jeweler or Watchmaker can AFFORD to be WITHOUT these cabinets. OUR SYSTEM

is now in use by thousands of the most successful Watchmakers and Jewelers throughout the
UNITED STATES and CANADA, with most flattering results.

Read the letters below and then join the ranks of the satisfied ones:

SEATTLE, WASIL, Nov. 29, 1909
THE CHARLES J. O'DONNELL CO., Waltham, Mass.

Dear Sirs :—Enclosed find order for balance staffs
and jewels. Kindly send these by return mail, also
send its some more reorder blanks.

We are very much pleased with the staffs and
jewels. They are all right in every respect and are by
far the best we have ever used. Enclosed find check to
cover our account to date.

Yours truly,

MONTREAL, Q., Oct. 22, 1909
THE CHARLES J. O'DONNELL CO., Waltham, Mass.

Gentlemen :—We have used your balance staff and jewel
assortment for the past two months, and when you sent us
the goods you asked us to let you know what satisfaction
the goods gave. We have given the goods a thorough test
and can honestly say that they are all you have claimed
them to be. They are perfect in fit and finish and in the
future all our orders for staffs and jewels are yours.

Kindly send us some order blanks and self addressed
envelopes.

Respectfully,

THE CHARLES J. O'DONNELL CO., Waltham, Mass., U.S.A.

A TREATISE ON ESCAPEMENTS
A thorough knowledge of the several escapements is the first essential of all who aim at competency in watch

work. To obtain this knowledge in the most practical way, and in the least time, procure a copy of the book

Watch and Clock Escapements
This book is the work of two of the most accomplished and experienced teachers of horology in the United States, and

their skill in imparting their knowledge to students is shown on every page of the book, both in text and in illustration.

Sent fiostpaia' to any fiart of the world on receipt of price, $1.50 (6s. 3d.)

Published by THE KEYSTONE PUBLISHING CO., 809-811-813 North 19th Street, Philadelphia, Pa.
1201 Heyworth Building, Chicago, Ill.
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Interviews with the wholesale and retail trade
indicate a very satisfactory holiday business both
in volume and kind. As compared with last year
the difference was very marked, not only in the
amount of business done, but also in the public
feeling in regard to holiday purchases. As a
rule shoppers were liberally provided with funds
and had much less hesitancy than last season in
investing in .jewelry in preference to less ex-
pensive gifts. Generally speaking, the local
wholesalers enjoyed a rush season of a highly
remunerative kind and quite a number of the re-
tailers declared that the season was equal to any
which they have ever had.

Probably the weather conditions had con-
siderable to do with this satisfactory result, as
ideal shopping weather prevailed all through De-
cember up to Christmas Day, when the blizzard
made its timely, if somewhat unwelcome visit.
The fact that the many industries in the city
were quite busy during the fall season also had
a beneficial influence, as did the bright industrial
urospects for the coming year. Here, as else-
where, the outlook is most favorable and there
is general agreement that the year we have
entered upon will prove one of the most pros-
perous in the history of the city and country.

The Jewelers' Club held open house during
the holiday season and all visitors were extended
the liberal hospitality associated with the name
of this institution. The club's friendly welcome
was especially taken advantage of on New Year's
Eve when large crowds visited the rooms and
were properly entertained as the old year passed
out and the new was ushered in. During the past
year the club has enjoyed its highest success and
takes rank with the Jewelers' 24-Karat Club of
New York City, its sister organization, as one of
the two most notable trade organizations of a
social character in the country.

It was reported in the daily press of the
East that all records in individual jewelry gifts
had been eclipsed by one which was said to have
been presented to a wealthy Philadelphia lady by
her husband. This was a pearl necklace valued
at $750,000. Rumor has it that the gift was for
the well-known social leader, Mrs. George D.
Widener, who was previously the happy possessor
of one of the most valuable collections of pearls
in the world.

Councilman Williams, with Charles O'Bryon,
735 Sansom Street, was one of the grand marshals
of the Mummers' Parade held on New Year's
Day. Mr. Williams is a well-known politician
and a popular and prominent factor in city
councils.

Col. George W. Devinny, who was well
known to the trade as a manufacturer of Masonic
charms and badges, whose place of business was
at 113 South Eleventh Street, died from a com-
plication of diseases some weeks ago. The de-
ceased was a Philadelphian by birth and had been
engaged in the badge-making business for some
forty years. The Masonic Order, the Grand Army
of the Republic and a number of other fraternal
organizations of which he was a member were
among his leading patrons. The business, we
understand, will be continued under the same name.

M. D. Sanders, a well-known member of the
trade at 713 South Street, died last month from
a complication of diseases which followed a
severe attack of pleurisy. The deceased was 63
years old. To business capability he added a
rigid integrity and succeeded in building tip a
large patronage. A widow and four children
survive him.

The local association of the wholesale trade
held a meeting at the Jewelers' Club on December
27th for the purpose of considering matters of
importance in their business for the coming year.

Gustave Lan; the Norristown jeweler, was
victimized last month by a swindler who entered
his store, asking to look at several articles,
seemingly with a view to purchasing. After his
departure the proprietor noticed that a pair of
earrings valued at $175 was missing. A search

was instituted for the man, who was arrested,
but the earrings were not found on his person.
It is surmised that he passed them to an ac-
complice before his capture.

The handsome plaque presented by Right
Worshipful Grand Lodge of Pennsylvania to the
Most Worshipful Grand Lodge of Ancient Free
and Accepted Masons of Maryland at the recent
dedication of the new Masonic Temple, Balti-
more, Md., was designed and made by Col. J.
Warner Hutchins, of this city. The plaque was
a remarkable piece of art metal work, measuring
three feet square and made of bronze with silver
mountings. Many prominent members of the
Masonic Order in Philadelphia, including Mr.
Hutchins, took part in the presentation.

Walter M. Engle, 4233 Lancaster Avenue,
continues to add to his reputation as an expert
window trimmer. His Christmas windows were
remarkable for novelty of design and attractive-
ness and were much admired by the Christmas
crowds which passed through this busy thorough-
fare.

A number of remarkably handsome displays
were found in jewelers' windows during Christ-
mas week. A particularly fine display attracted
public attention in the windows of the Van Dusen
& Stokes Co. owing to the richness and oddity
of the pieces in the display. In one of the win-
dows of Strawbridge & Clothier there was on
exhibition a miniature aeroplane made from' dia-
monds, valued at $1o,000. The unusual character
of the piece and the mechanical effect produced
combined to attract much attention. The dis-
plays, as a rule, were above the average in beauty
and richness and were important factors in
swelling the holiday business.

Seldom, if ever, has the advent of a new
year been so auspicious or laden with higher
hopes for an abundant prosperity. The immense
Christmas clearance of jewelry stocks throughout
the country insure an unusually busy springtime
for the hundreds of factories located in this sec-
tion. Elaborate preparations are already being
made for an unusual activity and the trade at
large need have no fear that the great jewelry
manufacturing industry will not be equal to the
opportunity which now confronts it. Enlarge-
ments and improvements are the rule hereabouts
and there is ready employment for all whose
skill entitles them to consideration.

Charles B. Donle recently found it necessary
to increase his quarters in the Herrick Building
at 36 Garnet Street, Providence, owing to a
greatly increased demand for dies and other tools.

Sulzberger Bros., manufacturing jewelers,
Providence, are now located in new quarters at
150 Chestnut Street.

Henry Lederer & Bro. have moved into their
new place in the new section of the Doran Build-
ing, Iso Chestnut Street, Providence, where they
have much better and larger quarters than hereto-
fore at the old address on Eddy Street.

The A. & Z. Chain Co., 115 Chestnut Street,
Providence, have about completed their new line
of chains, fobs and bracelets for the tgro season
and it will be shown by their representatives about
the isth of this month. Mr. Anschen, of this
firm, says that it is the best and most complete
line they have ever gotten out and they expect
that it will take unusually well with the retail
trade.

George L. Paine, of the George L. Paine Co.,
North Attleboro, is in the West taking spring
orders for his company. He expects to cover
their western territory pretty thoroughly before
his return to North Attleboro.

The Providence Pearl Co., formerly at 95
Pine Street, that city, is now comfortably located
in more desirable quarters at tot Westfield Street.

Mayor Henry Fletcher, of Providence, is in
much demand as a speaker at different functions
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held in this vicinity. The Mayor has been ex-
tended an invitation to speak at the forthcoming
banquet of the 24-Karat Club of New York.
where he will be accorded a hearty reception
owing to his trade affiliations.

Harry Cutler was recently elected captain of
Company E, First Light Infantry Regiment, the
most prominent military organization in the State.

Edward J. Lonnergan, formerly with C. H.
Allen & Co., Attleboro, and lately in business for
himself, recently acquired an interest in the J. J.
White Mfg. Co., Providence, and now holds a
position with this firm.

The Gorham Mfg. Co., of Providence, are
hastening the work on the silver service to be
presented to the United States battleship Dela-
ware. Millard F. Davis, jeweler, of Wilmington,
Del., recently visited the factory in connection
with the work with a view to securing its corn-
pletion before the date originally agreed upon.

F. H. Adams, manufacturer of jewelers' find-
ings, at 129 Eddy Street, Providence, has been
succeeded by Adams & Kahn, who will continue
the business on an enlarged scale.

Fales & Bartlet have moved from their old
location at 234 Chestnut Street, Providence, to
more desirable quarters at 119 Pine Street. Their
new factory will be equipped by machinery fur-
nished by E. A. Eddy Machinery Co.

Brennan & Chritchley, electroplaters, at 227
Eddy Street, Providence, have taken additional
floor space and enlarged their plant. They report
a material increase in business in recent months.

The George H. Allen Mfg. Co. has filed
articles of incorporation at the office of the
Secretary of State. The new firm will engage
in the manufacture of jewelry with a capital stock
of $25,000, the incorporators being George H.
Allen, James A. Palmer and John I. Devlin.

The Albert Walker Co., Providence; at the
opening of the holiday season issued a handsome
new catalogue of 136 pages, each page containing
copious illustrations of their stock with price list.
The catalogue is handsomely bound in cloth and
is distributed to the legitimate trade only.

W. S. Sherman, of the estate of 0. M.
Draper, North Attleboro, left on December 15th
for his annual western trip, showing the Draper
new spring line of jewelry, which is unusually
complete and attractive this year. He will be
away until some time in February.

R. F. Simmons Company, Attleboro, Mass.,
have announced that on January 1st Lewis J. Finch
will become their western representative, with
headquarters in Chicago at 42 Madison Street.
Mr. Finch is an accomplished business man,
energetic and enterprising and enjoys the friend-
ship of a large number of the trade.

Gorham Company Travelers Meet
The travelers of The Gorham Company met

for their usual semi-annual convention at the
Providence, R. I., works, on December 29th and
3oth. John S. Holbrook, vice-president of the
company, presided as usual. Representatives
from all over the country were present, Mr. Miller
and Mr. Gorman coming from the Pacific Coast.

While the sessions were devoted strictly to
business Director E. F. Aldrich and Superintend-
ent F. C. Lawton acted as an entertainment com-
mittee and under their supervision a banquet was
provided at the "Eloise" on Wednesday evening,
after which the entire party of fifty men occupied
seats together at the Providence Opera House.
A most enjoyable evening was passed witnessing
"The Jolly Bachelors," with Nora Bays in the
leading role. Much amusement was caused when
Miss Bayes, after finishing her song, "Has Any-
body Here Seen Kelly?" inquired, "Why don't
he stand up?" and John T. Kelly, who represents
The Gorham Company in Pennsylvania, gracefully
responded to the invitation.

The best of good fellowship prevailed and it
is the unanimous opinion that the outlook for
the coming year's business is most encouraging.

Moseley Lathes are of the very best material
and workmanship. They are simple in construc-
tion and thus are not as likely to get out of order.
Get the genuine.—Adv.
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Lockets Only

TRADE MARK

INSIDE

ESTABLISHED
FIFTY-THREE

YEARS

9082. THE COLONIAL

Our Latest Creations ef Old Styles
Revived and Modernized are the

Correct Thing in Lockets. c}lsk

for the Numbers Just Out.

GOODS DISTRIBUTED THROUGH THE

JOBBING TRADE EXCLUSIVELY

Wightman & Hough Co.
PROVIDENCE RHODE ISLAND

•••■•

ZYLOLOID
RECTIONS.-Paintlelo-
LOLOID from 5 fixtvi
o: two, when set, Plo"/
V to me of stakes tra.t

A further infortnvion sri`

lylokia Co. o
.2-964 Artitt d

Zyloloid Cement
and Findings
To Repair Combs, Barrettes, Etc.

Some jewelers have paid for their experi-

ence, others have learned by example.

ZYLOLOID CEMENT is a recognized
standard article. Its efficiency has been

proved and endorsed by all the leading

jewelers in the U. S. and abroad.

GET THE GENUINE

Don't accept faked substitutes. There is
nothing else so good.

Over 60 styles joints, catches and
pins to barrettes, in all sizes and
colors, from 30c. per doz. up.

Full Size Bottle
Zylolold Cement

SHELL No. 1, AMBER No. 101, $
Large " No. 'I, " No. 102, 541

(Enough for 150 repairs)

None genuine without this signature on label

Of all Jobbers In the U. S. and
Canada, or send 10 cents extra for
postage from the ZYI.OLOID CO.,

962-964 Amsterdam Ave.,
New York City, U.S.A.

R f • Send post al for our new anti full v-
List rated lists of our latest wonderful

money-making inventions.

Many a brother jeweler has made an

additional source of income in his Repair-

ing Department, also gained many new

customers, owing to his scientific reputa-

tion by using our wonderful electro-

chemical inventions.

JEWELERS' REPAIR KIT J
for Combs, Barrettes, Etc.

Tire greatest value ever offered.

COMPLETE IN BOX for $ .50

Other Combinations, K $1  50
300

0 " V. L. (all sizes
complete) 10  00

ONLY PALLET (NEL__ SETTER
Roanoke Rapids, N. C.

Oct. 11, 1909
MR. C. COLMAN

Maplewood, Mo.
Dear Sin—The ONLY
pallet jewel setter -

g some jobs laid away to
ceived O. K. I had

await its arrival, to ex-
periment on, the first
one I tried was a Its.
Elgin whose pallets
were loose and all out
of place, I reset them
in less than ten minutes
and made a perfect job
out of it, too, and by
artificial light at that,
I am highly pleased
with it and hardly see
how I have made out
without it ; I would not

be without it for many times the cost of it.

Find enclosed money order to cover invoice,
Yours very truly

W. G. LYNCH

Look for stamp—it means
satisfaction guaranteed

Price $2.00

OVER 1000 SOLD THE FIRST SEVEN MONTHS

THE ONLY SETTER separates the two jewels so that one can

be adjusted without danger of the other shifting. THE ONLY SETTER

is fitted with practical gauges to determine the amount jewel is to be

shifted, eliminating guess work.

Culman's Tools
are sent free on ten days' trial, and if found satis- •

factory are charged through your jobber.

For Sale by all Jobbers in U.S. and Canada

TORPEDO
PENDANT WASHERS

(Ears)

These washers are to be pressed
In. They can be seated in the pen-
dant by a few light taps of a hammer,
without any further trouble. No
soldering necessary.

It is evident to anyone that a
conical, knurled washer of steel musf
sit well, as its keen outside edges
press deeply in the soft metal of the
pendant.
Gilt or nickeled.

$1.50 per Assortment of
0 Dozen

Ur Send for Circular and
Free Sample Pair

C. CULMAN
Maple and Hazel Avenues, MAPLEWOOD, MO.

MIN
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JEWELERS THE WORLD OVER ENDORSE

The Keystone Record Book of Watch Repairs

Roland Abrahams, a jeweler, of Kingston, Jamaica, says:

I nm quite satisfied with The Keystone Watch Repair
Record Book. It is really good, cheap and useful, and must

be appreciated by anyone who lots a need for such a hook.

I think it a marvel of cheapness.

This is the universal opinion—the same in the United
States and foreign countries.

This Record Book has space for 1600 entries of watch
repairs with printed headings, and making complete
records is the work of a moment.

Sent postpaid to any part of the world on receipt of price, $1.00 (4s. 2d.)

Published by TH E KEYSTONE PUBLISHING CO.

8o9-811-813 North 19th Street, Philadelphia, Pa.

1201 Heywortlt Building, Chicago,
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United States Patents

Patents of interest to the trade, recently is-
sued, especially prepared for this journal by
Wm. N. Moore, patent attorney, Loan and Trust
Building, Washington, D. C.

No. 943,271.—Watch guard. Solomon Rosofskv,
Brooklyn, N. Y. Filed March 26, 1909.
Serial No. 486,042.

A safety retainer for watches, comprising a
covered frame work provided with a self-opening
mouth, a spring arm secured to said frame work,
means connected with said spring-arm for secur-
ing said mouth in its closed relation, a push-piece
connected with said spring-arm for operating the
same, and means for securing said covered frame
work within the pocket of wearing apparel, com-
prising an elongated plate, shanks upon said
plate, heads upon said shanks, means for securing
said plate to said frame work, and a locking bar
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adapted to engage said shanks and retain a pocket
and wearing apparel in holding engagement there-
with, substantially as and for the purposes set
forth.

No. 942,517.—Safety attachment for scarf pins.
Fred S. Reynolds, Cranston, R. I., assignor
to Cory & Reynolds Company, Providence,
R. I., a corporation of Rhode Island. Filed
July 6, 1909. Serial No. 505,967.

I. As an improved article of manufacture, a
one-piece protector or safety device for the stems
of scarf pins and analogous articles,. the same
consisting of a resilient bow member having op-
positely disposed rearwardly extending upper and
lower portions, each portion being bent and com-
prising three laterally separated pliers of the stock
having holes therethrough and terminating in a
handle or grasping part, the major portion of
said bow part being forward of the axes of said
holes while the said handle part extends rear-

wardly from said axes and having the holes of
the said upper and lower portions arranged to
substantially register with one another to receive
a pin when the said portions are sufficiently com-
pressed or sprung toward each other.

2. In a device of the character described, a
strip of spring metal bent to produce a bow
part having rearwardly projecting oppositely-
disposed end portions, each of the latter having
the metal further bent and extending forwardly
to or nearly to the back of the bow and then
reversely bent and projecting rearward to pro-
duce a grasping element, and having the metal
or pliers comprising each of said end portions
provided with holes normally inclined to the
central or medium line of the device.

3. In a device of the character described, a
strip of spring metal bent to produce a bow part
having rearwardly projecting oppositely-disposed
suitably apertured end portions, the metal of
each of said portions being bent and extended
forwardly to produce a loop terminating in a
rearward handle or grasping element and having
said loop parts arranged and adapted to sinml-
taneously engage the bow and forcibly draw said
end portions toward each other from the normal
or expanded position upon suitably pressing or

manipulating the handle elements, thereby con-
tracting the distance lying between the latter
and causing the several apertures to be substan-
tially aligned to receive the stem or shank of a
pin, substantially as described.

No. 943,185.—Earring. Morris L. J. Girdany,
Boston, Mass. Filed June 3, 19°8. Serial
No. 436,507.

I. In an earring, a reinforcing disk provided
with lugs or pins and attached to a screw working

through a fixed nut and carrying a loose ear
gripping disk, for the purposes set forth.

2. In an earring, the combination of a screw,
and an ear-gripping disk on the end of the screw,
and a nut through which the screw travels, and
a reinforcing disk carrying lugs or pins, and a
traveling lock-nut which travels on the screw, all
substantially as described and for the purposes
set forth.

No. 943,186.—Earring. Morris L. J. Girdany,
New York, N. Y. Original application filed
June 3, '908. Serial No. 436,507. Divided
and this application filed September 28, 1909.
Serial No. 520,010.

r. An earring consisting of the combination
of a jewel setting connected with a sleeve by
means of a loop of metal, said sleeve having a
nut free to revolve therein said nut having

shoulders to prevent it from working out of the
sleeve and a screw carrying a gripping disk on its
inner end said screw being capable of travel back
and forth by turning the nut through which it
works, substantially as described.

2. In an earring, the combination of a screw,
an ear-gripping disk attached to the end of the
screw, and a revolving nut through which the
screw works, and a reinforcing disk attached
to the screw and having lugs or pins attached
to one face of it, substantially as described.

No. 943,291.—Jewelry. Louis Adler, New York,
N. Y. Filed January 19, 1909. Serial No.
473,114.
In a brooch, or the like, provided with a

pivoted pin, a hook-member designed to receive
the pin and having a solid hook portion and a
bifurcated base and a catch-member pivoted in said
bifurcated base to swing toward and from the
open side of the hook-member, said catch-member
when closed barring said pin against downward
or outward movement with reference to the hook-
member, having a projection adapted to pass

5
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under the end of the hook-portion and to be
forced past the under side of the pin and be
housed within the rear part of the hook-member,
and having also a finger adapted to close the
open side of the hook-member and to bear against
and extend upward along the outer surface of
the said solid hook-portion, said finger serving
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also as means for opening the catch-member
and as a stop to limit the inward movement
thereof.

No. 943,530.—Tool for removing diamonds from
settings. Oliver M. Farrand, New York,
N. Y. Filed February io, 1909. Serial No.
477,147.
I. A tool for removing diamonds from set-

tings, said tool having a pair of members adapted
to be pressed together and having upon said mem-
bers means for engaging the setting and means
for engaging the diamond to force the same out
of its setting by springing the setting open.

2. A tool of plier type for removing diamonds
from settings having a pair of members pivotally
connected to each other and provided with
handles by which they may be pressed together
and having upon said members means for engag-
ing the setting and means for engaging the dia-
mond to force the same out of its setting by
springing the setting open.

3. A tool of plier type for removing dia-
monds from settings having a pair of members

pivotally connected to each other and provided
with handles by which they may be pressed to-
gether and having upon said members means for
engaging the setting and means for engagjng the
diamond to force the same out of its setting by
springing the setting open, said handles extend-
ing in a direction transverse to the axis of the
diamond when the tool is in operative position.

4. A tool for removing diamonds from
settings, said tool being adapted to engage a set
diamond upon opposite faces, and having wedge-
shaped portions adapted to wedge the diamond
forcibly out of its setting by springing the setting
open.

5. A tool of plier type for removing dia-
monds from settings, consisting of a pair of
thin arms adapted to enter between the claws
of a setting and pivoted to each other, and the
ends of which are provided with portions E en-
gaging parts of the setting and. co-operating por-
tions D adapted to engage the diamond and to
force the same from its setting by springing the
claws apart.

No. 941,741.—Jewelry box. John R. Sundee,
Buffalo, N. Y., assignor to Empire Jewelry
Case Company, Buffalo, N. Y., a corporation
of New York. Filed February 15, wog.
Serial No. 477,861.
I. The combination of the box body, the

cover, a catch adapted to engage the cover, a slide
carrying the catch and resting on the bottom of

the box body, a spring acting upon said slide,
and a housing covering the slide and forming
a guide and protector therefor.

2. The combination of the box body, the
cover, a catch adapted to engage the cover, a slide
carrying the catch and resting on the bottom of
the box body, a spring acting upon said slide, and
a housing covering the slide and having slotted
flanges which rest upon the bottom of the box
body, said bottom having integral lips which pass
through the slots of said flanges and are bent
down upon the same.

3. The combination of the box body, the
cover, a catch adapted to engage the cover, a slide
carrying the catch and arranged on the bottom
of the box body and a bow spring attached at its
ends to the slide and said bottom and arranged
substantially parallel with the latter.

(Continued on page T35)
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IDEAL TAGGING OUTFIT

Complete, Only $2.50

1000 Tags and Eyelets . . $1.50

1 Pair Ideal Pliers . . • . .75

1 Bottle Waterproof Ink . . .25

1 Neat Hardwood Box, with

catch fastener.

The Ideal Celluloid Tag is something that every jeweler should

have
Because it saves time—and saves money

And because it gives your rings a more attractive appearance.
You don't have to take of the tags when you wash or polish

your rings, because the ink that goes with each outfit is waterproof

and won't wash off.
No danger of getting the tags mixed

and getting them on the wrong ring.

The Ideal has a large, flat writing
surface, which makes it better than any
other tag.

A complete outfit only costs $2.50.
Better send for it to-day if you want it
soon, for the demand is very large.

Our Staff and Jewel Cabinets are the same size. Dimensions, 16 in. x 7 in.

BALANCE STAFFS.

/meet atattelittri,Ntritrirmtett'hWisN'ttnit'ittreitri*PrrfrfrAnt 'Ate 416,410ittletetrota'‘xf,
This handsome genuine leather, plush-lined cabinet

put in free of charge with one gross staffs

THE MOST COMPLETE CABINET SYSTEM ON THE AMERICAN

MARKET FOR BALANCE JEWELS AND STAFFS

No Jeweler or Watchmaker can AFFORD to be 
WITHOUT these cabinets. OUR SYSTEM

is now in use by thousands of the most successful 
Watchmakers and Jewelers throughout the

UNITED STATES and CANADA, with most flattering results.

Read the letters below and then join the ranks of the 
satisfied ones:

SEATTLE, WASH., NOV. 20, 1909

THE CHARLES J. O'DONNELL CO., Waltham, Mass.

Dear Sirs :—Enclosed find order for balance staffs

and jewels. Kindly send these by return mail, also

send on some more reorder blanks.
We are very much pleased with the staffs and

jewels. They are all right in every respect and are by

far the best we have ever used. Enclosed find check to

cover our account to date.
Yours truly,

MONTIMAL, P. Q., Oct. 22, 1909

THE CHARLES J. O'DONNELL CO., Waltham, Mass.

Gentlemen :—We have used your balance staff and jewel

assortment for the past two months, and when you sent us

the goods you asked us to let you know what 
satisfaction

the goods gave. We have given the goods a thorough 
test

and can honestly say that they are all you have 
claimed

them to be. They are perfect in fit and finish and in 
the

future all our orders for staffs and jewels are yours.

Kindly send us some order blanks and self addressed

envelopes.
Respectfully,

THE CHARLES J. O'DONNELL CO., Waltham, Mass., U.S.A.

A TREATISE ON ESCAPEMENTS

A thorough knowledge of the several escapements is the first essential of 
all who aim at competency in watch

work. 'To obtain this knowledge in the most practical way, and in the least time, procure a copy of the book

Watch and Clock Escapements

This book is the work of two of the most accomplished and experienced 
teachers of horology in the United States, and

their skill in imparting their knowledge to students is shown on every page of 
the book, both in text and in illustration.

Sent postpaid  to any part of the world on receipt of price, $1.50 (6s. 311.)

Published by THE KEYSTONE PUBLISHING CO., 809-811-813 North 
19th street, Philadelphia, Pa.

1201 Heyworth Building, Chicago, Ill.
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PHILADELPHIA
LETTER

Interviews with the wholesale and retail trade
indicate a very satisfactory holiday business both
ill volume and kind. As compared with last year
the difference was very marked, not only in the
amount of business done, but also in the public
feeling in regard to holiday purchases. As a
rule shoppers were liberally provided with funds
and had much less hesitancy than last season in
investing in jewelry in preference to less ex-
pensive gifts. Generally speaking, the local
wholesalers enjoyed a rush season of a highly
remunerative kind and quite a number of the re-
tailers declared that the season was equal to any
which they have ever had.

Probably the weather conditions had con-
siderable to do with this satisfactory result, as
ideal shopping weather prevailed all through De-
cember up to Christmas Day, when the blizzard
made its timely, if somewhat unwelcome visit.
The fact that the many industries in the city
were quite busy during the fall season also had
a beneficial influence, as did the bright industrial
prospects for the coming year. Here, as else-
where, the outlook is most favorable and there
is general agreement that the year we have
entered upon will prove one of the most pros-
perous in the history of the city and country.

The Jewelers' Club held open house during
the holiday season and all visitors were extended
the liberal hospitality associated with the name
of this institution. The club's friendly welcome
was especially taken advantage of on New Year's
Eve when large crowds visited the rooms and
were properly entertained as the old year passed
out and the new was ushered in. During the past
year the club has enjoyed its highest success and
takes rank with the Jewelers' 24-Karat Club of
New York City, its sister organization, as one of
the two most notable trade organizations of a
social character in the country.

It was reported in the daily press of the
East that all records in individual jewelry gifts
had been eclipsed by one which was said to have
been presented to a wealthy Philadelphia lady by
her husband. This was a pearl necklace valued
at $750,000. Rumor has it that the gift was for
the well-known social leader, Mrs. George D.
Widener, who was previously the happy possessor
of one of the most valuable collections of pearls
in the world.

Councilman Williams, with Charles O'Bryon,
735 Sansom Street, was one of the grand marshals
of the Mummers' Parade held on New Year's
Day. Mr. Williams is a well-known politician
and a popular and prominent factor in city
councils.

Col. George W. Devinny, who was well
known to the trade as a manufacturer of Masonic
charms and badges, whose place of business was
at 113 South Eleventh Street, died from a com-
plication of diseases some weeks ago. The de-
ceased was a Philadelphian by birth and had been
engaged in the badge-making business for some
forty years. The Masonic Order, the Grand Army
of the Republic and a number of other fraternal
organizations of which he was a member were
among his leading patrons. The business, we
understand, will be continued under the same name.

M. D. Sanders, a well-known member of the
trade at 713 South Street, died last month from
a complication of diseases which followed a
severe attack of pleurisy. The deceased was 63
years old. To business capability he added a
rigid integrity and succeeded in building up a
large patronage. A widow and four children
survive him.

The local association of the wholesale trade
held a meeting at the Jewelers' Club on December
27th for the purpose of considering matters of
importance in their business for the coming year.

Gustave Lanz, the Norristown jeweler, was
victimized last month by a swindler who entered
his store, asking to look at several articles,
seemingly with a view to purchasing. After his
departure the proprietor noticed that a pair of
earrings valued at $175 was missing. A search

was instituted for the man, who was arrested,
but. the earrings were not found on his person.
It is surmised that he passed them to an ac-
complice before his capture.

The handsome plaque presented by Right
Worshipful Grand Lodge of Pennsylvania to the
Most Worshipful Grand Lodge of Ancient Free
and Accepted Masons of Maryland at the recent
dedication of the new Masonic Temple, Balti-
more, Md., was designed and made by Col. J.
Warner Hutchins, of this city. The plaque was
a remarkable piece of art metal work, measuring
three feet square and made of bronze with silver
mountings. Many prominent members of the
Masonic Order in Philadelphia, including Mr.
Hutchins, took part in the presentation.

Walter M. Engle, 4233 Lancaster Avenue,
continues to add to his reputation as an expert
window trimmer. His Christmas windows were
remarkable for novelty of design and attractive-
ness and were much admired by the Christmas
crowds which passed through this busy thorough-
fare.

A number of remarkably handsome displays
were found in jewelers' windows during Christ-
mas week. A particularly fine display attracted
public attention in the windows of the Van Dusen
& Stokes Co. owing to the richness and oddity
of the pieces in the display. In one of the win-
dows of Strawbridge & Clothier there was on
exhibition a miniature aeroplane made from' dia-
monds, valued at $10,000. The unusual character
of the piece and the mechanical effect produced
combined to attract much attention. The dis-
plays, as a rule, were above the average in beauty
and richness and were important factors in
swelling the holiday business.
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Seldom, if ever, has the advent of a new
year been so auspicious or laden with higher
hopes for an abundant prosperity. The immense
Christmas clearance of jewelry stocks throughout
the country insure an unusually busy springtime
for the hundreds of factories located in this sec-
tion. Elaborate preparations are already being
made for an unusual activity and the trade at
large need have no fear that the great jewelry
manufacturing industry will not be equal to the
opportunity which now confronts it. Enlarge-
ments and improvements are the rule hereabouts
and there is ready employment for all whose
skill entitles them to consideration.

Charles B. Donle recently found it necessary
to increase his quarters in the Herrick Building
at 36 Garnet Street, Providence, owing to a
greatly increased demand for dies and other tools.

Sulzberger Bros., manufacturing jewelers,
Providence, are now located in new quarters at
i50 Chestnut Street.

Henry Lederer & Bro. have moved into their
new place in the new section of the Doran Build-
ing, 150 Chestnut Street, Providence, where they
have much better and larger quarters than hereto-
fore at the old address on Eddy Street.

The A. & Z. Chain Co., 115 Chestnut Street,
Providence, have about completed their new line
of chains, fobs and bracelets for the two season
and it will be shown by their representatives about
the t5th of this month. Mr. Anschen, of this
firm, says that it is the best and most complete
line they have ever gotten out and they expect
that it will take unusually well with the retail
trade.

George L. Paine, of the George L. Paine Co.,
North Attleboro, is in the West taking spring
orders for his company. He expects to cover
their western territory pretty thoroughly before

. his return to North Attleboro.
The Providence Pearl Co., formerly at 95

Pine Street, that city, is now comfortably located
in more desirable quarters at tot Westfield Street.

Mayor Henry Fletcher, of Providence, is in
much demand as a speaker at different functions
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held in this vicinity. The Mayor has been ex-
tended an invitation to speak at the forthcoming
banquet of the 24-Karat Club of New York.
where he will be accorded a hearty reception
owing to his trade affiliations.

Harry Cutler was recently elected captain of
Company E, First Light Infantry Regiment, the
most prominent military organization in the State.

Edward J. Lonnergan, formerly with C. H.
Allen & Co., Attleboro, and lately in business for
himself, recently acquired an interest in the J. J.
White Mfg. Co., Providence, and now holds a
position with this firm.

The Gorham Mfg. Co., of Providence, are
hastening the work on the silver service to be
presented to the United States battleship Dela-
ware. Millard F. Davis, jeweler, of Wilmington,
Del., recently visited the factory in connection
with the work with a view to securing its corn-
pletion before the date originally agreed upon.

F. H. Adams, manufacturer of jewelers' find-
ings, at 129 Eddy Street, Providence, has been
succeeded by Adams & Kahn, who will continue
the business on an enlarged scale.

Fales & Bartlet have moved from their old
location at 234 Chestnut Street, Providence, to
more desirable quarters at up Pine Street. Their
new factory will be equipped by machinery fur-
nished by E. A. Eddy Machinery Co.

Brennan & Chritchley, electroplaters, at 227
Eddy Street, Providence, have taken additional
floor space and enlarged their plant. They report
a material increase in business in recent months.

The George H. Allen Mfg. Co. has filed
articles of incorporation at the office of the
Secretary of State. The new firm will engage
in the manufacture of jewelry with a capital stock
of $25,000, the incorporators being George H.
Allen, James A. Palmer and John I. Devlin.

The Albert Walker Co., Providence, at the
opening of the holiday season issued a hhndsome
new catalogue of 136 pages, each page containing
copious illustrations of their stock with price list.
The catalogue is handsomely bound in cloth and
is distributed to the legitimate trade only.

W. S. Sherman, of the estate of 0. M.
Draper, North Attleboro, left on December t5th
for his annual western trip, showing the Draper
new spring line of jewelry, which is unusually
complete and attractive this year. He will be
away until some time in February.

R. F. Simmons Company, Attleboro, Mass.,
have announced that on January 1st Lewis J. Finch
will become their western representative, with
headquarters in Chicago at 42 Madison Street.
Mr. Finch is an accomplished business man,
energetic and enterprising and enjoys the friend..
ship of a large number of the trade.

Gorham Company Travelers Meet
The travelers of The Gorham Company met

for their usual semi-annual convention at the
Providence, R. I., works, on December 29th and
30th. John S. Holbrook, vice-president of the
company, presided as usual. Representatives
from all over the country were present, Mr. Miller
and Mr. Gorman coming from the Pacific Coast.

While the sessions were devoted strictly to
business Director E. F. Aldrich and Superintend-
ent F. C. Lawton acted as an entertainment com-
mittee and under their supervision a banquet was
provided at the "Eloise" on Wednesday evening,
after which the entire party of fifty men occupied
seats together at the Providence Opera House.
A most enjoyable evening was passed witnessing
"The Jolly Bachelors," with Nora Bays in the
leading role. Much amusement was caused when
Miss Bayes, after finishing her song, "Has Any-
body Here Seen Kelly?" inquired, "Why don't
he stand up?" and John T. Kelly, who represents
The Gorham Company in Pennsylvania, gracefully
responded to the invitation.

The best of good fellowship prevailed and it
is the unanimous opinion that the outlook for
the coming year's business is most encouraging.

Moseley Lathes are of the very best material
and workmanship. They are simple in construc-
tion and thus are not as likely to get out of order.
Get the genuine.—Adv.
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Lockets

TRADE MARK

INSIDE

Only

ESTABLISHED
FIFTY -THREE

YEARS

9082. THE COLONIAL

Our Latest Creations d Old Styles
Revived and Modernized are the

Correct Thing in Lockets. _Ask

for the Numbers Just Out.

GOODS DISTRIBUTED THROUGH 
THE

JOBBING TRADE EXCLUSIVELY

Wightman & Hough Co.
PROVIDENCE :: :: RHODE ISLAND
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Zyloloid Cement
and Findings
To Repair Combs, Barrettes, Etc.

Some jewelers have paid for their experi-

ence, others have learned by example.

ZYLOLOID CEMENT is a recognized

standard article. Its efficiency has been

proved and endorsed by all the leading

jewelers in the U. S. and abroad.

GET THE GENUINE

Don't accept faked substitutes. There is

nothing else so good.

Over 60 styles joints, catches and

pins to barrettes, in all sizes and

colors, from 30c. per doz. up.
Full Size Bottle

Zyloloid Cement
SHELL No. 1, AMBER No. 101, $ .25

Large " No. 2, " No. 102, .50
(Enough for 150 repairs)

AEW447
None genuine without this signature on label

Of all Jobbers In the U. S. and
Canada, or send 10 cents extra for
postage from the ZY1.01.011:1 CO.,

962-964 Amsterdam Ave.,
New York City, U.S.A.

Se- Send postal for our new and fully-
Joust rated lists of our latest wonderful
money-making inventions.

Many a brother Jeweler has made an

additional source of income in his Repair-

ing Department, also gained many new

customers, owing to his scientific reputa-

tion by using our wonderful electro-

chemical inventions.

JEWELERS' REPAIR KIT J
for Combs, Barrettes, Etc.

The greatest value ever offered.
COMPLETE IN BOX for $  .50

Other Combinations. K $1  50

" V. L. (all sizes
complete) 1000

TH[ONLY PALLET JEWEL SETTER

Look for stamp—it means
satisfaction guaranteed

Price 182.00

0

Roanoke Rapids, N. C.
Oct. 11, 1909

MR. C. CULMAN
Maplewood, Mo.

Dear Sin—The ONLY
pallet jewel setter re-
ceived 0. K. I had
some jobs laid away to
await its arrival , to ex-
periment on, the first
one I tried was a 16s.
Elgin whose pallets
were loose and all out
of place, I reset them
in less than ten minutes
and made a perfect job
out of it, too, and by
artificial light at that.
I am highly pleased
with it and hardly see
how I have made out
without it; I would not

be without it for many times the cost of it.
Find enclosed money order to cover invoice,

Yours very truly
W. G. LYNCH

OVER 1000 SOLD THE FIRST SEVEN MONTHS 

THE ONLY SETTER separates the two jewels so 
that one can

be adjusted without danger of the other shifting. TH
E ONLY SETTER

is fitted with practical gauges to determine the 
amount jewel is to be

shifted, eliminating guess work.

Culman's Tools
are sent free on ten days' trial, and If 

found satis- •

factory are charged through your jobber.

For Sale by all Jobbers in U.S. and Canada

TORPEDO
PENDANT WASHERS

(Ears)

These washers are to be pressed
in. They cau be seated in the pen-
dant by a few light tapsof a hammer,
wIthout any further trouble. No
soldering necessary.

It is evident to anyone that a
conical, knurled washer of steel must
sit well, as its keen outside edges
press deeply in the soft metal of the
pendant.
011t or nickeled.

$1.50 per Assortment of
6 Dozen

VW Send for Circular and
Free Sample Pair

C. CULMAN
Maple and Hazel Avenues, MAPLEWOOD, MO.

JEWELERS THE WORLD OVER ENDORSE

The Keystone Record Book of Watch Repairs

Roland Abrahams, a jeweler, of Kingston, Jamaica, 
says:

I am quite satisfied with The Keystone Watch 
Repair

Record Book. It is really good, cheap and useful, and must

be appreciated by anyone who has a need for such a 
book.

I think it a marvel of cheapness.

This is the universal opinion—the same in the United

States and foreign countries.

This Record Book has space for 1600 entries of watch

repairs with printed headings, and making complete

records is the work of a moment.

Sent postpaid to any part of the world on receipt of price, $1.00 
(413. 2d.)

Published by THE KEYSTONE PUBLISHING CO.

809-811-813 North 19th Street, Philadelphia, Pa.

1201 Heyworth Building, Chicago, Ill.
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United States Patents

Patents of interest to the trade, recently is-
sued, especially prepared for this journal by
Wm. N. Moore, patent attorney, Loan and Trust
Building, Washington, D. C.

No. 943,271.—Watch guard. Solomon Rosofsky,
Brooklyn, N. Y. Filed March 26, 1909.
Serial No. 486,042.

A safety retainer for watches, comprising a
covered frame work provided with a self-opening
mouth, a spring arm secured to said frame work,
means connected with said spring-arm for secur-
ing said mouth in its closed relation, a push-piece
connected with said spring-arin for operating the
same, and means for securing said covered frame
work within the pocket of wearing apparel, com-
prising an elongated plate, shanks upon said
plate, heads upon said shanks, means for securing
said plate to said frame work, and a locking bar
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adapted to engage said shanks and retain a pocket
and wearing apparel in holding engagement there-
with, substantially as and for the purposes set
forth.

No. 942,517.—Safety attachment for scarf pins.
Fred S. Reynolds, Cranston, R. I., assignor
to Cory & Reynolds Company, Providence,
R. I., a corporation of Rhode Island. Filed
July 6, 1909. Serial No. 505,967.

I. As an improved article of manufacture, a
one-piece protector or safety device for the stems
of scarf pins and analogous articles,. the same
consisting of a resilient bow member having op-
positely disposed rearwardly extending upper and
lower portions, each portion being bent and corn-
prising three laterally separated pliers of the stock
having holes therethrough and terminating in a
handle or grasping part, the major portion of
said bow part being forward of the axes of said
holes while the said handle part extends rear-

wardly from said axes and having the holes of
the said upper and lower portions arranged to
substantially register with one another to receive
a pin when the said portions are sufficiently corn-
pressed or sprung toward each other.

2. In a device of the character described, a
strip of spring metal bent to produce a bow
part having rearwardly projecting oppositely-
disposed end portions, each of the latter having
the metal further bent and extending forwardly
to or nearly to the back of the bow and then
reversely bent and projecting rearward to pro-
duce a grasping element, and having the metal
or pliers comprising each of said end portions
provided with holes normally inclined to the
central or medium line of the device.

3. In a device of the character described, a
strip of spring metal bent to produce a bow part
havmg rearwardly projecting oppositely-disposed
suitably apertured end portions, the metal of
each of said portions being bent and extended
forwardly to produce a .loop terminating in a
rearward handle or grasping element and having
said loop parts arranged and adapted to simul-
taneously engage the bow and forcibly draw said
end portions toward each other from the normal
or expanded position upon suitably pressing or

manipulating the handle elements, thereby con-
tracting the distance lying between the latter
and causing the several apertures to be substan-
tially aligned to receive the stem or shank of a
pin, substantially as described.

No. 943,185.—Earring. Morris L. J. Girdany,
Boston, Mass. Filed June 3, 1908. Serial
No. 436,507.
I. In an earring, a reinforcing disk provided

with lugs or pins and attached to a screw working

through a fixed nut and carrying a loose ear
gripping disk, for the purposes set forth.

2. In an earring, the combination of a screw,
and an ear-gripping disk on the end of the screw,
and a nut through which the screw travels, and
a reinforcing disk carrying lugs or pins, and a
traveling lock-nut which travels on the screw, all
substantially as described and for the purposes
set forth.

No. 943,186.—Earring. Morris L. J. Girdany,
New York, N. Y. Original application filed
June 3, 1908. Serial No. 436,507. Divided
and this application filed September 28, 1909.
Serial No. 52o,oro.

I. An earring consisting of the combination
of a jewel setting connected with a sleeve by
means of a loop of metal, said sleeve having a
nut free to revolve therein said nut having

shoulders to prevent it from working out of the
sleeve and a screw carrying a gripping disk on its
inner end said screw being capable of travel back
and forth by turning the nut through which it
works, substantially as described.

2. In an earring, the combination of a screw,
an ear-gripping disk attached to the end of the
screw, and a revolving nut through which the
screw works, and a reinforcing disk attached
to the screw and having lugs or pins attached
to one face of it, substantially as described.

No. 943,291.—.Jewelry. Louis Adler, New York,
N. Y. Filed January 19, 1909. Serial No.
473,114.
In a brooch, or the like, provided with a

pivoted pin, a hook-member designed to receive
the pin and having a solid hook portion and a
bifurcated base and a catch-member pivoted in said
bifurcated base to swing toward and from the
Open side of the hook-member, said catch-member
when closed barring said pin against downward
or outward movement with reference to the hook-
member, having a projection adapted to pass
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under the end of the hook-portion and to be
forced past the under side of the pin and be
housed within the rear part of the hook-member,
and having also a finger adapted to close the
open side of the hook-member and to bear against
and extend upward along the outer surface of
the said solid hook-portion, said finger serving
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also as means for opening the catch-member
and as a stop to limit the inward movement
thereof.

No. 943,530.—Tool for removing diamonds from
settings. Oliver M. Farrand, New York,
N. Y. Filed February so, 1909. Serial No.
477,147.
I. A tool for removing diamonds from set-

tings, said tool having a pair of members adapted
to be pressed together and having upon said mem-
bers means for engaging the setting and means
for engaging the diamond to force the same out
of its setting by springing the setting open.

2. A tool of plier type for removing diamonds
from settings having a pair of members pivotally
connected to each other and provided with
handles by which they may be pressed together
and having upon said members means for engag-
ing the setting and means for engaging the dia-
mond to force the same out of its setting by
springing the setting open.

3. A tool of plier type for removing dia-
monds from settings having a pair of members

pivotally connected to each other and provided
with handles by which they may be pressed to-
gether and having upon said members means for
engaging the setting and means for engaging the
diamond to force the same out of its setting by
springing the setting open, said handles extend-
ing in a direction transverse to the axis of the
diamond when the tool is in operative position.

4. A tool for removing diamonds from
settings, said tool being adapted to engage a set
diamond upon opposite faces, and having wedge-
shaped portions adapted to wedge the diamond
forcibly out of its setting by springing the setting
open.

5. A tool of plier type for removing dia-
monds from settings, consisting of a pair of
thin arms adapted to enter between the claws
of a setting and pivoted to each other, and the
ends of which are provided with portions E en-
gaging parts of the setting and. co-operating por-
tions D adapted to engage the diamond and to
force the same from its setting by springing the
claws apart.

No. 941,741.—Jewelry box. John R. Sundce,
Buffalo, N. Y., assignor to Empire Jewelry
Case Company, Buffalo, N. Y., a corporation
of New York. Filed February 15, Igo.
Serial No. 477,861.
I. The combination of the box body, the

cover, a catch adapted to engage the cover, a slide
carrying the catch and resting on the bottom of

the box body, a spring acting upon said slide,
and a housing covering the slide and forming
a guide and protector therefor.

2. The combination of the box body, the
cover, a catch adapted to engage the cover, a slide
carrying the catch and resting on the bottom of
the box body, a spring acting upon said slide, and
a housing covering the slide and having slotted
flanges which rest upon the bottom of the box
body, said bottom having integral lips which pass
through the slots of said flanges and are bent
down upon the same.

3. The combination of the box body, the
cover, a catch adapted to engage the cover, a slide
carrying the catch and arranged on the bottom
of the box body and a bow spring attached at its
ends to the slide and said bottom and arranged
substantially parallel with the latter.

(Continued on page T35)
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"The Life of a Tool Establishes Its Value"

OVER 20,000 THE STEHMAN
ENGRAVING BLOCK

in Actual Use

This tool needs no introduction, it is
known, and in use in every civilized
country in the world, a leader in its line.
We are the sole manufacturers of this tool.
We have imitators —no successful
business is without them—see that our

name is stamped on head of block and
you have our faithful guarantee that
it must give you perfect satisfaction.

Height, including pad, 7 inches
Can be adjusted to 81/2 inches
The jaws open to 1 inches
Outside pinswill take in 2g inches

Weight, 16 pounds

The tools comprising set includes:

I Full set of pegs and pins (36 in all)

in handsome walnut case
1 Spoon Holder 1 Button Holder

1 Ring Holder 1 6"Leather Pad

Price Complete, as illustrated - - -

Price Complete, with our new combination attachme
nt

and without the spoon, button or ring holder show
n

(not needed as our new attachment has them) - -

TIIE UNIVERSAL ENGRAVING BLOCK
 ATTACHMENT

SOMETHING NEW FOR ENGRAVERS

Holds everything. Fits all styles of Engraving Blocks. Is attached or detached instantaneously. Takes the place

of all the. cumbersome appliances formerl
y used. W ith it, your old block is a modern tool. 

There Is not an engrav-

ing block in use to-day that will not be 
improved in capacity and convenience by the use of 

the Universal

Engraving Block Attachment. It is handsomely finished, full nickel plated and packed in a 
substantial wood

case. The illustration shows but %woof its many 
combination, we give you a partial list of articles t

hat it will hold.

$16.50 Rings, outside or inside; Spoons, either bowl
 or handle; Cuff-links, Thimbles, Medals,

Bangles, Lockets, Watch Caps, Watch 
Cases, Pen Holders, Pencils, Cane Head,

Umbrella Handle, Napkin Rings, Knives and 
Forks, Mugs and Cups, Trays, Coffin

Plates, Brushes, up to 6" in diameter, Mirrors, 
up to 9" in diameter, Large Tea and

20.00 
Tobacco Boxes. All work for which a separate "cannon ball" 

was formerly used.

Price of this tool complete ready to attach to 
your block only $6.00. Less than one-half the present cost of separate

attachments. If your dealer does not have them, write d
irect to us. We will take care of you.

  WE ALSO MANUFACTURE A FULL LINE 
pf GRAVERS' TOOLS, BENCH LATHES AND 

TOOLS, ETC.

STEHMAN & SWAN MFG. CO., Inc„ PENNSYLVANIA, U.S.A.
LANCASTER

Advertising Cuts
THAT SUGGEST THE GOODS

Cuts suggestive of the goods themselves are

the best advertising illustrations. Universal

experience has proved this. A watch cut will

catch the eye of the person who needs a

watch, and it is so with other lines.

AT NOMINAL PRICES
We have had prepared for use by the trade

small cuts of this character which will catch

the eye, suggest the idea and occupy a very

small space.

SEND FOR SHEET 9f ILLUSTRATIONS

AND PRICES

THE KEYSTONE PUBLISHING CO.
809-811-813 North 19th Street 

PHILADELPHIA, PA.

No. 703. 35 cents

No. 604. 25 cents

.1.4747'

No. 648. 25 cents

No. 726. 35 cents

January, 1910 THE KEYSTONE

United States Patents

(Continued from page 133)

No. 942,374.—Clock and the like. Josef Bilhler,
Freiburg, Germany, assignor to Die Vereinig-
ten Freiburger Uhrenfabriken Aktiengesell-
schaft, Incl. vormals Gustav Becker, Freiburg,
Germany. Filed October 3, 1907. Serial No.
395,710.

I. The combination in a driving mechanism
for clocks, of a mainspring, a clock-work driving
arbor, means whereby said arbor is actuated by
the unwinding of the outer end of the spring

and means whereby said driving arbor is simul-
taneously actuated in the same direction by the
unwinding of the inner end of the spring, sub-
stantially as described.

2. The combination in a driving mechanism
for clocks, of a frame, an arbor journaled in the
frame, a barrel loosely mounted on the arbor, a
mainspring secured at its inner end to the arbor
and at its outer end to the barrel, an arbor con-
nected with the hand and escapement mechanism,
direct gearing connecting the barrel with said
second arbor and indirect reversing gearing con-
necting the spring arbor with said second arbor,
substantially as described.

3. The combination in a driving mechanism
for clocks, of a frame, an arbor journaled in the
frame, a barrel loosely mounted on the arbor, a
mainspring secured at its inner end to the arbor
and at its outer end to the barrel, a clock-work
driving arbor, a toothed rim on the barrel, a
second arbor, direct gearing connecting said sec-
ond arbor with the toothed rim, a gear loosely
mounted on the spring arbor, ratchet mechanism
connecting it with the spring arbor, a gear on the
driving arbor, intermediate gearing connecting
the last-named gear with the second arbor and
gearing connecting the second arbor with the
clockwork driving arbor, substantially as described.

No. g42,635.—Cuff button. Henry Ginnel, Garden
City, N. Y. Filed February 8, wog. Serial
No. 476,647.

I. A cuff button comprising two tubular re-
tainers, a rotatable sleeve engaging the inner ends
of said retainers, holding plates or abutments at
the outer ends of the tubular retainers, buttons
having shanks passing through said retainers, and
means for locking the inner ends of the button
shanks to or releasing them from the sleeve.
. 2. A cuff button consisting of two tubular

retainers having flanged inner ends, a rotatable

sleeve connecting said inner ends and provided
with aligned openings and a cylindrical space be-
tween said openings, holding plates or abutments
at the outer ends of the tubular retainers, said
abutments having projecting points and buttons
having shanks passing through the retainers and
provided with T-shaped ends adapted to be in-

serted into and locked by the sleeve on turning
the same or released from the sleeve for moving
the buttons away from the abutments.

No. 942,659.—Winding indicator. Olof Ohlson,
Newton, Mass., assignor to Waltham Watch
Company, Waltham, Mass., a corporation of
Massachusetts. Filed April ro, rgo8. Serial
No. 426,222.

I. In a watch or clock movement, in com-
bination with a mainspring barrel and a main
wheel, an indicator for showing the degree to
which the mainspring is wound, a pinion having
a driving engagement with said indicator and
driven by the main wheel in the unwinding of the
spring, a pinion carrier pivoted concentrically with
said pinion, an intermediate pinion mounted on
said carrier in mesh with the first pinion and
adapted to be brought into mesh with teeth on
the mainspring barrel, and a separator pivoted to
said carrier arranged to mesh with the teeth on
the barrel and remove the second pinion from
engagement therewith.

2. In a watch or clock movement, in combina-
tion with a mainspring barrel and a main wheel,
an indicator for showing the degree to which the
mainspring is wound, a pinion having a driving
engagement with said indicator and driven by the
main wheel in the unwinding of the spring, a
pinion carrier pivoted concentrically with said
pinion, an intermediate pinion mounted on said
carrier in mesh with the first pinion and adapted
to be brought into mesh with teeth on the main-
spring barrel, a spring acting on said carrier,
tending to swing the same toward the barrel to
engage the teeth of said intermediate pinion with

the barrel teeth, and a separator pivoted to said
carrier arranged to mesh with the teeth on the
barrel and remove the second pinion from en-
gagement therewith, said separator being swung
into inoperative position by the movement of the
barrel during winding to permit engagement of
the intermediate pinion, and being returned to
operative, or disabling, position by recoil of the
barrel.

3. In combination with the main wheel and
toothed mainspring barrel of a watch or clock
movement, both of which turns in the same di-
rection, an indicator, intermeshing pinions, one of
which is adapted to be driven by the main wheel
and the other by the barrel, in the same direction,
driving connections between said pinions and in-
dicator whereby the latter is moved in opposite
directions according as one or the other of the
pinions is driven, means constantly active, tending
to carry the barrel-driven pinion into mesh with
the teeth of said barrel, and a separator for hold-
ing said pinion out of mesh.

4. In combination with the main wheel and
mainspring barrel of a watch or clock movement,
both of which are adapted to turn in the same
direction and the latter having peripheral teeth,
an indicator, a toothed segment attached thereto,
a shaft having projections adapted when rotated
to engage and actuate said toothed segment and
indicator, a gear operatively engaged with said
shaft, a swinging holder by which said gear is
carried, and whereby the latter is adapted to be
brought into and out of mesh with the teeth of
the barrel, and a positively acting separator for
disconnecting said gear from the barrel and hold-
ing the same out of mesh while the barrel is
stationary.

5. In combination with the main wheel and
mainspring barrel of a watch or clock movement,
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both of which are adapted to turn in the same
direction, and the latter having peripheral teeth,
an indicator, a toothed element attached thereto,
a shaft having projections adapted when rotated
to engage and actuate said toothed element and
indicator, a gear operatively engaged with said
shaft, a swinging holder by which said gear is
carried and whereby the latter is adapted to be
brought into and out of mesh with the teeth of
the barrel and a separator independent of the
mainspring holding click mounted swivelly on
said holder beside the said gear and projecting
beyond the latter to engage the barrel and hold
the gear out of mesh therewith, said separator
being displaced when the barrel is turned to wind
up the mainspring.

No. 942,549.—Pliers. William Cronk, Montour
Falls, N. Y. Filed December 2r, 1907.
Serial No. 407,485.

I. Pliers having gripping jaws formed with
continuous rearwardly flaring sides which ter-
minate at the joint circle in transversely pro-

jecting cutting knives, said jaws being provided
with oppositely-disposed recesses which extend
forward from the cutting edges of the knives.

2. Pliers having flat gripping jaws formed
on each side with continuous flaring projections
which terminate at the joint circle in transverse
cutting knives, said jaws being provided with op-
positely-disposed recesses which pass transversely
across the jaws and extend forward from the
cutting edges of the knives.

No. 941,831.—Tool for jewel setters. Frank C.
Widmann, Cleveland, Ohio. Filed August 5,
1908. Serial No. 447,153,

I. In a tool of the character described, the
combination with a tubular member, of clamping
jaws pivoted to said member, a second member
mounted for longitudinal movement within the
tubular member, means on the second member
and on the jaws for swinging the latter as the
said second member is moved back and forth
within the tubular member whereby the jaws are
moved to grasp and release the edge of a disk,

a support for a disk, and means for moving the
support against the back of the disk to brace the
latter during the operation of setting a jewel.

2. In a tool of the character described, the
combination with a tubular member that is
threaded on its interior, of clamping jaws pivoted
to said member, a second member screw threaded
within the tubular member, means on the second
member and on the jaws for swinging the latter
as the said second member is turned within the
tubular member whereby the jaws are adapted to
grasp the edge of a disk, a support for the disk
and means for moving the support against the
back of the disk to brace the latter during the
operation of setting a jewel.



1 5 Years' Experience in the Business
The man with a record of things already accomplished, not

what can be done, but what has been and is being done.

The best testimonial I can give you are the following names

of firms I have made sales for. Write any of them:

L. WHITTEMORE, Marshfield, Wis.

ROSS & HEYER, Waxahachie, Texas (2 sales)

JIM WATON, Fort Worth, Texas

A. C. LIPHARDT, Fernie, B. C.

A. R. WRIGHT, Lethbridge, Alberta

F. PERKINS, Colorado Springs, Colo.

F. HIRZY, Rhinelander, Wis.

L. H. DOLL, Calgary, Alberta

FOWLIE BROS., Collingwood, Ont.

BUCHANAN BROS., Greensboro. N. C.

CLARKE & CO., Abilene, Texas

CHAS. DUNHAM, La Crosse, Wis.

L. B. MOSS, Springhill, N. S.

A. B. POWLEY, Edmonton, Alberta

ARMSTRONG & BERRY, Port Arthur, Ont.

J. RICHARDSON, Ingersoll, Ont.

E. J. STEUERWALD, Two Harbors, Minn.

J. H. DEY, Evergreen, Ala.

F. W. SPANGENBERG, Kingston, Ont.

erAC.J.
C

Just finished a sale for F. W. Spangenberg, of Kingston,

Ont. 20,000 population. $10,000.00 in eleven days. Write

him. Send for my booklet on auctioneers and my special

treatise on guarantees and what they mean. It may help you

in your selection of a salesman.

NOTE you have cheap goods to sell, don't send for me. I an:
 not in that business

408 Sharp Building
HOME PHONE No. 7592 Main Kansas City, Missouri

In writing please state amount of stock, now long in

business, size of store room, population of town or city.

If you want to sell out or make reduction sale I

will then tell you what to expect from an auction

sale. I am a practical jeweler and know how to

represent fine goods intelligently. Sales conducted

for established jewelers only. I sell the stock you have

On hand. Do not ask you to run in a lot of junk.

REFERENCES BY PERMISSION FROM JEWELERS

FOR WHOM I HAVE SOLD:

RUSHMER JEWELRY CO.   Pueblo, Colorado

A. D. ACKERMAN   Fairbury, Nebraska

WINSLOW BROS.   Pendleton, Oregon

ABENDROTH BROS Portland, Oregon

E. Z. BURN ..... Birmingham, Alabama

ANDREW MO. R. DEN. iTOCK .  Columbus, Ohio

W. G. GILGER  
 Norwalk, Ohio

RICHARD ROBERTS   Billings, Montana

DR. WEST • • • •   Galina, Kansas

F. MELLUISH   Ottawa, Kansas

A. J. KIRKPATRICK   0 . Oklahoma City, Okla.

ELLIOTT BROS.
. 

.... Camden, Arkansas

CRELLIN O. FELL ER JEWELRY CO.  Kansas City, Mo.

E. HALLITT   Lincoln, Nebraska

KANSAS CITY JOBBERS

WOODSTOCK-HOEFER
WATCH AND JEWELRY CO.

EDWARDS CA), SLOANE
C. A. KIGER CO.

C. B. NORTON
JEWELRY CO.

MERRY OPTICAL CO.
FIRST NATIONAL BANK

20 YEARS IN THE BUSINESS

KNOW ALL THE PLANS

A. P. Shattuck will be one of the traveling
forceof King & Eisele, Buffalo, N.
carrying their ring line exclusively.

George F. Blakeslee, Tonopah, Nev., had an
auction sale last month which was conducted with
his usual success by E. R. Tyler, the well-known
jewelers' auctioneer.

A. Kurtzeborn & Sons, St. Louis, Mo., held
an auction sale recently of their large stock,
which was conducted by Briggs & Dodd, the well-
known jewelers' auctioneers, with their customary
success.

The marriage of W. F. Meiskey, of H. S.
Meiskey Company, Lancaster, Pa., to Miss E.
Taylor, of Millersville, Pa., took place on De-
cember 15th. THE KEYSTONE joins the many
friends of the happy couple in extending con-
gratulations.

Leih & Martin, Rochester, N. Y., are con-
templating increasing their present quarters to
take care of increasing business. Though in
business but a short time this firm, by enterpris-
ing methods and first-class workmanship, has
steallily increased its trade.

The L. D. Anderson Jewelry Company, 230
Penn Street, Reading, Pa., are laying plans for
the further distribution of their product in 1910.
This company makes a very extensive line of
class pins, souvenir spoons and flags, Brazilian
beetle jewelry and other articles of the novelty
nature.

The John Holland Gold Pen Co., Cincinnati,
Ohio, recently announced to the trade the death
of James C. Haslam, who had been in their em-
ploy for twenty-eight years as salesman and who
was well-known and highly esteemed by a large
circle of friends who will learn of his death
with much regret.

P. A. Coon, of the P. A. Coon Silver Corn-
pany, Syracuse, N. Y., was called back from
Italy suddenly by the death of his son, Erford H.,
through accidental drowning in the month of
December. Master Er ford was but twelve years
old and a student at St. John's Military Academy,
just outside of Syracuse.

A. L. Sackett, who is well-known to many
of the trade through his former connection with
the Dueber Watch Case Mfg. Co., Canton, Ohio,
and more recently with the Buck Silver Co., Sala-
manca, N. Y., has taken a position with the Rock-
ford Watch Co., Rockford, Ill., as manager of
the advertising and sales department.

The Boston Clock Co., Boston, Mass., has
issued a handsome booklet containing well exe-
cuted illustrations with description of the
"Boston" auto clocks for use on automobiles,
motor boats, etc. As a large proportion of the
trade cater to a class interested in these goods,
a copy of the book will be timely and instructive

Morris Rosenbloom & Company, Rochester,
N. Y., are preparing to branch out still further
in Iwo. Two new road men have been added
to their staff and the West and northwest, in
addition to their present territory, will be
thoroughly covered. Mr. Rosenbloom, of this
company, has just completed a very successful
southern trip.

The Benedict Mfg. Co., East Syracuse, N. Y.,
enjoyed exceptional prosperity previous to and
during the holiday season. In order to meet the
demand the force was compelled to work Sun-
days and as much as thirteen hours 'a day on
weekdays. Even with this extra time and the
increased force the factory was taxed to its full
capacity.

A very peculiar accident happened at the
Thomaston, Conn., factory of the Seth Thomas
Clock Company, on Sunday, November 28th.
The automatic fire extinguisher system went on
a rampage and flooded the dry kiln department
with water, causing a damage of several thou-
sands of dollars. Fortunately for the company
this did not happen earlier in the season.

The new statue of Hon. John Sandfield Mac-
Donald, the first Premier of Ontario, Canada,
which was recently unveiled at Toronto, is the
work of W. S. Allward, the celebrated sculptor.
The statue was cast at the foundries of the
Gorham Manufacturing Company, at Providence,
R. I., and is a particularly fine casting. It stands
immediately to the right of the main entrance to
the Parliament Building.

Judge Lowell, of the United States Circuit
Court, District of Massachusetts, has issued an
injunction against M. Kaufman, a retail jeweler
of Wooster, Mass., upon a petition of the E.
Howard Watch Co., restraining Kaufman from
selling Howard watches in future on account of
Kaufman having sold these watches at cut prices
and thereby violating the terms of the license
under which they are sold.

The E. H. H. Smith Co., Bridgeport, Conn.,
has just awarded the contract for the erection of
a substantial two-story brick addition to its plant
in that city. This extension will be of brick and
fireproof, with reinforced concrete floors, roof
and stairs. The cost of the structure will be
$15,000, exclusive of the mechanical equipment.
The continual increase in the demand for the
product of this company necessitates frequent
extensions of the plant.

William A. Rogers, Ltd., manufacturers of
silverware, are making extensive alterations in
their Niagara Falls factory. A three-story all
brick addition, costing $85,000, is being added to
the main plant. Upon completion of this addition
it is their intention to move the hollowware
plant now located at Oneida to Niagara Falls.
The Rogers factories at Northampton, Mass., and
Norfolk, Va., will still be kept in operation in ad-
dition to the plant at Niagara Falls.

The Benedict Mfg. Co., East Syracuse,
N. Y., have just closed a contract for the
fitting up of the Century Club, the most ex-
clusive club in Syracuse. The contract calls for
the furnishing complete of the rooms, some
twenty in number, in hammered copper and brass.
These include billiard fixtures, electric domes and
chandeliers and many other accoutrements that
go with a club of this character, even to cuspidors
at $8.00 a piece. The order was gained princi-
pally through the fine work this company did
for the Mystic Krewe, another wealthy club in
Syracuse. The line of Karnac brass this company
has been making for the jewelry trade has proven
a rapid seller.

J. C. Bloom & Co., Denver, Colo., were
recently quite fortunate in securing important
contracts for loving cups, trophies and other
prizes. Some of these were made especially for
the Western Cattle and Stock Show, to be held
in Denver, January 8th to 15th, and others for
the National Apple Growers' Exposition, to be
held January 3d to 8th. The cups were very
appropriate in design, the decorative features
embodying a number of artistic ideas symbolic
of the shows and were highly creditable to the
firm, evidencing, as they did, in design and exe-
cution, the highest grade of talent. The group
of cups made an impressive exhibit, which was
greatly admired.

James K. Stebbins & Son, Ashtabula, Ohio,
report the largest holiday business in the history
of the firm. This doubtless was due in a large
measure to the renovation and store improvement
recently made, which has given the firm one of
the finest retail jewelry establishments in the city.
Their holiday trade was ushered in by a formal
opening of the remodeled store, on which day
the handsomely decorated establishment was
visited by nearly 4000 people. The occasion was
signalized by the free distribution to the visitors
of several thousand souvenir bells, which in them-
selves made a most effective advertisement for
the opening, as they were being rung all over
the town during the day. The improvement in
the store included, besides general arrangement
and decoration, a wealth of new fixtures, an im-
posing system of illumination, an extra burglar-
proof safe of large dimensions, a private diamond
room and an electric-illuminated street clock in
front of the store. The stock was also enriched
by the addition of several attractive lines, includ-
ing brass ware, royal copper and other art goods.

Andrew Oehler, one of the pioneer watch-
makers and jewelers of Indianapolis, Ind., died
at his home on South Delaware Street December
16th, at the age of 75. The immediate cause of
his death was heart trouble, from which he had
long been a sufferer. Upon the morning of his
death Mr. Oehler was feeling no worse than he
had felt for some time. He repaired a watch,
went to market and then visited his attending
physician. Returning from the doctors he had
almost reached his own door when he dropped
to the ground. He was carried into the house,
dying soon afterwards.

The Whiting Mfg. Co., of New York, are
expediting the work on their new factory building
at Bridgeport, Conn., which they expect to be
completed about the middle of March, when the
plant will be removed from its present quarters
in New York City into the new structure. The
new factory building is modern in every respect
and will be a model of its kind in comfort, con-
venience, security and the excellence of the plant.
At a recent meeting of the Board of Trade of
Bridgeport, H. H. Hamilton, president of the
company, told in detail why Bridgeport was
selected as the location of the building and de-
livered a most instructive address covering the
history of the silverware industry. Going back
to colonial times he recalled the names of emi-
nent silversmiths of that period, among others
Paul Revere, Andrew Tyler and William
Holmes, a nephew of Benjamin Franklin. He
gave some interesting statistics relative to the
silver product of the world and the proportion
of same used in the arts, stating that it is esti-
mated that one-sixth of the total production is
so used. He recalled the long association of the
name of "Whiting" with the sterling silver in-
dustry, dating same. back to 1843. This associa-
tion, which has already existed for nearly seventy
years, is quite likely to continue long into the
future, judging by the extent and magnificence
of the new plant.

Retail Jewelers' Association of the
District of Columbia

The following is a copy of a letter sent to
every retail jeweler in the District of Columbia,
under date of December 7, 1909:

"The Retail Jewelers' Association of the
District of Columbia has, through its members,
agreed to the following price for 7-jewel Wal-
tham or Elgin watches in Bates & Bacon or
other similar makes of 20-year filled cases, of $ro.

"We wish not only the co-operation of our
own members, but all the retail jewelers in the
District of Columbia, to maintain this price and
we will all find it to be just as easy to get this
price of $10 as the varied range of prices of less
than this amount that these watches have been
sold at.

"This is one of the series of standard prices
that the association hopes to establish for the
benefit of the retail watch trade and we trust you
will unite with us to establish the same."

"(Signed) E. A. HARRIS,
"Secretary."

Colorado Horological Society

We have received from Secretary Charles
B. Krueger, of the Colorado Horological Society,
Denver, Colo., the following interesting announce-
ment:

"In accordance with our policy of education
we have arranged to have H. E. Duncan, of the
Waltham Company, visit us on February 15th
and i6th next in order to deliver a series of
stereopticon lectures on watch mechanism. Our
society extends to every watchmaker in the terri-
tory tributary to us a cordial invitation to be
present. This is the first time that Mr. Duncan
has come to Denver for this purpose and we feel
that every mechanic should make it his business
to take advantage thereof."

The Moseley Lathes are celebrated for their
superior quality, design, accuracy, convenience,
simplicity and durability. It pays to get the best.
--Adv.
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FIVE
YEARS'
EXPER-
IENCE
GAINED
IN ONE

The young or middle-aged man who desires to learn 
ENGRAVING, to grasp

the finer points of WATCHMAKING and OPTICS, finds it 
necessary to spend

at least five years in a store before he has attained a thoro
ugh knowledge

of the business. In less than a year's time this complete knowledge can

be gained at our college. We get telegrams and letters every 
clay, offer-

ing positions to our graduates, which shows what practic
al storekeepers

think of our course. Send for Prospectus NOW. A position awaits you.

THE PHILADELPHIA COLLEGE OF HOROLOGY
F. W. SCHULER, Principal Broad and Somerset Sta., PHILADELPHIA, PA.

See our large advertisement, page 110

ENGRAVED SOUVENIR SPOONS 
Buildings, $3.50 per Det.
Names, 1.20

BRIGHT CUT STYLE

FRED. A. HASKELL
208 Weybosset St., Providence, R. I.

T
A B

Victory Lapel Button
Backs laid.

OEBHARDT

VICTORY
Lapel Back and

Safety Catches

OPEN CLOSED

ATOMATI C

VICTORY
PAT'

SAFETY
CA

PAT'S.
U 

Applied to your Spring line 
FOR BROOCHES

IA ill Increase your business Send for Cat
alog and Price-List

Fifth find Elm St., Cincinnati, 
Ohit)

BLACK1 SHIELD
MAINS RINGS
sv/WARTATCCHHILDA a CO

ND 

C. LC q1;.; 0 I 
L

V47.*

smoano
...saran
Almost's
vaara

au°
IISTORTA at, as

SPECIAL NOTICE.—These "washers" are
covered by United Stales Paten
No. 894,314, rind all infringements
trill be prosecuted.

Patented Perfect Fitting

Case-Screw Washer
Fits perfectly under screw head, and almost invisi-

ble, and has a neat appearance.
Holds movement securely in case, even if case

shoulder is worn away or sprung.

MADE IN ALL SIZES, FROM GERMAN SILVER.

PRICES: Gross, $1.50: 4 doz. package, asst., 50c. ; single doz., 15c.

FOR SALE AT ALL MATERIAL HOUSES

S. URICH, 334 Columbus Ave.. New York City

Incorporated

Kansas City Horological School

Chartered

We give the best course in WATCHMA
KING, ENGRAVING and

JEWELRY REPAIRING, both practical and 
theoretical.

If you desire the BEST and MOST thorough
 COURSE in OPTICS,

enroll with the

KANSAS CITY SCHOOL OF OPTOMETRY

Address A. E. PITTENGER, Pres., 812 East 1
2th Street, KANSAS CITY, MO.

Vir SPOT CASH for Jewelry Stocks-02
I PAY THE HIGHEST PRICES fo

r Diamonds, Watches and Jewe
lry.

Send stocks at once, no matter how la
rge or small, and get money by return 

mail.

National bank references upon request. If offer is not satisfactory will return 
goods.

EMIL NOEL, 541 E. 46th Place, CHICAGO, I
LL..

If you should be in Chicago with your 
stock, make appointment with one

by residence telephone Drexel 5323, or 
office telephone Central 6909.

Established 1858

We have manufactured

The Brand

Jewelers' Findings

(Jobbing Materials) for
51 years and our goods
:ire favorably known all
over the country. Order
them of your jobber, who
will be pleased to serve

you, but be sure tha the goods have the above brand on them. Try our

Solder. Those who lave used it tell us there is none 
better.—Very easy

flowing and has a fine color. Sample sent free on appl
ication.

GEO. H. FULLER & SON CO., Pawtucket.FigoTdOeRlYsl:and. Ei.S.A..

DIAMONDS and PRECIOUS STON
ES

Bought, Sold arid Exchanged

FOR SPOT CASH
A pprai,enicut s made for estate, or individuals

J. J. COHEN

tort Chestnut Street, PHILADELPHIA, PA.
Established 1891

Write for further information

JEWELERS' REPAIR KIT

For Combs or Barrettes
Sample Box No. N, Containing the following

D 

—

1 oz. Joints Assorted
1 Doz. Catches AssortedD 5 01 oz. Pin Tongs Assorted
1 Bottle Cement

Guaranteed to repair any article made of Celluloid

Sent PREPAID on receipt of price, 50c.
or from your own jobber

Extra Joints and Catches, 15c. doz.
4 in. Pin Tongs, 35c.; 5 in., 40c.; 6 in., 45c. per doz.

Extra Cement, 25c. per bottle. Will not evaporate

FRANKLYN MANUFACTURING CO.
1585 Park Avenue NEW YORK

C.

....
Imo earimui

Jewelers Repair Kit

orcutoco tost.th a ....arm

Fran1d7n—Mli.
tharwa
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Established 59 Years

James H. Dederick's Sons
ASSAYERS AND BULLION DEALERS
ALL QUALITIES of GOLD ana SILVER, in Pirtle

, Square and Round Wire, Rolled to Any Gage

A1:1, (WAIT 1'1 ES OP GOLD AND SI IN Elt 
SOLDER

We are selling Fine GOLD for St .04 per dwt., 
which we Guarantee to be

GOVERNMENT ASSAY BARS

Small Rolling for the Trade 16 Maiden Lane, NEW YORK
Buyers of Old Gold and Silver

New Polisnig an Ringing IllaChille
This machine is designed especially to meet the

demands of the jeweler. It vill carry emery and

buffing wheels up to 6 inches ill diameter, and with

perfect ease speeds to 2500 revolutions a minute.

Economg of space reamed to the minimum
We also make a line of Foot-Power Lathes for

heavy jewelry work.
SEND FOR CATALOGUE

W. F. & John Barnes Co.
660 Ruby St ROCKFORD, ILL.

Learn Watchmaking
Watchmaking pays and you
can earn while you learn.
Write f tin F It EE BOO K,
"Ilow to be a Watchmaker."
Postal bring, it.

STONE'S SCHOOL OF WATCHMAKING
901 Globe Builoing, ST. PAUL, MINN.

E. I. JONES

Watchmaker for the Trade
308 Brown Blk.

OMAHA .-.• NEBR.

To Test The Keystone Advertising Qualities
Every jeweler that sells rings
c.L.sitsiuoriont aiieitiltirrilflo lot witiawells,peartftein

Perfect
Ring Adjusters for immediate
use when wanted. 1 doz. solid
10 K. gold, astd. sizes. $3.75 ;
1 doz. gold filled, astd. sizes,
$2.00:1 doz.metal,astd.,85c.
Sent, prepaid ;it it,, (only on

receipt of price). If you will limn
I trill forward at sanie time, one mune
of " I; rip " for each dozen Adjusters ordered.
Address,Chester Wells.Jeweler,Meshoppen, Pa.

The Crohn Patent Safety Guard

For Scarf Pins. Studs and Lace
Pins. The most practical and only ad-
justable one invented. Price,$1.60 per doz. For
Saleby all wholesale jewelersandmaterialhouses.
Samplebymail,25e; inlOK.gold,S1.00;14K.81.25.
M.CROHNdikr.ahinr.48 & 60 hiaidenLane,N.Y.

ELK TEETH
CUT GEMS
ROUGH GEM
MATERIAL

CLAWS of LION, LYNX,CAT,

EAGLE, OWL, HAWK

Any of the above sent on selection to responsible
Mann fact urers, Jewelers or Lapidaries.

l'riee Lists. Strictly Wholesale Prices,

L. W. STILWEI L. Deadwood. So. Dakota

VEWARK. BRUSH 
CO1'411301/

BRUSHES

12 GREEN 
STREET 

NEWARK, I. 3.

-------

Polishing Set 
Complete, 

$2.00, P
repaid.

COTTON, BRISTLE 
AND FELT 

WATCH CASE 
BUFFS

FELT AND 
COTTON RING 

BUFFS

BRISTLE WASH 
AND END 

BRUSHES

FELT AND 
COTTON BUFFS

BRISTLE 
POLISHING BR

USHES

SA1 ISFAC 
TION 

GUAltAN I ELD 
OR 

INIONE.‘ 
REFUNDED

• ...14A.

"A Tool of Unusual Merit”

Benson's Poising
and Truing Calipers

TWO TOOLS IN ONE

Price $5.00, Sent Direct or
Through Your Jobber. Send
for Descriptive Circular A

BENSON TOOL CO. YOUNGSTOWNOHIO

ENAMEL
Opaque and Transparent Enamel of every

variety constantly on hand and made to order.
Also a full line of Enamelers' Supplies, Kitt flirts,
Stories, etc. Any goods proving unsatisfactory
cheerfully exchanged.

CARPENTER & WOOD, Manufacturers

14 Calender St., Providence, R. I.

SUDHEIMER & McCOOLE
Watchmakers for the Trade

404-5-4 Holland Bldg.

ST. LOUIS, MD.
Prompt and efficient service

WRITE FOR SHIPPING !STICKERS

WATCH REPAIRING FOR THE TRADE
We give you first-class work at reasonable
charge's, are fully prepared and competent
to care for your finest as well as ordinary
work.

N. JENSEN & CO.
203 NEWTON BUILDING 
Cor. Filth and Minnesota Sts. 

ST. PAUL, MINN.

REFINERS an? sh„ 11s 1
17:Iirsaa:-ilo(yri

Sweep Smelters liquid
s, rough

sweeps, cuttings or
filings. Prom p t

Established 1889. returns.

THE W. E. ROBERTSON CO.

13 and 15 Franklin Street, Newark, N. J.

BAUMGARDNER & CO.
" The Little Watch Factory"

Practical Watchmaking for the Trade
131 Wabash Ave., Room 204

CHICAGO, ILL.

Watch Repairing for the Trade
I am prepared to do anything in the
WATCH REPAIRING LINE. All
work receives my personal attention.

Price-list or, application.

H. J. SMITH, 
t3esnyuinBeusildliza

SPECIAL PRICE

Gold-Plated Safety Pins

(C211.P. 

For A
Limited
Time

$3.00 per Gross Keystone
Key

Sell like hot cakes
Order one or five gross

M J. AVERBECK
MANUFACTURER IMPORTER

10 and 12 Maiden Lane - NEW YORK

- 

■

GREEN'S ELECTRIC COMBINATION

Automatic Demagnetizer
For Alternating and Direct Current

Simply attach instrument to electric light
socket. l'ress the button, withdraw the watch
—the demagnetizer does the rest. Time, 3
seconds.

Paten ted.

ALBERT C. HURD

Watchmaker for the Trade

PROMPT anD EFFICIENT SERVICE

96 Seventh Ave., TROY, N.Y.

ELGIN HOROLOGICAL
SCHOOL

A Practical School for Watchmakers

Established 1888

Students in Watch Repairing and

Engraving may enter at any time.

Complete Course in Practical Ey.

Refraction.

For terms address

ELGIN. ILLINOIS

AWARDS FOR

H. H. Heinrich's Marine Chrohometers
CHICAGO, 1893 PARIS. 1509 BERNE, 1855

FIT 'A-0 RONOM E I I RN

of 11 make on hand
Repair lag, springing arid
adjusting hionornetel,
1 1ti if0,,tiil leeti ia,1% reeatell pairi ng

T. C. REDFERN
.s. seassar to It. II. Ili onrIch

552 Herkimer St.
BROOKLYN, N. V.
I have employed M r.
Tilos. C. itEDFE RN
my (tint ire satisfaet ion
for many years in all
deseri iit ion of Mari ile

Chronometer repairs, also In new work I I: 110W
if no one who has it better general knowledge of
Oirmimneterworkthanheiras.liehasalsodone
a great deal of hue mid comfit icated wat eh repai r-
mg for me turd I can reeominend hint to anyone
it es i ring his services. II. II. BEIN 111(11.

KLEIN BROS.
LAPIDARY CO.

SUCCESSORS TO

F. C. KLEIN & BRO.

72 Madison St., Cor. State St.
CHICAGO : ILLINOIS

Cutters and Importers of
All Kinds of Precious and
Semi-Precious Stones

Diamond Cutting and
Polishing

Stone Seal Engraving

139

JEWELRY REPAIRING

For the trade promptly done in a
satisfactory manner. Mail orders
a specialty.

Z. F. HIGHSMITH, hrCCarnolnea

JEWELRY REPAIRING

anD MANUFACTURING
for the trade

4// Work Relurned Promptly

Special Allention Given lo

Oul-of-lown Orders

HARRY SMITH
Room 76 Jewelers' Building

BOSTON, MASS.

Loop
Watch Keys

ks)

• 

ttb
"41S2.
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A.N. CLARK & SON, Plainville, Conn.

Established
1839

CROUCH & FITZGERALD

Jewelrg Sample Trunks an Cases
Extra Deep Trunks and Gases Always in Stock

177 Broadway t54 Fifth Avenue
Bet. Cortlandt A Dey Sts. Corner 2011, Street

723 Sixth Avenue
Between 4 I It and TINI Streets

NEW YORK

"Simple,
Quick,
Sure."

A Perfect
Instrument

60 YEARS'
EXPERIENCE

PATENTS

For Combination, Direct and Alternating
Currents Complete, $12.00.

For Alternating Current ONLY, $5.50.
Full instruct ions accompany each in,11.11Iii..111

THE W. GREEN ELECTRIC CO.
81 Nassau St., NEW YORK

TRADE MARKS
DESIGNS

COPYRIGHTS &C.
Anyone sending a nketeh and description may

gutekly ascertain oar °pint MI free whether an
tivent Ion is ',natality patentable. Commander,

I lona strictly confider it Intl. HANDBOOK on Patents
sent free. oldest agency for securing patents.
Palmas taken through Munn & Co. recelve
pectal notice, without charge. In tire

$cietitifiC RilieriCan0
A handsomely Illustrated weekly. Larmist, err-
calm ion tlf ;my Rcieill ill,: journal. Terms, $3 a
year; four III0a t liii, $L Sold by all Tiewridonlens.

MUNN & Co 361Droadway, New York
Branch Office, 625 IC St., Washington, D. C.

Makers of

TOWER ao STREET CLOCKS
Vor lull ienbirs, write us, mentioning

TOE N EYSTONE

E. HOWARD CLOCK CO.
Est'd 1812 BOSTON, MASS., U.S.A.
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GOOD LUCK SOUVENIR TEASPOON

ONE OF THE MANY DESIGNS MADE 
ny ■.,,, ACTORY _
:*'2 ,

'
L. D. ANDERSON JEWELRY CO.,230 Penn St., Readine,Pa.

Makers of Souvenir Spoons, Brazilian Beetle Jewelry, Abalone Sh
ell Jewelry,

Class Pinswitliname of town, Flag Brooche
sand Fobswith nanteof town, Leaf 

Broochesand Fobswith nameof town,

Iron Pyrites Jewelry and other 
souven I N !Dade to meet the needs of winter and summer resorts. Send for Catalogue

CHINESE JADE IN THE ROUGH
CAN BE HAD AT FIRST COST

FROM

JAMES HAYES & CO., Importers
204 PIKE STREET, SEATTLE. WASH.

c_An Assortment Sent on Approval
(Main Office: Canton, China)

Th! Eureka Silver Polish
Powder is manufactured
expressly for L. H. Keller & Co.,

64 Nassau St.,NewYork City, N.Y.
Retail Prices, 10 Cents and 25 Cents

CATCHY
ENGRAVING
in SPOON BOWLS at
Popular Prices

LET US 
ENGRAVE
A SAMPLE

1, Artistic Monogram and Letter

Engraving. Gilding. Jewelry

and Watch Repairing. Send

te,.. for price-list.

UL.L.STROM

Ashland Nebraska

Make a Watch
and you learnt ALL the ;trt of watchwork

THEN YOU'RE A
WATCHMAKER

Watch construction is part of

the invaluable training our
students receive. Write

The T. J. WILKINSON
School for Watchmakers
25 S. 54th St., Philadelphia, Pa

EVERYBODY ELSE IS

ARE YOU VERY BUSY?

USE r

SANGERa
RING BUFFS
THEY LIGHTEN THE LOAD

EVERYBODY ELSE DOES

When writing to advertisers, kindly mention
The Keystone

PATENTS
Write at once for the most liberal offer ever

made for securing patents, designs and trade-

marks. Send sketch for free opinion as to
patentability and ask for the " inventors'

Guide," the finest book published for inventors
Best reference. Established 20 years.

WM. N. 1V10014E

Loan and Trust Bldg., Washington. D. C.

LOUIS GOTTHOLD
Maker of Fine

HAIR JEWELRY
2345 Eighth Avenue

enid tor catalogue N E.Vt' YORK

Enamels for
Jewelry

We carry a complete line of the

highest grade of imported and domes-

tic enamels which are adapted to all

kinds of jewelry work
We can furnish opaque and trans-

parent colors for gold, silver and cop-

per. We will gladly exchange at any

time goods which are not satisfactory.

The Chas. M. Robbins Co.
Manufacturing Jewelers Attleboro, Mass.

Style No. 13955. BELT BUCKLE

Manufacturers of

Initials and Monograms
For Purses, Bags, Brushes, etc.

Monogram Fobs and Belt Buckles
Send for our illustrated Catalogue

with prices and discounts

CHICACO ART METAL WORKS
69 Lake Street, CHICA00, ILL.

PATENTS, DESIGNS, TRADE-MARKS

OBTAINED OR NO CHARGE MADE

EASY PAYMENTS

Fifteen years of fiend examiner U.S. Patent Office.
Enexeelled facilities. Prompt, efficient service.
Send sketch for free search and report on patent
ability, also illustrated inventors' guide book.
l'atents advertised for sale free.

E. P. BUNYEA CO., WASHINGTON, D. C.

Oh, How Handy

I\<c

HANDY LAMP Lighting System
use. A 300 candle-For home or business u

power shadowless light that can be turned up
and down like gas or electricity by moving the
lever to right or left and can be left burning
high or low day and night. It will save five
times its cost over gas, kerosene or electricity.
%Via light a 30-foot room bright as day at less
Ilium 1,4 cent an hour. Write for catalog, Dept. rt.
BRILLIANT GAS LAMP CO., 42 State St., Chicago, Ill., U.S. A.

AN EXPERT ADVISER

ON WATCH WORK

k always valuable
to the repairer. A
book which admir-
ably serves this
purpose and which
you can have al-
ways at hand for
reference in case
if doubt or diffi-
culty is

The Watch Adjuster's

Manual

the standard treatise on adjust-

ments and higher watch work.

This book is thoroughly practical

and contains full instructions on

every difficulty that can confront

the repairer. All possible com-

plications are thoroughly eluci-

dated. Cloth bound, 376 pages

with fifty-six illustrations.

Sent postpaid to any part of the
world on receipt of price,

$2.50 (los. 5d.)

Published by

THE KEYSTONE PUBLISHING CO.
809-811-813 North 19th Street

PHILADELPHIA, PA.

Massachusetts School of Optometry
Incorporated and Registered with the

State Board of Education

offers the following inducements to all students
who enter before January I. 1910, a two years'
course, beginning January 1st, $200.00; a one
year course, $100.00. The one year course to
be part of the two years' course. Special and
three months' courses are only given at the
Klein School of Optics. Address
MASSACHUSETTS SCHOOLOF OPTOMETRY

185 Summer Street, Boston, Mass.
For Klein School, address Theodore F Klein,

185 Summer Street, Boston, Mass.

Established 1892

Louis J. Meyer
Manufacturer and Repairer of

Sterling Silver Articles
Also

Gold and Silver Plating and Repair-
ing of Metal Goods of any
description, including the
Repairing and Refinishing

of Chatelaine Bags.

104-106 S. 8th St., Philadelphia
Work called for and delivered. Prompt atten-
tion given to mail and express orders.

POR SALE
BY ALL GOOD JOBBERS AND

MATERIAL SUPPLY HOUSES

FAMOUS ENGLISH DOUBLET

CM.E)IT
04

PRICE, 25 CENTS PER BOTTLE
SOLE AGENTS

TANNENBAUM & COMPANY
ERMADENCE RHODE ISLAM)

EXPERT
Watch Case Repairing

and

Watch Case Manufacturing

Gold and
Silver
Plating,
Satin
Finishing,
Engraving
and
Engine-
Turning

Old English
and
Swiss Oases
:hanged to fit
Zmerican
Stem-Wind
Movements

Special Cases made to order in Gold and Silver
for English, Swiss anti A inerican Movements

OLD CASES MADE NEW

F. H. JACOBSON CO.

209 State Street Chicago

Send for Our NC11' Price-List

WHITE METAL GOODS
We make a very complete line of these goods, including HAT, BELT, 

NECK, BEAUTY and

BABY PINS, SHIRT WAIST SETS, FOBS, Etc., in Roman or Silver 
finish. Can be had

either plain or initial engraved, as desired.

SEND FOR ILLUSTRATIONS, PRICES AND FREE SAMPLES

These goods are strictly up to date and new Estimates furnished on special work.

ENTERPRISE JEWELRY CO., P. O. Box 340, Attleboro, Mass.

\\

Small Advertisements
No advertisement Inserted for less

than 25 cents.
Under heading "Situations Wanted,"

ONE CENT per word for flrst twenty-
five words. Additional words and ad-
vertisements, THREE CENTS per word.
Under all headings except "Situations

Wanted," THREE CENTS per word.
Name, address, initials and abbrevia-

tions count as words, and are charged
for as part of the advert imement.
To insure Insertion, remittance must

accompany all orders for advertise-
ments and copy must reach us not later
than the 25th of each month, for Inser-
tion in the following month's issue.
Send blank cheek or draft, or postal

or express money order for $1.00 and
over, or postage stamps for smaller
amounts.
If answers are to be forwarded

TEN CENTS in postage stamps must
be enclosed.
The real name and address of every

advertiser in ii St accompany the copy of
the advertisement.

Advertisers who are not subscribers
mu 51 send 15 cents (special issues 25
(,ents) if they desire a copy of the paper
in a filch their advertisement appears.
Add reSN,

THE KEYSTONE PUBLISHING CO.

10 9.811-813 N. 19th Street, Philadelphia. Pa.

SITUATIONS WANTED
Under this heading. ONE CENT Per word,

for first twenty.five words. Additional words
and advertisements, TIIREE CENTS per word.
No advertisements inserted for less than 25
cents.

EXPERT watchmaker, optician, salesman
and fair engraver; exp., strictly reliable;

painstaking and rapid; single, good ad-
dress, good habits. Colorado, Montana or
West. All correspondence answered. "R
338," care Keystone.

YOUNG man with three years' exp. wishes
position as assistant watchmaker after

February 1st; can do plain engraving; first-
class refs. "W 344," care Keystone.

WATCHMAKER, engraver and salesman,
first-class; Pacific Coast preferred; young

man, married; use no liquor or tobacco.
Open for position in early spring. H.
Richmond, Kane, Pa.

WATCHMAKER, jeweler and optician
wishes situation; 12 years' exp., good

workman; full set of tools; northwest pre-
ferred; salary $25 per week. "E 382,"
care Keystone.

BY watchmaker in southwest, March ist,
Awith man who appreciates z workman;

age 24; 9 years' exp. at bench; have all
modern tools. "S 383," care Keystone.

PERMANENT position wanted by German;
all-around watchmaker; near Memphis,

Tenn. "B 387," care Keystone.

As WATCHMAKER, competent on com-
plicated and railroad watches; fair en-

graver; understands optics; capable of talc-
mg charge of store and waiting on high-
class trade; own tools and trial case; ref.
from present employer. "I 388," care
Keystone.

YOUNG married man, speaks French, Ger-
man and English; able to wait on trade;

own tools, 14 years' exp. watchmaking and
repairing, 5 years in jewelry; can do com-
mon engraving; sober and reliable; would
like permanent position in reliable jewelry
store; prefer Ohio, Indiana, Michigan,
Pennsylvania. J. Hubscher, Bluffton, Ohio.

A YOUNG lady desires position as jewelry
saleslady and to take care of stock; has

had five years' exp. and can give best of
refs. "M 390," care Keystone.

FINE watchmaker, good engraver, graduate
optician familiar with watch inspection;

have tools, good refs., steady,. reliable,
capable of taking charge of business; 19
years' exp.; West or southwest preferred.
"L 393," care Keystone.

EXPERT watchmaker, used to high-grade
railroad work, is open for a positien

about January 1, zero; California or
Arizona preferred. "M 392," care Keystone.

BY watchmaker and optometrist holding
Iowa State certificate; can come at once,

best of refs. from present employer. Lock
Box 136, Denison, Iowa.

BY jeweler and plain engraver, 16 years'
exp.; optician; also drug store exp.; best

refs.; married, good habits; February ist.
W. H. Matheson, Goldfield, Iowa.

EXPERT optician, watchmaker and plain
engraver, ri years' exp., wishes oppor-

tunity to take charge of optical department
in a city of 8000 or more. Ohio preferred.
Salary ,or salary and commission. Best of
refs. 'C 3g4,' care care Keystone.

SITUATIONS WANTED

BY exp. watchmaker and jeweler in Arkan-
sas or Middle West. Age, as. Own tools.

State salary and chance for advancement.
C. Bush, Lock Box 54, Alicia, Ark.

COMPETENT watchmaker, engraver and
optician, all around man, desires perma-

nent position after February 15th. Single,
age 29, good address, have store exp. and
refs. Salary, $25. L. V. Clough, Lock
Box 199, AUTOTR, Ill.

BY As watchmaker, engraver and jeweler
at once. No bad habits. Age 27. Can

furnish best of refs. and sample engraving.
"C 399," care Keystone.

POSITION within 150 miles of home.
American, age so. Do ordinary watch

work. Want instructions. Expect $zo a
week. Leon Catlin, Winsted, Conn.

AS watchmaker and salesman by exp. man.
Montana, Idaho or Wyoming preferred.

Do hard soldering. A. A. Moscher, 30 E.
Park Street, Butte, Mont.

BY watchmaker; high-grade work exclu-
sively; 25 years' exp. Full set up-to-date

tools. Do not engrave. Gilt-edge refs.
New York State preferred. W. G. Mead,
Cortland, N. Y.

BY first-class watchmaker, engraver, also
graduate optician; 20 years' exp.; long

exp. on railroad and complicated watches.
No bad habits. Good refs. State salary in
first letter. "L 397," care Keystone.

WATCHMAKER, jeweler and all around
workman would like place in drug store.

Not registered. 9 years' exp. Married;
age, 30. Will Slater, 1305 Twenty-fifth
Street, Denver, Colo.

POSITION by watchmaker, jeweler, job-
ber. 16 years' exp. Box 90, Bloomfield,

Iowa.

ASSISTANT watch repairer and engraver,
can also do clock work and wait on

trade, wants position under good watch re-
pairer about February 26th; 6 years' store
exp.; have most necessary tools, including
lathe, chucks, staking tool, etc. Prefer
Illinois, Indiana, Iowa or Missouri. H. W.
Hamblin, Fond du Lac, Wis.

Ai WATCHMAKER, after January :5th.
Jewelry repairing; good on clocks. Age,

20; 3 years' exp. Ref. present employer.
$10 per week. "L. B. 279," Topeka, Ind.

POSITION wanted by watch, clock and
jewelry repairer; 12 years' exp., best

refs. Good habits; married. "M 404,"
care Keystone.

BY strictly first-class watchmaker, en-
graver, optician and salesman, capable

managing good-sized store; had several
years' exp. in that capacity; good ad writer.
No bad habits, industrious, efficient. Age,
35; single; $35 to $50 per week, according
to location and responsibility. Ai refs.
"Jeweler," Everett, Wash.

EXPERIENCED watchmaker, jeweler and
engraver, now employed, would like

change February 1st. Best refs.; good
salesman. Own tools. Western Pennsyl-
vania preferred. "D 402," care Keystone.

WATCHMAKER for the trade. Good, re-
liable work; 25 years' exp. on all classes

of watches; staffs and cylinders for fine
Swiss watches a specialty. 352 Pearl Street,
Buffalo, N. Y.

SITUATION wanted as watchmaker and
jeweler. Can do good work. Charles

Adams, Rockville, Ind.

YOUNG man, good, practical watchmaker,
fair clock and jewelry repairer; no bad

habits. Good refs. Not afraid of work.
Moderate salary. John Chipman, 3346
Madison Street, Chicago, Ill.

WATCHMAKER would like job where
he could learn to fix cylinder watches.

Have 2 years' exp. Address "M 406," care
Keystone.

POSITION by a first-class all-around manu-
facturing jeweler and repairer with a

retail jewelry store. Salary, $35 per week.
"L 405," care Keystone.

Az RAILROAD watchmaker, jeweler,
graduate optician, fair engraver and

salesman with inspector preferred. 5 years'
exp.• 
' 

rel. $25 per week. U. S. Webb,
Litchfield, Ill.

- -
FIRST-CLASS watchmaker and engraver
wants position in Kansas or Oklahoma.

Age, 35, married,' and have had is years'
exp. at bench. Capable of taking charge of
railroad work. "H.," Lock Box 52, Blair,
Okla.

POSITION as assistant watchmaker by
young man, sober and not afraid of work.

no engraving, clock and jewelry repairing.
Address Paul Ekman, Daggett, Mich.

SITUATIONS WANTED

WATCHMAKER, zo years' exp., up in
railroad work, desires position. Best refs.

A. L. Washburn, Ellis, Kana

YOUNG man, first-class engraver, job work
and second watch man; fine window

trimmer and good salesman. Refs. fur-
nished. Address Ed. Gossett, Frankfort,
Ind.

BY first-class salesman for retail jewelry
store. Ar refs.; some knowledge of

optical, clock and jewelry work. "W 414,"
care Keystone.

WATCHMAKER, optician and salesman
wants situation; do not engrave. Capable

of taking charge of store or optical depart-
ment. C. E. Stokoe, Grand Haven, Mich.

BY optician, capable taking charge of opti-
cal department. Willing to wait on trade

and assist with watch work. "S goo," care
Keystone.

WATCHMAKER, age 24, desires situation.
Assist wait on trade light jewelry, clock

repairing if desired. San Francisco, Cali-
fornia or Southwest. Good refs. "A 412,"
Care Keystone.

HELP WANTED
UNDER THIS IIEADING THREE CENTS PER WORD

SEVERAL As traveling salesmen, thor-
oughly familiar with optical goods; big

opportunities for the right men; state refs.
and full particulars as to exp. "G 373,"
care Keystone.

FINE engraver and jeweler to begin Janu-
ary ist; permanent position; good salary

to good man; give age; state salary wanted.
R. Brandt, Athens, Ga.

_
AN expert frame fitter, capable and all-
around henchman. Address Charles Reilly

Optical Co., 316-318 North Seventh Street,
St. Louis, Mo.

WANTED a man or company in touch
with the glass trade to handle a full

line of cut glass in New York City upon
commission. Michigan Cut Glass Co.,
Lansing, Mich.

A GOOD workman; will pay salary until
my stock is reduced low enough for him

to buy the balance at right price; best
county seat town in Iowa of about 4000.
"C 39z," care Keystone.

EXPERIENCED salesmen on commission
basis in such States which are not yet

covered. Inquire Empire Jewelry Case
Co., Buffalo, N. Y.

AN assistant watchmaker who is willing to
wait on trade and make himself generally

useful around the store. Must have good
ref. $15 per week. H. Ackerman, Marys-
ville, Kans.

Az WATCHMAKER and optician, en-
graver preferred, by February ist. Old.

established firm, city of 5000, is-mile car
ride from Portland. We want a first-class
man and are willing to pay first-class salary.
Permanent position. State all particulars
in first letter. Burmeister & Andresen,
Oregon City, Oregon.

AT once, Az watchmaker; must be sober,
steady, good habits and good on railroad

watches; no jewelry and optical work.
Steady position, pleasant place to work.
Good wages to the man who can make good
(no other need apply). Must own tools.
Send ref. in first letter. H. E. Adams,
Tampa, Fla.

IF you have ability and first-class location
(northern or central Indiana preferred),

might furnish moderate stock jewelry and
be silent partner. If you won't stand
searching examination every way don't
answer. Box 552, Nappanee, Ind.

WATCHMAKER, jeweler and all-around
man. Salary, $18 per week to start,

with chance for advancement to right man.
Permanent employment. Jacob Gruesen,
232 West First Street, Duluth, Minn.

FIRS T-C LASS watchmaker, engraver,
graduate optician, experienced man on

high-grade work. Permanent position.
State salary, refs. and send sample of en-
graving in first letter. Charles Gilmore,
Kenton, Ohio.

AT once, man for job work and engrav-
ing, capable to wait on trade; must be

quick and up in the business. Good wages
and permanent position. Sample of en-
graving and refs. with first letter. H. j.
Homrich, 915 Third Avenue, Huntington,
W. Va.

EXPERIENCED watchmaker, jeweler and
all-around man in modern jewelry store,

southern Nebraska; 3000 population. Must
be industrious, honest, good reputation, Ar
refs. Wages, $18; permanent position to
right party. Married man preferred. "R
450," care Keystone.
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WATCHMAKER by January 1st. None
but first-class, strictly reliable man need

apply. State salary wanted and refs. in
first letter. Permanent position to right
man. Carl Mayer, Austin, Texas.

--
WATCHMAKER and jeweler with several

years' exp. Nebraska town of 2500. Must
be honest, ambitious, no bad habits. $15
per week. "R sn," care Keystone.

AN exp. traveling man. Established terri-
tory. Either salary or commission basis.

D. Jacobs & Co., Sixth and College, Cin-
cinnati, Ohio.

GOOD all-around jobbing jeweler to take
charge of shop. Steady position. State

salary expected and send- refs. Allan
Jewelry Co., Charleston, S. C.

TRAVELING salesman for the State of
Illinois; must be well acquainted with

the trade and command a large business;
no others need apply. A good proposition
for the right man. Address, stating former
exp. and amount of goods sold, Claude
Seymour, care Otto Young & Co., Hey-
worth Bldg., Chicago, Ill.

FIRST-CLASS, all-around man, jeweler,
watchmaker, optician and engraver. Good

salary and steady position to right man.
Send refs. and sample of engraving with
your application; state nationality also.
The King Jewelry Co., St. Augustine, Fla.

JEWELER and engraver. Good salary.
Send refs. and sample of engraving, also

state nationality The King jewelry Co.,
St. Augustine, Fla.

OPTICIAN and engraver. Good salary.
Send refs. and sample of engraving, also

state nationality. The King Jewelry Co.,
St. Augustine, Fla.

FIRST-CLASS watchmaker; one who can
sell watches in retail store. The Oskamp

Jewelry Co., Cincinnati, Ohio.

WINDOW dresser in retail jewelry store,
man or woman. The Otskamp Jewelry

Co., Cincinnati, Ohio.

FIRST-CLASS engraver who can cut for
enamel on small class pins, emblems, etc.

Steady position. Bastian Bros. Co., Roches-
ter, N. Y.

WANTED
UNDER THIS IIEADING THREE CENTS PER WORD

PARTNER-Rare opportunity for an all-
around jeweler with small capital to

enter into established manufacturing busi-
ness requiring more capital for increasing
business. "L 385," care Keystone.

FIRST-CLASS jeweler, with good stock,
to rent well-lighted room, 20 x 55, at

Tabor, Iowa. Box 434.

RESPONSIBLE: jeweler wishing to take
one-half floor space in old-established

piano house in thriving city in Illinois of
about 25.000 population and only three
jewelry stores. Good opening. Address
sealed inquiries to "B 413," care Keystone.

WATCHMAKER'S bench, safe, showcases,
material, cabinets, regulator, tools, optical

instruments, etc. Must be in good order
and cheap. Walter Steele, San Benito,
Texas.

FOR SALE
UNDER THIS HEADING THREE CENTS PER WORD

Stores, Stocks and Businesses

JEWELRY business, established over 30
years; population zsoe, 95 miles from

Chicago; stock, fixtures, tools, etc. invoice
over Woo; sell for $3500; all got:d. Rea-
son for selling, want to retire from busi-
ness. W. V. Beresford, Amboy, Ill.

GOOD paying jewelry business located on
one of the best corners in Cleveland,

Ohio; repairs alone pay all expenses; in-
voice about $6000 ; snap for good repair
man; lease goes with sale. Reason for
selling, other business requires my full
time. "C 337," care Keystone.

FIRST-CLASS jewelry store, with railroad
watch inspection, in railroad division

town of 2000; established 7 years; prac-
tically no competition; will invoice $4000;
could reduce. Fine, healthy climate. Ad-
dress W. C. Davis, jeweler, Thayer, Mo.

THE old-established jewelry store of T. W.
Schmidt, Patterson, La.; stock is valued

at $6000; retiring from business on account
of ill health.
- -
BARGAIN-0,mo jewelry business; dis-
count for cash. Failing health; investi-

gate. Julius Anderson, Mora, Minn.
(Continued on page iv)
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Stores, Stocks and Businesses

(Continued from page 140

OLD-ESTABLISHED jewelry business,
western Pennsylvania town of 700o; big

run of bench work; can reduce stock to
$6000 or $7000; cash only. If interested,
call or address J. M. Hoffer, jeweler,
Kane, pa.  

PROSPEROUS jewelry and optical busi-
ness; county seat of s000, South Texas;

last year's sales and bench work, $13,000;
this year's, about the same; invoice about
$5000. By January ist, or date, I will give
possession. Don't look for anything better
anywhere. "S 351," care Keystone.

BEST proposition in jewelry store in North
Dakota after January ist; only jeweler

in county seat town; large territory; in-
voice then about Woo, stock and fixtures.
"H 357," care Keystone.

ESTABLISHED jewelry, optical business,
Denver, Colo.; stock, fixtures, tools, in-

voice about $2500; low rent; more repair
work than can do; liberal discount. "P
376," care Keystone.

JEWELRY stock and fixtures in live South
Dakota town of moo; invoice $3000;

good reasons for selling. "H 389," care
Keystone.

GOOD paying jewelry business, town 1700
inhabitants; also trade from adjoining

towns; stock about $2000; obliged to sell
on account of ill health. Emery S. Bubier,
Phillips, Maine.

ONLY jewelry and optical business, county
seat town of 1200. Invoice about $3500.

Fine, neat little store; golden oak fixtures.
Fine opportunity for a good man. This
will bear investigation. Box 302, Lyndon,
Kans.

JEWELRY and optical business in live
North Dakota town, population 25oo;

county seat, .good run bench work; stock
and fixtures Invoice $3500; cash or North
Dakota land in trade. Address "E 386,"
care Keystone.

JEWELRY stock and fixtures, located in
this town eight years; made money every

year; only reason for leaving, my family
is moving to another city. If interested
write for particulars. H. L. Sher, Vinton.
dale, Pa.

FINE chance for jeweler-watchmaker-op-
tician, with little money, in a fast-growing

neighborhood and transfer corner, Chicago.
Stock and fixtures at invoice. Cheap rent.
Good reasons for selling. Address 4778
Milwaukee Avenue, Chicago, III.

EXCEPTIONAL opportunity. Good-pay-
ing, up-to-date jewelry business with fine

reputation. Established over 40 years.
Splendid location in central Indiana town;
population, 3000; rich farming country sur-
rounding. Reason for selling, recent death
of proprietor. "W 395," care Keystone.

JEWELRY and notion store, will reduce
stock to suit, invoice about $3000. Fine

room and location, long lease, cheap, every-
thing new; bench work good; good reason
for selling. Asa Hammons, Plains, Mont.

ONLY jewelry store, fine location, in good
town of goo population. Two railroads

and lake traffic. Nearest competitor 25
miles. Invoice about $500. Good business
established. Will sell at a bargain. Reason
for selling, poor health. E. A. Hennings,
Warroad, Minn.

STOCK and fixtures. Will invoice from
$800 to $900. Good run of repair work.

Town of Soo population; no competition.
Good, clean stock. For full particulars,
address F. A. Furman, Riverton, Iowa.

BARGAIN for good watchmaker, optician
and engraver. Splendid opportunity to

buy well-established business for invoice
of stock and fixtures to a quick buyer.
Eastern manufacturing city of loo,cioo
population. Write quick. "R 403," care
Keystone. 

JEWELRY stock and fixtures in best town
of 3700 inhabitants; fastest growing

country in United States-the panhandle
of Texas. Town has two colleges, fine
moral influences, fine climate, high alti.
tude; delightful place to live. Good trade.
Never known what hard times mean. One
other watchmaker in the town. Golden
opportunity for good man. Correspond.
ence solicited. "C 408," care Keystone.

GOOD-PAYING jewelry business; best
city of 16,000 in Texas. Fine, healthy

Gclimate. Established 8 years. ood run
of bench work; big profit from sales.
Rent, $60 per month. Am reducing stock.
$5000 may buy stock and fixtures. Golden
opportunity for practical man to make
money. .Accumulated enough, want to
retire. Will sell at inventory. Light
competition; only two more stocks and one
repair shop. Joseph Astracan, Amarillo,
Texas.

FOR SALE

Stores, Stocks and Busin e

UP-TO-DATE jewelry and music store,
town of 7000. If you want a good-

paying business, investigate. Reason for
selling, poor health. H. W. Hicks, Alex-
andria, Ind.

_ _ 
MY complete jewelry stock and fixtures, in-
cluding line of fancy china; store es-

tablished i7 years; good repair trade.
George S. Bauder, Elburn, Ill.

ONLY jewelry store in good town. Low
rent. Good reason for selling. Box 52,

Arenzville, Ill. 

EXCEPTIONAL oiportunity. Jewelry and
optical business. Population, 3000; estab-

lished 6 years in the best little town in
Oregon. Stock, fixtures, etc., invoice
$5000; 9-year lease; centrally located. Rea-
son for selling, going into fruit raising.
"C 409," care Keystone.
- - - - - - -
PAYING jewelry business in city 26,000.
Can reduce to $500. Must sell by Feb-

ruary ist. Going South for health. Demp-
ster Jeweler, Evanston, Ill.

- -
TO a capable watchmaker a bargain. One

of the oldest and best watch and jewelry
repair shops in Chicago. Large established
trade. Owners going into the manufacture
of gas engines. E. R. 58, 1201 Heyworth
Bldg., Chicago.

ONLY jewelry store in town of z000; fine
farming section. Invoice about $15oo for

stock and fixtures. Reason for selling,
other business. "G 396," care Keystone.

FINE jewelry business in hustling Colo-
rado town of 4500. Stock and fixtures

invoice about $4000. Repair work good.
Good house if necessary. Write quick.
W. H. Poole, Monte Vista, Colo.

BARGAIN, in the oil region, chief city
of Pennsylvania, a go-year established

jewelry business on main street and best
corner, consisting of complete outfit elegant
new oak fixtures, safe and small stock. An
unusual opportunity for man with small or
large capital to engage in business of great
possibilities. Well suited for a loan busi-
ness. $15oo capital necessary. Address
"Jeweler," Bradford, Pa.

GOOD-PAYING jewelry and optical busi-
ness, located in southern Minnesota;

population, 3500. Good farming commu-
nity, fine summer resort; two railroads. Is
end of division C. & N. W. Railway; pay-
roll at this place is $20,000. Stock invoices
about $3coo, fixtures $400. Will reduce
stock January 1st to suit buyer. Must have
cash or bankable paper. Write quick. "It
360," care Keystone.

A CASE of too much business. Have two
stores-$25o0 stock in town of isoo, and

$6000 stock in town of s000. Can reduce.
Will sell either at a bargain if taken soon.
G. W. Tallman, Lanark, Ill.

GOOD-PAYING jewelry store; population,
t000; invoice $z000 to $2500, including

stock of Edison phonographs and records;
will sell or keep Edison goods. Repairing
good. Want to get outside; have chance
to get into other business. If taken at
once, will sell right. Write H. C. Hart,
Plainfield, Wis.

WELL-ESTABLISHED old jewelry and
optical business in one of the best south-

ern towns, surrounded by the finest agricul-
tural country in the United States; the
stock invoices $12,000; can reduce to cash
customer; best reasons for selling. Address
"Money Talks," care Carrier No. 59, Rich
mond, 'Va.

OPTICAL and jewelry store in Pennsyl-
vania city of 20,000. Low rent, clean

stock, good trade. Must sell on account of
health. Willing to sacrifice. Write at once.
"S 415," care Keystone.

FOR SALE
UNDER THIS IIEADING THREE CENTS PER WOR

D

Miscellaneous Merchandise and
Equipment

$8o MEDIOMETER in first-class condi-
tion; if sold at once will take $45, express

prepaid. Address Adams Jewelry Co.,
Bolivar, Mo.

HOROLOGICAL journals; Vol. I of 18591
Vol. II of 1860; Vols. I, H, HI, IV,

from 1869 to 5872. Box 682, Anacortes,
Wash.

WATCH tools, glasses and material, main-
springs, jewelry and spectacle material,

amounting to $412.42; best offer takes the
lot; will sell part or all; have gone out of
business. Ed Arnold, Spirit Lake, Iowa.

JEWELER'S lathe complete, $17.00. W.
A. Brown, Greenwich, Ohio.

FOR SALE

Miscellaneous Merchandise and
Equipment

POLISHING motor, used five months;
good as new, alternating current; first

ten dollars takes it. Brefeld & Bock, Con-
cordia, Kans.

CADILLAC automobile, $125; motor cycle,
$45, if sold at once. F. Catlin, Winged,

Conn.

GENEVA retinoscope and ophthalmoscope,
combined electric, good as new, N.

Standard prisoptometer, new, $15. Loring s
ophthalmoscope, new, 12. 5 o . Retinoscope
(Wall & Ochs diminishing), plane mirror,
$1. Crane's Optical Parlor, ,i5 Market
Street, Fort Scott, Kans.

INDEXING engine, wheel cutters, idlers,
index plates, index pointers, bell metal

laps, oilers, cutters, lathes, screw-cutting
devices, wheel cutting, etc. All new goods
at low prices. Ferd. Freistadter, Waltham,
Mass.

TOWER clock, 8-day weight, striking
clock; 4 dials, old model, but can be put

in good condition. Will sell cheap. Rev.
William Russ, Wapakoneta, Ohio.

SET jeweler's tools, including Webster-
Whitcomb lathe and chucks, Rivett stok-

ing tool, footwheel, etc. IL E. Randall,
Schenectady, N. Y.

ONE Eaton & Glover engraving machine, 4
sets type, including Masonic, Odd Fel-

low and Red Men emblems, hollowware,
cane and seal holder, linograph outfit and
graver sharpener, all in fine condition; cost
$110. First $6o takes it. One Columbia
talking machine and 53 so-inch records
complete, all in good condition. Machine
is the $icio grade, with mahogany cabinet
and nickel horn. Price, $40. L. G. CumbY,
Flat Creek, Ala. .

CHEAP-One oak wall case, plate glass
door, lifts up 9 feet; one 9-foot show-

case to match; one open-shelf case, with
mirror in center; one large fire-proof safe
(Diebold). D. R. Phelps, Waterloo, Iowa.

LATHE for sale at bargain. "N 372,"
care Keystone.

A GENUINE Chicago Watch Tool Com-
pany's modern, out-door • electric-flasher

watch sign, complete, with written guaran-
tee, at a bargain. "C 416," care Keystone.

FOR SALE OR EXCHANGE
UNDER THIS HEADING THREE CENTS PER WORD

BAND instruments for jeweler's bench,
lathe, tools, material or what have you?

F. M. Shull, Mt. Hope, W. Va.

320 ACRES improved Minnesota land for
drugs stock, jewelry, or drug and jewelry;

West or northwest preferred. W. 11.
Matheson, Goldfield, Iowa.

$6cloo CALIFORNIA ii-room, modern
residence; large lot. Fine location, with

income water plant. Photo on application.
For jewelry business. C. W. Horner,
Reedley, Cal.

SCHAEFFER piano, new; never been
used. Cheap at $250, or trade for dia-

monds. K. IL Cawthon, 306 Main Street,
Houston, Texas.

ONE Moseley lathe; exchange for trial
case, or what have you? W. H. Poole,

Monte Vista, Colo.

WHAT have you for clean, up-to-date stock
jewelry and fixtures, about $3500? Box

552, Nappanee, Ind.

WANTED-To exchange fine moose or
elk head for Century engraving machine,

trial case, Moseley lathe, jeweler's tools,
polishing lathe, or jewelry. A. M. Her-
rington, Freeport, Mich.

NEW alto saxophone, silver; latest. Bar-
gain. Want lathe, material, tools. Will

Howard, Westphalia, Kans.

ONE Sams foot blower and soldering out-
fit for engraving machine. "F 407,"

care Keystone.

MARLIN 32-40 rifle, new shotgun for
jewelers' rolltop bench. Box 348, Earl-

vine, N. Y.

SPECIAL NOTICES
UNDER THIS HEADING THREE CENTS PER WORD

BEWARE of second-hand Clement com-
bined lathe attachments offered for sale;

they are old models; they sell them to get
our latest. W. D. Clennnt, Waltham, Mass.

SWISS balance staffs turned to order.
Bonney, Keokuk.

SPECIAL NOTICES

I PAY the highest prices for watches, dia-
monds and jewelry. Send stocks at once,

no matter how large or how small, and get
money by return mail. All kinds of refs.
furnished upon tequest Emil Noel, 541
East Forty-sixth Place, Chicago, Ill.
-

MONEY loaned to jewelers in any amount
Strictly confidential; write for informa-

tion; bank refs. The Collateral Loan and
Banking Co., 647 Euclid Ave., Cleveland,
Ohio.

WANTED-Jewelry and watchmaking sup-
ply houses to handle a good-selling side

line. Sixty per cent. profit. Sells at sight.
Zylotite Cement Co., 51 Maiden Lane,
New York.

VERY good garnet hole jewels for ifis.
Elgin or Waltham. 56 cents per dozen.

Bonney, Keokuk.

COMPLETE finished escapement models in
running order, $15. The best window at-

traction for jewelers. For particulars write
the St. Louis Watchmaking School, St.
Louis, Mo.

JUST as hard, just as blue as the genuine
is the reconstructed sapphire. For par-

ticulars and prices write to "A 384," care
Keystone.

WINDOW space for watchmaker in opti-
cal store in Connecticut. "N 398," care

Keystone.

ANYONE having in their employ a work-
man by the name of George Lagache,

information will be given to their ad-
vantage by corresponding with D. L.
McCarthy, Fresno, Cal.

FIRST quality ruby and sapphire hole
jewels. One dollar per dozen. Bonney,

Keokuk.

A LONG-ESTABLISHED Pacific Coast
firm is in a position to successfully rep-

resent factory making high-grade line of
ladies' 14-k. gold jewelry. Any factory
interested in the above may obtain particu-
lars by addressing "S 412," care Keystone.

SECOND quality ruby and sapphire hole
jewels. 75 cents per dozen. Bonney,

Keokuk.

BUSINESS NOTICES
UNDER THIS HEADING THREE CENTS PER WORD

DO you need money? If so, send your
diamonds and watches to me and get

quick and liberal returns; highest cash
prices paid for entire jewelry stocks; will
send our representative if necessary; busi-
ness confidential; national bank refs. H.
Schwartz, 903 Heyworth Bldg, Chicago, Ill.

NOTICE-I have removed from 727 San-
som Street to 807 Sansom Street, Phila-

delphia, where I will continue to buy all
kinds of gold and silver; also refine all
kinds of jewelers' waste containing gold or
silver. Send by mail or express and re-
ceive prompt attention. J. L. Clarke, es-
tablished 187o.

PORTRAIT miniatures copied from any
photo on watches, dials, brooches and

lockets. Goldstein Engraving Company, 45
Maiden Lane, New York.

ELGIN Horological School, the oldest and
most practical school for watchmakers.

Send for catalogue to Elgin Iforological
School, Elgin, Ill.

NEW style, round-face roller jewels for
Hampden at a special price. Bonney,

Keokuk.

WANTED-Everyone desirous of improv-
ing themselves in watch work, jewelry

• work and engra•••ng to address Bradley
Polytechnic Institute, Peoria, Ill., for one
of their latest catalogues. A postal card
will get it. See ad on page II.

BEWARE of second-hand Clement com•
bined lathe attachments offered for sale;

they are old models; they sell them to get
our ;atest. W. D. Clement, Waltham, Mass.

WE make a specialty of changing old an-
tique watch cases to stem wind. Some-

thing that has been refused by others.
Have nad 40 years' exp. and can guarantee
satisfaction. N. J. Felix & Sons, 45
Maiden Lane, New York.

RETAIL jewelers' advertisements our spe-
cialty; everyone written to order; steady

increase in business assured. Inquire
about our liberal rebate plan. Holyoke
Sales Co., Drawer ago, Holyoke, Mass.

BUSINESS NOTICES

I PAY the highest prices for watches, dia-
monds and jewelry. Send stocks at once,

no matter how large or how small, and get
money by return mail. All kinds of refs.
furnished upon request. Emil Noel, 541
East Forty-sixth Place, Chicago, Ill.

ROLLER jewels, line. Finish true to size;
do not break. 25 cents per dozen. Bon-

ney, Keokuk.

WANTED-American movements, any con-
dition, and watches, also old plated

jewelry. Send them to me. Cash. 
,plated

jewelry.
4 South Forty-second Street, Phila-

delphia, Pa.

WATCH repairing. Send me your difficult
work. T. J. Wilkinson, 25 South Fifty-

fourth Street, Philadelphia, Pa.
- - -
PLATINUM oxidizing fluid, making any

color from light gray to jet black. Full
instructions with every bottle. By mail to
any part of the world, $1.35 per bottle.
Made only by Pizer & Miller, log South
Fifth Street, Brooklyn, N. Y.

REPAIRING for the trade by an expert.
Complicated and ordinary watches care-

fully and promptly attended to. 3o years'
exp. Send trial package. Best refs. Chas.
F. Heyme, 5414 Halsted St., Chicago, Ill.

METAL DIALS-All kinds of metal watch
and clock dials cleaned, replated and re-

painted. Also special metal dials made
to order. Promptness and satisfaction
guaranteed. Ralph A. Doe, Clark Lane,
Waltham, Mass.

LENS-DRILLING machines? Yes, we
make them. Fitted with either steel or

diamond point and guaranteed to do the
work. Prices right. Send for booklet,
"Drilling Glass with Steel," and copy of
testimonial letters, The Z. F. Highsmith
Co., Sumter, S. C., U. S. A.

SAPPHIRE roller jewels at a special price.
Bonney, Keokuk.

CASH paid for all kinds of boxes in which
watch movements are sold, including

glass front and back cases, velvet-lined
boxes, also jewelers' sundries, ring and
nested boxes, trays, etc.; materials, watch
and clock oil bottles, watch keys, watch
cases, movements, watches, chronographs,
clocks, etc. No quantity too large. john
Remillard, Carrier 40, Springfield, Mass.

THE Omaha Watch Repairing, Engraving
and Optical Institute does not care for

the short-term diploma hunters. We have
graduated several students in watch work
in the past fifteen years. None of them
who are in business make less than $2000
or $3000 per year. This shows what can
be done when a thorough training of one
year or more is taken. We have no graft
scheme or humbug tuol-making department.
Our course is practical and up-to-date.
Refs. any watch company. Next course in
optics commences January 15th. Our op-
tical graduates pass the State board exami-
nation successfully. Write for informa-
tion. Drs. Tarbox and Gordon.

Repairing
For the Trade
of Complicated and Ordinary

Watches,Wheel and Pinion Cut-
ting, Demagnetizing, etc., care-
fully and promptly done by an
expert. A. JETTE

Ectahughed 1sg9 Lancaster, Pa.

G. F. Wadsworth
Watch Case'
Manufacturer
and Repairer

Everything in
the line of
Watch Case
Repairing

Gold and
Silver Plating
Satin Finish
Engraving
and Engine-

Turning
Changing Old

English and Swiss
Cases to take
American S. W.
Movements
My Specialty

Old case.
Made New

Silversmiths'
Building
131-137
Wabash Ave.
CHICAGO

BENJ. GEBHARD lk CO.
785 Sansom St., Philadelphia

WATCH CASE REPAIRING

HIGHEST ORDER OF SKILLED LABOR
PROMPT LOW PRICES

IN JANUARY WE WILL HAVE THE
LARGEST CLASS WE EVER HAD.
Will You Be a Member of It?

CHNHOIHN HOROLOGIC'''. INSTITUTE
S. W. Cor. Church and Wellesley Sts.
H. R. Playtner, Director Toronto, One.

INCREASE YOUR TRADE"
Sending your work to us means
no disappointment to you. We
return 95% of the work sent to us
the same day. This is but one of
the many advantages we offer you

ABEL, 0 BARRETT
Repairers and Makers of

Special Orders
47-49 Maiden Lane, New York

SEND FOR PRICE-LIST

MINIATURE PORTRAITS
Enameled on

WATCH DIALS
CAPS and LIDS

Plain and
Colored

Can be made from
any photograph

or print

A beautiful illustroi■•■1 ,ample card and price..
list sew upon request

CAIMAN ART CO.
79 Dearborn Street CHICAGO, ILL.

LEARN
NJEWELERS
ENGRAVING
"The School that Graduates Experts"
A fasiiinating trade that pavd big salaries,
easily learned, taught thoroughly and prac-
tically by correspondence. We will teach
the beginner better engraving than he can
gain in years of rigid apprenticeship. We
will improve the skill of any engraver and
make him master of the trade. The demand
for competent engravers far exceeds the
supply. Send for handsome illustrated
prospectus, mailed free.

PAGE-DAVIS SCHOOL
Suite 10, Page Bldg. CHICAGO

When writing to advertisers, kindly mention

The Keystone

COOPER 01, SON
721 Sansom St. Philadelphia

WATCH REPAIRING FOR THE TRADE
SKILLFUL WORKMEN

ACCURATE AND PROMPT WORK

Send Trial Package
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THE AUCTIONEER
Who Never Has Had a Failure

Tyler's

Method

Sells

the

Goods

THE NEW YEAR finds many

with holiday goods unsold,

which if carried through the year

becomes out of date and an eye-

sore to the jeweler and patrons

of the store. Why not have a

clearing sale, an auction by my

methods moves all, and at a profit,

leaving the reputation of the store

better than ever and a chance to

have new goods for spring and

summer trade and be the leading

jeweler in your city. "Old stock

never brings new customers.

atter tbe lbotibetv

11 I PERSONALLY CONDUC
T

all sales, write the advertising and

shape store and stock so that th
e

sale will be a success.

(I, WRITE FOR TERMS, 
REFERENCES AND

FULL PARTICULARS.

10th Floor Boyce Bldg., CHICAGO, I
LL.

ESTABLISHED 1886 
Telephone, Randolph 1339

Facts Speak Louder Than Words

Write us and we will send you refer-

ences of some late sales we conducted

where we made from 15 to 34 per

cent. profit.
If you look up our record then 

you will

positively want us to conduct your sale.

Full particulars, many references and 
valuable

information given in correspondence.

Write for

Catalogue and Price-list

To-day

accumulated work stares you in the
face, and then you will find you
need a modern, up-to-date Engraving

Machine to turn it out quickly.

Having just passed through a busy
holiday season you have undoubtedly
seen time upon time that a NEW
CENTURY would have enabled you
to close sales that were hard to close
—to please customers who were hard
to please, and by so doing increase
your reputation and profits at the
same time.

The money - makin14- possibilities
of the NEW CENTURY Engrav-
ing I achine are tremendous.

Many of our customers write us
that they made the machine more
than pay for itself during- the one
month of December, and do not
know how they ever (r()t a1(rwith-
out one.

You should start the NeW Year
right by havin._,,r one of these money-
making- machines placed in your store
at once.

The Eaton & Glover Co., Sayre, Pa.

••••••••■••■•■ q,4..P.... ...



THE AUCTIONEER
Who Never Has Had a Failure

Tyler's

Method

Sells

the

Goods

THE NEW YEAR finds many

with holiday goods unsold,

which if carried through the year

becomes out of date and an eye-

sore to the jeweler and patrons

of the store. Why not have a

clearing sale, an auction by my

methods moves all, and at a profit,

leaving the reputation of the store

better than ever and a chance to

have new goods for spring and

summer trade and be the leading

jeweler in your city. "Old stock

never brings new customers."

Tyler's

Method
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the

Profits

(I, I PERSONALLY CONDUCT
all sales, write the advertising and

shape store and stock so that the

sale will be a success.

(I. WRITE FOR TERMS, 
REFERENCES AND

FULL PARTICULARS.
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10th Floor Boyce Bldg., CHICAGO, ILL.

ESTABLISHED 1886 
Telephone, Randolph 1339

Facts Speak Louder Than Words

Write us and we will send you refer-

ences of some late sales we conducted

where we made from 15 to 34 per

cent. profit.

If you look up our record then yo
u will

positively want us to conduct your sale.

Full particulars, many references and val
uable

information given in correspondence.

Write for

Catalogue and Price-Lis-11

To-day

accumulated work stares you in the
face, and then you will find you
need a modern, up-to-date Engraving
Machine to turn it out quickly.

Having just passed through a busy
holiday season you have undoubtedly
seen time upon time that a NEW
CENTURY would have enabled you
to close sales that were hard to close
—to please customers who were hard
to please, and by so doing increase
your reputation and profits at the
same time.

The money-making possibilities
of the NEW CENTURY Engrav-
i achine are tremendous.

Many of our customers write us
that thvy made the machine more
than pay for itself during the one
month of December, and do not
know how they ever got along with-
out one.

You should start the New Year
right by having one of these money-
making machines placed in your store
at once.
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This New
Minute Numeral

Dial
(MONTGOMERY PATENT)

With Upright Figures
was designed by the chief
watch inspector of a large
railway system, for railroad
men's use and is now sup-
plied on any of the

All
Figures are

Upright
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Railroad Models of the
,o,torr,

AEA
la Elgin

Watch
Each minute is numbered with clear, sharp,
upright figures. The figures of the even
five numbers in the minute circle are printed

in red. This dial is so well designed that the complete time is
read at a glance, doing away with even the momentary calculation
necessary with old style dials. Railroad men want Elgins with
this dial. The complete line of Elgin Railroad Watches with this
dial will be well advertised in railroad men's publications. Be
prepared to furnish them to your trade.

Write your jobber or this company direct.
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ELGIN NATIONAL WATCH COMPANY,
Factories: ELGIN, ILL., U. S. A.

New York Office, General Offices,
131 Wabash Ave., Chicago.15 Maiden Lane,

Ring Out the Old Ring In the NeW.
Why travel in the same old rut the balance of your natural life, and buy the same antiquated styles of Nickel Alarm Clocks your

grandfather used to buy, just because some manufacturers have not thought it necessary to produce new designs in Nickel Alarms
as they do in other clocks?

We have some new ones, superior to
anything heretofore made, and to introduce
them and put a set into the hands of every
jeweler, we will on receipt of $6.00 deliver
east of the Rocky Mountains, express pre-
paid, one sample of each, consisting of
eight clocks as described.

Don't fail to avail yourself of this oppor-
tunity to see a complete line of up-to-date
Alarm Clocks.

See coupon at bottom of page.

The
E. Ingraham Co.

Bristol, Conn.

STANDARD. 30 Hour Time Alarm with " Shut- off " switch.Height, 6';', inches. Dial, 4% inches. Case seamless brass nickeled.
THE RATTLER. 30 Hour Time Alarm with " Shut-off " switch.Height, 6% inches. Dial, 4% inches. Case nickeled and highly polished.LONG ALARM. 30 Hour Time. Six-minute Alarm with "Shut-off " switch. Height, 6%. inches. Dial, 4% inches. Case seamless brassnickeled.
ALTERNATOR. 30 Hour Time, Repeating Alarm, rings alter-nately every fifteen seconds for twelve minutes, with " Shut-off " switch.Height, 6% inches. Dial, 4% inches. Case seamless brass nickeled.

DI-ALTERNATOR. 30 Hour Time, Repeating Alarm. rinif6
alternately every fifteen seconds for twelve minutes, with " Shut-off "
switch. Extra large bell. Height, 7 inches. Dial, 4% inches. Case seam-
less brass nickeled.

THE ALARM CLOCK WITH THE CONCEALED BELL
SEE CUT OF INTERIOR VIEW SHOWING BELL LOCATED ENTIRELY WITHIN THE CASE. THE UNSIGHTLY VISIBLE BELL ELIMINATED.- BELL CANNOT BE DISARRANGED OR THROWN OUT OF ADJUSTMENT.

SIREN. 30 Hour Time Long Alarm (4 minutes) with "Shut-off " switch. Large bell inside of case.(See interior view.) . o 
Hour

tHe3iglt,6i imnTchese,. Dial, 4% inches solid brass. Case nickeled and highly polished.
VIBRATOR. Repeating Alarm, rings alternately every fifteen seconds for twelveminutes with " Shut-off" switch. Large bell inside of case. (See interior view.) Height, 6 inches. Dial,41 Z inches solid brass silvered. Case solid brass old brass finish.

ROTATOR. 30 Hour Time, Repeating Alarm, rings
alternately every fifteen seconds for twelve minutes, witht
" Shut-off " switch. Large bell inside of case. (See interior
view.) Height, 6 inches. Dial, 4% inches. Case seamless
brass nickeled.

ThAR THIS OPP AND MAIL TO-DAY

THE E. INGRAHAM CO., Bristol, Conn.
Gentlemen :—Enclosed find $6.00. Please send me express prepaid your " Introductory Assortment " of Eight Alarm Clocks,consisting of " Standard," " The Rattler," ̀ ` Long Alarm," " Alternator," " Di-Alternator," " Siren," " Vibrator " and " Rotator."

Yours truly,

Name

Address
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Railroad Models of the

Elgin
Watch

Each minute is numbered with clear, sharp,
upright figures. The figures of the even
five numbers in the minute circle are printed

in red. This dial is so well designed that the complete time is
read at a glance, doing away with even the momentary calculation
necessary with old style dials. Railroad men want Elgins with
this dial. The complete line of Elgin Railroad Watches with this
dial will be well advertised in railroad men's publications. Be
prepared to furnish them to your trade.

Write your jobber or this company direct.

ELGIN NATIONAL WATCH COMPANY,
Factories: ELGIN, ILL., U. S. A.

New York Office, General Offices,
131 Wabash Ave., Chicago.15 Maiden Lane,

Ring Out the Old Ring In the 
New'45

Why travel in the same old rut the balance of your natural life, and buy the same antiquated styles of Nickel Alarm Clocks your
grandfather used to buy, just because some manufacturers have not thought it necessary to produce new designs in Nickel Alarms
as they do in other clocks?

We have some new ones, superior to
anything heretofore made, and to introduce
them and put a set into the hands of every
jeweler, we will on receipt of $6.00 deliver
east of the Rocky Mountains, express pre-
paid, one sample of each, consisting of
eight clocks as described.

Don't fail to avail yourself of this oppor-
tunity to see a complete line of up-to-date
Alarm Clocks.

See coupon at bottom of page.

The
E. Ingraham Co.

Bristol, Conn.

STANDARD. 30 Hour Time Alarm with "Shut - off " switch.Height. 6'  inches. Dial, 414 inches. Case seamless brass nickeled.THE RATTLER. 30 Hour Tim.: Alarm with " Shut-off " switch.
Height, 614 inches. Dial, 4,14 inches. Case nickeled and highly polished.

LONG ALARM. 30 Hour Time. Six-minute Alarm with "Shut-off " switch. Height, 614 inches. Dial, 4!,4 inches. Case seamless brassnickeled.
ALTERNATOR. 30 Hour Time, Repeating Alarm, rings alter-

nately every fifteen seconds for twelve minutes, with " Shut-off " switch.Fkight, 61-4 inches. Dial, 414 inches. Case seamless brass nickeled.

DI-ALTERNATOR. 30 Hour Time, Repeating Alarm. ri-ti;S
alternately every fifteen seconds for twelve minutes, with " Shut-off"
switch. Extra large bell. Height, 7 inches. Dial, 4;41 inches. Case seam-
less brass nickeled.

THE ALARM CLOCK WITH THE CONCEALED BELL
SEE CUT OF INTERIOR VIEW SHOWING BELL LOCATED ENTIRELY WITHIN THE CASE. THE UNSIGHTLY VISIBLE BELL ELIMINATED._ BELL CANNOT BE DISARRANGED OR THROWN OUT OF ADJUSTMENT.

A

A-Dial

C-Dust Cap
D-Movement.

SIREN. 30 Hour Time Long Alarm (4 minutes) with " Shut-off " switch. Large bell inside of case.(See interior view.) Height, 6 inches. Dial, 412 inches solid brass. Case nickeled and highly polished.
VIBRATOR. 30 Hour Time, Repeating Alarm, rings alternately every fifteen seconds for twelveminutes with " Shut-off " switch. Large bell inside of case. (See interior view.) Height, 6 inches. Dial,

inches solid brass silvered. Case solid brass old brass finish.

-MAR THIS OPP AND MAIL

ROTATOR. 30 Hour Time, Repeating Alarm, rings
alternately every fifteen seconds for twelve minutes, with
" Shut-off" switch. Large bell inside of case. (See interior
view.) Height, 6 inches. Dial, 41 inches. Case seamless
brass nickeled.

TO-DAY

THE E. INGRAHAM CO., Bristol, Conn.
Gentlemen :—Enclosed find $6.00. Please send me express prepaid your " Introductory Assortment " of Eight Alarm Clocks,

consisting of " Standard," " The Rattler," " Long Alarm," " Alternator," " Di-Alternator," " Siren," " Vibrator" and " Rotator."
Yours truly,

Name

Address
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We have recently added the
Popular New England Watches
to our line

Let us have your orders for them

T47
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C
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WORK BOX
Jewelers' Work Box—substantial and cheap. You

can't make a better investment.

810111h 1111.1411101V

LAFAYETTE ENGRAVERS' TABLE
All metal, weight ten pounds, top diameter 7".

The advantages are that they give a more solid
foundation for the work, and never wear out.

We can also furnish these tables with wood top
and wood base; weight pounds, top diameter 8".

IDEAL EYE SHADE
Worn same as glasses. German silver bridge Well finished;

very handy and sightly. Good for factory, office, home or street
wear. Sent postpaid for 35c. cash or stamps.

WE FURNISH and EQUIP JEWELRY SHOPS
WITH EVERYTHING REQUIRED

Lafayette Gravers and Lining Tools Guaranteed perfect
in Quality and Temper. Made in all shapes and numbers

LAFAYETTE SCRATCH BRUSH
This brush is not drawn, but held together by a metal

hub—put on by immense pressure. No wood hub to break—
wires cannot come out. Made in any size or number of rows.
Tell us what you want. Will do double work and cost no
more than the old style.

AMERICAN OIL a SUPPLY CO

CUTTLE BONE
Large, medium, small. By the strap, box or

small lot. ASK FOR PRICES.

fit
411) 02*N 0

‘43
LAFAYETTE DRAW PLATES

Cut your draw plate bills to almost nothing. You
buy a plate of 10, 20 or 30 holes, and it will last forever.
The disks are placed in the plate, and when worn it
is only necessary to replace with a new disk, at a
small cost. We have a secret process which makes
the hardest disk ever made. Holes are highlY Polished
and guaranteed accurate to gage and perfectly
round. Prices on application.

Send for our 600-page Illustrated Catalogue

Importers and Manufacturers of Fine Tools, Machinery and Supplies

•, for Jewelers, Silversmiths and Metal Workers

52-54-56 Lafayette Street, NEWARK, N. J. Heyworth Building, CHICAGO 143 Eddy Street, PROVIDENCE, R. I.



1141 OUR NEW LOCATION
We can serve you with absolute accuracy and promptness. We have
greatly increased our stock in every department and are confident that a
trial order will convince you that we have the highest quality goods at
lowest prices.

OUR LATHES, BENCHES, STAKING TOOLS and NEW TIME-SAVING DEVICES are always the latest and the best and are of im-

mediate interest to all progressive watchmakers and jewelers. Let us fit up your Repair Department. Write us for suggestions and prices.

Lathe Combination B $64.30 Net Cash
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Set E. & J. S. Pivot Gravers
These gravers are made of finest steel and are especially

well adapted fin' flue turning.

Foot Wheel No. 15

Genuine Moseley Lathe No.2
with 10 chuck combination

This lathe is made with hardened ground bearings. The cone end of
draw-in spindle and end of back center are of hard rubber. Full nickel
plated and absolutely true.

- _ -  
Solid Oak Bench No. I

A first-class bench in every particular. Strong, serviceable
and beautifully finished. A is ornament to your store. Has
apron drawer, vise rest and chalk box and ten drawers which
lock automatically. Dimensions ; length 43 inches, width 26
Inches, height 90 inches.

Countershaft No. 9
Full nickel plated

SAME COMBINATION AS ABOVE WITH WEBSTER-WHITCOMB LATHE—$64.30 NET CASH

The
Parker
Dent

Remover
Price, Oc. net cash

The unusual popu-
larity of this new
tool is most grati-
fying and is an ex-
cellent indication
of its usefulness
and efficiency. It
is the simplest and
quickest tool on
the market for re-
moving dents and
putting cases in
shape which have
become sprung.
Will fit any size

watch case or
locket.

PARIWR
DENT,13eT1 OVER

All
prices
not

specified
net

are less

for cash

Diamond and Stone Setting Tool No. 300
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The Only Tool that will do the Work Correctly and Quickly

Open Brush Packed Brush

No. 38 Yale Satin Finishing Brush
Price, Packed Brush, diameter 5 inches. Etch $2  50

This satin finishing brush gives excellent results at small cost. Wires can be replaced when worn
down. Gives sand blast effect by holding small piece of emery to face of brush while in motion. This
sharpens the points, after which reverse the direction of the brush and any kind. of satin finish from
pearl to sand blast may be obtained.

Brush Loaded

These tools, invented by a stone setter of many years' experience, will do the work
they are intended for with absolute perfecticn whether in the hands of an experienced
or inexperienced workman. In eight seconds after adjustment in lathe will cut a
smooth seat for any stone from 1/16 to 2 mats. Tools are made of polished and
hardened steel and are indestructible. Will fit in Chucks Nos. 28 and 44. The greatest
t ime-saving device ever invented in the line of stone setting cutters. Pitt up in neat
block and box. PRICE, PER SET, $5.50

WATCHMAKERS', JEWELERS',
ENGRAVERS', OPTICIANS'

use our Catalogue. Write for a copy. We send it
free of charge to the legitimate trade on receipt of
business card with request.

THE E. 8z J. SWIGART CO., Cincinnati, Ohio

I

"Every little bit added to
what you've got makes
just a little bit more"

THIS is not a song even if it starts that way;
but it emphasizes a hint that you are
not getting enough for your OLD

GOLD, SILVER, PLATED JEWELRY,
SWEEPS, ETC., and our object in urging you
to send these metals to us is to " Add just a
little bit more."

We want it understood that your Good Metals
are equivalent to a Substantial Value for which we
send you a check on which you can put your hand and

say : "HERE-IS-MY-MONEY'S-WORTH."
The Old Gold, Silver, etc., you send is simply on

deposit with us and does not CHANGE OWNER-
SHIP until you approve of our check.

Talk alone may not convince, but the testimonials

submitted here indicate what others think, and when
they say : "More than expected," it permits us to say
there must be something more than talk in what we
do. Try us with a Trial Shipment.

HERE-IS-MY-MONEY'S-WORTH

NEW YORK
New York City

Check for sweeps exceeded
our expectations. Will assure
you of our future business.

Rosenburg & Daniel

NEW YORK
Ithaca, N. Y.

Check for Old Gold perfectly
satisfactory. Will remember
you in future with other ship-
men ts.

J. B. Liberman

NEW YORK
Rotne N. Y.

Check for OldGold and Filled
Scraps received and very satis-
factory to us. Thanks for
promptness. I remain,

Yours truly,
W. II. Budd

NEW YORK
Buffalo, N. Y.

Have often sent you Old Gold
and Silver, and. always satisfied
with returns.

Yours,
• Goo. Hahneman

PENNSYLVANIA
Erie, la.

Check in payment. of Old Gold
received and more than ex-
'tooted. Many thanks.

Yours truly,
T. Z. F. Sieger

PENNSYLVANIA
l'it tsbi irg, Pa.

Check for amount of Old Gold
received and 0. K. Thank you
for promptness.

H. C. McGaw

MAINE
Presque Isle, Me.

Check for $22.15 received,
which is very satisfactoiy, and
for which 1 thank you.

H. 11. Holmes

MAINE
(alais, Me.

Your check for $17.52 received
and accepted with thanks.

Yours,
Chas. W. Bailey

MASSACHUSETTS
Boston, Mass.

Just received elteck and find
it entirely satisfactory. 'thank
you. Yours truly,

F. A. Vogel

MASSACHUSETTS
Salem, Mass.

Received cheek Mr Filiugs,
Sweeps, etc., very satisfactory
and will scud you future ship-

me"ts. Yours truly,
Salem Jewelry Co.

VERMONT
St. Johnsbury, Vt.

Check received for Old Gold
and Silver, and same is entirely
satisfactory.

J. D. Blackshaw

NEW HAMPSHIRE
Berlin, N. H.

Cheek for Old Gold and Silver
received and am perfectly sells-
fled. Thank you for prompt-
ness.

E. M. Whitecomb

OHIO
Cleveland, Ohio

I always send my gold to you
with satisfactory results.

Yours truly,
C. B. Edgar

OHIO
Youngstown, Ohio

Check for $30.02 received and
find it 0. K. Hoping to do
more business with yeti, I re-
main, Yours truly,

J. 1). Huggins

INDIANA
Indianapolis, I nti.

Cheek ill pay men I. of Sweeps
and Scraps received. Will send
our shipments to you in future.

Ilogos Bros.

.
MICHIGAN
Flint, Mich.

Never sent my Gold and Si I-
ver to anyone yet from whom
I got so unuth.

Yours truly,
S. M. Cooley

IOWA
Clinton, Iowa

Check received for Sweeps
was just that much money
found. Take pleasure in ex-
tending thanks or prompt re-
turns.

Blamer Bros., Mfg. Jewelers

NEBRASKA
Falls City, Nebr.

Check received yesterday,
amount was certainly satisfac-
tory, it being more than I could
expect. Thank you for your
prompt attention. I remain,

Yours truly,
It. B. Simpson

KANSAS
Peabody, Kans.

Check for $18 27 for Old Gold
was entirely satisfactory, in
fact is $3.00 above my estimate.

Yours
J. C.'Ilaupt

MISSOURI
Gallatin, Mo.

Satisfactory as it always is
when from Goldsmith Bros.

(leo. Bedell

GOLDSMITH BROS. SMELTING & REFINING CO.
HEYWORTH BUILDING CHICAGO, ILLINOIS

GOLDSMITH BROS. SMELTING & REFINING CO.
20 JOHN STREET NEW YORK CITY, N. Y.

...•■■•■■
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Costs more than regular tools, but soon repays it in

3. KENDRICK & DAVIS CO.
Lebanon, New Hampshire

WEBSTER-WHITCOMB NEW MODEL LATHE
AoTHe VITAL POINT

BEWARE
OF

IMITATIONS

PAT. APPLIED FOR

IN COMPARING PRICES WITH
OTHER LATHES, LEARN THE
DIFFERENCE IN SIZE,
QUALITY AND DETAILS
OF CONSTRUCTION

Lathe, including Taper and Screw Chuck, 6 Cement Chucks and Belting, $31.00
Each Wire and Wheel Chucks . . ...... 1.00 each

A chuck may look nice and shiny, yet be practically worthless. Examine critically
the thread on our chucks in comparison with others. We do not use dies for thread-
ing our chucks. THEY ARE CUT IN A LATHE. The cone and body of OUR
chucks are GROUND to correct FORM and size ; the surfaces are STRAIGHT and
TRUE; compare them under your eyeglass with the shiny ones. The thread and
outer surfaces of a chuck, as well as its form and proportions, are important elements
in its continued truth and durability. The holes in our chucks are GROUND to size
and truth. We caution you against imitations.

The GENUINE are stamped "WHITCOMB.-

in a Watchmaker's Lathe is the
SPINDLE AND ITS BUSHINGS.
In this lathe the bearing surfaces of
the spindle and its bushings TOUCH
THROUGHOUT THEIR ENTIRE
AREA, insuring continued TRUTH,
easy running and greatest clurabilgy.
This quality in our lathes is main-
tained by workmen of long experience
in the operation of special machines
devised for this particular work.

Many lathes may be found in
the market which the front end of
headstock spindle bears only on the
450 angle. They may look well on
superficial inspection, but they will
run hard if the spindle is closely
adjusted, and are quite unreliable
for perfect work.

In buying a new lathe be SURE the spindle and bushings are
PERFECTLY FITTED. Without this a lathe is dear at any price.

Our lathes are finely finished. The curves are true and the
surfaces smooth. All sharp corners are carefully and uniformly
rounded ; this makes a great difference in the durability of the
nickel plate. HEAVILY NICKELED.

In comparing lathes, the size and variety of CHUCKS, as well
as the scope and general character of the ATTACHMENTS
should be considered.

FOR SALE BY ALL JOBBERS -
in the UNITED STATES and CANADA

T5

$19." Net I FIVE CLOCKS AND FOUR BRONZES $1 9.87 Net

A Continual Harvest of Good Hard Dollars
will be the result if you handle

Our Great Clock and Bronze Assortment

Height, 16)/, inches ; length of base, 15 inches •, 5-inch
dial. Green Marbleized Mouldings and

Columns. Bronze Trimmings.

Note the size of these Clocks.
Not a small one in the lot and.
then note the Price

$19.87 Net
for the assortment, Five Clocks
and Four Bronzes.

Height, 21 inches; length of base, 18,14 inches ; 5-inch
dial. Green Marbleized Moiddings, Green and

Celluloid Columns. Bronze Trimmings.

The Assortment consists of Five
Large Clocks and Four Bronzes
which we will sell for $19.87
Net Complete, just as illustrated.

These Clocks are all 8-Day,
Half-hour Gong Strikes,
the half-hour striking on
cup bell. The Cases are
fine Black Enameled Wood
with Gilt Trimmings,
Bronzes Best American
make.

Height, 12 inches ; length of base, IVA inches ;
5-inch dial. Green Marbleized Mouldings and

Columns. Gilt Trimmings.

If you want salable Clocks, Clocks
that will sell and not stay on your
shelves, buy our Clock and Bronze
assortment and you will have what
you are looking for, Clocks that sell

In our new 1910 catalogue you will
find the most complete line of Clocks
ever shown. The catalogue is free--
send for one

Height, 17y4 inches ; length of base, 17,4 inches ; fl-inch.
dial. Green Marbleized Mouldings, Celluloid

Columns. Gilt Trimmings.

We can assure any Jeweler
that our Clock and Bronze
Assortments will positively
benefit their Clock depart-
ment and prove ready sell-
ers and profit bringers.

1:6 1.17..\-17::
1 ,

II
I I ,

.1 .;1

Height, 18 inches ; length of base, 184 inches ; 5-inch
dial. On v x Marbleized Mouldings, Red

CoMinns. Gilt Trimmings.
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V. T. F. Watch Glasses V. T. F.

ne224m

100% PERFECT

V. T. F. Watch 
AN■

Glasses V. T. F.
 41■111111■1111111•1

WATCH CASE REPAIRING
 ALSO 

Special hand-made cases for any movement. Key wind
cases changed to stem wind. New backs, caps, bezels, etc.

Gold and Silver Plating and Coloring
Jewelry Repairing :: Miniature Portraits
Repainting and Refinishing of Metal Dials

Special Attention to Out-of-Town Trade

1865 N. J. FELIX & SONS 1910
Established Forty-Five Years

PHONE, JOHN 710

Member Jewelers' Security Alliance
45 Maiden Lane, New York City

53
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During 1909 over 6000 Retail Jewelers
found reasons that warranted them in putting
in stock

Every day 12,000 people
walk into stores and BUY

If you will just look into the matter seriously, with only
the best interests of your business at heart, you would find
that the same reasons that satisfied suffi-
cient for you.

Sold only through legitimate retail jewelers.

Retail prices positively restricted, guarantee
a fair profit.

Heaviest advertised watch in the world.

Highest quality ever built into a 7-jewel
movement.

In justice to your own business can you
afford to let your share of this enormous
total go to other stores, establish an acquaint-
ance and become their customers?

To
ROBT. H.
INGERSOLL 6 BRO.,

New York :
I am willing to know
more about the Ingersoll-
Trenton watch proposition
to responsible jewelers.

The "I-T" is the best watch in
its class for any jeweler to push.

If you are willing to do all that
you can for your business during
1910, just cut off the coupon at the
left and let us send you our evidence.

Yet that's just what you're doing
if you don't carry the INGERSOLL
LINE from $1.00 to $2.00.

People expect to see them
in your window

To
ROBT. H.

INGERSOLL 6 BRO.,
45 John Street,

New York:
ie price lists and
DflS of your regular
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Efficient Tools at Reasonable Cost
•••••••••—
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Manufactured by awitifltmu-

zaj
u_1\1215 New No. 3135 to 3141 Lincoln Ave., Chicago, Ill.

HOUGHTON
FACE PLATE

MI-ElD. BY

HARDINGE BROS.

Pivot Polisher with Screw Base, $40.00
6. Plain " 30.00

For other attachments, see No. 5 Catalogue

Full Size

This
chuck
may be
fitted to
any
style of
lathe

Four-Jawed Chuck 2" Price, $10.00
II 2' " 12.00

Price with Trefoil peep holes, $S.00
Old style changed, each, $2.00

Write for No. 5 Catalogue

4164ne

1,1
ri

1

tin

,LL
JEWELING CHUCKS

To tit sizes 38 or 50 wire chuck
Set of 10 Brass, $1.50
" 10 Steel, 2.50

scrtoLeR CROWN CHUCK
Fitted to any lathe Price, each, $2.50

HARDINGE COMBINED

tttpE,,

NT 44Terim—G- TOOL.DEPTHIM; TOOL 6,

Price with 2 arms, $2.50
" 3 " 3.25

Sheff Patent Ring Forging Machine
T

HIS ring stretching machine is for jewelers and anyone who repairs or
sells rings. It is the only tool on the market for the purpose that will do
perfect work. Rings cannot twist in this machine as they do in other
styles on the market. Simple in construction, strong. durable, cannot

get out of order and easy to operate. It saves time, labor, gold and is a money
maker. Rings can be sized, shanks shaped and rings made. A ring can be
sized without heating, without danger of breaking or burning stones, no
danger of breaking ring and will not require refinishing or polishing after
taking off the machine. With this machine you can get as much or as little
power as you wish and have perfect control of your sizing. You will not miss
sales as heretofore on account of not having the size. You do not have to
carry as large stock of rings. You will not have to buy duplicate rings, as you
can buy one ring and in two minutes size it to suit customer. Rings brought
in to be sized will cost you nothing in gold and only two minutes' time to do
the work. All kinds of rings—wide. narrow, oval, flat, plain or set, from the
cheap filled one to the most expensive diamond—can be sized on this machine
in two minutes. Your competitor is making money by using this machine,
why not you?

6W-ORDER FROM YOUR JOBBER OR SEND TO US DIRECT

Price, $15.00 Includes Machine. Mandrel and Six Dies
9 Terms Cash on Delivery, No Discount

6109 PENN AVENUE

A. J. SHEFF & CO PITTSBURG, PA.
DISTRIBUTERS: AMERICAN OIL & SUPPLY CO., Newark, N. J.

EDWARDS & SLOANE JEWELRY CO., Kansas City, Mo.
BUTTERFIELD BROS., Portland, Oregon.

$ .15 each net
1.50 dozen net

Ideal
Watch and Clock

Oil
None better on the market

FOR SALE ONLY BY

F. D. GOULD, 71-73 Nassau St., NEW YORK

Fine Grade Rubyana Sapphire
Balance Jewels

TO FIT ALL MAKES AMERICAN MOVEMENTS

FINELY POLISHED AND FINISHED BALANCE
STAFFS TO MATCH

$1.00 per Dozen each

JOHN A. POLTOCK, 79 NNaEssauySotRreKetN.Y.
Fine Watch Material, Watchmakers' and Jewelers' Supplies

My Motto : Not alluring discounts, but quick and accurate servicewith high-grade goods

Something New
THE LEBANON PATENT
WATCH GLASS CABINET

The most complete ever offered. Stronger,
although lighter in weight. Has five drawers with
metallic divisions and is made in finely-finished oak.
Contains .1040 spaces—nearly zoo more than any
other five-drawer cabinet on the market.

DIMENSIONS
Length over all 27 in.;

width, 111/4 in.; height,13 in.

The ligne and style of glass con-
tained in each compartment is in-
dexed on the upper front edge of
each drawer; the i6ths are indexed
on both upper side edges of each
drawer.

Price, $7.50

Patented Dee. 99, 1908
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" Superior"
Mainsprings
This well-known brand is

worthy of its name:
Superior In FINISH.
Superior in QUALITY.
Superior in TEMPER

Price, $1.25 per doz.

Ask Your Jobber for These Goods

The Perfection Gold
Plating Solution

The Perfection Solution
is the on ly one on the market
which positively gives you
an Old Rose and Roman
finish from the same bottle.
Ot her makers of solution
claim to do the same thing
simply by overheating the
fluid. This iswrong and the
dutch is "muggy" looking.

The Perfection Solution
has a coloring matter in it
that dyes every article put
in the solution and left long
enough to give no Old Rose
color. The Roman color is
obtained by taking the
article out of the solution as
somas thegoldisthoroughly
deposited and before the
Old Rose dye has begun to
deposit.

Retnember, Perfection
Gold Coloring Solution is
put up in 32 oz. and 16 oz.
Bottles and sold for $3.00
and $1.75 respectively,
while I it !Crier s oh utions
charge the sumo for pint anti
X, pint bottles.

1 5 7
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manufnetueed by
TkeDerfectionD163. Co.

Robbins'
Improved

Turret-head
Interchangeable
Roller Remover

The most practical
tool ever offered.
Will take off any
roller, single or dou-
ble, instantly. Has
five interchangeable ■
heads.

Price, $3.00

THE BEST IS THE CHEAPEST

Why the "LAFAYETTE MAINSPRING" is superior
1st—It is guaranteed to be made of the Best Steel.
2d—lt Is made by Skilled Hand Labor.
3d—Each Spring is wrapped in Oil Paper and Silver Foil, whirl packing positively avoids

exposure to the moisture of the air, and therefore all danger of rust is prevented.
4th—Each Spring bears a Metal Tag, indicating the watch it is intended for, which accuracy

is warranted.
5th—Each dozen is put in a neat Box, having twelve partitions, one for each spring, so the

handling of several springs at one time is avoided.
6th—The finish of the "Lafayette spring" is, like its quality, superior to any in the market.

Sole
Inc., 

Street
Agents, Henry Zimmern & Co ..s. and CanadaDistributers for

NEW YORK CITY
Exclusive Wholesale 77 John S
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IF
You send us your orders

0 11
Your Interest
" Profit
" Bank Account

Will be the gainer
What more can you ask? No. IN. —11 K. Gold Repeater

Elgin
Waltham
Howard MOV EMENTSHamilton

Excelsior
Standard

Boss

( :rescent 1
CASES

Keystone

Crown

HEADQUAR
Chronographs
Horse Timers
Split Seconds
Repeaters
Nurses' Watches
Physicians Watches

TEES FOR
Thin Models

Alarm Watches
Foot ball Watches $450.00
enc 'rimers } t

Chatelaines
B h o

$5.50

Catalogue on Application
A PM! Line of Jewelry

Jobbers and Manufacturers of Optical Goods
Strictly Wholesale

Swigart Watch & Optical Co.
328 -330 - 332 Superior Street . . . TOLEDO, OHIO

DIRECTIONS
which the Brown Street Clock Co. send with each clock
they sell. After explaining the placing and setting-up of
the clock, the printed directions conclude:

" It is necessary for you to use the best oil that
money can buy. We have experimented with a great
many oils, and find there is one which gives entire
satisfaction, and that is the FULCRUM WATCH and
CLOCK OIL, which you can obtain from your jobber,
or write direct to Franklin, Pa."

That's what everyone says who has
experimented:

"FULCRUM OIL IS THE BEST

THAT MONEY CAN BUY."

If people who experiment find this
out, isn't it worth a trial by you ?

For Sale by all Material Jobbers

35 Cents a Bottle $3.75 per dozen

111[111111iiiii:111111111111111

FULCRUM OIL COMPANY, FRANKLIN, PA.,
U. S. A.

W. &R. LIQUID ENAMELS

These enamels are
made in thirty-two
assorted colors for
use in repairing
Hard Enameled
Jewelry and Silver-
ware.

Can also be used
on Glass or Wood
for decorating.

ri
( 

" W. & R . "
' .: Pearl Cement_ _-M,AN-U_Fle:5,T=1,117M,,K,—. ---WleiCra*Mtst.WEK,14-71:Ayear.kottr-1,-"A430,4■3k1COW91

W&R
LIQUID
ENAMEL

These enamels are
easily applied and
harden very
quickly.

PRICE
25 CENTS
PER BOTTLE

Full directions
accompanying
each bottle.

The Cement above referred to is an excellent article, and is used by jewelers
for cementing pearls, etc. The material is white and requires but little heat
to soften sufficient for use. PRICE, 60 CENTS STICK, Net

FOR SALE BY ALL LEADING JEWELERS' SUPPLY
HOUSES THROUGHOUT THE COUNTRY

cyVlanufactured WORTHINGTON & RAYMONDBy

102-104 FULTON STREET NEW YORK CITY
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HOW TO INCREASE BUSINESS
GET BIG MEN BEHIND YOU

ci If you are a Retail Jeweler looking forward to a profitable future
it will be necessary to adopt our methods to insure the desired results.

1:11 Originality has been the secret of our success, and we have spared
neither time nor expense in bringing our products up to the present
high state of perfection.

I Our color and half-tone work have never been equaled. Perfect
illustrations in connection with our unique system sell goods, and
therein lies the universal success of our customers.

Ili We have a large corps of intelligent, experienced and high-priced
men who know how to sell goods by the use of illustrations ando ,
descriptions, so get us to help you.

OUR ADVICE IS FREE
q Sign no contracts until you have been convinced conclusively that
you are getting the best of its kind on the market.

WE ARE THE ONLY ONES WHO HAVE IT
qi Why not employ salesmen-in-print on just the same basis as you
employ salesmen-in-person?

BELIEVE IN BIG MEN THAT IS MEN OF ABILITYIF YOU
(ii We have them and we can insure a big increase in your yearly
business.

Write us to=day. We are at your service

,

THE ARNSTINE BROS. COMPANY
Specialists in Exclusive Catalogs for Retail Jewelers

Cleveland, Ohio



Our Staff and Jewel Cabinets are the Same Size. Dimensions, 16 in. x 7 in.

THE MOST COMPLETE CABINET SYSTEM ON THE AMERICAN
11.1 it \

arita
ititineminnttettemtpt 

itentettidettatttI tootive tontit le moo
This handsome genuine leather, plush tined cabinet, containing
144 bottle, ata in free of charge with one gross of jewels

MARKET FOR BALANCE JEWELS AND STAFFS

No Jeweler or Watchmaker can AFFORD to be WITHOUT these cabinets. OUR SYSTEM

is now in use by thousands of the most successful Watchmakers and Jewelers throughout the

UNITED STATES and CANADA, with most flattering results.

Read the letters below and then join the ranks of the satisfied ones:

CLEVELAND, OKLA., Dee. 18, 1909

THE CHARLES J. O'DONNELL CO., Waltham, Mass.

Gentlemen : The out fit of staffs and jewels you put

out is certainly the neatest I ever saw and the material

is O. K. Also, it is a very easy way to order material by

filling in the blanks you send. Enclosed find check.

You shall have all illy reoreers.

Yours truly,

MONTREAL, P. Q., Oct. 22, 1909
THE CHARLES .T. O'DONNELL CO., Waltham, Mass.

Gentlemen :—We have used your balance staff and jewel
assortment for the past two months, and when you sent Its
Ihe goods you asked us to let you know what satisfaction
the goods gave. We have given the gmds a thorough test
and can honestly say that they are till you have claimed
them to be. They are perfect in tit and finish and in the
fo tore all our orders for staffs and jewels are yours.

Kindly send us some order blanks and self addressed
envelopes.

Respectfully,

THE CHARLES J. O'DONNELL CO., Waltham, Mass., U.S.A.

OLIVER QUALITY
JEWELERS' MACHINERY

tttcHrt, tic)w.-1 1eci There is no waste material in the
Oliver Quality Drop Press. There
is just enough in each part to perform

its function well. That is why our Drops
are so low in price and so high in quality.

Described in Catalogue No. 17

for satin finishing of Jewelry, Novelties,
Watches, Clocks and all metals or glass.
Large, steady sand flow using same sand
over and over again. Pipes all short and
straight. Can't clog up. Fine or coarse
finish. Door at bottom for recovering
lost articles without disconnecting piping.

for All Jewelers' Gas Appliances, Furnaces, Blowpipes, Annealing,
Melting, Sand Blasting.

Is Your Competitor's Store More Inviting Than YOURS 7
Are the crowds coming to YOUR establishment, or are they passing

you up for your competitor across the street ? If he is getting the trade

YOU ought to have don't blame your advertising or the weather. Take

a look at your SHOW CASES and fixtures. Are they " up to snuff?"

Will they impress your customers?

Good fixtures are an absolute necessity with the successful merchant

of to-day. They are an investment that will pay many times the divi-

dends you could possibly derive from a like amount otherwise expended.

itill1111 411 41111111

.11P Or

Nothing to break. Can't get out of order. No tips or
springs on wings. Steady pressure, no fluctuation, slow
speeds, little power required.

ARE A SYNONYM I ,',01-2 QUALITY -- REFLECTION

They give to the store a spirit of GOODNESS that creates confidence in the
customer. Besides, they help to sell goods because they display them attractively.

WRITE FOR A QUINCY CATALOG TO-DAY

QUINCY SHOW CASE WORKS
QUINCY ILLINOIS

LEIMAN BROS., Dept. C, 64 John St., New York

 0

Chicago, 247 Jackson Blvd.
Wichita, Kans.. 314 Barnes Bldg.
San Francisco, 134 Sansome St.

Dallas, Tex., 219 Commerce St.
Jacksonville, Fla., 20-28 Julia St.

L. LELONG & BROTHER
Gold an Silver REFINERS, ASSAYERS an

SWEEP SMELTERS
Prompt attention given to

Old Gold and Si:ver forwarded to us
by mail or express

Souttavvest Corner

Halsey an Mctr.shall

The No. 4A Oliver Quality
Rolling Mill is of an entirely
original design. It will finish

stock absolutely smooth and flat and
still it has the strength and power
for the most severe requirements.

May we send you Catalogue No. 17?

THE W. W. OLIVER MANUFACTURING CO.
149 0 Niagara Street, BUFFALO, N. Y.

OLIVER QUALITY PRODUCTS are carried in stock by the AMERICAN OIL & SUPPLY CO.,
52 Lafayette Street, Newark, N. J.
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Why is the

RIVETT LATHE
the best and most reliable Lathe to buy?

Because of many reasons, among them being that we have a modern factory
equipped with the best modern tools to make them. We hire the best workmen obtain-
able, some having been with us over twenty-two years—growing up with the business
and our methods.

The work has been under one management from the beginning and the needs of the tools have
been studied in detail. We put the best material, thought and workmanship we know of into the Lathes
and endeavor to give always full value for the money.

Our Patented Attachments will be found worthy of your interest and attention as they were in-
vented by one who was first a practical watchmaker.

RIVETT Lathes are found in almost all the universities of the country as well as almost all the
best tool shops. Investigate and write for information to

Rivett Lathe Mfg. Co.
Brighton, BOSTON, MASS.

Every Manufacturer Claims Superior Merit

This confuses the buyer—but—merit brings
success. That's why we make more store
fixtures than any six other makers. That's
why we give you better values.

Write for Catalogue C 2

Grand Rapids Show Case Co.
GRAND RAPIDS :: MICHIGAN
Branch Factory: LUTKE MFG. CO., PORTLAND, OREGON

New York Office and Showroom, 724 Broadway Under Our Own
St. Louis Office and Showroom, 1329-1331 Washington Ave. J Management

THE LARGEST SHOW CASE PLANT IN THE WORLD

Polishing Motors for Alternating or Direct Current
Note the improvement in

SPEED LEVER for varying the speed
of alterna-ting current motor.

A lever on the motor giving
100 variation and no current
wasted.

This does not change the
price.

IA H. P. Alternating or Direct Current Motor $14with polishing and buffing attachments, AT THE SPECIAL PRICE

Fidelity Electric Company, Lancaster, Pa.

, :sc'!"•-•4!_.5(c,c)cb ,

A..
5114 7CT

PAUL GO.

QINDO
SILVER POLISH

IS THE BEST

not only for the consumer but also for
the JEWELER to sell

SEND FOR PRICE-LIST

PAUL MFG. CO., Boston, Mass.

I 63

U. S. Mint, Philadelphia

THE UNITED STATES GOVERNMENT ACCEPTS
at its mints and assay offices, large consignments of old gold, refines same and remits proceeds

by express.
About 6 to 8 days' time is required to get returns, from which refining and coinage chatges

are deducted and return expressage to pay.
The value placed by the U. S. Government on a consignment is absolute and final, from which

there is no recourse.
Wendell and Company accept at their assay offices and refineries small lots of Old Gold

($1 to $250), remit full value at once by draft, before refining, and hold consignments until valuations
are accepted.

If there is any doubt about the valuation placed upon a consignment by them, it is immediately
returned in its original condition, express charges prepaid.

Their large business requires complete assaying, smelting and refining departments. They handle without additional

expense and use in their own factories all old gold and silver consigned to them. The difference in the value of old gold

(before refining) and fine gold (after refining) is their profit, which is very much smaller than it would have to be if they con-

ducted a separate refining business with a large investment in plants and expenses ranging from 15 to 25 per cent. of the

value of old metal received.

THE UNITED STATES GOVERNMENT DOES NOT BUY OLD SILVER

It accepts same for refining, and returns the fine silver in bars, less the refining charges, by express.
Wendell and Company buy old silver outright at the full market value, which is governed by

the price of fine silver.

T. Apt

1,71,To.ra57 _•,-
! i T I • 

47 John Street
New York

DO NOT PAY YOUR BILLS WITH OLD GOLD OR SILVER

Sell it to Wendell and Company for full cash value and pay your bills
with the returns. You will save much by so doing. Most of the firms that
take gold and silver on account do not use it themselves ; nor have they any
means of ascertaining its exact value, but depend on others, who place a
value on it that will afford two profits.

WENDELL AND COMPANY,

ASSAYERS, SMELTERS AND REFINERS.

Established 25 years.

Polishings, crucibles, bench and floor sweeps economically handled and
proceeds promptly remitted.

256 Madison Street
Chicago, Ill.
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OR WATCHMAKERS—JEWELLERS-
-,FINE PA% MAKERS~DIE INK
ERS—ETC4-THERE ARE- NO FILES
THAT EQUAL THE-

A 

EXTRA[X*F] FINE

SWISS PATTERN

I
hese EXTRA [X*F] FINE files ape

cappied in stock by the most pro-
apessifidealeps, and aPe used and
ppekpred to all others h y a papidl y in-
creasinh numbep of eplikal CO/HUMORS'COUP

4))

F. C. JORGESON & CO.
159 to 167 Ann Street CHICAGO, ILLINOIS

MAKERS OF HIGH-GRADE

JEWELERS' FIXTURES

SPECIAL No. 107B

COUNTER CASE AND TABLE

MADE IN ALL KINDS OF WOOD
OAK AND BIRCH IN STOCK

Write for Prices

'TI-II BEST OF EVE:R_ITTI-IINCI"

We've got ; : ; . Jou neeb it
A Complete Illmstrated Catalogue and Price List

-OVER 800
OF PRESENTATION JEWELS, BADGES AND EMBLEMS

FOR. ALL SECRET SOCIETIES
IT AT ONC'E. : co CHARGE. 1,111ERA1, DISCOUNT'

IT Will Help YOU Get Business
SEND FOR

THE C. G. BRAXMAR CO., Manufacturing Jewelers
10 and 12 Maiden Lane : NEW YORK, N. Y.

„10,V4E1_,

4..1L4E-10•x. I ■•
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QUID A
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mup.pi-ry.
CANAb

Get the Genuine
Don't accept cheap substitutes ;

there is nothing else so good.

Sold by every Material Dealer in America

Price, 25c.

Sussfeld, Lorsch & Co.
Wholesale Distributing Agents

37 Maiden Lane, New York

The Phenomenal Sale of this
Case Proves its Usefulness

Jewelers with a keen eye in every case relating to their business, saw at once

the beauty, utility and cheapness of our " IDEAL" CASE.
It is made of solid oak, or other wood desired, highly polished, beveled plat( -

glass top, double strength glass front, ends and doors, has two highly polished
shelves of same wood as case, supported by Tom's adjustable brackets, metal legs
six inches high, and doors run on steel tracks.

DIMENSIONS:—Length as ordered, 28 inches wide, 43 inches high, upper shelf
12 inches wide, lower shelf 16 inches.

mented with egg and dart. 
Wall Cases. Solid Oak. 1 g, . p

inside. Doors slide up, fastened to Morton's steel ehains end weights, Inside of case anti
The construction of this case is first class. It has a nicely molded top, orna- 8 feet lo 1 8 feet 4 inches high, 1 foot 4 inches dee

shelves lined with black felt. Made tos5Iii8.opin to.ile 11knock 11'1W .

Net price, 
$ 

•
Worth $70.00

Made and sold by

A BEAUTIFUL CASE
Salesroom, Office and Factory

Union Show Case Co. 56-66 Frank Street, CHICAGO
Take the Blue Island Avenue Car

1M

A SCHOOL UP TO DATE IS APPRECIATED
YEARS AGO when Horological schools were first inaugurated in this country, they met with decided opposition by the majority of those inter-

ested in the jewelry business and its kindred trades. However, this feeling has disappeared from the field in most cases, and to-day it is generally
conceded by the broadminded that the HOROLOGICAL SCHOOL is the only way to attain a complete knowledge of the work, and, at the

same time, hasten results. So much so is this a fact that whereas in the early days the student body was made up of those who had had little or
none of the opportunities in a store, to-day 75 % of them have been connected with the business before entering a school of this kind. And many
who are jewelers, and generally the best in the community, are sending their sons to these schools. Why Because they know that the school
offers the best place to get the work, to get it right and without an unnecessary waste of time.

We do not advocate anything in the way of lightning methods, nor do we say that every student matriculating will become a first-class work-
man. Law schools and medical schools do not make first-class lawyers or physicians of every student that they turn out, and the percentage of good
workmen turned out from a first-elass Horological School will be found to be greater than the two professions mentioned above.

There is no doubt that the course of
MODERN METHODS in HOROLOGY,
as pursued at the Bradley Polytechnic Institute,
is getting the best results possible, if you want to
get it right, and it will pay you to investigate this
truly great institution.

If you cannot come to Bradley immediately, try to arrange it so that you are in as near the first of the year as possible

LITIYALErD " HOROLOGICAL " Dept. K PEORIA ILL WILL GET YOU THE
DESIRED INFORMATION
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MISSMAN'S IMPROVED WATCH OILER

THE MISSMAN
Engraving Block
Price, $13.50 Patented

FOR SALE BY ALL LEADING JOBBERS

If yours does not carry it, write Direct

Price, 45 cents

MISSMAN'S
Ring Clamp,
for Engraving

inside of
Ring

Price, 75c.

MOVV01111011

MISSMAN'S HAND-MADE GRAVERS
1. Square Graver, set up for hair lint its.
2. Square Graver, wide angle for shading.
3. Spoon Graver, for shading.
4. Ring Graver, for inside rings.
5. Square Graver, turned up.
6. Spoon Graver, for hair lines.

Each Graver Ready for
Use and Guaranteed.

Your choice of six of the
following twelve most
useful Gravers in case

for $2.75.

Set of Six in Box,
as Illustrated,

$2.75

ORDER
BY NUMBER

7. Lint Graver, narrow line lines.
8. Line Graver, neditun fine lines.
9. Gouge Graver, small round.
10. Flat Graver, extra narrow.
11. Flat Graver, narrow.
12. Flat Graver, medium.

MISSMAN'S SCHOOL OF ENGRAVING S08-9 Baird Bldg.
KANSAS CITY, MISSOURI

The great success of the

St. Louis Watchmaking School
is due to the finishing touch
it gives its students

Most any school can teach Watchmaking fairly well.
A few can teach it superbly well.
But the school that not only does teach superbly well

but adds to it a last touch of personality through great zeal,
patience and persistence, making it peculiar, unique, indi-
vidual, distinct and unforgettable, is the school that makes
artists of their students. It is that last undefinable touch that
counts—the last three seconds he knocks off the record—that
proves the man a genius.

This is what the St. Louis Watchmaking School does, and
it is therefore no wonder that any young man wishing to
become an artist selects the St. Louis Watchmaking School
for his studies.

Fathers, that were attending the St. Louis Watchmaking
School more than twenty-five years ago, are now sending
their sons to this school, which certainly is the best recom-
mendation a school can have.

If interested, send for our new catalog to-day.

St. Louis Watchmaking School
ST. LOUIS, MO.
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Like Banking Rooms, the Jewelry Stores should have Massive, Substantial and
Artistic Designs. Like Drug Stores, they must be Sanitary and Attractive.

The Most Exacting Requirements are satisfied by

WHEELING METAL CEILINGS
Write. Correspondence solicited.
For special, address Department K.

Wheeling Corrugating Co.
Branch Offices

PHILADELPHIA

NEW YORK

CHICAGO

WHEELING
WEST VIRGINIA

and Stores

BOSTON

CHATTANOOGA

ST. LOUIS

No. C. DIAMOND BALANCE

HERMAN KOHLBUSCH, SR.
MANUFACTURER OF

Fine Balances and Weights

FOR EVERY PURPOSE
WHERE ACCURACY IS REQUIRED

194 Broadway, New York, N. Y.

SEND FOR CATALOGUE
No. Z. UPRIGHT POCKET

DIAMOND SCALE

OLD GOLD AND SILVER
I 67

How Thomas J. Dee & Company have "made good"
with the Jewelry Trade

Faithfully fulfilling every promise, promptly redeeming every pledge of our published announcements, Dee & Company stand

forth to-day the most progressive concern of their kind, enjoying the confidence and loyal patronage of the jewelers of Chicago

and of the entire country to a most gratifying degree. Advanced methods of refining, wide-awake watchfulness of our custo-

mers' interests—careful grading, weighing and testing of every piece of jewelry sent us in your shipment—liberal and

generous offer for anything you may send us in the way of OLD GOLD, OLD SILVER, etc., are the cardinal principles of

our business creed.

We Make it an Object for the Jewelers to do Business With Us 

Working on this principle we have built up a large business extending into every State and Territory of the Union. Our

policy has always been to place a value on your shipment that makes you feel as if you were getting every penny it is worth

and a little more than the other fellow would allow you for it.

There is no Great Secret as to How we Can Do It

Being, .as we are, large refiners of precious metals and working these back into stock and reselling them to manufacturing

jewelers and kindred trades, we realize a manufacturer's profit from their sale. We are, therefore, in a position to offer you

much higher prices than others who have to dispose of their metal at bullion prices. By sending your shipment direct to us,

you cut out the middleman's profit, and deal with those who are first hands in the business.

January Clean-up

Now that the holiday trade is over we would suggest that you gather up whatever you have in the way of dead stock, such as

OLD GOLD, OLD SILVER, OLD FILLED CASES, GOLD PLATED SCRAPS, BENCH and FLOOR SWEEP-

INGS, etc., and turn them into cash. In our new, modern and up-to-date smelting plant, at 317 East Ontario Street, we are

in a position to give you returns on sweepings in three days after receipt of shipment.

Remittances

On receipt of your shipment of old gold and silver we will carefully estimate same, forwarding check by return mail. Then,

in case our estimate is not up to yours, we will return shipment intact, charges prepaid. In this way you do not run any risk,

and you are not put to any expense. If it were fairer for us to go farther—we'd go farther.

Send us your next shipment and we will guarantee to " make good."

Thomas J. Dee & Company
Gold, Silver, and Platinum Refiners 

Office, 67 and 69 Washington St. Works, 317 E. Ontario St.

Chicago, Illinois
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TO THE RETAILER:—If you expect to stay where you are and hold
the old trade, you can not afford to sell second-class goods.
The BR Y ANT RINGS will hold the old customers, and every ring
you sell will be an advertisement that will attract new ones. They
are the Best Made and Best Known Rings in the market.

M. B. BRYANT & CO.
7 Maiden Lane, NEW YORK

Trade-Mark

WHITE METAL GOODS
We make a very complete line of these goods, including HAT, BELT, NECK, BEAUTY and /
BABY PINS, SHIRT WAIST SETS, FOBS, Etc., in Roman or Silver finish. Can be had
either plain or initial engraved, as desired.

SEND FOR ILLUSTRATIONS, PRICES AND FREE SAMPLES

These goods are strictly up to date and new. Estimates furnished on special work.

ENTERPRISE JEWELRY CO., P. O. Box341, Attleboro, Mass.

WH EN
A

CUSTOMER

WISH ES
TO
SELL

You any lot or single piece of mounted diamond
jewelry—large or small—do not turn him down
absolutely, send the goods to me for a

SPOT CASH OFFER
and save all trouble and worry. I pay all express
charges and insure the goods in transit. I have
been in the business right here for 16 years,
and can give the very best references as to
responsibility on application. Offers and valua-
tions furnished promptly. See ad. on another
page of this issue.

Write for further information.

J. J. COHEN
1011 Chestnut St., PHILADELPHIA, PA.

Established 1 891

Amsterdam, Tulpetreat 10 London, Audrey House, Ely Place

C. 0. BAKER, Pres. C. W. BAKER, Vice-Pres.

BAKER & CO., Incorporated
Platinum, Gold and Silver Refiners
Assayers, Smelters and Manufacturers

\u/
Platinum and Gold Setting

Department
NEW YORK OFFICE

30 Church Street

Telephone, 3811 Cortlandt

WORKS

408 N. J. R. R. Ave.

NEWARK, N. J.
Telephone, 3 Waverly

Platinum and Gold Settings
carried in stock

at both addresses

PLAIN TOP BENCH No. 0108

SOLID OAK

No. 0108. This bench is substantially made ; contains live

drawers, apron drawer and a chalk hole.

Size : 40 in. long ; 20 in. wide and 39 in. high.

Price, F. 0. B. Factory, Wrapped and Crated, Net Cash, $9.00
Approximate Shipping Weight, Net 100 lbs. Gross Weight, 125 lbs.

Watchmakers'
Jewelers' and
Opticians'

BENCHES

ikeyieta,Ps e
SUPPLIES

81 Is1 SSAU S T.,
NEW YORK, U.S.A ;11_ ,

)
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ROLL TOP BENCH No. 0109

SOLID OAK
No. 0109. This Bench is substantially made and superior to

an of the same price on the tuarket and contains five drawers,
one chalk bole, contains space for foot wheel and closet on right
handsiszied:e. 

44 in. lor.g, 26 in. wide and 40 in. high mounted on eas-
tors. Curtain elevated nine inches. Made in Solid Oak Only.

Price, r. 0. B. Factory, Wrapped and Crated, Net Cash, $15.00
Approximate Net Weight, 165 lbs. Gross Weight, 200 lbs.

Jewelers' Work Bench No. 899G.

This bench is substantially made of solid oak with a 1% in. birch top cut out in
a semi-circle. The removable filing block in IL will fit any of the three holes as shown
in cut.

It has seven drawers for supplies, tools, etc., and an apron drawer, zinc lined
and tapered toward the center, with a removable cup for

It provides a place for polishing lathe at left end of bench.
If desired, bench can be fitted out with gas and air piping and cocks at right end

of bench, connected to bellows in cupboard or bench at a small additional cost.
It is 47 inches long, 24 inches deep and 38 incheato top of working table.
Finished in weathered, golden or antique color.

No. Price
899th  F. 0. B. Factory, $16.00
899F. Piping extrt  1.50

Combination Fitting Table and Work Bench with Plate Glass Top
FOR OPTICIANS. DENTISTS, WATCHMAKERS AND JEWELERS

It will particularly appeal to up.to-date Opticians
Made in Solid Quartered Oak and Birch, with plate glass top, 5 ft. long by 16 ins. wide. Sample eyeglasses,

etc., can be displayed in drawers at top, and stock kept in larger drawers at center.

No. 89911. Solid Quartered Oak F. 0. B. Factory, $2 0.00
If 20.00No. 89934. Solid Birch  

Net Weight, 45 lbs. Gross Weight, 65 lbs.
It 1.11

THE LATEST PATENTED WATCH GLASS CABINET
No. 867-9 Drawers No. 1155D-4 Drawers

THE LATEST WATCH GLASS CABINET. Modern and Up to Date
This cabinet has many new features not, found in any other. Novelty

and usefulness are the chief arguments in its favor.
CONSTRUCTION and MATERIAL—The cases are made of oak,

finely finished and of attractive appearance. Sides are paneled. Pat titions
of basswood and put together in best manner possible.

PARTITIONS are skeleton, preventing accumulation of dust,
chips, etc.

BOTTOMS of cabinets are hollow to receive chips, dust, etc.
ARRANGEMENTS FOR GLASSES.—The 9 drawers contain 1547

spaces to hold glasses in upright. position.
Labeling of drawers as shown in cut Is on the pulls of the drawers

and done in gold bronze on black background.
The construction of drawers, the arrangement of partitions to econo-

mize space and weight, and the novel method of showing contents of dra ices-
pulls are all prominent characteristics and extremely well thought of.

Top view, showing skeleton frame of
drawer. Accumulation of dust

and chip is impossible.

I liontini qui/. pro... 
,,,,,■,.111,111,1:1”.101:11■11111111111,111111111/111,11111111111,'",,,,,11,111111.11,1,1.111.11,111111

No. 867. With 9 drawers of 1547 spaces, price including crating and
cartage, F. O. It New York

No. 1155D. 1Vith 4 drawers of 784 spaces, price including crating and
cartage, F. 0. B. New York  

  $16.00

7.75

W. GREEN 0 CO 81 NASSAU STREET
•gp NEW YORK
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Diamonds
Watches

Jewelry

J.ENGEL &CO.

SELECTION PACKAGES

Sent to Responsible Jewelers

Don't Hesitate but Follow this Sign to Success

It Stands for Good Values and Satisfied Customers

Our New Spring Line is the Best Yet

TVe do not rush our salesmen out after Me Holidays with a half-com-

pleted assortment of left overs, but they will show you a stock, complete in every

detail, of new and up-to-date goods just front the shops.

will pay you to see it.

They are now out and will see you soon

Baltimore Street

and Hopkins Place

If they do r ot call on you a postal will bring them

Baltimore, Md.

IDEAL TAGGING OUTFIT

Complete, Only $2.50

1000 Tags and Eyelets .

1 Pair Ideal Pliers . . .

J Bottle Waterproof Ink .

1 Neat Hardwood Box, with

catch fastener.

$1.50

.75

.25

The Ideal Celluloid -Tag is something that every jeweler should
have

Because it saves time-and saves money

. And because it gives your rings a more attractive appearance.
You dont have to take off the tags when you .vash or polish

your rings, because the ink that goes with each outfit is waterproof
and won't wash off.

No danger of getting the tags mixed •
and getting them on the wrong ring.

The Ideal has a large, flat writing
surface, which makes it better than any
other tag.

A complete outfit only costs $2.50.
Better send for it to-day if you want it
soon, for the demand is very large.
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REPAIR SEASON ESSENTIALS

$ .15 per Dozen
1.50 per Gross $ .75 per Dozen

7.50 per Gross

is s,„W9.11-101
No. .220

EVEArMAINSPRINCNIVINE■!

a Lao per Dozen
10.50 per Gross

$ .75 per Dozen
7.50 per Gross

Height 3.

Height 4.

.40

Height 5.

Height 6.

Height 7.

Height 8.

Genevas ... . . $4.00 per gross; $ .40 per doz.
PRICE-LIST Thick MI-Concaves . . 4.00 " .40 "

Mi-Concaves, Extra Thick 10.00 " .90 "
Parallels 8  00 " .75 "

ANE!!!!!!!rm
LENTI LLE.

PATENT GENEVA.

EXTRA THICK MI-CONCAVE,

4111!!"11■
THICK MI-CONCAVE.

Patent Genevas . $8.00 per gross ; $ .75 per doz.
Lentilles . . . . 12.00 " 1.25 "
Antiques . . . . 8.00 " .75 "
Lunettes . . . . 3.00 " .25 "

BLANK ORDER SHEETS FOR WATCH GLASSES SENT UPON APPLICATION

This Cabinet FREE Nvith your FIRST order for One
Gross Regent Imported American Mainsprings

Steel Wire Clock Cord (Non Rust)
Made in 3 biZeg. P Llt up la 11 ft. coils.
Prices Small Size, f./1.50 per doz. Coils
" Medium " 2.E0 " " "
" Large " 3.00 " "

Pendant Set Sleeve NVrench--- 0 Prong
Price, SO cents

Regent Foot Wheel, Improved
$6.00

GOLD PLATED or
GERMAN SILVER
HAT PINSTEMS

12 Inches Long

35 Cents Dozen

CROSS CzorBELJc ELIN

Watchmakers'
Bench No. 7

Ash finished in Oak,
Cherry or Walnut

Price, $17.50

New Model Webster-Whitcomb Lathe with New Model Tip.
over Hand Rest and Tailstock.

Full Nickel-plate. Price, $31.00

which includes Taper Chuck, Screw Chuck, Six 3-4-inch Cement
Chucks and 9 ft. Round Belting.

PRICE OF EXTRA CHUCKS $1.00 EACH

Set of 5 NickeL-Plated Screw Drivers, 40c.

New GUMMCD Foldin g Tags ADJUSTABLE

TAG Ore n
Folded for SeAhrtf.s.. TAG SCAled ta USE

Assortment of 4 Sizes in a Partitioned Box for

RINGS LOCKETS, CHAINS, WATCHES, Etc., per 1000
They fit close. are easily applied without tools and are adjustable. They

are strong and never twist. Your stock will always look neat ; no dangling
strings. No sharp brass catching points. They save time and trouble.

SEND POSTAL FOR OUR 1910 BOOK ON
"MAINSPRINGS " Invaluable to the Watchmaker

ORDERS FILLED FROM ANY CATALOGUE
Your orders for Watches, Diamonds, Jewelry or Material will receive
prompt and guaranteed satisfactory service as to quality and price

Importers, Exporters and Manufacturers
Watches, Diamonds, Jewelry,
Silver-Plated Ware, Etc.

23 Maiden Lane, New York
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A HIGH-GRADE LINE d EMBLEM RINGS at a MODERATE PRICE
ANY ORDER ANY FINGER SIZE AT $15.00 LIST

Scottish 
Rite

Knig_ht
Templar

.IIIIIIIIII I,, No. 240

No. 265

Masonic No. 268

B P. 0.
Elk

'III I IIIIIiiiiIpIIII!IIIIP11 No. 297

K. of P. No. 271

Air THESE RINGS ARE ALL PLUMP 10 K.—AVERAGE 6 dwts. each—center emblems raised and modeled—rings 
all enameled in appropriate colors—

all hand engraved. We will send you any order—any finger size—at $15.00 list. The best ring on the market at any 
price.

Let us tell you of our new selling Makers of Emblem Rings/he A. P. CRAFT CO. —and Special Jewelers— Indianapolis, Ind.plan. It will interest you

A WORD ABOVE BOARD 
E have been talking to you for months in this paper.

The Great American Jewelers' Catalogue
has been our topic. Our message this month is that we

are anxious to place the evidence in your hands and leave the verdict
to your sound sense.

You will readily recognize its merits in the arrangement, style, quality and
price of the goods shown. We make no claims for this catalogue that you won't
after you have looked it over.

It has kept pace with the progress made in jewelry merchandising and is the
logical buying medium for every jeweler who recognizes the value of buying right.
And don't forget—it's a selling medium also. Thousands of jewelers have made
direct sales through it, and you can if you have one at your elbow. A postal is all
you invest.

The Oskamp-Nolting C O., 
411 -413 -415-417 Elm Street

Cincinnati, Ohio
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"STOP RIGHT HERE"
WE HAVE SOMETHING ENTIRELY NEW THAT WILL INTEREST YOU
A simple and ingenious device that will fit all styles of Engraving Blocks and holds all your work. Can be attached to
your block or taken off in less than zo seconds. Examine illustration and read what we guarantee it will do for you.

The Universal Combination Engraving Block Attachment
Above cut shows the Combination Attachment on the head of a "Stehman Block." It will fit all makes of blocks as well. The cubes or block

pieces on top of plates can be turned so that either of the four sides face the front and can also be moved to any point on the plates, allowing a
spread of 9". You can see combinations sticking out all over it.

The illustration shows but two of its many combinations. We give you a partial list of articles that it will hold.

Rings, outside or inside
Spoons, either bowl or handle
Cuff-links
Thimbles
Medals
Bangles

Lockets Umbrella Handle Brushes, up to 6 " in diameter
Watch Caps Napkin Rings Mirrors, up to 9" in diameter
Watch Cases Knives and Forks Large Tea and Tobacco Boxes
Pen Holders Mugs and Cups All work for which a separate
Pencils Trays cannon ball" was formerly used
Cane Head Coffin Plates

 READ WHAT SOME OF TIIE USERS HAVE TO SAY ABOUT THIS TOOL 
" A decidedly novel and very useful invention."
" We are glad someone has taken an interest in us engravers. The attachment is just what you guarantee it to be."
" It is a great tool—every engraver should have one—it fits my ' Rex' block perfectly."
" Have tried nearly all your list, and the combinations are there all right."
" Would have been completely stalled without."
" It is a pleasure to work with
" Worth the price for spoon bowl clamp alone."
" Have found two useful combinations not On your list."
"Our customer is well pleased with the sample attachment. Enclosed find small stock order."

Price of this tool complete, ready to attach to your block, Only $6.00. Less than one-half the present cost
of separate attachments. If your dealer does not have them, write direct to us. We will take care of you.

STEHMAN & SWAN MFG. CO., Inc., Lancaster, Pa., U.S.A.
MANUFACTURERS OF 

Engraving Blocks and Attachments, Gravers' Tools, Dentists' and Watchmakers' Lathes, etc.
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NO. 26 CHAMPION PLATING OUTFIT

Oft MPIONPLANC MAO
imintwr; JEWELERS,

,  
OTASH

''''''''' G,ALLorl
FLUID COPPER,

`ECIFlopLATIN

boo

This No. 26 Champion I toting Outfit is reidy for immediate u
se. It

contains Roman, 1:arat Gold and Copper plating solutions. anodes, 
plating

Ilish, wire. stand, lamp. ete., and instructions enabling onyone to 
obtain

results equal to the skilled operators. This outfit contains one of the

tielebrated Champion I'lating 3Iachines, the best and most reliable one

made. It is a plating machine without an equal, is built for proctical

service, 10 do all the work required in an up-to-date jewelry shop. is 
simple

in construction, RELIABLE, alwaYs ready for work. cannot gel out of

order and is fitted with every imaginable convenience for the operator.

.111 vital parts are Well taken care of. The machine is itquipped with such

C. urrent strengths as are required for plating. namely, in medium and

strong. It is an utter impossibility to produce the various shades. such

os Roman. Rose, Green, Old English. Karat (i01(1. Sliver. etc.. by using 
an

excessive The only eileet of this wOttld be the forcing or burning

on of :111 unnecessarily large aincont of gold, producing deposits of

uncertain ...bodes which would not adhere to the article. loll would simply

pitel -off, especially if such an excessively high voltage Welle discharged 
into

the small plating solutions, sueli as are generally used by the s
mall inanu-

lacturing an(1 retail jeweler. In the large plating or jewelry r111.101.1eS,

Where plating dynamos ore employed 1111d V:118 two or three

gal Ion 14 of gold solution are never Illere than three or four volts are

nsed, as more Avould be detriment-of not only to the production Of correct

color, hut to the adherence (0. dvpusit. as mentioned above.
Neither dry batteries nor acids are used In the Champion Plating

Machine. three current strengths—mild. medium and strong are

produced by simply turning the current reglilitting lever to the contact

plate indicating the current Oesired. These plates are made of cast bronze.

gold phited. and are of Shill liberal size as to insure perfeet contnet at 
till

times. Press side springs, push tiover downwards and machine is ready

for \\*Orli. When finished, it it top, which lifts elements from fluid, pre-

serving life of itoth.
.1s the machine creates all the eleetrle current necessary for plating.

no arrangements or connections from electrle light wires are necessary.

CAN BE USED WITII ANY GOOD PLATING SOLUTION

A quantity of the eurrent-produeing fluid and formula for malting 
same

114 supplied with the mewhine, and the cost Of mainthining the machine is

about 50 cents a year.
Thls No. 26 Champion Plating Outfit contains: One Champion fluting

3Iachitte, 15 inches long, 8 inches high, 7 invites wide, mahogany finish;

Plating Salts for making one quart R ''''' an Gold Solution, one quart Karat

Gold solution, one-half gallon Copper Solution; one Bottle Silver Oxidizer;

one .%14.01101 Lump and Mend; one Enameled Dish; one Gold A le,  

Copper Anode; one elln Jewelers' l'otash; Copper Slinging \Vire, and an

Instruction Book On Electro-plating.
Price complete, $26.00 net

pg.- Price of Champion Plating 31achine alone, $15.00 net

• ELECTRO-PLATING SALTS

For the Use of Small 31anufacturing and Retail Jewelers

Are selentifie eompounds containing in absolutely correct proportions

and lit DRY FORM the Gold, Chentivals and Neutralizer. Dissolve them in

water, and your bath is ni Olive ready for use. The required amount of

everything hos been provided. Anybody will be able to do good and cor-

rect NN'Oldi simply following 0111' Ii reel lolls. No VARYING, of shades—the;

are INV.\ ItIABLY the same. The secret of plating lies in the proner

plating solutions. '1'lle success mid quality of the deposit depends entirely

Ott it. TheSe kneel-re-Ill:It I IIi Stills tilt Ile Ile$1: ;11Id 1110:4 NVidely IIS1•11

111(1 111)1110Ved plating preparations. They ore universally conceded by ;ill

the leadin-g manufacturers of jewelry its the greatest .ichieveinent in the

production of colors and shades. They have undid:tined their exalted

position as the standard of superiority for unfailingly correct working.

exquisite shades ;11111 ensy production of sante.
All you have to do is dissolve them in water and the plating bath is

ready for use. Until put have tried our Ploting Salts you can never realize

their many advantages. They have done away with the secrecy of platin...;.

aml with their use the novice can do equally as good work as the 
expert

plater. All the fancy Slindes, stud' as the vitriol's Roses or Green Gold o,

lorench Gray, etc., have found their origin with these plating salts.

The manufacturing jewelers have been using them for eighteen years

and all rc,onniend them.
For the convenience of the small innitufaeturer or retail jeweler these

salts ;ire put up In quort sizes. The quart of gold salts is guaranteed to

contain at 1,1st ii`11.11,1 AS MtICII ADIRIO GOLD TIIAN THERE Is

coNT.k1NED IN TNVO QIARTS OP ANY OP TlIE LIQUID SOLI-Ill/NS

ON THE 'MARKET.
Roman Gold Salts for 1 quart Solut:on $4.50
Red Gold   4.50
Old English   4.50
14 or Iti Karat Gold   4.50
Rose Gold 

0

Orange Rose
4.80

  4.80
Green Gold 0 11 

  4./40
Antique Green Gold   4.80
Egyptian Green Gold. 
Silver Salts, for half-gallon. $3.15; for 1 gallon  

5.00
6.00

French Gray Salts, for 1 gallon 
Copper or Brass Stilts, for 1 gallon  

22..5500

Silver Oxidizer 50 cents and $1.00

l'RICES ARE ALL NET CASH

Can be hod of any Jobber or direct from the sole manufacturers

U. S. ELECTRO-CHEMICAL CO., 78 Lafayette St., NEW YORK

Arts and Crafts
Hall Clocks

We make a line of well-designed

Mission Clocks, from a small,

inexpensive one retailing at

$2.25 up to fine Arts and Crafts

Hall Clocks, like illustration,

which, with chimes, retails for

about $75.00.

The line includes a number ot

very popular Mission Cuckoo
Clocks, which are especially
appropriate for Dens,Bungalows,

etc.
Our folder, " Clock Talk"

sent on request

American Cuckoo
Clock Co. Station S

N and Crafts
lad Clock

iitinster Chimes
or about $75.00

Philadelphia, Pa.

Here is Your

Opportunity

to become an expert optician with very
little outlay of time and money by taking our up-

to-date correspondence course. The optical pro-

fession is not over-crowded. Big money is being

made in it. If you are now in business, it can be

made an important help, as an optical department

takes but little space and time to operate with big

returns.

Drop a postal to-day and learn all about our

regular $25.00 college course by correspondence for only

$8.00 (you can pay $2.00 down and $1.00 a week).

Nothing technical about it ! Everything is reduced to plain

language. The best course ever devised, as hundreds of

letters from successful graduates testify. Address

AMERICAN OPTICAL COLLEGE
(Oldest Correspondence School of Optics in the World)

DETROIT, M ICH.
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More Than $40,000,000 Worth of Diamonds
and other precious stones were imported the first eleven months of 1909; an increase of
$28,000,000 over the total of 1908 and $8,000,000 over 1907. This last year broke all records.
This big demand for diamonds indicates just how prosperous our country is at this time.

The question to us all is: Are we getting our share of the business ? If you will buy
your diamonds of us, you will get more than your share of this increased demand.

Our mountings are 14 K., made compact and on correct lines.
Our special diamond-cutting contract gives us scientifically cut stones that we can sell

at prices that cannot be duplicated.

ORDER YOUR DIAMONDS OF US. WE HAVE THEM IN ALL

SIZES AND GRADES, AND INCREASE YOUR BANK ACCOUNT

90 cents per pwt. net cash for 14 K. mountings—Tiffany, Tooth,
Hat and Round Belcher. Made in correct proportions (no

excessive weights) and finely finished.

A. C. BECKEN COMPANY

You can have tine of these Moe
Ilianiond display rings for theasking

156 WABASH AVENUE
 CHICAGO 



(The above appears on all our goods)

Quality is the Life Blood of the

J eweler.

When the Public " ignores" Quality,

it patronizes the drygoods store.

When the Public "wants" Quality, it

goes to the jewelry store.

When the Public buys goods in your

store at bargain prices, it does so upon

direct Or implied understanding that it is

buying "Ouality" at reduced prices.

Quality and Gold are synonymous in

the jewelry trade. Gold has a fixed

market price and if a jobber can sell it for

less, he don't have to leave home to do it.

Give the Public what it wants from

you : Quality patronize "The Quality

Line," a name so appropriately given to

our Line by our customers.

We handle everything in the line of

jewelry except watches and rings.

ge Frontier
Jewelry Mfg. Co.

BUFFALO, N. Y.

"The House of Quality"

1:t

Wouldn't it Benefit Your Cus-
tomers to Have the Kreis &
Hubbard Detachable Feature
Put on Their Old Umbrellas

FREE?
You don't have to send handles to

us. You can do the work yourself. By

carrying a small assortment of K C& H

bases (bases are umbrellas without

handles) with K C&, H detachable feature.

In ten minutes your customer can

walk out with his old handle fitted to a

new base with K C& H Detachable Fea-

ture, and once an umbrella is fitted with

the device, it can be put on a new K C& H

base as often as desired.

There is no money in recovering.
It is much more satisfactory to your
customer to have a new base and cheaper

in the long run. He gets a new frame

as well as a new cover, and a case into
the bargain. Besides, an old
frame is liable to rust out and
break through the new cover in a
short time.

Write for Free Newspaper 
Electro to Help Spring Sales 

We have prepared a neat
newspaper advertisement for use
in your local newspaper to get the
benefit of the recovering business
at this time. Write for one of
these electros—it will be mailed
free to any K C& H dealer on
request.

REMEMBER THIS—We do not solicit department

or dry goods store trade. You can obtain K H Umbrellas

with or WITHOUT the Detachable Feature. Many people

prefer the regular handle. You should carry both.

How the K & H Detachable Feature Excels 

Ours is the only practical Detachable Feature on the

market, because it is the ONLY one having corrugations—

a double safeguard which keeps the handle as tight as

though made in one piece —the strongest and simplest ever

devised.

Send for a stock of K C& H Bases (Cover, Frame and
case), to-day. Also free electro. State price assortment

you wish.

Kreis & Hubbard, The Jewelers' Line
Franklin and Jackson Sts. CHICAGO, ILL.
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OUR GUARANTEE
MEANS SOMETHING

We believe in making it strong so there can be
no misunderstanding. We are the first, and
so far the only ones, offering an absolute guar-
antee with our genuine watch material. The
material to fill your mail orders comes wrapped
in guarantee papers.

ORDER OF US AND BE SURE

G;79

Genuine Elgin and Waltham Balance Staffs 7 Jewel Grade, $1.00 dozen; 15 Jewel Grade, $1.50 dozen;
17 Jewel, $3.00 dozen; 21 Jewel, $4.00 dozen

THE RECENT REDUCTION IN THE GENUINE by the prominent watch factories enables us to giveyou the Guaranteed (ienuine at nearly the same prices as the imitation, and who does not prefer the Genuine?

Guaranteed Genuine Material Made at the Watch Companies' Factories

WINGED) • com PLATE 001ANINCOON of BALANCE PTA F. GUARANTIED
GENUINE For Mi....Hun wmcno. GENUINE

.... ..... 
L'1_!'. 

.... ......
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. : : ••
: : ••7' : '7*
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UNIININIED • COMPLETE COMOINNOON 1,,0OCK .na FOOT SUARANTEED
OMNI Nor oN •rnor con Wald.. pJfl 
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LASE

All carefully
marked and ar-
ranged accord-
ing to model and
grade. Easy to
find and easy to
re-order.

The Best
System for
Keeping
Stock Right

GENUINE AMERICAN ---'1rie7 BALANCE STAFFS

No. 1.

Guaranteed Genuine Balance Staffs
4 Dozen Genuine Elgin and -Waltham Balance Staffs in No. 4.cabinets of 36 bottles, all marked  $ 6.86

No. 2. 4 Dozen Guaranteed Genuine Elgin or Waltham Bal-
ance Jewels in cabinets of 36 bottles, all marked . . 8.95

No. 3. .1 Dozen Guaranteed Genuine Hampden, Illinois,
Columbus, Hamilton, Rockford, Seth Thomas, N. Y.

No. 5.

Standard and Trenton Balance Stalk in cabinets
of 36 bottles, all marked. 8.55

No. 6.

Guaranteed C. & F. Whole Jewels
4 Dozen Guaranteed Genuine Hampden, Illinois,
Columbus, Hamilton, Rockford, Seth Thomas and

8 

 )at ri 

GS,,Istia8.1,1r,(8011:t,,rt,d81, in cabinets of 36 bottles, ad
marked,

eadtoGyeeit I 
$

8 Dozen Guaranteed Genuine Balance Staffs, for all
makes as shown above, but in 96 bottle calunet .

,B, 111,16atit:;:tiJoewcael l,si al.

Isil 

Do not forget we want you to have our Catalogue of nearly
1000 bright, live pages—the best ever issued—and we want
your patronage too.

HENRY PAULSON & CO.

16.95

16.95

tlii 

(arcf
SelinandPircii tlinleritlaycoi 

7::erbaS r1:13:nACik
, 1000 Y0111.

Cara/ague A

156 Wabash Ave.

CHICAGO
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The Ideal Plating Machine 

PATENTED MAY 19, 1908

An electro-plating machine that anyone can use. Just
the new finishes on your old goods. Plates ROMAN, RED,
SILVER, COPPER and NICKEL.

FORMULAE for making solutions and full directions for
colors come with each machine. These alone are worth the
the outfit.

BATTERIES are ordinary dry cell and give 11,42, 3, 6, 9 and 12 volts
current (see cut), and Should last a year or more with ordinary use and can
easily be replaced.

CONSTRUCTION is good; material of Oak, wood work nicely finished.
Lever and attachments nickel-plated. Jars for solutions hold 12 ounces and
are self-sealing. Plating tank or bowl of best enamel ware. One each pure
gold, pure silver and carbon anode. Connecting wires complete, ready for use.

Weight, 30 pounds crated. Size, 18 inches long, 9 inches high and 6y.,"
inches wide. Guaranteed as represented or money refunded. Price, $15.00
net cash, F. 0. B. Kansas City, Mo.

The only ma-
chine furnishing
five different
strengths of cur-
rent; five shades
of color for each
solution.
SIMPLE,

PRACTICAL
and INDIS-
P E N SABLE,
always ready,
clean, compact,
sure in results,
t h e IDEAL
machine for the
jeweler.
the thing to put
ROSE, GREEN,

plating all above
price charged for

The Ideal Plating Solution
RICH WITH GOLD SURE IN RESULTS

FULL AND COMPLETE DIRECTIONS

FOR PLATING ON EACH BOTTLE

Rose Gold Plating Solution, 12 Oz. Bottle. Price $2.25
Red Gold Plating Solution, 12 Oz. Bottle. Price 2.25
Roman Gold Plating Solution, 120z. Bottle. Price 2.25
Green Gold Plating Solution, 12 Oz. Bottle. Price 2.25
Silver Plating Solution, 12 Oz. Bottle. Price . . .75

These solutions are not a new thing or an experi-

ment. We have been supplying them for some time to

jewelers who had difficulty in getting the pure chemicals

necessary for a perfect solution.

The success we have met with has induced us to

put them on the market.

Each Gold Solution of 12 ounces contains 45 grains

of chloride of gold, making an exceedingly rich and rapid

solution. All chemicals used are of uniform strength

and exactly suited to the amount of gold and solution.

To those who use the IDEAL PLATING MACHINE, for which these

solutions were first compounded, we guarantee absolute satisfaction in every

instance. Where used with any ether plater you obtain better and quicker

results than with any other solution.

TH E IDEAL
PLATING SOLUTION

ROMAN
„,

ea

twm:n
i,,,,w,c, 

.,s,,c,,,,, 'or 
pt.. ,,,„1rfry,finish . hard

and sot I >older repair toba,
now fintah on old or shop-

Will not tooter the fine.
Enamel. ImItation or Poet

1.7v e'rsySlt ‘2'-o"o'nr e bo I I le Gold
oi, Plating Solution. Guar-
: o ni, 01 e e,d ig u contain 45 grains 4,,

4, Chloride of Gold
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Also complete stock of DIAMONDS, JEWELRY, WATCHES, SILVERWARE,
TOOLS, MATERIAL and OPTICAL GOODS, everything needed by the Retail Jeweler

If unable to obtain from your Jobber, order direct from the manufacturers

C. B. NORTON JEWELRY COMPANY

5,9 

1013-15 Grand Avenue
KANSAS CITY, MO.

L'SN_ 

SPECIAL REDUCTIONS

OMEGA
MOVEMENTS and WATCHES

TO CLOSE OUT STOCK OF THESE

EDMOND E. ROBERT, 3 Maiden Lane, NEW YORK

Trade Winners
To retail for $5.00, $7.00 and
$8.50, giving a handsome profit
and making exceptional leaders.

3 Ingraham Clocks
3 Bronze Figures

will be mailed to you each month,
do not overlook it ; drop us a postal
if you have not received the January
number.

SURE:
We always make a profit, but
it is not so large we have to
hide it.

Special Offers in
WATCHES, JEWELRY, CLOCKS

SILVERWARE, CUT GLASS

High Quality-and Lowest1Price3

Eight-day, half-hour strike on cup bell, hour strike on Cathedral gong;
solid black body with marbleized wood columns and gilt ornaments, 6-inch
rococo sash and dial; height i i inches, base 12 inches, and Japanese bronze
figure, as illustrated; height 6 inches, base 6 inches. Clock and figure.

It is as easy to buy
the right goods
as it is to eat

a square

meal

Eight-day, half-hour strike on cup bell, hour strike on Cathedral gong; 5-inch rococo
sash and dial; height i i inches, base 16 inches; black enameled, with four imitation
onyx columns, gilt feet and ornaments; green marbleized moulding, and Japanese
bronze figure, like cut; height 7?/ inches, base 8 inches. Clock and figure.

Eight-day, half-hour strike on cup bell, hour strike on Cathedral gong; 5-inch
rococo sash and dial; height '04 inches, base i3Y, inches; black enameled,
with four wood columns, gilt feet and ornaments; green marbleized mould-
ing, and Japanese bronze figure, like cut; height to,A inches, base 8 inches.
Clock and figure.

FOR LOWEST PRICES AND QUICKEST SERVICE CONSULT OUR 1910 CATALOGUE

Louis Clock and Silverware Co.St. L • 616 LOCUST STREET
ST. LOUIS, MISSOURI



BLACK SHIELD OILS
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Watch Oil, per bottle, 25 cents

The Product of the Highest Attain-
ment in Oil Manufacturing.
Too Much Care Cannot be Taken

in Selecting the Right Oil.

It's the LIFE-BLOOD
of a Watch

It will not gum. It is free from
acids. Climate has no effect. Every
drop of oil in the bottle, even to the
very last, is as good as the first.

TRY IT AND CONVINCE YOUR-
SELF THAT IT IS THE BEST Clock Oil, per bottle, 25 cents

NEW WATCH REPAIR RECORD NEW
Three distinct points have been sought in compiling this Watch Repair Record, namely: That it should be COMPLETE, CONCISE, and CLEAR.
A Record that eliminates all so-called " Red Tape "—that does not burden one with lengthy writings and descriptions which are so unnecessary, and at the same time affords one an

ABSOLUTE COMPLETE Record.
From the following illustration you will readily note how well these points have been fulfilled, showing the superiority of the "Swartchild's Watch Repair Record " over all others.

SWARTCHILD'S WATCH REPAIR RECORD Copyright applied fio.

Date Job. No. or
Private No.

OWNER'S NAME Kind of
Movement

Number of
Movement

Kind of
Case

Number of
Case

Date D'Pv'd Charged Extent of Repairs and Remarks

No. 11932.
No. 0933.
No. 0934.

Book is most substantially made with heavy, best ledger sheets and most durable binding

Swarttchild's Watch Repair Record (indexed) One thousand entries  $1.00
1.50
2.00I I 

1
I I II Three I I

Swartchild's
Watch Repair
Night Tray
Watchmakers' and Jewelers' will

indeed be glad to see this article on

the market. The simple idea is

self-shown in the illustrations. The

inconvenience every night of taking

the watches off the rack and finding

a suitable place to put them is at

once overcome by the use of this

tray. The same inconvenience is

done away with in the morning.

Will Hold About 120 Watches
No. 1(154. Swartchild's Watch Repair Night Tray. Price, Each, $1.75

The tray is so divided as to hold
ladies' and gents' watches of all
sizes. Large and small size

watches are placed in their respec-
tive divisions. When the watches
are in and the tray is about filled,
the watches are in a position practi-
cally the same as when carried in
the pocket.
The tray is 11 4 inches by 113/
inches, which is the regulation size,
and is also made to stack so that it

can easily be placed in the safe with

other trays. It is 3 inches high.
We beg to call particular attention
to its construction, for it is made of

the finest kiln-dried lumber and

exceptionally durable. It repre-

sents the best of workmanship.

Tray is velvet lined.

SWARTCHILD & COMPANY
F LARGEST WATCHMAKERS' AND JEWELERS'

HOUSE IN THSUPPLY. WORLD HEYWORTH BUILDING. MADISON ST. 45( WABASH AVE. CHICAGO, ILL.E 

BLACKINTON CHAINS
have been Blue Ribbon chains for forty-five years. They were correct in design, quality
and workmanship to begin with. What has been done since 1865 has been in the way
of improvements in finishing and increased variety of styles. To-day they are the
refinement of appearance and utility.

This achievement has not been accomplished by accident. It is the result of experi-
ence and striving for the perfect thing. No part of our business has appealed to us more
than the importance of improving our product. Recognition of the value to us of any im-
provement at any cost has made our success.

Our workmen, many of whom have been with us for years, apply the ingenuity of
their minds and the skill of their hands with spirit and zeal because they know that they
are making chains that are unequaled. At their command is every tool and every machine
that has been devised to help produce the better thing.

Under such conditions, increasing excellence and refinement of our chains are
inevitable. We offer the Blackinton chain of 191 0 as the best gold-filled chain ever pro-
duced. W. & S. B. * chains are sold by the leading wholesale jewelers. They are not
sold to Department Stores or Retail Mail Order Houses.

W. ei S. BLACKINTON CO., NORTH ATTLEBOROMASS.

NEW YORK OFFICE-180 Broadway
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Van Gelder Brothers
ACTUAL and EXPERIENCED

DIAMONDC UTTERS

We cut diamonds exclusively for the American
market and our cutting commends them to
the most critical.

CUTTING WORKS:

249 LONGUE RUE D'ARGILE

ANTWERP, BELGIUM

CORRESPONDENCE

NEW YORK OFFICES:

BROADWAY MAIDENLANE BUILDING

170 BROADWAY

INVITED

NEW $15.00
Electric Watch Sign
THE body is made of heavy, oval, frosted

glass, 16 inch diameter and 6 inches thick
at center ; it is canteen shape. Dials are
black enamel, which is baked in the glass
so as to stand the climate. Has a metal pipe
support with gold finished pendant bow.
Globe part can be taken off for repairs, has
one 16 c.p. lamp inside, which will flash or
burn steady, all complete with wires ready to put up.

Order of any wholesale house or write for our
big Catalogue of Signs.

No. 45 K SIGN COMPLETE
LIKE CUT, $15.00

Grout's Excelsior Sign Co., Chicago

MANY a brother jeweler has made an additional dollar or two in his
repairing department by introducing a new and most efficient joint,

catch and pin for barrettes to his lady customers. Made of heavy, flexible

and unbreakable stock, yet the same price as shell and amber.

Shell No. 20,
per doz., 50e.

Amber No. 120,
per doz., 500.

MACHINED
CATCH

Shell No. 3.
Amber No. 103.
Jet No. 203.
Per doz., 15e.

JOINT, CATCH AND PIN

Showing mode of fastening

SNAP
CATCHES

Shell No. 11,
per doz., 30e.

Amber No. 111,
per doz., 30e.

SNAP PINS, 8 AND 4 INCHES
No. 41. Shell, per doz.. . . 50e. No. 42. Shell, per doz. . . . 60e.
" 141. Amber, " . . 50e. " 142. Amber, " . 60e.

SNAP PINS, 5 AND 6 INCITES
No. 43. Shell, per doz. . . 75e. No. 44. Shell, per doz. . . .
" 193. Amber, " . . . 75e. " 144. Amber, " . . . 1.00

Of all Jobbers In the U. S. and Canada

THE ZYLOLOID CO., 962-4 Amsterdam Ave., New York City, U.S.A.

Clement Combined Lathe Attachment
For
Watchmakers

I Pat(.nted)

Fitted to any
lathe

Complete as
shown

$40.00
strictly NET

SAVES—Time, Money, Patience,
Inconvenience.

If you can't use tools—who wants
you? What CAN they pay you?

Very Best Bearings at All Points.

It has been our life study. It WILL
do the work.

Without attachments you can do
scarcely anything for which the
lathe was designed.

12 attachments in one; 30 advant-
ages besides ; at one-fifth the price.

Don't work 18 hours ; work 8—and
have more work done, and DONE,
RIGHT.

Don't plug away by hand ; any old
fit, no lob at all ; DO IT RIGHT.

Rusty Winding Wheels Made New
by a Beautiful Job of Snailing.

Built upon WALTHAM HONOR.

To Fit a Pinion Properly this Fixture
is Necessary.

We have spent thousands to have
this tool JUST RIGHT.

Diamond or Sapphire cutters of any
desired shape for Jeweling work fur-
nished upon application.

You can now afford Lathe Attach-
ments. Here they all are, 12 in I.

To do modern work you must have
modern tools. If you can't do the
work you can't get the pay

Don't wear out your
Patience ; wear out
the Machine.

The next tool you
want is waiting to be
used.

Do your own work;
don't lose the profit.

If it isn't done right,
your competitor will
talk about you.

It's a pleasure to use
a rounding-up tool.

Pays for Itself in one
year.

Our Motto—" Keep
the Price low and the
Quality high."—We
do it TOO.

Makes you a tentimes
better watchmaker.

No man stands stia I
Advance or retreat!
WHICH WILL YOU
DO?

New Catalog
just out

Fully

Have it on trial at illustrated
Your own store ; on
Your own lathe; there
to decide.

WHEN IN DOUBT,
have it sent on trial—
FREE.

We furnish a Fine
Sectional Case tocon-
lain small parts.

Very Practical for
Damaskeening. An
Ideal Traverse Grin-
der.

Attachment
sent on
trial free

W. D. CLEMENT

WALTHAM, MASS.

Krementz
Collar
Buttons

and Studs

ONE PIECE

" The Button that's Insured"

Imitators of Krementz Collar

Buttons are continually coming

and going. Every once in a while

a new one springs up.

They all harp on price, but never

a word about

QUALITY

For Finish and Quality

The Krementz

maintains its lead, and furnishes bet-

ter value than any other made.

Send for booklet, "The Story of a Collar Button"

All Krementz Collar Buttons—of every quality—
are manufactured by

KREMENTZ 0 CO.
in their factory

PARK BROS. Cs ROGERS

20 Maiden Lane, NEW YORK

Selling Agents to Jobbing Trade

NEWARK, N. J.
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KNIFE AND FORK SETS

Cuts of
Knives
About
Two-thirds
Actual
Size

No. 155. VINTAGE
Six No. 45 Medium Knives
Six XS Triple Medium Forks

—44—trafgfJ7

Special attention is called to the

Sets of Solid Steel Knives and

Flat Handle Forks in the

"1847 ROGERS BROS."

brand. We supply sets of Vintage,

Charter Oak or Priscilla Flat Handle

Medium Forks with Steel Knives

to match, in lined cases.

No. 45. (VINTAGE) MEDIUM KNIFE

No. 38. (PRISCILLA) MEDIUM KNIFE

No. 46. (CHARTER OAK) MEDIUM KNIFE

All No. 12 Medium Knives (including
Nos. 45, 46 and 38, illustrated, Nos. 43,
44, etc.), made in

"1847 ROGERS BROS."

brand are plated 16 dwt. to the dozen
instead of 12 dwt. as is ordinarily the
case with this class of cutlery.

MERIDEN BRITANNIA CO.
(INTERNATIONAL SILVER CO., Successor)

MERIDEN, CONN.
CHICAGO SAN FRANCISCONEW YORK

—

No. l551,. PRISCILLA
Six No. 38 Medium Knives
Six Priscilla XS Triple Medium Forks

,srAst,4(41fif,P4MK(5V88,14...tr , ws)■*.le

A monthly journal devoted to the interests of the Watch, Jewelry and Kindred Trades. The purpose and policy of this
journal are the protection and promotion of all trade interests. A rigid censorship assures the reliability and worth of
all reading matter, and the exclusion of all that is not trustworthy or relevant. We decline to insert advertisements
that are unreliable, or misleading in representation, defamatory in statement or detrimental to the welfare of the trade.
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Valuable New Features in The
Keystone

ON 
page 241 of this issue is published
the first instalment of a new serial

\vhich NN'ill cover in a practical \ray various
accessory studies of importance to the
watchmaker and jeweler. First of these
is "Flectricity and Magnetism" in their
relat ic in to watch and jewelry work. It is
needless to state that in no branch of science
has such marvelous progress been made in
recent 3'cars as in electricity, which is now
so interwoven with our daily life and avo-
cations that at least some knowledge of it
is an essential part of a modern liberal
education. For the competent mechanic of
the time, however, such knowledge is not
merely a desirable accomplishment, but an
essential, and the purpose of the serial is
to furnish such information on the subject
as will give maximum practical results to
our readers with a minimum expenditure
of time and study.

The accessory studies will also cover

such features in chemistry and metallurgy
as bear directly on the work of the jeweler
and Nvatchmaker and a knowledge of which
will add to his competency ill his specialty.
All these articles will be illustrated in a
manner that will add materially to their
lucidity and practical worth.

The Serial, "Lessons in Horology," to
Be Resumed

r) all who are interested in horologywe take pleasure in announcing that
we will resume, in our March issue, the
publication of the world-famed work, "Les-
sons in Horology," by Jules and Hermann
Grossmann. The first part of this great
work, which appeared in this journal in
serial form, began in the January, 1904,
issue and ended in the February, 1907,
number. This part, republished in book
form, constitutes "Lessons in Horology,
Vol. I," which has now an honored place
in the library of a large number of our
readers. The second part, the publication
of which we will begin in our March issue,
NA'ill cover the subject of escapements and
will be of greater practical interest than the
first part. No horologist can afford to miss
this unequaled treatise on that corner-stone
of horological knowledge, the escapements.

It is opportune to reiterate at this time
that the work, "Lessons in Horology," was
compiled by Profs. Jules and Hermann
Grossmann, two of the most eminent horolo-
gists in the world. Jules Grossmann, since
deceased, was director of the Horological
School of Lode, Switzerland, and Her-
mann Grossmann, his son, is director of the
Horological and Electro-Mechanical School
of Neuchatel, Switzerland. Some years
ago an investigation was made of the
various systems of horology taught in the
schools of that country and it was decided
that it would be to the advantage of the
industry to establish one uniform system
which would be thorough and perfect. The

work of devising and compiling this system
was entrusted to the able hands of Jules
and Hermann Grossmann, whose well-
known scientific attainments and teaching
experience had peculiarly fitted them for
the task. They set to work with energy
and enthusiasm, and the result is a system
of horology that surpasses, in scope, clear-
ness of treatment and scientific worth any
previous treatise on the subject.

Law in Relation to Retail Trade

NOTHER new feature which will be
inaugurated in our March issue will

be a serial on law as affecting retail
trade. This feature will consist of a
series of articles written by a well-known
attorney who has made a special study
and practice of commercial law. These
articles will cover every phase of a re-
tail business from the legal standpoint
and will be extremely valuable to our sub-
scribers. For instance, if legal knowledge
be desired in regard to buying or selling
a business, forming a partnership, incorpo-
rating a business, fire insurance, making a
promissory note or other obligation, selling
on instalments, agreements or business
contracts of any kind, buying fixtures,
collections, bankruptcy, lottery schemes,
leases, etc., he will find authoritative in-
formation in this series of articles. The
difficulty of giving legal advice, owing to
the differences of the law in different States.
has been largely overcome in this serial.
Tillese differences are not so numerous or
material as is generally supposed, and those
States which offer an exception to the
general rule in some particular point of law
are specified in these articles, so that sub-
scribers may not be misled.

In this age of progress and attainment
it is very desirable that every merchant
should have some general knowledge of the
law as it affects his business. Such a
knowledge would obviate many blunders,
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from renting premises to keeping books,
and would be the salvation of many mer-
chants who, through lack of such knowl-
edge, find themselves in embarrassing situa-
tions. This is the first time that such in-
struction has been given through the
columns of a jewelry trade journal, and no
member of the trade, particularly the sec-
tion of it known as merchant jewelers,
should fail to secure and study this valuable
serial.

Apart from the above new features,
our March issue will be our annual Easter
number, with the customary special attrac-
tiveness of cover and richness of contents.
Those of our readers whose subscription
expires with the present issue should not
fail to renew at once, so as not to miss this
number, containing, in addition to the other
attractions, the first instalments of these
new features.

The Bright Trade Outlook

THE improved business situation in the
jewelry trade was admirably told in

the statements in regard to holiday business
and the outlook for the present year, pub-
lished in our last issue. It is noteworthy
that of the one hundred statements received
from representative jewelers in every part
of the country, 93 per cent. reported an
increase in trade over the previous holiday
season of from to to 50 per cent. A num-
ber of statements which reached us too late
for publication in the January issue told
practically the same story, with the same
small percentage of exceptions. Statistics
published since that time are quite in har-
mony with the trade statements referred to.
For instance, we learn from Dun's Review
that in the jewelry and clock trade in 1909
there were only 263 failures, with liabilities
of $2,431,054, as compared with 314
failures in 1908, with liabilities of $4,.2,-
987. The total failures reported to Brad-
streets for the year numbered 11,864, a
decrease of 15.5 per cent. from the total
for 1908, while the total liabilities last year
showed a decrease of 52 per cent. from 1908
and 63 per cent. from the financial panic
year of 1907. This is an excellent showing
for the trade generally, and the figures indi-
cate that the jewelry trade improved during
the past year quite as much as any other
branch of business.

S the majority of the remarkably small
number of complaints in regard to

holiday trade which reached us came from
the South, it is gratifying to learn that pros-
pects in that section of the country for the
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present year are exceptionally brilliant. In
a survey of the situation, a recent issue of
that excellent authority, the Manfacturers'
Record, of Baltimore, says:

With a production of pig iron now running
on a basis of 31,000,000 tons a year, as against
15,000,000 tons for the whole of 1908, and 25,000,-
009 tons for 1907, the iron trade has already
reached record figures, though the conditions seem
to point to a very much greater advance during
the coming year.

And yet, the railroads have been but com-
paratively indifferent buyers of rolling stock and
track equipment. Whenever the railroads do
enter the market on a large scale the demand
for iron and steel will carry production far
beyond present output, although existing plants
are being run to almost the full limit of the
country's capacity.

There has been depression in the cotton
goods trade, but on the other hand there has
been great prosperity to the cotton growers, for
they have been getting for this year's crop a
higher price than they have received in the last
twenty-five years. With the certainty that the
world's consumptive requirements will corn-
pletely clean up the world's available supply of
cotton before the gathering of the next crop, it
ought to be possible to insure that next year's
crop will be sold at very profitable figures to the
grower, and if the planters of the South are
wise in concentrating too much attention upon
cotton, such will be the result. Diversification of
farm crops should be preached to every farmer
in the South that in the corning year cotton may
be made the surplus crop after the farmers have
raised their own foodstuffs.

Broadly surveying the whole situation there
are seen evidences that the South is joining the
march of progress which the North and West
entered a little in advance of this section by
reason of the fact that the South did not feel
the full effect of the panic as soon as other
sections did.

Here and there are striking illustrations of
the wonderful progress that is being made in the
South. In Alabama immense steel works and
expansions of iron industries are under way. On
the Gulf Coast great warehousing and docking
facilities are being developed at some ports. In
the coal mines in West Virginia, Kentucky, Ten-
nessee and Alabama progress is being made and
a great advance in the value of mineral proper-
ties is everywhere seen. The trend of population
from the West is towards the South, especially
to Texas and Florida, but Mississippi, Louisiana
and other southern States are sharing to some
extent in this movement.

The above forebodes a prosperous year
for the South and there does not seem to
be any present doubt in regard to the im-
mediate future in the other sections of the
country.

Annual Trade Gatherings Rejoice over
the Outlook

Pr HE past month has been one of annualmeetings, banquets and reunions of
the great trade organizations, and the re-
ports of these gatherings, as published else-
where in this issue, have a peculiar interest
this year, owing to the feeling of extreme
satisfaction and confidence in evidence at
these meetings. This was particularly true
of the brilliant annual banquets of the
Jewelers' 24-Karat Club of New York and
the Chicago Jewelers' Association, repre-
senting the wholesale trade. The keynote
was struck by President David Kaiser, of
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the former organization, when, in his ad-
dress of welcome to the members and
guests, he said: "We have assembled in
this beautiful hall under far different aus-
pices than at any time during the past two
years; the business depression that affected
all trades during those strenuous times has
disappeared and once again our club, its
members and the trade that we represent
have come into their own. We look for-
ward without trepidation to 24-karat times
for many years to come." With such a
feeling pervading the atmosphere, it is
little wonder that the annual banquets this
year take the form of mutual admiration
reunions and confidence-clinching celebra-
tions of the good times in prospect for 1910.

The annual banquet of the leading or-
ganization of manufacturers, namely, The
New England Manufacturing Jewelers' and
Silversmiths' Association, is yet to take
place, and this, too, according to interviews
with many of the members, will be a cele-
bration of the final return of permanent
prosperity for the industries represented.
The function will be made notable this year
by the presence of the President of the
United States, also of Senator Aldrich, to
whom the manufacturers are so deeply in-
debted for the very satisfactory rearrange-
ment of the tariff on the competing products
of foreign countries. At all the trade re-
unions so far held the sentiment has been
unanimous that the new year has brought
with it almost ideal conditions and the cer-
tainty of an indefinite prosperity.

Burglaries and Thefts from Jewelry
Stores in 1909

TFIE statistics of crime for the past year
in reference to the burglaries and

robberies of the trade are encouraging in
some respects, but somewhat alarming in
others. We are informed that for the year
there were reported 419 cases of burglary
of jewelry stores, as against 460 for the
previous year. This is not a very material
decrease, but gratifying, nevertheless. Only
24 cases of safe burglary were reported,
a comparatively small number which com-
pares very favorably with the total of 35
for 1908. The cases of petty burglary,
that is, those in which the stores were en-
tered and goods stolen without any attempt
being made to break into the safe, num-
bered 242. Probably the most serious
criminal development for the year is in the
practice of window smashing, there being
163 cases last year, or a third more than

in 1908. This increase has taken place in
spite of the reward of $roo offered in each
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instance by the Jewelers' Security Alliance

for the arrest and conviction of the culprits.

It is interesting to note that of the 24

cases of safe burglary, only four occurred

in the stores of the members of the Jewelers'

Security Alliance. This is a most grati-

fying showing. We are informed that

many of the petty burglaries took place in

the daytime, during the temporary absence

of the proprietors from their stores. In some

of these cases, we understand, little or no
precaution was taken against possible rob-
bery in the interval, even the safe being, in
some instances, left partly open. Notwith-
standing that a warning has been issued to
the trade time and again in regard to this,
an increasing number of them seem to be
remiss in the matter. The jeweler has only
himself to blame in such instances, and the
penalty, in the way of stolen goods, cannot
be considered too great a punishment for
such unpardonable carelessness. We trust
that those of our readers who may be
addicted to this practice will turn over a
new leaf for the new year, for their own
peace of mind and the greater security of
their property.

Alaska a Marvel of Mineral Wealth

CERTAIN current happenings in Wash-
ington, D. C., and elsewhere again

direct public attention to the marvelous
mineral wealth of Alaska, which has now,
undoubtedly, the distinction of being the
greatest territorial bargain ever acquired
in the history of the nations. Many were
they who cast ridicule on the purchase of
this Territory by Secretary Seward for the
now seemingly ridiculous sum of $7,200,000.
The returns to our country from Alaska
since that date, less than fifty years ago,
has been many times that amount, and the
future returns would seem to be almost
limitless. As stated in an article on gold
production in a recent issue, the gold
product of the Territory now exceeds that
of any State in the Union except Colorado,
and there is every reason to believe that
this wealth has been but tapped. Following
the gold discovery came news of a mar-
velous wealth of copper, and to-day it is
claimed that there is $1,000poo,000 worth
of coal in south Alaska alone. All that is
needed to make this wonderful Territory the
most unique on earth in mineral resources
is the discovery of diamonds, and there are
scientists who claim that the real home of
the few diamonds found, from time to time,
in other parts of the country is in or in the
direction of Alaska. So great, in fact, are
the present resources of Alaska that their
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conservation has become a serious Govern-
ment problem, and we can only hope at this
stage that the solution will be for the best
interests of all the people.

Annual Convention American National
Retail Jewelers' Association

AT a meeting of the Executive Com-

mittee of the national organization,

recently held in Detroit, Mich., it was defi-
nitely decided that the annual convention

should be held in that city on July 25th

to 29th. Preparations on a large scale for

this meeting have already been begun and
it is expected that the convention will be .not
only the largest, but the most important

ever held in the history of the jewelry trade:
The jewelers of Detroit have already taken
the preliminary step by forming a local
organization, the chief purpose of which

will be to prepare for and welcome the

hundreds of jewelers from all parts of the
country who will attend the convention.
The civic enterprise of Detroit, as well as

its capability as a convention city, are gen-
erally recognized, and the visitors can rely
on a cordial welcome and every possible
accommodation during their visit. We
doubt whether there is any other city in
the country in which climatic conditions are
more desirable in the last week in July
than in Detroit and its location is suffi-
ciently central to convenience the largest
number of the trade.

Work will at once be begun on a pro-
gramme more pretentious than any yet pre-
sented at these annual conventions, and
we are informed by the officers that the
scope of the proceedings will be on a
wider scale than heretofore. As at the
last convention, an endeavor will be made
to secure the presence of representative
members of the wholesale and manufac-
turing trades, thus cultivating still further
the friendly spirit now existing among the
three branches of the trade.

Our columns are always open to any
who desire to make reasonable suggestions
which would add to the efficacy of the.
organization or the success of the coming
convention. The discussion of such mat-
ters is always beneficial, as the officers are
uite open to suggestion and are perfectly
willing to accept such advice as they con-
sider applicable to the situation for the best
interests of the association. The questions
which will come up for discussion will have
a deep interest for every retail jeweler and
much may be gained by a free discussion
of them in the interval.
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Renewal of Organization Activity

WITH the passing of the prosperous
holiday season and the completion

of the post-holiday clean-up, there is a re-
vival of trade interest in the organization

movement. A stimulus will be given to

this revival during the present month by

the annual meetings of the Minnesota and
Indiana associations, for both of which in-
teresting programmes have been prepared.

The progress made last year in the direc-

tion of remedying trade grievances has

created a spirit of hopefulness for further

reform in this direction during the present

year. We note that the retailers are con-
tinuing their policy of independence and
freedom from obligation to the other
branches of the trade. In a letter before
us from the secretary of the Indiana asso-
ciation, he states : "Our association has
not asked for any financial assistance from
the outside and will now, as in the past, pay
all its own expenses. We have never called
on anyone for advertising or for financial
help in any form, because we felt that such
calls were apt to become so numerous, on
account of the increased number of asso-
ciations, that they would in time become a
hardship to jobbers and manufacturers.
We appreciate their cordial support and the
assistance that they have rendered in en-
deavoring to eliminate trade abuses and we
will give any or all of them a cordial re-
ception should they be present at our
meeting." This statement of policy breathes
the proper spirit, and it is agreeable to an-
nounce that it is not peculiar to the Indiana
association.

TOTE notice that the meeting in Indian-
apolis will be held on February 7th

and 8th and that the Minnesota meeting
will be held in St. Paul on February 9th
and Toth. In previous issues we pointed
out the advisability of so arranging the
dates of annual meetings as to avoid clashes
as much as possible, partly so out of con-
sideration for the jobbers or manufacturers
who may wish to be represented at the
meetings or to make exhibits. In the fixing
of dates for the annual meetings not yet
decided upon, we would again suggest
communicating with the secretary of the
national association, Claud Wheeler, Co-
lumbia, Mo., through whom this matter
were probably best decided. The exhibits
are now generally regarded as one of the
most attractive features of the conventions,
and it would be advisable to arrange the
dates so as to convenience exhibitors as
much as possible. This consideration is due
all who are invited to make exhibits.
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NOTICE TO THE TRADE

It has recently come to our notice that goods bearing an imitation of our
well-known trade-mark, the lion, the anchor and the letter G, have been put upon
the market by the firm of F. & M. Weintraub, of New York.

The trade is hereby warned that under no circumstances should any of
these goods be sold or further exposed for sale and any dealer selling or offering
these goods is equally accountable with the manufacturer by reason of such sale.

We would appreciate it if you would notify us if any of these infringing
goods have innocently come into your possession, and if you will notify us of the
quantity of such goods we will take immediate steps to relieve you of the stock
you may have. Under no circumstances will any further sale of goods bearing
these infringing trade-marks be permitted.

While our trade-mark of the lion, the anchor and the letter 0 are used
on our sterling goods only, the goods bearing the imitation of our trade-mark
are of plated ware, but the imitations of our trade-mark are so close as to not
only deceive the general public but persons in the trade who have been long
acquainted with our own trade-mark. In order that you may recognize these
imitations, if any of same come into your possession, a reproduction of two styles
of the imitations of our trade-mark are herewith shown.

6
TRADE-MARK OF THE GORHAM MFG. CO.

g hr ri 40
IMITATION TRADE-MARK OF F. 8z M. WEINTRAUB

IMITATION TRADE OF F. & M. WEINTRAUB-MARK

A restraining order issued by the Circuit Court of the United States and
signed by Judge Ward on December 17, 1909, is now in force and such further
measures will be taken as are necessary to preserve our rights.

Gorham Mfg. Company
Providence, R. I., January 11, 1910
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A Washington's Birthday
Window

We doubt if any jeweler within the

past fifty years has ever sold an extra dol-

lar's worth of goods because of the annual

recurrence of the twenty-second of Febru-

ary. We do not see how the day itself might

influence anybody into making a purchase
of the jeweler's wares.

Yet while the jeweler cannot resolve
the sentiment of the day into concrete dol-
lars to his direct profit, he can avail himself
of the patriotic occasion for creating a
favorable public opinion concerning his
wideawakeness ; and this public apprecia-
tion is as surely an asset as the tangible
goods in his showcase.

But Washington's time is a long way
off and the patriotic appeal, based on the
achievements of the Father of His Country,
has been worn a little threadbare by long
usage. Besides, we have had other patriots
of equal or greater capacity—Lincoln, for
instance—since Washington passed from
the stage. Then again, July 4th and
Decoration Day seem to present a back-
ground for the same patriotic picture; and
the public tires of too much of even a

7.3°pod tune.
To make an impression, therefore, you

must go outside the conventional. Let us
see if it is not feasible to burlesque the oc-
casion.

Why not ? The lapse of time has
brought us to look upon Washington not
as a personality but as an event; the funny
papers caricature the cherry-tree episode
without fear of rough treatment on the part
of a mob; the personal equation, in Wash-
ington's case, has lost something of its
dominance. It is quite feasible to success-
fully burlesque the day without offending
any sense of patriotic propriety, if it be done
judiciously and artistically.

In the center of the window place a
large plaster bust of Washington, or his
framed picture, engraving, chromo or print.
I.abel it.

The other American who "could not
tell a lie." Were he living to-day he would
want to be my partner.

In a corner of the window anchor a
small apple tree (the anchorage concealed
by sod), with plentiful red apples tied to the
branches. Have the base of the trunk show
marks of chopping; place a hatchet at its
foot. Label the tree, "Old-time jewelry
profits"; label the hatchet, "Right prices" ;
put a placard near .the chopped place, in-
scribed, "I cannot tell a lie ; I did it with
my little hatchet." On a large card sus-
pended from the top center of the window,

a little above the level of the eyes of the
observer, print this as the text of the goods
display:

"I cannot tell a lie"—on Washington's
Birthday ; and I conic mighty close to telling
the exact truth to my customers on all other
days of the year.

Now to effectively apply the text in

the sermon which your goods are to preach:

Get a dozen or more white cards, four by
three, printed with the sentence, "I cannot

tell a lie," leaving half the card blank. In
this blank space add in writing the follow-
ing inscriptions, variously :

On a 5-year guaranteed watch case:

This "filled" case, price $6.00, will not
wear twenty-five years.

On a pair of spectacles:

These will not help you to read—if
you do not know your letters.

On a beautiful back comb:

It will not pay a bald-headed lady to
buy this if she insists on limiting herself
to her own natural capillary equipment.

On a glass imitation of the Kohinoor
or other very large diamond (which you
can get of your material house) :

This is not a "perfect" stone.

On an imitation pearl necklace:

These pearls are real—real imitation.

On a piece of single-plate silverware:

This is "all wool but the buttons"—but
it is all buttons. "Beauty is but skin deep"
—and who buys this kind of plated silver-
ware is skinned. I have none for sale, and
only this piece for show.

On a shabby, second-handed watch:

This ticker is correct twice in each
twenty-four hours—by accident, and for a
a moment only.

And so on. You may be sure that
the ghost of Washington will nod its head
approvingly, content with the burlesque
which does not intend sacrilege.

Benjamin Franklin's Business
Philosophy

Benjamin. Franklin, statesman, post-
master, inventor, printer, prognosticator,
etc., was born in January and we could fill
an entire issue of THE KEYSTONE with new-
year philosophy from Ben's fertile pen.
Here is some timely advice at this opening
of the buying season: The most trifling
actions that affect a man's credit are to be
regarded. The sound of your hammer at
five in the morning, or nine at night, heard
by a creditor, makes him easy six months
longer ; but if he sees you at a billiard table,
or hears your voice in a tavern, when you
should be at work, he sends for his money
the next day.
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Suggestions for February Advertising

These samples are shown in single

cchnun for economy of space in the crowded
1:EvsTox I,. pages: but, of course. they \ \ be

more effective, in actual size, if given
double column NVith plenty of "white" sur-
rounding the text.

28 for 31
This " sawed-off " month puts us in a pickle ;
for how shall we keep up our average monthly
sales, when February only allows us 28 days in
which to do the usual 31 days' work?
We see only one way out. As we have ten
per cent. less days in which to make the sales,
we must sell ten per cent. more goods in those
twenty-eight days to " average up." So, to
insure our total, we shall reduce prices ten per
cent. during this month in expectation that
increased sales will result.
FEBRUARY brings you luck at our expense.

II V V If V V

A HEARTACHE REMEDY

ON St. Valentine's Day get a bunch of violets;
slip the stems through one of our dainty new
Rings. Next, take a sheet of white writing

paper ; sprinkle it over with some well-considered
sentences ; sweeten with It few ardent adjectives ; let
it simmer over the fire of devotion—but don't let it
stand to cool. Hurry to a confectioner ; insert the vio-
lets, the Ring and the tropical communication in a
box, and surround them with chocolates ; send the
package to your Best Girl. When she next sees you
lier smile will cure your heartache.

POOR GEORGE WASHINGTON
He died before the advent of the * * * Watch
Pity that the man who " could not tell a lie" did not
live to wear a timepiece that was as truthful as himself

Your Married Sweetheart

41 Why should St. Valentine's Day be re-
garded as the exclusive property of the
unmarried ? Does sentiment go only with
singleness ? Does the wife deserve less
than the sweetheart?

41 Signify St. Valentine's Day by sending
a dozen silver spoons, or a jeweled brooch,
to that dear old girl who has blessed your
life for a score of years. Break up the
youngsters' monopoly!

a 
s5 

Ring th

4

((f$5 to $500 \
and each worth 9-

more
\ fig to the man looking for „i„

Her Valentine .8

/0_ 101/
to you,
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WALTHAM WATCHES

COLONIAL SERIES Gold and Gold Filled Cases

Colonial Series
Riverside Maximus

Enamel Dial

M. E. • •

•I•1 /,..•( -; ter 11/Zr 1.0.7 MAL

GO,OW SER,V-6 NeJ kl"

These watches are a noteworthy addition
to the Waltham line.

They are exceptionally thin and may be had with

enamel, silver finish or gilded metal dials of

artistic design.

Colonial Series appeal to the most critical buyers.

Movements to be had in five grades, viz:

RIVERSIDE MAXIMUS, 23 Jewels, Adjusted

RIV ERS I D E, 1-9 Jewels, Adjusted

ROYAL, I7 Jewels, Adjusted

No. 1425, 17 Jewels

No. 1420, 15 Jewels

All Colonial Series watches are cased and timed at the

factory. They are delivered to the trade in display

boxes. The retail selling price is fixed and plainly

printed on the contract notice which is placed in

the box with each watch before leaving the factory.

Equip your stock with these goods for spring trade.

Waltham Watch Company
Waltham, Mass.

February, 1910 TN E

Retail Salesmanship

The Seven Points of Contact Between the

Retailer and His Patrons

Addi ess by H. N. TOLLES at Convention of Michigan

Retail Hardware Association

Confidence is the basis of all trade. It

is impossible to build any business or suc

cess fully promote any enterprise without

the element of confidence entering. Confi-

dence in any institution is made up of the

sum total of the confidence which is secured

through the personality of all of the per-
sons employed in that institution.

Personality is more than good looks

and good clothes. It is that which rings

true in the voice, which flashes sincerity in

the eye, which reflects honor and honesty in

every deed and business dealing.
When the individuals of an institution

attain success, the institution is all right;

when the institutions of a community are all

right, the c'tics are all right ; when the cities

of a State ai e all right, the State is all right;

when the States of a Union are all right, the

Union is all right. Therefore, in the last

analysis the business problem is primarily a

problem of the individual. "The science of

business is the science of service—he profits

most who serves best." This is the universal

principle. The firm that succeeds must ever

keep in mind the idea of quality of goods

and excellence of service. The employee

must harmonize with the heaping-measure-

pressed-down-service principle—not how

little, but how much can I do?
Confidence is the basis of all trade.

Let the confidence of the patrons of any
business be shattered or destroyed and that
institution will close its doors and hang up

a "For Sale" sign.

There are seven ways in which an in-

stitution comes in contact with its patrons
and builds confidence:

I. Through the advertising. Good

advertising men to-day earn some of the
largest salaries in the business world. This
in itself is evidence of the importance of
advertising. Liberal advertising, carefully
worded and attractively displayed, is one of

the best ways of creating confidence in any
institution. When adyertisers consider that
in most media the cost per word is more
than is charged in telegraphing or the sable
message, they will realize the importance
of weighing every word and studying care-
fully the construction of ideas which they
wish to convey to the general public.

2. Through the window display. I re-
cently saw the window of a store which
advertised to be "par excellence" in fittings
and furnishings, and yet the window of this
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superb store was full of dead flies and ac-
cumulated dust. We should realize that
the windows are the eyes of the store; they
should be kept bright, pleasing and at-
tractive. Successful decorating is a high
art. Other things being equal, people like
to go into stores where the display windows
reflect dignity and refinement.

3. Through the telephone. Many in-
stitutions depend largely on building busi-
ness through the telephone service. A soft,
cultured voice, with polite, courteous atten-
tion to the customer, is a wonderful force
in building business. Abruptness should
never be tolerated.

4. Through the correspondence. Fre-
quently too little care is given to the ap-
pearance, spelling and punctuation of the
letters that go from some of the best houses.
The letter should be gotten out with the
idea of creating confidence and bringing
results. Even the best letters are often
spoiled by sloppy folding and enclosing.
Many customers are never seen or reached
except through correspondence. It is,
therefore, very important, if we wish to
build and hold patronage, that the letter
should be as strong as human skill can
make it.

5. Through the salesman. While in
the broad sense the entire institution is
established to sell goods for a profit and is
therefore the salesman, yet, individually,
every sales person making up the composite
personality of the institution should be of
the highest possible type. We need not
only men who can make quick sales and
produce good results, but they should be
business builders in every sense. The most
meritorious merchandise that science and
invention produce, the most attractive dis-
play of it and the most carefully planned
advertising do not guarantee success unless
supported by active, intelligent salesmanship.

6. Through the delivery service. There
is nothing quite as exasperating to a cus-
tomer as to find pledges of prompt delivery
service unfilled. Neatness in packing, regu-
larity in the time of service, well-fed and
well-groomed horses and frequently painted
and varnished wagons all tend to make a
favorable impresion upon a customer.

7. Through the bills. A Philadelphia
merchant told me recently that he prided
himself on the carefulness, the arrangement
and accuracy of his bills and monthly state-
ments. Many customers have been thor-
oughly satisfied with the service until they
get their monthly statements. Mistakes and
errors, as well as untidy appearance, have a
disastrous effect upon a customer's confi-
dence in the firm.

Realizing that the advertising, tele-
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phone service, window display, salesman-
ship, delivery service and billing are all fac-
tors in the establishment of confidence and
of maintaining it, it would be well for us
all, as business men, to check over these
various items to see if there are any leaks
in our business through any one of these
channels.

When we pause to consider, we will see
that back of every one of these seven confi-
dence builders there is a personality. It
is, therefore, an important thing that we
should determine in this problem of success
the value of every employee, and apply
every means toward strengthening the per-
sonal equation. Like a chain, no institution
is stronger than its weakest link, and no
employee is stronger than his weakest link.

I find, in traveling from city to city,
that most firms spend more money in pol-
ishing the brass and windows and varnish-
ing their wagons than they spend on pol-
ishing or developing of their brain power—
the real dynamic force back of the business.

Philosophy of Price Marks

"There is sound philosophy about this
placing of price marks on your exposed
goods, especially those in windows and
showcases," said the old merchant to the
young one. "A man will see an article in
a window, say, and be taken with its ap-
pearance. He either wants it, or thinks he
wants it, which for the moment is the same
thing. He feels generous to himself ;
thinks he needs a little treat, as it were,
and, if the cost Is not too much, he will
walk in and make a purchase. If the price
is on the article, the store stands a chance
of one in two of making a sale. If not on,
it stands little chance. Why ? Because a
man does not like to walk into a store
experimentally ; to ask a clerk to show
goods and tell the price unless he really
needs the article and expects to buy it. So
he takes a second look, decides to drop the
matter and passes on. I know this is true of
others, because I have been there so often
myself, in stores other than those of the
hardware trade. I have made many a pur-
chase because of tags in the windows.

Don't put just one little ad in a news-
paper and then sit around expecting your
store to be crowded with customers the
same clay, as the result of it. Hundreds, I
should say thousands, of small merchants
have done and are still doing this every
day, and they are the ones who yell the
loudest that newspaper advertising "don't
pay." Unless you intend to back up your
advertising by personal efforts, don't start
it, because you are sure to be disappointed.



Waste in Advertising by Special
Line Merchants

Every good business man goes through

his stock at certain intervals and makes a

record of the goods that do not sell well,
writes M. P. Gould, the well-known ad-
vertising expert, in .the Druggist's Circular.

He also examines his business very care-
fully to find where the leaks are. It is the
almost universal experience that business
men are surprised, when they consider the
volume of business they are doing, that
their profits are not larger. They cannot
understand why they do not make more
money. I imagine that there will be no
one who reads this article who has not

spent many an hour trying to figure out
where his profits had gone. He knows how
much gross business he has done. He

knows the average profit he seems to be
making, and yet the money is not there
when the end of the year comes. So, after
a spell of blues, he starts in to overhaul his

man
Find out doesn't wait until he has
the Leaks the blues, or until the hard

times come, to overhaul his
i)usiness and see where savings can be
made. He does this regularly as a matter
of business. A frequent habit of those who
desire to save works itself out in the fol-
lowing manner : Business is bad. Some-
thing must be done. They look over all
of their bills and over all of their fixed
charges. They take a pencil and get right
down to business. Rent—that can't be
changed. Clerk hire—that can't be changed.
Light bill—if that is cut down the store
will look so dark that trade will leave.
Janitor—if he is fired the store will not be
kept up and trade will be lost. The owner's
salary, or the amount he draws out each
month—he doesn't want to cut that down.
The goods which he buys—if he doesn't
buy those he will not have them to sell and
his business will run down faster than ever.
In desperation the man looks around to
see what he can do. His eye falls on a
bill for advertising. Alia! There he has
it. There, in his mental condition at that
time, is an absolute waste. The advertising
doesn't pay him. He has never gotten any
good out of it. He will stop that leak

But that isn't the leak. No
Goods Behind good business was ever
the Publicity built up by cutting off the

things that bring business.
I I one doesn't have the goods in stock that
the public wants, he cannot get the public's

trade. He must carry the stock if he
expects to get the trade. This is self-evi-
dent. There isn't a druggist that doesn't
know that. If I should advise that the way
to increase profits is to stop buying, I would
be called "looney."

• Now if advertising has not paid, it is
just as sensible to cut off advertising as it
is to cut off the purchasing of goods to
supply the demands of trade. If an electric
wire breaks and the store lights go out, the
proprietor does not order the electric light
company to take the bulbs, chandelier and
sockets out of his store. Not at all. He
telephones to the plant and a man is sent
up, finds the break in the wire, fixes it
and the lights come on again. If adver-
tising has not paid, then there is a break
in the wire somewhere. To throw out the
advertising would be foolish. The thing
is to find the break and fix it; then the
advertising will pay.

It is for the purpose of
Form of assisting in correcting some
Advertising of this waste that I am

touching in this article
upon this great problem. First, I should
ask the merchant what form of advertising
he does ; ask him to consider with me the
various forms of waste in newspaper ad-
vertising. An advertisement in a good
position under reading matter or sur-
rounded by reading matter, or on a good
news page, instead of a poor news page,
will bring more business to his store than
will an advertisement which is surrounded
by a lot of other advertisements, or which
is off on some page which is not read.
There is a waste. If the paper is used
every day of the year, or only once a month,
there is a partial waste each insertion be-
cause the ad is not in the best position.

Then if he was a very clever adver-
tising writer, and had business experience
as a basis for his writing, he would fill the
space with different wording in each inser-
tion and use different display from what
he is now using.

After the advertisement
The Proper has been placed in the posi-

tion best suited to the needs
of the advertiser and after

that space is being used in the best possible
way, then must be considered a third pos-
sible waste, namely, is that the paper which
circulates most among the people who are
most liable to come to the store? If the
store is centrally located in a town, then
the proprietor must consider the total cir-
culation of the paper. If it is located away
from the center of the town, then he must
consider the circulation of the paper in the
district from which he draws his trade.

The possibilities of waste in this one phase
are great. Let us say that the store is five
or six blocks away from the shopping dis-
trict, and that practically all of its trade
conies from the section of the city around
and just beyond it. Let us draw a circle
around the entire town and cut out a seg-
ment in which the store is located, and call
that segment the territory of the store.
Suppose that it happens that this particular
paper is Republican. And suppose that it
happens that the belief in the territory is
largely Democratic, which means that the
Republican paper is not read in that seg-
ment. It is plain that it is a waste of money
to advertise in that paper in the particular
territory.

Or, on the same line, suppose that
there is a fine morning paper in the town,
but that the store's trade is largely of the
working class. The morning paper is
dubbed the "silk stocking paper." It is read
by the better class. It is the one in which
the automobile manufacturer advertises
most largely. It has very little circulation
among the very people who trade most at
the store, and yet the store is advertised
steadily in that medium. Why ? Its patrons
do not read it. The store is being adver-
tised to a lot of people who do not come
into it, and who probably never will come
into it, and at the same time the people who
are supporting the store rarely ever see the
advertisements. It is well to consider this
waste also.

Merchants and Their Stationery

The business man should exercise the
same care and judgment in selecting his
business stationery as when choosing a
custom-made suit, new office furniture, etc.
Judging, however, from the general ap-
pearance of .the average class of business
stationery one comes in contact with in the
ordinary routine of business, it seems as
though the business man gives too little
attention to his printing. He trusts too
much to the printer for the general ap-
pearance of his work. He is extremely
careful in his dress and personal appear-
ance; his office may be furnished in the
most elaborate style with the latest im-
proved office appliances ; he knows how well
it pays to keep up appearances of this kind
in business ; yet, he has been using the same
old letter-head and bill-head designs for the
past dozen years. The printer, no doubt,
has kept the forms "standing" in type for
an indefinite time, and, through constant
usage of the same forms, the type has be-
come rounded and worn; in many cases let-
ters and characters are broken. Evidences
of this can be seen in every morning's mail.

A PATTERN OF REFINING ELEGANCES AND PURITY OF TASTE

Truly Colonial and betokens its birth from ye Jeffersonian times.

ROGERS, LUNT & BOWLEN CO., Silversmiths, Greenfield, Mass.
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of business. A frequent habit of those who
desire to save works itself out in the fol-
lowing manner : Business is bad. Some-
thing must be done. They look over all
of their bills and over all of their fixed
charges. They take a pencil and get right
down to business. Rent—that can't be
changed. Clerk hire—that can't be changed.
Light bill—if that is cut down the store
will look so dark that trade will leave.
Janitor—if he is fired the store will not be
kept up and trade will be lost. The owner's
salary, or the amount he draws out each
month—he doesn't want to cut that down.
The goods which he buys—if he doesn't
buy those he will not have them to sell and
his business will run down faster than ever.
In desperation the man looks around to
see what he can do. His eye falls on a
bill for advertising. Alta! There he has
it. There, in his mental condition at that
time, is an absolute waste. The advertising
doesn't pay him. He has .never gotten any
good out of it. He will stop that leak
anyway.

But that isn't the leak. No
Goods Behind good business was ever
the Publicity built up by cutting off the

things that bring business.
If one doesn't have the goods in stock that
the public wants, he cannot get the public's

trade. He must carry the stock if he
expects to get the trade. This is self-evi-
dent. There isn't a druggist that doesn't
know that. If I should advise that the way
to increase profits is to stop buying, I would
be called "looney."

Now if advertising has not paid, it is
just as sensible to cut off advertising as it
is to cut off the purchasing of goods to
supply the demands of trade. If an electric
wire breaks and the store lights go out, the
proprietor does not order the electric light
company to take the bulbs, chandelier and
sockets out of his store. Not at all. He
telephones to the plant and a man is sent
up, finds the break in the wire, fixes it
and the lights come on again. If adver-
tising has not paid, then there is a break
in the wire somewhere. To throw out the
advertising would be foolish. The thing
is to find the break and fix it ; then the
advertising will pay.

It is for the purpose of
Form of assisting in correcting some
Advertising of this waste that I am

touching in this article
upon this great problem. First, I should
ask the merchant what form of advertising
he does ; ask him to consider with me the
various forms of waste in newspaper ad-
vertising. An advertisement in a good
position under reading matter or sur-
rounded by reading matter, or on a good
news page, instead of a poor news page,
will bring more business to his store than
will an advertisement which is surrounded
by a lot of other advertisements, or which
is off on some page which is not read.
There is a waste. If the paper is used
every day of the year, or only once a month,
there is a partial waste each insertion be-
cause the ad is not in the best position.

Then if he was a very clever adver-
tising writer, and had business experience
as a basis for his writing, he would fill the
space with different wording in each inser-
tion and use different display from what
he is now using.

After the advertisement
The Proper has been placed in the posi-
Medium best suited to the needs

of the advertiser and after
that space is being used in the best possible
way, then must be considered a third pos-
sible waste, namely, is that the paper which
circulates most among the people who are
most liable to come to the store? If the
store is centrally located in a town, then
the proprietor must consider the total cir-
culation of the paper. If it is located away
from the center of the town, then he must
consider the circulation of the paper in the
district from which he draws his trade.

The possibilities of waste in this one phase
are great. Let us say that the store is five
or six blocks away from the shopping dis-
trict, and that practically all of its trade
comes from the section of the city around
and just beyond it. Let us draw a circle
around the entire town and cut out a seg-
ment in which the store is located, and call
that segment the territory of the store.
Suppose that it happens that this particular
paper is Republican. And suppose that it
happens that the belief in the territory is
largely Democratic, which means that the
Republican paper is not read in that seg-
ment. It is plain that it is a waste of money
to advertise in that paper in the particular
territory.

Or, on the same line, suppose that
there is a fine morning paper in the town,
but that the store's trade is largely of the
working class. The morning paper is
dubbed the "silk stocking paper." It is read
by the better class. It is the one in which
the automobile manufacturer advertises
most largely. It has very little circulation
among the very people who trade most at
the store, and yet the store is advertised
steadily in that medium. Why? Its patrons
do not read it. The store is being adver-
tised to a lot of people who do not come
into it, and who probably never will come
into it, and at the same time the people who
are supporting the store rarely ever see the
advertisements. It is well to consider this
waste also.

Merchants and Their Stationery

The business man should exercise the
same care and judgment in selecting his
business stationery as when choosing a
custom-made suit, new office furniture, etc.
Judging, however, from the general ap-
pearance of •the average class of business
stationery one comes in contact with in the
ordinary routine of business, it seems as
though the business man gives too little
attention to his printing. He trusts too
much to the printer for the general ap-
pearance of his work. He is extremely
careful in his dress and personal appear-
ance ; his office may be furnished in the
most elaborate style with the latest im-
proved office appliances ; he knows how well
it pays to keep up appearances of this kind
in business ; yet, he has been using the same
old letter-head and bill-head designs for the
past dozen years. The printer, no doubt,
has kept the forms "standing" in type for
an indefinite time, and, through constant
usage of the same forms, the type has be-
come rounded and worn ; in many cases let-
ters and characters are broken. Evidences
of this can be seen in every morning's mail.

A PATTERN OF REFINING ELEGANCES AND PURITY OF TASTE

Truly Colonial and betokens its birth from ye Jeffersonian times. Now ready in complete lines

ROGERS, LUNT & BOWLEN CO., Silversmiths, Greenfield, Mass.
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038 VASE DAISY 205 HLD. DAISY

THE ABOVE DESIGN, KNOWN

AS THE

Daisy Pattern
was created and popularized by
the undersigned. A high compli-
ment has been bestowed by parties
who have copied it, innocently or

otherwise, and we take this
opportunity to caution both the

Manufacturers and Dealers

against exposing for sale any but
goods legally and properly stamped,
as our rights will be protected.

The

Pairpoint Corporation
New Bedford :: Massachusetts

Lesson of
The Holidays

rarHE very satisfactory Holiday

V.i.) season revealed unmistakably the

critical taste of the public in the matter

of letter engraving. Only the best

would please. The day of

the commonplace mono-

gram is gone forever,

and it will pay the jeweler

to keep the fact in mind.

The new engraving era

calls for the use in every jewelry store of

Hornikel's
Engravers' Text-Book

a new edition of which

has just been issued.

This wonderful compila-

tion ofletter, monogram

and inscription models is

largely responsible for

the monogram fad, as

the lettering is of an

artistic character hereto-

fore unknown. It furnishes instruction and ideas to

the

No

engraver and assures satisfaction to his customer.

matter what form of letter engraving may be

called for, this book furnishes

many -models of unexcelled

beauty.

Procure a copy at once

and make certain to please the

present purchaser.

A copy will be sent postpaid lo any part of the world
on receipt of price, $6.00 (£1 68.)

FOR SALE BY

The Keystone Publishing Co.
809-811-813 North i9th Street, PHILADELPHIA, PA.

1201 Heyworth Building, CHICAGO, ILL.
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THE

D. F. B. CO. CHAINS
Have

STYLE that has never been
duplicated though often imitated.
There is something clever, classy
and distinctive about them.

QUALITY which is of the
highest standard and instantly
wins a customer, as the price is
low for the value given.

FINISH which, even under
microscopic examination, shows
mechanical perfectness.
not an accident, but the
years of specialization
class of work.

This is
result of
on this

The Home of the

FAMOUS "CARMEN" Bracelet

The D. F. Briggs Company
ATTLEBORO, MASS.

NEW YORK OFFICE
180 Broadway

ST. LOUIS OFFICE
Victoria Building

CHICAGO OFFICE
Heyworth Building

LONDON OFFICE
62 Hatton Garden

0

F 293 993

k5054

,

st*

($
(646?

(0360
(VA,'

.11

F 305 270
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YOUR SPRING WATCH STOCK
is your first concern of the buying season in view of the pronounced preference for the
better grade watches now a noticeable feature of the market. We have now at your
service especially comprehensive stocks in these grades.

RAILROAD
WATCHES

A SPECIALTY

We can furnish promptly and satisfactorily your requirements in railroad watches,
together with the standard lines of dust- and damp-proof cases, especially adapted to
railroad service.

H. O. HURLBURT & SONS 14 South Tenth StreetPH ILA DELPH IA, PA.

CLASS
PINS
The season for this

character of goods is
fast approaching. From
now on we will be

rushed with orders and

it will pay you to get
yourorderin early
if you wish prompt
service.
We are the repre-

sentative makers of

this class of goods, hay-
ing catered to this field
for many years.
Three qualities:

Sterling, 10 and 14
Karat.

The
Kinney Co.

Manufacturers of College
Jewelry, Class Pins and all
Classes of Special Work

14 Blount Street

PROVIDENCE, R. I.

c/i co

c/i 06

f‘Gik
NOLFIA

C/1 12

Si4S
Io

c/101

C/107

c/i 13

C/ I 1 9

c/to2

4:\

c/i 08

-

c/i 14

4Y H

t/e

C/I20

clio3

C/109

c/i 15

,r'74.12

‘6c

C/ I 21

C/104

Cl' 10

16

C/ 1 22

C/117
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,910Nk,40.4
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Bigney's Hardened Surface
Mirror Finish Chains

WE GUARANTEE every
article made in our factory

L 728

L 593
With Mirror

Ask your jobber for
our new creations
in Lockets, different
from any other make
They are most beau-
tiful L 690

WE SELL THE WHOLESALE TRADE ONLY

S9

S. 0. BIGNEY & CO.
NEW YORK OFFICE, 3 Maiden Lane

01647

FACTORY, ATTLEBORO, MASS.
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jr„)3, TIMELY HINTS FOR EASTER GIFTS

Theodore W. Foster & Brother Co. Manufacturing Jewelers and Silversmiths100 Richmond St., PROVIDENCE, R. I.

REGISTERED

Easter, like Christ-
mas, comes but

once a year, but

the Easter spirit is

eternal. As Easter

is somewhat early

this year, we would

remind you that we

have many novelties

most suitable for

Easter gifts.

FINE GOLD FILLED

Lockets and Charms
Crosses and Pendants
Necklaces and Bracelets
Veil and Brooch Pins
Scarf and Hat Pins
Link Buttons and Studs

STERLING SILVER

Manicure Goods
Vases
Picture Frames
Table Ware
Novelties

NEW YORK—I3 Maiden Lane
CHICAGO—Heyworth Bldg.
CANADA—Kingston, Ont.

Automatic Eyeglass
and Pencil Holder
We have advertised our Auto-
matic Holder very extensively in
the large Magazines of general
circulation and they have become
so well-known to the general
public that they are staple goods.

We Furnish Gratis Attractive
Newspaper Cuts and Advertising
Copy for Use in Your Local
Papers. Send for Them.

Gold and Silver
Thimbles

If you appreciate the commercial
value and reliability resulting from

78 Years' Experience

which goes into every Thimble
which we make. You will see to
it that your stock of goods of our
manufacture is complete and well
displayed.

Cuts show two pages from our
new catalogue, which is

yours for the asking

ESTABLISHED IS.

KETCHAM &McDOUGALL
MANUFACTURERS

15-17-19 MAIDEN LANE, N.Y.

1. bowman

PERFECTED " NEW CONSTRUCTION"

Coffee Percolator
Starting with cold water, through its automatic circulating process, you will have perfect coffee, near the boiling
point, in a few minutes. It also works equally well when starting with hot water. By this method the coffee is
never boiled, but is distilled, which is the secret of making delicious coffee. The GLASS COVER is so constructed
that it will not break while in use. This important feature is not possessed by percolators of any other make.

COFFEE

GOODNESS IS
IN THE
MAKING

The choicest blends of

coffee can be spoiled in

the making and any

coffee can be made a

clear, healthful beverage

if prepared in the

MANNING-

BOWMAN

PERCOLATOR

No. 8293. SECTIONAL VIEW

WHAT WE
CLAIM

Simplest in construction.

Easiest to care for.

No complicated parts to

clog or get out of order.

Has no valves to foul

and the pocket under-

neath the percolating

tube is made large so

that it can be easily

cleaned.

The MANNING -

BOWMAN Process

is not excelled by any
known method for pre-

paring coffee of the most
delicious flavor.

COMPLETE LINE READY FOR THE MARKET IN 1910
OVER ONE HUNDRED STYLES AND SIZES

CHAFING DISHES BAKING DISHES CASSEROLE DISHES TEA and COFFEE POTS
BATH ROOM FIXTURES PLANKED STEAK and FISH HOLDERS HOTEL WARE, ETC.

MANNING-BOWMAN & ERIDENCO.• CONNECTICUT
NEW YORK, 25 West Broadway CHICAGO, 158 State Street SAN FRANCISCO, 150 Post Street

A TREATISE ON ESCAPEMENTS
A thorough knowledge of the several escapements is the first essential of all who aim at competency in watch

work. To obtain this knowledge in the most practical way, and in the least time, procure a copy of the book

Watch and Clock Escapements
This book is the work of two of the most accomplished and experienced teachers of horology in the United States, and

their skill in imparting their knowledge to students is shown on every page of the book, both in text and in illustration.

Sent postpaid to any part of the world on receipt of price, $7.50 (6s. 3d.)

Published by THE KEYSTONE PUBLISHING CO., 809-811-813 North 19th Street, Philadelphia, Pa.
1201 Heyworth Building, Chicago, Ill.
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WE take pleasure in advising the trade that our representatives
will shortly leave for the road with complete lines, including

many new " Sellers."
The territory in which we were formerly represented by Mr. L.

M. Heymann will now be covered by Mr. Joseph Graf. The trade on
whom the latter called will be visited by his brother, Mr. Dave Graf.
We bespeak for both the courteous consideration of our
customers and friends.

It is our endeavor to keep in as close touch as
possible with the requirements of the trade, both through
our salesmen and the Moine office, where we carry a
complete stock of watches, diamonds and jewelry. We
are always in a position to give prompt and efficient
service.

HENRY FREUND C./ BRO.

BELSCRIPT
MONOGRAMS
Made in a Minute

BELSCRIPT
MONOGRAMS

are a recent invention that
make it possible to exhibit
any monogram instantane-
ously.

BE LS C RI PT
MONOGRAMS
are beautiful and artistic;
are worked in high and
low relief and are readily
sold.

Write for descriptive book-
let and price list.

" Sellers of Sellers"

71 Nassau Street, NEW YORK

Our Trade-Mark " The Rose" stands for quality and excellence

JOSEPH L.HERZOG & CO. SUCCESSORS TO 45-5x Rose 
St" New York(LOUIS KAUFMAN & CO.), (Cor. Duane)

February, 1910 T H E

Properties and Tests of Precious
Stones

Extracts from a lecture by B. J. Tum..y before the London
Optical Society

The interesting subject of a lecture

recently delivered before the Optical So-

ciety, of London, England, by B. J. Tully,

was the optical properties of precious

stones. In view of the rapidly increasing

interest of the trade in the subject of pre-
cious and semi-precious stones, our readers

will be interested in the following extracts

from the lecture, for which we are indebted

to The Watchmaker, Jeweler, Silversmith

and Optician. The lecturer said:

All precious stones, to the
Origin exclusion of pearls, were ofpeiin u oif

Stones mineral origin. They were
ri o 

selected for their beauty
and rarity and the quality of possessing
sufficient durability to render them suitable
for purposes of personal adornment. They
were subdivided as precious and semi-
precious, although there was no definite line
of demarcation. The beauty of a gem was
not manifest until the cutting and polishing
had been carried out. Then its individual
color and luster became apparent, and it
was upon the degrees of color and luster
that the value depended. Beauty might
depend upon both color quality, as in the
case of the rich ruby, or on total absence
of color, as in the pure white diamond.

The property of hardness was of vital
importance, and it was this attribute which
rendered the stone able to withstand attri-
tion and knocking about by the wearer.
The beauty of a great many precious stones
was ruined by rough and improper usage.
Rarity was governed by supply and de-
mand, and only those stones which com-
bined great beauty and rarity and high de-
gree of durability laid claim to the title of
"precious."

The average person was
Gem probably acquainted with
Classification eight or ten varieties, but

as a matter of fact there
were eighty to one hundred varieties in
everyday use, and some one hundred more,
more or less often seen. They were all
classified, like the human races, under six
different heads, and classified by their
chemical composition and physical charac-
teristics into groups. Those in leading
groups showed many peculiarities in a wide
range of physical and optical character,
and there were one or two points charac-
teristic of all of them, whilst some of the
optical effects were most striking. Most
of the stones were perfectly crystallized,
but some had undergone interesting proc-
esses of crystallization. The colored varie-
ties were numerous, and many closely re-
sembled one another. This similarity, in
many kinds, had resulted in many fanciful
names being given to them in order to
tickle the palate of the public, causing much
confusion in the matter of correct nomen-
clature. On the physical side, hardness or

KEYSTONE 193

durability of stone was one thing and the
relative density another. The refractive
index and dichroism came under the head-
ing of the optical properties.

The lecturer proceeded to
Tests for refer to the various tests

used to determine these
characteristics, and by

which many of the varieties of stones are
identified. He also dealt with the different
forms of crystallization. As the optical
axis which governed the optical effects of
all crystallized transparent minerals gener-
ally coincided with its crystallogical axis,
they played an important part in the color
effects of gem stones. The quality of hard-
ness of a stone was of great moment, for
upon this depended whether the stone
might be employed as an article of personal
adornment. Many varieties of minerals
would be quite suitable for the purpose in
every other respect but this one quality of
hardness. And a scale had been devised
to indicate the relative degree of hardness.
On this scale the diamond was represented
by ten ; the sapphire, nine ; topaz, eight;
quartz, seven, and felspar (moonstone),
six. All stones below the number of five
were regarded as too soft for articles of
j ewelry.

In each of these degrees,
Degrees of however, there was con-
Density siderable variations. In the

diamond alone there were
very great differences of hardness as be-
tween stones coming from different locali-
ties, and the same remark applied to sap-
phires. There was as much difference
between the diamond and the sapphire in
point of hardness as between the sapphire
and the lowest number on the scale. They
all had their relative densities indicated by
the relation of size or weight. It was very
essential, therefore, for anyone to have an
approximate idea of the density—in order
to value stones, the individual should be
able to gage, to a certain extent, the rela-
tive weight. • One stone of two carats
weight might be half the size of another of
equal weight. There were several methods
of determining this particular property;
for instance, immersion in a heavy liquid
of known density, or weighing by a hydro-
static balance. Metholine, iodide, unfor-
tunately, rapidly darkened on exposure to
light, but was very useful because it did
not deteriorate and was very convenient in
use. Liquids might be diluted down, and
small pieces of mineral kept in them to de-
note the densities were as required. For
stones above 3.32 metholine iodide, the
double nitrates were used. With the hydro-
static balance the weighing might be in air
or water, but in the latter case there was
loss by displacement to reckon with. The
difference in weight was the amount as
the weight of the equal bulk of water the
stone displaced, and this divided into its
first weight gave the specific gravity. If
the weight was 6 grammes in air and 4
in water, the difference was two. The
two divided into six gave three, which was
the specific gravity of the stone.

These tests, of course, were only useful
in the unmounted state, and in the mounted

Precious Stones

state optical tests were applied. The color of
gem stones, although of greatest importance
commercially, was of little or no value in de-
termining their particular identity. Certain
stones showed characteristic shades of
color, it was true, but it was only even
after various tests had been applied that
they could consider color any evidence of
value at all. All minerals in their pure
state were pure white, and the color shown
was due to mineral pigment in many cases.

The refraction and total
Refractive Test reflection of the stone were

of great importance in op-
tical test. Each variety exercised its own
particular refraction. Whatever the stone
might be, the angles of reflection varied
and the refractive index was found to bear
a constant ratio to the angles of total re-
flection—constant in stones of the same
species. Dr. Herbert Smith, of South
Kensington, was responsible for a useful
instrument—a refractometer or total re-
flectometer. It consisted of a semi-cylin-
drical lens and glass graduated screen and
the stone to be examined was placed upon
the hemisphere of glass and the rays of
light reflected by the stone were thrown
upon the screen. This created a shadow
and was then totally reflected through a
brilliant light. The dividing line was read
off and the refractive index giveh. It was
particularly useful, as it applied even to
unmounted stones. The great advantage
of the instrument was rapidity and applica-
bility to colorless as well as to colored
stones.

Referring to dichroism, the lecturer
said that refraction was single or double
according to the system of crystallization,
and the double refraction was due to ir-
regularity of the crystallized structure.
Some stones had one direction only in
which there was no splitting up of the rays,
and others had two, giving twin-color
effect. There was monochroic, dichroic,
and pleochroic. Colors in the diamond
were due to its very high refractive index
and high dispersive property, and the effect
was seen in distinct flashes of color. This
"fire" was not seen in stone badly or im-
properly cut.

Wherefore of
the Beauty

The iridescence of the opal
was due to the amount of
water in its composition
and the contraction fissures

the stone developed during growth. There
had been a lot of discussion on these sub-
jects, but they got similar characteristics
in other stones where fractures were caused
and thin films of air or vacuous films
caused diffraction. The opalescence of the
moonstone was caused by the enormous
number of planes of separation in the stone,
light being totally reflected from these
planes. Labradorescence was due to micro-
scopic planes embedded in the stone—all of
unequal length and producing patches of
color in the stone. "Catseye" was shown
by microscopic cavities ranged in parallel
groups, and it was estimated there were no
less than 200,000 in the space of an inch.
Light being reflected from these cavities
gave that milky streak in the center of the
stone.



;77/
c'‘ 

1 

11/—

/,‹

<

HENRY FREUND /

• -L2A<L1n/V

• %.s-

LOUIS FREUND LEO GOLDSCHMIDT DAVE GRAF

WE take pleasure in advising the trade that our representatives
will shortly leave for the road with complete lines, including

many new " Sellers."
The territory in which we were formerly represented by Mr. L.

M. Heymann will now be covered by Mr. Joseph Graf. The trade on
whom the latter called will be visited by his brother, Mr. Dave Graf.
We bespeak for both the courteous consideration of our
customers and friends.

It is our endeavor to keep in as close touch as
possible with the requirements of the trade, both through
our salesmen and the home office, where we carry a
complete stock of watches, diamonds and jewelry. We
are always in a position to give prompt and efficient
service.

HENRY FREUND 0 BRO.
" Sellers of Sellers"

71 Nassau Street, NEW YORK

Our Trade-Mark " The Rose" stands for quality and excellence
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BELSCRIPT
MONOGRAMS Made in a Minute

APRIL 6,1909
PATENTED JULY 6,1909

"N.s. ••••""

Made in a Minute

BELSCRIPT
MONOGRAMS

arc a recent invention that
make it possible to exhibit
any monogram instantane-
ously.

BELSCRIPT
MONOGRAMS
are beautiful and artistic;
are worked in high and
low relief and are readily
sold.

Write for descriptive book-
let and price list.

JOSEPH L.HERZOG & CO.

6.(3 letters)

SUCCESSORS TO 45-51 Rose St., New York(LOUIS KAUFMAN & CO.), (Con Duane)

February, 1910 THE

Properties and Tests of Precious
Stones

Extracts from a lecture by B. J. TULLY before the London

Optical Society

The interesting subject of a lecture

recently delivered before the Optical So-

ciety, of London, England, by B. J. Tully,

was the optical properties of precious

stones. In view of the rapidly increasing

interest of the trade in the subject of pre-

cious and semi-precious stones, our readers

will be interested in the following extracts

from the lecture, for which we are indebted

to The Watchmaker, Jeweler, Silversmith

and Optician. The lecturer said:

All precious stones, to the
Origin of exclusion of pearls, were of
Precious Stones mineral origin. They were

selected for their beauty
and rarity and the quality of possessing
sufficient durability to render them suitable
for purposes of personal adornment. They
were subdivided as precious and semi-
precious, although there was no definite line
of demarcation. The beauty of a gem was
not manifest until the cutting and polishing
had been carried out. Then its individual
color and luster became apparent, and it
was upon the degrees of color and luster
that the value depended. Beauty might
depend upon both color quality, as in the
case of the rich ruby, or on total absence
of color, as in the pure white diamond.

The property of hardness was of vital
importance, and it was this attribute which
rendered the stone able to withstand attri-
tion and knocking about by the wearer.
The beauty of a great many precious stones
was ruined by rough and improper usage.
Rarity was governed by supply and de-
mand, and only those stones which com-
bined great beauty and rarity and high de-
gree of durability laid claim to the title of
"precious."

Gem
Classification

The average person was
probably acquainted with
eight or ten varieties, but
as a matter of fact there

were eighty to one hundred varieties in
everyday use, and some one hundred more.
more or less often seen. They were all
classified, like the human races, under six
different heads, and classified by their
chemical composition and physical charac-
teristics into groups. Those in leading
groups showed many peculiarities in a wide
range of physical and optical character,
and there were one or two points charac-
teristic of all of them, whilst some of the
optical effects were most striking. Most
of the stones were perfectly crystallized,
but some had undergone interesting proc-
esses of crystallization. The colored varie-
ties were numerous, and many closely re-
sembled one another. This similarity, in
many kinds, had resulted in many fanciful
names being given to them in order to
tickle the palate of the public, causing much
con fusion in the matter of correct nomen-
clature. On the physical side, hardness or
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durability of stone was one thing and the
relative density another. The refractive
index and dichroism came under the head-
ing of the optical properties.

The lecturer proceeded to
Tests for refer to the various tests

used to determine these
characteristics, and by

which many of the varieties of stones are
identified. He also dealt with the different
forms of crystallization. As the optical
axis which governed the optical effects of
all crystallized transparent minerals gener-
ally coincided with its crystallogical axis,
they played an important part in the color
effects of gem stones. The quality of hard-
ness of a stone was of great moment, for
upon this depended whether the stone
might be employed as an article of personal
adornment. Many varieties of minerals
would be quite suitable for the purpose in
every other respect but this one quality of
hardness. And a scale had been devised
to indicate the relative degree of hardness.
On this scale the diamond was represented
by ten; the sapphire, nine ; topaz, eight;
quartz, seven, and felspar (moonstone),
six. All stones below the number of five
were regarded as too soft for articles of
jewelry.

Precious Stones

Degrees of
Density

In each of these degrees,
however, there was con-
siderable variations. In the
diamond alone there were

very great differences of hardness as be-
tween stones coming from different locali-
ties, and the same remark applied to sap-
phires. There was as much difference
between the diamond and the sapphire in
point of hardness as between the sapphire
and the lowest number on the scale. They
all had their relative densities indicated by
the relation of size or weight. It was very
essential, therefore, for anyone to have an
approximate idea of the density—in order
to value stones, the individual should be
able to gage, to a certain extent, the rela-
tive weight. . One stone of two carats
weight might be half the size of another of
equal weight. There were several methods
of determining this particular property;
for instance, immersion in a heavy liquid
of known density, or weighing by a hydro-
static balance. Metholine, iodide, unfor-
tunately, rapidly darkened on exposure to
light, but was very useful because it did
not deteriorate and was very convenient in
use. Liquids might be diluted down, and
small pieces of mineral kept in them to de-
note the densities were as required. For
stones above 3.32 metholine iodide, the
double nitrates were used. With the hydro-
static balance the weighing might be in air
or water, but in the latter case there was
loss by displacement to reckon with. The
difference in weight was the amount as
the weight of the equal bulk of water the
stone displaced, and this divided into its
first weight gave the specific gravity. If
the weight was 6 grammes in air and 4
in water, the difference was two. The
two divided into six gave three, which was
the specific gravity of the stone.

These tests, of course, were only useful
in the unmounted state, and in the mounted
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state optical tests were applied. The color of
gem stones, although of greatest importance
commercially, was of little or no value in de-
termining their particular identity. Certain
stones showed characteristic shades of
color, it was true, but it was only even
after various tests had been applied that
they could consider color any evidence of
value at all. All minerals in their pure
state were pure white, and the color shown
was due to mineral pigment in many cases.

The refraction and total
Refractive Test reflection of the stone were

of great importance in op-
tical test. Each variety exercised its own
particular refraction. Whatever the stone
might be, the angles of reflection varied
and the refractive index was found to bear
a constant ratio to the angles of total re-
flection—constant in stones of the same
species. Dr. Herbert Smith, of South
Kensington, was responsible for a useful
instrument—a refractometer or total re-
flectometer. It consisted of a semi-cylin-
drical lens and glass graduated screen and
the stone to be examined was placed upon
the hemisphere of glass and the rays of
light reflected by the stone were thrown
upon the screen. This created a shadow
and was then totally reflected through a
brilliant light. The dividing line was read
off and the refractive index given. It was
particularly useful, as it applied even to
unmounted stones. The great advantage
of the instrument was rapidity and applica-
bility to colorless as well as to colored
stones.

Referring to dichroism, the lecturer
said that refraction was single or double
according to the system of crystallization,
and the double refraction was due to ir-
regularity of the crystallized structure.
Some stones had one direction only in
which there was no splitting up of the rays,
and others had two, giving twin-color
effect. There was monochroic, dichroic,
and pleochroic. Colors in the diamond
were due to its very high refractive index
and high dispersive property, and the effect
was seen in distinct flashes of color. This
"fire" was not seen in stone badly or im-
properly cut.

The iridescence of the opal
was due to the amount of
water in its composition
and the contraction fissures

the stone developed during growth. There
had been a lot of discussion on these sub-
jects, but they got similar characteristics
in other stones where fractures were caused
and thin films of air or vacuous films
caused diffraction. The opalescence oi the
moonstone was caused by the enormous
number of planes of separation in the stone,
light being totally reflected from these
planes. Labradorescence was due to micro-
scopic planes embedded in the stone—all of
unequal length and producing patches of
color in the stone. "Catseye" was shown
by microscopic cavities ranged in parallel
groups, and it was estimated there were no
less than 200,000 in the space of an inch.
Light being reflected from these cavities
gave that milky streak in the center of the
stone.

Wherefore of
the Beauty
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GOLD RINGS
I. Better to be Safe Than Sorry
you are very apt to be sorry if you experiment with inferior
gold rings.
SEAMLESS GOLD RINGS have an established reputation
are known everywhere for their superior excellence in work-

and finish. They are unexcelled in everything that makes
ring worth buying, therefore they are a safe and profitable

for the dealer.
WARRANT every ring we send out to be plump assay.
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The
Japanese Pearl

This wonderful product of Japanese
ingenuity in making the Oriental Pearl
Oyster yield its precious gem at their
command.

It is not an artificial pearl.
It is a real pearl that in magnificence

of color and the charm of its tender, iri-
descent luster rivals the finest specimens
of the Oriental pearl. But its formation
within the oyster being scientifically
stimulated, its cost is such as to render it
the most popular of gems.

Its value is enormous.
Its cost but little in comparison.

ASK YOUR JOBBER

FOR A SAMPLE OF JEWELRY MOUNTED
WITH THIS SPLENDID GEM

PARIS

..siffer:
68 Nassau Street
NEW YORK
PROVIDENCE IDAR
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NEW YORE OFFICE OF THE KEYSTONE

Room 1102 JEWELERS' BUILDING, 9-11-13 MAIDEN LANE

NEW YORK, January 29, 1910.

The first buyers' excursion of the year to
this city, at reduced railroad rates, took place
last month and was a pronounced success, not-
withstanding the severity of the weather and the
early date. Much greater success, however, will
attend the later excursions, which will be held on
the following dates:

February t9th-22d, inclusive;
Trunk Line March 5th-8th, inclusive;
Territory March Igth-22d, inclusive, with

a fifteen-day return limit. In
view of the importance of these excursions and
the opportunity and saving which they imply, we
will 'again explain that the Trunk Line territory,
roughly described, includes the States of New
York, Pennsylvania, New Jersey, Delaware,
Maryland, a large part of West Virginia, Virginia
north of and on the line of the Chesapeake &
Ohio Railroad, and the District of Columbia. In
this section the rate does not apply from points
less than one hundred miles from New York City.

February 5th-8th, inclusive;
Central February 19th-22d, inclusive;
Passenger March th-8th, inclusive, with
Territory a thirty-day return limit.

Central Passenger Association
jurisdiction comprises points west of (but not
including) Buffalo, Niagara Falls, Suspension
Bridge and Salamanca, N. Y.; Pittsburg and
Allegheny, Pa.; Bellaire and Marietta, Ohio;
Wheeling, Charleston and Huntington, W. Va.,
and points on and north of the Ohio River and
east of the Mississippi River, and south of an
imaginary line from Keokuk, Ia., to Chicago, in-
cluding Cincinnati, Louisville, all towns in Ken-
tucky on the Chesapeake & Ohio Railroad, St.
Louis, Keokuk, Chicago, the Southern Peninsula
of Michigan, and Canadian towns on the Michi-
gan Central Railroad and the Wabash Railroad.

During this spring season, merchants' special
rates will not be in effect from what are known
as the Western and Southwestern Passenger
Association territories. All who wish to take
advantage of the above excursions should corn-
municate with the Merchants' Association, of this
city, who will send them full particulars. Those
not within the territories mentioned and yet who
wish to take advantage of the rates should con-
sult with their local ticket agent as to the nearest
and most convenient point in those territories at
which advantage can be taken of the reduced
fares. A considerable saving in transportation
may be made in this way.

In the announcement to the trade made by
the Omega Watch Co., in the January issue of
THE KEYSTONE, regarding the removal of their
headquarters from their Chicago to their New
York office, which contained also a list of their
representatives, an error was made in one of the
names of the latter. The name of Homer Day
should have read Harvey P. Day.

Schmitz, Moore & Co., of Newark, N. J.
have moved their New York sales office from

Room 110I to Room 11o8 Jewelers' Building,
9-11-13 Maiden Lane, where they will have about
double their former office space. New fixtures
have been put in, which have added attractiveness,
as well as convenience, to their new quarters.

Isaac Finkelstein, a painter living on the
lower East Side of New York, lost his life by
the cave-in of a tunnel which he dug under
Ludlow Street from the basement of an empty
building, ostensibly for the purpose of robbing
the jewelry store of S. Zirinsky, which is known
as "the Tiffany's of the East Side." Zirinsky
carries a large stock of diamonds and jewelry
and the fact that the protective system wires con-
nected with his safes had been tampered with and
that the tunnel led in the direction of his store
gave rise to the belief that Finkelstein intended
to rob the store. Finkelstein's wife told the police
that her husband told her a short time before
that "he intended robbing a jewelry store."

Trier Bros., 35 Maiden Lane, announces that
A. C. Tepfert, the popular salesman, will again
represent the firm this year in Ohio, Indiana,
Wisconsin and Minnesota, where he has a host
of trade friends.

What is probably the smallest jewelry store in
New York has recently been opened in the Arcade
of the Silversmiths' Building, on Maiden Lane, by
Gothard Lowenstein, who was in the same line of
business for a number of years in Brooklyn. The
i.00r space of the little store is eight feet square
and it contains a safe, showcase and work bench,
with a small show window fronting on the Arcade.

The bronze-casting plant of the Joseph Rein-
hold Bronze Co., 473 Washington Street, Newark,
N. J., which was destroyed by fire on the morning
of December 29th, has been put in order and the
concern is fully equipped for doing business better
than ever before. They make a specialty of mak-
ing casts for jewelers, silversmiths and artists.

At the Gas Appliance Show, recently held at
Madison Square Garden, the National Economic
Gas Blast Co., of 20 Gold Street, had quite a
complete, comprehensive and interesting exhibit
of their gas blasts and furnaces adapted to the
manufacturing of jewelry. These ingenious de-
vices are for brazing and melting gold, silver and
other metals and for light and heavy annealing.
They operate without the use of air compressors
or bellows and burn gas and water.

John F. Garland, who has held an important
position with the Keller Jewelry Mfg. Co., 64
Nassau Street, for a number of years, has
severed his connection with that firm and will
go into the manufacturing line in partnership
with William F. Fisher. The new concern will
be known as the Garland-Fisher Co. and their
shop will be located in Newark. They contem-
plate manufacturing a pretty general line of gold
goods.

The Keller Jewelry Mfg. Co., 64 Nassau
Street, announce the following force of travelers
who will represent this concern on the road
during 1910: John S. Braude, James J. Doll,
Frank C. Shinn, J. K. Platt and Frank B. Gibson.

M. Wolfe, 9-11-13 Maiden Lane, has joined
forces with L. Fritzsche & Co., of Newark,
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manufacturers of high-grade to-karat jewelry.
Fritzsche's to-karat line will be greatly enlarged
the coming season and Mr. Wolfe will have
charge of the sales department of this line of
goods in the western territory. Mr. Wolfe will
cover his regular territory in person, leaving New
York early in February on his spring trip. He
will have associated with him, in calling on the
trade, Joseph and Harry Aicher, who will handle
the territory they have covered for a number of
years past. The latter two-named gentlemen have
already left with a full line of samples and expect
to show their many friends in the trade the best
to-karat line on the market.

Jacob Strauss & Son, 14 Maiden Lane, an-
nounce that Samuel Kober, heretofore of the firm
of Maritz-Kober Jewelry Mfg. Co., St. Louis,
Mo., will represent them as traveling salesman
through the South and West. Mr. Kober is an
accomplished salesman, well acquainted and popu-
lar with the trade in this territory, through which
he has been traveling for a number of years.

The Newark factory of Larter & Sons wasp
closed from January 26th to February 3d for the
purpose of taking an inventory and making
general repairs wherever needed.

The Grand Rapids Show Case Co., of Grand
Rapids, Mich., had a very attractive display of
store fixtures at the Wearing Apparel Show,
which was held in Madison Square Garden late
in January.

.Frederick Boettcher, a retail jeweler doing
business at 85 Myrtle Avenue, Brooklyn, was shot
and very seriously injured by an unknown man
who tried to grab a diamond ring valued at $170
from a tray while the jeweler's back was turned.
In the struggle which followed the robber shot
Boettcher but was unable to make his escape be-
fore the police ran in and captured him. While
being loaded into the patrol wagon he swallowed
a capsule containing some very quick poison and
died in the wagon on his way to the station.

Joseph W. Heller Co., of 129 Eddy Street,
Providence, have opened a New York office in
Room 407 Jewelers' Building, 9-I1-I3 Maiden Lane.

Albert Pretzfelder and Clarence F. Bayer, of
the Bayer & Pretzfelder Co., 5 East Seventeenth
Street, will leave New York about February t5th
on an extended selling trip. They will make all
the principal cities from Pittsburg to the Pacific
Coast and will be on the road for about three
months. They will carry fourteen sample trunks
and expect to show the largest and most varied
assortment of imported novelties and bric-a-brac
ever seen by the trade.

Louis Cohn, of Henry Freund & Bro., and
Vice-President of the New York Wholesale
Jewelers' Association, was a delegate to the meet-
ing of the executive committee of the national
association, which was held at the Auditorium
Hotel, in Chicago, on January 17th.

Chester Billings & Son, dealers in diamonds
and jewelry at 353 Fifth Avenue, corner of
Thirty-fourth Street, one of the oldest houses in
the trade, whose business has been established
seventy years, made an assignment last month to
John S. Darcy, secretary of the corporation.
About the same time a petition in bankruptcy was
filed against the corporation in the United States
District Court. The liabilities are reported to be
$500,000 and assets are estimated between
$500,000 and $1,000,000. The business was incor-
porated in May, 1906, with a capital stock of
$600,000. Henry B. Billings was president and
A. H. Kirkpatrick vice-president. Chester Billings
died in June, 1897. The business was formerly at
58 Nassau Street and was moved uptown
in 1905, taking a nineteen-year lease of the Fifth
Avenue store, at a rental, it was said, of $42,000
to $45,000 a year. They did a large business up
to the panic of October, 19o7. Bradstreet's took
away their rating in June, igo8, when the affairs
were placed in the hands of three trustees to
save the concern from bankruptcy. Business
went on as heretofore, but trade did not pick up
sufficiently for the firm to get out of difficulty.
The assignment was signed by A. H. Kirkpatrick
and the petition in bankruptcy was filed by C. H.
Payne, attorney for these creditors : Sloane & Co.,
$1885; A. J. Hedges & Co., $1157, and Carrington
& Co., $2367. Mr. Payne said the bankruptcy
proceedings had been taken with the cognizance
of the trustees.

(Continued on page 197)
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THE TEST OF TIME
For many years Larter Shirt Studs have given PERFECT
SATISFACTION to the dealers who sell them and to the
many thousands of men who wear them. For SERVICE,
DURABILITY and general utility there isn't a stud made
that can equal the Larter Shirt Stud. It is a full-fledged,
tried-out and a proven proposition.

Larter Shirt Studs are absolutely AUTOMATIC IN
ACTION. They can be inserted or removed with the
greatest ease. No tugging or pulling backs into position.
No rumpled shirts or ruffled tempers.

The above illustration of Larter Shirt Stud shows the EXTRA LONG
BACK, with equal distance on each side of post—a feature that makes
Larter Shirt Studs the only kind that can be successfully used in a button-hole.

The most LIBERAL GUARANTEE POSSIBLE a new stud CHEER-
FULLY GIVEN in case of accident of any kind.

Larter Shirt Studs are made in 14 K. gold, 10 K. gold and 14 K. gold filled.
The largest and most diversified line in the market. 10 K. gold and 14 K.
gold filled lines are sold through all progressive jobbers.

A. I. Hall 0 Son
Jewelers' Bldg., Post St.

SAN FRANCISCO, CAL.

LARTER 0 SONS
21-23 Maiden Lane, NEW YORK

Trade-Mark

Reg. U. S. Pat. Office

February, 1910
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J. P. Archibald, President of the American
National Retail Jewelers' Association, spent a few
days in New York the latter part of last month.
He was one of the distinguished guests at the
24-Karat dinner on the 20th.

Walter S. Strauss, of the firm of Jacob
Strauss & Sons, was in a hospital last month
undergoing an operation. He is now convalescing
and expects to resume his former trips after
resting for a month or so.

L. Heller & Son, 68 Nassau Street, have im-
ported a line of Japanese cultivated pearls. These
are not imitation nor artificial pearls, but are
cultured in an ingenious manner by the Japa-
nese, a process which takes several years to com-
plete. They have a fine luster and are much
cheaper than the oriental pearls.

The Meriden Co. (International Silver Co.,
successors) will move their store from its present
location, at Twenty-sixth and Fifth Avenue, to
49-51 West Thirty-fourth Street, near Broadway,
on April 1st.

Several changes have been made in the selling
force of Henry Freund & Bro., 71 Nassau Street.
L. M. Heyman has resigned his position with this
firm and has been succeeded by Joseph Graf, who
formerly handled the New York City and ad-
jacent territory. He will, in the future, cover
the southwest and northwest. David Graf will
handle the territory formerly taken care of by
his brother in New York City and vicinity.
Freund's sales force is showing an unusually
large and attractive line of goods to the trade
this season.

At the regular monthly meeting of the Board
of Trustees of the New York Stationers' Board
of Trade, held on January 12th, the following of-
ficers were re-elected for the ensuing year : Presi-
dent, Henry C. Bainbridge; first vice-president,
James C. Aikin; second vice-president, Charles S.
Kiggins ; secretary and treasurer, Herbert M.
Condit. The following men were elected to serve
on the executive committee: Chairman, James C.
Aikin; Frederick P. Seymour, Arthur P. Jackson,
William A. Gray, Charles F. Kimpton; president,
ex-officio and the secretary-treasurer, ex-officio.
The following men were re-elected to serve on
the arbitration committee : Chairman, Charles S.
Kiggins ; Stephen Farrelly, Franklin Weston,
David A. Tower, William B. Boorum, Jr., Carl
M. Bernegeau ; the president, ex-officio. Messrs.
Hastings and Gleason were reappointed coun-
sellors and attorneys-at-law and Frank Broaker
was reappointed accountant.

Jewelers' Safety Fund Society

The Jewelers' Safety Fund Society held its
twenty-sixth annual meeting on January 12th,
at the society's offices, 15 Maiden Lane. The
meeting was presided over by President Gough.
After the reading of the minutes of the previous
meeting and other routine work the president
presented his report, as follows:

"For the first time it is my privilege to ad-
dress you as president of the society and at the
same time to congratulate you at the close of
another successful year in its history. There is
very little that I can add to what has already
been said in praise of the efficiency of the or-
ganization. The souvenir commemorating the
twenty-fifth anniversary, which has so recently
been sent to members, gives in detail all of the
numerous advantages which have, from time to
time, been added to the policies and to-day we
are in possession of insurance protection which
could hardly have been dreamed of by the
founders of the society.

"To the careful management of its officers
the society owes its consistently conservative
progress, and in the protection which we have
to-day our organization, with the aid of the
Jewelers' Protective Union, gives to our members
the splendid security which makes it possible for
us to transact business without fear of loss.

"To my fellow directors, as well as to the
secretary and assistant secretary, I beg to offer
my sincere thanks for their hearty and efficient
co-operation in everything pertaining to the wel-
fare of the society."
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The report of the treasurer was then for-
mally presented and the statement of finances
proved very satisfactory and revealed the healthy
condition of the society.

The election of the Board of Directors was
next in order and the following were elected:
Ira Goddard, James C. Aikin, Charles G. Alford,
Louis Kahn, Frederick H. Larter, Oliver G. Fes-
senden, William T. Gough, August Oppenheimer,
M. Luther Bowden, George W. Street and Henry
Untermeyer.

The new Board of Directors met on the fol-
lowing day for the election of officers and re-
elected the following for the ensuing year:
William T. Gough, president ; Louis Kahn, first
vice-president ; C. G. Alford, second vice-presi-
dent ; Ira Goddard, secretary and treasurer, and
Fred L. Goddard, assistant secretary. Executive
committee, also re-elected: F. H. Larter, Oliver
G. Fessenden, Charles G. Alford, August Oppen-
heimer and M. Luther Bowden, together with the
president and vice-president, ex-officio.

Annual Meeting Jewelers' Board of
Trade

The annual meeting and election of officers
of the Jewelers' Board of Trade was held Thurs-
day, January 27th, at 2.30 P. At., on the fourth
floor of the Silversmiths' Building. •

The meeting was presided over by President
George W. Street and after the reading of re-
ports of the various officers the matter of electing
a board of directors for the ensuing year was
taken up. This part of the proceedings proved
unusually lively, because of the fact that a second
ticket besides the one duly nominated by the
nominating committee was put in the field by
several members of the association. There has
been some friction and considerable criticism re-
garding the old board of directors, and the
nominating committee, "for the purpose of in-
fusing new blood," dropped a considerable num-
ber of the old New York and Providence mem-
bers from the new ticket, substituting other
names for them.

After considerable discussion on the part
of Messrs. Leopold Stern, of the nominating
committee; H. A. Bliss, of the Gorham Com-
pany; F. H. Larter, David Kaiser, 0. G. Fessen-
den and M. D. Rothschild, it was the sense of
the Chair that the independent ticket could not be
legally recognized according to the by-laws and
that the regular ticket was the only one in the
field. The latter was thereupon unanimously
elected.

The following is the personnel of the two
tickets :

Regular

NEW YORK
Bodenhemer, Henry
Day, Irving
Henius, Arthur
Huyler, A. V.
Ingersoll, Chas. H.
Koch, Jonas
Krower, Alfred
Meurer, Joseph
Nissen, Ludwig
O'Brien, H. B.
Rothschild, M. D.
Stearns, Albert Lester
Thomas, Seth E., Jr.
Tomes, G. I-T.
Wittnauer, E. J.

CHICAGO
Allen, Benj.
Despres, Emil M.
Hardin, John H.
Juergens, Wm. F.
Mead, M. A.
Sercomb, A. L.

PROVIDENCE
Cahoone, Geo. H.
Copeland, Wm. A.
Cutler, Harry
Foster, Theo. W.
Patterson, H. W.
Paye, Chas. T.
Watson, C. L.
Webster, Geo. K.

Independent

NEW YORK
C. G. Alford
H. A. Bliss
M. L. Bowden
0. G. Fessenden
Wm. T. Gough
David Kaiser
W. H. Kinna
F. H. Larter
Samuel H. Levy
George D. Lunt
M. D. Rothschild
Adolphe Schwob
A. K. Sloan
George W. Street
Leo Wormser

CHICAGO
Benjamin Allen
John H. Hardin
Wm. F. Juergens
Emil M. Despres
M. A. Mead
A. L. Sercomb

PROVIDENCE
W. G. Clark
Robert M. Hamilton
Fred Mason
Charles T. Paye
D. C. Percival
John T. Quayle
Charles A. Russell
C. L. Watson

The name of M. D. Rothschild, of the Ameri-
can Gem and Pearl Co., New York, was then
put in nomination for President of the Board
of Trade and he was unanimously elected. After
a speech of acknowledgment, in which he stated
that it would be his earnest effort to prevent
friction and misunderstandings of all kinds and
to fill his office without prejudice and according
to the will of the members, nominations for first
and second vice-presidents were called for and
Messrs. Charles H. Ingersoll and Harry B.
O'Brien were elected to those offices unanimously
and without opposition. A nominating committee
for the year was then elected, it being practically
the same as that of last year. Amendments to
the by-laws of the board were then brought up
for consideration and the meeting adjourned.

The differences of opinion which arose in
regard to the old directorate were somewhat of
a surprise to those who have observed the ex-
treme harmony within the organization in past
years. The cause of the difference is said to be
the extreme conservatism of the management,
which some of the members regarded as an ob-
stacle in the way of achieving maximum use-
fulness through the instrumentality of the board.
The development was doubtless the manifestation
of a progressive spirit and as such was regarded
with equanimity by the members generally. The
meeting ended in harmony, all feeling good over
the prospects for the coming year.

Meeting of Executive Committee
National Wholesale Jewelers'

Association

A meeting of the executive committee of the
National Wholesale Jewelers' Association was
held in Chicago January 17th. The meeting was
held for the purpose of taking action on un-
finished business at the last annual convention
and also to make the necessary preliminary ar-
rangements for the next annual convention of
the association, which takes place in Cincinnati
next June. A number of applications for mem-
bership in the association were acted upon favor-
ably by the committee and a number of com-
munications, referring to matters in the trade, from
jobbers, manufacturers and retailers were read
and carefully considered.

The committee which was appointed to attend
the last annual convention of the American Na-
tional Retail Jewelers' Association at Omaha re-
ported that the gathering of retailers was a great
success and that a most co-operative spirit pre-
vailed throughout all the deliberations of the
convention, and especially did they report an
earnest desire on the part of the retailers to co-
operate with the wholesalers' association in
remedying trade abuses.

President Archibald, of the National Re-
tailers' Association, was in the city at the time
of the executive committee meeting and was in-
vited to be present at one of the sessions. He
gave assurance to the wholesalers that his asso-
ciation was ready and anxious to in any way co-
operate with the wholesalers in any matters that
would be of mutual interest. President Archi-
bald said that plans had already been made for the
success of the next • annual convention of the
retailers, which occurs late in July at Detroit,
Mich., and extended a most cordial invitation to
the wholesalers to have a committee represent
them at the convention.

The visiting wholesalers were entertained by
the Chicago members of the committee at the
Chicago Athletic Club and on the night of the
18th they were the guests of the Chicago Jewelers'
Association at its annual banquet at Congress
Hotel.

Among those present at the executive meet-
ing were President A. G. Schwab, of Cincinnati;
B. C. Allen, Claude Seymour, A. W. Sproehnle,
of Chicago ; Louis Cohn, of New York ; Louis
Sickles, of Philadelphia ; Edwin Massa, of St.
Louis ; C. A. Kiger, George H. Edwards, C. C.
Hoefer and C. B. Norton, of Kansas City ; W. C.
Noack, of Detroit ; J. E. Reagan, of Indianapolis;
Philip Present, of Rochester, N. Y.; Joseph
Noterman, S. Lindenberg and Eli Gutmann, of
Cincinnati ; T. B. King and Edward Lehman, of
Denver, and Edward V. Saunders, of San Francisco.
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Annual Banquet of the Jewelers'
24-Karat Club of New York

The ninth annual dinner of the Jewelers'
24-Karat Club of New York City was given at
the Hotel Astor, Broadway and Forty-fourth
Street, New York, on Thursday evening, January

20th. The new
grand ball room of
die hotel was amply
capacious for the
accommodation of
the 600 diners and
the dinner was on
an equal scale of
magnificence with
its eight predeces-
sors.

Six-thirty w a s
the hour mentioned
in the invitations
and between that
time and 7.20 the
large reception
rooms were filled
with members of
the club and their
jeweler friends, a

large number of the latter coming from distant
cities. When the dining-room doors were
opened the celebrants filed in to the music of
an orchestra located in one of the balconies, ac-
companied by the Astor pipe organ. During the
dinner music was also furnished by a ladies'
quartette and the New York Letter Carriers'
Band, whose services were secured through the
courtesy of Postmaster Edward M. Morgan. The
usual stunt of joining in the choruses of the
popular songs sung by the quartette was indulged
in and also, as usual, the singers were applauded
by themselves with great vigor.

After the invocation and the singing of the
national anthem by all present the following
menu was disposed of:

Menu
Cape Cod Oysters
Sherry Amontillado

Cream of Chicken, Princesse
Olives Celery Radishes Salted Almonds

Florida Shad a la Mexicaine
Stuffed Tomatoes Peruvienne

Haut Sauternes, 1905
Noisettes of Lamb a la Cendrillon

Potatoes Dauphine French Beans
Vol-au-Vent of Sweetbreads a l'Allemande

Fresh Mushrooms
Clicquot, Yellow Label Dry
Clicquot, Gold Label, Brut

Curacao Sherbet
Roast Mallard Duck, Currant Jelly

Fried Hominy Salade Kuroki
Fancy Ice Cream

Assorted Cakes Assorted Fruits
Liquers Cafe Noir Apollinaris

With the coffee and cigars handsome sou-
venirs of the occasion in the form of silver-headed
Allison & Lamson folding dress suit canes were
given out.

David Kaiser, president of the club, officiated
as toastmaster and seated with him at the
speakers' table, beside the speakers' themselves,
were a number of distinguished guests, among
whom were : J. P. Archibald, President of the
American National Retail Jewelers' Association;
James S. Blake, President of the Boston Jewelers'
Club; Louis P. White, President of the Philadel-
phia Jewelers' Association ; Hon. Henry Fletcher,
Mayor of Providence and a prominent New
England manufacturing jeweler ; Col. Charles H.
Luscornb, Hon. John Proctor Clarke, Augustus K.
Sloan and Col. John L. Shepherd, of The Key-
stone Watch Case Co.

President Kaiser's Address

In opening the second part of the evening's
entertainment and welcoming the club's guests,
Toastmaster Kaiser said:

"GENTLEMEN :—The Jewelers' 24-Karat Club
extends its honored guests, its members and their
friends a most hearty welcome to this, its ninth
annual banquet.

President David Kaiser
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"We have assembled in this beautiful hall,
under far different auspices than at any time
during the past two years; the business de-
pression that affected all trades during those
strenuous times has disappeared and once again
our club, its members and the trade that we
represent have come into 'their own.'

"We look forward without trepidation, to 24-
karat times for many years to come, and what
'24-karat' times means is best illustrated by the
hilarity and good fellowship that we see about
us here this evening.

"Our club represents purely the social side
of the jewelry trade of our great city and its
annual banquets are conducive to the forming,
renewing and cementing of business friendships
that are of inestimable value and benefit, both to
its members and the trade at large.

Guest's Badge

"But, gentlemen, it is not my purpose to
make a lengthy address. I am forcibly reminded
of the story of a gentleman who, walking down
a Virginia pike one day, heard loud cries emanat-
ing from a hut by the roadside. Opening the door
he saw a large colored gentleman busily engaged
in beating a colored lady. 'Stop that!' he cried.
'What do you mean by beating this woman?'
`Dats all right, boss I Dis yere woman is mah
wife and she done gone and left the chicken coop
open and the chickens is all got away.' Well,'
said the gentleman, 'what's the harm? They will
all come home.' Come home 1' said the darkey ;
'not much, dem air chickens won't come home;
dey'll all go home.'

"I don't want any of my chickens to `go
home' as yet, so I will close before such a
calamity occurs and give our distinguished
guests an opportunity to be heard.

"I know of no better way to begin the pro-
ceedings of the evening than to ask you, one
and all, to rise and drink a toast to the President
of the United States. 'We loved our Teddy, but
Oh you Bill.'"

Hon. John Purroy Mitchell welcomed the
out-of-town guests to the city as the representa-
tive of Mayor Gaynor and responded to the toast,
"The City." Mr. Mitchell is President of the
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New York Board of Aldermen and handed that
distinguished band of statesmen a number of
compliments when he said:

"After some bitter experimenting in diamond
mines, which netted me only bush fever, valuable
experience and lost time, I can now say that in
making good at the diamond trade you people
have accomplished a task than which there is
none more difficult except that of getting some
useful results out of the Board of Aldermen.

"The Board of Aldermen is an ancient insti-
tution and for that reason it deserves some re-
spect, but for no other that I have been able to
discover in its history in recent years. I have
been connected with it only twenty days, but
already I feel sorely tempted to go to Albany
and ask the Legislature to wipe out of existence
the entire body, including its president.

"It used to be of some power, but all that
has now been transferred to the Board of Esti-
mates. The Board of Aldermen has become only
a body where obstruction can be practiced and
where men who were removed by the Chief
Executive of the State can be sustained and
ordered reinstated."

United States Senator Norris Brown, of
Nebraska, taking as his subject "Plated Ware,"
discussed humorously for the jewelers, "the
paste, gold brick and plated goods" in politics
and legislation, which, he said, the Senators
perennially hand out, not only to the public, but
also frequently to each other.

He said that the proposed amendment
authorizing an income tax was an exception of
this gold-brickery of legislation, and denounced
as unpatriotic the New York objection to it on
the ground that it fails to exempt from taxation
State and municipal bonds.

Senator Brown thanked the club for the
"good time he was having" and said that the
club's committee on speaking went down to Wash-
ington and asked all the Senators there to attend
the dinner, but they all had other engagements
"except Jeff and me" (referring to Senator Davis,
who was another of the evening's speakers). He
spoke of himself as "an inmate of the United
States Senate" and most of his talk was devoted
to a humorous account of his experiences as a
new member of "the Millionaire's Club," as the
Senate is frequently designated. He flatteringly
remarked that there was only one real Senator in
the United States, and he was from Rhode Island.

The next speaker on the programme was
Rev. Nehemiah Boynton, of Brooklyn, without
whom, it would seem, no 24-Karat dinner would
be complete, as he is a regular attendant. In
responding to the toast, "Jewels and Barleycorns,"
he gave one of his characteristically witty talks.

When Dr. Boynton sat down Col. John L.
Shepherd was introduced by the toastmaster and,
stepping up to the Doctor and looking him
squarely in the eye, said that he wished to
indulge in the first opportunity of his life "to
talk back to a preacher.' The Colonel then pre-
sented, on behalf of the club, "an American watch,
typical of American spirit." In accepting the
gift Dr. Boynton remarked that he had hoped
in attending the dinner to escape from the
minister's usual duty of remarking that "the
usual offering will now be received.'

A telegram was read from John Temple
Graves, editor of the New York American, re-
gretting that pressing business prevented him
from being present.

Walter M. Chandler, who presented himself
as "only a plain lawyer in the presence of a
distinguished array of judges, colonels, ministers,
admirals, etc.," changed the subject of his toast
from "Our National Peril" to "The Other Side
of the Question, or What Others Think of Us,"
giving some expressions of opinions that he had
received from a number of Europeans regarding
the American's worship of the almighty dollar.
He said:

"To express their scorn and contempt Euro-
pean critics declare that Americans are strangers
to the fine arts and have no prestige of which to
boast. They declare that Europeans are the
keepers of the art treasures of the world ; that
theirs is the Louvre, the Dresden Gallery, the
British Museum ; that theirs is the Transfigura-
tion, the Sistine Madonna, the Venus di Medici;

(Continued on page 200
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The jobbers have been unusu-
The Business ally active this month in getting
Outlook their lines in shape for the

road. In many instances re-
tailers will find that either new travelers, or
travelers who have changed their connections
will call on them, for there have been more than
the usual number of changes in traveling staffs
among western jobbers, more especially Chicago
jobbers. In many instances jobbers have placed
two and three additional men on the road, all of
which helps to prove that the jobbers have confi-
dence in the outlook and are backing it up. Ad-
ditional evidence to prove the tenor of this
analysis of business conditions is to be found
in the new life which seems to have been instilled
into the watch business. It cannot be denied
but that this department of the jewelry business
has been a bit "off color" the past year. This is
directly traceable to a number of disturbing ele-
ments which have infested the watch business
and which fortunately have been eliminated. The
atmosphere has been clarified and an excellent
watch year is looked for.

The conditions in other lines are fully as
promising as in the jewelry industry. In spite of
all the talk about the increased cost of living
the army of unemployed has simmered down to
the point where it is safe to say that every man
and woman able and willing to work will be em-
ployed and at a higher average remuneration
than ever before. Unless all signs fail, two, will
be a year when the ninety million people of this
country are at their maximum buying power; a
year when the record-breaking harvest of last fall
will satisfy demands for more necessities and
vastly more luxuries than the nation ever bought
before. A recent resume of the automobile in-
dustry showed that 250,000 automobiles are being
built this winter. This means $300,000,000 for
pleasure cars alone, and its only an index of the
prosperity ahead of us.

Chicago jewelers in general are well satisfied
with the present business outlook. The past
month has been one of cleaning up the business
of tgo9 and getting ready for 19to. The cleaning-
up process has demonstrated a successful year's
business and the "getting ready" shows, beyond
a doubt, that the jewelers of Chicago and the
West are preparing for big things the coming
year. A trip during the past month through this
western country brought to light an unusually
healthy and enthusiastic feeling in the jewelry
trade, as well as all other commercial lines. In
the large jobbing centers the wholesalers, with few
exceptions, report collections entirely satisfactory
and in a number of instances they have been pleas-
antly surprised; not so much so by the numerical
strength of the remittances, but rather in the large
individual settlements in full, or nearly so. This
is held out as a most encouraging indication, em-
phasizing, as it does, the healthy financial condi-
tion of the retailer. There have been a number
of failures in this western section, many of them

of minor importance and two or three of con-
siderable consequence. Of the latter, those that
were not expected, were of such questionable
nature as to be safely disregarded in the analysis
of present conditions.

Eastern manufacturers' agents who started
through this section immediately after the holiday
season have, the vast majority of them at least,
made one trip and with very few exceptions re-
port the jobbers in an excellent frame of mind.
Jobbers started buying early this season and the
exceptions referred to have invariably come from
those who misjudged the situation and presented
their lines too late.

The Chicago Association of
Merchants' Commerce announces that it
Excursions to has been successful in securing
Great Central a rate of one and one-half fare
Market for the round trip on all rail-

roads for merchants living in
towns embraced in the territory of the Central
Passenger Association. The coming dates for the re-
duced rates are as follows : Second meeting, Janu-
ary 29th to February 4th, inclusive ; third meeting,
February 12th to 18th, inclusive ; fourth meeting,
February 26th to March 4th, inclusive. The dates
for returning are as follows : February 2d to 12th,
inclusive ; February toth to 26th inclusive ; March
2d to 12th, inclusive. The following rules re-
garding tickets must be carefully observed : Parties
must, in all cases, ask for and obtain from the
ticket agent at the point of starting, a certificate
(not receipt). Your certificate, together with the
membership card or application for membership,
must be presented to the association secretary
at Chicago. If correct, the secretary will approve
the certificate and see that it is properly validated
by the joint agent of the railway companies. The
certificate, when so validated, will be exchanged
by the ticket agent at Chicago for the return
ticket upon payment of the required amount as
set forth above. These tickets are good to return
only via the route over which the original ticket
was purchased. If you do not hold a member-
ship card which is issued at the office of the as-
sociation, be sure and secure an application for
membership card from your wholesale firm or
manufacturer, who can only issue and must ap-
prove these applications and who must be a sus-
taining member of this association, otherwise your
return railway certificate cannot be validated.

In addition to this rates on the Chicago &
Alton R. R. and the Wabash Railway, with pro-
portionate rates to Chicago from all points on
their lines in Missouri, including Kansas City,
have been made. Dates of sale and of return
for these special excursions may be had on appli-
cation to any of these companies' agents.

News From the Trade

Richard 0. Kandler, President of the
Jewelers' School of Engraving, has issued a very
handsome and elaborate catalogue of his school.
It contains a number of sample plates of work
done by his students and such information as
would be desired by anyone contemplating a
course in engraving. The catalogue will be sent
free upon application.
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The many friends in the trade of Dr. George
W. McFatrich will be very much pleased to learn
that the doctor has so far recovered from his
serious illness as to be able to be removed to
his home from the Henrotin Memorial Hospital.

The Chicago management of the American
Silver Co. announces the following list of
travelers for two: C. M. Fairley, formerly of
the Rockford Silver Plate Co., will cover Texas,
Oklahoma and Missouri, the territory formerly
made by Mr. Renker ; J. W. Brooks will make
Minnesota, the Dakotas and Wisconsin, as for-
merly, and George Y. Cheney will continue to
cover Illinois, Indiana and Michigan. J. M. Lane
has been transferred to the Coast and J. B. Renker
will cover Mr. Lane's old territory in Iowa,
Kansas and Nebraska.

F. H. Wittstein, son of A. H. Wittstein, of
Schraeder-Wittstein Co., who at one time was
identified with Arch Crown Mfg. Co., and re-
cently with Charles T. Graves & Co., will travel
for the Schraeder-Wittstein Co. in the West
during 1910.

A. Passover, of the firm of Passover &
Pokrass, has bought out Mr. Pokrass's interest
and the firm will hereafter be known as A. Pass-
over & Company. The firm does a manufactur-
ing business and is located in the Mentor Building.

George B. Moore, manager of the catalogue
department for C. D. Peacock, is enjoying a
month's vacation on the Cuban plantation of
M. J. Whitfield, of New York, an uncle of Mrs.
Moore.

At a meeting of the Ways and Means Com-
mittee of the Chicago Association of Commerce the
following members of the jewelry trade were ap-
pointed to constitute a sub-committee on jewelry
and kindred lines : Walter Fraser Brown, of the
Bannatyne Watch Co., chairman ; J. T. Brayton,
of the Julius King Optical Co., and Fred Thearle,
of C. H. Knights-Thearle Co.

Mark Eisman, formerly the southern repre-
sentative of the L. Bauman Jewelry Company,
of St. Louis, was in Chicago early in the month
calling on his many friends. He has severed his
connection with the St. Louis company.

J. R. Payne, who for a number of years
past has represented the Meriden Cutlery Co., in
Chicago and the West, has severed his connec-
tions swith that company and expects to remove
to the Pacific Coast. The western office of this
company is now in charge of H. G. Morse, as-
sisted by W. S. McMillan.

The many friends in the trade of L. New-
house, a jobbing jeweler in the Columbus Me-
morial Building, will extend their heartfelt sym-
pathies to him upon the death of his wife, which
occurred the middle of the month. Mrs. New-
house was 58 years old and death came after a
lingering illness.

George F. Kissick, Chicago representative of
Mantien Bros. & Elliott, suffered a severe attack
of appendicitis during the past month. His con-
dition was at one time thought to be serious
but improvements set in and it was decided to
postpone an operation until March.

Gus Weinfeld has resigned his position as
traveler with the Stein & Ellbogen Company and
will hereafter represent L. Gutmann & Sons, of
Cincinnati.

The National and State Bank of Chicago
held their annual meeting during the past month
and the following members of the Chicago
jewelry trade were elected or re-elected as direc-
tors : Central Trust Co., A. H. Revell ; Chicago
Savings Bank, C. D. Peacock; Commercial Na-
tional Bank, F. A. Hardy; Corn Exchange Bank,
Charles H. Hulburd; Illinois Trust and Savings
Bank, Charles H. Hulburd; tnglewood State
Bank, F. G. Thearle, vice-president ; First Na-
tional Bank, of Englewood, C. H. Knights.

Henry G. Pfordresher, Chicago and western
representative of the Eastern Jewelry Co., left
late in the month on a short trip to Detroit,
Cleveland, Toledo and Columbus.

Martin Stecker, formerly a watchmaker for
Cole & Young, at South Chicago, died the early
part of the month.

James Sutherland, formerly with the Schraeder-
Wittstein Company, is now representing the H. H.
Curtis Co., of North Attleboro.

Lou Williams, formerly a traveler for Norris,
Alister & Co., will hereafter represent Theodore
W. Foster & Bro. Co. in the West and Southwest.

(Continued on page 203)
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OUR TRAVELING TRUNKS REFLECT

THE BIG THINGS OF 1910

ff, With the bright outlook for the coming year
we are pleased to announce extensive preparations
to meet the wants of the trade. We have increased
our capacity our usefulness to you our ability
to handle your business more satisfactorily than
ever before by expanding our lines and arranging
to add additional floor space May 1st.

ti Nineteen Ten will be a year of big things. We
have assembled our lines with the idea of reflect-
ing this prosperity in our travelers' trunk. They
are in the field. Look the line over. You will find
snappy, up-to-date goods with unusual selling power.

41 Depend on us for your diamonds. Remember,
that we import in the rough and polish in our own
cutting works the larger portion of the diamonds
we handle. The most advantageous prices and the
largest selection is the result.

41 CALL ON US WHEN IN CHICAGO. Inspect our sales=
rooms and investigate our facilities for offering you not only the
Right Goods at the RIGHT PRICE, but also the RIGHT SERVICE.

STEIN (Sc ELLBOGEN CO.
Diamond Cutters, Importers and Wholesale Jewelers

COLUMBUS MEMORIAL BUILDING, CHICAGO
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Reuben Cohan, Chicago and western repre-
sentative of the George H. Cahoone Co., returned
late in the month from an extended trip to the
factory.

Robert L. Wells, formerly with the Tuttle
Company, of Portland, has been added to the
traveling force of Despres, Bridges & Noel. He
has been assigned the territory formerly covered
by Harold Forbes, from Denver to the Coast.

R. H. Faris, well-known jeweler of Winfield,

Iowa, was a caller on the local market early in the
month. He recently sustained a loss by fire,
which was fully covered by insurance.

Henry Paulson & Co. have decided to send
out a number of their house salesmen in addition

to their regular traveling force. These salesmen
will include Harry Olson, who will travel be-
tween Omaha and the Coast, and Roy While,

who will travel between Chicago and Omaha.

L. R. Douglass will represent them in northern
Iowa, Minnesota, South Dakota and part of Wis-
consin. Joseph Hornback, formerly of Cincinnati,

is a new addition to the staff and will travel in
Indiana, Michigan and Ohio.

C. H. Reynolds, a well-known retail jeweler
of Alpena, Mich., celebrated his thirtieth anni-
versary as a retail jeweler in that city January 8th.

Hugh King, Chicago and western representa-
tive of the Queen City Silver Company, of Cin-
cinnati, and the Fessenden Co., of Providence,
R. I., has moved his headquarters to 511 Hey-
worth Building. He left late in the month for
an extended trip to the Pacific Coast.

William H. Beck, of the well-known firm of
William H. Beck & Co., Sioux City, Iowa, was
one of the prominent out-of-the-city jewelers who
attended the annual banquet of the Chicago
Jewelers' Association. Mr. Beck states that they
have secured a new lease on a most desirable
location directly opposite their present place of
business and expect to occupy the new location
within the near future.

Considerable interest is being manifested by
the jobbers in the trade here in the new office
building which will be erected on the northeast
corner of Madison & Wabash Streets by Jacob
I,. Kesner, formerly manager of "The Fair," who
forsook State Street mercantile business for big
realty ventures. The building will be known as
the Kesner Building and will be seventeen stories
and of fireproof construction. The building will
be devoted to offices in general and a number of
Chicago jewelry jobbers are understood to be
negotiating to lease it.

An involuntary petition in bankruptcy was
filed January 8th against Samuel Fetterstern, 980
Milwaukee Avenue, this city, who recently moved
here from Green Bay, Wis. IIis liabilities are in
the neighborhood of $7800 and his assets Woo.

W. A. Parker, formerly a traveler out of the
New York office of M. A. Mead & Co., has ac-
cepted a similar position with the Rockford
Watch Co.

Clarence J. Roehr, Chicago and western rep-
resentative of the Bassett Jewelry Co., returned
late in the month from a two weeks' visit to the
factory at Providence.

Harry Ellison has been added to the travel-
ing staff of H. F. Hahn & Co. and will travel
through Iowa, Minnesota and Nebraska.

Frank J. Dunn, son of Mathew Dunn, of
Dunn & Rodenburg, will represent the firm in
Chicago and the West during two.

H. J. Hagen has severed his connection as
traveling salesman for Swartchild & Co. and
will represent the Stein & Ellbogen Co. in his
old territory in the future.

P. M. Hurley, of the Floyd Mfg. Co., o.f
West Somerville, Mass., was in Chicago early in
the month on his way to the Coast.

Stein & Ellbogen Co. have added considerable
floor space to their present location by leasing
the room occupied by the Daggett & Clap Co. and
other eastern manufacturers' agents. The wall
will be torn down and the space added to their
salesrooms.

Arthur Josephs is the new Chicago and
western representative of the Fontneau & Cook
Co. to succeed Frank Barton. He will retain
the old headquarters in the Heyworth Building.
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G. A. LeRoy, advertising manager for the
Western Clock Co., returned from a six weeks'
trip to Europe.

Mollie Schiavone, her father, Francisco, her
mother, Gilorma, and her sister and brother-in-
law, Mary and John Mortoccio, were found not
guilty of having robbed Pasquale Schiavone, the
West Taylor Street jeweler and banker of more
than $97,000. The indictment against Angelina
Schiavone, daughter of the jeweler, who testified
on the witness stand that she had stolen the
large sum of money from her father's bank,
of which she was cashier and had given it to
her relatives, who had promised to get her a
husband, will be quashed.

The Chicago and western trade was grieved
to learn of the death of John Hoagland, the
western representative of the F. J. Pearce Co.,
Providence, which occurred from heart failure at
his home in East Orange, N. J., January 54th. He
had been ill but a few days and his death came
as a great surprise to his many friends. He had
been coming to Chicago and the West for years
and had many friends here.

Walter H. Ellis, of Muncie, Ind., and John B.
Hesselbrock, of Liberty, Ind., have made volun-
tary assignments in bankruptcy. Ellis' liabilities
are given as $2606 and assets $2o77. Hessel-
brock's assets are said to be in the neighborhood
of $22oo, with liabilities at $3300.

Harry H. Fuer, traveler for the A. F. Smith
Co., of Omaha, spent a portion of his winter
vacation in Chicago early in the month.

The Chicago press, in publishing a summary
of the total amount of business done during 1909
by the wholesale jewelry and optical houses of
Chicago, arrived at an estimate of $57,00o,000, as
against $52,000,000 during 1908.

Benj. Allen, of Benj. Allen & Co., accom-
panied by Mrs. Allen, is sojourning in southern
California.

Lyman B. Coe, salesman for the Weyhing
Bros. Mfg. Co., of Detroit, died at his home in
this city early in the month.

The A. C. Becken Co. has given up the
Santa Fe watch inspection and it is now in charge
of M. A. Mead & Co.

W. H. Heiman, a well-known jeweler of
Terre Haute, Ind., committed suicide in a hotel
in that city January 12th. He left two letters
charging that Effie Sellsbury, a stepdaughter, in-
duced him to come to Chicago and then adminis-
tered poison to him while the two were eating to-
gether in a restaurant. He stated in these letters,
one of which was addressed to the police, that the
poison did not take effect until he returned to
Terre Haute. The police do not credit his story

and declare he took poison voluntarily while
demented.

Charles H. Pfeil, one of the oldest manufac-
turing jewelers of Chicago, .died January 15th

at the family residence, 3734 Wilton Avenue, after
a lingering illness extending over six months.
He had been a resident of Chicago for the past
twenty-seven years and devoted all his time to
the manufacture of jewelry and acquired an
enviable reputation as a designer. He was a
Mason, a Shriner and an Elk and took particular
pride in designing emblems for these lodges.

Charles J. Dodgshun, Chicago and western
manager of the Waterbury Clock Company, died
at his home in this city January 17th. He had
been closely identified with the jewelry interests
of Chicago for the past twenty years and was a
prominent member of the Chicago Jewelers' As-
sociation, of which organization he was president
several terms. He was born in Hamburg, Ger-
many, in 1848, of English parents and received
his early education in England. He came to
America at the age of 16 and went to work for
a large eastern importing house. He had been
identified with the Waterbury Clock Co. for
forty years, the latter half as western manager.
His health was seriously impaired several years
ago by a collision with a vehicle near his home.
He was well and favorably known in Chicago and
the West. He was an indefatigable worker for
the company he represented and for the advance-
ment of the jewelry interests in Chicago.

Albert L. Haman, the well-known watch job-
ber of St. Paul, was in Chicago the latter part
of the month on business. He speaks very well
of the business prospects in the northwest.

Mack Hurlburt, of Fort Dodge, Iowa, former
president of the A. N. R. J. A., was a guest at
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the Chicago jewelers' banquet. He spent several
days doing his fall buying.

Prominent jewelers from out of the city
who attended the annual jewelers' banquet in-
clude: J. Fred Kramer and John Herschede, of
Cincinnati ; Orr L. Keith, Iowa City, Iowa; Harry
H. Hamilton, New York ; J. Reed Elliott, St.
Louis, Mo.; J. R. Mercer, Kansas City; R. W.
Plumb, Des Moines; George F. Beach, Valparaiso,
Ind.; Leonard Krower, New Orleans ; Louis Cohn,
New York ; C. A. Kiger, Charles Hoefer, George
Edwards, C. B. Norton, Kansas City; E. V.
Saunders, San Francisco; Edw. Lehman, Denver;
Arthur Rovelsted, Elgin; Leo Ludwig, Kansas
City; Joe Reagan, Indianapolis ; Thomas Juselc,
Elgin ; Eli Gutmann, A. G. Schwab, Joe Noter-
man, Cincinnati, and S. M. Jenkins, Richmond, Ind.

The Executive Committee of the American
National Retail Jewelers' Association has defi-
nitely decided upon Detroit as the place of meeting
of the next convention and July 25th, 26th, 27th,
28th and 29th have been set as the dates. Claud
Wheeler, of Columbia, Mo., secretary of the as-
sociation, will have full charge of the exhibit hall
and will be on the ground three weeks before
the convention convenes. The members of this
committee, including President Archibald, Vice-
President Joe Mazer, Claud Wheeler and 1'. L.
Combs, of Omaha, were in Chicago for several
days the past month and attended the jewelers'
banquet.

Charles Hoefer, of the Woodstock-Hoefer
Watch and Jewelry Co., of Kansas City, spent
several days in Chicago and attended the jewelers'
banquet. The Chicago trade is always glad to
see "Charlie" Hoefer.

John Herschede, of the Herschede Hall
Clock Co., of Cincinnati, was in Chicago several
days during the past month calling on his many
business and personal friends in Chicago.

Edward Elvyn, advertising manager for tlw
Goldsmith Bros. Smelting and Relining Co., died
January 20th after a short illness of paralysis of
the lungs. He identified himself three years ago

with this corpora-
tion and during
that time made a
great many friends,
to whom the an-•
nouncement of his
death came as a
great shock and
surprise. In many
respects Mr. Elvyn
was a remarkable
type of man. Pos-
sessing a cheerful
and most lovable
disposition he made
friends with every-
one and always had
a kind word of
welcome. Ilis jovial
disposition stood
out in wonderful
contradistinction to
a most unfortunate throat affliction lvhich necessi-
tated the constant use of silver tubes for breath-
ing purposes. Above all he loved good stories;
loved to hear them and to tell them. A phase of
his character, which few of the many people in
the jewelry trade who met him knew of, was
his home life. It was ideal. He made a fortune
in the clothing business in Sherman, Texas, but
he is said to have spent it all in affording his
daughter, Myrtle Elvyn, the noted pianist, all the
advantages of the great music masters of Europe.
His many friends will miss him ; miss his smile
and his warm-hearted greeting, but he will always
be remembered by them as an unusual man—one
in whom were embodied the good cheer of the
hearty good fellow, the faithfulness of the con-
scientious employee and the self-sacrifice of a
loving and dutiful father and husband. "Just
love, that's all, from Ed," is what he wrote on
his photos before he distributed them to his
friends shortly before his death. This serves
as an index to his character. He was 54 years
of age and is survived by his widow and one
daughter. His widow is a sister of Simon and M.
Goldsmith.

Ed ward I;liu vy

Moseley Lathes are up-to-date in every par-
ticular and this is due to the great care taken in
their manufacture. Get the genuine.—Adv.
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Annual Banquet of the Chicago
Jewelers' Association

A Jewelers' "Yip"
E-Yip-I-Addy for Jewelers' Day,
The best of all the year;

Cares and worries have flown away—
We all agree it is good to be here.

Then Yip-I-Addy to every one,
Of all the days this is the day,

So remember the best and forget all the rest,
Yip-I-Addy-I-Ayl

With this stirring melody on their lips mem-
bers of the Chicago Jewelers' Association and
their guests gathered around the festal board
January i8th in the Gold Room of the Congress
Hotel to enjoy the thirty-third annual banquet
of the association. This association is the oldest
trade organization in Chicago and the annual
gathering is the event of the year for the jewelry
interests. Thirty-two banquets have preceded
this one, each a success, but whatever may be
said of its predecessors the thirty-third affair
needs additional words. Never did the good
fellowship feeling get a better sway; never were
the songs and the speeches so to-the-point and
in such perfect harmony with the occasion as
at this gathering.

At the speakers' table were seated several of
the Chicago pioneer jewelers, who are charter
members of the association, and in the words of
one of these "the traditions of the founders of
this organization were maintained to the letter by
the committee in charge of this banquet, and the
jewelry interests of Chicago have every reason
to be proud of the Chicago Jewelers' Association."

An unusually large number of out-of-town
guests graced the occasion. The entire executive
committee of the National Wholesale Jewelers'
Association were present as the guests of the
Chicago jewelers, and retailers from all sections
of the country were also present. Covers were
laid for 325. The menu was elaborate and the
service excellent. Between courses a quartette
lead in the singing of familiar songs, in which
the banqueters joined. As a welcome to the
guests the quartette sang "Chicago's Welcome"
to the tune of "So Long Mary," but the quartette
had scarcely sung the opening words before every
jeweler in the banquet hall was singing.

Chicago's Welcome
What's the spot you see upon the middle of the map?

That's Chicago.
All the roads are leading to it 'til they overlap.

That's Chicago.
Friends are coming in from everywhere,
Glad hands hold a welcome for them there,
Fellowship and force are in the air.,

Within our own Chicago.

Rising from her ashes but a score of years ago,
That's Chicago.

Giving to the world at last her great and only show,
That's Chicago.

Nothing small in anything we plan,
Nothing small in our Chicago man,
Nothing like it since the world began,

And that's our own Chicago.

CHORUS
Hail, Chi—ca—go,
City of our homes so dear,
Hail, Chi—ca--go,
Welcoming afar and near,
All the hosts who are coming to Chicago as they do,
Hail, Chi—ca—go, she shall ever welcome you.

President Hahn Welcomes Members and Guests

After the last course had been served and
cigars passed Harry W. Hahn, of H. F. Hahn &
Co., and president of the association, called the
banqueters to order. His welcome to the mem-
bers and guests was warm-hearted, full of cheer
and a most fitting opening of the speakers' pro-
gramme. A number of times he was interrupted
by applause and at the close of his remarks he
was cheered to the echo. His address follows:

"Gentlemen of the Chicago Jewelers' Association
and Guests:

"As the chief executive of the Chicago
Jewelers' Association it affords me a great deal
of pleasure to welcome you to our annual banquet.
It was in 1876 that the busy men of the jewelry
trade conceived the idea of forming this associa-
tion. An organization that has withstood the
ravages of three decades must be founded on
something more durable than the possible oppor-

tunities for commercial advantage. The men
who are responsible for this organization valued
the fostering of acquaintanceships and the cement-
ing of friendships. It is this underlying stimulus
that has nourished the body of the Chicago
Jewelers' Association, made its heart beats regu-
lar, its brain active and its character above re-
proach.

"It is unfortunate for us that we are privileged
to have with us to-night only a few of those men
Whose ideas and ideals we are so proud to emu-
late; a large majority of whom have gone to their
long home, whence no traveler returns. However,
we are mindful of their legacy; we value their
wise counsel; we cherish their conservatism and,
unless all signs fail, the Chicago Jewelers' As-
sociation will follow closely the lines so deeply
furrowed, and march on, as it has in the past,
commensurate, however, with new ideas and new
ideals and keep pace with the successful business
man who is always on the alert.

"Gentlemen of the Chicago Jewelers' Associa-
tion, in days that have been dark in times of
stress, both at home and abroad, you have been

President Harry W. Hahn

frequently called upon and never have you been
found wanting. You may be proud of your past,
content with the present, and hopeful for the
future."

No Chicago jewelers' banquet would be corn-
plete without William P. Williams, better known
as "Billy Williams, as toastmaster, and he
wielded the gavel upon this occasion with all
his original with and humor.

The first speaker was Henry Barrett Cham-
berlin, of the Chicago Record-Herald staff. His
subject was "Filling Space," and he did. The
jewelers were particularly fortunate in having
had another opportunity of listening to Dr. Emil
G. Hirsch, who responded to the toast "Indi-
viduals." Dr. Hirsch made a plea for individu-
ality and declared if men are judged by their
individual accomplishments race prejudice will
disappear. "Throughout the whole of modern life
we have lost somewhat the proper conception of
the importance of individuality," said Dr. Hirsch.
"A man who does his own thinking is branded
as a crank. If he fails to heed our warning we
call him an anarchist, a disturber of the peace
and a general nuisance simply because his mental
development possesses individuality. To have a
political opinion of your own is called intolerable.
Those who will not masticate what others have
cooked and cut are called insurgents. But it
is upon rebels and insurgents and heretics who
dared to speak their own mind that progress de-
pends. We are where we are in America because
we have had men who dared to step out and ex-
press their individuality. We have come to judge
nations, races and classes by general impressions.
We are forgetting that there are vital individual
differences in different races. We must get out
of class judgments and race prejudices. We
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should judge men as individuals, not as class
members or members of a race. None of us
is responsible for his parents. I should have
liked to have been born in America. But
not being born in America why should I
be designated as a foreigner. The foreigner
in America is the scapegoat for every-
thing that is out of joint simply because we
judge him as a class. He is made responsible for
all our wrongs because we do not individualize
him. All this must be changed until men are
valued as men. It is the man as an individual
that holds in his hand the fate of nations, race
and humanity."

The third speaker of the evening was John
V. Higginbotham, of the National Biscuit Co.,
who responded to the toast, "The Heart Side of
Life." Among other things, he said:

"Selecting an afterdinner speaker is a good
deal like picking a husband. You do not know
whether you have a good one or not until you
find out your mistake. Then it is too late. A
bright woman writer says that the only infallible
husband test is to marry the brute; and that is a
good deal like eating a mushroom to find out
whether it is a toadstool or not.

"Again, a speaker may make good once and
do business for years on the memory of that one
success. In such a case his audiences are entitled
to a legal separation on the grounds mentioned
by the old colored woman who said: 'Judge, I
wants a divorce him my ole man.' What's the
matter, Caroline? Does he beat you?' I'd jest
like to see that bandy-legged, sawed-off nigger
try it once.' Doesn't he give you money enough?'
'Yas, sir. • He gimme sixty cents Saturday evenin'.
No trouble 'bout money. 'Then why do you want
a divorce?"Well, I'll tell you, judge, it jest
appears like I'd los' my taste fer hint'

"Fortunately for you, gentlemen, the Christ-
mas spirit generally manifests itself more or less
extravagantly. I had a friend one time who
was even more selfish than I was. I saw him in
an elevator in the Home Insurance Building a few
days before Christmas. I said, 'Hello, Fred! Is
Santa Claus holding your nose up against the
grindstone as usual?' He said, ̀ No, I am only
making one present this year.' To your wife,
I hope,' I suggested. 'Surest thing in the world,'
he replied. It is sweet to see all of the warm
affection of youth crystallize into love for one's
wife as a man approaches middle age. Here was
a man who had once been wealthy. Dollar by
dollar his money had slipped away, but out of
his poverty he still had saved enough to brighten
the Christmas hour for the companion of his life.
I said, 'What are you giving her, Fred?' He said,
'I've bought her one of them Gillette safety
razors.'

"I like these dinners; I like the idea on
which they are based. I do not believe that we
pause often enough in our rapid business life for
these friendly gatherings. If you only knew it,
your unprincipled competitor is not such a bad
fellow after all. He is animated by much the
same motives as moves you. A decent living, an
education for the kids, something laid away for
old age—these are his aims as well as yours. He
enjoys searching for the joint of a spring chicken
with a case knife much more than trying to
locate your fifth rib with a stiletto. These dinners
bring out the best side and you ought to have
them as often as your digestion will permit."

The last speaker was Wilbur D. Nesbit, on
the "Innocent Bystander," in the Chicago Evening
Post. He is ever a favorite with Chicago
"A Friend or Two," which he read by special
request. At the close of his remarks the ban-
queters joined in the singing of "America" and
the thirty-third gathering of Chicago jewelers'
banquet, the most successful one in the history
of the association, was over.

The success of the affair is due, in a large
measure, to William F. Juergens, chairman, and
the other members of the banquet committee,
which included A. L. Sercomb, Lem W. Flershem,
F. G. Thearle and Claude Seymour.

The reception committee was composed of
A. W. Sproehnle, A C. Becken, John Cox, Guy
V. Dickinson, C. H. Spencer, R. W. Morris, Emil
Despres, George G. Gubbins, Frank Milhenning,
Max Ellbogen, Max Mayer, Walter V. Gishlin,
E. J. Hahn, James W. Clark, E. M. Lunt and
Harry M. Carle.
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We have in complete assort-
ments the latest and best in

Boss
Crescent
Crown and
Keystone

CASES

Solid
Gold

And

Howard
Elgin
Waltham and
Excelsior

WATCHES

Prepare for a Good
MOVEMENT and CASE Ycar

All signs point to a successful watch and
case year. Be prepared for it—replenish your
stock. Rely on us to give you all the latest
and best ideas in cases arid movements.
Remember, that to keep ahead of competition
in SUCCESS is to keep ahead of it in IDEAS.

Every ounce of our reserve energy has been
concentrated on the case and movement end of
our business—we have looked into the future—
we have anticipated your wants and can be of
material assistance in making this your biggest
case and movement year.

The manufacturers of standard cases and movements have
protected your interests with a new selling policy by virtue of which
we will bill you all cases with no discount, except for cash.

We have protected your interests by laying in the biggest stock
of cases and movements in our history. Don't bank your fires.
Get in touch with our stock and keep your steam up. Remember
every pound of steam generated means an increased impetus and
advantage gained over the competitor whose fires are down. Get
something the other fellow hasn't got.

Norris, Alister & Co.
42 Madison Street, Heyworth Building, CHICAGO, ILLINOIS
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Annual Banquet of the Boston
Jewelers' Club

The twenty-second annual banquet of the

Boston Jewelers' Club was held at the Hotel

Somerset, Boston, January II, 1910. The Somer-

set, which is conveniently located, offers unusual

conveniences for such an affair. Practically the

whole Commonwealth Avenue side of the street

floor of the hotel was given over to the club. The

members and guests began to arrive shortly after

6 o'clock and were ably taken care of by the

reception committee, of which Benjamin F. Gris-

corn was chairman. The other members of the

committee were as follows : Albert E. Allsopp,

George A. Briggs, F. T. Cram, C. S. Cook, Jr.,

A. M. Connett, Charles T. Dougherty, B. N.

Eltinge, Frederick R. Hollister, Harry F. Hays,

W. L. Washburn, Charles 0. Lawton, Charles F.

Morrill, George D. Merrill, T. J. O'Connell, C.

Ray Randall, H. L. Reynolds, Herbert A. Sawyer,

Frank Spies, Innes L. Townsend and C. H.

Wheeler.
There were about 140 members and guests

present. As they slowly filed into the banquet

hall the orchestra struck up a lively tune and all

were soon seated at their respective tables by the

aid of the diagram. The speakers' table, which

was on a raised platform, ran nearly the length

of the room and was backed by the national and

State flags crossed. The members and guests

were located at the round tables seating from six

to ten, all of which were prettily decorated with

carnations.
The menu, which was not too long, showed

fine judgment in its selection and was considered

by many to have been the best ever served at the

annual banquet. Throughout the banquet the

officers and reception committee gave the others

the best of attention, with the result that there

was hardly a desire that was not gratified.

During the banquet Mr. Sylvester, the well-

known Boston singer, led the singing, while the

members joined in the choruses of all the most

popular songs.
James S. Blake, president, in his opening ad-

dress, read letters of regret from David Kaiser,

President of the 24-Karat Club of New York,

and Harry Hahn, President of the Chicago

Jewelers' Association. He introduced George H.

Holmes, of Providence, R. I., President of the

New England Manufacturing Jewelers' and

Silversmiths' Association. Mr. Holmes brought

the greeting of the above-named organization to

the Boston Jewelers' Club. He told of the good

done by trade organization. Also courageously

spoke of the vanity of woman, but hedged slightly

by saying, "God bless her vanity ; may it never

be less." He congratulated the club on its en-

thusiasm and referred to President J. S. Blake

as a resurrected president, Mr. Blake having been

president of the club for the years of 1897-1898.

L. P. White, President of the Philadelphia

Jewelers' Club, delivered a short speech and ex-

tended the best wishes of his club to the Boston

Jewelers' Club.
President J. S. Blake regretted being

obliged to announce that Hon. Louis A. Froth-

ingliam, Lieutenant-Governor of Massachusetts,

and Hon. Guy A. Ham were unable to be present.

In his inimitable manner the president next

introduced Dr. William H. Ryder, of Gloucester.

As the results of the city election had just been

announced, Dr. Ryder spoke of the unfairness of

keeping him there, saying that Boston needed all

her clergymen to condole with her. He spoke
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of the great benefits derived from trade organi-

zations and referred to the more liberal light in

which competitors viewed one another. After

telling several amusing stories he delved into the

origination and history of stories, saying that it

was almost impossible to tell an untold story.

During his speech Dr. Ryder told of what an

important effect sympathy had on life, claiming

that it was the one great power which was hold-

ing the United States together. He illustrated the

philosophy of life by 'several interesting examples.

The club was congratulated on its good work

and, as he expressed it, "the success of one

would work the success of all."
President J. S. Blake, in introducing Hon.

John L. Bates, Ex-Governor of Massachusetts,

said : "Massachusetts is proud of her men. She

has and has had men of sterling character and

above reproach ; men second to none in the

United States. We have here to-night a gentle-

President J. S. Blake

man in the front rank, IIon. John L. Bates, Ex-

Governor of Massachusetts."
Ex-Governor Bates spoke of his pleasure in

visiting Dr. Ryder's church, of Gloucester,

Mass. He told of how much Ile enjoyed hearing

the different songs during the banquet and with

what enthusiasm they were sung, but he felt that

the commercial instinct was quite evident in the

extra vim with which they sang "I've got rings

on my fingers and bells on my toes." He spoke

of the changes brought about by trade organiza-

tion, saying that competitors were seldom hostile

toward one another as in previous days. In his

opinion this was brought about by better means

of travel and communication and by more close

affiliation in trade organizations. The club was

informed that under the last Massachusetts

census $5,00o,000 was invested in Jewelry manu-

facturing, salaries of $4,700,000 were paid yearly

to 50,000 employees, while materials worth

$6,000,000 were used, giving the manufacturers a

gross return of $17,116,000. These figures do

not include the Waltham Watch Co. The in-

dustry ranks twenty-third in Massachusetts and

Massachusetts ranks third in the country in the

manufacture of jewelry. He gave a very inter-

esting and instructive talk regarding city govern-

ment in Boston, in which he said the Mayor was

no longer under the restrictions of a national

party. The city has a permanent finance commit-

tee which has no precedent. It has no executive

power except to offer recommendations for im-

provements. The city of Boston, because of its

new charter, will have a better and wiser ad-

ministration than ever before and will make us
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the leading city of the country in municipal
government.

Col. John L. Shepherd, of New York, was next
introduced, though in his case an introduction
was hardly necessary. He told of his western trip
and how well he was treated by the jewelers of
San Francisco. He felt that the greatest thing
on earth is knowledge and advised all young men
to increase their knowledge and understanding of
business as rapidly as possible. In his opinion
much knowledge could be gained at just such a
meeting as the club banquet. Mr. Shepherd told
a number of amusing stories as well as reading
a very pretty little poem which he wrote, but
with real artistic grace said he was not ready
to have it published as yet.

President Blake closed the evening's pro-
gramme with a short talk and requested that all
join in singing "America."

The souvenirs for the banquet were silk um-
brellas and cigar cases, both marked "B. J. C."

Annual Banquet of the Jewelers'
24-Karat Club of New York

(Continued from page 198)

that if a celebrated painting is found in America
it is quite certain that it was not painted by an
American, but was simply purchased with the
dollars of Rockefeller or Morgan."

He made comparisons between the old
colonial days and the present time, calling atten-
tion to the wonderful growth and progress this
country has made. He said : "Our 'national peril'
is the worship of the almighty dollar and we do
not give enough attention to the more artistic and
esthetic things of life," and that "the average
American boy would rather be a Rockefeller or a
Morgan than a great philosopher."

A typical Southerner is Senator Jefferson
Davis, from Arkansas, who answered to "The
Dignity of Labor." He paid a glowing tribute
to the Sunny South and showed his customary
pride in "being the father of twelve children."
He spoke of the justice due employees from their
employers and gave some startling statistics re-
garding the unequal division of wealth in the
United States, saying that fifty-one men, mostly
New Yorkers, own 35 per cent., and that 4051
own 87% per cent. of the entire $1o7,000,000,000
of wealth of this country.

Dr. Stephen S. Wise, Rabbi of the Free
Synagogue, after referring to the troubles of the
Jews in Biblical times in a humorous vein, said
that he accepted his invitation to the banquet be-
cause he needed the dinner and also because he
could not miss the chance to talk to four or five
hundred "hardened old sinners." He responded
to the toast : "Business Honor."

Admiral Joseph B. Murdock, U. S. N., gave
an interesting talk on "The Modern Battleship,"
and the last speaker was Steele F. Roberts, Presi-
dent of the 24-Karat Club of Pittsburg, who spoke
in a satirical vein regarding the trials and
struggles of the retail jeweler in making both
ends meet and at the same time keep their credit
good with the New York manufacturers and
wholesalers. His speech was flowery in the extreme.

Boston, Providence, the two Attleboros,
Philadelphia and Pittsburg were well represented
among the invited guests. The dinner committee,
Harry C. Larter, Leo Wormser, Charles R. Jung
and William H. Kinna, under the chairmanship
of the "time-tried and fire-tested" Charley Brinck,
showed their customary expertness in providing a
fine dinner and the speaker's committee, con-
sisting of Colonel Shepherd, Charles F. Brinck
and Augustus K. Sloan, secured a talented lot
of speakers.

The lady who has heretofore adorned the
front cover of the menu was absent this year.
The menus, furnished by Reed & Barton, were
handsomely bound in black crushed leather and
each guest was "tagged" with a badge of ribbon
combining the club's color, yellow, with the na-
tional red, white and blue, from which dangled a
small copper medal with the club's insignia em-
bossed on it.

Time, tide and test have told the true tale
of the superiority of the Moseley Lathes. Get
the genuine.—Adv.



208

C. H. Knights-Thearle Company
WHOLESALE JEWELERS

Columbus Memorial Building CHICAGO, ILL.

A LETTER TO THE TRADE

WE have been hard at work since Christmas buying new goods
for the Spring business. From the fact that the holiday

business has been exceptionally good in all localities, and the pros-
pects are very bright for Nineteen Ten, we are making unusual
preparations for the coming season.

We find it impossible to get all the new things there are on the
market together and into our trunks to show you a complete assort-
ment before February 1st. At that time we expect to start out on
the road with everything complete. We believe, if you will consult
your best interests, you will await the coming of our travelers and
assure you that you will not be disappointed in the line we have to
show. We understand our customers are very busy with work and
cleaning up during the month of January and are not ready to buy
until February. However, if your stock is short of anything that
needs filling up at once, drop us a line and we will send you a selec-
tion package of new things as soon as they come in.

Thanking you for the patronage you have given us the last year,
and trusting we may see an increase in your business during 1910,
we are,

Very truly yours,

C. H. KNIGHTS-THEARLE CO.

Positively No Goods Sold at Re/all
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Annual Banquet of the 14-Karat

Club of New York

The 14-Karat Club of New York gave its

fourth annual banquet and theater party Saturday

evening, January 22d. This club is an association

of forty-five of the younger members of the

wholesale jewelry trade in the Maiden Lane

district, which was organized four years ago.

The members and a number of friends and

guests attended the performance of "The Jolly

Bachelors" at the Broadway Theater, where a

block of seats on the parquet floor had been re-

served. Pinned to the back of each chair was

a large tissue paper carrot with the figure "14"
on the face of it, to be used as a badge. During

the performance of the musical comedy .the ma-

jority of the large chorus and company wore

one of these carrots and a goodly number of ap-

propriate jokes were interpolated by the players

as the play proceeded, which were greatly ap-

preciated by the members of the 14-Karat Club.

Veronica Verdigris Jackson, the colored chorus

lady, did not know whether her gorgeous yellow

satin gown was "14 karat, 18 karat, or only gold-

plated." She was greatly troubled with her feet

from wearing too small shoes and decided that

she would have to consult an "optimist" until she

happened to think that that sort of a man treats

the eyes, whereas it is a "pessimist" who takes

care of ailing feet.
After the show a chartered autobus was

boarded and the entire party adjourned to the

Café Martin, at Twenty-sixth and Broadway,

where they sat down to a feast. President James

Loeb was chairman and at his side was David

Kaiser, President of the 24-Karat Club, who was

the guest of honor, and, at the finish of the dinner

addressed his young hosts as follows :

Mr. President and Members of the 14-Karat Club:

At this moment I feel like one of those patent
watch cases-14 karat all around the outside and
well filled on the inside.

I certainly am very much indebted to your
club for a most enjoyable evening; because, above
all things, do I enjoy being in the company of the
rising generation, particularly of the jewelry
trade. And, when you take into consideration
the fact that this is my forty-fourth year in the
Maiden Lane district, it is certainly not surprising.

I very often hear the young men, in speaking
of the so-called "olden times," make the assertion
that it was much easier forty or fifty years ago
to succeed in business than it is to-day. That is
a fallacy; there are just as many, and more, op-
portunities to-day than there were then.

Merit, diligence, honesty and sobriety will
bring young men to the front just as quickly, and
more so now, than they ever did.

A young man who will live up to these pre-
cepts is bound to succeed. A literal translation
of this means truthfulness, attention to one's
duties—in fact, everything that makes a man know
and feel that he is doing right and fears no one.

I am reminded of John G. Saxe's poem on
"Sleep." "God bless the man who first invented
sleep." So Sanco Panza said, and so say I, and
bless him also that he did not keep the great
invention to himself or try to monopolize it, as
the fellow might by putting on it a copyright.

But, blast the man with curses loud and deep,
whate'er his name, or age, or station, who first
invented and went around advising that artificial
"cut-off," early rising.

I thank you, Mr. President, and members of
the 14-Karat Club for the privilege of having
been your guest this evening, and I hope in the
years to come that your quality will be such as to
make you one and all absolutely pure 24-karat
members of the jewelry trade.

Short talks were also made by James Loeb,

president; William M. Anderson, Jr., secretary;

Benjamin Jaffe, treasurer, and L. F. Hovey, Jr.,

first president and originator of the 14-Karat

Club. Several of the musically-gifted members

of the club contributed their share and at an early

morning hour the banquet broke up, everyone

having spent a very enjoyable evening.
David Kaiser told a number of amusing

reminiscences of his early experiences in the early

'70's as a young traveling jewelry salesman.

Those present were: David Kaiser, James

Loeb, William M. Anderson, Jr., B. Jaffe, S. E.

Schweizer, I. Ira Foster, William S. Honigbaum,

I. Moller, M. Monnekendam, Walter Fera, Harry

M. Addis, Nobert Cahn, James L. Brown, Henry

Olihrogge, E. Kopf, E. T. Grille, A. D. Williams,

E. M. Cassa, Charles L. Andrews, L. F. Hovey,

Jr., A. 0. Schmenbeck, C. E. Steiner, Fred H.

Rauch, S. Cantabuch, E. M. Schenkeim, S. Lauter-

bach, M. S. Riley, Charles H. Miller, 0. P. Os-

mers, Max Moser, F. M. Long, E. Low, M. Levy,

Herbert Kaiser, C. S. Fieldstrel, H. S. Osterwail,
Howard Whyte, P. E. Levi, C. F. Klitz, Frank
Schaller, I. W. Newirth, M. Astor, E. H. Vallo,
H. MacMahon, F. M. Gottleet, E. P. Loebl, H.
Breidenbach; Leo Dreyfus, D. Woronock, L.
Aisenstein, G. W. Korper, R. Jean Gray, J. J.
Schwartz, H. D. Kahn, H. E. Hartmeier, W. A.
Loeb, C. Hark, M. Konyin, Ted Singlman, Mr.
Clark, of the Jewelers' Circular, and W. S. Curdy,
of THE KEYSTONE.

Jewelers' Association of Boston

The tenth annual banquet of the Jewelers'
Association of Boston was held at the American
House, January 6th. The same room was used
for the banquet hall as in previous years. Presi-

dent E. E. Bentley
made the opening
iddress, inviting
the members and
guests present to
enter into the
pleasures of t h e
evening. As there
were about sixty
present and all well
acquainted with one
another, it was not
long before affairs
assumed a very
lively and jolly as-
pect, which w a s
maintained
throughout t h e
evening. Mr.
Savesto, the well-
known singer, led

the singing throughout the banquet and the
orchestra rendered various pieces, assisted by
some of the members occasionally.

The menu, while not long or elaborate, was
substantial and so well served that all felt that
it was the best annual banquet the club had ever
held. After the banquet was over all were
invited to move their chairs forward to view the
greatest performance ever given before the club.

Mr. Sharmaty, in his official capacity as
chairman of the entertainment committee had,
after much labor, succeeded in gathering a bevy
of buxom beauties from the old Howard and
some other places. They displayed fine form in
their dancing and singing, introducing several
special features. The Diamond Twins, Sol Beu-
tikan and Eddie Morris, both with wide reputa-
tions ar buck and wing dancers and diamond
salesmen, gave a very interesting exhibition of
fancy dancing, singly and together, as well as
surprising the professionals by being able to set
the pace for them. Eddie Hurst, another mem-
ber of the organization, sang a very pretty solo,
which received several encores. Bill Nathan "ex-
tinguished" himself as a fancy dancer, but he
does improve every year.

The party broke up about II o'clock and all
were loud in their praise of the work done by
the officers and different committees. The officers
are: E. E. Bentley, president ; L. H. Hamlin,
secretary; F. G. Butler, treasurer.

President E. L. Bentley
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South Dakota Retail Jewelers'

Association

The following circular letter was mailed last

month to the jewelers of South Dakota :

DEAR BROTHER JEWELER :—The South Dakota
Retail Jewelers' Association sends you greetings
and wishes for you a year full of the best things of
every sort pertaining to your best good.

One of the best things we can wish for you
is that if you are not already an association
member, you will become one as soon as possible.
These are golden moments of opportunity to
help along an institution that will do us all good.

So many splendid things are being said nowa-
days through and by the trade journals and press
concerning association work that you, as an
up-to-date, wide-awake jeweler surely can't afford
to overlook.

Our national president and secretary have
written many things for you to read and they are
well worth your time to read over and over again.
Have you read them? We have given you time
to think them over before sending you this cir-
cular letter.

Our association is steadily growing. We
have forty-five members. Some are delinquent.
If you are one of the number the enclosed state-
ment will show it. If you are not a member
then use the blanks enclosed and get into line.

Our semi-annual meeting will be held this
month. Notice of the time and place will be
sent you later. We want your application. The
secretary is in possession of information and
correspondence of interest that will be sent to
all members of the association. Let us hear from
you on any matters you may be interested in;
give us any helpful suggestions along the line of
our work that you may be able to offer. Any
information you may wish concerning the Retail
Jewelers' Association will be cheerfully furnished.
It has done more for your trade interests in four
short years than you could do for yourself in a
long lifetime. You need the association. We
need you and we are after you. Give us a boost.

Again wishing you a plentiful year, we remain,

Most fraternally yours,
A. W. VOEDISCH,

D. SHARP, President.
Secretary.

Transferring in Engraving Work
En. KEYSTONE :—Noting from time to time in

your journal the question, "Give me a good recipe
for transferring from one engraved article to
another," and also noting that the answer gener-
ally is a combination of beeswax and tallow and
a wet paper, which is mussy and slow, to say the
least, I submit the following, which I have used
for the past three years with perfect success, both
for small spoons and large military brushes:
Procure from some printing establishment a piece
of composition, from an old printing press roller,
preferably a three- or four-inch roller ; a piece
from the end will still be good when the roller
is worn out and can be had for the asking. The
manner of transferring is as follows : Engrave
one piece and rub a little whiting or powdered
silver polish in the engraving; wipe off with the
thumb or finger and press upon the composition,
which has been wiped off with a damp cloth, and
a perfect image will be the result. Take the
next piece to be engraved and after breathing
on it rub off on the fleshy part of forearm and
press upon the composition, and a very clear
transfer will be made. Placing three pins as
guides in the composition, one at end and two
at sides of spoon handles, will insure the align-
ment of the transfer and I have often taken six
or eight transfers without having to renew the
original image.

Hoping this will be of benefit to someone,
Yours truly,

Pottsville, Pa. C. M. HALL.

Moseley Lathes have stood the test of long
and continuous hard service in the hands of both
the expert and the beginner. They always make
good. Get the genuine.—Adv.
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Figuring Costs

The correct figuring of costs is a most

vital part of business. Many men, in the

past, have not realized this, but more are

coming to it every day, and the subject is

a most important one, said a well-known

merchant.

I. Charge interest on the net amount

of your total investment at the beginning

of your business year, exclusive of real

estate.

2. Charge rental on all real estate or

buildings owned by you and used in your

business at a rate equal to that which you

would receive if renting
or leasing it to others.

3. Charge, in addi-

tion to what you pay for
hired help, an amount

equal to what your serv-
ices would be worth to
others. Also treat in like
manner the services of
any member of your
family employed in the
business, but not on your
regular payroll.

4. Charge deprecia-
tion on all goods carried
over on which you may
have to make a less price
because of change in
style, damage or any other
cause.

5. Charge deprecia-
tion on buildings, tools,
fixtures or anything else
suffering from age or
wear and tear.

6. Charge amounts donated or sub-

scriptions paid.

7. Charge all fixed expenses, such as
taxes, insurance, water, light, fuel, etc.

8. Charge all incidental expenses,
such as drayage, postage, office supplies,
livery or expense of keeping horses and
wagons, telegrams and 'phones, advertising,

canvassing, etc.

9. Charge losses of every character,
including goods stolen or sent out and not
charged, allowances made customers, bad
debts, etc.

10. Charge collection expense.

II. Charge any other expense not
enumerated above.

12. When you have ascertained what
the sum of all the foregoing items amounts
to, prove it by your books and you will have
your total expense for the year. Then

divide this figure by the total of your sales

and it will show the per cent. which it has

cost you to do business.

Meeting Competition on Goods Sold
at Cut Prices

A leading retail merchant recently de-

livered himself as follows on the subject of

meeting competition on goods sold at cost

or cut prices :
In regard to meeting competition on

goods sold at cost, I feel that I can sell
goods as cheap as anyone and, unless it is
a deliberate cut of my advertised prices, I
simply meet the prices ; but if it is a de-
liberate cut of my advertised prices, I im-

Development of the Show Window

Architects who engage in .any large

degree in the planning of business buildings

for retail thoroughfares are devoting in-

creased attention to the problem of effective

show windows. They have been quick to

recognize the advantage of this feature,

well thought out, in competitive designs.

The builders are moving in the same direc-

tion. That there is still large room for

new treatments and novel arrangements in

such windows is well understood. An

authority on this subject remarks that in

the evolution of business methods there is

no feature to which more attention has been

bestowed than upon the

show window of mercan-

tile establishments. It is

yet within the recollection
of not very old men when,

the business for the day
being over, the window,
which served as much for
the purpose of providing
light as for the display of
goods, was securely walled
up by shutters, barred
and bolted. The nocturnal
pedestrian groped his way
along the busiest thor-
oughfares with such light
as the flickering gas or
spluttering oil lamps af-
forded, with not so much
as a glimmer from the
barricaded windows of the
average store to cheer the
loneliness. The shutters
have long since been rele-
gated to the woodshed for

kindling; the shop windows have expanded
until they have crowded out brick walls ; the
gas fitter and the electrician, particularly the
latter, have drawn upon their ingenuity to
produce illuminant effects, and the show
window evolved is a thing of beauty.

illiantly Illuminated Store of Carl Hunnius, Leavenworth, Kans.

mediately come back with a price generally
a little below cost. This plan has always
proven effective, for I find that the fellow
who is always. following the leader and
looking to gain business by continually cut-
ting his competitor's prices is generally a
quitter when he has to dig, and soon tires of
the game. I am a firm believer in cut prices,
if they are not faked or overdone. The
healthiest business going will accumulate
odds and ends and dead ones. - What are
you going to do with them? You can't
throw them away, neither can you get full
price. What is better than to have a
genuine cut-price sale with the reputation
of having one when you have it?

Another thing. When I want to bring
the people in with low prices, I do not go
out and buy a job lot, or a lot of seconds,
but decide how many items I want to use,
and then buy the quantities I wish to use
from items in my regular stock. The peo-
ple then know that I am giving them a
bargain and will respond. If I have any
left-overs, back to regular stock they go.

A Handsome Jewelry Store
We show on this page an interior view

of the recently remodeled store of Carl
Hunnius, of Leavenworth, Kans., whose
success in the jewelry business is impres-
sively indicated in the new establishment.
A feature of the store which merits special
attention is its illumination by twelve 120
Watt Tungsten lamps. There are also
lamps in each wall case. The abundance
of light, with the handsome fixtures and
stock, makes the interior of the store
'very rich and attractive and is an excellent
advertisement.
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Individuality Attractiveness Beauty
HELLER COMBS COMBINE ALL THESE ATTRIBUTES, PLUS COMFORT

A Heller comb lends a charm and finish to a woman's coiffure, shaping to

the contour of the head and blending

We use a four-prong set-

ting mounted on heavy

shell or amber combs.

The sparkling rhinestones

are warranted to retain

their brilliancy.

Our line of Braid Pins, with Heller individuality,

are all the style at this time

We also carry a complete line of stone-set Hat Pins,

Hair Barrettes and Sash Pins, made up in clever

designs that wear well.

SELECTIONS SENT ON APPLICATION

Joseph W. Heller Company
Manufacturers of White Stone Novelties

129 Eddy Street PROVIDENCE, R. I.

with the shade of hair which it adorns.
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A MAGNIFICENT BOOK OF FREE"MODERN" N WI SIGNS  
IF YOU WANT TO INCREASE YOUR SALES
Write for This Book To- day—It will give you much valuable information

RE THE FIRST IN YOUR CITY TO HAVE ONE OF THESE

NEW-UP-TO-DATE-FLASHING-SIGNS
For sale by L1I Jobbers. Manufactured only by the

CHICAGO WATCH TOOL CO.
Grand Avenue and Robey Street CHICAGO, ILL.
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German Rotating Safes

The improved melting methods now in

the hands of expert burglars, in the form

of gas "cutting burners," has so greatly

impaired the burglar-proof qualities of

existing safes as to warrant serious at-

tempts to devise some new type that will

resist their powerful effects. All the safe-

guards so far devised in this country against

such burners are based on reducing their

efficiency by increasing the thickness of the

plates.
The unique safe shown in the illustra-

tions, the invention of a German safe ex-

pert, and already installed in several of that

country's largest banks, is entirely on a dif-

ferent principle. Instead of reducing the

efficiency of the burners, it makes melting

of the metal by such means absolutely

impossible.
It is a safe divided into two parts, one

part being the surrounding concrete or

stone wall, and the other the armored safe

proper. The wall section is stationery, but

within it the armored safe is revolved by

means of an electric motor fitted close to

the lower ball bearings on which the safe is

pivoted.
During business hours the safe is sta-

tionery, entrance to it being gained through

Closed Condition When Revolving

the doors. During this period electric ac-

cumulators within the safe are connected

with an outside charging circuit, which con-

nection is broken when the closing hour

approaches. A time-switch, likewise within

the safe, is set to stop the motor at any

given time the next morning, or the fol-

lowing morning should the day be Satur-

day. The doors are closed, and the motor

is started by an outside switch, which, how-

ever, is not capable of stopping it again.

The safe then commences to revolve,

and continues this movement at a speed of

about three feet a second until stopped by

the time-switch. Rotating at such a speed,

the surface of the safe at any given point

is continually changing, which makes im-

possible a successful attack by "cutting

burners." Again, as the safe is designed as

a polygon, the distance between the armor

and the melting instrument in the hands of

Position During Business Hours

the burglar is changing constantly and with

such rapidity as to prevent any possibility

of adjusting the burner at the proper dis-

tance. Any contact between the burner and

the rotating wall would, to say the least,

place the burner out of commission and en-

danger the operator. The same may be said

of any other tool used in an attempt to

break the safe open.—Popular Mechanics.

Synthetic Sapphires the Latest Arti-
ficial Gem Sensation

Maiden Lane dealers in precious stones

have been warned in cable messages that

a new kind of artificial sapphire, made in

Paris, is on its way to New York and will

be here in a few days.
The French manufacturers have noti-

fied their correspondents in Maiden Lane

that the new sapphire meets all the chemical

and physical tests of a synthetic stone,

identical with its natural prototype except

in origin. Up to this time no artificial gem

except the synthetic ruby has met these tests.

As soon as the new stone appears here

it will be subjected to the most careful in-

vestigation and analysis to ascertain if it is

the same in composition, hardness, specific

gravity, color effects and other qualities as

natural gems. A failure to meet any one

of the tests would be fatal to the claims

made in behalf of the stone.

The local representatives of the French

manufacturers say, however, that failure is

out of the question. One of them said that

artificial sapphires sold as synthetic in the

last year or two have been lacking only

slightly in hardness and color properties

and that the foreign chemists who have

been working to overcome these defects
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would not dare to make false claims, which

could readily be disproved.
The sapphire is the same as the ruby,

except that one is blue and the other red.

It was fifteen years ago that artificial rubies

demoralized the world's gem markets.

They were called synthetic or reconstructed,

as they were made by fusing inferior rubies

and ruby dust.
Ten years later came the discovery that

the rubies could be made without the ex-

pense of getting inferior rubies or ruby

dust. Instead, alumina was taken from

ammonium alum and chrome alum was

mixed in the fused mass to give the desired

color of pigeon's blood. The stones made
in this way have since been called scientific
rubies.

Ever since that discovery the chemists

have been exerting their wits to give a blue
color instead of a red color to the fused
alumina, which makes up 98 per cent. of
the sapphires, as well as the rubies. Accord-
ing to the cable messages, oxide of iron and
titanium are the elements which have at last
yielded the long-sought blue color.•

The dealers admit that they are in
doubt as to the effect of the discovery on
the demand for the natural sapphire. When

reconstructed rubies appeared, people prac-
tically ceased to buy the natural stones and
it took years for the real gems to get back
their old standing. Natural rubies of good
size now cost more than diamonds. Fine

sapphires have been selling of late years
from Sioo to $200 a carat.

Several wholesale dealers who were
asked for their opinion as to the effect of
the new product said that if it is really a
"genuine synthetic sapphire," it may disturb
the values of natural gems of the same kind
for a time, but that ultimately the natural
stones will regain any prestige they may lose.

A Cent's Worth of Power

On the average rate and discounts of
the ordinary consumer, says Harper's
Weekly, a cent's worth of electricity will
operate a 12-inch fan for ninety minutes.

Will operate a sewing machine motor
for three hours.

Will keep a 6-pound electric flatiron
hot for fifteen minutes.

Will keep an 8-inch disk stove hot for
seven minutes, or long enough to cook a
steak.

Will operate a luminous radiator for
eight minutes.

Will keep a heating pad hot for two
hours.

Will keep the dentist's electric hammer
and drill going for ninety minutes.

Will make four cups of coffee in an
electric coffee percolator.



Keystone 18 K. Solid Gold Watch Cases

IN every community there are a number ofwatch buyers who make a point of the
18 K. Case.

They are not satisfied with anything less than the
best to be had. They buy with a keen sense of real
values. Insist on the highest grades of watch movement and are the
jeweler's best customers for his finest articles in jewelry and other lines.

Keystone 18 K. Solid Gold Watch Cases are absolutely the handsomest
watch cases it is possible to make. They assay full 750 thousandths fine, and are
designed, made and finished by the best trained watch case organization in the world.

You can get Keystone 18 K. Solid Cold Watch Cases in the following sizes,
models and styles in a wide range of prices:

16 size—Hunting and Open Face, Bascine Plain, Satin or Roman.
16 size—Hunting and Open Face, Juergensen Engine Turned.
12 size—Hunting and Open Face, Bascine Plain, Satin or Roman.
12 size—Hunting and Open Face, Juergensen Engine Turned.
0 size—Hunting and Open Face, Bascine Plain, Satin or Roman.
Jewel Series—Hunting and Open Face, Bascine Plain, Satin or Roman.
Lady Elgin—Hunting and Open Face, Bascine Plain, Satin or Roman.

16 size and 12 size with or without Lip Pendants.

Identify Keystone 18 K. Solid Gold Watch Cases by the Keystone trade-mark and
guarantee stamped inside each, and the Keystone tag attached.

THE KEYSTONE WATCH CASE COMPANY
PHILADELPHIA

NEW YORK CHICAGO SAN FRANCISCO

ITH the increasing demand for solid
gold cases it becomes more than

ever essential for the jeweler to know who stands
back of the cases he sells and what standards of
design and construction give force to the guarantee.

For years all Keystone 14 K. Solid Gold Watch Cases have been
585 thousandths fine—two points higher than 14 K. Gold assays and
five points higher than the minimum fixed by the "National Stamp-
ing Law." This standard the Keystone Watch Case Company
have upheld in the face of all trade conditions.

The Keystone Solid Gold line embraces 3000 new and exclusive patterns in the
various styles and sizes.

This is the "Paragon- 14 K., 16-size Bascine case, with single joint. con-
struction and easily fitted. Beautifully designed—specially constructed French bow.

Fitted with any standard make of 16-size movement it makes an exceedingly thin
and attractive watch that the jeweler can sell at a popular price.

To be sure of the Keystone standard see that every solid gold case you buy is stamped
with the Keystone trade-mark and guarantee and that the Keystone tag is attached.

GUARANTEE M CAP

THE KEYSTONE WATCH CASE COMPANY
PHILADELPHIA

CHICAGO
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High-grade

Post or Sidewalk Clocks

$1125
ONE-THIRD USUAL COST

For $125.00
we give
you $500.00
service.

Can you
afford to be
without it?

Something

you have

always

wanted, but

felt you could

not afford.

DESCRIPTION

Post Cast Iron thirteen feet high. Base 20 x 20 inches. Two illuminat-

ing dials 30 inches diameter. Master Movement, eight day. Weight

driven. Beats 60 seconds to minute.

Guaranteed to prove satisfactory regardless of

weather conditions. Write us for reference.

After April 1, 1910, the price of our clock
will be raised' to $140.00. All orders received
before this date will be .filled at the old price.

Write for particulars

BROWN STREET CLOCK CO.
Monessen, Pa.

 )11

Systematize Your
Repair Department

No branch of business can prosper nowadays without
system. If you wish to systematize your repair depart-
ment at the New Year begin by procuring the first
essential

The Keystone Record
Book of Watch Repairs

This book has space for sixteen hundred entries of
repairs with printed headings. It takes only a minute
to make each record, and the information is invaluable.

Price, $r.00

The Keystone Book of
Repair Guarantees

is a companion book now used by every progressive
repair department. The guarantee gives your customer
confidence in your work and assures his permanent
patronage. Price, $i .00

The New Year is the logical time to begin the use of
these books. Published by

809, 811, 813 North Nineteenth Street

PHILADELPHIA, PA.
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INDIANAPOLIS
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After a very strenuous holiday trade Indiana
jewelers took a few days' rest and then jumped
into the trying task of taking the annual inven-
tory of stock. With but few exceptions the
credit side of the ledger was very satisfactory
reading. The year wog began with none too en-
couraging an outlook, but the closing month
more than redeemed the year. The new year
opens with a very general feeling that trade will
continue to increase and prosperous times reign.

It certainly is encouraging when the question
is asked, "How was your holiday trade," to re-
ceive such answers as : "Largest in the history
of our firm"; "Best ever"; "Better than I antici-
pated"; "Didn't have to talk up the goods, every-
thing went"; "Most satisfactory trade in years";
"Fifty per cent. better than last year," etc.

Jobbers report collections as very good.
The F. & M. Jewelry Company will begin

their first year in busi-
ness under very favorable
conditions. Their rooms
in the Terminal Building
are attractive and well
located. Every man on
the road has had more
or less experience and is
known to be a hustler.
The road force consists
of Leo Markowitz, Har-
man Friedman, L. S.
Rothschild and H. H.
Westcott.

The A. P. Craft
Company report a very
satisfactory business dur-
ing the past year, with a
fine outlook for the pres-
ent year. The firm will
devote more attention to
the emblem business,
which increased enor-
mously during the past
twelve months.

J. E. Reagan, man-
ager of Baldwin, Miller
Company, left for New
York and the eastern
jewelry marts December
26th, when he purchased
a full line of spring goods. Travelers were out
with complete lines January loth ready to re-
plenish the depleted stocks of their customers.
The one change in the traveling force was the re-
tirement of Walter A. Buhrman, who was suc-
ceded by Harry A. Sebel. Mr. Sebel is a young
man who has made rapid advancement as a jewelry
salesman. His first connection with the trade was
with the Indianapolis Jewelry Company, when that
firm discontinued business, Harry became errand
boy for Baldwin, Miller Co., was soon promoted
to shipping clerk and in the spring of the next
year (r007) was given the position of house sales-
man, making occasional trips to the city dealers.
Proving his ability to sell goods, Young Sebel be-
came city salesman and made regular trips to a
number of important interurban towns. His last
promotion came January 1st when he was added
to the regular traveling force. With a pleasing
personality, courteous manners and a desire to
serve the best interests of his customers and his
house, Harry A. Sebel begins his maiden trip.

I. Grohs, president of the I. Grohs Jewelry
Company, was one of the earliest buyers in the
eastern jewelry centers. With the beginning of
the year the firm's travelers were on the road. Max
Shonfeld, the new member of the firm, is covering
the territory formerly traveled by Leo Markowitz.
Fred Bridge, well and favorably known to the
trade through his long connection with the firm as
house salesman, was added to the traveling force
January 1st.

Hoffman & Lauer, material jobber, enjoyed a
steady increase in their business during tow and
are preparing to handle a greater volume of trade
during the present year.

KEYSTONE

No changes have been made in the traveling
forces of either Hoffman & Lauer or C. W. Lauer
& Company. Both firms had enjoyed an unusually
good trade during 1909 and are confident that 'gm
will be even a better year for the jewelers.

L. R. Douglas left his home, in this city, about
the middle of January to resume traveling through
the northwest for Henry Paulson & Co., of Chi-
cago. Mr. Douglas is confident that two will be
a big year in his territory, as the crops have been
splendid and general conditions excellent.

L. Critzer, trade watchmaker, has removed
from the twelfth floor to Room 0t8, on the ninth
floor, of the State Life Building. During the holi-
days Mr. Critzer was flooded with work. Every
retail jeweler seemed to have his hands full in
waiting on the trade and sent more than the usual
amount of work to exclusive watchmakers.

The illustration below shows the beautiful
trophy recently presented to the president of the
Indianapolis Maennerchor in celebration of his
silver anniversary as president of the society. The
wreaths are seven inches in diameter, one being
made of laurel and the other of myrtle and oak
leaves, denoting triumph and strength. Each
wreath contains seventy-two leaves, no two alike,
but of beautiful shape and delicately traced. The
leaves were made separately, hand wrought and

217

The first of the year the business of the Fidelity
Watch Company was wound up. An auction sale
disposed of the store cases and fixtures. The
stock of jewelry was put in storage until later.
The business changed hands some months ago, the
intention being to discontinue after Christmas.

M. J. Bieber, head of the tool and material de-
partment of Baldwin, Miller Co., has recovered
from the effects of an operation which he recently
underwent and is back at his post, getting things in
shape for the spring trade. M. H. Douglas, who
travels for the department, started on his territory
early in January and found trade conditions ex-
cellent.

Harry Reed, son of J. H. Reed, a student at
Purdue University, spent the holidays at his home
in this city. During the Christmas rush Harry
assisted in waiting on the trade at his father's
store. Although he is now devoting all his time
to the study of scientific agriculture he has not
forgotten his skill as a jeweler or his cleverness
as a designer.

Don Hickman turned out a beautiful and ar-
tistic piece of handwrought jewelry for the holiday
trade. It was a massive platinum brooch set with
numerous diamonds and pearls, in the design of a
lyre, to be presented to a local musical director.

G. H. Steinbeck, for a number of years con-
nected with one of the
largest manufacturing
jewelry shops of Newark,
N. J., has recently been
added to the shop force
of J. C. Sipe, diamond
merchant. Mr. Steinbeck
has the reputation of
being a skilled workman
on special order work in
platinum, a class of work
that the house of Sipe is
paying much attention to.

Carl L. Rost has let
the contract for the re-
modeling of the building
at 25 and 27 North Il-
linois Street, on which
he recently secured a ten
years' lease. The Rost
store will occupy the
south room on the ground
floor, the other store
room and the second and
third floors will be sub-
leased.

Asher W. Gray, of
the jewelry firm of Gray,
Gribben & Gray, has an-
nounced that he is a
candidate for the Repub-

lican nomination for county clerk. Mr. Gray has
been in the jewelry business in this city since t886,
when he Caine here from Madison, Ind. He has
never held a political office. As a member of the
Indianapolis Retail Jewelers' Association Mr.
Gray has given it his active support and is always
ready to join any movement for the advancement
of the trade.

J. E. Reagan attended a meeting of the execu-
tive committee of the National Wholesale
Jewelers' Association held in Chicago January 17th.

The Burton Jewelry Company, of Kokomo,
Ind., in charge of F. J. Garrett, has secured a
lease on what is said to be the finest store room in
the State. The room is in the Hotel Building on
Sycamore Street and was fitted up for a high-
class saloon shortly before the town went "dry."
Handsome wall and show cases are being built
for the new store and an opening will be held
February 1st, when suitable souvenirs will be
presented to every visitor. Burton Brothers con-
duct a jewelry and loan company on Monument
Place, in Indianapolis, and the Burton Jewelry
Company, at 206 North Buckeye Street, Kokomo.
The rapid increase in the business at Kokomo
made it necessary to move into larger and better
quarters.

j.S. . Clements, of Brownstown, Ind., had a
very attractive-looking store during the holiday
season. The room had very recently been re-
modeled and up-to-date fixtures installed.

J. M. Bigwood, Terre Haute, Ind., has ad-
mitted his son into partnership and hereafter the
firm name will be J. M. Bigwood & Son.

(Continued on page 221)

Beautiful Art Aletalwork Trophy

then soldered onto a silver wire. The trophy is
the product of the Arts and Crafts Shop of
Charles B. Dyer, Indianapolis, Ind., where a
specialty is made of the artistic designing and exe-
cution of special pieces of this character.

Stokes & Pickett, trade watChmakers, 615 State
Life Building, dissolved partnership January 1st,
A. 0. Pickett retiring. E. C. Stokes will continue
the business, doing the same high-grade work that
has always been turned out by this shop.

Earl & Newlin, retail jewelers at 31 North
Illinois Street, have dissolved partnership. Ernest
Newlin, watchmaker and optician, will continue the
business as heretofore. A. J. Earl will engage in
the insurance business.

C. W. Lauer, Jr., moved into the attractive
home which he has been building on Graceland
Avenue the 1st of January.

Leo Krauss, 45 North Illinois Street, followed
up a splendid Christmas trade with a January
"Clean-up" sale. The result was an early pur-
chase of a big spring stock.

Frank G. Reber, formerly with A. P. Craft
Company, became associated with Max Lang,
Claypool Building, in the manufacturing and job
work business the first of the year. The firm
will devote much attention to special order work
and emblem goods.

Harry 0. Cobb, trade engraver, and S. Jette
Shepard, trade watchmaker, have established them-
selves in Room 015 State Life Building. Both
men are experienced workmen. Cobb does all
kinds of engraving, chasing and enamel cutting.
Both men are well known to the trade through
their former connection with Hoffman & Lauer.
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•■■■■•■• simply sign this coupon
and know how you may have

a bigger business
a better income

You Are Engaged in a Business Struggle for Supremacy
You cannot afford to overlook or neglect any

possible advantage to be gained. The value to you
in your business of our permanently-insured rings
is greater than can easily be estimated. It is a pub-
lic notice that your store is a quality headquarters.

The announcement that you sell w. W. W.
rings means something more than simply that you
sell a ring that carries with it a written insurance. It
means that your store is the standard of excellence.

Insured Rings Mean Much to the

Jewelers Who Sell Them
Selling NV. W. W. insured rings helps every

other department in your store. It establishes the
character of your store. This is one of the things
you cannot afford to miss. It is an advantage you
have over all others in your community. It is the
strongest force in the jewelry business to-day.

The Unparalleled Guarantee
The remarkable feature of the W. W. W.

ring is that it relieves you of all risk and uncer-
tainty in your ling buying. We shoulder the
entire responsibility. With every W. W. W. ring
you get a certificate of guarantee—the strongest,
the most liberal guarantee known—which tells
your customer that if the sets should come out or
if the ring proves unsatisfactory in any way, re-
gardless of how long it is worn, we either repair it
absolutely free or give your customer a new ring.

Note the Reasons Why We Can

Give You a Guaranteed Ring
They are made in the Light-of-Heaven

factory. This factory of ours has every modern
convenience and every known attraction to the

highly skilled workman. Consequently, every seat
in this Light-of-Heaven factory is occupied by
a man who knows what he is doing, because he
is a man (not a boy) who is classed as an expert
in his line. Each man holds his place because he
is the very best man at that work. Suppose you
were a good stone setter or ring maker, would
you prefer to work in a factory such as ours or
in a dark, dingy one? W. W. W. rings are made
so well that they can be guaranteed.

Place Them Side by Side

A .ring with a certificate of insurance next to
one without such a written guarantee. Both at
the same price. If you went to a jewelry store
to buy a ring, which one would you buy? Of
course, the insured one! Consequently, is it not
natural that your customers would do likewise?
Is it not reasonable and logical that the insured
ring is the only one for the live and progressive
jeweler to buy? Since W. W. W. rings are the
only permanently-insured rings in all the world,
is it not to your interest to begin selling the,m
now if you are not already doing so?

Not Expensive Rings

W. W NV. insured rings are not costly. They
are cheaper than most rings. Not higher than
any others. Our broad and startling guarantee
may mislead you. There are no rings in the
market that give nearly so much for the money.
We have the strongest line of rings in the world
that you can retail profitably from $2.00 to $7.50.
Each one bears our name of W. W. W. Each
one can be sold with the signed guarantee of
stone staying in. If you want to see why W. W.
W. rings are so pre-eminent, why the stones stay

in, why in every other way they give your custo-
mers satisfaction, study the stone setting. The
excellence of our rings is not merely in what we
say about them—it's in the rings!

This Will Be a Revelation to
the Business World

We do more than merely make and sell good
rings. We help you sell them. What we are
doing for the jewelers who buy W. W. W. rings
will be talked about from coast to coast. We
give you absolutely free a mechanical window
display—a display that will attract, not hundreds,
but thousands, to your windows, a display that
will sell more rings for you in a month than you
have ever sold before in six months—a display
that will be the envy of your competitors, for in
most towns and cities we sell but one man.

Delays Pay No Dividends
Every day you delay in learning about this

book of ours, combined with our free advertising,
including the mechanical window display, is an
opportunity lost. Do we need to say more to
you—you whose very success and progress this
coming year is dependent on the kind of methods
you secure, dependent on getting just such help
as our advertising gives you? Surely you will
not deny yourself the privilege of securing all
this advertising—the privilege of selling the only
permanently-insured ring in the world—when it
involves the expenditure of only a penny or two?

TEAR OUT AND MAIL
THE COUPON TO-DAY

White, Wile & Warner
Makers of Rings in Which the Stones Do Stay In

Buffalo, New York

February, 1910
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"Business is nice with us and the outlook
is certainly good," said Simon Lindenberg, of
Lindenberg, Strauss & Co., big wholesale
jewelers in the Carew Building, Vine Street.
"The retailers seem to have done a good holiday
business, judging from the manner in which ac-
counts have been cleaned up. I believe the year
1910 will be as good as was 1906, which everybody
knows was fine. We are so confident that we will
have a good business year that we have added
a traveling man to our already large staff of
representatives—W. E. E. Parrish, who has been
a traveling representative for I. 011endorf Co.,
of New York and Pittsburg. Mr. Parrish will
cover his old territory in the North and South,
where he is well and widely known. He made his
first trip for his new employers on January 1st.
The company now has on the road the following
well-known salesmen : Sig. Strauss, Simon Lin-
denberg, Nathan Hahn, August Newstedt, W. E.
E. Parrish and Joseph Posen. Sigmund Strauss,

I 1 of the firm, said: "We have made extraordinary
efforts to get a very fine line of spring goods,
especially in the novelties, and we feel our sales-
men will be irresistible when they go up against
the retail trade this spring. Our holiday business
was very satisfactory and the indications are that
we will enjoy a very good year."

D. Jacobs & Sons, wholesale jewelers in the
Merchants' Building, Sixth and College Streets,
was incorporated Jantiary 17th in Ohio as The
D. Jacobs Sons Company, with a capital stock
of $65,000. The incorporators are Julius D.
Jacobs, as president; Arthur C. Jacobs, as vice-
president, and Edwin B. Jacobs, as secretary and
treasurer.

Smashing the big plate glass window of Jacob
Reinstatler's jewelry store at 848 Clark Street
on the evening of December 31st, two young men,
well dressed, snatched a tray of diamond rings,
twenty-two in number and valued at $1800, and
made their escape safely. Mr. Reinstatler hap-
pened to be at his desk near the window when
the men smashed it with a large piece of amber
glass and he seized his revolver and aimed at
the fellow who was reaching inside the window
for the gems. The man lost his footing, as the
street was slippery, but regained it and reached
again, thiS time getting the tray. Mr. Reinstatler
followed the two men down the street, firing his
revolver in the air, because the street was full
of pedestrians, and the men escaped, one climb-
ing over a fence in the rear of a saloon.. A $200
diamond ring was afterward found on the side-
walk. It is believed the two men are the same
who robbed William Fink's Main Street store of
a tray of diamonds in a similar manner some time
ago. They escaped on that occasion also.

The E. & J. Swigart Company, dealers in
jewelers' supplies, is now cosily at home in its
handsome and spacious new quarters on the third
and fourth floor of the new Merchants' Building,
Sixth and College Streets. The firm will now be
able to better take care of its growing business
and give better and quicker service to its many
patrons. Mr. Solar, of the firm, said : "Business
is opening up much better than we expected and
the outlook is exceedingly bright for the year.
We had a big holiday business and our custoMers
are making similar reports daily."

Theodore W. Seib, who, years ago, was sales-
man for Duhme & Co. and after the Civil War
a member of the firm of Seib & Ankneyi at Rich-
mond, Ind., died at his home in Cincinnati re-
cently. He was well known to the older members
of the local jewelry trade.

Sigmund Sommers, 78 years old, a member
of the well-known wholesale jewelry firm of
Lindenberg, Strauss & Co., in the Carew
Building, died December 20th at his home at
621 Forest Avenue, Avondale, following an opera-
tion performed a few days before at the Jewish
Hospital. Mr. Sommers was born in Germany
and was a member of the firm of Lindenberg,
Strauss & Co. for twenty-two years. Perhaps
no other wholesale jeweler in Cincinnati or

in this part of the country was better known to
the trade or more highly respected. He was
prominent not only as a member of a great and
prosperous firm, but was a member of a number
of business organizations of the city. Interment
took place December 23d in the Ahabeth A Chum
Jewish cemetery in Clifton. He is survived by
his widow, Mrs. Caroline Sommers, a daughter,
Mrs. Julia Lindenberg, wife of Mr. Simon Lin-
denberg, of Lindenberg, Strauss & Co.; a daughter,
Mrs. Mary Ray, wife of the well-known city
official, J. M. Ray; a daughter, Mrs. Fannie
Leopold, of Cincinnati; a daughter, Mrs. Hattie
Waldheim, of St. Louis, and another daughter,
Mrs. Stella Glaser, also of St. Louis. He is also
survived by his sons, David Sommers, of St.
Louis; Charles Sommers, of Indianapolis, and
Samuel Sommers, of Cincinnati.

J. W. Sparks, a retail jeweler, of Sabina,
Ohio, died a few weeks ago at his home in that
city. He was well known to the trade here.

The Oskamp Jewelry Company, which has
occupied the southwest corner of Fifth and Vine
Streets for years, is giving a special discount to
buyers pending the firm's intended early removal
to the new office building at Seventh and Race
Streets.

Joseph Hornback, who had charge of the
watch stock during the receiver's sale of the
Duhme Jewelry Company's stock recently, is now
identified with Henry Paulson & Co., of Chicago.

Joseph Noterman, of Joseph Noterman &
Company, diamond importers and wholesale
jewelers, attended the committee meeting of the
National Wholesale Jewelers' Association about
the middle of January. William Pflueger, identi-
fied with the firm, gave it as his opinion that "Ica°
is going to be a whopper."

August Newstedt, of Lindenberg, Strauss &
Co., who has been ill for some time, has recovered
and is again on the road getting orders with his
old-time success.

On January r5th Attorneys Hoffman, Bode
& Le Blond, for the Keck Manufacturing Com-
pany, applied to United States Circuit Court of
Appeals Judge Knappen for an order decreeing
that the assets of the Duhme Jewelry Company,
the retail branch of the Keck company, be de-
voted to the payment of the claims of the Duhme
company's creditors as persons who are entitled
to priority. This arrangement is sought for be-
cause creditors of the Keck company are alleged
to be insisting that the Duhme funds shall t.e
made part of the Keck company's assets and that
the Duhme creditors shall be treated as general
creditors of the Keck company, without any
rights to prior payment. The claims of the
Duhme creditors amount to $25,000 and the assets
are sufficient to pay these in full, so that these
creditors will get all their money should their
accounts not be blended with those of the Keck
company. In case creditors of both companies
are put on the same footing the Duhme creditors
could hope for the return of only a small part
of what is • due them. The attorneys also de-
manded that the creditors who are pressing the
proceedings to have the Keck company forced
into bankruptcy should give a bond of $roopoo
instead of a bond for only $ro,000. As Judge
Sater has heard a part of the case, Judge Knappen
refused to go into it and will leave it to Judge
Sater, who is expected to return to the bar late
in January and the Circuit Court of Appeals will
probably decide in February whether or not the
lower court was right in declaring the Keck
company bankrupt. The Duhme creditors are
preparing to make a strong fight for their claim
that they should not be compelled to share the
Duhme funds with the Keck creditors. They also
insist that they be paid at once as their accounts
are drawing 6 per cent. interest.

A. G. Schwab, of A. G. Schwab & Sons, big
wholesale jewelers and diamond importers, at-
tended the committee meeting of the National
Wholesale Jewelers' Association in Chicago in
January. Mr. Schwab is president of that body.
He reported business as having been very good
with his firm and said he is perfectly satisfied
with the results of last year's work. As to the
business outlook, he believes rgro is going to pro-
duce much better results than did 1909 and he
feels so much encouraged over the outlook for a
good trade that he has put an extra man on the
road for his house, S. W. Risien, Mr. Risien
having been, until recently, with the St. Louis
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Clock and Silverware Company. Mr. Risien left
January r8th for Arkansas, Texas and the south-
west. Julian G. Schwab is covering Ohio,
Georgia and Alabama; Herbert C. Schwab is
covering Indiana ; Isie Schroeder is looking after
the trade in Kentucky, Tennessee and the South;
H. W. McCollum is caring for the trade's needs
in Minnesota, the Dakotas and the northwest, and
Louis Lange is sending in the orders from Ohio,
West Virginia and Kentucky. Mr. Schwab said:
"The outlook is mighty good and I believe we
are going to have one of the largest years in the
history of this old concern."

W. T. Newton, a well-known jeweler of
Knoxville, Tenn., called on his old friends at
A. G. Schwab & Sons' wholesale jewelry house
January 17th.

William Riedinger, the well-known, genial
and efficient house man for A. G. Schwab & Sons,
moved into his beautiful new home in Clifton
January 57th.

Alvin Lindenberg, a member of the firm of
D. Sommers & Co., furniture dealers, of In-
dianapolis, and a son of Mr. and Mrs. Simon
Lindenberg, of Lindenberg, Strauss & Co., will
be married in June to Miss Reba Markstem, of
the Verona Apartments, Park Avenue, Walnut
Hills. The date has not yet been set. Mr.
Lindenberg is well known not only in the In-
dianapolis, but in the Cincinnati business ana
social worlds, and Miss Markstein, the bride-
elect, is one of the most popular members of Cin-
cinnati's young society set.

The annual meeting of the Cincinnati Whole-
sale Jewelers' and Manufacturers' Association
was celebrated on the evening of Saturday, Janu-
ary 8th, with a Bohemian affair at Wiedemann's
rathskeller, Newport, Ky. The feed was very
substantial and, of course, there was plenty of
the amber fluid for the thirsty. One hundred and
twenty-five persons enjoyed the feed and a quar-
tette vied with the moving picture machine in
entertaining them. The evening was a very en-
joyable one.

The local trade is watching with much in-
terest and open admiration the rapid advances
which the Klein Bros. Company has made in the
wholesale jewelry business since coming to Cin-
cinnati early in September. The firm's business
has grown by leaps and bounds until the house
now occupies quite an enviable position in the
local wholesale field., Eugene Frommeyer, for
thirteen years identified with L. Guttmann & Sons,
big wholesale jewelers, now has an interest in
the Klein Bros. firm and is vice-president and
manager, also covering his old territory of Ohio,
Indiana and Illinois, where he has hundreds of
close friends among the retail trade. He left
January 25th on his trip. George A. Klein, of
the firm, announces that about February 1st he
expects to move into the spacious room on the
third floor of the big building at 14-16 East
Fourth Street. Mr. Klein states that it is abso-
lutely necessary to secure larger quarters, the
firm's business is growing so rapidly and as it is
at present using three floors in the Traction
Building to accommodate its trade. The new
quarters will have the advantage of being entirely
on one floor and will give the firm a chance to
care for its growing trade in a ready and effective
manner. Gus Frank left January 23d for the
South; W. H. Modreck left January 23d for
southern Michigan, northern Ohio and northern
Indiana. George A. Klein, of the firm, was in
Chicago January 13th, 14th and 15th on a business
trip. Mr. Klein said that, although his men did
not get out on the road until late in January, that
many orders were received by the house by mail,
and that he believes 1910 is going to be a big
business year.

Gustave Fox, head of The Gustave Fox
Company, on January 1st made his son, Leonard
James Fox, vice-president, and Milford C. Fox,
also his son, treasurer of The Gustave Fox
Company.

The Crescent Jewelry Company, of Cincin-
nati, has been incorporated, with a capital stock
of $ro,000, by A. Arlette as the principal in-
corporator.

B. Ganz, traveling salesman for The Gustave
Fox Company, has left the firm's employ, and is
now traveling for an eastern house.

(Continued on page 221)
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WE DESIRE TO CALL THE ATTENTION OF THE TRADE
TO OUR NEW 1910 LINE WHICH IS NOW BEING SHOWN

SMITH & CROSBY
FACTORY

,1 11111111

ATTLEBORO, MASS.

Souvenir Fobs
Brooches and Hat Pins

HE illustration is but one ef
many of the Souvenir Fobs
we are making up for retail
jewelers throughout the

country. CHistoric Spots in your
town, Churches, Municipal Build-
ings, Points gf Interest. (s_All these,
and many more, we reproduce to your
special order.

PROFITS LARGE—COST SMALL
WRITE for SAMPLE and ESTIMATES

Full Line of CLOISONNE ENAMEL
JEWELRY on hand at the right prices.
OVIakers of Souvenir Hat Pins, Brooches

Cuff Links and Stick Pins

F. A. Herman Company Manufacturing Jewelers 

Melrose Highlands : Massachusetts

It is easy enough to SECURE a high-
salaried position, but it is not so easy to
hold it.

Our Attendance or
Home Study Course
will help you to GET and to HOLD it.

Write for prospectus, and state whether
interested in Attendance or Home Study
Course.

WISCONSIN
INSTITUTE OF HOROLOGY
Enterprise Building, MILWAUKEE, WIS.

Artistic Hand-Made Banquet Rings
SILVER, WITH GOLD ORNAMENTATION

REAL STONES OF ALL KINDS

IKKO MATSUMOTO, Manufacturing Jeweler
Room 316 American Central Life Building, INDIANAPOLIS, IND.

N
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President Archibald, of the National Retail
Jewelers' Association, will be on the programme
of the Indiana Retail Jewelers' Association, to be
held at the Grand Hotel in Indianapolis February
7th and 8th. The subject of establishing a school
for watchmakers will be discussed at the meeting.
There has been a deplorable lack of good watch-
makers in Indiana for a long time and the best
solution of the trouble seems to be the establish-
ment of a school.

H. E. Kinnear, of Marion, Ind., made a pur-
chasing trip to this market the first week in
January. A fine holiday trade, even better than
was anticipated, made such a hole in Kinnear's
stock that he found it necessary to replenish at once.

Frank T. Webb, formerly watchmaker with
William Nye, at Warsaw, Ind., has resigned his
position to assume the duties of City Clerk of
Warsaw, having been elected to the office at the
last city election.

Mr. and Mrs. Herman L. Rost, of Columbus,
Ind., announced the engagement of their daughter,
Lillie Marie Rost, to H. Karl Volland, at a dinner
given at the Rost home on New Years. Among
the guests were Mr. and Mrs. Carl L. Rost, of
Indianapolis.

H. L. Rost is still feeling the effects of a fall
from a fast-moving electric car. He had been in
Indianapolis making holiday purchases and in the
evening attended the theater. The hour was late
when the car reach Columbus and Mr. Rost was
very tired so failed to exercise his usual caution
in leaving the car before it slowed up at his
stopping point. He was picked up in an un-
conscious condition and for some time it was
feared that his injuries might prove fatal.

C. K. McCain, of Kokomo, Ind., was in this
city early in January. He had enjoyed a good
big 'holiday trade and was feeling fine. Prospects
for 1910 looked very promising to Mr. McCain.

Carl Brimhall, of Summitville, Ind., visited
the city shortly after the new year began.
Christmas had treated him splendidly. He and his
wife were on a little visit to Indianapolis friends.

George Kammon, watchmaker for T. M.
Jackson, at Seymour, Ind., was married December
15th to Miss Catharine Steinkamp. The young
couple have gone to housekeeping in Seymour.
Mr. Kammon's many trade friends extend con-
gratulations through THE KEYSTONE.

J. H. Randall & Company, formerly of Mon-
ticello, Ind., are now doing a retail jewelry busi-
ness in Dubuque, Iowa.

P. G. Ahring, of Sunman, was among the out-
of-town jewelers who came to Indianapolis early
in January to replenish stocks that had greatly
been depleted by a good holiday trade.

D. H. Hayden recently purchased the jewelry
business of the late H. E. Williams, at Vernon,
Ind. He will continue in the same quarters.

Walter B. Weaver, an old-time watchmaker
and jeweler, died at his home in Knightstown,
Ind., during the last month of 1909.

Clifford Marson, son of C. J. Marson, at
Cambridge City, Ind., was recently married.
Young Mr. Marson is connected with his father
in the jewelry business.

Travelers report a new sign hanging in the
window of the Johnson Jewelry Company at
Anderson, Ind. It is the well-known shield of the
Jewelers' Security Alliance.

A. B. Johnson, for several years engaged in
the jewelry business at Sheridan, Ind., is missing.
He left for Indianapolis January 6th and was
accompanied by his two sons, aged 4 and 6. He
carried a suit case and a number of good-sized
packages. Two days later a letter was received
by his wife, telling her that he had gone for good
and giving her some instructions about the store
and the home. The letter was mailed on the
train between St. Louis and Indianapolis. John-
son's disappearance is attributed to financial
trouble and domestic infelicity. He is supposed
to have carried away the bulk of the cash taken
in during the holidays, some $2000 or more.
C. W. Lauer & Company, of Indianapolis, filed
an application for the appointment of a receiver
for the Johnson store and L. M. Heaps, watch-
maker for Johnson, was appointed. As far as
his creditors are concerned no attempt will be

made to trace Johnson. It is thought that the
stock and fixtures will entirely cover his indebted-
ness to the jobbing trade.

Walter H. Ellis, of Muncie, Ind., was thrown
into bankruptcy by his creditors early last month.

J. F. Kiser, proprietor of the Muncie Plating
Company, paid a visit to this city early last
month. Mr. Kiser was another Indiana jeweler
who wore a happy smile as a result of a splendid
Christmas trade.

The Indiana Retail Merchants' Association
held its tenth annual convention in Indianapolis,
January T8th, 19th and 20th. Ralph B. Clark, of
the retail jewelry firm of Clark & Raber, at An-
derson, is president of the association. In his
annual address Mr. Clark took up a number of
subjects of interest to the merchants, among them
the question of the high cost of living, which he
considered a very important question. He said
the retail merchants should be the first to con-
demn all questionable business methods and un-
truthful advertising which may have a tendency
to mislead the public. He said that the transient
merchant law had worked sAuccessfullyt The
convention was urged to take strong action
against the parcels post. He was not in favor
of the postal savings bank, as he thought they
would drain the rural communities of surplus
funds and carry the money to the large monetary
centers. The local organizations were urged to
give their hearty co-operation in order that the
interests of the retailers might receive the great-
est possible protection.
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Louis Albert, of Albert Bros., the well-known
wholesale jewelers at Fourth and Plum Streets,
said the year 1909 was a very good one for his
firm and gave it as his opinion that the year 1910
will show quite an improvement over last year.
Mr. Albert said he believes there will be quite
an improvement in demand from this time hence-
forth, as the trade has weathered the worst of
the gale. He feels so sure that 1910 is going to
be a big business year that he has engaged the
services of H. M. Chaffee as a traveling salesman
for the Ohio and Indiana territory. Mr. Chaffee
was formerly a traveling man for the house and
has many friends in the trade. Harry Goetz will
cover Ohio and West Virginia and Robert Seifert
will look after the house's jewelry friends in
Kentucky and Tennessee.

Mesch & Willman, wholesale jewelers at
Fourth and Main Streets, 'Jaye dissolved partner-
ship, Mr. Willman having bought out Mr. Mesch's
interest. The business will be conducted here-
after under the name of W. F. Willman. William
Bingham is bookkeeper for Mr. Willman, and
Julius Leuders, formerly with D. Jacobs & Com-
pany, is house manager.

The annual election of the Cincinnati Whole-
sale Jewelers' and Manufacturers' Association
was held on the afternoon of January 20th in the
Sinton Hotel. There was only one ticket in the
field, the nominees named being as follows:
President, Simon Lindenberg, of Lindenberg,
Strauss & Co.; vice-president, Charles A. Nolting,
of the Oskamp-Nolting Company; secretary, J.
Charles Becker, of the Philadelphia Watch Case
Works ; treasurer, Edward H. Croninger, a
manufacturing jeweler. Executive Committee:
Joseph Noterman, of Joseph Noterman & Corn-
pany ; D. J. Gutmann, of L. Gutmann & Sons;
Moses Schwab, of the M. Schwab Jewelry Corn-
pany ; A. J. Thoma, of The Thoma Bros. Corn-
pany, and George Gruen, of D. Gruen Sons.
President Lindenberg succeeds Joseph Noterman,
Mr. Lindenberg having been vice-president during
the year 1909.

D. J. Gutmann, of L. Gutmann & Sons,
wholesale jewelers, reported business as picking
up very nicely, and added that the outlook for
1910 is much brighter than even 1907, which
proved to be a cracker-jack. Mr. Gutmann said
his firm is well prepared for a big business. Eli
Gutmann, of the firm, attended the Chicago meet-
ing of the National Association's committee in
January. Gus Weinfeld, formerly with Stein &
Ellbogen Co., of Chicago, is now with L. Gutmann
& Sons and will cover Indiana, Illinois, southern
Michigan and Wisconsin. He left on his trip late
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in January. Mr. Weinfeld is one of the best jewelry
salesmen in the country. He succeeds Eugene
Frommeyer. Steve Leubescher, the firm's north-
western man, has returned from a pleasure trip
to Atlantic City, New York and other eastern
points, accompanied by Mrs. Leubescher. D. J.
Gutmann has returned from a short business trip
to St. Louis and Chicago. Charles Payne will
start February tst on his southern and Ohio trip.
Eli Horwitz will leave about February 1st for
Oklahoma and the Southwest, and Steve Lett-
bescher will leave about the same date for the
Northwest, while Charles Esberger will look after
the local trade and the jewelers in the surround-
ing towns.

J. Charles Becker, of the Philadelphia Watch
Case Works, reported business as moving along
nicely, and said he believes 1910 is going to be a
dandy business year. -

Julius D. Jacobs, of The D. Jacobs Sons
Company, has returned from his honeymoon in
Cuba and Florida, and he and Mrs. Jacobs, who
was Miss Jean Rothschild, are "at home" to their
many friends at 3565 Eden Avenue.

J. M. Boner, of the Boner Jewelry Company,
Evansville, Ind., was in Cincinnati January t8th
and ordered fixtures for the big new store which
he is to have in a big building being erected for
him in Evansville.

A. Scheme], Central Avenue jeweler, enjoyed
a hunting trip in Minnesota during January.

Mrs. David Andrews, mother of Loring
Andrews, of the Loring Andrews Company, Fourth
Street, died early in January at her home in Clifton.

R. G. Mass, until recently identified with Lin-
denberg & Fox, is now a partner of J. Rowan &
Co., of Newcastle, Pa., and will cover Cincinnati
as his territory.

Joseph Noterman, of Joseph Noterman 8z
Co., was re-elected president of the Covington,
Ky., Waterworks Commissioners January 7th.

An involuntary bankruptcy petition was filed
January 14th in the United States Court here
against J. W. Tufts & Son, Loveland, Ohio,
jewelers. The First National Bank of Loveland,
with a $600 claim, and others signed the petition.
Tufts & Son made an assignment January 7th,
but their creditors want the case handled by the
federal courts.

J. 13. Osthoff, well-known traveling salesman
for Joseph Noterman & Company, accompanied
by Mrs. Osthoff and their daughter, has just re-
turned from a pleasure trip in Florida.

Fred Thoma, of The Thoma Bros. Company,
jewelers' supplies, at 14 and 16 East Fourth Street,
reported business with his company as being fine,
and added, "The year 'gm looks mighty good to
us." Carl Thoma will be covering Kentucky and
Indiana about February 1st. Jerome will cover
the South, and Fred will cover Ohio and Indiana.

Lynn Smith, of Nome, Alaska, is on a visit
to his mother, in Newcastle, Ind., and in January
was the guest of The Thoma Bros. Company, of
Cincinnati, his old friends, from whom he has
bought goods frequently for his jewelry store at
Nome. Mr. Smith holds a Government position
at Nome also and, in addition to being a jeweler
and federal employee, has "struck it rich," having
found a good gold mine.

The Cincinnati Nest, No. 2, Ku-Kus, met
Friday evening, January 21st, at the North Cin-
cinnati Turner Hall. The election will take place
probably in February.

William Jackson, forty-five years old, watch-
maker and stockholder in the Chase-Hoffman
Company, Springfield, Ohio, died suddenly of
apoplexy at his home, January 13th. Interment
took place in Seymour, Ind.

Congratulations are being extended to Mr.
and Mrs. Joseph Rosenbaum on the arrival of a
ten-pound baby boy January 6th. The child has
been christened I. Edgar Rosenbaum, the Edgar
being in honor of its godfather, Edgar Fox, of
Lindenberg & Fox, for which firm Mr. Rosen-
baum is a traveling representative.

Edgar Fox, of Lindenberg & Fox, says he
believes 1910 will be a big business year for his
firm. Lee Horn left January 24th for the south-
east, and Joseph Rosenbaum left the same time
for the West and Southwest.

Moseley Lathes are of great durability, as
well as accuracy. They are good for several
generations. Get the genuine.—Adv.
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BIRKENHAUER-
THOMPSEN CO.

Jewelers' Supplies, Jewelry
Optical Goods, Tools

and Material

-S. H. CLAUSIN & CO.

Watches, Diamonds
Jewelry

Tools and Material

VEHON & GOODMAN

Diamonds, Watches

Jewelry

F. L. BOSWORTH CO.

Silverware, Cut Glass,

Clocks, Fancy Novelties
CATALOGUE SENT ON REQUEST.

REED-BENNETT CO.

Watches, Jewelry, Diamonds

Tools, Material and Findings

LEWIS FINKELSTEIN

Wholesale Jeweler

Loose and Mounted Diamonds
Sent on Approval

ALBERT L. HAMAN

Exclusively

Watches and Diamonds

BENJ. F. SIMPSON CO

Diamonds, Watches

and Jewelry
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BENJ. F. SIMPSON CO., Minneapolis, Minn.
S. H. CLAUSIN & CO.
REED-BENNETT CO.
B1RKENHAUER-

THOMPSEN CO.
F. L. BOSWORTH CO.
LEWIS FINKELSTEIN St. Paul, Minn.
SISCHO & BEARD
VEHON & GOODMAN
ALBERT L HAMAN
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SISCHO & BEARD

Tools and Material, Jewelers'
Findings, Jewelry

Manufacturing Opticians
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The month of January was unusually quiet.
Collections were good but there was but little
business. The optimistic men attribute the slow
markets to the cold and uncertain weather in the
surrounding territory. The last two weeks in
December were undoubtedly affected by climatic
conditions, as many a jeweler can prove by his
books. Some of the jewelers are holding sales
on faddish articles and trade was brisk in
medium-priced jewelry, cut and art glass, etc.
Watches and diamonds are very much off, as
they generally are during the first two months of
the year. The traveling men report a few new
stores, but the amount of new business is not
unusual, though it is better than last year.

C. B. Norton, of the C. B. Norton Jewelry
Co.; C. C. Hoefer, of Woodstock-Hoefer Watch
and Jewelry Co.; C. A. Kiger, of the C. A. Kiger
Co.; Leo H. Ludwig and E. L. Edwards, of the
Edwards & Sloane Jewelry Co., went to Chicago
last month to attend the meeting of the National
Wholesale Jewelers' Association.

E. E. Bennett has been added to the traveling
force of the Meyer Jewelry Co.

Mrs. Walter Starcke, wife of the Junction
City, Kans., jeweler, was brought to Kansas City
last month for an operation, which was successful.

A. Moore, a jeweler of Humboldt, Kans.,
lost his residence by fire last month.

S. H. Avey, of Auburn, Nebr., was in Kansas
City last month en route to San Antonio, Texas, to
join his family, who are spending the winter there.

Announcement has been made of the birth of
a son to Mr. and Mrs. S. Simon. Mr. Simon
is in the employ of Porter & Wiser.

The Kansas City Jewelry Co. has moved from
the Ridge Building to its new quarters at 1123
Walnut Street.

C. H. Paxton, of Paola, Kans., lost his store
by fire the night of January 2d.

Arthur Kroencke has sold his business at
Concordia, Kans., to Henry Beissenheitz, formerly
in the employ of E. M. Dunham, Garden City, Mo.

J. W. Brown and Leslie White will travel
for Dana B. Ward & Co. this year. Mr. Brown
covers Missouri, eastern Kansas and Arkansas.
Mr. White covers Kansas and Oklahoma.

The following are new students at the Kansas
City Horological School : Ralph Hallenbeck, El-
dorado Springg, Mo.; R. V. Thornberg, Pleasant
Hill, Mo.; Earl Ingersoll, Hebron, Nebr.; R. L.
Pettit, Alexis, Ill.; H. L. Black, Augusta, Kans.:
Charles Wohll, Kansas City, Mo.

P. and E. Dufault recently purchased the
jewelry store formerly owned by P. M. Berens,
of West Hope, North Dak.

H. L. Jones, whose jewelry store at Eldorado,
Ill., was recently destroyed by fire, has opened a
store at Hoxie, Ark.

0. H. Woodfill, of Nevada, Mo., was in Kansas
City last month buying new fixtures for his store.

Hugo Steure, a former student of the Kansas
City Polytechnic Institute, is now in business at
Junction City, Kans.

E. B. Carpenter, who recently attended the
Kansas City Horological School, is now with his
brother-in-law, A. B. Beam, of Haviland, Kans.

D. R. Porter, formerly engaged in the
jewelry business at Marion, Kans., was recently
married to Miss Flora Campbell, of Aurora, Mo.
Mr. Porter is now in business at Bentonville, Ark.

The Ward Jewelry and Optical Co., of
Springfield, Mo., was recently incorporated.
George B. Ward, Effie Cowden and J. A. Cowden
are the incorporators. The capital stock is
$10,000.

Charles Penn, formerly with George Young, of
Moberly, Mo., has opened a store at Centralia, Mo.

The Whitener Jewelry Co. recently incor-
porated at Carruthers, Mo., with a capital of $3000.

L. H. Penny, formerly located at Anson,
Texas, is now at Ovalo, Texas.
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E. J. Burgy, for many years in the jewelry
business at Brunswick, Mo., has moved his stock
to Kansas City.

Thieves recently entered the Holmes Jewelry
Store at Hennessey, Okla., and carried away
several watches, bracelets and other jewelry.

H. S. Park, formerly at Lyons, Kans., is now
in the employ of George B. Bohan at Marion, Kans.

G. H. Stairs, formerly in the retail jewelry
business at Alva, Okla., is now located at Wichita,
Kans.

W. H. Moran, a graduate of the Missman
School of Engraving, is now in business at
Bucklin, Kans.

The Eagle Jewelry Co., of Arkansas City,
Kans., recently went into bankruptcy and is now
in the hands of Bauman-Massa Jewelry Co., of
St. Louis, Mo.

J. S. McKinley and W. I. Gliormley recently
opened a jewelry store at Fort Worth, Texas.
The store is equipped with handsome fixtures
and a well-selected stock.

The Sharp-Parrott Co. is a new firm at Santa
Muscatine, Iowa.

The following called at the wholesale houses
last month : W. A. Curtis, Cherryvale, Kans.;
N. W. J.. Holt, Stillwater, Okla.; J. L. Potts,
Marceline, Mo.; 0. Garrison, Clarence, Mo.; C. L.
Dockhorn, Oskaloosa, Kans.; C. E. Tiernan, Cali-
fornia, Mo.; L. J. McHugh, Sheridan, Mo.; G. H.
Church, Oak Grove, Mo.; W. H. Pontius, with
F. E. Pirtle & Co., Anthony, Kans.; M. Ernstein,
Nebraska City, Nebr.; Torn Beddow, Huntsville,
Mo.; F. S. Shepherd, Fredonia, Kans.; W. S.
Noble, Drexel, Mo.; J. S. Kelly, Marshall, Mo.;
T. S. Terry, Nevada, Mo.; W. H. Meyer, Law-
son, Okla.; W. W. Whiteside, Liberty, Mo.; A.
Rosenfield, Leavenworth, Kans.; S. E. Brady, El
Reno, Okla.; K. A. Starr, Arden, Mo.; A. E.
Dodds, Coffeyville, Kans.; M. R. Blanchard,
Frederick, Okla.; J. R. Moore, Warrensburg, Mo.;
A. W. Holmes, Bonner Springs, Mo.; Mx. Scott
and son, of Scott & Scott, Junction City, Kans.;
Dr. S. S. Stevenson, Pittsburg, Kans.

( NEWS ;
from the

NORTHWEST

Business conditions throughout this section of
the country are all that can be expected for this
season and every merchant is looking forward to
another banner year. The jobbers have been
busy taking inventory and getting ready for
another year's business and are pleased with the
prospects. The traveling salesmen are getting
their lines in shape to start out on their initial
trip of two and will make a determined effort
to increase their sales to a much higher figure
than ever before.

The Twin City Jobbers' Association gave a
banquet January 8th in the new apartments of the
Minneapolis Commercial Club, which are located
on the tenth floor of the new Hotel Radisson.
The purpose of the meeting was to get together
the representatives of the houses and the heads
of the departments and extend the acquaintance
of all, which was well accomplished, there being
between forty and fifty in attendance. The main
feature of the evening was an address on sales-
manship, delivered by Mr. Biglo, of the firm of
Brown & Biglo, of St. Paul. Mr. Biglo proved
to be a very able speaker on this subject and
gave many good suggestions on the art of selling
goods, which were very highly appreciated by all
present. S. H. Clausin, of the firm of S. H.
Clausin & Co., Minneapolis, gave a talk along
the same line as Mr. Biglo and was also very in-
teresting, making the evening one of much value
to all present.

L. H. Deeny, formerly with M. L. Finkelstein,
and later of Butte, Mont., is now with A. I.
Shapiro Bros., St. Paul.

L. A. Manz, formerly on Chestnut Street,
has recently opened a fine jewelry store at 2918
Vliet Street, in Milwaukee. Mr. Manz reports
business very good in his new location.

J. M. Neese, the popular optician of Minne-
apolis, was recently married to Miss Yvonne
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Griswold. They are now "at home" to their
many friends at 122 West Grant Street, Minne-
apolis.

B. Rosenbloom, formerly with Cohen Bros.,
has opened a store at 503 Washington Avenue,
North Minneapolis.

J. F. Frank, of New Prague, Minnesota, is
confined with a severe stroke of paralysis.

Stone's Watchmaking School, St. Paul, will
soon be crowded to its capacity if the present
influx keeps up.

W. Edelman, of Stillwater, Minn., was one
of the out-of-town jewelers seen in the Twin
Cities during the past month.

A. W. Carlson, jeweler at Lindstrom, Minn.,
was in St. Paul last month with his family, visit-
ing his brother, Charles Carlson.

Kirchner & Beswick, manufacturing jewelers,
15 South Seventh Street, Minneapolis, have moved
their stock into larger quarters in the same
building and on the same floor.

Thomas H. Weld, of the firm of Weld &
Sons, Minneapolis, was recently married to Miss
Marion Jean Young.

Arthur Kauffman is confined to his home with
a broken leg. Mr. Kauffman was employed in
the jewelry store of B. Jacobs Co., Minneapolis.

George H. Johantgen, formerly of the firm
of Johantgen & Kohl, started in business for
himself at 320 Nicollet Avenue, Minneapolis. He
has installed new machinery and is doing a good
business.

Doane Bros., of Sharon, Wis., have purchased
the stock and fixtures of F. E. Williams, at
Janesville, Wis., and will conduct the business
there in the future.

J. Dale, of Kenoha, Wis., has moved into his
new store.

J. C. Geiwitz, jeweler at La Crosse,Nis., has
moved into his new quarters, with new fixtures
and increased stock. Mr. Geiwitz now has one
of the most up-to-date stores in that city.

L. A. Nichols, watchmaker for G. I-I. Smith,
of Welleston, N. Dak., was in the Twin Cities
during the past month buying goods.

Carl Bergquist, of C. Bergquist & Co., Min-
neapolis, will take a trip through the South and
to the Hot Springs this winter for the benefit of
his health.

Karl E. Kyllo, of Prescott, Wis., was in the
Twin Cities buying goods and attending to some
other business interests during the past month.

G. E. Degroff, watchmaker and jeweler, of
La Roy, Minn., was in the Twin Cities on business.

0. T. Thompson has opened a new jewelry
store at 257 Cedar Avenue, South Minneapolis,
where A. H. Schulz was formerly located.

M. L. Cohen, 29 Washington Avenue, South
Minneapolis, has gone to Europe to buy diamonds.
Mr. Cohen will visit Amsterdam, London, Vienna,
Paris, Berlin and several of the other well-known
cities of the old country.

C. N. Keppel, who was for the past year at
the head of the material department for Sischo &
Beard, of St. Paul, has taken a position as
traveling salesman with the International Stock
Food Company, of Minneapolis, and will repre-
sent that company in Ohio.

Jud Beard, formerly traveling salesman for
Sischo & Beard, St. Paul, has retired from the
road and has taken up a position in the house as
manager of the material department.

Mr. McCeary, manager of J. McCarthy's
jewelry store, St. Paul, Minn., spent a few days
in Iowa during the past month visiting his parents
and looking after his farm and other business in-
terests there.

The following are the names of some of the
out-of-town trade which was seen in the Twin
Cities during the past month : A. W. Carlson, of
Lindstrom, Minn.; Karl Kyllo, of Prescott, Wis.;
E. E. Degroff, La Roy, Minn.; W. Edelman, Still-
water, Minn.; E. Johnson, of Franklin, Minn.;
John Berres, of New Market, Minn.; T. M. Rada-
baugh, Hastings, Minn.; W. W. McGuire, of
Northfield, Mimi.; J. H. Rimer, of Glencoe,
Minn.; Mrs. L. Palm, Brown Valley, Minn.; A. L.
Mealey, Delano, Minn.; E. A. Jensen, Belgrade,
Minn.; H. T. Holverson, Alexandria, Minn.;
Gust. Schellin, Litchfield, Minn.; Peder Gaalaas,
Stillwater, Minn.; A. 0. Brown, of Hettinger, N.
Dak.; H. J. Wagner, Red Wing, Minn.

If in doubt, get a Moseley Lathe, and you will
be more than satisfied. Get the genuine.—Adv,
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The Unprecedented Popularity
of Silverware

was the most notable feature of holiday trade. Equally notable was the public
preference for such goods as combine beauty of style,reliable quality and moder-
ate price. The lesson of the season,a.s proved by sales,singled out the popular

POOLE ELECTRO-
PLATED WARE

as one standard make which fits the resources and taste of the majority of
silverware purchasers. If your silverware sales have been unsatisfactory,
be guided by the experience of your brother jewelers who reaped so rich a
harvest from handling this well-known ware. We have anticipated the
greater demand of the present year by a new line which surpasses in
novelty, variety and richness all our previous efforts. Begin the year right
by installing the one stock that assures the best results in sales and profits.

POOLE SILVER CO. rPssuA \THrursPri Ts
Pacific Coast Agents : M. SELLER & CO., Portland, Ore., Seattle and Spokane, Wash.
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January business has been one of cleaning up

and stock-taking in the Pittsburg jewelry trade,
with results generally satisfactory to the dealer,
who admits that his holiday business has been
good and his shelves never more empty for many
months. It even resulted in some new business
coming to the wholesalers and manufacturers
that was hardly expected at this season. The
best feature of the trade now is its excellent out-
look. There is every indication that the year is
going to be a normal and healthful one. Wages
are advancing and, while it is true that the cost
of living is affecting the surplus cash of the
people, the fact that they will be ready to enjoy
a bit of freedom from the painful stringency of
the past two years will naturally make buying
more active. A factor of no small importance
in Pittsburg the past month has been the resump-
tion of dividends on Pittsburg Coal Company
stock after a suspension of five years. There is
much of this stock held in the city. An increase
in the dividend rate on Crucible Steel to the full
preferred rate of 7 per cent. has also been an-
nounced. This is another stock held largely in
Pittsburg. The vast coke region has been bene-
fited by an advance in wages for the army of
workmen of to per cent. Miners are making good
pay, as they are working steadily and the con-
tinued activity of the mills is increasing the pay-
rolls of the 200,000 workmen employed in them
in and about Pittsburg. These are the basic rea-
sons for a general stocking up this year by the
retailers.

The past month has been interesting by reason
of the rather unique case of C. W. Morgan, a
small retail jeweler at 4409 Butler Street, in the
Lawrenceville district of the city. On Saturday,
January 1st, he started for the small borough of
Oakmont, a few miles up the Allegheny River, to
see a customer who wanted to buy some dia-
monds. He took a case of rings with him. He
never came back. His store is in the hands of a
trustee. Blood-stained checks and receipts were
received by the postmaster of the Lawrenceville
district, through the mails, that Morgan was sup-
posed to have. It was found later that Morgan
had taken money with him to the extent of
possibly $1300 with his stock of goods. Then
stray reports came that he had been seen at dif-
ferent points and while he left his family with
an apparently cloudless reputation as a husband
and father, the authorities who have been seeking
some solution to the mystery express openly the
opinion that Morgan was not killed nor robbed.
However, the matter still remains unsolved. The
creditors of Morgan are now arranging to wind
up his business.

On January. 4th three boys threw a brick
through the show window of John Sluder's
jewelry store in Federal Street, North Side, and
grabbed a tray of rings and disappeared. They
escaped successfully and the police have not lo-
cated them nor the goods as yet. The loss is
about $400. These two incidents brought the
jewelers into the limelight for a time this month,
as there was a continued discussion of the Morgan
case for several weeks.

Very few of the legitimate trade are making
much effort to dispose of left-over stocks, and
the reason is that they have not got the surplus
to get rid of this season. Gillespie Brothers re-
port their holiday season as one of the best.
Their stocks, while large, have been greatly re-
duced and the disposition of the trade to take
the better grade of stock appeared to grow at the
approach of Christmas.

The George B. Barrett Company, while noting
a normally quiet season at this time, regard the
situation as strong and hopeful for the coming
year.

The grand opera season at the close of the

old and the opening of the new year made trade
pick up not a little, for the social world was in
evidence more and more each day. The annual
banquet of the operating officials of the Carnegie
Steel Company, which caused something of a
furore because of the grossly exaggerated re-
ports sent broadcast concerning its lavishness,
was, in reality, one of the handsome affairs of the
season, but lacking all sensational details. In
point of appointments it was charming in that its
floral decorations were probably more elaborate
than any other like event. The favors of each
guest were provided by the jeweler. They were
small gold stickpins, holding a crystal of oval
shape, behind which was a monogram of the
guest in black letters.

Heeren Bros. & Company find business. con-
ditions encouraging for the new year, with a
record for the last season well towards the top
in volume. The shops of the company have been
working steadily and production has gone to a
world-wide field in the shape of badges used in
corporation, railway and steamship operations.

E. P. Roberts Sons and W. W. Wattles re-
port trade quite satisfactory and are displaying
handsome new goods early in the season.

John M. Roberts' great store on Market
Street had an uncomfortable experience toward
the close of the old year, when the old Diamond
Market was destroyed by fire and the flames came
very close to his handsome jewelry emporium.
However, a miss is as good as a mile and the
danger passed without harm being done to the
establishment. A close guard of the store was
kept by the police during the raging of the flames,
which were within three or four doors of the
store.

Matters are assuming normal shape in Smith-
field Street since .the exterior work on the great
Oliver office building has been completed and this
has been appreciated by Terheyden and Spandau
Bros., whose stores, directly opposite the great
structure, caught most of the discomfiture during
its building for a year or more. In spite of this
fact, both stores made a fine display of holiday
goods and did a most excellent trade.

Merchants on Smithfield Street are just now
involved in an effort to solve the street car prob-
lem. Police regulations forced a change in the
running of cars in Smithfield Street owing to
congestion there. Instead of having cars run
both ways they are forced to run up Smithfield
Street and down Wood Street, a square away.
The change, it is declared, affects every retail
business in the street and a howl of dismay and
impatience has gone up. Wood Street merchants,
on the other hand, have no objections to the
change, or at least have not made themselves
heard on the subject.

The renting season is soon to be tinder grave
consideration. There is considerable significance
in the fact that some good stores are vacant in
the downtown section and high rents are not
encouraged by this condition. However, some of
the retailers are taking up the matter with quiet
determination to make a change or get the land-
lord down to Mother Earth in his idea of values
of business properties. Another month will
probably clear the situation to some extent. New
houses are scarce this season. The retailer is not
likely to face the high costs of operations under
present conditions and embark in new enterprises.
The cheaper concerns, that are usually found flit-
ting from one town to another, are deserting the
city for the suburban boroughs.

Pittsburg's great bond issue for improve-
ments and the removal of the famous "hump,"
in the heart of the commercial district, has be-
come a law and ordinances have been passed pro-
viding for the removal of that historic hill on
which the courthouse stands and where some of
the early battles of the colonial times were fought.
That a turmoil will exist in traffic during the
progress of that work is certain. Preparations
for this are under way and it is a matter of
speculation as to what extent trade will be af-
fected by it. Early spring will witness the start
of improvements that will mean the expenditure
of nearly $7,000,000. None of these will touch,
directly, the jewelry trade, for there are no
jewelers on the streets that are to be regraded
and lowered. However, the rerouting of traffic
will force a turn of the stream of humanity from
its usual course in the congested districts and may
bring about some trying times.
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A feature of the local jewelry business which
has proven most pleasant as well as surprising
is the fact that trade has held up since the
holiday in a most unexpected manner. Ordinarily,
a lull follows the heavy buying of the holiday
season and jewelers expect light trade for the best
part of January. This year has proven an
exception to this rule and from nearly all sides
comes the report of splendid business. Diamonds
are moving exceptionally well, especially the
smaller and medium sizes. This is taken to in-
dicate a good condition generally, as it indicates
that people have money and that they are no
longer afraid to spend it. The class of goods
moving is improving in quality all the time ac-
cording to reports and local jewelers say that
trade at the present time is far exceeding all their
former expectations. The holiday trade was ex-
ceptionally good and many high-class goods were
moved, while some say that it was but little
better than that of the preceding year. These
are but isolated instances and by no means express
the general condition.

J. J. Freeman, head of the J. J. Freeman Co.,
said : "Our November and December business was
about 23 per cent. better than last year and these
two months constituted the largest two months
we have ever had, not excepting 'goo, which was
the banner year in the jewelry business. Trade has
held up exceptionally well since the holidays
and collections are good. We have had splendid
sales in diamonds and our December business,
taken alone, more than doubled the sales of a
year ago. This is a good indication, as it shows
that .people have plenty of money and that they
are spending it."

Mr. Gross, of the Judd-Gross Co., said:
Trade is holding up remarkably well since the
first of the year. There is not the usual quiet in
jewelry following the holidays. We had a splen-
did holiday trade. Diamonds are moving very
nicely at the present time."

These reports are common among the local
jewelers with but few exceptions. Repair work
is also holding up nicely and most of the benches
are kept busy caring for the wants of customers.
Optical business has also been very satisfactory.
An unusualy large number of optical sales were
made for holiday presents, a thing which has
not occurred here before. The splendid demand
for both jewelry and optical goods as reported by
retailers is being reflected in the increased busi-
ness of wholesalers and manufacturers, who re-
port an almost complete recovery from last year's
slump and a resumption of a healthy business
tone throughout the territory.

A. J. Heeson, who for a long time has oc-
cupied rooms with a retail jewelry store at 321
Adams Street, has completed arrangements where-
by he will remove to the rooms at 315 Summit
Street, formerly occupied by the Franc Shoe
Store, about April 1st. The building will be re-
modeled, supplied with a new front, steam-heating
plant, vault and new electric wiring installed and
placed in a first-class condition for an up-to-date
jewelry store. Mr. Hecson will add materially
to his stock and install many new fixtures at
the time of removal. He will occupy two floors
with about four times as much space as at his
present quarters. The second floor will be used
for a workshop and storeroom, while the ground
floor will be devoted exclusively to his growing
retail business.

At the recent annual meeting of the J. J.
Freeman Co., the following officers were elected
for the ensuing year: J. J. Freeman, president and
general manager ; F. W. Snider, first vice-presi-
dent; Aaron C. Chesborough, second vice-presi-
dent ; M. F. Kratt, treasurer ; N. E. Hascall, sec-
retary and assistant manager ; R. S. Freeman,
manager optical department. The company de-
clared its usual 7 per cent. dividend on preferred
stock.

(Continued on page 227)
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Artistic Store Furnishings
for the Jeweler

WALL CASE No. 105

A jewelry store requires the very best and most
artistic furnishings that can be bought.

The Wall Cases, Show Cases, Novelty Display Cases,
etc., should all be artistic pieces that show distinct re-
finement.

In fact the furnishings in a jewelry store should
harmonize perfectly with the stock carried and with the
ideas associated with the jewelry trade.

Wall Cases, All-Glass Show Cases
Novelty Display Cases

Mirrors, etc.
are in a class by themselves

There is no line of store furnishings made that are better adapted
to the jewelry business than those made by us.

We take the utmost care in every detail of construction—every
article we manufacture is as handsome as can be made, but we see to
it that they are also strong and durable.

Take our wall cases for instance (see illustration), who could
conceive a more handsome, but at the same time useful, piece of
furniture for a jewelry store?

Made of the very best material throughout, heavy plate glass
front, adjustable shelves, best beveled plate glass mirror in center,
especially selected and finely finished wood.

And then there are our All-Glass Show Cases—mounted on mar-
ble base, constructed entirely of crystal clear plate glass—not a screw,
clamp, metal corner piece or device of any kind to obstruct the view
of the goods within.

Every article we make is built with this one idea in mind—beauty
and refinement, combined strength and durability.

You should write to-day for our handsomely illustrated catalog
which fully describes our entire line. Address Dept. C.

Detroit Show Case Co.
S44 486-490 West Fort St., Detroit, Mich.

0
Ask for our Book on Modern Store Front

Construction

"lssugso NEW YORK SALESROOM-744 Broadway
M LEO A. FELDMAN, Selling Agent

OUR NEW LINE
for 1910 is the best and most attractive that we have ever produced.
We have expended a great deal of time and thought on it with
the result that we have produced a line that is entirely unique
and out of the ordinary run of things.

TRADE-MARK

A&Z.LINE
OF

TRADE-MARK

CHAINS, FOBS AND BRACELETS
can always be depended upon for high quality, nobby designs
and excellence of finish. The complete line is now being shown
to the trade by our own representatives.

Don't Buy Your Spring Stock Until
You Have Seen the A & Z. LINE

NEW YORK CHICAGO

A.8= Z. CHAIN CO.
116 CHESTNUT ST. . . PROVIDENCE, R. I.

Makers of 1/10 and 114 Cold Filled Chains and Bracelets

The Only Exclusive Chain Makers to the Retail Trade
CINCINNATI KANSAS CITY

SAN FRANCISCO

The Crystal Show Case for 1910

-
-- : 

- '  11.41 

k14111"11114

We have improved nearly every detail of the construction of
this show case in the last few months until it is unquestionably
the best there is to be had in all plate glass show cases. Built in
five sizes. Also built with drop sliding doors. If you buy a

You will get the following specifications: All doors fitted with dust-proof
strips and sliding on ball-bearing rollers with turned steel axles. Spring steel
stops take all jar off the case when the doors are slammed. The base and all
wood work is hard wood throughout. The plate glass used is the finest
glazing quality.

WRITE FOR OUR CATALOG SHOWING OUR TWENTY
DIFFERENT STYLES OF CASES

IffinupitA efuny Gam Go:
926 JEFFERSON AVENUE GRAND RAPIDS, MICHIGAN

New York Salesroom: 732 Broadway Boston Salesroom: 21 Columbia St.
Frank Meyers, Manager A. K. Sibley, Manager
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Everybody was satisfied with the results of

the holiday trade. There has been ample time, to
date, to get affairS straightened out and now
jewelers know just where they stand. There was

a general verdict that it was a regular record-
breaker for volume of business done. This con-
dition applied not alone to jewelers, but to all
classes of merchandise dealers who shared, in
proportion, in this prosperity. There seems no
reason now why the present year should not be
a wonderful year for the jewelry trade. In this
section of the country labor is steadily employed
and there is work for all who want to work.
Another good sign of prosperity is the fact that
collections are • coming in with promptness.
Several concerns report that their receipts from
this source alone exceeds by so per cent. the
collections of previous years.

Capt. R. E. Burdick was recently elected to
the chairmanship of the convention board of the
Chamber of Commerce: Last month the Captain
was in New York to attend the dinner of the
Jewelers' 24-Karat Club.

A. T. Hubbard, of the Cowell & Hubbard
Co., has been in New York on a business trip
and while there participated in the annual dinner
of the Jewelers' 24-Karat Club.

The new wholesale jewelry firm of Wagner-
Gilger-Cohn Co. has been launched under very
favorable conditions in the new Hippodrome
Building on Euclid Avenue. The active members
are Will H. Wagner, the well-known traveler for
Sigler Bros. Co.; W. G. Gilger, retail jeweler of
Norwalk, Ohio, and W. H. Cohn, the popular
traveler for King, Raichle & King, Buffalo. Mr.
Wagner is president, Mr. Cohn vice-president and
Mr. Gilger secretary and treasurer. The new
firm announce for their slogan that they are
wholesale dealers only.

Gustavus Burn, for several years designer
of fine jewelry for the Cowell & Hubbard Co.,
has sailed for a three months' vacation trip to
Europe. He will visit London, Paris, Vienna,
Geneva and Munich, which is his home town. Mr.
Burn i has recently come into possession of a
fortune, which is the cause of his trip.

Sol Nusbamn, formerly of the Nusbaum-Gee
Co., is to be city salesman for the Wagner-Gilger-
Cohn Co.

George W. Scribner, of Scribner & Loehr Co.,
is confined to his bed by a painful illness of
recent origin. It is now hoped by his physician
to pull him through without the necessity of an
operation.

Burt Ramsay, jeweler in the Scofield Building
and Colonial Arcade, has gone South on an ex-
tended trip to Florida, Cuba and the Panama
Canal. We all hope that Burt won't buy an
orange or grape fruit farm while there.
a P. Rowley, traveler for many years from

this city for the jobbing jewelers and during
the past few years for Scribner & Loehr Co., has
resigned and will retire from active work. Mr.
Rowley has a very valuable farm down near
Columbus that he intends to run as a diversion
and promises to grow pumpkins of the best gold
filled variety and other vegetables of like quality.

J. S. Holkenberg, Franklin Avenue jeweler,
has removed to Detroit Avenue and West 117th
Street.

The Cowell & Hubbard Co. are busily en-
gaged in the task of their annual stock-taking.

Charles Scheingold, of "The Diamond Shop,"
Colonial Arcade, has gone to Chicago on a busi-
ness trip.

L. F. Boyer, of Sigler Bros. Co., has been
much perturbed by a misfortune to his wife, who
fell and broke her arm. Mrs. Boyer is getting
along nicely, we are glad to report.

C. E. Deming, engraver for Schauweker Bros.
Co., Colonial Arcade, has returned to Oberlin
and again entered the store of W. P. Carruthers.

The Jackson Jewelry Co., located on Euclid
Avenue, near the Opera House, recently incor-
porated with a capital stock of $5000. The in-
corporators are S. E. Cohn, Herman Cohn, J.
Miller, J. Wolinsky and S. N. Weitz.

Frank Mallett, for some years in the whole-
sale department of Sigler Bros. Co., will be the
new traveler for his house, to take the territory
formerly covered by Mr. Elbogen, who in turn
takes the territory formerly covered by Will
Wagner.

W. H. Blood, who has charge of the Michigan
end of the Scribner & Loehr Co., was in town
last month on a business trip.

Otto Loehr left recently for his usual month
of fishing in Florida. Mr. Loehr has his own
cottage there and, free from the restraints of
city life, has healthful relaxation in fishing, hunt-
ing and boating.

Philip Cohen, located in the Scofield Building
for several years past, has sent out letters to his
creditors offering a settlement of 20 cents on the
dollar. The assets are given as about $2000, with
liabilities of $3500. He claims to owe his mother
$3800 on a note and other debts, such as rent,
etc. The creditors have taken no action as yet.
Mr. Cohen has occupied this store room since 1904
and his lease runs to 1912. Part of the time
the half of the store has been leased to other
concerns. The past year the London Leather
Shop occupied this half, but recently this con-
cern sold out and retired from business. The
added expense seems to have been too much for
the jeweler's resources, hence his troubles in-
creased and it became necessary to effect a settle-
ment.

The past week saw the passing away of one
of the well-known jewelers and watchmakers of
this city, Andrew S. Houk. He had been actively
engaged in business for forty years and for the
past twenty years he had been located on the
Public Square, in the present location of the
Park Building. Mr. Houk was very active in
Masonic circles and his funeral was conducted
by that organization. He had been quite success-
ful in his business ventures and left a comfortable
fortune to his family. He was nearly 7o years
of age.

W. H. Deuble, Canton, Ohio, was a trade
visitor here last month.

C. W. Jelliff, of Mansfield, was here recently
on a business trip.

George High, of Medina, was a visitor here
late last month.

Nelt Barr, of Ashland, was in the city last
month making the rounds of the jobbing houses.

Toledo Letter

(Continued front page 225)

Miss Cecil Kapp made a recent trip to Man-
chester, Mich., where she attended a house party
and fraternity dance.

Recent letters from M. Judd, who with Mrs.
Judd, is spending a year in Europe, state that
they are in good health and enjoying their outing.
They are at the present time in Berlin. Mr. Judd
reports that the diamond business in that city is
booming. They will return some time next fall.

Fire which originated under a counter on the
floor of a jewelry store on Junction Avenue,
recently, resulted in about $400 damage. The
store was occupied in the rear by a dwelling and
traces of kerosene found in the building have
given rise to suspicions which have resulted in
an investigation by the assistant State fire marshal.
Valuable pieces of jewelry were locked in a fire-
proof safe and were not damaged.

The Judd-Gross Co. has installed an electric
cabinet burglar alarm system over their safe
where valuables are deposited.

The board of directors of the J. J. Freeman
Co. have voted a three months' leave of absence
to their president. Mr. Freeman will leave about
the middle of February for Los Angeles, Cal.,
where he will remain at least two months.
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Sneak-thieves recently entered the residence
of Clarence R. Rex, at 638 Fernwood Avenue,
and after ransacking the house from top to bot-
tom and disconnecting the telephone decamped
with jewelry valued at about $5o, including a gold
watch, gold fob and a pair of gold cuff buttons.

Mr. and Mrs. George Kapp have announced
the engagement of their daughter, Marie, to Earl
Van Halen Sala, son of Judge and Mrs. Frank M.
Sala, of Toledo.

One of the most daring robberies ever pulled
off in Toledo was recently perpetrated at the
jewelry store of Arthur Christen, on Cherry
Street. While the streets were brilliantly lighted
and thronged with people a young man deliberately
smashed the glass show window with a brick,
seizing a tray containing twelve diamond rings
valued at $700. Close pressed by pedestrians in
his flight the thief stumbled and fell, dropping
six of the rings, which were recovered. With the
rest of his booty he quickly disappeared in an
alley. A score of detectives and policemen were
placed on the trail and arrested a man said to
answer the description, who gave the name of
Otto Boyd. The missing rings are valued at
about $300. About two years ago Christen suf-
fered a loss of $200 from burglars who forced a
rear door.

Miss Dorothy Freeman recently entertained
a number of guests at luncheon in honor of Miss
Miriam Dudley, Chicago, and Miss Marjory
Young, of New York.

I. Coppleman will remove his jewelry store
from its present location, near Monroe Street, to
the building formerly occupied by the Walk-Over
shoe store on Summit Street, between Madison
and Adams.

Norman Hascall, of the J. J. Freeman Co.,
is in Chicago, where he will attend the banquet
of the Jewelers' Association as the guest of
Ernest Lunt, of the Towle Mfg. Co.

A valuable gold watch, a bracelet, two rings,
some money and other valuable articles were re-
cently stolen from the home of John Moser, Jr.,
near Perrysburg, Ohio. A lame tramp, who was
seen in the vicinity, is supposed to have com-
mitted the theft.

Mrs. George Kapp and daughter, Miss Marie,
recently attended the presentation of the college
opera, "Koonzaland," at Ann Arbor, Mich., where
it was given its first performance at the Whitney
Theater.

Rockford Watch Co. Seeks Injunction
Against Mail-order House

The Rockford Watch Co., Rockford, Ill., has
filed, in the Circuit Court of Cook County, Ill.,
a bill of complaint against the Lincoln Watch and
Jewelry Co., a mail-order house of Chicago,
alleging the unwarranted publication of an adver-
tisement of the Rockford Company's product in
a recently-issued catalogue of the mail-order
house. The complaint alleges that the Rockford
Company's former policy of distributing its prod-
uct through jobbers, mail-order hr uses, etc.,
was discontinued on or about January, 1909, since
which date its product has been sold exclusively
to the retail jewelry trade. It would appear that
since that date the Lincoln Watch and Jewelry
Co. has issued a catalogue containing advertise-
ments concerning the product of the Rockford
Company without the consent and against the
wish of the latter. It is alleged that the state-
ment in the catalogue that the defendant pur-
chased direct from the complainant is fraudulent
and calculated to injure the business of the latter
with the retail dealers. The court is petitioned,
therefore, to restrain and enjoin the defendant
from inserting in any catalogue any advertise-
ment or representation concerning the product of
the complainant and from conspiring or con-
federating with any other person or corporations
to interfere with or injure the business of the
complainant.

With a Moseley Lathe you are well equipped
to do any kind of repairing and do it right, which
means well satisfied customers, who will come
again and bring their friends. Get the genuine.—
Adv.
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How About Seals, Mr. Jeweler?
FROM the number of Seals we produced

last year we believe that this style of pin
will be more popular than ever this season.
There is more chance of variation of style with
a seal than can be brought out with any other
pin, and the illustrations shown are merely
suggestions and need not necessarily be
followed as to detail.

For Normal Schools we suggest the State coat of
arms, surrounded by the name of the school ; for Schools
and Institutions without an official seal we would be
pleased to submit special sketches along any lines you
may suggest or allow our designers to use their own
taste which, with their experience in this line, we feel
will be satisfactory to you.

Nos. 565 and 513 are especially new and original
with us this season, and particularly adapted to institu-
tions with imposing buildings.

The price of these pins depends largely upon the
amount of detail to be brought out and the quantity of
pins ordered.

In asking for designs and estimates be sure to give
quality and quantity likely to be ordered and any sug-
gestions upon which we may enlarge.

BASTIAN BROS. CO., 403 South Avenue, Rochester, N. Y.

GO TO DOVER THE MAN WITH IDEAS
The Originator of the Gold Inlaid Comb

Gold Inlaid
Combs

Barrettes
Coronet Pins
- Hat Pins

Etc.
A distinctive line of
RINGS, SCARF PINS

RIBBON
and

METAL FOBS

TWO-THIRDS SIZE

THE

DOVER
HANDY
PIN

The Pin with the

perfect back stop and

live spring.

GEO. W. DOVER JEWELRY CO. 710 EDDY ST. PROVIDENCE R. I.GEO. W. DOVER, Sole Proprietor
 JOBBING TRADE ONLY 
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Nineteen hundred and nine was
Bright Outlook a busy and eventful year for

California, and particularly for
its principal commercial city, San Francisco. Its
opening saw the retail districts still crowded into
temporary wooden buildings on Van Ness Avenue
and Fillmore Street—two crowded retail centers,
respectively a mile and a mile and a half from
the old downtown district which had been de-
stroyed in the fire of 1906. Business in these
congested districts was accompanied by many
hardships and inconveniences, such as lack of
room to display merchandise, small stocks and
high insurance rates. The opening of the year
1909 marked the beginning of the end of this
unsatisfactory condition and saw the exodus of
the retail merchants back to the rebuilt down-
town shopping districts within the same territorial
limits in which they had dwelt and prospered be-
fore the fire. The exodus of the retail merchants
was continually going on during the first ten
months of the year, until the month of October
found them practically all in the new downtown
districts, many pf them back at their old loca-
tions. The celebration of this event and of the
rebuilding of the city became known as the
"Portola Festival," which took place in October
and when there was celebrated perhaps the most
wonderful achievement the world has ever seen—
the rebuilding of a city in three years, during
which time over 21,000 substantial modern build-
ings were erected at a cost of $154,000,000.

San Francisco bank clearings aggregated $42,-
790,360 one week recently, a gain of 13.6 per cent.
over the corresponding week of last year. All
the other cities on the Coast made a good show-
ing, but San Francisco recorded the biggest ad-
ditions and tenaciously insists upon footing up
a total greater than that of all the other cities on
the Coast combined.

Floren H. Franklin has just been sentenced
to thirty years in Folsom prison, the sentence
being imposed by the Superior Court of Los
Angeles. The young man's crime consisted of
striking down and almost killing David Cohen
in the latter's retail jewelry store. Franklin
managed to get away with a handful of gems but
was captured and pleaded guilty.

Harry Adams, traveling for
The Old Fink & Co., wholesale jewelers,
Trick Again Broadway Central Building,

Los Angeles, is mourning the
loss of a trunk of jewelry valued at $10,000. The
trunk was checked and Adams received a baggage
check at the Arcade Depot in Los Angeles bearing
number 725983. He says he saw the trunk in the
baggage room at the Arcade Depot before he
boarded the owl train, but when he presented
baggage check 725983 at the Southern Pacific
Company's baggage room in the Ferry Building
at this end of the journey an old valise bearing
a corresponding tag and filled with worthless
clothes was handed out to him. An inventory of
the missing jewelry, drawn up by Fink & Co. and
showing a valuation of $ro,000, has been presented
to the Southern Pacific Company by Adams, and
the intention is to distribute to-day throughout
the United States circulars giving an accurate
description of the property and to offer a hand-
some reward for its recovery.

Carrau & Green, the well-known diamond im-
porting house of this city, have incorporated with
a capital stock of $250,000. The subscribers are
J. S. Lewis, W. E. Lawrence, W. A. and Blanch
Green, Leon and Nellie Carrau.

Louis E. Fay has severed his connections with
the old firm of R. F. Simmons Company, whom he
has represented for many years. Mr. Fay is now
located in San Francisco and will reside here
permanently, representing the following well-
known eastern manufacturers: The H. D. Merritt
Co., Sykes & Strandberg, H. A. Allen & Co.
and the Tilden-Thurber Co. We feel quite safe
in predicting a warm and hearty welcome from
his host of friends among the jewelry jobbing
trade throughout the Pacific Coast.

K EYSTONE

E. V. Saunders, of the well-known wholesale
jewelry firm of A. I. Hall & Son, left his place
of business on January loth and is now paying
his annual visit among the different manufac-
turers in the East that his house represents on
the Pacific Coast. Mr. Saunders expects to be
away from home until about March 1st.

W. A. Mosgrove, who formerly conducted a
retail jewelry store at Angels' Camp, Sonora Co.,
Cal., has just opened a new attractive establish-
ment in Fresno.

A. Eisenberg, Jr., of the well-known jobbing
firm of the same name, left San Francisco on
Sunday, January 2d, and sailed for Europe on the
White Star steamship Adriatic, which cleared
from New York on January 12th. Mr. Eisen-
berg's early start for the diamond markets of
Europe is an indication that his purchases last
year have met with a very ready sale. Alfred
is expected home about March ist with as large
a line of diamonds as this house has ever pur-
chased abroad.

Peter Chapelle, formerly of Yreka, Cal., has
bought out the establishment of A. Stewart
Taylor at Aetna Mills.

Leo Stein, the son of Mr. Stein, of the well-
known wholesale jewelry firm of Stein & Ellbogen
Co., Chicago, Ill., has accepted a position with
the Alphonse Judis Co., one of our local whole-
sale jewelers. Mr. Stein is now making his initial
trip on the road for his new employer.

L. C. Koberg, the genial retail jeweler of
Healdsberg, Cal., was in this market replenishing
his stock after a very healthy holiday trade.

J. A. Patterson, who has recently been in the
employ of Peter Engle, the Marysville jeweler,
is now on the road traveling for the material
department of the well-known supply house of
Nordman Bros. Co.

John Hood, the retail jeweler of Santa Rosa,
was seen buying among the jobbing houses in the
wholesale jewelry section late last month.

Joseph Schwartz, who represents a number
of eastern manufacturers in the Hawaiian Islands,
is now making his annual visit to his eastern
factories. Mr. Schwartz expects to return from
the far East about the ist of March and will
immediately sail for the islands.

Charles F. Rednall has resigned his position
with the Alphonse Judis Co. after seven years of
service. It is his intention to enter into the retail
jewelry business and he will do so as soon as a
suitable occasion arises. It is needless to say
he leaves his old connections with regrets on both
sides.

M. J. Hetzler
' 
who conducts a retail jewelry

store at Haywards, Cal., was among the out-of-
town buyers in this market lately.

Ed Tabor, who has been identified with the
retail jewelry trade in San Francisco for a num-
ber of years, and latterly with the Keystone
Jewelry Co., of San Francisco, has accepted a
position with the well-known diamond importing
house of Carrau & Green, Inc.

L. G. Booth, who was formerly in the employ
of Benj. Allen & Co., of Chicago, has accepted a
position with the wholesale jewelry jobbing firm
of Nordman Bros. Co.

G. Forrest Arnold, who was formerly in the
employ of Burr W. Freer, the local manufac-
turers' representative, has accepted a position and
will travel in the interests of A. Eisenberg & Co.
Mr. Arnold is now on his initial trip, covering
the territory in the South.

Harry Frutig paid his friends in this city a
visit the latter part of January and bought some
very nice bills to replenish his stock. Mr. Frutig
reports the outlook for business in Gilroy and
vicinity as being exceptionally bright for 1910.

Fred H. Levy, president of the corporation of
M. Schussler & Co., left San Francisco on Janu-
ary i8th, accompanied by his daughter. This is
Mr. Levy's annual trip to the manufacturing
centers in the East.

I. Aronson, philosophical retail jeweler of
Portland, Oregon, called on a few of his friends
in the wholesale trade in this city en route to
Los Angeles for the aviation meet. This does not
indicate that our philosophical friend is a high
flyer.

G. D. Saunders, retail jeweler of Fort Bragg,
was also seen buying in the local wholesale mar-
kets the latter part of January.

G. Heitkemper, one of the pioneer retail
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jewelers of Portland, Oregon, spent a very
pleasant vacation on a sight-seeing trip through
the southern end of California. He also called
on a number of his friends among the wholesale
jewelry trade in San Francisco while en route
South.

BALTIMORE
LETTERIgiY,)

The holiday season here was marked by ex-
ceptionally heavy sales. In fact, jewelers prac-
tically agree that more goods were sold in this
city during the holidays this year than in any
previous year. Business conditions have improved
so greatly during the last few months that all
signs of the recent financial troubles have disap-
peared and prosperity reigns. The outlook for
this year is exceptionally bright here. The usual
after-Christmas lull of business has not been as
great as in past years. Even though the holidays
are over, heavy sales are reported for this time
of the year.

Samuel Geiselman, the young man who last
September took part in the robbery of Simon
Ruman, an aged Gay Street jeweler, and who
some time ago was convicted on the charge by a
jury in the Criminal Court, was, on January 4th,
sentenced to serve nine years in the Maryland
Penitentiary by Judge Wright. "It was a bold
act," said the Judge in passing sentence, "and a
most cowardly one. A jury has found you guilty
and recommended you to the mercy of the court.
But for that recommendation I should have given
you the full sentence of ten years in prison. With
that recommendation I shall take one year off and
send you to prison for nine years." Later Arthur
Riecke, an accomplice of Geiselman, was also
sentenced to nine years by Judge Dobler. Roman
was bound and gagged and found tied to a chair
in his store. His place was looted of about $300
worth of jewelry before the robbers left. Roman
testified that three men took part in the robbery.

While John H. Twelbeck, a jeweler, 1026
South Charles Street, was being arraigned at the
Southern Police Station during Christmas week
on the charge of larceny of a gold watch from
William E. Dooley, 1723 South Charles Street,
a constable walked into his store and informed
his wife that the stock had been seized for debt.
Mrs. Twelbeck had been left alone by her husband
for three days. During that time he had gone to
Pittsburg and had arranged to move to the home
of a relative. Upon his mysterious disappearance
his wife notified the police. While Twelbeck was
in Pittsburg he sent a letter to his wife, in which
he confessed to her that he had pawned the
watches of several customers in Pittsburg. Mrs.
Twelbeck turned this letter over to the police.
The watches which were pawned were left with
him by customers to be repaired. When Twelbeck
returned to the city and was about to enter his
store he was arrested by the police. Twelbeck
made no statement at the station house hearing
and was committed for court. He has conducted
a jewelry store in South Baltimore for the last
twelve years. Thomas E. Sanford and Jacob
Meyer have been appointed receivers by United
States Judge Morris for Twelbeck. The receivers
were appointed shortly after Twelbeck was ad-
judicated a bankrupt and were authorized to
continue the business of his store for twenty
days. They bonded for $2000 and will act until
a trustee in bankruptcy is selected. Twelbeck was
adjudicated a bankrupt on a petition filed by J.
Engel & Co., Thomas E. Sanford and Max
Kohner & Co., who have claims against him for
$206,251 and $425 respectively. It was alleged
in the petition that on December 8th Twelbeck
obtained from Engel & Co. on memorandum three
diamond rings and two gold watch cases, valued
at $200, and pawned the jewelry the same day.
The petition also alleged that Twelbeck on De-
cember 20th absconded and that his store had
been closed since then.

(Continued on page 232)
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IMPORTANT
Do not let your stock run itself.
Keep in close touch with it, and by means of records antici-
pate its wants, for a well selected and neatly kept stock
insures QUICK SALES. Above all, remember your
EMBLEMS, for they are business getters.

Irons & Russell Co. of EmblemsManufacturers

THREE COMPLETE STOCKS
Main Office and Factory: 95 Chestnut Street, PROVIDENCE, R. I.
CHICAGO OFFICE : 131 Wabash Avenue :: NEW YORK OFFICE : 11 Maiden Lane
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IRVING CUT
IIONESDALE
Eastern and Western Representative
Pacific Coast
New York City

Rich
Cut Glass
For Select Trade

OUR SPECIALTY is high-
grade ware that suits the
jewelry trade.

The PRETTY DESIGNS,
deep cutting and diamond
sparkle proclaim the
superiority of our product.

The QUALITY attracts and
the moderate price insures
quick sales and large profits.

It is IDEAL CUT GLASS
stock for jewelers of stand-
ing with refined patronage.

Don't Fail to Investigate this Sure-Sale
and Big Profit Opportunity

GLASS CO., Inc.
:: PENNSYLVANIA
. . . THOS. H QUINNEY, Honesdale, Pa.
. . . A. J. LEHRE, San Francisco, Cal.
. . . F. W. REICHENBACHER

Mich-Cut is All-Cut

No. 1235. COMPACT 6 x 9, $5.00 Net

We are still making Cut Glass that is Cut Glass.
If interested send for circular showing our 25 piece

assortment of Quick Sellers for $50.00.
Just the thing to sort up with.

MICHIGAN CUT GLASS CO.
 Lansing, Mich. 
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The first month of the new year opened up
with excellent trade prospects for 1910, both
among the jobbers and the retailers. The
travelers who have started out on their first trips
are confident that they will have a good trade
and, altogether, the situation in the jewelry line
looks very favorable. The bank clearings of St.
Louis for 1909, With a total Of $3,442,439,002,
broke all previous records. They exceeded those
of 1908 by $367,623,243, or 11.9 per cent., and
those of 1907 by $276,859,675, or 8.9 per cent.
The three closing months of 1909 broke all
previous monthly records in the clearing house
history of St. Louis. More than $1,000,000,000
is the value of the commerce of St. Louis for
1909, according to the best estimates of manu-
facturers and jobbers. The highest estimate is
$1,200,000,000 and the lowest is $900,000,000.
General trade indicates an increase of approxi-
mately 50 to 12 per cent. over 1908.

S. H. Bauman, President of the Bauman-
Massa Jewelry Co., returned on January 21st
from a ten days' business trip to New York. All
the traveling force of this firm have left on
long trips through their respective territories.
Charles Welzmiller, with M. J. Averbeck, New
York, for the past ten years as traveling sales-
man, has accepted a similar position with this
firm and will call on the trade in Kansas and
Oklahoma. He left recently on his maiden trip
in their behalf.

The traveling force of the Eisenstadt Mfg.
Co. have all started out on their respective trips.
H. J. Bouchard, formerly traveler for Sproehnle
& Co., Chicago, has accepted a similar position
with this concern and will represent them in the
States of Illinois, Iowa, Minnesota and South
Dakota. E. J. Garsia formerly traveler for
Leonard Krower, of New Orleans, has accepted
a similar position with this concern and will rep-
resent them in the States of Mississippi, Alabama,
Georgia, North and South Carolina.

On Saturday night, January 15th, Morris
Eisenstadt, President of the Eisenstadt Mfg. Co.,
gave a banquet and high-class vaudeville show to
the employees of the firm at the Elks' Club Hall.
Mr. Eisenstadt was toastmaster and speeches
were made by a number of those present. After
the banquet an exceedingly entertaining pro-
gramme of vaudeville was carried out and the
whole affair was a very enjoyable one.

0. J. Pfeffer, President of the St. Louis
Clock and Silverware Co., returned recently from
a ten days' business trip to New York. Albert
Mark, salesman for this firm, attended the banquet
of the Chicago Wholesale Jewelers' Association,
Tuesday night, January x8th, and reports having
had a very fine time.

The Hess & Culbertson Jewelry Co. have
shortened the working hours of their employees
one hour a day during the winter season by
having them come to work in the morning at 8.30
instead of 8, and permitting them to leave at
5.30 instead of 6. This firm is giving its sales
force a dinner once a month at the Mercantile
Club, on which occasion a certain subject pertain-
ing to the trade is discussed. These social ses-
sions are being very much enjoyed by all concerned.

Edw. E. Hoeller, formerly watchmaker with
the Zerweck-Frech Jewelry Co., has accepted a
similar position with the Hess & Culbertson
Jewelry Co.

W. F. Wilmes, of the Aller-Wilmes Mfg. Co.,
has returned to his headquarters at Kansas City
after a visit here and will soon start out on his
regular trip. Jul. Newman, of this firm, has
gone on a trip through Missouri and Kansas.
W. J. Beard, formerly traveler for M. J. Aver-
beck, has accepted a similar position with this
firm and will represent them in the States of
Illinois, Iowa, Missouri and Nebraska.

M. H. Cox, traveler for the F. W. Hoyt
Jewelry Co., left on January 13th on a sixrn

ths' trip through southwest Missouri and
Texas. Ivan T. Fuller has accepted a position as
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salesman with the F. W. Hoyt Jewelry Co. and
will represent them in Missouri and Kansas.

W. E. Tower, of Tower & Long, left on
January Toth on a six weeks' trip through Okla-
homa and Texas.

Jas. J. Burke, President of the Brooks
Jewelry and Optical Co., returned last month
from a short business trip to Chicago.

Ralph Lowenstein, of the R. Lowenstein
Jewelry Co., left on January 20th on a two weeks'
trip through the South.

The Gutfreund-Kemper Supply Co. have just
gotten out a very complete catalogue on materials,
tools and supplies. J. E. Riley, traveler for this
concern, left on January 17th on a three weeks'
trip through northern Missouri and northern
Illinois.

The local branch of M. Bonn & Co., of Pitts-
burg, opened their new store at 823 Washington
Avenue under the' management of J. B. Cerf,
formerly connected with this concern at Pittsburg.
They will place a full selling force to travel
through this territory at once. Their establish-
ment is nicely located and Mr. Cerf personally
supervised the installation of the fixtures and
alterations in the store.

All the jobbing houses here have agreed to
close their places at i r. M. Saturday, from Janu-
ary Istli to December 1st.

All the traveling force of Blankenmeister,
°hefting & Co. are now on the road. George W.
°hefting, son of George Oberting, of the firm,
will represent this house through Illinois.

A. G. Sudheimer, of Sudheimer & McCoole,
left here on January 5th for a trip to Old Mexico.

Mr. Klein and Fred England, of the firm
of Frolichstein, England & Klein, were recent
visitors here.

0. H. Kortkainp, of the E. H. Kortkamp
Jewelry Co., is one of the stockholders of the
National Pin Co., formed here recently with a
capital of $75,000 to make safety pins.

Joseph Hummel, Jr., formerly in the jewelry
business at Muncie, Ind., filed a voluntary peti-
tion here in bankruptcy on December 23d. He
placed his liabilities at $13,485.48 and his assets
at $4100.

The A. Kurtzeborn & Sons Jewelry Co. will
wind up their affairs on February 1st. There has
been no announcement as yet as to the future
plans of the members of this firm.

The establishment of a credit exchange
bureau, or bureau of information, was taken up
by the St. Louis Association of Credit Men at
its monthly meeting held at the Mercantile Club,
Thursday evening, January 13th. Circulars have
been mailed to all members of the associa-
tion and twenty-one have already subscribed to
the fund for starting the work. The officers and
board of directors announced they expected to
see the bureau in operation within a month. The
object is to protect its members from losses by
bad accounts.

William A. Rosenthal, 72 years old, died at
his residence in January after a lingering illness.
Cancer of the stomach was directly responsible
for his death. He was an old-time retired jeweler
of this city.

William Weidlich, of William Weidlich &
Bro., spent the holidays at his old home in Bridge-
port, Conn., returning on January 57th. H. F.
Hines, traveler for this firm, joined Mr. Weidlich
in Bridgeport and they returned home together.
H. D. Wachholder, traveler for this firm, will
leave about February 1st on a four months' trip
through Oklahoma and Texas. N. W. White,
of the same concern, will leave about the same
time on a three months' trip through the West.

Ed F. McKee, manager of the Geneva Optical
Co., made a short business trip to Chicago
recently.

On January 4th a petition in bankruptcy was
filed in the United States District Court by Isa-
dore M. Kosminsky, doing business as the Rose
Jewelry Co., at 612 Washington Avenue. He
lists his debts at $15,738.46. His assets amount to
$10,105.39, of which $5500 is his stock of jewelry.

The Million Population Club and the Business
Men's League will take part in the fight against
the federal tax of i per cent. on the net earnings
of corporations with incomes of more than $5000
a year. President Wenneker, of the Million Club,
has appointed a committee of five lawyers to aid
members of the club in filing protests.
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The Whitener Jewelry Co., of Caruthersville,
Mo., has been incorporated with a capital of
$3000. Incorporators : Lee W. Rood, H. C.
Garrett, H. M. Whitener and others.

The Crown Jewelry Co. has leased the build-
ing at 507 North Broadway. They will make
extensive alterations and as soon as this is done
will occupy the new quarters.

Charles F. Wenneker, President of the Mil-
lion Population Club, was presented with the
handsome $1000 silver loving cup through a public
voting contest carried on by one of our local
newspapers for the man who had done the most
for the city. The cup was manufactured by
the Mermod, Jaccard & King Jewelry Co. and is
a model of jewelry art. After this presentation
had been made to Mr. Wenneker some of his col-
leagues in the Million Population Club raised
a sum and presented him with a magnificent
diamond scarf pin, which was also purchased
from the Mermod, Jaccard & King Jewelry Co.

J. H. Cummings, who has been with the St.
Louis Clock and Silverware Co. several years, has
resigned to represent the Seth Thomas Clock Co.
ill southern territory.

The local association of retail jewelers held
a special meeting at the Jefferson Hotel Thursday
night, January 13th, which brought a good attend-
ance. The evening was spent in discussing trade
abuses. It was decided to call another meeting for
some time in February. It seemed to be the
sentiment of most of those present that the as-
sociation should have more meetings.

On January moth W. Heiman, a jeweler of
Terre Haute, hid., was found dead and his death
proved to be quite mysterious. He left a letter
accusing a woman of doing it and that this woman
had robbed his store of $1000 in jewelry while
visiting him and helping him ill his store 'during
the holiday season. The police thoroughly in-
vestigated his accusation and decided that it was
a case of suicide and that the deceased had led
a very reckless life.

The L. Bauman Jewelry Co. recently held
their annual election of officers and directors. All
were unanimously re-elected. A. L. Bauman,
president of this company, returned recently from
a tell days' business trip to New York. Clarence
Heyman, who has been traveling in Iowa and
part of Illinois for this concern, has been ap-
pointed southern representative in place of M. B.
Eiseman, who is no longer with this firm. Morris
Bauman will look after the Birmingham, Ala.,
territory trade.

The failure of Vahlman & Jacobs, of East St.
Louis, Ill., or rather the enforced involuntary
bankruptcy of this firm, brought about by their
creditors and on which firm the papers were
served Christmas morning, turned out to be a
very bad business complication. The liabilities of
the firm are estimated from $60,000 to $70,000 and
the assets at about $20,000. Among their creditors
are a very large per cent. of the local jobbers.
The firm is about seven and one-half years old
and they had a very attractive store and, appar-
ently, were doing a.- fine business. The reasons
for the failure are several—poor management, too
large an expense account and attempting to carry
on too big a business for their capital. John B.
Carroll, an attorney of this city, acting for the
Eisenstadt Mfg. Co., and M. Sonday and E. C.
Cash, of East St. Louis, prepared a petition for in-
voluntary bankruptcy and sent it to Danville, Ill.,
but it arrived there after the eastern creditors
had filed theirs and it was returned to Mr. Carroll.
Messrs. Sonday and Cash are note creditors. The
two members of the firm appeared in the United
States District Court for the Eastern District of
Illinois, at Danville, Friday, January 7th, to
undergo an investigation relative to the affairs
of the firm, which is now in bankruptcy proceed-
ings by the involuntary petition of certain
creditors. Their store is not open for business,
but the repair department is finishing up jobs
that were on hand when the firm's troubles came
up. It had been known for some time that this
firm was in a bad way and the bankruptcy pro-
ceedings caused no surprise. Daniel Hogan, Jr.,
an attorney of Danville, Ill., has been appointed
receiver of the defunct firm and is now in charge.

Charles S. Erber, of the Erber Jewelry Mfg.
Co., returned recently from a two weeks' south-
ern trip.

(Continued on page 232)
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The jewelry trade of Detroit
Preparing for the —retail, wholesale and mann-
Big Convention facturing—is looking forward

with the greatest interest to
the convention of the American National Retail
Jewelers' Association, and already effort is being
concentrated through proper organization to make
this gathering one to be remembered by the
hundreds of dealers who will then visit Detroit
for the first time. Interest has been very keen
since the meeting here January 14th and I5th of
the officers of the National Association.

Although Detroit had been tentatively de-
cided upon at the Omaha convention as the 1910
convention city, there was still an element of
doubt and uncertainty hinging upon the question
as to whether adequate facilities could be pro-
vided, not only for the convention itself, but for
the exhibits of all kinds to be made by manu-
facturers and jobbers. So it was that the national
officers of the retailers came to make sure, and
were shown. The convention will be held July
26th to 29th, in the Hotel Cadillac, the oldest
of Detroit's large hotels and, therefore, the best
known throughout the country. This hotel is lo-
cated almost at the center of the city and is,
therefore, most convenient to the other large
hotels of the city, giving assurance of ample ac-
commodation to be had in close proximity to
the convention.

From the central location of Detroit and
the opportunity afforded jewelers from east,
west and northwest to make part of the trip going
and coming as a pleasure voyage on the lakes,
it is expected that the attendance will be larger
than at any previous convention. It will be the
province of the local organization to look after
details of reception, entertainment, etc., and • they
will zealously uphold the city's reputation in this
respect.

Details of the arrangements will be handled
in general by the Detroit Retail Jewelers' Club,
an organization which came into being Saturday
evening, January isth, at a meeting in the Hotel
Tuller. The officers are : Charles W. Warren,
president; John Kay, vice-president; Hugh Con-
nolly, treasurer, and Robert Traub, secretary.
Another meeting was held the following Thurs-
day in the same hotel, at which there was a large
attendance, showing the desire of Detroit jewelers
to lend their aid in every way to the success of
the convention. The Detroit Jewelers' Board of
Trade, which is composed of the wholesale and
manufacturing jewelry and optical firms, enter-
tained the officers of the American National Re-
tailers' Association at a banquet in the Griswold
House the evening of January 14th, pledging the
assistance of the Board of Trade wherever and
however required. The Detroit Wholesalers' and
Manufacturers' Association has given similar as-
surances. President J. P. Archibald, of Blairs-
ville, Pa.; Secretary Claud Wheeler, of Columbia,
Mo.; A. B. Hull, of Belding, Mich., President of
the Michigan Retail Jewelers' Association ; T. L.
Coombs, of Omaha, Nebr., and Joseph Mazer, of
McAlester, Okla., represented the American Na-
tional Retail Jewelers' Association in the various
conferences held.

It was announced at this time that the design
and sample of the new membership emblem of
the association had been accepted. This will take
the form of a brass plate bearing the trade-mark
of the association and the words, "Member
American National Retail Jewelers' Association."
Secretary Wheeler stated that he would soon be
ready to reserve exhibit space on the ground floor
of the Hotel Cadillac for those desiring to make
exhibits.

Trade conditions in Michigan since the first
of the year have been good and failures few,
conclusively proving that the t9o9 holiday trade
came up to expectations. The one failure in De-
troit was that of Meyer A. Pereira, who con-
ducted a store at 118o Michigan Avenue. He
gave a trust mortgage to Alexander Friedman
December 29th and petitions in bankruptcy were

filed several days later by two sets of creditors,
the first being jewelry firms and the latter firms
in the drygoods and furnishings line. Edward A.
Rogers was made receiver under the first petition.

Salesmen for the Detroit wholesale houses
started out during the month for the first trip of
the year. Reports coming in from them indicate
prospects of a better spring trade than that of
last year.

J. Friedberg & Son, 210 Woodward Avenue,
who have been sufferers in several robberies,
narrowly escaped a similar happening recently.
One of their show windows was broken in by a
thief but nothing was taken, the miscreant evi-
dently being frightened away.

A more serious affair followed the breaking
into of Switzer Bros'. store in Ypsilanti the night
of January 6th. Three youths from Detroit,
Robert McCormick, Henry Harrington and Carl
Billings, gained entrance into the store and had
set about plundering the show cases when they
were detected by William Moret, night police
officer. He fired several shots and the boys es-
caped, firing back at him as they ran. Later
McCormick and Harrington entered the Michigan
Central passenger station, where they were taken
in custody by Henry C. Miner and Morgan
Emmett, employees of the railroad. While the
latter was telephoning to the police station
McCormick drew a revolver and began firing.
Miner was shot in the throat, dying in a few
minutes, while Emmett was seriously wounded
in the lungs. McCormick and Harrington were
also wounded and were speedily captured by
police officers. McCormick pleaded guilty to
murder and was sentenced to life imprisonment,
while Harrington was held for trial later. Bil-
lings, who was captured separately, pleaded guilty
to burglary and was sentenced to from five to
ten years' imprisonment. These boys were all
under age, but had previous bad reputations.

John Kay made a trip to New York the latter
part of the month.

Charles A. Berkey was in New York re-
cently on a purchasing trip.

H. L. Harrison has taken over the retail
business formerly conducted under the name of
King & Harrison, at 228 Woodward Avenue.

Clare Fuller is now covering the northern Michi-
gan territory for the Charles A. Berkey Company.

0. F. Hawks, of Whittaker, was a purchaser
in this market during the month.

W. J. Higgins, of Shelby, Ohio, visited De-
troit and Mt. Clemens early in January..

D. D. Shane, of Grand Ledge, visited Detroit
this month to replenish his stock.

W. F. King, Jr., of Adrian, Was a recent
visitor in Detroit.

Fred N. Pauli, of Pontiac, was in the city
recently.

E. H. Cressy, of Saline, bought goods here
early in the month.

Andrew Toepel was in New York recently
accompanied by his wife.

Lyman B. Coe, of Chicago, who died early in
January, was president of the Weyhing Bros.
Mfg. Co., of this city.

F. J. Irwin, of Marlette, was in the city on
a buying trip during the month.

St. Louis Letter

(Continued from page 23!)

Samuel Kober, of the Maritz & Kober
Jewelry Mfg. Co., returned from New York on
Friday, January 14th, and announced that he
had accepted a position as traveling representative
with Jacob Straus & Sons, of that city, and that
he would withdraw from the firm of the Maritz &
Kober Jewelry Co. The latter firm name will be
changed later on.

Willis Chamberlain, of the Houston Optical
Co., Houston, Texas, was a recent visitor here.

Z. B. Robbins, of the Robbins jewelry Co., is
home from a short trip for recreation.

Mr. Jesse, formerly connected with the St.
Louis Clock and Silverware Co., has accepted a
position as traveler for William Weidlich & Bro.
and will represent this firm through Missouri.

F. L. Jaccard, traveler for the Bauman-Massa
Jewelry Co. in Texas, Louisiana and Arkansas,
with headquarters at Fort Worth, Texas, was a
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recent visitor here. He has just celebrated his
twenty-eighth anniversary as representative of this
concern and he has always covered this territory.

The Elliott Jewelry Co. announce their travel-
ing force for 1910 as follows : J. B. Moore, Colo-
rado, Nebraska and Missouri; Al P. Wolff, Mis-
souri, Illinois, Kentucky, Tennessee, Louisiana,
Mississippi, Texas and Arkansas, and George C.
Fearl, St. Louis, Illinois and Missouri.

The following buyers were here during the
past month: E. B. Hall, Springfield, Mo.; E. F.
Waits, Corinth, Miss.; Charles Owen, Carterville,
Ill.; Frank Wolff and wife (wedding trip),
Chester, Ill.; F.red Simon, Collinsville, Ill.; Joseph
Mazer, McAlester, Okla.; I. B. Morris, Perryville,
Mo.; A. H. Krause, Greenville, Ill.; B. Masse,
Granite City, Ill.; William Mosby, Newport, Ark.;
Joseph Startz, Little Rock, Ark.; Mr. Jones, of
Jones & Co., Jonesboro, Mo.; B. H. Barnes,
De Soto, Mo.; T. H. Vinyard, De Soto, Mo.;
R. Hoeman, Kirkwood, Mo.

Baltimore Letter

(Continued from page 229)

The Merchants' and Manufacturers' Associa-
tion, of this city, has declared a spring rebate
movement for merchants of the South who come
to this city to buy goods. For several years
there has been a rebate movement during the
summer and fall, but this is the first year a spring
rebate movement has been tried. The rebate is
handled by the Merchants' and Manufacturers'
Association, of which all of the large wholesale
houses of the city are members. Several of the
wholesale jewelry houses in the city take advan-
tage of the rebate movement, which returns a
certain portion of the buyer's fare in this city,
provided he buys so much goods. Under the same
organization a traffic bureau under the direction
of H. Starr Kealhofer has just been established.
The object of this bureau will be to see that Bal-
timore receives the same relative rates over the
railroad and steamship lines as other cities.

Charles C. Crooks, one of the largest
jewelers here, reports that his sales during the
holidays exceeded his sales during the same period
in any previous year. He says that his holiday
business was better than he had ever hoped for.
He believes that prosperity is here to stay. Mr.
Crooks' specialty is fine watches and he does a
large watch business both in sales and repairs.
He is official watch inspector for all of the im-
portant railroads running into this city.

One of the old landmarks of Baltimore, which
was always of interest to jewelers, was doomed
to be destroyed last month. This landmark was
the old clock, about 20 feet above the sidewalk,
on a pole at Baltimore and Light Streets. When
the fire devastated the central business section of
the city and all the buildings were thrown down
the clock was the only object left standing. True,
it had been gutted, but it still maintained its up-
right position and was a monument to the fire.
Now it will be demolished. Arthur Wallenhorst,
a jeweler, expressed surprise at the orders to
destroy the old clock and said that he had offered
to erect a handsome one in its place at his own
expense but the city officials refused his offer.

Harry Bigham, 1301 G Street, Washington,
D. C., who is said to be connected with some of
the oldest Maryland families, was committed to
jail on January 17th for court in default of $t000
bail, by Justice Grannan on the charge of passing
a bogus check on Samuel Kirk & Sons, silver-
smiths and jewelers, to6 East Baltimore Street.
Bigham, so the police say, entered the Kirk
store some time during December and talked with
Mr. Kirk and reminded him of the time when
they went to Sunday-School together. The next
day he called at the store and purchased a watch
and a ring and gave a check for $43. Shortly
afterward he is said to have sold the watch.

J. Engel & Company, jobbers, report that
business is good and the prospects for the spring
excellent. Ernest Wise, who has represented this
company in the Gulf States, has gone into the
retail business in Washington. He is succeeded
by Albert Kaiser, who is now in his new territory.
The other representatives of this firm are also
calling on their trade and expect a record-breaking
season.

KARNAK BRASS
A Modern Application of Ancient Egyptian Art

75 NEW DESIGNS
THAT WILL SELL NOW

KARNAK BRASS IS NOT A 1-10T_ADAY LINE

BUT SELLS THE YEAR AROUND

FREE ADVERTISING CUTS FREE BOOKLETS

Write for Complete Price List and Catalogue

Full line on display at our New York
office, 409 Broadway, including Hand Ham-
mered Copper and Brass Art Goods, Silver
Plated Hollow Ware and Flat Ware, Gold
Plated Novelties, Clocks and Jewel Boxes.

KARNAK BRASS
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in the Decorative Art
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The jewelry trade of Detroit
Preparing for the —retail, wholesale and mann-
Big Convention facturing—is looking forward

with the greatest interest to
the convention of the American National Retail
Jewelers' Association, and already effort is being
concentrated through proper organization to make
this gathering one to be remembered by the
hundreds of dealers who will then visit Detroit
for the first time. Interest has been very keen
since the meeting here January 14th and 15th of
the officers of the National Association.

Although Detroit had been tentatively de-
cided upon at the Omaha convention as the 1910
convention city, there was still an element of
doubt and uncertainty hinging upon the question
as to whether adequate facilities could be pro-
vided, not only for the convention itself, but for
the exhibits of all kinds to be made by manu-
facturers and jobbers. So it was that the national
officers of the retailers came to make sure, and
were shown. The convention will be held July
26th to 29th, in the Hotel Cadillac, the oldest
of Detroit's large hotels and, therefore, the best
known throughout the country. This hotel is lo-
cated almost at the center of the city and is,
therefore, most convenient to the other large
hotels of the city, giving assurance of ample ac-
commodation to be had in close proximity to
the convention.

From the central location of Detroit and
the opportunity afforded jewelers from east,
west and northwest to make part of the trip going
and coming as a pleasure voyage on the lakes,
it is expected that the attendance will be larger
than at any previous convention. It will be the
province of the local organization to look after
details of reception, entertainment, etc., and, they
will zealously uphold the city's reputation in this
respect.

Details of the arrangements will be handled
in general by the Detroit Retail Jewelers' Club,
an organization which came into being Saturday
evening, January 15th, at a meeting in the Hotel
Tuller. The officers are: Cliarles W. Warren,
president; John Kay, vice-president; Hugh Con-
nolly, treasurer, and Robert Traub, secretary.
Another meeting was held the following Thurs-
day in the same hotel, at which there was a large
attendance, showing the desire of Detroit jewelers
to lend their aid in every way to the success of
the convention. The Detroit Jewelers' Board of
Trade, which is composed of the wholesale and
manufacturing jewelry and optical firms, enter-
tained the officers of the American National Re-
tailers' Association at a banquet in the Griswold
House the evening of January 14th, pledging the
assistance of the Board of Trade wherever and
however required. The Detroit Wholesalers' and
Manufacturers' Association has given similar as-
surances. President J. P. Archibald, of Blairs-
ville, Pa.; Secretary Claud Wheeler, of Columbia,
Mo. • A. B. Hull, of Belding, Mich., President of
the Michigan Retail Jewelers' Association; T. L.
Coombs, of Omaha, Nebr., and Joseph Mazer, of
McAlester, Okla., represented the American Na-
tional Retail Jewelers' Association in the various
conferences held.

It was announced at this time that the design
and sample of the new membership emblem of
the association had been accepted. This will take
the form of a brass plate bearing the trade-mark
of the association and the words, "Member
American National Retail Jewelers' Association."
Secretary Wheeler stated that he would soon be
ready to reserve exhibit space on the ground floor
of the Hotel Cadillac for those desiring to make
exhibits.

Trade conditions in Michigan since the first
of the year have been good and failures few,
conclusively proving that the r9o9 holiday trade
came up to expectations. The one failure in De-
troit was that of Meyer A. Pereira, who con-
ducted a store at 118o Michigan Avenue. He
gave a trust mortgage to Alexander Friedman
December zoth and petitions in bankruptcy were

filed several days later by two sets of creditors,
the first being jewelry firms and the latter firms
in the drygoods and furnishings line. Edward A.
Rogers was made receiver under the first petition.

Salesmen for the Detroit wholesale houses
started out during the month for the first trip of
the year. Reports coming in from them indicate
prospects of a better spring trade than that of
last year.

J. Friedberg & Son, zto Woodward Avenue,
who have been sufferers in several robberies,
narrowly escaped a similar happening recently.
One of their show windows was broken in by a
thief but nothing was taken, the miscreant evi-
dently being frightened away.

A more serious affair followed the breaking
into of Switzer Bros'. store in Ypsilanti the night
of January 6th. Three youths from Detroit,
Robert McCormick, Henry Harrington and Carl
Billings, gained entrance into the store and had
set about plundering the show cases when they
were detected by William Moret, night police
officer. He fired several shots and the boys es-
caped, firing back at him as they ran. Later
McCormick and Harrington entered the Michigan
Central passenger station, where they were taken
in custody by Henry C. Miner and Morgan
Emmett, employees of the railroad. While the
latter was telephoning to the police station
McCormick drew a revolver and began firing.
Miner was shot in the throat, dying in a few
minutes, while Emmett was seriously wounded
in the lungs. McCormick and Harrington were
also wounded and were speedily captured by
police officers. McCormick pleaded guilty to
murder and was sentenced to life imprisonment,
while Harrington was held for trial later. 13i1-
lings, who was captured separately, pleaded guilty
to burglary and was sentenced to from five to
ten years' imprisonment. These boys were all
under age, but had previous bad reputations.

John Kay made a trip to New York the latter
part of the month.

Charles A. Berkey was in New York re-
cently on a purchasing trip.

H. L. Harrison has taken over the retail
business formerly conducted under the name of
King & Harrison, at 228 Woodward Avenue.

Clare Fuller is now covering the northern Michi-
gan territory for the Charles A. Berkey Company,

0. F. Hawks, of Whittaker, was a purchaser
in this market during the month.

W. J. Higgins, of Shelby, Ohio, visited De-
troit and Mt. Clemens early in January..

D. D. Shane, of Grand Ledge, visited Detroit
this month to replenish his stock.

W. F. King, Jr., of Adrian, was a recent
visitor in Detroit.

Fred N. Pauli, of Pontiac, was in the city
recently.

E. H. Cressy, of Saline, bought goods here
early in the month.

Andrew Toepel was in New York recently
accompanied by his wife.

Lyman B. Coe, of Chicago, who died early in
January, was president of the Weyhing Bros.
Mfg. Co., of this city.

F. J. Irwin, of Marlette, was in the city on
a buying trip during the month.

St. Louis Letter

(Continued from page 231)

Samuel Kober, of the Maritz & Kober
Jewelry Mfg. Co., returned from New York on
Friday, January 14th, and announced that he
had accepted a position as traveling representative
with Jacob Straus & Sons, of that city, and that
he would withdraw from the firm of the Maritz &
Kober Jewelry Co. The latter firm name will be
changed later on.

Willis Chamberlain, of the Houston Optical
Co., Houston, Texas, was a recent visitor here.

Z. B. Robbins, of the Robbins Jewelry Co., is
home from a short trip for recreation.

Mr. Jesse, formerly connected with the St.
Louis Clock and Silverware Co., has accepted a
position as traveler for William Weidlich & Bro.
and will represent this firm through Missouri.

F. L. Jaccard, traveler for the Bauman-Massa
Jewelry Co. in Texas, Louisiana and Arkansas,
with headquarters at Fort Worth, Texas, was a
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recent visitor here. He has just celebrated his
twenty-eighth anniversary as representative of this
concern and he has always covered this territory.

The Elliott Jewelry Co. announce their travel-
ing force for 1910 as follows : J. B. Moore, Colo-
rado, Nebraska and Missouri; Al P. Wolff, Mis-
souri, Illinois, Kentucky, Tennessee, Louisiana,
Mississippi, Texas and Arkansas, and George C.
Fearl, St. Louis, Illinois and Missouri.

The following buyers were here during the
past month : E. B. Hall, Springfield, Mo.; E. F.
Waits, Corinth, Miss.; Charles Owen, Carterville,
Ill.; Frank Wolff and wife (wedding trip),
Chester, Ill.; F.red Simon, Collinsville, Ill.; Joseph
Mazer, McAlester, Okla.; I. B. Morris, Perryville,
Mo.; A. H. Krause, Greenville, Ill.; B. Masse,
Granite City, Ill.; William Mosby, Newport, Ark.;
Joseph Startz, Little Rock, Ark.; Mr. Jones, of
Jones & Co., Jonesboro, Mo.; B. H. Barnes,
De Soto, Mo.; T. H. Vinyard, De Soto, Mo.;
R. Hoeman, Kirkwood, Mo.

Baltimore Letter

(Continued from page 229)

The Merchants' and Manufacturers' Associa-
tion, of this city, has declared a spring rebate
movement for merchants of the South who come
to this city to buy goods. For several years
there has been a rebate movement during the
summer and fall, but this is the first year a spring
rebate movement has been tried. The rebate is
handled by the Merchants' and Manufacturers'
Association, of which all of the large wholesale
houses of the city are members. Several of the
wholesale jewelry houses in the city take advan-
tage of the rebate movement, which returns a
certain portion of the buyer's fare in this city,
provided he buys so much goods. Under the same
organization a traffic bureau under the direction
of H. Starr Kealhofer has just been established.
The object of this bureau will be to see that Bal-
timore receives the same relative rates over the
railroad and steamship lines as other cities.

Charles C. Crooks, one of the largest
jewelers here, reports that his sales during the
holidays exceeded his sales during the same period
in any previous year. He says that his holiday
business was better than he had ever hoped for.
He believes that prosperity is here to stay. Mr.
Crooks' specialty is fine watches and he does a
large watch business both in sales and repairs.
He is official watch inspector for all of the im-
portant railroads running into this city.

One of the old landmarks of Baltimore, which
was always of interest to jewelers, was doomed
to be destroyed last month. This landmark was
the old clock, about 20 feet above the sidewalk,
on a pole at Baltimore and Light Streets. When
the fire devastated the central business section of
the city and all the buildings were thrown down
the clock was the only object left standing. True,
it had been gutted, but it still maintained its up-
right position and was a monument to the fire.
Now it will be demolished. Arthur Wallenhorst,
a jeweler, expressed surprise at the orders to
destroy the old clock and said that he had offered
to erect a handgome one in its place at his own
expense but the city officials refused his offer.

Harry Bigham, 1301 G Street, Washington,
D. C., who is said to be connected with some of
the oldest Maryland families, was committed to
jail on January 17th for court in default of $t000
bail, by Justice Grannan on the charge of passing
a bogus check on Samuel Kirk & Sons, silver-
smiths and jewelers, to6 East Baltimore Street.
Bigham, so the police say, entered the Kirk
store some time during December and talked with
Mr. Kirk and reminded him of the time when
they went to Sunday-School together. The next
day he called at the store and purchased a watch
and a ring and gave a check for $43. Shortly
afterward he is .said to have sold the watch.

J. Engel & Company, jobbers, report that
business is good and the prospects for the spring
excellent. Ernest Wise, who has represented this
company in the Gulf States, has gone into the
retail business in Washington. He is succeeded
by Albert Kaiser, who is now in his new territory.
The other representatives of this firm are also
calling on their trade and expect a record-breaking
season.

KARNAK BRASS
A Modern Application of Ancient Egyptian Art

75 NEW DESIGNS
THAT WILL SELL NOW

KARNAK BRASS IS NOT A HOLIDAY LINEBUT SELLS THE YEAR AROUND

FREE ADVERTISING CUTS FREE BOOKLETS

Write for Complete Price List and Catalogue

Full line on display at our New York
office, 409 Broadway, including Hand Ham-
mered Copper and Brass Art Goods, Silver
Plated Hollow Ware and Flat Ware, Gold
Plated Novelties, Clocks and Jewel Boxes.

KARNAK BRASS

LOTUS
THE SACRED LILY
of Egypt--much used
in the Decorative Art
of the Ancients.

BENEDICT MFG. CO.
East Syracuse, N. Y.

deBenedict mfg co.
East Syracuse —MY.

KARNAK BRASS

— PAPYRUS'
A SPECIES OF REED
common in ancient
Egypt–used as a writ-
ing material, also in
their decorative art.

BENEDICT MFG. CO.
East Syracuse, N. Y.
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LD RINGS
A POINTED SUGGESTION- TO THE
JOBBER WHO WOULD HAVE A

PROFITABLE SEASON-
BUY O&B RINGS-

THEY SELL

OSTBY& BARTON CO
PROVIDENCE

NEW YORK
9 MAIDEN
LANE

It tehe he/frht clfolly

c`o *Fee you, orden- a/here
ehere aoy /oassib/e chemce

dissolisfrdioa.

Of&R JOYAWY fOeFU (Tarr
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GOLD

CARD JEWELRY

g rEDD 
REGISTERED TRADE-MARK

SEAMLESS
GOLD FILLED RINGS

REGISTERED TRADE-MARK



2 36

ESTABLISHED
FEBRUARY 1, 1878

GOLD MEDALS
CHICAGO
OMAHA
PARIS
ST. LOUIS
SEATTLE

KUEHL
CLOCK COMPANY

SUCCESSORS TO

GEO. KUEHL & COMPANY
MANUFACTURERS AND IMPORTERS

BLACK FOREST CLOCKS
WORKS AT

Schonach and Hornberg, Bad-Schwarzwald, Germany

OFFICE AND WAREHOUSE

80-82 WABASH AVENUE

CHICAGO

CUCKOO CLOCKS
QUAIL AND CUCKOO CLOCKS

WESTMINSTER MANTEL CHIME CLOCKS
QUARTER HOUR STRIKE CLOCKS

NOVELTY CLOCKS
FOUR HUNDRED DAY CLOCKS

TRAVELING CLOCKS
ALARM CLOCKS
MUSIC BOXES
BAROMETERS
CHRONOSCOPES

FOURTEEN-DAY
HALF-HOUR GONG STRIKE

WITH HARP GONG

A specially strong Fourteen-Day Move-

ment, "THE EXCELSIOR," has been
constructed to obtain the sonorous, melodi-

ous tone from the HARP GONG.

This movement, fitted with solid plates

and pinions, is simplicity itself.

The striking part is very powerful, and

will easily lift the four hammers which are

required for the HARP GONG.

The striking part movement acts quite

silently.

THE HARP GONG

The half hours and the full hours are all sounded by four

hammers, which strike and fall simultaneously on four steel

rods. These rods are tuned so that they sound a full Four

Note Chord, and the specially constructed Gong Standard

produces a pleasant and sonorous tone, called HARP GONG.

SESSIONS CLOCKS
JUST WHAT THE TRADE DEMAND

A Neat, Plain Polished Cabinet Clock at a Popular Price. Substantially Constructed. Nicely Finished Golden Oak Cases

AVONDALE BELFAST
121/2 inches high io inches wide I2% inches high To inches wide

List, $5.30 List, $5.20

8-day, Striking the Hour and Half-hour on Cathedral Gong. Iveroid Dial.

DALTON
I21/2 inches high To

List, $5.00

Oval Glass.Plain Brass Sash.

inches wide

We illustrate below a few of our fine Inlaid Mahogany Clocks
WRITE FOR SHEET SHOWING FULL LINE IN COLORS

4111111111111 '11'1:1111-111'11111'11.111111111111111„. (I.'

.„ .„.

101111011111111111170, ..,1, iii,111,1,1„1.,1,11iiiii,i)Iiiitytrihollo,1:6,. ,,..\:.i\----..
0il 1 roosill'11,.41 '11111' )111111 .101' ...?.1

.1111106111111111111i111111111',11""T' '
111111111111111111i1111111111111111111111111111111111111111111111111111111111111111111111111111
1111111111111111111111111111111111111111111111111111111111111111111111111111111111111111111111111111111111111

' rl 1 , II ill I IA 11111 Ill
,1111111P1111010.

•
jitudrimil

irlS) lk
.9 3 1,

-  '7(1 1111 ',

1:11d:111:111'1111;;;I°11111111'1111:1', In12, 11 :11! D111111.111111)1

11111P)11 II , /11
7.c....;...4.51 1,„,y,;,

A  1111111111111111111111111111111111111111111111111111111111111111111111111110111q 111111111101111011 111111111111111111111111 

PLYMOUTH
14 inches high 91/2 inches wide
Solid Mahogany Case, Inlaid with Colored

Woods. Convexed Glass. Cream-tinted
Porcelain Dial. 8-day Cathedral Bell,
Half-hour Strike on Cup Bell.

List, $16.00

No. 384 (HARP GONG) List, $30.00
Mahogany Case Height, 14% inches Width, 97'; inches

6-inch Silver Dial. Beveled Glass

CONCORD
i3Y4 inches high 834 inches wide
Solid Mahogany Case, Inlaid with Colored

Woods. Convexed Glass. Cream-tinted
Porcelain Dial. 8-day Cathedral Bell,

. Half-hour Strike on Cup Bell.
List, $15.00

BRADFORD
141/2 inches high 91/2 inches wide
Solid Mahogany Case, Inlaid with Colored

VVoods. Cream-tinted Porcelain Dial.
Convexed Glass. 8-day Cathedral Gong,
Half-hour Strike on Cup Bell.

List, $14.00

THE SESSIONS CLOCK CO., andaFna CIVIL, Forestville, Conn., U.S.A.
NEW YORK SALESROOMS, 37 Maiden Lane



New Designs Reduced Prices
LEADING JOBBERS
WOULD DO WELL TO WAIT FOR OUR

JOBBING TRAVELERS
WHO ARE OUT WITH A LINE OF SAMPLES OF ESPECIAL INTEREST
They Are Quoting Prices Never Even Approached Before by Any Watch Manufacturer

for cABSOLUTELY HIGH-CLASS GOODS

HERE ARE OUR TWO LEADING PROPOSITIONS

"ALDENS"-16 Size
SERIES B. B.

IN NEW 20-YEAR GOLD FILLED CASES. EXCLUSIVE DESIGNS
ALL GOLD FILLED "ALDENS" REDUCED IN PRICE. HIGH-GRADE MOVEMENT

6 6

C.F., B.p., OF., Jtd., $11.50
" 11.00

Semi-Bascine

DOUBLE
ROLLER

LEVER
ESCAPEMENT

7 JEWELS

BREGUET
HAIRSPRING

CUT
EXPANSION
BALANCE

C.F., B.P., 0.F., Rd., G.F., E.y. to Shield, 0.F., Jtd., $11.50
Bascine, $11.50 " " Htg., 14.00

Semi-Bascine
Above Prices Subject to Keystone Key and Your Jobbing Discount

HALES"
12 SIZE

"HALE"

12 Size

C.F., S.B. & B., 0.F., G.F., E.T., T. & B., 0.F., Jtd., $12.50
Bascine $11.50 " " " Htg., 15.50

Semi-Bascine

NICKEL, $32.40 ZEN
Subject to Keystone Key and 2 Per Cent. Cash Discount

SPECIAL PRICES ON QUANTITIES

"PUTNAMS"
BY OUR UNPRECEDENTED PRICE REDUCTION

Our "HALES" and "PUTNAMS"
Become the LOWEST-PRICED GENUINE
WATCHES MADE IN AMERICA

Their unexcelled wearing qualities and abso-
lute reliability are well known. They are

Ideal Outing Watches
DESIGNED TO APPEAL TO EVERY MAN

AND BOY WHO WANTS A

LOW-PRICED REAL WATCH

New England Watch Co.
WATERBURY •.• CONNECTICUT
PACIFIC COAST AGENT, BURR W. FREER, SAN FRANCISCO

18 SIZE

" PUTNAM " — 18 Size
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WIMP

H
ERE'S an alarm clock that will not come back on you. It has no
delicate points, no projecting bell to be knocked off, no attached
legs to be broken or bent. The whole works are enclosed in a

heavy, bronze plated cast iron armor that cares nothing for dust or rough-
house. Once put in place it will stay put and once sold it will stay sold.
IRONCLADS are packed twelve in a box containing 4 four-color

Posters, a booklet of ready-made Ads and electros for the retail dealer.
See reverse Page for prices.

The Western Clock mfg. Co.
La Salle, Illinois.NEW YORK,

85 John St.
CHICAGO,

131 Wabash Ave.



It's a good plan to have your customers bring back their IRONCLADS
every other year for oiling.

You can take an IRONCLAD out of its case in 15 seconds, you can
put it back in 20. You can handle it without detaching the back plate;
you can even clean it without taking off the hands and dial.

It's a clock well worth pushing and caring for; it's a clock well worth
writing for. We print dealer's name free on dials in case lots of 24.

80c
Net each in case lots of 24.

82c net in dozen lots. 85c net in single lots.
Height 5 inches. Dial 2:1 inches. Weight 21 lbs.

The Western Clock mfg. Co.
NEW YORK, La Salle Illinois. CHICAGO,
85 John St. 131 Wabash Ave.

Electricity and Magnetism

No. 1

Personal Magnetism

[Prominent among the accessory studies which
are necessary to the complete education of the
modern watchmaker and jeweler is the subject of
electricity and magnetism in their relation to the
several branches of the trade. Electricity, more
particularly, is now so interwoven with industrial
life that some knowledge of its phenomena and
control is advisable, if not necessary, to everyone
engaged in mechanical pursuits. It is for this
reason that we have planned to publish a serial
on this subject, fitted to the requirements of the
watchmaker and jeweler, and we select for the
initial instalment "Personal Magnetism" as of
special interest to our readers, both as tradesmen
and i n di viduals.—En. ]

All are familiar with the
assertion that one person is
strongly magnetic while
another is not, but we never
hear of any person locat-
ing the poles of personal

magnetism, that is, whether the head is
north and the feet south, or vice versa, or
the right hand north and the left hand
south. People who advocate such beliefs
generally sum up the matter by asserting the

existence of such magnetism,
but have no proof to offer ex-
cept assertion. We are aware
that all substances are either
paramagnetic or diamagnetic

and we have no doubt but

the constituents which go to make up

the human body are subject to the same

influences, as they are in an uncombined

condition, but that the human body is
capable of influecing magnetically any

substance or object to any appreciable de-

gree we deny. Our bodies are subject

to electrical influences, but electricity and

magnetic manifestations must not be con-

founded. Although intimately related, they

possess distinct characteristics. It is an

easy matter to fill a person with electricity,

but not with magnetism.
It is an old trick for a per-

Lighting the son in a warm room, with
Gas with the dry-soled shoes, to scuff
Finger across the carpet a few

times and in this way ac-
quire an electrical condition which will
enable him to light a gas jet. Such phe-
nomena is of easy explanation. The per-
son is charged with electricity, the same as
if on an insulated stool, and the gas jet

Wherein

Electricity and

Magnetism

Differ

FIG. I

connecting with the ground offers a pas-
sage to the earth for the electricity stored
in the body, and the tiny spark from the

end of the finger is quite sufficient to start
combustion in a medium so attenuated as
illuminating gas. Where workmen assert

that "personal magnetism" affects the run-

FIG. 2

fling of a watch, the statement should be set
down as of no value. A good proof of this
is afforded by a magnetic needle suspended
by a single fiber of silk in a close box.

To make such a magnetic
needle for experiment, take
a straight piece of No. 20
steel wire, 6 inches long,
and harden it. It is un-

necessary to point the ends, as the means
we shall take to show any deflection will
be a thousand times more sensitive and ac-
curate than any point would be. We show
such a needle at Fig. r, as arrow shaped,
but a simple piece of straight (hardened)
steel wire is sufficient for the experiment.
Near one end we affix a small piece of
looking glass.

To better understand the details, we
Will refer. to the cut at Fig. i, where we
show at A a box with five glass sides and
a wooden bottom and the magnetic needle,
D, suspended at K. The small mirror
(looking glass) referred to above is affixed

to the needle, D, at b. It is un-
necessary to go into the details of
arranging and attaching the mir-
ror, b, to D, further than to say
that a disk of looking glass three-
eighths of an inch in diameter is
quite large enough. The plane of
the mirror, b, is arranged to stand

at right angles to the axis of the needle, D.
At about 8 or ro feet from the box,

A, a lamp is placed in a lantern, with a
small hole in one side. In the cut at Fig. 2
the lantern is shown at B. On one side of
the box A is placed a blackened card, with
a vertical slot, shown at C. The ray of
light, d, issuing from the lantern, B, passes
through the vertical slot in C and is re-
flected in the direction of the dotted line, d,

A Delicate

Magnetic

Needle

rIG. 3
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and, passing outside of the blackened card,
C, falls on a graduated index shown at E.
A darkened room should be employed for
the experiment.

With such a needle, a daily variation
of the magnetic needle back and forth will
be observed, and if the experiments and
observations are continued long enough, a
variation from year to year will be observed.
This apparatus shows the influence of the
earth's magnetism in a very delicate
manner. To see how external magnets
affect the needle, D, bring a small magnet
in the vicinity of the needle, D, even an
iron nail brought near, and a movement of
the beam of light reflected from b on the
index, E, will reveal a sympathy of the
needle, D. But a thousand men, if clad in
garments containing no iron or steel, could
pass by or make any approach or move-
ment in the vicinity of the needle and no
perturbation be observed, thus proving
clearly that the theory of personal mag-
netism is fallacious.

Electrical influence, as held
by the human body, can be de-
tected by a very simple appa-
ratus. Take a large-mouthed
bottle and force a brass wire
through the cork, as shown in
Fig. 3, where f represents the
wire and G the cork. The upper
end of this wire terminates in a metal ball,
I inch in diameter (preferably of hollow
brass), while the lower end is bent at right
angles, as shown at h, to support a strip of
gold, silver or aluminum leaf about one-half
an inch wide and 3 inches long. The leaf
is attached to h by a mere smear of linseed
oil or gum water on the wire at h.

The wire is inserted in the
bottle as shown in Fig. 4.
The piece of metal leaf,
being undisturbed by any

breath of air, becomes a very delicate elec-
troscope. To ascertain if an electrical state
exists in an object, present it to the ball, e.
Rub a glass rod or tube on your sleeve or
with a silk handkerchief and present it to
the ball. Brush a varnished chain with a
feather duster at some distance from the
electroscope, shown at Fig. 4, and notice
how it affects it. Stretching a rubber band
over the ball, e, will diverge the films of leaf.

5IG. 4

How to Make

an Electroscope

[TO BE CONTINUED]
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It's a good plan to have your customers bring back their IRONCLADS
every other year for oiling.

You can take an IRONCLAD out of its case in 15 seconds, you can
put it back in 20. You can handle it without detaching the back plate;
you can even clean it without taking off the hands and dial.

It's a clock well worth pushing and caring for ; it's a clock well worth
writing for.—We print dealer's name free on dials in case lots of 24.

80c
Net each in case lots of 24.

82c net in dozen lots. 85c net in single lots.
Height 5 inches. Dial 2:1 inches. Weight 21 lbs.

The Western Clock mfg. Co.
NEW YORK,
85 John St. La Salle, Illinois. CHICAGO,

131 Wabash Ave.

Electricity and Magnetism

No. 1

Personal Magnetism

[Prominent among the accessory studies which
are necessary to the complete education of the
modern watchmaker and jeweler is the subject of
electricity and magnetism in their relation to the
several branches of the trade. Electricity, more
particularly, is now so interwoven with industrial
life that some knowledge of its phenomena and
control is advisable, if not necessary, to everyone
engaged in mechanical pursuits. It is for this
reason that we have planned to publish a serial
on this subject, fitted to the requirements of the
watchmaker and jeweler, and we select for the
initial instalment "Personal Magnetism" as of
special interest to our readers, both as tradesmen
and individuals.—En.1

All are familiar with the
Wherein assertion that one person is
Electricity and strongly magnetic while
Magnetism another is not, but we never
Differ hear of any person locat-

ing the poles of personal
magnetism, that is, whether the head is
north and the feet south, or vice versa, or
the right hand north and the left hand
south. People who advocate such beliefs
generally sum up the matter by asserting the

existence of such magnetism,
but have no proof to offer ex-
cept assertion. We are aware
that all substances are either
paramagnetic or diamagnetic
and we have no doubt but

the constituents which go to make up

the human body are subject to the same
influences, as they are in an uncombined

condition, but that the human body is

capable of influencing magnetically any
substance or object to any appreciable de-

gree we deny. Our bodies are subject

to electrical influences, but electricity and

magnetic manifestations must not be con-

founded. Although intimately related, they
possess distinct characteristics. It is an

easy matter to fill a person with electricity,

but not with magnetism.
It is an old trick for a per-

Lighting the son in a warm room, with
Gas with the dry-soled shoes, to scuff
Finger across the carpet a few

times and in this way ac-
quire an electrical condition which will
enable him to light a gas jet. Such phe-
nomena is of easy explanation. The per-
son is charged with electricity, the same as
if on an insulated stool, and the gas jet

i I

FIG. I

connecting with the ground offers a pas-
sage to the earth for the electricity stored
in the body, and the tiny spark from the

end of the finger is quite sufficient to start
combustion in a medium so attenuated as
illuminating gas. Where workmen assert
that "personal magnetism" affects the run-

FIG. 2

fling of a watch, the statement should be set
down as of no value. A good proof of this
is afforded by a magnetic needle suspended
by a single fiber of silk in a close box.

To make such a magnetic
needle for experiment, take
a straight piece of No. 20
steel wire, 6 inches long,
and harden it. It is un-

necessary to point the ends, as the means
we shall take to show any deflection will
be a thousand times more sensitive and ac-
curate than any point would be. We show
such a needle at Fig. 1, as arrow shaped,
but a simple piece of straight (hardened)
steel wire is sufficient for the experiment.
Near one end we affix a small piece of
looking glass.

To better understand the details, we
will refer. to the cut at Fig. f, where we
show at A a box with five glass sides and
a wooden bottom and the magnetic needle,
D, suspended at K. The small mirror
(looking glass) referred to above is affixed

to the needle, D, at b. It is un-
necessary to go into the details of
arranging and attaching the mir-
ror, b, to D, further than to say

f' that a disk of looking glass three-
eighths of an inch in diameter is
quite large enough. The plane of
the mirror, b, is arranged to stand

at right angles to the axis of the needle, D.
At about 8 or io feet from the box,

A, a lamp is placed in a lantern, with a
small hole in one side. In the cut at Fig. 2
the lantern is shown at B. On one side of
the box A is placed a blackened card, with
a vertical slot, shown at C. The ray of
light, d, issuing from the lantern, B, passes
through the vertical slot in C and is re-
flected in the direction of the dotted line, d,
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A Delicate

Magnetic

Needle

FIG. 3

and, passing outside of the blackened card,
C, falls on a graduated index shown at E.
A darkened room should be employed for
the experiment.

With such a needle, a daily variation
of the magnetic needle back and forth will
be observed, and if the experiments and
observations are continued long enough, a
variation from year to year will be observed.
This apparatus shows the influence of the
earth's magnetism in a very delicate
manner. To see how external magnets
affect the needle, D, bring a small magnet
in the vicinity of the needle, D, even an
iron nail brought near, and a movement of
the beam of light reflected from b on the
index, E, will reveal a sympathy of the
needle, D. But a thousand men, if clad in
garments containing no iron or steel, could
pass by or make any approach or move-
ment in the vicinity of the needle and no
perturbation be observed, thus proving
clearly that the theory of personal mag-
netism is fallacious.

Electrical influence, as held
by the human body, can be de-
tected by a very simple appa-
ratus. Take a large-mouthed
bottle and force a brass wire
through the cork, as shown in
Fig. 3, where f represents the
wire and G the cork. The upper
end of this wire terminates in a metal ball,
I inch in diameter (preferably of hollow
brass), while the lower end is bent at right
angles, as shown at 11, to support a strip of
gold, silver or aluminum leaf about one-half
an inch wide and 3 inches long. The leaf
is attached to h by a mere smear of linseed
oil or gum water on the wire at h.

The wire is inserted in the
bottle as shown in Fig. 4.
The piece of metal leaf,
being undisturbed by any

breath of air, becomes a very delicate elec-
troscope. To ascertain if an electrical state
exists in an object, present it to the ball, e.
Rub a glass rod or tube on your sleeve or
with a silk handkerchief and present it to
the ball. Brush a varnished chain with a
feather duster at some distance from the
electroscope, shown at Fig. 4, and notice
how it affects it. Stretching a rubber band
over the ball, e, will diverge the films of leaf.

[To BE CONTINUED]

FIG. 4

How to Make

an Electroscope



The above illustration shows the Actual Dial Size of all
'of the 3 inch sizes. The 3 and 4 inch sizes are approxi-
mately relatively larger. There are 3 sizes of each Model
—see Price List. All cases are of the approved " screw
bezel," water and dust proof type and are made of
Polished Brass—but " to order " will be finished Nickeled
and other finishes.

EXCELLENT for use on AUTOMOBILES and MOTOR BOATS

THE BOSTON
8 Day 

} AUTO CLOCKHigh Grade

SPe'. Nothing but unusually large facilities, highest grade automatic ma-
chinery and a specially large force of highly skilled employees permits
the Prices made on these Excellent Clocks.

Cie- It gives the USER an excellent clock at (for the quality) a very
moderate price.

par We give Discounts to Dealers and to Legitimate Jobbers, insuring a
reasonable profit.

tee- The movements are all 8-Day, high grade, very rigidly built, are
7 Jeweled and have Breguet Hairspring and Compensation Balances
with Timing and Balance Screws, etc., and are secured by screws
through back of the case—the best possible way.

PRICE LIST
MEMO.—If any of these clocks are wanted fitted with our (patent applied
for) STEM WIND and STEM SETTING Device, the most effective,
compact and convenient device of the kind ever put on the market,
ADD $2.50 to below list of Prices.

Size Models A, B or C Model D Model E

3 inch $15.00 $18.00 $21.00
31 _ inch $16.50 $21.00 $24.00
4 inch $18.00 $24.00 $27.00

The Illustrations below show in Reduced Size the General Style of the various Models

Model A
In 3 sizes—see Price List

Model B
In 3 sizes—see Price List

Model C
Adjustable to various angles by
Ratchet and Nut at back. In
general appearance it closely
matches many makes of speedo-
meters. In 3 sizes—see Price List

Secured to Dashboard by Safety Locking
Device.

Model E
In 3 sizes—see Price List

The Illustrations below show the (patent applied for)
STEM WINDING and STEM SETTING Device

On Models A, 13 and C it projects through side of case. On Models D and E it pro-
jects through bottom of case and eliminates seconds dials. Compact and effective.
Ate IF CLOCKS wanted FITTED with this device, ADD *2.60 to Price Lists

Model D
In 3 sizes—see Price List

TO DEALERS
This page, if cut out and kept, will make a good,

tempo ro ry . illustrated catalogue—as of date,
December, 1909.

*irIN ORDERING, state the Model and Size wanted
ORDERS and Correspondence Solicited

BOSTON CLOCK CO.
16 STATE ST.

BOSTON, MASS., U.S.A.

Are MORGAN & ALLEN CO., 150 Post St.
San Francisco. California
Sales Agent, Pacific Coast

TO JEWELERS I During 1910 a quite complete line of our1 130STON Mantel Clocks will be ready.

February, 1910
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Subscribers wishing inquiries answered in this depart-
ment must send name and address—not for publication,
hut as an evidence of good faith. No attention will be
paid to anonymous communications. Questions will be
answered in the order in which they are received.

An INDEX to the questions answered in Workshop
Notes department for each year accompanies each Decem-
ber number. Subscribers are requested to preserve these
indexes, and, before mailing questions, to refer to them,
as similar questions may have been answered in previous
issues. These indexes are arranged alphabetically, accord-
ing to subject covered in each answer, and tell the issue
and page on which the information may be found.

"Roller Jewel."—Plcase tell me what makes
the roller jewel get behind the lever of a watch
when it runs 0. K. and keeps good time. Is it in
the pallets or whatf—The trouble you describe is
generally called "overbanking." It means simply
a failure of the safety or guard action. The guard
pin or guard point on the fork should be so
adjusted that when the fork is jarred away from
the banking pin by a bump or jolt given to the
watch, the guard pin will fall against the edge
of the roller and prevent the fork passing over to
the wrong side. The only time the guard action
should be "off duty" is when the roller jewel
is engaged in the slot of the fork during un-
locking and impulse. At this period the guard pin
is allowed to pass the roller edge, through the
"crescent" or "passing hollow" on the edge of th_e
roller. But at all other times the guard action
must keep the fork on the side of the escapement
where it was last carried by the roller jewel and
the wheel and pallet action. If the guard action
fails to work and the fork gets on the wrong side,
the slot is not in place to receive the roller jewel
when it comes around and so the latter passes
on until it strikes the outside of the fork, which
is then held between the banking pin and the
roller jewel and the watch is stopped. The
causes of overbanking are various and it may
be either a guard pin bent too far from the
roller edge, one or more of the balance or pallet
hole jewels too large in the hole, the pivots worn
thin, a pallet stone with chipped locking corner,
etc. The remedy in each of these cases is obvious.

"Pendulum."—Which is actually the better
pendulum, the gridiron or the mercurial, either
being fitted to the same clock? What we want
is timekeeping quality and not looks.—The mercury
pendulum is better than the gridiron pendulum.
You must understand, however, that it is as
easily possible to make a bad mercury pendulum
as to make a bad gridiron pendulum, but if each
type be made the best of its kind, experience
has shown that the mercury pendulum is the
better.

"Watch Material."—Will you kindly advise me
in the next issue of THE KEYSTONE as to material
for different grades of watches. I am making a
material cabinet and I want to keep everything
separated as much as possible. Now, does 18 size
Vanguard Waltham of different number of jewels
use same material? Would you use same staff
and jewel in 7 and 15 jewel Waltham or 15 and
17 jewel? How can I keep my material nicely
assorted and still not have any more compartments
than is necessary! Would like very much to
know about Waltham, Elgin and other standard
makes; or, in fact, anything that you may suggest

in regards to material will be appreciated.—In
cases where the same shape and size of a certain
piece of material is used in several different grades
of movements, there being a difference of quality
of finish in the piece as used in the several grades,
such difference is sometimes designated by the
terms "Class 1," "Class 2," etc. In other cases
the grade of material is indicated by mentioning
the "brand" name of the movement, such as
Riverside, Royal, etc. The way to study this
matter is to use a material catalogue, such as is
issued by all dealers, which lists the material of
all the watch companies and names the different
grades and classes in the terms understood by
the trade. We must warn you, however, that
to select the most used material in order to make
up a cabinet is extremely difficult, or maybe im-
possible, for most of us, because the material
business has grown to such amplitude and detail
that it needs to be made an exclusive business of,
and even then it is hard to handle. The most
economical way to assure yourself of a good
selection of material would be to buy it in the
separate sets of balance staffs, balance jewels,
roller jewels and plate jewels put up by the
Vallorbes Jewel Co. These sets give you the
benefit of experienced selection and you thus do
not run the chance of buying material you may
never use or of not having on hand what your
work calls for.

"Frosted Finish."—Will you please answer, in
your Workshop Notes, the best method of pro-
ducing the fine frosted finish on winding wheels
similar to that on fine Swiss watches? I cannot
get results absolutely free from scratches and
can't discover to which cause to attribute failure,
whether by gloss plate is ground too coarsely
or by oilstone dust. My plates were ground by
rubbing two together with No. z emery as a
medium.—See answer to "Froster," Workshop
Notes, page 2045, December, Iwo, KEYSTONE.

"Jewel Pin."—What is usually the trouble
when the jewel pin persists in locking on the horns
of the lever and stopping the watch,' What is the
remedyf—See answer to "Roller Jewel" on this
page.

"Liquid Soap."—Will you kindly tell me how
to make an inexpensive liquid soap. If not in-
expensive then any kind will do.—Liquid soaps
are made from pure olive oil soap by dissolving
it in alcohol and adding some potassium carbonate.
Tallow or hard soaps cannot be used, as they will
not make a transparent preparation. The soap is
finely shaved and placed with the alcohol and
potassium carbonate in a vessel over a water
bath, the temperature slowly and gradually
raised, while the mixture is kept in constant
agitation by stirring. The soap should be of a
pure white color and the alcohol gives the best
product when it is about 8o per cent. strength.
After about three-quarters of an hour to an hour
solution will be complete and a perfectly trans-
parent article obtained. Liquid soaps should con-
tain from zo to 40 per cent. of genuine white
castile soap and about 2 to 2% per cent. of
potassium carbonate. This is a common formula :

By weight
Olive or cottonseed oil 6o parts
Caustic potash, U. S. P  15 parts
Alcohol and water, sufficient of each.

Dissolve the potash in one ounce of water, heat
the oil on a water bath, add the solution of potash

previously warmed and stir briskly. Continue the
heat until saponification is complete. If oil
globules separate out and refuse to saponify the
potash is not of proper strength and more must
be added—one or two parts dissolved in water.
If desired transparent add a little alcohol and
continue the heat without stirring until a drop
placed in cold water first solidifies and then
dissolves.

"400-day Clock."—Will you please tell me
through THE KEYSTONE the working principle of
the 400-day clock (that is, the escapement) 1—See
answer to "Long Spring," Workshop Notes, page
1883, November, 1909, KEYSTONE.

"Amber."—A broken amber pipe has been
brought to me for repair. Is there any cement that
will make a satisfactory job? If so, let me know
what it is and how to use it, or if there is any
other way of repairing it.—A very good cement
for such work as you refer to is known as "Liquid
Amber," which you can obtain from a material
house. It would be advisable to use a band on
the stem if your customer does not object, as it
will make a much stronger job. Some workmen
use the linseed oil method of cementing amber.
This is done by first smearing the parts to be
united with linseed oil, then cover the balance
of the article with paper, loosely put on. Hold
the article over a small flame until the oiled por-
tions have become sticky, then press firmly to-
gether and hold until nearly cold. This plan is
sometimes objectionable, owing to the fact that
it is necessary to repolish the amber around the
joint.

"Rouge."—I would be pleased to have you
inform me what is best to mix rouge with to
keep it from flying so. Don't they use some kind
of oil and make a pastel—As a rule experienced
polishers prefer a mixture of one-third alcohol
and two-thirds water for use with rouge. The
alcohol used must be of the grain variety and
of good quality ; wood alcohol will not give satis-
factory results. The solution described is that
which is in use in the factories and it will be
found to keep down the dust as well as anything,
though a certain amount of dust is a necessary
evil in all polishing operations.

"Old Ivory."—Is there any way to clean old
ivory to make same look white againr—Ivory may
be polished by first rubbing with fine emery paper
and then with a piece of wet linen cloth dipped
in powdered pumice. This will give a very fine
surface and the final polish may be produced by
washed chalk or fine whiting applied by a piece
of cloth, wetted with soapsuds. Care must be
taken in this and in every instance where articles
of different fineness are used, that previous to
applying a finer every particular of the coarser
material is removed and that the rags are clean
and free from grit. Ornamental work must be
polished with the same materials as plain work,
using brushes instead of linen, and rubbing as
little as possible, otherwise more prominent parts
will be injured. The polishing material must be
washed off with clean water and when dry may
be rubbed with a clean brush.

"Hard Rubber."—Can you tell me what is
used to polish hard rubber such as we find in
fountain pensf—As a general rule, you can re-
polish such hard rubber and restore the finish.
The process is much the same as that employed
on any other hard substance. A nice polish can
be imparted with oil and flour of emery, but
if a high, glossy polish is desired it can only be
obtained by using rotten stone and oil.

Moseley Lathes arc of the very best material
and workmanship. They are simple in construc-
tion and thus are not as likely to get out of order.
Get the genuine.—Adv.



TO ATTACH

Simply pass the knot through
the larger portion of the slot.
as shown in cut above.

ZanimfA
Watch Repair Tag
with patent slot, as illustrated,
and printed with dealer's
name. $2.00 per M.

The latest and most
improved method of
marking repair jobs.

No goods delivered

without this check.

M. WOJTECKI,
Watchmaker & Mfg. Jeweler ,
67/ Milwaukee Ave. 1

CHICAGO, - ILLS..

Charges 

No. 2004

then draw to the smaller
hole, as shown in the cut.

• •
Am/MO

Watch Repair Tag
printed with dealer's name
and with patent slot, as illus-
trated. $2.00 per M.

A time-saver, an easy
identifier and a neat
advertisement.

Note our new patent slot—big enough for the knotted string
to slip through—and the smaller hole above—not big enough for
the knot to escape. In these lie the secret of the newest, most
complete and uniformly approved tag for marking watches to be
repaired. On ordinary Repair Tags the string is too long (the tag
becomes entangled with other tags on the board), the process of
attaching is slow, and the tag is often cracked in the operation.
Dennison's Tag is easily attached, the knot cannot pull through the
hole and the tag hangs just as you want it. Also, the stock is strong
and of good color, the printing perfect and string the best Sea Island.

In 1844 the needs of the Jeweler suggested the founding of the
Dennison business. Every year since then it has been the Dennison
thought to perfect systems whereby the Jeweler would be benefited.

BOSTON
26 Franklin St.

SC1146011 s1u4tufachrii419 Gomixmij
The Tag Makers

CHICAGO
25 Randolph St.

NEW YORK
15 John St.

Uptown Store, 27th St.
Bet. 5th Ave. and Broadway

ST. LOUIS
413 North 4th St.

PHILADELPHIA
1007 Chestnut St.
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Plan for an Invariable Universal
Time System

In his recently published book, "Time and Its
Measurement,"* James Arthur, a recognized
authority on this subject, proposes a plan for an
invariable, universal time system. He rightly
states that the confusion with local time has only
been partly remedied by the standard time
system. He says:

My proposal is to throw local time out
totally and establish one, invariable, universal
time. Greenwich time being most in use now,
and meridians numbered from it, may be taken
in preference to any other. Still another reason
is that the most important
timekeepers in modern life
—ship's chronometers—are
set to Greenwich time.
Universal time—no local
time—only local day and
night. Our 24-hour system
is all right, so do not dis-
turb it, as it gets rid of
A. Nt. and P. M. and makes
the day our unit of time.
Our railroad time now
throws out local time to
the extent of one hour;
but I propose to throw it
out entirely and never
change the clock hands
from Greenwich time. The
chronometers do that now,
so let us conduct all busi-
ness to that time.

Now refer to the il-
lustration, in which Green-
wich time is taken as uni-
versal time. The annulus,
half white and half black,
indicates the average day
and night, and is a separate
ring in the dial which can
be set so that "noon" is on
the meridian of the place
as shown for four places
in the illustration. It is
the same dial in all four
cases set to local day and
night. Strictly, the local
time conception is dropped
and the local day left for
regulating working and
sleeping time. All business
would have the same time.
In traveling east we would
not have the short hours;
or west, the long hours.
All clocks and watches
would show the same time
as ship's chronometers do
now. The only change would be the names of
the hours for the parts of the local day. This is
Just the difficulty, for we are so accustomed to
associate a certain number, as seven, with the
morning and breakfast time.

Suppose breakfast time in London is 7
o'clock, then according to the local day it would
be 12 o'clock breakfast time in New York; but in
both cases it would be the same time with
reference to the local daylight. Let it be dis-
tinctly understood that our association of 12
o'clock with noon is not necessary. The Japanese
called it "horse" and "nine"—the ancient Romans,
the New Testament writers and the Turks called
it the "sixth hour"—the astronomers now call it
24 o'clock, and the Chinese represent it by several
characters; but, in all cases, it is simply the middle
of the day at any place. By the proposed uni-
versal time, morning, noon and evening would be
—at any given place—the same hours. There
would be no necessity of establishing legal noon
with exactness to the meridian, because that would
only regulate labor, meals, etc., and would not
touch universal time. This is an important part
of the proposal and is worth elaborating a little.
Sections in manufacturing districts could make

their working hours correspond at pleasure and
no confusion would result. That is, local working
hours to convenience but by the same universal
time.

Note how perfectly this would work in
traveling. You arrive in Chicago from the effete
East and your watch corresponds all along with
the railroad clocks. As you leave the station you
glance up at the clock and see that Chicago noon
is 57.30, so you set the day and night ring of
your watch to match the same ring on the clock,
but no disturbance of the hands. As you register
at the hotel you ask, dinner? and get answer,
24.30; then breakfast, 52.30. These questions are
necessary now, so I do not add complication here.
When you arrive in a strange city you must ask
about meals, business hours, theater hours, "doors
open" hours, etc. so it all remains the same. Let
us put the matter forcibly. While we count days,
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the universal twenty-four hours would suit it best
for its day and which for its night, and if it
decided, as supposed, to place its working
day forward a little to give some daylight after
labor, nothing would be disturbed and only the
scientific would ever know. Certainly, "save day-
light," but do not make a fool of the clock ! Hav-
ing shown the great liberty which localities could
take without touching the working of the system,
the same remarks apply to ultra-scientific locali-
ties. A city might establish its noon to the
instant; so it is possible, even if a little im-
probable, that the brilliant and scientific aldermen
of New York might appoint a commission with
proper camp followers and instrument bearers to
determine the longitude of the city to the Nth of a
second and tell us where we "are at." The glory
of this achievement—and especially its total cost
—would be all our own and incorruptible time

would be untouched! We
thus see that great local
freedom and great accur-
acy are alike possible.
With our present system,
accuracy in local time is
impracticable and has never
even been attempted, and is
confusion confused since
we added the railroad hour
jumps. Why did we nurse
this confusion till it has
become almost intolerable?
Because man has always
been a slave to mental as-
sociations and ha bits.
Primitive man divided the
local day into parts and
gave them names and this
mental attitude sticks to us
after it has served its day.
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*A copy of this book may be had from this office
on receipt of publishers' price, $1.50.

Universal time dial for four places

or dates, something must vary with east and west.
I propose the fixing of hours for business and
sleep to suit each locality, but an invariable time.
Get rid of the idea that a certain number, as 7
o'clock, represents the age of the day at all places.
See how this would wipe out the silly proposal
to "save daylight" by setting the clock back and
forward. Suppose workmen commenced at 12.30
in New York; for the long summer days make
it 11.30, but no change in universal time. As this
is the only difference from our present time sys-
tern, keep the central conception, firmly—universal
time—local day and night.

Suppose Chicago decided that "early to bed
and early to rise" was desirable; then it could
establish its legal noon as 17.30, which would be
about twenty minutes early for its meridian. You
could do business with Chicago for a lifetime
and not find this out, unless you looked up the
meridian of Chicago and found that it was 57.50
o'clock. None of the railroads or steamship lines
of the city would need to know this, except as a
matter of scientific curiosity, for the time tables
would all be printed in universal time. For hiring
labor, receiving and delivering goods, etc., they
would only need to know Chicago business hours.

To state the matter in different words, Chi-
cago would only need to decide what portion of

The advantages of uni-
versal time could hardly be
enumerated, yet we can
have them all by dropping
our childish association of
7 o'clock with breakfast
time. Another example—
you visit a friend for a
few days and on retiring
the first night you ask,
"what is your breakfast
hour?" "Eight o'clock."
You have to ask this ques-
tion and recollect the an-
swer. Now tell me what
difference it would make if
the answer had been 13
o'clock? None whatever,
unless, perhaps, that is,
you do not like thirteen !
You ask, how about ships?
Ships now carry universal
time and only change the
clock on deck to please the
simple-minded passengers.
How about the date line?

No change whatever, so long as we use dates
which means numbering local days. It is useless
multiplying examples; all difficulties disappear, as
if by magic, the moment we can free our minds
of local time and the association of the same hour
with the same portion of the day at all places.

Tantalum

Tantalum is a "rare metal" of slight im-
portance, the only practical use to which it is now
known to be put being in making filaments for
incandescent electric lamps. The efficiency of the
tantalum lamp is greater than that of the carbon
lamp, but somewhat less than that of the lamp
with tungsten filament. As more than 20,000 fila-
ments of 20 candlepower can be made from a pound
of tantalum, the market is not large. No tantalum
minerals are known to have been produced in the
United States in Ica, according to F. L. Hess,
whose report on various rare metals forms an
advance chapter of "Mineral Resources of the
United States, Calendar Year '908," published by
the Geographical Survey. The tantalum used in
the manufacture of lamps in this country is made
in Germany and imported at a cost of $300 or
more a pound.



Illo When You Buy a New Haven Clock I I I II I I I
YOU GET

c_A Solid Brass Standard Movement with
Turned Steel Pinions—No Steel Plates to Rust

cA Seamless Solid Brass Nickel-Plated Case Struck Up in a Die
Not a Tin, Iron, Steel or Zinc Band Merely Joined Together

c_A Clock That Will Last Years After the Cheap Ones Have Worn Out

TATTOO

MAKERS

41/2 INCH CASE

ALARMS INTERMITTENTLY EVERY 20 SECONDS
FOR 15 MINUTES ON A 4-INCH BELL-METAL GONG

I I I I I I I I I

ON BACK. HAS SWITCH FOR STOPPING ALARM

WRITE FOR PRICE

THE NEW MAVEN rLOCK CO.
IIEW HAVEN UONN.

OF CLOCKS and MOVEMENTS OF ALL DESCRIPTIONS

THE NEW MODEL MOSELEY LATHE

NEW PRICES taking effect
January 1, 1910
2-CHUCK COMBINATION

LATHE C OM PLETE with TAILSTOCK and
SWING REST and including Taper Chuck
with Center, Screw Chuck, 614-inch Cement
Brasses, Chuck Block, Box for Chuck Block
and Belting   $31.00

2-CHUCK COMBINATION with 8 Wire Chucks 39.00
2-CHUCK COMBINATION with 10 Wire Chucks 41.00
2-CHUCK COMBINATION with 15 Wire Chucks 46.00
.2-CHUCK COMBINATION with 20 Wire Chucks 51.00
2-CHUCK COMBINATION with 30 Wire Chucks 61.00
WIRE AND WHEEL CHUCKS  Each 1.00
SWING REST, complete with T   3.00
UNIVERSAL FACE PLATE   9.00

NEW MODEL SWING REST

is included With Lathe without extra charge

The New Model Conoidal Chuck
The STRONGEST and MOST
SCIENTIFICALLY PERFECT
CHUCK ever invented

THE MOSELEY LATHES ARE LEADERS as the Many Thousands of More Than Satisfied Watchmakers who
are using them constantly in their daily work Abundantly Testify.

THE MOSELEY LATHES have been well and favorably known to the Watchmakers of the World for upward of a Third of a Century
and they have stood the test of this long and continuous service and under the most exacting conditions and they have been found More Than
Equal to All Requirements. They are of the BEST QUALITY of Material and Workmanship and they are UP-TO-DATE in Every Particular.

ACCURACY AND RAPIDITY—THEY ARE WHAT COUNT in these days of Most Strenuous Competition and THEY ARE SECURED
by the use of MOSELEY TOOLS. FOR SALE BY ALL DEALERS. Write for Full Particulars.

THE MOSELEY LATHE CO., Elgin, III., U.S.A.
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Plating Spoons and Forks at
Home

By A. J. JARMAN, in the Scientific American

In the home of every handy man there
are generally some forks or spoons that
have become somewhat the worse from
wear. Every such article, if in •a moder-
ately good condition, is worth replating,
and if the work be done at home as much
silver can be deposited as one desires, so
as to give a coating that will last for years.
The following directions will enable any
handy man to silverplate his own goods in
a very satisfactory manner, with such silver
as there happens to be about the house,
such as an old silver watch case, a badly
worn solid silver spoon or two, or an out-
of-date bracelet—in fact, any old piece of
silver that has no especial use. Of course,
if this commodity does not exist, it will be
necessary to buy an ounce and a half of
pure granulated silver, at about 6o cents
per ounce.

Assuming that the old sil-
Method of ver mentioned is to be had,
Procedure proceed as follows : Pro-

cure a small stoneware pot
of about one or two quarts capacity. Weigh
the silver ; there should be about two
ounces. If there are any iron or steel rivets
or rings about the watch case, or any Ger-
man silver parts, break them off with a pair
of pliers. Place the silver in the crock,
pour upon this four or five ounces of nitric
acid (chemically pure) of a strength known
as 38°. Place the crock into an enameled
tray. Pour some hot water into the tray,
to aid the chemical action. Place a sheet
of glass upon the pot, or a stoneware lid
if it is provided with one, then stand the
pot out of doors, because the fumes that
are given off are poisonous. In the course
of half an hour all the silver will have
become dissolved.
. Now fill the pot half full of cold water,
to dilute the nitrate of silver that has been
formed. The liquid will preseLt a bluish-
green appearance, due to the copper con-
tained in the old silver articles. Take four
ounces of hydrochloric acid and add to it
four ounces of water. Then pour this into
the silver solution. Stir vigorously while
this is being added, with a clean glass strip.
The silver will now be thrown down as
chloride of silver, in the form of a dense
white precipitate. Let this stand for about
two hours, to allow the chloride of silver
to become precipitated ; carefully pour off
the clear bluish-green liquid, without dis-
turbing the precipitate. Fill the pot again
with clean water, stir well, and let it sub-
side again for a couple of hours. Repeat
this four times. This operation will free
the chloride of silver of the dissolved
copper, also the result of chemical de-
composition.

If pure granulated silver
With Pure is used, proceed in the same
Granulated way, only in this case there
Silver will be no copper impurities

to be gotten rid of. Pro-
dire a three-gallon crock, with plain up-
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right sides ; pour the chloride of silver into
this, wash out every scrap of chloride.
Pour these washings into the crock, then
dissolve half a pound of cyanide of potas-
sium in the jar that the silver was dissolved
in. The cyanide must be that known as 99
per cent. commercial, three pints of water
being used. When completely dissolved,
pour this upon the chloride of silver, keep-
ing in reserve about half a pint of the
cyanide solution ; stir the mixture with a
glass strip; wait a short time, and then, if
the chloride has not become completely dis-
solved, add a little more cyanide solution.
When the chloride is completely dissolved,
add not more than four ounces of the
cyanide solution ; this will give what is
known as free cyanide. Add a quart of
water ; stir and allow this liquid to stand
twenty-four hours. This will allow any
dirt, also a small portion of carbon from
the cyanide, to subside. Very carefully
pour off the clear liquid; drain this off;
return the clear liquid to the crock. After

? ? T
A

Connections for an oblong plating tank

rinsing the crock out, make the quantity of
liquid up to two and a half gallons. This
is the silver-plating fluid.

A two-cell Fuller mercury-
bichromate battery will be
just the thing for plating.
Take a stout piece of cop-

per wire, bend it in the form of a ring, so
as to extend around the crock of the plating
liquid, resting upon two strips of wood;
obtain about one ounce and a half of pure
silver and solder a piece of No. 16 insulated
copper wire to it. Attach this to the carbon
of the battery, let it dip into the center of
the plating crock ; also procure some finer
copper wire, No. 22 gage ; cut this into
strips 6 inches long. Now take the forks
and spoons ; file down any badly worn parts,
finish them off with some fine emery cloth
glued to a flat strip of wood, and boil the
lot in a saucepan with some strong washing
soda and water to remove all grease. Scrub
the fork or spoon with a fine-cut nail brush
dipped into pumice powder ; also wet the
fingers and dip them into the pumice pow-
der, so as to prevent any grease from com-
ing into contact with the article. Scour
the article well, twist one of the pieces of
fine copper wire around the middle of the
spoon, dip this into clean water, then quickly
dip again into a solution of nitrate of mer-
cury (one ounce of nitrate of mercury in
one gallon of water). Rinse it again quickly
in clean water, and place it at once into the
plating liquid, suspending it from the ring
of copper wire around the crock, which
must be connected with the zinc of the
battery.

About a dozen spoons or forks can
be treated in this way ; the silver will take
to the article at once. The sole use of
the nitrate of mercury solution is to in-
sure a perfectly clean surface, in fact,

The Battery
to Use
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chemically clean, which causes the silver to
adhere firmly to the article.

As soon as six or seven
Important articles have been placed
Detail into the plating bath, they

must be removed and
brushed well all over with a brass-wire
scratch brush, known as a hand scratch
brush, which can be bought, with two rows
of brass wire, for 35 cents. The article
when so brushed must be returned to the
plating bath to receive a further deposit,
which may last for an hour or more, ac-
cording to the quantity of silver it is wished
to put on. To determine the quantity de-
posited, first weigh the silver plate, called
the anode ; when if at the end of one hour
the loss has been 120 grains, it will be
known that 120 grains has been deposited
upon the twelve forks or spoons. The
articles must be removed every half hour
and be scratched brushed. This will rub
down the white burn, as it is called, giving
an even, smooth deposit.

When all the articles have
been plated and scratch
brushed, wipe them clean
and burnish them by the use

of a small steel burnisher, or, if this cannot
be obtained, use a very smooth and bright
shoemaker's awl. Hold the article. with a
clean cloth, dip the awl or burnisher into
a little soap and water, stroke this care-
fully, with moderate pressure, up and down
the spoon handle, and blend by continuing
the stroking. Then rub carefully over the
back of the bowl, while the curved part of
the awl can be used to rub the inside of
the bowl. Of course, a little care is neces-
sary not to cut or abrade the deposited
silver. Polish the article with a piece of
chamois leather dipped into fine rouge,
moistened slightly, and finish off with a
clean chamois leather. It is important that
the circuits through the several articles have
the same resistance, otherwise more silver
would be deposited on one than on the other.
The diagram shows how this is accom-
plished when an oblong tank is used. The
circuits through A, B, C and D are all of
the same length.

Completing
the Operation

A Universal Clock

The principal object of a recently de-
signed clock is to show at a glance, says
the Journal of the Royal Society of Arts,
the time all over the world. In front of it
a disk is mounted, which revolves with the
earth once in twenty-four hours, having the
hours I P. M. till 12 midnight, and I A. M.
till 12 noon painted on its outside edge, the
hours being divided into intervals of five
minutes each. In the same plane as the disk
is a fixed dial, with a circular aperture to
accommodate.the disk. The dial has Green-
wich painted on the top, the names of the
other places being arranged at such dis-
tances from Greenwich that at any moment
the corresponding time for any part of the
world is shown. The clock is set by turning
the disk, so that the time at any place abroad
at a given time in London, or at any other
place, can be easily read off.
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Are You a To-morrow Man?
YOUR
YOUR
YOUR
YOUR
YOUR

PLUS

PLUS

business for this year should be planned now.
profits must be to a great extent considered.
customers,
selection of goods,
judgment as to a tried and proven policy,

Our aim to give you good, honest goods,

The benefit of a profit- sharing plan,
cannot lightly be passed over.

SEND FOR OUR NEW PRICE LIST NOW 

SOUTH BEND WATCH CO.
MANUFACTURERS OF HIGH - GRADE WATCHES

SOUTH BEND, INDIANA

C. L. GUINAND'S
Split Hors etimers

and Split
Chronographs

In all kinds of Cases for
Horsemen, Automobilists
and Scientific Purposes

Acknowledged in Europe and America as the most

accurate and reliable make on the market. Neat and up-to-

date in every way. Send for illustrated booklet of all kinds

of Complicated Watches and place your order early, as these

goods have been short every season for past five years.

JULES RACINE & CO.
Chicago, 103 State St. New York, 37 Maiden Lane

 EXCLUSIVE IMPORTERS 

What Makes a Good School?
The buildings and equipment are important,

surely ; but these may be of the very best and yet
the school could be the most ill-fitted to advance
its students.

The most important thing needed in
a school is that the managers and the in-
structors, besides being of the highest ability,
have as their chief aim the giving to each
student of the greatest amount of skill and
knowledge at the least possible expense of
his time and money.

By coming to our school you will be sure of
both the best instruction and the best equipment;
our high ambition is to keep the school of the highest
value to its students. The money invested here
will be earned back again very shortly by your
increased salary ; after that--let us show you how
many thousand dollars' clear profit your higher
ability will make for you in five years.

Write for catalogue.

The Ezra F. Bowman Technical School
OF WATCHMAKING AND ENGRAVING

LANCASTER, PENNSYLVANIA
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Blisters as Cause of Spotting-out

As one of the causes of the well-known
"spotting-out" of electroplated work, blis-
ters have not usually been considered, says
the Brass World. The porosity of the
metal has always been taken as the reason
for the difficulty, and so it is in the majority
of instances, but not all. It is believed that
in many cases blisters on the deposit cause
the difficulty, and it may be possible, too,
that a combination of the porosity and
blistering is responsible.

Every plater knows the ap-
pearance of a spotted-out
article, as he has, at one
time or another, come in

contact with it, frequently much to his dis-
satisfaction. There is no more exasperat-
ing difficulty encountered in the plating
trade and, as the remedy is not fully un-
derstood, it often results in disastrous
consequences. A plater that is able to over-
come bad cases of spotting-out from day
to day is usually capable of taking care of
himself in general plating work, and can
be classed as an expert.

In the majority of instances spotting-
out occurs on cast metal work that has
been plated, particularly when it has been
plated in a cyanide solution. Cast-iron and
malleable iron give more trouble than cast
brass or bronze, as they are more porous
and contain more blowholes and flaws. In
the case of this kind of spotting-out, the
cause is the penetration of the_pores, blow-
holes and other imperfections in the metal
by the plating solution. During the rinsing
and drying, which usually take place
rapidly, the solution does not have an op-
portunity to work out, and on the finished
article it then gradually oozes out and
stains the surface of the metal which it
touches. The result is the formation of
black or dark-colored spots. If such spots
are carefully investigated, it will be found
that they occur on portions of the article in
which blowholes or dross spots are present.

The remedy for such cases
of spotting-out, as they
occur on electroplated work

of all kinds, is to remove the solution in
the pores or cavities of the metal by some
means. This may be done in a number of
ways and each has its adaptation. As this
has been thoroughly discussed in a previous
paper on the subject of spotting-out, it is
unnecessary to go into details.

Platers frequently find that sheet-metal
or soft-metal work gives much trouble by
spotting-out. As a usual rule, such work
is not porous nor does it contain flaws so
that the spotting-out is produced by other

Spotting-out

Appearance

The Remedy
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agencies. When it occurs, it is usually

found that the article has been plated in a

cyanide copper or brass solution. The
spotting-out, as a general thing, occurs
more frequently on soft metals.

The source of the spotting-out on soft-

metal and sheet-metal goods is, as a usual

rule, the blisters on the surface. Soft
metals particularly are quite apt to blister

when copper or brass plated, unless care is

taken to use the proper current strength

and to keep the solution low in free cyanide.
Bad cases of blistering are quite con-
spicuous and the blisters are readily seen
with the naked eye. Less severe cases

cannot be seen with the eye, but may be
readily detected with a magnifying glass.

Even though the surface may appear per-

fect to the eye, it often happens that a few

small blisters are present which are the
cause of spotting-out.

Why the blisters should
cause the spotting-out is
readily understood. The
metal, as it is deposited,

encases or surrounds a certain quantity of

the plating solution and this gradually

works out. Usually the blisters are not

sealed, so that the solution is contained
hermetically, and it soon works out and

spots the deposit. In other instances, they
hold the metal for some time, until it

finally breaks out and causes the spotting.
It is apparent, then, that blisters are

a frequent cause of spotting-out on soft
metals and, in order to overcome it, care
must be taken to keep the free cyanide
down in the copper solution to the lowest
possible limit and to use as weak a current
as can be employed.

Action of

the Blisters

Spurious Sheffield Plate

United States Consul Maxwell Blake,
in writing from Dunfermline, Great Britain,
of the frauds that are still perpetrated on the
inexperienced collectors of old silver and
china and period . furniture by dealers
throughout the United Kingdom and con-
tinental Europe, says:

"The United States is reputed by the
well informed to harbor more 'artistic
atrocities' that were purchased as genuine
than any other country in the world, and
we may see even a greater flux of pseudo
works of art to American shores unless
these frauds are detected by Government
experts or rejected by the public taste.

"The forger of old English silver has
been somewhat restrained by fear of the
law, which makes the sophistication of hall-
marks in Great Britain a very hazardous
occupation. Likewise, the almost prohibi-

tive prices for which early English silver is
offered confine its collection, generally
speaking, to connoisseurs. The ingenuity
of the fakir, however, is none the less occa-
sionally exercised to insert into some late
piece or modern copy old marks taken from
an article of little value. Beyond the actual
intrinsic value of the metal, specimens of
the late Georgian period are worthless, yet
they are now being extensively collected
by many dealers throughout Great Britain
for sale to American customers, who wil-
lingly pay from ten to twenty times their
trade value.

"It is a difficult undertaking to attempt
to dispel the threefold illusion that old
Sheffield plate is to be found almost any-
where in the United Kingdom ; that it is as
valuable as silver of the same period, and
that the genuine can easily be detected
from the spurious by the fact that it has a
discernible subsurface of copper. Now,.
the truth of the matter is that much modern
electroplate is done on a copper body, as
was the case with the old. The precise
difference, however, between the old and
the new is that, with respect to the former,
the silver was first fused and beaten on to
a copper block, the whole slab afterwards
being worked into shape by hand ; whereas,
the discovery of the process of electroplat-
ing in 1840 or thereabouts, the article to be
silvered was mechanically evolved and the
silver instantaneously applied by means of
the electro process. The results of these
two methods are vastly dissimilar, for,
instead of the play and accident of light
on a beaten and uneven surface, which
imparts one of the chief charms to the
hand-wrought process, there is, when the
silver has been mechanically applied, only
an assertiveness and garish regularity of
surface. Genuine old Sheffield plate, in its
original and unrenovated condition, is
worth about 8o per cent. as much as
modern silver and about 25 per cent. of
silver of a contemporary period. It is,
however, worth five or six times the com-
mercial value of 'faked' Sheffield plate,
with which in no other way can a com-
parison be made. Literally, tons of faked
Sheffield plate are now being manufactured,
most of which, sooner or later, finds its
way to America and the colonies."

Peculiarities of the Diamond

While the diamond is the hardest sub-
stance known, it is also brittle and may be
fractured by a blow. If, however, it is
placed between two hard steel faces in a
hydraulic press and a slowly accelerating
pressure applied, the hard steel will become
indented.
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THE PRESENT SELLING POLICY OF THE

Rockford Watch Company
PROTECTS THE JEWELER

The absolutely dependable quality of the product
protects the public. Our policy makes you our
customer; our quality makes customers for you.
Write us, we would like to talk with you about both

POLICY and QUALITY

The Rockford Watch Company, Ltd.
ROCKFORD ILLINOIS

LEARN ENGRAVING $5
For FIVE DOLLARS we send you a complete set of lessons, well illustrated,
in letter and monogram engraving on jewelry, silverware and other metals. These
lessons are prepared by an expert engraver of twenty-five years' experience and
explain sharpening and tempering tools, plain, bright-cut, wriggled and other
cutting ; engraving script and other letters; leaf, block, ribbon and entwined mono-
grams, transferring, cementing and many other valuable tricks of the trade. We
also send you a set of gravers (sharpened), a good oil stone, a block to hold
lockets, watches, etc., which is also a perfect tool sharpener ; dividers; 10 metal
plates ; 6 rings and 6 thimbles to practice on and a book of " Monograms and
Alphabets."

Book of Monograms and Alphabets
Every letter of the alphabet combined with every other letter in script and block styles;
Script, Old English, Roman, Block, German, Hebrew and Greek Alphabets; Year-Date Mono-
grams; Ornamental Initials ; Fancy and Ribbon Monograms. $1.00 postpaid.

ASK FOR CIRCULAR AND FULL PARTICULARS

AMERICAN SCHOOL OF ENGRAVING
45 Maiden Lane, NEW YORK, U.S.A.

WE DO THE BEST
MINIATURE PORTRAITS

on .
Watches
Dials
Brooches
Lockets
We copy any portrait,

group or scene.
We also make high-

prade Hand-painted
Miniatures, in colors,
for brooches or lockets
on ivory.

PRICE-LIST SENT ON REQUEST

BECAUSE
Our Photo- minia-
ture work is the
only kind that gives
perfect copy of
original and that
will not fade or peel
off.
Photos returned

in good condition.

GOLDSTEIN ENGRAVING CO.
45 Maiden Lane, NEW YORK, N.Y.

MAKE 'EM RUN!
That's what you have to do when you
sell Alarm Clocks. Often after a sale
there is a kick coming. Your profit
is small, still you have to make them
good. Now, compare this with. our
Dollar Ring, where you get no com-

plaint. The profit is about the same as on the clock, but you have not the trouble
with it. You have to keep clocks in stock. You ought to keep our ring in stock.
Some do. Cost you one cent to ask us about it on a postcard. Why not?

F. B. CATLIN
WINSTED, CONN.

February, 1910 T H E

Why Do Watch Springs Break?

Further contributions to the Scientific
American on the above subject are the
following: Elwood Haynes, Kokomo, Ind.,
says:

I have read with considerable interest the dis-
cussion relating to the breaking of mainsprings
in watches. While I have had no direct experi-
ence along this line, the opinions given, while
varying in detail and embodying many outside
influences, seem to me to point to a common
source, viz., the quality of material used in making
the springs.

The opinion is constantly gaining ground
among steel makers and steel users that the alloys
and metallic compounds of iron are vastly more
sensitive than those of any other metal, and that
the composition and treatment of these substances
constitute the foundation for their subsequent suc-
cess or failure. The use to which the steel is to
be applied should be known before the steel is
made and its composition as well as the process
of its manufacture should be such as to produce
the desired results. From practical results already
attained the writer is of the opinion that if these
springs were made of a high-class crucible vana-
dium steel and then subjected to a proper treat-
ment, the trouble from breakage would be reduced
to a minimum.

Charles A. Brassler contributes to the
same journal the following:

It may be interesting to note what an old
French watchmaker has to say regarding the
rupture of springs in storms. The following is a
translation:

The influence of storms on the breaking of
springs is certain; many watchmakers have ob-
served it. Even ordinary rains may produce this
effect. I have noticed it personally in quite a
regular manner in the months of April and Sep-
tember, which are generally rainy months ; 30 per
cent. of the springs which I change in the course
of the year are destroyed in these months by the
influence of the rain. This barometric influence
acts much more on new springs than on those
that have been working for a considerable time,
and these months are a critical period for testing
their elasticity. I have often been obliged, after
a short time, to replace a spring that had thus
been changed. In one case I was obliged to
renew the spring three times in the same day,
though the springs had been carefully fitted.

Many of the watchmakers can cite cases
of springs broken; not in a couple of pieces,
but in ten or a dozen fragments, as if they had
been divided by a saw. , Thus we come into the
domain of electricity, ad watchmakers may be
supposed to notice the effect without determining
the cause.

The quality of steel employed in the manu-
facture of springs and the care devoted to their
tempering and annealing must be among the
causes and it is for the makers of springs to give
us information.

Close observation has led me to believe that
the contact of benzine or extreme oiling of the
springs in stormy weather may be completely for-
eign to their tendency to break,

Thus, when I change a spring during the
critical period I avoid passing it even rapidly
into benzine. I clean it by rubbing with a piece
of pegwood and a rag slightly wet with fresh
olive oil. I do not wipe it and put it in without
oiling, as customary in ordinary weather. I en-
deavor to substitute a slight lubrication for the
oiling.

This appears to me to be advantageous, but I
must acknowledge that it is not an infallible pana-
cea. It is to be hoped that other members of the
profession will give the results of their experience.

F. T. Bessac, Natchez, Miss., says:
My father, a horologist of over fifty years,

and I, who learned the trade from him, have had
some, and we think, remarkable experiences in
the mainspring line. We think climate has much
to do with their breakage; but if a watchmaker
with sweaty hands handles a spring there will be
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trouble. Also one who uses gasoline or any of
the similar fluids will have the same trouble.

Our trouble has been mostly in the season
when electric storms prevail, or a sudden change
of temperature. We always advise our customers
not to put watches on a marble dresser or any
cold surface, but leave them in their pocket. The
temperature in the vest or other garment changes
gradually and thus does away with any sudden
expansion or contraction. We have been in the
Mississippi Valley for many years and our ex-
perience has been that, specially during the fall
and spring seasons, during thunder storms we
have more trouble with mainsprings. Sweaty
hands do no good to a mainspring. Tissue paper,
in our experience, is the proper thing to wipe a
spring with. May be slightly oiled. My father
has been very successful in that line of watch
repairing.

F. T. Whitmore, Waltham, Mass.,
writes as follows:

In the article quoted in your last issue Henry
Getaz says: "The mainspring of a watch does
not unwind at a uniform rate, but intermittently.
It is subjected to a sudden jerk at every tick,
four times per second for my Elgin watch."
As the Elgin Watch Co. never made a watch with
so slow a train, where did he get the timepiece?
Better add on at least a half tick, brother.

Testing a New Burglar-proof Safe

Tests of so-called "burglar-proof"
safes, to make sure that they really deserve
the name, are not unusual, but probably
few safes have withstood such savage treat-
ment as that given to one in Perth Amboy,
N. J., recently, as narrated in The American
Machinist. This safe showed great resist-
ance to high explosives, chiefly as a result,
it is claimed, of its rounded shape. The
test was made by "torpedo experts" before
an audience composed of bankers, insurance
men and reporters. Says the paper named
above:

The torpedo experts are not of
Expert the submarine type who invent
Safe Breaking ways and means to blow the

other fellow's battleship into
kingdom come, but of the less picturesque and
more useful occupation of coaxing mother earth
to give up her treasures in the shape of oil and
gas, using as a coaxer a torpedo containing 250 to
350 pounds of nitroglycerine exploded a few
thousand feet, more or less, below the earth's
surface. In addition to this, they are recognized
experts in safe-blowing, being called in the most
prominent tests.

Stripping the safe of all the outer trimmings
the first move was to make a dent in the man-
ganese surface across the joint where the door fits
the body. This took about five minutes of husky
swinging of a 12-pound sledge on a hot chisel and
resulted in a furrow perhaps t" inches long, 3/16
inch wide and 14 inch deep. Then the burglars
commenced to burgle in earnest.

A cup of red clay was made
Powerful under the dent and Vs ounce of
Explosives nitroglycerine poured in so as

to run into the depression.
This was exploded in the regular way with a
battery and a fulminate cap, but only discolored
the metal. This was repeated with true burglar-
ious persistency, increasing the dose to IA. ounce
until the joint was stretched a trifle and more of
an opening made, perhaps a couple of thousandths,
so the nitroglycerine could run in. Finally at the
seventh trial two clay cups were used with r/l.
ounce of the coaxer in each, which was increased
to g ounce in each cup at the eleventh explosion.
By this time the outer door was stretched so as
to make it easy to introduce the explosive and

ounces were used up in the next two charges,
when a to-ounce charge was introduced, and there
were things doing that reminded one of battleship
target practice. Even this only bulged the door
about 3/4 inch, and then came the fifteenth and
final charge of between 17 and 20 ounces, and
then most of the outer portion of the door took a
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dive into the Arthur Kill, while the safe turned
over and lay down to rest. But the contents were
still protected by 3 inches of manganese steel,
wedged in so tight that nothing could budge it.

Altogether over 40 ounces of nitroglycerine
were used, four times as much as any burglar
would dare use even if he had all the time he
wanted, and the contents * * * were still safe
against despoliation.

There is a feeling in some
Safes quarters that no safe can stand
Becoming Safe the action of an autogenous

torch or blowpipe in view of
the remarkable examples we have seen of their
cutting of plates. But in all of these it is
necessary to start from the edge or corner, and
these safes do not present any starting points.
An expert of one of the large makers of this
apparatus assures me that it would be practically
impossible to burn a hole into them, as the flame
would blow back and melt the nozzle. And it
would be difficult for a burglar to use any of
them, even assuming that they could cut a hole
large enough to remove the contents on account
of ddtroying the contents of the safe or vault.

Altogether it was a very interesting exhibition
and, in spite of the large and non-burglarious
charges used, the safe can be said to have with-
stood all attacks and preserved its contents against
destruction or loss.

Known by Their Sparks
Max Bermann, of Budapest, has re-

cently shown that the spark rays made by
the incandescent particles thrown off from
iron and steel when put upon an emery
wheel afford a means of testing the com-
position of the metals. Carbon steels,
manganese steel and steels containing tung-
sten and nickel, each give a characteristic
spark, of different forms and colors, which
are easily distinguishable. The form of
the spark picture changes with the quantity
of carbon. Even so slight a difference as
.or per cent. of carbon, Mr. Bermann says,
can be detected in this manner. Pointed
branching lines denote carbon steel ; tool
steel shows the appearance of "blossom"
on the branches ; tungsten steel gives red-
streaked rays and shini.ng points, "with
little balls thrown out of the formation";
and "an explosion appearance in the articu-
lation" denotes the presence of molybde-
num, vanadium or titanium.

The Increasing Use of Bright Silver
Deposits on Flatware

The use of a bright silver deposit on
flatware is rapidly increasing and many flat-
ware concerns are now employing it for the
greater portion of their work. Many of
the large flatware manufacturers have been
using it for a number of years.

The reason for its increasing use is
that it saves one operation in finishing the
flatware, viz., that of scratch-brushing. It
is also quite satisfactory on fancy designs
upon which the scratch-brush cannot
smooth up the background. In addition to
these features, the silver deposit from a
bright solution is considerably harder than
the regular deposit and it is expected that
a greater wear can be obtained from goods
upon which it has been deposited. As yet
we have not heard of any complaints in re-
gard to the bright silver. It is usually be-
lieved that it tarnishes far more rapidly than
a regular deposit and this would seem to
militate against its use.—The Brass World.
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Roy Watch Case Company
MANUFACTURERS OF

FINE SOLID GOLD CASES

TRADE-MARK REG:STERED

41, Special attention given to
execution of special orders
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for

hand made cases. Prompt
delivery.

21 and 23 MAIDEN LANE • •
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NEW YORK
SAN FRANCISCO OFFICE: 704 MARKET STREET

"WINTER FIXTURES"
"THE STANDARD OF QUALITY, STYLE and PRICE"

ANYTHING FROM A STORE STOOL TO A COMPLETE OUTFIT

The "PFISTER " DESIGN JEWELERS' OUTFIT

If it's practical arrangements, correct designs, QUALITY gf material, workman-
ship and finish, at RIGHT PRICES, that you are looking for we can suit you.
Not how cheap, but how good, at prices that are right, is the Winter Idea.
_Ask our customers.

"WINTER CATALOGUES"—"The Books That Show You"—
Sent Postpaid on Request. WRITE FOR CATALOGUE "10A"

The M. Winter Lumber Co. FIXTURE MAKERSHIGH-GRADE

ESTABLISHED 1865

SHEBOYGAN, WISCONSIN, U.S. A.
SALES AGENCIES

C. D. SMITH DRUG CO. - - - - ST. JOSEPH. MO.
FELIX PARSON CO. - - - - - DALLAS, TEXAS
FINLAY DICKS CO. - - - NEW ORLEANS. LA.
It. H. BIRDSALL - - Hamilton Bldg.. PORTLAND, ORE.
MATTOON & KEPPEL - - - NEW HAVEN, CONN.
I. L. WARD & CO., 893 Ashbury Street, SAN FRANCISCO, CAL.

J. N. EBERLE & CIE
Augsburg, Germany

Fret Saws, Coping Saws
Watch Mainsprings
Needle Files

Eberle's Quality 18812 "Finis" for metal

Quaiitat 18812
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Landis School of Engraving

SPRING COURSE
OPENS APRIL 1st

If you wish to take a Course this Spring please
write us at once, and we will assign and hold a
place for you.

Our new School rooms have every modern e
venience and comfort..

Our methods are original and entirely new. We are
the founders of a new system in the Art of Cutting
and Designing, which enables a pupil not endowed
with artistic skill to learn to make perfect letters.

Write us, and we will give you an idea of what you
could accomplish by taking a Course with us.

M. L. Landis, Proprietor and Instructor

M. L. Landis, 119 Mt. Vernon Ave., Detroit, Mich.
Positively no Mail Course given. Attendance only

February, 1910 T H

Production of the Verde-antique Finish
Direct Upon Soft Metal Novelties

The production of the verde-antique
finish upon soft metals has, heretofore, been
impossible, except by the use of the pig-
ment process and this is unsatisfactory for
many purposes. To be sure, it is exten-
sively used, but the fact that it is a paint
is readily noticed and it lacks the appear-
ance produced by the corrosion process.
The best class of work, and which is much
sought, is that produced by methods other
than the pigment process.

While corrosion processes
Corrosion are satisfactory on solid
Processes bronze or copper and with

the right method are rapidly
produced, they have not been successfully
used on soft metal novelties, for the reason
that to produce the verde-antique on a soft
metal article it is necessary to give it a
heavy copper deposit, so that the corrosive
solution used for producing the verde will
not remove it and attack the base metal.
This fact, together with the cost of the
process, has militated against the use of the
verde-antique finish on soft metals, and
when it has been used, the pigment process
has always been favored on account of its
low cost.

Bider's Method
In The Brass World, No-
vember, 1909, page 393, an
article on the production of

the verde-antique finish by A. Bider was
published. The method was discovered by
this author and is unique in that the electric
current is used for its production and the
verde is plated directly on the work as
though it were to be plated with a metallic
deposit. The method has proved all that
is claimed for it and is one of the most
satisfactory known. Since the article was
written, it has been discovered that the
process may be used for producing the
verde-antique finish direct on soft metals
without the necessity of any intermediate
deposit of copper. This fact would seem
to adapt the finish particularly to the pro-
duction of the verde-antique on soft metal
novelties without the necessity of any pre-
liminary coating whatever. The results
obtained have so far exceeded expectations,
and not only can the verde-antique finish
be rapidly and satisfactorily obtained on
any kind of soft metal, but also other inter-
mediate effects by not carrying the process
as far. Platers can, undoubtedly, obtain
many pleasing finishes by means of the
solution. It is easily worked and does not
require an extensive knowledge of plating.

The following solution is used for pro-
ducing the verde:

Water   t gallon
Potassium bichromate 12 oz.
Copper sulphate    4 oz.

The potassium bichromate and copper sul-
phate are dissolved ill the water. As they
dissolve slowly in the cold, it is better to heat
it and finely powder the substances before
using. When dissolved, it is ready for use.
It should be allowed to cool.

The soft metal article to be given the
finish is cleaned from grease in the usual
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manner and, unless new, it should be
scoured with water and pumice. The object
is to produce as clean a surface as though
electroplating were to be done upon it.
When the cleaning has been completed, the
article is connected to a copper wire and
used as a cathode in the solution previously
made up. It is connected as though a metal
were to be deposited upon it.

For the anode, ordinary brass or copper
anodes may be used. Brass seems to give
good results. Copper, of course, is the
logical anode. •

The current used for the
The Deposition work should be rather

strong, as the resistance of
the solution is high. It has been found
preferable to have the work about six inches
from the anodes and use a current of from
5 to 6 volts. Less current can be used, but
the deposition is then slower. The anodes
should be of sufficient number to surround
the work on all sides. It will not do to have
the anode on one side only, as the copper
which deposits and afterwards changes to
the verde deposit, then deposits on one side
more than another and work without uni-
formity results. When anodes are used on
all sides of the tank, the deposition proceeds
regularly without difficulty. The solution
can be placed in a stone crock or wood
tank, but an iron tank should not be used.
It is used cold, as previously mentioned.

When the article is first in-
troduced t h e deposition
commences. A dark red
deposit forms all over the

article and soon becomes darker and finally
green spots make their appearance. A uni-
form green appearance is not produced in
the solution, but is formed after drying and
brushing. The right point at which to stop
the operation will remain with the operator
as different finishes, or rather shades, may be
produced. If the current is allowed to act
for a short time then a dark brown and
green finish is produced that is quite pleas-
ing for some work. If allowed to act a little
longer time the surface becomes spotted
brown and green with varying shades of
green, while a still longer period produces
the true and uniform verde.

When the desired length of time has
elapsed, which, for example, may be from a
few minutes to fifteen or twenty, the article
is removed and allowed to remain in the air
for a short time without rinsing. This has
been found the better method, although rins-
ing may be resorted to if desired. The color
seems to be more uniform when not rinsed
for some time. The article is allowed to re-
main in the air without drying for five or
ten minutes and is rinsed in cold water and
then in hot water and allowed to dry. The
sur face is afterwards brushed with a soft
brush in order to remove the outer film and
expose the real color underneath. When
this has been done the true verde finish will
be exposed. The surface can then be lac-
quered or waxed as desired. It will be
found that the deposit adheres tenaciously
to the soft metal and shows no tendency to
strip unless exceedingly heavy from having
been run for too long a time. The verde
may be left without lacquering or waxing,

Method of
Procedure
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if desired, as it seems to hold well and is not
susceptible to the atmosphere.

The theory of the process
lies in the fact that copper
is deposited upon the article
and, at the same time, it is

corroded by the bichromate of potassium as
rapidly as it forms. There is probably a
modification of this process that can be made
which would render it even more rapid, al-
though it is very satisfactory as it is. The
color is greatly in its favor as it does not
have the unpleasant light green shade so
common in many of the corrosion verdes.

Theory of the
Process

The Technical Utilization of Platinum

Platinum is one of the most important
substances used in modern industry. Its
resistance to attack by strong sulphuric acid
makes it a suitable material for the vessels
employed in concentrating the dilute acid
of the lead chambers and until recently
platinum vessels were always used for this •
purpose. Its permanence in the air makes
it suitable for contacts in electric bells, in-
duction coils and the like, its resistance to
the action of chemical reagents causes plati-
num to be employed in the construction of
crucibles, evaporating dishes, scale pans,
etc., as well as electrodes for experimental
and technical electrolysis. Platinum is
little affected by heating to a very high tem-
perature and it is consequently used in the
construction of electric resistance furnaces,
in which temperatures exceeding 18000 F.
are attained, and in Le Chatelier's pyrom-
eter for the measurement of high tem-
peratures. Another property of platinum,
which is of great practical importance, is
the approximate equality of its coefficient of
expansion by heat to that of glass or porce-
lain. A platinum wire fused into a glass
vessel will not produce cracks or leakage
by .unequal contraction in cooling or un-
equal expansion in subsequent beatings.
This property is utilized by the makers of
incandescent electric lamps, the carbon fila-
ments of which are connected with the ex-
ternal circuit by short platinum wires, fused
through the glass bulbs. For a similar rea-
son the attachments of artificial teeth are
made of platinum wire, which is baked with
the porcelain mass in the kiln. Finally, the
catalytic properties of platinum are utilized
in various chemical industries, especially the
production of sulphuric acid by the contact
process and ill the construction of self-
lighting gas burners, etc.

Safe Nut Screws

The development of motor-car engines,
and other machines having much vibration,
has concentrated attention upon devices for
locking nuts upon bolts. In the recent dis-
cussion of this subject attention is called
to the fact that, for ordinary motor-car
work, a well-fitted nut tightened upon a
well-fitted thread will not slip under vibra-
tion if the number of threads is more than
twelve to the inch. Such bolts and nuts
should be secured with spring-lock washers.
They are then safe up to a bolt diameter of
over three-quarters of an inch.
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PROFIT
Is what you are in business for "Ball

Watches" assure you several varieties.

1—A Fair cash return. 2—Satisfied Customers—most desirable "profit."

3—No preliminary repairing of movement—No fitting to case—No long regulation. Thus

saving your time is " profit." 4--No " price cutting " competitors.

A " profit proposition " straight through for every reliable retail jeweler.

cfWrite for booklet of facts and figures.
NI We want an authorized agent in
every locality.

VVEBB C. BALL WATCH CO.
CLEVELAND :: CHICAGO

6.400
,Aseem-

FOR FIFTY DOLLARS we will
Teach You to Do First-class Engraving

it

"la&  c4, 
Hulse Brothers, Jewelers, Middletown, N. Y.

PROF. F. W. SCHULER, Philadelphia, l's,
Dear Friend : I am very glad to write you in regard to the course of

engraving I took at your College, and i can honestly say that I am more t han
satisfied with the course. I like especia Ilv your system of individual Inst ruc-
tion, as in this way one is continua II y advancing without wait lug for others.
I have engraved numerous jobs of different varieties, and they were found to
be very satisfactory. My engraved plate holds the attention of people pass-
ing by, and many think it is the work of an artist of years of experience,
and when i n formed of the time actually spent they are au rnrised and can
scarcely believe it. Very truly yours (Signed? L. MORTIMER HULSE.

A THREE MONTHS' COURSE in our Engraving Department will make
such an Engraver of you that you can do in a satisfactory manner the
engraving that would have to be done in the average jewelry store.
This should interest you. You can look this country over, and nowhere
will you find an institution whose students become first-
class Engravers in so short a time. It is our method of
teaching and years (16) of experience that count.

Mr. L. M. Hulse, who engraved this plate, original size
(18 x 20), never had any experience in the art of engraving
before attending our College, and this is a sample of his
work after three months' instructions. Is this not won-
derful ? I can truthfully say that he was not gifted for
such work any more than you or the average man, but
the whole secret of his and all our students' success is our method of teach-
ing, which is different from any other college in this country.

We TEACH
WATCHMAKING
ENGRAVING and
OPTICS thoroughly.
PRACIICAL, from the
beginning to the end

Come, let us make an engraver of you. Send TO-DAY
for our Engraving Prospectus ; it will interest you.
.A postal will bring it.

The PHILADELPHIA COLLEGE OF HOROLOGY
Broad and Somerset Streets, PHILADELPHIA, PA.

F. W. SCHULER, Plt INC IPAL ESTABLISHED 1 804

Prentiss' Patent Jewelers' Vises
For more than 30 years the Best and Handsomest Vises made

PRENTISS VISE COMPANY, 44 Barclay St., New York, U.S.A.
ASK YOUR JOBBER TO SHOW YOU THIS VISE

Large Illustrated Catalogue of all kinds of Vises mailed free

MONOGRAMS Made to Order for
Belt Pins, Belt Buckles, Watch Fobs, Automobiles, Toilet
Articles, Leather Goods and all other purposes.

Made in 14 K. Gold, Sterling Silver, Gold Plate and Brass
STOCK INITIALS in all Sizes and Styles

NOW is the time to order your stock of Letters for the Holidays
Send for Catalog THE J. W. COLGAN CO., Sudbury Bldg., Boston, Mass.

February, 1910

LETTERS
from the

.TRADE

THE KEYSTONE

Readers are requested to send for publication new
ideas on any subject, technical or mercantile, of general
interest to the trade. As this page is for the use of indi-
vidual readers, we do not hold ourselves responsible for
the views expressed.—EDITOR THE KEYSTONE.

Prospects for Jewelers in Western
Canada

ED. KEYSTONE :—I got so many letters of
inquiry as a result of my letter in your November
issue, asking for further information in regard
to country, climate, openings, etc., that at this
busy season it will be impossible for me to an-
swer them individually. Therefore I take the
liberty of again writing you and asking you to
publish this letter that it may serve as a reply
to all my inquiring friends.

Several asked if I had any particular places
in mind when I said there were good openings.
I had not, but the Grand Trunk, the C. M. R.,
the C. P. R. and the G. N. R. are all building
new and branch lines throughout this country,
and wherever they go, at intervals of about fifty
miles, lively little towns spring up, which make
ideal openings for a wide-awake, energetic, all-
around jeweler. And if he does not make a
success he will only have himself to blame.

Now as to choosing a location. I would by
no means advise a man to sell out his business
and start, bag and baggage, for the West, al-
though I don't think he would ever regret doing
so; yet we are not all constituted alike and what
one likes and where he will make a success,
another won't like, and for that reason will make
a failure. But this is what I did and would
advise others to do. Take a holiday of a couple
of months when business is dull and buy your
ticket for the farthest point you expect to reach—
Edmonton, for instance. Then you can get stop-
overs at any place you wish to look over till you
reach the limit in Edmonton. That will give you
a chance to choose a location.

Is it cold? Of course it is cold. No sane
person will say it is not, but this is my fourth
winter here and I would not swap any of them
for any of the seven winters I spent in Massa-
chusetts, and many of our most contented settlers
are from the southern States. It is the kind of
cold that puts the snap and vim into a person
and makes him feel that he is a man.

Is it healthy? Couldn't be otherwise. Lots
of room, plenty of fresh air, lots of sunshine. I
have not been away from work a day since I
came here on account of sickness.

No, it is not all rosy, for every rose has its
thorns. And no one can expect to find in this
new country the advantages that he left behind.
He must expect to rough it to some extent and
he must remember that a place is just what its
citizens make it and he must expect to take hold
and help make it.

As to schools, the country is cut up into
school districts and every such district that has
five or six children of school age can demand a
school, which is aided by Government grant. And
the towns all have good graded schools. For
Instance, Stattler, only four years old, is doing
all but the last grade in the high school and will
add that one next year. That is, a pupil will be
able to prepare himself to enter the university
and begin his arts course here in Stettler next year.

.If a man has a good position or a good
business I would by no means advise him to
throw it up and come here, although that is what
I did, but I got the western fever and had to
come. But if you are a young man looking for
a location, or such as one of my correspondents,
who stated that he load a $2000 stock and sat in
his store all day the Saturday he wrote and did
not receive a customer. To the former I say
look this cduntry over before you locate; to the
latter I would say it is surely time to move.

Prices for repairs are, balance staff, $2.50;
Jewel, any kind, $1.3o; cleaning, $1.50 to $2.50
to $10, according to grade of watch; the last-

named is, of course, minute repeaters; main-
spring, $1.30, and other repairs in proportion.

Now don't for one minute, think that you
can come here and go into your little back
shop and let the business roll in. You have got
to go after it, advertise, get out among the
people, get acquainted, always deal fairly, give
your customer the benefit of the doubt, make
quality your aim first and you will find they will
pay your price. But don't stick it on too hard,
for they will surely find it out sooner or later.

As to advertising. I have not paid less than
$ro per month for local newspaper ads in the
last two years. Last spring I carried a half page
ad for six weeks and this December I am carry-
ing a full page till Christmas. And it pays to
advertise.

To Mr. Benoit I would say that I am the
Ball that he learned his trade with in the Wal-
tham Horological School.

Thanking you, Mr. Editor, for your valuable
space and hoping that I have not taken too much
of it, and also that I have answered, to their
satisfaction, my many correspondents, I am,

Yours for the good of the trade,
Stettler, Alberta. G. M. BALL.

Jeweler and His Modest Muse
ED. KEYSTONE :—I am enclosing some verses

and, if you use them, kindly do not use my name.
If you do not use them pass them quietly and
charitably to the waste basket. Here they are:

There Is a Man in Our Town

There is a man jn our town,
And he is wondrous wise;
He fixes people's watches,
He doctors up their eyes.

1-le solders, too, their jewelry,
He also mends umbrellas—
He does enough real work, in fact,
For half-a-dozen fellows.

He does engraving by the yard,
Receiving ne'er a penny,
He regulates the village clock,
To tell the time for many.

Broken clocks and phonographs,
With glass and china, too,
Attest the rare ability,
Of this good man and true.

He's bringing up his family,
To know the wrong from right.
When he's gone his eldest son
Will carry on the fight.

The banker has his place in life,
The butcher and the baker,
The druggist, doctor, lawyer,
And at last the undertaker.

But what a time in our town
There certainly would be
Without our village jeweler,
With his versatility.

The Lemon Tree

Bill Simmons came in my store one day
And he said, with a growl, "I sent away
To buy this watch from Makem Pay,
The big cheap house in She-caw-gay.

Arid the dad-bum thing won't run a day,
They've got my money ; I had to pay,
For the thing in advance ; said that's the way
They sold so cheap that they could lay
The spots all over the retail jay."

'Twas a 23-jewel, adjusted to time,
With a fancy dial and plates sublime,
The "Sucker's Special" at Two Dollars and Nine.
"Bill Simmons," said I, "You've bought a sprout
Of the lemon tree you've heard about,
So now don't squeal and raise a shout.
But if ever again you're tempted to send
For a high-grade watch that's mostly wind,
Just pray to your Maker to make an end
Of a fool who don't know enough to mend."

I feel much better since getting relieved of
these verses and have dismissed the muse for a
time at least.

Yours truly, SUBSCRIBER.
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The Fixed Selling Price
En. KEYSTONE :—J. A. Williams, in the Sep-

tember KEYSTONE, voices my sentiments on a fixed
selling price. It won't do half what is expected
of it, and if made strong enough it eliminates the
personality of the retailer. One may work twenty
years building a character, and then for judg-
ment and integrity it counts as nothing. Some
cheap grades the retail man cannot handle because
of small margin. He merely distributes and guar-
antees manufacturers against loss.

Traveling dry goods salesmen who carry side
lines of jewelry for dry goods stores sell to clerks
watches at cost—jeweler's cost—some of these
very "fixed price" watches. Then suppose the
retail trade run these "fixed price" watches for a
number of years, we are at the mercy of Tiberius,
so to speak. Factories can raise the price to
dealers or reduce it to a consumer and we are not
to be consulted. We have praised these goods
and all our friends know we have done so; we
can't then cut them and take up another. Let the
price be fixed and uniform to the retail man and
a minimum selling price to be known to the trade,
not to the public. I do not want to be an automa-
ton, a penny-in-the-slot man, taking all the risk
of time and seasons at what a manufacturer may
assume to be a fair profit.

Yours truly,
San Marcos, Texas. GEO. W. MCKNIGHT.

Repairing Alarm Clocks
En. KEYSTONE :—Under the heading of "Mam-

moth" in the Workshop Notes Department of
your issue of January, occro, your correspondent
seems to be experiencing the same difficulty in
repairing alarm clocks as annoyed me for a long
time.

In alarm clocks, as in all other timepieces,
the principal enemy is friction, and I think, by the
way your correspondent describes his trouble,
that in nearly every instance he will find that the
trouble arises from the balance pivots being worn
so blunt that the mainspring is unable to over-
come the friction at this point.

If when repairing a clock of this type he will
take out the balance and remove the hairspring
and put the balance in his lathe and with an oil-
stone turn or grind the pivots down to a sharp
point and polish to a bright finish and thoroughly
clean out the bearings in which the pivots run
and then replace the wheel he will be surprised
at the motion the balance will take. To do this
it will not be necessary to draw the temper as the
oilstone will readily cut the hardest steel pivot
and the whole job can be done much quicker.
Care should be taken in repfacing the balance
not to turn the screws too tight, as this would
be liable to either break or bend the fine points
of the newly-sharpened pivots.

I have found that nine-tenths of all the
troubles in clocks having balance wheels is lo-
cated at this point and if the work is properly
done and the clock brushed out and oiled it will
run well again sometimes for years.

Very truly,
Ticonderoga, N. Y. S. A. WEAVER.

ED. KEYSTONE :—I read with interest the
letter of "Marromoth" in your Workshop Notes
this month. I have had several repeater alarms
that seemed to die out and stop. I have asked
every watchmaker I have met in the last five years
what to do. Everyone has given it up, myself
included. I have acted without avail upon every
suggestion that has been offered—stronger main-
springs included. I have written the manufac-
turers and their reply was "send the clocks." I
did so and they were returned as 0. K. and did
the same as before. I now have one of the,
above-mentioned clocks and the holes in the
flanges of the pinions are too large, allowing a
lost motion in the pins and causing a binding
of the teeth in getting in and out. I am satisfied
that this is the solution of a vexed question.
Kindly publish this and you will no doubt confer
a favor upon a large number of the trade.

Very truly yours,
Philadelphia, Pa. S. P. DAYTON.



MAKERS OF GOLD JEWELRY

to the Jobbing Trade Exclusively

Hat Pins Baby Pins

Screw Earrings Ring Mountings

Bead Neck Chains

Lockets

Bracelets

Link Buttons

Veil Pins

Tie Clasps

Locket Rings

Charms Festoons Barrettes

Neck Chains Emblem Goods Cigar Cutters

Vest Buttons Pocket Knives Lapel Buttons

Collar Buttons Rope Chains

Fob Seals Silver and Gold Match Boxes

Cameo Goods Gold and Silver Cigarette Cases

Silver and Gold Thimbles

Pt.

ABSOLUTELY GUARANTEED AGAINST BREAKAGE
MADE IN 14& 10K GOLD I4K PLATE STERLING SILVER

vgi- ALSO IN 10 K. PLATE

STERN BROS. & CO., 33-43 Gold Street NEW YORKTo avoid delay use local addres-s. 33-43 Gold Street
Salesrooms and Offices of the Diamond Department: 68 Nassau Street, New York
Diamond Cutting Works - • 142 West 14th Street, New York

BRANCH OFFICES : Chicago 103 State Street ; Amsterdam, Holland, 12 Tulp Straat ;
London, Eng., Audrey House, Ely Place
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PRACTICAL
SELLING
TALKS

IAV E you read the new HOWARD Book"Practical Selling Talks for Retail Jewelers and
Their Clerks ? "

A leading authority in the trade says of it:
"I wish that every retail jeweler in the United States would

read these Selling Talks.
"I wish that every jewelry clerk might read them—that every

young man who looks to the jewelry business for his future
advancement and success would read them, not only once but
two or three times.

"I do not believe any merchant or salesman can read them
without being benefited in a very practical way."

E. HOWARD WATCH WORKS
WALTHAM, MASSACHUSETTS
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THE HOWARD WATCH

The great Railroads of the country
have spent millions of dollars for

automatic signal systems to safeguard
life and property.

The signal-man by means of automatic
levers works all the switches in the yard and
prepares for the arrival and departure of every
train.

Time is a factor in all traffic matters and the
signal system, perfect as it may be, depends after

all upon the man who works the levers and the
trainmen who observe the signals.

Back of the signal system is the time
inspection service to insure the accuracy of
employees' watches.

The time inspectors of i 8o leading Railroads
of America have officially approved the HOWARD
watch for Railroad service.

A HOWARD is always worth what you pay for it. The price
of each watch—from the 17-jewel in a Boss or Crescent gold filled
case at $3 5.00 to the z 3 -jewel in a 14 K. solid gold case at
$1 so. oo—is fixed at the factory, and a printed ticket attached.

Not every jeweler can sell you a HOWARD Watch. Find the HOWARD Jeweler in your town
and talk to him. He is a good man to know. Drop us a postal card, Dept. E, and we will send

you a HOWARD book of value to the watch buyer.

E. HOWARD WATCH WORKS
WALTHAM, MASSACHUSETTS

The above announcement appears in the leading magazines and periodicals for February. It reaches 7,500,000 subscribers (about 30,000,000
readers). It will be seen by every man in your community who can afford to buy a watch. Some of them will be interested. Are you a

HOWARD dealer ? Do the people of your locality know that they can find the HOWARD at your store



BUYING a watch is an event for a
fl1n or boy. Most times the nur-

triving out of small means.
The buyer is ready to be pleased with his pur-

chase. He looks on the jeweler as his friend and
gives him his confidence.

The jeweler who sells him an Excelsior Watch—
a trustworthy timepiece at a price he can afford—
is accomplishing a good bit more than doing his customer a

He is building up a lively good
will that shows itself in increased
sales throughout his stock.
Follow the lead of the most alert
jewelers everywhere. Stock the
11,:xcelsior—a full line that will meet
the increasing demand. Display it.

ctir Advertise it. The results will sur-
prise you.
The Excelsior Watch has 7 jewels, quick
train and cut expansion balance with Breguet
hairspritv. Stem -wind and pendant set
(except i-'8 -size hunting, lever -set).
Made in 6, 12, 16 and 18 sizes—open

face and hunting. Plain polished, engine-
turned and fancy engraved cases of three
.g-reui es—Gold filled, 20 year ; Gold

10 year ; and Silverode. Retail prices,
$4.5o to $1 Loo.

Every Excelsior Watch is cased at the
factory, adjusted in its own case and sold com-

filete—with a printed price ticket attached that makes the price uniform everywhere
and assures you your rightful profit on every sale.

Inquire of your jobber and write to the factory for literature.

New York Standard Watch Works
Jersey City, N. J. NEW YORK STANDARD WATCH WORKS, Jersey City,
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THE POPULAR PARAGON
JAS. BOSS Stiffened Gold Watch Cases

F..233

F.234

SPECIALLY THIN AND COMPACT

MADE IN 16 SIZE AND 12 SIZE
AND IN 25 YEAR AND 20 YEAR

PRICE-LIST
25 YEAR

Plain or E. T. Engraved

16 size 

• 

. $17.00 $18.50
12 "

▪ 

. 14.00 15.50

20 YEAR
Plain or E. T. Engraved

16 size • . $12.50 $13.50
12 " • • . 12.00 13.00

Subject to Catalogue discount

If you have not seen this
particularly attractive line,
order samples from your
wholesale dealer

Trade-Mark Trade-Mark

The Keystone Watch Case Co.
Philadelphia

New York Chicago San Francisco

SWING RING
WATCH CASES

DUST AND DAMP PROOF

JAS. BOSS Stiffened Gold

(Guaranteed for 20 Years)

B. 2 6 I 5.

Trade-Mark

Artistic in model.

Correct in construction.

Perfect in finish.

Moderate in price.

The popular model for railroad
men and all others requiring a
strong, serviceable case.

Made in Plain Polish, Engine-
Turned and a large variety of
Engravings.

6.233

SOLD BY ALL LEADING JOBBERS

The Keystone Watch Case Co.
Philadelphia

ChicagoNew York San Francisco

B. 2396

B.234
B. 2077



4

264

411,4644,WATCHIS

OMEGA
THE WATCH OF
MATCHLESS MERIT

Exclusive factory sales agents
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Special-line Dealers vs. Mail-
order Houses

An Encouraging Review of the Struggle with
Mail-order Competition—Methodic and

Organized Action by the Retail
Trade—An Intelligent Campaign

and Promising Results

A highly interesting and most encour-
aging review of the vigorous battle waged
by the retail trade against mail-order com-
petition was published in a recent issue of
the Dry Goods Economist. As a large
number of the retail jewelry trade are indi-
vidually concerned in this strenuous fight,
this review will be to them a message of
encouragement and inspiration. The article,
evidently from the pen of one who took an
active, if not a leading, part in the fight
against mail-order competition, is, in part,
as follows :

At a recent local election in an Illinois town
a highly reputable citizen was defeated for a
borough office solely because he was known as a
customer of retail mail-order houses. Asked
how it was possible that so ideal a candidate
should meet with defeat, he facetiously replied,
"Because, as I have learned from experience,
the mail-order house can furnish everything but
votes." The reply suggests, at the same time,
the present-day importance of the retail mail-
order house as a merchandiser and the bitterness
of the battle that is now being waged against it.

Less than a generation has passed since an
every-day American youth blazed a new trail in
the commercial world, and to such good purpose
that he retired during .the present year, while
yet in the prime of life, with a fortune calculated
in the millions. This sturdy individual, who,
seventeen years ago, was earning $50 a month
as a telegraph operator in a Minnesota town,
was .the founder and head of one of the large
mail-order houses, now capitalized at $4o,000,000
and credited with a business estimated at from
$35,000,000 to $5o,000,000 a year.

In amassing these millions the
Benefited Many young man built much better
Industries than he knew, for his mail-

order methods unearthed, if
they did not actually 'create, a business of hun-
dreds of millions of dollars not previously avail-
able, and, in so doing, materially benefited prac-
tically every industry in the country. Few, in-
deed, are the industries which are not repre-
sented in that monumental compilation, the retail
mail-order catalogue, which is now fingered much
more frequently than the family Bible in many
of the homes of the country.

The education afforded, too, by these ubiqui-
tous tomes as to goods, styles and prices has been
of immeasurable benefit to the business world,
and even to the general merchants in medium-
sized and small towns and special-line retailers
in cities who are struggling with their mammoth
competitor.

The time-worn aphorism,
Competition as a "competition is the life of
Creative Factor trade," is an eternal truth.

Though individuals suffer, the
'fact remains that the more strenuous the compe-
tition, the greater the volume of business trans-
acted and the higher the plane on which it is
conducted.

In the relentless struggle it is, of course,
inevitable that many fall by the wayside ; that
the sluggish and incompetent shall be pushed
aside by the sturdy and capable ; that nature's
law of "the survival of the fittest" shall be in-
cessantly, and perhaps cruelly, operative. But
the result is ever the same—expanded trade, in-
creased wealth, greater opportunity and acceler-
ated progress. Even in the case of individuals,
many a merchant can trace the beginning of his
success to the stimulus to effort and initiative
which competition inspired or necessitated.

The history of the retail trade during the
past quarter of a century affords convincing

KEYSTONE

proof of the immense value, if not actual neces-
sity, of vigorous competition; and at the outset
we may recall, by way of encouragement to those
on the firing line, an interesting comparison.

The time is still fresh in the
One Kind of memory when special-line
Competition's merchants were in fear of the
Lesson department store. Many saw

in the growth of the big estab-
lishments, with their fixed prices, their compre-
hensive stocks, aggressive advertising and impres-
sive displays, the doom of their own business.

The first thought suggested by the instinct
of self-preservation was to organize for protec-
tion, and this proved to be the initial boon con-
ferred by department stores on the country re-
tailers and the special-line dealers. Driven
together in self-defense, they considered the
various means available to circumvent their new
enemy.

Co-operative buying suggested itself, as it
was thought that the better prices thus obtainable
would offset one advantage of the department
store; but the regulation of credits and other
considerations interfered with its immediate prac-
ticability. A graded tax on the department store,
according to the number of departments, was
also considered, and in one State, at least, legis-
lation was actually passed imposing such a tax,
while in other State legislatures measures of
similar character were introduced. Such legisla-
tion, however, was promptly pronounced un-
constitutional.

The little retailers, thrown
Adopted the back on their own resources,
Alternative adopted, in very desperation,

the only alternative, viz., to
light their competitor with its own weapons.

They studied department store methods and
set about applying them, as far as possible, to the
conduct of their own business. They shook off
their self-complacent lethargy, adopted the one-
price policy, beautified their stores, placed hand-
some displays in their windows, advertised in the
daily papers, improved their stock, system and
service, and to such good purpose that the fric-
tion was soon allayed, the self-confidence re-
stored, a wider trade field cultivated and the
business of the country retailer and of the spe-
cial-line retailer placed on a more secure basis
than ever.

It was soon realized that the department
stores, by means of their advertising, created a
vast wealth of new business in which all shared;
and it is suggestive of the happy consummation
that we find to-clay the special-line dealer occu-
pying high-rental quarters under the very shadow
of the mammoth dry goods emporium.

But a much more formidable
The Only and ubiquitous competitor than
Genuine the department store appeared
Octopus in the mail-order house, which

may truthfully be described as
the only genuine commercial octopus, with its
digestive apparatus in Chicago and its tentacles
co-terminous with the railroads, post-roads and
rural delivery routes of the country.

Here was an institution which threatened the
existence of every retail dealer, whatever his
specialty and wherever located, and which would
deliver at the consumer's home anything needed,
from a paper of pins to a grand piano or a
threshing machine. Its big, illustrated catalogue
was mailed to every home, and the bee of "lower
prices" was started buzzing in the head of every
householder.

As there is little sentiment in
Growth of business, and as the dollars
Mail-order will go where it is believed
Houses best value will be secured, the

mail-order house prospered at
a rate unparalleled in commercial history. In a
few years the two rival mail-order houses of
Chicago built up a multimillion business. So
heavy did their mail become that special postal
arrangements were made for their benefit.

As it was imperative that money, in every
case

, 
should accompany the order, the inflow of

cash was enormous, and the Chicago post office
could soon boast of transacting a larger money-
order business than New York and Philadelphia
combined, the orders ranging all the way from
5 cents to $5000. About 40 per cent. of the
receipts of the mail-order house were in the form
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of post office money orders, 30 per cent. in ex-
press orders, 2o per cent. in currency and To
per cent. in postage stamps. From these figures
we can infer the enormous revenue derived from
the mail-order business by the Post Office De-
partment. A $5o,000 order for postage stamps
was not unusual, and during the busy season
the daily receipt of registered letters numbered
thousands, while from the mailing of the cata-
logues alone the revenue to the Government was
enormous.

So sudden, in fact, was the
Reached True growth of the "octopus," and
Conclusion so all-embracing and threaten-

ing in its grip, that the pro-
prietors of smaller stores and specialty shops
were dazed, and their first efforts in the direction
of combating the newcomer were as hasty and
futile as in the case of their initial attacks on the
department store.

Finally, it dawned on the single-line mer-
chants, as it did in their fight with the department
stores, that the contest must resolve itself into
one of education, value and service.

The local store must be advertised by every
means possible, goods like those handled by the
mail-order houses must be kept in stock, and the
farmers and townspeople must be made to see
some advantage in buying merchandise at home.

Local merchants must expose the methods of
the mail-order house when faulty, its descriptions
of goods when misleading, and the quality of
goods when inferior.

The advantages of seeing the merchandise
before purchasing, of buying from a merchant on
the ground—who can make good every claim, and
later attend to repairs, if necessary—must be
argued logically and persistently.

Contemptuous references to the so-called
"cat" houses were condemned as inadvisable by
reason of their sour-grape flavor, and piteous
appeals for patronage on the grounds of local
patriotism were regarded as a confession of in-
ability to compete with the mail-order mammoth.

What was rightly regarded as the proper pro-
gramme was thus evolved and, in carrying it out,
all forms of publicity have been and are being
used to good purpose—the newspaper advertise-
ment, the personal letter, across-the-counter argu-
ment, and even individual missionary work.
The result has been a very marvel of effective
publicity.

One of the factors in favor of
Aid of the the retailer in his monumental
Local Press struggle is the support given

him by the local press. What
is detrimental to the interests of the town is, of
course, detrimental to the interests of the local
paper, apart altogether from its obligations to its
advertising patrons. This means forcible anti-
mail-order editorials, appeals in favor of local
merchants, lectures on local patriotism, etc., which
are producing marked results. Occasionally,
mail-order advertisements are refused, out of
deference to local feeling, and thus another point
is scored by the home merchant. The press
preaching has also had an excellent effect in
opening the eyes of the farmers to the mistaken
policy of making their purchases in the big cities,
to the detriment of their home town. They argue
in this way : "If we continue to do business
with the mail-order houses, our local retailers
will necessarily suffer, and if the business of the
local merchant is ruined, what will be the result
to us who look to our home town as the most
available market for our produce?" To this query
the mail-order customei. can make no satisfactory
reply. The argument touches him in a sensitive
part of his wearing apparel and an awakening
follows.

Soon almost every progressive
Merchants' town had its merchants' asso-
Ass ociations ciation and organized effort

infused new life into the move-
ment. These associations were masters of the
local press, advertised jointly and created a strong
sentiment against mail ordering by forceful ad-
vertising. Booklets were compiled, containing
the advertisement of each merchant, giving in-
formation about the religious, commercial and
financial institutions of the town and stating rea-
sons why the people of the community should

(Continued on page 273)
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Special-line Dealers vs. Mail-
order Houses

An Encouraging Review of the Struggle with
Mail-order Competition—Methodic and

Organized Action by the Retail
Trade—An Intelligent Campaign

and Promising Results

A highly interesting and most encour-
aging review of the vigorous battle waged
by the retail trade against mail-order com-
petition was published in a recent issue of
the Dry Goods Economist. As a large
number of the retail jewelry trade are indi-
vidually concerned in this strenuous fight,
this review will be to them a message of
encouragement and inspiration. The article,
evidently from the pen of one who took an
active, if not a leading, part in the fight
against mail-order competition, is, in part,
as follows:

At a recent local election in an Illinois town
a highly reputable citizen was defeated for a
borough office solely because he was known as a
customer of retail mail-order houses. Asked
how it was possible that so ideal a candidate
should meet with defeat, he facetiously replied,
"Because, as I have learned from experience,
the mail-order house can furnish everything but
votes." The reply suggests, at the same time,
the present-day importance of the retail mail-
order house as a merchandiser and the bitterness
of the battle that is now being waged against it.

Less than a generation has passed since an
every-day American youth blazed a new trail in
the commercial world, and to such good purpose
that he retired during .the present year, while
yet in the prime of life, with a fortune calculated
in the millions. This sturdy individual, who,
seventeen years ago, was earning $50 a month
as a telegraph operator in a Minnesota town,
was •the founder and head of one of the large
mail-order houses, now capitalized at $4o,000,000
and credited with a business estimated at from
$35,000,000 to $5o,000,000 a year.

In amassing these millions the
Benefited Many young man built much better
Industries than he knew, for his mail-

order methods unearthed, if
they did not actually 'create, a business of hun-
dreds of millions of dollars not previously avail-
able, and, in so doing, materially benefited prac-
tically every industry in the country. Few, in-
deed, are the industries which are not repre-
sented in that monumental compilation, the retail
mail-order catalogue, which is now fingered much
more frequently than the family Bible in many
of the homes of the country.

The education afforded, too, by these ubiqui-
tous tomes as to goods, styles and prices has been
of immeasurable benefit to the business world,
and even to the general merchants in medium-
sized and small towns and special-line retailers
in cities who are struggling with their mammoth
competitor.

The time-worn aphor is m,
Competition as a "competition is the life of
Creative Factor trade," is an eternal truth.

Though individuals suffer, the
•fact remains that the more strenuous the compe-
tition, the greater the volume of business trans-
acted and the higher the plane on which it is
conducted.

In the relentless struggle it is, of course,
inevitable that many fall by the wayside; that
the sluggish and incompetent shall be pushed
aside by the sturdy and capable; that nature's
law of "the survival of the fittest" shall be in-
cessantly, and perhaps cruelly, operative. But
the result is ever the same—expanded trade, in-
creased wealth, greater opportunity and acceler-
ated progress. Even in the case of individuals,
many a merchant can trace the beginning of his
success to the stimulus to effort and initiative
which competition inspired or necessitated.

The history of the retail trade during the
past quarter of a century affords convincing

KEYSTONE

proof of the immense value, if not actual neces-
sity, of vigorous competition; and at the outset
we may recall, by way of encouragement to those
on the firing line, an interesting comparison.

The time is still fresh in the
One Kind of memory when special-line
Competition's merchants were in fear of the
Lesson department store. Many saw

in the growth of the big estab-
lishments, with their fixed prices, their compre-
hensive stocks, aggressive advertising and impres-
sive displays, the doom of their own business.

The first thought suggested by the instinct
of self-preservation was to organize for protec-
tion, and this proved to be the initial boon con-
ferred by department stores on the country re-
tailers and the special-line dealers. Driven
together in self-defense, they considered the
various means available to circumvent their new
enemy.

Co-operative buying suggested itself, as it
was thought that the better prices thus obtainable
would offset one advantage of the department
store; but the regulation of credits and other
considerations interfered with its immediate prac-
ticability. A graded tax on the department store,
according to the number of departments, was
also considered, and in one State, at least, legis-
lation was actually passed imposing such a tax,
while in other State legislatures measures of
similar character were introduced. Such legisla-
tion, however, was promptly pronounced un-
constitutional.

The little retailers, thrown
Adopted the back on their own resources,
Alternative adopted, in very desperation,

the only alternative, viz., to
fight their competitor with its own weapons.

They studied department store methods and
set about applying them, as far as possible, to the
conduct of their own business. They shook off
their self-complacent lethargy, adopted the one-
price policy, beautified their stores, placed hand-
some displays in their windows, advertised in the
daily papers, improved their stock, system and
service, and to such good purpose that the fric-
tion was soon allayed, the self-confidence re-
stored, a wider trade field cultivated and the
business of the country retailer and of the spe-
cial-line retailer placed on a more secure basis
than ever.

It was soon realized that the department
stores, by means of their advertising, created a
vast wealth of new business in which all shared;
and it is suggestive of the happy consummation
that we find to-day the special-line dealer occu-
pying high-rental quarters under the very shadow
of the mammoth dry goods emporium.

But a much more formidable
The Only and ubiquitous competitor than
Genuine the department store appeared
Octopus in the mail-order house, which

may truthfully be described as
the only genuine commercial octopus, with its
digestive apparatus in Chicago and its tentacles
co-terminous with the railroads, post-roads and
rural delivery routes of the country.

Here was an institution which threatened the
existence of every retail dealer, whatever his
specialty and wherever located, and which would
deliver at the consumer's home anything needed,
from a paper of pins to a grand piano or a
threshing machine. Its big, illustrated catalogue
was mailed to every home, and the bee of "lower
prices" was started buzzing in the head of every
householder.

As there is little sentiment in
Growth of business, and as the dollars
Mail-order will go where it is believed
Houses best value will be secured, the

mail-order house prospered at
a rate unparalleled in commercial history. In a
few years the two rival mail-order houses of
Chicago built up a multimillion business. So
heavy did their mail become that special postal
arrangements were made for their benefit.

As it was imperative that money, in every
case

, 
should accompany the order, the inflow of

cash was enormous, and the Chicago post office
could soon boast of transacting a larger money-
order business than New York and Philadelphia
combined, the orders ranging all the way from
5 cents to $5000. About 40 per cent. of the
receipts of the mail-order house were in the form
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of post office money orders, 30 per cent. in ex-
press orders, 2o per cent. in currency and to
per cent. in postage stamps. From these figures
we can infer the enormous revenue derived from
the mail-order business by the Post Office De-
partment. A $5o,000 order for postage stamps
was not unusual, and during the busy season
the daily receipt of registered letters numbered
thousands, while from the mailing of the cata-
logues alone the revenue to the Government was
enormous.

So sudden, in fact, was the
Reached True growth of the "octopus," and
Conclusion so all-embracing and threaten-

ing in its grip, that the pro-
prietors of smaller stores and specialty shops
were dazed, and their first efforts in the direction
of combating the newcomer were as hasty and
futile as in the case of their initial attacks on the
department store.

Finally, it dawned on the single-line mer-
chants, as it did in their fight with the department
stores, that the contest must resolve itself into
one of education, value and service.

The local store must be advertised by every
means possible, goods like those handled by the
mail-order houses must be kept in stock, and the
farmers and townspeople must be made to see
sonic advantage in buying merchandise at home.

Local merchants must expose the methods of
the mail-order house when faulty, its descriptions
of goods when misleading, and the quality of
goods when inferior.

The advantages of seeing the merchandise
before purchasing, of buying from a merchant on
the ground—who can make good every claim, and
later attend to repairs, if necessary—must be
argued logically and persistently.

Contemptuous references to the so-called
"cat" houses were condemned as inadvisable by
reason of their sour-grape flavor, and piteous
appeals for patronage on the grounds of local
patriotism were regarded as a confession of in-
ability to compete with the mail-order mammoth.

What was rightly regarded as the proper pro-
gramme was thus evolved and, in carrying it out,
all forms of publicity have been and are being
used to good purpose—the newspaper advertise-
ment, the personal letter, across-the-counter argu-
ment, and even individual missionary work.
The result has been a very marvel of effective
publicity.

One of the factors in favor of
Aid of the the retailer in his monumental
Local Press struggle is the support given

him by the local press. What
is detrimental to the interests of the town is, of
course, detrimental to the interests of the local
paper, apart altogether from its obligations to its
advertising patrons. This means forcible anti-
mail-order editorials, appeals in favor of local
merchants, lectures on local patriotism, etc., which
are producing marked results. Occasionally,
mail-order advertisements are refused, out of
deference to local feeling, and thus another point
is scored by the home merchant. The press
preaching has also had an excellent effect in
opening the eyes of the farmers to the mistaken
policy of making their purchases in the big cities,
to the detriment of their home town. They argue
in this way : "If we continue to do business
with the mail-order houses, our local retailers
will necessarily suffer, and if the business of the
local merchant is ruined, what will be the result
to us who look to our home town as the most
available market for our produce?" To this query
the mail-order customet can make no satisfactory
reply. The argument touches him in a sensitive
part of his wearing apparel and an awakening
follows.

Soon almost every progressive
Merchants' town had its merchants' asso-
Associations ciation and organized effort

infused new life into the move-
ment. These associations were masters of the
local press, advertised jointly and created a strong
sentiment against mail ordering by forceful ad-
vertising. Booklets were compiled, containing
the advertisement of each merchant, giving in-
formation about the religious, commercial and
financial institutions of the town and stating rea-
sons why the people of the community should

(Continued on page 273)
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Jewelry Bench Workers and
Their Whims

Close Attention and Monotony Beget Irritability
—Funny Fancies of Expert Workers—

Factory Experiences

Irritability, occasionally developing into a
mild form of insanity, brought on by the constant
concentration of the mind upon minnte work, is
one of the most trying problems with which those
who employ highly-trained jewelry workers have
to deal, says a writer in the Providence (R. I.)
Bulletin. The more skilful the workman the
more liable he is to get into a condition where
he sees and hears things that do not exist and
the more difficult Ile is to handle.

The cause of this condition of
Cause of the the mind is not easily explained.
Irritability Some believe that it is due to

poor circulation of the blood,
caused by the cramped position in which the
workers sit over the benches, while others ex-
press the opinion that it is due to the constant
strain upon the nervous system. Outside of the
jewelry business men are sometimes found
among highly-trained workers who have halluci-
nations, but it is most noticeable among jewelry
workers, many of whom dread and seek to avoid
the affliction. The engravers and fine tool makers
who are working in hair lines but have not
reached the stage of seeing things look upon their
irritable companions as suffering from a mild
form of insanity, and if they are wise they take
precautions by seeking recreation at regular
periods that will take their mind completely away
from their work.

Experts 
One manufacturing jeweler
says he prefers the average

Sensitive worker to the expert, for the
sole reason that the former

plods along ten hours a day, doing an average
grade of work, while the man capable of the
very best line of work is apt to become so irri-
table that the entire working force is demoralized
by his conduct. He is liable to have every
imaginable sort of hallucination, varying from the
idea that his fellow workers are talking about
him behind his back to a well-developed case of
seeing and hearing things that exist only in his
imagination. A few years ago one of the jewelry
shops employed an engraver of exceptional ability,
who, in the course of time, became so irritable
that the workers at the bench caused him great
annoyance. Their presence in the room inter-
fered with his work and his conduct retarded
theirs to such a degree that the management of
the shop eventually decided to give the engraver
a small room all to himself. A corner of the
shop was partitioned off for his use and for a
few weeks everything went along smoothly. One
day the foreman was surprised when the engraver
came to him and said he had decided to leave
the employ of the firm, as the conditions under
which he had to work were far from satisfactory.

When questioned by the fore-
Annoying man he admitted that every-
Hallucination thing was all right as far as

the wages and work were con-
cerned, but he simply could not do his best work
when he was constantly annoyed by the other
workers. He was asked for an explanation, as
it was generally understood among the other
employees that the small room was for the ex-
clusive use of the engraver. "The rest of the
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help is all right," explained the engraver, "but
that man Brown seems to think that when he
hasn't anything elso to do he is licensed to come
around and raise the deuce with me. He keeps
coming over to my room, opening the door and
just when I am doing the finest parts of the work
shouts things so as to make me jump. Only
yesterday he came over three times and shouted
'Cheese.' He has been doing that for the past
three or four days. I can't work in a place
where they permit such things as that, and the
only thing left for me to do is to get out."

The foreman started an investigation but
none of the other men in the room seemed to
know anything about the alleged annoyance. The
engraver was positive that it was Brown that had
been annoying him and the foreman had positive
proof that it had not been Brown, for the man
had not been in the shop for a week.

Another worker on fine tools
who was an intimate friend of
the foreman created consider-
able amusement at the shop
one afternoon by calling his
bench and asking him if there

Deranged
Hearing and
Vision

boss over to his
was a trial taking place anywhere that day in
which one of the largest rival shops was inter-
ested. The foreman replied that he had heard
of none. "Why," said the man, "there sure is
a trial going on and if you haven't heard about
it you are not up with the times. Someone is
suing them for infringing on a patent and our
friend Smith is mixed up in it. It's something
about an automatic machine and the trial is being
telephoned to the newspapers. In some way the
wires must have got mixed up with the electric
light wires and I have been hearing the report
for the last half hour. Just before. I called you
over I heard the reporter say that Smith had
called the lawyer a liar and said that he held
a patent on all of the automatic machines in the
jewelry business. I don't hear anything now
and I can't unless I get in a certain position in
front of the electric light."

The foreman passed the subject off with a
remark that he would learn more about the trial
and keep the worker informed of the outcome.
The man was apparently perfectly rational upon
all other subjects, but insisted that Ile could hear
the report of the trial.

One highly-trained jewelry
Mental worker when questioned about
Concentration the subject said that as far as

he knew he had never had
visions or heard things that did not exist, but
had worked with men who had. "I have heard
that men in all lines of work where the mind
is concentrated on one object for long periods
have been afflicted and for that reason I have
made an effort to avoid it," he said. "I believe
that the thing starts with jealousy. Take the
men in the shops, as a rule, and if they are given
the unimportant things to do they get the idea
that the foreman is favoring their fellow workers
by giving them the nicest work. If a man of this
sort gets the important work he gets the idea
that he is being imposed upon. The workers
themselves are to blame for a great deal of this
feeling. If there are three or four fine work-
men, all of equal ability, in one shop and Jones
gets a batch of the finest work he may be flattered
at first, but pretty soon the others express the
opinion that they guess the boss is soaking Jones
by giving him all the hard work and it is no
time at all before Ile gets the same idea himself
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and the first thing you know he is slamming
things down on the bench. If anyone drops any-
thing on the floor Jones believes it is done to
annoy him. If he looks up and catches two men
talking Ile gets the idea that they are saying
things about him for being a goat and the first
thing you know he goes looking for the foreman
and wants to fight.

"I have made an effort to
Look on the look on the bright side of
Bright Side things and when I get a big

job I try to make myself be-
lieve that the foreman gave it to me because he
had confidence that I could do it all right. When
I get the small things I try to think that there
wasn't enough of the important work to go
around and that everyone should be given his
share. A number of years ago I came in one
morning and went to get my work. The tray
in which it was placed was filled with a lot of
junk that an apprentice ought to be able to do,
and right beside it was the tray of the man who ,
worked near me and it was filled with a lot of
beautiful stuff, butterflies and that sort of thing.
I considered myself just as good a workman as
he was and instead of looking at the thing in a
logical way I got the idea into my head that the
boss was playing favorites. I put the tray back
where it was placed by the foreman, took my
hat and went home.

"I told my sister, with whom I lived, that I was
going away for a vacation and i f they sent for
me from the shops not to tell them where I had
gone or anything about me. I went away with
that grouch and nursed it for a little more than
a week and then it began to dawn upon me that
things were not as bad as I thought they were
and went back to work. Since then I have tried
to look on the bright side and have come to the
conclusion that the world would be a whole lot
better if everyone did that and forgot the dis-
agreeable things."

A foreman who has had an ex-
Relieve the tensive experience in handling
Condition men believes that the employer

and employees should co-
operate to relieve the tension. He has made a
practice of taking every man that becomes irri-
table off of his work as soon as his condition is
noticed. He may send them home for the rest
of the day or for a longer period. Steps have
been taken in some cities for relieving the con-
stant tension. Some of the large shops release
the workers from the bench at stated intervals
during the day and permit them to spend several
minutes in a gymnasium connected with the
works. Others have introduced music for brief ,
periods, and still more have adopted the practice
of having the morning practice read to the men
while they work.

A traveling salesman among the jewelers
expresses the opinion that men in the small shops
who do a large amount of their own work are
much more difficult to deal with than the men
at the heads of large concerns. The man at the
head of the large establishment is usually hard
pressed for time, but he looks over the line and
thanks the salesman for the privilege, while the
small dealer usually has not the time to bother
or is very grumpy. He has not satisfied himself
whether the constant strain of the work in the
small business establishment has made the men
irritable or whether it is the irritability of the
men that kceps them in small shops. The afflic-.;.
don rarely develops into insanity.
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With this New Lamp
You can get Twice
the Light for the Same
Money 

You can flood your store and
windows with more than twice their
former brilliancy by installing this
new lamp that marks the greatest

advance in electric lighting since Edison's invention.
The 16 candle-power electric bulb commonly in use

requires more than so watts of electric current, but the 32
candle-power G. E. MAZDA Lamp requires only 40 watts.

MAZDA LAMPS

In addition to giving more light
without increasing the current consump-
tion, the G. E. MAZDA Lamp gives a
clear white, intensely bright light of sun-
light quality. In this light diamonds and
precious stones sparkle and scintillate
as they do in the bright sunshine.

You will find this quality of light
exactly suited for lighting jewelry dis-

plays since all details of finish and con-
struction are brought out with striking
accuracy and distinctness.

All progressive lighting companies
and electrical supply dealers carry a full
line of G. E. MAZDA Lamps. To get
the genuine General Electric lamp insist
on seeing the famous G. E. monogram
on each lamp you buy or the carton containing it.

General Electric Company
Largest Electrical Manufacturers in the World

Main Lamp Sales Office Principal Office

Harrison, N. J. Schenectady, N. Y.

•
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Annual Meeting Jewelers'
Security Alliance

The twenty-seventh annual meeting of the

Jewelers' Security Alliance was held in their of-

fice in the Silversmiths' Building, New York, on

January 14th. The meeting was called to order

by President A. K. Sloan, who delivered his

annual address as follows:

THE PRESIDENT'S ADDRESS

"Gentlemen:—At this, our twenty-seventh an-
nual meeting, I do not care to take up your time
with any extended address, but will content my-
self with expressing my great satisfaction that we
have passed the five thousand mark during my
administration of the office of president and made
some progress toward the next thousand. For
many years we have looked forward to the time
when we should have five thousand names on our
roll and have pressed forward toward this mark,
though sometimes it has seemed as if we would
never attain it.

"I wish to congratulate you as well as myself
upon the happy result secured during the present
year and express the hope that our present rate
of progress will continue unimpeded for many
years to come. With the increase of members
there naturally is an increase of responsibility and
work, which you will find described in the report
of the executive committee, to which I hope every
member will give earnest attention."

Chairman H. H. Butts, of the executive corn-

mittee, then presented his annual report, as

follows :
EXECUTIVE COMMITTEE REPORT

Mr. President and Members of the Jewelers'
Security Alliance:

Your executive committee begs to submit its
twenty-seventh annual report. During the past
year we have held eleven regular meetings, at
which there have been 653 new members ad-
mitted, one reinstated and 187 memberships were
withdrawn or cancelled, making a net gain for
the year of 467 and our total membership
January I, 1910, 5163.

During 1909 419 cases of burglary of all
kinds were reported in the trade papers, as
against 460 last year. There also seems to have
been less safe burglary, twenty-four cases only
being reported, whereas there were thirty-five
last year. There were 242 cases of petty burglary
in which the stores were entered and the goods
stolen, but no attempt was made to break into
the safe and there were 163 cases of window-
smashing, which is a little over one-third more
than occurred last year. Of the twenty-four cases
of safe burglary four were at the stores of our
members.

No. 1. On February 2d, A. M. Greer, Iowa
City, Iowa, reported that the outer doors of his
safe had been opened by burglars but no attempt
had been made to open the inner doors, which had
a time lock and, consequently, nothing was stolen
out of the safe. On investigation the fact was
disclosed that he was in the habit of leaving the
combination of the outer door only half turned,
believing that the time lock would be sufficient to
protect the contents of the safe and the burglars,
who were probably local boys, cut out a pane of
glass in the rear window and manipulated the
lock, but made no further attempt and stole only
a few odd pieces of jewelry out of the show-
cases. From the footprints it was evident that
they were only young boys and probably made
no real attempt to enter the safe.

No. 2. M. L. Roberts, Pocatello, Idaho, re-
ported, on October 8th, that his safe had been
burglarized and diamonds valued at about $1o,000
stolen. The investigation showed that Mr.
Roberts had closed his store at about 12 o'clock
and had gone home to lunch, leaving his goods
in the show cases and the diamonds in the safe
and only made a half turn of the combination.
While he was absent, sneak-thieves, who had un-
doubtedly observed the fact that he was in the
habit of closing the store at noontime, disguised
themselves as painters with overalls, and, carry-
ing paint pails and a painter's ladder, went around
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to the rear of the store and climbed in through
a transom. They then manipulated the lock of
the safe and opened it, taking out the drawers
containing diamonds and jewelry which they
carried into a rear room and emptied and then
left the store by a rear door. On Mr. Roberts'
return from lunch he noticed that several trays
were missing from the show cases and, being
alarmed, went to the safe and found that it was
fully locked and not as he left it. He then went
to the back room and found empty drawers and
trays and afterwards opened the safe and found
that the diamonds had been taken. We have done
a good deal of work on this case and think we
have identified the thieves, but have not been
able to arrest them yet nor have any of the goods
been recovered.

No. 3. H. S. Bailey, of San Francisco, Cal.,
reported, on October 23d, that his office had been
broken into and an attempt made to burglarize
the safe, the knob of the combination having been
broken off with a hammer and a blowpipe from
one of the work benches made into a tool, with
which the burglar tried to move the dials of the
combination so as to open it, but was probably
frightened away before he could succeed in doing
so. He stole about $150 worth of repairs and
old gold and evidently was acquainted with the
place and with the business, as he took articles
which no one outside of the trade would have
known were valuable, such as the contents of
crucibles, etc. The investigation pointed very
strongly to a jeweler who had worked for Mr.
Bailey for a time and who bore a bad reputaton,
having been arrested several times for stealing,
but though every effort has been made to locate
him we have not yet been able to secure his arrest.

No. 4. E. A. Merriman, Joliet, Ill., reported,
on December 1st, that while his store was closed
at lunch time someone had entered with a false
key or had picked the lock and had pried out the
strong box of the safe with a jimmy, the outer
doors having been left unlocked, and carried it
away with the contents, consisting mostly of
diamond jewelry and a small amount of cash.
As in the Pocatello case, this store had evidently
been watched by expert thieves and the fact that
it was usually closed at lunch time, noted. It was
remembered that two suspicious persons had been
in the store not long previously and had examined
goods without purchasing and were probably the
persons who committed this robbery. The strong
box was found in the outskirts of Chicago emptied
of its contents. One arrest has been made in this
case, and we hope to secure others, and through
them of recovering some of the missing property.

We cannot too strongly emphasize the ex-
treme imprudence of the practice, which is ap-
parently quite common among jewelers, of closing
the store temporarily during the day to go to
lunch or to do some errand, leaving a large part
of the stock displayed in the show cases and only
partly locking the combination of the safe. This
is a direct invitation to thieves to commit a crime
which is liable to result in a very heavy loss and it
is extremely difficult to identify or capture the
thieves if a robbery is committed under such cir-
cumstances. In every town there are thieves who are
constantly on the watch for opportunities of this
character and every jeweler is under observation
by them, his habits are noted and advantage is
sure to be taken of any practice such as the
above, which leaves the way open for a robbery
to be committed with ease and with small danger
of detection and punishment.

The safe burglary of W. S. Mills, of Fill-
more, N. Y., which was mentioned in our last
annual report, has been brought to a successful
conclusion. This has been one of the most diffi-
cult cases we have ever had to work upon and,
although the loss was only about $2500, we were
obliged to spend several times the amount to se-
cure the conviction of John Mack, alias "Michigan
Shorty," who was sentenced to five years and
$1000 fine; Frank Howell, alias the "Hoosier
Kid," who received six years ; Gregory Strassner,
alias "Drake," who received six years. One other
yegg burglar, Robert St. Clair, alias the "Aged
Kid," was tried for this crime but was acquitted
for the lack of evidence.

The Alliance was able, through confidential
information, to prevent a robbery on the store
of E. A. Cunliffe, Springfield, Mass., last October.
On receipt of this information by the Pinkertons
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it was immediately communicated to the Chief of
Police at Springfield, and when two well-known
safe burglars and old-time thieves arrived for
the express purpose of burglarizing this store
but became frightened by the conspicuous activity
of the local police, they were shadowed from the
moment they arrived until arrested. For carry-
ing dynamite; glycerine and burglar's tools, one
Gus Palmer has been sentenced to eight years.
There not being evidence sufficient to convict
Sheedy, his pal, he was discharged, but im-
mediately rearrested on a warrant for another
burglary in the same State. August Palmer, who
received this sentence, is a brother of Herman
Palmer, who is already doing time for burglariz-
ing the store of a member, B. Eypel, of Long
Island City, N. Y.

Our Bulletin No. II, which was sent out just
before the holiday season, is a regular encyclo-
pmdia of information regarding the methods used
by window-smashers, sneak-thieves and criminals
of all kinds, with advice as to the best means of
prevention against their attacks, and we feel is
one of the greatest benefits which we can give our
members because their principal danger is in
these directions, the losses through window-
smashers and sneak-thieves being far greater
and more numerous than through burglary.

Of the 242 cases of petty burglary, thirty-two
were at the stores of our members and in each
of the cases we offered the reward of $roo for
the arrest and conviction of the thieves, and in
eight of the thirty-two convictions were secured
and the culprits punished and some or all of the
goods recovered.

Of the 163 cases of window-smashing sixty-
six were at the store of our members and, through
the offer of the reward, in twenty-two cases the
thieves were arrested and a large part of the
stolen property recovered.

Thirty-two rewards .have been paid during
the year, a list of which you will find herewith,
giving the details of each case. Nine thousand
five hundred dollars has been paid out in
rewards since the offer was first made and has
been a good investment, nearly zoo robbers
having been put behind the bars and a large
amount of property recovered. We have a
number of letters from merchants stating their
opinion that no results would have been attained
in their cases without the offer of the reward, as
the thieves were ferreted out and the goods re-
covered by private parties, many of the small
towns where our members are located having no
regular police force.

There has been a large increase in the work
of the executive committee during the past year,
many of the members calling upon us for in-
formation and advice in cases which do not
come. directly under our protection, but in which
we were able to give them valuable assistance,
there being forty-two requests of that nature in
addition to the ninety-eight cases of window-
smashing and petty burglary. During the past
year also we received the total of 950 reports
from the Pinkerton Detective Agency upon mat-
ters which were referred to them for information
and advice in connection with the Alliance work.

The report of the treasurer showed the or-
ganization to be in an excellent condition, all
bills having been paid and a substantial balance
remaining in the treasury.

The report of the auditing committee,
Messrs. Henry Untermeyer and Edward S. Smith,
certified that they had examined the books and
vouchers and found the same correct.

The meeting then proceeded to the election
of officers and the following were chosen by the
unanimous vote of the members present : Presi-
dent, A. K. Sloan; first vice-president, H. H.
Butts ; second vice-president, Charles F. Wood;
third vice-president, C. C. Champenois ; treasurer,
Bernard Karsch. Members of the executive com-
mittee for two years, Henry Abbott, of Calcula-
graph Co.; J. Warren Alford, of C. G. Alford
& Co.; Leopold Stern, of Stern Bros. & Co.

The president reappointed Messrs. Henry Un-
(Continued on page 27s)
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LEMAIRE OPERA
GLASSES

LEMAIRE FIELD GLASSES

BEST IN THE WORLD. USED IN THE ARMY AND NAVY

SUSSFELD, LORSCH a CO., Importers
NEW CATALOGUE upon application to any JOBBER 37 MAIDEN LANE, NEW YORK

All Genuine Glasses
Bear This Mark

Large Variety in All
the Latest Styles

CUT GLASS of QUALITY

No. 4635

4 pt. Jug

Puritan

Send for
Catalogue

KELLY & STEINMAN, INC.
Manufacturers HONESDALE, PA.

GLASS CUTTING WHEELS
Made of ALUNDUM hold a sharp mitre longer

than any other stone. This means perfect angles

and higher refraction, and greater brilliancy of ware.

NORTON COMPANY, Worcester, Mass.
New York Office
50 Church St.

F-89

Alundum Plant Chicago Store
Niagara Falls 27 N. Canal St.

Numerous inquiries have been made, Who makes THE ALLIANCE RING?
Let us solve this question for you

WE DO !! !
The graceful style of the Alliance Ring is rapidly supplanting the use of the old-style wedding ringIts mysterious construction is another reason for its increased demand.
We have thus far supplied the entire demand, and we take these means to inform you that shouldyou need them, we can supply you.
These rings are most carefully adjusted ; the joints are barely perceptible, except by a magnifying glass.Whenever engraving is desired, it is done in the inside flat surface. They are easily opened as shownon illustration by inserting a sharp instrument, for instance a pin, in the inside pin hole.They should not be pried open, as this would destroy their adjustment.

14 karat, 3 dwts., $1.25 per dwt. net ; in dozen lots, $1.15 per dwt. net18 karat, 3 dwts., $1.40 per dwt. net ; in dozen lots, $1.30 per dwt. net

LEONARD KROWER, Manufacturing Jeweler, 536-538 Canal St., NEW ORLEANS, LA.

February, 1910 THEE

The Inventor's Trials or What It
Costs a Man with a New Idea

In an interesting article in The Saturday
Evening Post Henry M. Hyde tells some startling
truths as to the shortcomings of the Patent Office.
Says this authority:

Insufficient 
Up to a comparatively few
years ago a patent was a

Protection patent—it was accepted at its
par value in every court. It

was taken for granted that before issuing it the
examiners of the Patent Office had made certain
that the invention that it covered was new and
useful. Any man holding the authority of the
Patent Office could go before the federal court
and, if he could show a prima fade case of in-
fringement, get a temporary injunction shutting
down the plant of the infringer until the case
was heard.

But as the Patent Office filled up with records,
as inventions multiplied in every line and in every
land, it became practically impossible for the ex-
aminers to make certain that an invention was
really new. So vast is the quantity of records
to be examined that no reputable patent attorney
will undertake to make a thorough search in less
than thirty days. Often sixty, even ninety days
are spent in "examining the state of the art" be-
fore a careful attorney will commit himself on
the novelty of an invention. When really impor-
tant and valuable claims are involved the report
of the first attorney is usually supplemented and
checked by entirely distinct searches made by a
second and often by a third firm of attorneys.
With more than thirty thousand patents actually
issued in a single year it is easy to see that it
would take a whole great army of examiners to
make anything like a complete examination. Be-
cause, then, of the vase increase in their number,
patents gradually lost their value and assured
validity. To-day there is only a small number
of judges in the country who will issue pre-
liminary injunctions in causes involving a patent
that has not already been held valid by the courts.
Under the general rule of the courts an infringer
may to-day go on, unrestrained, making his illegal
profits until the case is finally disposed of on its
merits. That may easily take ten years, and in the
meantime the practical victory is quite certain to
go to the longest pocketbook.

Instead of plowing and culti-
Story of an vating his crops an Indiana
Indiana Farmer farmer spent most of his time

pottering about the toolshed.
Weeds rioted over his ragged acres. None of
his family suffered from overeating. If the
vocabulary of his neighbors had not been limited
they might justly have called him a thriftless
husbandman. Filially, he got from Washington
a patent on an improved wagon wheel. Promptly
the inventor put a second mortgage on the little
farm and started to wander over the State, trying
to interest some manufacturer. Several years
went by. A single contract with a small factory
to pay a royalty on the improved wheels that it
made was the sole result of his work.

The inventor went East. His family scat-
tered. He himself, discouraged and desperate, fell
ill after more years of fruitless effort. While he
lay at a poor hotel in Washington, penniless and
practically an object of charity, a letter came
from the little wagon works, inclosing a check
for twelve hundred dollars on account of royalties.
It cured him. He got up, went to work again
and, at the end of a few months, had organized a
company in Massachusetts to manufacture his
wheels on a big scale. Only three years remained
before the patent expired. The merit of the in-
vention was quickly recognized. Enormous
profits were in sight. The inventor applied for
an extension of his patent for the second and
final term of seven years.

While the application was
Result of pending in the Patent Office
Litigation a rival manufacturer employed

a patent attorney in Washing-
ton to oppose it. Twice before the patent had
been attacked and its validity sustained by the
highest courts. But the new opponent was deter-
mined to overthrow it. Sixty days, at fifty dollars
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day, the attorney spent in searching the records
of the Patent Office with microscopic care. He
could find no prior invention that conflicted with
the claim he was fighting. Finally, in despair, he
appealed to one of the assistant librarians, an
ancient bookworm. That worthy dug out of the
dust under an old bookcase two musty volumes
printed in German and dating back more than a
hundred years. In one of them the lawyer found
a drawing and description of a wagon wheel al-
most identical with that at issue. Slipping in his
card to mark the place he carelessly tossed the
books on the floor and kicked them back under
the shelf. That night he sent a telegram to the
attorney for the patentee, asking him to come to
Washington at once. The attorney came and was
escorted to the Patent Office, where the book was
produced.

"Well ?" snapped the other, as he looked up
from reading it.

"I don't think this mark need stay here any
longer," said the attorney. "Let's go back to your
office." He closed the book and put it back in
its dusty corner.

"Now, what do you want us to do ?" the at-
torney went on when they were alone.

"I want you to give my client a free license
to use your patent during the term of its exten-
sion. Then we won't oppose it."

The bargain was quickly made and it is of
record that both parties made big fortunes during
the next seven years.

That was in the old days before
Procedure in extensions were abolished, but
Patent Causes many similar instances occurred

later. In one of them a lawyer
was paid twenty thousand dollars simply to keep
quiet about a reference he had discovered, which,
if made public, would have rendered a valuable
patent worthless. In the meantime the courts found
in scores of cases, after issuing preliminary in-
junctions, that the patents, infringements of which
were claimed, had been issued without first mak-
ing sure that the invention was new. In that way
gross injustice was often done. So the rule
became general of refusing to grant injunctions
until after the case has been filially proved.

To-day the procedure is something like this :
After suit has been brought the evidence must be
taken on both sides. Under the rules of the
federal courts this evidence may be taken before
a notary public anywhere in the United States, or,
by court order, anywhere in the world. All the
evidence must be taken down in shorthand—at a
cost of thirty cents a hundred words—and then
set up in type and printed—at a further cost of
sixty cents a page. In addition, there are the
traveling expenses of lawyers and witnesses, the
fees of lawyers and mechanical experts and the
other court costs. The poor inventor may be
dragged from Boston to Seattle, from St. Paul
to New Orleans, and all the time the stenographic,
notarial and printing bills are piling up. Two or
three thousand pages of testimony are by no
means unusual. And all this before the case even
comes on for a first hearing. A man must be
very sure of his ground and fairly well-to-do
before he dares to enter on such an undertaking.
In the classic fight that decided the validity of
certain telephone patents the aggregate costs on
both sides are estimated, by one of the lawyers
in the case, to have reached the huge sum of one
million three hundred thousand dollars. And even
if he finally wins the victor is still out the amount
he has spent for costs and attorney's fees. What
chance has the traditional poor inventor in a
money-matching contest of this kind?

On the other hand, take the
The Large case of a large corporation
Corporations controlling a certain industry,

which is determined to hold its
monopoly at any cost. An inventor secures pat-
ents on a competing device and starts in business
Oil a small scale. The monopoly may secure
samples of the competing devices and copies of
the patents under which they are manufactured,
and its patent attorneys and experts be set to work
under instructions to discover at least "colorable"
grounds for claims of infringement. That, in the
present complicated state of nearly every "art"—
to use the patois of patent practice—is almost
always easy to do. Forthwith, not one, but some-
times a dozen or twenty suits are started in as
many parts of the United States, wherever a
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selling agent or even a user of the competing
machine can be found. The patentee is bound in
honor, if not in law, to defend all such suits.
The fact that they have been brought is widely
advertised. The agents of the new company be-
come frightened and desert it. Its customers,
terrified at the possibility of large damages
against them, stop using its devices. It finds it
almost impossible to make new sales. And,
meantime, it is put to great expense in defending
the suits already brought. In scores of cases such
tactics have resulted in the complete ruin of small
companies and that without the suits for infringe-
ment against them ever having been brought to
trial. Another thing that greatly adds to the com-
plexity, cost and uncertainty of all patent litiga-
tion in the United States is the fact that there are
practically nine separate and entirely distinct
supreme courts for patent causes. Under the law
no patent case can be taken higher than the
United States Circuit Court of Appeals unless
the judges of that court themselves refer it to
the Supreme Court at Washington for a final
decision. There are nine Circuit Courts of Ap-
peals and their decisions are sometimes exactly
tild most ludicrously opposite. In a historic in-
stance one such court decided that a certain patent,
brought before it on proceedings for infringement,
had been actually infringed, but that, unfortu-
nately, the patent itself was not a valid one.
Another court of equal authority and with the
same case and evidence before it gravely de-
clared that, though the patent was quite sound
and valid, it had not been infringed. Conse-
quently, several suits for the infringement of the
same patent are often brought in as many differ-
ent circuits on the ground that, since decisions
differ so widely, the litigant should be allowed to.
buy several tickets in the great lottery.

The procedure of the Patent
Matter of Office itself is also regularly
Extensions taken advantage of and used

by corporations that wish to
extend beyond the period of seventeen years the
monopoly given them by law. A corporation, for
instance, may be making a machine that contains
two patentable devices, both being essential to its
working. Applications for patents on both are
made and one is promptly pushed through the
Patent Office. With it as a club competitors are
driven out of business. The application for the
other patent is made in such a form that the
Patent Office is certain to send it back for amend-
ment or explanation. The law allows a year
before such a document must be answered by the
applicant. Just before the time expires the
answer is made, but it is purposely written in
such a way as to demand further amplification.
After a delay of some months in the Patent Office
it comes back a second time to the company's at-
torneys, who are certain to wait their full legal
year before replying. By this and similar methods
an application is often kept pending for years.

Supposed 
An application for a patent is
supposed to be a secret docu-

Secrecy ment. Nobody but the inven-
tor, his attorney and the

authorities of the Patent Office is supposed to
know of its existence. An application may be
filed and the device put on the market. Com-
petitors recognizing its merit and finding, after a
search, nothing to indicate that it is protected by
a patent may adopt it on their machines, perhaps
making valuable improvements or adapting it to
new uses. Then the attorneys mid experts of the
original company, making a careful study of these
improvements and modifications, may so amplify
their original claims as to cover them also, in
this way securing not only a monopoly in the
fruits of its own genius, but also of its competitors.

As a matter of historic fact, it is almost al-
ways found, when a really great invention has
been made, that a number of inventors have been
working on the same problem at the same time.
In innumerable instances from half a dozen to
a score of applications have been filed in the
Patent Office at practically the same time, each by
a different inventor and each covering exactly the
same device. Then results what is technically
known as an "interference proceeding." The un-
fortunate inventor who gets caught in a conflict
of that kind will have an excellent opportunity
to spend more money than in his wildest dreams
he ever expected to get from his invention.
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The Proof of the Pudding is in the Eating
There must be a reason, and "there is a reason," why

//

is constantly increasing in popularity, and why the jeweler
who handles it finds it the most profitable of his stock.

Our rings are stamped and are 10 K. solid gold. "This for Quality."
We have added 200 new patterns to our Spring Line. "This for Style."
Our six men are out for business and it will pay you to look at their line.

"This for mutual benefit."

This is the House Which Guarantees the Sets to Stay In and
"Sticks to Its Guarantee"

The Queen Clit7 Riing
BUFF.A.)—,0 NEW YORK

No. 1259. 12-inch Cake Plate Carnation

We cut this design on more than a hundred different articles.
Every piece a piece of art, unequaled by anything produced

in glass. Price medium.

TR Y A SAMPLE LINE

All Hand-cut Tumblers a Specialty

THE HERBECK-DEMER COMPANY, INC.
Manufacturers of Popular Price Cut Glass

New York Office
37-39 Murray Street HONESDALE, PA.

No. 10. FOOT BLOWER. $5.50
WRITE FOR CATALOG "B. K."
WHICH TELLS ALL ABOUT THEM

There's a Big Difference
in the Quality of Foot Blowers

"Buffalo Foot Blowers 10,

are of kiln-dried hardwood, selected
leather—whole hides—not split skins; guar-
anteed rubber disks, and close to the
"perfect" in construction. We are bound
to maintain this high standard of quality,
hence the slight difference in price to cover
the big difference in quality between
"BUFFALO FOOT BLOWERS" and the
cheaper kind. Your dealer handles only
the best ? Then, of course, he will sell you
" BUFFALO FOOT BLOWERS." Our
name is stamped in the wood on each blower

BUFFALO DENTAL MANUFACTURING CO., Buffalo, N.Y., U.S.A.

_qe DESELMS

calOOL  
WATCH

$30 Correspondence Courae in Watch,
Clock, Jewelry Repairing and Engraving

FREE
Write for Particulars

293 PERRY STREET :: ATTICA, INDIANA
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Traveling Salesmen of Meriden Brit-
tania Co. and Meriden Silver Plate

Co., Meriden, Conn., Enjoy
Reunion and Banquet

Gathered from the four corners of the
country the traveling salesman of the Meriden
Britannia Co. and the Meriden Silver Plate Co., of
Meriden, Conn., branches of the International
Silver Co., met and renewed old acquaintances
around the festive board at the Home Club, Meri-
den, on December tsth. It was a typical gathering
of travelers, each of whom is looked upon by the
officers of the silver concern as "one of our boys,"
and each of whom has a reputation for being
a good seller, a clever talker and a good fellow.

For some time back the occasion had been
awaited with pleasant expectancy by all the men.
The word had been sent out that there was going
to be a Christmas reunion in Meriden and all
knew that that meant fun, friendship, and plenty
of it.

The business meeting was held during the
forenoon and afternoon, with an intermission of
one hour for lunch. During the meeting the
various phases of the silver industry from a sales-
man's point of view were discussed, old acquaint-
ances renewed and new ones made. H. H. Stock-
der presided and W. G. Snow officiated as sec-
retary. At 7 o'clock in the evening the big num-
ber of the programme of entertainment was en-
joyed in the form of a banquet served in the as-
sembly hall.

The banquet was one of those spreads that
do the heart of mortal man good. The hall was
appropriately decorated with suggestions of the
season, with long streamers of twining evergreen
and bright red ribbons. At the southerly end of
the hall was the magic emblem "1847"; directly
opposite, at the other end of the hall, was a large
electrified "E," the headquarters of all the men
present. Beneath the "E" was a large horn of
plenty, teeming with golden fruits and other signs
of prosperity.

An orchestra on the stage provided musical
selections to sharpen the appetites, and that the
diners were pleased with the music was shown by
the enthusiastic applause accorded.

I. E. Beach, general hotel salesman, was
toastmaster and he kept the assembly in a merry
ripple of laughter and gaiety, displaying rare wit
and repartee in introducing the speakers, of whom
there were many.

As a guest of the occasion President George
H. Wilcox was present, congratulating the men
■)11 the showing made during the past year in
placing the firm's products in every available
market.

The menu was as follows :

Sterling Cocktail
Canapes aux Anchois

Buzzards Bay Oysters on the Half Shell
Tomato a la Anglaise

Radishes, Celery, Olives, Salted Nuts
Baked Guilford Clams

French Endive
Pate Ris de veau with Mushrooms

Frozen Punch
Cigarettes

Parisienne Potatoes Creamed
Egg Plant a la Copenhagen

Fruit Salad
Billiken Ice Cream
Assorted Cakes

California Oranges from the Morgan & Allen
Grove

Brie Toasted Crackers
Coffee Cigars

The souvenirs distributed were in the form
of an order book used by the company. On the
first page was a wishbone and the word of good
cheer, "Merry Christmas." The next few pages
were facsimiles of the order blanks used by the
salesmen and the last page was the menu. On
turning the menu three cigars and several cigar-
ettes were disclosed, hidden in the remainder of
the book, which was hollow.

Those who were present at the banquet were
as follows : George H. Wilcox, George M. Curtis,
H. P. Baker. S. L. Barbour, A. Barker, C. A. Bar-
num, I. E. Beach, J. W. Beacham, Arthur Brad-

shaw, J. E. Bucher, Henry C. Butler, J. A. Cope,
R. L. Clark, J. M. Curtis, C. K. Decherd, W. S.
Dudley, C. P. Dungan, H. W. Dunham, George
C. Edwards, C.. L. Flood, W. P. Fogel, A. j.
Forbes, C. V. Fuller, E. J. Greulich, L. E. Greu-
lich, Fraray Hale, C. A. Hamilton, John M.
Harmon, H. S. Hardin, D. H. Havens, C. A.
Hulstrun, Joseph A. Johnson, A. J. Lasher, J. F.
McDonnell, A. B. Mensing, Col. W. J. Miller,
J. W. Millard, George D. Munson, George Ohl, C.
Berry Peets, F. R. Perkins, Charles Phillips,
W. H. Race, C. V. Rice, George Rockwell, W. H.
Rowland, A. G. Rowley, Taylor W. Smith, W. G.
Snow, C. H. Stockder, H. 11, Stockder, H. L.
Stevenson, G. G. Tibbals, C. H. Tibbetts, A.
Unklees, H. 0. Vandenburg, J. 0. Wells, Frank
N. Wilcox, F. P. Wilcox, W. C. Wood and George
H. Yeamons

Special-line Dealers vs. Mail-order
Houses

(Continued from page 265)

trade at home. These reasons are given on
millions.

A watchful eye was kept on the local post-
master and rural letter carrier, lest either be-
come, as they were sometimes suspected to be,
agents of the mail-order houses, and Congress-
men were enjoined to see to it that no mail-order
joker should creep into legislation at the national
capital. Any parcel post project must be fought
to the death, and the consequent hopelessness of
this much-needed reform is one of the really
deplorable results of the great struggle. The
issue is gradually becoming merged into politics
and to what purpose is evidenced in the defeat
of the Illinois burgher referred to at the opening
of this article.

It is not unlikely, indeed, that high tide has
been reached in the business of the catalogue
houses.

The accumulation of hampering legislation,
the extension of organization among the retailers,
and their consequently increased influence with
manufacturer and wholesaler, the watchfulness
of legal committees that the mail-order houses,
in their operations, do not transgress the law, the
education of the consumers ; these, and other fac-
tors, while they cannot suppress the catalogue
business, or even very materially affect it, will,
nevertheless, bring about greater fairness in com-
petition and strengthen the position of the re-
tailer in his struggle with this heretofore vexa-
tious competitor.

As a result of the competition,
Has Educated many a retailer of to-day is a
Retailer very different variety of mer-

chant from that which the
catalogue house or the department store found
him. He has beconte a shrewd buyer, an accom-
plished salesman, an enthusiastic advertiser and—
wonderful to relate—has in many instances his
own mailing list and catalogue.

As in the case of the department store, the
more alert section of the country trade are al-
ready realizing that mail-order competition is not
the formidable thing that their imagination had
painted. With the weapon of publicity, the aid
of the local association, the withholding of credit
from catalogue-house customers, high charges
for repairs of articles purchased by mail-order,
the help of the local press and other means, mail-
order competition is, in many cases, being turned
to the material advantage of the local retailer.

It must be remembered, too, that the stimu-
lated competition, publicity and education of the
people entailed by the mail-order system have
been creative factors of great power, and have
added immensely to the sum total of business and
the opportunities of all concerned.

The article from which we reproduce the
above contains very interesting samples of the
advertising being done throughout the country
to counteract mail-order competition, which
shows very conclusively that the retailer of the
time is a firm believer in publicity and has made
remarkable progress in the art of merchandising
in recent years. The results have been most en-
couraging to the special-line dealers to whom
they are a material source of consolation at the
beginning of another year.

273

Annual Meeting Jewelers' Security
Alliance

(Continued from page 269)

tertneyer and Edward S. Smith as the auditing
committee for the ensuing year.

A vote of thanks to the trade papers for
their liberality in publishing articles during the
year regarding the work of the Alliance was
passed by a unanimous vote and the meeting then
adjourned.

A meeting of the executive committee was
held at the close of the annual meeting, at which
Mr. Butts was re-elected chairman and the fol-
lowing new members were received:

T. Brenner, Kansas City, Mo.
J. W. Jordan, Dunn, N. C.
Lee Probst, Clarksburg, W. Va.
Louis Spiro, Clarksburg, W. Va.
Louis F. Stock, Kennewick, Wash.
11. J. Crook & Co.

' 
Madison, Wis.

Frecrk Koehler, Long Island City, N. Y.
E. W. Howard & Co., Beloit, Wis.
0. K. Glimme, Madison, Wis.
J. E. Von Wald, Baraboo, Wis.
II. D. Nuitz, Baltimore, Md.
J. D. Sallade, Norristown Pa.
E R. Vermeer, Paterson: N. J.
A. M. Warner, Stamford, N. Y.
F. M. Bryan, Ulysses, Nebr.
J. C. Thompson, Lake Charles, La.
H. Gerlach & Son, Passaic, N. J.
S. S. Beaman, Bremerton, Wash.
B. Meves & Son, Oakland, Cal.
R. P. Rasmussen & Co., Racine, Wis.
Scofield & Wetzel, Norfolk, Nebr.
V. J. Pekor, Columbus, Ga,
F. E. Sandwall, Omaha, Nebr.
Mrs. E. Elliott, Paterson, N. J.
A. M. mason, Cambridge, Iowa.
Chas. H. Bent, New York City.
Frank L. Davis, Philadelphia, Pa.
Thomas F. Galligan, Philadelphia, Pa.
J. M. Keller, Philadelphia, Pa.
Albert Roberts, Trenton, N. J.
Sterling Silver Mfg. Co., Providence, R. I.
W. 0. Barnes, Alliance, Nebr.
H. M. Brennecke, Nashville, Tenn.
Geo. Du Commen, Watsonville, Cal.
J. E. Felker, Callaway, Nebr.
M. Hammerslough, Anaconda, Mont.
L. A. Van Ness, Milwaukee, Wis.
George Durner, Milwaukee, Wis.
Olav M. Coll, Minneapolis, Minn.
John Harris, Trenton, N. J.
George H. Johantgen, Minneapolis, Minn.
Charles J. Vlach, Wahoo, Nebr.
Ed. Jensen, Chicago, Ill.
Karl Weidel, Trenton, N. J.
J. E. Daly Drug & Jewelry Co., Grand Rapids, Wis.
Max Boas, Bridgeport, Conn.
L. C. Stoll & Co., McCook, Nebr.
D. Schwartz, Washington, D. C.
Kraft OPtical Co., New York City.
McEwan & Ramsey, Fond du Lac, Wis.
J. W. Pitkin, Grafton, Ohio.
j. Cheren, Passaic, N. J.
W. G. Coxeter, Hartford, Conn.
Hermann Lücke, Worcester, Mass.
A. B. F. Kinney & Co., Worcester, Mass,
Joseph Lajoie, Worcester, Mass.

D. Kingsberg, Springfield, Mass.
Chris. Kuenzel, Springfield, Mass.
I. Longtin Co., Cleveland, Ohio.
Whitley Jewelry Co., Los Angeles, Cal.
Pequegnat Jewelry Co., Riverside, Cal.
Romme & McDermand, Sheffield, Ill.
Lippitt Brothers, Cooperstown

, 
N. Y.

Harper Specialty Co., Delhi, N. Y.
A. L. Brown, New York City.

The following rewards were ordered paid:

No. 96—To Patrolman C. A. Smith, of
Topeka, Kans., for the arrest and conviction of
Tom Smith, who broke into the store of C. A.
Wolf through a rear door on September 20th and
stole watches and jewelry to the amount of about
$500. On conviction he was sentenced to the
penitentiary at Lansing, Kans., for an inde-
terminate period.

No. 97—To Officer Edgar Boulton, of Cam-
den, N. J., for the arrest and conviction of Ed-
ward Madden, who smashed the window in the
store of L. M. Nelson and stole jewelry and
silverware amounting to about $50. On convic-
tion he was sentenced to three years at hard
labor in the State's prison.

No. 98—To Detective Charles Stricken, of
Hamilton, Ohio, for the arrest 'and conviction of
Ross Barnhardt, who broke the glass in the
front door of L. A. Boli's jewelry store on
July t8th, and stole watches and jewelry of
the value of $too. This being a first offense and
the culprit being under age, he was sentenced to
the Ohio State Reformatory under a plea of guilty.
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JEWELRY and SILVERWARE CASES

The illustration shows
but one of the many
original designs we

make up. Our specialty is
to make Jewelry and Silver-
ware Cases, Polished Wood
Chests, Trays and Pads for
Show Cases and Window
Display, Jewelers' Novel-
ties, Paper Boxes, Etc.

WRITE US and WE WILL

WRITE YOU

THE BROOKS

No. 1904.—Show Case. Hardwood Collar Button Case. Will hold from
two to three gross buttons. Glass top, front and

sides, lined with green velveteen. Size, 11 x 8 x 4. Each case is 
packed in a wooden box. • • • • . . . Price, $1.15

Inc.CO., 21 HIGH STREETMFG. n_. BOSTON, MASSACHUSETTS

H. KROLL & CO.
MAKERS

36 & 38 John Street

NEW YORK

,,,, , or, ••••

-Ai./ 7, ■"; 4LviVP4'

Henry Lederer & Bro.
(INCORPORATED)

OMAKERS OF

LADIES' AND GENTS'
CHAINS, FOBS AND

BRACELETS

FACTORY : 150 CHESTNUT STREET
PROVIDENCE RHODE ISLAND

1072

.̀ \4411141,4erP

921
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Mountings that help sell
Diamonds

"Quality, Finish, Originality"
Our class, limited to eight, assures each pupil the best atten-
tion and most rapid progress with "QUALITY' results.

Training for beginners—for engravers of some experi-
ence requiring coaching along weak lines—for
" special" pupils in the higher branches.

BROCHURE ON REQUEST

We have just inaugurated a comprehensive and
practical Mail Course.

WRITE FOR PARTICULARS

Ein WI. '1. inewincper Zcboot of Engraving
New England Building CLEVELAND, OHIO
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Remodeling an Old Front

Whether to remodel the old front or
to get along with the old one is a problem
that has confronted nearly every merchant
at some time or other, says the Merchant's
Record and Show Window. And it is a
problem that is not always easy of solution.
In most cases where the question of re-
modeling comes up, the store has been
conducted successfully for years with the
old-fashioned front and the merchant
naturally asks himself whether the money
spent for alterations will be returned to
him in increased sales and how long it will
take him to get it back.

Most merchants are inclined to be a
bit overconservative when it comes to
spending money for improvements in their
stores. They argue to themselves that they
have made money with the old front and
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frosted windows. Modern windows are
constructed with proper ventilation and
drainage, and neither steam nor frost will
affect them. All of these arguments are
in favor of the modern front, and the only
one against it is the expense. It therefore
simmers down to this: If the old, back-
number front can be changed into a modern
one for a reasonable amount, the invest-
ment will certainly be justified.

The drawing shown here illustrates a
change that was made in the front of a
store in Milwaukee. In the diagram, the
dotted lines show the formation of the old
front. The solid lines show the new one.
The old windows were built many years
ago. They were 12 feet deep, which
would be all right for a furniture store, but
is altogether too much for small-sized
goods. In the old windows it was im-
possible to make a satisfactory display.
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switch. They are used to illuminate the
windows after the regular window lamps
have been turned off.

Show Windows in Small Towns

Surprisingly few stores, says a con-
temporary, in towns of 2000 inhabitants
and under give window dressing the
amount of attention its importance de-
serves. There are good reasons to believe
that not one-half the merchants in small
towns take their windows into considera-
tion at all in their efforts to increase trade.
They evidently do not know or cannot be
convinced that a front window is good for
much else than to permit light to enter the
store. It seems that there are still mer-
chants, thousands of them, who do not
believe, or who have not yet had it proved
to their satisfaction, that the benefit in

dollars and cents resulting from fresh,
attractive window displays is not

Diagram showing new and old fronts

are still making money with it, so what is
the use of making an expensive change?
Of course, that is one way of looking at

but if all merchants felt the same way,
our stores would be considerably less at-
tractive than they are to-day.

As a matter of fact, the cost of re-
modeling a store front of the usual old-
fashioned type into one that is entirely
modern need not cost a great deal. And
there are many things that will help to
offset the expense. In most cases where
an old front is remodeled, the change will
afford an opportunity for the installation
of daylighting prisms above the windows
and door. This means either the cutting
down of lighting bills or better lighting at
no increased cost. There is another ad-
vantage in the increased size of windows,
for in almost every instance the remodeled
front is planned to give increased display
space, and every inch of display space is
worth just so much money. But not the
least important is the added attractiveness
of the front. The advertising value of an
up-to-date front, with well-trimmed win-
dows and a good lighting system, is out
of all proportion to its cost. Another thing
that is worth considering is the matter of
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If a moderate amount of merchandise was
put in the window it was "lost"—if enough
was put in to fill the space, the window
appeared crowded. In any event, the
goods shown at the back were altogether
too far from the glass to be seen distinctly.
It was also exceedingly difficult to light
this window in such a manner that all of
the merchandise was evenly illuminated.

The depth of the new front is 6 feet,
or just half what it was before, and every
article is within range of the sidewalk.
Although it might seem that much space
has been lost, this is not the case. A shelf
at the back, 18 inches wide and 6 feet from
the floor, permits of showing as much
goods as was formerly shown, and it is
now displayed to much better advantage,
as the spectator can get close enough to
take in all of the details. Two posts which
were formerly inside the window are now
outside and do not obstruct the display.
They are now used to support collar
cases. The glass is set in copper, with a
gutter for drainage, and proper ventilation
is provided for, so there will be no trouble
with frosted windows in cold weather. The
lights in the center and on the posts are
outside the windows and are on a time

worth the small addition to the store
expense and the necessary time and
thought.

They say that it may p4 in cities
and large towns, where people lay .
much importance to style and ap-
pearances, but that in small towns it
would be of no avail as a trade win-
ner, for there is no style there. Not
a few, who admit the value of window
displays, do not attempt anything of

the kind themselves, because they have an
exaggerated idea of the skill and artistic
ability it takes to produce them. As a
matter of fact, anyone who has had ex-
perience in merchandise ought to be able
to put in a window display that would be
a credit to the store. Practice makes per-
fect, and if the same person is given the
work to do steadily, there is no question
that the displays will improve and in time •
bring recognition from the public. A dis-
play does not have to be as good as the
best that are seen in Chicago and New
York to be of value as a trade winner.
There are many degrees of excellence and,
because it is impossible to produce displays
of the first degree, it is absurd to suffer the
windows to fall into neglect.

In every small town there are people
who are lured away to larger places to do
part of their trading. In a great many in-
stances they can do no better than at home,
but they are impressed with the idea, some-
how, that their home merchants are not up-
to-date. It may be discovered that it is not
the lack of goods so much as it is the poor
way in which the goods are displayed that
drives trade into the hands of more up-to-
date merchants in other towns.
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A point in con-
nection with
Simmons

Chains that can't
be too strongly
emphasized is the
great diversity of
styles and designs.

Simmons Vest
Chains are made in
every sort of link and
pattern—plain, elaborate,
light, elegant, rich, heavy
needed to insure meeting the tastes
and requirements of all customers.

The jeweler, therefore, is enabled to
select an assortment of patterns from a single
line, certain to please all classes of chain
wearers, from the professional or business man
to the railroad man or mechanic.

This wide diversity of Pattern runs
through the entire Simmons Line—lorgnette,
neck and eyeglass chains, fobs, Armillas,
lockets, seals and chatelaines. It is a strong
argument in favor of carrying Simmons goods
—one of the reasons why you should show a
good assortment of them the coming year.

R. F. SIMMONS
Main Office and Works, AT
NI 11 YORK SALESROOMS

9-1 a MAIDEN LANE

Chains that prove

SIMITKRAS Supetiotil?..

COMPANY
TLEBORO, MASS.

CHICAGO SALESROOMS
I IEYWORTH BUILDING
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The Earring One of the Oldest

and Most Popular Adornments

Pre-historic

Origin

With all the races of the
world, from the most sav-
age to the most highly
civilized, earrings have

been a favorite form of ornament from
time immemorial, writes Mrs. Herbert Ben-
nett in The Connoisseur. Their origin is
beyond history. Barbaric it must have
been; but their earliest shape and substance,
their possible significance, the material out
of which they were fashioned and the
identity of the man or woman who, greatly
daring, first made and wore them, are all
lost in the mists of antiquity.

It is, however, known with certainty
that they were held in high esteem by the
Persians and Babylonians, the Lydians,
Lybians and Carthagenians, and were worn
by both sexes.

Among the classical races, on the
contrary, they were worn exclusively by
women, and probably only by women of the
highest rank. In the "Iliad" Juno is spoken
of as adorning herself with earrings, which
are described with great care and accuracy
as consisting of three drops resembling
mulberries. Pliny and Seneca both mention
their use by the women of their time, and
it must not be forgotten that the ears of
the Venus de Medicis are pierced to receive
them.

Many very old Egyptian earrings have
been preserved, some of such beautiful de-
sign that they have been copied almost in
detail and adapted to modern requirements.

Coming to our own coun-
try, and nearer to our own
times, we find that during
the reigns of Elizabeth and

James I, earrings were worn in England
by men as well as women. The custom
is frequently referred to. Hall, in his
"Satires," speaks of the "ringed ear" of a
newly-arrived traveler, and in "Every Man
in His Humor," one male character says
to another, "I will pawn the jewel in mine
ear." Long since discarded as unmanly by
the majority of the sterner sex, it is strange
that the practice has still clung for centuries
to the hardiest of our blood and race: sailors
and gypsies—the wanderers of the sea and
land—wear earrings to the present day.

With a history so ancient and so hon-
orable, lending themselves as they do to
the greatest beauty of form and color, and
demanding the utmost delicacy of work-
manship, it is remarkable that earrings have
received such scant attention from col-
lectors. A few pairs here and there have
been gathered together, but not in sufficient
numbers to give any idea of the scope and
fascination of the subject, which ranges
from the merely grotesque to the highest
development of the goldsmith's art.

It was recently my good
A Rare fortune to see a collection
Collection of more than a hundred

pairs, the property of a
friend who, during many holidays spent in
wandering over Europe, has made a point
of buying a pair of earrings, the older the

Worn by Men
and Women
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better, as a memento of every place she
visited. So simply did the collection begin,
and the result is nothing short of a
revelation.

The premier place, in point of age,
must be given to a pair of mediwval Italian
earrings bought on the Ponte Vecchio.
Their shape is an elongated hoop, the upper
half beaten out almost to the fineness of
wire, and the lower widening into a hollow
basket crescent of open-worked gold in a
very ornate leaf pattern. These earrings
are the same back and front, some of the
leaves on either side being enriched with
blue and white enamel. A ruby is set in
the center of the crescent, and its lower
edge ornamented by a hanging fringe of
little Oriental pearls.

Next comes a most beautiful pair of
Italian earrings in fine gold and pearls, of
such venerable age that the pearls are be-
ginning to crumble. They have always
been a favorite ornament for the ear.
Seneca speaks of an earring set with four
pearls and says that it was worth a patri-
mony. Evidently there has been a revolu-
tion since those days in the relative values
of pearls and patrimonies.

A pair of Venetian earrings of a later
date is in the shape of a cap of liberty, set
closely with alternate bands of turquoise
and garnets and having one small yellow
topaz just under the opening of the cap.
Another pair of Venetian origin bears the
head of a negro exquisitely wrought in
black enamel and wearing a turban of white
enamel and gold.

From Rome comes a pair of long
cameo 'earrings, pale buff on a white
ground, the background being carved in
fine diamond pattern ; and two beautiful
pairs in turquoise, one pair being of a very
curious bell shape, having the stones set in
long downward lines and a rosette of tur-
quoise at the top, with a large pearl at its
center.

Tale of a Tortoise-shell Comb

The average American is not aware
that the numerous tortoise-shell articles
sold in the United States are brought here
almost exclusively from Italy by way of
France. Nor is he aware that, instead of
being factory-made, in the usual American
way, most of these articles are the product
of a skilled and patient handicraft. Naples
is the great center of the industry, and C. S.
Crowninshield, the American consul there,
says that almost the entire output is turned
over to foreigners.

In many cases a factory for tortoise-
shell consists ofone room and half a dozen
workmen. As is usual in Italy, wages are
low. Men receive from two to six lire (40
cents to $1.20) per day of ten hours, and
this includes the most skilled labor. No
women are employed. As the workmen
may be seated a good part of the time, the
work is not fatiguing.

No machinery is used. The tools of
the trade are simple and few in number.
The operation of manufacture will be most
easily understood if some one article be
followed through the various processes. A

large paper-knife, with an openwork carved
handle, or an elaborate tortoise-shell comb,
for example, is constructed as follows:
The rough shell is carefully scraped, so that
it may present clean surfaces, and is then
sawed into pieces of the proper dimensions.
As the paper-knife is to be thicker than the
original shell, two or three of these pieces
must. be welded. First they are placed one
upon another and tied with thread, then
wrapped in a wet cloth, and the package
placed betwen two pieces of wood about the
size and shape of shingles, which in turn
are put between flat iron plates already
heated to the necessary temperature.

The whole is next subjected to pres-
sure in what appears to be a massive copy-
press, and in about ten minutes the pieces of
tortoise-shell have become one. Great skill
is needed in order to know the exact degree
of heat required, for this varies with the
number of layers of shell wanted for a
given article. Should the irons be over-
heated, the material would be absolutely
ruined.

The next step is to shape the paper-
knife, or the comb, to the exact form by
filing, after which a design cut in thin paper
is pasted on the handle. The open portions
are cut out with a fret-saw and the design
carefully worked out by means of little
chisels and gouges.

After this comes the polishing, a
branch. of the work of great nicety, which
takes a great deal of time. The article is
subjected to a thorough rubbing with
•pumice powder applied with a stick of
orange wood, and rubbing is then repeated
with tripoli powder and olive oil. Finally a
course of brushing with a stiff brush com-
pletes the article for market.

When curved articles are to be made in
any quantity, such as fancy combs, special
molds are employed in place of the heated
iron plates, but the process is virtually the
same. If only one article of a certain
curved pattern is to be made, the shell is
"built up" to the required thickness and
bent to the proper shape by hand, while still
pliable, after pressing in the flat irons.

The best of the raw material comes
from the West Indies. An inferior quality
comes from Madagascar.

Where Monday is Tuesday

Time is a curious freak at the earth's
poles, remarks the Scientific American,
and when a certain explorer said that he
reached there at seven o'clock in the morn-
ing of Tuesday, April 21, 1908, his state-
ment was without certain meaning. Pre-
sumably he carried Greenwich time, in
which tables for navigation are calculated.
So, at the time of his discovery it was two
in the morning at New York. As this
meridian runs to the north pole, as well as
that of Greenwich, its time also applies.
So does the time of every other meridian,
and, in consequence, at the same instant it
was also seven o'clock Monday afternoon,
and every hour, minute and second in be-
tween until seven o'clock Tuesday after-
noon. At both the north and south poles
it is always two days at once.
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"Krementz-Bodkin Back"
STUD AND VEST BUTTON

Pat. Feb. 16, 1904

KREMENTZ & Co. believe the trade will agree that they
understand the jewelry business sufficiently to know that
the "Krementz-Bodkin Back" Stud and Vest Button is
the simplest and best mechanical Stud orVest Button made.

CLOSED OPEN

The "Krementz-Bodkin Back" Stud and Vest
Button is not one piece, but is one-piece

V
construction, which makes it very simple and
the strongest and most durable, because;

i—It is Solderless
2—It has no spring or hollow wire to bend or break
3—It is made of solid, hard spring metal throughout
4—It is made by Krementz & Co. which insures perfect
quality, construction and workmanship

THE STORY OF THE HEAD

Krementz and Co. Invite Comparison

KREMENTZ & CO. stand back of their assertion. All
" Krementz - Bodkin Back " Studs and Vest Buttons are
sold also under the unique Krementz Collar Button
Guarantee.

THE STORY OF THE BODKIN BACK

GUARANTEE
If for any cause whatever a "Krementz-Bodkin Back" Stud or Vest Button
should be damaged either in the hands of the dealer or wearer, a new
ntle will be given in exchange, without charge. "Krementz-Bodkin Back"
Studs and Vest Buttons are made in large variety of patterns in 14 K.
gold and phttinum, set with pearls and diamonds.

KREMENTZ & CO., Newark, N. J.
NEW YORK OFFICE SAN FRANCISCO OFFICE

1 Maiden Lane 723 Shreve Building

TH ONLY PALLET 
JEWEL SETTER

Look for stamp—it means
satisfaction guaranteed

Price $2.00

if

Roanoke Rapids, N. C.
Oct. 11, 1909

MR. C. CULMAN
Maplewood, Mo.

Dear Sin—The ONLY
pallet jewel setter re-
ceived 0. K. I had
some jobs laid away to
await its arrival, to ex-
periment on. the first
one I tried was a 16s.
Elgin whose pallets
were loose and all out
of place, I reset them
in less than ten minutes
and made a perfect job
out of it, too, and by
artificial light at that,
I am highly pleased
with it and hardly see
how I have made out
without it ; I would not

be without It for many times the cost of it.
Find enclosed money order to cover invoice,

Yours very truly
W. C. LYNCH

OVER 1000 SOLD THE FIRST SEVEN MONTHS 

THE ONLY SETTER separates the two jewels so that one can
be adjusted without danger of the other shifting. THE ONLY SETTER
is fitted with practical gauges to determine the amount jewel is to be
shifted, eliminating guess work.

Culman's Tools
are sent free on ten days' trial, and if found satis-
factory are charged through your jobber.

For Sale by all Jobbers in U.S. and Canada

TORPEDO
PENDANT WASHERS

(Ears)

These washers are to be pressed
in. They can be seated in the pen-
dant by a few light taps of a hammer,
w,thout any further trouble. No
soldering necessary.

It is evident to anyone that a
conical, knurled washer of steel must
sit well, as its keen outside edges
press deeply in the soft metal of the
pendant,.
Wit or nickeled.

$1.50 per Assortment of
6 Dozen

ter Send for Circular and
Free Sample Pair

C. CU LMAN
Maple and Hazel Avenues, MAPLEWOOD, MO.

THE BEST THE CHEAPEST

SOLID GOLD CHAINS
They stand the test of time and
have done so for 57 years. Su-
nreme in Quality, Design, Finish,
Workmanship.

We sell direct. We have no sales-
men. Eliminating all unnecessary
expenses in making and selling
enables us to sell at the lowest
possible price. Send for catalogue

Alois Kohn & Co.
MARK

16-18 Maiden Lane, NEW YORK
Makers or GOLD CHAINS of every kind
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Solace for the "Sawed Off"

BY JOHN TW El.TZER

This short month of February seems a
fitting time in which to speak comfort to
those of my brethren in the trade who, like
myself, are "short" in stature, with all the
penalties thereunto attaching. A calm sur-
vey of the situation finds some facts which
furnish hope for our prospects.

It is not true—positively not true—that
all the really great things were accomplished
by tall people, as some of the six-footers
aver. They make a strong argument, I
admit, when they instance George Washing-
ton, and Abraham Lincoln, and the two
great English statesmen, Robert Peel and
William Pitt, and the Dutch king William,
and Charles the Great, and Sir Walter Scott,
and Thackeray, and Wadsworth, and Car-
dinal Magarin, and Schiller, and Goethe,
and Charles Kingsley, and Madame Roland,
and Joan of Arc, and so on down a long list
of the great who have done things. But
brains do not go with inches; indeed, Lord
Bacon assures us that "Exceeding tall men
have often empty heads,"—though in saying
it he probably only intended a dig at Queen
Elizabeth's tall favorite, "my Lord of Lei-
cester"; and old Thomas Fuller said that
"The cockloft is frequent empty in those
whom Nature bath built many stories high."
But, while conceding that the tall fellows
have really done prodigious things, they do
not enjoy a monopoly of the great deeds,
nor have they a right to exclusive possession
of all the world's honors. The little fellows
have also "arrived," as I shall prove.

Look, first, at those who have changed
the map of the world through wars of con-
quest. Foremost, in modern instances, is
Napoleon, whose scant five feet suggested
his nickname, Le Petit Corporal; and his
final conqueror, the Duke of Wellington,
was nearly as short. Alexander the Great
was a little man, as was his intellectually
greater father, Philip of Macedon; and
there were wee Admiral Nelson, and the
pigmy Conde, and Marshal Luxemborg, and
Frederick the Great, and Oliver Cromwell,
and Admiral Keppel, who was always called
"Little Keppel" by his devoted sailors, and
that terrific barbarian, Attila, "The Scourge
of God," and Timour the Tartar, who
described himself as "a puny, lame, decrepit
little wight, though Lord of Asia and Ter-
ror of the World."

But in other fields than that of war the
little fellows have made a deep mark in the
history of the race. They stand out in high
relief on the chart of literature. The an-
cient poet Horace was short and fat, as
witness the Emperor Augustus, who wrote,
"Though you lack inches you lack not
paunch." Cervantes, the immortal author
of Don Quixote, stands higher in fame than
ever Ile did in his stockings. Pope was a
hunch-backed dwarf of four feet six ; Dry-
den was called in sarcasm "the Poet
Squab"; Edmund Spenser was "a light-
timbered man" ; Cowper, Crabbe, Walter
Savage Landor, Goldsmith, Campbell,
Leigh Hunt--none of them had half an

inch to spare. Lord Byron was ashamed of
his brief stature; Tom Moore was four feet
eleven, and first wrote over the signature
"Thomas Little"; Balzac, with his five feet
two, claimed that "genius houses itself in
dwarf tenements." Richard Steele, An-
thony Trollope and Rochefoucauld were all
mites of men; 'Voltaire was one of the Lilli-
putian brain giants ; John Milton was
described as "shortish"; Mrs. Carlyle
speaks of "little Charles Dickens"; Lord
Macauley was "a dumpy little fellow";
Douglas Jerrold was warned by a barmaid
not to tumble into his beer mug, or he
would drown. Oh, the little fellows did
make good in letters!

In philosophy, statesmanship, religion
and art the short men loom big on the world's
appreciation. The tradition goes that the
great Chinese teacher, Confucius, was under-
sized ; Socrates was stumpy, we know ; so
was St. Paul. Aesop was a deformed
dwarf ; Titus was the shortest—and best—
of the Roman emperors ; Bocchoris, the
greatest king that ever ruled Egypt, had to
stand on a table to be seen above the heads
of his officers. Gladstone was short; his
great antagonist, Lord Beaconsfield, was
only an inch taller ; President Thiers, of
France, was five feet three. Michael Angelo,
one of the most wonderful artists that ever
lived, was a "smallish" man, his biographer
writes ; so was David Garrick, the tragedian
of an earlier clay, who led England captive;
Sir Christopher Wren, who built the great
cathedral of St. Paul's, resembled the bird
in size as well as in name ; Sir Joshua
Reynolds declared that every inch added to
his midget height would have taken some-
thing from the activity of his brush—and
"little fellows are the fellows for work,"
said he.

See the great little men in the pul-
pit. The silver-tongued Wilber force was
described as "a mere shrimp of a man" ;
Martin Luther was undersized ; Erasmus
was "a tiny little body" and Melancthon was
"a mite of a man"; John Calvin was cari-
catured by a French artist as a dwarf with
a giant's head.

The list might be lengthened to fill two
KEYSTONE pages—but why go further when
I have proved my case? Believe me, breth-
ren of the "sawed-off" fraternity, we can
lift up our chins in defiance of the jibes of
the six-footers and return a Roland for their
Oliver every time.

Are You Guilty?

It is dollars to doughnuts that you make
one or more of the following mistakes of
speech ; but then, everybody else does also,
except a few of those purists who "know it
all." I confess my own shortcoming in the
instance of one of these errors, as critical
readers of THE KEYSTONE have, no doubt,
long since discovered.

I. You are not "afraid" it will rain,
but you may fear it will rain.

2. A thing cannot be awfully nice or
pretty; a great mountain, or a great ca-
lamity, or the wrath of God, or such like
only, is awful.
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3. You mean "I suppose" when you say
"I guess."

4. A person is not a "party." It takes
more than one person to make a party.

5. To "settle" does not mean to pay.
You never "settle" a bill though you pay it
twice.

6. You may do a great deal of good,
but you cannot do a "good" deal of good,
though you preach and work incessantly.

7. When your friend is sick you may
say of him that he looks bad; he does not
"look badly" unless his eyes need an ocu-
list's attention.

8. The rain did not fall "all over the
country," but over all the country.

9. No two things are "both alike."
Drop the "both."

IO. One does not "answer" a letter un-
less it contains a question ; one replies to it.

II. If you ever "try and go" to a place
you will never get there in a thousand
years; but you may arrive speedily if you
try to go.

12. You are never angry "at" a person,
though you may be at an elusive collar-
button or a clog; you can only be angry
with a person.

Pegwood and Pith

Man is the only an !mai that blushes—
or needs to.

The timid man wishes for full value
and asks a tenth ; the bold man strikes for
double value and compromises on par.

Truth is the most valuable thing we
have—but we must not economize too much
in the use of it.

Noise proves nothing. I've seen a hen,
after laying merely an ordinary egg, cackle
as if she had given birth to one of the
major planets.

There isn't a parallel of latitude but
thinks it would have been the Equator if
it had had its rights.

If the sexton did not have to dig for
a living perhaps he would not dig for the
dead.

Does a fence run around the yard
simply because it has a "gate" on ?

Lots of real estate men have lots and
lots of lots.

A man is known by the company he
keeps out of.

It is never too late to advise a man to
mend.

There are no religious disputes among
the cannibals—they all cook a missionary
in the same way.

The indispensable man never knows it.
J. T.
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T he BEST BATES C.? BACONSafety Fob
9 MAIDEN LANE TATE STREET
NEW YORK ATTLEBORO, MAS 103 STATE

High-Grade Gold Filled Chains, Lockets and Bracelets

NECK CHAINS! 
Our High-grade Single Soldered Link Necks
Will Not Kink. Every Chain Guaranteed
to Wearer. CA.sk Your Jobber for the
BATES C& BACON Electric Soldered Necks
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PLANISHED FILED ROLLED—CURB NECHS.
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Zyloloid Cement
and Findings
To Repair Combs, Barrettes, Etc.

Some jewelers have paid for their experi-
ence, others have learned by example.

ZYLOLOID CEMENT is a recognized
standard article. Its efficiency has been
proved and endorsed by all the leading
jewelers in the U. S. and abroad.

GET THE GENUINE

Don't accept faked substitutes. There is
nothing else so good.

Over 60 styles joints, catches and
pins to barrettes, in all sizes and
colors, from 30c. per doz. up.

Full Size Bottle
Zyloloid Cement

SIIKI,I, No, 1, AMBER. No. 101, $ .25
Large " No. 2, " No. 102„30

(Enough for 150 repairs)

eZ,V. jr/

None genuine without this signature on label

Of all Jobbers In the U. S. and
Canada. or send 10 cents extra for
postage from the ZYLOLOID CO.,

962-964 Amsterdam Ave.,
New York City, U.S.A.

Aro- Send postal for our new and fully-
Must rated lists of our latest wonderful
money-malting inventions.

Many a brother Jeweler has made an
additional source of income in his Repair-

ing Department, also gained many new

customers, owing to his scientific reputa-

tion by using our wonderful electro-

chemical inventions.

JEWELERS' REPAIR KIT J
for Combs, Barrettes, Etc.

The greatest. value ever offered.
COMPLETE IN BOX for $ .50

Other Combinations, K $1  50
L . . • . 3.00

" VL. (all sizes
complete) 10  00

"REES SPECIAL"
GRAVER

THE FINEST GRAVER MADE
Mounted, ground, sharpened correctly and ready to use.

60 cents each. Two for 61.00
Made by hand (tapered), of the finest razor steel.

Every one guaranteed. Catalogue free.

REES ENGRAVING SCHOOL (DEPT. K)
Dor. Lake and Market Streets ELMIRA, NEW YORK

THE OIL
INCREASE YOUR PROFITS

Perlor woteb
■•■■ Ic.111 54,

Weft
teld■n, 1:,„ ,,,„, goo

from repair work by using R & L Watch Oil,
which positively will not gum. You may be the best
workman in your State, but if you use poor oil
your work will come back to be done over. Use
R & L Oil for watch and clock work and your
profits will be real profits.
R & L Oil will not gum, cut or blacken pivots.

This has been demonstrated all over the United
States. Not one complaint. No better oil, nor as
good, at any price.

Send 25 cents to your jobber for a bottle.
Made only by Carried by all the leading jobbers.

RANLETT & LOWELL CO JEWELERS' BUILDING
.9 BOSTON, MASS.
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Pearl Fishing in Illinois

Old Methods Discarded—Outfit of Modern

"Clammer"—Increasing Output Each Year

--

Illinois has stepped into the front row

of pearl-producing States of the Union.

The ice-locked rivers have officially closed

the season for hunting the gems this year,

and until milder temperature next spring

removes the barriers the mussel hunters

must lie idle or devote their energies to

other fields.
Seeking mussels for pearls is a com-

paratively new industry in Illinois. The

business has grown front almost nothing,

five years ago, to immense proportions.

Conservative estimates on the output for

1909 place the figures at nearly if not quite

$4,000,000. Not all of this immense sum

came from the sale of the pearls. A very

large proportion was realized from the

shells, which are sold by the ton to manu-

facturers of buttons.
No longer does the mussel

Old Methods hunter depend upon a rake

Discarded and a mud scow for his

equipment. The modern

"clammer" dons a deep-sea diving outfit

and walks over the bed of the Illinois and

other rivers where the mussels abound,

reaching the deepest portions of the chan-

nel and sending to the surface the bivalves

which were thought to be beyond reach

when the industry was first inaugurated.

John Lannart, of Bloomington-, was

the first man to adopt the deep-sea device,

and he achieved such success that others

quickly imitated his method. With the

diving outfit, two men can raise an im-

mense number of mussels each day. The

man in the boat pumps air to the diver

below and also hauls to the surface the

mussels as rapidly as collected.

Illinois is now the mecca of pearl

buyers from European countries, as well

as those from outside States of the Union.

During the year now closing, numerous

agents from the Paris, France, jewelry

dealers have visited the mussel districts,

waiting to make purchases. Some of them

spent the entire season here, and their pur-

chases aggregated immense sums. The

pearls bought here are sent abroad, where

they are assorted, polished and matched,

and, after being made up into necklaces,
are shinned back to the United States and
sold to wealthy patrons at extravagant
prices, the buyers little dreaming that the
jewels came from the sandy beds of the
Illinois rivers.

The market for shells does not vary
much. The men who seek the mussels rely
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upon the sale of the shells for enough to

pay them for their labor. The pearls are

the great attraction. The hope of finding

specimens worth up in the hundreds, per-

haps thousands, is the real spur to industry.

The lure of the pearl has drawn not less

than 5000 men into the mussel-hunting

industry in Illinois.
When the mussel-hunting industry first

began to assume proportions sufficient to

warrant the established button manufac-

tories, only $4.00 to $5.00 per ton was paid

for the shells. This price has advanced,

until now the best grades realize from

$10.00 to $12.00 per ton. An industrious

hunter can realize from $15.00 to $2o.00

per week, even if he never strikes a pearl.

The common method of mussel hunt-

ing consists in floating down the river in a

flat-bottom mud scow, trailing a gas pipe

12 feet in length, to which are attached

hooks of common wire. When the hooks

drag along the bottom of the stream they

penetrate the open shells of the mussels.

The contact of the wire is instantly fol-

lowed by the closing of the shells over the

obstruction. When the hunter thinks that

the bar is heavy enough, he hauls it into

the boat and drops another.

On the shore the mussels go through

another process. Boiling water is used to

loosen the meat from the shells after a

search has been made for pearls. The meat

is usually thrown away, although farmers

sometimes secure it for fertilizing purposes.

The shells are always retained, and, after

being thoroughly cleaned and dried, are

sold to the button makers.
There are several plants in

Button central Illinois which cut
Factories the shells into "slabs" be-
of the West fore they are shipped to the

button factories. Illinois has

a few factories, but the largest in the West are

located at Muscatine, Iowa. Not all of the

shells received there are utilized, the extra

choice grades being sorted out and shipped

to the factories of Europe, where the

highest-grade buttons are produced.
Iowa is one of the leading button-pro-

ducing States, no less than twenty factories

being located in the commonwealth. Mus-

catine turns out about 900 tons of buttons

annually. The shells which are too brittle

for button purposes, and the trimmings left

after the "blanks" are cut, are ground into

grit for poultry, forming quite an industry

in itself.
The distribution of pearls among fresh-

water mussels has always been a puzzling

problem to scientists. In some rivers the

mussels are liberally supplied, while those

from other streams are barren. One theory
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maintains that the pearls are formed from

parasites living in the substance of the

mussel. They are classed in the species of

flat worms known as distoneids, producing

cysts, around which the mussel produces

the lime which eventually becomes a pearl.

The irregularly formed pearls are known

as "baroques" and are credited to larva

which penetrates the back of the mussels.

The adult of this larva lives in the muskrat

and the adult worms dropping from these

animals reach the water and enter the mus-

sel. The irritation they produce causes a

copious secretion of lime, which, being de-

posited in concentric layers, in the course

of time results in the pearl. This secretion

is purely mechanical and forms upon any
foreign substance which enters the shell and

lodges in such a way as to produce irritation.
After the discovery of the
pearl comes the commercial
sequel. It is regarded as a
fine art to accurately place

a value upon a pearl. There is a vast dif-

ference between the fresh-water pearl and

those found in salt water, and the latter are
more valuable. The common variety of
the fresh-water pearl is termed a "slug," a

formation which adheres to the meat. Next
ill value are the "points," which are long,
thin, tapering pieces of pearl which are
common and not valuable. Next come
"buttons," a flat formation, and also "rose-

buds," sometimes very handsome but of
uncertain value, while there are other

varieties before the real thing in pearldom
is reached. The real thing is called a

"piece" but the buyer and may be a "bad"

or "good" piece. Much depends upon the

formation, color and brilliancy. Pearls

have various colors, white, blue and purple

predominating, although the white are by

far the most numerous.
It is in buying the genuine article that

the tricks of the trade are brought out. A
pearl, to bring a high price, $5oo or $5000,
according to size and quality, must be prac-
tically flawless before the scrutiny of the
magnifying glass. The pearls must be han-
dled with great care, as they are delicate,
and to drop one may ruin the value. Heat
also affects pearls. A perfectly round and
heavy pearl may have double and treble the
value of one many times its size, while the
luster has considerable to do in creating
a high price. Slugs are used in cheap
jewelry, while rosebuds supply stickpins.

One of the most expert Parisian buyers
in Illinois purchases from $200,000 to
$400,000 annually. The Government is se-
curing data upon the mussel industry. Har-
vey Freland, of Bloomington, representing
the scientific division of the Bureau of
Fisheries, has spent the past year exploring
the beds of Illinois rivers, collecting speci-
mens, studying the formation of the beds,
the food supply and other conditions.

Qualities

in Pearl
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MOWS
NON-LEAKABLE

Moore's Non-Leakable has many advantages over the ordinary
fountain pen. You can carry it anywhere and in any position with
the absolute assurance that it will not leak. When the pen point is
pulled down into the barrel and the cap properly adjusted, the ink
becomes incased in an air-tight and ink-tight chamber, thus making
leakage utterly impossible. By this simple operation the pen point
rests in ink, and is all ready for instant usc without requiring the pre-
liminary shaking so common with fountain pens.

Moore's is the easiest of pens to fill. Simply unscrew the cep and it h ready to
fill, no joints to unscrew or parts to take off. Styles and sizes to suit all taates and
purses. $2.50, $3.50 and up. INSIST ON MOORE'S.
MOORE'S NON-LEAKABLE MIDGET-2 long. Just the pen for

Doctors. Can be carried conveniently in your lower vest pocket. Price $2.50.

;

AMERICAN FOUNTAIN PEN COMPANY, BOSTON, MASS.
ADAMS, CUSHING & FOSTER. Selling Agents

Monarch
Light Touch

11This exclusive fea-
ture ef the Monarch
Typewriter should
interest the business

man, because of its distinct commercial value to him ; it Means
Monarch operators are able to produce more work in a day.
To the operator, Monarch Light Touch means an even day's
work, and " No 3 o'clock Fatigue," owing to the fact that it is
so much easier to operate than any other typewriter.
We welcome the opportunity to demonstrate this and many
other Monarch advancements, and solicit correspondence from
those interested.

ILLUSTRATED LITERATURE SENT ON REQUEST

The Monarch is made in regular carriage and several wide
carriage models —all shown in our literature, which is

gladly sent to all who write for it

The Monarch Typewriter Company
716 CHESTNUT STREET : : PHILADELPHIA, PA.
Executive Offices: Monarch Typewriter Bldg., 300 Broadway, New York

BRANCHES and DEALERS THROUGHOUT THE WORLD

When writing to advertisers, kindly mention The Keystone

Write
for

this No. 6
Catalog

Get Our Dealers' Proposition

Everywhere people are calling for self-
filling fountain pens. The Conklin dem-
onstrated in your store will mean larger
fountain pen sales for you.

Y

Filling
Self-

Fountain Pen
will outsell the dropper-filler pen because of the convenience
of the "Crescent-Filler", found only on the Conklin, with
which pen can be filled instantly by a mere thumb pressure.
Nothing to take apart, no mussy dropper.

For eleven years the leader. Excels in filling, cleaning,
writing, attractiveness and durability. The new pump-fillers,
vacuum-fillers and score of make-shift self-fillers are but
poor substitutes.

Write to-day for catalog and dealers' proposition.

THE CONKLIN PEN MFG. CO., 89 Manhattan Bldg.. Toledo. Ohlo, U. S. A
NEW YORK SAN FRANCISCO DENVER WINNIPEG.

194 Broadway 579 Markel St. 700 .E & C Bldg. Man.

CATALOG

10.1.11.111

GORDON 4
MORRISON
WHOLESALE

JEWELERS AND
OPTICIANS
ESTAB. MO2

Chicago,

THE JEWELERS, WATCHMAKERS
and OPTICIANS will do well by

writing for our I 9 1 0 CATALOG,
MAILED FREE. It contains a full line
of WATCHES, DIAMONDS,
JEWELRY, OPTICAL GOODS,
WATCHMAKERS' and OPTICIANS'
TOOLS, MATERIALS and MA-
CHINERY of the best makes the
American and Foreign markets afford.
It will pay you to have our catalog.

Wholesale Jewelers and OpticiansGordon & Morrison, 199-201 E. Madison St., CHICAGO, ILL.

SOMETHING NEW
This elegant Glass Dome

Revolving Display Case given
FREE with an assortment of
$15.00 and up of the Wright
Celebrated Self-filling Fountain
Pen. Retail from $1.50 upwards.
Send for catalogue and price-list.
Every pen guaranteed to give
perfect satisfaction. Just the
line for the holidays. Order
" Wright " now.

WRIGHT PEN 2,1 Washington AvenueCO.•t ST. LOUIS, U.S.A.
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Akin to Stationery Stock

There are numbers of comparatively
little-known features which may be suc-

cessfully and profitably introduced in a sta-
tionery department, each contributing a
proportionate share to the general growth
of the business. As one example, you could

talk with some of your customers about

book plates. If you advise a customer to
have a book plate made, it should be digni-

fied in design, and if it can be made to mean
something characteristic of the man or that
which he may represent, the fact should not
be overlooked. Only heraldric or appro-
priate designs are permissible, either one of
which must possess dignity and originality,
though it would seem that dignity is most
desired. A book plate without dignity must
not be considered.

But book plates constitute
Invitations only one feature in this pos-
to Parties sible department of the sta-

tionery trade. For example,
there are invitations to autumn and winter
parties or gatherings of one sort or another.
These invitations ought to be engraved, but
where there can be no question about their
acceptability and where the person to whom
an invitation is sent is well known to the
party sending the invitation, a printed form
is permissible, but if possible to obtain en-
graved invitations of this character, the
printed forms should be eschewed.

The Easter season is a favorable op-
portunity to introduce something of this
sort. Here is a form which we have seen
used for this purpose:

Air. and Mrs. William Allen
Request the

Pleasure of your Company at
An Easter party, on Tuesday

Evening, April fifth,
at Eight O'clock

at
IIazelhurst Farm,

Oakwood

This was engraved in plain script, but
might very well have been printed.

Monograms for stamping
can be made plain or they
can be ornamented with

some appropriate decoration or symbol
which will add to their meaning. Heraldry
can be invoked, and in instances where the
customer is entitled to a coat of arms por-
tions or all the armorial bearings can be

Monograms
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appropriated for use in these combinations.
Ali mograms for die stamping might be

more important than they ever have been

tlRI undoubtedly they would be more im-

portant if stationers would exert themselves

to instruct customers in their use and even
suggest appropriate or attractive designs for

decorations.

It should be impressed upon possible
customers what monogram means. Not

three separate letters linked together' in
some unique way, but three letters so com-
bined that they cannot be separated without
injuring the design. That is a true mono-
gram, and if the engraver can add some-
thing to it suitable for the person or as a
decoration for the combination, he will add
much to the satisfactory development of the
design and will assist materially in creating
a new form of art.

Stationery stamped with these attrac-
tive dies, whatever they may be, will ac-
quire a fresh dignity and to that extent will
become increasingly attractive. The special
feature which interests the stationer is not
the heraldric form nor the working out of
an elaborate decorative design, but some-
thing which will please customers who buy
goods. When that is accomplished, the
stationer's work is done.

A Good Cash versus Credit Talk

Stewart Dawson & Co., a jewelry firm
of Sydney, Australia, are responsible for
the following talk on credit, which surely
is a convincer :

ON WHICH SIDE OF THE LINE DO YOU BUY?

Credit is a commodity, just the same
as goods—and a very expensive commodity.
A merchant who buys credit, as well as
goods, sells you his expensive commodity
of credit, goods and profit combined.

You, too, may buy credit, or you may
be paying cash at a credit-buying or credit-
giving establishment, but in either case you
are paying the credit high price. The point
is, if you can pay cash, do you prefer to
pay for these credits and for those losses
of non-payers, for that is what it means,
or just to buy the goods without these
extra charges attached ?. If you do, come
over the line!

Stewart Dawson & Co. manufacture
or buy from the actual makers jewelry,
precious stones, silverware and fine leather
goods for cash and sell them to you for
cash. If you buy at Stewart Dawson's
you will not have to pay inflated credit
prices, nor will you have to pay the bad
debts of others, but you will purchase at
prices Io per cent. to 20 per cent. lower
than at an average shop, whose business
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and selling prices are built up, nut un
foundation of value, bttt on credits and
losses thereon. Call at the Stewart Daw-
son show rooms, or write us, and realize
the revelation in price saving.

Another one of the advertisements of
this firm contains the following in reference
to repairs:

BRING YOUR REPAIRS

Our repair department turns out more
jobs probably than any other house and is
daily increasing its output. Anything,
from supplying a brooch pin up to repair-
ing a complicated watch or replating a tea
and coffee service, is undertaken and satis-
faction is assured. With a big stock of all
conceivable gems, we can supply missing
stones at nominal prices. We clean dia-
mond jewelry while you wait and if we
charge you at all it will be for the time
occupied only. If you have valuable old
jewelry, we can submit schemes for re-
modeling, together with estimate and cost.
Perhaps your spoons and forks or your
teapot would do with a fresh coat of silver.
If so, call or write for our replating price
list. What about refilling worn links of
your watch chain? We can do the job for
you promptly.

A Live Wire Sale

Boys dressed as telegraph messengers,
white poles bearing wires from place to
place about the store and the clicking of
numerous telegraph instruments were fea-
tures of a "live wire sale" that was con-
ducted recently by the store of Herman
Straus & Sons, of Louisville, Ky. The
idea of a gigantic telegraph office was car-
ried out in the windows, in the newspaper
advertising and throughout the store. Cus-
tomers were met at the door by a telegraph
messenger, who thrust into their hands
yellow envelopes containing imitation tele-
graph blanks with various messages. Here
is a sample:

"Alarm clocks—excellent make, war-
ranted for one year. Run twenty-four
hours. Sell regular at one dollar. During

live wire sale at sixty-nine cents."

All over the store were "operators"
busily transmitting and receiving messages,

which were distributed to customers by

boys in the regulation messenger uniform.

Poles fitted with insulators and strung with

wires were everywhere, and all sorts of

imitation electrical appliances common to a

telegraph office could be seen at every turn.

The many thousands of more than satisfied
watchmakers are the best proof of the superiority

of the Moseley Lathes. Get the genuine.—Adv.
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D. A. HART CO.
 Announcement 

TRADE-MAHK

(if C. H. EDEN CO. have sold out the department which
has been handling- their salesmen's lines, comprising their
higher-priced goods, to the D. A. Hart Co.

(1 The firm of D. A. Hart Co. have purchased the above
lines from the C. H. Eden Co., have added to them materially
and are showing a complete line of up-to-date jewelry novelties
for ladies' wear to be sold through the jobbing trade.

qi We have fitted up one of the largest and most complete
factories in Attleboro, equipped throughout with modern
appliances for turning out high-grade goods.

qi We are specializing on hat pins, sash pins and
pendants for neck chains. Our line of white stone hat
pins is the finest and most complete that has ever been
shown in this country, and our prices are attractive. 

111 We shall carry a full line of samples at our branch offices-37 Maiden Lane, New
York, and Heyworth Bldg., Chicago. The trade are invited to make use of these offices
when in vicinity.

if Mr. Lester Tallman is in charge at New York, and Mr. W. S. 'rompers at Chicago.

q Our representatives are now on the road. We invite a critical examination,of our
goods and our prices.

cD
TRA E MARK

D. A. HART CO., MANUFACTURING JEWELERS
ATTLEBORO, MASS.

NEW YORK OFFICE-37 MAIDEN LANE CHICAGO—HEYWORTH BUILDING

ADDRESS ALL CORRESPONDENCE TO ATTLEBORO
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Electron—A Metal Lighter than
Aluminum

According to Kosmos, a technical re-

view appearing at Pforzheim, the Gries-

heim-Electron works exhibited at the aero-

nautic exposition at Frankfort-on-the-Main

its novel patented alloy, the metal "elec-

tron," which is claimed to be much lighter

than aluminum and at the same time much

more durable.
The lightest metal employed for tech-

nical purposes up to the present time has

been aluminum and some alloys of alumi-

num, the strength and the durability of which

are, however, lower than those of the new

metal. The density of aluminum and its

alloys has been nearly 3, and they are about

twice as heavy as electron. The chemical

works of Griesheim-Electron has dis-

covered that magnesia is utilizable for

technical purposes. By the admixture of

magnesia, the price of which is compara-

tively low, with one or two metals, an alloy

is produced of a density of 1.75 to 2, pos-

sessing great solidity, strength and elas-

ticity and at the same time readily workable.

The color of these alloys resembles that of

silver, and they possess great sonorous

quality.
The new metal is said to behave very

well as regards change of temperature and

it responds to all technical requirements;

in the air it becomes covered with a coating

of protective oxide. As cast metal, it offers

a resistance up to 18 kilogrammes per

square millimeter and has, at the same time,

an extension capacity up to 5 per cent. By

the processes of condensation, such as com-

pression, rolling, etc., the physical proper-

ties of this metal, e. g., strength and elas-

ticity, can be materially improved without

its density being increased to any consider-

able extent. We may thus obtain a tensile

resistance up to 35 kilogrammes per square
millimeter, and an extension capacity as

high as 18 per cent.

By varying the quantity of metal in

the alloy and the method of using it, the

quantities of electron may be varied within

very wide limits. The uses of the metal

are therefore very numerous. It is particu-

larly desirable where the object is to obtain

extreme lightness and, at the same time,

great strength. The physical properties of

the metal electron are claimed to be superior

to those of aluminum; the proportionate
quantity necessary for technical purposes

is 6o per cent. or more, compared with the

weight of aluminum.
It is anticipated that electron will prove

exceedingly useful in the construction of
airships and automobiles, inasmuch as in
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most of its properties it is superior to alumi-

num and its alloys. In manufacturing the

same object, one would require at least 40

per cent. less of electron than of aluminum.

The "Zeppelin" airship requires 6000

kilogrammes of aluminum, which could be

replaced by 3500 kilogrammes of electron.

A large automobile contains, in its mechan-
ism, about 600 kilogrammes of aluminum,

which could be replaced, according to the
statements of the exhibitors, by 125 kilo-
grammes of electron.—Scientific American.

Gold Stolen From Coin

Secret service agents visited jewelry
and electroplating shops in the Maiden
Lane district, says the New York Sun,
seeking information of strippers who re-
move small quantities of gold or silver
from coins which are immersed for the
purpose in acid solvents. Inquiries were
also made as to several new kinds of coin
jewelry, including articles made of Lincoln
pennies, which are goldplated in the process
of manufacture.

When the electric power and the
strength of the acids are properly regulated
by strippers, according to the weight of
coin to be treated, the metal is "sweated"
off the surface of the coins so smoothly
that they are not changed in appearance.
The separated metal clings to a receiving
plate, from which it is readily collected,
and the strippers have no difficulty in selling
it for cash to legitimate jewelers, or even

to the Government. The coins are passed
into circulation at their face value.

Coins have also been stripped, it is sus-

pected, by using them for short intervals
in electroplating tanks, in which case the
metal is deposited at once on the object to
be plated. The plater in this way gets his
gold free, as the coins are passed into cir-
culation, as before.

Some of the coins that have been of-

fered for deposit at banks of late have the

designs brought out more sharply than is

natural. It is supposed that these coins

have been stripped and were left in the bath

uncommonly long.
One of the largest electroplaters said

that without doubt strippers can take more

than a dollar in value from a twenty-dollar

goldpiece without making any perceptible

change in the coin.

A special difficulty in getting evidence

against the stripper is that even if he be

caught with the coins in solution, nothing

is thereby. proved, as he can say that he

intends to use the coins instead of bullion

for plating and will not try to pass them as

money. There is no law against dissolving
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or melting coins, providing they are de-
stroyed as currency, and many jewelers are
in the habit of fusing gold coins instead of
going to the trouble of getting bullion for
the purpose.

It is supposed that temporary electro-
plating plants are put up by strippers in se-
cluded lofts, as little equipment is required.

The secret service men who inquired
there as to the uses of the goldplated pen-
nies offered no objection to such plating,
as the law relating to mutilation of coin
applies only to gold and silver coins, not
to pennies.

Burning Incandescent Lamps Too Long

Long life is not the only attribute of
a good lamp, and too many people make
the mistake of believing that one lamp is
more economical than another merely be-
cause it burns longer. At least two other
factors must be considered—maintenance
of candle power and cost of the current
consumed. The lamp which combines with
long life a uniform candle power and
minimum power consumption is the best
lamp and each of these factors should be
reckoned with in determining which is the
best and most economical lamp to use.

A lamp which has burned 800 hours
and not reduced much in candle power nor
increased much in power requirements has
done well enough and is usually at the
point where it would be economical to re-
place it with a new one, even though it will
still burn. Though this policy is expensive,
it would be more expensive, in most cases,
to burn the old lamps, as the cost of the
excess power consumed and the inferior
quality of light, because of reduced candle
power, would more than offset the cost of
new lamps. This argument does not apply
so forcibly where tenants are paying for
their light by meter, according to the
amount of current consumed, but where it
is being supplied at a flat rate or included
in the rent it is well worth looking into.
There is no sure way of telling just when
a lamp has reached the limit of its useful-
ness except by test.

New Aluminum Solder

A new aluminum solder has been pat-
ented by Louis Goppman, of Pittsburg, Pa.
It consists of the following:

Tin  49.05%
Lead  26.06%
Zinc  20.31%
Antimony  3.43%
Copper  1.10%

The above proportions are given as
stated in the patent, although they do not
add up to one hundred per cent. It would
appear that the mixture resulted from an
analysis of some material.



Rees, Dayton, Eastman and Hawthorn Streets

;;!.. •A,Y.-

We have reached " Perfection"

in manufacturing Artistic Jewelry

Fixtures, Show Cases, Wall Cases,

Tables, etc.

You can profit by our experience of

more than a "Ouarter of a Century"

and let us design your store or any

changes you contemplate making.

Above cut shows a corner in the Jewelry
Store of Wm. K. Sandberg Co.,

University Bldg., Chicago.
Write us to-day for our
new loose lea/el calalogue

Lockets Only

TRADE l27 MARK

INSIDE

ESTABLISHED

FIFTY-THREE

YEARS

Direct and
Effective
Advertising
with the

RECO
WHIRLER

9082. THE COLONIAL

Our Latest Creations ef Old Styles
Revived and Modernized are the
Correct Thing in Lockets. c_Ask
for the Numbers Just Out.

GOODS DISTRIBUTED THROUGH THE

JOBBING TRADE EXCLUSIVELY

Day or Evening

USED WITH OR

WITIIOUT CARI)

Revolving Electric Lamps produce iridescent circle of
light. Very catchy. Everybody looks. Costs lc.
per hour to operate. A high grade, portable window
display. Price reasonable.

OLIVER ROTO COMPANY
190 Fifth Avenue CHICAGO
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Annual Meeting Brotherhood of

Traveling Jewelers

The Brotherhood o f Traveling

Jewelers held its twentieth annual meeting

at the Astor House, New York, on the

afternoon of Saturday, January 8th. The

meeting was called to order by President

Harry Larter, who, after the report of the

last annual meeting had been read, ad-

dressed the meeting, in part, as follows.

President Larter's Address

Twenty years ago, this coming May, a small

group of traveling men met in a fellow traveler's

hotel room, in Chicago, and organized this

brotherhood. I feel sure that at that time none

who were instrumental in giving birth to this

organization had any idea that it would last so

long or grow so large.
It occurred to your president that it might be

a good idea to secure the presence, if possible, of

all the living charter members, together with the

ex-presidents, and have some of them tell just

how and when this organization was formed.

While I have received responses to the invitations

in nearly every instance, some of the gentlemen,

because of distance and also because of business

reasons, I regret to say, are unable to be present.

However, at this time., I wish to invite up front,

among the seats of the mighty, W. C. Parks, vice-

president and chairman of the executive com-

mittee in 1899; vice-president in two, tgot and

1902, and president in 1903 and 1904.

Since our organizing, through dues and as-

sessments, we have handled many thousands of

dollars, and from remarks that personally I have

heard, from time to time, we have been of ma-

terial, as well as brotherly, assistance to many a

man who was in the throes of trouble.

Since 189r, the Recording Angel has closed

the career of twenty-eight of our members and it

is my sad duty to record here the death of three

of our members during the year 19°9.

(President Larter here recalled inci-

dents in connection with the last sickness

and death of A. J. Sherrard, J. F. Townley

and Jack Goodwin, all of whom passed

over to the majority last year.)

During the year just passed your officers and

executive committee have given careful attention

to all requests for aid, advice or counsel, and in

a number of cases some were not members of our

organization, but fellow traveling men in need of

assistance. We have tried to be broad and

liberal in our views, and after careful investiga-

tion all matters brought to the attention of the

executive committee, if found worthy, assistance

was rendered.
In conclusion I wish to state that your officers

are only too willing to attend to any case that is

brought to their attention, and I can assure you

that all will receive very careful and intelligent

attention.

The treasurer's report proved very

satisfactory to the members of the brother-

hood, showing as it did a healthy financial

condition and a certainty of increased use-

fulness.
Next in order was the report of the

Executive Committee. In presenting this

report, the chairman, Matthias Stratton,

spoke in very laudable terms of the good
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work performed by the organization during

the past year and strongly advocated an

increase in the membership from 200 to

250, inasmuch as there was now a waiting

list containing about fifty names, all very

desirable candidates.

The election of officers was next in

order and S. B. Kent, as chairman of the

Nominating Committee, presented the fol-

lowing, all of whom were elected unani-

mously: President, Harry C. Larter ; vice-

president, William H. Gregory; secretary

and treasurer, A. L. Woodland; and as

members of the Executive Committee for

two years, Jack Townsend and Percy

Layman. The new officers briefly ex-

pressed their appreciation of the honor

conferred on them and all wished the or-

ganization another year of increased pros-

perity and usefulness.

The new Nominating Committee con-

sists of John W. Sherwood, chairman;

C. N. Perley, William Kaas and William

Huger.
The routine business of •the meeting

was followed by several informal addresses,

among those taking part being ex-Vice-

President and ex-Chairman Executive Coin-

mittee W. C. Parks and ex-President and

ex-Chairman of the Executive Committee

Stephen B. Kent.
The discussion of the matter of in-

creasing the membership showed that the

suggestion of the chairman of the Execu-

tive Committee appealed favorably to those

present and the question was referred to the

Executive Committee, with power to act.

A special meeting will be held on the

last Saturday in February to enable the

brotherhood to vote on an amendment to

the constitution to increase the membership

from 200 to 250.

Annual Meeting Traveling Jewelers'

Association

The annual meeting of the above or-

ganization was held on the afternoon Of

January 4th at the rooms of the Jewelers'

24-Karat Club, in the Silversmiths' Build-

ing, New York. President A. F. Carter

occupied the chair and called the meeting to

order. The reports of the officers were

presented and showed an increase both in

membership and finances during the year.

The thirteen additional members received

in 1909 make a total present membership

of 135. There was no change of officers

for the reason that at the last annual meet-

ing the president, secretary, treasurer and

board of directors were elected for a term

of two years.
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New Organization of Jewelry Travel-

ing Salesmen

On January loth a number of jewelry

traveling salesmen representing New York

houses whose territory is in the southern

States met, by pre-arrangement, at Cafe

Martin and formed a new organization, to

be known as the Southern Jewelry Trav

elers' Association. It would appear that the

salesmen who call on the southern trade

are better acquainted with one another than

those whose territory lies in other sections,

and it was on this account that the idea of

an organization suggested itself some time

ago during a:chance meeting of a number

of traveling men in New Orleans.

After an informal discussion of the

idea at the Cafe Martin on the occasion

mentioned, a meeting was organized, with

A. E. J. Winter as chairman and William

Kinscherf, Jr., as secretary. In addition

to those present, many others announced,

by letter and telegram, their intention to

join the organization.

After the meeting a banquet was

served, with Chairman Winter occupying
the place of honor at the head of the table.

The menu was quite pretentious and was

thoroughly enjoyed by the experienced epi-

cures who surrounded the tables. After the

banquet, the new organization was heartily

toasted and a number of the members who

have traveled for long periods in southern

territory were called upon for a few re-

marks. Chief among these was Morris

Lissatier, who was hailed as the dean of the

southern jewelry travelers, having called

on the trade in the southern territory for

thirty-eight years. He related many inter-

esting experiences of earlier times on the

road and the inconvenience incident to trav-

eling before present-day comforts had come

into existence.
Those present then proceeded to select

the officers for the ensuing year, the fol-

lowing being unanimously elected : Presi-

dent, A. E. J. Winter ; secretary and treas-

urer, William Kinscherf, Jr. Directors :

Louis Bernheim, Arthur Rosenberg, Chas.

Stiner, Edward Child, Joseph Finley and

Richard A. Hunken. To these latter falls

the duty of drafting a Constitution and By-

Laws, which will be submitted for the

ratification of the association. It is confi-

dently expected that the membership will

advance rapidly to the century mark, as

there are considerably more than too

jewelry salesmen in southern territory, all

of whom are eligible for membership, the

addition of which as members would greatly

strengthen the association.
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Our import lines for 1910 are now on the road and will be exhibited in all the large cities.
Our lines are the largest and the most original ever shown.
It would be to any live dealer's best interest to communicate with our New York office and
get in communication with our representative in your territory.

 COMPLETE LINES OF 
OPERA AND FIELD GLASSES
LORGNETTES of Every Description

in Large Variety
CIGARETTE CASES (in Solid Gold,

Gold Filled, Sterling, German Sil-
ver, Gun Metal and Leather)

GUN METAL NOVELTIES
NOVELTY JEWELRY
JET JEWELRY

GARNET AND CORAL JEWELRY
in Large Variety

MESH BAGS (Sterling and German
Silver, Gun Metal and Gilt. Very
extensive lines)

CHIME CLOCKS
DESK AND TRAVELING CLOCKS

in Large Variety

BRASS STATIONERY NOVELTIES
DESK SETS, ETC.
SMOKERS' ARTICLES
FANS
MARBLE STATUARY
ELECTRIC AND GAS LAMPS AND
ELECTROLIERS, ETC.

SOLE AGENTS: "La Vogue Binoculars," " La Vogue Opera Glasses, " La Vogue Lorgnettes"

THE
RECOGNIZED LEADERS

IN GOLD FILLED CHAINS

tested by time and wear—quickest to
sell, most profitable to handle, safest to
buy—proved by U. S. Assay to contain
more gold than any other make of like
grade—and stamped with quality and
trade-mark.

BASSETT CHAINS
New York Office
37 Maiden Lane

Minneapolis Office Factory mid Home Office
1116 Lumber Exchange Providence, R. I.

Chicago Office
510 Columbus Bldg.

February, 1910 THEE

PHILADELPHIA
LETTER

The business situation in this city continues

to be satisfactory. Post-holiday developments
proved quite as encouraging, comparatively speak-
ing, as the holiday season, a fair business activity
being maintained with every prospect of a brisk

spring trade. The outlook for the immense local

industries of the city, many of which are the

largest of their kind in the world, is exceedingly
bright for this year and the assured ,abundance

of employment will mean much for all lines of
business, but particularly the jewelry trade.

The Bailey, Banks & Biddle Co. has been

quite busy filling contracts for prize cups and

trophies, of which the firm makes a specialty.
Recent contracts included the cups for the Phila-

delphia Poultry Show and also the prizes for the

Boston Bull Terrior Show held in this city last

month.
Louis Sickles, of M. Sickles & Sons, jour-

neyed to Chicago last month to attend the meet-

ing held in that city of the National Association

of Wholesale Jewelers.

Joseph B. Bechtel & Co., 725 Sansom Street,

have made extensive improvements in their store,

comprising a new private office and other changes

which will facilitate the transaction of the grow-

ing business of this firm.

L. P. White, as President of the Philadelphia

Jewelers' Club, was a guest of honor last month

at the banquet of the Boston Jewelers' Club and

also at the banquet of the Jewelers' 24-Karat
Club of New York.

F. B. Wallen, Camden, N. J., recently pur-

chased the property which lie occupies and will

begin a complete renovation of the building as

soon as the weather becomes more favorable.

Mr. Wallen was recently appointed one of the

trustees of the Business Improvement Association

of Camden.

E. J. Berlet, of thd well-known jewelry firm

of Maxwell & Berlet, recently addressed the

American Institute of Banking on the subject

of gems.
J. E. Caldwell & Co. furnished the very

attractive cups offered as prizes at the Pet Stock
Association Show held last month at the First
Regiment Armory. This firm had on display in

their window last month a magnificent exhibit of

gold china which attracted much attention.

Robbers smashed the plate glass window of
Isaac Press & Son, 33 South Eighth Street, in

the early hours of a recent Sunday morning but

were fortunately frightened away before they

had an opportunity to accomplish their purpose.
Among the jewelers who visited the city last

month was T. J. Apryle, of Johnstown, Pa., who

called on his friends in the trade.

The traveling force of H. 0. Hurlburt &

Sons are now in their respective territories and

expect to make a new record during the present

year. George W. Hurlburt represents the firm

in western Pennsylvania, Ohio and Vest Vir-

ginia ; C. W. Leopold in Baltimore and the south-

ern States; R. S. Frain in New Jersey and north-

eastern Pennsylvania; G. E. Morrill in Delaware,

Maryland and the eastern shore of Virginia, and

M. Goldstein in this city and vicinity.

The Philadelphia Jewelers' Club, whose an-

1K EYSTONE

nual banquet is one of the last of the series of

the trade banquets usually held in large cities

the first of the year, expect this year not only

to, eclipse their own past records, but also to

outdo the great functions held this month in

New York, Boston and Chicago, and reported

elsewhere in this issue. Several members of the

local club attended one or other of these func-

tions and will, consequently, be in a position to

make comparisons and elaborate their plans ac-

cordingly. The annual banquets of this club

have now a national reputation and have more

than once been pronounced by noted public men

to be the finest of their kind which they ever

attended.

James Bingham, of this city, a jewelry manu-

facturer and designer of rare skill and genius,

died on January 7th, in his seventy-seventh year.

The deceased was. a native of Philadelphia and

began his career with the well-known firm of

J. E. Caldwell & Co. His aptitude and progress

were such that he was finally given charge of the

factory, which position lie held for a number of

years. Later lie was in the employ of Peter

[(rider, the silversmith, and still later he took

charge of the factory of T. G. Brown, Newark,

N. J. He'returned to Philadelphia to take charge

of the factory of W. H. Shaefer & Co., manufac-

turers of high-grade gold jewelry, to which busi-

ness he later succeeded. The deceased was noted

for his genius in designing and his skill in exe-

cuting pieces to special order. He was possessed

of refilled artistic taste and was also noted as a

scholar of unusual attainment. His many friends

heard with regret of his death, which was due to

a stroke of paralysis.

The annual convention of the Pennsylvania

Retail Jewelers' Association will be held in this

city in May and it is expected that the meeting

will be the largest assemblage of the jewelry

trade of the State ever brought together. An

elaborate programme will be prepared for the
occasion and unusual efforts will be made in the
meantime to increase the membership. The fol-
lowing circular was mailed at the first of the
year to the members of the association and the

officers request the earliest attention of their
brethren in the State to the recommendations
made therein :

GENTLEMEN :—Enclosed find statement for
dues. Would ask you to kindly send check for
same at once. Our association is for mutual
protection, with no paid officers except a small
salary to the secretary. Therefore, we cannot
take time to send bills or statements more than
once, so do not put this aside, expecting to attend
to it later. Scud to-day.

At our annual meeting last summer a com-
mittee was appointed to solicit subscriptions to a
fund to be used in prosecuting the work of our
association. Mr. Roberts announced subscriptions
of upward of $200 within a half hour of the
creation of the committee. If you have not al-
ready made yours, please send it to the chairman,
John M. Roberts, 435 Market Street, Pittsburg,
Pa., and proper credit will be given.

Our association has been of great service to
every jeweler of the State the past year and we
have plans for greater results the coming year.
We are now making arrangements for the con-
vention in Philadelphia during May. This work
is carried on by a few and we must have your
help and assistance to be successful. Make ar-
rangements to attend the convention in Philadel-
phia. It will be beneficial to your health and
business.

Our interests are mutual. It is just as im-
portant for you as for any of us that the abuses
of the retail jewelry trade be corrected. Since
our associations have become strong many things
detrimental to the trade have been corrected.
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Many jobbers who formerly sold retail have dis-
continued the practice. Some watch and jewelry
manufacturers are insisting on their goods being
marketed through the retail jeweler and, in many
instances, that the minimum prices must be main-
tained. This has all been brought about by
organization.

Many specific cases can be cited where abuses
have been brought to the attention of those re-
sponsible by our association and have been, in
most cases, corrected at once.

This will reach some retail jewelers who are
not yet members of our association. We believe,
honestly, you need the association as much as
it needs you. It has done much for you already,
whether you are a member or not, and we pro-
pose to continue until we have the great majority
of the retail jewelers of our State affiliated with
us in this necessary work. Be progressive and
send your name and $3.00 for membership. Send
for a copy of our Constitution and By-laws just
issued and a list of nearly 300 wide-awake
Pennsylvania retail jewelers who belong to our
association ; a lot of the most progressive, up-to-
date merchants in the world to-day.

Very truly yours,
IRA D. GARMAN,

C. S. WILEY, President.
Secretary.

The Ad Writer 
You will never make a great success of
business unless you advertise right. Have
your copy prepared by a man who knows
how. The Ad Writer is the best friend
you can ever have ; you can never pay
him what he is really worth to you and
you can never pay him for the great

good he does for your business.
—(January Keystone, page 11M

I know how to prepare copy—how to
help you advertise right.
I am writing business-bringing advertise-
ments — advertisements that really
increase sales—for jewelers and opticians
in half the States in the Union.

Here's a letter in evidence :

I am well pleased with the outcome of
the campaign and feel sure the volume
of business is greater than would have
been the case had I not used the news-
paper ads and the letters you prepared for
me. While others in the same line and in
other lines have been complaining that
their holiday business has fallen behind
other years, mine has gone considerably
beyond all previous years. I am con-
vinced that your follow-up system is the
one and that constant advertising will
bring profitable results. —Walter Cramer,
Jeweler and Optician, Clarinda, Iowa.

I will prepare you a three months'
advertising campaign — 4 newspaper

ads and 3 follow-up letters—for gtio.
I will furnish you a monthly service,
including Newspaper Ads, Window
Cards, Letters, Mailing Cards, Circulars
and other Follow-up Matter, for a very
moderate sum per month.
Isn't it worth while for you to get in
touch with me

Norman R. Williams
Specialist in Jewelry Store

Advertising

902 Marshall Field Building
Chicago
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Our import lines for 1910 are now on the road and will be exhibited in all the large cities.

Our lines are the largest and the most original ever shown.
It would be to any live dealer's best interest to communicate with our New York office and

get in communication with our representative in your territory.

 COMPLETE LINES OF 
OPERA AND FIELD GLASSES
LORGNETTES of Every Description

in Large Variety
CIGARETTE CASES (in Solid Gold,

Gold Filled, Sterling, German Sil-
ver, Gun Metal and Leather)

GUN METAL NOVELTIES
NOVELTY JEWELRY
JET JEWELRY

GARNET AND CORAL JEWELRY
in Large Variety

MESH BAGS (Sterling and German
Silver, Gun Metal and Gilt. Very
extensive lines)

CHIME CLOCKS
DESK AND TRAVELING CLOCKS

in Large Variety

BRASS STATIONERY NOVELTIES
DESK SETS, ETC.
SMOKERS' ARTICLES
FANS
MARBLE STATUARY
ELECTRIC AND GAS LAMPS AND
ELECTROLIERS, ETC.

SOLE AGENTS : "La Vogue Binoculars," "La Vogue Opera Glasses,"" La Vogue Lorgnettes"

New York Office
37 Maiden Lane

THE
RECOGNIZED LEADERS

IN GOLD FILLED CHAINS

tested by time and wear—quickest to
sell, most profitable to handle, safest to
buy—proved by U. S. Assay to contain
more gold than any other make of like
grade—and stamped with quality and
trade-mark.

BASSETT CHAINS
Minneapolis Office

1116 Lumber Exchange
Factory mid Home Office
Providence, R. I.

Chicago Office
510 Columbus Bldg.
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The business situation in this city continues

to be satisfactory. Post-holiday developments

proved quite as encouraging, comparatively speak-

ing, as the holiday season, a fair business activity

being maintained with every prospect of a brisk

spring trade. The outlook for the immense local

industries of the city, many of which are the

largest of their kind in the world, is exceedingly

bright for this year and the assured abundance

of employment will mean much for all lines of

business, but particularly the jewelry trade.

The Bailey, Banks & Biddle Co. has been

quite busy filling contracts for prize cups and

trophies, of which the firm makes a specialty.

Recent contracts included the cups for the Phila-

delphia Poultry Show and also the prizes for the

Boston Bull Terrior Show held in this city last

month.
Louis Sickles, of M. Sickles & Sons, jour-

neyed to Chicago last month to attend the meet-

ing held in that city of the National Association

of Wholesale Jewelers.

Joseph B. Bechtel & Co., 725 Sansom Street,

have made extensive improvements in their store,

comprising a new private office and other changes

which will facilitate the transaction of the grow-

ing business of this firm.

L. P. White, as President of the Philadelphia

Jewelers' Club, was a guest of honor last month

at the banquet of the Boston Jewelers' Club and

also at the banquet of the Jewelers' 24-Karat

Club of New York.

F. B. Wallen, Camden, N. J., recently pur-

chased the property which he occupies and will

begin a complete renovation of the building as

soon as the weather becomes more favorable.

Mr. Wallen was recently appointed one of the

trustees of the Business Improvement Association

of Camden.

E. J. Berlet, of the well-known jewelry firm

of Maxwell & Berkt, recently addressed the

American Institute of Banking on the subject

of gems.
J. E. Caldwell & Co. furnished the very

attractive cups offered as prizes at the Pet Stock

Association Show held last month at the First

Regiment Armory. This firm had on display in

their window last month a magnificent exhibit of

gold china which attracted much attention.

Robbers smashed the plate glass window of

Isaac Press & Son, 33 South Eighth Street, in

the early hours of a recent Sunday morning but

were fortunately frightened away before they

had an opportunity to accomplish their purpose..

Among the jewelers who visited the city last

month was T. J. Apryle, of Johnstown, Pa., who

called on his friends in the trade.

The traveling force of H. 0. Huriburt &
Sons are now in their respective territories and

expect to make a new record during the present

year. George W. Hurlburt represents the firm

in western Pennsylvania, Ohio and West Vir-

ginia ; C. W. Leopold in Baltimore and the south-

ern States ; R. S. Frain in New Jersey and north-

eastern Pennsylvania; G. E. Morrill in Delaware,

Maryland and the eastern shore of Virginia, and

M. Goldstein in this city and vicinity.

The Philadelphia Jewelers' Club, whose an-

nual banquet is one of the last of the series of

the trade banquets usually held in large cities

the first of the year, expect this year not only

to, eclipse their own past records, but also to

outdo the great functions held this month in

New York, Boston and Chicago, and reported

elsewhere in this issue. Several members of the

local club attended one or other of these func-

tions and will, consequently, be in a position to

make comparisons and elaborate their plans ac-

cordingly. The annual banquets of this club

have now a national reputation and have more

than once been pronounced by noted public men

to be the finest of their kind which they ever

attended.

James Bingham, of this city, a jewelry manu-

facturer and designer of rare skill and genius,

(lied on January 7th, in his seventy-seventh year.

The deceased was, a native of Philadelphia and

began his career with the well-known firm of

J. E. Caldwell & Co. His aptitude and progress

were such that he was finally given charge of the

factory, which position he held for a number of

years. Later he was in the employ of Peter

[(rider, the silversmith, and still later he took

charge of the factory of T. G. Brown, Newark,

N. J. He returned to Philadelphia to take charge

of the factory of W. H. Shaefer & Co., manufac-

turers of high-grade gold jewelry, to which busi-

ness he later succeeded. The deceased was noted

for his genius in designing and his skill in exe-

cuting pieces to special order. He was possessed

of refined artistic taste and was also noted as a

scholar of unusual attainment. His many friends

heard with regret of his death, which was due to

a stroke of paralysis.

The annual convention of the Pennsylvania

Retail Jewelers' Association will be held in this

city in May and it is expected that the meeting

will be the largest assemblage of the jewelry

trade of the State ever brought together. An

elaborate programme will be prepared for the

occasion and unusual efforts will be made in the

meantime to increase the membership. The fol-

lowing circular was mailed at the first of the

year to the members of the association and the

officers request the earliest attention of their

brethren in the State to the recommendations

made therein:

GENTLEMEN :—Enclosed find statement for
dues. Would ask you to kindly send check for
same at once. Our association is for mutual
protection, with no paid officers except a small
salary to the secretary. Therefore, we cannot
take time to send bills or statements more than
once, so do not put this aside, expecting to attend
to it later. Send to-day.

At our annual meeting last summer a com-
mittee was appointed to solicit subscriptions to a
fund to be used in prosecuting the work of our
association. Mr. Roberts announced subscriptions
of upward of $200 within a half hour of the
creation of the committee. If you have not al-
ready made yours, please send it to the chairman,
John M. Roberts, 435 Market Street, Pittsburg,
Pa., and proper credit will be given.

Our association has been of great service to
every jeweler of the State the past year and we
have plans for greater results the coming year.
We are now making arrangements for the con-
vention in Philadelphia during May. This work
is carried on by a few and we must have your
help and assistance to be successful. Make ar-
rangements to attend the convention in Philadel-
phia. It will be beneficial to your health and
business.

Our interests are mutual. It is just as im-
portant for you as for any of us that the abuses
of the retail jewelry trade be corrected. Since
our associations have become strong many things
detrimental to the trade have been corrected.
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Many jobbers who formerly sold retail have dis-
continued the practice. Some watch and jewelry
manufacturers are insisting on their goods being
marketed through the retail jeweler and, in many
instances, that the minimum prices must be main-
tained. This has all been brought about by
organization.

Many specific cases can be cited where abuses
have been brought to the attention of those re-
sponsible by our association and have been, in
most cases, corrected at once.

This will reach some retail jewelers who are
not yet members of our association. We believe,
honestly, you need the association as much as
it needs you. It has done much for you already,
whether you are a member or not, and we pro-
pose to continue until we have the great majority
of the retail jewelers of our State affiliated with
us in this necessary work. Be progressive and
send your name and $3.00 for membership. Send
for a copy of our Constitution and By-laws just
issued and a list of nearly 300 wide-awake
Pennsylvania retail jewelers who belong to our
association ; a lot of the most progressive, up-to-
date merchants in the world to-day.

Very truly yours,
IRA D. GARMAN,

President.C. S. WmEv,
Secretary.

The Ad Writer
You will never make a great success of
business unless you advertise right. Have

your copy prepared by a man who knows

how. The Ad Writer is the best friend

you can ever have ; you can never pay

him what he is really worth to you and

you can never pay him for the great

good he does for your business.
—(January Keystone, page 113)

I know how to prepare copy—how to

help you advertise right.
I am writing business-bringing advertise-

ments— advertisements that really

increase sales—for jewelers and opticians

in half the States in the Union.

Here's a letter in evidence :

I am well pleased with the outcome of
the campaign and feel sure the volume

of business is greater than would have
been the case had I not used the news-
paper ads and the letters you prepared for
me. While others in the same line and in

other lines have been complaining that

their holiday business has fallen behind
other years, mine has gone considerably

beyond all previous years. I am con-
vinced that your follow-up system is the

one and that constant advertising will
bring profitable results.—Walter Cramer,
Jeweler and Optician, Clarinda, Iowa.

I will prepare you a three months'

advertising campaign — 24 newspaper
ads and 3 follow-up letters—for $1o.

I will furnish you a monthly service,

including Newspaper Ads, Window

Cards, Letters, Mailing Cards, Circulars

and other Follow-up Matter, for a very
moderate sum per month.
Isn't it worth while for you to get in

touch with me?

Norman R. Williams
Specialist in Jewelry Store

Advertising

902 Marshall Field Building
Chicago



290

FAVEMAa "DOLORIE" MONOGRAMS
(PATENTED)

GOLD OR SILVER PLATED BAG
MONOGRAMS, BELT BUCKLES,
AND GOLD FILLED FOBS

RETAIL AT 
!ki.00

BIG MONEY IN IT FOR YOU Iihr

ALL ORDERS SHIPPED THE DAY RECEIVED

WESTERN ORDERS FILLED BY OUR CHICAGO BRANCH

SEND FOR FULL PARTICULARS OF OUR SPECIAL
OFFER TO JEWELERS OF WINDOW OR SHOW CA E
DISPLAY. WRITE TO-DAY; WRITE TO BOSTON

JOHN L. DESLAURIES, MFG. JEWELER
43 WINTER ST., BOSTON, MASS., U.S.A.

No. 638 35 cents

01111151111101111111111111111111111111

No. 622

NI, 669 cont,

No. 809 35 cents

Established I 889 21st Successful Year

The Jewelers
School of Engraving

First Exclusive Engraving School

Original and Most Practical Course

No. 671 35 t I, No.1;51 25 ceids

Advertising Cuts
For Jewelers

We have had specially prepared
for the jewelry trade a great num-
ber of appropriate illustrations for
use in newspaper advertisements,
circulars, stationery, etc., and are
furnishing same at a nominal cost.
A few samples, with prices, are
here shown.

Sheets showing the complete
collection—all sizes and kinds—
with prices, will be sent on request.
Order by the numbers under the

illustrations. Money must accom-
pany the order.

The Keystone Publishing Co.
809-811-813 N. 19th St., PHILADELPHIA, PA.

CO DV R I GHTED DV RICHARD 0. KAN DLIER 1909

NOTICE
We furnish practical Engraving Tools, fitted and sharpened ready

for use.
We arrange splendid private courses in Watchmaking and in Optics

in connection with our Engraving Course.
We do Trade Engraving.
We sketch MONOGRAMS, 25 cents and up.
We make special designs for Jewelry, Clara Pins and Medals.
We furnish good positions to all who so desire.

Write for New Catalogue

CORRESPONDENCE SOLICITED

Suite 1 104 Heywohh Building, CHICAGO

RICHARD 0. KANDLER, President

February, 1910 E

NVENTIONS

KEYSTOINE

[The illustration and description of new goods and inventions as hereunder is a
permanent feature of THE KEYSTONE; our twofold object being to keep the jeweler
and optician thoroughly posted on the very latest and most salable goods, and the
workman at the bench equally well posted on the newest inventions and improvements
in tools and appliances.]

Beautiful "Antique Egyptian" Flatware Pattern

It is remarkable that the latest tendency 10 artistic taste is in the direc-
tion of a revival of the earliest art on record, the Egyptian. This tendency,
though anomalous, reflects the culture and taste of our time, as it would
probably be impossible to excel the extreme beauty and refinement of the
early Egyptian ideas of art. No better illustration of the adaptability of
the Egyptian art idea to metal work could be afforded than in the beautiful

pattern of flatware shown in the accompanying illustration. This pattern
is known as the "Antique Egyptian" and was designed expressly for the
Cafe De L'Opera, New York, which is intended to be the most exclusive
and elaborately fitted restaurant in the world. The design is the work of
the E. H. H. Smith Silver Co., Bridgeport, Conn., which company furnished
the large order for flatware for this great cafe. This company has been
very successful in securing contracts for special designs for high-class
hotels, restaurants, etc., and the beautiful pattern here shown offers a very
satisfactory explanation of their success.

New Pattern in Sterling Flatware
The latest addition to the new patterns of sterling flatware is prettily

named the "Monticello" and is the product of Rogers, Lunt & Bowlen Co.,
Greenfield, Mass. The new pattern is not only striking, but very dis-
tinctive in design, presenting a marked difference from the other patterns
recently placed on the market. This design evidences fine artistic taste
on the part of the designer and an accurate comprehension of what was
most beautiful in the colonial idea. Graceful in outline and a happy
medium between the severely simple and the highly decorative, it will
appeal very strongly to those of refined taste, for whom it is intended.
The design is of a thoroughly permanent character, as becomes a sterling
pattern, and its appearance on the market will be another serviceable and
seasonable tonic to the flatware trade among jewelers of class. The
pattern is now ready in complete lines and will doubtless be an attractive
feature of the new spring displays. It is worth remembering, in con-
nection with the selection of spring stock, that silver has recaptured its
former leadership in popularity with the public. This was well evidenced
during the holidays in the large sales of silverware of all kinds and also
ill the large proportion of sterling goods. There is every reason to
believe that spring trade will be characterized by similar popular preference
for silver.

New Pattern in Cut Glass
A new pattern which has made a

welcome appearance in the cut glass
field is a remarkably attractive floral
design, entitled the "Carnation" and is
the product of The Herbeck-Demer
Co., Inc., Honesdale, Pa. No other of
Nature's beauties has afforded the de-
signer so much inspiration as the
plants and flowers and the application
of floral designs to cut glass will ap-
peal very favorably to both the trade
and the public. Many have, from time
Ii) time, considered the possibilities of
combining such cuttings as best show
the brilliancy of this beautiful material
with artistic designs copied from Na-
ture. The possibilities have been
recognized but there seems to have
been hesitancy in taking up the inno-
vation. Our illustration shows such a
combination in which the composite
idea has been very successfully

achieved. At this season there is much trade inquiry for novelties in
goods and patterns and the floral design in cut glass will fill at least one
of the trade needs. The pattern will be a pleasing addition to the new
spring stocks.

A New Watch Repair Tag
A device in the shape of a new watch repair tag, which will save con-

siderable time and trouble, has been placed on the market by the Dennison
Mfg. Co. The ingenious feature of this tag is a patent slot large enough
to slip the knotted string through, with a smaller hole above not large

enough for the knot to escape. The device obviates the slow processes of
attaching the old tags, which were very often both insecure and incon-
venient. The new tag hangs just as the jeweler wishes it, while the card
and string are strong and the printing clear and perfect. In this age of
system iii the repair department the trade will be interested in this new
convenience.

New Sand-blasting Machine for Satin Finishing

The increasing popularity of satin finish in manufactures of jewelry
and novelties of all kinds makes very opportune the new sand-blast machine
for this purpose manufactured by Leiman Bros., Newark, N. J. In this
machine, which has several advantages peculiar to
itself, special attention has been given to the system
of piping employed. About a pail of ordinary sea
sand or other abrasive material is turned into the
machine and drops to the bottom. Then the blast
of air is turned on and begins to flow down into the
stand, stirring it into a whirlwind. When the sand has
been stirred up, another pipe begins to suck this
loosened sand, drawing it up to the nozzle, where

the main volume of air strikes it, projecting
it upon the work with great force. After
the sand strikes the work it drops again to
to bottom of the machine, when it is ready
to be drawn back through the same pipes
over and over again.

Formerly when small pieces of work
dropped into the machine it was necessary to dis-
connect the piping, thereby losing time. With this
improved sand-blast machine a screen is placed
across the interior of it to catch anything that
may be dropped. Again, a small door has been placed on the bottom,
which is easily opened, and thereby the recovery of the lost article is
accomplished.

The glass at the top and sides of the machine admits light, so that the
progress of the work may be easily followed. Those interested in such
machines will find it to their advantage to obtain complete particulars from
the manufacturers.

A Scientist's Forecast
Although Mr. Edison is somewhat of a scientific recluse, he occasion-

ally emerges from his laboratory long enough to say something, and it is
usually worth listening to. He has been looking into the future lately
and he sees, a few generations ahead, some wonderful inventions and
discoveries that are going to make life easier and happier. He foresees
economical devices for saving much of the 8o per cent. of fuel energy
that is now wasted in coal consumption ; the widespread utilization of
waterfalls and tides as power generators ; the use of sun engines as
heat and energy producers, and even the harnessing of the earth's interior
fires, as they issue through artesian wells, geysers and steaming volcanoes,
to become agents in the world's work. Turning to food, he says there
is nothing better in sight than good, honest, nourishing farm products.
Chemical or artificial foods cannot compare with Nature's food. In a
couple of centuries automatic machinery and advanced farming will pro-
duce food so abundantly that the workingman's table in 2100 A. D. will
be as varied and appetizing as that of the Astors and Vanderbilts to-day.
All of which is very comforting and encouraging. But the Menlo Park
philosopher drops in a wise word edgewise at this point when he warns
society to stop whisky drinking, "which is like throwing sand on the
bearings of a steam engine," which observation will strike most people
as being worth more than a bushel of scientific speculations dealing with
conditions 200 years ahead.

Chili's Change of Time
Chili is the latest country to revise her calendar, though only to the

extent of putting the hands of the clock seventeen minutes back. The
alteration was accomplished with the coming of the New Year, when the
gun announcing the fact was fired at 12.17 A. M. (local time), and the
moment was officially chronicled as midnight. History records riots in
this country, ignorant people supposing that when the calendar was
changed they were being robbed of some days of their life. Chilians,
however, were enabled to live (by the clock) seventeen precious minutes
twice over. The raison detre of the change was to bring the official
Chilian time exactly four hours behind Greenwich time. Chili has thus
brought herself into line with the other countries which have already
adopted Greenwich as their standard, in conformity with the movement
which has been in progress for the last fifteen or twenty years. India
was the last to adopt Greenwich time, the system coming into force in
July, 1905. In former times different countries had their own observa-
tories and calculated their own time independently of each other, but
with the improved methods of communication of later years it became
absolutely necessary to standardize the time for the better working of
international systems of communication. It was the same in England
before the introduction of railways, each town had its own local time,
but when connected by railways it was essential to have the system
regulated from Greenwich.

Accuracy and rapidity are both necessary to make repair work
profitable, and they are secured by the use of Moseley Lathes. Get the
genuine.—Adv.
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The new year found very favorable condi-
tions in the jewelry manufacturing industry in
this section. The prospects are unusually bright
for an indefinite period of activity and prepara-
tions are being made accordingly. The improved
situation is impressively shown in the annual
report of the chief factory inspector Of Rhode
Island, which gives the gratifying information
that 15,000 more persons are at work in the manu-
facturing establishments of Rhode Island at the
present time than were employed one year ago.
The total number of employees in the manufac-
turing jewelry and silversmith industry in the
State of Rhode Island is given as 13,673. The
Providence manufacturers are now planning how
they can best comply with the new 56-hour law
which became operative January 1st, with least
detriment to the satisfactory operation of their
plants. The new law prohibits the employment of
women and children for more than fifty-six hours
in a week.

James W. Henry, of J. W. Henry & Co„
manufacturing jewelers of Providence, died early
last month. The deceased was one of the oldest
members of the trade in this city. In 1859 he
entered the employ of John T. Mauran & Co.
to learn his trade, but soon became a soldier in
the Civil War, receiving an honorable discharge
in 1863, when he returned to his trade. In 187t
he started in the manufacturing jewelry business
On his own account.

The midwinter banquet of the New England
Manufacturing Jewelers' and Silversmiths' Asso-
ciation will be honored this year by the presence
of President Taft; also of Senators Nelson W.
Aldrich and George Peabody Wetmore. The
banquet will be held in March on such a date
as will make it convenient for the President to
attend.

The many friends of Thomas Rush, of the
lirm of Doran, Bagnall & Company, North Attle-
boro, Mass., were grieved to learn of his death
some weeks ago. Mr. Rush was taken with a
sudden illness and was rushed to the Rhode
Island Hospital, in Providence, and while his
condition was considered serious, it was not be-
lieved to be dangerous. The deceased was a resi-
dent of North Attleboro nearly all his life. He
was a jeweler during his early days and recently
became a member of Doran, Bagnall & Company.
He was a member of North Attleboro Lodge of
the Benevolent and Protective Order of Elks,
Thomas P. McDonough Council of Knights of
Columbus and the Holy Name Society. He is
survived by his wife.

Col. S. 0. Bigney, of Attleboro, was a
prominent guest at the banquet of the Jewelers'
24-Karat Club, held at Hotel Astor, New York,
On January 20th.

D. A. Hart, formerly of C. H. Eden Com-
pany, has taken over the higher-priced lines of
this company and has started in business in the
Bates & Bacon Building, under the firm name of
D. A. Hart Company, at Attleboro. He has asso-
ciated with him D. W. Phelan, formerly with
C. H. Eden Company. A most complete factory
has been fitted up and equipped throughout with
modern appliances for turning out high-grade
goods. In addition to the C. H. Eden specialties,
he has added materially to the line and is showing
a complete array of up-to-date jewelry novelties
for ladies' wear, specializing on hat pins, sash
pins, pendants for neck chains and bracelets, as
v el I as a full line of white stone goods. Lester

. Tallman is in charge at New York and W. S.
Tompers at Chicago.

The S. O. Bigney Company, at Attleboro, is
working nights in order to keep up with the de-
mand for the goods produced by that company.

W. A. Cook, treasurer arid general salesman
of Fontneau & Cook Company, Attleboro, is
making a trip through the West, as far as the
Pacific Coast, calling on his trade and showing
new designs for 1910. He will return to Attle-
boro sonic time in April.

Dr. Hale, of the Estate of 0. M. Draper,
North Attleboro, was in Boston last month on
business.

Attleboro manufacturing jewelers have de-
cided to appeal to the Legislature for an amend-
ment to the new law. Under the strict interpre-
tation of the law, given out by Attorney-General
Malone, of Massachusetts, the jewelers cannot
take advantage of the "season clause," which
would allow more than fifty-six hours a week,
provided they did not average more during the
year. • The jewelers have appointed a committee,
consisting of S. 0. Bigney, Edward A. Sweeney,
George A. Sweeney, Samuel M. Holman, Hiram
A. Packard and Francis R. Kingsbury, to con-
sider the question. The jewelers favor an amend-
ment which provides that any firm which closes
its factory for two consecutive weeks during the
year shall be construed as coming under the
"season" clause. Representative Samuel M. Hol-
man will take care of the matter for the jewelers.

The office of James C. Doran & Sons, 150
Chestnut Street, Providence, is undergoing corn-
plete renovation and, when finished, will be one
of the finest in this city. Up-to-date electrical
attachments are being put in, which will afford
better lighting arrangements when finished.

Fifty employees of the Metal Products Com-
pany, on Thurber's Avenue, Providence, quit work
last month, owing to a .dissatisfaction over a
wage adjustment. Superintendent Charles Bond,
who took charge of the factory four months ago,
reported that the new wage adjustment was put
in operation because it was an absolute necessity.
Under the former regime it was customary for
the operators, who do piece work, to put prac-
tically their own price on what they did. The
result was that many of them were overpaid,
while others were underpaid. There was no uni-
formity of price and consequently conditions
existed that were fair neither to the company nor
to the employees. A new schedule, that was made
as uniform as could be and intended to put a
stop to loafing and at the same time put a
premium on good, honest effort, was posted.
There was no demonstration and the strikers did
not hang around the factory after they had de-
parted. All of them were non-union help and it
is as none will be taken back.

The jewelry manufacturers and business men
of North Attleboro have sent a petition to their
Congressman, John V. Weeks, acknowledging his
efforts toward securing a $60,00o post-office
building, and pledging the hearty co-operation of
the townspeople.

Many of the Providence daily papers this past
month have contained advertisements for help
from jewelry manufacturers, indicating an up-
ward trend in business and a very promising out-
look for the coming season.

George W. Dover, of George Dover Jewelry
Company, 710 Eddy Street, Providence, was ac-
corded a great honor last month. He was installed
as dictator of the Loyal Order of Moose, Lodge
193, in Providence, R. I. H. M. Benson, of that
company, was made treasurer of the order.

The Kinney Co., 14 Blount Street, Provi-
dence, are busy preparing for the class-pin season,
which is close at hand. Some very new and novel
designs are being shown, especially on the order
of Egyptian designs, which are very popular this
year.

F. W. Hall, New York representative of
Irons & Russell Co., 95 Chestnut Street, Provi-
dence, made a visit to the factory last month for
the purpose of a conference. Mr. Hall has just
returned from a western trip, where he found
business in excellent condition.

It is reported in Attleboro that Sidney 0.
Bigney is slated for Lieutenant-Governor of Mas-
sachusetts in 1911.

The A. C. Saunders refinery, at North Attle-
boro, was badly damaged by fire in January, en-
tailing a loss of approximately $5o0o. The blaze,
which started in an unknown manner, was found
to have originated in a corner near a barrel of
sweepings.

A New York office, at 9-11-13 Maiden Lane,
has been opened by Joseph W. Heller, 129 Eddy
Street, Providence, R. I.

John Hoagland, western representative for
F. T. Pearce Company, 85 Sprague Street, Provi-
dence, suddenly passed away last month. The
deceased had been ill for ten days, but it was not
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thought to be of a serious nature. Mr. Hoagland
had been with F. T. Pearce Company for over
nine years and had been allied with the jewelry
business prior to that for a good many years. He
leaves a widow and three daughters.

Page & Baker Mfg. Co., North Attleboro,
opened, on January 1st, a Chicago office in the
Heyworth Building, 42 Madison Street.

Annual Meeting of the Manufacturing
Jewelers' Board of Trade

The annual meeting of the Manufacturing
Jewelers' Board of Trade was held in the rooms
of the association, Providence, on January 22d.
President Budlong occupied the chair, while
Horace N. Heck acted as secretary in the absence
of M. W. Morton. The first business was the
presentation of the secretary's report, which re-
viewed the work of the association for the past
year. The following brief summary of the report
shows a material increase in the work of the
association, as well as in its membership:

Inquiries received, 9250; reports answered on
clay of receipt, 5533; reports written, 5637; reports
issued, 58,666; trade reports taken, 1833; state-
ments requested, 3109.

Number of failure claims received, 1502;
number of collections received, 1773; total, 3275.

Amount of claims, failure docket, $408,839;
amount of claims, collection docket, $171,962;
total, $580,801.

Number of failures handled, 192.
Number of members last report, 201 ; number

admitted during the year, 64; resigned, '0; out of
business, 2 ; dropped, 3; present membership, 250.

The directors named by the nominating com-
mittee were unanimously elected, as follows:

Robert E. Budlong, of S. K. Merrill Co.; Wil-
liam P. Chapin, of the Chapin & Hollister Co.;
Everett L. Spencer, of the E. L. Spencer Co.;
Edward B. Hough, of the Wight & Hough Co.;
Alfred K. Potter, of the E. A. Potter Co.;
Le Favour H. Bosworth, of the Potter & Buffin-
ton Co.; George H. Holmes, of the George H.
Holmes Co.; Fred. D. Carr, of the Ostby &
Barton Co.; Harry Wolcott, of the Wolcott Mfg.
Co.; William T. Chase, of the C. H. Cooke Co.;
Charles A. Russell, of the Irons & Russell Co..
and Horace W. Steere, of Arnold & Steere, all of
Providence.

Herbert C. Bliss, of the Bliss Bros Co.; Clel-
lan J. McClatchey, of the Horton, Angell Co.;
Harold E. Sweet, of the R. F. Simmons Co.;
Edward L. Gowen, of the Standard Button Co.,
and Maurice J. Baer, of the Attleboro Mfg. Co.,
all of Attleboro, Mass.

George A. Whiting, of Staurtevant &
Whiting; G. Herbert French, of the W. & S.
Blackinton Co.; Ira Barrows, of the H. F. Bar-
rows Co., all of North Attleboro.

Woodbury Melcher, of Scofield, Melcher &
Scofield, Plainville, Mass.; Fred. E. Sturdy, of
J. F. Sturdy's Sons Co., Attleboro Falls, Mass.;
John W. Pickering, of the Pickering, Metcalf Co.,
Leominster, Mass.; Henry Untermeyer, of Charles
Keller & Co., New York.

The report of- the special fund trustees
showed the reserve to be very satisfactory. The
trustees of the fund, as elected, are as follows:
Dutee Wilcox, of D. Wilcox & Co.; William P.
Chapin, of the Chapin & Hollister Co., and Wil-
liam H. Waite, of the Waite-Thresher Co., all
of Providence.

Later in the day the new board of directors
held a meeting for the purpose of electing officers.
As R. E. Budlong stated that he could not pos-
sibly be a candidate for re-election, owing to his
pressing business duties, Fred. D. Carr, secretary
of the Ostby & Barton Co., of Providence, was
elected president, and the other officers are as
follows; First vice-president, Charles A. Rus-
sell, Providence; second vice-president, Herbert
C. Bliss, Attleboro; secretary and treasurer,
Marcus W. Morton; manager, Horace M. Peck:
Executive Committee, Fred. D. Carr, Providence;
Everett L.• Spencer, Providence, and Alfred K.
Potter, Providence; Auditing Committee, Clellan
J. McClatchey, Attleboro; Le Favour H. Bos-
worth, Providence, and Edward B. Hough
Providence.
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J. G. McKay has reopened business at his
old stand, Selma, Ala., after spending a year in
California.

A. R. Katz, of A. R. Katz
New York, sailed on the Kaiser
January 4th.

E. H. Miller, Albany, N. Y.
son into partnership and the firm
be known as E. H. Miller & Son.

F. P. Seymour, advertising manager for the
L. E. Waterman Co., New York, has been taking
a month's vacation, which Ile spent in Florida.

The Wands Art Co., of Chicago, dealers in
fine hand-painted china, will be represented in the
State of Indiana this year by Dr. C. L. Morris, of
Marion, hid.

& Leudan Co.,
Wilhelm II on

, has taken his
will henceforth

The "Get Together"
Club, consisting of the
members of the traveling
force and heads- of depart-
ments of Benj. Allen &
Co., of Chicago, were the
guests of their employers at
a banquet given in the Con-
gress Annex, in that city,
On the night of January
20111. It was an elaborate
and most enjoyable affair
and was attended by twenty-
seven travelers and heads
of departments. This is an
annual function with Benj.
Allen & Co. and this was
the fifth banquet given by
them.

T he engagement of
Miss Harriet May Hertz to
Anthony Ed Seyl, proprie-
tor of the Chicago Watch
Tool Co., Chicago, has been

• announced. Miss Hertz is
a daughter of Internal
Revenue Collector Henry L.
Hertz, of that city, and is
well known in North Side
social circles. She is a
talented musician, having
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W. Roslington, who represented Moore &
Son, of Newark, N. J., in the New England
States, has resigned, and will have charge of the
same territory for the Benedict Mfg. Co., Syra-
cuse, N. Y. He expects to leave on his spring
trip in a few days. •

F. F. Bowen, Chicago, Ill., has opened a re-
pair shop for trade and general work at 6438
Woodlawn Avenue, that city. Mr. Bowen will
also make a specialty of art craft utensils and
jewelry from patterns in original designs. His
business will be wholesale and retail.

Ketcham & McDougall, 15-17-19 Maiden
Lane, New York, have just issued a small but
very complete catalogue of their two specialties,
the Automatic eyeglass and pencil holder and
their full line of gold and silver thimbles. It is
illustrated throughout and has a complete price
list attached.

The partnership existing between George H.
and William E. Cross, trading as the Cross Opti-
cal and Jewelry Company, Chester, Pa., has been
dissolved by mutual consent. The business will
be continued, as usual, at the old stand by William
E. Cross, who assumes all obligations.
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The Shepard Manufactvring Company, 364
Franklin Street, Melrose Highlands, Mass., have
just finished repainting and redecorating the in-
terior of their factory. During this renovation,
lasting sonic three weeks, the factory was closed
clown.

Gussie Rebenstein, wife of Lazarus Ruben-
stein, a retired jeweler of Schenectady, N. Y., and
sister-in law of Levi W. Rubenstein, the well-
known Maiden Lane jobber, of New York City,
died at her home in Schenectady on December .
i5th of Bright's disease, at the age of 36. She is
survived only by her husband, who has the
sympathy of his many friends in the jewelry trade.

Quite a misleading typographical error was
made in the last two lines of the advertisement
of John A. Poltock, material dealer, 79 Nassau
Street, New York, in the last issue of THE
KEYSTONE. The word "allowing" should have
been "alluring," which quite changes the sense
of Mr. Poltock's motto. He allows all discounts
on his goods where discounts can be. legitimately
allowed, but does not give "alluring" discounts
on some lines or first orders, expecting to make
up the difference on other lines or subsequent
orders. Mr. Poltock's motto, properly expressed,

is, "Not alluring discounts,
but quick and accurate serv-
ice with high-grade goods."

Beginning January t,
two, the Conklin Pen Mfg.
Co., Toledo, Ohio, put their
own representatives in the
eastern field, their arrange-
ments with Thompson-
Smith Co., New York, as
eastern sales agents having
been discontinued. Here-
after Conklin's self-filling
fountain pen will be sold in
the East only through rep-
resentatives direct from the
factory. J. F. Grube will
handle New York City and
Philadelphia, with adjacent
territory and State of New
Jersey; J. S. Briggs, New
England States; R. 0.
Weisel, central New York
and central Pennsylvania;
J. M. Wilson, western
Pennsylvania and western
Niaryland; L. W. Wolf--
slayer, Delaware, eastern
Alaryland, District of Co-
lumbia trid other southern
territory. The Conklin Pen
Mfg. Co. take this oppor-
tunity to thank eastern cus-
tomers for past business
and to assure the eastern
trade in general that they

are in position to serve them in the very best pos-
sible manner under the new arrangement.

William F. Nye, of New Bedford, Mass.,
who has been making watch oil for the jewelry
field for the past forty-six years, has left for a
trip to Cape Hatteras, Florida, Texas and Cali-
fornia. Mr. Nye has gone in search of recrea-
tion and, incidentally, to look after a factory he
recently started on Cape Hatteras at an expense
of $15,000, for the purpose of procuring the best
obtainable there is in the sea for making watch
oil. When May 20th, this present year, rolls
around Mr. Nye will be 86 years old and still at
work in the interests of the horological world.

(Continued on page 295)

spent several years perfect-
ing her musical education in
Europe. The wedding is to
take place next June at the
home of the bride's parents, 1531 North Hoyne
Avenue, Chicago.

Jacob Freund, jeweler, Seneca Street, Buffalo,
N. Y., has recently been visiting his brother, J. L.
Freund, St. Louis, Mo., with whom he spent
ten days.

For the year 1910 the F. A. Herman Com-
pany, of Melrose Highlands, Mass., has put three
men on the road to place its product before the
jewelers of this country.

B. Ganz, formerly of the Gustave Fox Co., of
Cincinnati, has affiliated himself with the LeRoy
Manufacturing Co. and the Ziruth Kaiser Co.,
New York, as traveling representative in the
Central States.

A. L. Blackmer, of A. L. Blackmer Company,
Ncw Bedford, Mass., has just returned from a
trip through the Middle West, where he found
business conditions good. This factory, which is
producing a high grade of cut glass, is running
full time.

Alphonse Judis, of the well-known jobbing
firm of the same name, of San Francisco, Cal.,
left his place of business on January 20th for
New York, en route for the diamond markets of
Europe. While abroad he will call on his rela-
tives, and expects to be back in his office about
the end of March.

Holiday Advertisement of Hulse Bros., Middletown, N. Y.

John L. DesLauries, of 43 Winter Street, Bos-
ton, Mass., told your representative recently that
the demand for his popular-priced "Delorie" mono-
gram was increasing every clay. Mr. DesLauries
is offering a very handsome display pad, con-
taining an assortment of six of his best sellers,
framed in mahogany, which make a very attrac-
tive window or show case proposition.

The Petter Jewelry Co. store, Hannibal, Mo.,
was burglarized last month and goods to the
amount of $250 stolen. The robber broke the
thick plate glass with an iron bolt resembling a
coupling pin and in this way secured access to the
goods. The stolen property included one 16-size
Howard, open-face watch, movement No. 927,144,
case No. 4,951,778, and one Elgin Veritas move-
ment, No. 9,900,843.

L. Heller & Son, 68 Nassau Street, New
York, have circulated among the trade a card,
showing in colors the various scientific stones
handled by the firm. The card is quite interesting
for display purposes and those requiring a copy
may have one on request from the firm. The
trade will be much interested in the announce-
ment by Heller & Son that the distinguished
French scientist, M. Verneuil, has succeeded in
producing the synthetic sapphire. The new gem,
it is stated, stands all the tests of the natural
stone and its introduction to the gem market will
be quite an event among the trade.

Unique Holiday Advertising
The illustration on this page shows a novel

method of advertising adopted during the holidays
by. Hulse Bros., of Middletown, N. Y. The public
generally were free to use the automobile to visit
the jewelry store, and during the week previous
to Christmas 250 pounds of candy were distributed
to the children, the bags in which the candy was
distributed having the announcement, "Come and
see Santa Claus at Hulse Bros. jewelry store,
Gem Street." The novelty of this method of

advertising produced profitable results.
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DISSOLUTION OF PARTNERSHIP

BRIGGS an DODD
Have made more successful
sales than any one
Jewelry
Auctioneer
in America.

I have made the "Auction"
business a life-

long study,
and am compe-

tent in conducting
your "Sale" success-
fully. and with a good
profit.

Can furnish you with
references from the lead-
ing jewelers all over the
"United States."

Correspondence Confidential
isammumm. 

LONG DISTANCE
PHONE DREXEL 2906

I HAVE THREE OF THE MOST COMPETENT
JEWELRY "AUCTIONEERS" IN AMERICA TO
ASSIST ME IN ANY "SALE"

4607 MICHIGAN AVENUE

CHICAGO, ILL.

J. V.
MOROSS

Jewelers'

Auctioneer

Bric-a-Brac and
Art China

I GUARANTEE
PROFITS ON ALL

SALES

No goods misrepre-
sented. Over twenty
years' experience. I

'thoroughly understand
the price of goods
without asking, which
saves time and money.

No Sleek Too Large,'
A'one Too ,Sinall

All correspondence
strictly confidential.

I am a practical Watchmaker and Jeweler and understand the business
thoroughly, ‘vhich saves time and money.

I just finished selling for C. W. Bollingei, of Oskaloosa, Iowa, selling anaverage of $500 per day and making him a nice profit. Now selling forE. J. MacIntyre, Chatham, Out., and having a wonderful sale.

J...V. MOROSS
New Baltimore, Mich.

I will pay the highest cash price for any Jewelry Stock and FixturesIf you wish to conduct a sale, write me and secure a dating for now or later

twin
gating'
West of the

Mississippi

River

for the

established

jeweler.

You \\Till

like my

work and be

glad that

YOU made

the sale.

D. 0. HERNDON
1202 COMMERCE BUILDING, KANSAS CITY, MO.

  HOME PHONE . MAIN 2341  
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Spring cleaning is now in full sway after

the largest Christmas trade for some years. The

stock of the average jeweler is sadly depleted

after the rush, with the result that all are waiting

for the new spring lines. The diamond trade,

which has been so poor for the last two years,

was unusually good; in fact, many representative

jewelers claim it to have been the best they ever

had. All lines of the jewelry business felt the

good of it, watches also showing a big increase.

L. H. Burack, of 3 Bromfield Street, Boston,

was married to Miss Helen Novogrod, of Rox-

bury, on January 12th. The evening was passed

very pleasantly with dining and dancing. There

were 200 guests present.
Amos E. L. Scotten has recently purchased

the jewelry business of C. S. Tyler, of Ipswich,

Mass. Mr. Tyler will devote all of his time to

running a large department store of which he

is the owner.
Frank Rydstrom, New England representa-

tive of the Rockford Watch Co., has recently re-

turned from visiting the factory in Chicago.

J. H. Kahn, formerly located at 119 Hanover

Street, has established a loan office in Sullivan

Square, Charlestown, under the name of the

Sullivan Square Loan Office.
The J. W. Boyce Co., located in the Wash-

ington Building, Boston, has been obliged to use

more room because of an increasing business.

The whole room, which was formerly used as

shop and office, is now devoted entirely to manu-

facturing, while an adjoining room is used for

office purposes.
R. G. Stone, a well-known jeweler of Mont-

pelier, Vt., died at his home January 15th of

asthma.
F. 0. Fuller, with D. C. Percival & Co., is

confined to his home with lumbago.
Charles D. Tucker, formerly in the jewelry

business in M edford, but more recently located

ill the Paddock Building, Boston, where he was
doing an optical business, died Sunday, January
t6th, of pneumonia. I le was sick only for a week
before his death.

Washington (D. C.) Letter

The Retail Jewelers' Association of the Dis-
trict of Columbia are to present to the Washing-
ton, D. C., Chamber of Commerce a mantel clock
in appreciation of the latter's kindness in allow-
ing the association the use of their headquarters
in which to hold their meetings. The casing of
the clock will be of mahogany to match the other
articles of furniture in the room.

On the calendar of the Supreme Court of
the United States for trial in the very near
future is the case of Berry & Whitmore versus
a large express company for damages covering
the loss of a package, valued at $200. In en-
deavoring to make settlement of the claim the
express company offered Berry & Whitmore $50,
as per the clause printed on their receipt blank,
the valuation of $200 not beng stated thereon.
Berry & Whitmore refused such settlement, their
contention being that said clause is illegal. The
lower court gave a decision in favor of the plain-
tiffs and the defendants have carried the case
to the highest court. This case will attract the
attention of all large shippers throughout the
country and should be of great interest to the
jewelry trade.

Milton Baer, now located at 3104 M Street,
N. W. (Georgetown District), intends moving
into the new two-story building which he has
just had built at 3123 M Street, on or about
February 1st. The first floor will be given over
entirely to the sale of jewelry (small articles)
and the second floor to the sale of silverware,
clocks and other materials of like nature, with
a smaller room for repair work. The fixtures
are new and the flooring is all mosaic work. Mr.
Baer has been a very busy man lately between
preparing for the occupation of his new store and
acting as usher at the wedding of his sister, Miss
Maude A. Baer, who became the bride of Ernest
Maas, of Tampa, Fla., January 12th. The wed-
ding took place in the ballroom of Rausher's and
was followed by a large dinner and dance.

Cole & Swan have opened their third store
in this city. The new one is located at 3413 M
Street, N. W. (Georgetown District).

It will, no doubt, be quite a shock to many
KEYSTONE readers who were among the friends
of Robert Leding, to learn of his death, which
occurred January 9th. M. Leding, though hav-
ing been ill for a long time, had recovered suffi-
ciently to allow of his taking occasional walks
into the country when the weather permitted and
it was while on one of his Sunday morning
strolls that he died. Mr. Leding was on his way
to visit friends when he was stricken with heart
failure. The body was found, face downward,
by two other Sunday strollers. Death had oc-
curred some two hours previous to the finding
of the body. Robert Leding was born in Bremen,
Germany, in 1851, coming to this country at the
age of 16. Shortly after his arrival here he ob-
tained employment in a jewelry establishment
in New York. Several years later he came to
Washington and accepted employment in the
store of Henry Semken. Mr. Leding afterwards
went into the manufacturing jewelry business,
being identified as a partner for over twenty years
with the firm of Leding & Moore.

Burglars entered the home of M. Harrison, a
jeweler of Roanoke, Va., and stole jewelry valued
at $300 and $70 in cash.

The Retail Jewelers' Association of the
District of Columbia

The Retail Jewelers' Association of the Dis-
trict of Columbia held their first meeting of the
new year in the rooms of the Washington Cham-
ber of Commerce, F Street, N. W., on the evening
of January 12, 1910.

In calling the meeting to order, Chairman
Hutterly made a short speech, congratulating the
members on the success of their efforts in bring-
ing the society on a firm footing, on the existing
friendly relations between all the members and
the admirable spirit shown by all. He also spoke
on the progress made by the society since it
came into existence last June and on the lack of
undue competition during the past holidays; a
condition almost unheard of in past years.

Various matters pertaining to the welfare of
the jewelry trade for the coming year were talked
over and various committees appointed to in-
vestigate certain conditions now existing.

In the course of business the annual election
of officers took place. All were unanimously re-
elected with the exception of Ex-Secretary E. A.
Harris, who declined to accept the nomination
as the demands of his business were such as to
make it impossible to devote the time he believed
due the society in that office.

The officers for the coming year are: Presi-
dent, C. E. Berry ; first vice-president, A. 0. Hut-
terly; second vice-president, C. A. Goldsmith;
treasurer, A. D. Prince ; secretary, J. H. Duehring.

Messrs. S. Mitchell and J. A. Korman were
elected to membership and several other names
proposed. From the report of the membership
committee it would appear that every jeweler in
the District will eventually appear on the roster
of the society.

Those present were: A. 0. Hutterly, C. A.
Goldsmith, A. D. Prince, E. A. Harris, B. Green-
berg, J. A. Korman, J. H. Duehring, J. Hanson,
C. A. Doubet, W. J. Kettler, S. Mitchell, 0. D.
Bestor, G. D. Parsons, W. H. Oringe, M. H.
Fearnow and J. R. Fearno.
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Items of Interest

(Continued from page 293)

For the article which appears on page 253 of
this issue, entitled "Production of the Verde-
antique Finish Direct Upon Soft Metal Novelties,"
we are indebted to the intelligent organ of the
metal crafts, The Brass World.

The salesmen of the South Bend Watch Co.,
South Bend, Ind., attended a salesmen's school of
instruction in the factory office from December
27th until January 8th. The instruction covered
the question of salesmanship and also such tech-
nical information as is considered necessary or
useful to the man on the road. This company
recently issued its catalogue for 1910, a copy of
which will be mailed on request to all those in
the trade who have not already received one.

The E. Howard Watch Works, Waltham,
Mass., has issued to the trade, in booklet form,
another of its now well-known "Practical Selling
Talks." This latest talk is a fitting sequel to its
predecessors in the soundness of its argument and
its practical value to the trade. It well merits the
strong recommendation given to it by J. P.
Archibald, President of the American National
Retail Jewelers' Association, whose portrait forms
the frontispiece. "I do not believe," says Mr.
Archibald, "that any merchant or salesman can
read these talks without being benefited in a very
practical way."

J. T. Thornton, for many years traveling rep-
resentative in the Northwest for Hayden W.
Wheeler & Co., New York, and who enjoys ex-
ceptional popularity with the trade in that section,
was taken ill in Menomonie, Wis., on Novem-
ber 2d. The malady was a form of neurasthenia,
which, while neither severe nor serious, neces-
sitated a temporary discontinuance of his work
on the road. After a few days in the hospital at
Menomonie, he was able to proceed home, to
Philadelphia, where he is rapidly regaining his
normal health. After a period of reAt and recrea-
tion, which will include a sojourn to Florida,
Mr. Thornton will resume his duties on the road.
His popularity was well evidenced during the
Christmas season in the flood of good wishes
which came to him from his friends in the trade,
front his brother travelers and also from the firm.
I H E KEYSTONE was honored a few days ago with
a personal visit from Mr. Thornton and is pleased
to announce his rapid recovery, though it is his
intention to make, doubly sure by a period of rest
and relaxation before retiirning to his territory.

Lapp & Flershem, the widely-known whole-
sale jewelry house of Chicago, filed a voluntary
petition in bankruptcy last month in the United
States Court, and the American Trust and Sav-
ings Bank was appointed receiver, under a bond
of $10,000. There is much sympathy among the
trade for the members of the firm, who were
widely known and highly esteemed. It is said
that the firm had a large fall and holiday trade,
but as collections were slow and liabilities press-
ing, they considered that the fairest course in the
interest of all the creditors would be to file a
petition in bankruptcy, which they did accordingly.
The schedules show total liabilities approximating
half a million dollars, while the assets nominally
aggregate a larger total, but their actual worth
is uncertain at this time. The accounts receivable
are said to aggregate a total of $228,000, but the
actual worth of these is also a question for future
investigation. At a meeting of the creditors, a
committee was appointed for the purpose of in-
vestigating the situation, with a view to reaching
some conclusion as to how the matter should be
handled to the best interests of all. The list of
creditors is a long and imposing one, including
a majority of the manufacturing and importing
houses of the country. All possible haste is now
being made in the effort to straighten out the
firm's affairs, but a reliable statement of condi-
tions is impossible at this time.

The Moseley Lathes are celebrated for their
superior quality, design, accuracy, convenience,
simplicity and durability. It pays to get the best.
--Adv.



JEWELRY AUCTIONEER AND PRICE GETTER

NOTICE
TO THE RETAIL JEWELERS of AMERICA
You want to make money ; I can help you do it. You
are overstocked with goods ; can sell them for you

OW, I will not give you a booklet to read, or burden you with ancient
history, neither will I hand you a gold brick. I simply want to tell
you who I am, what I am and what I can and will do for you — andthat is just what you want to know.

References ? Yes, lots of them, and genuine, too, from many men, firms, corpora-tions and banks, all over the country, with whom I have done business, and whowill vouch for my integrity and my methods.

I Have No Record to Make. I Have Made It. I Have Earned the
Reputation I 1m Proud to Possess by Faithful Work and Honest Dealings.

I have proved to many jewelers, and I can prove to you, the.value of my services.I am of the old school. No man in America stands credited alone with a greaternumber of successful sales during the last
twenty years than myself.
If you are considering a sale advise me
immediately before completing details as I
can offer valuable suggestions. Tell me
the size of your store, amount of stock and
if you ever had an auction. If so, when?

"THE WIZARD OF

THE HAMMER"

A. E. GREGORY
322 N. Hamlin Avenue, CHICAGO, ILLINOIS TELEPHONE: KEDZIE 1091  

WESTERN ..JVVI_.,ERS
FOR QUICK, RELIABLE SERVICE
For Watch Material, Tools and Supplies

I DE"..4■CON JEWIL..12.1' CO-, Denver, Cob. 

GOOD LUCK SOUVENIR TEASPOON
ONE OF THE MANY DESIGNS MADE BY OUR

Cut size

L. D. ANDERSON JEWELRY CO., 230 PennSt., Reading, Pa.
Makers of Souvenir Spoons, Brazilian Beetle Jewelry, Abalone Shell Jewelry,ClassPins with nameof town, Flag Broochesand Fobs with nameof town, Leaf Broochesand Fobswith nameof town,Iron Pyrites Jewelry and other souvenirs made to meet the needs of winter and summer resorts. Send for Catalogue

JEWELERS' REPAIR KIT
For Combs or Barrettes
Sample Box No. N. Containing the following-

1 Doz. Joints Assorted
1 Doz. Catches Assorted 50
1 Doz. Pin Tongs Assorted
1 Bottle Cement
Guaranteed to repair any article made of Celluloid

Sent PREPAID on receipt of price, 50c.
or from your own jobber

Extra Joints and Catches, 15c. doz.
4 in. Pin Tongs, 35c. ; 5 in., 40c. ; 6 in., 45c. per doz.
Extra Cement, 25c. per bottle. Will not evaporate

FRANKLYN MANUFACTURING CO.
1585 Park Avenue NEW YORK

C.

Jewelers Repair Kit
CILLUOM OTHe3 • OMPETTLI

Franklyn MIR. Ca
'My Torb

■■014 ■•■11

"stsr eiwor
ries;
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Watchmakers Learn More
from a set of our Lever Escapement Drawings than from 15 years
of bench experience. Nearly 100 hand drawings, each fully ex-
plained, teaches you the entire action and principles of the escape-
ment, illustrates and explains five different methods of escapement
testing, solves all escapement problems, saves time, saves worry
and makes you a higher grade workman. Remit $10.00 for set.

The T. J. Wilkinson School for Watchmakers, 25 Souilth d54th StreetPhaelphia, Pa.

Foot=Power Lathes 
Correct in principle.

High-grade tools Elegant in design.
Superior in construction.

The Best Foot-Power Lathes Made
This cut represents our No. 4 Lathe, which is
admirably adapted for the heavier work of watch-
makers and jewelers. Send for our Catalogue.

We also make a line of Screw-Cutting Lathes for
Bicycle Repairing

W. F. & John Barnes CO.
66o Ruby Street, Rockford, III.

When writing to advertisers, kindly mention The Keystone

E. H. H. Smith Silver Co.
Bridgeport, Conn.

Manufacturers
of Sterling Effects

in Plate
Otto Young & Co. Silversmiths' Building

New York
Chicag,o, III.

DIAMONDS arid PRECIOUS STONES

Bought, Sold and Exchanged
FOR SPOT CASH

Appraisements made for estates or individuals

J. J. COI-IEN
1011 Chestnut Street, PHILADELPHIA, PA.

Established 1891
Write for further Information

Established 59 Years

James H. Dederick's Sons
ASSAYERS AND BULLION DEALERS
ALL QUALITIES of GOLD and SILVER, in Plate, Square and Round Wire, Rolled to Any Gage

ALL QUALITIES OL, GOLD AND SILVER SOLDER

We are selling Fine GOLD for $1.04 per dwt., which we Guarantee to be
GOVERNMENT ASSAY BARS

Small Rolling for the Trade
Buyers of Old Gold and Silver 16 Maiden Lane, NEW YORK

76_111._:W
LINDNER & CO., Cincinnati, Ohio

"COMFORT" Resilient Mainsprings
For all makes and sizes of American Watches

Price, $1.25 per Dozen

Incorporated

Kansas City Horological School

Chartered

We give the best course in WATCHMAKING, ENGRAVING and
JEWELRY REPAIRING, both practical and theoretical.

If you desire the BEST and MOST thorough COURSE in OPTICS,
enroll with the

KANSAS CITY SCHOOL OF OPTOMETRY
Address A. E. PITTENGER, Pres., 812 East 12th Street, KANSAS CITY, MO.

METOITTA N.
SPECIAL NOTICE.—These "washers" are

covered by United States Patent
No. 894,814, and all infringements
will be prosecuted.

Patented Perfect Fitting

Case-Screw Washer
Fits perfectly under screw head, and almost invisi-

ble, _ancl has a neat appearance.
Holds movement securely in case, even if case

shoulder is worn away or sprung.
MADE IN ALL SIZES, FROM GERMAN SILVER.
PRICES; Gross, $1.50 ; 4 doz. package, asst., 50c.; single doz., 15c.

FOR SALE AT ALL MATERIAL HOUSES

S. URICH, 334 Columbus Ave., New York City

flr

DIENNARK BRUSH COMPANY
BRUSHES

12 GREEN 
STREET 

NEWARK, N. J.

---------

polishing Set 
Complete, $2.00, 

Prepaid.

COTTON, BRISTLE 
AND FELT 

WATCH CASE 
BUFFS

FELT AND 
COTTON RING 

BUFFS

BRISTLE WASH 
AND END 

BRUSHES

FELT AND 
COTTON BUFFS

BRISTLE 
POLISHING BRUSHES

SATISFACTION 
GUARANTEED OR 

MONEY 
REFUNDED

4

Gold Bronze
Silver CASTINGS Iron

For Jewelers, Silversmiths, Artists, Etc.
Cast Iron Hubs from Metal, Wax or Plaster
Models. Give us a trial order.

JOSEPH REINBOLD BRONZE CO.
473 Washington Street NEWARK, N. J.

INCREASE YOUR TRADE 
Sending your work to us means
no disappointment to you. We
return 95% of the work sent to us
the same day. This is but one of
the many advantages we offer you

ABEL 0 BARRETT
Repairers and Makers of

Special Orders

47-49 Maiden Lane, New York

SEND FOR PRICE-LIST

MINIATURE PORTRAITS
Enameled on

WATCH DIALS
CAPS and LIDS

Plain and
Colored

Can be made from
any photograph

or print
A beaut iful Must rated sample card and prier-

St sent upon request

CARMAN ART CO.

79 Dearborn Street CHICAGO, ILL. 

Handy
Lamp
GASOLINE

LIGHTING

SYSTEM

Gives a 300 Candle-power Shadowless Light
Turns up or down, like gas, burns
dim when not in use, or can be turned
up instantly when more light is

T
needed. It floods a 30 foot
space with a brilliancy like
daylight. Far cheaper than
gas, kerosene or electricity
and so simple that anyone
can use it. You can depend
on it for years for any purpose
demanding a big, strong
light. Catalogue K S tells
why. Send for it now.

BRILLIANT GAS LAMP CO.
Dept. 0

42 State Street, Chicago, Ill.

KLEIN BROS.
LAPIDARY CO.

72 Madison Street
Cor. State Street

CHICAGO : ILLINOIS

Cutters and Importers of
All Kinds of Precious and
Semi-Precious Stones

Diamond Cutting and
Polishing

Stone Seal Engraving
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The Massachusetts School of Optometry
Klein School of Optics

The Former Incorporated and Registered with
the New York State Board of Education

offer the most complete courses in Ophthal-
mology, Optometry, Optics and preliminary
instructions for students entering the above
schools or medical schools. Special and evening
courses will be arranged to suit applicants.

Address.
THEODORE F KLEIN

185 Summer Street BOSTON, MASS.

Wheels, Pinions and Parts
For Complicated Watches, Clocks, Chro-
nometers, me., of every size and descrip-
ion , mode and finished to order.

FINE REPAIRING and ALTERATIONS
Winding and Setting Material

E. H. MATTHEY, 102 FULTON STREETNEW YORK

Established 189E

Louis J. Meyer
Manufacturer and Repairer of

Sterling Silver Articles
Also

Gold and Silver Plating and Repair-
ing of Metal Goods of any
description, including the
Repairing and Refinishing
of Chatelaine Bags.

104-106 S. 8th St., Philadelphia
Work called for stud delivered. Prompt atten-
tion given to mail and express orders.

Electric Combination
POLISHING AND
BUFFING MOTORS
PLATING DYNAMOS

The W. Green Electric Co.
81 Nassau Street, New York

EXPERT
Watch Case Repairing

and

Watch Case Manufacturing

Gold and
Silver
Plating,
Satin
Finishing,
Engraving
and
Engine-
Turning

Old English
and
Swiss Cases
changed to fit
/ merIcan
Stem-Wind
Movements

Special Cases made to order iii (;eld and Silver
for English, Swiss and A mein all Movements

OLD CASES MADE NEW

F. H. JACOBSON CO.
209 State Street Chicago

Send for Our Ncw Pritc- List



Learn Watchmaking
wuto, mak ing pays and you
can r.aril while you learn.
Write for FREE BOOK,
"I low to be a Watchmaker."
Postal brings it.

STONE'S SCHOOL OF WATCHMAKING
901 Globe Hulloing, ST. PAUL, MINN.

E. I. JONES

Watchmaker for the Trade
aoa Brown Blk.

OMAHA .•.• NEBR.

INDISPENSABLE TO THE RETAIL JEWELER
An assortment of Wells' Perfect
Self-Conforming Ring Adjusters.
Ask your jobber for them, or!
will send prepaid at once (only
on receipt of price) sizes as
assorted in each unbroken
dozen at the following prices:
1 doz. 10 K. gold, $3.75; 1 doz. gold
filled, $2.00 ; 1 doz. metal, BSC.

Samples of one small and one med bite-large gold
tilled and one metal adjuster will be sent for
.50e., skimps or Al O. Address

rttrcTFR VI/FLLS. Meshonnen. Pa.

The Crohn Patent Safety Guard

The young or middle-aged man who desires to learn ENGRAVING, to
grasp the finer points of WATCHMAKING and OPTICS, finds it necessary
to spend at least five years in a store before he has attained a thorough
knowledge of the business. In less than a year's time this complete
knowledge can be gained at our college, each student receives indi-
vidual and practical instructions. We get telegrams and letters every
day, offering positions to our graduates, which shows what practical
storekeepers think of our course. Send for Prospectus NOW. A position
awaits you.

THE PHILADELPHIA COLLEGE OF HOROLOGY
KW. SCHULER, Principal Broad and Somerset Ste., PHILADELPHIA, PA.

See 011 r large ad ertisement, page 25 t

JEWELRY REPAIRING

CHINESE JADE IN THE ROUGH
CAN BE HAD AT FIRST COST

FROM

JAMES HAYES & CO., Importers
204 PIKE STREET, SEATTLE, WASH.

c_An Assortment Sent on Approval
(Main Office: Canton, China)

No Winding
required yet they keep

perfect time. 111, Has

Graham Escapement.

8(1 beats to the minute.

1.2—le Eureka Silver Polish
Powder is manufactured
expressly for L.H.Keller &Co.,
64NassauSt.,NewYorkCity,N.Y.
Retail Prices, 10 Cents and 25 Cents

Ideal Time Keeper

LOUIS GOTTHOLD
Maker of Fine

For the trade promptly done in a
satisfactory manner. Mail orders
a specialty.

WRITE FOR
TRADE PRICE-LIST

{Ordinary and complicated.
R. R. Inspection work. Some
customers send us all their work

[Repairing, stone setting,
making special pieces of extra
fine jewelry to order, gold plating
and coloring

1
For jewelers and manufac-
turers, single jobs, small or
large lots

Z. F. HIGHSMITH Florence y South Carolina

Enamels for
Jewelry

WATCH REPAIRING

JEWELRY WORK .

We carry a complete line of the
highest grade of imported and domes-
tic enamels which are adapted to all
kinds of jewelry work

We can furnish opaque and trans-
parent colors for gold, silver and cop-
per. We will gladly exchange at any
time goods which are not satisfactory.

The Chas. M. Robbins Co.
lAssuesturing Jewelers Attleboro, Mass.

ENGRAVING . . .

EZRA F. BOWMAN'S SONS
ESTABLISHED THIRTY-ONE YEARS IN

LANCASTER, PA.
7 .4

ENGRAVED SOUVENIR SPOONS

HAIR JEWELRY
2345 Eighth Avenue

Send for catalogue NEW YORK

Loop
Watch Keys

BRIGHT CUT STYLE

trt
_

-

STATE CAPITOL: FRED. A. HASKELL
206 Weybosset St., Providence, R. I.

WATCH REPAIRING FOR THE TRADE
We give you first-class work at reasonable
charges, are fully prepared and competent
to care for your finest as well as ordinary
work.

N. JENSEN & CO.
203 NEWTON BUILDING ST. PAUL, MINN.
Cor. Fifth and Minnesota Sts.

Buildings, $3.58 per Doz.
Names, 1.20 "

For Scarf Pins, Studs and Lace
Pius. The most practical and only ad-
justable one Invented. PrIee,$1.50 per doz. For
Saleby all wholesale Jewelersandmaterialhouses.
Samplebymai1,20c; inlOK.gold,91.00;14K.$1.25.
M.CROHNOIkr.&lovtr.48 & 50 MaldenLane,N.Y.

ELK TEETH
CUT GEMS
ROUGH GEM
MATERIAL

CLAWS of LION, LTNX,CAT,
EAGLE, OWI., HAWK

Any of the above sent on selection to responsible
Mane fact urers, Jewelers or Lapidaries.

Price Lists. 8trictly Wholesale Prices.
L. W. STILWELL. Deadwood, So. Dakota

Made by

The Imperial Electric Clock Co.
Makers of the Simplest Electric Clocks

GRANITE CITY, ILL.

SI

CATCHY
ENGRAVING
in SPOON BOWLS at
Popular Prices

LET IJS ENGRAVEA SAMPLE
0/ A rustic Monogram and Letter
Engraving. Gilding. Jewelry
and Watch Repairing. Send
for price-list.

UL,L.STRO/VI eSt CO.
Anhisand Nobressicia

SPECIAL PRICE

Gold-Plated Safety Pins

$3.00 per Gross

For A
Limited
Time

Keystone
Key

Sell like hot cakes
Order one or five gross

M. J. AVERBECK
MANUFACTURER IMPORTER

10 and 12 Maiden Lane - NEW YORK

"A Tool of Unusual Merit"

Benson's Poising
and Truing Calipers

TWO TOOLS IN ONE

Price $5.00, Sent Direct or
Through Your Jobber. Send
for Descriptive Circular A

BENSON TOOL CO. oy uNcsjon

AWARDS FOR

R. Relation's Marine Cnropomelers
CHICAGO. 1893 PARIS, 1889 BENE. 1859

First-class CH sos,nM ICI anis
of modern make on hand.
Repairing, springing and
adjust Mg (ti ronometers.
Also tine watch repairing
for the trade.

Successor to H. II. Heinrich
552 Herkimer St.
BROOKLYN, N. Y.
I have employed Mr.
Tuos. C. REDFERN to
Toy en t ire satisfaction
for many years in all
description of Marine

Chronometer repairs, also in new work. I know
or no one who has in better general knowledge of
ehronometer work than he has. I le has also done
a great deal of tine and complh.ated watch repair-
ing for me, ItIld I ran reewn Mend Ii liii to anyone
desiring his services. II. 11. HEINRICH.

EVERYBODY ELSE IS

ARE YOU VERY BUSY?
U S E tti

JANGERJ
RING BUFFS
THEY LIGHTEN THE LOAD

EVERYBODY ELSE DOES

JEWELRY REPAIRING
an MANUFACTURING

for the trade

All work Returned Promptly
Special Attention Given to

Out-oftown Orders

HARRY SMITH
Room 76 Jewelers' Building

BOSTON, MASS.

°.
4) STFero-ri..`i

CLARK & SON, Plainville, Conn.

Established
1839

CROUCH 8c. FITZGERALD

Jewelrg Sample Trunks and Cases
Extra Deep Trunks and Cases Always In Stock

577 Broadway x54 Fifth Avenue
Bet. rortlandt A Dey Ste. Corner 2011* Street

723 Sixth Avenue
Between 4Ist and 42d Streets

NEW YORK

Watch Case'
Manufacturer
and Repairer

Everything in
the lint of
Watch Case
Repairing

Gold and
Silver Plating
Satin Finish
Engraving
and Engine-

Turning
Changing Old

English and Swiss
Cases to take
American S. W.
Movements
My Specialty

ohl Cases
Made New

Silversmiths'
Building
131-137
Wabash Ave.
CHICAGO

Victory Lapel Button
Backs. Pat'd.

CIBL31-1ARIDT

VICTORY

Lapel Back and

Safety Catches
notified to your Spring line
volt Increase your business

OPEN CLOSED

VICTORY.
PAT'S.

AUTOMATIC
SAFETY
CATCH

FOR BROOCHES

Send for Catalog and Price-List

Fifth artti Eirrt Ste., Cincinnati, Ohio

BLACK   SHIELD
MAINS RINGS
WATCH AND CLOCK all%

SWARTCHILD &CO. clITS

"SAW IT OUT"
with "The Hummer"

IV1()11( )54i-flirt-Ls for 1-7,'olb.s5

ND: vb.: with Sped anti lut.sc

$10
Complete
Instantly
Attached

"Hummer" Mfg. Co.
SPRINGFIELD, ILL.

537 South (hate Street

Mir SPOT CASH for Jewelry Stooks-VG
I PAY THE HIGHEST PRICES for Diamonds, Watches and Jewelry.

Send stocks at once, no matter how large or small, and get money by return mail.

National bank references upon request. If offer is not satisfactory will return goods.

EMIL NOEL, sat E. 46th Place, CHICAGO, ILL.
If you should be in Chicago with your stock, make appointment with me
by residence telephone Drexel 5323, or office telephone Central 6909.

Makers of

TOWER an  STREET CLOCKS
For partimlars, write us, mentioning

Tut.: KEYSTONE

E. HOWARD CLOCK CO.
Est'd 1842 BOSTON, MASS., U.S.A.

Established 1858

We have manufactured

The 0 Brand

Jewelers' Findings
(Jobbing Materials) for   öOTE   
52 years and our goods
are favorably known all
over the country. Order
them of your jobber, who
will be pleased to serve

you, but be sure that the goods have the above brand on them. Try our
Solder. Those who have used it tell us there is none better.—Very easy
flowing and has a fine color. Sample sent free on application.

GEO. H. FULLER & SON CO FACTORY:
• Pawtucket. Rhode island. U.S.A.

ENAMEL
Opaque and Transparent Enamel of every

variety coustautly on hand and made to order.
Also a full line of Enamelers' Supplies, Muffles,
Stones, etc. Any goods proving unsatisfactory
cheerfully exchanged.

CARPENTER & WOOD, Manufacturers
14 Calender St., Providence, R. I.

SUDHEIMER & McCOOLE
Watchmakers for the Trade

404-5.6 Holland Bldg.
ST. LOUIS, MO.

Prompt and efficient service
WRITE FOR SHIPPING STICKS:RS

Sweep Smelters '414

(sPilaaitmin_isu:Ismsto: s as nooiyrREFINERs an? 
of Gold,Silver and

Established 1889. 
yllings. Prompt
returns.

THE W. L. ROBERTSON CO.
13 and IS Franklin Street, Newark, N. J.

BAUMGARDNER & CO.
"The Little Watch Factory'

Practical Watchmaking for the Trade
131 Wabash Ave., Room 204

CHICAGO, ILL.

Watch Repairing for the Trade
I am prepared to do anything In the
WATCH REPAIRING LINE. All
work receives my personal attention.

Price-list on application.
313 Flynn BuildingH. J. SMITH, Des Moines, Iowa

ELGIN HOROLOGICAL
SCHOOL

A Practical School for Watchmakers

Established 1888

Students in Watch Repairing and
Engraving may enter at any time.

Complete Course In Practical Eye
Refraction.

For terms add tone

ELGIN, ILLINOIS

The Keystone
Portfolio of Monograms

a collection entirely different
from those in common use.
Novelty, even in engraving, is
now in demand, and this is fur-
nished in the portfolio. It con-
tains one hundred and twenty-
one original designs of one, two
and three letters printed from
steel plates on stiff, durable
paper. The price is merely
nominal.

Sent postpaid to any part of the world
on receipt of price, 50 cents

Published by

The Keystone Publishing Co.
809-811-813 North 19th Street

PHILADELPHIA, PA.
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Small Advertisements
No advertisement inserted for less

than 25 cents.
Under heading "Situations Wanted,"

ONE CENT per word for first twenty-
five words. Additional words and ad-
vertisements, THREE CENTS per word.
Under all headings except "Situations

Wanted," THREE CENTS per word.
Name, address, initials and abbrevia-

tions count as words, and are charged
for as part of the advertisement.
To insure insertion, remittance must

accompany all orders for advertise-
ments and copy must reach us not later
than the 25th of each month, for inser-
tion in the following month's issue.
Send blank check or draft, or postal

or express money order for $1.00 and
over, or postage stamps for smaller
amounts.
If answers are to be forwarded

TEN CENTS in postage stamps must
be enclosed.
The real name and address of every

advertiser must accompany the copy of
the advertisement.

Advertisers who are not subscribers
must send 15 cents (special issues 25
cents) If they desire it copy of the paper
in which their advertisement appears.
Address,

THE KEYSTONE PUBLISHING CO.
809.811.813 N. 19th Street, Philadelphia, Pa.

SITUATIONS WANTED
Under this heading, ONE CENT per word,

for first twenty-five words. Additional words
and advertisements, THREE CENTS per word.
No advertisements inserted for less than 20-
cents.

WATCHMAKER, jeweler and optician
wishes situation; ma years' exp., good

workman; full set of tools; northwest pre-
ferred; salary $25 per week. "E 382,"
care Keystone.

A YOUNG lady desires position as jewelry
saleslady and to take- care of stock; has

had five years' exp. and can give best of
refs. "M 390," care Keystone.

BY watchmaker; high-grade work exclu-
sively; 25 years' exp. Full set up-to-date

tools. Do not engrave. Gilt-edge refs.
New York State preferred. W. G. Mead,
Cortland, N. Y.

ENGRAVER, thoroughly experienced, de-
sires position out West or Southwest; at

present employed in one of Chicago's larg-
est stores. "Y 52," 1201 Heyworth Bldg.,
Chicago, Ill.

ENGRAVER desires position in the West
or Southwest, having had 6 years' exp.;

can give best refs. Address "C 24," Hey-
worth Bldg., Chicago, Ill.

$30 WILL secure the services of a thor-
oughly experienced man; watchmaker, en-

graver, optician and salesman; good habits,
honest workman. Apply "II 485," care
Keystone.

LADY engraver, willing to assist in selling
and keeping stock; can do good lettering

and monograms; will go anywhere; have
first-class refs. "A. M. 34, 1201 hey-
worth Bldg., Chicago.

EXPERIENCED salesman
with jobbing house or

years' exp.; best of ref.;
married man. "L 72,"
Bldg., Chicago, III.

desires position
retail store; 8
no bad habits;
I 20 1 Heyworth

ASSISTANT watchmaker, jeweler, plain
engraver; 3 years' exp., furnish best of

refs., An ; no bad habits. C. W. Jolley,
Warrenton, Va. P. 0. Box 276.

WATCHMAKER, jeweler, optician and
salesman wants situation at once; all-

around man; capable to take charge; do
not engrave. C. E. Stokoe, Grand Haven,
tI ich.

WATCHMAKER, jewelry repairer; young
man, 4 years' exp., 6 months on railroad

work; start $15 per week; good habits, best
refs. Clarence Gum, 516 West Spring,
Greenville, Ill.

_
REFRACTIONIST, edge driller and
mounter wants to connect or start optical

department with first-class firm; can assist
in watch work; single, age 28, best refs.
"G 486," care Keystone.

An WATCHMAKER, competent on rail-
road and all complicated watches; good

refractionist; excellent habits; will posi-
tively make good all statements. "R 491,"
care Keystone.

As WATCHMAKER and salesman who
can also do some engraving wishes posi-

tion in New York or neighboring States;
single, refs. "W 489," care Keystone.

(Continued on page pa)
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SITUATIONS WANTED

( Co n i inn rd from page 299)

WATCH MAKER of exceptional ability,
trustworthy, no bad habits, best refs.;

open for position with good, reliable firm
that has plenty of high-grade work. "R 492,"
care Keystone.

IF your jewelry and clock work is worth
$15 per week address "B 458," care Key-

stone. West only.

WATC IIMAK ER, optician, zo years' exp.,
call pass State board examination, wants

steady position; best refs. Address "W
476," care Keystone.

PERMANENT position by first-class watch-
maker; 15 years' exp.; competent on fine

and complicated work; best refs.; give full
particulars. Address "C 481," care Keystone.

WATCHMAKER and graduate optician;
10 years' exp.; Al on escapements; age

29, married, good habits; New England or
York State preferred. "F 477," care
Keystone.

WATCHMAKER and salesman; one that
can deliver the goods; 29 years old; io

years' exp.; very best refs.; go anywhere,
city preferred. Walter A. Coffman, War-
saw, Ohio.

BY Nvatchmaker, jeweler and plain en-
graver; March 1st; 4 years' exp.; can

give best refs.; own tools. Peter H.
Wicben, Nevada, Iowa.

WANTED, position as watchmaker, jeweler
and engraver; single; with long exp. Ad-

dress "Workman," los Valley Street, Red
Oak, Iowa.

BY watchmaker, jeweler, jobber; 16 years'
exp. Box 90, Bloomfield, Iowa.

POSITION wanted where the climate will
cure tubercular trouble, by graduate

optician, watchmaker and plain engraver;
Texas or the Southwest. Herbert Martin,
Suamico,

WATCHMAKER, competent in high-grade
railroad and Swiss watches; 3 years at

present position; have charge of watch re-
pairs of several railroads in East; only
first-class houses need apply; western
States preferred. "H 459," care Keystone.

AS watchmaker or assistant, generally use-
ful man in jewel ry storm, by March or

April 1st ; 16 years' CNI,. ; practical work-
man. \Vrite "II 470," Carl. keyS10110..

- -
AS assistant watchmaker and clock repairer;

willing to wait on trade; honest and
strictly temperance; 22 years old. A. R.
Zellers, Winamac,

II V watchmaker competent in high-grade
and complicated watches, with reliable

house; have complete set of tools; io years'
European and 5 years' New York City
exp.; Pacific Coast preferred. "Il 460,"
care Keystone.

AS assistant watchmaker by young man,
sober and not afraid of work; do en-

graving, clock and jewelry repairing. Ad-
dress Paul Elonan, Daggett, Mich.

-
APRIL 1st by first-class watchmaker,
jeweler and engraver; have had long exp,

on railroad watch work; age 36; wages
$22.50 to $25, depending on store hours,
will go anywhere if position is satisfactory.
"0 461," care Keystone.

EXPERT watchmaker wants position in
Mexico or any part of Latin America or

Philippine Islands; first-class on any watch
work; best of refs. "S 462," care Keystone.

BY first-class watchmaker with 8 years'
exp. on all grades of work; best of refs.

covering that time. "S 464," care Keystone.

WATCHMAKER, experienced on railroad
and complicated watches; engraver, sales-

man, diamond setter; general exp.; AT ref.;
Pacific Coast preferred. "T 467," care
Keystone.

BY young man at once as assistant watch-
maker and jeweler; own tools; first-class

recommendation from present employer;
prefer Middle \Vest. "D 469," care Keystone.

POSITION as assistant watchmaker; *good
clock repairer, with i year's exp. at

watchmaking; salary moderate. H. E.
Corder, 1658 Waverly Street, Oakland, Cal.

FIRST-CLASS watchmaker on all classes
of work wants position; refs. from every

employer. Walter Forrey, 212 North Mul-
berry Street, Lancaster, Pa.

\VATCHMAKER and jeweler's assistant,
understands watch, clock and jewelry re-

pairing; also wait on trade; no bad habits;
good refs.; understands escapement thor-
oughly; $15 per week. William Thomas,
Farmington, Ill. Care C. A. Smith, jeweler.

SITUATIONS WANTED

'i'i UNG lady with 4 years' exp. in jewelry
store wishes position in nice store; good

salcslady, fine stockkeeper and window
decorator and can keep books; best of refs.
furnished. Miss Pearl Du Val, Paris, Texas.

BY watch repairer and jeweler; have had
9 years' exp.; best of refs.; have no bad

habits and married. J. L. Cowley, Mans-
field, La.

AS watchmaker and jeweler; t o years' exp.;
best of refs. Box 418, Odebolt, Iowa.

POSITION in a jewelry store to learn the
business; own tbols. "P 503," care

Keystone.

AS assistant watchmaker to finish trade;
have tools and refs. S. E. Staphen,

1511 McHenry Street, Chicago, Ill.
- - - -
YOUNG man, with one year's exp., wishes

position as assistant watchmaker, jeweler
and salesman. Can do plain engraving.
Have refs. Robert Fink, Evansville, Wis.

Ai WATCHMAKER, jeweler, engraver
and optician, 8 years exp. Age, 25,

single; own tools. Speak Swedish, Ger-
man and English. $25 per week. "K
care Keystone.

AI WATCHMAKER, clock, jewelry re-
pairer. Knowledge in optics; can act as

optician. Long exp. on railroad and com-
plicated Swiss watches. 14 years at bench;
good turner, such as balance staff. Now
employed. Good ref. $20 per week to
start. "S 451," care Keystone. •

WATCHMAKER, to years' exp.; capable
of taking charge of a repair department.

Prefer eastern Oregon, Washington or
Idaho. D. Van Wort, Evansville, Wis.

AS second watchmaker; also repair clocks
and jewelry and engrave. Two years at

the business. W. C. Downing, Moravia,
N. Y.

HIGH-GRADE and practical watchmaker
of .24 years' exp., graduate and practical

optician for 12 years, good jeweler and A
engraver desires good, permanent position
with first-class retail firm; competent to
take full charge of repair department.
Expert in watch repairs; exp. on railroad

Aand complicated work; i diamond setter,
and positively do not misrepresent above
statement. Best refs. Salary, $30 per
week. "R 456," care Keystone.

UNDER first-class watchmaker, to finish
trade, by young man; 4 years in retail

jewelry store. Can do plain engraving and
Jewelry repairing.. Can furnish best of refs.
"A 449," care Keystone.

WATCHMAKER-JEWELER wants posi-
tion in or within hundred unites of Phila-

delphia. Married, age 30. Can start Feb-
ruary 15th. Have all tools. Capable take
charge store. Write, stating wages, "Watch-
maker," care F. Levy & Co., Burd Build-
ing, Philadelphia.

--
POSITION wanted as assistant watch-

maker, engraver and jewelry repairer by
young man, 24 years' old, with refs. "C
447,' care Keystone.

EXPERIENCED optician, all around store
man, wants location with jeweler to learn

watchmaker's trade. Dakotas or West pre-
ferred. Refs. furnished. "N 443," care
Keystone.

MANAGEMENT wanted by At optom-
etrist, watchmaker, salesman, fair en-

graver and show-card writer. Salary, $30.
'M 434," care Keystone.

FIRST-CLASS watchmaker and plain en-
graver, now employed, would change,

March or April 1st. Washington, Oregon
or western States preferred. Best refs.
"K 442," care Keystone.

BY young man about March sat, in Kan-
sas or Oklahoma, assistant watchmaker.

Will help on clocks and jewelry, etc. "P
433," care Keystone.

BY fine watchmaker, clock and jewelry
repairer. Good refs. No bad habits.

Age, 24. Buffalo or western New York
preferred. "L 440," care Keystone.

WATCHMAKER desires permanent posi-
tion. Six years' exp., good refs., full set

tools. J. M. Foreman, Wayzata, Minn.

BY March 1st by Ar salesman, watchmaker,
, jeweler, optician and engraver. Best
habits; splendid refs. Age, 24; 8 years'
exp. Want $25 per week. Town must not
be smaller than 3o,000. "B 431," care
Keystone.

BY practical jeweler, 3o years' exp. Regis-
tered optometrist in Nebraska. Under-

stand drugs. Especially fine watch work-
man; good refs.; not registered. Prefer
western Nebraska, Colorado or Wyoming.
"D 420," care Keystone.

SITUATIONS WANTED

EY watchmaker and jeweler, 7 years' exp.,
capable of managing store. At refs. as

to character and ability. Kansas, Oklahoma
or Missouri preferred. "W. S. U.," Box
394, Broken Arrow, Okla.

FIRST-CLASS watchmaker, jeweler and
fair engraver. All tools; steady, no bad

habits; able on railroad watches. Go to
any State. Only gentlemen need apply.
"K 424," care Keystone.

AS watchmaker and optician by a young
man of sonic exp. Have tools and test

case. Clock work a specialty. Address
F. J. Tukey, Waverley, Mass.

STEADY position wanted by Ai watch,
clock and jewelry repairer; high-priced

shops preferred. Have all up-to-date tools.
"D 429," care Keystone.

BY young man as engraver, jewelry and
clock repairer; can do sonic watch work.

Good habits and refs. "S 418," care
Keystone.

A FIRST-CLASS clockmaker; several
years' exp. in the principal cities of

Europe and United States. Harry Burten-
dorf, 902% Monroe Street, Toledo, Ohio.

HELP WANTED
UNDER THIS HEADING THREE CENTS PER WORD

SEVERAL Au traveling salesmen, thor-
oughly familiar with optical goods; big

opportunities for the right men; state refs.
and full particulars as to exp. "(1
care Keystone.

FIRST-CLASS watchmaker; one who can
sell watches in retail store. The Oskamp

Jewelry 17o., Cincinnati, Ohio.

FIRST-CLASS engraver who can cut for
enamel on small class pins, emblems, etc.

Steady position. Bastian Bros. Co., Roches-
ter, N. Y.

EXPERIENCED house material man; also
material traveling salesman to II:present

us in Oklahoma; would prefer one with es-
tablished trade; good salary to right man.
J. H. Nlednikow & Co., 210 Wetit First
Street, Oklahoma City, Okla.

RELIABLE young man with one or two
years' exp. in retail jewelry business.
498," care Keystone.

WANTED, first-class watchmaker, engraver;
send sample engraving and refs. in first

letter. Apply S. Spitz, Santa Fe, N. Mex.

ASSISTANT to do plain watch and clock
repairing; no engraving; $12 to $15 per

week; refs., exp., in first letter; chance
for good experience; northern Nebraska.
"P 487," care Keystone.

FIRST-CLASS watchmaker, jeweler and
engraver; permanent position to a good

man; state salary wanted and refs. "S
493," care Keystone.

AN all-around jeweler in South Dakota
town; state ability, age, married, exp.,

refs. and wages expected to start with;
must have tools. "Y 478," care Keystone.

TRAVELING salesman with exp. in tool
and material business for large material

house. "S. W. 54," 1201 Heyworth Bldg.,
Chicago, Ill.

WATCHMAKER and engraver for city in
North Carolina; wages $20 per week.

Address "A 478," care Keystone.

ASSISTANT watchmaker with tools; pre-
fer one who is plain engraver, jeweler

and salesman; state age, exp., refs., habits
and wages; send sample engraving; photo
desirable. G. L. Abbott, 506 North Wash-
ington Avenue, Lansing, Mich.

STRICTLY reliable jeweler, graduate op-
tician, good on high-grade and railroad

watches; engraving and salesman; perma-
nent position, good salary; send sample en-
graving and refs.; only first-class man need
apply. Charles Gilmore, Kenton, Ohio.

FIRST-CLASS watchmaker and salesman;
must be capable on railroad watches;

state wages expected, exp., age and full
particulars in first letter to avoid unneces-
sary correspondence; also give refs. within
fifty miles of Pittsburg, Pa. "S 482," care
Keystone.

FIRST-CLASS watchmaker, engraver and
all-around man; no optician; good wages

to the man who can make good; state na-
tionality, full particulars; send refs. and
sample engraving in first letter; must have
own tools. G. H. McKelvey, 803 Frederick
Avenue, St. Joseph, Mo.

FIRST-CLASS watchmaker and engraver;
highest wages paid to the right man.

"L 472," care Keystone.

HELP WANTED

FIRST-CLASS jeweler and clock repairer,
who can do ordinary diamond setting;

retail store, city of 18,00o, near Cleveland,
Ohio. If you are not an As man and
cannot give good refs., do not apply; $20
a week. E. B. Brown, optician, Schofield
Bldg., Cleveland, Ohio.

FINE watchmaker, jeweler and engraver;
flutist have good habits and best refs.; per-

manent job to right man; young man pre-
ferred. M. A. Barbee, Abingdon, Va.

AT once, watchmaker, jeweler and en-
graver, with tools; $15 week to start;

good chance for advancement. Correspond
to Cohen Jewelry Co., Steubenville, Ohio.

WATCHMAKER at once; small town, liv-
ing expenses cheap•

' 
salary $15; no booze.

Largent's Jewelry Store, Portageville, Mo.

WANTED, two experienced salesmen,
western territory, and two for southern

territory; must be men experienced in the
jewelry trade. Address '12 zoo," care
Keystone.

FIRST-CLASS watchmaker, engraver.
jeweler and salesman; must be good, alt-

around man; permanent position to right
man; state age, married or single and
wages expected in first letter; must be
sober, industrious workman. The Pfeiffer
Co., Cedar Falls, Iowa.

FIRST-CLASS optician and watchmaker;
also assist in selling. S. Joseph & Sons,

Des Moines, Iowa.

EXPERIENCED watchmaker, jeweler and
all•around man in modern Jewelry store;

southern Nebraska, 3000 population; must
be industrious, honest, good reputation, AI
refs.; wages $18; permanent position to
right party; married man preferred. "It
410," care Keystone.

WATCHMAKER and jeweler with several
years' exp.; 2500 Nebraska town; must

be honest, ambitious, no bad habits; $15
Per week. "R 40," care Keystone.

FIRST-CLASS watchmaker and engraver
at once; state ability in full in first let-

ter; send sample of engraving; will pay
first-class salary to first-class man; no other
need apply. J. L. Murphy, 105 North
Main Street, Livingston, Mont.

GOOD watchmaker to run small business
on percentage; doing fine business. W.

L. Pearce, jeweler, Oklahoma, Okla.

SALESMAN to handle our high-grade
embossed paper seals. National Folding

Box and Paper Co., New Haven, Conn.

WATCHMAKER, permanent position for
good, reliable workman. Must be sales-

man. State salary and ref. A. C.
Wanner, Freeport, Ill.

WANTED-At once, AI watchmaker, capa-
ble assisting on jewelry and clocks and

engraving, if able, when necessary. Good,
all-around workman preferred. Permanent
position, pleasant surroundings, progressive
town; population, 4500. Must be sober and
of good habits. Salary, $20. Write us
fully and definitely, with refs., in first
letter. Jno. W. Ruth & Sons, Shelbyville,
Tenn.

JUNE ist-First-class watchmaker, plain
engraver, jeweler; wait on trade. About

32 years of age, neat appearance and gen-
tleman. Refs., sample engraving first letter.
"D 436," care Keystone.

AT once, watchmaker. One who can en-
grave. State wages and refs. J. Flecken-

stein & Co., jewelers, Sioux City, Iowa.

JEWELERS wanted.-Two jewelers with
trade shop exp. on 'mall new work and

repairing. Permanent employment and
good wages to competent men. Silvers &
Woods, manufacturing jewelers, 28
Whitehall Street, Atlanta, Ga.

FIRST-CLASS manufacturing jeweler who
can do trade work. 1. McKinney,

Hutchinson, Kans.

AT once, watchmaker, one who can en-
grave. State wages and refs. J. Flecken-

stein & Co., jewelers, Sioux City, Iowa.

FIRST-CLASS watchmaker; must be prac-
tical man. Smith Bros., Elyria, Ohio.

A FIRST-CLASS watchmaker, engraver
and srlesman. Will pay $25 per week to

start Permanent position. Send refs. and
samples of engraving in first letter. S. J.
Rivoire, Monroe, La.

WANT to correspond with first-class watch-
maker and reasonably good general re-

pair man for permanent position in good
Iowa town of 2000. Prefer married man
of self-respect and disposition to try and
please the demands of the public. "P 426,"
care Keystone.

HELP WANTED

AT once, first-class manufacturing jeweler,
stone setter and engraver. Must have

best of refs. Permanent position. State
salary in first letter. Greenwald & Adams,
Tucson, Ariz.

WANTED-Watchmaker and salesman.
Bench work, $rs to $58 per week and

zo per cent. on all sales made, or will sell
the stock. W. T. Wallace, Assumption, Ill.

WATCHMAKER, jeweler and clock re-
pairer wanted. Permanent position for

the right man. State exp. and wages
wanted. Address C. W. Bixler & Co.,
Easton, Pa.

GENTLEMAN experienced as salesman,
engraver and manager; man of sterling

qualities and ability; give full information
in first letter and full references. "R 507,"
care Keystone.

LARGE jewelry house wants an exp. cata-
logue compiler. One with knowledge of

buying and familiar with the different lines
of the manufacturers preferred. Excep-
tional opportunity and permanent position.
State exp., age and salary acceptable to
start. "F 425," care Keystone.

WANTED
UNDER THIS HEADING THREE CENTS PER WORD

JEWELERS' stock and fixtures, in Iowa
town of not less than 250o; not to ex-

ceed $2000. Grant Van Horn, Rippey, Iowa.

A RETAIL jeweler wants the names of
manufacturers of card goods (gold or

plated) that sell direct; can use lots of
goods. "U 501," care Keystone.

FOR SALE
UNDER THIS HEADING THREE CENTS PER WORD

Stores, Stocks and Businesses

JEWELRY business, established over 30
years; population 2500, 95 miles from

Chicago; stock, fixtures, tools, etc., invoice
over $3500; sell for $3000; all good. Rea-
son for selling, want to retire from busi-
ness. W. V. Beresford, Amboy, Ill.

GOOD paying jewelry business located on
one of the best corners in Cleveland,

Ohio; repairs alone pay all expenses; in-
voice about $6000; snap for good repair
man; lease goes with sale. Reason for
selling, other business requires my full
time. "C 337," care Keystone.

A GENUINE Chicago Watch Tool Com-
pany's modern, out-door electric-flasher

watch sign, complete, with written guaran-
tee, at a bargain. "C 416," care Keystone.

JEWELRY, china and wall paper store in
good factory town, 7000 inhabitants; ‘Iso

good railroad and interurban facilities.
Business established 35 years. If desired,
will lease the room, which is in best busi-
ness section of city. Must sell to settle

. estate. Amy A. Brooks, Admx., 52 W.
Main Street, Shelby, Ohio.

OLD-ESTABLISHED jewelry store, town
of 2000. $3000, stock, building and lot.

Good bargain. Investigate. Henry Tholen
& Son, Victoria, Kans.

GOOD-PAYING jewelry business, eastern
Iowa, Clayton County, town 1200. Fine

fixtures and clean, new stock, about $t800;
can reduce to suit. Established 4 years.
Best reason for selling. Must sell by
March ist. Good run of bench and optical
work. Good live town. Investigate. "K
448," care Keystone.

JEWELRY stock and fixtures in town of
goo; one of the best locations in Iowa.

Invoices about $2000. For particulars,
write H. G. Heald, Charter Oak, Iowa.

JEWELRY business in Iowa town of 900.
No competition, large territory. Amount

and terms to suit. Best of reasons for
selling. Write for particulars. 0. W.
Sherman, Central City, Iowa.

$900 BUYS jewelry business in town of
0,000, State of Minnesota. Good run

of repair work. Low rent. "B 452," care
Keystone.

JEWELRY and optical business in finest
Pennsylvania town of 3soo population.

No competition. Will sell for price of hx-
tures, with privilege of auction. Splendid
opportunity for man with small capital.
Investigate. "R 450," care Keystone.

AN old-established jewelry business in a
central Pennsylvania town. Stock and

fixtures sold reasonably. Write to C. W.
Laubenstein, Minersville, Pa.

FOR SALE

Stores, Stocks and Businesses

JEWELRY business, established 30 years,
in a thriving Michigan city of i 1,000,

also store and residence. Stock invoices
$1200; house and store worth $s000. If
taken at once, all go for $55oo. Old age.
Address "W 455," care Keystone.

JEWELRY business near Los Angeles,
Cal. Good opening for watchmaker-op-

tician. Bench work, $75 month. Stock
and fixtures invoice $700. "R," 5326
Ilooper Avenue, Los Angeles, Cal.

BARGAIN for good watchmaker, optician
and engraver for invoice of stock and

fixtures to quick buyer. Repairs run from
$150 to Izoo per month. Eastern manufac-
turing city of too,000 population. Write
quickly. "B 457," care Keystone.

HALF interest in jewelry business. Op-
tician-engraver investigate. Rapidly grow-

ing North Carolina town of 8o0o. Rare
opportunity. "S 454," care Keystone.

THE prettiest jewelry store in the best
city of Texas. Stock, $100,000, all made

in the past JO years, or will take partner
who can put in $5o,000 and take active
charge, as I want to take a yew's rest or
get out altogether. "L 438," care Keystone.

GOOD-PAYING jewelry business in county
seat town of 1200 population; no com-

petition; invoice about $3000; neat new
oak fixtures, clean, up-to-date stock; all
bench work one man can do. Will sell the
business with or without tools, at the in-
voice price. Fine opportunity; this will
bear investigation; reason for selling, other
business in view. Box 302, Lyndon, Kans.

JEWELRY store in large southern city,
population over 100,000; industrial stock

invoices about $3500; good location, main
street; object of sale, bad health. "R
care Keystone.

GOOD opportunity to purchase a money-
making jewelry store, stock of which

invoices at about $2000; located in an
agricultural section about So miles from
Denver. Write the Edward Lehman
Jewelry Company, Box 5336, Denver, Colo.

JEWELRY stock, about $1,500; good loca-
tion, cheap rent; work for one man;

paying well, good prices. 2059 Emerson,
Denver, Colo.

WELL-ESTABLISHED jewelry and opti-
cal business in one of the best cities of

over 75,000 population in Missouri, sur-
rounded by one of the richest agricultural
countries; clean stock and all new and
modern fixtures; central location, good pay-
ing business; can reduce to $10,000; cash
or good farm land; failing health reason
for selling. "M 483," care Keystone.

GREAT opportunity for man with $2000
or $3000 as partner or will sell at low

figure; invoice $7000; can be reduced to
suit; city of 6000, Middle West, new
country, good water and healthy climate.
Don't write unless you mean business.
"B 480," care Keystone.

OLD-ESTABLISHED jewelry store for
sale in a town of 3000; farming and

manufacturing town; rare chance as I wish
to retire; stock $2000; optical business first-
class; fine store and fixture for rent; large
show window, vault and safe, electric
lights, hot water heat, best location. Aug.
Fischer, White Flail, Ill.

I WILL sell at bargain stock, fixtures and
tools. This will be a rare chance; no

opposition, population about 52o0; no
jeweler nearer than six miles; good reason
for selling. Cyrus Novinger, Halifax, Pa.

VERY attractive opening for jeweler;
clean stock, up-to-date fixtures; bench

lathe, tools, engraving block, trays, etc.;
fine location, opposite W. B. & A. R. R.
station; established eighteen years; price,
$3000; can reduce some if desired. OD. I),
Wareheim, 505 North Liberty Street, Bal-
timore, Md.

JEWELRY business, established over
twenty years; population 2200, county

seat; stock and fixtures invoice about $3000;
stock is clean and up to date; in best town
in Iowa; other interest cause of selling;
must be sold by February 15th. J. W.
Regrice, Ida Grove, Iowa.

$800 OLD-ESTABLISHED optical and
jewelry business; stock, tools and fix-

tures; fixtures invoice about $175. Stock
reduced to suit purchaser. All the work
one can do. Good sales. Got my eyes
injured. George G. Chittenden, Stafford
Springs, Conn.

JEWELRY and millinery store, invoice
about $1500 ; will reduce to about $60o ;

will sell jewelry department separately.
J. Morean, Mounds, Okla.

FOR SALE

Stores, Stocks and Businesses

STOCK and fixtures, will invoice about
$85o; population 800, no competition;

good clean stock. If you can raise the
price and mean business come and see, or
address F. A. Furman, Riverton, Iowa.

JEWELRY store, small stock, old estab-
lished. Want to retire. "S 445," care

Keystone.

STOCK, tools, fixtures and good will in
good line town of 4000. Will sell for

first reasonable offer. North central Ohio.
"S 446," care Keystone.

JEWELRY business in best city of over
s000. Fine location, low rent. Business

established over 35 years. Railroad town,
good factories and fine farming trade.
Reason for selling, have other business.
J. F. Krieft, Delphos, Ohio.

FINE opportunity; paying, up-to-date
jewelry and optical business. Popula-

tion, 225,000; fine climate. Established
over 20 years; fine reputation; best loca-
tion, cheap rent. Sell at invoice. Failing
health only reason. F. H. Harm, 387
Robert Street, St. Paul, Minn.

ONLY jewelry .store in town of 700. Stock
and fixtures Invoice $1600. Good reason

for selling. Must be sold at once. W. H.
Matheson, Goldfield, Iowa.

EXCEPTIONAL opportunity to purchase
leading and oldest established jewelry

store, central Illinois city of 30,000. Store
strictly modern and up-to-date. Diamond
salesroom, cut glass room. Absolutely clean
stock and fixtures; invoice $40,000. Busi-
ness and prestige of the store at its very
best. Owner wishes to retire from business.
"E 444," care Keystone.

GOOD-PAYING jewelry store in good
town of boo in northeastern Iowa. Only

jeweler. Bench work, $55 month. Annual
sales, about $2000. Expense is very low.
Profits, too per cent. Two railroads.
Nearest jeweler 12 miles. About $1100
cash will buy this. Finest jewelry Store-in
county. Investigate at once. Other busi-
ness, reason for selling. "P 421," care
Keystone.

A GOOD-PAYING proposition for a man
with small capital. Located in town of

3000, with good farming community sur-
rounding. Invoice about $2500. Box 521,
Newcomerstown, Ohio.

GOOD-PAYING jewelry and optical busi-
ness in manufacturing town in central

part of New York State. Full particulars
and price upon application. Address "I'
423," care Keystone.

$1400 BUYS well-paying jewelry store in
Washington. Must sell on account o.

the health of my wife. "R 422," care
Keystone.

ESTABLISHED jeweils, business in one
of the best Oklahoma towns; 3000 popu-

lation and growing; only one other jeweler.
Old business, new store, new fixtures. In-
voice about $5000; can reduce. If you are
a practical man, this is your opportunity.
Investigate. "W 428," care Keystone.

OLD-ESTABLISHED jewelry, business in
town of 2500 population. Good run of

bench work. Fine opening for anyone.
Poor health, cause of selling. B. Maier,
Edinburg, Ind.

OLD-ESTABLISHED and only jewelry
store in lively 5500 town northeastern

Iowa. Largest stock in county; nearest
jeweler, 12 miles. Annual profits on sales
and work, $2000. Expenses very low. In-
vestigate. Parno, Greene, Iowa.

ONLY jewelry store in southern Ohio
town of 1200. New stock; fine, large

safe. Invoice between $soo and $600, in-
eluding fixtures. Reason for selling, want
to go South. F. K. Barton, Peebles, Ohio.

ONE of the best-paying jewelry businesses
on this railroad line. Other business,

reason for selling. Stock and fixtures in-
voice about $2000. Will sell house and
three lots if desired. If you are looking for
a money maker, write to Box 67, Hector,
Minn.

A GOOD-PAYING jewelry business in
town of i000 in northern Wisconsin.

No competition. Good run bench work.
Stock, material, fixtures invoice about $850
or $900. Established 20 years. Do not
answer unless you mean business. Reason
for selling, failing sight and other business.
Address "S 430," care Keystone.

$500 WORTH of stock, material and fix-
tures at a liberal discount in a good

town of I500 inhabitants; good run of
trade, three large schools; territory of
twenty nines to draw from; rents low and
all the repair work one man can do. Box
253, Littleton, N. C.
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FOR SALE

Stores, Stocks and Businesses

ONLY jewelry store in town of 800
lation in northeast Nebraska. Invoice

$2300. All work one man can do. Good
reasons. Address "S 435," care Keystone.

JEWELRY store in good business city
about 30 miles from Philadelphia. Will

sell at inventory. Good opportunity for
man with small or large capital. "L 439;
care Keystone.

GOOD business opening after March ist.
Only jewelry store in live North Dakota

county seat town of two. Good farming
section and coal ruining. Doing good cash
business. Clean, up-to-date stock, about
$2500. Fine chance for young man or firm
to get into. "P 445," care Keystone.

ONE of the cleanest stocks on the market
in best farming district and corn belt in

Illinois. Will invoice about $50oct. Did
$8983.25 worth of business last year. Can
reduce stock about $2000. Will rent store-
room or also sell. Prefer to rent. Will
retain fixtures and rent with store. Own
several other buildings and wish to retire
from business. Investigate. "II 427," care
Keystone.

GOOD jewelry and optical business; estab-
lished 20 years. Only optician in town;

one other jeweler. County seat, two rail-
roads; population about 3000. Rich farming
country in Nebraska. Good reason for
selling. Stock and fixtures invoice between
$S000 and $6000. Will give good discount
or reduce stock for cash. "S 419," care
Keystone.

ONLY jewelry and optical business in
good Colorado town of about t000; plenty

of store room, good location; invoice $600.
Address William P. Jones, Fort Lupton,
Colo.

SNAPPY, good-paying store in one of the
best towns in Illinois; sales $5000 a year,

repairs $225 a month, rent $20 a month;
invoice $3000; can reduce; fine chance for
practical man. "M 475," care Keystone.

FINE jewelry business in California; stock
and fixtures about $15,000; will sell at

invoice; business last year, sales and re-
pairs, $24,000; population 80o2; slight op-
position; have made enough here to retire.
Address J. D. Bennett, San Rafael, Cal.

ONLY jewelry store in prosperous New
Hampshire town of 3000; clean, new

stock, good fixtures, fine location; low rent;
splendid opening for practical man; can
reduce to $r000; have two stores. Write
H. E. Carter, Peterboro, N. H.

JEWELRY-OPTICAL business, Denver,
Colo.; invoice $2000; $1200 to $1400 Will

handle this; investigate. "P 466," care
Keystone.

JEWELRY store, established over forty
years; have run store myself past six

years and cleared over rent and living ex-
penses over $2000 yearly; stock invoices
about $50oo; one other store carrying about
$1000 stock; population about 4800; have
central location, brick building, built for
jewelry store; living rooms above rent $25
per month; modern fixtures; can give lease.
About 900 factory people employed, loca-
tion near central Ohio; will bear rigid in-
spection. Don't answer if you haven't at
least $3000. Reason for selling, dissatisfied
family; have given exact condition. Ad-
dress "B 468," care Keystone.

PAYING jewelry and optical business in
live town; stock and fixtures; write at

once for full particulars. "E 471," care
Keystone.

UP-TO-DATE jewelry store, with lease, in
prosperous city; fine location, established

many years; nicely furnished. Reason for
selling, other business. "A 473," care
Keystone.

ATLANTIC CITY, N. J., nicely furnished
jewelry store, established is years; up-to-

date stock; excellent opportunity for wide-
awake person; splendid location on the
Boardwalk. "A 474," care Keystone.

ESTABLISHED jewelry and optical busi-
ness of ten years, with good side line, in

best growing county seat town in northern
Oklahoma; electric lights, city water; two
railroads, fine farming country; population
2500; stock and fixtures $2500; can reduce;
more work than one man can do and good
prices. good reasons for selling. Address
"M 465," care Keystone.

ONLY jewelry store in town of 3500; fac-
tory and railroad town; pay roll $30,000

monthly; fine repair business and good
trade on railroad watches; good, healthy
location in heart of the Ozarks; nearest
competitor 50 miles; will invoice now about
$3750; investigate; must sell; best reasons;
discount to man with cash. "R 497," care
Keystone.

(Continued on page 302)
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GOOD-PAYING jewelry and stationery
business, located in the beautiful town of

Chester, Vt., business center for four other
towns; great bargain for first-class watch-
maker or optician; owner has business
interest West and must sell. S. A. Watson,
Chester, Vt.

GOOD-PAYING business, established over
8o years, annual sales $25,000; watch

inspection for three railroads, population
8000; in Piedmont section South Carolina;
other business reason for selling; good,
practical man with $1o,000 can make $5000
clear annually; stock clean; invoice about
$12,000; rent $35; plenty of repair work;
a live one that will bear the closest investi-
gation; no auctioneers considered. "W
490," care Keystone.

BUSINESS clearing $200 per month;
pawnbrokers' jewelry and repairing;

bench work $75 to $ too per month; stock
all new; cash required, $3000; good rea-
sons for selling. Address "P 496," care
Keystone.

- - - --
18 YEARS' established jewelry business,

central Indiana; 12,000 population, rail-
road center; nicest city of size in State;
bench work $75 per month; stock reduced;
$800 cash takes it; age and poor health
reason for selling; good room, best of lo-
cation. For particulars address "S
care Keystone.

ONLY jewelry and optical store located in
western New York town of t000; fine

farming country; stock and fixtures inven-
tory about $1500; reason for selling, other
business. "0 499," care Keystone.

ONLY jewelry, optical and musical busi-
ness in good live town of goo population

in western Iowa; good run of bench work;
large territory; invoice $1500; can reduce;
reason, other business. "W 361," care
Keystone.

FIRST-CLASS, well-established jewelry
business in a prosperous town; excellent

opening; only jewelry store in town; owner
is taking up claim; must sell by March 1st.
Address E. T. Steinhaus, White, S. Dak.

GOOD-PAYING jewelry business, best city
in Texas, of 16,0oo; fine, healthy climate;

established eight years; good run of bench
work; big profits from sales; rent $6o per
month; golden opportunity for practical
man to make money; stock invoice $7331,
fixtures $1473, total $8804; will sell at in-
ventory for cash; will consider partnership;
light competition, only two more stores and
one repair shop; made enough, want to re-
tire to recuperate health. Joseph Astracan,
Amarillo, Texas.

. _ . .
ONLY jewelry business in best mining
town in south Wisconsin, population

t000; $2000 cash takes everything. Ad-
dress Ray E. Stuart, Benton, Wis.

DO you want location in a prosperous,
steady growing Missouri town? Am com-

pelled to change climate account wife's
health; select part of stock you want or will
i.educe to Woo and sell for 80 cents on
dollar; exceptional opportunity for young
man; December business over $r000; clean
stock, best of refs. Don't write unless you
have $1500 cash. "S 488," care Keystone.

THE controlling interest in an incorporated
wholesale watchmakers' tool and material

business that is paying a dividend and good
profits besides; sickness the reason. "H
504," care Keystone.

I AM offering my jewelry business for sale
on account of continued ill health; a

good jeweler and engraver will have a
first-class opportunity in best location in
city. Address, Geo. H. Clark, Daytona, Fla.

OLDEST located jewelry store in largest
city of western Pennsylvania, 17,000

population; best location on best street;
stock and fixtures new and up to date, in-
voicing $3200; $3000 cash buys it; unusual
opportunity to buy a sure money-making
business. Unless you appreciate the above
and mean business do not inquire. A
stamped envelope with your name should
be enclosed to insure reply. "E
care Keystone.

AN old-established jewelry house doing
fine business in one of the best towns in

Texas; will take $20,000 to handle it.
Don't write unless you have the money and
mean business; owner wants to retire. For
further information address "I 5o6," care
Keystone.

JEWELRY business town of 3600; invoice
$700; bench work runs to $117 per

month; only watchmaker; good reasons.
B. H. Seeliger, Lemont, Ill.

FOR SALE

Stores, Stocks and Businesses

NET profits over $5000 year, jewelry and
optical business; established over zs

years; central Kansas city of x200; about
$12,000, half cash. Address "S," care
Woodstock-Hoefer Watch and Jewelry Co.,
Ninth and Walnut, Kansas City, Mo.

I WANT to sell my jewelry and music
business. The reason I want to sell is

because my health will not permit me to
give the business the attention it requires.
The stock is clean and the location is best
in town. Stock, tools, fixtures, materials
and equipment will all be sold together.
An excellent opportunity for a competent
man to step into a well-established business.
Agricultural community, good, first-class
trade; large territory to draw from. Will
bear closest investigation; if in search of a
location do not overlook this one. Write
for information, C. H. Brassfield, Ness
City,_Kans.

JEWELRY and optical store, well estab-
lished, doing good business; about so

miles from Philadelphia; county seat; stock
and fixtures invoice about $2500, reduce to
suit purchaser; best location in town;
good reason for selling. "0 502," care
Keystone.

FOR SALE
UNDER THIS HEADING THREE CENTS PER WORD

Miscellaneous Merchandise and
Equipment

JEWELERS' and watchmakers' tools.
Bargain. Mrs. Burson, 1124 Thirteenth

Street, Greeley, Colo.

PATENT for sale. Royalty. Who intends
to manufacture watch tools with combi-

nation, instead of staking tools? Newest
invention for clamping balance wheels, etc.
Finest things not known. Write for terms.
R. G. Watts, Jonesboro, Tenn.

GENEVA combined retinoscope and oph-
thalmoscope. Good as new. Electric and

oil attachments. Price, $5o. William F.
Schmelz, Fremont Ave. and George St.,
Baltimore, Md.

EDGING stone on iron stand. Acme lens
drill, Standard lens cutter, Oliver power

polishing head, electric watch sign and foot
wheel, all in good condition. Daniel Rob-
inson, Galveston, Texas.

JEWELER'S bench and full set of tools,
including lathe, etc.• nearly new; a bar-

gain. H. A. Peck, Warren, Pa.

TWO Twentieth Century polishing lathes,
good as new, $15 each; one Geneva trial

case, good condition, $25; one roll top
bench, fourteen drawers, $18; one Comfort
watch glass cabinet, $8; one Mosler 8: Bau-
man special burglar-proof safe, 49 x 28 x 15
inches inside measurements, located at Mt.
Sterling, Ky., f. o. b. $400, new, weight
6500; thirty feet birch mahogany wall cases,
mirror connection, plate glass, bargain;
write for description. L. A. Wise, Chester,
S. C.

THREE to-foot wall cases, one umbrella
case and four six and one-half counter

cases; write for description and prices.
Judson S. Newing, Binghamton, N. Y.

BACK numbers KEYSTONE; English fusee
watches. Address "Watchmaker," Wolff's

Jewelry Store, Canton, Ohio.

TEN feet oak wall case, 8 feet high, six
drawers, 2 cupboards, three upsliding

doors, good order; price right; f. o. b.
Granville. Fay McFadden, Granville, N. Y.

ONE 8-foot, two to-foot oak show cases
and tables; oak 8-foot wall case; 89-inch

regulator; all cost $250; first check re-
ceived purchases them for $130. 0. H.
Fischer, Beardstown, Ill. 

COMPLETE sets of dies for making
seamless hollow balls, 1-16 to r inch,

varying 1-32 of an inch between each size,
including two rolling machines. Burstow,
Kollmar & Co., 18 Columbia Street,
Newark, N. J.

- - --- --
UNIVERSAL engraving machine with
four sets type; used very little, in fine

condition; will take $5o cash. Walker-Ellis
Drug Co., West Point, Miss.

FOUR all-plate glass silent salesman floor
cases, in perfect condition; each to feet

long; one umbrella case, same description,
24 X 24 inches, hold i to umbrellas. Cost
$68o complete. Make your best offer first.
The Critz-Ilaserodt Co., 5o5 Broad Street,
Elyria, Ohio. 

MOSELEY i 14 slide-rest cutters, $10; nine-
drawer watchmakers' oak bench, $8.

C. A. Ball, Durango, Colo.

FOR SALE

Miscellaneous Merchandise and
Equipment

GENEVA lens measure, cost $6; jewelers'
scales, cost $5.5o; either for $3; good as

new. Corrie & Co., 79 Water Street,
Newburgh, N. Y.

FOR SALE OR EXCHANGE
UNDER THIS HEADING THREE CENTS PER WORD

320 ACRES improved Minnesota land for
drugs stock, jewelry, or drug and jewelry;

West or northwest preferred. W. H.
Matheson, Goldfield, Iowa.

GENEVA combined retinoscope and oph-
thalmoscope. Want Eaton & Glover late

model engraving machine. M. B. Ullery,
Covington, Ohio.

18 WALNUT watch, ring and jewelry
trays, 104 x 10.4. Good condition.

Also KEYSTONES complete, 1905 to 1909.
A. L. Bonewell, Gibsonburg, Ohio.

FOR sale or trade for clear real estate,
jewelry store in best location in best city

in southwest Missouri. Box 739, Kansas
City, Mo.

_
FOR sale cheap or exchange for Moseley
No. 2 lathe, one one-fourth horse-power

...oltzer-Cabot electric motor with pulleys
for running lathe or for polishing. Rock-
well, Room to, Coney Island Bldg., El
Paso, Texas.

LARGE Diebold safe. $too cash or $125
in watches or diamonds. H. B. Lindsey,

Newport, Ark.

$1000 WORTH of jewelry for western
land. Idaho preferred. The Leader,

Independence, Kans.

A FINE business proposition with valuable
assets for cash or unincumbered real

estate. Tired of making money. We offer
a lucrative jewelry and optical business,
free from debt, doing about $60,000
annually. Incorporated for $30,000 under
the laws of Texas. Last inventory showed
$33,000 stock, $3900 furniture and fixtures
and $600 tools. The name has been con-
nected with the jewelry business for over
half a century and has the community's
confidence. Without liabilities and desiring
no credit, we have always refused reports
to commercial agencies, consequently are
not rated. Address the G. A. Bahn Optical
and Diamond Co., Austin, Texas.

ONE Crandall typewriter, cost $65; one
5 x 7 Cycle Poco camera, cost $27; one

Culman balance chuck for Moseley No. 2
lathe; one brass B flat cornet. What have
you? N. T. Fisk, Brasher Falls, N. Y.

FOR sale or trade, watchmakers' tools,
worth $125; optical books, $12; violin

outfit $40; musical books, $30; a discount
of so per cent. for cash. Address Box
465, Golden, Colo.

SIXTY-FIVE cents on the dollar will buy
up-to-date jewelry stock and .fixtures,

invoice $2700, Toledo, Ohio; good reason
for selling, or exchange for farm or city
property. "P 463." care Keystone.

ENGLISH bulldog, by Champion Mosten
Colonel, dam by Champion Rodney

Coronation; very high-class young show
bitch; beautiful golden brindle color, lovely
disposition and a grand pal; admired by
all and attracts attention everywhere; price
$250; will trade for fine diamond or extra
fine and powerful binoculars in part pay-
ment. J. T. Du Bois, 17 Belvidere Street,
Kingston, New York.

OLD-TIME Tobias key-wind watch, silver
enameled case, perfect order; want wall

cases or optical goods, or what have you?
Will take anything can use. Box 104,
Louisa, Ky. 

SQUARE DEAL-Will exchange for real
estate. A long-established, well-known and

reliable wholesale jewelry firm will exchange
for improved or unimproved real estate, part
or all of a stock of jewelry, all staple
goods, suitable for first-class retail jewelry
business. Every article is strictly up to
date, reliable in quality and of the best
well-known standard makers. Two-thirds
of this stock is in to karat and 14 karat
gold jewelry, about one-eighth is in Sterling
silver goods and the balance is in first-class
gold filled jewelry. We have about $10,000
worth and will trade in portions of $15oo
or upward and invest some cash if required.
Prices on our goods will not be advanced
on account of trading. Dealings will be
upright and open to investigation and in-
spection. The well-known name of this
firm will be a safe guarantee of honest
dealings. Your side must be fair and
honest as ours. Write at once. Address
"A" 2060 East Ninth Street, Cleveland,
Ohio, and full name of the firm will be
given in reply.

FOR SALE OR EXCHANGE

No. 33 CART or large Diebold safe, cheap;
will exchange either for good salable

jewelry or watches. Ruff, St. Johns, Mich.

TWO ro-foot plate glass show cases, one
8-foot case counters to match; good

condition, cheap. Rose & Carter, 1928
Madison Street, Chicago, Ill.

3A KODAK for plate machine; also trial
case. A. E. Templeman, Mason City,

Iowa.

SPECIAL NOTICES
UNDER THIS HEADING THREE CENTS PER WORD

BEWARE of second-hand Clement com-
bined lathe attachments offered for sale;

they are old models; they sell them to get
our latest. W. D. Clement, Waltham, Mass.

SWISS balance staffs turned to order.
Bonney, Keokuk.

I PAY the highest prices for watches, dia-
monds and jewelry. Send stocks at once,

no matter how large or how small, and get
inoney by return mail. All kinds of refs.
furnished upon request. Emil Noel, 541
East Forty-sixth Place, Chicago, Ill.

MONEY loaned to jewelers in any amount.
Strictly confidential; write for informa-

tion; bank refs. The Collateral Loan and
blanking Co., 647 Euclid Ave., Cleveland,
Ohio.

WANTED-Jewelry and watchmaking sup-
ply houses to handle a good-selling side

line. Sixty per cent. profit. Sells at sight.
Zylotite Cement Co., 5i Maiden Lane,
New York.

VERY good garnet hole jewels for 18s.
Elgin or Waltham. 56 cents per dozen.

Bonney, Keokuk.

COMPLETE finished escapement models in
running order, $15. The best window at-

traction for jewelers. For particulars write
the St. Louis Watchmaking School, St.
Louis, Mo.

FIRST quality ruby and sapphire hole
jewels. One dollar per dozen. Bonney,

Keokuk.

SECOND quality ruby and sapphire hole
jewels. 75 cents per dozen. Bonney,

Keokuk.

WANTED-Ten thousand empty movement
boxes at once. Ship via freight to-day.

Edward C. Saks, Mansfield, Pa.

IT'S hard to describe what second-hand
watches look like. They vary. On re-

ceipt of $1, to cover expressage, will send
to or 20 18-size complete American watches
in good running order C. 0. D., subject to
examination; 7 to I7-3ewel, assorted makes.
They will average 45 off short list. Nat
Ruggles, American pawnbroker, 7,4 Supe-
rior Avenue, N. E., Cleveland, Ohio.

PUT your watch-repairing department on
a paying basis by adopting our cabinet

system for balance jewels and staffs. See
ad on page r6o, this issue. Write for par-
ticulars. The Charles J. O'Donnell Co.,
Waltham, Mass.

JEWELERS' repair shop to rent with or
without tools; growing town. Address

Debarge Studio, Swanton, Vt.

WATCHMAKERS interested in organiza-
tion; employees only. Address A. Carlo,

South Portland, Maine.

WATCHMAKER to rent window in lead-
ing optical store in Connecticut. "N

398," care Keystone.

BUSINESS NOTICES
UNDER THIS HEADING THREE CENTS PER WORD

NOTICE-I have removed from 727 San-
som Street to 807 Sansom Street, Phila-

delphia, where I will continue to buy all
kinds of gold and silver; also refine all
kinds of jewelers' waste containing gold or
silver. Send by mail or express and re-
ceive prompt attention. J. L. Clarke, es-
tablished 1870.

PORTRAIT miniatures copied from any
photo on watches, dials, brooches and

lockets. Goldstein Engraving Company, 45
Maiden Lane, New York.

ELGIN Horological School, the oldest and
most practical school for watchmakers.

Send for catalogue to Elgin Horological
School, Elgin, Ill.

BUSINESS NOTICES

NEW styles, round-face roller jewels for
Hampden at a special price. Bonney,

Keokuk.

WANTED-Everyone desirous of improv-
ing themselves in watch work, jewelry

work and engraving to address Bradley
Polytechnic Institute, Peoria, Ill., for one
of their latest catalogues. A postal card
will get it. See ad on page 165.

BEWARE of second-hand Clement com-
bined lathe attachments offered for sale;

they are old models; they sell them to get
our latest. W. D. Clement, Waltham, Mass.

WE make a specialty of changing old an-
tique watch cases to stem wind. Some-

thing that has been refused by others.
Have had 40 years' exp. and can guarantee
satisfaction. N. J. Felix & Sons, 45
Maiden Lane, New York.

I PAY the highest prices for watches, dia-
monds and jewelry. Send stocks at once,

no matter how large or how small, and get
money by return mail. All kinds of refs.
furnished upon request. Emil Noel, 541
East Forty-sixth Place, Chicago, Ill.

ROLLER jewels, fine. Finish true to size;
do not break. 25 cents per dozen. Bon-

ney, Keokuk.

METAL DIALS-All kinds of metal watch
and clock dials cleaned, replated and re-

painted. Also special metals dials, made
to order. Promptness and satisfaction
guaranteed. Ralph A. Doe, 32 Howard
Street, Waltham, Mass.

SAPPHIRE roller jewels at a special price.
Bonney, Keokuk.

ONE of our electric regulators will add
prestige to your repair department. They

create confidence. The price is only $28.20
at the jobbers or of us. The Imperial Elec-
tric Clock Co., Granite City, Ill.

WE sell our self-winding movement sep-
arate, without case, if wanted: $5.65 and

tip. The Imperial Electric Clock Co.,
Granite City, Ill.

ALL your empty movement boxes-Hamil-
ton, Elgin, Waltham, Hampden, Rockford

and South Bend. Shipments are valued
day of arrival and check forwarded. Your
consignments are held in the original pack-
ages till we hear from you; in case our
estimate is not satisfactory, will be re-
turned at our expense. Edward C. Saks,
Mansfield, Pa.

WANTED, American movements, any con-
dition, and watches; send them to me;

cash; also old plated jewelry. Broadbent,

4 South Forty-second Street, Phila., Pa.

OLD army swords, $1.95; sword bayonets,
$1; canteens, 55 centh; bayonets, 40 cents

up; for den or decoration. C. B. Sigler,
New Vienna, Ohio.

CASH paid for all kinds of boxes that
watch movements are sold in; also

jewelers' sundries, ring and nested boxes,
trays, etc.; watches, watch cases, watch
glasses, watch keys, materials, movements,
chronographs, clocks, etc. John Remillard,
Carrier 40, Springfield, Mass.

THE Omaha Watch Repairing, Engraving
and Optical Institute offers greater in-

ducements to those who anticipate learning
this business than any other similar schbol
in America. Limited number of students.
Two practical instructors (no hired ones).
Practical work from start to finish; no
tool-making department. Oldest established
in the West. More demand for our work-
men than we can supply. Our full-course
optical graduates pass the State Board of
Optometry with very high grades. Refs.,
any optical or watch company; also whole-
sale jewelers. Write us. Drs. Tarbox and
Gordon.

COOPER CI% SON
721 Sansom St. Philadelphia

WATCH REPAIRING FOR THE TRADE
SKILLFUL WORKMEN

ACCURATE AND PROMPT WORK
Send Trial Package

PATENTS
Write at once for the most liberal offer ever

made for securing patents, designs and trade-
marks. Send sketch for free opinion as to
patentability and ask for the " Inventors'
Guide," the finest book published for Inventors.

Best reference. Established 29 years.
VVNI. N. NIOOIREC

Loan and Trust Bldg., Washington, D. C,

BENJ. GEBHARD & CO.
735 Sansom St., Philadelphia

WATCH CASE REPAIRING
HIGHEST ORDER OF SKILLED LABOR
PROMPT LOW PRICES

WE GIVE THE BEST OBTAINABLE
TECHNICAL AND PRACTICAL
INSTRUCTIONS IN HOROLOGY.

WHOM 110ROLOGICIIL INSTITUTE
S. W. Cor. Church and Wellesley Sts.
H. R. Playtner, Director Toronto, Ont.

Repairing
For the Trade
of Complicated and Ordinary

Watches,Wheel and Pinion Cut-
ting, Demagnetizing, etc., care-
fully and promptly done by an
expert. A. JETTE

Established 1899 Lancaster, Pa.

LEARN
'JEWELERS
ENGRAVING.
"TheSchool that Graduates Experts"
A fascinating trade that pays big salaries,
easily learned, taught thoroughly and prac-
tically by correspondence. We will teach
the beginner better engraving than he can
gain in years of rigid apprenticeship. We
will improve the skill of any engraver and
make hint master of the trade. The demand
for competent engravers far exceeds the
supply. Send for handsome illustrated
prospectus, mailed free.

PAGE-DAVIS SCHOOL
Suite 10, Page Bldg. CHICAGO
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Facts Speak Louder Than Words

'Write us and we will send you refer-
ences of some kite sales we conducted
where we made from 15 to 34 per
cent. profit.
If you look up our record then you will
positively want us to conduct your sale.

Full particulars, many references and valuable
information given in correspondence.

CHAS. E. MANOR

CHAS. E. MANOR & CO.
America's

Premier Auctioneers
FOR THE LEGITIMATE JEWELER ONLY

Notice what the Albuquerque, N. AI., Times says about us:

We are now selling the John

Rupp & Co.'s Jewelry Stock at

Atchison, Kans. This stock con-

sists of only Solid Gold and Solid

Silver Goods, Diamonds, Cut Glass,

etc. Write to them for their

opinion of our methods and suc-

cess in disposing of this stock.

BIG AUCTION CLOSES
TO-MORROW NIGHT

31r. Charles E. Ma  the -Whirlwind
A in t  1, clomps Bia. An( t

To- ,row Night

One of the biggest and most successful
Jewelry auctions ever held in this city has been
conducted at Rosenfield's jewelry store for the
past few weeks by Chas. E. Manor, of the Chas.
E. Manor Company, of Kansas City, Mo.

Just one year ago Mr. Manor conducted an
auction sale at the Mille jewelry stole anti his
great success at that. time as well as the interest
he aroused is doubtless the secret of his un-
bounded success in ibis his second auction in
this vity

The manner in which Mr. Manor sold high-
priced diamonds and other high-priced goods
shows that he is a skilled artist in his line or
work. his auction has been 11 whirlwind of
bidding and selling front beginning to end.

The most, interesting feature of 111r. Minor's
work on the auction block is his speed and his
constant action. He is the fastest and hardest
worker this city ever saw. It is a pleasure to
see him at work.

If he over makes Albuquerque again he will
doubtless receive an enthusiastic welcome front
the host of friends he has made while here.

HARRY A. HERSHFIELD

Our Booklet on Auctions mailed
free for the asking.

Your sales respectfully solicited.
All correspondence treated strictly
confidential.

Chas. E. Manor & Co.
5th Floor Boley Bldg.

KANSAS CITY, MO.

LONG DISTANCE PHONES 
Bell, 2690 Grand
Home, 1 765 Main
•

6

The Eitton

How can a jeweler expect to make the profit that he should

when he does his Engraving by hand?

How can he afford to use his time doing this work, which is

seldom charged for, and leave money-producing work undone?

How can he afford to send it away to be done, pay the charges

both ways and the cost of the Engraving?

How can he take the risk of a delayed execution of the order

and the consequent delay in delivery of the customer's purchase,

with its attendant dissatisfaction?

How can you afford to be without the New Century
Engraving Machine which plugs up the free engraving
leak and does work both satisfactorily and at next to no cost?

And so quickly that there are no delays for the customer?

Send us a postal request for our catalogue and easy terms.

Write now.

_over Ompanys, Sayre, Pa.

If You Wish to Increase Your PROFITS During 1910, Buy Your Goods from Us r 
dozen

GREAT REDUCTION IN PRICE

" 11 L K T 9 9 In Gold and Gold Filled Mountings
and with Rim or Frames

NOTE.-We make the full line of "Ilikit " Frames in 1, 0 and 00 eye interchangeable.
Gold }tiled Rimless Mountings 1-10-12 h.  $7.50 per Doz. '70e. per Pr.
Gold Filled Rimless Mountings 1-30-12 K 

Solid 10 K. Gold jenny/Es . , .... 

  $s7.1(.Topeprerlipoz,..
Solid 10 K. Gold Winless Mountings  $1 5.00 per I/oz. $, 50 per Do,

Gold Filled FRAMES 1-111-12 K . 
824.00 per Doz, $2,00 per Pr.

Gold Filled FRAMES 1-30-12 K.  
'149  50 per Doz. $1.011 per Pr.

When one dozen or more are purchased at one time we allow 10 per cent. off for cash.

GOLD FILLED 5194. 1-30 ION., $4.20 ; Cable, $5.20 per Dozen
RIDING BOW F594. 1-10 10 N., 5.40 ; " 6.30 " 0
MOUNTINGS 1,5594. 1-10 12 K., 5.60 ; 0 7.50 " "

SPECIAL OFFE'R.-One sample set of gold filled 12 "Illicit" mountings, etched on
lenses, in neat velvet-Itned case for fitting, $8.50 net.

LENSES .1■1,A,Iwiiii,sil '19 ( 
ONCE.

 .  I I A N I ) .

BIFOCALS, IN APLANATIC, BI-SIGHT.
Perfection, Cemented and Kryptok. All the LATEST

Tome, MENISCUS, Plano Micoquille and Coquille.
Also in Interchangeable and Rimless.

Uncut Sphero-Cylinders, Cylinders and Sphericals. I I II ili it
STYLES at PRICES RIGHT.

We carry a complete line in stock, uncut, interchangeable 1, 0,00 eye ; rimless 0 and 00 eye ;
in 2, 8 and 4-hole.

INTERCHANGEABLE EXTRA IVII 1 TE. Periscopic Convex, 2d Quality.
1st Quad ld Quid. 2-hole 3- o e 4.hohe

Per dozen 0 Eye . . . . $1,1 2 $1.20 $1.26 per dozen
Periscopic Convex, 1 eye . $1.20 $ .84 00 Eye . . . . 1.20 1 .26 1.33 " "
" ii 0 " . 1.26 .92 Cemented Bifocal, 1st Quality.

" 00 " . 1.40 1.08 " Interchangeable."
SKELETON OR RIMLESS. lEye, $3.25 0 Eye,$3.31 00Eye, $3.45 perdoz.

Periscopic Convex, 1st Quality. All priceS quoted on lenses front 0.12 to 4.25.

2-hole 3-hole 4-hole Usual advance on strong numbers.

0 Eye . . $1.47 $1.54 $1.61 per dozen Whirr, not otherwise stated, we will allow

00 E c . . 1.54  1.61 1.68 ' " cash domotint 10 per eent.

GOLD FILLED
SPECTACLES

No, 1, 0, 00 Eye
Made by the IMPROVED

METHOD
EXTRA FINISH
WELL TEMPERED

I UGH LUSTERED

V5525. 12 K. 1-10 Frames, Velvet Tip Cable Temples 87,50
5524. 12 K., 1-10 !tiding Bow Frames . . . . 5.60
6525. 12 K , 1.10 Riding Bow Cable " . . . . 7.00
5554. 14 K., 1-10 Riding Bow " • • . 7.50
5655. 14 K., 1-10 Riding Bow Cable " . . . 8,75
1.564. 10 K., 1-10 Riding Bow " . . . . 5.40
F666. 10 K., 1-10 Riding Bow Cable " . . . 6.60
5354. 10 K., 1-30 Riding Bow " . . . . 4.00
5355. 10 K., 1-30 Riding Bow Cable " . . . 5.00

QUALITY GUARANTEED, same as BILLED

LIBRARY SPECTACLES
No. 27. Entine. Large, Round Eye Rubber, $1.00 ; $ I ; She $3.00-Each

No. GOLD FILLED SKELETON EYEGLASS
A593. Offset 10 K., 1-10 Mountings $4  00 Pcx OE,
A663. Offset 10 K., 1-30 Mountings . . ..... 41.00 Pox OE, .1  10

NICKEL SILVER, MEDIUM GRADE
67414. Riding Bow . Frames . $1.25 686. Eyeglass Adjustable Frames . $1.70
6601/i. Straight . . " . .25 685. Eyeglass OfIset . . " . 1.70

Agents for Stevens & Co., Inc., Gold Filled Goods at FACTORY PRICES

Over Twelve Thousand (12,000 Satisfied Owners of the AUDEMAIR Prove AUDEMAIR $10." to
Our Claim for the World Renowned Trial Case $85.00

Send for our complete Catalogoo
Oilier Styles

They Sny " NOM', Better Made "
No. 1030. CONTENTS
28 pairs each Spherical Convex and

Concave Centered Lenses, 0.12
to 8.00 diopters.

12 pairs each Cylindrical Convex
and Concave Centered Lenses
0.25 to 2.75 dinpters.
Prisms front 1010 50, allmounted.

I Opaque Metal Disk.
I Ground Glass Disk.
2 Metal Disks, Stenopaic and Pin

Hole.
1 Plane Glass Disk.
4 Colored Glass Disks, 2 Smoked

and 2 Blue.
1 Red Glass for Muscle Testing with

PRISMS.
No. 1945. Adjustable Trial Frame,

Registering Sleight and Pupil-
$33.00 lary Distal] ce,Temples, Half R.B.

C ..... Idete with Test Cards,
Types, etc., $29.70 Net.

Special discount of 104 front prices
in our catalogue

No. 1030. Imitation Seal Covered Case, size 22x 11 in.
Alumno Rings, I% in. diameter, Convex Polished,
Concave Gold Plated.

lifer ALL OPTICAL MACHINERY AND TOOLS FURNISHED AT THE LOWEST RATES -*Ai

THE SPENCER OPTICAL COMPANY ?41EVialYlOngenj.S.A.
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Facts Speak Louder Than Words

Write us and we will send you refer-
ences of some late sales we conducted
where we made from 15 to 34 per
cent. profit.
If you look up our record then you will
positively want us to conduct your sale.

Full particulars, many references and valuable
information given in correspondence.

CHAS. E. MANOR & CO.
America's

Premier Auctioneers
FOR THE LEGITIMATE JEWELER ONLY

Notice what the Albuquerque, N. M., Times says about us:

CHAS. E. MANOR

We are now selling the John

Rupp & Co.'s Jewelry Stock at

Atchison, Kans. This stock con-

sists of only Solid Gold and Solid

Silver Goods, Diamonds, Cut Glass,

etc. Write to them for their

opinion of our methods and suc-

cess in disposing of this stock.

BIG AUCTION CLOSES
TO-MORROW NIGHT

1111'. Cliorles E. MA , the Whirlwind
A .0 't' .el, Closi s Big Ant t

To-ntorrow Night

One of the biggest and most successful
jewelry auctions ever held in this city has been
conducted at Itosentield's jewelry store for the
past few weeks by Chas. E. Mm or, of the ('Inis.
K. Manor Cotnpany, of Kansas City, Mo.

Just one year ago ll r. Manor conducted an
auction sale at the same jewelry stole and his
great success at that titne as well as the interest
lie aroused is doubtless the secret, of his un-
bolt:tiled success in this his second auction ill
this city

The manner in which lir. Manor sold high-
'irked diamonds and other high-priced goods
shows that he is a skilled artist in his It of
work. His auction has been a whirlwind of
bidding and selling from beginning to end.

The most interesting fc,itii re Of Mr. Manor's
work on the auction block is his 5110141 and his
eonstant action. Ile is the fastest and hardest
worker I his city ever saw. It is a pleasure to
see him at work.

If lie ever makes Albmpterque again he will
doubtless receive an enthusiastic welcome from
the host or frietids he has made while here.

The E

How can a jeweler expect to make the profit that he should

when he does his Engraving by hand?

How can he afford to use his time doing this work, which is

seldom charged for, and leave money-producing work undone?

How can he afford to send it away to be done, pay the charges

both ways and the cost of the Engraving?

How can he take the risk of a delayed execution of the order

and the consequent delay in delivery of the customer's purchase,

with its attendant dissatisfaction?

How can you afford to be without the New Century
Engraving Machine which plugs up the free engraving
leak and does work both satisfactorily and at next to no cost?

And so quickly that there are no delays for the customer?

Send us a postal request for our catalogue and easy terms.

Write now.

ton CO, Glover Company, Sayre, Pa.

If You Wish to Increase Your PROFITS During 1910, Buy Your Goods from Us 
N. 

r 
dozen

GREAT REDUCTION IN PRICE

" IL 11 K 11 T 9 9 In Gold and Gold Filled Mountings
and with Rim or Frames

Nom. -We make the full line of "Ilikit " Frames in 1, 0 and 00 rye interchangeable.
Gold 1 tiled Runless llountings 1-10-12 I. 
Gold Filled Rimless Mountings 1-30-12 K  

$7.50 per Doz. 70e. per Pr.

Solid 10 K. Gold Rimless Mouldings  
  $7„00 per Doz.

Gold Filled FRAm Es 1-10-1.2 I( '''''' 
. $24.00 per Doz  $2.00 per Pr.

'15.00 per Doz  $1.40 per Pr.
Solid 10 K. Gold EitAmEs ,

Gold Filled FRAMES 1-30-12 K. ..... . . . . . . 
'1 0.50 per Doz. $1.00 per l'r.

When one dozen or more are purchased at one time we allow 10 per. cent. n.t otlf°1iti;r0cars7. 
flea.

GOLD  FILLED 5194. 1-30 10K., $4.20 ; Cable, $5.20 per Dozen
RIDING BOW 1,594. 1-10 10 K., 5.40 ; " 6.;10
MOUNTINGS 4. F5594. 140 12 K., 5.60 ; " 7.50 " "

HARRY A. HERSHFIELD

Our Booklet on Auctions mailed
free for the asking.

Your sales respectfully solicited.
All correspondence treated strictly
confidential.

Chas. E. Manor & Co.
5th Floor Boley Bldg.

KANSAS CITY, MO.

1 
LONG DISTANCE PHONES 

Bell, 2690 Grand
Home, 1 765 Main

SPECIAL OFFEIL-One sample set of gold filled 12 "Ilikit" mountings, etched on
lenses, in twat velvet-lined ease for fitting, $8.50 net.

LENSES IMMENSE STOCK ON 
HAND.

CAN SHIP AT ONCE.
Uncut Sphero-Cyliuders, Cylinders and Sphericals.
TORIC, MENISCUS, Plano Micoquille and Coquille.
Also in Interchangeable and Rimless.

BIFOCALS, INVISIBLE APLANATIC, Bi-SIGHT.
Perfection, Cemented and Kryptok. All the LATEST
STYLES at PRICES RIGHT.

We carry a complete line in stock, uncut, interchangeable 1, 0,00 eye ; rimless 0 and 00 eye;
in 2, 3 Illat 4-hole.

INTERCHANGEABLE EXTRA WII Fri.:. Periscopic Convex 2d Quality,
1st Quid. ld Qual. 2-hole 3-tele 4-hole

Per dozen 0 Eye . . . . $1.1 2 $1.20 $1.26 per dozen

Periscopic Convex, 1 eye . $1.20 $ .84 00 Eye . . . . 1.20 1.26 1.3.3 " "
I' 0 ' . 1.26 .92 Cemented Bifocal, 1st. Quality.

0 " 00 " . 1.40 1.05 " Interchangeable."
SKELETON Olt RIMLESS. 1 Eye, 53.25 0 Eye, $3.31 00 Eye, $3.45 per doz.

Periscopic Convex, 1st Quality. All prices quoted on lenses from 0.12 to 4.25.

2-1101e 3-hole 4-hole Usual advance on strong numbers.

0 Eye . . $1.4 7 $1 .54 $1.61 per dozen Where not otherwise stated, we will allow

00 Eye . . 1.5 4 1.61 1.68 " " cash diseount 10 per cent.

1111[914k

GOLD FILLED
SPECTACLES

No. 1, 0, 00 Eye

Made by the IMPROVED
METHOD

EXTRA FINISII
WELL TEMPERED
11E3111N LUSTER ED

V5525. 12 K. 1-10 Ft•tunes, Velvet, Tip Cable Temples $7.50
. . . 5.60

7.00
5524. 12 K. 1-10 Riding Bow Frames
5525. 12 K , 1-10 Riding Bow Cable "
5554. 14 K., 1-10 Itidieg Bow
5555. 14 K., 1-10 Riding Bow Cable " .
1564. 10 K., 1-10 Riding liow . . . .
1,565. 10 K., 1-10 Riding Bow Cable " . . . .
5354. 10 K., 1-30 Riding Bow • • • -
5355. 10 K., 1-30 Riding Bow Cable " • • •

QUALITY GUARANTEED, same as BILLED

7.50
8.75
5.40
6.60
4.00
5.00

LIBRARY SPECTACLES
No. 27. Frame. Large, Round Eye Rubber, $1.00 ; Celluloid, $1.25 ; She  $3.00-ERCil

No. GOLD FILLED SKELE$T400N0 EYEGLASS

A563. Offset 10 K., 1-30 Mountings . . . . . • 3.00 Pl'ecxx OOIP:', 4  50
A593. Offset 10 K., 1-10 Motint ings   $5.50

rlaCniKe!•:1;,$S11.12,VriElt,I MEDI UM GRADE
11 tifi. Eyeglass Adjustable Frames . $1.7067-1,1.'. Riding how . . .11s)

660%, Straight . . . " . 1.25 I 685. Eyeglass Offset . . " . 1.70

Agents for Stevens & Co., Inc., Gold Filled Goods at FACTORY PRICES

Over Twelve Thousand (12,000) Satisfied Owners of the AUDEMAIR Prove AUDEMAIR$10.00toOur Claim for the World Renowned Trial Case $85.00
Send for our Complete Catalogue of

I It her St y les
They Say" N • Better Made"
No. 1030, CONTENTS:
26 pairs each Spherical Convex and

Concave (*entered Lenses, 0.12
to 8.00 diopters.

12 pairs each Cylindrical Convex
and Concave Centered Lenses
0.25 to 2.75 diopters.

5 Prisms from 10 to 5°, all mounted.
1 Opaque Metal Disk.
1 Ground Glass Disk.
2 Metal Disks, Stenopaic and Pin

Hole.
1 Plane Glass Disk.
4 Colored Glass Disks, 2 Smoked

and 2 Blue.
Red Glass for Muscle Testing with
PRISMS.

No. 1945, Adjustable Trial Frame,
Registering height and Pupil-

$33.00 laryDistance,Temples, Half R.B.
C lett. with Tent Cards,
Types, etc., $29.70 Net.

Special discount. of 111, from prices
ill 011r catalogue

No. 1030. Imitation Seal Covered Case, size 22x 11 in.
Alumno Rings, lt,4 in. diameter, Convex Polished,
Concave Gold Plated.

ger' ALL OPTICAL MACHINERY AND TOOLS FURNISHED AT THE LOWEST RATES -41111

THE SPENCER OPTICAL COMPANY
31 Maiden
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This New
Minute Numeral

Dial
(MONTGOMERY PATENT)

With Upright Figures
was designed by the chief
watch inspector of a large
railway system, for railroad
men's use and is now sup-
plied on any of the

All
Figures are

Upright

Railroad Models of the

Elgin
Watch

Each minute is numbered with clear, sharp,
upright figures. The figures of the even
five numbers in the minute circle are printed

in red. This dial is so well designed that the complete time is
read at a glance, doing away with even the momentary calculation
necessary with old style dials. Railroad men want Elgins with
this dial. The complete line of Elgin Railroad Watches with this
dial will be well advertised in railroad men's publications. Be
prepared to furnish them to your trade.

Write your jobber or this company direct.

ELGIN NATIONAL WATCH COMPANY,
Factories : ELGIN, ILL., U. S. A.

New York Office, General Offices,
131 Wabash Ave., Chicago.15 Maiden Lane,

Ring Out the Old Ring In the New
Why travel in the same old rut the balance of your natural life, and buy the same antiquated styles of Nickel Alarm Clocks your

grandfather used to buy, just because some manufacturers have not thought it necessary to produce new designs in Nickel Alarms
as they do in other clocks?

We have some new ones, superior to
anything heretofore made, and to introduce
them and put a set into the hands of every
jeweler, we will on receipt of $6.00 deliver
east of the Rocky Mountains, express pre-
paid, one sample of each, consisting of
eight clocks as described.

Don't fail to avail yourself of this oppor-
tunity to see a complete line of up-to-date
Alarm Clocks.

See coupon at bottom of page.

The
E. Ingraham Co.

Bristol, Conn.

STANDARD. 30 Hour Time Alarm with " Shut - off " switch.
Height, inches,. tual, inches. Hcheosu. r Trn 

Alarm
Caise,seamless brass nickeled.H RA l .r R 3

with " Shut-off " switch.
Height, 614 inches. Dial, 434 inches. Case nickeled and highly polished.

LONG ALARM. 30 Hour Time. Six-minute Alarm with " Shut-
off " switch. Height, 6,?,1c inches. Dial, 43(, inches. Case seamless brass
nickeled.

30 Hour Time, Repeating Alarm, rings. alter-
nately every fifteen seconds for twelve minutes, with " Shut-off " switch.
Height, 6% inches. Dial, 43,:;," inches. Case seamless brass nickeled.

DI-ALTERNATOR. 30 Hour Time, Repeating Alarm. rings
alternately every fifteen seconds for twelve minutes, with " Shut-off "
switch. Extra large bell. Height, 7 inches. Dial, 4;';', inches. Case seam-
less brass nickeled.

THE ALARM CLOCK WITH THE CONCEALED BELL
SEE CUT OF INTERIOR VIEW SHOWING BELL LOCATED ENTIRELY WITHIN THE CASE. THE UNSIGHTLY VISIBLE BELL ELIMINATED.

BELL CANNOT BE DISARRANGED OR THROWN OUT OF ADJUSTMENT.

A—Dial

C—Dust Cap
D—Movement

SIREN. 30 Hour Time Long Alarm (4 minutes) with "Shut-off " switch. Large bell inside of case.
(See interior view.( . 3Hei0g1110,6uir 

Time, Repeating 
.Dial,4,inches solid brass. Case nickeled and highly polished.T 

Alarm, rings alternately every fifteen seconds for twelve
minutes with " Shut-off " switch. Large bell inside of case. (See interior view.) Height, 6 inches. Dial,
4!:"2" inches solid brass silvered. Case solid brass old brass finish.

ROTATOR. 30 Hour Time, Repeating Alarm, rings
alternately every fifteen seconds for twelve minutes, with
" Shut-off " switch. Large bell inside of case. (See interior
view.) Height, 6 inches. Dial, 4 inches. Case seamless
brass nickeled.

'1'1AI:2 THIS OFF' AND MAIL TO-DAY

THE E. INGRAHAM CO., Bristol, Conn.
Gentlemen :—Enclosed find $6.00. Please send me express prepaid your " Introductory Assortment " of Eight Alarm Clocks,

consisting of " Standard," " The Rattler," " Long Alarm," " Alternator," "Di-Alternator," " Siren," " Vibrator " and " Rotator."
Yours truly,

Name

Address
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Railroad Models of the

Elgin
Watch

Each minute is numbered with clear, sharp,
upright figures. The figures of the even
five numbers in the minute circle are printed

in red. This dial is so well designed that the complete time is
read at a glance, doing away with even the momentary calculation
necessary with old style dials. Railroad men want Elgins with
this dial. The complete line of Elgin Railroad Watches with this
dial will be well advertised in railroad men's publications. Be
prepared to furnish them to your trade.

Write your jobber or this company direct.

ELGIN NATIONAL WATCH COMPANY,
Factories: ELGIN, ILL., U. S. A.

New York Office, General Offices,
131 Wabash Ave., Chicago.15 Maiden Lane,

sRing Out the Old Ring In the New
Why travel in the same old rut the balance of your natural life, and buy the same antiquated styles of Nickel Alarm Clocks your

grandfather used to buy, just because some manufacturers have not thought it necessary to produce new designs in Nickel Alarms
as they do in other clocks?

We have some new ones, superior to
anything heretofore made, and to introduce
them and put a set into the hands of every
jeweler, we will on receipt of $6.00 deliver
east of the Rocky Mountains, express pre-
paid, one sample of each, consisting of
eight clocks as described.

Don't fail to avail yourself of this oppor-
tunity to see a complete line of up-to-date
Alarm Clocks.

See coupon at bottom of page.

The
E. Ingraham Co.

Bristol, Conn.

STANDARD. 30 Hour Time Alarm with "Shut - off " switch.
Height, 6' i; inches. Dial, 41 2 inches. Case seamless brass nickeled.

THE RATTLER. 30 Hour Tim.) Alarm with " Shut-off " switch.
Height, 61/2 inches. Dial, 4% inches. Case nickeled :old highly polished.

LONG ALARM. 30 Hour Time. Six-minute Alarm with "Shut-
off " switch. Height, 6;!‘ inches. Dial, 43:2. inches. Case seamless brass
nickeled.

ALTERNATOR. 30 Hour Time, Repeating Alarm, rings alter-
nately every fifteen seconds for twelve minutes, with " Shut-off " switch.
Height, 672 inches. Dial, 4!.;,; inches. Case seamless brass nickeled.

DI-ALTERNATOR. 30 Hour Time, Repeating Alarm. rings
alternately every fifteen seconds for twelve minutes, with " Shut-off "
switch. Extra large bell. Height, 7 inches. Dial, 4% inches. Case seam-
less brass nickeled.

THE ALARM CLOCK WITH THE CONCEALED BELL
SEE CUT OF INTERIOR VIEW SHOWING BELL LOCATED ENTIRELY WITHIN THE CASE. THE UNSIGHTLY VISIBLE BELL ELIMINATED.

BELL CANNOT BE DISARRANGED OR THROWN OUT OF ADJUSTMENT.

A—Dial
B—Bell

C—Dust Cap
D—Movement.

SIREN. 30 Hour Time Long Alarm (4 minutes) with " Shut-off " switch. Large bell inside of case.
(See interior view.) Height, 6 inches. Dial, 4%, inches solid brass. Case nickeled and highly polished.

VIBRATOR. '30 Hour Time, Repeating Alarm, rings alternately every fifteen seconds for twelve
minutes with " Shut-off" switch. Large bell inside of case. (See interior view.) Height, 6 inches. Dial,
412 inches solid brass silvered. Case solid brass old brass finish.

ROTATOR. 30 Hour Time, Repeating Alarm, rings
ulternately every fifteen seconds for twelve minutes, with
Shut-off" switch. Large bell inside of case. (See interior

view.) Height, 6 inches. Dial, 4% inches. Case seamless
brass nickeled.

'FEAR THIS OFF AND MAIL, TO-DAY

THE E. INGRAHAM CO., Bristol, Conn.
Gentlemen :—Enclosed find $6.00. Please send me express prepaid your " Introductory Assortment " of Eight Alarm Clocks,

consisting of " Standard," " The Rattler," " Long Alarm," " Alternator," "Di-Alternator," '` Siren," " Vibrator " and " Rotator."
Yours truly,

Name

Address
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THE HIGH-GRADE JEWELER'S

CATALOGUE FOR 1910

Your Name Only Appears

Our 1910 Catalogue for the Retail Jeweler is the best and most

practical catalogue proposition offered the Trade.

It will have pages of half-tone illustrations showing a first-class sell-

ing assortment of Solid Gold and Filled Jewelry, Watches, Sterling

Silver Goods, Cut Glass, Etc. ; all well-known goods and assured sellers,

and will be even a handsomer, larger and more complete book and a

better business bringer than our 1909 catalogue.

It will be to all appearances the specially printed catalogue of the

Jeweler whose name it bears. A credit to any store and a fine piece of

advertising.

If you are going to use a catalogue this year, write for full particu-

lars and prices.

We believe we can satisfy you beyond a doubt and that we have

the catalogue you want ; one that will sell more goods and prove a

better investment than any catalogue you have ever had.

Do not place your order until you
have heard our plan. WE DO NOT
COMPEL YOU TO BUY ANY GOODS

THE KELLER JEWELRY MFG. CO.
MANUFACTURERS OF

BROOCHES, LINK BUTTONS, LOCKETS, SCARF PINS, BABY PINS, HANDY

PINS, VEIL PINS, WAIST SETS, CROSSES, COMBS, FOBS, TIE CLASPS,

CHARMS, LORGNETTE CHAINS, NECK CHAINS, PENDANTS

FACTORY:

251 N. J. R. R. Ave., Newark, N. J. 64 NASSAU STREET, NEW YORK

3.7

4
yl 
NON - RETAILING

means—that we protect the RETAIL TRADE by
Positively Refusing to sell any goods other than

( 

at Wholesale. Any Jobber who retails becomes
a competitor of the Retailer.

Are you buying your Watches from a com-
petitor of yourself ? We are not your competitor,

) 

and we solicit your trade.

THE NON-RETAILING COMPANY

$ 

Latest Addition New England Watches
JOBBERS IN WATCHES AND CHAINS

LANCASTER, PA.

Why is the

RIVETT LATHE
the best and most reliable Lathe to buy?

Because of many reasons, among them being that we have a modern factory

equipped with the best modern tools to make them. We hire the best workmen obtain-

able, some having been with us over twenty-two years---growing up with the business

and our methods.

The work has been under one management from the beginning and the needs of the tools have

been studied in detail. We put the best material, thought and workmanship we know of into the Lathes

and endeavor to give always full value for the money.

Our Patented Attachments will be found worthy of your interest and attention as they were in-

vented by one who was first a practical watchmaker.

RIVETT Lathes are found in almost all the universities of the country as well as almost all the

best tool shops. Investigate and write for information to

Rivett Lathe Mfg. Co.
Brighton, BOSTON, MASS.



Pr OOLS Finest in quality, workmanship and efficiency soon repay their cost and give you thepleasure that comes with the use of high-grade goods. We carry only such tools
as are recognized the best and have an unqualified guarantee to back them. You take no risk—neither do we—for we
are sure of the superior quality of our tools. Our Lathes, Benches, Foot-Wheels, Engraving Blocks and time-saving
devices represent the highest degree of perfection in their line. Our prices are always tempting. Write us for any
information you may desire.

Extra Quality Pivot Gravers
E. & J. S. pivot gravers are the best that can be made.

They are very hard and hold their points much longer than the
average graver.

Genuine Webster-Whitcomb Lathe
with 10 chuck combination

Perfect construction in every dot MI. Made of the best, steel. Ilas hard
spindles running in hardened steel bushings. Absolute concentricity of
cone, body, thread anti hole. Full nickel plated.

Countershaft No. 9
Full nickel plated

Solid Oak Bench No. I

Piter

olIff);

This bench is made of thoroughly seasoned lumber and
finished  iii the best cabinet style. Will not warp or split. Ilas
ten drawers that. lock automatically ; apron drawer, vise rest
and chalk box. Dimensions 43 inches long, 26 inches deep
and 40 inches high.

Foot-Wheel No. 15
Best in the market

SAME COMBINATION AS ABOVE WITH MOSELEY LATHE $64.30 NET CASH

No. 3 Rex Engraving Block Diamond and Stone Setting Tool No. 300

engrave

with it and

you will

find your

style will

be greatly

improved

Prices

not

specified

net
are less

6 (/

for cash

The Only Tool that will do the Work Correctly and Quickly

CI Having a large plant for the Smelting and Refining of gold,
silver and sweepings.

(a Having the experience and every facility for Testing con-
signments sent us and making prompt and accurate returns.

(1 Our plan of holding consignment intact and returning it at
our own expense if our offer should not prove satisfactory.
Making it a rule to treat everyone white.

11 Paying Full Value for gold and silver.

Complete with attachments, $20.00

This engraving block is the latest design, built for engravers that appreciate a

well-made, reliable and practical tool. It is equally good for holding large or small,

heavy or light work, and can also be used by die sinkers to advantage. The weight of

lw revolving parts rests in ball-bearings, making them turn with the greatest of ease

and smoothness. Weight of block, as shown, 20 pounds. Full descriptive catalogue,

which gives full specifications and details of the block, sent on request.

These tools, invented by a stone setter of many years' experience, will do the work
they are intended for with absolute perfection whether in the hands of an experienced
or Inexperienced workman. In eight seconds after adjustment in lathe will cut a
smooth seat for any atone from 1/16 to 2 carats. Tools are made of polished and
hardened steel and are indestructible. Will lit in Chucks Nos. 28 and 44. The greatest
line-saving device ever invented in the line of stone setting cutters. Put ti p in neat
block and box. PRICE, PER SET, $5.50

(II
WATCHMAKERS, JEWELERS, ENGRAVERS, OPTICIANS, use our Catalogue.
You will find it a great help in making up material orders. Write for a copy. We
send it free of charge to the legitimate trade on receipt of business card with request.

905 HEYWORTH BUILDING CHICAGO, ILLINOIS

20 JOHN STREET NEW YORK CITY, N. Y.

THE E. & J. SWIGART CO., Cincinnati, Ohio
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New Imported
(Webster-Whitcomb Pattern

Lathe with
Tip-Over
T Rest

Illustration
Showing
Exact
Size of
Chuck

No. H487.

No. H487 A.
No. H487B.
No. H487C .
No. 2423.
No. 2412.
No. 2416.

-

This Lathe Represents the
Highest Class of Experi-
enced Workmanship in
Every Particular. Each
and Every Part Fits
Perfectly.

This Lathe is patterned
after the

WEBSTER-
WHITCOMB

Model and any Genuine

WEBSTER-
WHITCOMB

Attachment is Warranted
to Fit Exactly

We Guarantee This Lathe
in Every Respect

2 Chuck Combination ; Lathe with 1 screw Chuck, 1 taper Chuck, 6 one-quarter inch Cement Brasses, 1 
each half and three-quarter Cement Brasses,

1 each Male and Female centers, Chuck Block with glass cover and belting  

10 Chuck Combination ; This includes 2 Chuck Combination, complete as above and 8 additional Wire 
Chucks 

20 Chuck Combination ; This includes 2 Chuck Combinations complete, and 18 additional Wire Chucks 

30 Chuck Combination ; This includes 2 Chuck Combinations complete, and 28 additional Wire Chucks 

Three Slide Rest for above Lathe 
Combination Bezel and Wheel Chuck for above Lathe  

Improved Face Plate for above Lathe 

Extra Wire Chucks for above Lathe, each  

Extra Wheel Chucks for above Lathe, each  

$21.00
24.75
29.50
34.25
18.00
9.00
8.00
.50
.75

Polish with Speed-Polish with Ease-Polish with the Best Result

ELECTRIC POLISHING LATHES
GUARANTEED IN EVERY RESPECT

Economical Noiseless Powerful Speedy A LOW-PRICED MOTOR

"THE BLACK SHIELD"
Alternating Current Motor

No. B93   $29.00

This motor operates at one speed
about 3500 revolutions per minute
on 60-cycle current. Is of the
durable hiductimr type, without
brushes, in commutator and
operates without attention other
than ordinary oiling. Das special
automatic starting device, which
affords prompt starting. Bearings
have felt-lined dust caps. Very
powerful and will answer the pur-
pose intended for in all ordinary
shops, and guaranteed free from
defects.

SWARTCHILD'S MODERN STAKING TOOLS

"THE BLACK SHIELD"
Direct Current Motor

No. B95   $29.00

This motor has three speeds, ap-
proximately 1500, 2200 and 3000
revolutions per minute, with regu-
lating coils inside the base. The
different speeds are procured by a
snap switch with indicating dial us
shown. All connections are made
internally. Bearings have felt-lined
dust caps, as shown. hits sufficient
power for all shops and guaranteed
free from defects.

Prices of Swartchild s Modern Staking Tools

No. H288.
No. H289.
No. H290.
No. H291.

50 Punches, 14 Stumps in finely finished
hinged case   • complete, $8.00

60 Punches, 18 Stumps in finely finished
hinged case  complete, 10.50

100 Punches, 24 Stumps in finely finished
hinged case . . . . . . . . . complete, 16.00

120 Punches, 30 Stumps in finely finished 18.00hinged case ...... . . complete,

Write for our large double-size Catalogue, the most complete book ever published for Watchmakers,

Jewelers, Engravers and Opticians. Contains 20,000 illustrations. Sent FREE upon application

SWARTCHILD & COMPANY
TI-T LARGEST WATCHMAKERS' AND JEWELERS'
SUPPLY HOUSE IN THE WOIRI-1=o HEYWORTH BUILDING. MADISON ST. & WABASH AVE. CHICAGO. ILL.

3''

Green's Electric Turntables for Show Windows,
Glass Cases, Counters, Etc.

RUNS ON BATTERY OR ELECTRIC LIGHT CURRENT

Revolving Turntable with Three Shelves

No.
Price

F. 0. B. New York
T800 Turntable complete, 3 feet high, without shelves, with two batteries,

chemicals, wire and switch  

T802 Turntable complete, 

$29.50
T801 Turntable complete, 4 feet high, for 3 shelves 32.00

5 feet high, for 4 shelves
T803 Turntable complete, 6 feet high, for 5 shelves

•

34.25

T807 1

T804
Tso5
'1806

'1809
T808

Taio
Tall

T812

Turntable, 3 feet high,
Turntable, 4 feet high,
To rut able, 5 feet hlgh,
Turntable, 6 feet high,

Turntable, 3 feet high,
Turntable, 4 feet high,
Turntable, 5 feet high,
Turntable, 6 feet high,

without shelves, to use on 110 v., direct current,
for 3 shelve 
for 4 Mud NTS 
for 5 shelves

without shelves, to use on 220 v., direct current,
for 3 shelves  
for 4 shelves  
for 5 shelves  

36.75

29.50
32.00
34.25
36.75

32.50
35.00
37.25
39.75

T8I3 

Turntable, 3 feet high, without shelves, to use on 110 v., :Inertial zig

  35.00
  32.50

T8I4 Turntable, 5 feet high, for 4 shelve 
Turntable, 4 feet high, for 3 shelve' 

37.25
T8I5 Turntable, 6 feet high, for G shelve 39.75

Any of the above supplied to be used without shelves for the same price. 

T816. Glass shelves, 12 inch diameter  cad', $2.50
T817. Glass shelves, 15 i nch diameter  each, 3.60
T818. Glass shelves, 20 inch diameter  each, 4.75
T819. Extra zines  elch, .54
T820. Bluestone (5 lbs. per cell)  er lb., .65
T82I. Fenders for Battery  sot .20
T822. Lead j  rs each, 1.75

Cost to Operate and a
Few Valuable Points
to be Considered:

For electric current, one-
half the cost of an
ordinary incandescent
light.

Cost of running six
months, by wet or dry
battery, $3.00.

It needs no winding up
of clock work or
attention.

No costly repairs.
No expensive springs to
renew.

Will carry 100 pounds in
weight.

Runs steadyand uniform.
No necessity of support
from the top ; can be
made any height.

The battery, if used,
requires less than afoot
square space.

Full directions for the
installation and care of
these fixtures sent
with each shipment.

NOTICE
In ordering, state if for use
with battery or on electric
light current circuit. If for
electric light current, state
voltage and whether for
Alternating  or Direct. If
Alternating, state cycles
desired. These Turntables
being wound to order, please
be very particular and
procure the correct informa-
tion from Electric Light Co.
before ordering.

Revolving
Pyramid Turntable

Price
No. F. O. B. New York
T823. Revolving Pyramid Turntable, complete with

obelisk, all necessary batteries, switch and
wire   $47.25

T824. Revolving Pyramid Turntable, but without
battery, wire and switch, for use on 110 v ,
Direct Current  

T825. Revolving Pyramid Turntable, for use on 220
V., Direct Current  

T826. Revolving Pyramid Turntable, for use on 110
V., Alternating Current  

REVOLVING FLAT TURNTABLES

w4lbuth5)0ib

No.
T827. Flat Turntable, with battery, switch and wire with stained walnut plate, 30 Inch diameter
T828. Flat Turntable, without battery, wire or switch, for 110 v., Direct Current  
T829. Flat Turntable, for 220 v., Direct Current  
T830. Flat Turntable, for 110 v., Alternating Current

Price
F. 0. B. New York

  $32.00
32.00
35.00

  35.00
The above may be supplied with a 12-inch oak shelf instead of the 30-inch shelf at the same price

49.75

49.75

47.25

THE W. GREEN ELECTRIC CO., 81 Nassau St., NEW YORK, U.S.A.
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V. T. F. Watch Glasses V. T. F.

100% PERFECT

+0;Q

V. T. F. Watch Glasses

Cl)

• T. F.
 11•■■•••=111

C. 0. BAKER, Pres. C. W. BAKER, Vice-Pres.

BAKER & CO., Incorporated
Platinum, Gold and Silver Refiners

Assayers, Smelters and Manufacturers

Platinum and Gold Setting
Department

NEW YORK OFFICE

30 Church Street

Telephone, 3811 Cortlandt

WORKS
408 N. J. R. R. Ave.

NEWARK, N. J.
Telephone, 3 Waverly

Platinum and Gold Settings
carried in stock

at both addresses

Sheff Patent Ring Forging Machine
1:

1HIS ring stretching machine is for jewelers and anyone who repairs or
sells rings. It is the only tool on the market for the purpose that will do
perfect work. Rings cannot twist in this machine as they do in other
styles on the market. Simple in construction, strong, durable, cannot

get out of order and easy to operate. It saves time, labor, gold and is a money
maker. Rings can be sized, shanks shaped and rings made. A ring can be
sized without heating, without danger of breaking or burning stones, no
danger of breaking ring and will not require refinishing or polishing after
taking off the machine. With this machine you can get as much or as little
power as you wish and have perfect control of your sizing. You will not miss
sales as heretofore on account of not having the size. You do not have to
carry as large stock of rings. You will not have to buy duplicate rings, as you
can buy one ring and in two minutes size it to suit customer. Rings brought
in to be sized will cost you nothing in gold and only two minutes' time to do
the work. All kinds of rings—wide, narrow, oval, flat, plain or set, from the

cheap filled one to the most expensive diamond—can be sized on this machine
in two minutes. Your competitor is making money by using this machine,

why not you?

Rai-ORDER FROM YOUR JOBBER OR SEND TO US DIRECT

Price, $16.00, Includes Machine, Mandrel and Six Dies

A. J. SHEFF & CO
6109 PENN AVENUE

• 9 PITTSBURG, PA.
DISTRIBUTERS: SUSSFELD, LORSCH & CO., Maiden Lane, New York.

AMERICAN OIL & SUPPLY CO., Newark, N. J.
EDWARDS & SLOANE JEWELRY CO., Kansas City, Mo.
BUTTERFIELD BROS., Portland, Oregon.
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Echarco Improved Watch Glass Cabinet No. 85

9.i797" 10710:, 11'; 11

10 / 1 1'. 1E 13 11 ;7'71 

$ ",./ / I I /5

• lora Ir.,

1.21I,27 
, I rah., , rfonno.

// "18" 7 '19" si
17 , 18 / 19

; 20 21

9•j 20 21

The NEW FEATURES of this Cabinet are the SKELETON DRAWERS, making an accumula-
tion of dust and chips impossible and the very easily read LABELS of white celluloid on the
drawer fronts. The Cabinet ban nine drawers, giving 1632 spaces. It is 2934" high, 24" wide and
13" deep. The construction of drawers, arrangement of partitions to economize space and weight
and the novel method of showing contents on the drawer pulls are all novel and practical ideas, and
very well carried out. The Cabinet is made of oak and finely finished, and is the lightest and
strongest case on the market. Spaces are provided for the small sizes of Lentilles and Genevas,
and for Antiques, which no other Cabinet provides for, making it the most complete and con-
venient Cabinet ever offered to the trade.

Price, $16.00

Threaded Pendant Screw Hole Bushing No. 38

Diamond and Stone Setting TO01 NO. 85. (Pat. applied for)

The only tool that will do the work correctly and quickly

These tools invented by a stone setter of many years experience, will do the
work they are intended for with absolute perfection, whether in the hands of an
experienced or inexperienced workman. In eight seconds after adjustment in
lathe will cut a smooth seat for any stone from 1/16 to 2 carats.

Tools are made of polished and hardened steel and are indestructible. Will fit
in Chucks Nos. 80:and 44.

The greatest time-saving device ever invented in the line of stone setting
cutters. Put up in neat block and box.

Price, per set, $5.50

Pegwood Sharpener No: 3

Made in Brass for IS. 16, 6 and 0 Size Lever Set Cases, and in tierman Silver for 2, 3, 4, and 5 oz. Cases

Pal. applied for

Cut of wa c case pen ant with
pendant screw hole bushing inserted
and also screw.

Repair as it looks when completed.

(8 times actual
size)

DIRECTIONS.—Ream hole to size of bushing. then place pendant screw bushing in hole and place
pendant with bushing on arbor, as illustrated above, and with a centering punch force

over the edge of bushing and then put in screw and repair is made.

No need of soldering up or plugging up of damaged pendant screw holes and damaging the pendant and
ease as well.

Every watchmaker knows how difficult it is to repair a pendant screw hole after the screw is pulled out, due
to bending and rusting of the screws. This outfit makes a quick and good job.

Put up 1 dozen assorted Bushings and I dozen assorted Screws to match in a Brass Box, 50c.

A new attachment, designed for use on a watchmaker's lathe, which
sharpens pegwood to a hair point without breaking, and at the same
time gives the point the proper concave shape. The tool is held in the
lathe by an arbor fitting into a regular wire chuck as shown in the
Illustration, being steadied by the rest shown. The stick of pegwood
is rotated by hand while the tool is revolved in the lathe, producing a
fine, long, flexible point. With this tool the watchmaker can prepare
enough pegwood for a day's or a week's work in a few moments, and
have every piece uniformly and evenly sharpened.

The tool is mechanically perfect, made of the best material, is
durable and cannot get out of order. For sharpening the cutters the
use of a fine Arkansas oil stone slip is necessary. Coarser abrasives
should not be used.

Price, each, $2.00

For Sale by All Jobbers in the

United States and Canada

HAMMEL, RIGLANDER & CO. 
4N7= 49 

YORK

Maiden     L

CITY

ane



1 TEBSTER-WHITCOMB NEW MODEL LATHE
401,THe VITAL, POINT

in a Watchmaker's Lathe is the
SPINDLE AND ITS BUSHINGS.
In this lathe the bearing surfaces of
the spindle and its bushings TOUCH
THROUGHOUT THEIR ENTIRE
AREA, insuring continued TRUTH,
easy running and greatest durability.
This quality in our lathes is main-
tained by workmen of long experience
in the operation of special machines

BEWARE
OF

IMITATIONS

PAT. APPLIED FOR

IN COMPARING PRICES WITH
OTHER LATHES, LEARN THE
DIFFERENCE IN SIZE, .
QUALITY AND DETAILS
OF CONSTRUCTION

Lathe, including Taper and Screw Chuck, 6 Cement Chucks and Belting . . . $31.00
Lathe, as above, and 6 Wire and 2 Wheel Chucks (10 Chucks)   39.00
Lathe, as above, and 10 Wire Chucks (12 Chucks)   41.00
Additional Wire and Wheel Chucks, each   1.00

A chuck may look nice and shiny, yet be practically worthless. Examine critically
the thread on our chucks in comparison with others. We do not use dies for thread-
ing our chucks. THEY ARE CUT IN A LATHE. The cone and body of OUR
chucks are GROUND to correct FORM and size ; the surfaces are STRAIGHT and
TRUE; compare them under your eyeglass with the shiny ones. The thread and
outer surfaces of a chuck, as well as its form and proportions, are important elements
in its continued truth and durability. The holes in our chucks are GROUND to size
and truth. We caution you against imitations.

The GENUINE are stamped " WHITCOMB."

devised for this particular work.
Many lathes may be found in

the market which the front end of
headstock spindle bears only on the
450 angle. They may look well on
superficial inspection, but they will
run hard if the spindle is closely
adjusted, and are quite unreliable
for perfect work.

In buying a new lathe be SURE the spindle and bushings are
PERFECTLY FITTED. Without this a lathe is dear at any price.

Our lathes are finely finished. The curves are true and the
surfaces smooth. All sharp corners are carefully and uniformly
rounded ; this makes a great difference in the durability of the
nickel plate. HEAVILY NICKELED.

In comparing lathes, the size and variety of CHUCKS, as well
as the scope and general character of the ATTACHMENTS
should be considered.

SUSSFELD, LORSCH & CO.
37 and 39 Maiden Lane, NEW YORK

WHOLESALE AGENTS

The Ideal Plating Machine 

PATENTED MAY 19, 1908

An electro-plating machine that anyone can use. Just
the new finishes on your old goods. Plates ROMAN, RED,
SILVER, COPPER and NICKEL.

FORMULAE for making solutions and full directions for
colors come with each machine. These alone are worth the
the outfit.

BATTERIES are ordinary dry cell and give 1112, 3, 6, 9 and 12 volts
current (see cut), and should last a year or more with ordinary use and can
easily be replaced.

CONSTRUCTION is good ; material of Oak, wood work nicely finished.
Lever and attachments nickel-plated. Jars for solutions hold 12 ounces and
are self-sealing. Plating tank or bowl of best enamel ware. One each pure
gold, pure silver and carbon anode. Connecting wires complete, ready for use.

Weight, 30 pounds crated. Size, 18 inches long, 9 inches high and 634
inches wide. Guaranteed as represented or money refunded. Price, $15.00
net cash, F. 0. B. Kansas City, Mo.

The only ma-
chine furnishing
five different
strengths of cur-
rent; five shades
of color for each
solution.
SIMPLE,

PR AC TI C AL
and INDIS-
PENSABLE,
always ready,
clean, compact,
sure in results,
the IDEAL
machine for the
jeweler.
the thing to put
ROSE, GREEN,

plating all above
price charged for

The Ideal Plating Solution
RICH WITH GOLD SURE IN RESULTS

FULL AND COMPLETE DIRECTIONS
FOR PLATING ON EACH BOTTLE

Rose Gold Plating Solution, 120z. Bowe. Price $2.25
Red Gold Plating Solution, 12 Oz. Bottle. Price 2.25

Roman Gold Plating Solution, 12 Oz. Bottle. Price 2.25
Green Gold Plating Solution, 12 Oz. Bottle. Price 2.25
Silver Plating Solution, 12 Oz. Bottle. Price . . .75

These solutions are not a new thing or an experi-
ment. We have been supplying them for some time to
jewelers who had difficulty in getting the pure chemicals
necessary for a perfect solution.

The success we have met with has induced us to
put them on the market.

Each Gold Solution of 12 ounces contains 45 grains
of chloride of gold, making an exceedingly rich and rapid
solution. All chemicals used are of uniform strength
and exactly suited to the amount of gold and solution.

To those who use the IDEAL PLATING MACHINE, for which these
solutions were first compounded, we guarantee absolute satisfaction in every
instance. Where used with any other plater you obtain better and quicker
results than with any other solution.

TH E IDEAL
PLATING SOLUTION

ROMAN
Prepared eapeciall, for put-
ting factory finiah on hard
and soft bolder repair lobs,
new finish on old or ahop-
worn le.,lra
Will no I injure the fineat
Enamel. Imitation or Pre.
emu. SI011e•
Every 12rounce bottle Gold
Plating Solution. Guar-
anteed to coniaineSgraina
Chloride of Gold
Solutions funmhed In the
following
Rose. Roman. Red and
Green Gold. Silver.
Copper and Nickel.

MCC OMMEMDED

To So V..4 W.

THE IDEAL PLATING MACHINE

Also complete stock of DIAMONDS, JEWELRY, WATCHES, SILVERWARE,
TOOLS, MATERIAL and OPTICAL GOODS, everything needed by the Retail Jeweler

If unable to obtain from your Jobber, order direct from the manufacturers

C. B. NORTON JEWELRY COMPANY 1013-15 Grand Avenue
KANSAS CITY, MO.

315

HiArS DOUBLE
CAPACITY

Costs more than regular tools, but soon

repays it in time saved.

"Time is Money" in greater degree to-day

than ever before.

New and interesting folder on INVERTO.

Send for it

7'"••••••

AVIS

- D.
,.,...n.110V424,180A

PR—WE $3 -
' 5.00

INVERTO STAKING TOOL
with ON or OFF Friction Punch Sustainer

Will be

Known

as

No.18

4 About Size

Patented

June lot, 1909

sow

I: I

PATENTED NOV. G4. 1308

Furnished on new INVERTOS when required
without extra charge

Applied to old INVERTOS . . $1.00

7/ta „, 7, F
7,‘,Witer,/wd/hdd

Kendrick & Davis 00.,

Lebanon. N. H.

991.17.(7l'oMer.). .%re.m.ser,

Of.

Dee. 27th, 1909,

Oentlemen:—

I am thoroughly pleased with my .Inverto" Staking

Tool. After several months use I am still finding new points

of usefulness and superiority to any other staking tool I

have ever seen, and I feel confident that any progressive

watchmaker who ones tries the .Inverto. will surely want to

posses. one.

Tours truly, _

The above letter from Mr. Ohlson, superintendent of
watchmaking in one of the world's greatest watch
factories, shows what a man well qualified to judge the
merits of new devices, thinks of Invert°.

You will note that Mr. Ohlson has not merely exam-
ined Inverto, he is a regular user of it.

We have many other letters, commendatory of In-
verto. It is the greatest improvement ever made in
staking tools. See it for yourself.

TSAR

MANUFACTURED BY
1119'

k Kendrick & Davis Co.
t" Lebanon, New Hampshire

at
Sussfeld, Lorsch & Co.

37 Maiden Lane NEW YORK
WHOLESALE AGENTS
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THE NEW MODEL MOSELEY LATHE

NEW PRICES taking effect
January 1, 1910
2-CHUCK COMBINATION

LATHE COMPLETE with TAILSTOCK andSWING REST and including Taper Chuckwith Center, Screw Chuck, 6 ,-inch CementBrasses, Chuck Block, Box for Chuck Blockand Belting   $31.00
2-CHUCK COMBINATION with 8 Wire Chucks 39.00
2-CHUCK COMBINATION with 10 Wire Chucks 41.00
2-CHUCK COMBINATION with 15 Wire Chucks 46.00
2-CHUCK COMBINATION with 20 Wire Chucks 51.00
2-CHUCK COMBINATION with 30 Wire Chucks 61.00
WIRE AND WHEEL CHUCKS  Each 1.00
SWING REST, complete with T   3.00
UNIVERSAL FACE PLATE   9.00

NEW MODEL SWING REST

is included with Lathe without extra charge

•im•m911111:tr -i

The New Model Conoidal Chuck
The STRONGEST and MOST
SCIENTIFICALLY PERFECT
CHUCK ever invented

THE MOSELEY LATHES ARE LEADERS as the Many Thousands of More Than Satisfied Watchmakers who
are using them constantly in their daily work Abundantly Testify.THE MOSELEY LATHES have been well and favorably known to the Watchmakers of the World for upward of a Third of a Centuryand they have stood the test of this long and continuous service and under the most exacting conditions and they have been found More ThanEqual to All Requirements. They are of the BEST QUALITY of Material and Workmanship and they are UP-TO-DATE in Every Particular.ACCURACY AND RAPIDITY—THEY ARE WHAT COUNT in these days of Most Strenuous Competition and THEY ARE SECUREDby the use of MOSELEY TOOLS. FOR SALE BY ALL DEALERS. Write for Full Particulars.

THE MOSELEY LATHE CO., Elgin, III., U.S.A.

C. L. GUINAND'S
Split Horsetimers

and Split
Chronographs

V. 

In all kinds of Cases for
Horsemen, Automobilists
and Scientific Purposes

411. Acknowledged in Europe and America as the most

accurate and reliable make on the market. Neat and up-to-
date in every way. Send for illustrated booklet of all kinds
of Complicated Watches and place your order early, as these
goods have been short every season for past five years.

JULES RACINE & CO.
Chicago, 103 State St. New York, 37 Maiden Lane
 EXCLUSIVE IMPORTERS 

L. LELONG 4S• BROTHER

_

,1 
11 Ili I

tt/
54)1,0 11,11,)111.11,.1101,1J„
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Southwest Corner
Halsey and Marshall Streets

Gold and Silver Refiners
Assayers and

Swoop Smelters
BULLION SOLICITED

SMELTINO for the TRADE

Prompt attention given to Old Gold
and Silver forwarded to us

by mail or express

NEWARK, N. J. Sweepings Our Specialty

tiV1141,1b1ILLIS
This machine is designed especially to meet the

demands of the jeweler. It will carry emery and
buffing wheels up to 6 inches in diameter, and with
perfect ease speeds to 2500 revolutions a minute.

Economg of space reduced to Ine minimum
We also make a line of Foot-Power LaCies for

heavy jewelry work.
SEND FOR CATALOG JE

W. F. & John Barnes Co.
66o Ruby St., ROCKFORD, ILL.

When 'writing to advertisers, kindly mention The Keystone

— 3

now* 'arra. 4,0Ivs •
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Something New
THE LEBANON PATENT
WATCH GLASS CABINET
The most complete ever offered. Stronger,

although lighter in weight. Has five drawers with
metallic divisions and is made in finely-finished oak.
Contains 1040 spaces—nearly 200 more than any
other five-drawer cabinet on the market.

DIMENSIONS

Length over all 27 in.;
width, 111/4 in.; height,13 in.

The ligne and style of glass con-
tained in each compartment is in-
dexed on the upper front edge of
each drawer; the 16ths are indexed
on both upper side edges of each
drawer.

Price, $7.50

Patented Dec. 29, 1908
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" Superior"
Mainsprings
This well-known brand is

worthy of its name:
Superior in FINISH.
Superior in QUALITY.
Superior in TEMPER.

Price, $1.25 per doz.

Ask Your Jobber for These Goods

Sole
Agents, Henry Zimmem &
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Robbins' Latest
Improved

Mainspring Winder
(With handle)

The simplest on the
market. No changing of
barrels required. This Is
the quickest action
spring Winder on the
market.

Nickel .plated
Price, $1.75

Complete direction, for
use with each tool.

Robbins'
Improved

Turret-head
Interchangeable
Roller Remover

The most practical
tool ever offered.
Will take off any
roller, single or dou-
ble, instantly. Has .
five interchangeable (
heads.

Price, $3.00

_

r"k

THE BEST IS THE CHEAPEST

Why the "LAFAYETTE MAINSPRING" is superior
1st—It is guaranteed to be made of the Best Steel.
2d—it is made by Skilled Hand Labor.
3d —Each Spring is wrapped in Oil Paper and Silver Foil, which packing positively avoidsexposure to the moisture of the air, and therefore all danger of rust is prevented.4th—Each Spring bears a Metal Tag, indicating the watch it is intended for, which accuracyis warranted.
5th—Each dozen is put in a neat Box, having twelve partitions, one for each spring, so thehandling of several springs at one time is avoided.
6th—The finish of the " Lafayette Spring" is, like its quality, superior to any In the market.

Co., Exclusive Wholesal
eDistributers forInc., U. S. and Canada

77 John Street
NEW YORK CITY



WORKSHOP SPECIALS AT RIGHT PRICES

$ .15 per Dozen
1.50 per (truss

Cannon Pinion
Tightening Tool

50 cents

$ .75 per Dozen
7.50 per Gross

Height 3.

Height 4.

New Model Webster-Whitcomb Lathe with New Model Tip-

over Hand Rest and Tailstock.

Full Nickel.plate. Price, $31.00

which includes Taper Chuck, Screw Chuck, Six 1%-inch Cement

Chucks and 9 ft. Round Belting.

aro'
Height 5.

Height 6.

Height 7.

• 
Height 8.

(.011

E 

tiltiSPRINGS

s,,,,VAINAM

No- 2203_
EVERY MAINSPAINLCIPM.

10 1.00 per Dozen
10.50 per Gross

PARALLEL.

LENTILLE.

PATENT GENEVA,

EXTRA THICK MI-CONCAVE,

THICK MI-CONCAVE.

Genevas .. . $4.00 per gross; $ .40 per doz. Patent Oenevas . $8.00 per gross ; $ .75 per doz.
Thick 

A  l
Con c a

ves   1 
.40 Lentilles . . . . 12.00 1.25

PRICE-LIST lConca;
es

Extra Thick 12 
 "

:: .90 " Antiques . . . . 8.00 " .75 "
Parallels 8  00 " .75 " Lunettes . . . . .3.00 " .25 "

BLANK ORDER SHEETS FOR WATCH GLASSES SENT UPON APPLICATION

Steel Wire Clock Cord (Non Rust)
Mode iu 3 sizes. Put up in I L ft. coils.

Prices Small Size, $1.50 per doz. Coils
" Medium " 2.50
" Large " 3.00 " " "

French Clock Stand
Price. $1.25

This Cabinet FREE with your FIRST order for (Inc
Oross Regent Imported American Mainsprings

No. 0. Polishing Lathe Head
Price, $1.25

CROSS zorBELJELIN

$ .75 per Dozen
7.50 per Gross

Regent Foot Wheel, Improved
$6.00

Send Postal for

Our New Booklet

on

MAINSPRINGS
and

" Why They Break"

Watchmakers'
Bench No. 7

Ash finished in Oak,
Cherry or Walnut

Price, $17.50

Pendant Set Sleeve Wrench-10 Prong
Price, 50 cents

No. 1. Polishing Lathe Head
Price, $2.00

Importers, Exporters and Manufacturers
Watches, Diamonds, Jewelry,
Silver-Plated Ware, Etc.

No. 51. Bench Stool
Price, $3.50

23 Maiden Lane, New York

319

EACH TICK OF THE CLOCK
Marks the Passing of This Opportunity

Every Phase of Our Great System Will Stand the Closest Inves-
tigation. Are You Investigating or Simply Letting It Pass?

Upon Your Action May Rest Your Fortune
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STORE OF HENRICKSEN JEWELRY CO., DULUTH, MINNESOTA

(COPY OF ORIGINAL LETTER)
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DULUTH, MINN., February 14, 1910.
THE ARNSTINE BROS. COMPANY, Cleveland, Ohio.

Gentlemen :-It gives us great pleasure to express our opinion as to the benefit and result through the use of your Catalog. For the last six years
we have used it with pronounced success, believing it has aided materially in increasing the business each year over the previous one. You are certainly
to be complimented on your thorough knowledge of the catalogue businesss, as your accurate system and mode of improvements in issue from time to time
come up to the expectancy and demand of the most critical. The goods are of a high-grade and placed before the customer in a tempting manner, and
we at all times feel the working power of the Catalog.

It is in all very gratifying and speaks volumes for the good work your Catalogs have done for us. We can state that our last book was admired by
all recipients, a great many taking the trouble to write or telephone to thank us for them.

Wishing you success in your future labor, we are,
Respectfully,

HENRICKSEN JEWELRY CO.

WE DEAL ONLY WITH THE LEGITIMATE JEWELER
AND AS A RULE SELL BUT ONE IN A CITY

The ARNSTINE BROS. COMPANY
Originators of Our Exclusive Catalog Method for the Retail Jeweler

CLEVELAND, OHIO
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No 3 D. G. Hand Mill—Flat Rolls

N

4 ft. Hand Draw Bench

Little Giant Ring Bender

1/5 H. P. Electric Motor Polishing Head

ADD A PROFIT- MAKING
MANUFACTURING AND
REPAIR SHOP AND GAIN
THREE SOURCES OF REVENUE

FIRST— In the saving for yourself of the profits of the manu-
facturer and jobber on many lines of goods you regularly
carry in stock.

SECOND — In the manufacture of special articles of jewelry to
order for your customers. Unique designs—something that
cannot be bought elsewhere—always command ready sales
at large prices.

THIRD —In the repairing of old jewelry. This will bring people
to your store, people who may be induced to become buyers.

Less than $200.00 will buy the outfit illustrated, together with
the following:

No. 2 S. G. Hand Mill with square wire rolls.
Plain Ring Roll for Mill illustrated.
No. 1 Bench Shear and Rod Cutter.
Fibre-faced Hammer.
Ingot Mould.
Hardened Graduated Mandrel.
Pair Crucible Tongs.

OUR LATEST CATALOG IS YOURS FOR THE ASKING

THE W. W. OLIVER
MANUFACTURING CO.
1490 Niagara Street, BUFFALO, N. Y.
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WATCHES are the backbone and bulwark of
the jeweler's business. No other
line is so important from the view-

point of profit. No other line is so safe as stock or so certain of sale,

that is, if properly selected. We guarantee proper selection to

every patron. Our experience is wholly yours. If you are an accom-

plished buyer we have the stock and facilities to enable you to make

the most of your knowledge. If you are an inexperienced buyer we

see to it that you do not suffer from your inexperience.

1114111111111

MOVEMENTS—ELGIN, WALTHAM, HOWARD, HAMILTON,
STANDARD and EXCELSIOR.

CASES—BOSS, CRESCENT, KEYSTONE, CROWN.

For Completing Stock—Chronographs, Horse Timers, Split Seconds,
Repeaters, Nurses' Watches, Physicians' Watches, Thin Models, Chatelaines,

Bench Timers, Alarm Watches, Football Watches, Jobs not obtainable elsewhere

OUR WATCH BUSINESS has been built on trade confidence ---

satisfactory service has been the secret of its growth. We recognize

that our success lies with the success of our patrons and our smallest

customer is granted the same terms as the largest.

IMMENSE STOCKS FOR SPRING TRADE

NOW READY
DIAMONDS

LOOSE and MOUNTED
Catalogue on Application

Strictly Wholesale

JEWELRY
A COMPLETE LINE

Swigart Watch & Optical Co.
328-330-332 Superior Street, TOLEDO, OHIO
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Our Staff and Jewel Cabinets are the same size. Dimensions, 16 in. x 7 in.

BALANCE STAFFS.

iaamtttfoOzgtttrirhr/VMtttr'pmrIYM?finti'ttPAehfrfrtrfiMilt'In'frV ittiltiten*rfrifffilfrlifit 
lietnettoktIVIWYWin,

This handsome genuine leather, plush-lined cabinet

put in free of charge with one gross staffs

THE MOST COMPLETE CABINET SYSTEM ON THE AMERICAN

MARKET FOR BALANCE JEWELS AND STAFFS 

No Jeweler or Watchmaker can AFFORD to be WITHOUT these cabinets. 
OUR SYSTEM

is now in use by thousands of the most successful Watchmakers and J
ewelers throughout the

UNITED STATES and CANADA, with most flattering results.

Read the letters below and then join the ranks of the satisfied ones:

CLEVELAND, OKLA., Dec. 18, 1909

THE CHARLES J. O'DONNELL CO., Waltham, Mass.

Gentlemen : The outfit of staffs and Jewels you put

out is certainly the neatest I ever saw and the material

is 0. K. Also, it is a very easy way to order material by

filling in the blanks you send. Enclosed find check.

You shall have all my reorders.

Yours truly,

Los ANGELES, CAL., January 4, 1910

THE CHARLES J. O'DONNELL CO., Waltham, Mass.

Dear Sirs :—I ain very much pleased with your balance
jewels and staffs in cabinets. I have been in business over

twenty years and have never yet used a staff or Jewel which

gave me the satisfaction that yours does, and I am satisfied

that I tun on the right track now.
Kindly quote me your net prices on endstoues in cab-

inet if you put up such in an assortment.

Yours very truly,

THE CHARLES J. O'DONNELL CO., Waltham, Mass., U.S.A.

WE FURNISH AND EQUIP JEWELRY SHOPS
WITH EVERYTHING REQUIRED

e.t*-

LAFAYETTE
GRAVERS

a is d
LINING TOOLS

Guaranteed
Perfect in Quality

and Temper.
Made in all
shapes
and

numbers

CUTTLE BONE
Large, medium, small. By the strap, box or

small lot. ASK FOR PRICES.

WORK BOX
Jewelers' Work Box—substantial and cheap. You

can't make a better investment.

inilteell'en1111111NeS

REVELATION BLOWPIPES
REVELATION FURNACES

These work without blower or foot
bellows. Particulars on application.

LAFAYETTE ENGRAVERS' TABLE
All metal, weight ten pounds, top diameter 7".

The advantages are that they give a more solid
foundation for the work, and never wear out.

We can also furnish these tables with wood top

and wood base; weight 63.. pounds, top diameter 8".

simmonaimuskuoli
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LAFAYETTE DRAW PLATES
Cut your draw plate bills to almost nothing. You

buy a plate of 10, 20 or 30 holes, and it will last forever.
The disks are placed in the plate, and when worn it
Is only necessary to replace with a new disk, at a
small cost. We have a secret process which makes
the hardest disk evermade. Holes are highlypolished
and guaranteed accurate to gage and perfectly
round. Prices on application.

Send for our 600-page Illustrated Catalogue

AMERICAN OIL C& SUPPLY CO for Jewelers, Silversmiths and Metal Workers
Importers and Manufacturers of Fine Tools, Machinery and

*/

52-54-56 Lafayette Street, NEWARK, N. J. Heyworth Building, CHICAGO 143 Eddy Street, PROVIDENCE, R. I.

Supplies

\qj

BEFORE

WE DO EXPERT REPAIRING ON

Mesh Bags and Purses
We employ only skilled labor and our guarantee is

SATISFACTORY WORK
PROMPT DELIVERY
AT REASONABLE PRICES

We also do General Repairing, Electro-Plating and

Coloring, and Finishing and Polishing of Sterling

Silver, Hollowware, Etc., Etc. Give us a trial.

JOS. LANDSMAN
51-53 Maiden Lane NEW YORK

riOs
resles
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Where the Difference Lies

THE DIFFERENCE IS IN THE RESULTS
Every customer will pick one up and admire it. Why ? Because it's a real photo.
There is an attractiveness, a genuineness, about it that makes the

PHOTO LINE JEWELRY BOX
A FINE AD. A PROFITABLE INVESTMENT

Any photograph—your store, public building, any point of interest, in perfect reproduction; all we ask
for is a good photo of about the correct proportion. Don' I Delay—Be early in adoping these ideal boxes

NOTICE- Photographs on Jewelry Boxes is our own
• and exclusive idea, and if legal advice proves

favorable, we mean to protect ourselves against all infringements.

PRICES INCLUDE PRINTING, MAKING of PHOTOS and EVERYTHING COMPLETE
The prices on Photo Boxes average only about 75c more per gross than the regular prices on
the same quality of boxes. Smallest order we can execute: 3 gross of one kind or assorted.

TELESCOPE NEST BOXES
No. Per gross, complete, printed. net
810 Size 4 Telescope nest  21 x 1/11, x i , $3.95
810 Size 8 "  211 x Ili x ig 4  25
810 Size 6 " "   8 x 21),, x 1 4.45
810 Size 7 " ''   34 x 24 x 11 485

5  25
4  45

810 Size 8 '' .... . . . . x x 1
840 Flat boxes, telescope cover, size 2,1 x 2 x deep

No. 840 takes No 30 or 36 link or brooch card. Card with inscription, solid
gold, etc., may thus be retained by your customer, as it fits right in the box.

811 Flat scarf pin box, size 3Tna x 14 x inch deep $395
Takes regular scarf pin card and a very handy size for other goods.

N 0.
802 Coffee spoon box, regular size
804 doz. teaspoon box, fm, doz. teas
805 Single teaspoon box, regular sire
807 Medium ring box, photo on bottom
808 Large ring box, photo on bottom
809 Thimble box, size of regular Nos. 54 and 83
8111 Hat pin or novelty box, 114 inches long, 1# inches wide
812 Extra long hat pin boxes, 14 x 2 x 2 inches
813 Single dessert spoon box, size, 8 inches long, 2 BICI1CS wide
816 doz. tablespoon boxes, size Sallie as above 8  85

For COTTONING above boxes, prices from 45c to $1.00 per gross, according to size.

Per gross, complete, printed, act
$4 5
6  25
5  75
4  75
5  25
4  75
6  85
9  50
6  85

Do not forget we want you to have our Catalogue of nearly
1000 bright, live pages—the best ever issued—and we want
your patronage, too.

HENRY PAULSON & CO.

.anFatilIminairit,is0 blank
your SendCaro: 

Send me

00 
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156 Wabash Ave.

CHICAGO
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LOOK AT THE COLOR

II lb
MOP

MR. WATCHMAKER, the next time a traveling salesman for material calls
on you, ask him to show you a bottle of FULCRUM OIL and a bottle of some
other well-known brand, and then compare the color.

That will convince you at once that

FULCRUM WATCH AND CLOCK OIL

is superior to any oil ever produced. If an oil will discolor on the shelf or
in a traveler's trunk or on your bench, what do you suppose it will do in a watch
or clock?
FULCRUM OIL positively will not discolor or become rancid in any length of exposure.
It will not gum—it will not evaporate—and it is the only Watch and Clock Oil ever known
which is absolutely free from acid AND WE CAN PROVE IT.

35 cents a bottle FOR SALE BY ALL JOBBERS $3.75 per dozen

IOhhlflhlilIlltNiIllIiIIIIlltl

1111.:,1111 1:1, 1;1111111111111111

FULCRUM OIL COMPANY, FRANKLIN, PA., U.S.A.

American Beauty Horseshoe Table Display Case No. 481

The Store Beautiful means the store successful.
We can remodel your store along lines so artistic

and practical you could not conceive it possible.

Let us submit you plans—you can then decide.

Catalog C-2 sent on request

Grand Rapids Show Case Co.
GRAND RAPIDS :: MICHIGAN

Branch Factory: LUTKE MFG. CO., PORTLAND, OREGON

New York Office and Showroom, 724 Broadway 1 Under Our Own
St. Louis Office and Showroom, 1329-1331 Washington Ave. f Management

San Francisco Office, 693 Mission Street

LARGEST MANUFACTURERS OF STORE FIXTURES IN THE WORLD

MONOGRAMS Made to Order for

Belt Pins, Belt Buckles, Watch Fobs, Automobiles, Toilet
Articles, Leather Goods and all other purposes.

Made in 14 K. Gold, Sterling Silver, Gold Plate and Brass
STOCK INITIALS in all Sizes and Styles

NOW is the time to order your stock of Letters for the Holidays

Send for Catalog THE J. W. COLGAN CO., Sudbury Bldg., Boston, Mass.

ARE YOU IN
BUSINESS

4093

—either for yourself, or employed by some one else?
We offer you a plan whereby you can put in your
time as an asset to increase the business and
make both it and your services more valuable, viz.:

STUDY OPTICS BY OUR
CORRESPONDENCE COURSE AND
ADD AN OPTICAL. DEPARTMENT

More money on less capital is made in the business of

fitting and testing eyes for glasses than any other you can

name. Our correspondence course is the most thorough

ever devised (enabling anyone to be an expert in fitting

glasses).

A REGULAR $25.00 COLLEGE COURSE FOR

ONLY $8.00, AND YOU CAN PAY $2.00
DOWN AND $1.00 WEEKLY, IF DESIRED.

Everything taught in simple and exact language. Study it

at your leisure. For full particulars write

AMERICAN OPTICAL COLLEGE
DETROIT, MICHIGAN

4295

ITADE

NEW YORK

15 Maiden Lane
CHICAGO

1203 Heyworth Building



(The above appears on all our goods)
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Special Offer
To Help Spring Business

In all orders for a dozen or more of our Spring

Leaders at $2.25 or over, if placed before May 1st,
we will include one of the handsome brass stands

shown above.

We have a specially attractive line of new styles

in Directoire Shapes priced at $2.35, some of which

are reproduced above. They are a guaranteed

quality, fine union taffeta silk covers, and will sell

readily at $3.50. They can be furnished with or

without the Kreis at, Hubbard Detachable Feature.

Write for a dozen or more to-day. There are weeks

of wet weather ahead. You will need some new

things to enliven your line.

KREIS & HUBBARD
Manufacturers of Quality Umbrellas

Franklin St. & Jackson Blvd., CHICAGO

A jeweler is known by "The Quality

of the Goods" he sells.

Confine yourself to a grade of goods

which you know you can guarantee, be-

cause they are guaranteed to give satis-

faction by a reputable house.

Don't be voluntarily or by necessity

a mushroom jeweler by handling jewelry

of a grade which is a stranger to gold;

the public expects "you " or the "jewelry"

to come up to your guarantee. Gain the

confidence and keep the confidence of

your community by selling "Jewelry of

Quality," guaranteed by the Maker.

Our line is called "The Quality Line."

"There is a Reason." We handle every-

thing in the line of jewelry except

watches and rings.

Vie Frontier
Jewelry Mfg. Co.

BUFFALO, N. Y.

The House of Quality"
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Facts Not Opinions
Are what count. When we state that the

"C• A. M. 609 Co."
 
LINE

contains the highest quality that is possible to put into a gold filled

line we state a fact—not an opinion. Years of experience, backed by

mechanical ingenuity and skill, is what has earned us the reputation

Makers of the Quality Line
(fr Every one hundred, one thousand or one million pieces of

C. A. M. & Co. material of the same kind must gauge within one

thousandth of an inch alike.
111 Every ounce of stock used must represent a known fixed standard.

cr Every finished article sent from our factory is approved by the 0.K.

of more than a score of inspectors, through whose hands that article

has passed at successive stages of its manufacture.

Not how cheaply, but how good, can we produce for the price charged.

The final stamping of our Trade-Mark means that the goods measure

up to our standard of quality.

c14\3`.$ FI A
b No
GA EG)

C • A. MARSH & CO.
ATTLEBORO •••• MASSACHUSETTS

T H E STANDARD OF EXCELLENCE



WATCH CASE REPAIRING
 ALSO  

Special hand-made cases for any movement. Key wind
cases changed to stem wind. New backs, caps, bezels, etc.

Gold and Silver Plating and Coloring
Jewelry Repairing :: Miniature Portraits
Repainting and Refinishing of Metal Dials

Special Attention to Out-of-Town Trade

1865 N. J. FELIX & SONS 1910
Established Forty-Five Years

PHONE, JOHN 710 45 Maiden Lane, New York City
I Member Jewelers' Security Alliance

, ,, 

We have improved nearly every detail of the construction of
this show case in the last few months until it is unquestionably
the best there is to be had in all plate glass show cases. Built
with five different styles of base. Built in eight sizes. If you buy a

you will get the following specifications: All doors fitted with dust-proof

strips and sliding on ball bearing rollers with turned steel axles. Spring steel

stops take all jar off the case when the doors are slammed. The shelf brackets

are the finest wrought steel, heavily nickel plated, 50(1 are adjustable anywhere.

The base and all woodwork is hard wood throughout. The plate glass used is

the finest glazing quality.

WRITE FOR OUR CATALOG SHOWING OVER TWENTY

DIFFERENT STYLES OF SHOW CASES

"1dina4t4 86f Ga4t Go:
926 JEFFERSON AVENUE GRAND RAPIDS, MICHIGAN

New York Salesroom: 732 Broadway Boston Salesroom : 21 Columbia St,
Frank Meyers, Manager A. K. Sibley, Manager

For the Use of Small Manufacturing
and Retail Jewelers

A re scientific compounds containing in absolutely correct proportions
and in DRY FORM the Gold, Chemicals and Neutralizer. Dissolve them in
tvater, ;Ind your bath is at once ready for use. The required amount of
everything has been provided. Anyhody will be able to do good and cor-
rect work simply following our directions. No VARYING of shades—they
are INVARIABLY the same. The secret of plating lies in the proper
plating solutions. The success and quality of the deposit depends entirely
oil it. These Electro-platIng Salts are the best known and most widely used
and approved plating preparations. They are universally conceded by all
I he leading manufacturers of jewelry as the greatest achievement in the
I roduction of colors and shades. They have maintained their exalted
position as the standard Of superiority for unfailingly correct working,
exquisite shades ,end easy production of same.

All you have to do Is dissolve them in, water and the plating bath is
ready for use. Until you have tried our Plating Salts you can never realize
1 heir many advantages. They have done away with the secrecy of plating,
and with their use the novice can do equally as good work as the expert
plater. All the fancy shades, such Its the various Roses or Green Golds,
French Gray, etc., have found their origin with these plating salts.

The manufacturing jewelers have been using them for eighteen years
and all recommend them.

For the convenience of the small manufacturer or retail jeweler these
salts are put up in quart sizes. The quart of gold salts is guaranteed to
contain at least FULLY AS MUCH OR MORE GOLD THAN THERE IS
CONTAINED IN TWO QUARTS OF ANY OF THE LIQUID SOLUTIONS
ON THE MARKET.

Roman Gold Salts for 1 quart Solution $4.50
Red Gold   4.50
Old English   4.50
14 or 18 Karat Gold   4.50
Rose Gold   4.80
Orange Rose   4.80
Green Gold   4.80
Antique Green Gold   4.80
Egyptian Green Gold  5.00
Silver Salts, for half-gallon, $3.15; for 1 gallon  6.00
French Gray Salts, for 1 gallon  2.50
Copper or Brass Salts, for 1 gallon  2.50
Silver Oxidizer 50 cents and $1.00

PRICES AUX ALL NET CASH

Can he had of any jobber or direct from the sole manufacturers

U. S. ELECTRO-CHEMICAL CO., 78 Lafayette Street, NEW YORK

Jewelers with a keen eye in every case relating to their business, saw at once
the beauty, utility and cheapness of our 4 IDEAL" CASE.

It is made of solid oak, or other wood desired, highly polished, beveled plate-
glass top double strength glass front, ends and doors, has two highly polished
shelves of same wood as case, supported by Tom's adjustable brackets, metal legs
six inches high, and doors run on steel tracks.

DIMENSIONS:—Length as ordered, 28 inches wide, 43 inches high, upper shelf
12 inches wide, lower shelf 16 inches.

The construction of this case is first class. It has a nicely molded top, orna-
mented with egg and dart.

A BEAUTIFUL CASE

Wall Cases. Solid Oak. 8 feet long, 8 feet 4 inches high, 1 foot 4 inelies deep
Inside. Doors slide np, fastened to Morton's steel chains and weights, Inside of case and
shelves lined with black felt. MIIIic to ship in the knock down.

Net price, $58.00. Worth $70.00

r'N Salesroom, Office and Factory

56-66 Frank Street, CHICAGO
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There is one 7-jewel watch that is sold only

by retail Jewelers at restricted retail prices and

is so advertised to the public that a large trade

which the Jeweler controls is being built up.

1.
11

The Best 7-Jewel Watch

To
ROBT. H.
INGERSOLL 6 BRO.,

New York :

I am willing to know
more about the Ingersoll-
Trenton watch proposition
to responsible jewelers.

Name 

Street 

Town 

The "I-T" is the best watch in
its class for any jeweler to push.

If you are willing to do all that
you can for your business during
1910, just cut off the coupon at the
left and let us send you our evidence.

Robt. H. Ingersoll & Bro.

THE MAN
WHO STOOD STILL

141 Did you witness Louis Mann's presentation of his interest-
ing drama at the Armory Tuesday evening ? How were you
impressed with his portrayal of the character—THE MAN
WHO STOOD STILL?

q Did you think, as the play progressed, and the old watch-
maker, Krause, was slowly but surely forced out of business.
by a rival establishment with modern methods, of merchants in
Binghamton and elsewhere who are standing still?

111 Krause did not advertise. He would not cater to the
public. He insisted that the public should buy expensive
Swiss watches while they wanted only dollar Ingersolls. HE
STOOD STILL WHILE PROGRESS MARCHED BY.
q Mr. Mann's drama forms a lesson which should appeal

to the intelligence of every modern merchant. No man in
business to-day can STAND STILL. Either he must push
forward with all his might—must utilize every modern method
for extending and building up his business—or must fail, and
as Krause said, " The public does not like failures."

q Look about you and see who is STANDING STILL.
Ask yourself if you are in step with progress or if you are
gradually losing hold of the trade you once held instead of
continually adding to and increasing your business.

11 Then decide whether you will STEP or STAND
STILL—you can only do one or the other.

The " Talk" above appeared the
day after the play in, The Evening Herald, Binghamton, N. Y.

331
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Don't Hesitate but Follow this Sign to Success
Diamonds

Watches
Jewelry

J.ENGEL &CO.

It Stands for Good Values and Satisfied Customers

. Our New Spring Line is the Best Yet

We do not rush our salesmen out after the Holidays wi th a half-com-

pleted assortnzent of left overs, out they will show you a stock, complete in every

detail, of new and up-to-date goods just from the shops.

It will pay you to see it.

They are now out and will see you soon
If they do not call on you a postal will bring them

SELECTION PACKAGES
Sent to Responsible Jewelers

Baltimore Street
and Hopkins Place
/

• itUggedigia

drwi-thrzvarzER
Baltimore, Md.

W. & R.
"Improved Rolling Mill"

FOR JEWELERS

The Rolls are 2 inches in diameter
by 3 inches long.

Made of Hardened Steel and
Ground perfectly true.

The Cogs are made of the best
steel and bearings of Bronze Metal.

Price •

▪ 

$20.00

Can also supply Ring Rolls and
Square Rolls to fit same if desired.

Every Mill Guaranteed.

For Sale by all Leading Jewelers' Supply Houses
throughout the country

Manufactured by

Worthington & Raymond
102 and 104 Fulton Street NEW YORK

11769 WHEN
A

CUSTOMER

WISHES
TO
SELL

You any lot or single piece of mounted diamond
jewelry—large or small—do not turn him down
absolutely, send the goods to me for a

SPOT CASH OFFER

and save all trouble and worry. I pay all express
charges and insure the goods in transit. I have
been in the business right here for 16 years,
and can give the very best references as to
responsibility on application. Offers and valua-
tions furnished promptly. See ad. on another
page of this issue.

Write for further information.

J. J. COHEN
1011 Chestnut St., PHILADELPHIA, PA.

Established 1891

Amsterdam, Tulpstreat 10 Loodon, Audrey House, Ely Pleoe

OLD GOLD AND SILVER
333

How 'Thomas J. Dee & Company have "made good"

with the Jewelry Trade

Faithfully fulfilling every promise, promptly redeeming every pledge of our published announcements, Dee & Company stand

forth to-day the most progressive concern of their kind, enjoying the confidence and loyal patronage of the jewelers of Chicago

and of the entire country to a most gratifying degree. Advanced methods of refining, wide-awake watchfulness of our custo-

mers' interests—careful grading, weighing and testing of every piece of jewelry sent us in your shipment—liberal and

generous offer for anything you may send us in the way of OLD GOLD, OLD SILVER, etc., are the cardinal principles of

our business creed.

We Make it an Object for the Jewelers to do Business With Us 

Working on this principle we have built up a large business extending into every State and Territory of the Union. Our

policy has always been to place a value on your shipment that makes you feel as if you were getting every penny it is worth

and a little more than the other fellow would allow you for it.

There is no Great Secret as to How we Can Do It

Being, as we are, large refiners of precious metals and . working these back into stock and reselling them to manufacturing

jewelers and kindred trades, we realize a manufacturer's profit from their sale. We are, therefore, in a position to offer you

much higher prices than others who have to dispose of their metal at bullion prices. By sending your shipment direct to us,

you cut out the middleman's profit, and deal with those who are first hands in the business.

January Clean-up

Now that the holiday trade is over we would suggest that you gather up whatever you have in the way of dead stock, such as

OLD GOLD, OLD SILVER, OLD FILLED CASES, GOLD PLATED SCRAPS, BENCH and FLOOR SWEEP-

INGS, etc., and turn them into cash. In our new, modern and up-to-date smelting plant, at 317 East Ontario Street, we are

in a position to give you returns on sweepings in three days after receipt of shipment.

Remittances

On receipt of your shipment of old gold and silver we will carefully estimate same, forwarding check by return mail. Then,

ill case our estimate is not up to yours, we will return shipment intact, charges prepaid. In this way you do not run any risk,

and you are not put to any expense. If it were fairer for us to go farther—we'd go farther.

Send us your next shipment and we will guarantee to " make good."

Thomas J. Dee & Company
Gold, Silver, and Platinum Refiners

Office, 67 and 69 Washington St. Works, 317 E. Ontario St.

Chicago, Illinois



A HIGH-GRADE LINE OF EMBLEM RINGS AT A MODERATE PRICE
ANY Or2D14  ANY PINCiER I7IZ  AT $11.00 LIi'

'11‘,

bcottish
Rite 

No. 241

TO THE RETAILER:—If you expect to stay where you are and hold
the old trade, you can not afford to sell second-class goods.
The BRYANT RINGS will hold the old customers, and every ring
you sell will be an advertisement that will attract new ones. They
are the Best Made and Best Known Rings in the market.

THESE RINGS ARE ALL PLUMP 10 K.—average 5 dwts each—center emblems raised and modeled—rings all enameled in appropriate colors. We will send you any
order—any finger size —at $11.00 list. THE BEST RING ON THE MARKET FOR THE MONEY.

Let us tell you of
our new selling plan THE A. P. CRAFT CO. MateidrssopfeEcimalbjleewmeRiriyngs Indianapolis, Ind.

M. B. BRYANT 0 CO.
7 Maiden Lane, NEW YORK

Prentiss' Patent Jewelers' Vises
For more than 30 years the Best and Handsomest Vises made

PRENTISS VISE COMPANY 44 Barclay St., New York, U.S.A.
ASK YOUR JOBBER TO SHOW YOU THIS VISE

Large Illustrated Catalogue of all kinds of Vises mailed free

AmaigLii 111

111

4 4"

Fine Grade RubyanaSapphire
Balance Jewels

TO FIT ALL MAKES AMERICAN MOVEMENTS

FINELY POLISHED AND FINISHED BALANCE
STAFFS TO MATCH

Don't be Penny Wise and Pound Foolish

Fine Watch Material, Watchmakers' and Jewelers' Supplies

•.. • •.•.,... •
• ,,11,0011iddi
 - They are guaranteed to be strictly first-quality glass without bubbles or scratches

My Motto 
Not rdluring discounts, but quick and accurate service
With high-grade goods

It doesn't pay to sacrifice appearances in order to save a few dollars.
The merchant who " cuts off his nose to spite his face " will mutilate his
trade and disfigure his profits.

Money invested in good SHOW CASES is not an expense. It is a
wise speculation that pays perpetual dividends in the way of largely
increased trade.

Polishing Motors for Alternating or Direct Current
Note the improvement in

SPEED LEVER for varying the speed

of alternating current motor.

stand for highest quality in fixtures. In addition to their original style, we have
embodied the essential features of practicality and dependable durability. This
end can only he reached through the use of the hest obtainable material and good
honest workmanship. When you buy Quincy Special Cases you can feel assured
that you are getting full value for every dollar invested.

Write for catalog to-day, and let us tell you more about Quincy Cases.

QUINCY SHOW CASE WORKS

A lever on the motor giving

100 ;,;, variation and no current

wasted.

This does not change the

price.

The prices on
are not higher
much inferior 0
sold by the
of the United
lows:

Chicago, 247 Jackson Blvd.
Wichita, Kans., 314 Barnes Bldg.
San Francisco, 134 Sansome St.

Dallas, Tex., 219 Commerce St.
Jacksonville, Fla., 20-28 Julia St.

IA H. P. Alternating or Direct Current Motor $14with polishing and buffing attachments, AT THE SPECIAL PRICE

The only medal at the Chicago World's Fair for
watch glasses was awarded to the W B & C brand

B & C glasses
ty than other and
tti brands, and are
t", leading jobbers

States as fol-

Per gross Per doz.
Cienevas   $ 4.00 $ .40
Mi-Concaves 4.00 .40
Mi-Concaves, Extra Thick . 10.00 .90
Flat Parallels   8.00 .75
Lentilles   12.00 1.25
Flat Concaves . . .   12.00 1.00
Flat Concaves, Extra Thick .   15.00 1.25
Patent Genevas . . . . . . 8.00 .75
Lunettes   3.00 .25

Discount, ti per cent.

The only medal at the Paris Exposition of 1900 for
watch glasses was awarded to the W B & C brand.

Over 25 Silver and Gold Medals awarded to the W B & C Glasses at the Different Exhibitions of the World Since 1826
Everybody knows that the WBGC glasses HAVE BEEN, ARE, AND WILL ALWAYS RE the leading brand of glasses in the market. Their finish, clearness, flex ildi i I y and correctness or size make them so

that the leading jobbers In the United States will use no others at any price. Four-fifths of the case mann tact a rers are usilig them on account of their accuracy and perfect roundness. They used to
buy a cheaper gimie of goods, but soon found out the wisdom of the old mmverb, " The Best is the Cheapest at the End."

WATCHMAKERS!! If you wish to save time a ml money aml give good sat isfact ion to your customers (if you are not using them), try the W B & C and don't be deceived by bluffing and humbugging
advert isements, showing a It of nonsensical figures The wgg C glass,S are in existence over sixty years, and during that time a great many brands have sprung up in one day, and never heard

Irvin afterwards. IT IS A GOOO AND RELIABLE GLASS YOU WANT. WHICH IS THE W B $ C
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Clement Combined Lathe Attachment
For
Watchmakers

(Patented)

Fitted to any
lathe

Complete as
shown

$40.00
strictly NET

REPLACIN(1

I .—Plain Tailstocic

2.—Screw Tailstock

3.—Swing Rest
Jeweling Caliper

4.—Slide Rest

5.—Pivot Polisher

6.—Filing Fixture

7.—Itounding.up Tool

R.—Milling Fixture

9.—Rusty Pinion
Polisher

10.—Profiling Fixture

11.—Turret Head

12.—Table Rest

DOES

Turning
Facing
Recessing
Shouldering
Boring
Reaming
Milling

Tapping
Counterboring
Sawing
Filing
Stoning
Surfacing
Jeweling
Traverse grinding
Polishing
Snailing
Damaskeening
Rounding up
Etc.

New Catalog
just out

Fully
illustrated

Attachment
sent on
trial free

NV. D. CLEMENT

WALTHAM, MASS.

Efficient Tools at Reasonable Cost
Manufactured by

HARDING E BROS.

<_N215 New No. 3135 to 3141 Lincoln Ave., Chicago, 111.

Pivot Polisher with Screw Base, $40.00
" Plain " 30.00

For oilier attachments, see No. 5 Catalogue

Full Size

This
chuck
tatty be
fitted to

style of
lathe

Four-Jawed Chuck 2" Price, $10.00
2'..." " 12.00

HOUGHTON
FACE PLATE

MESS. BY
HARDINGE BROS.

Price with Trefoil peep holes, $8.00
Old style changed, each, $2.00

Write for No. 5 Catalogue

467;0 C.7*

JEWELIN 1 CHUCKS
To fit sizes :a r 50 wire chuck

Set of 10 Brass, $1.50
" 10 Steel, 2.50

SCI1OLER CROWN CHUCK
Fitted t., ally lathe Price, each, $2.50

HARDINGE COMBINED

 VrrmiiTivt
RASVEME81

CHINO TOOLOEPTHING TOOL 8, '—

Price with 2 arms, $2.50
" 3 " 3.25

No. C. DIAMOND BALANCE

HERMAN KOHLBUSCH, SR.
MANUFACTURER OF

Fine Balances and Weights

FOR EVERY PURPOSE

WHERE ACCURACY IS REQUIRED

194 Broadway, New York, N. Y.

SEND FOR CATALOGUE
No. 2. UPRIGHT POCKET

DIAMOND SCALE

'CHEER UP! THE BEST IS YET TO COME!"
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SEND IN YOUR ORDERS AT ONCE

THE NEW YEAR, 1910, WILL BE A RECORD-BREAKER

Be prepared. Send in your order to-day



WE ALWAYS REDUCE THE PRICE BUT NEVER THE QUALITY

Why You Should Inspect Our Travelers' Trunks
t_ "Ne would not urge you to inspect our travelers' trunks if we did not feel, down deep
in our hearts, that you would be doubly repaid.

41_ It has been our aim to make our travelers' trunks reflect the best there is in the
jewelry line. Therefore we have steadfastly been factors for honest qualities—not high
prices but honest qualities. The retailer and, eventually, the consumer are the tests.
Will the goods satisfy them? If yes, and the price is right, it is good merchandise and
you will find it in our trunks. If no, then no price makes it merchandise and there is
no room in our trunks for it.

411_ Every article in our travelers' trunks must first pass this test. Do you not think it
worth your while to inspect such a line. Better opportunities were never offered than
we are now showing in our travelers' trunks.

Stein & Ellbogen Co. CHICAGO, ILL.
COLUMBUS MEMORIAL BLDG.

DIAMOND CUTTERS, IMPORTERS and WHOLESALE JEWELERS

Heaviest and Best Quality American
Blanks. Each Piece Full Cut.

$1.38 Net, Average Price of Each Piece
4V4*.';441;.:r

V- A.

.707,171,71,T
"'',17•74r1171.1"..,
0..19490,0,4Y4MMITAII1/0
'*'A .0,51

1/a

HEART NAPPY
Width, 514 Inches ; Length, 5 Inches

New Style Cutting with Mat Finished Edges

•
LARGE RELISH DISH

Length, 8.1 Inches ; Width, 5% Inches ; Depth, 2 Inches

5-Inch ROUND NAPPY
Deep Blank, 3 Spinning Stars

MANY a brother jeweler has made an additional dollar or two in his
repairing department by introducing a new and most efficient joint,

catch and pin for barrettes to his lady customers. Made of heavy, flexible
and unbreakable stock. Jet the same price as shell and amber.

()ver sixty styles joints, catches and pins to
barrettes, iii all sizes arid colors,

from 30c. per doz. up

JOINTS

Shell No. 17 . doz., 30e.
A tither No, 117, doz., 30e.

BALL
CATC11 ES

Shell No. 13 . do'...
Amber No.113, doz., 50c.

PICKLE DISH
Length, 5% Inches ; Width, 5% Inches

13 A LL PINS
No. 40. Shell, per doz., 3 inches, 50e. No. 140. Amber, per doz., 3 inches, 50c.
No. 90A. " " 4 " 60. Na. 140A. " " 4 '• 60e.

" 5 " 75e. " 5 " 75e.No. 4011. " No. 14011. "
" " $1.00No. 40C. " " 6 " $1.00 No. 1401. "

Of all Jobbers in the U. S. and Canada

THE ZYLOLOID CO., 962=4 Amsterdam Ave., New York City, U.S.A.

That's just the kind of man we want
to have sell our Dollar Gold Ring.
Do you know about it ? It's not a
ring to fake the public. If you want a
square deal and want to sell an article
that will bring you more business just
write us. We are after square men
to fit this square deal. Now, Esquire
Jeweler, write to-day, too.

OLIVE BOWL
Width, Inches; Depth, 2 Inches
Has Spinning Star on Each End

SPOON TRAY
17!.;; Inches Long ; 3, Inches Wide

33 PINT JUG
Height, I I Inches ; 4 Buzz Stara; 2 Hob Stars

Notched Handle and Star Bottom

HEART BON BON DISH
Width, 63% Inches ; New Shape and Cutting ; Mat

Finished Points and Notched Edge

Don't accept cheap substitutes;
there is nothing else so good.

Sold by every Material Dealer in America

lame. Du

GORDON 4
MORRISON
WHOLESALE

JEWELERS AND
OPTICIANS
ESTAB• 1002

LIQUID A
Melding I

nd Pallet Je
NuRpny.

um ILIA CA
Wholesale Distributing Agents

37 Maiden Lane, New York

THE JEWELERS, WATCHMAKERS
and OPTICIANS will do well by

writing for our 19 10 CATALOG,
MAILED FREE. It contains a full line
of WATCHES, DIAMONDS,
JEWELRY, OPTICAL GOODS,
WATCHMAKERS' and OPTICIANS'
TOOLS, MATERIALS and MA-
CHINERY of the best makes the
American and Foreign markets afford.
It will pay you to have our catalog.

Gordon & Morrison, Wholesale Jewelers and Opticians
199-201 E. Madison St., CHICAGO, ILL.

CREAM PITCHER
Height, 3 Inches ; 2 Spinning Stars ; Star
Bottom and Notched Handle and Top

- • -

.16

DEEP BLANK CELERY TRAY.I Le4th:'10% Inches ; Width, 3% Inches

SUGAR BOWL
Height, 3 Inches; 2 Spinning Stars

Star Bottom and Notched Handle and Top

Our 1910 CATALOGUE QUOTES ALL THE BEST GOODS AT LOWEST PRICESJEWELRY, WATCHES, CLOCKS, SILVERWARE, CUT GLASS, ETC.

Our " SILENT TRAVELER " will be
mailed to you each month; wait for him ST. LOUIS CLOCK and SILVERWARE CO. ST: 116.0iifsu,SArtillroai
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No. 35407, DUMBBELL

Box and Design Patented

Buy Guaranteed Jewelry Cases Now
You have never heard of guaranteed jewelry cases, have you? 

The boxes we make are of steel, and we guarantee that they will not warp or shrink and that they will
always keep their shape.

Our automatic boxes have no catches, but are equipped with our PATENTED EMPIRE DOUBLE
ACTION SPRING, which holds the box rigid, whether open or closed.

Jewelers complain that catches on wooden or fibre boxes get out of order.
For those who desire a box with a catch, we refer you to our Perfection line, for which we have been

granted patent on Nov. 30th, Patent No. 941741. This catch is so simple in construction, and still so strongly
made that we guarantee it to work always.

'We can sell you boxes for less than you have been paying for wooden boxes, because we make them in
very large quantities, by our automatic machinery, and they therefore cost us less to make, and you derive
the benefit.

If you are not acquainted with our line, ask us to send you free, our booklet, " THE REASON WHY."
If you feel that you do not require enough boxes to order from us, let us send you the name of our jobber

nearest to you. Ask him for " Empire " boxes.

Empire Jewelry Case Co. BUFFALO, N.Y.
146, 148, 150 Clinton St.

E. H. REES, Director

Trained
Men in Demand

In this day and age fine

work is demanded. The

fine workman gets the busi-

ness. Do the finest work,

enjoy the easiest hours, join

the class of the most re-

spected—by being an expert.

It pays to do good work.

WE CAN INCREASE YOUR BUSINESS
WE CAN INCREASE YOUR SALARY

tbe

*Rees %cbool. 
OF ENGRAVING
AND WATCH REPAIRING

affords advantages that cannot be secured elsewhere.
We teach General Engraving, Card Engraving, Die Cut-
ting, Cutting for Enamel Coloring, Diamond Setting,
Watch and Clock Repairing. We teach everything
necessary to know in a jewelry store.

Be a master of your business ; the poor workman
fails, the fine workman wins.

Ours is a strictly high-class institution, equipped with the
best ; finest location, finest building, in a beautiful city. Everything
the Best. Write me, I want to tell you about a school 22 years old,
founded on merit.

If you will drop us a card we will send you free of charge our
new beautiful School Catalogue ; also catalogue of our own make of
gravers, " The Rees Special," the finest tool made.
Even if you cannot come, write us ; we have a suggestion of interest to you.

tbe 'Rees Zcboot
Steele Memorial Building

ELMIRA, N. Y.

A Little Better Than the Ordinary
Here is a show case especially designed for the jeweler who wants his

store to be a little better than the ordinary.

ert,4411 ez(e6r/m All-Glass Show Case
is quite a little ahead of 'any show case made, for the display of fine jewelry. It not only
adds a tone of elegance and beauty to your store, but will actually make its presence felt in
extra dollars in the cash drawer.

You will find no other show case just like the Silent Salesman. It is made entirely of
glass—no frame work. no metal corners, no clamps or screws to hold it together. Our own
special construction does away with all these disfiguring appliances, and makes a case that
is as strong and rigid as it is handsome.

Those watches that you carry especially for your best trade should be displayed in
this case.

We make every kind of show case that a jewelry store requires. Write us for help in
picking out the case best suited to your requirements. Address Dept. C.

DETROIT SHOW CASE CO.
Show Case Makers to Progressive Merchants

476-490 West Fort St., Detroit, Michigan
Get Our Book on Modern Store Front Construction

NEW YORK SALESROOM, 744 BROADWAY
  LEO A. FELDMAN, Selling Agent  

$ .15 each net
1.50 dozen net

Ideal
Watch and Clock

Oil
None better on the market

FOR SALE ONLY BY

F. D. GOULD, 71-73 Nassau St., NEW YORK
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TRADE MARK

Ubeobore Zcbisgatt
importeb elochs

" CHICAGO"

Our Alarm Clocks have proven to give the
best of satisfaction. The Cases, Movements
and Prices are inviting.

I 1111111 1

" CRYSTAL"

We pay special attention to Novelties

Only the Best is Good
Enough in Clocks
Here are Three Reasons why our Clocks
please the Jewelers most

THEY SELL QUICKLY

ALLOW A GOOD PROFIT 

GIVE ENTIRE SATISFACTION

The Movements of our Popular-Priced
Chime Clocks are unquestionably the best

on the market. Those who know do not
even compare them with the inferior

makes. Our cases are excellent in finish.

"Cuckoo Clock No. 29"

Our Cuckoo Clocks are

inferior to none. The prices
are such that compel their
selling.

ASK YOUR JOBBER

IF HE IS NOT UP-TO-DATE, WRITE US DIRECT

Zheo6ore %cbisgalt
IMPORTER OF CLOCKS

116-118 Chambers St., NEW YORK
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THE ART OF BUYING GOODS
We want to have a heart-to-heart talk with you on the
buying of diamonds, watches and jewelry. Thirty
years of active experience in the jewelry business has
demonstrated to us that the art of correct buying
consists of

First —Selecting goods that will sell at a profit
Second—Buying them at right prices
Third —Buying of each item, neither more nor

less than your demands require

Buying goods at low prices is not even half of good buying.
Many a sharp bargainer has bought himself into bankruptcy.

The only safe, sane and sure short-cut to correct buying
that we know of is the habit of comparison.

COMPARE COMPARE COMPARE
We can't drive it home too hard. We don't want you to take it for
granted that our travelers will show you not.only the latest and best
in diamonds, watches and jewelry and quote you the most consistent
prices, but we ask you to make a careful comparison.

You owe it to yourself and your business to compare everything you buy.
We will be satisfied with an honest comparison, provided you do not dodge
your honest convictions.

C. H. KNIGHTS-THEARLE COMPANY
COLUMBUS MEMORIAL BUILDING, CHICAGO, ILL.

Krementz
Collar

" The Button that's Insured"

Buttons
and Studs

Imitators of Krementz Collar
Buttons are continually coming
and going. Every once in a while

a new one springs up.

They all harp on price, but never

a word about

QUALITY

For Finish and Quality

The Krementz

maintains its lead, and furnishes bet-

ter value than any other made.

Send for booklet, "The Story of a Collar Button"

All Krementz Collar Buttons—of every quality—
are manufactured by

KREMENTZ 0 CO.
in their factory

PARK BROS. & ROGERS

20 Maiden Lane, NEW YORK

Selling Agents to Jobbing Trade

NEWARK, N. J.
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THE 1847 GIRL IN COLORS*
will occupy the last cover page of the YOUTH'S COMPANION,
Easter Number (out March 24th). The circulation of this paper
is ordinarily well over half a million and in the case of special
numbers is still greater.

This is only one of many mediums in which

1841ROGERS BROS.° X S
TRIPLE

advertising appears regularly.

Advertisements in color will appear later in
the LADIES' Hoivii JOURNAL, VOGUE and elsewhere,
and large space will be occupied in other magazines.

Altogether about 500 publications—daily, weekly and
monthly—carry "1847 ROGERS BROS." announcements.

And every advertisement refers the reader to the dealer.

It's your advertising, if you handle "1847 ROGERS BROS."
ware.

In addition to this general advertising, for many years
we have been sending to dealers, charges paid, circulars with
their names, show cards, signs, show case pads, electrotypes
(cuts and text) for newspaper advertising, etc., etc.

Write for advertising literature and for price-list.

MERIDEN BRITANNIA CO.

NEW YORK

(International Silver Co., Successor)

MERIDEN, CONN.
CHICAGO SAN FRANCISCO

*Write for Post Cards showing the 1847 Girl in colors

A monthly journal devoted to the interests of the Watch, Jewelry and Kindred Trades. The purpose and policy of this
journal are the protection and promotion of all trade interests. A rigid censorship assures the reliability and worth of
all reading matter, and the exclusion of all that is not trustworthy or relevant. We decline to insert advertisements
that are unreliable, or misleading in representation, defamatory in statement or detrimental to the welfare of the trade.

Vol. 31 Philadelphia, March, 1910 No. 3
Copyright, 191 o, by The Keystone Publishing Co. All rights reserved. Entered as second-class matter at the Post Office, Philadelphia, Pa.

PUBLISHED MONTHLY
BY

THE KEYSTONE PUBLISHING CO.

SUBSCRIPTION—One Dollar per year, postpaid, to all parts
of the United States, Hawaii, Porto Rico, Philippines,
Gaul», U. S. Island of Samoa, Cuba and Mexico;
single copies, regular issues, 15 cents; special issues,
25 cents. To Canada, $2.00 per year. To Foreign
Countries, $2.44 (io shillings) per year; single copies,

Payment 
 2;5 c efnotrs T( E Ks hi lEl iynsgr)o.

NE, when sent by mail, should be
made by Post-Office Money Order, Hank Check or
Draft, or Express Money Order. When neither of
these can be procured, send the money in. a Registered
Letter. All Remittances should be made payable to
THE KEYSTONE PUBLISHING CO.

CHANGE OF AnnaEss—Subscribers desiring their address
changed, should give the old as well as the new
address.
RT

i s E t
NTS—Advertising rates furnished on appliADVE ca-

tion. No advertisements but those of a reputable
character inserted. 

To ADVERTISERS—COPY for advertisements must reach us
by the 25th of each month to insure insertion in the
issue of the following month. Changes in advertise-
ments should reach us not later than the 18th of the
previous month.

All communications should lir addressed to

THE KEYSTONE PUBLISHING CO.
NEW YORK 809-811-8137N. 19TH STREET
1102 JEWELERW BLDG. PHILADELPHIA, PA.

PROVIDENCE, P. I.
FRANKLIN APARTMENTS, 113 FRANKLIN STREET

CHICAGO LONDON
1201 HEYWORTH BLDG. ATLANTIC HOUSE, HOLBORN VIADUCT, E. C.
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A Warning to Subscribers

DESPITE repeated warnings through
our columns and in our correspond-

ence with the trade, it occasionally comes to
our knowledge that jewelers are victimized
by swindlers who make a specialty of col-
lecting subscriptions for various journals
without any authority for so doing. These
subscriptions never, of course, reach the
offices of publication. The latest complaints
come to us from Pittsburg and western
Pennsylvania. We consequently again
warn the trade against paying subscriptions
for THE KEYSTONE or The Keystone Maga-
zine of Optometry to any person purporting
to represent any subscription agency, as no
such person or agency has any authority to
collect subscriptions for these journals. In
some cases the name of a fictitious subscrip-
tion agency is printed on the receipt given
to the subscribers, but more frequently the
only printed matter on these receipts is the
words "Received from." This, in itself,
should arouse the suspicion of the trade.

It is evident that some of these swindlers
use many aliases, as the handwriting on
some of the receipts is the same, though the
name in some instances is different.

Do not give your dollar to any per-
son unknown to you or of whose identity

you are not positively assured, unless he can
show signed credentials from this office
authorizing him to solicit subscriptions for
our journals.

Organization Enthusiasm Among the
Trade

GLANCE through the columns of this
issue will convince our readers that

we have entered upon a year of unusual or-

ganization activity. During the past month,
as reported elsewhere, well-attended conven-
tions were held in Indiana, Minnesota,
North Dakota and Nebraska, and each of
the organizations was enabled to report a
larger membership, greater individual in-
terest and brighter prospects than ever be-
fore. The good that had already
been achieved for the trade was a fer-
tile subject for comment at these meetings,
and several of the speakers pointed out how
favorable and promising were present con-
ditions when compared with those of some
years ago. President T.. L. Combs, of the
Nebraska Retail Jewelers' Association, in
his annual address said : "The absence of
any complaints from Nebraska jewelers,
in or out of the association, or from any
of the watch companies or jobbers during
my term of office, is to me the most cheer-
ful thing that any presiding officer could re-
port, especially under present pioneering
conditions when friction or misunderstand-
ing is so easy of occurrence. "Could you
imagine," he very pertinently asked, "an
entire year of such commercial peace in any
State a few years ago?" In connection with
this happy state of affairs in Nebraska, it
should be mentioned that the organization
in that State is an exceptionally large and
live one, and has commanded to an ex-

ceptional degree, the respect and considera-
tion of the manufacturing and jobbing in-
terests.

The leading State organizations have
now built up a membership which makes
them thoroughly representative of the retail
interests in these States. We were honored
last month by a visit from a prominent mem-
ber of the New York trade on his way east
from the Indiana convention. He gave a
glowing account of the meeting ii-i Indiana-
polis, and stated that it was an agreeable
surprise to him to find the convention com-
posed of such a fine, solid, representative
body of the retail trade of Indiana. When
a member of the manufacturing and jobbing
trades and one who is thoroughly acquainted
with the retailers of the country is thus
favorably impressed, organization assumes
a new status and becomes an irresistible
force in trade regeneration.

A great number of conventions are
scheduled for the next few months, and
we earnestly urge attendance not only on
the part of the members but of the trade
generally. The time when organizations
were composed of a few malecontents with
personal axes to grind has gone forever.
The movement now commands the respect
and support of the solid jewelers of the
country, and the new membership is being
very largely recruited from this class. The
West Virginia Association will meet in
Wheeling on April sth and 6th ; the Illinois
Association will meet in Springfield on May
t6th, 17th and 18th ; the Ohio Association
will meet in Columbus on a date in May
yet to be fixed, and the Pennsylvania Asso-
ciation will also hold its annual convention
in Philadelphia in that month. The New
York Association will hold its annual con-
vention in Rochester on .May 26th and 27th.
Arrangements are being made for a joint
convention of the Kansas and Missouri
Associations, to be held in June ; the South
Dakota Association will also hold its annual
convention in that month, and the Wisconsin
Association will meet in Milwaukee on July
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f3th and 14th. To the members of these
associations, as \vell as to the trade at large,
we commend perusal of the convention re-
ports published in this issue, from which
they may glean many ideas which will make
the coming meeting still more interesting
and successful.

Diamond Mining in the United States

SEVERAL years ago we announced in
our columns that a diamond mine

which seemed to have all the geological
earmarks of genuineness, had been located
in Pike County, Arkansas. From time to
time isolated diamonds have been discovered
in different parts of the country, but this
was the first instance in which they had
been found in their natural habitat, a genu-
ine diamond pipe with a formation similar
to that of the South African mines. The
few diamonds previously found were prob-
ably traceable to the deposit of a glacial
moraine, but the Pike County mine is many
miles south of the glacial line, and the gems
found therein cannot be accounted for on
this theory. The first two stones in the
new mine were found August 1st, 1906,
and since that time it is said that no less
than 700 gems have been picked up. Con-
siderable variety is shown in these stones,
some being white and of first water, others
yellow and others brown.

Prominent capitalists of Little Rock,
Arkansas, visited New York City last
month in the interest of a company re-
cently formed which will erect a mining
plant at a cost, it is said, of $200,000, for
the purpose of extracting the diamonds
from the mine. A noted engineer from
South Africa is now in Pike County super-
intending the installation of the necessary
machinery. Dr. George F. Kunz, the gem
expert and mineralogist, of the firm of Tif-
fany & Co., is quoted as saying: "I believe
the discoveries in Arkansas promise great
results. I have been over the region and
made close personal examination. Some
of the stones found have been cut by dif-
ferent houses, and prove to be of fine qual-
ity. The whites are very white and clear,
the browns a good brown. I consider them
equal to the South African stones in qual-
ity."

The mine is said to be limited to an
area of foo acres, which contains one of
those rare features of geological formation
which produces the diamond. It is not a
long, extending vein, like deposits of gold
or silver or coal, but a small neck or pipe
of igneous rock, forced up by volcanic ac-
tion from a great depth.

HE KEYSTON

In regard to this Dr. Kunz. said : "It
should be distinctly understood by the
public that the occurrence of diamonds in
Pike County is an isolated one .and that it
does not resemble a mineral vein or lode
in any respect. There is not the least jus-
tification for claims, as will Undoubtedly be
made by ignorant or unscrupulous parties,
that a 'continuation of the vein' .has been
struck. There can be no continuation of a
vein when there is no vein. I say this in
view of the danger of repetition there of the
disastrous history of many milling camps
which have undergone an unwarranted
boom, and the consequent rush and loss
of time and money by many innocent in-
dividuals."

The Trade Situation and Spring
Prospects

REPORTS from our correspondents in
various parts of the country, and more

particularly in the large cities, differ so
widely that trade conditions would appear
at this time to be largely a matter of geo-
graphy. This is doubtleSs due, in great part,
to the extreme severity of the winter and
its varying effect on trade in different sec-
tions. Some of the reports received are
seemingly contradictory in that they an-
nounce the retail trade as dull, with the
wholesalers rejoicing in a good business. It
would appear, indeed, that the after-holi-
day business was a disappointment to the
retailers in some cities and sections of the
country and to some extent to the whole-
salers also. The high cost of living, which
is now becoming a national problem, has
probably had much to do with the situation,
as necessities and conveniences must take
precedence over luxuries.

One highly encouraging feature of the
situation is the continued record-smashing
importations of precious stones. It would
naturally be expected that the passing of the
holiday trade would see a decline in these
imports. On the contrary, the total im-
portations of precious stones and pearls
at the Port of New York for the month of
January, was $4.54f,606, almost double the
total importations of the same month last
year and over half a million dollars in ex-
cess of the highest record of any previous
January. Especially noteworthy were the
importations of uncut stones, which in Jan-
uary amounted to $1;278,814, almost a mil-
lion dollars in excess of the imports of un-
cut gems in the same month last year, and
considerably in excess of the highest pre-
vious record for the month. This indicates
increased activity in the diamond-cutting- in-
dustry and unshaken confidence in the fu-
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ture of the gem market in this country.
The importations of precious stones and
pearls for the month of January in the pre-
sent and past two years are as follows :

1910 

1909 

r9o8 

$3,262,792.25
1,686,494.26
207,230.25

t

$1,278,814.44
272,469.02
106,226.32

Tot al

$4,54.1,606.69
1,958,963.28

313,456.57

This is a truly ; remarkable showing and
should go far to reassure the trade as to
the future of this important branch of their
business.

Annual Convention National Associa-
tion

WE take pleasure in directing the atten-
tion of our readers to two impor-

tant articles in this issue, relative to the
annual convention of the American
National Retail Jewelers' Association, one
by the president of the organization, J. P.
Archibald, and one by the secretary, Claud

• Wheeler. The simultaneous pronounce-
ments of these officers are very timely and
merit the careful perusal of all who are
interested in the advancement of the trade.
The convention at Detroit will be held on
July 26th, 27th, 28th and 29th, and will be a
fitting climax to the numerous State conven-
tions to be held prior to that time. Detroit
is an ideal city for summer conventions by
reason of its advantages of location and
temperature; its fine accommodations and
the enterprise and hospitality of its citizens.
A supreme effort will be made to attract
the largest attendance in the history of the
trade, and judging by the boosting which
the convention is receiving at the annual
meetings of the State Associations, there
is every reason to believe that the effort
will be successful. As at Omaha, a notable
feature of the program will be a "Manu-
facturers' and Jobbers' Day," when the
convention will be addressed by men of
prominence in all the industries which mar-
ket their products among the trade. Leaders
in the watch,.watch-case, clock, silverware
and jewelry industries, as well as represen-
tative members of the jobbing trade, will
be given an opportunity to express their
views, and their presence will further the
community-of-interest idea which has al-
ready accomplished much for the retail jew-
elers. It was a happy thought of Presi-
dent Archibald to add this feature to the
program, by reason of the opportunity
which it gives for a better understanding of..
the various factors which must be con-
sidered in the solution of any difficulties
which. may arise.

As the end of July is a favorite time
for vacation, and as few cities present so
many attractions for holiday seekers as
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Detroit, the trade will do well to make con-
vention-week a part of their vacation, in
order that they may take part in the con-
vention proceedings. The benefit derived
will repay a hundred-fold the expense of
the journey and sojourn in the beautiful
"City of the Straits."

New Serials Begun in This Issue

WE direct the attention of our readers
to two new serials begun in this

issue, one of which will especially interest
the jeweler in his capacity as horologist,
and the other in his capacity as merchant.
On page 425 will be found the first install-
ment of Part II, of the system of horo-
logy compiled by Professors Jules and
Hermann Grossmann, of Switzerland, en-
titled "Lessons in Horology," Part I of
which appeared some time ago in this
journal. The second part will cover the
escapements, which constitute the very
foundation of practical horologiCal know-
ledge. This will be the most lucid and
comprehensive treatise on this subject that
has ever been compiled. The original work
was compiled by the Messrs. Grossmann
at the instance of the Swiss government as a
standard of horological. teaching in the
world-famed Swiss schools, and was trans-
lated into English by a distinguished pupil
Of these schools for THE KEYSTONE, to
WhiCh belongs the sole right of publication
in the English language. No student of
the science of horology or watchmaking,
as it is commonly understood, however
humble or ambitious, can afford to miss this
great storehouse of valuable information

on this subject.
Another serial, the first installment of

which will be found on page 464 of this
issue, deals with law in its relation to the
retail jeweler and his business. While it is
said that "the man who is his own lawyer
has a fool for a client," the truth of the
aphorism must not be accepted unquali-
fiedly. It is recognized that every merchant
should have some general knowledge of
the law as it affects his business, as such
knowledge would obviate many blunders
and be a material safeguard to his interests.
The serial has been compiled by a well-
known authority, who has made a special
study and practice of commercial law, and
will cover every phase of the retail business
from the legal standpoint. This is the
first time that such instruction has been
given through the columns of a jewelry
trade journal, and the articles should not
only be perused and studied, but carefully
preserved. If you buy or sell a business,
form a partnership, take out insurance, in-
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corporate a business, give a promissory note,
sell on installments, draw up a lease or make
business contracts of any kind, you will
find valuable information ready for use
if you preserve this serial.

Watchmakers and Their Work

0 RGAN IZATION has multifarious uses.
Though primarily protective it may be

made an effective instrument for the ad-
vancement of the material interests of its
members and also for their better education.
The possibility of utilizing the various asso-
ciations of retail jewelers in the dual interest
of employers and benchworkers has been
much considered in recent months, and the
suggestion that the associations hold exam-
inations and give certificates of competency
to such watchworkers as deserve them was
one result of this consideration. Several
such examinations have been held, but the
project has not yet been evolved to a point to
meet with general trade favor. All move-
ments, however, must have a beginning, and
the efforts already made in the directions
specified merit every encouragement.

One of the first of the organizations
to adopt the plan of holding examinations
and issuing certificates, was the Iowa Asso-
ciation. We are now informed by the
president of that body that it has gone a
step further, and will endeavor not only to
examine, but to help in instructing those
in need of such instruction. To this end
it has evolved certain plans which have
been submitted to the trade of the State.
At this writing we are not sufficiently con-
versant with the innovation to discuss it
intelligently from every viewpoint, but the
matter is sufficiently new and important
to merit consideration. Elswhere in this
issue the president of the society explains
the plan adopted, and our columns are open
to those who wish to express their views
or make suggestions which would be of
value in improving the plan or adding to
its practicability. It is sufficient to point to
the movement at this time as indicating a
desire on the part of the associations not
only to protect, but to uplift the members,
and elevate their status both as merchants

and workmen.

Gold-plating of Pennies Forbidden
by Treasury Department

A RECENT visit of Secret Service men
to the Maiden Lane district of New

York was made the subject of long articles
ill the metropolitan press. The purpose of
the visit, it was stated, was to investigate
the stripping of small quantities of gold and
silver from coins by means of acid solvents.
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Inquiries, it was stated, were also made as
to the several new kinds of coin jewelry, in-
cluding articles made from the Lincoln pen-
nies. One of the articles referred to, which
appeared in the New York Sun, said : "Sec-
ret Service men who inquired as to the uses
of the gold-plated pennies, offered no ob-
jection to the use of such plating, as the
law regulating the mutilation of coins ap-
plies only to gold and silver coins, not to
pennies. This, it would appear, is a mislead-
ing statement of the case, and in order to
set the trade right in the matter, we publish,
by courtesy of the Meyer Jewelry Co., of
Kansas City, Missouri, the following letter
received by that firm from John E. Wilkie,
Chief of the Secret Service Division of the
Treasury Department:

GENTLEMEN :—The courts have held that a
coin plated to give it the resemblance of another
coin of greater value is technically a counterfeit.
The clipping you enclosed is correct in stating
that the law relating to the mutilation of coins
does not refer to minor coins. The plating, how-
ever, is not a mutilation. The question of mutila-
tion with reference to Lincoln pennies arose from
the proposition that jewelers wished to turn them
into bangles, stickpins, etc. It has been con-
sidered technically a mutilation to attach metal,
solder, etc., to any gold or silver coin. This,
however, does not apply to minor coins. A penny
silver-plated might easily pass as a dime, and gold-
plated might be mistaken for a $2.50 gold piece,
and it was probably for that reason that the plating
of minor coins has been held to be technically a
violation of the counterfeiting laws.

Respectfully,
JOHN E. WILKIE, Chief.

This letter is very explicit and removes
all doubt as to the attitude of the Treasury
Department.

The Versatile Swindler

ANEW scheme which may well find vic-
tims is reported from the West, where

parties are endeavoring to procure loans
on rings with cluster diamond settings.
Not many of the jewelers apparently have
been victimized by these operators, but
quite a number of the public have suc-
cumbed to the temptation offered, and in
some cases jewelers were unintentional
accessories. It would appear that the clus-
ter_ settings are quite an ingenious piece of
workmanship, the stones being so set that
they seem very much larger than they really
are. Removed from the setting, the
swindle is very easily detected. The
swindlers, by way of impressing intended
victims, urge them to go to a local jeweler
and have the ring appraised before giving
the loan. In each case the swindler states

that he will return in a few weeks and
redeem the goods, paying a very large mar-
gin of profit, but the victim as a rule
cares little for this, as he feels quite secure
in the seemingly advantageous barter which
he has made. It is only when he consults a
jeweler or pawnbroker that he awakens to

the fact that he has been victimized.



WALTHAM WATCHES

COLONIAL SERIES Gold and Gold Filled Cases

Colonial Series
Riverside Maximus

Enamel Dial
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These watches are a noteworthy addition
to the Waltham line.

They are exceptionally thin and may be had with
enamel, silver finish or gilded metal dials of
artistic design.

Colonial Series appeal to the most critical buyers.

Movements to be had in five grades, viz:

RIVERSIDE MAXIMUS, 23 Jewels, Adjusted
RIVERSIDE, 19 Jewels, Adjusted
ROYAL, 1-7 Jewels, Adjusted

No. 1425, 17 Jewel's

No. 1420, /5 Jewels

All Colonial Series watches are cased and timed at the

factory. They are delivered to the trade in display

boxes. The retail selling price is fixed and plainly

printed on the contract notice which is placed in

the box with each watch before leaving the factory.

Equip your stock with these goods for spring trade.

Waltham Watch Company
Waltham, Mass.
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Paying the Watchmaker Accord-
ing to Work Done

An inquiry comes to us from a sub-
scriber, asking for information regarding

the employing of a watchmaker on a com-

mission basis. That is, what percentage of
the money received for work done should
be given a watchmaker employed on this
plan when the jeweler pays all store ex-
pense, including material used. This ques-

tion would be difficult to answer definitely,

as certain conditions would have a great
deal to do with the share that should be
given to the watchmaker.

For instance, in most stores an import-
ant duty of the watchmaker is to wait on
trade. Especially must he give up a good
part of his time to receiving and delivering
work. Again, there are many unjust com-
plaints which most stores rectify by doing
work without charge and this, with the re-
placing of guaranteed mainsprings, would
have to be considered in making a commis-
sion arrangement with a watchmaker.

In the particular case of the jeweler
whose inquiry prompted this article, he con-
ducts a store in a small town and he states
that he has been doing his own watch work,
and finds that he is getting in more work
than he can properly attend to. The addi-
tion of a watchmaker would relieve him of
the bench work and give him this time to
devote to the advancement of the other
branches of his store. Thus he should be
able to increase his business sufficiently to
make up what he has formerly made at the
bench, and it would seem that he should
base his proposition on the amount of repair
work he has been doing. The cost of
material in watch work will average about
ten per cent. That is, about 90 cents in
every dollar job is profit, less the labor cost.
A watchmaker will not work any place
without a guarantee of a fair salary, and it
would seem as if a fair proposition would
be some place between fifty and seventy-five
per cent. of the gross receipts, with a guar-
antee of from $12 to $20 a week, as to the
amount of work it would be possible to do.

The consideration of heat, light, bench
space, etc., should not be figured as much
of a part of the expense which the store
keeper is paying, because those things go
with the store, and if he puts a value on
these, Ile had better rent the space for a
given amount to a watchmaker and let the
watchmaker maintain his own stock of
material and keep all the receipts from
work. The jeweler running a store in a

small town who feels the need of a watch-
maker had better figure out a return to him-

self by a more active interest in the other
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branches of his business that will justify
his guaranteeing the watchmaker at least a
fair salary. He cannot hope for much of
an increase in bench work and, unless he
can see the possibility of increasing his other
business, he had better send a part of his
bench work to a trade shop and get along
the best way he can.

There are many stores in good, pros-
perous small towns where the proprietor
spends so much of his time at the bench that
he has little time left to devote to proper
buying and selling. Much of the mail-
order house business could be secured by
these small-town jewelers if they thoroughly
understood their business and would give
more attention to meeting this difficult
competition. They spend their time at the
bench and can't study their business and
make plans to increase it the way they ought
to. If the small-town jeweler is a man of
real business ability, Ile can profitably em-
ploy a watchmaker. If he is strictly a
mechanic, he had better stick to the bench,
and not take any chance of "killing the
goose that laid the golden egg."

To employ a watchmaker on a commis-
sion basis is a very questionable proposition,
except with a guaranteed salary, and this
should be based on the amount of work
formerly done. That is, it should be equal
to a certain percentage of the normal
amount of work, and if, by extra effort,
the watchmaker can increase the bench re-
ceipts, he should share in the increase on a
similar percentage.

Expanding a Jewelry Business

A question which often confronts a
business man is, what policy is wisest to
follow in expanding his business. That is,
whether it is better to pursue a careful,
conservative plan and, by hard work and
judicious planning, to let it grow gradually,
or, when it is possible, assume a large debt
and build a big store in a single bound and
then work out of his obligations. The first
plan is the safest and most certain to suc-
ceed, and the latter is, as a rule, a great
success or a total failure. The man whose
standing is not good would only in one
chance in a hundred succeed in securing the
necessary amount of credit for sudden
growth, and the one who feels a conscien-
tious responsibility for his debts should con-
sider the chances for failure, as well as those
for success, in planning such a move.

Under ordinary conditions in a town of
normal prosperity, where competition is
clean and fair, the longest road is the
shortest, and a gradual growth will establish
the soundest and most profitable business.
As a rule, if the other plan is followed, a
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sudden increase in stock is not accompanied
by a proportionate increase in business and
before things have been equalized a quantity
of slow ware and unsalable goods has been
accumulated.

There are some conditions, however,
which might justify a sudden plunge. For
example, suppose there are three or four
stores in a town, each well established and
doing a good business and one of them re-
tires from business. This leaves the trade
which it had to be distributed amongst the
remaining stores. Or suppose a town
should, for some reason, suddenly commence
to grow. Causes such as these might justify
assuming a large indebtedness, but, before
such a move is made, the causes, conditions
and probable success or failure should be dis-
cussed freely with the prospective creditors.
When a merchant assumes a liability of
large amount, he binds himself to succeed.
He must consider to what extent his busi-
ness depends on his personality, what would
result if ill health should keep him away
from it and, in fact, he must consider every
possible road to failure and then,if success
still seems certain, take the plunge.

A letter from a reader of this paper,
recently, inquires as to the best plan to fol-
low in building up a small store in a small
town. He carries only about a $350 stock
and desires to increase this to Sloop, and is
undecided whether to go in debt for this
amount or content himself with a gradual
growth. While the amount involved is not
great, it is in the same proportion as in a
larger store and should he buy on credit,
his liabilities would be two-thirds of his
assets and, in fact, they would in reality
equal the assets because the value of a stock
of goods is only about two-thirds of the
purchase value should he be required to
close out his business. In his case, his best
plan would be to go to a dependable jobber
and put his proposition before him and act
on his advice, and this same suggestion
should apply to all large and small stores.

This jeweler also asks if it would be
possible for him to secure a stock of goods
on consignment; while this is hardly prob-
able, he might be able to get a part of his
stock in that way.

Very often business failures are a sur-
prise to everyone concerned, because it is
possible for a business house to deceive even
the most experienced credit men sometimes.
But many failures would be avoided did the
merchant discuss his business affairs freely
with creditors and act on their advice.

If you are succeeding in your business
as it is now, don't do any sudden plunging
until you have considered all sides of the
outcome of such a move.
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"HULL" Advertising Has Started an Avalanche of
Umbrellas into Jewelry Stores All Over the Country

Jewelers all over the United States are mailing out coupons
which entitle their customers to have their old umbrella handles
changed FREE into " Hull " handles with the detachable and inter-
changeable feature.

Thousands of people are taking advantage of this remarkable offer.
The result is—jewelers are doing a bigger Spring umbrella business
than they had ever before thought of.

We first tried this plan in a quiet way by furnishing coupons to a
few " Hull" dealers, which they in turn gave out to their customers.
We knew the idea would be a success, but we wanted to find out just
how strong the demand would be. The people jumped at the chance.
These jewelers were overwhelmed, in spite of the fact that the distribu-
tion of coupons was necessarily slow. We have now put this same
coupon plan into the hands of two million people by national advertising.

If you have overlooked this opportunity, it behooves you to send
for our plan.

Do not take up an inadequate plan of imitators, who in a small
way are endeavoring to follow the Hull idea.

Identify yourself with the firm who are the pioneers of the
detachable feature, and who. are the only manufacturers in the United
States who make this feature in their own plant.

Every good plan
is copied, but the
people will want you
to transform their
old umbrella handles
into "Hull" handles,
and you will want
to be prepared to
render this service
for them.

• +0 • ••,■•••",,, ?^Ir,

HULL BROTHERS UMBRELLA COMPANY

COUPON

IF you have an umbrella of the ordinary kind which requires re-covering, bring it to our store with this coupon. This coupon will
entitle you to have your old style umbrella transformed into a new

style HULL UMBRELLA with detachable and interchangeable
handle. This service will be rendered WITHOUT
COST TO YOU—the new frame and cover em-
bodying the detachable and interchangeable feature
being furnished to you at the mere cost of re-cover-
ing. Preserve this coupon and bring it with your
old umbrella the next time you come to our store.

(Firm Name)

€:

Hull Brothers
1447-1457 SUMMIT STREET

Besides inaugu-
rating this plan for
the upbuilding of
your umbrella
business, we will
show the most
complete jeweler's
line on the
market.

mbrella Company
TOLEDO, OHIO

March, 1910 THE

Increasing Watch Sales

The watch business, while not, in actual
percentage of profit, a very profitable de-
partment for the jeweler, is indirectly one
of the most remunerative in his entire line.
The jeweler who handles his watches on a
thirty-three and a third, or even a fifty per
cent. margin, feels, considering the time re-
quired to adjust and regulate a watch and
the occasional losses through his guarantee,
that he is making entirely too small a profit.

Here are a few things he does not con-
sider.. A Watch sale usually represents an
amount equal to many times what a sale
of jewelry would represent, and the time
consumed in making the sale isn't much
more than one article of jewelry. Then a
watch sale usually includes the sale of a fob
or chain at a liberal profit. The sale of a
watch to a man or woman in nearly every
case attaches that person to your store as a
regular customer ; and again, more inquiries
will be made of the purchaser, "Where did
you buy that watch?" than would be made
regarding fifty pieces of jewelry.. When
you consider that these facts apply to your

NEW THIN
MODEL

WATCHES

The New Thin Model
Watches for gentlemen
which we are showing repre-
sent the highest achievement
of watch building. Works of
perfect construction and accu-
rate timekeeping quality cased
in beautiful plain cases. These
watches are so thin and light
that they are hardly noticeable
in the pocket, and yet are sub-
stantial and thoroughly reliable.
'They can be had in both open
face and closed case styles, and in
fine Li K. and 18 K. solid gold
qualities, ranging in price from
Sio.00 to $750.00.

BLANK'S

competitor, as well as to yourself, you will
realize the indirect profit from watch sales.
Assuming that these are facts, the next
question is, how to increase this branch of
your business.

In the first place, you must sell at a
reasonable profit. This does not mean that
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you must sell at cost, but you cannot expect
to do a big watch business and charge an
excessive profit. Movements and cases are
so plainly marked with makers' names and
grades that' an inexperienced person can tell
almost as readily as a jeweler what grade
of watch he is getting. Comparisons are
bound to be made, and if your price on a
certain grade of watch is not as low as
another's, your customer, in many cases, is
going to find it out.

Try to sell higher-grade watches. The
fear of competition is causing many jewelers
to push cases and movements of lower
grades, because of the seemingly low price.
The old adage, "Quality is remembered long

PERFECT TIME
ALL YOUR LIFE
FOR $ 2 5.0

Everyone wants perfect
time nowadays. You
can't expect it from the
ordinary watch costing
a few dollars.

We are offering a watch that
will give perfect time at a
price within your reach if you
don't want a fancy case. We
can sell you a good silverine
case watch fitted with a rail-
road grade 21-jeweled move-
ment for $25.00, or in a neat
plain 20-year filled case for
$30.00. These watches are
carried on every railroad in
the country, and must run
with a variation of not to ex-
ceed fifteen seconds a week
and most of them run much
closer.

Call and see these great
watches and let us ex-
plain them fully to you.

BLANK'S

after price is forgotten," is most applicable
to watches. No one now is satisfied with
anything but correct time, and you would
better lose a sale than sell a watch that will
prove unsatisfactory to your customer.

Maintain a watch stock of creditable
size. Don't overstock to such an extent that
you are going to accommodate a lot of old-
style cases, but keep your stock up at all
seasons. You can sell watches every month
in the year and while one season may be a
little better than another, don't let your
assortment get low at any time.

You will find several classes of watch
buyers; for instance, those who want a
good, substantial watch and are more inter-
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ested in the works than in the case. Then
there are some who want rather a showy,
elaborate case; .and then there is a class of
trade who will demand a movement of fine
time-keeping qualities, but who are particu-

Do you feel ashamed
of your watch when
some one asks you
what time it is ?

There is no reason for everyone
not carrying a watch of which
they can feel proud at the
present low price at which a
really beautiful watch can be
purchased.

From $15.00 to $25.00

we are showing some of the
most beautiful watches for both
men and women that you ever
saw. Cases of plain and elabo-
rate hand-engraved design fitted
with movements of proven
reliability.

BLANK'S

larly appealed to by a neat, small, high-
grade appearing watch in every detail.

In the first two classes mentioned there
is a pretty constant demand, but the last
class of buyers is materially less than a few
years ago. There was a time when a boy's
greatest aspiration was a fine, solid-gold
watch. His graduation or twenty-first
birthday was usually the time of fulfillment
of this desire. Now there does not seem to
be the demand for really fine watches of
this class that there was. Where an ex-
penditure of $75 to $2oo used to be expected
for a watch of this class, in many cases
to-day $25 to $50 buys the substitute. The
retail jeweler is, to a great extent, re-
sponsible for this by not giving enough at-
tention to this particular trade. There never
was a time when as many beautiful, tasty
watches were to be had. Thin models and
small sizes in great variety and a liberal dis-
play of these goods should awaken a les-
sening demand for watches of the cheaper
class. This condition is much more evident
in smaller towns than in the cities, but there
is no question that a better grade of watches
can be sold generally if an effort is made on
the part of all retail jewelers to sell this
class of goods.

We illustrate, in the accompanying ad-
vertisements, different styles of watch ad-
vertising which would appeal to different
classes of trade, as described above.



M. Jules Brateau, the subject of our present article, has been
characterized as "a metal chaser who has acquired a great and well-
deserved reputation." He is thus described in an effective plea for the
furtherance of industrial art, which was made before the convention of
the University of the State of New York, in October, 1907, by George F.
Kunz, the authoritative mineralogist and critic connected with the firm
of Tiffany & Company.

From the same
Art as a Factor source we learn
in Education that M. Brateau

in very early
youth entered the workshop of a
master-chaser in Paris, "just as Ile •

might have been apprenticed to a
shoemaker or a tailor." Therefore,
as he has distinguished himself in
a special field of work beyond any
of his contemporaries, Ile offers a
striking example of the value of
art and of manual training in
popular education. But as we are
here much more concerned with
the fine results which he has ob-
tained than with any theory which
may be illustrated in his career,
we have only to note the separate Jardinicre in pe't r:
stages of his development in order
that we may gain a basis for the classification of his artistic products.

During his long period of activity—for Ile was born in 1844—
M. Brateau has worked in many mediums. At first, his fine and subtle
talent was exerted upon the precious metals and in forging decorative
weapons. But during the years that Ile was so engaged he studied
with great diligence the creations of Francois Briot, the famous French
pewterer of the sixteenth century, with the result that he executed
a fine work in pewter in the style of that old craftsman for a competition
which was instituted in 1884 or '5 by the Union Centrale des Arts Decoratifs.

Following a very
few years of well-
directed experiments M.
Brateau became a past
master in the pewterer's
art, which was so highly
esteemed during the
Middle Ages and at the
time of the Renaissance.
And having thus per-
fected himself in the
thorough technical proc-
esses of his predecessors
in the medieval guilds,
he did not become the
slave of tradition, as in
his case would have
been quite natural and
pardonable. Instead, to
the most careful work-
manship and the most
thorough knowledge of
the capabilities and the
limitations of his me-
dium, he added the free
spirit of the modern
artist who confines him-
self to no one class of
expression, although he

has a sympathetic understanding of all schools and does not refuse

inspiration from any available source.
Constantly advancing in the craft which he had revived and elevated,

m. Brateau, at the end of twenty years of labor, had so distingui,Thed
himself that his productions shown at the Paris Exposition of 'goo were
one of the principal features of the Section of modern decorative art.

On this occasion he was an ex-
hibitor Hors Concours and also a
member of the jury; while, as a
further evidence of the appreciation
which he had won, his entire col-
lection of seventy-five pieces was
purchased by an American house
dualing in objects of art.

From this deFiiii-
Leader in point on-
His Field 1\1. Brateau

has been ac-
knowledged as the first of the
moderns in his special.field and to-
day almost all the great European
museums contain examples of his
Etains; the /If usi'c des Arts Decora-
Ills., Paris, leading in the number
tiul the beauty of the specimens dis-
played.

In order to understand M.
Brateau's accomplishments and position, we must briefly consider the
qualities of his medium, pewter, as well as the advance which Ile personally
has made over the traditional treatment of his artistic craft ; all of which
details he has himself explained in a somewhat extended technical and
historical treatise, published some two years since in an American magazine,

At the beginning of the treatise the artist pleads the cause of his
favorite medium by saying that the relative importance of those metals
which have aided races. of people to beauti fy their belongings and ti)
adorn their persons should be judged from the extent of the use of each

and from the value of
the part it has played as
a decorative agent, rather
than from its classifica-
tion as a precious, or
as a common, material.
Then, leaving generali-
ties, he enumerates the
qualities of tin, emphasiz-
ing its flexibility, which
lends itself to the most
delicate decoration, and
also its soft whiteness, so
superior to the cold,
bright surface of silver,
which is easily oxidized
by the action of air and
gases.

Taking into account
only the decorative quali-
ties of tin and of its al-
lied metallic composition,
pewter, M. Brateau traces
their use in ornaments
and utensils from the re-
mote past of Egypt down
to the decline of the craft
of the pewterer during

asion." Length 53 centimeters the reign of Louis XVI,

subject, "Land and Water"

Pewter plaque: subject, "The Crab Inv
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M. Jules Brateau, the subject of our present article, has been
characterized as "a metal chaser who has acquired a great and well-
deserved reputation." He is thus described in an effective plea for the
furtherance of industrial art, which was made before the convention of
the University of the State of New York, in October, 1907, by George F.
Kunz, the authoritative mineralogist and critic connected with the firm
of Tiffany & Company.

From the same
Art as a Factor source we learn
in Education that M. Brateau

in very early
youth entered the workshop of a
master-chaser in Paris, "just as Ile
might have been apprenticed to a
shoemaker or a tailor." Therefore,
as Ile has distinguished himself in
a special field of work beyond any
of his contemporaries, he offers a
striking example of the value of
art and of manual training in
popular education. But as we are
here much more concerned with
the fine results which lie has ob-
tained than with any theory which
may be illustrated in his career,
we have only to note the separate
stages of his development in order
that we may gain a basis for the classification of his artistic products.

During his long period of activity—for Ile was born in 1844—
M. Brateau has worked in many mediums. At first, his fine and subtle
talent was exerted upon the precious metals and in forging decorative
weapons. But during the years that he was so engaged he studied
with great diligence the creations of Francois Briot, the famous French
pewterer of the sixteenth century, with the result that he executed
a fine work in pewter in the style of that old craftsman for a competition
which was instituted in 1884 or '5 by the Union Centrale des Arts Decoratifs.

Following a very
few years of well-
directed experiments M.
Brateau became a past
master in the pewterer's
art, which was so highly
esteemed during the
Middle Ages and at the
time of the Renaissance.
And having thus per-
fected himself in the
thorough technical proc-
esses of his predecessors
in the medixval guilds,
Ile did not become the
slave of tradition, as in
his case would have
been quite natural and
pardonable. Instead, to
the most careful work-
manship and the most
thorough knowledge of
the capabilities and the
limitations of his me-
dium, he added the free
spirit of the modern
artist who confines him-
self to no one class of
expression, although he

has a sympathetic understanding of all schools and does not refuse

inspiration from any available source.
Constantly advancing in the craft which Ile had revived and elevated,

M. Brateau, at the end of twenty years of labor, had so distinguished

himself that his productions shown at the Paris Exposition of two were

one of the principal features of the Section of modern decorative art.
On this occasion he was an ex-
hibitor Hors Concours and also a
member of the jury ; while, as a
further evidence of the appreciation
which he had won, his entire col-
lection of seventy-five pieces was
purchased by an American house
dealing in objects of art.

Field 

From fithis deni-
Leader in tive point on-
His ward M. Brateau

has been ac-
knowledged as the first of the
moderns in his special-field and to-
day almost all the great European
museums contain examples of his
Ebbs; the Must'e des Arts Decora-
tits, Paris, leading in the number
apilladyetly beauty of the specimens dis-

In order to understand M.
Brateau's accomplishments and position, we must briefly consider the
qualities of his medium, pewter, as well as the advance which he personally
has made over the traditional treatment of his artistic craft ; all of which
details Ile has himself explained in a somewhat extended technical and
historical treatise, published some two years since in an American magazine.

At the beginning of the treatise the artist pleads the cause of his
favorite medium by saying that the relative importance of those metals
which have aided races. of people to beautify their belongings and th
adorn their persons should be judged from the extent of the use of each

and from the value of
the part it has played as
a decorative agent, rather
than from its classifica-
tion as a precious, or
as a common, material.
Then, leaving generali-
ties, Ile enumerates the
qualities of tin, emphasiz-
ing its flexibility, which
lends itself to the most
delicate decoration, and
also its soft whiteness, so
superior to the cold,
bright surface of silver,
which is easily oxidized
by the action of air and
gases.

Taking into account
only the decorative quali-
ties of tin and of its al-
lied metallic composition,
pewter, M. Brateau traces
their use in ornaments
and utensils from the re-
mote past of Egypt down
to the decline of the craft
of the pewterer during
the reign of Louis XVI,

Jardiniere in pewter: subject, "Land and Water"

Pewter plaque: subject, "The Crab Invasion." Length 53 centimeters
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and the revival of the same craft by himself toward the end of the nine-
teenth century. In this review certain facts possess an interest but
seldom residing in the statements which go to make up the usual history
of an art. Such is the information that tin was often employed in the
illumination of the manuscripts of the Middle Ages ; occurring there
in thin pressed sheets, with the
metal showing through the fine
interlacings of the ornament, as
white and as brilliant as when it
was laid upon the parchment, while
silver, if it had been similarly used,
would by now have blackened to a
point beyond recognition.
. A second point of interest in
M. Brateau's review lies in the dis-
cussion of the development and of
the decline of the pewter craft;
the first of which movements grew
out of the sumptuary laws forbid-
ding the use of gold and silver
domestic utensils to persons of the
middle classes and, therefore,
creating a demand among the richer
burghers for articles of service
wrought of less costly substance,
but yet brilliant and beautiful
enough to stand on dressers and
decorate the rooms in which they
held their feasts.

The movement
Decline of o f decline, a t
Pewter Craft least in France,

as is shown by
M. Brateau, was hastened by the in-
vasion of Italian ceramic wares,
such as those of Urbino, Faenza
and Gubbio, and the consequent es-
tablishment of national manufac-
tories at Rouen, Nevers and Mou-
stiers, by means of which the bourgeoisie could be supplied with wares
of bright coloring, easily cleansed and adapted to varied uses. Although
unmentioned by M. Brateau, another reason for the decline of the artistic
quality in the pewter craft—but not, of course, for the rapid decrease
in production—was probably the perfection attained toward the end of
the sixteenth century by Francois Briot ; since the work of this master
eeached a climax, after which it
was necessary for the pewterer
either to imitate or to retrograde;
a condition often observed in the
history of the arts, major or minor,
as we may note in the case of
Michelangelo, whose influence on
subsequent Italian sculpture was
such that in the search for tech-
nical excellence the artists stifled
the spirit which previously to the
time of that great master had so
strongly vitalized the work of the
Renaissance.

Passing from the decline fol-
lowing the time of FrancOis Briot
to the age of Louis XIV, M.
Brateau alludes to the temporary
revival of the pewter art industry,
which was owing to the fact that,
in imitation of the King, who had
sent to the smelting pot the famous
silver furniture of Versailles, the
nobles also sacrificed their gold and
silver plate in order to defray the
expenses of the War of the Spanish
Succession, thus creating a demand
for certain domestic ornaments and
utensils which, as custom demanded
that they be wrought of metal, were
necessarily executed in the remain-
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big available medium, pewter. But with the progress of time the use
of pottery became so general that the hopes of the pewterers for perma-
nent prosperity were crushed, so that these craftsmen, reduced to an in-
significant number, were simply struggling for survival, when the French
decorators in other mediums produced the acanthus-scroll system of

ornament, which is known as the
Louis XV style. This the pewterers
skilfully adapted to their industry,
with the result that, as stated by
M. Brateau, they again became
numerous, "adding to the traditional
technique of their craft a new
treatment which consisted of ham-
mering pewter, as if it were gold
or silver."

It is not necessary to linger
over the fate of the Louis XV
scroll ornament, since it is known
how quickly the masses composing
it became unbalanced and its free
grace degenerated into the license
of the rococo. But it is of import-
ance to note here that the follow-
ing style in decoration, wholly dif-
ferent from its predecessor in both
general form and detail, caused the
disappearance in France of the
pewterer's art ; since for producing
the delicate ornament characteristic
of the Louis XVI style, new molds
and tools were necessary, while
good engravers and die cutters
were rare.

Plaque in iron repousse: subject, "Nymphs Surprized." The border in repoussil
is projected upon a damascened gold background. Diameter 55 centimeters

Restoring
the Craft

pewter were
which, from

onward had been one of the chief centers of the

Therefore, dur-
ing an entire
century no artis-
tic objects in

produced in France,
the mediaeval period
craft. But at length

the subject of our present article, M. Jules Brateau, an expert to whom
no process of treating metals in the decorative arts was unknown, reverted
to the long-neglected medium, presenting his first essay at a special corn-
petition for metal work and, soon after, in 1889, producing works which
excited a general interest among the artists of France ; particularly among

the sculptors, who observed the
soft quality of the metal and its
peculiar tone so admirably adapted
to statuary; while, as a result of
these observations, certain of them
proceeded to express themselves on
occasion in this beautiful and
pliable medium ; notably Alexandre
Charpentier, Jules Desbois, Ledeu
and Jean Boffier.

But in M. Brateau alone the spirit
of the Renaissance, or rather that
of Francois Briot, was incarnate,
and the hand of the old pewterer
seemed to guide the burin of the
modern craftsman. The traditional
quality is especially observable in
the Ewer and Basin which gave M.
Brateau the reputation of being the
first living master of his art. These
pieces, now in the Museum of the
Luxembourg, support comparison
with similar objects by Briot con-
tained in the historical collections of
the Louvre. The latter have been
described by M. Brateau as
"worthy to stand on the dresser of
a prince, together with the pieces
of the immortal Benvenuto Cellini,"
and it would appear that the same
high praise might be transferred toPewter plaque, chrysanthemum motif. Diameter 30 centimeters
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the works of the enthusiastic
critic himself.

It is much to be
Wonderful regretted that we
Masterpiece are unable to show

both these master-
pieces in illustration, but in view
of their importance in the evolu-
tion of the craft which they repre-
sent they must, at least, be de-
scribed in words, although by this
medium little idea can be conveyed
of their extreme grace and beauty.

The Briot Ewer and Basin
produced in the latter part of the sixteenth century, show in both

form and ornament the Italian influence which was dominant at

that period in all French art. The ewer has that exquisite ovoid

body which was originally found in the Greek wine

vessel called the oenochoe and then passed on through

the successive periods of the classic inspiration. The

beautifully defined neck rises slender and bold, gradu-

ally to sweep onward into the leaf-like lip, also derived

from the Greek ; while this feature, together with the

high handle adapted to a pouring vessel, is orna-

mented with grotesque masks, which add variety to

the outline without destroying its general direction.

And no less than the outline does the surface ornament

satisfy the laws of artistic composition. Divided by
distinct mouldings placed at the transitional points of

form, zones of delicate arabesques encircle the ovoid

body and charm the eye with their well-ordered fanci-

fulness ; these becoming concentric rings upon the

basin and there displaying a variety of full-length

figures, terms and masks, so introduced, according to

the classic method, that they do not detract from the

floral tracery.
These points of artistic excellence, residing in the

masterpiece of Francois Briot, are, in the opinion of

M. Brateau, quite balanced by the technique in which
"nothing has been overlooked and nothing neglected,"

and quite equaled also by "the perfect knowledge of

the possibilities of pewter displayed by the old
era ftsman."

If we turn now to the similar work designed and
executed in 1889 by M. Brateau, we shall find it to

be a less spontaneous, although, perhaps, an even more
finely studied work than the noted ewer and basin of

Francois Briot.
By reason of its sharply accentuated divisions of

base, body and neck, M. Brateau's ewer is of purer
Greek type and the law of principality is more liter-
ally observed in the apportionment of the zones of
ornament which encircle it : one of these occupying
the greater part of the surface of the body, while the
handle, composed of a superb male form, representing
the Genius of Art, is undoubtedly the only debatable
detail of M. Brateau's work, since human figures so
used are without the pale of the possible, like the flying
genii so frequently occurring in
old Italian paintings ; and, more-
over, they are suggestive of the
decadent Greco-Roman vases. As
to the ornament of the piece, it is
beautifully ordered and is applied
to the various parts in the most
refilled way, as may be said also of
that of other pieces executed at
about the same time by M. Brateau
in the styles of Louis,XV and XVI.

Later M. Brateau
Modern passed into a freer
Influences manner and he

has, at times, re-
sponded to the saner demands of
the reaction known as L'Art

KEYSTON

Bon Bon dish in pewter, mistletoe
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Nouveau, which, like the English •
pre-Raphaelite movement preced-
ing it by several decades, is re-
sponsible for the regeneration of
the decorative arts, as well as for
many exaggerations and follies.
How judiciously this master metal-
list has adopted certain of the new
principles of form and of orna-
ment ; how, also, he has avoided
the dangerous and the unstable
may be seen by examining the ac-

motif. Length 20 centimeters companying illustrations, which are
all chosen from the more recent

works of M. Brateau. If we select, for instance, the beautiful plaque
decorated with chrysanthemums, we shall see that the designer has here
joined the new with the old. He has chosen a favorite modern motif

and treated it with a freedom and grace which belong
only to our own day, while yet the proportion of the
real and of the conventional in the treatment and,
above all, the arrangement, are studied upon the sure
basis of the Persian ceramics of the best period.

Similar as to quality is also the plaque orna-
mented with thistle heads and foliage, the plant being
chosen among wild and common species for its decora-
tive value, irrespective of its rank in the natural
world; just as the goldsmith, René Lalique, takes
for his model the most despised wayside flower or
sets the garden pebble into a jewel which becomes
priceless by reason of the artistic skill lavished upon
it. The thistle here presented, like the chrysanthe-
mum previously observed, indicates that in spite of
its modern feeling, it bears relation to the pine cone
and to the spinous acanthus, those favorites in classic
ornament.

A third work inspired with faint Greek memory
is the drageoir or boo boo dish, which is an obscured
kantharos, or kylix, the individual drinking bowl of
the ancient banquets, often seen in the hand of
Bacchus and his companions. A vessel of such form
Virgil describes in the sixth Eclogue, when he pictures
the wine-heavy old god Silenus, asleep, with his vine
garland awry upon his head and his cup held loosely
in his hand by its worn handle. In M. Brateau's
treatment the height of the model is lessened and the
ear-like handles of the original lend themselves in
the most admirable, natural way to the mistletoe motif,
which thus serves both structurally and for ornament.
Furthermore, these vigorous, sinewy lines are echoed
with much effect in the branching stalks and the
paired leaves of the surface decoration.

Among the most pleasing of M.
Floral Designs Brateau's pieces with floral orna-

mentation is the tray over whose
surface run stalks of clover blossoms, varying in relief
from the slightest undulations of the metal by which
the leaves are rendered, to the heads of the blossoms
swollen almost to the round. For the attainment of

such delicacy in gradation the
artist is indebted, not solely to his
own extreme sensitiveness, but
also to a minute study of
Renaissance relief sculpture in
which this quality is prominent,
whether we seek it in the Ghiberti
Gates or yet in the gem of a
finger ring. In this piece the soft
tone of the medium is especially
apparent and the decorative in-
scription in letters which may
have been adapted from some old
Celtic manuscript, is happily
coupled with the clover or sham-
rock motif.

A second specimen of inter-

Office or table clock in pewter, with
four faces, each treated with a symbolic
subject. First: "Love Conquered By
Time"; second: "A Mistletoe Branch"
(augury of good fortune); third: a bas-
relief, "The Enigma"; fourth: "Incon-
stancy." The pedestal supporting the whole
is composed of a tournesol and a poppy,
significant of day and night, the two
flowers being united by a serpent holding
its tail (eternity).

Three goblets in pewter. First, vine branches 
 
and masks, with the 

 
device : Vino

'seet Aimm Jan, Satis Ipse Deus, second, interpretation ot eighteenth century
motifs; third, apple blossoms. Height varying from ii to 12 centimeters.
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esting gradation in relief is seen in
the jardiniére on page 353, whose
form admits an encircling water line,
which offers an excuse for the pre-
sentation of seaweeds half above and
half below it and so affords the artist
an occasion of proving his inimitable
skill.

Of varied and graceful forms are
three cups, to any one of which it
would be difficult to give the prize of
beauty above its companions. Es-
pecially are these pieces interesting
in the treatment of foot and lip. The
first object is dependent for effect on
the concave curve which spreads out
with gentle wave-like expansion to
form a firm base, while its attractive-
ness is further heightened by the de-
pressed inscription, capped by the
broad, undulating band of satin-like
metal, apparently as flexible as a
ribbon.

The second of the three pieces
was evidently suggested by the bell
of a morning glory, which - is set into
a kind of strengthened base, familiar
to students of Greek vases. The
tissue-like texture of the delicate
flower is figured in the flutings which
circle the body and the thin, fine flaring edge of the cup is as telling,
in its way, as the profile of a Greek cornice.

The mouldings of the third piece, together with its slender, vertical
groovings, give definition and distinction to the simple form on which
branches of apple blossoms are projected with a grace born of artistic
instinct, coupled with deep knowledge of historic ornament.

As a whole, these small utensils cause the student to forget the
distinction between little and large and lead him to believe that the true
measure of a work of art is determined by effect and not by size. And
it is evident that such a belief is entertained by the judicious, since one
of the greatest architectural experts and critics of the century just
completed, M. Viollet-le-Duc, did not hesitate to design chalices and
croziers, although he was the official restorer of the Cathedral of Notre
Dame, Paris.

The last floral motif found in our illustrations is, by exception, exe-
cuted in gold. It is a rendering of the flower known in France as "lark's
foot," forged and wrought with the graving tool. In this instance it is
unnecessary to allude to the cleverness with which the refractory lines
of the plant are made to assume a typical form of Renaissance jewel.

THE KEYSTONE

Tray in pewter, clover motif. Height 17 centimeters; diameter to centimeters

Tray in pewter, myrtle if. Height i i centimeters; length 2 Vz centimeters
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The scheme is obvious and the result
beautiful. In looking at it the eye
is satisfied by the balance of mass
found in the composition and by the
peculiar grace which could not be
the expression of any period prior to
our own.

In another exceptional medium,
iron damascened with gold, we have
a pair of fan sticks treated with that
knowledge of the properties of metal
which, we are sometimes inclined to
think, perished with the old Floren-
tine masters. But the classic units
bear a modern impress true of any
time-honored motif to which M.
Brateau sets his master hand.

In the pewter plaque named the
"Crab Invasion," we see the upper
border composed of children's forms
and of a ribbon garland, rendered
with all the rhythm of a Donatello,
but yet with a frolic grace into which
enters a subtle Japanese element.

And in this way we might con-
tinue with pleasure to observe the
more traditional treatments of the
French artist, which we have neglected
for such as are purely modern and
based upon floral forms. But it is

to be hoped that already, by illustration and by argument, we have proven
M. Brateau to be an original and very gifted designer, as well as the
restorer of the old pewter craft.

Telling the Time in Egypt

The working of the Oriental mind was delightfully illustrated in a
story which Professor Turner told the Mathematical Association. He
had been spending the Christmas vacation in Egypt to supervise the
erection of a telescope at Helouan. Captain Lyons, who was in charge
of the instrument, said that he had found that at noon every day a
gun was fired and was anxious to know how the system worked.

Accordingly, he interviewed the gunner and asked how he knew
when to give the signal. "Oh, I look at my watch," said the official.
"And how do you correct your watch?" asked the Captain. "I take it
to the maker in Cairo and lie tells me the error." Lyons saw the watch-
maker and asked hint how he checked the error. "I get the correct time
from the gun," said that simple craftsman. And thus time was told in Egypt.

Pewtet tray, thistle onotif. Length 30 centimeters
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We Do Not Use Pressed Blanks

Hawkes Cut Glass
IS CUT FROM THE SOLID BLANK

No. 1 No. 2

No. I illustrates a pressed blank, viz..—the pattern pressed into the Glass.

No. 2 illustrates a solid blank, the kind entirely used by us.

The DIFFERENCE in the finished article is unmistakable, the pressed blank being devoid of

lustre and brilliancy and giving one the idea of a cheap moulded article. It can easily be detected by

passing the fingers lightly over the inside of the article. Wherever the cutting on the outside is deepest

a slight swelling on the inside will be noticeable to the touch. Whereas the genuine article cut from

the solid blank is free from all these defects, being perfectly smooth on the inside, having a lustre and

brilliancy only equaled by that of the diamond, and when held to the light is as clear as crystal.

Pressed or Figured Blanks Cut Over Appeal to the Department Store Trade.

WE DO NOT SELL DEPARTMENT STORES
but cater exclusively to the legitimate Jewelry trade. In return we ask

for the business of the Jewelers whom we are seeking to protect by

furnishing genuine cut glass (not purchasable by department stores) at

prices competitive with the inferior product.

No piece Of HAWKES CUT

blank is genuine without this

HAWKES

GLASS cut from the solid

trade-mark engraved on it.

T. G. HAWKES & CO., Corning, N. Y.
  Grand Prize Paris Exposition  
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PENDANTS A GOOD SPRING

INVESTMENT

And Here Are Pendants
That You Can Sell

41 Anticipating a lively spring demand for

these goods, we are ready to show you a

wide variety of the most popular styles in

both gold and rolled plate.

41 If you are looking for the newest ideas

and effects in Pendant Necks, see our line—

or write for a selection package.

CROSS & BEGUELIN
23 MAIDEN LANE - - - NEW YORK

T B,TRADE MARK

REGISTERED

2121 LATHER BRUSH 3155 SOAP STICK BOX AND SOAP

2186 RAZOR 3537 NARROW COMB

2532 COMBINATION TOOTH BRUSH 3784 SHAVING MIRROR

4109 TALCUM POWDER

4051 STEAMER SOAP BOX

4053 SHAVING CUP AND REST

4140 TOOTH POWDER BOTTLE

4210 THIN CLOTH BRUSH

ILLUSTRATIONS ABOUT 1-4 SIZE

4180 GLASS SOAP BOX 4163 TOILET WATER BOTTLE
4101 TOOTH AND NAIL BRUSH HOLDER 4171 ALL-SILVER FLASK
4162 TOOTH POWDER BOTTLE 4108 EXTRA NARROW HAIR BRUSH

9211 THIN VELVET BRUSH

Have You Seen Our
New Thin Cloth and

Velvet Brushes,
a cut of which is shown on

this plate ? These brushes

are hardly 3-8 of an inch thick

and a most handy form for use.

They take up little room in a
bag or suit case and may be

easily carried in a man's in-

side pocket. With velvet and

cloth brushes in the Plain

pattern and Engraved as well

as the Blossom pattern, we

are now ready for Spring

orders.

Remember, too, our line of
Fine Gold Filled Jewelry is
now ready with up-to-date
sellers for the Spring season.

THEO. W. FOSTER
& BRO. CO.

Manufacturing Jewelers and
Silversmiths

100 Richmond Street
PROVIDENCE, R. I.

NEW YORK-13 Maiden Lane
CHICAGO—Heyworth Bldg.
CANADA—Kingston, Ont.

What
Sterling
Silver
Inlaid Is
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IN rER NATIONAL SI LVER CO., SUCCESSOR
BR /DGEPOR T, CONN.
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BEAUTY SIMPLE BEAUTY

NATURAL

BEAUTY

"THE TRIPLE ALLIANCE."

I, riA tfo Itie,t )1 .7.'"'t tt .

At the Back of the Bowl and Handle where the goods wear on the table, a cavity is hollowed out
Silver is Inlaid. The goods are then finished to their correct form, GT ';;;___
Heavily Electro-Plated throughout.

RESULT: Should the silver plate wear
because under the plate is SOLID SILVER

rEHOLMES a EDWARDS LE)
‘,..LSILVER —INLAIDIL 

Trade-Murk on every piece

and a
polish

off at these places there would be NO
WHERE IT WEARS.

HOLMES & EDWARDS SILVER CO., Bridgeport, Co
(INTERNATIONAL SILVER CO., Successor)
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FLOWER DE LUCE DESIGN

?Ile' Aristocrat y

HERE'S MONEY in Com-
munity Silver, because it sells
easily; because its high quality
Is exactly what people want
to-day; because it is the best
advertised plated-ware on the
market; because it is sold on
a restricted price basis, which
brings sure and ample profit
to every dealer carrying the
line. This dealer's profit no

competition, whatsoever its
character, can undermine.

It short, the Community Sil-
ver dealer occupies to-day the
strongest possible position in
the trade. He not only carries
a widely-advertised and popular
line, but is absolutely assured
of his profit:
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RELIANCE
Awe

WILDWOOD DESIGN

Best Low-Priced

HE DEALER who carries
Reliance Plate in addition to
Community Silver makes dou-
ble profit. With Community
Silver he appeals to those who
want the best —
While with Reliance Plate he satisfies

an equally important demand for plated
ware of guaranteed wearing quality at a
very low price. Moreover, Reliance Plate
is the ideal plated ware for outfitting
country homes, summer cottages, etc.

QUALITY Reliance Plate has a base
metal of 18 per cent Ger-

man Silver. Moreover, it carries a full
5 oz. A-1 Plate of pure silver as heavy
plate as the best of the standard A-1
brands. Patterns, finish and workman-
ship are excellent.

JEWELER'S
PROFIT

nity Silver.

The jeweler's profit on
Reliance Plate is the
same as on Commu-

It is sold under a restricted
price agreement, and cut-throat compe-
tition need not be feared.

KENWOOD DESIGN

ONEIDA COMMUNITY, LTD.
ONEIDA, N.Y.
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EASTER will soon be here; it brings to the jeweler promise of increased demand
for articles suitable for the occasion and season. Our line of crosses, lavelliers,

festoons, pendants, brooches, earrings, rings, scarf pins, lockets, watches, etc., is
exceptionally complete and attractive. We have many new designs this season and
the " Imprint of the Rose" is their stamp of quality and excellence.

If one of our salesmen does not call send to us for selection package. We can
supply all you wish in jewelry, watches and diamonds.

HENRY FREUND 0 BRO.
"Sellers d Sellers"

ELK, FRATERNAL ORDER Qf EAGLE
AND MOOSE GOODS A SPECIALTY 71 Nassau Street, NEW YORK

BELSCRIPT
MONOGRAMS
Made in a Minute

BELSCRIPT
MONOGRAMS
are a recent invention that
makes it possible to exhibit
any monogram instantane-
ously.

BELSCRIPT
MONOGRAMS
are beautiful and artistic;
are worked in high and
low relief and are readily
sold.

Write for descriptive book-
let and price list.

APRIL 6,1909PATENTED JULY 6,1909

3. 6. (2 letters) 5. (3 letters) 5.(2 letters) 6.3leners 4.

JOSEPH L.HERZOG & CO., RING MAKERS,45-sclorRpousaest.,NEw YORK
(Successors to LOUIS KAUFMAN ei CO.)
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Odd and Historic Specimens of
Pewter Ware

To the great mass of people the word
"pewter" possesses little, if any, signi-
ficance aside from its being a term corn-
monly applied to some sort of ware usually
associated with the drinking or dispensing
of ale. Possibly, to one whose years run
back into the first half of the century just
past, it may conjure up a vision of clingy,
somewhat battered and little-thought-of
pieces of ware that graced the
table of his parents 'way back
in the days of his childhood.
Antiquarians, however, have
come to a realizing sense,
through extensive research, of
the extreme scarcity and con-
sequently increased value of
the genuine old-time material,
and the pewter enthusiast is
filled with absorbing interest
in the pursuit of authentic
specimens.

The metal in itself is of little or no
intrinsic worth, for it is nothing more than
an alloy of tin and lead, with sometimes a
sprinkling of copper, antimony or bismuth.
It fell completely into disuse through the
cessation of demand at the beginning of the
nineteenth century, and merchants grew to
consider it unworthy of even storage room.
Tons upon tons of it, some years ago, were
melted down and sold to the junk men as
old scrap, thus destroying the bulk of the
best productions of the old masters and cre-
ating a scarcity that has placed a premium
upon specimens of the real article that to the
collector of to-day seems fabulous.

The early history of pewter is veiled in
comparative obscurity. Although volumes
have been written about everything else
connected with collectors' in-
terests, this subject has re-
ceived scant attention at the
hands of the chroniclers, so
that there is practically no
literature to-day extant upon
the subject. To be sure, corn-
piled records of surprising
importance were made in the
seventeenth century by the
London Guild or Worshipful
Company of Pewterers, but
they were most of them de-
stroyed in the great London
fire of 1663.

When pewter first made
its appearance in the form of
table ware and domestic uten-
sils is not definitely known,
but it followed closely upon

the heels of the wooden platter, some time
in the fifteenth century. In an account
written by Strabo, in 1582, we read that "tin
and lead metals were very plentiful with us
in Cornwall, Devonshire, Derbyshire and
Weredale, whereby my countrymen do reap
no small commodity."

During the sixteenth and seventeenth
centuries pewter attained its highest point
of popularity and for household purposes
this metal was generally employed. The
use of it continued, but in a diminishing
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pewterers. Scotch metal workers, however,
were not far behind, the Guild of Edinburgh
enjoying, at one time, a fame second only to
that of the celebrated London company.

The work of old English manufacturers
and that of the makers of other countries
differed very materially in more respects
than one. English pewterers never ran to
elaborate forms nor an overplus of decora-
tions. On the contrary, their handicraft
was characterized by a sturdiness and sedate
dignity that has raised it far above any

other make on the market. To
the collector who has mastered
the intricacies of his subject,
by a wide and varying ex-
perience, pewter from other
countries holds relatively small
value in comparison to the
English ware.

Like silversmiths, the old-
time pewterers were taxed, so
that every genuine antique
specimen bears the excise
stamp—a cross and a crown.

Every utensil, for whatever pui-pose, was
weighed, assayed and divided into one of
two grades—fine and common. As a rule,
three stamps were used, a license mark,
signifying that the qualities and weights
were correct ; a guild mark, denoting the
city, and a private mark, indicating the
maker. Sometimes the number and date
were added, but these were exceptional
cases.

These imprints were registered on
pewter touch-plates and carefully preserved,
so that to-day whoever is fortunate enough
to possess the complicated key thereto can
force these varied symbols to reveal their
hidden meaning.

The rage for pewter to-day is pre-
eminent and likely to last, for in America,

as well as England, it is im-
possible to reproduce the old-
fashioned pewter. Thousands
of reproductions are made on
the Continent, which will be
difficult to distinguish later on.
To-day, however, one versed
in the history of the metal
knows at a glance its worth.
The value of plates and dishes
depends upon the size and
mark, which identifies the
quality and makers. The
larger the plate, the greater its
value. Ordinary sizes range
from five inches to two feet
in diameter. Some very rare
pieces are found that measure
three feet across. Pewter at
one time entered freely into

Much Prized Specimens of Pewter

ratio, through the eighteenth and the fore
part of the nineteenth centuries. Sixteenth
century pewter is extremely scarce—in fact,
almost non-existent. What few examples
do remain are, for the most part, to be found
in museums or in old English castles, where
they have been handed down from genera-
tion to generation. As a rule, the pewter
collections of to-day, both in Europe and
America, consist chiefly of eighteenth and
early nineteenth century pieces.

It was in England that
pewter originated, spread-
ing almost simultaneously

to Germany, Holland, Belgium and France.
The old London Guild was the largest and
most famous of its day and, with the York
Guild, ranked foremost among English

British Origin

Notably Beautiful Specimens
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the most sacred ecclesiastical rites. 'There

were crucifixes and vessels for holding holy
water, rarely seen in these days. One of

these, owned by Frank Jackson, of Boston,

a well-known English artist, is of prime

interest. It is a part of a communion service

and bears the date, July, 1730. The decora-

tions consist of a succession of small in-
dentations made by a round pivoted tool.

In the center, beneath a celestial crown, are

the monograms, "I. H. S." and "S. M. R.,"

the first surmounted by a cross and the

second by a crown.
I. H. Caliga, a noted Salem, Mass.,

and Boston artist, has in his collection a

most interesting piece, known as a Jewish

or Hanuka lamp, used at the time of the

Eight Days' Festival.
This lamp, which is
beautifully orna-
mented, sh o w s on
either side the figure
of an angel. Eight
little cups are ar-
ranged as the central
feature, and these are
filled with oil at the
time of the feast and
lghted, one each day,
until the whole eight
are in use. The oil
that drips into the
tank below runs
through openings into
small pails that hang
on knobs and is
poured back into the
cups.

Candlesticks o f

K 1(STOINE

after by a collector, who offered him a large
sum of money for it. This being refused,
it finally leaked out that it was a very rare
piece—in fact, one of a set of three which
the collector had for a long time been trying
to obtain for the Duke of Baden, who

.already held one of the three pieces of the
set, the would-be purchaser having the
second. This teapot has for a hall-mark
an angel, while a quaint old sugar bowl of
the same design shows a crown and bird.

Following pewter came silver, the great
expense of which precluded its coming into
common use. Years later, when the im-
proved process of glass-making brought the
cost of glass vessels down to a minimum,
pewter-making grew more and more un-
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Woven Aluminum

Aluminum, as is well known, is ex-
tracted from clay and it was Napoleon who
styled it the "silver of clay." Formerly, it

was the practice to extract it from the clay
with the aid of retorts. More recently, the
electrical current is employed for this pur-

pose with marked success,. the cost of pro-
ducing this valuable and by no means fully
utilized metal having, by its employment,
been very much reduced. In 1850 a pound
of aluminum cost about $40; nowadays it
costs only about 20 cents. Above all other
metals, aluminum has the greatest specific
lightness, with the greatest durability and
toughness. It can be rolled, cut and drawn

exceedingly fine. This
has made aluminum

this same metal are
shown in great di-
versity of shapes and styles, portraying the
salient characteristics of the period to which
they belong.

Prominent among pieces found in col-
lections are the tavern pots, which came
into use early in the seventeenth century.
Liqueur glasses of pewter are perhaps the
greatest rarities. Some are of the most
curious workmanship, the bowl being en-
crusted with waved lines, the milt' plication
of which frequently gives the effect of a
scale pattern. The whorl design is rare.
Three specimens are found in the I. H.
Caliga collection, the two salt cellars bearing
hall-marks.

An interesting story is told in connec-
tion with the little squatty teapot with the
wooden handle NVIliCh is also found in this
collection. This piece of pewter was picked
up in a little German town during Mr.
Caliga's residence abroad. After it came
into his possession, it was much sought
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Collection of Old Pewter

profitable, until filially it was wholly dis-
continued. The present time, however,
shows a material revival of interest in this
are and the demand for information on

the subject is rapidly growing. No doubt,
the several articles on pewter in this issue
will be an effective stimulus to this interest.

Fishing for Pearl Necklace

Diving for pearls in the oyster shell is
an active business in all the pearl-bearing
raters of the world, but diving for pearls in

a necklace is a somewhat unique variation
of the usual procedure. Sonic time ago Mrs.
E. T. Earl, of Los Angeles, lost a $30,000
pearl necklace overboard while one of the
1\ Tanning steamers was lying at the dock in
Avalon harbor. A professional diver was
offered a large reward for recovering the
jewels and spent several days trying to find
them, but his quest proved unsuccessful.

valuable and useful in
the textile industries.
For many years,
woven sieves or
se r e en s have been
made of aluminum,
which have proved
indispensable in the

sugar refining indus-
try. Its principal ad-
vantage consists in
the fact that the sur-
face of the aluminum,

on the slightest ex-
posure to the air, be-
comes covered with a
coating of oxide
which is capable of
offering almost per-
fect resistance to for-
eign influences, such
as acids, etc. • This is

likewise of great importance where alumi-

num is used in the textile industries.
Speaking of actual weaving of alumi-

num into special fabrics, particularly such

as are intended for use for decorative pur-

poses and 'costumes, it may be stated that
this is well and successfully practiced in
England. At the time of the Paris exhibi-

tion, there were shown, as special attrac-
tions, fabrics and clothes made from glass

fibers. They were made from finely-spun
glass, with silk. The fabrics made from
aluminum do not need combination with
other textile yarns. Of late, the most
beautiful effects have been obtained by em-
ploying aluminum in smooth, as well as
twisted, threads for the warp, and as the
weft, silk yarn of any desired color. They
are used for cloaks and theatrical costumes.
The Textil-Woche says it makes the body
of a beautiful woman look as if dipped in
silver.—Sciottific American.
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Wedding Gift of the Province of
Saxony to the Crown Prince
and Princess of Germany

A Superb Specimen of the Goldsmith's Art—

A Work Probably Without an Equal

M the occasion of the marriage of the
Crown Prince of Germany, about four years
ago, several prominent goldsmiths of

Saxony were asked to submit designs for
the official present. Wratzke & Steiger, of
Halle, who had previously attracted favor-
able notice from the profession and from
the public, had the honor to be chosen for
the execution of the task. After more than

three years of labor, accompanied by many

hopes and disappointments, the work, a

costly candelabrum, at last stands completed

and was recently exhibited at. Halle, where

many lovers of art took the opportunity to
judge for themselves of its merit.

The design and execution of this hand-

some gift, just now presented to the royal

couple, should open new paths to the gold-

smith's art and materially aid the progress

of its technic.
Almost a yard in height, resting upon

a heavy onyx base, the candelabrum shows

a harmonious combination of symbolic de-

signs, original in conception and charmingly

worked out. The center of the lower part

is shaped into a mountain, crowned by the

castles of Burg Rallis, Falkenstein, Rudels-

burg and M erseburg. Surmounting all is

Saxonia, ill almost half life-size, the figure

poised upon an onyx plate, corresponding

to the base. From the shoulders falls, in

simple, almost severe lines, the mantle,

which she would seem to extend in protec-

tion over the land. The inner garment is

of silver, incrusted with gold, in a design

of rose and myrtle wreaths, the •mantle

wholly of enamel, showing a lining of deli-

cate green. The enamel of the outer side

is rich violet, deco-
rated with rose and
myrtle wreaths and the
Hohenzollern a r m s.

The head and arms of
the figure, left bare,

are strongly modeled,
the outstretched arms
Uphold! the real can-
delabra, a massive
golden circlet, with
places for eight can-
dles—probably t h e
largest gold band ever
constructed. The four-
leaved clover, symbol
of good luck, appears
in the decoration.

1-1 KEVSTON

The beautiful Candelabrum

The impression given by the whole

work is one of remarkable unity, combined

with originality, and is an eloquent proof

of the creative genius of the goldsmith-

artist, Fritz Steiger. His work is not like
simply sculpture—the style of marble trans-

ferred to metal—but the development of the
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individual characteristics of the material
itself. The enameling was an especially
difficult task. The original design contem-
plated a figure 28 cm. ( i i inches) in height ;
in execution it was increased to 8o cm. (32
inches). The mantle became, then, so large
that the ordinary methods of enameling
were insufficient for its execution. Even
the construction of the mantle required new
processes, for its form was such that ordi-
nary casting and hammering were impos-
sible. A process of pressing under water
over a steel core was combined with ham-
mering and the result was most satisfactory.
..After a series of experiments, the mantle
stood forth at last such as it had been in
the designer's fancy and the dangers of
enameling were safely survived, with suc-
cess beyond expectation. The piece has
become so superb an example of the gold-
smith's art as to be beyond comparison. The
stand of the candelabrum is a splendid piece
of work in ebony and fancy wood inlays.

Marriage Rings for Divorced and
Widowed Persons .

A novelty in jewelry, says a German
exchange, and a contribution to the popu-
lar and interesting subject of "connubial
vagaries," is a special style of ring for
divorced and widowed persons. Such rings
supply a demand of the public, especially
of the feminine sex. They save the wearers
embarrassing explanations and delicately
inform other interested persons of their cir-
cumstances. The designs deviate but
slightly from the ordinary ring, and the
difference is not so marked but that it can
be displayed or concealed at will. The
married pair are compared to the moon,
which is symbolical of a unit. The divorce
ring has two opposing half-moons, while
that worn by the widowed is ornamented by
a half-covered full moon. The inventor of
these rings has had the device patented. A

delicate allusion to the
position of the wearer
is made in a ring
designed by another
German jeweler. It is
cut in two, lengthwise,
and a broad strip of
platinum or silver set
in, so that the ring
shows a white stripe,
indicating that the
marriage has been
annulled and the ring
divided. A gentler hint
would be to have a lit-
tle groove filed in the
ring and a round plati-
num wire inserted in it.

Enlargement to show decorative detail



368 TI-1 E

Openings and Their Advertis-
ing Worth

On the principle that much depends on
first impressions, it is advisable, when open-
ing a new store, to make the occasion and
the establishment as impressive as possible.
It is customary nowadays to advertise tilt
event in advance, to circularize the pros-
pective customers and to adopt some special
program for the opening day. The occasion
should be marked not only by a striking dis-
play of stock, but some exceptionally at-
tractive feature in interior decoration.
Plants, flowers, lights,
crepe-paper contriv-
ances, etc., are avail-
able for this purpose
and comparatively in-
expensive. We show,
in the illustration on
this page, an interior
view of a jewelry
store recently opened
in Salem, NV. Va., by
Darwin J. Davis. It
will be noticed that
this store is arranged
on strictly modern
ideas, the fixtures and
stock being up to date
and the interior
decorations neat and
tasteful without inter-
fering with the gen-
eral display. There is
a valuable object-les-
son in this illustration
for many of those
who are contemplat-
ing the opening of new establishments.

The purpose of the "opening," how-
ever, is much wider than merely to exploit
the new establishment. It has become ells-
tomary with many jewelers to hold openings
at specified periods, more particularly to
inaugurate the spring and holiday seasons.
The purchase and display of new goods
furnishes a reason for such openings and,
when properly conducted, they have been
found a very effective and profitable form
of advertising. As we have frequent re-
quests for information in regard to the
management of these openings and as the
opening season is now at hand, it may
interest many of our readers to know that
the primary and fundamental essential of
successful opening is to have the occasion
thoroughly advertised. To this end every
means of publicity should be used. It is
the custom, in such cases, to supplement
newspaper advertising by personal invita-
tions, mailed to the leading citizens or most

KEYSTONE

likely customers in the town and vicinity.
If the jeweler already has a mailing list,
which all up-to-date jewelers now have, this
would be an easy and inexpensive task.

In all matter sent out and in all an-
nouncements, the interesting character of
the new stock should be forcibly dwelt upon
and it should be impressed upon the people
that they are not supposed to purchase goods
on this occasion, but rather that their visit
will be one of inspection and entertainment.
The female portion of the community are
especially susceptible to such deference on
the part of the jeweler and their curiosity
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reception should be extended by the proprie-
tors to each individual. The assistants could
act as guides in directing the customers to
the different departments and in pointing
out the character of the goods, the new
ideas now favored by fashion, etc.

Use of Circular Letters

The use of circular letters written and
printed in a careless manner will lose money
for the user about as rapidly as any adver-
tising method we know of. To be of value,
form letters must be the result of years of

careful correspond-
ence writing or dicta-
tion. A form letter
must meet the re-
quirements of all
kinds of readers,
hence must be written
by one who thor-
oughly understands
writing to all kinds of
readers. It must of-
fend none and please
the most sober as well
as the most volatile
natur e. Anything
short of this is a
failure.

A well-written
letter may be spoiled
by careless printing.
If it is to represent a
dictated, typewritten
letter, see that it does.
Accept nothing but

New Store of D. J. Davis, Salem, W. Va., on Opening Day

should be duly aroused as to the new styles
in all kinds of jewelry, silverware, etc.

The store itself should be becomingly
decorated, both the front and the interior
being renovated for the purpose and made
as attractive and inviting as possible.
Flowers, plants and music are customary
accessories of the formal opening and it is
also customary to present each lady visitor
with some little souvenir of the occasion.
These souvenirs are of many kinds. Some
present merely a button-hole bouquet, while
others distribute such useful little articles as
book marks, shoe buttoners, pin trays, pocket
mirrors, etc. The little mirror, with the
jeweler's advertisement on the back, is con-
sidered one of the most valuable souvenirs,
as most ladies keep one in their handbag,
and the name on the back will be a perma-
nent reminder of the store.

It is needless to add that the store staff
should be in as tasteful garb for the occa-
sion as the store itself and that a cordial

the best imitation, and
they have a process

which will almost deceive the expert. See
that the name and address are really writ-
ten to imitate the body. They have a
method of calling the reader by his name
on certain lines in the body which Will de-
ceive many who would otherwise detect the
imitation: Of course, the name thus found
is at the end of a line and was written on
a typewriter when the heading was filled
in, or else the entire line was thus written
in. When the body is thus completed, the
letter should be actually signed by pen.

There is no use in paying the price
asked for high-grade form letters when no
attention is paid to details, and the receiver
knows Ile has received a letter precisely like
nine thousand nine hundred and ninety-nine
others sent out by the firm. A good, neatly
printed letter in the style of the typewritten
letter, but with any shade of ink and the
name of the firm printed or placed at the
close with a rubber stamp, will answer just
as well where a circular letter is sufficient.
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*ROGERS & BRO. Al, XII
The trade will be interested to learn that since January 1st, 1910, we have

had only two grades of plate on regular pieces : Tea, Table, Dessert and Soup

Spoons, Medium and Dessert Forks.

XII-(SECTIONAL)
AND

TRIPLE
The list prices of Sectional Plate goods are now the same as the former

Al (Extra Plate), and each article is stamped

* ROGERS & BRO. Al, XII
To all Sectional Plate goods is added an Extra Heavy Thickness of Silver

on points most exposed to wear : Backs of Handles, Tips and Backs of Bowls

and Tines as shown in illustration.

XII

/Sectional \
k. Plate )

The dark places show where there is extra thickness of silver.

4g XII pt

Sectional \

Plate )

This SECTIONAL PLATE process was patented by us in the year 1867

and has been in continuous use at our factory since that time.

An experience of sixty years assures the trade of the durability of our

goods. Every article bearing our trade-mark is absolutely guaranteed.

With ordinary care they will last a lifetime.

STAR (*) BRAND
goods are sold by all leading jobbers and by us direct.

Send for catalogue and advertising hints and suggestions.

ROGERS & BROTHER, Waterbury, Conn.
(INTERNATIONAL SILVER CO., Successor)
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103 8 VASE DAISY

Caution
TO THE

Trade
460.—r ,

205 HLD. DAISY

THE ABOVE DESIGN, KNOWN

AS THE

Daisy Pattern
was created and popularized by
the undersigned. A high compli-
ment has been bestowed by parties
who have copied it, innocently or

otherwise, and we take this
opportunity to caution both the
Manufacturers and Dealers
against exposing for sale any but

goods legally and properly stamped,
as our rights will be protected.

The
Pairpoint Corporation
New Bedford :: Massachusetts

The
Wedding Season

which comes with Easter will inaugurate another brisk sale
of gifts—all to be monogrammed.
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On such gifts, artistic lettering is especially desirable,
if not imperative. This suggests the peculiar timeliness of
the new edition of

H •k r
Ellgravcrs' Text-Book
which has just been issued. This new edition has twelve
additional plates, making seventy-three plates in all. It
contains Plain and Fancy Ornamented Cyphers, Ribbon,
Drop and Block Monograms for watches, lockets, spoons,
trays, tea sets, cigarette and match cases, loving, prize and
presentation cups. Monograms and initials for seal rings
and fobs. Monograms, inscriptions, etc., etched on silver.
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The work is now beyond improvement and should be at
every engraver's elbow. No letter engraver who values his
reputation would be without it.

A copy will be sent postpaid to any part of the world
on receipt of price, $6.00 (11 58.)

FOR SALE BY

The Keystone Publishing Co.
809-811-813 North t9th St., PHILADELPHIA, PA.

1201 Heyworth Building, CHICAGO, ILL.
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Automatic Eyeglass
and Pencil Holder
We have advertised our Auto-
matic Holder very extensively in
the large Magazines of general
circulation and they have become
so well-known to the general
public that they are staple goods.

We Furnish Gratis Attractive
Newspaper Cuts and Advertising
Copy for Use in Your Local
Papers. Send for Them.

Gold and Silver
Thimbles

If you appreciate the commercial
value and reliability resulting from

78 Years' Experience

which goes into every Thimble
which we make. You will see to
it that your stock of goods of our
manufacture is complete and well
displayed.

Cuts show two pages from our
new catalogue, which is

yours for the asking

ESTABLISHED 1832

KETCHAM &McDOUGALL
M ANUFACTURERS

15-17-19 MAIDEN LANE, N.Y.

[ now needs attention. Keep in mind our reputation and record for the best
the market affords in the watch line. Complete new stocks in all the standard

makes, grades and sizes — in movements
and cases. Selections to suit at right prices.

YOUR SPRING WATCH STOCK

Hurlburt's
FOR

WATCHES
The new case designs are the feature of the season. Our stocks comprise
the latest and handsomest from the leading factories such prettiness as will
be a big factor in making spring sales.

H. 0. HURLBURT 0 SONS 14 SOUTH TENTH STREET
PHILADELPHIA, PA.

GOLD RINGS



MONTICELLO

Lemon Fork Berry Fork

Pickle Fork

Small

Sardine Fork Batter Pick

Here showed' in part the merits of Ye Monticello as designed and
done into serviceable sterling silver tableware at Ye Silver Shop of

ROGERS, LUNT 8c BOWLEN CO.
THAT IS AT GREENFIELD IN MASSACHUSETTS
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1Ianning-bowman Coffee Percolator
PERFECTED "NEW CONSTRUCTION"

STARTING WITH COLD WATER,
process, you will have perfect coffee,
utes. It also works equally well when
method the coffee is never boiled but
making delicious coffee. The GLASS
will not break while in use. This important
percolators of any other make.

COFFEE
GOODNESS
IS IN THE
MAKING

IThe choicest i '
blends of coffee GROUND

can be spoiled in ,,, ,I,i i
6 I I , i l i l

the making and e , 4
• i iiido Yi I+

any coffee can ,,,,,
I I i Id,•be made a clear,
FILTEREDhealthful bever-

age if prepared
in the

MANNING-
BOWMAN
PERCOLATOR

near

I

through its automatic circulating
the boiling point, in a few min-

starting with hot water. By this
is distilled, which is the secret of
COVER is so constructed that it

feature is not possessed by

WHAT WE
,. , CLAIM
''\ - __________/ _

11 Simplest in construc-,_
tion. Easiest to care

i I 
for. No complicatedi ■
parts to clog or get

COFFEE W out of order. Has no
, ,,,,, 614 valves to foul and the
11 II li
 yi ill pocket underneath the
'I 0,1,1„.,i.,
I I i, , i, \-, percolating tube is

made large so that it

COFFEE can be easily cleaned.
The MANNING-
BOWMAN Process
is not excelled by any
known method for

I preparing coffee of the,11
I most delicious flavor.

No. 8293. SECTIONAL VIEW

Complete Line Ready for the Market in 1910
OVER ONE HUNDRED STYLES AND SIZES

Chafing Dishes Baking Dishes Casserole Dishes
Tea and Coffee Pots Bath Room Fixtures
Planked Steak and Fish Holders Hotel Ware, Etc.

MANNING-BOWMAN & CO.
NEW YORK, 25 West Broadway
CHICAGO, 158 State Street MERIDEN, CONNECTICUTSAN FRANCISCO, 150 Post Street
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SHEPARD MANUFACTURING CO.

No. 1136

Send for colored sheet and price-list

Keep your stock up on these goods. ORDER NOW

SHEPARD MFG. CO., Melrose Highlands, Mass.
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Local Jewelry Associations

You may belong to State and National
retail jewelers' associations, or you may not
believe in such organizations, but whatever
your views as to the effectiveness or the
futility of the large associations, kindly
empty your mind for a moment of all con-
sideration of these, and focus your thought
on an argument for co-operation with your
fellow-jewelers in your own town.

It is not our intention to urge a love-
feast between competing jewelers, or a let-
down in the keen rivalries for trade. We
recognize the fact that jewelers are still
doing business on the earth, not in heaven;
that the millennium has not yet arrived;
moreover, that competition stimulates the
development of the merchant and encour-
ages that public buying spirit which makes
for the general advantage of trade. No,
keep up your rivalries by all means, but get
together on questions which concern your
mutual good.

One of these questions is protection
from the "dead beat"; another is protection
from illegitimate competition (alleged
"bankrupt" auction sales, three-months'-stay
fakes, etc.). A reasonable co-operation
would circumvent these frauds, and it is
worse than folly for competitors to cut off
their individual noses rather than reap the
benefits of concerted action.

The "dead beat" and the "bad pay"
could be foiled by a comparison of "slow"
and "bad" accounts. Each jeweler would
soon know whom to limit in credit or to
refuse credit, and the "beat" could not then
go, as now, on the round of his frauds. To
meet the objections of any jeweler to "giv-
ing away" his losses and who might refuse,
on this ground, to join with the others in
the general scheme of co-operation, all the
"bad" or "slow" accounts could be put into
the hands of a third party, preferably an
honest young lawyer, who would then fur-
nish to all the jewelers a list of all the bad
debtors, without stating whose debtors they
were. Further, he could make an effort to
collect these accounts, as well as the num-
berless small accounts which individual
jewelers might not think worth while to put
into the hands of an attorney, but which
collectively would be worth while.

A local association of retail jewelers,
possibly acting in concert with individuals or
associations in other lines of trade, could
have enacted ordinances or enforce "dead-
letter" laws, which would absolutely prohibit
(say by excessive license charges), the
"fake" sales of "birds of passage" who
move from one town to another for short
stays, ending up by auction sales.

KEYSTONE

Co-operative agreement would close
stores earlier than is the custom now in
many interior towns, thus saving the waste
of gas and health and time for recreation.

After the successful operation for some
time of the plans outlined above, the
jewelers who have met together once a
month will find themselves growing more
tolerant of each other ; contact for a com-
mon purpose will take the edge off of
individual dislikes. And then a next step
may be attempted, in the progress of
an increased mutual good-will. The fix-
ing of a proper price scale for repairing
would be a great accomplishment, but
the mover would have to go gingerly.
If it would lead to disputes (as, for instance,
concerning the relative financial means of
"little" Jones' customers and "big" Smith's,
or to Brown's fear that Robinson would not
keep to the schedule in good faith), it would
be best not to risk the continuance of the
association by attempting it.

Co-operation, as described herein, is not
urged in behalf of any of the Christian vir-
tues, but simply and solely in the selfish and
material interest of each individual jeweler
in each town. It is, in brief, the argument
in favor of the greater power which comes
through acting together, instead of pulling
alone.

"Shall I Give Him Credit?"

Two factors enter into a credit risk—
one is financial, and the other moral. The
moral risk is entirely independent of the
financial and underlies the latter in every
instance. Therefore, of the two, it should
be the more seriously considered.

The actual net worth of the applicant
would seem to be the most important ques-
tion. This "net worth" is determined by :

I. The value of his real estate, less its
incumbrances.

2. The value of his merchandise and
other personal property, less his debts for
the same.

3. The value of his good book ac-
counts ; and from the total deduct the bor-
rowed money in his business.

Other questions which might be joined
to these, in determining an important credit,
are:

I. The character of his creditors (as,
to whether they would be likely to be lenient
with him in an emergency).

2. The condition of his stock, his age,
the character of his competition, stability of
industries on which his community depends,
profits on his sales, location.

3. Amount of his insurance, his pros-
pective inheritance, his liability as endorser
or security on other than commercial paper.

4. His business capacity and prospects
of success.
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The element of thrift in the composition
of the man's mental structure is, by some
credit men, ranked higher than all else save
honesty. Thrift is more than abstaining
from useless expenditure; it is, in addition,
the faculty of making expenditure count
for eventual profit. More than that—it is
the careful examination and analysis of
investments by which losses are prevented
and gains assured. Thrift means growth.
The thrifty, honest man is nearly always a
safe risk, even without real property behind
him. Always consider thriftiness, or its
opposite, in the man who asks for credit.

These questions determined, the credi-
tor would be in position to determine pretty
accurately as to the financial risk in selling
him a specified amount on credit.

But there is a second element of risk
which must be carefully estimated before
the creditor can feel safe in giving the credit.
The moral risk must be calculated.

The moral hazard involves, first, the
all-important question of honesty—not the
honesty which is practiced because of policy
and which, therefore, is of -superficial
quality, yielding to temptation, but that vital
virtue which is practiced for its own sake.
The debtor whose financial showing looks
all right may be a very unsafe risk if Ile is
not honest, for his real estate may be in the
name of his wife, and it is no great trick to
"cover" his personal property if he deliber-
ately intends to swindle you.

The moral hazard further involves the
question of habits. If the debtor practices
vicious and degrading ways of life, is
grossly extravagant, a drunkard or a gam-
bler, his future is doubtful, whatever his
means ; but various minor bad qualities must
be considered also. Laziness, carelessness,
lack of ambition, undue timidity, over-hope-
fulness, a speculative tendency—these and
other habits weak and wrong, should influ-
ence the crediting judgment.

It will thus be seen that the financial
risk should not alone be considered as the
basis of crediting. Given a young, active,
intelligent, pushing, thoroughly honest man
with limited capital, and another, of any age,
of unsavory antecedents, weak moral nature,
deficient in the manly attributes, but with
ample capital—the former, in nine cases out
of ten, is the better risk. For this, too, must
be considered : Each passing year will find
the one growing stronger, the other weaker;
therefore, the creditor may anticipate that
each year he will want to sell more to the one
and less to the other. Consequently, the one
offers a future that will make for the credi-
tor's profits; the other, for the creditor's
loss.

Character, in the credit view, is a more
valuable asset than capital, worth than
wealth. The moral hazard is, after all, the
supreme consideration in any credit risk.
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Local Jewelry Associations

You may belong to State and National
retail jewelers' associations, or you may not
believe in such organizations, but whatever
your views as to the effectiveness or the
futility of the large associations, kindly
empty your mind for a moment of all con-
sideration of these, and focus your thought
on an argument for co-operation with your
fellow-jewelers in your own town.

It is not our intention to urge a love-
feast between competing jewelers, or a let-
down in the keen rivalries for trade. We
recognize the fact that jewelers are still
doing business on the earth, not in heaven;
that the millennium has not yet arrived;
moreover, that competition stimulates the
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for the general advantage of trade. No,
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mutual good.

One of these questions is protection
from the "dead beat" ; another is protection
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"bankrupt" auction sales, three-months'-stay
fakes, etc.). A reasonable co-operation
would circumvent these frauds, and it is
worse than folly for competitors to cut off
their individual noses rather than reap the
benefits of concerted action.

The "dead beat" and the "bad pay"
could be foiled by a comparison of "slow"
and "bad" accounts. Each jeweler would
soon know whom to limit in credit or to
refuse credit, and the "beat" could not then
go, as now, on the round of his frauds. To
meet the objections of any jeweler to "giv-
ing away" his losses and who might refuse,
on this ground, to join with the others in
the general scheme of co-operation, all the
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honest young lawyer, who would then fur-
nish to all the jewelers a list of all the bad
debtors, without stating whose debtors they
were. Further, he could make an effort to
collect these accounts, as well as the num-
berless small accounts which individual
jewelers might not think worth while to put
into the hands of an attorney, but which
collectively would be worth while.

A local association of retail jewelers,
possibly acting in concert with individuals or
associations in other lines of trade, could
have enacted ordinances or enforce "dead-
letter" laws, which would absolutely prohibit
(say by excessive license charges), the
"fake" sales of "birds of passage" who
move from one town to another for short
stays, ending up by auction sales.

Co-operative agreement would close
stores earlier than is the custom now in
many interior towns, thus saving the waste
of gas and health and time for recreation.

After the successful operation for some
time of the plans outlined above, the
jewelers who have met together once a
month will find themselves growing more
tolerant of each other ; contact for a com-
mon purpose will take the edge off of
individual dislikes. And then a next step
may be attempted, in the progress of
an increased mutual good-will. The fix-
ing of a proper price scale for repairing
would be a great accomplishment, but
the mover would have to go gingerly.
If it would lead to disputes (as, for instance,
concerning the relative financial means of
"little" Jones' customers and "big" Smith's,
or to Brown's fear that Robinson would not
keep to the schedule in good faith), it would
be best not to risk the continuance of the
association by attempting it.

Co-operation, as described herein, is not
urged in behalf of any of the Christian vir-
tues, but simply and solely in the selfish and
material interest of each individual jeweler
in each town. It is, in brief, the argument
in favor of the greater power which comes
through acting together, instead of pulling
alone.

"Shall I Give Him Credit?"

Two factors enter into a credit risk—
one is financial, and the other moral. The
moral risk is entirely independent of the
financial and underlies the latter in every
instance. Therefore, of the two, it should
be the more seriously considered.

The actual net worth of the applicant
would seem to be the most important ques-
tion. This "net worth" is determined by:

I. The value of his real estate, less its
incumbrances.

2. The value of his merchandise and
other personal property, less his debts for
the same.

3. The value of his good book ac-
counts ; and from the total deduct the bor-
rowed money in his business.

Other questions which might be joined
to these, in determining an important credit,
are:

I. The character of his creditors (as ,
to whether they would be likely to be lenient
with him in an emergency).

2. The condition of his stock, his age,
the character of his competition, stability of
industries on which his community depends,
profits on his sales, location.

3. Amount of his insurance, his pros-
pective inheritance, his liability as endorser
or security on other than commercial paper.

4. His business capacity and prospects
of success.
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The element of thrift in the composition
of the man's mental structure is, by some
credit men, ranked higher than all else save
honesty. Thrift is more than abstaining
from useless expenditure; it is, in addition,
the faculty of making expenditure count
for eventual profit. More than that—it is
the careful examination and analysis of
investments by which losses are prevented
and gains assured. Thrift means growth.
The thrifty, honest man is nearly always a
safe risk, even without real property behind
him. Always consider thriftiness, or its
opposite, in the man who asks for credit.

These questions determined, the credi-
tor would be in position to determine pretty
accurately as to the financial risk in selling
him a specified amount on credit.

But there is a second element of risk
which must be carefully estimated before
the creditor can feel safe in giving the credit.
The moral risk must be calculated.

The moral hazard involves, first, the
all-important question of honesty—not the
honesty which is practiced because of policy
and which, therefore, is of .superficial
quality, yielding to temptation, but that vital
virtue which is practiced for its own sake.
The debtor whose financial showing looks
all right may be a very unsafe risk if he is
not honest, for his real estate may be in the
name of his wife, and it is no great trick to
"cover" his personal property if he deliber-
ately intends to swindle you.

The moral hazard further involves the
question of habits. If the debtor practices
vicious and degrading ways of life, is
grossly extravagant, a drunkard or a gam-
bler, his future is doubtful, whatever his
means ; but various minor bad qualities must
be considered also. Laziness, carelessness,
lack of ambition, undue timidity, over-hope-
fulness, a speculative tendency—these and
other habits weak and wrong, should influ-
ence the crediting judgment.

It will thus be seen that the financial
risk should not alone be considered as the
basis of crediting. Given a young, active,
intelligent, pushing, thoroughly honest man
with limited capital, and another, of any age,
of unsavory antecedents, weak moral nature,
deficient in the manly attributes, but with
ample capital—the former, in nine cases out
of ten, is the better risk. For this, too, must
be considered : Each passing year will find
the one growing stronger, the other weaker;
therefore, the creditor may anticipate that
each year he will want to sell more to the one
and less to the other. Consequently, the one
offers a future that will make for the credi-
tor's profits ; the other, for the creditor's
loss.

Character, in the credit view, is a more
valuable asset than capital, worth than
wealth. The moral hazard is, after all, the
supreme consideration in any credit risk.



NOTICE TO THE TRADE

We present on the opposite page copy of a decree signed by
Judge Lacombe of the United States Circuit Court of the Southern
District of New York restraining F. & M. Weintraub from further
infringement of our well known trade-mark, the lion, the anchor
and the letter 0- We desire to give this decree the widest publicity
as we have found that since our last notice to the trade which had
reference to the restraining order of Judge Ward previously
granted, that the circulation of the infringing articles had attained
a much greater volume than was at first believed to be the case,
and we desire to reiterate to the trade that under no circumstances
must the articles bearing the infringing mark be sold.

We have to thank the trade for their co-operation in advising us of
the instances where goods bearing the infringing mark have innocently
come into their possession and shall be glad to hear from any cases not
yet reported, as we believe that this is a matter in which all jewelers having
the interests of the trade at heart will endeavor to assist us to the best of
their ability.

We feel that any action taken against the sale of goods bearing a spurious
trade-mark is not only in the interest of ourselves, but in the interest of all
manufacturers and retailers, manufacturing and selling silverware of recognized
and enduring quality.

Very respectfully yours,

Gorham Manufacturing Company

P. S.—Please note that infringements of our trade-mark consist not only in the use
of a combination of a lion, anchor and letter 0, but also in the use of the letter G in
Old English style in combination with two other symbols and in the use of a variety of
combinations of three symbols in which one or two of the symbols represent a lion,
an anchor or a letter Ors.

Circuit Court of the United States, 1
For the Southern District of New York

GORHAM MANUFACTURING COMPANY,
a corporation duly organized, existing and doing busi-
ness under the laws of the State of Rhode Island,

Complainant,Against

FREDERICK WEINTRAUB and MORRIS WEINTRAUB,
co-partners doing business under the firm name and
style of F. & M. WEINTRAUB, Defendants

IN EQUITY

The complainant having moved for an injunction herein pending the final
determination of this cause and said motion having been argued before this
Court on the 7th day of January, 1910, by and for counsel for the complainant
and defendants herein ; and on reading the bill of complaint and affidavits in
support of said motion in behalf of .said complainant and the affidavits in
opposition to said motion in behalf of said defendants:

Now, upon the application of the complainant, and on reading and filing
the bill of complaint and the affidavits on behalf of complainant herein,

ORDERED that the defendants, Frederick Weintraub and Morris
Weintraub, their servants, agents, attorneys and workmen, be, and they hereby
are, and each of them is, restrained, enjoined and prohibited from making,
offering or selling any silverware or analogous articles bearing the trade-mark
complained of in said bill of complaint or any combination of a lion, anchor and
letter G or any imitation or simulation of said trade-mark or from marking any
silverware or analogous articles with any imitation or simulation of the trade-
mark of complainant complained of or from selling, offering for sale or otherwise
disposing of any silverware or analogous articles to which shall be applied in any
form or manner whatsoever the trade-mark employed by the complainant, the
Gorham Manufacturing Company or any simulation or imitation thereof calculated
to deceive or in any other way infringing upon said trade-mark employed by the
complainant, the Gorham Manufacturing Company,

ORDERED that this injunction Pendente Lite shall remain in force and
effect until the final determination of this cause, upon filing with the clerk of
this Court a renewal approved by a Justice of this Court of the security bond
hitherto given by complainant on the retraining order hitherto granted, which
security bond shall be renewed to extend until the decision on final hearing.

Signed at New York, N. Y., this 4th day of February, 1910.

E. HENRY LACOMBE,
U. S. Circuit Judge

Gorham Manufacturing Company
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of our Plain Gold Rings has been demonstrated time and again. They have
precisely the qualities that appeal to the careful buyer—perfection of shape and a
finish that, for depth, lustre and durability cannot be surpassed. Then, too, we
warrant every ring we send out to be plump assay.

PRICES RIGHT 5 SHAPES 22K., 18K., 14K., 10K.
ASK FOR CATALOGUE OF FANCY RINGS

HAYDEN W. WHEELER & CO.
RING MAKERS
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which the recent discovery of the Real Synthetic Sapphire has been accorded by the
press could not but result in arousing the general interest, already making itself
manifest throughout the country, not only in this newly discovered Sapphire, but alike
in all the other Scientific Gem products.

The Scientifically made Ruby and White Sapphire, not to mention our Hope Sapphire,
are not only more generally known than ever before, but are more fully understood
and appreciated.

Your line without the Scientific variety is not half complete.
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NEW YORK OFFICE OF THE KEYSTONE
Room 1102 JEWELERS' BUILDING, 9-11-13 MAIDEN LANE

Nave YORK, February 28, 1910.

The Board of Directors of the Merchants'
Association of New York, at the meeting held
Thursday, February 17, 1910, by a unanimous vote
elected the following officers : President, Henry
R. Towne, President The Yale & Towne Mfg.
Co.; first vice-president, Gustave H. Schwab, of
Oelrichs & Co.; second vice-president, William
A. Marble, Vice-president R. & G. Corset Co.;
third vice-president, Walter C. Kerr, President
Westinghouse, Church, Kerr & Co.; treasurer,
Gustav Vintschger, President Markt & Ham-
macher Co.; secretary, S. C. Mead; counsel, Hon.
John W. Griggs.

To fill two vacancies existing in the board,
John N. Beach, of Tefft Weller Co. and Hon.
Herman A. Metz, of H. A. Metz & Co., were
elected directors of the association.

On the recommendation of the committee
on commercial law, endorsed by the executive
committee, the directors adopted, by a unani-
mous vote, the following five separate resolutions:

Resolved, That the Board of Directors of
the Merchants' Association of New York ap-
proves the law proposed by the American
Bankers' Association "to punish the giving of
checks or drafts on any bank or other depository
wherein the person so giving such check or draft
shall not have sufficient funds or a credit for the
payment of the same";

Provided, however, that the penalties pre-
scribed in the Act be reduced to Five hundred
dollars or imprisonment of one year, or both.

Resolved, That the Board of Directors of the
Merchants' Association of New York approves
the draft of law proposed by the American
Bankers' Association "to punish the making or
use of false statements to obtain property or
credit," to be enacted in all States where this
matter is not already covered by statute or by
judicial decisions.

Resolved, That the Board of Directors of the
Merchants' Association of New York approves
the Parsons Bill, H. R. 13,478, to increase the
salaries of Circuit and District Judges of the
United States.

Resolved, That the Board of Directors of the
Merchants' Association of New York unquali-
fiedly disapprove Assembly Bill 123, "to amend
the Penal Law charging any person or corporation
participating, either as broker or purchaser, in
trafficking in securities on a margin, to be guilty
of a felony."

Resolved, That while the Board of Directors
of the Merchants' Association of New York ap-
proves in general of proper legislation for com-
pensation to workingmen for injuries arising in
or out of their employment, it cannot approve
Assembly Bill 12o as being properly in line with
that principle.

The Arizona Turquoise Mines Co., 31 West
Thirty-first Street, are getting up a handsome
new line of their exclusive 14 karat turquoise
matrix jewelry which they expect to have ready

by March 1st. Mr. Bell, of this company, states
that this line will be unusually attractive and
unique. They make only turquoise jewelry and
mine their own stones.

E. C. Ostby, Jr., of Ostby & Barton, Provi-
dence, spent a week in New York early last
month. Mr. Ostby states that spring trade has
opened up in first-class shape with his firm and
they anticipate a good year.

Seth E. Thomas, Treasurer of
Death of the Seth Thomas Clock Co.,
Seth E. Thomas and a prominent member of

the trade, died at the Hotel
Seville, this city, on the evening of February
6th, after an illness of several months. The
funeral was held on February 8th, from the hotel,

which had been his New York residence for some
time, and the body was interred in Woodlawn
cemetery, the burial being private. Mr. Thomas,
who was 68 years old at the time of his death,
was born in 1842, at Plymouth Hollow, Conn.,
which has since been named Thomaston, in honor
of the vast clock industry which has been
built up in that little city by the Thomas family.
His grandfather was the original founder of the
Seth Thomas Clock Co., and he himself entered
the business at an early age. On February 1st,
just five days before his death, he celebrated
his golden anniversary as treasurer of the com-
pany, and he was always a leading spirit in
its affairs. He was very active in business,
religious and social circles in New York and
also in Princeton, N. J., where he maintained a
residence. No one had a wider circle of friends
and acquaintances than Mr. Thomas, and his
death will prove a great loss to the trade. He
was a man of fine character and principles, and
his earnest aim was to do what he thought was
right. He is survived by a widow, six daughters
and one son, Seth E. Thomas, Jr.

Stern Bros. & Co., 33-43 Gold Street, are get-
ting out a new spring and summer line that is
taking well with their trade. They have been
working full time with a full force for some
months and have not found it necessary to lay
off any of their force.

A. R. Katz, of A. R. Katz & Leudan Co., 87
Nassau Street, returned from the European dia-
mond markets February 15, 1910, on S. S. Baltic.

Henry Freund & Bro., 71 Nassau Street, have
added to their extensive line of Elk emblem goods
in anticipation of the demand that is likely to
arise soon on account of the fact that new
Exalted Rulers will be elected and installed
throughout the country during March.

Fred Wilmarth, of the D. F. Briggs Co., At-
tleboro, Mass., was a visitor in New York the
last week in February.

During the past six months the jewelry sec-
tion of the Merchants' Association of New York,
has nearly doubled in membership, increasing
from 27 to 49 members. Considerable credit for
this increase is due to the energetic missionary
work which H. H. Butts, of Hayden W. Wheeler
& Company, and M. J. Averbeck have done in
the Maiden Lane District.

Joseph Landsman, electroplater and repairer,
will take on additional space in his present loca-
tion at 51-53 Maiden Lane. This is the second
time within a few months that Mr. Landsman
has found it necessary to increase his shop space
in order to take care of his fast increasing
business.

R. H. Ingersoll & Bro. have made quite ex-
tensive alterations in their office at 45 John Street.
A new wall has been put in and the office fixtures
changed around so as to make better use of their
space.

L. W Levy & Co., bric-a-brac and jewelry
novelties, have moved from 58o Broadway, where
they have been established for many years, to the
store room at 590 Broadway. In their new store
they have a ground floor entrance on Broad-
way which makes it much more convenient for
their visiting trade as well as for themselves.

L. J. Van Gelder, of Van Gelder Bros., dia-
mond merchants, 2 Maiden Lane, sailed for
Europe late in January on a business trip which
will cover a period of about six weeks. Mr. Van
Gelder will visit the diamond markets of Ant-
werp and Amsterdam and will also spend some
time in Paris before his return to New York.

Phelps & Perry will move their retail store
about May 1st from its present location at 3A
Maiden Lane to the room one door west on the
Lane now occupied by the Oliver M. Farrand
Company. The Farrand Company will move at
the same time to the first floor of t Maiden
Lane.

Early in February a man giving his name as
Michael Kelly walked into the store of Isidor
Lande, at 941 Third Avenue, and asked to see
some watches. Seeing one that apparently struck
his fancy he proceeded to leave with it without
going through the formality of paying for it.
Lande stopped the proceedings, aided by a re-
volver, and turned his customer over to the
police. He was identified by the police as an old
offender.

Ketcham & McDougall, 15 Maiden Lane, have
issued a little circular bearing on the front page
the title : "Are You a Joiner?" On the inside
pages is a half-tone illustration of a tray of
their automatic eyeglass holders decorated with
the emblems of various fraternal orders.

Hugo P. Keller, of L. H. Keller & Co., 68
Nassau Street, spent the greater portion of the
month of February on a business trip through
the South, where he visited all the principal cities
of that section.

The Frick Jewelry Co. have been displaying
in their show window at 16 Maiden Lane five
genuine Egyptian scarabs, the estimated age of
which is 2500 years.

Maiden Lane was rather quiet on Tuesday,
February 22d, as Washington's Birthday was
pretty generally observed as a holiday by a large
portion of the trade.

M. Wolfe, the jobber of 9 Maiden Lane, left
New York on February 7th on a six or eight
weeks' trip for the purpose of visiting his trade
in Illinois, Missouri, Minnesota, Nebraska and
Wisconsin.
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No Stock In This Country
Is as large and so complete as our big line of Oriental and American Pearl Shirt Studs. Every
pair and every set is well matched in Color—Size—and Shape, and all are Moderately Priced,
considering the value given.

They are securely mounted on pegs by a mechanical process (not cemented or screwed on)
and all are equipped with the LARTER AUTOMATIC SHIRT STUD BACK, which is
the only safe and satisfactory device for a valuable stud. This big stock is at the service of all
reliable Retail Jewelers, when they have a call for Pearl Studs.

ORIENTAL PEARL STUDS

This line consists of both round and button-
shaped Oriental Pearls, mounted on pegs and
in cramp settings, from $6.00 per set of three
up to $225.00 per set of three. For fine color,
luster and well-matched pairs and sets, this
line is unequalled at the prices.

AMERICAN PEARL STUDS

No Custom Duties—No Importing Expenses
—and No European Profits are attached to
this line ; hence, they can be sold considerably
cheaper than the Oriental Pearls. Just the
article for your customers who demand large
pearls at small prices—from $14 to $120 per pair

ASK OUR TRAVELERS TO SHOW YOU THE ABOVE LINES, OR WRITE
TO OUR EFFICIENT MAIL ORDER DEPARTMENT

Pacific Coast Representatives:

A. I. HALL C. SON
Jewelers' Bldg., Post St.
SAN FRANCISCO, CAL.

LARTER & SONS
21-23 Maiden Lane NEW YORK CITY

TRADE-MARK

Reg. U. S. Pat. Office
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Owing to urgent business matters which de-
tairied them in New York, Albert Pretzfelder and
Clarence Bayer, of Bayer & Pretzfelder Co., 5
East Seventeenth Street, were compelled to post-
pone their western trip, leaving New York on
February 18th instead of on the 5th, as previously
intended.

R. R. Fray, of the Fray Jewelry Co., 1060
Vermont Avenue, Detroit, Mich. was a caller at
the New York office of THE KEYSTONE in Feb-
ruary. Mr. Fray was in the East on his spring
buying trip and spent two weeks in the New York
and Providence and Attleboro markets.

Schedules of Chester Billings & Son, 353
Fifth Avenue, filed February t8th, show the
firm's liabilities to be $659,433.81, with assets
$592,102.32. The assets include stock worth
$524,809.30; cash, $1405; bills, notes and securi-
ties, $3,404.71; machinery and tools, $5300 ; debts
due, aggregating $42,858.17; policies of insurance,
$2,036.30; unliquidated claims, $9,355.07, and de-
posits in banks, $2,933.77. Of the liabilities claims
amounting to $464,486.51 are unsecured.

M. C. Foster, of Stern Bros. & Co., and Miss
Helen Pulaski will be married during the early
summer. Their engagement has been recently
announced.

A large number of the members of the
Maiden Lane jewelry trade attended the annual
banquet of the Philadelphia Jewelers' Club on
February 59th and all report that they had an
elegant time.

The American-Swiss Watch Co., who have
occupied offices at i Maiden Lane for several
years past, have moved uptown to the new Everett
Building, at 45 East Seventeenth Street, where
they have their offices on the fifteenth floor.

A prominent and popular
Death of member of the optical trade
Robert C. Brown passed away last month in the

person of Robert C. Brown,
head of the purchasing and sales department of
the Julius King Optical CO., 12 Maiden Lane,
this city. Mr. Brown's death was due to a throat
affection from which he had suffered for a long
period. He began his business career as office
boy in the employ of the Julius King Optical Co.
some twenty-three years ago, and so faithful and
diligent did he prove that he was promoted step
by step until he attained the position of responsi-
bility which he held at the time of his death. His
brilliant prospects and the fact that he had not
reached his fortieth year made his untimely taking
off still more regrettable. With his pleasing per-
sonality and appearance, fine character and strict
integrity, every new acquaintance became a
friend and all heard the news of his death with
unfeigned sorrow. By his employers and fellow-
employees he was particularly beloved and a
meeting of the latter was called to pass approp-
riate resolutions of condolence with his family.
He was a popular member of the Masonic
fraternity and the United Order of American
Mechanics.

The Jewelers' Board of Trade has issued
the following circular-letter to its members:

"The Board of directors is exceedingly
anxious to place The Jewelers' Board of Trade
on a firmer basis than it has ever occupied, and
in this manner make its administration effec-
tive and valuable to our whole membership.

"Some time ago the Board of Directors felt
that an increase of dues and a decrease of re-
port service were required in order to properly
run the business of the corporation on the pre-
sent basis of membership.

"We are not prepared to advocate such
changes, but hope that a decided increase in
membership will enable us to render first-class
service and to carry out important betterments
at the present dues.

"Under these conditions our efforts are natur-
ally concentrated upon obtaining more members.
and, as this is a purely mutual organization,
every added member makes our service more
valuable to all existing members.

"We ask you, therefore, to lend your in-
fluence an4 to assist us by inducing your bus-
iness friends to join our organization. We en-
close herewith an application blank, in the hope
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that you will have it tilled out and returned
to this office at once.

"We desire and expect to raise the service
to the highest possible state of efficiency, and
to do this our membership should be increased
to one thousand. Let us have your help.

"Any suggestions for the improvement of our
service will be thankfully received."
. The Goldstein Engraving Co., 45 Maiden

Lane, recently placed before THE KEYSTONE
representative convincing proof of the value of
advertising in this journal, in the shape of orders
for portrait and miniature work from all over
the United States and Canada, also orders from
such distant countries as Porto Rico, Japan,
Bombay and Germany. "It certainly pays to
advertise in THE KEYSTONE," was the candidly
expressed opinion of the company.

Korones Bros., 46 Maiden Lane, announce
that Fred Levy will represent them in Pennsyl-
vania, Maryland, Delaware and New Jersey, and
that Leo Pohoriles, formerly with Spiro & Hirsch,
will represent them in the city and also in the
Middle States.

The annual meeting of the
Wholesale New York Wholesale Jewelers'
Jewelers' Association was held on Feb-
Association ruary 23d. At this meeting a

review of the work of the pre-
ceding year was given by the retiring president
and plans outlined for the future which will
strengthen the organization and increase its use-
fulness. Much progress was made during the
first year and the ground work laid for building

President Louis Colin

up a still more effective organization. The fol-
lowing officers were elected for the ensuing year:
President, Louis Cohn ; vice-president, A. V.
Huyler ; secretary, M. M. Mirabeau ; treasurer,
Theo. Yankauer ; executive committee, M. J.
Averbeck, S. Kramer and W. J. Ward.

The engagement is announced of Joseph
Leudan, of A. R. Katz & Leudan Co., 87 Nassau
Street, to Miss Evelyn Schiff, also of this city.

The third and last of the mer-
Last of the chants' spring excursions to
Trade Excursions this city from Central Pas-

senger Territory is now on.
Tickets may be bought up to March 8th,
inclusive. The return trip may be made
within thirty days. The second spring excur-
sion from Trunk Line Territory will take place
March 5th to 8th, and there will be a third ex-
cursion from Trunk Line Territory from March
19th to 22d, , inclusive. The return trip limit
in Trunk Line Territory is fifteen days. In
each case the special rate will be a fare and one-
half for the round trip, and this concession
can be had by obtaining from the ticket agent,
when buying ticket to New York, a return trip
certificate. This certificate is to be signed in
the presence of the ticket agent and counter-
signed by him, and may be made valid for a
return fare at half-fare in New York at the offices
of the Merchants' Association, 66-72 Lafayette
Street, one block east of Broadway at Leonard
Street. The Merchants' Association will also
mail on application, all particulars as to the cities
and towns which are included in the territories
named.

Henry Freund & Bro., 71 Nassau Street,
who are sole agents for the pulse-timing instru-
ment and watch combined, known as the sphyg-
mometer, and the separate pulse-timing instru-
ment known as the pulsometer, now announce
that they can furnish a pulsometer similar to the
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former one in a size suitable for nurses and
to ht Americ.an 0-size cases. These devices
have had a ready sale among doctors and nurses
and the smaller size will make them still more
popular.

J. C. Duff, for ten
years a member of the
traveling force of Lapp
& Flershem, Chicago,
has been engaged by M.
T. Averbeck to carry his
line in Michigan, Wis-
consin and Ohio. Mr.
Duff is now in New
York making prepara-
tions to go out on his
territory early in March.
Mr. Averbeck has also
added to his traveling
force William Duff, for-
merly with Lapp &
Flershem, who is cover-
ing the Northwestern and Pacific Coast terri-
tory; also C. A. Starr, formerly with the same
Chicago firm, who is taking care of Kansas,
Missouri and Oklahoma.

Some jewelers refuse to
Pearl Dealers handle artificial gems. One
and Pearls of their reasons is illustrated

by the case of Mrs. Astor's
pearl necklace, in which the inheritance tax
appraisers found some artificial pearls.

Before the transfer tax law made neces-
sary the appraisal of jewels along with other
assets of an estate, jewelry often passed from
one generation to another without coming under
an appraiser's eye. Jewels so transmitted were
worn without question of their genuineness. To-
day, declares the New York Sun, the jewels
belonging to the estate of a deceased person must
be appraised by an expert. Thus, if the gems
are wholly or partly artificial, the fact then be-
comes known.

"It is not because I want to discourage the
wearing of imitations," said a jeweler who re-
fuses to handle imitations, "or because I believe
that selling imitations would lessen my sales of
real stones, but simply for self-protection.

"No reputable jeweler—no jeweler, I may
say—ever sells an imitation for anything but
what it is. The customer knows he is buying
an imitation. So far all is satisfactory. But
what is likely to happen—what does happen often?

"The purchaser shows her ring or her breast-
pin or whatever it happens to be to her friends,
telling where the thing was bought, but re-
fraining from mentioning that it is an imitation.
Say that this house, for example, should sell
an imitation ruby, some specimens of which are
very beautiful, to a customer who dies three days
or three years later. The beautiful ruby is
among her effects and her relatives and her
friends all know where it was bought. Coming
from Blank's they say, of course it is very
valuable.

"It is brought here to be appraised and
pronounced an imitation. Does the late owner
get the blame? Not usually. The dealer is
suspected of having sold an imitation stone
for a real stone.

"This is the reason why this firm does not
handle spurious gems and refuses, as it did the
other day, to get a string of imitation pearls
for a customer whose string of real pearls is in
our safety vault while she is abroad.

"It is almost foolish in these days, when
jewels are being appraised constantly and noth-
ing is taken for granted, to talk about one and
another purchaser being cheated in buying pearls,
diamonds, rubies and so on. Where the cheating
comes in is when wearers of imitations palm
them off on their friends as real—a practice
jewelers couldn't stop if they tried. This, it
seems, is one of woman's weaknesses hardest
to overcome.

"Every time I attend the opera I see strings
and collars of pearls worn by women not in the
wealthy class, which, were they real, would
have cost $150,000 each. The wearers let their
friends think them real, and the friends, not in-
formed as to values, are inclined to believe they
are real. There are not enough real pearls
in the market to supply the quantity demanded
by women who can't afford to pay for any-
thing but imitations."

J. C. Dud'
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Our diamonds invite the search light of expert knowledge, both
as to quality and price.

BENJ. ALLEN St CO., Chicago
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Everything considered, bus-
Review of Bus- mess conditions have been
iness Conditions satisfactory during the past

month in Chicago and the
West. The weather has had a most retarding
influence throughout these sections of the country,
and it is indeed fortunate that in such quarters
as complaints have come from they have been
attributable entirely to weather conditions.
Travelers who left for their respective territories
as early as January, report that in many cases
farmers have virtually been quarantined by the
severe weather, and this, of course, has had a
most unfavorable effect on the trade of the
jewelers in the smaller agricultural towns. But
even in the face of this, jobbing travelers are
sending,- in good orders and Chicago jobbers re-
port mail-orders lively. The most significant
indication is the matter of collections, which are
reported very good throughout the entire West.
Whatever may be said about business prospects,
the final analysis is the question of collections.
So long as they show a healthy state of affairs
there is no reason for doubt as to future bus-
iness conditions. Collections have been good
in the West ever since the holiday trade, and
this is taken by manufacturers and jobbers to
be one of the hest indications of the sound
financial conditions of the retail jewelers through-
out the country. So far as the retail trade of
Chicago is concerned, it has been eminently
satisfactory. Many of the smaller stores in the
outlying sections of the city report the best
February business they have had in years. The
same is true of many of the large stores in the
business center of the city.

The Chicago Association of
Package Car Ser- Commerce has done great
vice from Chicago service to the wholesale and

manufacturing interests of
Chicago in perfecting a package car service which
in the majority of cases has brought about a
saving of from five to fifteen days in delivery
over the old schedule. Chicago jewelry jobbers
and manufacturers will do well to look into the
merits of this plan. Shipments sent in these cars
go direct to their destination without transfer
or delay. Nearly coo package cars leave Chicago
daily, and of this number nearly TOO are destined
to points in the South and Southeast. The ser-
vice is particularly advertised in the "Way to
Ship," a book published by the association which
contains full and complete instructions. A table
Is also published in each issue of Commerce,
giving the actual time of arrival at many points
to which the service is advertised. It must
be borne in mind that the association does not
advertise in detail the existing service of other
parts of the country. The only weak point in
this important branch of the association's activities
at present is in the matter of publicity. While
this service is thoroughly advertised as regards
Southwestern territory, comparatively few ship-
pers know of the similar service constantly growing
in importance and efficiency to practically all parts

of the country. Few of the achievements of the
association are of greater practical and tangible
importance than this through package car ser-
vice. Complete information regarding it may
be secured upon application to the secretary of
the association.

- News from the Trade

The engagement of Charlotte Virginia
Thearle, daughter of F. G. Thearle, of C. H.
Knight-Thearle Co., to Henry Durham Sulser,
was announced early in the month. Mr. Sulser
is on the advertising staff of the Chicago Tribune.
The wedding will take place in the spring.

Younglove & Singer, of Peoria, Ill., have
moved into their new quarters at 410 Main Street.
Entirely new mahogany fixtures have been in-
stalled, and the store is now among the best ap-
pointed in the State.

A. J. Kinsky, a jeweler of Dawson, Yukon
Territory, stopned off at Chicago several days on
his way home from a five months' trip to Europe.

S. H. Clausin, of S. H. Clausin & Co., Min-
neapolis, spent several days in Chicago early
in the month. He also visited Cincinnati and
spent a week at Hot Springs, Ark., before return-
ing home.

C. L. Rost, of Indianapolis, was in Chicago
early in the month, purchasing new fixtures for
his store.

Hugh E. King, of the Queen City Silver Co.,
and the Fessenden Co., is on a two months' trip
to the Pacific coast.

Walter H. Thompson, formerly Chicago
representative of the Rockford Silver Plate Co.,
is now representing the Michigan Cut Glass
Co.

A creditors' committee appointed to inves-
tigate the affairs of the defunct firm of Lyons
Bros., has recommended a settlement on a basis
of 33 1/3 per cent. on the dollar; xi 1/3 per
cent. cash and the balance in equal installments
in six, twelve, eighteen and twenty-four months.
The committee found that the liabilities aggre-
gated $629,438.45, of which $137,500 is for bor-
rowed money secured to the extent of $100,000.
The total assets are $190,823.0.
A most mysterious case of robbery occurred

early in the month in the store of Gustafson
& Hendrickson, in Omaha, when two trays
containing diamonds valued at $7oo disappeared.
The robbery occurred some time during the eve-
ning but the trays were not missed until closing
time. The authorities have no clue to work on.

H. Schwartz, Heyworth Building, sailed
early in the month for a two months' visit to
the diamond markets of Europe.

F. B. Tinker has added the Paul Shocker
Company line of art metalware and has engaged
Frank Vogt to represent this line on the coast.

Ernest Strassburger, Henry W. Huttman
and M. Niestrom have incorporated a general
jewelry business which will be known as E.
Strassburger, Inc. The capital stock is given as
$5,000.

D. Doering, of Wakarusa, Ind., made a trip
to the Chicago market early in the month.
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F. C. Sheldon, of Major & Sheldon, Shel-
byville, id., was on the local market early in
the month.
George 0. Sawyer, a jeweler, of Ainsworth,

Neb., well known to the Chicago jobbing trade,
was killed early in the month by being run
over by his automobile. He was out with
a party of friends and had stopped the machine
to alight and left it in gear. Upon cranking,
to renew the journey, the machine started sud-
denly, knocking him down and running over
his chest. He lived but a few hours after the
accident.

A. S. True, of George E. Marshall, Inc.,
accompanied by Mrs. True, spent two weeks in
Cuba early in the month.

F. G. Thearle, of C. H. Knight-Thearle Co.,
and J. T. Brayton, of the Julius King Optical
Co., have been added to the Ways & Means
Committee of the Chicago Association of Com-
merce.

Ben. Allen, of Benj. Allen & Co., returned
early in February from a two months' stay in
California, to attend to some business matters, and
left again late in the month for Coronado
Beach, where he will remain for some time. Mr.
and Mrs. B. C. Allen accompanied him.

Otto Lieberman, the popular salesman for
the Stein & Ellbogen Co., covered a portion of
the territory in Illinois, formerly in charge of
Sam Weinfeld, and reported business very good.
At Fondulac, Wis., he met H. G. Hagen, who
will in future have charge of Mr. Weinfeld's
territory. Mr. Hagen was formerly with Swart-
child & Company:

George Kissick has given up the line of
Maintien Bros. & Elliott, and will hereafter
represent C. D. Lyons & Co., of Mansfield, Mass.,
He left late in the month for the facfory. He
has given up his headquarters here and will
travel out of Mansfield.

J. C. Duff and William Duff, formerly with
Lapp & Flershem, have accepted positions with
M. J. Averbeck, the New York jobber.

George Southwick, with W. E. Hayward,
returned late in the month from a Pacific Coast
trip.

C. H. Knights, of C. H. Knights-Thearle
Co., accompanied by Mrs. Knights, is spending
several weeks at San Diego, Cal.

Charles A. Garlick, with Mount & Wood-
hul, has given up his Chicago office, and will
hereafter travel out of the New York office.

William H. Beck, the well-known jeweler,
of Sioux City, Iowa, was in Chicago late in the
month, accompanied by his son. They were on
their way home from an extended southern
trip.

S. Lazarus & Co., manufacturing jewelers,
have changed their firm name to Lazarus & Weil.

G. W. Titus, formerly Chicago and western
representative of the Middletown Silver Co., which
failed recently, has taken on the gold line of
Steeber-Kraus Co., and the filled line of the
Macomber Manufacturing Co. The samples at
the Chicago office of the Middletown Silver Co.,
were purchased by L. Lipman, the Madison Street
jeweler.

Harry W. Miller, with Hutchinson &
Huestis, is on a trip to the factory and other
eastern points. Mrs. Miller accompanies him.

H. M. Teinny, formerly with Lapp & Fier-
shem, is now Illinois and Indiana traveler for
Otto Young & Co.

E. P. Sundberg, a jeweler of Fargo, North
Dakota, made a call at the local office of THE
KEYSTONE, early in the month. He was on his way
to Florida to spend several months.

G. Frangimore, formerly a retail jeweler, at
520 Oak Street, Chicago, has been sentenced to
serve fourteen years in the Louisiana peniten-
tiary, for passing worthless checks. Just before
his disappearance from Chicago, a number of
his creditors here filed a petition in bankruptcy
against him. He was arrested recently in New
Orleans, La.

The Chicago jobbing trade was much
grieved to learn, early in the month, of the
death of David 0. Scofield, which occurred very
suddenly at his home in Brooklyn, late in January.
He was a member of the firm of Scofield, Mel-
cher and Scofield, and was well known in
Chicago and the west.

(Continued on page 387)



HOW TO DRAW NEW TRADE
If you were to buy a horse you

would look around for one that
pulled all the time ; not one that
lunged, jerked and then stopped for
a while, but a steady puller.

Use the same judgment in
getting new customers. Display
jewelry that's a "steady puller."
We have spent years in perfecting
our jewelry department. To-day
it reaches every ramification of the
jewelry and fashion field, and con-
tains all the " steady pullers on
the market.

Notice this new line of lockets.
They are just the thing for Easter
trade. Make your selections now.
We will ship immediately. You
can't make a mistake. They will„pull " new customers. Try it
and see.

Our new catalogue is full of
"steady pullers." Send for one
and hitch it to your buying power,
and insure greater profits and sales.

(Illustrations full size)

K 301 K302

14 K. GOLD FILLED
TWO-PICTURE LOCKETS
K308. Old English, engraved . . $6.00
1(309. Chased and polished, amethyst, 3.34
K310. Old English, engraved . . . 3.12
K311. Rose finish, white stones . . . 3.50
1(312. Rose and green finish . . . . 2.75
K313. Rose and polish, amethyst . . 3.12
1(314. Roman, flat shape   1.42
K315. Roman finish 400

14 K. 1-10th GOLD FILLED
TWO-PICTURE LOCKETS
K300. Chased and polished . . . . $7.00
K301. Satin engraved 425
1<302. Roman and green, pearl and

brilliants 4  50
1(303. Roman finish, 11 brilliants . . 4.25
K304. Roman finish, brilliants . . . 4.25
K305. Roman, engraved 450
1(306. Roman, engraved 450
1<307. Roman finish   5.75

Prices Subject to Catalog Discounts

K303

K305

Norris,
Alister & Co.
42 Madison St., Heyworth Bldg.

CHICAGO, ILL. K307
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B. W. Perks, formerly with D. L. Auld Co.,
Columbus, Ohio, is now with the Juergens-Ander-
son Co., of this city.

M. J. Withers, formerly a jeweler, at Dixon,
Illinois, died recently at his home, after a two
weeks' illness. He was a native of England, and
was formerly in business at Sioux City, Iowa,
and Tremont, Nebraska.

Miss Gladys Blackinton, daughter of Lou
Blackinton, western representative of the W. & S.
Blackinton Co., was recently married to Lieu-
tenant William Williams, of the U. S. Revenue
Service. They will make their home at Astoria,
Oregon. The bride's father is very well known
in Chicago and western jobbing circles.

Charles Everett, of Charles Wathen & Co.,
Denver, was a Chicago visitor and buyer during
the middle part of the month.

Theo. Jacobs & Co. have engaged Charles H.
Harries to represent them in the middle west.

Sidney Prince, for a number of years em-
ployed as traveling salesman for the Reed-Ben
nett Co., of Minneapolis, has accepted a position
as city salesman for Sproehnle & Co.

C. A. Starr, formerly with Lapp & Flershem,
will represent M. J. Averbeck, of New York,
in Oklahoma and the southwest.

Fred Spies, of Spies Bros., manufacturing
jewelers in the Powers Building, left the middle
of February for a tour of China, Japan and the
Philippines. He is accompanied by Mrs. Spies
and expects to be gone about four months.

Stone Bros. have incorporated their business
with a capital stock of $15o,000.

A meeting of the Executive Committee of
the Illinois Retail Jewelers' Association was
held in Chicago during the past month. It was
definitely decided to hold the next annual con-
vention at Springfield, May 24th, 25th and 26th.
The sessions of the gathering will be held in the
Springfield Music Hall. The report of the
secretary showed that the association was making
excellent progress in the matter of securing new
members. The by-laws were amended so as to
allow for the holding of the conventions at any
time the members may decide upon instead of
during the month of June. Among those pre-
sent at the meeting were: Fred Marean, Belvi-
dere; J. C. Pierik, Springfield; Tom Brown,
Quincy; Mr. Trask, Galesburg ; T. F. Lewis, West
Pullman; H. G. Ingalls, Rock Island; Mr. Weiter,
West Chicago; J. S. Townsend, J. M. Prockter,
N. Nelson, George Elbe, Paul Lackritz and
Charles Manahan, of Chicago.

A. C. Becken, of the A. C. Becken Company,
made a hurried business trip to New York and
other eastern points, early in the month.

Will Swartchild, of Swartchild & Co., mater-
ial jobbers, left late in the month for an extended
eastern trip.

Information has been received by Chicago
jobbers to the effect that M. S. West, of Kenosha,
Wisconsin, has moved his stock to Portland,
Oregon, and will continue his business there.

L. M. Bassett, a retail jeweler, of Coldwater,
Michigan, well known to the Chicago jobbing
trade, died at his home, February 16. He had
been in business .for the past forty years at Cold-
water. His son will continue the business.

The affairs of the bankrupt firm of Lapp
& Flershem are still in an unsettled condition.
An offer of a time settlement on the basis of forty
cents on the dollar was made, but this was not
accepted by the creditors. Since the bankruptcy
the firm has been incorporated with a capital
stock of $10,000. It is believed that this was done
to protect the good-will and name of the firm
in case outsiders succeeded in securing control of
the business. It is understood on good authority
that an assets realization company with head-
quarters in Chicago, has signified its willingness
to make a cash offer of forty cents on the dol-
lar for the business, and all the creditors have
been notified of this. The firm is taking care of
such cash business as comes in by mail, although
the assets realization company referred to above,
has asked for a temporary injunction to restrain
the bankrupts from conducting under their in-
corporated name. This injunction is being argued
as we go to press.
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Miss Gertrude Zamost has been engaged as
assistant to W. S. Tompers, Chicago and west-
ern representative of the D. A. Hart Co., of
Attleboro.

The Kuehl Clock Company has just issued
a new catalogue which contains everything in
the line of foreign clocks. The book is printed
on heavy enamel paper and profusely illustra-
ted. It will be found of much value and ex-
ceeding interest to all retail jewelers. Several
thousand copies have already been sent out, but
any jeweler who has, as yet, not received one,
will be mailed one by return mail upon application
to the company. The clocks can be ordered
through your jobber.

A mass meeting of Illinois opticians will be
held at 102 Michigan Avenue, Chicago, on the
night of March 9th. The meeting is called for the
purpose of arousing interest in the State organi-
zation, and making the necessary preliminary
arrangements for the introduction of an optom-
etry bill in the next session of the State Legis-
lature. All opticians of Illinois are urged to be
present. The annual alumni gathering of the
Northern Illinois College will be held in Chicago
during the same week and a large attendance is
anticipated.

Henry Paulson & Co., are receiving a great
many requests for their new Icao material cata-
logue, and a great many letters of approval
concerning it. As a matter of fact, it is a very
valuable asset to any jeweler's or watchmaker's
library of trade books. If you have not re-
ceived one they will send you one for the asking.

F. A. Hardy & Co. have just issued a pocket
price-list which is, without a doubt, one of the
most complete and useful catalogues of optical
goods ever published. It contains a complete de-
cription and prices of every conceivable article
in the optical business, and for so small and
compact a publication contains more valuable
information to the optician than any other similar
publication.

Thomas Singleton is now representative in
this city of the J. D. Bergen Co., of Meriden,
Conn. Mr. Singleton was formerly superintend-
ent of the factory and is an expert on all matters
connected with cut glass and its manufacture. He
is showing a number of new designs for spring
stock.

Max Ellbogen, of Stein & Ellbogen, recently
sojourned for a brief period at Mount Clemens,
Mich., taking the springs for which that place
is noted.

E. Strassburger, Inc., was recently chartered
with a capital of $5000. The corporation will do
a general jewelry and merchandise business.

Columbus, Ind., is having installed a new
tower clock, which is the product of the E.
Howard Clock Co. J. S. Simpson, of the Chicago
office, is superintending the installation.

H. Schwartz sailed from New York for
Europe early in February. He will spend several
months abroad and will visit Antwerp, Amster-
dam and other diamond markets.

The business of Stone Bros. was recently in-
corporated with a capital of $15o,000. The in-
corporators are Abraham Stone, Jacob Stone and
Nathan Stone.

George A. Armstrong, of the Paye & Baker
Mfg. Co., recently returned to the city from a
trip through the middle western territory.

H. E. Cobb, representative of Daggett &
Clapp Co., returned to the city in the middle of
February from a trip on the Pacific Coast, which
he reported as highly successful.

H. C. Bliss, of the Bliss Bros. Co., Attleboro,
Mass., paid a flying visit to the Chicago office
of the company last month and called on a num-
ber of his friends in the trade.

The Chicago trade heard with regret of the
death of Seth E. Thomas, of the Seth Thomas
Clock Co. The deceased had a large number of
friends in this city. The Chicago office of the
company was closed on February 8th on account
of his death.

S. H. Bridges, of Despres, Bridges & Noel,
arrived home last month from a trip to Cuba,
where he spent several weeks.

Mr. Bastheim, of the Bastheim, Adams &
Abel Co., Los Angeles, Cal., was among the trade
visitors to the city last month. He was on his
way home from the eastern markets, where he
had been purchasing for his firm.
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Death of James A. Baker
James A. Baker, of Cincinnati, Ohio, a travel-

ing salesman for Frank M. Whiting & Company,
of North Attleboro, perhaps one of the best
known jewelry salesman in the United States, met
an untimely death
January 31st in an
automobile acci-
dent in Denver,
Colo., and his many
friends throughout
the country are
still cast deep in
gloom by the sud-
den taking away of
one of the best-
liked young men
who has ever hon-
ored the business.
Morris Mayer, a
son of Samuel
Mayer, a Denver
jeweler, had plan-
ned the auto ride
in honor of his
friends, Mr. Baker
and Mr. Russell
Talbot, a salesman for the Alvin Manufacturing
Company, of New York, and Mr. Mayer invited
his fiancee, Miss Virgil Cain and Mrs. William
J. Keating to accompany them on the trip, it
being understood that Mr. Keating would join
his wife and the party at the theatre later in the
evening.

The happy young persons had dinner at a
restaurant and then, finding they had some time
before the theater, decided to take a ride. Mr.
Mayer and Talbot sat in the front sear and Mr.
Baker and the two women sat in the rear.

The machine was speeding along at a lively
gait, it is claimed, when Mr. Mayer, who was
driving, attempted to cross some traction car
tracks. There was a car coming in one direction
and Mr. Mayer tried to avoid it, but at the same
time another car came in the other direction
and struck the automobile. Mr. Talbot and
Mayer were thrown out of the machine and about
forty feet distant, but Mr. Baker and the two
women were killed almost instantly in their seats.
Mr. Baker and Miss Cain were killed outright,
but Mrs. Keating died soon after the accident.
Mr. Mayer suffered a number of cuts and severe
bruises, as did Mr. Talbot, and each was confined
in a hospital in Denver for several days before
being able to be about again.

The body of Mr. Baker reached Cincinnati
Thursday, February 3d, and was taken in 'charge
by the Elks, of which order Mr. Baker was a
member in Cincinnati. The funeral was held
Friday, February 4th, at the Elks' Temple and
was attended by a large throng of mourners, in-
cluding not only Cincinnatians who had learned
to honor and love "Jimmie," as he was affection-
ately known to everybody in the trade here, but
well-known jewelers from other parts of the
country.

Among the jewelry firms represented at the
funeral were: F. M. Whiting & Co., by Fred
Howard; The Thoma Bros. Company, A. E.
Brown & Co., St. Paul; J. H. Henkes, Vincennes,
Ind.; Tindolph & Wagner, Vincennes, Ind., and
Clemens Oskamp Co., J. C. Miller. Others pres-
ent at the funeral were: A. E. Motteram, Cor-
nelius Young and J. Unger, with Whiteside &
Blank ; Harry Barkman, with F. H. Cutler & Co.;
Sandy McPherson, of McPherson & Rowbaum;
R. I. Seeley and George Taylor, of Wilcox &
Wagner; S. C. Dickson, of the Adelphi Silver
Company ; James H. Morrow, of the American
Watch Co.; H. Meyer, of I. N. Deitsch &
Bro.; Henry Meyer, of William B. Kerr & Com-
pany; C. W. Lucius and J. Fred Kramer, of the
Frank Herschede Company. A number of local
jewelers and jewelers' employees represented,
in a body, the Cincinnati Nest No. 2, of Ku Kus.
J. Fred Kramer, Fred Thoma, Dr. Hussey and
Joseph Pilon acted as pall bearers.

James A. Baker

With a Moseley Lathe you are well equipped
to do any kind of repairing and do it right, which
means well satisfied customers, who will come
again and bring their friends. Get the genuine,-
Adv.
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The Vogue of the Hall Clock
Colonial Hall Clocks—Special Line
for the Jewelry Trade—Big-Profit
Sellers to Suit All Classes of Custom

THE FIALL CLOCK is now an essential part
of every jeweler's stock. Not every jeweler
knows, however, the line that means quickest

sales and biggest profits. We can enlighten you on
this, and the information will mean a big addition to
your income.

Our present line ranges, wholesale, from $6 to $2 50.
Around sixty or eighty dollars is a bunch of strong
sellers.

We are the largest makers of Hall Clocks in
America, which, being interpreted, means we are giving
value, reliability and a high degree of artistic merit for
even or lower prices than most. We desire to send
details of our proposition to all reputable jewelers, not
simply the biggest in the business. Our proposition
interests all.

The spirit of a store rather than the size of the town
it is in, seems to be the one condition of a profitable
business in our specialty. We would like to take the

matter up with you, and make it well worth your while to show a few
Colonial " Grandfather's Clocks."

Write for our proposition and our story if only for comparison

Colonial Manufacturing Co.
Zeeland, Michigan :: :: U.S.A.
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The trade situation in this section presents
some unusual features. While there seems to be
normal activity in the manufacturing industry,
with bright prospects for the remainder of the
year, and while the wholesale trade express satis-
faction with prevailing conditions, the . retailers
complain of a serious trade lull extending from
the close of the holiday season to the present
time and a like quietness among the retail
dealers is reported from other parts of New Eng-
land. It is to be hoped, however, that the spring
sunshine will be a much-needed tonic. to the
depressed conditions and that Easter will see a
revival of normal conditions for the season.

The New England Manufacturing Jewelers'
and Silversmiths' Association anticipates with
much pride and impatience the forthcoming an-
nual banquet, which will be held on March 21st.
The association will, on this occasion, have the
unusual honor of entertaining as guests President
Taft and two distinguished Senators from the
State of Rhode Island, and others prominent in
public life.

Already the committees in charge of the pre-
liminary arrangements have been overburdened
with requests for tickets to the reception and
dinner. While the price for a single ticket is $15,
the association could dispose of sufficient to more
than three times fill the largest public meeting
place in the city. Owing to conditions and rules
governing the association it has been decided that
members in good standing will receive one ticket
upon application and these membership tickets
are not transferable. One guest ticket will be
allotted to each of the 350 members upon filling
out an application blank and sending it to Sec-
retary Frederick A. Ballou, together with the full
name and personal address of the guest.

As is the custom, the banquet will be held in
Infantry Hall, but the hour of the dinner has
not yet been set owing to the fact it is not defi-
nitely known just what time President Taft will
arrive. The committee is engaged in designing
a suitable souvenir of the occasion. President
Taft is to attend a Yale corporation meeting at
New Haven on the forenoon of March 21st. He
will leave Washington on the previous evening
and at the conclusion of his New Haven engage-
ment the President's private car will be attached
to one of the Shore Line express trains and
brought to Providence, probably arriving some-
where around 5 o'clock. The executive commit-
tee, which has charge of the general arrangements,
cOnsists of Harry M. Mays, chairman; Edward
B. Hough and Ralph C. Thompson.

Although the Payne-Aldrich tariff law in-
creases the duties on all sorts of luxuries, it
seems not to have given a perceptible check to
the importation of diamonds, which had become
somewhat restricted by the financial depression
of 1907. In fact, the imports of diamonds into
the United States in 1909 increased to $36,000,000,
after having dropped from about the same amount
Iii 1903 to $11,500,000 in 1908. Lack of general
prosperity, fear of what the Administration's at-
titude toward corporations may be and the high
price of living have apparently no appreciable
effect upon the diamond industry or the diamond
market, as is shown by the following extract from
the report of Consul Henry H. Morgan, of Am-
sterdam, to the Bureau of Manufactures of the
Department of Commerce and Labor : "Condi-
tions have steadily improved, and the trade pros-
pects are exceptionally good. The increased de-
mand for diamonds during the spring of 1909
was followed by a raise in price from time to
time until now the rough diamonds are fully 20
per cent. higher than a year ago. The increased
cost of the rough diamond is said to be due en-
tirely to lack of labor and the inability of the
.De Beers Company to supply the demand. Dur-
ing the 1907-'08 depression the company reduced
its working force and finally shut down alto-
gether. The workmen found positions in gold
mines, replacing the Chinese. Whether their new
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employment was easier or more to their liking,
the fact remains that when the De Beers Company
resumed work strenuous efforts to get their old
workmen did not avail. It is now 'estimated that
the company is over io,000 men short of the
usual force. The exports of diamonds from the
Amsterdam district to the United States for '909
were in value $11,795,078 polished, and $646,116
rough, against $4,340,987 and $230,818 respectively,
in 1908 and $7,452,6o4 and $453,248 respectively,
in 1907.

Frank H. Bliss, a member of the firm of
A. H. Bliss & Co., North Attleboro, was the
victim of an unfortunate accident last month.
While driving his automobile up Washington
Street he struck John Evans, 5o years old, and,
unfortunately, killed him. It is claimed that
Evans was under the influence of liquor and Mr.
Bliss claims that he turned the car to the right as
far as possible, but that Evans staggered against
it and hit the left front wheel. Evans was thrown
to the ground and was unconscious when picked
up by Mr. Bliss.

A. R. Crosby, of Smith & Crosby, and wife
are at present enjoying the balmy airs of the
southern climate. They are to make an extended
trip from Palm Beach to Cuba, thence to Nassau,
in the Bahama Islands.

0. H. Horning, of Codding & Heilbron,
North Attleboro, returned from a trip during the
latter part of February and reports conditions
as quite satisfactory on the whole.

Doran, Bagnall & Company, North Attleboro,
are pushing a new line of sterling silver La
Vallieres which they report are selling quite
rapidly.

R. Blackinton and Mr. Ballou, of R. Black-
inton Company, North Attleboro, have just re-
turned from a trip to Florida.

Harry Cutler, of Cutler Jewelry Co., 7 Eddy
Street, Providence, was unanimously re-elected
President of District Grand Lodge No. 1, Inde-
pendent Order Bnai Brith, at the annual conven-
tion held last month in Albany, N. Y. The dis-
trict covered by this lodge comprises New York,
Massachusetts, Connecticut, Rhode Island and the
Dominion of Canada. The order is one of the
oldest and most influential Jewish bodies in
America. It is of a philanthropic character and
has been especially successful during Mr. Cutler's
administration in securing the adoption of legis-
lation of interest to the Jewish people.

D. C. Sarme, of Kinney Company, 14 Blount
Street, Providence, has just returned from a trip
to the Bermuda Islands.

The Bassett Jewelry Company, tor Sabin
Street, Providence, report business as very good
and factory working at normal capacity.

J. W. Heller, of Joseph W. Heller Company,
129 Eddy Street, Providence, made a trip to New
York City last month.

John Stone, 54 years of age, an enameler for
S. S. Wild Company, 181 Eddy Street, Provi-
dence, living at 164 Elm Street, committed suicide
last month.

Last month at Sayles Hall, Brown University,
Representative Harry Cutler spoke on "The Op-
portunities of a College Man in the Jewelry
Business." The address was given under the
auspices of the economic department and was the
first of a series of six to be given by prominent
business men of Providence. Mr. Cutler said that
college men had a great idea of their own im-
portance which was not shared by practical busi-
ness men, and that it hindered them in the
business world. "The modern jewelry business
calls for brains as the chief requisite," he said.
"Specialization and division of labor have elimi-
nated the necessity of a lengthy apprenticeship.
The opportunities for a young man without capi-
tal in the jewelry business are good and success
in it depends upon being able to perceive the
popular desire and to supply a novelty which will
satisfy such a desire. The training which a col-
lege man has received should enable him to per-
ceive the opportunities which exist and to take
advantage of them. Above all, a good character
is as necessary a requisite as in all other in-
dustries."

James A. Baker, a traveling salesman for
F. M. Whiting Company, of North Attleboro,
was killed in Denver, Colo., last month, in an
automobile accident. Mr. Baker, with two
women and two other gentlemen, were in the
automobile and all but two were killed. The
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machine in which the party was riding was
speeding along South Broadway at a furious rate,
running between the street car tracks. Cars were
approaching from both directions and in an effort
to avoid a northbound car the driver at the wheel
tried to cross the tracks. The machine skidded
on the rails and, it is supposed, the brakes were
set to keep from going over. The southbound
car crashed into the machine from the rear, com-
pletely demolishing it. Mr. Baker came to North
Attleboro about five years ago, entering the
employ of the F. M. Whiting Company at that time.

Mrs. Meyer Harzberg, wife of Meyer Harz-
berg, of the manufacturing firm of Goldsmith &
Harzberg, 43 Sabin Street, Providence, was hurt
in a railroad accident at Ashtabula, Ohio. She
was accompanying her husband on his regular
trip to the jewelry jobbing trade in Chicago and
the West when the accident occurred.

Harvey J. Flint, of Harvey J. Flint & Com-
pany, 59 Page Street, Providence, went hunting
in quest of fox last month. Rumor sayeth not
just how many he bagged, but with his well-
known sporting proclivities it is assumed many
fell beneath his unerring aim. Mr. Flint is well
known as an all-around sportsman and has
earned quite a reputation in some of the sports
he has entered into. Just at present he is a
polo fan and attends nearly every game of polo,
which is all the rage in Providence at present.
Last month he was elected president of the Nar-
ragansett Bay i8-Foot Knockabout Association.
Aquatic sports have ever held his attention since
first he sailed a boat called the Wanderer, which
was followed by Wanderer II, III and IV. The
last-mentioned was the fastest catboat the world
has ever seen. His brother, Dutee W. Flint
also excels in this sport and was recently elected
commodore of the Edgewood Yacht Club, a very
select club in Providence.

The Macomber Jewelry Company, 109
Friendship Street, Providence, suffered a loss by
fire last month. The fire started on the first floor
where this company is located and worked its
way up to the roof through the airsha ft, causing
much damage to the rooms of H. M. Pervear
Jewelry Company on the second floor, and Craft
& Newcomb and Empire Jewelry Company on the
third floor.

An attack upon the federal corporation tax
law has been made by the New England
Jewelers' and Silversmiths' Association when its
advisory council adopted resolutions urging the
repeal of that part of the Payne-Aldrich tariff
bill. The Council's resolutions are aimed es-
pecially against the publicity clause of the act,
calling it an unjust discrimination against cor-
porations, especially as they exist in the manu-
facturing jewelry industry. It was set forth
by the council that the date set for the inventory
comes in the middle of the jewelers' busy season
and would cause great inconvenience, loss of
orders, customers and money, and also gives
competitors, working as partnerships, unfair ad-
vantage over the incorporated jewelry firms.
Copies of the resolutions have been sent to Presi-
dent Taft and to the Senators and Representa-
tives in Congress from Massachusetts and Rhode
Island.

Ernest Bliss, of Bliss Bros. Company, Attle-
boro, Mass., has just returned from a sea voyage
to the Bermuda Islands.

W. A. Griffith, of R. L. Griffith & Co., 144
Pine Street, Providence, R. I., is at present at
Palm Beach, Florida.

Ground has been broken at the corner of
Board and Sackett Streets, Providence, R. I., for
the erection of a two-story brick building of the
most modern design which will be occupied
by the Inlaid Company, of this city, at present at
42 Cyr Street. It is estimated that about five
months will elapse before it is ready for occu-
pancy.

Edmund Blake died February 19th at his
home at Blake's Hill, Plainville, Mass. For many
years Mr. Blake was refiner for the Lincoln,
Bacon Company, afterward becoming associated
with G. Barden in the jewelry business under
the firm name of Barden & Blake. Lately Ile had
been manager of the Co-operative Refining Com-
pany. He is survived by a widow, daughter and
two brothers.

William F. McGown is the new road repre-
sentative for F. T. Pearce Company, 85 Sprague
Street, Providence, R. I.
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IN 1886
We Began to Make LK Rings

Right at the start we made it an ironclad rule to put the LK mark only on
rings perfect in design, workmanship and metal: — rings as dependable as the
mint — the kind to make a business grow and keep on growing.

We stuck to our opinions and our guns ; refused to make inferior rings on any
terms, and as a result, we have developed a business as sound and flourishing
as a healthy oak.

What l.10 rings have done for us, LI* rings would do for you. Being widely
known and long tried, they need no further guarantee. The LK. mark is suffi-
cient warrant that the ring bearing it is of the highest merit and honest value.

WRITE US ABOUT LK > RINGS

Succeeding Louis Kaufman & Co.

45-51 ROSE STREET (Cor. Duane), NEW YORK
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The Lenten season, with its accompanying
dearth of social attractions and festivities among
the gay set, has more or less effect on the jewelry
trade in Pittsburg. That it will be the same this
season as in the past is expected by practically
all of the retailers. In the wholesale trade con-
ditions are normal for this season. The road
men report that there is a good, lively interest
shown in the smaller towns and cities, and the
outlook is favorable. Manufacturers are opti-
mistic as to the prospects for this year.

The approach of the spring
Signs of Spring season has brought the usual

looking about for new quarters.
Rental questions are foremost in many places,
particularly in the retail section. New dealers in
wholesale lines have been few and retail trade
has been freer from increased competition than
usual. Displays are along novelty lines and these
have been quite extensive. Silverware is promi-
nent in the display windows. Cut glass is in fair
demand, with American products in the lead. The
watch trade is brisk as a whole, and prices are
such as to indicate that the better grades are
moving more readily.

There is some concern as to the final out-
come of the labor troubles in Pittsburg. The
coal miners are restless and have joined the
army of toilers who want more money and better
working conditions. The employing companies
are averse to adding this increased cost and a
settlement is hard to reach. Railroad men and
mill workers are asking increased wages and this
has caused an uncertainty in general business
progress that is felt at this time, but is believed
by careful readers of commercial history that it
will not last long and that the revival in trade
will resume its onward sway during the spring
months.

Public and private enterprise
Building is going to affect the building
Activity interests of Pittsburg this year.

The city is preparing for the
great task of cutting away the natural barrier
to expansion of the retail district by removing
the hump. Public building plans call for a new
Court House, or the first section of one, for
Allegheny County, to cost much over $1,000,000;
a city market house, a great hall, more filtration
beds, widening of streets and regrading and
filling up of low streets to above flood level.
Private interests promise a magnificent hotel and
many handsome business structures. Architects,
building contractors and building trades are hope-
ful of a prosperous season.

In the manufacturing jewelry line there is
interest in the broadening out of the factory of
Thier, Kraus & Beam, of the Empire Building,
as this firm has taken on additional space, in-
creasing its capacity in ring and pin output, and
put in a large equipment of heavy machinery
in the great basement of the building. The
removing of partitions and remodeling of the
factory rooms have just been completed and
the firm is in better shape now than at any
time in its history. W. R. Beam has just
returned from a trip in the Middle West, looking
up trade, and reports the outloqk excellent. Re-
tailers' stocks are low and trade good for this
season, which indicates a better demand than
ever in the early fall. John Kraus is now in
Wisconsin and the Northwest on a trade trip and
reports the conditions good and business prospects
the best. Mr. Kraus is expecting to make his first
trip to Germany this summer since he came to
America as a lad. It is his native land. The
trip will be both for business and pleasure.

Gillespie Brothers, of the Park Building, in
Spite of the fact that it is the Lenten season,
find plenty to keep the force of this house busy.
In fact, customers are numerous and the brothers
have, as yet, not had time to take up the subject
of the annual European trip that marks the early
summer months. The house reports January sales
as far ahead of a year ago and the season fully
up to the standard in normal times.
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George B. Barrett Company reports road men
out with good orders coming from them, indi-
cating depleted stocks in the retailers' stores.
An interesting change has taken place in the
forces of this well-known house by the retirement
of Wilbur G. Ingham, one of the oldest of the
salesmen of the company, who resigned the past
month. Mr. Ingham was widely known to the
jewelry trade of Pittsburg and to many of the
trade within the Pittsburg district.

The old store of Vilsacks, in Wood Street,
is about ready to close, as the auction sale of the
stock is about over. The lease on the property
is nearly up.

Kingsbacher Brothers, the wholesalers of
Market Street, who recently leased a new store
in Liberty Avenue, are preparing to move to the
more modern headquarters early in the spring.
The new place is in the hands of contractors and
is having an entire new front built, and the plans
call for an attractive structure with modern equip-
ment and arranged ideally for the conduct of the
business. Aside from these changes the trade
is without much of special interest individually.
Current business is interspersed with stock-taking
and rearranging and preparation for the spring
and summer season.

W. W. Wattles & Son are making this month
an unusually attractive showing of February
jewelry and their display of amethysts surpasses
anything that has been seen in the city, according
to the views of experts. E. P. Roberts & Sons'
store has been a popular gathering place for the
more critical seekers for novelties, and Hardy &
Hayes seem to have replenished their stocks with
a superb collection of novelties, which are dis-
played in attractive form. Heeren Brothers &
Company report trade quite satisfactory.

Financial affairs are considered in good shape.
The jewelers report collections better than for a
long time. Ever since the first of the year this
has proven the rule. Incidentally, banks are
showing a conservative, but reasonable attitude
toward commercial interests. Bankers this month
were interested in the passing of the centennial
anniversary of one of Pittsburg's great banks.
The Bank of Pittsburg, N. A., passed its hun-
dredth birthday with a formal reception in the
great banking house and has the record for con-
tinuous life west of the Allegheny mountains.
The incident attracted almost national interest in
its significance.

The annual convention of the Brick Manu-
facturers' Association, including its several sub-
sidiary associations, was held the past month in
Pittsburg and drew some 800 visitors to the city.
Souvenirs, badges and buttons were numerous
and of a higher type than is usual in these gather-
ings. It is the forerunner of a number of similar
gatherings to be held in the city this season. The
Pittsburg Chamber of Commerce is arranging for
a spring trade excursion to outlying points, as
in past years, and preparations are under way by
a number of the leading jewelry houses to join
the movement. A special train will carry the
pilgrims on a four-day trip and scores of towns
will be visited by the Pittsburgers, whose home
will be a solid train of Pullmans and diners for
the time being.

Connecticut Notes

Joseph Roberge has been added to the staff
of the Handel Company, Meriden, Conn., as road
salesman, covering Vermont, New Hampshire and
eastern Canada.

Mr. Tryon, of J. J. Niland Company, Meri-
den, Conn., was a visitor in Boston this past
month.

C. E. Polsey, of the E. A. Bliss Co., Meriden,
Conn., has just returned from a trip to the Ber-
muda Islands.

j. R. Holly, of the American Silver Co.,
Meriden, Conn., spent several days in New Jersey
last month.

George E. Whittemore, of the Sessions Clock
Co., Forrestville, Conn., has just returned from a
trip out West.

Manning-Bowman & Co., Meriden, Conn., are
now at work on several new designs of coffee
percolators which are soon to be placed on the
market. This household utensil is one on which
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this company has spent a good deal of time and
thought and the new designs will be a material
improvement on previous ones.

The Bannatyne Watch Company, 31 Canal
Street, Waterbury, Conn., are busy until 9 P. M.
in some departments preparing goods for orders
that are coming in quite rapidly.

The Middletown Silver Company, of Middle-
town, Conn., has undergone a change in manage-
ment, though the concern still maintains its same
identity. The officers of this company are as
follows : President, E. S. Davis; vice-president,
Robert W. Merriam ; secretary, M. S. Cornell,
Jr., and treasurer, Joseph Merriam. The com-
pany will continue to make the same high-class
and character of goods as they have in the past
and cater for the same patronage.

Jewelers' Security Alliance
The regular monthly meeting of the executive

committee of the Jewelers' Security Alliance was
held on Friday, February iith, the following
members being present : Chairman Butts, Presi-
dent Sloan, Vice-presidents Wood and Champe-
nois, Treasurer Karsch, Secretary Noyes and
Messrs. Abbott, Bowden, Brown and Stern. The
following new members were admitted:

William Grieshammer, New York City
Kaufman jewelry Co., St. Paul, Minn.
Edwin Le Gro, Farmington, N. H.
W. M. Shlaes, Hancock, Mich.
Abner Woodin, New Rochelle, N. Y.
Concord Watch Co., New York City
L. E. Grant, Portage, Wis.
Hansen Company, Oceanside, Cal.
George E. Hanson, Rockford, Ill.
F. H. Koebelin, Janesville, Wis.
C. A. Rose, San Francisco, Cal.
F. M. Smith, St. Paul, Minn.
P. H. Sperry, Marinette, Wis.
William Eissler, Philadelphia, Pa.
Hansen & Westberg, St. James, Minn.
Mac. S. Isaacs, Baltimore, Md.
William C. Lemkuhl, Baltimore, Md.
Roy G. Pierce, Odebolt, Iowa
Fred G. Polley, Oneida, N. Y.
Robert Rausch, Baltimore, Md.
Max H. Schleuder, St. Peter, Minn.
Warren T. Coffin, New York City
Crown-Reinch Jewelry Co., St. Louis, Mo.
F. R. Cullumber, Eldon, Mo.
C. H. Ingraham, Wausau, Wis.
Otto Mueller, Wausau, Wis.
Joseph Nicol, St. Charles, Ill.
Steffen Bros. & Co., San Francisco, Cal.
H. S. Wright, Wausau, Wis.
J. J. Beale & Bro., Rockford, Ill.
K. F. Keller & Sons, Appleton, Wis.
E. H. Kennerdell, Tarentum, Pa.
S. Lande, Battle Creek, Mich.
C. Laroy, Kalamazoo, Mich.
F. E. Lenhart, Pomona, Cal.
George Rickman, Kalamazoo, Mich.
William J. Seelen, New York City
Smith & Webster, Inc., Richmond, Va.
P. E. Tetens, Jackson, Mich.
Rexford Company, Philadelphia, Pa.
William Moore, Falls Creek, Pa.
I. Buchhalter, St. Paul, Minn.
J. Burgess Jewelry Co., Bloomfield, Iowa
A. 0. Hulberg, Northfield, Minn.
Mueller & New, New Brunswick, N. J.
Henry Muench, Atlanta, Ga.
Sartor & Sprague, San Antonio, Texas
A. 0. Schuster, Wilmington, N. C.
M. J. Kershaw, Perry, N. Y.
Hill & Company, Madera. Cal.
Miller & Motl Co., Milwaukee, Wis.
John E. Geertsen, Waterloo, Iowa
Vlach Brothers, Wahoo, Nebr.
W. E. Mount, Pueblo, Colo.
F. P. Scofield & Co., Newark, N. J.
D. T. Reamer, Meadville, Pa.
J. Lyman Van Buren, Dunkirk, N. Y.
C. C. Stone & Co., Fort Collins, Colo.

The following reward was ordered paid : To
Police-officers James F. Murphy and John M.
Hayes for the arrest and oonviction of Walter J.
Walsh, who broke into the jewelry store of Philip
H. Kimball, of Newburyport, Mass., on the night
of December 17th and stole watches to the value
of over $100. Nearly all of the stolen property
was recovered. The thief was sentenced to fifteen
months in the House of Correction.

Moseley Lathes have stood the test of long
and continuous hard service in the hands of both
the expert and the beginner. They always make
good. Get the genuine.--Adv.



392 THE KEYSTONE

A. I. Hall & Son, the wholesale jewelers,
were one of the few houses in this city to close
their place of business on the afternoon of the
final day of the aviation meet so that their entire
force could attend the exhibition in a body.

Peter Engel and wife, who are connected
with the retail business in Marysville, Cal., were
among the out-of-town tradespeople who visited
the local wholesalers last month.

M. Mayer, of the jewelry jobbing firm of
Mayer & Weinshenk, left for the East on Feb-
ruary 4th and expects to call on a number of the
manufacturers in and around Attleboro and
Providence and will arrive home about the middle
of March.

F. H. Levy, president of the wholesale jewelry
corporation of M. Schussler & Co., returned to
San Francisco the latter part of February, after
having spent a period of six weeks visiting the
manufacturing jewelry centers in and around
New York City.

Our old friend, Peter Johnson, the San Fran-
cisco retail jeweler, was united in the holy bonds
of matrimony to Mrs. Augusta Troll Fletter
on the 12th of February in Los Angeles, Cal.

George F. Blakeslee, the retail jeweler of
Tonopah, Nev., has received the appointment of
time inspector for the Southern Pacific Railroad
from Mina to Keeler, on the Tonopah and Gold-
field Railroad. This inspectorship comes through
the Webb C. Ball time service organization.

Robert J. Levison, of the California Jewelry
Co., wholesale diamond merchants of this city,
is receiving the good wishes of his many friends
upon his recent marriage, which took place in this
city on January 23d.

Mr. Shepard, of Shepard & Wolff, of 214
West Second Street, Los Angeles, Cal., paid his
respects to some of the wholesale trade in this
city in February.

Max Bauman, of M. Bauman & Co., 87 Nas-
sau Street, New York City, was united in the
bonds of matrimony to Miss Helen C. Secligsohn
on Sunday, the t6th of January, in the red room
of the Hotel St. Francis, San Francisco. Arthur
F. Reichman, also of New York City, made the
trip especially to act as best man and Herbert A.
Reichman, who was here at the time, acted as one
of the groomsmen.

T. Lundy is looking forward to the com-
pletion of his new building, which is promised
about May 1st and has already signed a contract
for the fixtures that he will put in the new store
at 8r6-18 Market Street. This will make about
the fourth move that Mr. Lundy has made since
the fire, and the new store he hopes to make a
permanent one.

S. B. Bailey, one of the old-time retail
jewelers of Los Angeles, who is located on
Broadway, has again opened up his establishment
after having his entire stock and fixtures de-
stroyed by fire.

Leon Nordman, who was connected with the
wholesale jewery interests here for a great num-
ber of years, spent all of February renewing old
acquaintances in and around this city.

A. Eisenberg, Jr., of the wholesale jewelry
house of the same name, has just returned from
the diamond markets of Europe. It is needless

to say that Al returns with some very large con-
signments of brilliants.

Van De Car & Jasmann, of Medford, Oregon,
are open for business. They are manufacturing
jewelers, diamond setters and opticians.

Henry Adams, manager of the local office of
the Gorham Manufacturing Co., located on Geary
Street, is now visiting the Gorham factory in the
East.

The Baldwin Jewelry Co., retail jewelers of
Kearney Street, San Francisco, have added a new
feature to their already attractive store by in-
stalling a high-class street clock immediately over
the main entrance of their establishment.

W. A. Green, of the wholesale diamond house
of Carrau & Green, has returned home after a
two months' trip to Europe in search of precious
stones.

Sorenson & Co., who conduct two stores in
this city at 715 Market Street and 2593 Mission
Street, have issued a very attractive little folding
pocket calendar for 'gm.

Charles A. Dreiss, retail jeweler of Chico,
called upon his friends in the wholesale jewelry
trade in this city the last month.

•E. J. Hyde, the retail jeweler of Spokane,
Wash., passed through San Francisco en route
for home, after having spent a six weeks' vacation
on the Island of .Tahiti in the southern Pacific.
Mr. Hyde left home immediately after Christmas
and enjoyed to the full this much-needed vacation.

E. Bastheim, of the wholesale Los Angeles
jobbing jewelry firm of Bastheim, Adams & Abel,
has just returned from his annual buying trip
in the manufacturing centers of the East.

J. H. Spiro, manufacturers' agent, who is
located at 704 Market Street, San Francisco, is
now visiting his different factories in and around
Newark, N. J., and will be away from his Pacific
Coast haunts until about April 1st.

H. C. Paulson, the Shreve of Sonora, paid
us a flying visit and while in town bought quite
a line of merchandise to fill up the holes made in
his stock during the recent rush season.

Harry Jacobi and son, of Oroville, were
among the out-of-town tradesmen who paid this
city a visit during aviation week. Master Jacobi
was very much impressed with the practicability
of biplanes and monoplanes and he returned home
fully prepared to startle his schoolmates by giving
demonstration flights of some of his own models.

A trunk which Harry Adams, representative
of the A. Fink Co., of Los Angeles, reported
missing some weeks ago and which he said con-
tained jewelry valued at $1o,000, is now reposing
safely in the office of Patrick Kindelon, chief
special agent of the Southern Pacific Company.
The trunk was located in San Jose by Special
Agent Pete Kelly. It was open and gems valued
at $3000 had been extracted. A peculiar feature
of the case, which adds to the mystery, is the
fact that although the trunk was found to be
opened, the locks had not been forced. Instead,
they seemed to have never been locked and were
simply bound up by stout ropes. Adams came to
San Francisco from Los Angeles on January 29th.
When he arrived at the IIotel Manx his trunk,
containing the gems, so he reported to the police,
had been transformed into a disreputable suit case,
containing a workingman's shirt and trousers. It
now develops that the trunk came to this city
on the same train with the commercial man and
entirely refutes the theory that the police here-
tofore held, that the exchange occurred in Los
Angeles and the thief escaped with the valuables
at that end. Further investigation shows that the
trunk was claimed in San Francisco, probably on
the day following its arrival here, and immedi-
ately reshipped to San Jose. It remained unclaimed
in the San Jose baggage room until the agent
notified Special Agent Kelly, who immediately
identified it and brought it to this city. Kelly
called upon Captain of Detectives Anderson for
assistance and Detective Tim Reardon was de-
tailed on the case. The two officers paid their
first visit to the Manx, where they made inquiries
concerning Adams and his visit to this city. The
thieves had taken all the lighter stuff, such as
emeralds, diamonds and other precious gems and
left articles of gold behind.

August J. Clapham, proprietor of a moving
picture appliance agency, was arrested on in-
formation furnished to his former employer by
his wife, Frances Clapham, that he had stolen

March, 1910

a gold watch valued at $55 from Nordman Bros.,
Post Street jewelers. R. F. Allen, president of
the complainant jewelry firm, by which Clapham
was employed as a salesman after coming to San
Francisco in 1906, said that the specific charge
against Clapham had been made simply to insure
his arrest and did not represent the amount of his
embezzlements, which Nordman Bros. estimate to
be more than $5000. Joseph Nordman, treasurer
of the corporation, said the losses suffered
through Clapham might amount to from $1o,00o
to $15,000. While the members of the company
admitted that the information which had led
to the arrest of Clapham had come from his wife,
they would not consent to discuss the matter in
any way. •Clapham worked as a salesman for
Nordman Bros. until the spring of 1908, when
he severed his connections with the company and
went into business for himself as a supplier of
picture films. Members of the firm of Nordman
Bros. explained that they knew that some one who
had access to their jewelry stock was robbing
them, but that they were unable to obtain any
evidence on which to begin criminal proceedings
until recently. "We are absolutely positive that
Clapham stole more than $5000 worth of goods
while he was in our employ as a salesman," said
President Allen. "How much more he may have
stolen we are unable to tell at present. We have
identified some of the articles he stole and have
enough evidence to convict him on half a dozen
grand larceny charges. Clapham came to work
for us in August, 1906."

With the aid of a jimmy, thieves pried open
a window in the rear of the jewelry store of
Frank Durkee, at 532 Clement Street, and secured
about too watches, valued at between $3000 and
$5000. The robbery was a daring one, having
been accomplished just at the supper hour, when
many people were on the street. Durkee, whose
principal business is repairing watches and
jewelry, left his shop to go to supper about 6.30.
He returned about an hour later to find that the
show cases in the store had been looted of the
best watches in stock. Other valuables were un-
touched. Many of the watches had been left
for repairs and Durkee will have to make good
to the owners. Sympathy is expressed for
Durkee, owing to the fact that he has been estab-
lished in that locality for a considerable length
of time and is well known in the neighborhood.
The robbery was reported to the police at once
and detectives were detailed on the case. The
burglars evidently were familiar with Durkee's
habit of closing his store during the supper hour.

Burglars broke into the art goods store of
G. T. Marsh & Co., at Post and Powell Streets,
and stole articles of jade and jewelry aggregating
in value $t000. Entrance to the store was effected
by cutting a hole through the rear wall from an
adjacent vacant store. The interior was found
to be in confusion when the store was opened.
The thieves knew apparently what were the most
valuable objects in stock and selected their
plunder with considerable skill.

James Collins, who was recently freed from
the Oregon Penitentiary after serving a term for
robbing a Portland bank, was caught by Detective
Ryan and Southern Pacific Officer Biggs after
taking part. in one of the most daring jewelry
robberies ever known in Sacramento. Collins and
twd comrades broke into the basement under Emil
Steinmann's jewelry store, on a busy part of K
Street and by standing on two barrels, bored
holes under the show window. With a sharp
knife he cut away the plush upon which $5000
worth of diamond rings rested and got away with
these just as a man passing saw two fingers pro-
truding through the cloth. He remarked about
what he believed to be a peculiar advertising
method of the jeweler to a barber next door,
who in turn investigated and notified the police.
The burglars made good their escape, but Rail-
road Officer Biggs, being acquainted with Collins'
method of operating, recalled that he saw the
former convict with a brace and bit. Collins was
later captured with the stolen jewelry in his room.
His two accomplices have not yet been taken.

Moseley Lathes are of the very best material
and workmanship. They are simple in construc-
tion and thus are not as likely to get out of order.
Get the genuine.—Adv.

3)3

THE ORIGINAL

BLUE BEADED LABEL French Watch Glasses

We beg to call your attention

to our large and complete

stock of all sizes and kinds of

BLUE LABEL FRENCH
WATCH GLASSES, as
well as our line of GENUINE
LATOIX RED and BLUE
LABEL GENEVA and

BASSINE GLASSES, for
which we are the Agents.

Careful attention given in se-

lecting orders. No Disap=

pointments.

All orders have our prompt

and careful attention. SEND

FOR GLASS ORDER

SHEETS.

Tested by Time WORLD'S STANDARD FOR 40 YEARS Proved by Use

otosEN
anoCOILINGSPRItles

These world-famed springs
have been made by Jean
Jaquet, the well-known
Swiss manufacturer, for
over 40 years, and are

The Only Genuine
Jurgensen Spring

THE MAINSPRING IS THE LIFE OF THE WATCH

Sole Agent for 56 Years

Coletnial Mainsprings
The CELEBRATED ea MAINSPRINGS have stood the most severe test and criticisms, and have been used by the

most experienced watchmakers for fifty-six years.

WHY EXPERIMENT WITH CHEAP SPRINGS? THE BEST IS ALWAYS THE CHEAPEST.

Importers, Manufacturers and Jobbers

L. H. Keller & C,„ Fine Watch Materials,
•9li°41 Tools, Files an a Supplies, 64 Nassau St New York
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Cuckoo Clocks
C:,t41411,r' 

Not only do we
make the largest
line of cuckoo
clocks, but never
were they more
popular than
now. Our clocks
are made for the
jeweler with an
eye for real
economy rather
than mere cheap-
ness. B ettei-
cuckoo clocks
are made no-
where in this
wide world.
Cheaper cuckoo
clocks simply
cannot be as
good. Ours cost
the dealer less in
the long run.

Arts and Crafts
Hall Clocks

We make a line of well-designed Mis-
sion Clocks, from a small inexpensive
one retailing at $2.25 up to fine Arts
and Crafts Hall Clocks, like illustration,
which, with chimes, retails for about
$75.00.

The line includes a number of very
popular Mission Cuckoo Clocks, which
are especially appropriate for Dens,
Bungalows, etc.

Our folder, "Clock Talk" and other
interesting literature sent to dealers
asking for it on their letter-head.

1 Arts and Crafts Hall Clock
Westminster Chimes

retails for about $75.00

American Cuckoo Clock Co.
Station S PHILADELPHIA, PA.

High-grade

Post or Sidewalk Clocks
$125

ONE-THIRD USUAL COST

For $125.00

we give

you $500.00

service.

Can you

afford to be

without it?

Something

you have

always

wanted, but

felt you could

not afford.

DESCRIPTION
Post Cast Iron thirteen feet high. Base 20 x 20 inches. Two illuminat-
ing dials 30 inches diameter. Master Movement, eight day. Weight
driven. Beats 60 seconds to minute.

Guaranteed to prove satisfactory regardless of
weather conditions. Write us for reference.

After April 1, 1910, the price of our clock
will be raised to $140.00. All orders received
before this date will be _filled at the old price.

Write for partic.dars

BROWN STREET CLOCK CO.

We Manufacture a Line of 10 K. and 14 K.

Emblem Charms, Pins and Buttons

We

Are

Making

a

Special

of

These

Illus-

trated

in

10K.

of Very Fine Workmanship
at Popular Prices

CUT SHOWS EXACT SIZE OF CHARM

If
interested
drop us a
line and
we will
quote you
prices and
discount
of these
or of any
other
goods

We Do Not

Advertise

Prices

Manufacturers

726 Chestnut Street

Philadelphia, Pa.
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1697/9102 1696/9145

1680/9155

Six of the Sixty Patterns
We Are Making of

LaVallieres
which have proven such prof-
itable sellers thus far. There
is an indication that the de-
mand will increase as the
months go by. These goods
are made of the finest genuine
sterling silver, 1201 fine, abso-
lutely guaranteed to contain
no lead or composition and set
with white stones of fine bril-
liancy. They must be seen
to be appreciated.

c_A Phone or Card to any of our
offices will bring our line, or any

part of it, to you at once.

OFFICES: 194 Broadway - - - - NEW YORK NORTH ATTLEBORO
42 E. Madison Street - CHICAGO, ILL. Doran, Bagnall & Co. MASSACHUSETTSIM Post Street, SAN FRANCISCO, CAL.

EXTRACTS PERFUMERY&TOILET ARTICLES

VA 
itt I Fjf

Egyptian Deodorizer and Germ Killer
(A BURNING PASTIL)

Write for sample and further particulars

f
eNA-73-)7.

TRADE PRICE-LIST
4-oz. jars (15c. size), per gross, $12.00
8-oz. jars (25c. size), per gross, . . 18.00
16-oz. bottles (50c. size), per gross, 36.00
32-oz. bottles (75c. size), per gross, 54.00
1-gallon cans, each 1  25
2-gallon cans each 225
5-gallon C11118, each 5  00
11-oz. Paste, per doz. 2  00

Packed, 4-oz., 3 doz. to the box ; 8-oz., 2
doz. ; 16-oz., 1 doz. ; 32-oz., 1 doz.

CANDO Powder
1-1b. packages (75c. size), per doz., $6.00
4-oz. packages ( 25e. size), per doz., 1.50
Silver Diamond Cleaning Powder

(100. size), per gross, . . . . 6.00

7CuxDo Silver Polish
has acquired a reputation of being the
BEST IN THE WORLD.

The demands for it are rapidly in-
creasing each year.

It outsells all other Silver Polishes.
Every jeweler should have it either

under the Cando name or his special
label. There is nothing better made.
All jewelers want to recommend to
their customers the best up-to-date
goods, especially Silver Polish, which
requires the most care in selecting.

CINDO gives perfect satisfaction in
every instance. It pays a good profit
to the dealer. Put up in attractive
form with patent cap, that can be easily
opened and resealed.

Paul Manufacturing Co.
36-38-40 Fulton St., Boston, Mass.
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THE VOGUE OF THE LOVING CUP

LOVING CUPS LEAD IN FAVOR

[S'ample article from daily press]

For formal presentation purposes, the
most popular form of gift at this time
seems to he the loving cup. The demand
for these cups has so grown in recent
years that special lines of them are pro-
duced 1)31 manufacturers. Time was
when these cups were so sparsely used
that they were made to order ; hut dur-
ing the past few years the loving cup
has become almost a staple, and to-day
forms part of every pretentious jewelry
stock. This is due, in part, to the wider
prevalence of the gift-giving custom,
and also to the •growth of outdoor
sports among the wealthy and pleasure-
loving classes. Nor is the demand C011-
fined to the larger cities. In the smaller
towns, and even in the country, the lov-
ing cup is well known intl has become a.
popular form of gift. Its name com-
mends it as a token of personal regard,
and it is much used by all forms of
social and henelicial organizations, the-
atrical companies, hoards of directors,
school and church trustees, etc. The
loving cup is also much in favor with
college societies and sporting clubs—in
short, every form of organization.

t
.1111411111111111L1111111111111111111111111111111Ml

A Magnificent New Line of LOVING CUPS7

which we have just placed on the market, will enable
the trade to take profitable advantage of the now universal
"Loving Cup" fad.

].hese cups are 
i

distinctive in style , original in design,
rich and artistic, yet so moderate n price as to insure
a fine profit.

There's prestige and publicity as well as profit for the
jeweler furnishing these goods. See our line and
know our prices before selecting your cup stock.

THREE QUALITIES — Electroplate, Copper and Bronze

POOLE SILVER CO., TAUNTON, MASS.
I MANUFACTURERS OF FINEST QUALITY OF ELECTRO - PLATE

Pacific Coast Agents : M. SELLER & CO., Portland, Oregon ; Seattle and Spokane, Wash.

New York Office: 1 West 34th Street Boston Office: Room 809 Jewelers' Building
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Seasonable
Suggestions
In portraying these eight sellers we
desire to call your attention to an
absolutely new line of novel design
in pins. As a suggestion for

Easter time

399

as well as an all-the-year-round seller
these goods will prove a profitable
investment to those that sell them.
Made in sterling silver, enamel finish,
of the finest and hardest grade that
can be produced, the pins are finished
in the natural color of the subject
shown.

A NEW DEPARTURE
A HIGH-GRADE LINE OF

Sterling Silver Specialties
AT POPULAR PRICES

Suitable for wedding gifts, luncheons or dining-
room ornaments. This line is designed to appeal
to the person of average means, and strikes a
happy medium between the cheap and high-
priced sterling silverware.

No expense has been spared to produce original, nobby designs, for which we have built
up an enviable reputation. SAMPLE AND PRICES ON APPLICATION

THF, KINNF,Y CO. 1, R4 0 vl E oN CU E N RT H 0 SD ET Rs LE AEN DT

c Manufacturers  vf COLLEGE JEWELRY, CLASS PINS and ALL CLASSES OF SPECIAL WORK. QUALITIES : STERLING, 10 and 14 KARAT

WE SELL THE JOBBING TRADE ONLY

THE A. L. LINDROTH COMPANY
Manufacturers of High Grade Gold Filled Jewelry

NORTH ATTLEBORO, MASS.
NEW YORK OFFICE 37 MAIDEN LANE

SANDWICH PLATE

CANDLESTICK

1. .T. 11.7.17111TATAXA.T.a.T.I.V.P.,741:0-47 1. 1.
filirl.", >, -- -- • - :‘-v ',. 4' J. .174T 1.
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dVIade in varying designs of pierced work of a good weight

sterling silver. The line includes

SANDWICH PLATES LEMON DISHES
VASES CANDLESTICKS

as well as many other suitable specialties of this character.
Our lines of TOILET WARE and MANICURE SETS
for the coming season are far in advance of anything we
have ever shown. Twenty-five years of specializing on
this class of goods enables us to give the best there is in
the way of service and quality.

COMPOTE

SEND for CATALOG
AND PRICE LIST The James E. Blake Company
 Silversmiths 
ATTLEBORO : : MASSACHUSETTS

Look for Our Monogram
Trade-Mark, "J. E. B. Co."
Stamped on Every Article.
  NEW YORK OFFICE
ESTABLISHED 1859 37-39 Maiden Lane

CHICAGO OFFICE SAN FRANCISCO OFFICE
Heyworth Building 717 Market Street



Classy
Appear-
ance

Braid Pins
PRICES FROM $4.00 TO

$15.00 Per Dozen

Selections Sent on Application

Clever
Designs

THE BRAID, the latest of woman's whims, is creating a big demand for this style of hair orna-
ment. We have them, with Heller individuality, for just the right shade of hair that they adorn.

Our vast experience in making hair ornaments bespeaks the ready sale this class of Heller goods will
have if you but stock them. They are made in either shell or amber, set with sparkling rhinestones,
of great brilliancy, arranged in tasty and artistic fashion. qWe also carry a large line of Mounted
Stone Combs, Hat Pins of the newest and latest designs and Hair Ornaments of all descriptions.

JOSEPH W. HELLER COMPANY 129 EDDY STREET
PROVIDENCE, R. I.

MANUFACTURER OF WHITE STONE NOVELTIES

HALL CLOCKS
Waltham Tubular Chimes

EVERY progressive jeweler should carry a line of Hall Clocks. The profit is
most satisfactory when it is properly handled. When you have placed a

fine Hall Clock in a gentleman's residence you have won him as a permanent
customer and the results of that one sale may bring you thousands of dollars.
Our line will enable you to satisfy the most exacting patron and should also enable
him to make a selection within a reasonable limit of his resources.

HERE IS ONE of OUR LATEST DESIGNS
qOur Catalogue will help you in making your selections for the spring trade,
which we will send upon request.
Ili Our line of " Willard " or " Banjo " Clocks is the finest that we ever put
on the market.
ci Every first-class watch repairer should have one of our No. 13 Regulators. This clock
has jeweled pallets and adjusted mercurial pendulum, and is finely constructed throughout.
We guarantee it to run, with proper care, within five seconds a month. The net price is
from $100.00 to $123.00, according to style of case and circuit break, if desired.

WALTHAM CLOCK COMPANY
Office and Salesroonzs: WALTHAM, MASSACHUSETTS

OUR NEW 1910 CATALOG WILL BE READY ABOUT MARCH 15th

Annual Meeting Minnesota Retail Jewelers' Association
The sixth annual meeting of the Minnesota

Retail Jewelers' Association met at the Ryan
Hotel, St. Paul, Minn., on February 9th. The
morning session was called to order at 10.30 A. M.
by President A. E. Barker. Knowing that this
meeting was to be completed in one day the mem-
bers went to work with a will and attended
strictly to business. As usual, there was a good
attendance of the representative jewelers of the
State and all took part freely in the discussion
of the various subjects. The good fellowship
for which the Minnesota association is noted
was much in evidence at all times.

The morning session was devoted in part to
the transaction of routine business and a discus-
sion of the live-wire subject, "Fixed Prices,"
which can always be relied on to unearth a wealth
of oratory and argument.

Afternoon Session

The afternoon session opened with the ad-
dress of Emil Geist, of St. Paul, who spoke on
the "Retailing of Diamonds," giving valuable
hints in the buying and selling of diamonds which
will prove of great value to all the members who
were present. Coming from Mr. Geist, who is
one of the most successful jewelers in the Twin
Cities, the suggestions had much weight with his
auditors.

A. L. Sackett, sales manager of the Rockford
Watch Co., then spoke for a short while on "The
Pioneer," showing advantages of association
work. He cleverly worked in some good stories
when necessary to elucidate an argument.

The next number had been assigned to F. L.
Bosworth, of F. L. Bosworth & Co., Minneapolis,
who could not be present. on account of a business
engagement. H. C. Carpenter, sales manager of
the South Bend Watch Co., was called on to
take his place on the programme, which he did
very creditably, the president extending him and
his employers a very nice tribute on their cam-*
paign in advertising and methods of doing busi-
ness. Mr. Carpenter spoke at some length on the
"Power of Thought," making some interesting
suggestions for modes of procedure in cases
where jewelers wish to register complaints
against any of the manufacturers and jobbers
who fail to live up to their agreements with the
trade.

The advisability of increasing the annual
dues from $3.00 to $5.00 was then discussed, but
no definite action was taken at this meeting. It
would be impossible to forecast the result should
a vote have been taken, for those for and against
the change were very evenly divided.

The president then called for a report from
the resolution committee and C. A. Sherdahl,
chairman of the committee, reported the follow-
ing resolutions, which were adopted:

Be It Resolved, That the various clock manu-
facturers be requested to co-operate with the
jewelers of the United States and so far as
possible confine the sale of their product through
the legitimate jewelry trade and, further,

Be It Resolved, That the manufacturers of
silver-plated hollow and flatware be requested to
discontinue the practice of marketing their
product through other than the legitimate jewelry
trade and, further,

Be It Resolved, That the names of all manu-
facturers who abide by the request be published
in the monthly report to the members of the
association;

Resolved, That the thanks of the association
be tendered to the outgoing officers for their
efficient work during the past year, and especially
to Secretary Radabaugh, who will soon take up
his residence in the State of Washington.

Resolved, That thanks be extended the man-
agement of the Ryan Hotel for the room fur-
nished for the meeting and other courtesies.

The committee on the president's address
submitted the following report : (r) We recom-
mend that the raising of annual dues be deferred
until a subsequent meeting; (2) We recommend
the discontinuing of the semi-annual meetings
and that the annual meeting be held in summer
instead of winter, the date and duration of same
to be left to the board of directors. We recom-

mend that the secretary's salary be fixed by the
board of directors. We believe that the associa-
tion cannot afford at this time to pay the expenses
of the delegates to the American National Retail
Jewelers' Association and we recommend that the
plan for the examining of watchmakers be re-
ferred to the legislative committee for further
consideration.

President Barker opened the evening session
with his annual address, which proved, as was
expected, one of the best numbers of the day.
He said:

President's Address

This is the sixth annual meeting of the Min-
nesota Retail Jewelers' Association and the same
will pass into history along with the others.

President Emil Geist

While we should be proud of the many good
things accomplished, still the net results up to
date are mostly on paper and being talked of
by the members of the craft, with perhaps little
increase so far as dollars and cents are concerned.

We are like the farmer, who tills the soil
in the spring of the year, then he plants his crops,
but waits the growth and harvest season before
he gets his benefits in dollars and cents. We
have tilled the soil and planted some seed and
if we properly cultivate and keep the weeds out

Vice-President C. A. Sherdahl

the crops will grow and we will reap the harvest
and then the dollars will begin to show in our
tills. But I want to impress on the minds of
those who are listening to me this fact, that it
is unreasonable to expect results before the seed
has time to grow and multiply.

In a conversation with a
Expecting brother jeweler some days ago
Too Much my friend made the statement

that as far as he could judge
from his own business he could not see that con-
ditions were improved to any great extent. To
put it into his own words, he said: "You fellows
have been shouting from the hilltops and through
the trade journals, 'see what we have done I'
Now tell me, what have you accomplished? There
are just as, many price-cutters as ever ; even your
own members are advertising cut prices on watch
work and selling diamonds at almost no profit;
sterling silver is sold at a very low margin and
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the engraving thrown in. Fixed prices are of
no consequence unless lived up to in a con-
scientious manner." All this and a great deal
more my friend flung at me in one breath.

You can imagine my feelings while talking
to a man of this stamp. In vain I tried to show
him that all things could not be accomplished
in a day, a month or a year. "Yes, but you fel-
lows have been at it for five or six years already."
"True," said I, "but the seed has now been put
in the ground and we have before us the regular
routine of the farmer to perform ; we must cul-
tivate the fields and take good care of that ground
in order to produce good results."

Meaning of 
The term "business" is very

Business 
much misunderstood. The
average merchant has been
educated from his boyhood

days up to understand the term business to mean
absolute independence of action in so far as the
manner of conducting his business is concerned.
That is the reason so many men will not adopt
the more modern ideas. Good business ethics
will not permit a man to run his own store to
suit himself ; that is, if his manner of operation
is of a kind that is ruinous to all competitors
in his vicinity. So we say, that while it is laud-
able and legitimate for a man to build his own
business on as extensive a scale as possible, still
he has no right to build that business on a cut
and slash system that will demoralize his corn-
petitors and force them to the same methods.

Which would you prefer, brother jeweler,
the building of a good, lucrative business on a
solid foundation of character, square dealing
and good service to the public, or to build on the
ashes of a ruined competitor's business, brought
about by cut price methods?

Which one of these two con-
Where Lies ditions do you think would be
Peace of Mind? likely to produce contentment

and peace of mind? This is
why we say, let us start the cultivator at work
in the fields of merchandising. The necessity of
this is one of the reasons why we are gathered
here to-day. All these things, and a few more,
we told our friend, who could not see that we
had accomplished anything by our association
work.

We have planted the seed and it has CQM-
menced to grow and we must keep at work
attending to these fields until the crop is har-
vested, and even then we must keep at work
planting more seed, for as the seed multiplies so
will our opportunities until, finally, the merchan-
dising system of to-day will seem as foolish and
primitive to those who come after us as the
Mother Goose stories of the nursery appear to
a man of fifty years.

But long before the new con-
ThheadeW Work ditions are perfected thereA 

will be many, many hard-
fought battles in the fields of

commerce and trade; there will be a tremendous
contest for existence on the part of certain firms
and corporations who will stick to the old idea
of "an eye for an eye and a tooth for a tooth."

The firm that wants to do business on the
plan that he who sells the cheapest will get the
bulk of the trade will stick to that plan, but the
great army of progressive, live-and-let-live mer-
chants are going to show the people that good
goods and good service do not go hand in hand
with cut prices and cut-throat methods. If one
looks over the situation carefully it would seem
that there can be little question as to the final
triumph and complete victory for the modern sys-
tern of merchandising.

Let us, therefore, renew our
True to pledges to stand by one
Each Other another. Each and every one

of us must become educators
and teach others how to cultivate the fields of
operation so that when the crisis comes the
jewelers of this country will not be found lack-
ing in moral business stamina to help carry for-
ward the banner which will lead to victory.

And now, while we are on this line of
thought let us give n pacredit where 3)re40credit is due to(c 
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Don't Stand Still Contentment is rust
men who are satisfied with what they have done
soon cease to be of value to themselves. Every

twenty-four hours produces a change in the
way of doing things and the self-
satisfied man, content with his

knowledge and opportunity,
soon becomes a back number.
He stands still while things
are moving forward.orck

By Signing 
and Mailing this
Coupon NOW
to-day, you will possess the power to

do better things than you are doing

The Most Powerful Backing Any

Jeweler Ever Had is Yours!!
INNIN

We not only make permanently insured rings—we do
more—we help you sell them. We do what no other
manufacturer doer. What we are doing for the jeweler who
is fortunate cnough to get WWW RINGS is so marvelous,
so startling, so phenomenal, that it will be a revelation
to the business world, and the envy of the jeweler who,
through his lack of foresight and progressiveness, did not
make arrangements to buy WWW insured Rings.

It Moves! ! It Swings! It Almost

Talks! It Will Draw Thousands

To Your Window! It is Free!

It Costs You Nothing!
Im■

This remarkable mechanical display stand is not for
sale. • It is given away. It is given absolutely free to
the buyers of the famous Three W insured rings. It is
beautiful in construction, handsome in appearance. In
a mechanical. fascinating way it _proves to the people of
your comiminity the important fact that the stones do
stay in 1 Ii lee IV Rings, and that you sell them.

The Factory Behind Three W

Insured Rings
Better known as TIIE LIGIIT OF HEAVEN FAC-

TORY-86 windows and three skylights. These re-
markable facilities bring us the choice of America's
skilled workmen. No other factory can possibly obtain
superior workmen. Consequently, Three W insured rings
are made and set by the best Ring Makers and Stone
Setters in the world. Three W Rings are the only
perinanently insured rings in all the world. It is one
of various good reasons why you, as a progressive jeweler,
should sell Three W Rings if you are not already doing so.

Permanent Insurance on W. W. W.

Rings Means Increased Sales to
the Retail Jeweler
Every WWW Ring is accompanied by a signed Guar-

antee. WWW Rings are the only rings that can be
bought with permanent insurance. The jeweler who
gets our line for the coming year will make a big catch-
he'll land the best thing in the jewelry business—the
one thing that will do more to create trade than anything
else he could possibly do. Any dealer who offers his
customers WWW insured rings will get the best trade—
it doesn't fail; it has been proven a hundred times.

Sign this Coupon
to-day—It's your

opportunity to
move forward

Insured Rings Combined

with Our Modern Advertising

Appeals to the "Live-Wire

Jeweler,'

This combination of ours cannot help but attract the
progressive jeweler. Such a combination cannot help but
bring success. Every man who has scratched his name
upon the tablet of time was a self-believer. To be suc-
cessful you must have boldness, confidence in self, am-
bition, daring and determination. The strength of our
wonderful proposition and the merits of our rings will
make any man bold, confident, daring determined—will
make any man successful. Be a self-believer. Only the
ambitious achieve, and ambition without initiative is a
useless possession—it has as much value as a gun without
ammunition. You have the ambition, we furnish the
initiative. We furnish the ammunition. Our methods
will increase your business—increase your profits. Your
success the coming year depends entirely upon the
methods you secure. Surely you will not deny yourself
the privilege of securing all this advertising—the privilege
of selling the only permanently insured ring in the world,
when it simply and only involves the signing of the
coupon.

Tear Out

and Mail the

Coupon To-day

White, Wile & Warner
Makers of Rings in Which the Stones Do Stay In

Buffalo, New York
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some of those who have already enlisted to help
us carry forward these principles of right and
justice in the distribution of merchandise.

Brother jeweler, do you realize what it
means to those manufacturers who are spending
hundreds of thousands of dollars to help carry
forward a movement that was started by us? I
do not want to be misunderstood as claiming that
we are entirely responsible for those firms having
taken the positions they do; their actions are the
result of long and careful consideration as to
the best policy to pursue in marketing their goods.
It was not because they were afraid of the
Minnesota Retail Jewelers' Association or the
American National Retail Jewelers' Association,
but it was because they could see into the future,
and it became evident to them that the old
system was the one that would in time ruin their
business as well as ours, on the same principle
that if you hit a man in the head with a club
and crack his skull, the head is not the only
part of the man that is injured but his whole
body is rendered useless.

Now the whole body of mer-
The Merchan- chandising is of the manufac-
dising Body turer, jobber and the retailer;

the manufacturer is the head
of the body, the jobber is the trunk and the
retailer the legs. It is evident then that each
part cannot get along without the other, and so
it is that our interests are identical. Hence, we
should not give too much credit to ourselves.
What we did, was to sow the seed. In other
words, we "started something” and we did this
just at a time when the business world was in a
quandary as to the best course to pursue, with
reference to some system of distributing the
products to the consumers that will be better
than the cut-throat system so long in vogue.

Our cries about unfair competition have
reached back to the head of the body, which is
the manufacturer. He holds the key to the situa-
tion, for the courts have already held that he
can sell or not and to whom he pleases, and he
can set the price that his product shall sell for
and it is up to us to sell goods that are so
protected. And right here is the proper place to
drive a nail in the coffin of the "cut-price fiends."
These fellows are not all mail-order merchants,
by no means; we have them right in our ranks.
Regular jewelers, who think they are as legiti-
mate as anyone, take pride, some of them, in
cutting the established price of certain move-
ments, and I believe that a jeweler who will do
this will also furnish mail-order houses with
watches just as quick as he would sell to a
consumer.

Now I know of only one way
Report to handle such people and that
Recalcitrants is to report them to the manu-

facturers and jobbers and
those firms will at once notify their salesmen to
keep away from such parties and sell them no
goods. If a man finds no one willing to sell him
goods he will soon have to get over on the right
side of the road or get out of tusiness. This,
brother jewelers, is where we should direct a
part of our labor while we are cultivating in the
fields of commerce and trade; find out who these
men are and report them. The manufacturer will
assist you in every way to catch Mr. Pricecutter,
but always remember this, don't bother the manu-
facturer with letters stating that you think Mr.
Jones is cutting prices and ask them to find
out for you, but be sure about it. Find this
4-gat yourself; buy a watch through a friend and
then you have the absolute proof, then write to
the headquarters and you will have done a good
job.

Take a pointer, gentlemen.
Future of the If we operate along these lines
Fixed Price the fixed price system will

grow, and the consumers
themselves will think more of goods that they
know have a fixed price. Just the fnoment you
begin to hesitate in giving your customer a price

on a watch, a diamond, or any other article, just
that moment you lose caste with your customer
and he thinks yoteare showing him goods of un-
certain value.

Who is there here that doesn't know the
firms that have come out squarely and openly

Secretary A. E. Paegel

and identified themselves with the new system?
Of course you all know them.

Then let us govern ourselves accordingly.
The time has come when we must do this.
Draw the line and buy the goods you know
are protected by the manufacturer against un-
fair and illegitimate competition; also patronize
those jobbers that you know have become mem-
bers of the Jobbers' Association, for let me tell

Treasurer I. Reiner

you the Jobbers' Association have a clause in
their constitution which makes it impossible to
be a member of the Association if they sell goods
at retail. This one thing alone is sufficient why
we should patronize Association Jobbers. Then
comes the manufacturer who markets his goods
entirely through the retailer. If such is the case,
and said manufacturer confines his goods entirely
within the limit of fair dealing and will not al-
low his goods in the hands of price-cutters and
unfair dealers, patronize him, pick out such firms,
and give them your business.
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But in order to be consistent and fair in
the matter we should give a glassy eye and a
deaf ear to the manufacturer who is straddling
the fence; in other words, who is selling the
retailer as well as the jobber. Such a firm is
unfair to the jobber, for the deal is the same
as if the jobber was retailing. Let us then be
consistent with the manufacturer, consistent with
the jobber and then consistent with ourselves
and our customers.

And now I will close with a
A Few Recom- few recommendations that I
mendations think will make this associa-

tion more effective than it is
at present. First, I would change the dues from
$3.00 to $5.00 per year. Second, I would hold
only one meeting a year, and I would make that
meeting a three days' session, with the last day
for our outing; this meeting should be held in
the summer. I would provide for a February
meeting of the officers and directors to dispatch
a regular routine business, always with the under-
standing that members could attend who desire
to do so.

I would pay a secretary a sufficient salary
so that he can make frequent reports to the
members by mail of .things that are happening
during the year, to the end that the members
may be posted as to "who is who on the Rialto,"
whatever that may mean.

I would also send two or three delegates to
the national convention and pay their railroad
fares, these delegates to have full power to vote
the entire Minnesota vote.

I would also, in the near f u-
Watchmakers' ture, make provision for a
Examinations system of examinations of men

who claim to be watch re-
pairers. I would issue certificates in degrees
of efficiency—first, second and third class. I
would place in the first class men who are com-
petent to repair all classes of watches, including
the finest repeaters and chronographs and chro-
nometers; in short, all complicated watches, and
put them in good order. Such a workman I
would place in first class, unlimited, and give him
a certificate printed on red paper.

Then I would issue a certificate printed on
white paper to the man who is good at repairing
watches known to the trade as high-grade,
adjusted watches, from the most expensive
American makes down to the cheap 7-jewel
grades, and I would give that man a first-class
certificate, the only difference being the color of
the paper and designation of the class he is
familiar with.

Then I would issue a second class certificate,
printed on blue paper, to men who can do a good
job of cleaning, putting in staffs, jewels and
mainsprings, but who fall down on the adjusting
and escapement and who know little or nothing
of the principles of watchmaking.

I would make the third class certificate an
apprentice certificate, which would show by its
reading the man to be learning his trade, but not
competent enough for the second class.

I believe some system of this kind would
take the place of a law that would make it hard
to pass and if once passed would have to run
the chances of being declared unconstitutional.

I believe that those who em-
Aid of ploy workmen in this State
Employees would take hold of this and

employ only those who can
pass some one of the above examinations. It would
soon become known that those who repair watches
in this State can, if they desire, get a certificate
that will show their degree of competency. The
people would begin to demand of those who are
repairing watches to see their certificates. The
consequence would be that botches would be
forced out or forced to become competent. I
believe the repairing of watches in this country
by men who are dubs and butchers of the very
worst kind should be stopped in some way.

I would have a regular standing committee
of three who may or may not be members of this
association, but men whose competency is un-
questioned, appointed as examiners. An applicant
should be permitted to go before anyone of the
three for examination, or all three if he so de-
sires, and the certificates be issued by this as-

(Continued on page 405)
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SWANS CHAINS

Imported Manchester Velvet Roll—
Free with Simmons Twelve-Chain 4
Combination.

THIS is the best and the most popular special assortment of chains we have

ever put out.
All of the patterns are extra good sellers—as proved by the large number of

re-orders which the jobbers have received from the retail trade—every chain an

evidence of SiTa1110115 Supellotq.

The price of the Twelve-Chain Combination to retailers is
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The roll, for which there is no charge, is worth a dollar and a half, and, as every one of the

dozen chains can be retailed at $3.00 or more, it requires very little figuring to show that this is a

remarkably profitable proposition.

Order from your jobber ; if it should happen

that he can't supply this assortment, we will let

you know, on request, where you can obtain it.

R. F. SIMMONS COMPANY
MAIN OFFICE ATTLEBORO, MASS.AND WORKS
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February was an unusually quiet month in
Kansas City for the wholesale jewelers, but in
spite of this they declare that the fundamental
conditions are all right and that there is no
cause for uneasiness. The unsettled weather left
the country jewelers with large stocks of holiday
goods upon their hands and when the traveling
man appears they point to their crowded show
cases and shake their heads in the negative. It
will take the country jewelers several months to
dispose of their superfluous stocks and until they
do so they are not going to buy. The wholesale
houses expect business to be rather dull until
July or August. The retail houses in Kansas
City have not suffered on account of weather.
The local trade, which was all that could be ex-
pected at Christmas, and the large invoice sales
held during January and February, have kept
stocks down to normal. Both retail and whole-
sale houses report splendid diamond sales during
the month. Nearly all were bought by out-of-
town people, who came to attend the several con-
ventions held here lately. Small articles of
jewelry, cut glass, etc., are not selling readily,
while watches move slowly.

At the June convention in Kansas City of the
Missouri Association of Retail Jewelers it is
more than probable the Kansas State organization
will participate, making the convention an inter-
State affair. The Missouri Association of Optom-
etrists will meet with the jewelers. An effort
was made to induce the Kansas optometrists to
meet with the other organizations in June, but
the Kansas optometrists have declined, as the
State Examining Board meets in April in Topeka
and they prefer to meet at that time. The ex-
ecutive committees of the two Missouri allied
societies met at the Hotel Baltimore February
14th to complete plans for the next joint as-
sembly, to be held in Kansas City, June 20th, 21st
and 22d. The joint session will bring upwards
of 600 members to Kansas City at the June con-
vention.

Oscar W. Dryer has purchased the charter of
the Kansas City Horological School at 812 East
Twelfth Street. A. E. Pittenger, the former
owner, is seriously ill. Mr. Dryer has also pur-
chased the charter of the Kansas City Polytechnic
School and will conduct both schools at Eighth
and Walnut Streets.

William T. Johnson, of Windsor, Mo., was
in Kansas City last month attending the Middle
West shooting tournament.

Clyde Chapman, formerly with Porter &
Wiser, and MorriS Brown, formerly with the
Woodstock-Hoefer Watch and Jewelry Co., have
resigned and gone to Los Angeles, Cal.

Charles B. Hayden and Mrs. Hayden, of
Topeka, visited in Kansas City last month.

Mr. Sweet, of R. F. Simmons Co., Attleboro,
Mass., with his niece, en route to their home from
a trip around the world, visited friends in the
city the latter part of February.

R. L. Clark, representing the International
Silver Co , recently moved his headquarters from
Chicago to Kansas City.

A. Turner, a manufacturing jeweler of St.
Louis, is now in the employ of the Hassig Jewelry
Co.

Hugh Stoddard, formerly a student at the
Missman School of Engraving, is now employed
by the Meyer Jewelry Company.

W. H. Grace, a Jeweler of Everton, Mo., re-
cently moved to Springfield, Mo.

J. B. Morris, a jeweler of Perry, Mo., has
sold his business to C. E. Howerton, Mo.

Announcement is made of the birth of a
daughter to Mr. and Mrs. D. C. Burchett, of
Kirksville, Mo.

A. B. Coleman, of Boonville, Ark., has sold
his business to N. M. Helms. Mr. Helms will
conduct a jewelers' repair shop.
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F. W. Swearinger, of Topeka, and family are
spending several weeks on the California coast.

B. F. Marshall, of Argentine, Kans., has
opened a jewelry store at 122 East Ruby Avenue.

R. W. Vail, of Bonner Springs, Kans., has
discontinued business at that place and is looking
for a new location.

The Bellenson Jewelry Co., of Helena, Ark.,
recently filed articles of incorporation, with a
capital of $15,000.

Mr. and Mrs. Lester Wallace are receiving
felicitations on the birth of a daughter, to whom
they have given the name of Marie Louise. Mr.
Wallace is in charge of the silverware department
of the Edwards & Sloane Jewelry Co.

A. H. Clark, formerly with the C. B. Norton
Jewelry Company, has gone to St. Louis to ac-
cept a position. J. V. Robinson has taken Mr.
Clark's place.

Miss Marie Hagerty, of Porter & Wiser, has
returned from a two weeks' vacation in Dallas,
Texas.

R. R. Jalnke, of Ludwig, Texas, has sold his
jewelry stock to F. A. Hiese and gone to Gonzales
to open in business.

E. G. Martons, of Pocahontas, Iowa, has
sold out to J. W. Starr.

A petition in involuntary bankruptcy has been
filed against the Cone Jewelry Co., of Cedar
Kapids, Iowa. The liabilities are estimated at
$35,o0o, the assets at $20,000.

Wilbert Peterson, of Plainview, Texas, is
taking a course at the Missman School of En-
graving.

Arthur West, formerly engaged in the jewelry
business at Galena, Kans., is now in the real
estate business in Kansas City.

F. S. Simrall, who has been employed in the
house staff of D. B. Ward & Co., is now covering
Kansas and Missouri territory for the firm.

J. A. Miller, who was formerly a member of
the Western Wholesale Jewelry Co., at Wichita,
Kans., has sold his interest in that firm and is
now with his brother at Wellington, Kans.
- Clarence Fearl, who has been associated with
his father in the Fearl & Sons' jewelry store, at
Hutchinson, Kans., for the past eight years, has
gone to St. Louis, where he is traveling for the
Elliot Wholesale Jewelry Co.

The Ehlerman Bros. Co., of Sioux City, Iowa,
recently filed articles of incorporation, with an
authorized capital of $25,000. They will have five
men on the road covering western territory.

Amos Plank, of Hutchinson, Kans., recently
sold out his entire stock at auction. Mr. Plank
does not intend to go out of business, but. he
was tired of his old stock and wished to dispose
of it for a new and up-to-date line of goods.

A. G. Bevan, of Haviland, Kans., recently
sold half of his stock to his brother-in-law. The
firm name is Bevan & Carpenter.

B. C. Thomas, formerly with H. Ackerman,
of Marysville, Kans., has accepted a position with
Robert Stratford, of Beatrice, Nebr.

The Kansas City, Kans., police recently cap-
tured William J. Soper, who they believe is the
man who robbed the Jewelry stock of A. W.
Stewart, the night of January iith. The man
was arrested for a slight misdemeanor and would
have been discharged had he not offered a new
gold watch in payment of his fine. This aroused
suspicion and later the driver of the patrol wagon
found a pocketbook supposed to have been left
in the wagon by Soper. It contained several per-
sonal notes amounting to $1412.50 and a certificate
for ten shares in the First National Bank of Bos-
worth, all made out to A. W. Stewart. Besides
these papers the burglars took six gold watches,
thirty-two rings and $116 in cash. Through the
Bertillon system Soper has since been identified
as the man who served several years in the
Federal prison for robbing a postoffice.

The following were visitors at the wholesale
houses last month: M. H. Hill, Smith Center,
Kans.; C. H. Paxton, Paola, Kans.; C. F. Bay,
Raymond, Kans.; J. 0. Stopp, Paola, Kans.• 

' 
L. 0.

Kunze, Harrisonville, Mo.; Charles Bard, Sedalia,
Mo.; S. D. Wathen, Ordway, Colo.; Charles
Mauch, Marshall, Mo.; N. Jordan, Windsor, Mo.;
J. C. Schultz, Hays City, Kans.; J. A. A. Shelden,
Manhattan, Kans.. H. L. Raines, Maysville, Mo.;
E. L. Thurber, Warrensburg, Mo.; H. B. Ken-
nedy, Aurora, Mo. •, J. C. Haupt, Peabody, Kans.;
W. H. Haupt, Bartlesville, Okla.; Claude Wheeler,
Columbia, Mo.; C. C. Stevenson, Pittsburg, Kans.;

S. E. Read, Lebanon, Mo.; E. E. Arinel, Holton,
Mo.; J. W. Phillips, Chanute, Kans.; 0. M. At-
wood, Clifton, Kans.; L. S. Slocum, Corning,
Kans.; W. I. Smith, Stockton, Kans.; Sam Fried-
bergs, Topeka, Kans.; A. Wilson, Winfield, Kans.;
T. D. Beddow, Huntsville, Mo.; W. S. Noble,
Drexel, Mo.; Joseph Pizinger, Hoisington, Kans.;
C. J. Reil, Clinton, Mo.
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sociation and signed by its president and secre-
tary only on written notice from at least two
members, that said applicant has passed required
examination.

As I. M. Radabaugh, who has always been
one of the hardest workers for the association
and one of the most popular members, will soon
leave for Spokane, Wash., the members showed
their appreciation of his past services by pre-
senting him with a beautiful sterling silver loving
cup. Mr. Paegel, of Minneapolis, made the pre-
sentation speech in his usual eloquent manner,
assuring him that the good wishes of every mem-
ber of the association will accompany him to his
new home. Mr. Radabaugh, who was completely
surprised, responded with a nice speech of thanks.

In accordance with the recommendation of
the committee on the president's address, the
meetings of the association in the future will be
held annually instead of semi-annually. This was
the only recommendation acted on.

After discussing prices of repairing watches
and attempting to arrive at some fair uniform
price, it was finally decided to refer this to a
committee of three, who will report at the next
meeting.

The following officers were elected: Presi-
dent, Emil Geist, St. Paul; vice-president, C. A.
Sherdahl, Montevideo; Secretary, A. E. Paegel,
Minneapolis; treasurer, I. Reiner, Hutchinson;
directors, William Plackner, Benson; J. C.
Herdiliska, Princeton.

During the morning session it was reported
that Mrs. Archibald, wife of President Archibald,
was very ill, so it was decided by unanimous vote
to instruct the president to extend the sympathy
of the Minnesota Association to Mr. Archibald. •

The displays of various manufacturers
proved an important factor in making the conven-
tion a success and the gentlemen in charge were
pleased with their success and made it pleasant
for all their visitors.

The South Bend Watch Co. was represented
by H. C. Carpenter, sales manager, and E. W.
Nicre, Minnesota representative.

The Rockford Watch Co. display was in
charge of A. L. Sackett; sales manager ; J. M.
Rosenback, special agent, and Charles M. Hall,
Minnesota representative.

F. C. Bennett, vice-president of the Standard
Jewelry Case Co., Buffalo, N. Y., showed a nice
line of jewelry boxes, watch and jewelry trays.

B. H. Berson, formerly with the Niagara
Ring Co., displayed a nice line of rings for King,
Raichle & King, Buffalo, N. Y. Mr. Berson is a
clever young salesman and meets all with a smile.

The Twin City. jobbers conducted receptions
at their places of business.

The newly-elected president, Emil Geist, is
one of the pioneer business men of St. Paul. He
conducts one of the most up-to-date stores in
the city and is well qualified to lead.

Vice-President C. A. Sherdahl, of Monte-
video, Minn., is one of the "regulars" and can
always be depended upon when needed to advance
the interests of the association and will be of
great assistance to the president.

A. E. Paegel, the newly-elected secretary, has
already worked so hard and earnestly for the
association that it goes without saying that the
cares of that office are in good hands and that
the work will be the same high standard which
his predecessor maintained.

I. Reiner, the newly-elected treasurer, is one
of the old "standbys" of the association and con-
ducts a successful business in Hutchinson, Minn.
He is a thoroughly reliable man and the finances
of the association will surely be in good hands.
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The jewelry business has been
Business something of a surprise ever
Satisfactory since the first of the year.

Contrary to the usual rule fol-
lowing the holiday trade, when a general slump
is expected, business has continued quite active
and local dealers report that the volume of trade
has far exceeded their expectations. Of course,
there are a few who are not really optimistic, but
few complaints are heard and almost the universal
statement is "business is holding up surprisingly
well since the holidays; in fact much better than
I had anticipated." It is noticeable that the trade
is coming from the middle classes and that, as a
result, medium goods are in the strongest demand.
Diamond sales have been very satisfactory, but
the movement has been mostly of small and
medium-sized stones. That the wealthier class
are not afraid to spend their money at this time
is shown by the large amount of high-class wares
that are being handled.

The truth is that not only are
Improved jobs more plentiful this winter
Conditions but that money is seeking in-

vestment and the financial at-
mosphere has cleared up wonderfully during the
past few months. The jewelry trade, which is
one of the first to suffer from money stringency
and one of the last to recover from a panic,
is surely reflecting the better conditions. This
condition is not confined to Toledo alone, but
appears to be general through this section.
Traveling men are finding a much better market
for their wares among the country dealers and
wholesale and manufacturing concerns are very
busy for this season of the year. Repair work is
on in abundance and wherever a bench is found
there is business being done. Optical goods,
while not sharing in the better times to the same
extent, are moving in very good shape and few
complaints are heard as to conditions. Altogether
the condition is a most pleasing one, both as to
present status and future prospects.

All kinds of complications fol-
Absconding lowed the attempt of Capt.
Athlete Leopold McLaglen, the big

wrestler, who for some time
made his home in Toledo, to get away with jewelry
to the amount of $250, purchased from S. Sallan, a
Detroit jeweler. Two cub lions which the debtor
Ind sold to the city of Toledo for exhibition at
the Walbridge zoo, escaped attachment at the
hands of the jeweler when he discovered that they
had been paid for. Later the big fellow was
picked up on a warrant charging desertion of his
young wife as he was ascending the gang-plank
of a steamer at New York, bound for Liverpool.
It is said the charges will also include the claims
of Sallan, of whom he purchased diamonds to
the amount of $9oo, making a partial payment.

On March 2d J. J. Freeman and wife leave
for a three months' sojourn in the West. While
their headquarters will be at Los Angeles, they
will make a number of side trips, including San
Francisco, Salt Lake City and numerous other
points of interest. Mr. Freemen has been granted
a leave of absence for several months.

B. L. Weaver, a Dayton man, reported to the
Toledo police that he had lost a necktie, a dia-
mond stickpin, a gold watch, a twisted link
chain and a watch charm set with a diamond while
stopping in the city. He could give no informa-
tion as to his loss.

A recent letter from J. N. Isenberg, Toledo
jeweler, who for some time has been traveling in
Germany for his health, says that his physical
condition is rapidly improving. He will spend
most of the summer in foreign lands.

Thieves recently smashed in the window of
the Seidensticker jewelry store at Hamilton, Ohio,
and escaped with a number of valuable watches.

The finds in the refuse beater room of the
Auglaize box board plant, at St. Marys, Ohio,
have been exceptionally rich recently. Diamonds,
pearls, gold ornaments and money are found daily.
A valuable jeweled stickpin, a breast pin set with
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five diamonds and six pearls, and several five-
dollar gold pieces have recently been recovered.
The plant handles several carloads daily of scrap
paper, cleaned from office buildings in large cities.

The shooting of Arthur Down-
Famous big in the Bull Dog saloon in
Diamond Thief Toledo recently, by George

Seymour, ended the career of
one of the most daring diamond thieves of modern
times. A personal grudge existed between the
two men and when they met Downing fired a
revolver loaded with capsicum or cayenne pepper
at Seymour, who in turn sent two bullets through
his enemy. Seymour is now in jail awaiting trial
on the charge of murder. Downing was well
known by the police of both hemispheres as a
daring and expert diamond thief, and one whose
cunning and ingenuity and success as a crook who
went after only big game gained for him an
international reputation. He was never convicted
of a crime and his picture was in no rogues' gal-
lery. He was born and reared in Toledo and
when but a mere boy began his career as a
pickpocket, among which class he soon became a
recognized leader. In spite of his daring he was
so cautious that in all of his operations he was
arrested but twice here—once on a charge of
suspicion and once for disturbance, in both cases
discharge following. Later he extended his opera-
tions to several large eastern cities and seaside
resorts. His followers were said to constitute a
small army, which conducted its depredations in
every part of the country.

During his later years he rarely took an active
part in the actual robbery, but confined his at-
tention to spotting victims and luring them to
his associates, who did the business. For the
past eight or ten years he has spent much time
in Europe. He was a splendid dresser and a
man of clever manners and appearance, able to
discuss any subject with intelligence and interest.
He lived in fashionable hotels and posed as a
rich American tourist. During the last few years
of his life he and his immediate confederates dealt
in nothing but diamonds, advancing the unique
philosophy that persons who could afford to wear
diamonds could afford to lose them,

One of the richest hauls charged to him and
one which demonstrates his careful execution
was committed a couple of years ago, when he and
three pals followed a diamond salesman for
four months before securing possession of his
case, containing more than $60,000 worth of
precious stones. From London they trailed him
to Paris, through numerous cities of Germany
and back to Paris, where they finally succeeded
in switching his valise for an exact duplicate
which Downing had had made for the purpose.

R. S. Freeman and N. E. Hascall, of the
J. J. Freeman Company, who are enjoying a trip
to New York and other eastern points, will return
some time the latter part of the month.

A neat swindle was recently perpetrated on
Sam Ruben, a Toledo tailor, which cost him $600
and two watches, valued at $65. A Russian Jew,
representing himself to be a jeweler looking for
a location, dropped into Ruben's shop. A short
time later another man dropped in with a hard
luck story and wanted to sell a watch to get
money to take him back to New York. The first
comer examined it carefully and pronounced it
worth $4. Number two then produced a pair of
diamond earrings, which were pronounced with
some surprise by the traveling jeweler to be
worth $450 apiece. The tailor was finally induced
to part with $600, his watch and his wife's watch.
Later examination revealed the fact that the
earrings were glass.

Washington (D. C.) Notes

John Hansen, proprietor of the firm of
Schmedtie Bros., has been drawn for jury duty
which will cover a period of two months. Al-
though as patriotic as the average citizen, this
incident is causing Mr. Hansen some inconven-
ience, as he was planning to take a business trip
to New York and Philadelphia at this time.

John S. Kidwell has opened an optical and
jewelry store at 1326 H Street, N. E.

Among the recent deaths reported is that of
Alfred Worch, for many years in the jewelry
business at 1921 Pennsylvania Avenue, N. W. Mr.
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Worch was a native of Germany and was born
in Pottsdam in 1847. He came to Washington at
the age of twelve and was a resident of the
capital from that time. He is survived by his
mother, his wife, four daughters and one son.
Two brothers and six grandchildren also survive
him. Mr. Worch was for many years a member
of the Knights of the Golden Eagle.

Julius Duehring, secretary of the Retail
Jewelers' Association of the District of Columbia,
had charge of several of the fancy dances which
made up part of the entertainment at the ball of
the Columbia Turn Verein, of which he and
several other jewelers are prominent members.
In case Mr. Duehring would care for some other
position he would, no doubt, make an excellent
dancing teacher.

A window display which is doing good work
as an advertisement is that of R. Harris & Co.,
Seventh Street, N. W. The window is dressed
in deft blue in the old Dutch style, with a wind-
:nil!, the paddles of which are covered with dia-
monds in various settings and when the paddles
revolve the diamonds flash and sparkle and causes
the sidewalk to be lined with admiring crowds.
In the center is a genuine Van Dyke painting
and the black velvet and walnut fixtures set out
the whole in bold relief.

Clinton R. Linfoot, by virtue of a deed of
trust, recently took over the stock and fixtures
of B. Turoff, Fourteenth and R Streets, N. W.

The sales of unredeemed pledges and fixtures
of F. Warren Johnson, who committed suicide a
short time ago, took place last month for the
benefit of his creditors.

The Retail Jewelers Association of the
District of Columbia -

The Retail Jewelers' Association of the Dis-
trict of Columbia held their regular monthly
meeting in the rooms of the Washington Chamber
of Commerce, Twelfth and F Streets, N. W., on
the isth inst. The meeting was presided over by
Vice-president Hutterly in the absence of the
president.

Besides the regular routine business, matters
pertaining to the general welfare of the associa-
tion and of its individual members were discussed.
A committee appointed at a previous meeting to
formulate a constitution and by-laws made their
returns and same were unanimously adopted as
best fitted to cover the requirements of the society.

Among the matters brought up was the pur-
chasing of graduation and class pins by various
school committees in the District of Columbia
from firms outside this city. It being considered
that, as the people of Washington, like those of
other cities, believe in the patronizing of home in-
dustries, and there being a number of jewelers
equipped or so connected as to be able to handle
such orders, some action should be taken to
eliminate, as far as possible, undue competition
and a protest to that effect is to be made through
the Chamber of Commerce and the Board of
Education. Certain firms, not taxpayers of the
District, have resorted to all sorts of measures
to obtain the business in question and were suc-
cessful in some cases, although it could not be
ascertained whether the promises made were kept.

By common consent of the members present,
it was decided to incorporate the society and
Treasurer Prince was appointed to further look
after the details in the matter. Messrs. Darr,
Peyser and Curtin were appointed as association
counsel, with whom Mr. Prince will consult and
who will, hereafter, take care of any legal matters
in which the association may be interested.

A committee was appointed to place an order
with the printers for stationery, application
blanks, etc.

After the usual complimentary remarks upon
the good work being done by the association as a
whole, the meeting was adjourned.

Those present were: A. 0. Hutterly, A. D.
Prince, J. H. Duehring, W. J. Kettler, G. D.
Parsons, M. H. Fearnow, J. R. Fearno, 0. H.
Childs, L. Baum, W. H. Oringe, J. Selinger, B.
Greenberg, J. Korman, A. D. Bestor and C. A.
Doubet.

Moseley Lathes are of great durability, as
well as accuracy. They are good for several
generations. Get the genuine.—Adv.
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IREED-BENNETT CO.
Watches, Jewelry, Diamonds

Tools, Material and Findings

Silverware, Cut Glass,

Clocks, Fancy Novelties
CATALOGUE SENT ON REQUEST.

Watches and Diamonds

Loose and Mounted Diamonds
Sent on Approval

Tools and Material, Jewelers'
Findings, Jewelry

Jewelers' Supplies, Jewelry
Optical Goods, Tools

and Material

Watches, Diamonds
Jewelry

Tools and Material

BENJ. F. SIMPSON CO., Minneapolis, Minn.
S. H. CLAUSIN & CO.
REED-BENNETT CO.
BIRKENHAUER-

THOMPSEN CO.
F. L. BOSWORTH CO.
LEWIS FINKELSTEIN St. Paul, Minn.
SISCHO & BEARD
VEHON & GOODMAN
ALBERT L HAMAN
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The past month has been about the same as
other midwinter months. There was a fair busi-
ness being transacted—at least enough to keep
the machine well oiled. Many of the larger con-
cerns that are incorporated have been busy taking
inventory preparatory to arranging matters to
meet the Government corporation tax on net
profits that is due March 1st. Due notices of this
tax have been sent out- by the local customs
officials to pay up or else suffer a fine.

It is the general opinion that the most im-
portant financial movement in this town for many
years was accomplished last month by referendum
vote by the adoption of an entirely new idea in
the treatment of corporate interests and their uses
of city highways. A nine-years' warfare against
the street railroad interests was brought to a
successful close by the adoption of a franchise
that provides for a carfare just large enough to
allow 6 per cent. to the stockholders on present-
day valuations and provide for improvements and
taxes, the initial fare to be three cents and the
transfer one cent extra. We are now to see Tom
Johnson's slogan put to a real test by practical
street railroad men. •

Otto Loehr, accompanied by Mrs. Loehr, de-
cided to give Florida the go-by this year and is
now in Mexico with the party that left here last
month on a special train to tour the southern
republic. The party carried a complete com-
missary.

The past two weeks there has been on exhi-
bition at the Cowell & Hubbard Co. one of the
finest private collections of genuine antiquities of
Assyrian and Egyptian civilization. The display
is owned by Signor Edgar Perera, a famous
traveler, scholar and Egyptologist. The collec-
tion contains many antiques that antedate the
Christian period fifteen centuries. Famous old
vases, scarabs of royal and divine classification,
Babylonian cylinders and many pieces of the
dynasties of Rameses II and Thotmes III are
also in this interesting collection. The display
will be shown in all the large cities of the Middle
West. The next display will be in Detroit the
first part of March.

The Scribner & Loehr Co. have just gone
through housecleaning and have redecorated their
large display rooms in a very pleasing manner.

William H. Kennon, the well-known traveler
over the Middle West for Sigler Bros. Co., was
recently given a pleasant surprise by his firm and
elected to the office of secretary of the company.
Mr. Kennon began his business life twenty years
ago as office boy and has gradually risen to his
present responsible position.

Burt Ramsay, jeweler in the Scoefield Build-
ing, was recently called to Clyde, Ohio, to attend
the funeral of his mother, who died very suddenly.

H. W. Burdick, of the Bowler & Burdick
Co., was one of the busiest men in town last
month, as he was one of the business men's com-
mittee that had the work of raising $5oo,000 for
the new Y. M. C. A. Building.

James Logan, jeweler on St. Clair Avenue,
was in New Orleans the first of the month to
attend the Mardi Gras festivities and to take a
well-earned vacation.

Miss Miller, daughter of jeweler H. Miller,
Lorain Avenue, has gone to Elizabeth, S. C., for
the balance of the winter. The South Atlantic
Coast is becoming very popular with our towns-
people as a winter resort.

The sudden death of Charles Smith, of Smith
Bros., Elyria, was a great shock to his many
friends in the trade. Mr. Smith had been in the
jewelry business for many years and was a man
mthuant ithya.d the confidence and esteem of his corn-

Joseph Schuster, the well-known local
jeweler, has gone to Mexico on a four weeks'
trip with a congenial party of friends.

F. H. Kramer, jeweler in the Y. M. C. A.
Building, is considerable of a real estate dealer
as a side issue to his jewelry business. He re-
cently took up a long lease on Prospect Avenue
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and in a few weeks had disposed of it to in-
vestors at a substantial increase.

Essey & Bernstein is the name of a new con-
cern that has opened up a shop in the Republic
Building; Mr. Bernstein was formerly with the
Jewelers' Manufacturing Co., 204 Superior Ave-
nue, and Mr. Essey comes from Chicago.

The financial affairs of Phil Cohen, jeweler
in the Scoefield Building, on Ninth Street, have
taken a new turn. Last month he made an offer
to settle with his creditors for about 20 cents
on the dollar. Now the stock has been moved
into a vacant store room, 426 Euclid Avenue,
next store to the Opera House, and an auction
is being held daily to dispose of the goods.

A. J. Miller, Massillon, has just purchased
a business building in his town and is remodeling
it for his own use as a jewelry store. Mr.
Miller was in this city last month placing orders
for new fixtures, which, when installed, will give
a strictly modern store to Massillon.

Walter Deuble, Canton, is another jeweler
to enter the circle of those who invest their sur-
plus in business blocks in their own towns. Mr.
Deuble recently acquired ownership of a building
in Canton.

S. Deutsch & Sons, jewelers and dealers in
novelties, filed a petition in bankruptcy recently.
Judge Ingersoll, of the Bankruptcy Court, ap-
pointed Irwin Loeser as receiver for the concern.
A schedule of its affairs shows liabilities of
$20,904 and assets of about St 1,000. The court
appointed P. A. Mequillet, L. Sands and B. Click
as appraisers, and they have just filed their report.

The following jewelers were in town last
month: Hale Bros., Cuyahoga Falls ; F. N. Prevey,
Akron; W. J. Higgins, Shelby; C. H. Dexheimer,
Bedford ; J. C. Joss, New Philadelphia; J. W.
Helfrick, Carrollton; A. R. Kimpton, Oberlin;
W. C. Fisher, Lorain ; Robert Miller, Lorain, and
J. F. Bommerschein, Three Rivers, Mich.
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NORTHWEST.

The jewelers throughout the Northwest re-
port business as being all that they can expect
at this time of the year and many are buying
heavier than usual in anticipation of the largest
spring trade they have ever had. The jobbers
are quite busy and many of the manufacturers
are working overtime to get the work out and
shipped back to the retailer with as little delay
as possible.

Special fares to the Twin City market are
being offered to merchants of the Northwest by
the Twin City Wholesalers' and Manufacturers'
Association. These fares, which are a fare and
one-half, are good on all roads from points in
Minnesota, Wisconsin, Michigan, Iowa, Nebraska,
South Dakota, North Dakota and Montana. The
dates for purchase of tickets under the arrange-
ment they have made, run from February 6th to
t8th, and March 1st to the 13th inclusive.

Kirchner & Renich, the enterprising manu-
facturing jewelers of Minneapolis, have re-
modeled their plant, increasing the capacity about
one-third and added individual motors for each
of the machines. They are justly proud of their
new shop, now one of the most modern plants
in the Northwest.

E. J. Siegrist, watchmaker and jeweler at
North Bend, Wash., has sold his stock to T. A.
Graham, of Tenino, Wash.

E. T. Johnson, of l3auclette, Minn., attended
the jewelers' convention in St. Paul, February toth.

A new jewelry manufacturing plant was re-
cently opened up at Billings, Mont., by A. Roberts.
Mr. Roberts has installed a complete outfit of
tools and machinery for manufacturing purposes
and has a very up-to-date shop.

Walter Luhrsen, of Red Lodge, Mont., was
married the last of January, taking his friends
by surprise, as he told no one of his intentions.

W. A. Lawhead, secretary of the firm of
J. B. Hudson & Son, Minneapolis, has returned

. home from a visit to French Lick Springs, Ind.

W. S. Davis, jeweler at Stewartville, Minn.,
is spending the winter in the South.

John Crandall has accepted a position with
Rentz Bros., Minneapolis, as watchmaker, suc-
ceeding Albert Hoover, who has been promoted
to the position of head watchmaker.

S. H. Clausin, of the firm of S. H. Clausin &
Co., Minneapolis, is making a trip through the
South, and will also visit Chicago, Cincinnati and
St. Louis. He will be gone about a month.

Emil Geist, one of St. Paul's leading jewelers,
was elected president of the Minnesota State
Retail Jewelers' Association at the convention held
February 9th and loth at the Ryan Hotel, St.
Paul. Mr. Geist is well worthy of the office he
now holds and will be found ready and willing to
do all in his power to help the association ac-
complish all of its highest aims. He is one of
the charter members of the association, which was
formed in 1894, by thirteen other members.

Cohen Bros., 412 Nicollet Avenue, Minne-
apolis, are enlarging their watch repairing depart-
ment preparatory to adding another watchmaker.

Morgan & Co., pawnbrokers, 167 East Seventh
Street, St. Paul, have sold their entire stock to
C. H. Conklin, 219 East Seventh Street, and have
discontinued business.

Martin Swedlund, of Swedlund Bros., Willis-
ton, N. Dak., was in the Twin Cities on business
during the past month.

C. L. Burnett, jeweler at Brainerd, Minn.,
was also one of the out-of-town retailers to visit
the Twin Cities.

Levine, Schweitzer & Co., 32t Washington
Avenue, South Minneapolis, announce a dissolu-
tion of partnership. David Levine will continue
the business as the Levine Loan and Jewelry Co.

John Clayton, who conducted a watch repair-
ing business at 9ot Rice Street, St. Paul, recently
committed suicide by shooting himself through
the head. He was 6o years of age and it is said
ill health had made him despondent. His property
holdings are valued at about $2000.

H. L. Waldron, of Staples, Minn., was a
visitor to the Twin Cities during the past month.

James Birawer, engraver and designer, for-
merly with E. Schmalz & Son, St. Paul, has taken
space with Louis G. Schroeder, t95 East Seventh
Street, St. Paul, where he will do work for the
trade.

J. L. Frank, of John Frank & Son, jewelers
at New Prague, Minn., has been in the Twin
Cities for about three weeks taking treatment
for inflammation of the nerves.

A. L. Mealey, of Delano, Minn., was one of
the out-of-town jewelers seen in the Twin Cities
calling on the trade during the past month.

. Axel E. Madsen, of Minneapolis, has just
returned from a trip to Chicago.

Louis G. Schroeder, manufacturing jeweler
at 195 East Seventh Street, St. Paul, is fast
coming to the front as a manufacturer and owing
to the growth of his business has added another
workman in the person of Douglas Curphy.

E. A. Moe, jeweler at Oaks, N. Dak., was
one of the out-of-town jewelers seen in the
Twin Cities during the past month attending to
business matters.

C. C. Johnson, head shipping clerk for Sischo
& Beard, St. Paul, was confined to his bed with
pleurisy for several days during the past month.

George R. Holmes, jeweler at St. Paul, is
again in the store after several weeks' absence,
caused by ill health.

Miss Fannie Ritt, of the jewelry department
of Sischo & Beard, St. Paul, is on the sick list.

Following are the names of some of the out-
of-town jewelers seen in the Twin Cities during
the past month : Martin Swedlund, of Williston,
N. Dak.; J. E. Kipp, Edgeley, N. Dak.; Peder
Gaalaas, Stillwater, Minn.; A. G. Scherf, Red
Wing, Minn.; M. 0. Loken, Petersburg, N. Dak.;
Mr. Block of Block & Co., Sandburn, Minn.;
Thomas 1‘;forris, of Crookston, Minn.; A. L.
Mealey, of Delano, Minn.. E. Cummings, of
Warroad, Minn.; N. S. Nelsen, of Hutchinson,
Minn.; C. A. Sherdahl, Montevideo, Minn.; I. M.
Radabaugh, of Hastings, Minn.; C. L. Burnett,
Brainerd, Minn.; Frank Walters, of Duluth,
Minn.; A. W. Sharping, of Arlington, Minn.;
Paul Freeman, Slayton, Minn.

The many thousands of more than satisfied
watchmakers are the best proof of the superiority
of the Moseley Lathes. Get the genuine.—Adv.
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1874 "S & C" Solid Gold Front Goods
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are backed by a guarantee

that every article is right

up to the highest mark

in quality. The letters

"S & C" stamped on every

article assures the buyer

that this guarantee will be

lived up to. We are the
originators of solid gold

front goods, having made

this class of goods for

over thirty-six years.

SMITH &

We desire to call the

attention of the trade

to our new 1910 line

which is now being

shown.

Ask your Jobber for

"S & C" Goods

Factory, Attie
CROSBY

boro, Mass.

1910

T
Beauty in Every Line

It simply compels purchase because
it has Character, Purity, Lustre.
You know at a glance that it's real

It scored again at Pittsburg, this
clean-cut design of 50 numbers.

Your name on a postal will place you
on our mailing list for sheets illus-
trating new patterns. Write now
and you will be right glad.

Ube X. X. NffLAND CO.
211 MiEler 5tirect 3 Meniderca, Conn.

THE COMB HOUSE
Makers of High-Grade, Exclusive
and Artistic Combs, Barrettes and
Coronet Braid Pins, both plain and
mounted, in 14 K. and 10 K. gold,
sterling and gold filled, on Real
and Imitation Tortoise Shell.

REPAIR WORK
IN ALL ITS BRANCHES

Selection packages sent to

reliable Jewelers

The Wagner Comb Manufacturing Co.
41 Union Square (Hartford Building) NEW YORK
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DALLAS, TEXAS
LETTER
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W. C. Vickers, of Rosebud, has sold out his
lisiness and has gone to Wichita Falls, where
has entered the employ of A. S. Fonville, one

f the most successful jewelers in that vicinity.
The residence, photograph gallery and store

,f Claude Riley, Normangee, Texas, were totally
Iestroyed by a cyclone which devastated that
,chole section. Mr. and Mrs. Riley were in their
cesidence at the time of the storm, but aside
from some slight bruises, neither of them sus-
ained any serious injury.

Four silver watches and nine pairs of eye-
lasses which were stolen by a burglar from
Jrs. B. Franklin's jewelry store on Commerce
;treet, Dallas, were recovered by city detectives

I an East Dallas pawnshop. The burglars have
,)t been apprehended.

George W. Phillips, Many, La., was visited
y a fire which, however, did not damage his

,tock to any considerable extent. The one for-
ornate feature concerning this fire was that it
induced Mr. Phillips to immediately, upon repairs
being made to his store, take out all insurance
t hat is possible for him to carry.

J. L. Woods, formerly of Poolville, has re-
moved to Bridgeport, Texas, where he has opened
a small stock of jewelry.

A. L. Lister, who has been engaged as watch-
maker for J. W. Self, Tulia, has severed his con-
nection with this gentleman and is going to
embark in business for himself at Floyd.

F. A. Heise, who has been manager of R. P.
Jahnke, Luling, has purchased this stock and has
added greatly to it. Mr. Heise, being German, has
created a very favorable impression with the
many German settlers in that section.

J. L. Reeves has just assumed his duties as
watchmaker with 0. M. Curtis at Denton.

A. Burton, who has been connected with
0. M. Curtis, of Denton, for the past year, has
severed his connections with this gentleman and
has removed to Merkel, where he is engaging in
watchmaking and general repair work.

Porter E. Matthews, who was formerly em-
ployed by the Crawford Jewelry Co., of Temple,
has accepted a position as watchmaker and en-
graver with Caswell & Smith, Austin.

Otto Longino, who has been connected with
P. G. Secrist, Bay City, has opened a store at
San Angelo.

K. E. Clark, formerly watchmaker for Robert
C. Glover, Dallas, is now in the employ of C. L.
\Torsworthy in his trade shop.

G. E. Cromer, Fort Worth, was in Dallas
making extensive purchases looking to the in-
'rease of the Cromer Bros.' Fort Worth stock.

W. J. McCray, Denton, has just purchased a
lew Studebaker five-passenger auto. He left
Dallas the day it was purchased at 4 o'clock,
.trriving at Denton, going by way of Fort Worth,
a distance of 67 miles, at five minutes past 6.

C. E. Linton, who was formerly watchmaker
for the H. H. Hawley Co., is now connected with
W. Bounds in the same capacity.
C. S. Lamb was in Dallas during the past

week purchasing an outfit and stock of material
for the purpose of opening a watchmaker's repair
shop at Mart. •

H. H. Hawley, President of the H. T-I.
Hawley Co., made a trip to Dennison recently in
the interest of the business.

M. Krulewich, Galveston, has just closed an
auction sale. Mr. Krulewich succeeded in getting
rid of a large quantity of his old stock.

J. E. Jones, who was the principal owner of
the Rodgers Jewelry Co., Rodgers, Texas, has
sold out his interests and this business has been
Hosed up.

M. W. Walker, Waxahachie, after having
Passed through a very successful holiday season,
was in Dallas the past month satisfying all his
indebtedness to creditors in this city.

J. T. Camp, Comanche, Okla., was in Dallas
recently purchasing Isis stock of jewelry, with
which he is going to make his start along this line
in connection with his already established watch-
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making business. Mr. Camp is the only jeweler
in Comanche at this time and, therefore, looks
to an excellent business future.

The Charles G. Lord Optical Co. has been
incorporated at Fort Worth with a capital stock
of $15,000. The incorporators are Charles G.
Lord, G. A. Tomlinson and George T. McVey.

Lawrence Sommers, who has been engaged
with his father, W. F. Sommers, in the jewelry
business on Akard Street, in Dallas, has been
taken into the firm by his father. This firm re-
moved to a more advantageous locality on Ervay
Street, opposite the Postoffice, where they have
greatly enlarged their stock and are doing a
much greater business even than anticipated.

We are pleased to inform the many customers
and fellow tradesmen of the Dallas Optical Co.
that this firm'has removed from its old stand on
the second floor on Main Street to a much larger
and beautiful shop on Murphy Street, opposite the
Southland Hotel. This, to-day, is one of the
most up-to-date and beautiful shops in the country.

S. H. Babb, Bronte, has sold out his stock
in its entirety and has accepted a position with
the Beck Jewelry Co. at Beaumont. He assumed
his duties as head watchmaker with this firm on
January isth. •

Fred Lawrence, watchmaker and salesman
for M. W. Walker, Waxahachie, was in Dallas
the past month making inquiries for a desirable
location where he could open an up-to-date
jewelry store for himself. Provided this gentle-
man secures a favorable location we wish him
well, as he has the ability to take care of what-
ever business may fall in his line.

The H. H. Hawley Co. has purchased the
Texas Jewelry Supply Co.'s stock, Fort Worth, at
public auction, the latter-mentioned company
having failed some time since and the stock being
sold in bulk to the H. H. Hawley Co. by referee
in bankruptcy. This stock has been moved to
Dallas by the purchasing company.

j. P. Morgan, who was formerly connected
with Mr. Hawley under the name of the Morgan-
Hawley Co., Dallas, has embarked in the material
business as jobber.

J. W. Truelove, of Memphis, has been forced
into bankruptcy, a proposition being made that
the creditors accept 50 cents on the dollar in
settlement of their claims. This stock has been
carried in the name of Mrs. E. L. Truelove. Just
what Mr. Truelove's total indebtedness is we
have been unable to ascertain just at this time.

F. L. Schuster, Texarkana, Ark., was visited
1)3r a burglar on February 4th. Louie, his son,
having occasion to pass the store about is . Nt.,
noticed a faint light in the rear of the store.
Quietly entering by the front door he discovered
a burglar with a bag about to leave through the
rear door, which was wide open. Upon finding
that he was discovered the burglar dropped the
bag and skipped. Investigation proved that there
was about $5oo worth of jewelry in the bag. The
large safe door was found to be open, although
Mr. Schuster is positive in his declaration that it
was securely fastened before Ise left his place
of business earlier in the evening.

Frank Yantis, Sulphur Springs, was in town
during the past month.

Taylor Bros.
' 

Nevada, have just been making
some heavy purchases in the jewelry line to re-
plenish their depleted stock, having a very suc-
cessful holiday business.

The Moore-De Grazier Co., wholesale
jewelers, Dallas, who have been located in the
Praetorian Building, have leased the whole second
floor of the same building and expect to move
into their new quarters about April 1st. The
commodious offices and salesrooms will be among
the finest in the United States. Their stock of
goods is to be trebled and their working force
to be more than doubled. This firm is just about
one year old and has been gradually increasing
in numbers the many friends made while they
have been connected with the jewelry trade in
Texas.

S. H. Abbott, McKinney, was in town re-
cently making purchases.

Hugh Campbell and Miss Nellie Burch, both
of Kansas City, Mo. were married December 27th.
Mr. Campbell is ;he Dallas manager for the
Merry Optical Co., where he has been since this
firm opened its offices here, which was one year
ago, and intends to locate permanently in this city.
Mr. Campbell has filled every position from office
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boy to manager and is still going up. We offer
him our congratulations.

M. Albert, who has been employed by Linz
Bros. as manufacturing jeweler, has severed his
connections with this firm and has returned to
Chicago, whence he came, and is going to re-enter
the employ of the Juergens & Andersen Co.

J. W. Owsley, Chickasha, Okla., has been in
town recently making purchases for his store in
the territory.

Master J. J. Doehring, son of P. C. Doehring,
row Congress Avenue, Houston, died after a very
severe illness. On Friday evening the young man
scratched the back of his hand very slightly ; on
the following Sunday he died of lockjaw.

R. Beskow, President of the R. Beskow Op-
tical Co., of Dallas, succumbed to an attack of
pneumonia after but a few days' illness. Mr.
Beskow came to Dallas five years ago and
launched into the optical business in this city
amidst the sternest competition and hewed a path
for himself that was noticeable and felt by all his
competitors. A more earnest, conscientious, hard-
working business man would be hard to find. His
energy seemed never to lag and when it was a
matter of business this gentleman was always
there. He was not only respected by his business
associates, but by his many friends and acquain-
tances for his many manly traits. The optical
trade in this whole section mourn the loss of Mr.
Beskow. The local optical society, as well as the
State optical organization, adopted resolutions
which were published in the dailies and engrossed
on their minutes and a copy sent to the widow.

J. A. Cornelius, Hastings, Okla., known to the
trade throughout Oklahoma, became embroiled
in an altercation in front of a barber shop in
Hastings late one evening and was shot and killed.
Mr. Cornelius had been located in Hastings and
had had a watchmaker's shop there for some
time previous.

J. S. Johnson, formerly of Towle & Johnson,
Snyder, has assumed full control of the business,
moving his stock to Snyder, where he is per-
manently located. H. G. Towle, of the above-
named firm, is conducting a business in Snyder.

Virgie C. Pipes, of Shreveport, has been
forced into bankruptcy by his creditors.

C. C. McBurnett, formerly of McBurnett &
Yates, Lampasas, has purchased the stock of W. E.
Heald, as well as the stock of Yates, formerly his
partner, increasing his stock and size of his store.

W. E. Heald, who sold his business to C C.
McBurnett, has repurchased a stock of goods and
is again establishing himself at Lampasas, finding
it impossible to separate himself from his chosen
vocation.

Ed Moreland, who was head watchmaker for
Caswell & Smith, Austin, died after a very brief
illness and his death has been mourned by his
many acquaintances and friends.

I. E. Bachelor, Lueders ; C. M. Clark, of
Ennis, and G. C. Newton, of Waxahachie, were
recent visitors to Dallas, making purchases to
replenish after the holiday business.

Charles Hay, whom we last recorded in the
employ of the Hartwell Jewelry Co., Oklahoma
City, Okla., is now employed by Joseph Samuels,
Dallas, Texas.

W. H. Rutherford, of Wolfe City, has re-
moved to Como.

J. B. Davis, who was formerly at Albany, has
become connected with T. C. Allen, Brady, as
watchmaker.

Mrs. J. N. Allen, who for some time was
employed by the G. A. Bahn Optical Co , Austin,
and later with the A. H. Richards Co., El Paso,
has returned to the Bahn Optical Co.'s employ.
Mrs. Allen is recognized as being one of the most
competent jewelry engravers in the State of
Texas and it was with considerable satisfaction
that the above-named firm secured her return.

E. G. Buerger, formerly head watchmaker for
H. H. Hawley Co., Dallas, is now connected with
the A. A. Everts Co. in the same capacity.

Wilbert Peterson, of Plainview, suffered loss
by fire, partly covered by insurance..

Locker-Andrews Jewelry and Optical Co.
succeeded to the business of B. W. Lockner,
Guthrie, Okla.

C. F. Lueddke, Elgin, has removed to Dallas,
locating on Exposition Avenue, where he has
opened a watchmaker's repair shop.

(Continued on page 413)
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GO TO DOVER THE MAN WITH IDEAS
The Originator of the Gold Inlaid Comb

Gold Inlaid
Combs

Barrettes
Coronet Pins
Hat Pins

Etc.
A distinctive line of
RINGS, SCARF PINS

RIBBON
and

METAL FOBS

TWO-THIRDS SIZE

THE

DOVER
HANDY
PIN

The Pin with the

perfect hack stop and

live spring.

710 EDDY ST. PROVIDENCE R. I.GEO. W. DOVER JEWELRY CO. GEO. W. DOVER, Sole Proprietor
 JOBBING TRADE ONLY 

Souvenir Fobs
Brooches and Hat Pins

HE illustration is but one ef
many of the Souvenir Fobs
we are making up for retail
jewelers throughout the

country. CHistoric Spots in your
town, Churches, Municipal Build-
ings, Points e Interest. 111u411 these,
and many more, we reproduce to your
special order.

PROFITS LARGE—COST SMALL
WRITE for SAMPLE and ESTIMATES

Full Line of CLOISONNE ENAMEL
JEWELRY on hand at the right prices.
OVIakers of Souvenir Hat Pins, Brooches

Cuff Links and Stick Pins

F. A. Herman Company Manufacturing Jewelers 

Melrose Highlands : Massachusetts

Artistic Hand-Made Banquet Rings
SILVER, WITH GOLD ORNAMENTATION

REAL STONES OF ALL KINDS

I KKO MATSUMOTO, Manufacturing Jeweler
Room 316 American Central Life Building, INDIANAPOLIS, IND.

Makers of the
Famous Blue Ribbon
Auto Cream, Brass
and Metal Polish

The 20th Century Silver Polish

BLUE RIBBON 

SILVER POLISH in CREAM

Highest Quality and Efficiency
Contains No Acids or Injurious Agents

Made expressly for use on finest Gold, Silver-
ware, Cut Glass, etc.

Remarkable for Quick Action—Rich and Bril-
liant Lustre—Lasting Finish.

Also invaluable for Cleaning and Polishing Mir-
rors, Windows, Marble, Porcelain, Nickel, Tin, etc.

Most Convenient and Attractive Package.
Essential or High-class Trade.
Inquire of your Jobber or write us direct for sample.

International Metal Polish Co. Also Everything in the
Silver and Metal

INDIANAPOLIS, IND. Polish Lino

larch, mr0 T H lE

Indianapolis was the Mecca for Hoosier
owelers and opticians last month, when the State
.:etail Jewelers' Association and the State Optical
,ciety held their annual conventions. The at-
iidance at both conventions was unusually large

tnd was considered a good indication that the
,rade outlook is full of promise. If there were
my pessimists present they kept very quiet, for
not one word of discouragement was heard at
either convention.

Plans are being pushed for the organization
of a manufacturers' and jobbers' association, the
purpose of which will be to devise plans for
bringing to Indianapolis trade that now goes to
other cities. Both the Commercial Club and the
Board of Trade are interested in the movement.
The jewelry manufacturers and jobbers will, of
course, take an active part in the organization.

March will witness a change in the location
of several retail jewelry firms. Work is being
pushed on the building leased by Carl L. Rost,
a few doors north of his present location on
North Illinois Street. Gray, Gribben & Gray and
Ernest Newlin were forced to leave their quarters
'Ii the old Y. M. C. A. Building, which is to be
torn down. Gray, Gribben & Gray have leased
the room at the point where Indiana Avenue runs
into Illinois and Ohio Streets, a busy and promi-
nent point. Ernest Newlin has leased a room
admirably suited to a jewelry store, at 215 North
Illinois Street. Illinois Street is rapidly growing
into a busy retail business street and these jewelers
are to be congratulated upon having secured
leases before rents take another leap upwards.
In the past six months rents on the first three
blocks north of Washington Street almost doubled.

Charles B. Dyer visited Chicago last month
on business in connection with his Arts and Crafts
Shop on Massachusetts Avenue. The Dyer shop
made the design and was awarded the contract
to furnish the June 1910 class pins for the In-
dianapolis Manual Training High School.

Joseph E. Kernel, of the manufacturing firm
)f Davis & Kernel, is making a three months'
western tour. He will visit Denver, Colorado
Springs and southern California in hope of re-
gaining his health.

The International Metal Polish Company, 2142
North Capitol Avenue, manufacturers of Blue
Ribbon Silver Polish Cream, are in fine shape to
ifleet the increasing demands of the jewelry
trade. Their silver cream and silver polish are
well known to the jewelers and are now being put
up in attractive and convenient-shaped jars that
appeal to the consumer. The company also has
a big demand for Blue Ribbon Metal Polish,
which is used by automobile dealers and owners.

J. E. Reagan, manager of the Baldwin-Miller
Company, attended the banquet given by the
Chicago Jewelers' Association as a guest of the
Waltham Watch Company. He reported a most
enjoyable time and says that the Chicago jobbers
:Ire royal entertainers.

To Kalon (The Beautiful) is the name of a
very attractive new craftsman shop that was
opened in the Board of Trade Building a short
time before Christmas. The shop is conducted by
two young women who carry a beautiful assort-
ment of hand-wrought jewelry, cameo brooch
pins, silver, pewter and china art wares.

The F. & M. Jewelry Company, which began
business the first of the year, report a very good
return from their traveling men who have been
on the road since the middle of January. Their
manager says: "1910 looks like a big year for us."

Window smashers are still at work in the
city. Last month the Buffalo Loan Company, 242
Massachusetts Avenue, lost four rings, one of
them a diamond, when some thief smashed their
show window with a brick wrapped up in a
handkerchief. About a week later the large
Plate glass window in Andrew J. Streng's jewelry
store, at 505 Massachusetts Avenue, was smashed
when a number of rings and other articles on
display were stolen. The theft was discovered
by a policeman who was passing about 3 o'clock
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in the morning. A careful search about the store
was made for the missile used by the thief, but
nothing could be found. The glass was about
TO x 12 feet square and a hole almost two feet
in diameter was made by the thief. The interior
of the display window was covered with broken
glass.

John A. Dyer, engraver and copper plate
expert, is taking a course of study in etching on
steel from a noted engraver in Chicago. Mr.
Dyer conducts an engraving establishment in con-
nection with the Dyer Arts and Crafts Shop, on
Massachusetts Avenue.

Edward G. Gardner, manufacturing jeweler
in the Cordova Block, reports a very good busi-
ness since the first of the year on special order
work and fancy engraved and carved dinner rings.

F. C. Bonnet has removed his retail jewelry
store and manufacturing shop from 50 Virginia
Avenue to 228 North Illinois Street, where he
has an attractive store and a well-equipped work-
shop. Less than four years ago Fritz Bonnet
came to Indianapolis from his home in Pforzheim,
Germany. He was first employed as an expert
jeweler by Fogas Brothers on Massachusetts
Avenue, but soon went into business for himself.
Outgrowing those quarters Mr. Bonnet moved
into his present location January 27th. He in-
vited the public to an opening that was largely
attended and every visitor was presented with a
rose. The window and store were filled with
potted plants, the gift of friends and well-wishers.

J. C. Walk & Son completed their semi-an-
nual watch inspection for the Pennsylvania Rail-
road Company the last of January. They have
held this inspectorship for twenty-two years.

George W. Dick, gold and silver plater, on
Virginia Avenue, recently finished several large
orders for replating. One of them was the silver-
plating of all the large headlight reflectors used
by the Lake Erie and Big Four railroads at this
point. Another nice job was the gold-plating on
a number of Indianapolis makes of automobiles
that were sent to the New York and Chicago auto
shows. Mr. Dick has been replating all the
silver fixtures in several of the Indianapolis large
department stores.

E. M. Craft, of A. P. Craft Company, made
a business trip to Chicago last month, booking
some fine orders on emblem goods. The Craft
line of emblem rings grows more popular daily.

B. Maier, of Edinburg, Ind., is offering his
long-established jewelry business for sale. Ill
health and the necessity for taking a complete
rest have forced him to take that alternative.

George F. Beach, of Valparaiso, and C. M.
Jenkins, of Richmond, two well-known Indiana
retail jewelers, attended the Chicago jewelers'
banquet, given in January.

J. M. Boner, of Evansville, Ind., will soon
occupy a fine new store in a large and modern
building that is nearing completion. The room
is being finished to suit the requirements of the
Boner Jewelry Company. Handsome fixtures and
furniture have been ordered.

J. P. Moore, formerly at Clinton, Ind., is
now doing watch work for J. B. Dennis, at
Williamsport, Ind.

A. S. Orr, of Greenfield, Ind., was seriously
injured February 8th in alighting from a midnight
interurban car from Indianapolis. Mr. Orr
stepped off backwards while the car was still
in motion and was rendered unconscious for more
than two hours after the fall. He had been at-
tending the State Jewelers' Convention at In-
dianapolis.

W. Q. Davis, watchmaker with W. E. Hart,
at Scottsburg, Ind., visited this market recently.

J. H. B. Ness has opened a jewelry store and
repair business at North Indianapolis.

Lynn Smith, formerly in the jewelry business
at Newcastle, Ind., but for the greater part of the
past twelve years a Klondike miner, has been
spending the winter with his mother in the old
Newcastle home. Smith has the distinction of
being elected the first mayor of Chena, a mining
camp about eight miles from Fairbanks. By
March 1st Smith expects to once more answer the
"call of the wild" and resume his search for
wealth in Alaska. He hasn't "struck it rich";
says he. doesn't expect to, but hopes to get rich
only through persistent, hard work.

I. Grohs, of the I. Grohs Jewelry Company,
spent last month in St. Louis, where he opened
a sample room, showing his full spring stock.

William Beatty, a well-known jeweler of
West Lebanon, Ind., passed through Indianapolis
February 7th on his way to Florida, where he will
spend the remainder of the winter.

This story conies from the town of Iona,
Ind.: Newton Wallet], a barber, put on a pair of
far-sighted spectacles instead of his own near-
sighted glasses and before he realized his mistake
he had cut off a large slice of his customer's ear.
The customer was seated in the chair and the
barber was stropping his razor preparatory to
beginning work when the accident occurred.
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Jack Marler, who was formerly employed by
J. H. Greer, Fort Worth, and later by the Texas
Jewelers' Supply Co., then opening a shop for
himself as a watchmaker, has returned to the
employ of Mr. Greer.

Arthur Cramer, of Miles, was adjudicated a
bankrupt in the bankrupt court on the twenty-
seventh day of January. This came as something
of a surprise to the general' trade, as it was un-
derstood that Mr. Cramer was in a very secure
position.

A new firm which has lately opened in Dallas
and is having the co-operation of the jewelry
trade is the Funke Engraving Co., Frank Funke
being principal owner. This gentleman is the
son of Mr. Funke, in Chicago, one of the most
prominent engravers in that city, and his rigid
instruction at the hands of his father, who was
a most thorough instructor, has served him well
in his new venture. We bespeak a very bright
future for this young gentleman.

Clifford Linton, of Dallas, after a very ro-
mantic engagement, was married to Miss Emma
Reece, a prominent society lady of Dallas, on
New Year's Eve. This seemed to have been a
love-at-first-sight engagement. Mr. Linton was
formerly engaged in trade repair work in San
Francisco and was there when the earthquake
visited that city a few years ago. He lost every-
thing in that holocaust. He is planning to return
to the Coast to re-establish himself in trade work.

C. C. McBurnett, of San Angelo, was married
December 28th, an agreeable surprise to his many
friends.

H. H. Hawley, jeweler, of Stamford, was in
town last month taking a rest from his hard work
during the holidays.

One of the most magnificent jewelry stores to
be found anywhere south of the Mason and Dixon
line was recently opened at the corner of Main
and Murphy Streets, Dallas, directly opposite the
beautiful Hotel Southland, by the A. A. Everts
Co. This change was the third one made in ten
years, each time to a much larger home. Being
on a corner it was only natural that a more mag-
nificent display could be made than in the former
localities. The new store is 40 x 8o feet, with
14-foot ceilings, the latter being paneled in heavy
mosaic design. The center columns are what is
termed cagliolo; that is, imitation turquoise
matrix. The floor is in white tile, with blue lines.
Massive mahogany wall cases line the two sides,
while the numerous very heavy floor cases afford
abimdant display space for the fine grade of
jewelry carried by this firm. Very extensive pur-
chases were made, increasing the stock on hand
to $roo,000, this being particularly along the lines
of diamonds and high-class jewelry. The work-
ing force has been almost doubled. This store
caters to high-class trade only, and to show that
their efforts along this line have been very suc-
cessful it is only necessary for us to state that
the A. A. Everts Co. started from a very bumble
beginning. The jewelry manufacturing depart-
ment has had an increased space accorded it, the
force in that department having also been in-
creased. The prevention against burglaries is a
very unique one, the system that is used being
the one now adopted by the largest jewelers
in the world. Dallas is proud of this new store
which is an impressive evidence of the progress
of the city in this important line of business.

If in doubt, get a Moseley Lathe, and you will
be more than satisfied. Get the genuine.—Adv.
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"A Story of Facts"
Ten years ago we were We have done it every " These are fads." It is

the pioneers and began to day in the last ten years not by chance or luck why
guarantee the sets to stay in. • and "have made good." we are styled "The most
We have guaranteed the " These are facts." successful Ring House in
sets every day in the last Ten years ago we were the country "; it is because
ten years and "have made the pioneers of exchanging "we always make good."
good." " These are facts." any of our rings for any Our men are now out in
Ten years ago we were the other style in our line, their respective territories;

pioneers and began to enlarge and have done it every day it will pay you to look at
or reduce the size of any of in the last ten years and their lines before placing
our rings free of charge. "have made good." your order elsewhere.

Queen City Ring Mfg. Co., Buffalo, N. Y.
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Save Time anD Money, Also gain customers, by carryingin your charm stock a few of our
INTERCHANGEABLE CHARMS and a selection of trimmings. 1This combination
will work wonders for you in quick sales.

Chicago Office
131 Wabash Ave.

IRONS CI RUSSELL CO.
Manufacturers of Emblems

THREE COMPLETE STOCKS

Main Office an Factory, 95 Chestnut St., Providence, R. I.

New York Office
11 Maiden Lane

The jobbers report that practically all their
salesmen are now on the road, and that business
is fairly good, with indications that it will im-
prove gradually from now on. The local retail
trade is normal for the season, and it is believed
that conditions favor an increasing betterment
right along.

W. H. Felchner, secretary of the Bauman-
Massa Jewelry Co., who has been indisposed
for some time, was entered as a patient at Mt.
St. Rose Hospital, South St. Louis, on Thursday,
February loth. His many friends are hoping for
a speedy recovery.

At the annual meeting of the stockholders
of the Mermod, Jaccard King Jewelry Co., held
on February 9, the following officers were re-
elected: Goodman King, president; Constant F.
Mathey, vice-president and treasurer; Richard 0.
Bolt, secretary. These, with Edward H. Mead
and A. C. Stewart, constitute the Board of
Directors. W. B. Lauman and E. J. Dorn, sales-
men for this concern, left on Thursday night,
February 8th, for Hot Springs, Ark., to locate at
the firm's branch during the rush season at that
resort. Joseph Fitzroy, Joseph Rogers and Arthur
C. Ledell are now making trips on the road for
this firm.

J. E. Riley, traveler for the Gutfreund-
Kemper Supply Company, left on the 20th for
a four weeks' trip through southern Illinois and
Indiana.

The voters of this State will be confronted
with the prohibition question in all probability
at the next State election which takes place in
November. The prohibitionists are perfecting
arrangements to bring this issue up, and while
it is opposed very strongly by the business element
of the State, it will prove a great contest. •

H. S. Aller, president of the Aller-Wilmes
Manufacturing Company, returned recently from
a business trip to Chicago and New York,

J. K. Venable, traveler for the Maschmeyer-
Richards Silver Company, has left on a trip
through Kansas and Nebraska. E. A. Schoenle,
traveler for the same concern, has left on a trip
through Texas, Arizona, New Mexico and Col-
orado.

C. L. Glines, a jeweler, of Harrison, Arkansas,
who came here to be operated on at St. Anthony's
Hospital, for appendicitis, spent about two weeks
at the hospital and has returned home, the opera-
tion being a success.

A. Maschmeyer, president of the Masch-
ineyer-Richards Silver Company, returned re-
cently from a two weeks' business trip to New
York and other points.

The Gerber-Buschman Cutlery & Silverware
Company, has increased its capital stock from
$5000 to $9000. The assets of the firm are given
at $13,721.13, and the liabilities as $7470.

Samuel Bamber, secretary of the Hess &
Culbertson Jewelry Company, was elected a
member of the Million Population Club, of this
city, at their recent annual meeting.

Samuel Kober, formerly of the Maritz &
Kober Jewelry Manufacturing Company, now
traveling through this territory for Jacob Strauss
& Sons, with headquarters here, is now on his

first trip for this concern. He states that the
firm will open a branch here later on.

A. J. Wipperman, a jeweler of Idaho Falls,
Idaho, was visiting friends here and buying
goods recently.

M. Strauss, the oldest jewelry salesman
here in point of sercie, having been with the L.
Bauman Jewelry Company for the past thirty
years, celebrated the 45th anniversary of his
wedding on February 16.

F. Dienstbier, now at 203 North Broadway,
has leased the store at 320 North Sixth Street
and expects to occupy it about March to or is.
The store is being handsomely remodeled and
made modern in every respect.

The National Clock and Electric Manufac-
turing Company have purchased a lot with 25
feet front at 2207 Pine Street.

The trade extends sympathy to C. S. Aehle,
of the Whelan, Aehle & Hutchinson Jewelry
Company, whose mother died on January 27. The
funeral took place at Booneville, Mo.

A. Kurtzeborn & Sons Jewelry Company have
vacated the store formerly occupied by them
at 310 North Sixth Street, and now are located
on the third floor of the Carleton Building.
They have not closed up their affairs yet. Louis
Kurtzeborn, of this firm, returned recently from
a business trip to New York.

W. E. Barker, vice-president of the F. W.
Hoyt Jewelry Company, was recently elected
president of the Missouri-Illinois Baseball Trol-
ley League. I. T. Fuller, traveler for this firm,
left on February 14th for a two months' trip
through northwest Missouri and Kansas.

Aronberg & Schubach, jewelers, at 20 North
Sixth Street, will open an optical department
on March I.

Ralph Loewenstein, of the R. Loewenstein
Jewelry Company, returned on February 16th
from a three weeks' trip through the South. M.
B. Loewenstein, of the same firm, is home from a
two weeks' trip through northeast Missouri.

J. J. Burke, president of the Brooks Optical
and Jewelry Company, returned recently from a
ten days' trip to Florida.

George J. Hess, president of the Hess & Cul-
bertson Jewelry Company, is expecting to make
a business trip to New York shortly.

Paul V. Kaesser, of Kaesser Bros., lost his
four-year-old daughter by death, on Saturday,
January 22.

The M. Bonn Jewelry Company, which re-
cently opened a new wholesale store here at
823 Washington Avenue, have placed two travel-
ing salesmen on the road and will add to this
force later on. Herman J. Cerf, vice-president
of the M. Bonn Company, of Pittsburg, and also
the M. Bonn Jewelry. Company, was a recent
visitor here.

E. J. Poursine, formerly with the Grainger-
Hannon Company, of Detroit, has accepted a posi-
tion with the F. W. Drosten Jewelry Company
here. He will have charge of their silver depart-
ment.

The Missouri Glass Company has taken a
lease on a $9o,000 building to be erected just
east of the corner of Eighteenth and Locust
Streets. The lease is for ten years and the
building will be completed about September r.

Z. B. Robbins, president of the Robbins Jew-
elry Company, this city, died at Llano, Texas, on
Monday, January 31, where he had gone in search
of health. The funeral took place here February
4, and was largely attended by the trade and
the floral offerings were very profuse.

L. A. Fassett, of Weiss & Fassett, returned
on February i8th from a seven weeks' trip to the
left on February 2d for a month's trip through
extensively.

W. E. Tower, of Tower & Long, returned
on January 31st from a four weeks' trip through
the Southwest. A. W. Long, of the same firm,
left on February 2d for a month's trip through
Arkansas and other States.

Josept Kahn, formerly a well-known jeweler,
died here Tuesday, January 25th. He was 74
years old and died of a complication of diseases.
His body was cremated.

The Clarke-Rogers Jewelry Company has
been incorporated with a capital stock of $5000,
fully paid, to do business in St. Louis. Incor-
porators: Arnold M. Zerweck, of East St. Louis,
Ill.; George E. Clarke, J. L. Rogers and H. W.
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Kellersman, I share each; Samuel Donnan, 46
shares. This firm, which will manufacture and
deal in jewelry, will remove from their present
quarters in the Missouri-Pacific Building to the
Houser Building at an early date.

The Sales Managers' Associaticn at their
monthly meeting, which took place Thursday
night, February 3d, approved the report of its
committee establishing a bureau of information
for its members, and the work was assigned to
Stephen Hart, the secretary. The bureau was
senting the 156 different lines of trade repre-
senting the I56 different line of trade repre-
sented in the association could furnish informa-
tion of benefit to merchants and wholesale men
alike.

0. J. Pfeffer, president of the St. Louis Clock
& Silverware Company, has just purchased 50
feet on Crittenden Street, one of our exclusive
residence sections, and will at once commence
the building of a fine home.

Local creditors of Roy R. Smithers, Cameron,
Missouri, were notified recently that he had
failed and his business had been placed in the
hands of a trustee for the benefit of creditors.
The liabilities are said to be about $7,500 and the
assets about $5000. It is possible that a basis of
settlement with the creditors will be arrived at.
Smithers has been in business in Cameron since
1901, in which year he succeeded his father. He
conducted one of the finest jewelry stores in that
section. He carried a stock worth between $4000
and $5000, and was thought to have a capital of
about $6o0o.

In a $300000 fire at Vicksburg, Miss., on
Saturday, February 12, the Gotthelf Jewelry
Company was a heavy loser. Loss and insurance
unknown.

The trustee of the Semple Clock Company,
in bankruptcy here, made his final report on
February 14, closing up the affairs of this firm.
They paid about 7% per cent. on the dollar in
settlement of the claims against them.

L. Lukkason, formerly watchmaker with
Vahlman & Jacobs, East St. Louis, has a similar
position with the Zerweck-Frech Jewelry Co.

Otto Buder, of 2118 South Broadway, has
been elected a member of the board of directors
of the South Broadway Merchants' and Manu-
facturers' Association.

Buyers in this market during the past month
were: T. H. Edwards, Clarksville, Missouri; C.
A. Whitney, Wichita, Kansas; Stanley McPherran
and wife, Greenfield, Illinois; Otto Rink, Car-
lyle, Illinois; 0 Miller, Flat River, Missouri;
A. S. Higbee and wife, Rood House, Illinois;
M. L. Clopton, Tupelo, Mississippi; C. L. De
Rousse, Waterloo, Illinois; William Mosby,
Newport, Arkansas; R. G. Rutherford, Mount
Vernon, Illinois; J. H. Booth, Alton, Illinois;
A. A. Hafner, Jr., De Soto, Missouri; H. W.
Bare, Albany, Missouri; William Westphal, St.
Charles, Missouri; George N. Moore, Marion,
Illinois; N. S. Weiler, Cape Girardeau, Missouri ;
B. H. Barnes, De Soto, Missouri; John Fink,
of Klein & Smith, Fort Smith, Arkansas; Roy
Goulding, Alton, Illinois; Mr. Wagner, of
Wagner & Williamson, Ava, Illinois; Henry
Haverkamp, Troy, Missouri; A. Kahn, with N.
P. Jenson, Marlissa, Illinois.

Clock Case Made of Bicycles
An ingenious Frenchman has constructed a

clock, the structural work of which is of bicycle
parts. It stands 52 feet high and the framework
is a huge bicycle wheel, around which are ar-
ranged twelve ordinary-sized wheels, fitted with
pneumatic tires. A rim within the large wheel
bears the figures for the hours, the figures them-
selves being constructed of crank rods. The
hands are made of bicycle frame tubing and
the minute strokes on the dial are small nickel-
plated pieces. The top of the clock is an ar-
rangement of twelve handle bars and the hours
and quarter hours are struck by bicycle bells.
The pendulum, also, is made of bicycle parts.

Time, tide and test have told the true tale
of the superiority of the Moseley Lathes. Get
the genuine.—Adv.



ABSOLUTELY GUARANTEED AGAINST BREAKAGE
MADE IN 14& 10K GOLD 14K PLATE STERLING SILVER

STERN BROS. & CO 33-43 Gold Street, NEW YORK
• 9 To avoid delay use local address, 33-43 Gold Street

Salesrooms and Offices of the Diamond Department : 68 Nassau Street, New York
Diamond Cutting Works ------ 142 West 14th Street, New York

BRANCH OFFICES : Chicago. 111., 103 State Street ; Amsterdam, Holland, 12 Tull:, Straat ;
London, Eng., Audrey House, Ely Place

Rings
Scarf Pins
Studs
Hat Pins
Screw Earrings
Bead Neck
Chains
Charms
Neck Chains
Vest Buttons
Collar Buttons
Fob Seals
Cameo Goods
Brooches
Fobs
Crosses
Baby Pins
Ring Mountings
Festoons
Emblem Goods
Pocket Knives
Lockets
Bracelets
Link Buttons
Veil Pins
Tie Clasps
Locket Rings
Barrettes
Cigar Cutters
Lapel Buttons
Rope Chains
Silver and Gold
Match Boxes

Gold and Silver
Cigarette Cases

Silver and Gold
Thimbles
Alberts
Class Rings

tz,

STERN BROS. & CO.
33-43 GOLD STREET - - NEW YORK

Makers of Gold Jewelry to the Jobbing Trade Exclusively
 POPULAR PRICES  

The Largest Line of Up-to-Date Novelties ever before shown by any manufacturer

417

1



ITy

REG1O'ERED
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Gold and Silver
Cigarette Cases

Silver and Gold
Thimbles
Alberts
Class Rings

STERN BROS. & CO.
3 3 -4 3 GOLD STREET - NEW YORK

Makers of Gold Jewelry to the Jobbing Trade Exclusively
 POPULAR PRICES  

The Largest Line of Up-to-Date Novelties ever before shown by any manufacturer
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Keystone Solid Gold Watch Cases

THERE are a few items, perhaps not more
than half a dozen, in the jeweler's stock by

  which his reliability is gauged by the public mind.
His standards in Solid Gold Watch Cases is one of them.

Reliability in a jewelry store is like reliability in a bank. It will
not stand apologies and explanations.

There are no halfway measures. In the public mind the jeweler
either is reliable---or he isn't.

Now, wherever he may decide to trade down --- don't let it be on one of
those significant items by which people judge him.

During the past dozen years there have developed so many " soft spots " in
the watch case trade that the consumer is not taking any chances.

There is one make of Solid Gold Watch Case that he knows---that every
man knows. You don't have to swear out a certificate of character when you sell
a Keystone Solid Gold Watch Case. Its standards are a matter of common know-
ledge --- its rigid assay, its construction, its finish and the beauty of its three
thousand patterns.

You can get Keystone Solid Gold Watch Cases in all standard sizes ---
Hunting and Open Face---Plain Polished, Engine-Turned, Hand Engraved and Orna-
mented in hundreds of exclusive designs, new every year---at a wide range of prices.

Order Keystone Solid Gold Watch Cases from your jobbers. Identify every case by the
Keystone Trade-Mark and Guarantee stamped inside each, and by the Keystone Tag attached.

•

TRADE-MARK IN BACK

ANrk,4,

CO 14 14 0
/s. .585 FINE •

0•C'

GUARANTEE IN CAP LOOK FOR THIS TAO

The KEYSTONE WATCH CASE COMPANY
NEW YORK CHICAGO PHILADELPHIA SAN FRANCISCO

 •
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No. 6548
ELEGANT SWINGING CLOCK

(Junghans)
Height, 14 inches. Eight-day time. Bronze

figure, Pendulum swings in two jewels.
Clock will run in any position

ESTABLISHED
FEBRUARY I, 1878 TRADE MARK

GOLD MEDALS
CHICAGO
OMAHA
PARIS
ST. LOUIS
SEATTLE

KUEHL
CLOCK COMPANY

SUCCESSORS TO

GEO. KUEHL & COMPANY
MANUFACTURERS AND IMPORTERS

BLACK FOREST CLOCKS
WORKS AT

Schonach and Hornberg, Bad-Schwarzwald, Germany

OFFICE AND WAREHOUSE

80-82 WABASH AVENUE

CHICAGO

Our NEW CATALOGUE
No. 20

for 1910 is ready. The most complete
book showing Foreign Clocks
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No. 148 (Taft)
WESTMINSTER CHIME CLOCK

(Junghans)
Mahogany finished highly polished case. Inlaid with Mar-
queterie. Height. 17,V,2 inches ; width, 11,'!, inches. Rich gold
engraved dial, 10 x 6 inches. with arabic figures and new shut-off
for silent and chime ; beveled glass. Eight-day movement, strik-
ing full Westminster Chime on the quarter hour and hour on
five tube-staffs. The richness of tone is unsurpassed.

If you are looking for a
style of clock you can-

not find elsewhere, look

in our Catalogue and

you will find it.

A Catalogue will be
sent on application to
any legitimate jeweler
and goods can be
ordered through your
jobber.

CUCKOO CLOCKS

QUAIL AND CUCKOO CLOCIC3

WESTMINSTER MANTEL
CHIME CLOCKS

QUARTER HOUR STRIKE
CLOCKS

NOVELTY CLOCKS

FOUR HUNDRED DAY CLOCKS

TRAVELING CLOCKS

ALARM CLOCKS

MUSIC BOXES

BAROMETERS

CHRONOSCOPES

ENGLISH CABINET CLOCKS

FRENCH CLOCKS

TAMBOUR CLOCKS

DINING-ROOM CLOCKS

REGULATORS

NURSERY CLOCKS

MARINE CLOCKS

AUTOMOBILE CLOCKS

DESK CLOCKS

PORCELAIN SETS

HYGROMETERS

ALARM WATCHES

WINDOW ATTRACTIONS

11

1111111111111111111111111111111111
No. 6518

400-DAY CLOCK
(Junghans)

Height, 12 inches. Silver dial 4 inches.
Brass base. New compensating

pendulum.

111111111111 N111111111111 MGM

1111111141
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No. 149 (Florida)

WESTMINSTER CHIME CLOCK
(Junghans)

Mahogany finished highly polished case. Plain. Height, 171 :,'
inches ; width, 11!i'2 inches. Rich gold engraved dial, 10 x 6
inches, with arabic figures and new shut-off for silent and chime;
beveled glass. Eight-day movement, striking full Westminster
Chime on the quarter hour and hour on five tube-staffs. The
richness of tone is unsurpassed.
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SESSIONS CLOCKS
JUST WHAT THE TRADE DEMAND

A Neat, Plain Polished Cabinet Clock at a Popular Price. Substantially Constructed. Nicely Finished Golden Oak Cases
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AVONDALE
12! inches high In inches wide

List, $5.30
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BELFAST
121/2 inches high o inches wide

List, $5.20
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DALTON
12V2 inches high io inches wide

List, $5.00

8-day, Striking the I four and Half-hour on Cathedral Gong. Iveroid Dial, Plain Brass Sash. Oval Glass.

We illustrate below a few of our fine Inlaid Mahogany Clocks
WRITE FOR SHEET SHOWING FULL LINE IN COLORS
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PLYMOUTH
14 inches high ol/t inches wide
Solid Mahogany Case, Inlaid with Colored

Woods. Convexed Glass. Cream-tint ed
Porcelain Dial. 8-Day Cathedral Hell,
Half-hour Strike on Cup Bell.

List, $16.00

11

, 1 1 111111 .111 , 1111111. 111k111111111,,,

11111111' 751...;jrip; 4
11

thyd1111111111111111111111,111,1:11110•filvi),Fillumillin(,111.1111,1111111111111111111111111111111111111111111111111111111111111111111111V1111111111111111111111111111111111111111 1 V

CONCORD
133/4 inches hign 8,3i inches wide
Solid Nlahogany Case, Inlaid with Colored

Woods. Convexed Glass. Cream-tinted
Porcelain Dial. 8- Day Cathedral Bell,
Half-hour Strike on Cup Bell.

List, $15.00

THE SESSIONS CLOCK C
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BRADFORD
T41/2 inches high 91/2 inches wide
Solid Mahogany Case, Inlaid with Colored

Woods. Cream-tinted Porcelain I /ial.
Convexed Gla s. 8-day Cathedral Gong,
Half-hour Strike on Cup Bell.

List, $14.00

Main Office Forestville, Conn., U.S.A.ID., and Factories, 

NEW YORK SALESROOMS, 37 Maiden Lane

LARGEST IMPORTERS OF
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HIGH-GRADE CLOCKS
FRENCH GERMAN SWISS

No. 6520, COLORADO

No. 1010

Large Selection

Latest Patterns

Ask for
Complete Catalogue

1910

OPEN

WESTMINSTER CHIME

Mantel Clocks
Many New Patterns. Ask for Complete Catalogue

Hall Clocks
Long Tubular Westminster Chime

Fine Mahogany Cases

French Traveling Clocks
and French Regulators
A FINE SELECTION OF THESE CLOCKS
ALWAYS ON HAND. LATEST NEW DESIGNS

Cuckoo Clocks
Four-Hundred-Day Clocks

Alarm Clocks, Nickel and Copper
Desk Clocks, Gilt, Gun Metal, Etc.

Show Window Attractions

Leather Folding Clocks
These are the Lightest and Most Practical Traveling Clocks on the Market

ONE OR EIGHT-DAY LEVER MOVEMENTS

ONE-DAY ALARM. ONE-DAY 34'-HOUR REPEAT

A Large Variety of Plain and Fancy Leather Cases

ENTIRELY NEW!!
1/4-Hour Repeat Eight-Day Lever Movement

No. 6050, NEWPORT

No. 8490

Large Selection

Latest Patterns

Ask for
Complete Catalogue

1910

CLOSED

SUSSFELD LORSCH 6-& CO.
IMPORTERS OF CLOCKS

PARIS, 21 Rue de L'Echiquier 37 Maiden Lane, NEW YORK



422

Our Reduced Price Schedule
Conforms to the Wishes
OF EVERYONE WHO USES OUR

NICKEL

" HALES " anZ " PUTNAMS "
12 SIZE

Real Watches
With Jewels and Enamel Dials, Hardened
and Polished Pinions. Wheels Cut by
Machinery to Absolute Accuracy — 18,000
beats to the Hour.

SOLID NICKEL CASES
OPEN-FACE

Designed for Rough Usage. Suitable for
Sportsmen, Laborers, Business Men and Boys

WELL KNOWN THROUGHOUT

THE WORLD AS THE

$2.00 Watches

18 SIZE

In DOZEN LOTS - - (Per Dozen) $32.40
In THREE DOZEN LOTS ( " " ) 31.20
In GROSS LOTS - - ( " " ) 30.00
LESS THAN DOZEN LOTS (Per Watch) 2.80

Subject to Keystone Key and 2 Per Cent. Cash Discount

Just figure your profit on these watches at the reduced prices. Their reputation is established—their
success is assured. The people want them. Dealers must carry them. There is nothing on the
market that can be used as a substitute, for they are strictly

"Public Wishes Goods"
DEALERS MAY SECURE THEM FROM

We New England Watch Co.
WATERBURY CONNECTICUT

OR FROM ANY OF THE LEADING JOBBERS

PACIFIC COAST AGENTS: B. W. FREER CO., SAN FRANCISCO

Our MATERIAL
CABINET

contains an assortment
of parts most frequently
needed in Repair Work
—put up in strong, air-
tight glass bottles—
ready for use.

WRITE US
ABOUT IT

YOU KNOW YOU DON'T HAVE TO

Voluntarily Conform to Present Wishes
Of anyone if you don't want to

 FOR HERE IS OUR 

7 Jewels

Breguet Hairspring

Tempered Steel Safety Barrel

Exposed Pallets

Exposed Train Wheels

Red Gilded Train Wheels

Subject to Keystone Key and 6 Cash Discount

CHECK UP THIS REDUCED PRICE, $11.50 (with Keystone Discount)

for a 20-Year Gold Filled, Open-Face, Thin Model, Antique Pendant

16 SIZE SERIES BB

you can find any cased complete watch that gets anywhere near this

Ladies' Watches
Suitable for All Occasions

" Cavours If
10 Ligne 15 Ligne

Cased in Solid Gold, Gold Filled,
Sterling Silver, Nickel, Gun Metal,
Open-Face and Hunting.

Marvelous Variety in Case Designs.

Subject to Keystone Key
and 6', Cash Discount

PACIFIC COAST AGENTS--B. W. FREER CO., SAN FRANCISCO



424

There's a feeling of strength and security about an IRONCLAD that
you do not get with any other alarm.

It sets rigidly anchored in place by its massive weight, cleared for action
—every part of its machinery safely shielded behind a sturdy cast iron armor.

It's a great clock for jewelers that don't like clock repairing—it's a great
clock to sell with your name on. It's knockproof, it's dustproof, it's
dropproof.—It rings to beat the band.

We pack Ironclads a dozen in a box with 4 four-color
posters and a booklet of ready-made ads and electros. On
orders for 24 clocks we print your name on dials without charge.

Height 5 inches, Dial 23A inches. Weight 2' lbs.
Rings 35 seconds; can be shut off at will.—Display boxes sent upon request.

The Western Clock Mfg. Co.,
La Salle, Illinois.

Lessons in Horology
By JULES GROSSMAN, Director of the Horological School, of Lock, Switzerland, and

HERRMANN GROSSMANN, Director of the Horological and Electro-Mechanical
School, of Neuchatel, Switzerland.

Authorized translation by JAMES ALLAN, JR., Charleston, S. C. Former pupil of the

Lode IIorological School.

CHAPTER I

Escapements

INTRODUCTION

379.* We have defined this mechanism in the first part of
this work (70), saying that its function consists in restoring to
the pendulum or the balance the speed which the passive resist-
ances had made it lose.

The escapement receives the force which is transmitted by
the train, and transmits it, in its turn, to the regulating part. This
restitution of force is effected periodically during a fraction of
the oscillation. During part of the oscillation, or during the oscil-
lations without exterior impulse, the escape wheel is stopped until
the moment of the next unlocking. This unlocking is caused by
the balance itself at the instant desired, and the wheel, then
becoming free, imparts to it a new impulse.

380. The manner in which the stoppage of the escape wheel
is produced differs in each system. As a general rule, one can,
however, consider two categories in which will be found all the
classes in use.

The first of the division comprehends all systems in which
the escape wheel, after having completed an impulse, presses
against the axis of the balance wheel or against a piece which is
firmly fastened there. The arrest of these escapements is, there-
fore, effected to the detriment of the speed of the balance, since
there is produced by this fact a more or less considerable pressure
against its axis. Such are, for example, duplex and cylinder
escapements of watches, and some anchors in clocks.

In the second division are placed all the systems in which the
wheel is stopped by a piece independent of the balance, thus allow-
ing the latter to pursue its oscillation in complete independence of
the exterior mechanism. Such are lever and detent escapements.

381. The first of these divisions naturally takes the name of
escapements with frictional rest, and the second that of detached
escapentents.

382. If one considers the escapements of ancient construc-
tion, and even some modern systems, one finds that the effects of
the rest are often complicated with the effects of recoil of the wheel
and there has, consequently, sometimes been admitted a special
classification for these kinds. The systems called constant force
would then also merit the honor of a special classification. It is
on this account more simple to admit only the two grand divisions
that we have just indicated, and to include therein all the known
styles by regarding, for this purpose, only the effect of the rest
of the escapement on the balance or the pendulum.

383. In order to take into account in a general manner the
influence of the escapement on the duration of the oscillation and
to be able, at the same time, to judge of the qualities of such a
mechanism from this point of view, let us first examine the effect
produced by an exterior force acting in one sense or in the other
on a balance in motion.

384. Influence of an Exterior Force on the Duration
of the Oscillations of a Balance. A balance vibrating freely
tinder the sole influence of the spring is found in the conditions
desired, in order that its oscillations may be isochronal, that is to
say, of equal duration. In practice this absolute freedom never
exists, the friction of the pivots, the resistance of the air, the

'The paragraph numbers and figures under cuts are continued from the first
part of the work published in book form under the title "Lessons in Horology, Vol. I,"
which may be had from this office on receipt of price, $1.50.

(425)

impulses of the escapement, the resistances of the unlockings, the
shocks of every nature are so many causes which unite to destroy
perfect isochronism, otherwise expressed, to produce variations in
the running of the watch.

We propose to study the influence of these exterior forces in
regarding them first only as instantaneous forces acting on dif-
ferent points of the path of the balance.

385. Let H (Fig. Ho) be the position of repose of the
balance. Suppose that the oscillation commences at the point B
and that at the same instant a certain force is added to that of

FIG. 110

the spring. This force, whose moment we will designate by F,
acts in the direction of the movement during the traversing of the
very small angle B o b. On account of the addition of this new
force to that of the spring, the balance will traverse the angle
B 0 H = ao with a much greater speed and, therefore, in less
time than when it traversed it under the influence of the spiral
alone. The duration of this semi-oscillation (semi-oscillation
descending) will therefore be shortened. The balance will arrive
at the point H with an increased speed and, therefore, on arriving
at the point C, at which this speed would have become nothing
if the force F had not acted, it passes this point a certain distance
and arrives, for example, at c. By virtue of the principle of the

isochronism, the duration of this ascending semi-oscillation will
not be influenced, the balance having traversed this greater angle
with a greater speed. The total duration of the oscillation will
none the less be found to have diminished, since the semi-oscilla-
tion descending has been; there will, therefore, be a gain in the
running of the watch.

(Continued on page 427)
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There's a feeling of strength and security about an IRONCLAD that
you do not get with any other alarm.

It sets rigidly anchored in place by its massive weight, cleared for action
—every part of its machinery safely shielded behind a sturdy cast iron armor.

It's a great clock for jewelers that don't like clock repairing—it's a great
clock to sell with your name on. It's knockproof, it's dustproof, it's
dropproof.—It rings to beat the band.

We pack Ironclads a dozen in a box with 4 four-color
posters and a booklet of ready-made ads and electros. On
orders for 24 clocks we print your name on dials without charge.
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Authorized translation by JAMES ALLAN, JR., Charleston, S. C. Former pupil of the
Lode Horological School.

CHAPTER I

Escapements

INTRODUCTION

379.* We have defined this mechanism in the first part of
this work (70), saying that its function consists in restoring to
the pendulum or the balance the speed which the passive resist-
ances had made it lose.

The escapement receives the force which is transmitted by
the train, and transmits it, in its turn, to the regulating part. This
restitution of force is effected periodically during a fraction of
the oscillation. During part of the oscillation, or during the oscil-
lations without exterior impulse, the escape wheel is stopped until
the moment of the next unlocking. This unlocking is caused by
the balance itself at the instant desired, and the wheel, then
becoming free, imparts to it a new impulse.

380. The manner in which the stoppage of the escape wheel
is produced differs in each system. As a general rule, one can,
however, consider two categories in which will be found all the
classes in use.

The first of the division comprehends all systems in which
the escape wheel, after having completed an impulse, presses
against the axis of the balance wheel or against a piece which is
firmly fastened there. The arrest of these escapements is, there-
fore, effected to the detriment of the speed of the balance, since
there is produced by this fact a more or less considerable pressure
against its axis. Such are, for example, duplex and cylinder
escapements of watches, and some anchors in clocks.

In the second division are placed all the systems in which the
wheel is stopped by a piece independent of the balance, thus allow-
ing the latter to pursue its oscillation in complete independence of
the exterior mechanism. Such are lever and detent escapements.

381. The first of these divisions naturally takes the name of
escapements with frictional rest, and the second that of detached
escapements.

382. If one considers the escapements of ancient construc-
tion, and even some modern systems, one finds that the effects of
the rest are often complicated with the effects of recoil of the wheel
and there has, consequently, sometimes been admitted a special
classification for these kinds. The systems called constant force
would then also merit the honor of a special classification. It is
on this account more simple to admit only the two grand divisions
that we have just indicated, and to include therein all the known
styles by regarding, for this purpose, only the effect of the rest
of the escapement on the balance or the pendulum.

383. In order to take into account in a general manner the
influence of the escapement on the duration of the oscillation and
to be able, at the same time, to judge of the qualities of such a
mechanism from this point of view, let us first examine the effect
produced by an exterior force acting in one sense or in the other
on a balance in motion.

384. Influence of an Exterior Force on the Duration
of the Oscillations of a Balance. A balance vibrating freely
under the sole influence of the spring is found in the conditions
desired, in order that its oscillations may be isochronal, that is to
say, of equal duration. In practice this absolute freedom never
exists, the friction of the pivots, the resistance of the air, the

The paragraph numbers and figures under cuts are continued from the first
part of the work published in book form under the title "Lessons in Horology, Vol. I,"
which may be bad from this office on receipt of price, Sr.so.
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impulses of the escapement, the resistances of the unlockings, the
shocks of every nature are so many causes which unite to destroy
perfect isochronism, otherwise expressed, to produce variations in
the running of the watch.

We propose to study the influence of these exterior forces in
regarding them first only as instantaneous forces acting on dif-
ferent points of the path of the balance.

385. Let H (Fig. ho) be the position of repose of the
balance. Suppose that the oscillation commences at the point B
and that at the same instant a certain force is added to that of

FIG. 110

the spring. This force, whose moment we will designate by F,
acts in the direction of the movement during the traversing of the
very small angle B o b. On account of the addition of this new
force to that of the spring, the balance will traverse the angle
B 0 H =-- ao with a much greater speed and, therefore, in less
time than when it traversed it under the influence of the spiral
alone. The duration of this semi-oscillation (semi-oscillation
descending) will therefore be shortened. The balance will arrive
at the point H with an increased speed and, therefore, on arriving
at the point C, at which this speed would have become nothing
if the force F had not acted, it passes this point a certain distance
and arrives, for example, at c. By virtue of the principle of the

FIG. III

isochronism, the duration of this ascending semi-oscillation will
not be influenced, the balance having traversed this greater angle
with a greater speed. The total duration of the oscillation will
none the less be found to have diminished, since the semi-oscilla-
tion descending has been; there will, therefore, be a gain in the
running of the watch.

(Continued on page 427)
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386. Let us now imagine this same balance starting again
from the point B, but this time under the sole influence of the
spring. Arriving at the point c' (Fig. i II ), situated very near C,
it received a force whose moment, F, acts during the instant the
balance takes to traverse the angle c' 0 C, and in the same direc-
tion as its movement. One can admit that at the moment when
the balance arrived at c' the normal duration of the oscillation
would have elapsed and the consequence of the application of the
force, F, at this point will be easy to deduce, since by this means
the balance could still traverse such an angle as C 0 c. The dura-
tion of the oscillation will therefore be increased and the running
of the watch will be slower.

387. From the consideration of these two extreme cases, it
is seen at once that it is not necessary for a force to change its
direction in order to decrease or increase the duration of an oscil-
lation of the balance ; it is sufficient that its action be established
during the semi-oscillation descending or during the semi-oscilla-
tion ascending.

388. Let us now examine a third case. The balance still
starts from the point B under the action of the spring alone, and
thus comes to a point D, situated between B and H, in the semi-
oscillation descending (Fig. 112) ; at this point D, an exterior
force acts in the direction of the movement arid during the passage
of the very small angle D 0 d. We will then have three periods
to consider during the complete oscillation ; these are those during
which the balance traverses the angles B 0 D, D 0 H and H 0 C.

Let us represent the angle D 0 H by a and regard it as
variable, while the angle B 0 H, which we will designate by a 0

will be considered as constant.
The duration of the oscillation will not be modified by the

exterior force, F, while the balance traverses the angles B 0 D
and H 0 C; the modification introduced by the effect of this force
will only be felt during the traversing of the angle D 0 H
since this angle is traversed with a greater speed and, conse-
quently, in less time.

If the value of the moment F is the same in this case as
in the first (385) and if the two angles, B 0 b (Fig. no) and
D 0 d (Fig. 112) are the same also, the speed at the point d

FIC. 112

should remain the same in both cases. In the first case, the
balance has traversed the angle ao with a speed immediately
increased, while in the latter the speed has only changed during
the passage of the angle a• The modification of the duration,
therefore, here appears in a diminution of time, and the sole dif-
ference in this case will be that the gain. will be less considerable
than in the first case.

389. Representing by A 7' an increase of the duration of the
oscillation, and admitting the variable value a as negative during
the descending semi-oscillation of the balance, A T should evi-
dently be function of F, of a and of ao , and we could express
this relation by the form

A = f

•This value A T depends, moreover, on the small angle D 0 d, on the moment
of inertia of the balance and on the moment of the spring's force, but we do not
have to occupy ourselves with these values at this time.
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390. Let us now consider a fourth case, that is, the one in
which the force acts on the balance (luring the passage of the
small angle E 0 e of the semi-oscillation ascending (Fig. 113).
We have here, again, three periods to consider, that is, the pas-
sages of the three angles, B 0 H, H 0 E and E 0 c. There is
no change in the duration during the passages of the two angles,
B 0 H and E 0 c; the modification would take place only during
the passage of the angle H 0 E = a.

In order to prove this assertion, let us make a comparison
between two oscillations of the same balance. Admitting for the

first a point of departure, K, for the balance and the oscillation
accomplished under the sole action of the spring, the speed will,
therefore, become null at the point c in such a way that one would
have angle K 0 H = angle H 0 c.

For the second oscillation, let us imagine the balance starting
from the point B and receiving, during the angular passage E 0 e,
the action of the moment of force, F; supposing that the point of
departure, B, may have been chosen in such a way that in this
influenced oscillation, as in the first, the speed would become
null at the same point, c.

In the first oscillation, the balance arrives at the point H with
a greater speed than in the second, since it has started from K
in the first case and from B in the second. Consequently, it will
traverse the angle -H 0 E, in this latter case, with a less speed and,
therefore, will take more time than in the first.

Through the influence of the force F, acting after the position
of repose, H, the duration of the oscillation will be increased and
the result will be a retardation.

391. The equation

A = f

suits, therefore, also for the semi-oscillation ascending. If the
values of F and of a are positive, A 7' will be also positive and
will be added to the normal duration, T, to produce an increase
in the duration of the oscillation.

If these two values are negative, that is to say, if the moment
F acts in the contrary direction to the movement during the semi-
oscillation descending, the value A T will remain positive and
there will likewise be a retarding.

If one of these values is positive and the other negative,
A T will become negative and there will result a gain. This fact
is produced when the force acts in the contrary direction to the
movement during the semi-oscillation ascending.

392. To recapitulate, we can, therefore, formulate the fol-
lowing general principles : Every impulse given to the balance
during the semi-oscillation descending, that is, before passing the
position of repose, accelerates the oscillations, while every impulse
acting during the semi-oscillation ascending retards them.

This gain or this loss is so much greater according as the in-
fluence is manifested further from the point of repose or as the
amplitude of the oscillations is slighter. Reciprocally, every action
working in the contrary direction to the movement, that is to say,
every resistance, produces a loss during the semi-oscillation de-
scending and a gain during the semi-oscillation ascending.

(TO BE CONTINUED]
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Drawing an Escapement
Correctly

A subscriber, Clyde A. Lefler, Peoria,
Ill., writes us in regard to drawing an es-
capement correctly, requesting information
which will, no doubt, be interesting to watch-
makers generally. His letter is as follows:

The enclosed sketch, Fig. 1, seems to be
the usual procedure of drawing an escapement,
which we know, however, involves several
deficiencies. Now to eliminate these from the
proposed drawing on a very large scale, endeavor-
ing to show precise positions and proportions, I
beg to inquire as follows:

How shall I get the proper width of pallet
stone? If from the dimensions shown on sketch,
making the width of tooth .11/2° and stone 6°,
with allowance for drop 1% , all together 12°,
being one-half the distance between toes of two
escape wheel teeth, would not the actual width of
stone then have to be the distance represented
by a straight line from the points M and N where
the radial lines intersect the pitch circle of wheel,
instead of being such a width as derived by draw-
ing the parallel line to the front plane of stone
from the point 0, where the lines B A intersect
the circle E e?

If the latter, then it appears that the more
or less impulse we should decide to show on the
stone (of course altering amount on tooth ac-
cordingly) it would, in addition to increasing or
decreasing the depth of the angular lifting face
of stone, necessitate the showing of an increase
or decrease in width; as the farther we place the
point 0 on the circle E e to get increased lifting
angle, the farther such point will be from the
front face of stone, or vice versa; consequently,
the stone will show of different width.

Should this be so? Are not the lifting angle
and width of stone two different dimensions and
not necessarily one dependent upon the other?

Further, this method of drawing the impulse
face of stone does not give the required amount
of lift ; in fact, the same is deficient from what
the drawing obviously appears to show (see

KEYSTONE

straight line at such a point as necessary to get
the required lifting angle.

From the foregoing, can this point be on the
circle E e? How then can the straight line to
indicate the back face of stone be arrived at?

Answering the first part of your in-
quiry, we will say that the angular width
of the impulse face, or, in other words, the
angle through which the impulse face is to
travel across the pitch circle of the wheel
cannot, in any case, be the same length
as either the actual (linear) width of the
pallet stone or the actual length of the
impulse face. To make the width of
pallet stone equal to the line M N in your
drawing (Fig. i ) and still retain 6° angle
on the pitch circle would necessitate hav-
ing the impulse plane the same length
as M N, and to maintain these condi-
tions you could not have any lifting angle
on the pallet stone, because to tip M N
downward, in order to create lift, while
maintaining it the same length, would re-
sult in bringing the point 0 nearer to M,
hence the circular paths struck through
M and N would be brought closer
together and the angle M D N would be
less than 6°. The length M 0 will
always be greater than the length M N,
because M 0 must cross M N obliquely,
on account of the lifting angle which
must be produced on the impulse face of
the pallet stone, and because of the cir-
cular motion of the pallet stones. Your
doubts as to the correctness of this part
of your drawing are, therefore, unfounded
and you should continue to follow this
method of outlining the wheel and the pal-
let, but with the addition of the improve-
ments described later on in this article.

The second part of your inquiry sug-

Unlocking corners of pallets equidistant
Escape wheel 15 teeth
Lift on stone 5%.
Lift on tooth 3°

FIG. I

Saunier, Article 704, page 402, in which this
point is fully covered). To overcome this it
seems to be necessary to determine first the
straight line representing the back face of the
stone and then locating the let-off corner on this

Locking I
Width of stone 6.
Width of tooth 41A•
Drop

gests that your method of drawing does not
show the correct amount of lift on the pallet
stone ; this is true, and it is also true that
the majority of methods of drawing the
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lever escapement neglect this matter en-
tirely and that while Saunier points out the
defect in method, he does not suggest a
good remedy. The thing first required is
to ascertain the angular amount of "loss"
or "gain" in lift. Loss is the amount
(expressed in degrees) by which the wheel
fails to lift a pallet through the number of

FIG. 2

degrees of action comprising the lift ex-
pected to be imparted by it (the wheel) to
the fork-and-pallet group. This failure or
loss is caused by the fact that the path in
which the point of the wheel-tooth travels
is circular and therefore deviates from the
line defining the upper side of the angle
through which the wheel is expected to
move the pallet.

In Fig. 2 is shown the discharging or
let-off side of an escapement with equidis-
tant lockings. In order not to confuse the
idea we are explaining, we have not drawn
in the outlines of the teeth and of the
pallets.

On this escapement the total angular
motion of the pallets and fork is to be io°.
As the locking is i%°, the extent of motion
during Which the impulse is taking place
is 100 — 3.Y20 or 8Y2°.

Since this is a club-toothed escapement,
the lift (let us call it lift as applied to the
wheel-and-pallet action to distinguish from
impulse as applied to the fork-and-roller
action) is divided between the lifting plane
on the tooth and the lifting plane on the
pallet. Of the total 872° of lift, we will let
the pallet perform 5Y2° and the tooth 3°.

The angle B A C, Fig. 2, is of 3°, the
distance through which the tooth must
move the pallet around the axis, A. The
corners of the pallet's lifting plane travel
in the paths G G, H H. The outer end of
the tooth's lifting plane travels in the path
F F. In order to impart its share (of 3°)
of motion, the tooth must push the pallet
out of its way through the entire angle
B A C, on the circles G G and H H. A
glance at the drawing shows that the tooth

(Continued on page 431)
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(Continued from page 429)

fails to accomplish this, because the path of
the tooth (F F) deviates from the upper side
of the angle B A C. Through the point
(0) where H H and F F intersect draw
from A the radius D. This will give you
the angle B A D, which, being the amount
by which the wheel fails to move the pallet
the full 3°, is the amount of "loss." In
order to counteract this loss, it must be
added to the lifting angle on the pallet.

KEYSTONE

the pallet to correspond with that we
have imagined shown in Fig. 1, lay off
the A.° of run above radius D and then
above the radius just drawn, lay off
51/2, plus the angle of loss, B A D; this
will show the correct lifting angle for
the pallet and the intersections of the sides
of this angle, with the paths of the acting
corners of the pallet, G G, H H, will, as
before, show the points between which to
draw the lifting plane of the pallet.

In Fig. 3 is shown the condition as
regards loss of lift in the engaging side of
the escapement, also shown in Fig. 1. It will

be noticed that the path (F F) of the
end of the tooth plane does not deviate
from A B as it does on the let-off side
of the escapement, hence there is no
loss. It is possible, also, in escape-
ments of certain proportions, for a
gain in lift to appear. In such cases,
in the drawing (Fig. i or 2) the
circle F F would diverge from A B
above instead of below it, and to make
the total lift correct the gain must be
subtracted from the lifting angle of
the pallet. It must be remembered
that the circle from which loss or gain
in lift is measured is always the circle
showing the outermost diameter of
the wheel.

There is one more thing we will
point out, which is of considerable
importance, in large-sized drawings
especially. In Fig. i you will notice
that the locking corner of the tooth
is not shown as resting on the locking
face of the pallet stone. While this
does not affect the correctness of pro-
portion and outline of any of the parts
of the drawing, it is, nevertheless,
incorrect as to the position the tooth
should be shown in, because, from the
position of the pallet, we can see that
the tooth is supposed to have dropped
onto the locking face of the stone,

whereas it is shown as standing at some
distance from the stone. In order to
avoid this, do not draw in the angle for
width of tooth until after you have drawn
the locking face of the pallet; then, from
the wheel center, D, draw a line through
the point where the locking face intersects
the circle G G. To the left of this line lay
off the 41/2° angle for width of tooth. Then
the tooth can be drawn in the ordinary way
and will be shown in the true position as
locked ; the other teeth are located by divid-
ing G G into spaces of 24°, the tooth first
drawn serving as a starting point.

rIG. 3

When this is done, although the wheel will
do less than 3° of lifting and the pallet will
do more than 51/2°, the lifting done by
both will be the required 81/2°. To lay off
on the drawing the correct angle of lift
for the pallet, draw a radius (AK) 51/2°
above A B; as this angle, plus the angle of
loss, will be the correct lifting angle, the
angle D A K is what is required, and the
lifting plane will be shown by a line drawn
from intersection of A K and G G to inter-
section of A D and H H. This drawing
is made like the drawing submitted by our
correspondent, to show the pallet just after
drop has occurred. If it is desired to show
the pallet in position when the fork is
against the banking, a little different pro-
cedure is necessary. The angular amount
of "run" or "slide" (motion of pallets-and-
fork group from time of drop to time fork
comes to rest against banking) must be
decided and generally is from Yi.° to 1/2° ;
the finer the escapement, the less the run
need be. We will say, in this case, that it
is A.°. On the pallet illustrated in Fig. 1,
this ye would simply be added to the
angle K B J and would then show the total
lock of OA°, instead of only the drop-lock
of I1/20. On the other side of the escape-
ment (Fig. 2), to show the position of

Setting Up Calendar and Moon Faces
Correctly

The calendar and moon faces change
once in twenty-four hours. To set the moon
in a grandfather clock movement, adjust it
until the full moon appears, then ascertain
from some almanac just when the last full
moon was, and then set the moon so many
days forward. The date hand should cor-
respond with the day of the month, and the
hand should be put on the clock so that the
date changes at midnight or as near mid-
night as possible.
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Salting a Gold Mine

At a Y. M. C. A. meeting in New
York recently, the chief speaker was John
Hays Hammond, the world-famed mining
engineer. Not the least interesting devel-
opments of the evening came when, after
his formal address, Mr. Hammond arrived
at the stage of answering questions.

"Mr. Hammond," said a budding stu-
dent of finance, "we hear a good deal about
'salting a mine.' I would like to ask you
how that is done ?"

No cheerful Charley ever smiled with
a broader smile than that which overspread
Mr. Hammond's face with a flushing ac-
companiment at this question. He said
that he really did not think he should be
called upon to give away such matters as
that, but added that, after all, in such a
presence he supposed it would be safe
enough. And he added:

"One way is by the injection of gold
into a bag of sample ore. And curiously
enough—I might as well tell you, for it's
on me—that very thing has been clone
right here lately. I carelessly put up
$10,000 on a mine proposition, on the repu-
tation of two pretty well-grounded engi-
neers, without even examining the mine.
It was out in an inaccessible part of Ari-
zona. When I went there the superin-
tendent offered to show me the mine. He
had an innocent look—too innocent to suit
me. So I told him that, as I had seen one
or two mines, I could find my way about
pretty well and that he could aid me in
my work, if he cared to do so, by going up
on top of the hill and taking some surface
samples while I was at work inside. He
took the hint and went.

"Well, the men who had given an
opinion on which I had put up my $1o,000
had taken every precaution they knew of
to protect their samples, sealing wax and
all that sort of thing, and locked the bags
up under a Yale lock that had two keys.
They only had one of them."

Mr. Hammond's roseate smile of a
moment before was so thoroughly com-
prehended just here by his auditors that
he did not have to go any further with his
storyB.

ut he told another one of how an
earlier California mine was not sold after
he had been sent to it and found, after a
week's operation of the well-guarded mill,
some $1500 in gold as a result, although
samples of the ore which he had, from
time to time, taken out in the mine itself
indicated a value of $2 or $3 a ton, while
the value indicated by the mill operations
was $50 or $6o a ton. When the owner,
failing of a sale, threatened to sue him for
the $15oo abstracted from the mill opera-
tions of that week, which Mr. Hammond
had turned over to the holders of the option
on the mine, Mr. Hammond replied : "Just
bring that suit." But the suit, he said,
was never brought. He gave the names
of the mine and the owner and said that
he was ready to stand a libel suit.
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PROFIT
Is what you are in business for-"Ball
Watches" assure you several varieties.

1-A Fair cash return. 2-Satisfied Customers-most desirable "profit."
3-No preliminary repairing of movement-No fitting to case-No long regulation. Thus
saving your time is " profit." 4-No " price cutting" competitors.

A " profit proposition " straight through for every reliable retail jeweler.

a Write for booklet of facts and figures.
NI We want an authorized agent in
every locality.

WEBB C. BALL WATCH CO.
CLEVELAND :: CHICAGO

VIP When You Buy a New Haven Clock

I
TURNED STEEL PINIONS-NO STEEL PLATES TO RUST

A SEAMLESS SOLID BRASS NICKEL-PLATED CASE STRUCK UP IN A DIE-NOT A TIN,

A SOLID BRASS STANDARD MOVEMENT WITH

YOU GET 

"111111

IRON, STEEL OR ZINC BAND MERELY JOINED TOGETHER

A CLOCK THAT WILL LAST YEARS AFTER THE CHEAP ONES HAVE WORN OUT

TATTOO
4,q-INCH CASE

ALARMS INTERMITTENTLY EVERY 20 SECONDS FOR 15 MINUTES ON A
4-INCH BELL-METAL GONG ON BACK. HAS SWITCH FOR STOPPING ALARM

111111111

WRITE FOR PRICE

THE NEW tjAVEN CLOCK CO.
HEW HAVEN lJONN.

MAKERS OF CLOCKS and MOVEMENTS OF ALL DESCRIPTIONS

LE MAIRE OPERA
GLASSES

LEMAIRE FIELD GLASSES

BEST IN THE WORLD. USED IN THE ARMY AND NAVY

SUSSFELD, LORSCH a CO., Importers
NEW CATALOGUE upon application to any JOBBER 3 7 MAIDEN LANE, NEW YORK

All Genuine Glasses
Bear This Mark

Large Variety in All
the Latest Styles
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3375F. 10 K. Gold, $21.35
3376F. Gold Plated, 3.60

I 243F. 10 K. Gold,
Price, $5.05

1242F. Sterling Silver
Oxidized, $2.00

1230F. Bronze Gold
Plated, $1.85

254IF. 14 K. Price, $10.50

1566F.
14 K. Price, 82.95

3282F. 10 K. Gold, $4.40
3283F. Silver Ox., 2 00
3284F. Gold PId., 1.85

3285F. 10 K. Gold, $3.30 3288F. 10 K. Gold, 82.65
3286F. Silver Ox., 2.00 3289F. Silver Ox., 2.00 2655F.
3287F. Gold PI'd., 1.85 3290F. Gold Prd., 1.85 14 K. Price, $1.75

LOYAL ORDER OF
EMBLEMS M 0 0 S

We here illustrate a few designs, selected at random from our enormous stock of Moose Emblems. They are
characterized by individual, snappy, up-to-date effect, which adds materially to their selling qualities, and are
easily distinguished. Naturally, each and every manufacturer claims his goods to be the best. There can be
but one best, and we are egotistical enough to say our Emblems are "IT." The strongest arguments and most
convincing evidence emphasizing this assertion are the thousands upon thousands of members of various
societies who are wearing The Gus Fox Co.'s Emblems, Only the highest class material is used and the most
skilled artisans are employed in the manufacture of our Emblems. The beauty and unique conception of
design, which strongly appeal to the artistic sense, readily distinguish our Emblems from other inferior makes.

Our Line is Complete with Rings, Pins, Charms, Buttons. Badges, etc., for every organization.
Our latest edition Catalogue No. 35, was mailed recently ; if it did not reach you send for another copy.

THE GUSTAVE FOX CO.
14-16 EAST FOURTH STREET CINCINNATI, OHIO

PRICES ARE LIST
SUBJECT TO OUR REGULAR
CATALOGUE DISCOUNTS

1618F. 10 K. Gold,
Price, $3.30

16I9F. Sterling Silver
Oxidized, $1.75

1620F. Bronze Gold
Plated, $1.60

3242F. 10 K. Gold, $11.25
3243F. Silver Ox., 2.50
3244F. Gold Prd., 2.25

Ir YOUR JOBBER
DOES N.OT HANDLE OUR GOODS

SEND TO US DIRECT

3200F. 10 K. Gold,
Price, $3.00

2710F. Sterling Silver
Oxidized, $1.55

2709F. Bronze Gold
Plated, $1.35

2625F. 14K. Price, $31.95

I 485F. 10 K. Gold
Price, $5.70

I486F. Sterling Silver
Oxidized, $2.00

I487F. Bronze Gold
Plated, $1.85

2794F. 14 K. Price, $23.00
3020F. Gold rid, Price, 3.60

A HU

A 111

A 192

CLASS PINS WITH CLASS

7.19-E1)10
A 103

A 112

A 193

A 104

A 113

A 194

A 105

A 114

lomcu
-Nispass

A 195

A 106

A 115

A 196

A 107

A 116

A 197

A 108

A 190

A 198

*
A 109

A 191

A 199

The originality of design in these pins will appeal strongly to the students in your city. The cuts are full size and the
pins can be made with any letters and figures. All are 14 K. gold and the workmanship and finish are guaranteed of the
highest character. Write for complete booklet.

THE DORST COMPANY, Cincinnati, Ohio
Special Order Work, Repairing of all Kinds of Jewelry, Matching of all Kinds of Stones, Emblem Goods, Engraving, Enameling and Plating
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No. 109

No.108

Selection 'Packages
Sent to Responsible
Dealers.

No.112

No.102
/4

No.III

ALL 14K.

No.107 No.F13

No.104 No.106

No.102/1

/10
No.110

alv9

'We Miller Jewelry Company FIFTHCN CanIdNF IN.M AS TTS , LION( HB L IDOG

dVIAKERS OF HIGH-GRADE GOLD AND EMBLEM JEWELRY

KEEP YOUR DOLLARS ALIVE
OLLARS, like men, need action to live. They can't grow
without exercise.

Does your "working capital" work, or is the name a
misnomer? H ow many dollars have you " killed by

ADVANCE BUYING or OVER-BUYING? Over-buying ties up your money—use-
lessly; advance buying is its twin brother and ties up your credit—uselessly.

These undesirable twins will not be forced into your business family when you use

the GREAT AMERICAN JEWELERS' CATALOGUE. It's the
logical way to keep your dollars alive. You buy what you want at the time you want it
and exercise your own judgment. This book affords the careful buyer a power calculated
to make his store the greatest in his city—the greatest in point of variety, originality,
up-to-dateness and value. The book is free. Send for one. Our guarantee goes with it.

411-417 Elm StreetThe Oskamp-Nolting Company, CINCINNATI, OHIO
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HALL CLOCKS
UR EXTENSIVE PREP-
arations for spring demands
place us in position to offer

trade the most varied and
selection of fine Hall and

Clock Cases and Movements
American Market.

Herschede
Clock Co.'s

are recognized as the

es perfection in

case construction.

Herschede
Clock Co.'s

are the highest

on the American

and embody im-

improvements

not to be had in

movements. -
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standard

clock

The
Hall
Movements

grade

market

portant

(patented)

other
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Prompt delivery our specialty.

CATALOGUE ON REQUEST

We Herschede Hall Clock
and Importers

CINCINNATI,

Co.
Manufacturers

Office, Showrooms and Factory

1007-1015 PLUM STREET OHIO, U.S.A.
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Cincinnati has always been a
Cincinnati as a prominent jewelry center. From
Jobbing Center the day it first ranked as a

commercial city the jewelry in-
dustry has been a most important factor in its
commercial life. Situated as it is at the point
of vantage for the great south and west sections
of the country, it has had abundant opportunity
for growth and expansion. So well has it fos-
tered its natural advantages itnd zulded year by
year to them that to-day it may truthfully be said
that Cincinnati stands pre-eminent as a jewelry
jobbing center. Its jobbers are men thoroughly
imbued with the true spirit of western enterprise
and they have never lost sight of that high com-
mercial standard which not only contributes
towards making a city a jobbing center, but which
also characterizes it as a commercial center
Nv e re sound, solid and progressive business
methods prevail.

As a matter of geographical
Gateway to location Cincinnati is the
South and West veritable gateway of the South

and Middle West, and so
far as these sections of the country are
concerned, holds an advantage which neither
time nor circumstances can ever displace.
As far as concerns that vast territory between
the Mississippi River and the Atlantic Coast
and the Great Lakes and the Gulf, Cincinnati
holds a position of strategic importance equal to
that of any other great commercial center, and
far superior to most. No city, whether it strive
for supremacy as a jewelry market or in any
other line, can ever hope to attain more than
mediocrity as a market unless it possess these
geographical advantages. But these advantages
ill themselves would be sterile, if the business
men of so favorably a located center were not
alive to the dynamic possibilities of their real
advantages and did not make the most of them.
In Cincinnati the jewelry jobbers are not only
conscious of these advantages, but they are work-
ing shoulder to shoulder with their business as-
sociates in other lines in expanding and improving
these advantages and working out the city's ulti-
mate destiny.

Chief among the factors which
A Worthy contribute to the city's growth
Organization as a jewelry jobbing center

is the Cincinnati Wholesale
Jewelers' and Al anufacturers' Association, an or-
ganization of the city's wholesalers and manu-
facturers, which numbers in its list of members
all such firms in the city. Its members are ever
011 the alert for more progressive methods, better
advantages in purchasing—better facilities for
serving the retail trade. An active spirit of com-
petition rightfully prevails, but there exists
among Cincinnati jobbers and manufacturers a
marked degree of civic pride and a mutual desire
to work in harmony for the general advancement
of the city as a jobbing center.

No city can be so favorably
As a Railroad situated on the amp as Cin-
Center cinnati without eventually being

a great railroad center. When
it is considered that twenty-five lines of rail-
road center in Cincinnati, it will readily be
realized that this city has already attained that
dignity. The advantages accruing from an ad-
vantageous geographical location are so closely
related to those derived from extraordinary rail-
road facilities that they are almost inseparable,
but so far as service to the retail trade is con-
cerned the latter are undoubtedly most valuable.
The city which is most accessible and which has
the best facilities for handling incoming and out-
going mail and express has a most natural and
just claim upon the business of such sections of
the country as it affords these advantages to.

The selection of a market is of
Ideal Market most vital importance to the
for Retailer retailer. By the very nature

of the organization of the
jewelry industry in this country, which virtually

isolates the manufacturer, the retailer of necessity
must depend upon his jobber to keep him in
touch with the constantly changing styles and
fashions and with the progress being made in the
jewelry industry. Retailers are very often too
prone to give the matter of the selection of them
purchasing market but passing consideration. As
a matter of fact, it is one of the most important
questions they must decide. The retailer must
decide this question for himself—not upon any
one's say-so—but by a careful investigation
of the facts. He must select a market where he
can not only purchase the correct goods at the
right price, but the one which offers him the ad-
ditional advantage of quick service and progres-
sive business methods. Surveying Cincinnati
from this standpoint she compares favorably
with every other city in the country. Her jobbers
are all well established and, considering them
from the standpoint of financial standing, in the
forefront. They are in direct contact with the
great manufacturing centers and live in an en-
vironment of jewelry activity which gives them
a definite understanding of the numerous angles
of the jewelry business.

Emil Brodersen, the aged Cincinnati watch-
maker, Who amassed a fortune through hard
work, wise investments and rigid saving, died
recently and left an estate of $31,000, consisting
of cash in bank, tin& this will go to his five
nephews and seven nieces. He also held two
notes aggregating $20,490, which the appraisers
report of doubtful value. There are, besides
these, two notes aggregating $15,825, due from
the Herman Keck Manufacturing Company.
Brodersen was porter and messenger for the old
Duhme Company and its successors.

A bold thief early on the morning of Feb-
ruary 15th broke the big plate glass window on the
Fourth Street side of George Newstedt's big
retail jewelry store at Fourth and Race Streets
and reaching inside stole two coral pendants,
valued at $25 and $30; a gold mesh bag, valued
at $230; six coral rings, valued at $to to $25 each;
two coral necklaces, valued at $25 and $5o; two
coral cameo pins, valued at $40 and $75, and one
coral festoon net chain, valued at $50. The
robbery was discovered by a porter of an ad-
joining building about daylight. The thief over-
looked an ivory statuette of considerable value
and a number of other costly pieces of jewelry in
his haste to get away. It is believed the man
smashed the window with a piece of lead pipe
covered with rubber garden hose.

John Holland, of the John Holland Gold
Pen Company, East Fourth Street, reported
business satisfactory since the first of the year
in spite of the bad weather which has prevailed
most of the time, and considerably ahead of the
corresponding period of last year.

Lindenberg, Strauss & Company, wholesale
jewelers in the Carew Building, resorted to
strenuous measures January 31st to recover $39oo
worth of diamonds which the firm had sold to
C. C. Testerman, a retail jeweler of Matewan,
VV. Va., on memorandum. The firm claimed
Testerman disposed of the majority of the gems
but did not pay for them. Testerman claimed
he was held up by three masked men and robbed
of the gems and $3000 in money. He even
claimed he could identify the men who robbed
him. This story did not appeal to the firm and
Pinkerton detectives were placed on Testerman's

Testerman was apprehended in West Vir-
ginia and by calling upon the Governor of that
State immediately after midnight with requisi-
tion papers from Ohio, the detectives were able
to spirit Testerman away from the State before
his attorneys could bring habeas corpus pro-
ceedings. Testerman was taken before Squire
Tibbles, in Cincinnati, and arrangements were
made to try him, but after he had been confined
in the county jail because he could not give a
$5000 bond, the case was dismissed. Mr. Linden-
berg, of the firm, said the detectives in the case
recovered the gems and that the firm was ac-
cordingly willing not to press the case further.

The Gustave Fox Company, importers of
diamonds and manufacturers of fine emblems,
reported a very good business. Leonard Fox,
vice-president of the company, said trade has
been very good and that he has increased his
shop force materially. • Mr. Fox has wished to do
this for the past two years but was unable to
bring it about because of a scarcity of skilled
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men. The company has a new traveling man
also, who will represent the house in the East.
Laurence Scooter will be in Detroit for the
company early in March; Milford Fox, treasurer
of the company, will be in San Francisco; Lester
Gabriel will be in New Orleans, and Leonard
Fox, vice-president of the company, will be
looking after business in Chicago. Leonard James
Fox was made vice-president of the company,
Milford Fox treasurer and Gustave Fox president
at the first of the year.

Harry Elwert, foreman in the big shop of
The Gustave Fox Company, celebrated the eigh-
teenth anniversary of his connection with this
house recently. Mr. Elwert is considered one of
the best foremen in his line in the country and
that lie is well pleased with his job is testified
by the fact that he has remained with the com-
pany so many years.

L. Thoma, of Piqua, Ohio, attended the grand
opera in Cincinnati early in February.

The new officers of the local retail jewelers'
association are: President, Anthony Scheme' ;
first vice-president, L. C. Dornseifer; second vice-
president, William Fink; secretary, George A.
Heintz; treasurer, George Nagel. John A.
Bertling retires as president.

William Courtney, sales manager for The
Gustave Fox Company, celebrated the eighth an-
niversary of his connection with the company
recently.

Gustave Fox, President of The Gustave Fox
Company, has purchased a fine big National
touring car and as soon as the spring days bring
good roads he expects to break it in.

D. J. Gutmann, of L. Gutmann & Sons,
wholesale jewelers in the Traction Building, re-
ported business as being very fair considering
the weather. He said business is running away
ahead of last year and that the outlook for
trade is bright. He reported all of his road men
as sending in good orders.

Irvin Herman, of Herman &Loeb, is "buying"
for his friends, the occasion being the arrival
of a fine daughter at the Herman home.

Mrs. Florence Zeller, widow of Anthony
Zeller, a well-known jeweler at one time identified
with the Oskamp-Nolting Company, was married
recently to C. D. Fehl, of Madisonville. Mrs.
Zeller was for some time identified with the
E. & J. Swigart Company.

William Fink, Main Street jeweler, is on a
month's pleasure trip in the South.

Leonard Fox, of The Gustave Fox Company,
when asked about business conditions and the
outlook for trade said: "I do not know that the
business outlook was ever any better ; our special
order and shop business is enormous."

Henry Bayersdorfer, for many years with
L. Gutmann & Sons, wholesale jewelers, died
January 19th after a lingering illness, aged 71
years.

There was a meeting of the Cincinnati Whole-
sale Jewelers' and Manufacturers' Association
on the afternoon of February 17th at the Sinton
Hotel. Mr. Simon Lindenberg, of Lindenberg,
Strauss & Co., presided at the meeting Mr.
Lindenberg was recently elected president of the
body.

Barker & Freisens, retail jewelers at 409
Central Avenue for many years, have leased the
store room at 35 East Fifth Street, opposite
Fountain Square, and will open a retail store
there about March 1st. The King Jewelry Com-
Pany was recently incorporated here and will
take over the Barker & Freisens business in
Central Avenue and will conduct a retail store
there, as formerly. Walter Decker is president
of the new company and Joseph M. Donnelly is
secretary and treasurer. Both were with Barker
& Freisens for years.

Adolph Weibel, of 1730 Vine Street, is tak-
ing the Pasteur treatment at the Cincinnati Hos-
pital, having been bitten by a dog suffering from
rabies recently. He expects to be all right in a
few days.

The Herschede Jewelry Company reports hall
clocks as being in very good demand and the
jewelry business as being very satisfactory for
the season.

Because of the claims of a creditor, the
Neustate retail jewelry store, which was opened
in the San Marco Building about six months ago,
has been closed by order of the courts.
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About 8 o'clock on the night of January 31st
there was a terrific explosion in the alleyway in
the rear of the Herschede Jewelry Company on
East Fourth Street. The force of the explosion
was so great that it broke windows within a
radius of several squares and caused a big com-
motion in the business district. Just what the
explosive was or where it came from has never
been ascertained, but the general opinion seems
to be that it was a bomb or a bottle of nitro-
glycerine with which safe blowers intended to
wreck a safe somewhere. The explosive landed
upon the skylight of the Herschede store and
exploded, blowing out the windows in the rear
and in the front of the store, generally disar-
ranging the stock and completely ruined a lot
of silverware valued at several hundred dollars.
George Maguire, the watchman, detecting the
odor of what lie believed was powder smoke in
the rear of the store, had started to the rear to
investigate when the explosion occurred and he
was blown some distance but not seriously injured.
Had he been on the opposite side of the store
it is believed lie would undoubtedly have been
killed. The police have a clue that a man was
seen running from the rear of the store just
before the explosion, but no arrests have been
made and the affair will probably remain a mys-
tery. A peculiar coincidence has been noted since
the explosion. On the morning of that day the
last order of silverware sold to the Herschede
Company by James Baker, traveling salesman for
F. M. Whiting & Co., of North Attleboro, was
received at the Herschede registering depart-
ment, and this is the silverware which was corn-
pletely shattered. No other goods were injured.
The explosion, too, occurred about the time that
Mr. Baker was killed in the automobile wreck in
Denver, Colo. News of Mr. Baker's death was
received the following morning. The force of
the explosion was so great that it drove wire
from the wired glass windows in the rear clear
through the sides of heavy silver bowls and
pieces of glass from the windows chipped out
pieces of silver from spoons and other ware as
though the silver had been wax.

John A. Herschede, of the Herschede Hall
Clock Company, is in the East on an extensive
business trip.

Richard Donahue, an old diamond cutter, fell
off a street car recently and was badly hurt
about the head. He was taken to the Cincinnati
Hospital.

Frank Herschede, head of the Herschede
Jewelry Company, has been appointed a commis-
sioner of the Ohio Valley Exposition and has
gone to Washington, D. C., to invite President
Taft to attend the exposition, which will be held
in Cincinnati this fall. Mr. Herschede is also
endeavoring to secure a number of Governinent
exhibits for the exposition.

Because of ill health, A. Mink, proprietor of
the Lyric Jewelry Co., in Vine Street, intends
to go out of business.

The Creutz Silver Plating Company, Lion
Building, is remodeling its plant so as to take
care of its growing business. It is making $1000
worth of repairs.

August F. Margileth, a jeweler of Springfield,
Ohio, went into voluntary bankruptcy in the
Federal courts in Cincinnati February 7th. He
owes $19,66440 and has assets worth about
$15,000, consisting of $10,851.26 worth of stock,
$2825.50 worth of fixtures and $2375.81 worth of
open accounts.

Jack Rowan, of Newcastle, Pa., called on
Cincinnati jeweler friends recently.

A thief stole an overcoat and a box of good
cigars from the home of John Holland, head of
the John Holland Gold Pen Company, on the
night of January igth.

News of the purchase of $12,500 worth of
diamonds from an Amsterdam concern by a man
representing himself as sent there by Fox Bros.
& Co., of Cincinnati, and the discovery that the
two checks which the stranger tendered as pay-
ment therefor were bogus, has just reached the
Cincinnati jewelry world. The stranger bought
eighty-four stones, weighing 74 carats, and gave
as payment two checks, one for $5000 and one
for $2500, drawn on a London bank and appar-
ently signed by the Fox concern and by the
stranger. The Amsterdam bank, unacquainted
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with the man, refused to cash the checks and
asked the London bank for information. The
diamond merchant told the stranger about the
checks and the man became insulted and offered
to return the stones if he was distrusted. The
merchant let him keep them, believing that every-
thing would turn out all right, but the checks
have been found to be bogus, it is said. Fox
Bros. & Co. say they do not know the stranger.

D. J. Gutmann, of L. Gutmann & Sons, left
the latter part of February for a two or three
weeks' trip to Oklahoma.

Burton Fox, of Fox Bros. & Co., sailed on
the Maurchznia February 9th for a two months'
business trip in Europe.

J. B. Osthoff, of Joseph Noterman & Co.,
has left' for the Northwest, and William P.
Pflueger, of the same firm, has left on his south-
ern trip.

George Gruen, of D. Gruen Sons & Company,
the well-known watch manufacturers, said his
company has been and is now very busy taking
care of its business and that trade is very satis-
factory, and is much better than it was this time
last year. Mr. Gruen says the year as a whole
has been very good and considers the outlook
for a good business year as very encouraging.

Charles C. Durst, a Hamilton, Ohio, jeweler,
has sold his store there to H. F. Schipper and
Albert Boli, of Hamilton. Mr. Durst was a
jeweler for forty-five years.

Lynn Smith, the former Cincinnatian, now
a jeweler, gold miner and financier at Nome,
Alaska, paid The Thoma Bros. Company a visit
recently while home visiting his mother in New-
castle, Ind. Mr. Smith is a customer of The
Thoma Bros. Co. He is very confident of
Alaska's business chances in the future.

J. M. Boner, of the J. M. Boner Jewelry Co.,
Evansville, Ind., was in Cincinnati buying new
store fixtures a few days ago. His store and
fixtures were burned recently.

Carl Rost, a well-known Indianapolis, Ind.,
jeweler, was in Cincinnati about the middle of
February looking for fixtures for his fine new
store in Indianapolis.

S. Lindenberg, of the well-known wholesale
jewelry firm of Lindenberg, Strauss & Co., in the
Carew Building, said business is quite fair with
his firm and that the outlook is very encouraging.
Mr. Lindenberg said his men in the West and
South are doing well. Sig. Strauss, a member
of the firm, is looking after the trade in the
South and judging from the number and size of
the orders he is sending home, he is delivering
the goods, as he usually does.

Joseph Posen, office man for Lindenberg,
Strauss & Co., wholesale jewelers, is confined to
his home on account of illness.

C. A. Gebhardt, well known to the local
trade, has some fine specimens of silver ore from
Mexico.

B. Bogaert and John Knocke, of Lexington,
Ky., are remodeling their jewelry store there and
have been looking at fixtures in Cincinnati.

Gus Weinfeld, for nineteen years with Stein
& Ellbogen Co., of Chicago, is covering Ohio,
Indiana, Illinois and southern Wisconsin for L.
Gutmann & Sons, well-known local jewelers.

C. Oskamp Daller, of the Clemens Oskamp
Company, well-known Vine Street wholesale
jewelers, says trade is very good and that the
outlook is promising.

R. A. Vaupel, of the M. Schwab Jewelry
Company, wholesalers, Fifth and Race Streets,
reported business as being very satisfactory. M.
Schwab, head of the firm, says he is very confident
that he will enjoy a big business this year and
that he is well prepared for it.

Cliff Miller, of the Miller Jewelry Company,
well-known manufacturers of gold jewelry and
emblems, and setters of diamonds and precious
stones, reported business as being very good
for the time of the year. Mr. Miller just turned
out two big jobs for the Celts and the Ohio
National Guard athletic contests. The work
consisted of medals, of very beautiful workman-
ship and design. He says his traveling men are
on the job and that all are doing well.

Klein Bros. Company, the hustling wholesale
jewelry firm which was compelled to leave its
Traction Building quarters because it has out-
grown them, is now at home in snug, roomy and
well-lighted quarters in the Boylan Building, 14
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and 16 East Fourth Street. The firm has the
entire third floor of this building and is now
prepared to take care of its rapidly growing trade.
The firm has purchased two big new safes in
addition to the three big ones it already had.
Ed Klein, a member of the firm, says all his men
are on the road, including Eugene A. From-
meyer, a member of the firm; Gus Frank and
William H. Modrack. Mr. Klein said his firm
has been enjoying a fine run of business, with very
encouraging prospects.

The Oskamp Jewelry Company, for years
located at the southwest corner of Fifth and Vine
Streets, is moving into the new Robertson Build-
ing, Race and Seventh Streets. The company
will occupy the entire first floor of the handsome
Inc w building. It will have its auto supplies in
the basement.

C. A. Oaks, of the Oskamp Jewelry Company,
spent a few days with his daughter, Mrs. Albert
Landers, in Danville, Ill., recently to see his
new grandson.

Gebhardt Bros., importers and cutters of dia-
monds and manufacturers of high-grade gold and
platinum jewelry, in the Lion Building, Fifth and
Elm Streets, have leased for five years the entire
twelfth floor of the new Merchants' Building at
Sixth and College Streets. Victor Gebhardt, of
the firm, says he expects to be moved into his
new business home by March 1st. The new
quarters will be one of the finest and most up-to-
date plants in the country. Mr. Gebhardt says he
is spending a considerable sum of money to make
the new quarters convenient in every way. This
will be the third time that the firm has outgrown
its quarters since it was founded.

The Dorst Company, widely known manufac-
turers of emblems, diamond mountings and
precious stone setters, report business as being
very good and are looking forward to a big run
of business soon.

Theodore Neuhaus, of Theodore Neuhaus &
Co , gold and silver smiths in the Lion Building,
was confined to his home for several days
the latter part of February on account of a case
of the grip. Mr. Neuhaus reported a good
business and bright prospects.

Louis Mecklenberg and Fred Gerhardt, until
recently identified with Ed H. Croninger, manu-
facturing jeweler at Fifth and Race Streets, have
opened a jewelry manufacturing business for
themselves in the 1\4iaini Building, Fifth and Elm
Streets. They will make special order work and
will do difficult repairing and engraving. As each
is an expert in his line, the members of the new
firm .should meet with much success.

Mr. Solar, of the E. & J. Swigart Company,
dealers in jewelers' supplies, with offices in the
new Merchants' Building, Sixth and College
Streets, said business is very good and that the
road salesmen are all sending in good orders.
Mr. Solar says he considers the outlook for a
good year as very promising, indeed. Mr. Solar
is making improvements right along in his big
new quarters and is preparing for the biggest
year the firm has ever had. "We are banking on
a good, big business" he said, "and I believe we
are right in so doing." Mr. Solar gave it as his
opinion that the Ohio Valley Exposition, to be
held in Cincinnati next fall, will bring lots of
jewelry business to Cincinnati.

Edgar Fox, of Lindenberg & Fox, wholesale
jewelers, reported a very satisfactory business.

A. G. Schwab, head of the widely-known
wholesale jewelry firm of A. G. Schwab & Sons,
left Cincinnati February 16th, accompanied by
Mrs. Schwab, to visit their daughter, Mrs. Morris
Hagedorn, in West Point, Ga. They expect to be
gone about ten days.

Mr. Lange, of A. G. Schwab & Sons, said
Julian Schwab and the other road men are out
on their trips and are sending in a line bunch
of orders; that business is good in all sections
of the country and that the outlook is very
pronkisiijig.

*Thoma; of The Thoma Bros. Company,
dealers in jewelers' supplies, in the Boylan Build-
ing, Fourth Street, reported business as being
very good. Jerome is in the South, Carl is in
southern Indiana and Fred is in central Indiana.
Mr. Thoma said ed n 
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THE CINCINNATI MARKE
BUYIN

CINCINNATI IS THE INDUSTRIAL CENTER of the South and West.
It offers retail jewelers unexcelled opportunities for buying diamonds, watches,
jewelry, tools and materials—in fact, everything that is needed in the jewelry store.

CINCINNATI JOBBERS and MANUFACTURERS are alive to all the
opportunities this city offers the retail trade by reason of its central location.
Their progressiveness and aggressiveness will appeal strongly to the shrewd
buyer. They guarantee a " square deal " in every sense of the word
selection, quality, price and prompt service.

ALBERT BROTHERS
THE DORST COMPANY

L. GUTMANN & SONS
KLEIN BROTHERS COMPANY

LINDENBERG, STRAUSS & CO.
THE MILLER JEWELRY CO.
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FFERS YOU UNEXCELLED
I PPORTUNITIES
F YOU HAVE NEVER VISITED CINCINNATI we invite you to
io so. You will find the Cincinnati salesroom a help and inspiration in your
uying. If you can't visit this market send us your orders—the prompt
nd careful shipments will please you.

LL THAT TH E CINCINNATI JOBBERS and MANUFACTURERS
equest is an investigation of the buying opportunities this market affords.
Jood business methods demand this investigation on your part, because—
'THE BETTER YOU BUY, THE BETTER YOU SELL."

JOS. NOTERMAN & CO.
THE OSKAMP-NOLTING CO.

RICHTER & PHILLIPS
A. G. SCHWAB & SONS

THE E. & J. SWIGART CO.
THE THOMA BROS. CO.
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Mr. Retailer
WE CAN GIVE you but a faint

idea on this page of the great

variety displayed in the various depart-

ments of our 1910 Catalogue devoted to

Gold and Roll
Plate Jewelry
In CHAINS, GUARDS, BADGES, EMBLEMS,
SCARF PINS, FOB CHAINS, BROOCHES,

BRACELETS, BUTTONS, CHARMS,
LOCKETS, PIN SETS, RINGS, Etc.

as in all other lines which go to make up a
complete wholesale jewelry stock, we are head-
quarters for the West and South.

OUR CATALOGUE is made for the Dealer to sell from,
and our stocks in every department are ample, so that this year, as in eighteen
years past, dealers may count on quick delivery at any and all times. We depend
on superior values, fair treatment, progressive methods and prompt service to hold
our old customers and win new ones. Wise dealers will avoid unpleasant and
unprofitable delays by dealing with a wholesale house whose promises are backed by
an unbroken record of performance extending over eighteen years of successful
business. If you have not already received it, write to-day for our big new catalogue.

 WE ARE HEADQUARTERS FOR 

ELGIN AND WALTHAM MOVEMENTS
KEYSTONE, CRESCENT and CROWN CASES
"1847" ROGERS BROS., "ALVIN" PLATE

and "COMMUNITY" SILVER

CLOCKS, BRONZES, CUT GLASS AND ALL THE
BEST LINES of JEWELRY

ALBERT BROTHERS
Wholesale Jewelers CINCINNATI, OHIO

"THE QUICK DELIVERY HOUSE"

March, 1910
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Subscribers wishing inquiries answered in this depart-
ment must send name and address—not for publication,
but as an evidence of good faith. No attention will be
paid to anonymous communications. Questions will be
answered in the order in which they are received.

An INDEX to the questions answered in Workshop
Notes department for each year accompanies each Decem-
ber number. Subscribers are requested to preserve these
indexes, and, before mailing questions, to refer to them,
as similar questions may have been answered in previous
ssues. These indexes are arranged alphabetically, accord-
ing to subject covered in each answer, and tell the issue
and page on which the information may be found.

"Pivot."—Would you kindly tell me how you
would proceed to pivot a cylinder? Do you take
out the entire plug in the staff! What kind of
steel is used to make a balance staff? Is it tem-
pered ready for usef I have trouble in getting a
graver that will cut hard steel.—In the first place,
you will have to have a cylinder shell punch,
which is simply a piece of steel with a hole drilled
in it to allow the pivot and cone to enter frilly
and then with the outside turned down to a very
slightly less diameter than the outside of the
cylinder shell. This is used to drive • the cylinder
out of its brass hub and it is well to have a set
of these punches for all sizes of cylinders. Rest
the brass hub on a suitable stake and tap the
punch lightly with the hammer. Then hold the
cylinder in a chuck in your lathe and pivot it as
you would a staff. There is no necessity for
making a new plug unless the plug is too short
to pivot or the pivot shoulder too small.

The steel to use for making staffs is regular
drill rod as sold by material dealers. This must
be hardened and then tempered to a rich dark
blue. Of course, you can have your steel tempered
too hard to turn and, on the other hand, your
graver may not be hard enough. Steel sufficiently
hard for fine staffs can be freely turned with a
good graver.

"Train."—(r) Is the train in the new model
movement better than heretoforef—The answer to
this question depends upon which periods in the
history of watchmaking you would compare as
to the excellence of the trains made during them.
For instance, vastly better trains were made be-
tween the years 1700 and 1800 than were made
between the years t55o and Ino, because in the
former period gear-cutting machines were brought
to a high state of efficiency, while in the latter
very crude methods prevailed, even in the earlier
part of the period, meaning that the teeth were
often filed into shape by hand. Since the year
r800 some improvements have been made and the
trains in good watches are now made as nearly
perfect as it seems possible to have them so long
as the present plan of toothed gearing is in use.
It would seem that the only hope of improving
them would be to invent some radically different
method of transmitting power than through the
teeth and leaves of wheels and pinions.

(2) What do you use in rounding up a train
wheel, and what is the best hand tool for this
Purpose?—Rounding up a watch wheel means
recutting its teeth so as to reduce the diameter
of the wheel or, in the case of a wheel out of true
"in the round," to cut the longer teeth down suf-
ficiently to make the wheel true. The only way
this operation can be satisfactorily done is to use
a "rounding-up tool," either as an attachment to
an American lathe, or one of the Swiss style,
which is complete in itself. There is no hand tool
made to do this work, if you mean by "hand tool"
a tool which can be held in the hand. Tool dealers
can inform you of the different styles of round..
ing-up tools and would gladly send you descrip-
tive matter.

(3) How do you judge the quality of a trainf
By what testf—The essential test of the quality
of a train is, how uniformly and economically
(with least possible waste) does it transmit power
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from the receiving end to the discharging end?
The test of uniformity is to see how smoothly
the teeth and leaves act together; try each pair
separately in the movement by applying friction
to one of the pivot ends with a pegwood point
and turning the other wheel. A good depth will
turn smoothly and evenly ; a bad one will be
shown by the wheel either giving a sort of little
jump or sticking slightly as each tooth comes
into action. If the depth is smooth-working and
the pivots well fitted and polished and the holes
upright, you can count on it that there is no
avoidable waste of power in the train.

(4) In what way is a gold train superior to
one of' brassf—A gold train is not as good, me-
chanically, as a brass train, because the gold is
softer than brass and more liable to injury. The
wheels in most of the American watches with gold
trains are really "gold filled," the base metal
being very stiff and hard rolled brass, with gold
on the top and bottom. • This gives the advantage
of the fine appearance of gold, combined with the
greater stiffness and hardness of brass.

(5) What up-to-date method have you now to
tighten cannon pinionsf—File a brass wire slightly
tapered and slip the cannon pinion over it; the
barrel of the pinion is now to be dented with a
punch and the brass wire inside prevents the
barrel from being broken. The punch should be
a chisel-shaped one with a rounded blunt edge
and the pinion should be rested in a V-shaped
nick on a metal bloek or stump in the staking
tool.

"Cylinder."—How should one proceed to put
a new plug in and pivot a cylinderf—See answer
to "Pivot."

"Grandfather's Clock."—We have an old
grandfather's hall clock. The pinions on same are
cut about 1/5 or r/6 part of each leaf. The move-
ment needs some bushing and a new verge. If
the teeth that enter the pinions that are worn do
not bind Ten?l the clock run if the pivots are smooth
and the holes are properly fitted, including the
verge? Will you kindly give me the address of
some one that makes a specialty of repairing and
putting in new pinions and what may be necessary
in clocks of this kindt—The hubs or collars on
which the wheels are riveted are generally soft-
soldered to the arbors (pinion shafts). If the
worn part of the pinion leaves is not too wide
there will be sufficient space left on the pillion
to afford a new bearing of perfect leaves for the
teeth of the wheel to work on. The wheel, then,
will simply have to be heated until the solder is
softened, after which it can he slid along the
arbor the necessary distance to bring its teeth
into action on an unworn part of the pinion. This
should be done in the lathe, so that the wheel
may be trued on the arbor before the solder
hardens. If this cannot for any reason be carried
out the only other proper way to do will he to
put in new pinions. Any of the trade repairers
whose advertisements appear in THE KEYSTONE
could repair or replace these pinions for you.

"Jeweling."—I have a Swiss regulator, in es-
capement, the movement of which I would like to
jewel, except barrel arbor and pallets. Having
only a watchmaker's lathe how can I do the work
in a durable and skilful manner? How should I
shape my cutters; how use them and where could
I procure train jewels suitable for the pivotsf—
There are two ways of cutting sinks or recesses
in plates for jeweling. The more accurate way
is to put the plate on some sort of face plate in
the lathe, holding it either by clamps or by fusible
cement. Then the plate is centered by the pivot
hole and with a graver of suitable shape the seat
for the jewel may be turned as the plate revolves
in the lathe. If the plates of your clock are not
too large you may contrive to follow the above
method by turning your lathe head end for end so
that the chuck end of the spindle points toward
the left, then you can fasten the clock plate either
in a universal face plate if size permits or on a

large cement plate held in a screw chuck, and
turn the recess, after first improvising a graver
rest in front of the plate. If the clock plate is
too large, however, to permit of this procedure,
or if you cannot, perhaps, get the use of a ma-
chinist's lathe large enough to take in the plate,
the only way left to you is to make use of some
sort of countersinking tool with which to cut the
recesses. The danger to be feared in this latter
method is that the axis of the recess, hence of
the jewel hole, may not be perpendicular to the
level of the plate. This, of course, would mean
that the pivot running in the hole would not bear
on the hole its entire length, but only on one
corner of it. As to the exact method to follow,
that will depend on the shape and size of the
plates. In order to avoid explanations which
might not apply properly and which would be
simply a waste of our time and your time, we
would suggest that you lay the plates on sheets of
paper and with a pencil trace the outlines and the
location of each of the pivot holes, then send the
tracings to this department and we will work
out for you the best way of doing the work.
Whether or not you can buy ready-made jewels
for the clock depends on how large the pivots are.
The Vallorbes Jewel Co., of Lancaster, Pa., can
either furnish the jewels or make them to order.

"Watch Oil."—I have tried for some time to
get hold of some good watch oil. I have always
used Nye's until about a year ago when I began
to use Mobius. I find both of the above will
blacken the pivots, more especially in 7-jeicel
movements, and it is not because I don't peg out
the pivot holes good, because I do. Last week I
secured a bottle of Fulcrum oil and thought I had
found the kind at last, but this morning was very
cold (a little below zero) and I set a bottle of
Mobil's and a bottle of Fulcrum outside the door
to see which would stand the cold the better and
the Fulcrum turned white and froze up solid so
it would not run out of the bottle and the Mobius
MU still clear and not but a little thicker than
when it was warm. Do you consider this a fair
test, It seems to me it is. What kind do you
think best?' What kind do the watch factories
usef—Our experience has been that you cannot
set down any particular oil as best. There may
be a little variation in the characteristics of any
oil from time to time. We suggest that you write
to the makers of any oil with which you have
trouble. They want to have their product right
and it is due them to give them an opportunity
to correct anything which is not right. Different
watch factories use different oils; probably each
of the leading makes is used in one or other of
the factories. The factories, however, buy in large
quantities and can take the trouble to make tests
of each lot. For full instructions how to test oils
see answer to "Oil" in "Workshop Notes," in
April, 1909, KEYSTONE.

"Mainspring Winder."—What is the best
method of taking out the barrel and replacing
French clock mainsprings with a Swiss main-
spring winderf—Remove the barrel arbor, insert
the arbor of the winder in the hole of the inner
end of the mainspring and wind until the spring
is coiled tightly around the winder arbor. With
the click and ratchet of the winder holding the
spring in coil slip a retaining ring into the barrel
and around the spring; then release the click and
allow the spring to unwind into the ring, after
which it may be unhooked from the barrel hook
and removed. A good way to hold the barrel
during this operation is to wrap a few layers of
rags around the teeth of the barrel, which prevents
injury to the hand. If it is desired to clean the
spring pass a strong cord through the hole in its
outer end, wind it on the winder until you can
slip the retaining ring off of it, keeping hold all
the while of the cord; next, allow the cord to slip
slowly through your hand until the spring is
unwound. In rewinding the spring the cord may
be used unless there is a holding-down attachment
on your winder. In either case you will not be
able to get the trick of it without some practice.
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Automatic, Conti', UO &la Peed

SAND
BLAST

MACIIINES

for satin finishing of Jewelry, Novelties,
Watches, Clocks and all metals or glass.
Large, steady sand flow using same sand
over and over again. Pipes all short and
straight. Can't clog up. Fine or coarse
finish. Door at bottom for recovering
lost articles without disconnecting piping.

4 Sizes

$17 to $50

BLOWERS
for All Jewelers' Gas Appliances, Furnaces, Blowpipes, Annealing,
Melting, Sand Blasting.

TAKE UP THEIR

OWN WEAR
NOISELESS

7

SIZES

$17

to

$130

Nothing to break. Can't get out of order. No tips o
springs on wings. Steady pressure, no fluctuation, slow
speeds, little power required.

INTERIOR VIEW

LEIMAN BROS., Dept. C, 64 John St., New York

The great success of the

St. Louis Watchmaking School
is due to the finishing touch
it gives its students

Most any school can teach Watchmaking fairly well.
A few can teach it superbly well.
But the school that not only does teach superbly well

but adds to it a last touch of personality through great zeal,
patience and persistence, making it peculiar, unique, indi-
vidual, distinct and unforgettable, is the school that makes
artists of their students. It is that last undefinable touch that
counts-the last three seconds he knocks off the record-that
proves the man a genius.

This is what the St. Louis Watchmaking School does, and
it is therefore no wonder that any young man wishing to
become an artist selects the St. Louis Watchmaking School
for his studies.

Fathers, that were attending the St. Louis Watchmaking
School more than twenty-five years ago, are now sending
their sons to this school, which certainly is the best recom-
mendation a school can have.

If interested, send for our new catalog to-day.

St. Louis Watchmaking School
ST. LOUIS, MO.

The

"Krementz-Bodkin Back"
STUD AND VEST BUTTON

Pat. Feb. 16, 1904

KREMENTZ & Co. believe the trade will agree that they
understand the jewelry business sufficiently to know that
the "Krementz-Bodkin Back" Stud and Vest Button is
the simplest and best mechanical Stud or Vest I3utton made.

V

Gt.=t.ep
CLOSED OPEN

The "Krementz-Bodkin Back" Stud and Vest
Button is not one piece, but is one-piece
construction, which makes it very simple and
the strongest and most durable, because;

i-It is Solderless
2-It has no spring or hollow wire to bend or break
3-It is made of solid, hard spring metal throughout
4-It is made by Krementz & Co. which insures perfect
quality, construction and workmanship

THE STORY OF THE HEAD

T
Krementz and Co. Invite Comparison

KREMENTZ & Co. stand back of their assertion. All
" Krementz - Bodkin Back " Studs and Vest Buttons are
sold also under the unique Krementz Collar Button
Guarantee.

THE STORY OF THE BODKIN BACK

G'w

GUARANTEE
If for any cause whatever a "Krementz-Bodkin Back" Stud or Vest Button
should be damaged either in the hands of the dealer or wearer, a new
one will be given in exchange, without charge. "Krementz-Bodkin Back"
Studs and Vest Buttons are made in large variety of patterns in 14 K.
gold and platinum, set with pearls and diamonds.

KREMENTZ & CO„, Newark, N.J.
NEW YORK OFFICE SAN FRANCISCO OFFICE

1 Maiden Lane 723 Shreve Building

March, 1910 THE KEYSTONE

Platinum and Its Price

"You want to be careful about that," said
your old friend a few years ago in tendering
for your examination some particular piece of
jewelry or bric-a-brac; "that's platinum, you
know. It's worth a lot more than gold," writes
Irwin Ellis in the Chicago Tribune.

Maybe you handled the article more gingerly
and with more care because of this announcement
that "platinum's worth a lot more than gold." Or,
keeping up with official quotations of the markets
as to platinum, maybe your nerves haven't been
so much jarred, after all. For in the last two
years, at least, having an ingot of fine gold weigh-
ing an ounce of 480 grains and an ingot of plati-
num weighing equally to a hair, that thief taking
the platinum and leaving the gold wouldn't stir
you much because of the fact. In fact, there were
several months in the year 1908 when you would
have been delighted to have palmed the platinum
off on the thief in place of the gold.

In one troy ounce of fine gold, acceptable to
the United States mint for that "free and un-
limited coinage" which the holder of the ingot
may demand, there is $20.67 worth of gold. The
reason that you don't get $20.67 of fine gold in
your $20 piece is that the gold standard accepts
gold that is only .9000 fine and to make the $20
coin weigh 516 grains-or thirty-six grains over
the ounce-is added the copper alloy which
hardens it.

"Fine" Metals the Basis

But the purpose of this article being to deal
with "fine" gold and "fine" platinum this basis of
ingot fineness must be taken on the authority of
the United States mint and of the United States
geological survey statistics. On this basis we
have for the averages of 1908 these prices :

Fine gold (troy ounce) $20.67
Fine platinum (average, 1908)   21.27

According to this average of fine platinum
for the year 1908 as reported in the recent paper
by Dr. David T. Day, of the Geological Survey,
the man who traded an ounce of platinum for an
ounce of fine gold was out just 6o cents on the
deal. But if the trade had occurred in June, July,
August or September of 1908 that man getting
the ounce of fine gold would have been ahead of
the game. For this is the official comparison of
the two metals in those months :

Fine gold (troy ounce)  $20.67
Fine platinum, for June  19.85

For July   19.60
For August   18.20
For September   18.60

Gold of established fineness, however, has
its value fixed and unchangeable as a medium of
exchange. With only 464.4 ounces of fine gold,
die individual holder may ask of the Government
mints a $20 gold piece in exchange. Platinum,
however, unrecognized as a metal medium of ex-
change, fluctuates in value according to supply
and demand. Some of the ranges of price for
the metal may be taken from the survey reports
of the New York market for ingot platinum,
going back to 1906.

Highest Price $38 an Ounce

In January, 1906, the price of platinum was
$20.50 an ounce, or 17 cents under the price of
fine gold. In the next four months the price
was $25 an ounce; in June, July and August it

stood at $26; in September and October the price
was $33, while in November and December, 1906,
it reached its highest figure of $38 a troy ounce
in the ingot.

In January of 1907 this price of $38 an ounce
held, after which there was a steady monthly
decline of price until in December, 1907, it stood
at $25 an ounce. It was in 1938 that the "bottom
dropped out" of platinum, starting in January at
$22.30 an ounce, dropping to its lowest ebb in
August and rallying to $24.50 in November and
falling to $24.10 in December. This average of
ingot platinum in New York for 1908, therefore,
was only $21.27, or 6o cents over the price of
fine gold.

It may as well be admitted right here that
some of these figures on platinum may have been
called out by the sharp criticisms-not at all ac-
curate-made upon a recent article in the Worker's
Magazine, to which a good many persons took
exception. But in the preparation of this article
only the synopsis of Dr. Day's report was avail-
able as published in the weekly bulletin of the
survey. Sending for the full report on the sub-
ject, however, just those comparisons made in the
original article in the Worker's Magazine appear
in Dr. Day's complete paper, from which is quoted
this paragraph:

Jeweler's Platinum Higher Priced

"The total production credited to California
is 706 fine ounces, valued at $13,414; Oregon is
credited with 44 fine ounces, valued at $836."

This is one of the latest bulletins issued by
the survey in 1909, but necessarily dealt with
the production of fine platinum for 1908. These
figures as to ounces and price, both for California
and for Oregon show a value of just $19 to the
troy ounce. And it was to this quoted ounce
price of an official bulletin that exceptions were
taken. Going further into details, however, the
house of J. Milhening, manufacturing jewelers
in Chicago, has given the range of prices for
1909, including their December purchases.

"But remember in quoting them," said Mr.
Milhening, "that these purchases we have made
from month to month are of jeweler's platinum,
reduced to working shape and form, for which
we pay about $1.25 an ounce over the price of the
ingot metal. This ingot platinum is reduced to
its extreme fineness, but as it is bought in the
ingot, the mass is shapeless and may have air
holes in it. Ordinarily we use it in sheet or wire
form and it costs us from $1 to $L5o an ounce to
have it brought to working shape."

Purchases made by the Milhening house of
this reduced fine platinum for 1909 were shown
by the books of the house, month by month, as
follows:

FINE PLATINUM PRICES, REDUCED FOR WORKING, 1909

January  $24.50 July  $24.00
February   24.50 August   25.00
March   24.50 September   25.50
April   24.50 October   29.00
May   24.00 November   32.00
June   24.00 December   31.00

Survey Gives Ingot Values

Subtracting the average cost of $1.25 an ounce
for reduction of the ingot metal to shapes ready
for the bench, this average price of $26 04 an
ounce for platinum as paid by Milliening in Chi-
cago in the year 1909 makes the ingot value in
New York, by the same averaging of prices, just
$24.79 a troy ounce. For three months in 1909
the ingot ounce of pure platinum was worth $3.33
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more than the $20.67 ounce of fine gold, while
in November of the same year the extreme was
reached when the money difference was $11.33
in favor of platinum. It remains, however, that
for the year 1909 the average price of ingot
platinum was only $4.12 an ounce above the price
of the fine gold ingot. And the United States
Geological Survey has dealt only in ingot values.

"But what is this platinum?" one may ask.
It may be partially answered by the Yankee's
other question : "Did you ever ride in an auto-
mobile?" For in the sparking plugs of the best
machines there is not only platinum but the still
more costly iridium must be blended with plati-
num to make the sparking tip harder and more
lasting.

Platinum enters into the manufacture of the
commercial sulphuric acid. The electrical plant
uses. it, even to the extent of placing the metal
in electric bell mechanisms. Also, as Dr. Day
says, "platinum is without doubt the best material
for mounting diamonds," and in this use for the
metal, growing among jewelry firms, among den-
tists and in the practical arts, he foresees the
time when the metal may be prohibitive in price.
This assumption is based largely on the fact
that the control of the output several times has
been in the hands of French and English trusts
and that at the present time the working up of
the platinum ores is almost wholly in the hands
of a few firms in Germany, France and. Great
Britain.

Parisian Novelties in Hatpins
Parisian hatpins are very long-so long, in

fact, as to endanger persons in the neighbor-
hood of the wearer. The French courts have
taken up the matter and a scratch, even though
unintentional, inflicted by a hatpin, has been
made a punishable offense. If the injured per-
son can prove that the offending pin exceeded
a certain prescribed length, extending so and
so many centimeters beyond the brim of the
hat, the wearer is liable to imprisonment, where
she can meditate at her leisure upon the follies
of fashion and the dangers of obeying its man-
dates too conscientiously. As soon as the hatpin
cases began to enter the courts the jewelers
hastened to invent hatpin shields, which now exist
in great variety, being so adjusted over the point
as to make it alike harmless to the wearer and
her neighbor. The pins are not only very long,
but very large. Formerly they were the size of
buttons and a hatpin the size of a five franc piece,
which is about as large as a silver dollar, would
have been thought ridiculous. Now they have
assumed the proportions of pancakes. Many
consist of framed miniatures, the latest idea,
which corresponds with the rage for Louis XV
effects. Hand copies of the pictures of Boucher,
Nattier, Watteau, Lebrun and other painters of
court beauties, and of beauty in general, are
framed in gold, set with rhinestones and made
into hatpins. Very new are birds, butterflies and
beetles. The Egyptian scarabs are very popular.
Cameos are also much used and harmonize beau-
tifully with the present classical style of dress.

The Directoire gown, with its flowing lines,
requires buttons which shall exactly match the
shoe buckles. Exquisite long chains, going twice
around the neck, are ornamented with cameos,
corals or pearls, and very often ear jewels,
buckles, combs and shoe buckles are worn to
match these chains.
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YOUR CUSTOMERS ARE
THE BREASTWORKS
OF YOUR BUSINESS

You can never do too much strengthening of your
" breastworks "—You cannot have too many satisfied
customers. Every one is a re-enforcement to the breast-
works of your business.

Every customer the mail order man or the department
store can take from you weakens your business just that
much, and by patronizing the concern who makes goods
under an name for mail order houses, you are helping to
tear down your own fortifications and lay your business
open to the commercial vulture " Mail-orderism."

The sale of a South Bend Watch means not only
satisfied customers, but it means protection to the
" breastworks " of your business—it protects your custo-
mers against " Mail-orderism," because never at any time
has the South Bend Watch been sold to mail order houses,
department stores, and such unfair competition.

It is for you to decide, Mr. Retail Jeweler, whether you
will be an assistant in tearing away the one thing that
means Success—satisfied customers. Already over 13,500
legitimate retail jewelers have decided. They are selling
and pushing the South Bend. It is the only way to decide
if you honestly want to protect your business against
" Mail-orderism " or in fact any competitor. Sell the watch
which the mail-order man cannot get and which gives your
customers satisfaction—the South Bend.

We have many propositions to help you build and
protect your business. Cut out the coupon and mail it
to-day.

South Bend Watch Company
Manufacturers of High-Grade Watches

SOUTH BEND, INDIANA

We also are in a position to supply you with a com-
plete line of cases. South Bend Watches are sold complete
or cases and movements separate.

COUPON
SOUTH BEND WATCH CO.

South Bend, Indiana

Gentlemen :—Please tell me how you can help build and protect
my business.

Name

Town

State

SPECIAL COURSES
FOR WATCHMAKERS
Many journeymen watchmakers enter our school
as students. These workmen come

1 
To improve their ability, not having had
enough or proper training when they started.

2 To learn the newer methods, because
former methods are now out-of-date, and we
are teaching how to do the same work more
easily, quickly and profitably.

3 To take up special branches such as com-
plicated work, cylinder fitting, chronometer
work, escapements, hairspringing, etc.

With the help of our instructions you can more
easily be a first-class workman, getting $25.00 a
week, than a mediocre workman getting $15.00 a
week.

Write for our catalogue, which explains every-
thing, and costs you nothing.

The Ezra F. Bowman Technical School
OF WATCHMAKING, ENGRAVING and JEWELRY WORK

LANCASTER, PENNSYLVANIA

[ ONLY PALLET DEL SETTER
4111P11.411

Look for stamp—it means
satisfaction guaranteed

Price, $2.00

OVER 1000 SOLD

MR.C.CI7LMAN,
Maplewood, Mo.
Dear Sir:— Jewel
setter to hand
"O.K." Have tried
:Ind tested sante
thoroughly to my
satisfaction. Can
positively do
twice the amount
Of work, in less
S ime, than with
any other make
whichl have tried.
It does all you
claim and is sim-
ply a PIECE of
PER FE CTION.
Ana truly de-

"; lighted at finding
same, through your generous offer, etc. Will
always speak a good word for the Colman.
Thanking you very much, I am, Yours truly,

W. B. WOODWARD,
1708 Pearl St., Nashville, 'Fenn.

THE FIRST SEVEN MONTHS

The ONLY SETTER separates the two jewels so that one can be
adjusted without danger of the other shifting. The ONLY SETTER is
fitted with practical gauges to determine the amount jewel is to be shifted,
eliminating guess work.

CULMAN BALANCE CHUCK
For refinishing Balance

Pivots without removing
the Hairspring or Roller
and protecting them while
the pivots are being pol-
ished.

C. CULMAN
Pat. M ty 17, '04
Look for Mani')

Price, $3.50
The chuck with over 5000 friends amongst practical watchmakers.THANKS to their boosting, sales are ever increasing.
Made so that perfect pivot work can be done in 1-10th the former time.

For sale by all Jobbers in tho U. 8. and Canada
MONEY INVESTED IN CULMAN TIME-SAVERS A QUICK DIVIDEND PAYER.

lre- Send for Circular and Free Sample Pair of Ears

C. CULMAN Maple and Hazel Avenues
MAPLEWOOD, MISSOURI

\larch, 1910 T H E 1KE.Y8TONE

Electricity and Magnetism
[CONTINUED]

No. 2

Magnetic Influences—a Sequel to
"Personal Magnetism"

It can readily be seen, from the evi-
Ience adduced in a former article, that
5'e have very delicate tests for both
iagnetism and electricity, and if such a
orce existed as "personal magnetism,"
ve should find some tangible evidence of it.
dagnetism and electricity have received
ery careful investigation from eminent
cientists within the last few years and
•neans have been devised to detect the effect
f both magnetism and electricity on even
he most attenuated gases. All substances
.re now known to be either attracted or
epelled by magnetic influence; those which

:Ire attracted are called para magnetic, and
hose which are repelled are known as dia

The first thing to provide is a powerful
,dectro-magnet. To do this, procure a
piece of round Norway iron i inch in
diameter and 15 inches long and have a

blacksmith bind it, as
shown at Fig. I, so the
ends at A A' will be
about 4 inches apart in
the clear.

An iron magnet
core can also be made
from inch hoop iron,
bent as shown at Fig. 2,
one piece fitting inside

die other, as shown, until the pole arms are
inch square and 5 inches long. Still

:nother plan can be pursued, which con-
ists of cutting U-shaped
)ieces from shut iron, as
ndicated at Fig. 3. The
test iron for such a magnet
S Juniata shut about 1/16
)f an inch thick. The pieces
hown in Fig. 3 are cut out
vith a cold chisel. Two

:ielices of insulated copper
vire must next be provided, to be placed on
he pole arms, A A'.

As the arms A A' are i inch in diame-
:er, we should make use of a wood core
1/32 in diameter on which to wind the

nsulated wire. If a simple round rod of
■'oocl is used to wind the wire upon, it will
,e found extremely difficult to remove
•lie rod, but if we force a 11/16 hole
hrough the center of the wood core and
asert a cylindrical plug about 1/32 of
In inch diameter greater than the hole,
ye shall experience but little difficulty
II removing the core. To make the de-

scription a little more
explicit, we will refer to
Fig. 4, where D repre-
sents the wood core,
which, in its normal con-
dition, is I inch in diame-
ter and 7 inches long;
through the center is
bored the 11/16 hole
referred to above.

FIG. I

FIG. 2

FIG. 3

••••■1

a.

At E, Fig. 5, is shown a plug 23/32 of
an inch in diameter and 8 inches long. The

, core D is split
after boring by
drawing a thin
knife blade from
end to end of the

FIG. 4 core D on the
line a a, Fig. 4.

The plug E is tapered at one end, as shown
at d, Fig. 5, to facilitate its entrance into
the hole in D; to also aid in this respect,
the plug E is
well rubbed with
Castile soap
scraped to a
powder. The insulation of the plug E
expands D 1/32 of an inch. We show at
Fig. 6 an end view of Fig. 4, seen in the
direction of the arrow c; in this cut the split
at a is shown as spread or opened by the
plug E.

To confine the copper wire
in position, we place on D
two disks of thin wood, as
shown at b, Figs. 4 and 6.
These disks are temporarily

attached to D by means of four small wire
nails placed at equal intervals, one of which
is shown at c, Fig. 6. Before winding on
the insulated wire, we wrap a layer of
parchment paper around D, allowing the
ends to lap a little and securing the lap with
some glue or paste. After the joining of
the parchment paper is dry, we place four
pieces of linen tape, A. inch wide, so they
extend in the direction of the axis of the
core D. The ends of such pieces of tape

are shown at f, Fig. 6. At
Fig. 7 we show a view of
one of the tapes as if seen
in the direction of the
arrow i, Fig. 4.

These tapes are slightly
attached with glue or paste
to the parchment paper and
the ends allowed to extend

over the disks b, as shown in Fig. 8, which
is a view the same as Fig. 4, except we
have shown the tape f and a
few of the coils of insulated
wire at g. After one layer of
No. 16 cotton-coated copper
magnet wire is in place and
extending from the disk b to
b', the end f (Fig. 8) of the
tape is folded back on the coils 

6

cr, as indi-
cated at the dotted line f'. The four ends
of tape f, as shown at Fig. 6, are folded
back and secured best with book binders'
paste, made by combining equal parts of
good flour paste with glue prepared as for
cabinet makers' use.

The four ends of tape should be allowed
to dry, when four more tapes are placed on
the coils of wire; but these are arranged to

take positions half way be-
tween those bands of tape
already in place. The end of
one of the new tapes is shown
at h, Fig. 6. After the new
tapes are in place, with their

FIG. 8 ends extending as shown at
f, Fig. 8, a coating of shellac

should be applied to the coil of insulated
wire (extending from b to b') and new

FIG. 5

Copper Wire
Helices for
Magnets

1', 
J I

 ,1
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tapes. Another coil of wire is now wound
on the first course, repeating the disposal
of the tapes, until six layers of coils are
placed on D and each layer secured with
tapes and coated with shellac.

The ends of the last tapes applied can
be bound to the outer coils of insulated wire
with a course of linen thread, such as shoe-
makers use. We have now a helix of cop-
per wire composed of closely-wound con-
volutions of insulated copper wire disposed
as thread is wound on a spool of cotton, and
the whole bound together by the longitu-
dinal tape stays and cemented with shellac.
After the shellac is apparently dried by the
action of the air, the helix should be placed
in a stove oven and gradually heated up to
about 3000 F. Two of these helices should
be made—that is, one for each of the arms,
A A', of the magnet.

[TO BE CONTINUED]

Setting a Stone in a Claw Ring

It is a very common occurrence for old
claws to break off rings when much worn,
says the Jeweler and Metalworker, and a
simple way to replace these claws by a
working jeweler in his own shop is the fol-
lowing: Cut away the old claws to the
level of the head of the ring with a liarp
graver or by means of filing with a smooth
file and carefully mark the positions where
the old claws existed. Then drill a hole
the required size in each of the marked
places, so that the holes will not have to be
opened out any larger to take the gold
wires which will require to be inserted to
form new claws. The holes must be drilled
sufficiently deep to securely hold the new
claws without being soldered, but need
not necessarily go right through the head
of the ring, as to show on the inside. Next
take a piece of gold wire (an old pin stem
or a brooch tongue on a pinch will answer)
and file it to a perfect fit; the fit must be
such as will require pressing into the holes
with the pin-vice or pliers (whichever is the
most suitable), so as not to become loose
later on through wear. The wires which
are to form the claws must be cut off all
of one length and, when these are placed in
the respective holes made by the drill, they
must be pressed to the bottom of the holes
with a pair of pliers, one jaw of which has
to go inside the ring and the other jaw
on the top of the wire claws, to cause the
necessary force to be applied. It will be
advisable to protect the jaws of the pliers
by covering them with a piece of zinc, to
avoid marking the inside of the ring; the
outside jaw of the pliers it does not so
much matter about, as the claws will have
to be filed afterwards to shape. This action
will drive the wires down to the bottom of
the holes and render them all tight and safe
when each hole has been treated in a like
manner. Each of the wire claws will now
have to have a flat cut inside a little way
down, leaving a ledge for the stone to rest
on, and the flat side of the wire is ulti-
mately to be pressed against the stone, to
hold it firmly in position. The wire claws
must be filed to make them appear equal
when burnished over the stone.
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., ir. The following resolution was passed
tAr Our Home Study Course in Watchmaking

----0 
k. :vt , Jewelers' Association, July, 1908:

at the Convention of the Wisconsin Retail

THERE are thousands of young men working in stores
who are surrounded by all the opportunities for learning

---..; It - RESOLVED, that the Wisconsin Retail

li „.. ! \ 
Jewelers' Association in convention assembled, of

watchmaking except the proper system of instruction. Aware

, , ,r.10- do hereby indorse the Wisconsin Institute of 
this fact, the W. I. of H. has established a Home Study

Department, with a view of teaching watch repairing by cor.

t.„ Nesimmv trades.

''.!
' \i-h, 1" 

‘. .16:!?

Y
We know of no other similar institu- taming nearly 400 illustrations and other special features,

cal Horology. The course consists of 43 printed lessons, con.

Horology and recommend it to those seeking respondence. This system of instruction is as thorough as it,
knowledge of the Watchmaking and Engraving possibly can be, embracing Mechanical, Practical and Theoreti-

, !sf. 0!... tion which offers such guarantee! those unable to leave home or their position and is incom.
making it an excellent substitute for an attendance course to

parably less expensive.
'!....- It  77.. '....;0.:Ap WISCONSIN IF INTERESTED WRITE FOR PROSPECTUS TO THE

b : W.\-..i.-•-,72: 0

ti INSTITUTE OF HOROLOGY WISCONSIN INSTITUTE OF HOROLOGYI / ... \Ii i , w.._ . Enterprise Bldg. :: MILWAUKEE, WIS. ENTERPRISE BLDG. :: .. MILWAUKEE, WIS.
;

"THE STANDARD OF QUALITY, STYLE and PRICE"

ANYTHING FROM A STORE STOOL TO A COMPLETE OUTFIT

TRANSFEROID is a Plastic preparation for transferring engraving
designs from one article to another. The compound holds the design
and gives the imprint upon the article where it is to be reproduced.

One single imprint will yield from 15 to 25 faithful copies. Equally satisfactory result
obtained on irregular surfaces such as spoon bowls, cuff links and similar articles,
as on plain surfaces. Contains nothing injurious to gold or silver, will not dry up or
get out of order, always ready for instant use and very easy to operate. Put up in
sealed metal cans with full directions.

SOLD BY ALL JOBBERS Price, One Dollar

Jobbers supplied through HAMMEL, RIGLANDER 01.. CO.
SUSSFELD, LORSCH CA).. CO.

THI3 'TRANS1IEI-1010 CO., Mirmeapolla,
Sole Owners and Manufacturers

The "IMIG " DESIGN JEWELER'S OUTFIT

If it's practical arrangements, correct designs, QUALITY ef material, workmanship and
finish, at RIGHT PRICES, that you are looking for, we can suit you. Not how cheap, but how
good, at prices that are right, is the Winter Idea." CASK OUR CUSTOMERS,

" WINTER CATALOGUES"—"The Books That Show You"—
Sent Postpaid on Request. WRITE FOR CATALOGUE "10A"

The M. Winter Lumber Co. FHITTH6RGERMAADKEE Rs

E.S'TABLISIIED 1865

SHEBOYGAN, WISCONSIN, U.S. A.
SALES AGENCIES

C. D. SMITH DRUG CO. - - - - ST. JOSEPH, MO.
FELIX PARSON CO.   DALLAS, TEXAS
FINLAY DICKS CO. - - - - NEW ORLEANS, LA.
It. H. BIRDSALL - - Hamilton Bldg., PORTLAND, ORE.
M A rTooN e# KEPPEL - - - NEW HAVEN, CONN.

THE MISSMAN

J. N. EBERLE & CIE
Augsburg, Germany

Fret Saws, Coping Saws
Watch Mainsprings
Needle Files

Eberle's Quality 18812 "Finis" for metal

Qualitat 18812

Nag /212119

MISSMAN'S IMPROVED WATCH OILER

Engraving Block 01:2'
THE MISSMAN

Price, $13.50 Patented

Price, 45 cents

MISSMAN'S

Ring Clamp,

for Engraving

inside of
Ring

Price, 75c.

A ,

MISSMAN'S HAND-MADE GRAVERS
1. Square Graver, set up for hair lines.
2. Square Graver, wide angle for shading.
3. Spoon Graver, for shading.
4. Ring Graver, for inside rings.
5. Square Graver, turned up.
6. Spoon Graver, for halt' lines.

Each Graver Ready for
Use and Guaranteed.

Your choice of six of the
following twelve most

useful Gravers In case
for $2.75.

Set of Six in Box,
as Illustrated,

$2.75

ORDER
BY NUMBER

7. Line Graver, narrow fine lines.
8. Line Graver, medium fine lines.
9. Gouge Graver, small round.
10. Flat Graver, extra narrow.
11. Flat Graver, narrow.
12. Flat Graver, medium.

FOR SALE BY ALL LEADING JOBBERS

If yours does not carry it, write Direct MISSMAN'S SCHOOL OF ENGRAVING
508-9 Baird Bldg.

KANSAS CITY, MISSOURI

ll arch, I 910

Railroad Watch Inspection

T H E

Pioneer in the Movement and Present General

Time Inspector Over 125,000 Miles
of Railroad

So rapid in recent years lias been the ex-
tension of the railroad watch inspection system
that it is now generally recognized as an essential
to proper railroad management and a chief
factor in the security of the millions who travel
by rail. Some form of time inspection is now
in force on railroads aggregating a total mileage
of nearly 200,000 miles and it is not improbable
that the time is at hand when watch inspection
will become compulsory on the railroads of our
continent. For the jeweler, the time inspection
system has a special and peculiar interest. It has
not only raised the standard in American watches
.Lnd maintained a stability of quality and price
which has been of untold benefit to the trade,
but it has also been an insuperable obstacle to the
deterioration in quality and demoralization in
price which are frequent concomitants of over-
strenuous competition. Nor is it in the sale and
repair of the watches of the great army of rail-
roaders merely that the system ,has benefited the
trade. As an argument in the exploitation and
sale of high-grade watches to the public generally
the railroad watch serves a most useful purpose.
Every customer knows that time, tide and the
express train wait for no man and it is not
difficult to convince a watch buyer with the
necessary capital, especially if he be accustomed
to travel by rail, that it would be wise for him
to purchase a watch which would meet the rail-
road requirements. Thousands of profitable sales
are yearly made on this argument and its force
increases from year to year.

As a repair argument the watch inspection
system is also convincing. It may be used at all
times to impress on the average watch owner
the necessity of frequent attention to and regu-
lation of his timepiece. When you convince him,
as you easily can, that such frequent inspection
and regulation are necessary for so high-grade
a timepiece as the railroad watch, he will better
realize the need of like care for the watch of
similar or lower grade in his own pocket. Our
readers will therefore read with interest the fol-
lowing extracts from an interview with Webb C.
Ball, of Cleveland, Ohio, general time inspector
over 125,000 miles of railroad, as published in a
recent issue of the Chicago Tribune:

"I was a farmer's son," said Mr. Ball, "and
my first investment was a merino lamb that I
bought of Columbus Delano, our nearest neighbor
and the Secretary of the Interior during the ad-
ministration of General Grant. While learning
the watchmaker's trade I worked a year for
nothing. The second year my wages were $t
a week. No boy would apprentice himself so
cheaply nowadays, a mechanical fact that may not
be conducive to good craftsmanship."

Bad Wreck Gives Chance

"When did you begin," I asked, "to regulate
the watches and clocks of railways?"

"Eighteen years ago there was a bad wreck
on the Lake Shore and Michigan Southern Rail-
road," Mr. Ball answered. "The fast mail, known
as No. 4, was going east. An accommodation
train was coming west. At Elyria, twenty-five
miles from Cleveland, the engineer and the con-
ductor of the accommodation were given orders
to let the fast snail pass them at Kipton, a small
station west of Oberlin, the university town. As
the accommodation was leaving the station at
Elyria the telegraph operator ran to the platform
and verbally cautioned the engineer and conductor,
although both men had been given their orders
as to the fast mail in writing."
'Be careful,' the operator shouted. 'No. 4

Is on time.'
"Go to thunder,' the conductor called back.

'I know my business.'
"From the time the train left Elyria until

It collided with the fast mail at Kipton the con-
ductor, as he admitted afterward, did not take
his watch out of his pocket. He said that he
supposed the engineer would look out for No. 4.
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But the engineer's watch stopped four minutes
and then began running again, a little matter of
life and death of which he was unconscious.
There were several stations between Elyria and
Kipton, but the engineer pounded slowly along
in the belief that he had time to spare. Leaving
Oberlin, he supposed he had seven minutes in
which to reach the fleeting point. Of course, he
had only three minutes. Had the conductor
looked at his own watch he could have prevented
the accident.

Big Loss of Life Results

"The trains came together at Kipton, the
fast mail at full speed and the accommodation
under brakes, because it was nearing the station.
The engineers of both trains were killed and the
dead bodies of nine clerks were taken from the
kindling wood and broken iron of the postal cars.
The railroad sustained a heavy loss in property
and a large quantity of snail matter was either
lost or destroyed. There was an official inquiry
into the wreck and the coroner of Lorain county
summoned me as a witness—as an expert in
watches, I might say. The case was filially car-
ried into the United States court at Toledo and
I went there several times to testify.

"Returning to Cleveland on one occasion with
John Newell, President of the Lake Shore road,
and William H. Canniff, the superintendent, I
suggested a plan of watch inspection. The Kip-
ton accident proved that the watch of one of the
engineers was unreliable, and that the conductor
of the accommodation train had neglected his
business. A meeting of the operating officers of
the railway was held soon after and I was
authorized to get up a scheme of inspection and
also to investigate conditions on all the important
lines east of Chicago. I found that railroads
were run hit or miss, with respect to clocks and
watches, and that practically every city and town
had its own uncertain and variable time. In some
instances the ringing of the school bells or the
whistles of factories, furnaces and mills regulated
the getting up, lying down and the meals of the
populace.

"Standard time had been adopted by the rail-
ways, but the average citizen observed what he
was pleased to call sun time and resented with
much bitterness of spirit the railroad tampering
with his sacred clock or brass watch. In one
place that I visited a venerable inhabitant, a local
literary character, flourished his hickory cane
overy my head, saying: ̀ Damn old Vanderbilt's
time. We want God's time. The Vanderbilts
cannot run use if they do run the rest of the
country, by Jehoshaphat l' Traveling in the State
of Ohio, and keeping tally on a piece of paper,
I marked up seventeen different kinds of time
in as many towns, cities and railroad centers.

Alarm Clocks Often Used

"Generally, the situation was ludicrous, but
I wasn't personally concerned in the confusion of
time among the inhabitants. On the railroads,
however, the conditions were so full of danger
that I shuddered when I thought of them. I
found that the conductors on the freight trains
of trunk lines were depending on cheap alarm
clocks hung on nails in their cabooses. Many
merchants at that period were giving away bad
watches with suits of clothing and furnishing
goods, and engineers and conductors had such
watches in their pockets and were actually running
trains by them, to the menace of human life and
property. Some of the clocks in roundhouses
and in train dispatchers' offices hadn't been
cleaned, repaired or regulated for years. The
rule then—and I suppose it prevented many
frightful wrecks—was to give conductors and
engineers five minutes extra on their orders; that
is to say, a train due at to o'clock would be
safe if it arrived at 10.05 or 9.55 o'clock.

"If one of the fastest limited trains now
running on two roads from New York to Chicago
is thirty seconds off its time the conductor must
report the fact at the first stop. I timed a fast
train not long ago. We left Chicago on the dot
and kept on the dot to Elkhart, hid., thence to
Toledo, thence to Cleveland, thence to Erie, Pa.,
thence to Buffalo, thence to Syracuse, thence to
Albany, thence to Springfield, Mass., and finally

to Boston, where we arrived on the second, after
traveling hundreds of miles and changing en-
gineers and engines eight different times. I hope
I am not in bad taste when I say that the watches
of that train were regulated and inspected by
my own men. Without watches of absolute pre-
cision and dependable watches at that, eighteen-
hour trains between Chicago and New York
would be an impossible achievement.

Time Inspectors for Road

"But I have wandered away from my story,"
Mr. Ball went on to say. "After an investigation
that covered four months I got my plans con-
cretely formed and put them into operation.
Local time inspectors, the best mechanics obtain-
able, were appointed at the end of every division
on the Lake Shore road. Conductors and en-
gineers were required to have their watches
examined every two weeks. If a watch fell be-
hind or gained thirty seconds in fourteen days it
had to be repaired or regulated immediately.
Small cards were given to the engineers and con-
ductors and complete records of their watches
were written down ill ink at least once in two
weeks by the official inspectors.

"Since then necessary details have been added
to the plan, but the fundamental requirements
have not been changed. Every conductor and
engineer on the 525,000 miles of railroad where
the plan is operative carries a little card in his
pocket containing a full description of his watch
and a technical history of its fortnightly per-
formances. When he leaves his watch for repairs
or regulation the inspector gives him a 'loaner
watch,' as it is called, that is guaranteed to keep
time to the fraction of a second.

"As the scheme developed I passed upon cer-
tain kinds of watches. The manufacturers that
had to be excluded from the accepted list threat-
ened to sue me for damages, and for several
years I had to endure all sorts of slanders and
decline a good many benevolent suggestions. I
now approve of thirty-seven different kinds of
watches that are manufactured in eight separate
establishments."

Employees Bunkoed by "Expert"

"Do all railroads have similar schemes of
time inspection?" I asked.

"I suppose so. A man, copying some of
the features of my plan, got on to an important
road not long ago and sold. 12,000 watches to the
employees, getting $48 apiece for watches that
cost him $5. Then the officers of the road fired
him and sent for me. Several years ago forty
passengers were killed on one of the biggest
railways in the country. It was a case where the
watches of the engineers and conductors did not
agree and all were wrong, I guess. I was called
by telegraph to organize the line.

"An assistant whom I sent over. the road as
a telegraph operator in search of a situation
learned that the clock at the operating head-
quarters was forty-five years old. Indeed, the
clocks at telegraph stations and signal towers up
and down the line and on all the branches were
absolutely impossible for the purposes intended.
The watches of the conductors and engineers were
almost as bad. I threw away the clocks and con-
demned the watches, and if orders are obeyed
there will be no more collisions on that particular
road. The accident also cost the life of the
general manager of the company. He died soon
after of a broken heart.

Watch Sometimes Read Wrong

"Occasionally an accident occurs because an
engineer with a closed watch removes the case
that is over the dial that he may see the hands
and face and know the time at a hurried glance.
The stem of an open-faced watch, you under-
stand, is opposite the figure 22, while in a closed
watch it is opposite the figure 3. Thus, if an
engineer forgets himself he may wrongly read
his dial and serious trouble is almost sure to
follow. Not long ago a freight engineer with a
watch so changed mixed his hands and his figures
and made a mistake of fifteen minutes. Round-
ing a curve, he went head-on into another train
with fatal results to several employees and the
wreck of two engines."



THE KEYSTONE

Inventions of the Future

Under this heading, Thomas A. Edison's
forecast of the manner in which we may be going
to solve some of our present industrial and
scientific problems was published in The Indepen-
dent in the form of an interview with Mr. Edison,
who afterward, it is stated, revised and corrected
the manuscript. The article runs, in part, as
follows:

Among the many problems
Value Out which await solution in the
of Fuel future one of the most im-

portant is to get the full value
out of fuel. The wastefulness of our present
methods of combustion is tremendous. A pound
of coal has enough energy in it to carry itself
around the world. We are able to extract only a
small fraction of its heat and power ; the greater
part goes to waste. Our best steam engines use
about 15 per cent, of the energy of the coal they
consume. With gas engines probably 20 to 25
per cent. of the energy is utilized.

There are various methods being tried out to
convert coal directly into electricity without the
use of a boiler—eliminating fire and steam. Some
of these are oxidation methods. They are
scientifically successful, though not yet commer-
cially successful. Oxidation is, of course, a form
of combustion. It is slow burning. The only
difference bewteen rusting, burning and exploding
is the speed of the chemical reaction. Explosives
burn very fast and though they are used to some
extent as fuel in the propulsion of torpedoes,
they are not economical. There is not as much
power in a ton of 40 per cent. dynamite as there
is in a ton of coal. Everything in nature would
burn up if it were not for the fact that nearly
everything except coal is already burned up. Iron
would burn and make a good fuel—if in a very
fine powder—but it has already been consumed
in Nature's furnace. Coal is stored-up sunlight;
it is the storage battery of the sun, to which we
owe about all our energy.

Radium has great power. It
The Wonderful has no appreciable limit or end.
Radium It is not combustible. It gives

off intra-atomic energy. We
don't know how its energy was stored up. A car-
load of radium would have as much energy as all
the millions of tons of coal mined in the United
States in a year. Radium is the cause of the
earth's heat, according to the view of most scien-
tists to-day. That explains why the earth, con-
stantly radiating vast quantities of heat into space,
doesn't cool down. The planet would be pretty
chilly after all these millions of years if it had
no radium in it. While only small quantities of
radium have been isolated, it exists everywhere, in
water, rock and soil; it is universally distributed
and a little of it goes a long way. The possibility
of harnessing this force for our use is somewhat
of a speculation. A radium clock has been made
and it will go several hundred years without
winding.

I have a spinthariscope, which is a tiny bit
of radium, of a size that will go through the eye
of a needle, mounted over a piece of willemite.
It has been shooting off millions of sparks for
the six years that I have had it and I expect
it will be shooting sparks the same way for
thousands of years. There will be enough sparks
given out by that fragment of radium to cover
and illuminate the State of Rhode Island. Some
say they travel at the speed of light, others 12,000
miles a second. This speed is the source of
radium's power. Infinite velocity makes up for
lack of mass.

Radium is found along with uranium and
thorium. Some day we might find immense de-
posits of it and then it will be a problem how to
handle it without dangerous consequences. A
large quantity of the stuff would kill everybody
around. A fellow shot up with 17,000,000,000
atomic cannon balls poured into him with the
velocity of light would feel uncomfortable.

Besides its mechanical possibilities radium is
valuable, it is said, in the treatment of skin cancer
and some other diseases. Cancer is a hard propo-

sition, but when it bucks up against radium it
meets its match. I guess it is a case of similia
sintilibus curantur.

There are lots of things besides radium that
we don't understand. These five senses of ours
are pretty dull detectives. We perceive only a
little that comes within the range of our senses.
A thing drops below our level and we don't
perceive it. Here and there, now and then, some
one finds out a new thing we didn't dream the
existence of. In this room and in your room at
this moment are fifty wireless messages going
through. Without instruments we cannot detect
them.

After we have developed the
Question of power of our waterfalls, the
Machinery utilization of the tides, Mr.

Edison thinks, will possibly
follow, but the machinery to accomplish this
would require a vast investment. More prac-
ticable, he says, are windmills connected with
storage batteries to lay up the energy of the winds
in electrical form. Sun engines Mr. Edison con-
siders very promising machines. They absorb
the sun's heat in water or other liquid, or con-
centrate it by focusing the sun's rays on a boiler.
In Arizona there is a 30-horsepower sun engine
using a steam turbine. We read further:

In steaming volcanoes there is a source of
power which might be obtained and sent out by
electricity. At Yellowstone Park the geysers are
wastefully spouting a large amount of energy. In
the Comstock Lode and all through that region
nature has a powerhouse which man could use.
Steam under pressure to run engines and make
electricity can be had there merely by sinking
artesian wells.

To get rid of friction in our machines is
one of the future problems. The only machine
without friction that we know is the world, and
it moves in the resistless ether.

The monorail does not appeal to me. It was
a fundamental mistake that our railroads were
built on a 4-foot-9 -inch gage instead of a
6-foot gage, which we will probably have to
come to yet.

The aeroplane of the future
The Aeroplane will, I think, have to be on

the helicopter principle. A
successful air machine must be able to defy the
winds. If Wright's aeroplane had one-twentieth
of its surface the wind would not affect it. The
helicopter principle is the only way to rise above
atmospheric conditions. By increasing the veloc-
ity of propellor revolutions the size of the ma-
chine can be diminished and thereby we vanquish
the hostility of the wind. A helicopter could
have foot-size planes distributed on a ioo- to 150-
foot circle and controlled from the center by
wires.

Chemical food has been worked out pretty
well by Emil Fischer and his students, but it
won't be a commercial proposition. There are
lots of synthetic things made. Carbohydrates of
the same nature and bulk as the natural material
are produced, but you can't beat the farm as a
laboratory, commercially speaking. If we should
dry up like Mars and couldn't raise vegetabes on
the earth we might turn to a chemical diet.
There might be local famines which could be
mitigated by the food productions of the chemists.
The complaint of to-day seems to be that there
are too many chemicals in our food.

The clothes of the future will be so cheap
that every young woman will be able to follow
the fashions promptly and there will be plenty
of fashions. Artificial silk that is superior to
natural silk is now made of wood pulp. It shines
better than silk. I think that the silkworm bar-
barism will go in fifty years, just as the indigo
of India went before the synthetic production of
indigo in German laboratories.

There is much ahead of us.
How Little We don't know what gravity
We Know is ; neither do we know the

nature of heat, light and
electricity, though we handle them a little. We
are only animals. We are coming out of the dog
stage and getting a glimpse of our environment.
We don't know, we just suspect a few things. It
will take an enormous evolution of our brains
to bring us anywhere. Our practice of shooting
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one another in war is proof that we are still
animals. The make-up of our society is hideous.

Communication with other worlds has been
suggested. I think we had better stick to this
world and find out something about it before we
call up our neighbors. They might make us
ashamed of ourselves.

Art will be increased and distributed as we
emerge more and more from the dog stage. So-
ciety will have to stop this whisky business, which
is like throwing sand in the bearings of a steam
engine. In 200 years, by the cheapening of com-
modities, the ordinary laborer will live as well as
a man does now with $2oo,000 annual income.
Automatic machinery and scientific agriculture
will bring about this result. Not individualism,
but social labor will dominate the future; you
can't have individual machines and every man
working by himself. Industry will constantly be-
come more social and interdependent. There
will be no manual labor in the factories of the
future. The men in them will be merely superin-
tendents watching the machinery to see that it
works right.

The Employment of Tantalum for
Watch Springs

Tantalum ,is one of the most remarkable and
interesting of the rare metals, says the Brass
World. It has a very high melting point and on
this account is used with much success as electric
lamp filaments. It is non-corrosive and by alloy-
ing may be made as hard as steel. These proper-
ties allow its use for surgical and dental instru-
ments.

One of the recent applications of tantalum
is for watch springs and its use has been patented.
The patentee, Werner von Bolton, of the Siemens
& Halske Co., of Berlin, Germany, the well-known
manufacturers of electrical appliances, has been
instrumental in increasing our knowledge of tan-
talum and has discovered many new and valuable
properties in it. The advantage of tantalum for
watch springs is because of the fact that while it
may be made as resilient as steel it is non-cor-
rosive and does not become magnetic.

The tantalum employed for making articles of
this nature is first obtained in the wet way from its
salts and is then well fused in a vacuum by an
electric current. Such a fusion not only renders
it dense and homogeneous, but also purifies it from
gases which it may contain. In this fused form it
may be rolled, hammered or drawn into wire, al-
though quite hard. During the working it hardens
rapidly and requires frequent annealing. This
is accomplished by heating to a redness and slowly
cooling. The heating requires much care, and
while the metal, even in the form of the thinnest
wire, may be heated to a low red heat with only
a superficial oxidation and discoloration like that
which forms when steel is similarly heated, a
temperature beyond it injures the metal. Al-
though the pure metallic tantalum is hard, it may
be rendered still harder by alloying it with other
metals. Carbon is used as the hardening in-
gredient in most cases, as it is in steel. It is also
introduced in the same manner by imbedding the
tantalum in charcoal powder and heating to
redness. Iron is also used for hardening the
metal for special cases, and in some instances
aluminum and tin are both employed.

Werner von Bolton is responsible for the
statement that the alloyed tantalum may be made
so hard that it exceeds that of the hardest steel
and is exceeded in hardness only by the diamond
itself. This statement, while apparently uncon-
firmed by other investigators, has not been chal-
lenged and, accepting it as accurate, it would
seem that tantalum is equal or superior to corun-
dum or carborundtun in hardness, and what is
more remarkable, it is a metal and not a non-
metallic substance.. It is undoubtedly the hardest
metal.
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Inventions of the Future

THE KEYSTONE

Under this heading, Thomas A. Edison's

forecast of the manner in which we may be going

to solve some of our present industrial and

scientific problems was published in The Indepen-
dent in the form of an interview with Mr. Edison,

who afterward, it is stated, revised and corrected

the manuscript. The article runs, in part, as

follows:
Among the many problems

Value Out which await solution in the
of Fuel future one of the most im-

portant is to get the full value
out of fuel. The wastefulness of our present
methods of combustion is tremendous. A pound
of coal has enough energy in it to carry itself
around the world. We are able to extract only a
small fraction of its heat and power; the greater
part goes to waste. Our best steam engines use
about 15 per cent. of the energy of the coal they
consume. With gas engines probably 20 10 25
per cent. of the energy is utilized.

There are various methods being tried out to
convert coal directly into electricity without the
use of a boiler—eliminating fire and steam. Some
of these are oxidation methods. They are
scientifically successful, though not yet commer-
cially successful. Oxidation is, of course, a form
of combustion. It is slow burning. The only
difference bewteen rusting, burning and exploding
is the speed of the chemical reaction. Explosives
burn very fast and though they are used to some
extent as fuel in the propulsion of torpedoes,
they are not economical. There is not as much
power in a ton of 40 per cent. dynamite as there
is in a ton of coal. Everything in nature would
burn up if it were not for the fact that nearly
everything except coal is already burned up. Iron
would burn and make a good fuel—if in a very
fine powder—but it has already been consumed
in Nature's furnace. Coal is stored-up sunlight;
it is the storage battery of the sun, to which we
owe about all our energy.

Radium has great power. It
The Wonderful has no appreciable limit or end.
Radium It is not combustible. It gives

off intra-atomic energy. We
don't know how its energy was stored up. A car-
load of radium would have as much energy as all
the millions of tons of coal mined in the United
States in a year. Radium is the cause of the
earth's heat, according to the view of most scien-
tists to-day. That explains why the earth, con-
stantly radiating vast quantities of heat into space,
doesn't cool down. The planet would be pretty
chilly after all these millions of years if it had
no radium in it. While only small quantities of
radium have been isolated, it exists everywhere, in
water, rock and soil; it is universally distributed
and a little of it goes a long way. The possibility
of harnessing this force for our use is somewhat
of a speculation. A radium clock has been made
and it will go several hundred years without
winding.

I have a spinthariscope, which is a tiny bit
of radium, of a size that will go through the eye
of a needle, mounted over a piece of willemite.
It has been shooting off millions of sparks for
the six years that I have had it and I expect
it will be shooting sparks the same way for
thousands of years. There will be enough sparks
given out by that fragment of radium to cover
and illuminate the State of Rhode Island. Some
say they travel at the speed of light, others 12,000
miles a second. This speed is the source of
radium's power. Infinite velocity makes up for
lack of mass.

Radium is found along with uranium and
thorium. Some day we might find immense de-
posits of it and then it will be a problem how to
handle it without dangerous consequences. A
large quantity of the stuff would kill everybody
around. A fellow shot up with 17,000,000,000
atomic cannon balls poured into him with the
velocity of light would feel uncomfortable.

Besides its mechanical possibilities radium is
valuable, it is said, in the treatment of skin cancer
and some other diseases. Cancer is a hard propo-

sition, but when it bucks up against radium it
meets its match. I guess it is a case of similia
sintilibus curantur.

There are lots of things besides radium that
we don't understand. These five senses of ours
are pretty dull detectives. We perceive only a
little that comes within the range of our senses.
A thing drops below our level and we don't
perceive it. Here and there, now and then, some
one finds out a new thing we didn't dream the
existence of. In this room and in your .room at

.this moment are fifty wireless messages going
through. Without instruments we cannot detect
them.

After we have developed the
Question of power of our waterfalls, the
Machinery utilization of the tides, Mr.

Edison thinks, will possibly
follow, but the machinery to accomplish this
would require a vast investment. More prac-
ticable, he says, are windmills connected with
storage batteries to lay up the energy of the winds
in electrical form. Sun engines Mr. Edison con-
siders very promising machines. They absorb
the sun's heat in water or other liquid, or con-
centrate it by focusing the sun's rays on a boiler.
In Arizona there is a 30-horsepower sun engine
using a steam turbine. We read further:

In steaming volcanoes there is a source of
power which might be obtained and sent out by
electricity. At Yellowstone Park the geysers are
wastefully spouting a large amount of energy. In
the Comstock Lode and all through that region
nature has a powerhouse which man could use.
Steam under pressure to run engines and make
electricity can be had there merely by sinking
artesian wells.

To get rid of friction in our machines is
one of the future problems. The only machine
without friction that we know is the world, and
it moves in the resistless ether.

The monorail does not appeal to me. It was
a fundamental mistake that our railroads were
built on a 4-f00t-9%-inch gage instead of a
6-foot gage, which we will probably have to
come to yet.

The aeroplane of the future
The Aeroplane will, I think, have to be on

the helicopter principle. A
successful air machine must be able to defy the
winds. If Wright's aeroplane had one-twentieth
of its surface the wind would not affect it. The
helicopter principle is the only way to rise above
atmospheric conditions. By increasing the veloc-
ity of propellor revolutions the size of the ma-
chine can be diminished and thereby we vanquish
the hostility of the wind. A helicopter could
have foot-size planes distributed on a too- to 150-
foot circle and controlled from the center by
wires.

Chemical food has been worked out pretty
well by Emil Fischer and his students, but it
won't be a commercial proposition. There are
lots of synthetic things made. Carbohydrates of
the same nature and bulk as the natural material
are produced, but you can't beat the farm as a
laboratory, commercially speaking. If we should
dry up like Mars and couldn't raise vegetabes on
the earth we might turn to a chemical diet.
There might be local famines which could be
mitigated by the food productions of the chemists.
The complaint of to-day seems to be that there
are too many chemicals in our food.

The clothes of the future will be so cheap
that every young woman will be able to follow
the fashions promptly and there will be plenty
of fashions. Artificial silk that is superior to
natural silk is now made of wood pulp. It shines
better than silk. I think that the silkworm bar-
barism will go in fifty years, just as the indigo
of India went before the synthetic production of
indigo in German laboratories.

There is much ahead of us.
How Little We don't know what gravity
We Know is; neither do we know the

nature of heat, light and
electricity, though we handle them a little. We
are only animals. We are coming out of the dog
stage and getting a glimpse of our environment.
We don't know, we just suspect a few things. It
will take an enormous evolution of our brains
to bring us anywhere. Our practice of shooting
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one another in war is proof that we are still
animals. The make-up of our society is hideous.

Communication with other worlds has been
suggested. I think we had better stick to this
world and find out something about it before we
call up our neighbors. They might make us
ashamed of ourselves.

Art will be increased and distributed as we
emerge more and more from the dog stage. So-
ciety will have to stop this whisky business, which
is like throwing sand in the bearings of a steam
engine. In 200 years, by the cheapening of com-
modities, the ordinary laborer will live as well as
a man does now with $2oo,000 annual income.
Automatic machinery and scientific agriculture
will bring about this result. Not individualism,
but social labor will dominate the future; you
can't have individual machines and every man
working by himself. Industry will constantly be-
come more social and interdependent. There
will be no manual labor in the factories of the
future. The men in them will be merely superin-
tendents watching the machinery to see that it
works right.

The Employment of Tantalum for
Watch Springs

Tantalum ,is one of the most remarkable and
interesting of the rare metals, says the Brass
IVorld. It has a very high melting point and on
this account is used with much success as electric
lamp filaments. It is non-corrosive and by alloy-
ing may be made as hard as steel. These proper-
ties allow its use for surgical and dental instru-
ments.

One of the recent applications of tantalum
is for watch springs and its use has been patented.
The patentee, Werner von Bolton, of the Siemens
& Halske Co., of Berlin, Germany, the well-known
manufacturers of electrical appliances, has been

instrumental in increasing our knowledge of tan-
talum and has discovered many new and valuable

properties in it. The advantage of tantalum for

watch springs is because of the fact that while it
may be made as resilient as steel it is non-cor-

rosive and does not become magnetic.
The tantalum employed for making articles of

this nature is first obtained in the wet way from its
salts and is then well fused in a vacuum by an
electric current. Such a fusion not only renders
it dense and homogeneous, but also purifies it from
gases which it may contain. In this fused form it
may be rolled, hammered or drawn into wire, al-
though quite hard. During the working it hardens
rapidly and requires frequent annealing. This
is accomplished by heating to a redness and slowly
cooling. The heating requires much care, and
while the metal, even in the form of the thinnest
wire, may be heated to a low red heat with only
a superficial oxidation and discoloration like that
which forms when steel is similarly heated, a
temperature beyond it injures the metal. Al-
though the pure metallic tantalum is hard, it may
be rendered still harder by alloying it with other
metals. Carbon is used as the hardening in-
gredient in most cases, as it is in steel. It is also
introduced in the same manner by imbedding the
tantalum in charcoal powder and heating to
redness. Iron is also used for hardening the
metal for special cases, and in some instances
aluminum and tin are both employed.

Werner von Bolton is responsible for the
statement that the alloyed tantalum may be made
so hard that it exceeds that of the hardest steel
and is exceeded in hardness only by the diamond
itself. This statement, while apparently uncon-
firmed by other investigators, has not been chal-
lenged and, accepting it as accurate, it would
seem that tantalum is equal or superior to corun-
dunt or carborundum in hardness, and what is
more remarkable, it is a metal and not a non-
metallic substance.. It is undoubtedly the hardest
metal.
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The HOWARD WATCH

THE Howard Watch
Announcement reproduced

on the opposite page appears in
the leading magazines and periodicals
for March.

What stock of the $35.00 grade is
still in jobbers' and retailers' hands
we are unable to say. But it is certain that

such stocks, whatever they may be, are all that

vvill ever be available of this grade of Howard.
The Howard Watch is now sold all over the

world. The prices are the same in every country

and the price protection of the retailer is effectively

maintained wherever the watch is sold.

E. HOWARD WATCH WORKS
WALTHAM, MASSACHUSETTS

HOWARD WATCH
ANNOUNCEMENT

OU will never again be able
to buy a Howard Watch
for as little as $35, unless it
is one your dealer happens

to have in stock at this writing.
On February 1st, the E. Howard Watch Works

discontinued the making of the $35.00 grade of
Howard Watch.

We have here a compact organization of highly
skilled watch-men. It takes a long time to perfect a
Howard Watch---cased, timed, permanently adjusted
—"seasoned" for a lifetime of service.

In sixty-five years of history the making of a Howard Watch
has never been slighted or hurried.

There are never quite enough Howards to go round. Of late
the demand is such that we are compelled to concentrate on the finer
movements.

As necessity demands we will gradually discontinue the less
expensive grades— thereby raising the average quality-standard of the
Howards in use and incidentally increasing the value of his investment
to every Howard owner wherever he may be.

A Howard Watch is always worth what you pay for it.
The price of each Howard is fixed at the factory and a printed

ticket attached --- from the 17-jewel (double roller escapement) in a
"Jas. Boss" or "Crescent" gold-filled case at $40.00 to the 23-jewel in
a 14 K. solid gold case at $150.00.

E. Howard Watch Works

Waltham, Massachusetts
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The above announcement appears in the leading magazines and periodicals for March. It reaches 7,500,000 subscribers (about 30,000,000
readers). It will be seen by every Illan in your community who can iiffor-d to buy a watch. Some of them tvill be interested. Are you a

ItOWARD dealer 1' Do the people of your locality know that they Call find the HOWAR at your store ?
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EXCELSIOR WATCH
EWELERS who have featured the
Excelsior Watch will tell you they

can trace more new customers directly
to the Excelsior than to any other single
item in their stock.

The Excelsior gets the confidence and good will
of the purchaser. It is so much better than anything
he thought he could get at the price that he is
naturally enthusiastic. He shows his Excelsior and
talks about the service it gives him.

Among his friends there is sure to be paying trade for the
jeweler whom they can trust.

Go after this trade—the sooner the
better. Let your townsmen know
you have a representative line of
Excelsiors.
The Excelsior Watch has 7 jewels, quick
train and cut expansion balance with 13reguet
hairspring. Stem-wind and pendant-set
(except IS-size hunting, lever-set).

Made in 6, 12, 16 and 18 sizes—open
face and hunting. Plain polished, engine-
turned and fancy engraved cases of three
grades—Gold filled, 20 year ; Gold.filled,

I 0 year ; and Silverode. Retail prices,
$4.50 to $11.00.

Every Excelsior Watch is cased at the
factory, adjusted in its own case and sold com-

p/ete—with a printed price ticket attached that makes the price uniform everywhere
and insures your rightful profit on every sale.

Inquire of your jobber and write to the factory for literature.

New York Standard Watch Works
Jersey City, N. J.

NEW YORK STANDARD WATCH WORKS, Jersey City,



SWING RING WATCH CASES

F.1412

F- 39 37

DUST AND DAMP PROOF

Note Construction of Pendant

LEATHER
wASHER

DUST PROOF NUT

Sectional View of Pendant

JAS. BOSS stiffened Gold
Guaranteed for 25 Years

Trade-lark

Artistic in Model
Correct in Construction
Perfect in Finish
Great Variety in Ornamentation

The popular model for railroad men

and all others requiring a strong, service-

able case.

No jeweler's stock complete without

this justly popular line.

We show a few staple styles of

eighteen size.

Sold by all leading wholesale dealers.

The Keystone Watch Case Co.

New York
Chicago

19th &Brown Sts.

Philadelphia

Boston
Cincinnati
San Francisco
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THE POPULAR PARAGON

JAS. BOSS Stiffened Gold Watch Cases

SPECIALLY THIN AND COMPACT
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F.234

MADE IN 16 SIZE AND 12 SIZE

AND IN 25 YEAR AND 20 YEAR

PRICE-LIST
25 YEAR

Plain or E. T. Engraved

16 size 

▪ 

. $17.00 $18.50

12 " 

▪ 

. 14.00 15.50

16 size
12 "

20 YEAR
Plain or E. T. Engraved

• • •

•

$12.50 $13.50
. 12.00 13.00

Subject to Catalogue discount

If you have not seen this

particularly attractive line,
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OMEGA
THE WATCH OF
MATCHLESS MERIT

Exclusive factory sales agents
being established
Application should be made NOW

UNITED STATES AGENCY
OMEGA WATCH COMPANY

21-23 MAIDEN LANE

NEW YORK

A UNIVERSAL selling plan that means
MORE SALES
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The Retail Jeweler His Own
Colorer

Plain Directions for Refining Work in a
Retail Store by a Professional Colorer

Trader and Calm!bin .hweler]

It is an undisputed fact that
Restoring Color the most perplexing problem

that confronts the retail
jewelers to-day is to find some practical means
for recoloring their repair work and the jewelry
that has become discolored while being kept in
stock. At present such articles, if repairs, are
sent to the cities to be done and the discolored
stock is sold at a loss, as old gold, or if of
sufficient value they are returned to the factory
to be refinished; but as the factories are some-
times thousands of miles from the retailer, and
invariably have a tendency to lay aside all repair
work until they have a little spare time to attend
to them, or sufficient work of this cnaracter has
accumulated to make it worth while, this method
proves very unsatisfactory. The only practical
solution of the trouble is for the retailer to do
his own recoloring and polishing.

It is the object of this article to describe the
modern coloring of jewelry, the essential apparatus
and the way to obviate the difficulties and ob-
stacles which are always encountered by the
amateur. Although the market is full of so-called
"plating outfits" that are run by a battery and can
be carried around in a dress suit case, they are
mostly toys and of no practical value. Small
dynamos and electric polishing motors can now
be purchased, which are excellently adapted to
this purpose and are well worth their cost.

To the man who has charge
Outfit Any of a large coloring room, fin-
Jeweler Can Use ishing from two to five thou-

sand pieces of jewelry a day,
the plant herein described must seem very crude
and inadequate; but as it is intended for doing
work on a small scale only, it will be found to
yield greater profits than an elaborately-equipped
one would, as the low cost will permit it to be
run on a small amount of work and pay a profit.
The layout of the room will depend upon its size
and shape, so these particulars must be left to the
man who is going to work there; if possible, it
is best to have all the coloring solutions in one
end, the rinsing sink, chemical cabinet and saw-
dust box in the middle; the polishing, scratch
brushing and acid dips in the other end.

In order to do coloring successfully a room
at least 7 x9 feet should be available and as
scratch brushing and polishing are necessary
operations in the manipulation of all repaired,
discolored or worn work, some sort of power is
indispensable. Where the store is equipped with
electric lights, a small electric polishing motor,
about one-half horsepower, would be the cheapest
source of power and a small dynamo motor for
the current. If electric power cannot be obtained,
a one-half horsepower air-cooled gasoline engine
can be profitably installed to drive the polishing
head and a small dynamo.

The most convenient way to
Arrangement of arrange the machinery in the
Machinery latter case is to have a one-

inch shaft, about five feet long,
put up with two long hangers on the ceiling two
feet from the wall and on the opposite side of
the room, two feet from the ceiling put up a
strong shelf, made of two-inch plank, on which
can be placed the motor to drive the shaft and
the dynamo that is run by a belt from the shaft
to the dynamo. The object of this arrangement
is to get sufficient length of belts, as short belts
have to be very tight to avoid slip. This ar-
rangement keeps the belts, shaft, motor and
dynamo overhead, allowing more room for work.

The scratch brushing and polishing can be
clone by using different wheels on the same polish-
ing head, which should be placed under the main
shaft so that it can be run with a perpendicular
belt. Although a polishing head and a small
dynamo are all the machinery absolutely necessary
to color with, a small blower or fan to take
away the dust from the polishing wheels is a
convenience that can be installed with very little

expense and would add greatly to the comfort of
the polisher and help in keeping the room, work
and solutions clean.

The main shaft should run about 400 revo-
lutions per minute; the polishing lathe should
make 2600 revolutions; the speed of the dynamo
is always stamped on the machine and varies in
different makes from 1500 to 2000 revolutions.

Heating the 
After getting the machinery
set up the next step is to pro-

Solutions vide some means for heating
the solutions. Where a supply

of steam is at hand it is an easy matter to have
a steam pipe placed in a wooden tank filled with
water, in which the jars containing the solutions
can be kept hot. If it is impossible to obtain
steam two ordinary copper wash boilers, heated
on a double gas burner, or with two oil stoves,
will answer the purpose admirably. The most
convenient way to use the boilers is to build a
strong bench two feet wide by seven feet long,
in which two oval holes can be cut large enough
to just drop the boilers in, so their handles will
rest on the bench. A wooden rack is to be placed
in the bottom of the boilers to keep the solution
jars two inches above the tops of the boilers,
which are kept full of water. One boiler is for
the wash and potash solutions, the other for the
gold solutions.

It will be necessary to provide
Washing and some means for rinsing off the
Drying work as soon as it is washed

or colored, so a small sink with
running water, if possible, should be placed about
two feet from the solution bench, so as to be
directly back of the colorer when using the solu-
tions. Watch cases, table ware and large articles
can be wiped dry with a soft cloth; old sheets,
aprons, shirts, etc., which have been discarded
from wear, make good cloths, as they are soft.
Small jewelry, as chains, rings, brooches, etc., are
best dried by dipping in wood or denatured alcohol
and then placing in warm sawdust until dry. The
sawdust can be heated in an iron roasting pan
over a gas or oil burner, if used much a sand
bath placed between the burner and sawdust box
will avoid burning the sawdust.

The chemical cabinet is a convenience rather
than a necessity, so if the room is small it can
be omitted; the chemicals, after being plainly and
correctly labeled, may be kept on a high shelf.
Chemicals should be purchased of a dealer in
platers' supplies, as they know the qualities
wanted.

The polishing head must be firmly bolted to
a strong bench to prevent any vibration or tremb-
ing. If a blower or fan is to be used the bench
should be wide enough to support it back of the
lathe. The fan must always exhaust in a pipe
that leads out of the shop.

The ordinary colors of jewelry
Colors of are usually divided into three
Jewelry classes—bright, smut and oxi-

dized. The bright colors are
those which are the same color as the anodes
from which they are derived and include English,
Roman, guinea and red gold, 14, 16 and 18 karat
shade, silver, nickel and copper. The smut colors
are false or different colored from the anode and
are rose, antique, green and matt silver. The
so-called oxidized finishes are produced on silver,
copper and brass by plating the articles in the
ordinary way, then dipping them in a solution of
sulphurated potassium or chloride of platinum
until black, after which they are relieved on a
soft cotton wheel with wet pumice. This class
includes French gray, oxidized silver, smoked
silver, butler finish and all the different colors of
bronze on copper and brass.

The formulas given are all for
Formulas for one gallon, as it is difficult to
Solutions obtain uniform results in a

smaller solution. Solutions
ready for use may be purchased of dealers in
platers' supplies, or they may be made by the
workman. Roman, English, guinea and rose gold
are produced in the same solution, which is corn-
posed of:

Water . r gal.
Cyanide of potassium  3 ozs.
Fine gold 4 dwts.
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The karat solutions are all made the same
chemically, the difference being in the quality of
the anode. The formula for the solutions is

Water  i gal.
Cyanide of potassium 5 ozs.
Gold (any desired karat) 6 dwts.
Carbonate of soda r oz.

Green gold is an alloy of gold
Green Gold and silver, three parts gold to
Solution one of silver, so the solution

can be made by drawing off
the necessary amount of metal from a green gold
anode, or by taking an old fine gold solution and
adding some silver solution until the desired
shade is obtained. The silver solution should be
added very slowly, as a slight excess of gold will
do no harm, while an excess of silver will spoil
the color. If the dark antique green is desired
one pennyweight of carbonate of lead dissolved
in the solution will darken the color and produce
a heavy smut. The formula for the green gold
solution is:

Water  I gal.
Cyanide of potassium 6 ozs.
Green gold 4 dwts.

The green gold is the only gold solution used
cold; all the others work best heated from iso°
to 18o° F. The formula given herein for a silver-
plating solution is for a small solution only and
should not be used for a solution larger than
three gallons. The formula is:

Water   3 gals.
Cyanide of potassium 
Silver  
Caustic soda 

15 ozs.
7 ozs.
I oz.

The mercury dip is made by dissolving four
pennyweights of cyanide of mercury in one gallon
cold water. The oxidizing dip is composed of

Water   I qt.
Sulphurated potassium  oz.
Caustic soda V2 oz.

The easiest and safest way
Making Gold for the amateur to make the
Solution gold solution is to dissolve the

required chemicals in the water,
heat to at least 15o° F., suspend the gold from
the positive (or anode wire), then take a small
porous jar, 3 x 6 inches, fill it about two-thirds
full of hot water and suspend from the negative
(cathode) wire. Make four spirals seven inches
long out of 16 guage copper or brass wire by
winding it around a pencil or similar object and
hang them in the porous jar and fasten the ends
to the negative wire. Put two ounces of cyanide
of potassium in with them and run the full cur-
rent until the required amount of gold has been
dissolved off the anode. When the electric cur-
rent and solution are working right there is a
lively effervescence of gas off the spirals that
should fill the porous jar with froth. If the
spirals do not appear to boil the current is not
passing from the anode through the solution and
porous jar to the spirals and the trouble should
be found and remedied as soon as possible. The
usual trouble in such cases is dirty brushes on
the dynamo, or that the wires over the solutions
have become corroded and prevent the anode
from having a perfect contact with the wire.
When the requisite gold has been dissolved re-
move the porous jar and spirals and fill the solu-
tion jar up to an inch from the top with water,
when the solution is ready to use.

All work that is to be bright
Polish Before must be polished before color-
Coloring ing, except silver. Roman,

rose and green should be satin
finished on a steel wire brush before coloring.
If the work is to be recolored the satin finish
will be found very efficient in obliterating
scratches, pits, etc., and to leave a uniform sur-
face ready for the final color after it has been
washed and clipped in the potash solution. To
illustrate the way to produce the various finishes,
we will suppose the work to be recolored consists
of six Roman hatpins, six Roman lockets, to be
refinished rose; two match boxes, to be repolished;

(Continued on page 451)



With this New Lamp
You can get Twicc
the Light for the Same
Money 

You can flood your store and
windows with more than twice their
former brilliancy by installing this
new lamp that marks the greatest

advance in electric lighting since Edison's invention.

The 16 candle-power electric bulb commonly in use

requires more than 50 watts of electric current, but the 32

candle-power G. E. MAZDA Lamp requires only 40 watts.
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The Grossmann System of
Horology

Statement by the Authors in Regard to their
Great Work

In connection with the inauguration in this
issue of Part II of the world-famed work, "Les-
sons in Horology," which will cover the escape-
ments, it is opportune to recall the original state-
ment of the eminent authors in regard to the
work and its scope.

Since making this statement Jules Grossmann
has passed over to the majority, but his achieve-
ments in his chosen field entitle him to a niche in
the Temple of Fame with the greatest scientists
of the wonderful nineteenth century. Honored
though he has been, his most enduring monument
will be the great system of ho:ology which he
compiled in collaboration with his equally emi-
nent son, Hermann, and which we have been
privileged to place within the reach of the Eng-
lish-speaking trade. The authors' statement is
as follows :

No one ignores the fact that
Status of horology has attained a highly
Horology prominent position among the

mechanical arts during the past
quarter of a century, and that this fact is due to
the rapid progress of science, industry and com-
merce in our epoch. If it sufficed formerly to
know the time approximately, and to make use
of the indications of the sun dials, town clocks
with single hands and other primitive instruments,

modern times, with
their multiplied re-
quirements, have
rapidly despoiled
us of this ancient
simplicity ; they de-
mand of us an
exact marking of
every instant,
which only modern
horary instruments
permit us to attain.

The magnifi-
cent chronometers,
Whose superior
timekeeping we ad-
mire to-day, are
the product of the
two-fold effort,
first, of the
theorist who, by

his calculations, determines all the principles ; then
of the practical workman who faithfully follows
these in the execution of his work.

In the period in which we
Absolute live we cannot believe that we
Precision have yet attained the highest

point of precision, but the re-
sults are already so brilliant that the mind now
asks the question whether, before going farther
into the technical domain, it would not be better
first to bring to perfection the means of observa-
tion and of rating, which we now invariably em-
ploy with a degree of uncertainty. The magnia-
cent instruments to which we have alluded are,
moreover, still exceptions ; they are very expen-
sive as yet. So the most practical object of the
technical study of horology is to approach, as

nearly as possible in public timepieces, the results

of the precision chronometer, at least so far as
concerns the exactness of timekeeping. This

purpose will surely be attained when horology,

seconded by the admirable resources of mechanics,

will entirely cease to be an art, too often em-

pirical, and become a purely mechanical science.
It has long been believed that

Horology and the theory of horology formed

Mechanics a science by itself, independent
of general mechanics, and for

a long time the watchmaker would not listen to

anything about mechanics, pretending that it was

impossible to apply its data to the minute pieces

which compose the mechanism of a pocket watch.

This assertion was often apparently sustained by

practical results, and frequently the purely me-

chanical data appeared as if they could not be

applied to horology. But this conclusion, let us

LAMPS

In addition to giving more light
without increasing the current consump-
tion, the G. E. MAZDA Lamp gives a
clear white, intensely bright light of sun-
light quality. In this light diamonds and
precious stones sparkle and scintillate
as they do in the bright sunshine.

You will find this quality of light
exactly suited for lighting jewelry dis-

plays since all details of finish and con-
struction are brought out with striking
accuracy and distinctness.

All progressive lighting companies
and electrical supply dealers carry a full
line of G. E. MAZDA Lamps. To get
the genuine General Electric lamp insist
Oil seeing the famous G. E. monogram
on each lamp you buy or the carton containing it.

Main Lamp Sales Office

Largest Electrical Manufacturers in the World

Harrison, N. J.
Principal Office

Schenectady, N. Y.

Jules Grossmann
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hasten to say, was false; for the reason that the
mathematical formulas employed in mechanics
often require less development than when they are
applied to horology. In the first case many of
the terms could be
neglected which in
the second would
become important.
We must not be
astonished, either,
if the results are
not always what k
we seek. Let us
take an example:
Would one really
dare to pretend
that the laws of
friction established
by Coulomb, are
inexact because it
is very difficult in
horology to sep-
arate friction
proper from the
influence of adhe-
sion produced by the oil or other lubricating ma-
terial? This second factor, which may often be
omitted in large mechanics, becomes, we know,
an important factor in horology. The work
which we present to the English-speaking watch-
makers, is written by watchmakers and for watch-
makers, and with the idea that horology and me-
chanics are twin sisters, and that the same laws
and the same rules control both.

This work is the fruit of long
Built on experience in the domain of
Experience professional instruction in

horological schools. We have
endeavored to avoid speculations purely theoreti-
cal, as well as long descriptive explanations,
which belong to books suited to the general
public. If the solution of some problems cannot,
ill our estimation, be accomplished without the
aid of higher mathematics, because of the pre-
cision required to attain the desired end, it must
be noted that these questions can generally be
put aside by those persons to whom the subtleties
of mathematical analysis are unfamiliar.

"*. ■14

Hermann Grossmann

The Retail Jeweler His Own Colorer

(Continued from page 449)

six roll plate vest chains, to be 14 karat shaded;
three bracelets that are polished and are to be
rose and green ; two plated watch cases that have
been worn through, to be replated ; six belt
buckles that are gray, to be rose; six brooches
that are sterling polished, to be oxidized ; six
roman brooches, to be satin silver, and some
tableware that is discolored, to be polished.

The first step is to thoroughly
Method of wash all the work with a
Procedure brush in a wash made by dis-

solving about four ounces of
castile soap in a gallon of hot water and just
before using put in about half a water glass of
household ammonia. Then dip the work in a
hot potash dip, made by dissolving half a pound
of caustic potash in a gallon of water, rinse in
hot water and dry in sawdust. The match boxes,
vest chain, watch cases and tableware will have
to be polished; the hatpins, lockets, brooches and
buckles have been satined when first colored and
are all ready for recoloring; the bracelets and
sterling brooches are to be satined.

To color the hatpins roman clip in the potash,
rinse in clean cold water and dip the tops and
about half the stems in the fine gold solution,
holding the points in the hand and moving them
back and forth on the negative wire for about
ten seconds. Then reverse the pins, dip the
points in potash, rinse and color the stems about

five seconds; rinse, scratch brush, dip in potash

and color again, after which they are ready to

dry and card.
Rose is produced like Roman

Rose and from the same solution, the

Roman Finish difference being that for rose
the articles are held still in the

solution until covered with a heavy smut and
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instead of scratch brushing are rubbed off with a
little moist bicarbonate of soda, rinsed, dried and
burnished. The polishing is done on a small
cotton wheel with a fine grade of crocus or rouge,
always holding the work to be polished on the
lower side of the wheel.

The 14 karat shade is obtained by washing
the work as usual, then dip in the potash, rinse
and color in the 14 karat solution until the de-
sired shade is obtained. The work should be
held perfectly still while coloring 14 karat ; if
the articles are shaken the fine gold will be de-
posited in excess, giving the work an old English
finish.

Green gold is produced like rose, the only
difference being that the solution is used cold
instead of hot as for rose.

When an article is wanted green and rose,
color it green ; then paint the parts that are to
remain green with gum copal dissolved in acetone
and color the article in the rose solution; remove
the stop-off paint with acetone.

To oxidize silver, wash and dip in hot water,
then dip in the oxidizing dip or paint with
chloride of platinum ; relieve with fine pumice,
dry and lacquer.

To silver plate, clean the work as for color-
ing, then dip in the mercury dip, rinse and plate
in the silver solution, keeping the work in motion
while plating; when the work has been plated it
should be scratch brushed, dried and finished.

A few general tips about the
Care of solutions are : Always keep the
Solutions solutions clean ; filter at least

once a week. Always use a
platinum wire to hang the anode in the gold
solutions, as it does not dissolve and contaminate
the solution as any other metal would. When a
gold solution has been in daily use about a month
it is best to use a carbon anode and use the
gold out, then make a new solution. The wash
should be made every day the work is being
done; the potash lasts about two weeks with
everyday use. To remove lacquer, dip in hot
potash, then in hot water, then in wood or de-
natured alcohol.

Color Action of Metals in Alloys

Lead deepens the color of copper alloys. It
is largely used to assist the copper in red metals
and also to give gun metal a more coppery ap-
pearance than the actual copper content alone
would produce.

Zinc improves the casting qualities of copper
alloys, but has quite the opposite effect on the
color that lead has.

Aluminum gives a mottled surface due to
crystallization of that element. One per cent.
added to yellow brass produces a good imitation
of pale gold.

Phosphorus, by closing the grain, allows of
a higher polish on all alloys.

Arsenic has a similar effect, but it is now
only used for speculum.

Bismuth and manganese produce rose-tinted
effects and improve the luster. Bismuth has a
powerful effect on all the white-colored metals,
giving a warm tone to German silver alloys
containing zinc, tin or aluminum.

Antimony has a similar result as regards
color, but it is a dangerous element in alloys
requiring strength. The cohesive force of anti-
mony is poor.

Copper added to white alloys gives increased
luster, greater ease in tooling and better casting
qualities.

Mercury, about i to 1.5 per cent. added to
the standard ordnance bronze, copper 90, tin to,
produces a beautiful rose pink tinted metal which
makes fine contrasts with other gun metal, brass
or silveroid castings. Great care must be exer-
cised in adding the mercury to the barely molten
tin intended for the bronze mixture.

Venus metal, an alloy of equal parts of cop-
per and kntimony, is a beautiful violet-colored
alloy which polishes well but is too brittle for
delicate parts of a design.

An alloy used for objects of art and which
resembles fine gold consists of copper, 92 parts;
aluminum, 6 parts ; gold, 2 parts.—J. F. Buchanan,
in The Foundry.
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U. S. Mint, Philadelphia

THE UNITED STATES GOVERNMENT ACCEPTS
at its mints and assay offices, large consignments of old gold, refines same and remits proceeds
by express.

About 6 to 8 days' time is required to get returns, from which refining and coinage charges
are deducted and return expressage to pay.

The value placed by the U. S. Government on a consignment is absolute and final, from which
there is no recourse.

Wendell and Company accept at their assay offices and refineries small lots of Old Gold
($1 to $250), remit full value at once by draft, before refining, and hold consignments until valuations
are accepted.

If there is any doubt about the valuation placed upon a consignment by them, it is immediately
returned in its original condition, express charges prepaid.

Their large business requires complete assaying, smelting and refining departments. They handle without additional
expense and use in their own factories all old gold and silver consigned to them. The difference in the value of old gold
(before refining) and fine gold (after refining) is their profit, which is very much smaller than it would have to be if they con-
ducted a separate refining business with a large investment in plants and expenses ranging from 15 to 25 per cent. of the
value of old metal received.

THE UNITED STATES GOVERNMENT DOES NOT BUY OLD SILVER
It accepts same for refining, and returns the fine silver in bars, less the refining charges, by express.
Wendell and Company buy old silver outright at the full market value, which is governed by

the price of fine silver.

DO NOT PAY YOUR BILLS WITH OLD GOLD OR SILVER

Sell it to Wendell and Company for full cash value and pay your bills
with the returns. You will save much by so doing. Most of the firms that
take gold and silver on account do not use it themselves ; nor have they any
means of ascertaining its exact value, but depend on others, who place a
value on it that will afford two profits.

47 John Street
New York

WENDELL AND COMPANY,

ASSAYERS, SMELTERS AND REFINERS.
Established 25 years.

Polishings, crucibles, bench and floor sweeps economically handled and
proceeds promptly remitted.

256 Madison Street
Chicago, Ill
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Gems Strangely Lost and Found

A Jeweler Relates Some Remarkable Tales of

Disappearing Jewelry

The thrilling tales which we frequently
read in regard to the mysterious disap-
pearance of gems, the suspicions of theft
aroused thereby, vain searches for the lost
treasure, and ofttimes accidental recovery,
find ample corroboration in the experiences
of the jewelry trade. In conversation with
a veteran jeweler in regard to a recent
incident of this character, the writer was
informed, much to his surprise, that such
unaccountable disappearances are by no
means infrequent. In substantiation of this
statement, he related several incidents in
which he himself figured and which have
an interest and a moral for all who wear or
handle gems, and especially for those who
are inclined to suspect theft too hastily.

Romance of a Trinket

"Among our customers of some fifteen
years ago," he said, "was an elderly maiden
lady, whom we shall name Miss Harris,
whose interests and affections were centered
in a pretty orphan niece, Miss Olga, then
barely out of her teens. The young lady,
who lived with her aunt, was deeply in love
with a dashing youth of her own age, Jack
Fortescue, who, it would seem, returned
the love with compound interest. The old
lady, in her selfish regard for her niece,
scouted the idea of the young couple be-
coming engaged. As usual, her opposition
only added spice to the romance, and the
placid announcement by Miss Olga that
Jack had asked for her hand precipitated
a tearful quarrel and sudden estrangement.
The aunt's jealous fury soon subsided, how-
ever, and reason gradually convinced her
that she had been unnecessarily severe on
her niece and, in repentance, she decided to
give Miss Olga a present as a peace offering.
As such an offering should have a senti-
mental, as well as an intrinsic value, she
selected a piece of broken jewelry contain-
ing a large diamond which had been in the
family for generations and decided to take
the fragment to the jeweler, to have the gem
removed and set in a brooch for the young
lady. In her own eagerness for reconcilia-
tion, she hurriedly wrapped the piece of
jewelry in tissue paper, which she folded
and refolded carefully, overlooking all the
time a torn portion at one corner of the
package. She proceeded to our store, where
I extended to her the customary welcome.
Having explained her errand, she unfolded
the paper, but lo, there was nothing in it!
I pointed out the torn part of the wrapping
paper, suggesting the probability of its
having fallen through. This, indeed, seemed
the only explanation, and, like the sensible
old lady that she was, she promptly de-
cided not to fret over the loss.

"One day shortly after the office boy
in the establishment where Jack Fortescue
was employed produced, from the motley
contents of his pocket, a part of a broken
pendant, with a soiled gem in the center,
which Ile said he had picked up in the street.
Jack examined the stone curiously and,

thinking it would make a fairly presentable
scar fpin, offered the boy the munificent sum
of twenty cents for his find, which offer was
promptly accepted.

"The old lady in the meantime, chas-
tened by the loss of the gem, which she
regarded in the nature of a punishment for
her rude treatment of her niece, gave her
consent to the engagement, and Jack, in
clue course, on the recommendation of his
fiancee, came to our store to purchase the
engagement ring. As luck would have it,
I waited upon him. Having selected a suit-
able ring, he took from his vest pocket
the diamond which lie purchased from the
office boy and asked me if I thought it
would be worth getting mounted as a scarf-
pin. I at once saw that it was a real dia-
mond and, on examination with the glass,
found it a very high-grade stone, indeed.
Surprised and pleased at this discovery, he
said that, as it seemed to have brought him
good luck, he would like to have it mounted
in the ring which he had just purchased.
A few days later the presentation to Miss
Olga was made and the size and brilliancy
of the center stone were much commented
on. Jack, in the supreme happiness of the
occasion and unwilling to deceive, told how
he came into possession of the gem.

"The maiden aunt listened patiently to
the strange story and, in turn, told of her
own loss of a somewhat similar diamond
which had been set in an old piece of
jewelry. The coincidence was discussed by
those present, with the result that the old
lady called upon me the following day and,
after informing me of the facts in the case,
asked if I had preserved the broken pen-
dant in which the diamond was set. I
soon found it and she at once identified it
as the piece of jewelry which she had lost.
She took possession of the piece of metal
and was deeply touched and delighted. The
fragment seemed, indeed, to continue as a
talisman, for I soon had the pleasure of
selling a wedding ring to the happy couple.

Mislaid Engagement Ring

"I vividly recall an incident which hap-
pened during my apprenticeship in a country
town. The store force consisted of the pro-
prietor, a clerk named Dick and myself.
Dick was a young man of apparently aver-
age intelligence, though at times inclined
to be a little absent-minded. One day he
was dispatched by the proprietor to a cus-
tomer's house, taking with him a grand-
father's clock, which had been cleared and
repaired. He had placed the clock in posi-
tion and was attending to the movement
when the eldest daughter of the house took
a diamond ring from her finger and asked
him if he would not be kihd enough to take
it to the store for a slight alteration in
size. Dick would gladly do so. She en-
gaged in conversation with him for a while
and, as Dick was of a rather bashful dispo-
sition, he may possibly have felt somewhat
embarrassed. He finished his job, however,
and departed much pleased with the charms
and agreeable manner of the young lady.

"One week later the latter called at the
store for the ring, but—what ring? Her
inquiry was a complete puzzle to the pro-
prietor. She then explained to him that
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she had given the ring, which was her en-
gagement ring, to the clerk who had deliv-
ered the clock at her home, with the request
that he take it to the store for alteration
in size. As it was her engagement ring,
she said that the idea of losing it was
unthinkable. In fact, she had already had
somc unpleasantness with her fiance be-
cause she did not entrust the ring to him
to have the alteration attended to. The
proprietor questioned Dick, whose mind
was at first blank on the subject, but he
later remembered putting the ring in his
pocket. He had no subsequent recollection
of it, although he naturally supposed that
it was handed in with the other repairs.
He could not be certain of this, however.
After the departure of the lady, a thorough
search was made, both in store and work-
shop, but to no avail. The customer's home
was then thoroughly searched, but with like
result. Advertisements and rewards fol-
lowed, but were equally unproductive. Dick
was finally discharged. The proprietor ac-
cepted the responsibility and replaced the
ring out of his own stock, the result being
very unsatisfactory all around.

"Some five years later the grand-
father's clock again needed attention and I,
having graduated from my apprenticeship
in the meantime, was sent to investigate the
trouble. I took off the headpiece of the
clock and glanced inside. The first thing
I noticed on the seat-board was a diamond
ring, covered with dust and, of course, very
much tarnished, but otherwise the same that
had been lost five years previous. Dick, in
his flurry, had placed the ring there, instead
of in his pocket. I should like to add, if
only to offset a vexatious tradition, that the
young couple had been happily married in
the meantime, but truth compels me to state
that, while both had been wedded, it was to
other mates.

Mysterious Disappearance of a Diamond

"Soon after I started in business for
myself, an incident of this character hap-
pened which caused me much perturbation.
A lady customer had left a valuable five-
stone diamond ring to be cleaned and to
have the setting examined. I laid it, as
was my custom, on the bench, to be attended
to in due course. When the time came, I
turned around to get the ring, but it had
disappeared. Where it had gone was to me
a complete mystery. There had been only
myself and my assistant in the shop since
the ring was laid on the bench, and the
assistant was as much above suspicion as
myself. We searched every corner and
crevice ; the cold sweat broke over me, dried
up and came again, but no ring!

"Oh, yes, we found it ! The following
afternoon my assistant, before leaving the
store, was making his ablutions, as usual,
and giving himself a careful brushdown.
When he reached his trousers, the ring was
found in the turned-up hem of one of his
trousers legs. During the time that it was
there he had walked about five miles, ran
half a mile to catch a train, removed his
trousers in the usual careless manner on
retiring, redressed next morning, came to
his work, and still, by a strange providence,
the ring remained in place."
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Veteran Union Soldier, Jeweler and
Traveling Man Pays Tribute to

Former Confederate Foes

At the recent banquet given in New
York by Confederate soldiers and repre-
sentative Southerners on General Lee's
birthday, one of the three speakers was Col.
John L. Shepherd, well known to the trade
as the New York agent of The Keystone
Watch Case Co., himself a Union soldier
and prominent member of the G. A. R. In
view of the national desire at this time to
hasten the decline of sectional feeling and
to cultivate a spirit of true fraternity be-
tween Northern and Southern, the follow-
ing remarks of Col. Shepherd will interest
many of our readers:

The most interesting chapters of Macaulay's
History of England to me are those pertaining
to the period of the Restoration. You will re-
member that when Charles II came to the throne,
he had the remains of Oliver Cromwell
taken from the tomb, hanged upon a gibbet and
his head placed upon a pole in Westtninster
Abbey; that thousands and thousands of men and
women were hanged, burned and quartered, or
sold into slavery ; that no punishment was too
severe; that no torture was too diabolical to
inflict upon the followers of Cromwell in that
great English Civil War.

A most vivid contrast to this is a scene upon
the banks of the Hudson River, when the air is
fragrant with the breath of spring, the perfume
of flowers and the songs of birds as hundreds of
men, who had worn the blue and gray, assemble
to listen to an oration from a member of General
Lee's staff at the tomb of the great captain over
whose portals are blazoned the beautiful words,
"Let Us Have Peace."

In this spirit I shall speak to you to-night,
not forgetting that I was a Union soldier and that
you were Confederate soldiers and that neither
of us have any apology of any kind whatsoever
to make for this, for we learned in that long
war to know that bravery and patriotism are pe-
culiar to no section of our country ; and I call your
attention to this most significant fact, that all of
the great battles of the world were decided in
one day. The battle of Waterloo was fought
in three hours, while it took from two to three
and seven days to decide who were the victors.
The reason is plain—it was American soldiers
fighting, one with another.

The greatest evidence of the patriotism of
the American soldier is the spirit of fraternity
that exists between the soldiers of the North and
of the South, who, for four long years, fought
each other upon hundreds of bloody battlefields
as only American soldiers can do in the defense
of principles that they believed to be right.

The many years that have come and gone
since that long war have brought the American
people of the present generation, who are far
removed from its passions and to whom it is only
a history, a realization that both the North and
the South were right from their point of view
and no other view than this is possible, for when
an American citizen offers up his life in defense
of a principle it must, of necessity, command the
respect and esteem of all men and women who
love their country, be they from the North or
the South, for this is the one supreme act that
proclaims the divinity of mankind.

In all the history of the world there is no
account of a war where the feeling was more
bitter, the battles more bloody or the deeds of
bravery more glorious ; yet through and over it
all there was a chivalry that the world did not
understand. It did not understand the chivalry
of Grant and Lee at Appomattox ; it did not
understand the immortal message of Lincoln with
charity for all and malice towards none. It did
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not understand the chivalry of the men of the
North and the South following that grand old Con-
federate leader, Joe Wheeler, into a war with
Spain for the freedom of Cuba, and neither did
the world believe us when we said that having
made Cuba free, we should restore it to those
to whom it belonged. The world did not under-
stand this, because it did not and does not under-
stand America. It does not understand that to
us has been given the problem of solving the
great question of self-government, and that the
great war of 186t was the supreme test of our
ability to do this, and the present generation and
most of the followers of Grant and Lee who do
not realize that had the war ended differently
then the government of Washington and Jefferson
would have been a failure ; that the men of the
Revolution had suffered and died in vain, and that
goverment by the people and for the people
would have perished from off the earth and that
never again to the sons of men would like op-
portunity be given.

With a knowledge of all these things, it is
most difficult to think of a man or a woman who
love their country, be they from the North or the
South, whose blood does not tingle, whose heart
does not swell with pride, as they read the story
of those Southern boys—for they were only boys
with the hot blood of their country coursing
through their veins as they charged with Pickett
across the blazing field of death at Gettysburg,--
and the Northern boys, who with cooler blood, but
with courage and determination unparalleled
in the history of the world, met the Southern
boys in that supreme struggle at the point marked
as the highest tide of the war. It was not only
the highest tide of the war, but the highest tide
of patriotism in all human history, when free
men, free in the fullest sense of the word, of-
fered up their lives as a sacrifice for a principle
they believed to be right.

Preachment on Road Selling

When the rich young man asked the
Master what he should do to be saved, and
was told that he must give up not only his
wealth, but also his family, he was not
equal to the sacrifice and dejectedly aban-
doned his quest.

Success in any calling means sacrifice,
singleness of aim and perseverance ; but in
none are these requirements so essential as
in road salesmanship. Nevertheless it is a
most popular profession; none seems more
alluring to young men. It is, indeed, a
romantic life, full of adventure, with daily
change of scene, diet and people; ever
learning, ever teaching, a wider horizon
broadening mentally ; selling and conquer-
ing a keen delight; but above all, offering
opportunities for princely salaries. A rol-
licking, jolly rover, a knight errant, a
prince, a Solomon, a versatile man of busi-
ness is the traveling salesman.

But success on the road is
Price of Success the price of many priva-

tions, of many hardships,
of heart-breaking partings. Success on the
road means the separation from home and
all the dear ones that surround its cheerful
hearth ; it means the sacrifice of all the com-
forts, all the joys, that cling about that holy
name; it means the absence of the cheering
words of wife, mother, sister or daughter ;
it means the loss of children's prattle, of
filial confidence ; it means the loss of heaven
on earth.
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An additional penalty imposed upon the
salesman is his absence from home when his
presence seems imperative. Children are
born to him during his absence; intense an-
guish harasses him when illness afflicts his
flock, and sometimes the angel of death
hovers over the couch of a loved one, while
he is hastening homeward, crucified be-
tween hope and fear.

In addition to the advantages already
mentioned, the traveling salesman is vouch-
safed great compensations for these sacri-
fices. His very absence makes each return
home a visit of delightful pleasure, moments
of exquisite bliss, unappreciable by him who
is never away. He notes with pride the
progress of his children, who at his knee
recount their little triumphs, while their
mother beams her approval. These happy
reunions, together with the subsequent bit-
ter partings and absence, tan the flame of
conjugal affection and give a man a higher
regard for his home. While smaller, closer-
worked territories have reduced these hard-
ships, unless a man will do as the Master
bade the rich youth, Ile should not engage
in this profession. The "home guard"
should stay at home altogether.

Although many have been
We Need the the attempts to eliminate
Traveling Man the traveling salesman by

catalogue and advertising,
or to supplant him by cheap order-takers,
he is in greater demand than ever. Every
sales manager in the country is continually
looking for salesmen. A salesman, a
genuine salesman, is always in demand ;
he is never obliged to look for a position.
The traveling salesman is a most important
factor in the distribution of merchandise,
and he will continue to be so long as there
is competition for his services.

Salesmanship is a profession. While
there are natural-born salesmen who become
stars from the jump, they are few, indeed;
at the same time, all the study and applica-
tion in the world will not make salesmen
out of some men. The former is a genius ;
the latter, a failure, such as are found in
every profession. Schools and sales man-
agers can't make salesmen, but they can
largely increase the efficiency of those pos-
sessing the rudimentary qualifications of
salesmanship, provided they will work,
strive and study. Theoretical psychology
will not make a man proficient in reading
human nature at sight ; experience and
natural aptitude alone will do that. Theory
will not produce affability and resourceful-
ness ; neither will it fill men with magnetism,
force, earnestness or enthusiasm. But
where these qualities are latent, their power
can be increased by instruction and able
leadership.

We learn from experience, either our
own or that of others. I sold merchandise
successfully to merchants for almost a
quarter of a century, during which period I
sat at the feet of the Gamaliels of the road,
a methodical student; and for over five
years I endeavored, as sales manager, to
raise, by precept and example, the efficiency
of a large selling force. A student always,
I hope that my observations may be of
value to earnest young men aspiring to
success on the road.—The Sample Case,
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War on Diamond Smuggling
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Jewelers' Organizations and Customs Authori-

ties Make Joint Effort to Suppress the

Traffic—Interesting Stories of
Smugglers

In a recent issue we announced that steps had

been taken looking toward joint action by the

gem importers and the customs authorities in the

prevention of diamond smuggling. This traffic

has now reached enormous proportions, some

authorities stating that the aggregate of smuggled

gems would equal the total of legitimate importa-

tion. While diamond smuggling must, therefore,

be vastly profitable, the life of the smuggler in

this, as in other branches of the art, is by no

means all sunshine. A recent issue of the New

York Times is responsible for the following

interesting tales of smugglers :

One of the largest and most
Disappearing sagacious of New York dealers
Accomplice in precious gems went person-

ally to Amsterdam to replenish
his stock. He bought rubies, pearls, emeralds and
so on and enough diamonds to cover the bottom
of a coal scuttle. And, being a most conscientious
citizen, he decided to pay duty on some of his
goods. But his decision was not sweeping. It
failed to take into account some $60,000 worth of
gems. He would send them across without
saying anything about them.

Now, there are several ways of sending
precious gems across without saying anything
about them. One way is to attach them firmly
to the inside of one's undershirt and board the
boat. This way has the disadvantage of being
dangerous. So he called to his aid an earnest
young man who had often served him. He was
a tried and true young man—a man whose honesty
was of that inflexible kind that never betrays a
trust. To put all of his qualifications in a word,
he'd helped beat the Government many a time
and had never palmed a ruby or glued a diamond
to the roots of his hair.

What he was asked to do this time was this:
Beat it to New York with $6o,000 worth of dia-
monds and turn them over to the store at the
earliest possible moment. The young man took
the diamonds and his steamship money and de-
parted. The employer loitered around Europe a
week or two more, his business done, having a
good time. He would have had a fine time for
perhaps another month if he hadn't been informed
by cable that the young man with the $6o,00o
had failed to report at the New York store. As
a matter of fact, he hasn't reported yet—and
that was some years ago. Whether he fell over-
board or was murdered is not definitely known,
but the supposition is that he played the old man
false and never took the boat at all.

When smuggling is going on
Market the importer who doesn't
Demoralization smuggle is also perplexed by

a situation that gnaws and
growls. He can quote prices, but he never knows
whether his prices will bring forth business or a
loud laugh. If the customer has not already
obtained quotations from a smuggler he may buy;
otherwise he will not. An incident of this sort
occurred recently to an importer in the Maiden
Lane district. A retailer wanted a considerable
number of diamonds, ranging consecutively from
very small to very large. The order, if given,
would be big enough to be worth while, so the
importer put his price as low as he could afford to.

But the customer did not close the deal. He
would look around a little. Wherever he went,
he looked around to good purpose, as he came
back in a few days and bought only the middle
sizes. He had bought the small and the large
stones elsewhere at prices approximately To per
cent. less than the ones quoted to him by the
first dealer. He had simply done business with
a smuggler and the smuggler was unfortunate
enough not to have the middle sizes.

In fact, business conditions have become so
unsatisfactory that thirty firms of diamond im-
porters have formed an association to proceed
against smugglers. Thirty firms have declared

that there shall be no more importation without
compensation—to the Government.

In any event these gentlemen
Methods of will have accomplished a most
Smuggling difficult task if they stop, or

even greatly diminish the
smuggling of diamonds. Here are some of the
many ways that diamonds are sometimes
smuggled: A customs official was standing beside
a ship that was discharging its cargo. Not a box
or a barrel got past him without a mental calcu-
lation with regard to its possible contents. Finally
a box came along that evidently contained a
casket. A man who was walking near the box
didn't look quite right and the customs official
stopped the procession. "What's in that box?"
he inquired. "Man's body." "Open the box."
The cover of the box and the upper half of the
casket were removed. Sure enough, the body of
a man was inside. All right, let it go.

The next time the same ship came into port
another coffin box came ashore; again it was
opened and again the contents were found to be
as represented. But the third consecutive time
that the same ship brought in a long pine box
the inspector called the Captain. "The mortality
among Americans over in Europe must be ter-
rible," he said. "This is the third body you have
brought over. Where did you get it? Did the
man die on board?"

"No; no one had died on board. The body
simply came in the regular course of business
as freight." "Well, open the box, anyway," said
the inspector. "I want to see what's inside."

It seemed like a shame to keep interfering
with the dead, but orders were orders and the
box was opened. The removal of the upper half
of the casket's lid again showed the body of a
man. The inspector was on the point of telling
the baggage wrestlers to go on with their burden,
when another thought struck him. "Pull off the
lower half of that lid," he said.

This done, he himself proceeded to go
through the pockets of the man in the box. One
pocket after another yielded nothing. But out
of a hip pocket was taken a neat little envelope.
It was bulged a little at one corner, as if it
contained pebbles. But it didn't. It contained
sparkling diamonds; the sort that retail at $125
apiece. The entire collection came to $18,000.

Another man brought home
Loaded With from Europe a fine fowling
Diamonds piece. He hadn't been hunting

hippopotami in Africa or any-
thing of that sort, but he had a right to bring
home a magazine rifle of American manufacture
without payment of duty and he brought it. In
the magazine were nine loaded cartridges—loaded
with diamonds. He had taken out the bullets,
removed the powder. put in the diamonds, re-
placed the bullets and was trying to beat it past
customs officials when one of them stopped him.

"Let's see that rifle," he demanded. "Oh,
that's all right," said the returned traveler. "I
bought it in this country and took it abroad
with me. Be careful how you handle it, by the
way ; it's loaded." He was a wise inspector.
"Take out the cartridges." The entire nine were
removed. "Somebody's been monkeying with this
one," said the inspector, tugging at the protruding
lead. "The bullet's loose."

A few seconds later the shiners were all out
in the inspector's hand and the returned traveler
was trying to tell how a friend had given him
the cartridges the day before he sailed and, by
mistake, had evidently given him a set that he
had prepared to put on the Christmas tree for
the dear folks at home.

On another occasion a New
Sailor Turned York man who for a number
Detective of years had sailed between

Rio Janeiro and New York met
a friend. In the course of the conversation the
New Yorker remarked that he had an unwelcome
task to perform. He must go to the purser of
a ship that had just come in and get a package
of diamonds. He had done the same thing be-
fore, hut he didn't like to. It was smuggling.
Some day he might be caught. Still, the diamonds
had been sent by a merchant in Brazil and he
was tinder sort of a moral obligation to get them.

"Oh. I'll get them for you. if you want me
to." replied his companion. "I'm not afraid."
"Will you?" asked the other man with eagerness.
"I'll give you a letter to the purser and he will
let you have them."

The young sailor who volunteered to get the
diamonds had quit the sea two weeks before to
join the Customs Service. So, when he got the
diamonds he turned them over to the Govern-
ment and they brought good prices at auction.

Employees aboard ship, by the
Ship's Crew way, are supposed to play a
as Smugglers considerable part in the

smuggling of precious jewels.
Once in a while a purser is found who is willing,
for a consideration, to pass an envelope to a
designated person on the other side. Sometimes
a barber can be trusted with $1o,000 or $15,000
worth of gems. At first glance it would seem
as if a merchant were taking long chances to
intrust $15,000 worth of diamonds to a ship's
barber. He is taking chances. But they are not so
long as they seem. Here is the way it figures out :

The duty on $15,000 worth of diamonds is
$1500. The barber, having no passage to pay,
is the logical man to take them across. If another
man were to be hired it would cost $iso to send
him over and bring him back. Suppose a
smuggling merchant finds a barber whom he be-
lieves he can trust. He can give him the $150
that he would otherwise pay out for steamship
tickets, which makes the barber feel good and the
merchant also, because he has saved $150 of the
$15oo that he hopes to gain by the smuggling deal.

Of course, if the barber flees with the bundle
that's all there is to it. He's gone and nothing
can be said. But there is reason for believing
that when barbers are employed as smugglers
the gems are not turned over to them until the
ship is about to sail. Furthermore, the barber
may be intrusted with the secret that a husky
man is lying for him on the docks to beat his
head off provided he make an attempt to get away
with the goods. An additional incentive- toward
honesty lies in the fact that $150 of extra income
now and then, with a clear conscience, is more
to be prized than the possibility of going to a
hospital in an attempt to steal another's property.

Diamonds have also been
Miscellaneous smuggled in canned goods. A
Methods box of French peas, for in-

stance, may contain one can
that has been carefully unsoldered, loaded with
sparklers, resealed, and put in with twenty-three
innocent cans. Let an inspector find these dia-
monds if he thinks he can. Another way is to
secrete jewels in the clothing of children. A few
years ago a woman was coming down the gang-
plank with a child that was howling as if a vivi-
sectional operation were being performed upon it.

"Madame," said the inspector, "you will have
to let me see what's the matter with your child."

"Are you a physician?" asked the lady,. coldly.
"No, I'm not, but I'll have to look the baby

over anyway; maybe I can do something for him."
The youngster's clothes were removed and a

chamois sack, containing thirty stones, was found
between the baby's shoulders. Evidently the sack
was not put down the child's neck until the last
moment, as the string that closed it had become
untwisted and one of the diamonds had fallen
out. Unfortunately, the stone had nestled between
the child's flesh and the mother's supporting arm.

It may seem difficult to beat
Hopes of the a game that can be played in
Importers so many different ways. It is

difficult. The Maiden Lane im-
porters, however, believe they can beat it. Here
is the way they hope to do it : The law requires
that every shipper shall declare his shipment be-
fore the nearest American Consul. The anti-
smugglers want the foreign merchants also to
report to the American Consuls the names of all
Americans to whom they sell precious stones, with
a detailed description of the purchases. Then, if
an American known to have bought goods does
not declare them at a Consulate he can be watched
and, by extra diligence of the customs officials
here, perhaps caught. So the whole problem de-
pends on whether foreign merchants will co-
operate with the United States Government to
prevent the smuggling of jewels. Foreign dealers
are like Americans—some are honest ; some are
not. Those who are conducting the campaign
against smuggling on this side believe there are
enough honest ones abroad, so that a good begin-
ning can be made in tracing the purchases of
American firms. Any foreign dealer who shall re-
fuse to co-operate will thereby afford the best
reason for putting a watch on his place.



IDEAL TAGGING OUTFIT

Complete, Only $2.50

1000 Tags and Eyelets .
1 Pair Ideal Pliers . . .
1 Bottle Waterproof Ink . .
1 Neat Hardwood Box, with

catch fastener.

$1.50

.75

.25

The Ideal Celluloid Tag is something that every jeweler should
have

Because it saves time—and saves money
And because it gives your rings a more attractive appearance.
You don't have to take off the tags when you wash or polish

your rings, because the ink that goes with each outfit is waterproof
and won't wash off.

No danger of getting the tags mixed
and getting them on the wrong ring.

The Ideal has a large, flat writing
surface, which makes it better than any
other tag.
.A complete outfit only costs $2.50.

Better send for it to-day if you want it
soon, for the demand is very large.

OUR NEW LINE
for 1910 is the best and most attractive that we have ever produced.

We have expended a great deal of time and thought on it with

the result that we have produced a line that is entirely unique

and out of the ordinary run of things.

A&Z.LINE

Comp/etc _illustrated Cutalogue and Price 1,ist

----OVER 800 DESIGNS-
OF—PRESENTATION JEWELS, BADGES AND EMBLEMS

FOP. ALL SECRET SOCIETIES

SEND FOR IT AT ONCE. : NO C11.4.124:4. LIBERAL VISCOUNT

IT will Help YOU Get Business

THE C. G. BRAXMAR CO., Manufacturing Jewelers
10 and 12 Maiden Lane NEW YORK, N. Y.

TRADE-MARK 
1,•11.3E- MAIO<

OF

CHAINS, FOBS AND BRACELETS
can always be depended upon for high quality, nobby designs

and excellence of finish. The complete line is now bei ng shown

to the trade by our own representatives.

Don't Buy Your Spring Stock Until
You Have Seen the A & Z. LINE

NEW YORK CHICAGO

116 CHESTNUT ST. . . PROVIDENCE, R. I.
Makers of 110 and 1 4 Gold Filled Chains and Bracelets

The Only Exclusive Chain Makers to the Retail Trade

CINCINNATI KANSAS CITY
SAN FRANCISCO

MAKERS

36 & 38 John Street

NEW YORK

Mountings that help sell
Diamonds
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Business Credits

Address by PRESIDENT EDWARD N. SKINNER, 01 the

Chicago Association of Commerce

Credit is a name given to
What is Credit? that trust reposed in men

because of their character
and resources. It is an estimate or opinion
of their ability to carry out business con-
tracts. It is an exchange of money or other
valuable consideration upon promise of
future payment. Credit of itself pays noth-
ing, and consequently it is the opposite of
money with which bills are paid. In paying
cash, you use the profits already accrued,
but in buying on credit, you anticipate the
profits of the future. Credit is confidence.
It is confidence in the man ; it is confidence
in the community in which he lives ; it is
confidence in the county, the State and, last
of all, it is confidence in the Government
itself. As 95 per cent. of the world's busi-
ness is done on credit, it is apparent how
necessary and important credit is.

Owing to competition and to the decline
in the prices of merchandise, as you can
readily see, more care is needed in the ex-
tension of credits. Merchants know this,
and they also know that the shorter the
terms, the smaller the discounts and the
narrower the margin on which merchan-
dise is sold, the more careful the exten-
sion of credits has to be. The cash cus-
tomer does not wish to pay the losses on
long-time credits.

The credit man has become
part of the business institu-
tion, the same as the sales-

man is, and is generally a young man. You
will find him agreeable and pleasant to meet.
There is nothing to distinguish a credit man
from a salesman. His methods are entirely
different from what they used to be. He
gains his information in a very quiet, un-
assuming way and, in fact, the information
is often gained so quietly and in such a mat-
ter-of-fact and friendly way that the man
seldom thinks he has told anything, but
when he goes away from the credit desk the
credit man has all the information he wants.
Instead of starting out to ask him leading
questions as to how much he owes and how
much his stock is, he would probably start
out by saying: "I remember your town very
well." He immediately places the man at
ease, and begins to ask about business,. and
how much business he did last year and
what the outlook for the next year is, and
meanwhile he is jotting down various data;
he asks the man if he buys goods in this
market, and what line of goods he carries,
and in this way gets the information without
offending or embarrassing his visitor.

When you have the assets
Basis of Credit and liabilities of a merchant,

you are not really fully in-
formed as to your ability to extend credit,
because the sales and expenses of a mer-
chant are just as necessary for you to pass
on that credit understandingly as are his
assets and liabilities. This is a point that
a great many credit men overlook, and I
never feel that I am thoroughly posted as
to a man's condition unless I have the sales
and expenses ; and I think this is important

The Credit Man

enough to justify me in giving you an illus-
tration of it.

(The speaker here illustrated with a
diagram on a blackboard, showing merchant
A with a stock of $io,000 and an indebted-
ness of $6000, and merchant B, also with
a stock of $1o,000 and an indebtedness of
$6000, leaving a balance of $4000 in each
case.)

An Instructive
Comparison

Both of these merchants
have a stock of $1o,000 and
an indebtedness of $6000.
I think any of you gentle-

men would consider yourselves efficient
enough, as credit men, to pass on that credit.
You can see that each of them owes more
than they have. Their credit is not as much
as their indebtedness, and as assets are
generally shrunk about 50 per cent., to have
a fair basis for figuring, if we take them
at 50 per cent., both of these merchants
are practically insolvent and they are poor
credit. If you simply consider both of these
merchants on that showing of assets and
liabilities, you would decline them both, but
when we look a little further into the sales,
we find that the first man sells $20,000 a
year. Now the profit on those sales is
$5000. This man's yeaFly expense is $5000.
His net profit is nothing.

Furthermore, this man's monthly sales
are $1,667, and his monthly expense is $420,
so his net income each month is $1247. To
pay his bills it will take him five months.
The usual terms are ninety days, to be
liberal. It is going to take him five months
to pay his bills ; consequently, he will be two
months slow in paying his bills. That man
is a poor credit and should be declined, and
sold only fcir cash, unless you can get se-
curity for his bills.

Now consider this other man in the
same condition. But his sales are $4o,000
on the same stock. His profit is $1o,000 on
the same basis. His expense is $7000. He
makes a yearly profit of $3000. His monthly
income is $3333, and his expense is $583,
so that his income each month is $2750;
so you will see that in two months that mer-
chant pays his indebtedness. I have put
this expense at $7000 because, of course, it
would cost more to sell the $4o,000 worth
of stock than it would the $2o,000. While
both of these conditions are the same as to
assets and liabilities, yet, because this man
sells more goods on the same amount of
stock carried, he is able to pay his debts
more promptly and is a good credit, whereas
the first man is a poor credit.

Ideal Conditions 
bTtliiseiniedsesal ecsponeediiatliclym 

the
in  a rney-

in Retailing tail business, is the one
where the capital invested is

turned as frequently as possible, with, of
course, a reasonable profit on each turn.
The peddler who starts out with, say $1o,
which Ile invests in goods which he carries
in his pack, will probably sell all of these
goods during the day and return home at
night with $15, having made a $5 profit on
his $ro investment. In the course of a
year he will turn his capital over 300 times,
and the more closely the retailer of to-day
can follow the example of the peddler, the
more money he will make and the more suc-
cessful will be his business. It is because this

policy is followed out by the larger stores,
known as department stores, that they are so
successful, and not because of the enormous
sales in dollars and cents. A great many
stocks in these stores are turned from zo
to 50 times a year. The business is so
arranged and the amount of capital given
the manager of each department to adjust
his business that he is forced to turn his
stock frequently.

A great many merchants feel that if
their business is in good condition they are
perfectly willing to make a statement, but
when their business is in bad shape, when
they know that they owe more than they
should, they are reticent about making a
showing to the credit man ; that is just the
time when the merchant should consult his
credit man. That is just the time the credit
man can be helpful to the merchant. If
more merchants would consult their credit
men and make confidants of their credit
men, there would be less money spent for
lawyers and less expense in litigation, less
expense in adjusting their affairs, and a
great many more merchants would be kept
in business.

Credit as Cause
of Failure

As no one who does not
owe can become a bankrupt,
so credit is a cause of
failure. It is also a cause

of speculation and extravagance. Experi-
ence shows that in prosperous times, when
by the very use of credit a corporation or
individual becomes interested in too many
outside things or permits his stock and his
receivables to increase, until he accumulates
considerable assets and debts, and after a
while, by the very use and expansion of
credit, a reaction sets in, confidence gives
place to distrust ; money is hard to get, and
then you have a financial panic.

Panics are not caused by lack of pros-
perity so much as they are by the abuse of
credit. Consequently you can see the neces-
sity of every man or every merchant keep-
ing his affairs in order. Remember, the
man who does not owe cannot become a
bankrupt. Consequently the man whose
affairs are always in good shape is in no
fear of panics. It is only the man who has
spread out, when these depressions come,
who is unable to collect in his outstandings
and take care of his indebtedness, who is
in fear of panics.

What should a merchant
have to make a success in
starting business ? I have
always contended that if a

merchant will follow a few well-defined,
simple rules, in ordinary times his chances
of failure are very slim. In the first place
he should have a good location. In the
second place he should have a knowledge
of his business. In the third place he
should confine his business to a few good,
substantial houses. Then he should buy
often, so as to enable him to turn his stock
often. This will enable him to discount his
bills. He should then practice economy.
If a merchant does these things, his chances
of failure, in my judgment, in ordinary
times are reduced to the minimum.

About 76 per cent. of all the failures

(Continued on page 461)

Essentials
to Success
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A SCHOOL UP TO DATE IS APPRECIATED
Y

EARS AGO when Horological schools were first inaugurated in this country, they met with decided opposition by the majority of those inter-ested in the jewelry business and its kindred trades. However, this feeling has disappeared from the field in most cases, and to-day it is generallyconceded by the broadminded that the HOROLOGICAL SCHOOL is the only way to attain a complete knowledge of the work, and, at thesame time, hasten results. So much so is this a fact that whereas in the early days the student body was made up of those who had had little ornone of the opportunities in a store, to-day 75 (A, of them have been connected with the business before entering a school of this kind. And manywho are jewelers, and generally the best in the community, are sending their sons to these schools. Why ? Because they know that the schooloffers the best place to get the work, to get it right and without an unnecessary waste of time.We do not advocate anything in the way of lightning methods, nor do we say that every student matriculating will become a first-class work-man. Law schools and medical schools do not make first-class lawyers or physicians of every student that they turn out, and the percentage of goodworkmen turned out from a first-class Horological School will be found to be greater than the two professions mentioned above.
411. There is no doubt that the course of
MODERN METHODS in HOROLOGY,
as pursued at the Bradley Polytechnic Institute,
is getting the best results possible, if you want to
get it right, and it will pay you to investigate this
truly great institution.

IF YOU CANNOT COME TO BRADLEY IMMEDIATELY, SEND FOR CATALOGand make arrangements to get in as soon as possible, in order that you may increase your earning capacity

A POSTAL CARD HOROLOGICAL " Dept. K, PEORIA, ILL., DESIRED INFORMATION

WILL GET YOU THE
ADDRESSED 

it

Wheeling Metal Ceilings

How much has it cost to keep your Ceilings and Walls properly Decorated
and Repaired?

WHEELING METAL, CEILINGS
will End your troubles.

No more Worry, Inconvenience or Expense.
Fire-Proof —Artistic—Sanitary—Permanent—Economical.
Suitable Designs for Every Purpose. Ask us questions.
For Personal attention, address Dept. "K."

Wheeling Corrugating Company
WHEELING, WEST VIRGINIA

Branch Offices and Stores
PHILADELPHIA CHICAGONEW YORK ST. LOUIS

BOSTON CHATTANOOGA
DETROIT

Monarch
Light Touch

qThis exclusive fea-
ture ef the Monarch
Typewriter should
interest the business

man, because of its distinct commercial value to him ; it means
Monarch operators are able to produce more work in a day.
To the operator, Monarch Light Touch means an even day's
work, and " No 3 o'clock Fatigue," owing to the fact that it is
so much easier to operate than any other typewriter.
We welcome the opportunity to demonstrate this and many
other Monarch advancements, and solicit correspondence from
those interested.

ILLUSTRATED LITERATURE SENT ON REQUEST

The Monarch is made in regular carriage and several wide
carriage models—all shown in our literature, which is

gladly sent to all who write for it

The Monarch Typewriter Company
716 CHESTNUT STREET PHILADELPHIA, PA.
Executive Offices : Monarch Typewriter Bldg., 300 Broadway, New York

BRANCHES and DEALERS THROUGHOUT THE WORLD

When writing to advertisers, kindly mention The Keystone
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(Continued from page 450

are due to the fault of those failing. In-
competency and inexperience account for
29 per cent. of all the failures ; lack of
capital for 33 per cent. In other words,
62 per cent. of all the failures are due to
incompetency, inexperience and lack of
capital. Now it would seem to either
the merchant starting in business or the
credit man, that there are no three things
that ought to be so clear and apparent as
inexperience, incompetency and lack of
capital.

THE

Merchants and
Business Men

I have led up to what are
two of my hobbies in the
matter of credits. I have
always felt that there are

inure of what I call good merchants in busi-
ness than there are good business men,
What I mean by that is this : There are
more men who understand the merchandis-
ing part of their business than there are
men who understand the business part of
their business. Most men get into business
through the stock, by being either buyers of
merchandise or more often by being sellers
of merchandise. They become good sales-
men ; they build up a good trade; they have
a knowledge of the purchase of goods,
what goods to buy and how to sell them.
As soon as they have enough capital or can
secure enough capital, they start in business.
Very few of them have had any business
experience, and it is very natural that they
have an idea that the only thing in business
is the buying and selling of goods, and
they rarely find that there is anything else
to business until some day they cannot pay
their bills and somebody tells them that
they are "busted." This is very laughable
to you, perhaps, but it is absolutely true.
The fact that very few merchants know
anything whatever about their business is
one of the most marvelous things there is
in business itself. And if you forget every-
thing else I have said, but will remember
these two things, my time will be more
than worth while. I do not care what line
of business you go into or what you do,
these things are applicable to every business.

How can a merchant buy so
as to be on the safe side?
I illustrate that in this way:

The business of a house is to sell goods,
the business of the salesman is to sell goods,
and he is not supposed to make credits or
take anything into consideration except the
selling of the goods. Consequently the
merchant has to fight against his own in-
clination to buy and against the pressure
brought to bear by hundreds of salesmen;
and it is human nature for us to want to
buy goods. Every man has something that
the other man has not; there would not be
any business if that was not so, and it is
the hardest thing in the world to keep from
buying goods. Along comes this salesman
to A and he says : "If you don't buy these
goods now, you won't get them. You have
got to buy these goods to get the styles,
and we will probably be sold out of them
very soon and, if you want to be an up-to-
date merchant, you will have to place your

Buying Safe
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order early. Do you want all of your com-
petitors to have their orders in early and
you not have them ?" And the man says :
"I guess you are right. We have had a
late season the last forty years and I think
that next spring will be early" (they always
figure that spring and winter are both
coming early) ; so he thinks he will buy
the goods to have a nice stock in his
window. He is gambling on the spring and
winter coming early. If it comes early, he
wins. If it comes late, he loses. If it
comes early, he sells his goods. If it comes
late, there is no demand for them and he
loses his profit. The salesman goes to the
other man, Mr. B, and uses the same argu-
ment. Mr. B says : "It is all right, I will
take my chances. I will buy mine late. I
will wait and take a chance on the market.
I do not care to buy." Now he is gambling
on the other side of the proposition. If the
season comes early, he has no fresh, new
goods. He is handicapped. If it comes
late, he wins. Both these men are gambling.
One or the other is bound to lose. I think
the answer is clear to you that the middle
position is the one to take. If Mr. C should
say : "Yes, I agree with your argument;
I will buy just enough goods so that if the
season comes early I will have enough new
styles to show, but if the season comes late
I will not have too many to get rid of."
If a man takes that middle position, he will
have enough goods if the season comes
early, and if it comes late, he will not have
so many as to lose his profit.

A merchant who keeps a record of his
purchases, who keeps a record of his sales,
as he must in order to buy that way, and
who buys on the basis of 50 per cent. of
what he sold the previous season, it will
take an unusual panic to catch that man in
such shape that he will be embarrassed.

Buying Spring Stock

A careful preparation for spring buying
is of the utmost importance to the jeweler,
and the purchases in every line should be
fully planned in advance. Of course, in
very staple lines it doesn't make so much
difference, but with novelties and fancy
goods it should be the aim of the jeweler to
buy so conservatively as to be pretty sure to
have a ready sale for everything purchased.

Before the arrival of the salesmen on
their spring trips, go over each line fully,
and let your purchases complete your stock
and not add a surplus to what you already
have. Complete broken sets and fill in the
things that you need, but keep in mind
always that the important season is Christ-
mas and try to have your stock at the lowest
ebb when you are ready to buy your holiday
stock.

Try to anticipate future events. If you
know of weddings, purchase more heavily
goods of a style that you think will appeal
to the prospective purchasers of wedding
gifts. Consider individual tastes. Learn
as much as'you can about the likes and dis-
likes of your customers, and particularly in
the purchase of more expensive articles con-
sider prospective buyers.

Don't buy any lines that you cannot
properly display, but rather keep a complete
selection of lines for which you have ample
case room. If any line of goods proves a
slow seller, replace it with a different one,
but if you have a good line, don't turn it
down to experiment with a new one. If the
new line looks better to you, try a small se-
lection, to test it, and if it proves a good
seller you can buy heavier next time.

During the spring and summer is an
excellent time to dispose of the odds and
ends in your stock. You have time during
those seasons to wait on customers leisurely,
and if you make it a point to show some of
the things that you are anxious to sell, you
may find a buyer when you least expect it.

Both in buying and selling during the
early seasons, keep the holiday times in
mind. Remember that the less stock you
have on September 15th, the more nice, new,
bright goods you can put in your holiday
stock.

Don't think that this is intended to
encourage jewelers to let their stocks run
down. Not at all. Keep full assortments
of staples at all times, but do your heavy
buying of fancy goods in the fall, and make
an extra strong effort in the spring and
summer to clean out what you have carried
over.

Some Good Business Maxims

Some men will turn away when you tell
them about good business maxims. They
imagine they know it all and that there is
nothing new under the sun. Perhaps. But
there is also a great deal of carelessness and
thoughtlessness in the world and too often
a falling away from the good old axioms.
Here are a few modern ones, however, that
it is worth while to consider in starting
business for the new year, gathered to-
gether by Store and Office, which says:

Nine times out of ten quality wins re-
gardless of price. The other time the pur-
chaser loses because he puts the question of
price above that of quality.

The surest way to win over the opposi-
tion is to cease thumping the strings of dis-
cord and get in harmony by sounding the
strings that blend with the other fellow's
music.

Don't quarrel with inferiors. Save
your wit to parry the thrusts of superior
skill. Don't waste sound business logic on
a poor prospect. You'll need your energy
in convincing people who are worth while.

A sale made at a loss should be charged
to the expense account. A bargain sale with
goods selling below cost represents an ex-
penditure for advertising purposes. So, set
about it with discrimination and a level
head.

If, for any reason, a competitor can sell
a certain line of goods cheaper than you can
afford to sell it, have the nerve to admit it,
at least to your self, or set about to correct
the deficiency in your business that creates
the condition. Don't persist in allowing
competition to make your prices, merely
because you are pained at the prospect of
losing sales.



462

CLARENCE F. BAYER STRASBURGER ALBERT PRETZFELDER

BAYER & PRETZFELDER CO.
IMPORTERS 5 EAST 17111 STREET

(Between Broadway and Fifth Avenue)

NEW YORK

MANUFACTURERS

Our import lines for 1910 are now on the road and will be exhibited in all the large cities.

Our lines are the largest and the most original ever shown.

It would be to any live dealer's best interest to communicate with our New York office and

get in communication with our representative in your territory.

 COMPLETE LINES OF 
OPERA AND FIELD GLASSES
LORGNETTES of Every Description

in Large Variety
CIGARETTE CASES (in Solid Gold,

Gold Filled, Sterling, German Sil-
ver, Gun Metal and Leather)

GUN METAL NOVELTIES
NOVELTY JEWELRY
JET JEWELRY

GARNET AND CORAL JEWELRY
in Large Variety

MESH BAGS (Sterling and German
Silver, Gun Metal and Gilt. Very
extensive lines)

CHIME CLOCKS
DESK AND TRAVELING CLOCKS

in Large Variety

BRASS STATIONERY NOVELTIES
DESK SETS, ETC.
SMOKERS' ARTICLES
FANS
MARBLE STATUARY
ELECTRIC AND GAS LAMPS AND
ELECTROL1ERS, ETC.

SOLE AGENTS: "La Vogue Binoculars," "La Vogue Opera Glasses,"" La Vogue Lorgnettes"

Landis School of Engraving

SPRING COURSE
OPENS APRIL 1st

If you WW1 to take a Course this Spring please

write us at once, and we will assign and hold a

place for you.

‘
4 Our new School rooms have every modern eln-

venience and comfort.

Our methods are original and entirely new. We are

the founders of a new system in the Art of Cutting

and Designing, which enables a pupil not endowed

with artistic skill to learn to make perfect letters.

Write us, and we will give you an idea of what vii

could accomplish by taking a Course with us.

M. L. Landis, Proprietor and I nst meter

M. L. Landis, 119 Mt. Vernon Ave., Detroit, Mich.
Positively no Mail Course given. Attendance only

THE BEST THE CHEAPEST

SOLID GOLD CHAINS
They stand the test of time and
have done so for 37 years. Su-
preme in Quality, Design, Finish,
Workmanship.

We sell direct. We have no sales-
men. Eliminating all unnecessary
expenses in making and selling
enables us to sell at the lowest
possible price. Send for catalogue

Alois Kohn & Co.

TRADE

1850

MARK

16-18 Maiden Lane, NEW YORK

Makers of GOLD CHAINS f every kind

1909

Numerous inquiries have been made, Who makes THE ALLIANCE RING?

LEONARD KROWER,

Let us solve this question for you

WE DO ! ! !
The graceful style of the Alliance Ring is rapidly supplanting the use of the old-style wedding ring
Its mysterious construction is another reason for its increased demand.
We have thus far supplied the entire demand, and we take these means to inform you that should

you need them, we can supply you.
These rings are most carefully adjusted ; the joints are barely perceptible, except by a magnifying glass.
Whenever engraving is desired, It is done in the inside flat surface. They are easily opened as shown

on illustration by inserting a sharp instrument, for instance a pin, in the inside pin hole.
They should not be pried open, as this would destroy their adjustment.

14 karat, 3 dwts., $5.23 per dwt. net ; in dozen lots, $1.15 per dwt. net
18 karat, 3 dwts., $1.40 per dwt. net ; in dozen lots, $5.30 per dwt. net

Manufacturing Jeweler, 536-538 Canal St., NEW ORLEANS, LA.
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The "Inside" Thief

BY JOHN TWEEZER

The experience of a subscriber whose

letter is adjoined is, no doubt, that of many

another jeweler in its essential features;

therefore, I answer it openly, in the hope

that my reply may be helpful to others who

are suffering that most acute discomfort—

suspicion of a clerk's honesty.

"For some time I have been missing
articles of inconsiderable value from my
stock. At first I thought that the items
were simply misplaced and would turn up
shortly, but when they continued to disap-
pear I felt sure I was the victim of an adroit
shoplifter, and every buyer was narrowly.
watched. There was no result. Last week
the series of disappearances culminated in
the loss from the safe (not the showcase)
of a karat diamond ring. I am now com-
pelled to face the fact that I am being robbed
by one of my clerks. But which one ? And
how shall I proceed to fasten suspicion?

"I employ five people : A sedate old
watchmaker, who never leaves his bench
between meals ; a young lady, of good birth,
whose income is ample enough to support
her, but who wishes to be employed for
employment's sake ; a middle-aged, married
man, who made an honest failure in the
jewelry business some years ago; my
nephew, a brilliant young fellow, my 'right-
hand man,' whose somewhat expensive
habits are justified by the large salary I pay
him, and whom I intend to make my partner
and heir, and a new office boy, who does not,
as yet, have access to the safe and show-
cases. It makes me positively sick to sus-
pect any one of them, but which one should
be suspected ?"

Our correspondent opens up the most
distressing subject that can come into a
merchant's experience. Suspicion of dis-
honesty or treachery in one's help poisons
all the pleasure of trading and eats like a
cancer at the very heart of ambitious effort.
Let us see if I can help him.

Generalizing

I would say, first, that any one of the
five employees might be the guilty one—the
sedate old watchmaker, as well as the quiet
young lady; the well-settled married man,
as well as the boy or the nephew. I have seen
so many surprises in the development of
wickedness that I have long ago concluded
(inasmuch as the human creature is always
fallible) that not one of us but is vulnerable,
like Achilles in his unprotected heel, when
the swift arrow of opportunity hurtles at us.
So that each one of the five must be under
the gravamen of suspicion until the guilty
one is disclosed. The eventual suspect
should stand out to the attention by tbe
process of eliminating those who are least
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likely to be the thief ; and in this process,

suspicion must rest heavily on the "brilliant"
nephew, largely on the known fact of his
"expensive habits."

Fastening Suspicion

Look, first, into the motive for the

theft. If the old watchmaker or the middle-
aged married man stole the ring, it would

not likely be stolen .to be worn—their age

and circumstances would exclude the idea

of personal vanity calling for the display of

a karat diamond ring; therefore, if either of

them stole the ring, it must have been for

the purpose of selling or pawning it, and

with their experience of life this would seem

to involve .too dangerous a risk.

As the office boy had no access to the
safe, it would be physically impossible for
hint to have stolen it. The question, there-
fore, reduces itself to an issue between the
probabilities as to whether the "quiet, well-
bred" young woman or the dashing nephew
is the thief, and the latter inevitably becomes
the suspect.

Detective Work

Look into the nephew's expenditures,
first of all, and where he spends. Investi-
gate, first, whether there is a woman in the
case; in nine out of ten instances the key to
the problem lies there. In succession you
will need to consider the barrooth, the tailor,
bridge whist and other games for stakes ;
and you will look into the character of his
"cronies" and friends. Eventually, you will
unearth facts which will sustain your theory
that the nephew is guilty.

Forcing Confession

Without making an appointment, and
thus giving the clerk opportunity to "brace"
himself and prepare a plausible denial, call
him suddenly into your private office or
detain him just as he is leaving at closing
time. Hold him steadily in your eye as you
accuse him. Be brief. Express your deep
sorrow that one of his parentage and pros-
pects should have fallen under temptation.
Do not abuse him at all ; show him sympathy
instead. If you have made your approach
diplomatically and in knowledge of his tem-
perament and sensibilities, you will almost
certainly secure his tear ful confession.

And Then?

Right now you are "up against" one of
the hardest problems that our poor, human
intelligence is called upon to solve. Shall
you discharge the thief, or continue him in
your employ?

It is a question for casuists as to
whether you need feel any further duty to
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the thief; certainly there is a duty you owe
to yourself, and you may interpret that duty
to require you to send the clerk flying, with-
out parley. I think the line should be drawn
as to whether the employer has few or many
in his help. What is feasible in the exercise
of a liberal policy with five employees is
impracticable with fifty, and impossible with
five hundred. With the larger number a
new question must be considered, and that
is one's duty to the other employees; and to
preserve a proper discipline and right moral
tone in a large establishment requires the
discharge of an unfaithful clerk, with what-
ever publicity is unavoidable.

But in this particular instance, I should
be impelled to consider my obligation of
duty to the offender. With only five helpers,
and the thief my nephew, I should temper
justice with mercy. If the thief has an inher-
ently good moral comprehension, you may
forever ruin the man by sending him adrift
with a malediction and when the knowledge
of his guilt is noised about or known, even
only to the other clerks, he may go straight
into the jaws of despair and become a. social
outcast. On the other hand, if you allow
him to remain without any punishment, you
are directly encouraging him to "try again,
with better luck next time!"

The Punishment

This, at least, should be done : If you
keep him, it must be only on the condition
that his parents or his nearest living relative
be informed of the facts; second, if the
other clerks had knowledge that there was
suspicion against them collectively, they
should be informed of your discovery of the
guilty one, in justice to themselves and in
punishment of the thief, who henceforth
must re-establish his character and credit
before these daily witnesses. But each clerk
should be told apart from the others, ill
presence of the thief only, and each should
be put under confidence.

Your Share in the Crime

Many a jeweler oust share the re-
sponsibility for thefts on the "inside." He
provides temptations for weak moral
natures. If your system of stock records is
lax, or if your manner of checking up your
cash is inefficient, you invite plunder. If
you pay insufficient salaries, you provoke
the problem, how to make ends meet. If
you are continually and unwarrantably sus-
pecting honest clerks, you put them in the
way of justifying your suspicions by "having
the game, since I have the name." The
beginnings of dishonesty in one's help are
often of one's own planting.

J. T.
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Law for the Retail Jeweler

THE KEYSTONE

[A series of articles specially compiled by a
well-known lawyer for the better education of
the retail dealer in the law in its relation to the
different phases of his business.—End

1.—The Legal Advantages and Disadvantages
of Partnership

If the average business man who enters
into a partnership with another had any
comprehensive idea as to the liabilities of
the members of the firm for the acts of
their partners, he would probably consider
the question of partnership with somewhat
more care. While it is true that partnership
has its advantages, it likewise has its serious
disadvantages, and in many business men's
minds the disadvantages far outweigh the
advantages.

Most partnership troubles undoubtedly
come fram lack of care in organizing the
partnership, coupled with a lack of under-
standing as to the pains and penalties of the
partnership condition. There should always
be a written partnership agreement, though
the law does not always require it to be in
writing if for less than one year. The bet-
ter way, however, even in those States
where it may be verbal, is to reduce the
terms of the partnership agreement to writ-
ing and have it signed and sealed in proper
form.

Naturally the facts of each partnership
differ, but the following form of partner-
ship agreement can be used and adapted to
almost any case:

THIS AGREEMENT, made this  
day of  , 1910, between John Jones,
party of the first part, and James Smith,
party of the second part, witnesseth :—

That the parties hereby agree to form
and do form a trading partnership for
the purpose of conducting a retail grocery
business under the name of Jones & Smith.

That the said partnership shall begin
on the   day of   , 5910,
and end on the   day of  
1911, at which time it may be renewed by
mutual agreement for such time as the
parties may elect.

That each party shall contribute the
sum of $l000, which shall constitute the
partnership capital, and each party shall
receive an equal share of the profits
earned, if any, and pay an equal share of
the losses, if any shall be shown at the
date of dissolution. At dissolution the
assets of the partnership shall be equally
divided between the parties.

That both parties shall give their
entire time to the business of the partner-
ship, the party of the first part having
charge of  , and the party of the
second part charge of   (here de-
scribe the respective duties of the part-
ners, if each is to be given special work).

That neither party is to individually
become a bondsman nor endorse any
negotiable paper, nor become security or
guarantor in any manner whatsoever for
any person other than the partnership.

That neither party is to draw a
salary in addition to his share of the
profits.

That in case of the death of either
partner the partnership is not to be dis-
solved, but each partner shall appoint in
his will the person whom he desires to
represent him in the conduct of the part-
nership, such appointment in each case
being subject to the consent of the other
party. In case there is no such appoint-
ment, or the appointment is not agreed to
by the other party, the executor or ad-
ministratrix of said deceased partner
shall represent his decedent in the con-
duct of the partnership.

In witness whereof, the parties hereto
have set their hands and seals, on this
the   day of  , 1910.

  [SEAL]

 [SEAL]
Witnesses :

As stated, this is subject to modifica-
tion in the individual case. A partner does
not need to contribute money to the partner-
ship capital; he may contribute property,
either real or personal, or even services
alone. In either case, if he is a sharer in
the profits and losses and is the agent of
the firm, as all partners are agents, he is a
partner in every sense.

The provision regarding the conduct of
the partnership after death is inserted in
order to avoid the usual rule that when one
member of a partnership dies the firm is
dissolved. This is one of the serious dis-
advantages of partnership and is one of the
chief reasons why so many partnerships are
incorporating themselves into stock com-
panies, which go on forever, regardless of
who dies.

A lawsuit begun against a partnership
cannot be directed against Jones & Smith,
but, in order to stand, must be brought
against "John Jones and James Smith, trad-
ing as Jones & Smith." A suit begun by
the firm must recite the personnel of the
partnership in the same way.

The main disadvantages of partnership
are the various ways in which one partner
may be bound by the acts of the other.
Here are some of them:

I. A partner can bind the firm, and
with it the individual members, by any act
within the ordinary scope of the partnership
business.

2. He may receive payment for a firm
debt and give receipts, and the other part-
ners are bound, even though he never turns
in the money.

3. He may compromise or release a
firm claim.

4. He may draw checks against the
firm's assets, and endorse and cash checks
drawn in the firm's favor.

5. He may make contracts, even bad
contracts, with reference to the firm's busi-
ness, which bind the other partners.
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6. He may cancel insurance on the
firm's property.

7. He may buy goods on the firm's
credit, even though he thereby runs the part-
nership into overwhelming debt.

8. He may engage employees and make
contracts with them that bind the firm.

9. He may acknowledge a debt, which
binds the firm, even though the other partner
subsequently repudiates it.

Jo. He may make promissory notes,
even though he abuses this trust for his
personal benefit, and the firm is bound. He
cannot waive exemption for the firm, in a
judgment note, however.

II. He may borrow money on the firm
credit, even to the point of mortgaging the
partnership's personal property.

Even in another way the individual
partner is liable for the acts of his fellow-
partner. He is liable for any loss to third
persons caused by the fraud or wrongful
act of his partner, if that act was in the
ordinary course of business, even though he
knew nothing about it and gave his partner
no express authority to do it. This extends
even to the misapplication of another's
money by a partner ; the firm must make
it good if done in the course of ordinary
business.

In none of the above instances can the
power of a partner be restricted, except by
agreement between the partners, which, to
be worth anything as against outsiders, must
be brought to their attention.

There is some protection, however.
One partner may not acquire a private bene-
fit as against the firm, or buy up claims
against the firm, or renew a firm lease in
his own name, or deal in firm property for
his own benefit, or make private commis-
sions out of firm transactions, or confess
judgment as against the firm, or give a
guaranty which will bind the firm.

Another disadvantage is in the collec-
tion of debts against the partnership. A
creditor of the firm may pursue his action
both against the partnership property and
against the individual property of the part-
ners. Thus an impecunious, reckless or
dishonest partner can involve his fellow-
member in serious disaster without the least
danger to himself, particularly if he has
contributed only services or some other in-
tangible thing to the firm assets.

No partner may sell his interest in the
partnership without the consent of his
fellow-partner. If he does so without that
consent, the buyer can assume no relation
whatever to the firm.

Few points of law are so little under-
stood by merchants as this one relating to
partnerships.
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Synthetic Sapphires the Latest
Triumph in Precious Stone

Manufacture

Another Notable Triumph of Professor Ver-
neuil, the Eminent French Scientist—New

Companion for the Synthetic Ruby

The analysis of corundum shows that
the white corundum, or the white sapphire,
consists of pure crystallized alumina ; on the
other hand, the ruby, or red corundum, is
C( mposed of crystallized alumina with
a very small quantity of oxide of chrome.

What gives the blue color to the sap-
phire, or blue corundum, has never been
definitely established. Scientific
along this line has led to believe
phire is also colored by chrome,
state of oxidation inferior to
it exists in the ruby.

St. Clair Deville and
Caron, in France, were the
first to advance this theory ;
they based their claim upon
the fact that in their work of
reproduction of rubies, Nue
crystals were occasionally
found among the red, and
they thus concluded that
by some chemical reaction,
which was not clearly defined,
certain proportions of the
chrome went to make the red
color and another the blue.

In trying to apply this
principle to the reproduction
of the sapphire in the oxyhy-
clrogen furnace, no satisfac-
tory results could be obtained.
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natural sapphire, another formula
was to be found in order to be
able to reproduce exactly the
natural stone.

And so this work was carried
on for a long time bv I)rofessor
Verneuil, inventor of the scien-
tific ruby, at the laboratories of
The Ilellerite Co., in Paris, with
the assistance of a young Ameri-
can chemist, Mr. I. I Levin, a
pupil of Professor Morgan, o
Columbia University. Together
they carried on experiments with
a number of different coloring
oxides, until they became satis-
fied that "Titanium," in combina-
tion with some oxide of iron, was
at the basis of the blue coloring of the sap-
phire. Along this line they kept on work-
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A Corner of the Laboratory of Professor Verneuil

and

the
this proved to Professor Verneuil that
true coloration of the sapphire was

finally discovered, and that
the long search for the syn-
thetic sapphire is thus suc-
cessfully terminated.

Immediately several of
these blue crystals \N,e're sub-
mitted to eminent mineralo-
gists and crystallographers,
as Professor \\*yroubow and
Lacroix, who have made a
thorough examination of these
stones and pronounced them
real crystals and the true re-
productions of the natural sap-
phire. Thereupon, Professor
Verneuil made his report to
the Academy of Sciences in
Paris, which has been since
published and made known
the world over.

The commercial produc-
tion of this stone is still a very delicate
matter and it may be some time before the
goods can be placed on the market. The
Hellerite Co., of Paris, is engaged in or-
ganizing its forces with that end in view.

This led certain chem-
ists to think that probably
cobalt added to chrome would give a blue
stone, and in this manner the Hope sap-
phire was originally produced.

However, since it was scientifically
proven that cobalt is no constituent of the

Verueuil at the Works of the IIellerite Co.

ing until on the tenth of January, 1910, the
first "bottle," having the true blue color of
the sapphire, was produced. In a number
of successive experiments under varying
conditions, the result was always the same,

The IIellerite Co.'s Works, 5 Boulevard de la Chapelle, Paris
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[A series of articles specially compiled by a
well-known lawyer for the better education of
the retail dealer in the law in its relation to the
different phases of his business.—En.]

1.—The Legal Advantages and Disadvantages
of Partnership

•
If the average business man who enters

into a partnership with another had any
comprehensive idea as to the liabilities of
the members of the firm for the acts of
their partners, he would probably consider
the question of partnership with somewhat
more care. While it is true that partnership
has its advantages, it likewise has its serious
disadvantages, and in many business men's
minds the disadvantages far outweigh the
advantages.

Most partnership troubles undoubtedly
come fram lack of care in organizing the
partnership, coupled with a lack of under-
standing as to the pains and penalties of the
partnership condition. There should always
be a written partnership agreement, though
the law does not always require it to be in
writing if for less than one year. The bet-
ter way, however, even in those States
where it may be verbal, is to reduce the
terms of the partnership agreement to writ-
ing and have it signed and sealed in proper
form.

Naturally the facts of each partnership
differ, but the following form of partner-
ship agreement can be used and adapted to
almost any case:

THIS AGREEMENT, made this  
day of  , two, between John Jones,
party of the first part, and James Smith,
party of the second part, witnesseth :—

That the parties hereby agree to form
and do form a trading partnership for
the purpose of conducting a retail grocery
business under the name of Jones & Smith.

That the said partnership shall begin
on the   day of  , two,
and end on the   day of  
tort, at which time it may be renewed by
mutual agreement for such time as the
parties may elect.

That each party shall contribute the
sum of $t000, which shall constitute the
partnership capital, and each party shall
receive an equal share of the profits
earned, if any, and pay an equal share of
the losses, if any shall be shown at the
date of dissolution. At dissolution the
assets of the partnership shall be equally
divided between the parties.

That both parties shall give their
entire time to the business of the partner-
ship, the party of the first part having
charge of  , and the party of the
second part charge of   (here de-
scribe the respective duties of the part-
ners, if each is to be given special work).

That neither party is to individually
become a bondsman nor endorse any
negotiable paper, nor become security or
guarantor in any manner whatsoever for
any person other than the partnership.

That neither party is to draw a
salary in addition to his share of the
profits.

That in case of the death of either
partner the partnership is not to be dis-
solved, but each partner shall appoint in
his will the person whom he desires to
represent him in the conduct of the part-
nership, such appointment in each case
being subject to the consent of the other
party. In case there is no such appoint-
ment, or the appointment is not agreed to
by the other party, the executor or ad-
ministratrix of said deceased partner
shall represent his decedent in the con-
duct of the partnership.

In witness whereof, the parties hereto
have set their hands and seals, on this
the   day of  , two.

 [SEAL]

 [SEAL]
Witnesses :

As stated, this is subject to modifica-
tion in the individual case. A partner does
not need to contribute money to the partner-
ship capital; he may contribute property,
either real or personal, or even services
alone. In either case, if he is a sharer in
the profits and losses and is the agent of
the firm, as all partners are agents, he is a
partner in every sense. •

The provision regarding the conduct of
the partnership after death is inserted in
order to avoid the usual rule that when one
member of a partnership dies the firm is
dissolved. This is one of the serious dis-
advantages of partnership and is one of the
chief reasons why so many partnerships are
incorporating themselves into stock com-
panies, which go on forever, regardless of
who dies.

A lawsuit begun against a partnership
cannot be directed against Jones & Smith,
but, in order to stand, must be brought
against "John Jones and James Smith, trad-
ing as Jones & Smith." A suit begun by
the firm must recite the personnel of the
partnership in the same way.

The main disadvantages of partnership
are the various ways in which one partner
may be bound by the acts of the other.
Here are some of them:

I. A partner can bind the firm, and
with it the individual members, by any act
within the ordinary scope of the partnership
business.

2. He may receive payment for a firm
debt and give receipts, and the other part-
ners are bound, even though he never turns
ill the money.

3. He may compromise or release a
firm claim.

4. He may draw checks against the
firm's assets, and endorse and cash checks
drawn in the firm's favor.

5. He may make contracts, even bad
contracts, with reference to the firm's busi-
ness, which bind the other partners.
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6. He may cancel insurance on the
firm's property.

7. He may buy goods on the firm's
credit, even though he thereby runs the part-
nership into overwhelming debt.

8. He may engage employees and make
contracts with them that bind the firm.

9. He may acknowledge a debt, which
binds the firm, even though the other partner
subsequently repudiates it.

Jo. He may make promissory notes,
even though he abuses this trust for his
personal benefit, and the firm is bound. He
cannot waive exemption for the firm, in a
judgment note, however.

II. He may borrow money on the firm
credit, even to the point of mortgaging the
partnership's personal property.

Even in another way the individual
partner is liable for the acts of his fellow-
partner. He is liable for any loss to third
persons caused by the fraud or wrongful
act of his partner, if that act was in the
ordinary course of business, even though he
knew nothing about it and gave his partner
no express authority to do it. This extends
even to the misapplication of another's
money by a partner ; the firm must make
it good if done in the course of ordinary
business.

In none of the above instances can the
power of a partner be restricted, except by
agreement between the partners, which, to
be worth anything as against outsiders, must
be brought to their attention.

There is some protection, however.
One partner may not acquire a private bene-
fit as against the firm, or buy up claims
against the firm, or renew a firm lease in
his own name, or deal in firm property for
his own benefit, or make private commis-
sions out of firm transactions, or confess
judgment as against the firm, or give a
guaranty which will bind the firm.

Another disadvantage is in the collec-
tion of debts against the partnership. A
creditor of the firm may pursue his action
both against the partnership property and
against the individual property of the part-
ners. Thus an impecunious, reckless or
dishonest partner can involve his fellow-
member in serious disaster without the least
danger to himself, particularly if he has
contributed only services or some other in-
tangible thing to the firm assets.

No partner may sell his interest in the
partnership without the consent of his
fellow-partner. If he does so without that
consent, the buyer can assume no relation
whatever to the firm.

Few points of law are so little under-
stood by merchantE as this one relating to
partnerships.
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Synthetic Sapphires the Latest
Triumph in Precious Stone

Manufacture

Another Notable Triumph of Professor Ver-
neuil, the Eminent French Scientist—New

Companion for the Synthetic Ruby

The analysis of corundum shows that
the white corundum, or the white sapphire,
consists of pure crystallized alumina ; on the
other hand, the ruby, or red corundum, is
composed of crystallized alumina with
a very small quantity of oxide of chrome.

What gives the blue color to the sap-
phire, or blue corundum, has never been
definitely established. Scientific research
along this line has led to believe that sap-
phire is also colored by chrome, but in a
state of oxidation inferior to that in which
it exists in the ruby.

St. Clair Deville and
Caron, in France, were the
first to advance this theory;
they based their claim upon
the fact that in their work of
reproduction of rubies, blue
crystals were occasionally
found among the red, and
they thus concluded that
by some chemical reaction,
Nvhich was not clearly defined,
certain proportions of the
chrome went to make the red
color and another the blue..

In trying to apply this
principle to the reproduction
of the sapphire in the oxyhy-
drogen furnace, no satisfac-
tory results could be obtained.

This led certain chem-
ists to think that probably

natural sapphire, another formula
was to be found in order to be
able to reproduce exactly the
natural stone.

And so this work was carried
on for a long time by Professor
Verneuil, inventor of the scien-
tific ruby, at the laboratories of
The Hellerite Co., in Paris, with
the assistance of a young Ameri-
can chemist, M r. 1. H. Levin, a
pupil of Professor Morgan, of
Columbia University. Together
they carried on experiments with
a number of different coloring
oxides, until they became satis-
fied that "Titanium," in combina-
tion with some oxide of iron, was
at the basis of the blue coloring of the sap-
phire. Along this line they kept on work-
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and this proved to Professor Verneuil that
the true coloration of the sapphire was

finally discovered, and that
the long search for the syn-
thetic sapphire is thus suc-
cessfully terminated.

Immediately several of
these blue crystals weYe sub-
mitted to eminent mineralo-
gists and crystallographers,
as Professor Wyroubow and
Lacroix, who have made a
thorough examination of these
stones and pronounced them
real crystals and the true re-
productions of the natural sap-
phire. Thereupon, Professor
Verneuil made his report to
the Academy of Sciences in
Paris, which has been since
published and made known
the world over.

The commercial produc-
tion of this stone is still a very delicate
matter and it may be some time before the
goods can be placed on the market. The
Hellerite Co., of Paris, is engaged in or-
ganizing its forces with that end in view.

cobalt added to chrome would give a blue
stone, and in this manner the Hope sap-
phire was originally produced.

However, since it was scientifically
proven that cobalt is no constituent of the

At. Verneuil at the Works of the Ilellerite Co.

ing until on the tenth of January, 1910, the
first "bottle," having the true blue color of
the sapphire, was produced. In a number
of successive experiments under varying
conditions, the result was always the same,

The Hellerite Co.'s Works, 5 Boulevard de la Chapelle, Paris
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Third Annual Convention of the Indiana Retail
Jewelers' Association

The Indiana Retail Jewelers' Association held
its third annual convention at the Grand Hotel,
Indianapolis, February 7th and 8th. The weather
was perfect, everybody happy and the attendance
large. It was without question the best meeting
ever held, both in point of attendance and the
amount of profit gained from the earnest discus-
sion of the numerous questions and conditions
of vital importance to the trade. A very pleasing
feature was the genuine fraternal spirit that was
shown throughout the proceedings.

The convention was called to order Monday
at Jo A. AL, by President Bishop. Secretary Os-
wald read the minutes of the last meeting, which
were approved. The reports of both the secretary
and treasurer showed that the association was on
a splendid footing and that great advancement
had been made during the past year.

Next came the consideration of the applica-
tions for membership, which resulted in adding
the following names to the roster of membership:
Trechley & Koerber, Fort Wayne; C. M. Schnell,
South Bend; F. C. Toepp, South Bend; Calvin
Clauer, South Bend; 0. P. Noisom, South Bend;
W. H. Parmenter, Mishawaka; Squires & Lay, La-
porte; Becks Jewelry Company, Michigan City;
B. F. Spencer, Remington; Paul M. Strain,
Bloomington; A. L. Harriott, Muncie; C. M.
McKee, Goodland; F. C. Crebs, Frankfort ; C. B.
Durbin, Peru; Beer & Barth, North Vernon;
Clyde Porter, Tipton; N. P. Hoffman, Syracuse;
Fred Troster, Peru; Hal B. Smith, Logansport;
Otto Graf, Indianapolis; Jenkins & Co., Rich-
mond; A. H. Woodworth, Columbia City; N. K.
Yeogley, Akron; C. W. Neal, Franklin; C. T.
Neff, Terre Haute; L. N. Sanders, Motion; L.
Beckman, Kendalville; Frank M. Dale, Sullivan;
M. 0. Cockrum, Oakland; C. A. Kinard, Kent-
land, and some ten or twelve more who joined
before the convention adjourned.

The reading of the President's address was
postponed until the afternoon meeting, when it
was expected many more members would be
present. Promptly at 2 o'clock the meeting was
again called to order when the following address
was read by President Bishop:

President's Address

The year just drawing to a close I believe
has been a profitable one to the I. R. J. A. While
not many things of great importance have hap-
pened, the association has held its own, if it has
not added a small increase in membership.

We had our round with the
Parcels Post Parcels Post Bill the first of

the year. I wrote to Senator
Beveridge and also Senator Shively in relation
to the bill May 17th and received a reply May
20th, acknowledging receipt of my letter from
both Senators Shively and Beveridge. The mem-
bers of the association will call to mind the
circular letter sent out to all of the members at
the same date, urging them to write to both
senators in regard to the defeat of the bill.

I received a letter from the secretary of the
Evansville association, inclosing a copy of a reso-
lution adopted by them and sent to both senators.

I was also informed by Walter H. Mellor, of
Michigan City, that he had the Board of Trade
of that city to pass resolutions condemning the
measure, which was also sent to both senators.

I also received a letter from one of our mem-
bers in regard to the parcels post. I don't be-
lieve the jewelers of our State realize what a
benefit parcels post would be to the mail-order
and catalogue houses. Do you know to what
extent these houses are encroaching on your busi-
ness? I used to think their business was all
confined to the country districts, but it is not so.
I know of doctors and business men located in
this city who buy the greater part of their house-
hold goods from these houses. One man I call
to mind even buys his children's playthings from
them.

This bill is not going to be dropped by these
houses and I believe this association should ap-
point a committee or instruct the committee on
trade interests to devise some method to fight
their plans.

During the year the people of
Fraudulent our State have been swindled
Advertising by a sale of cheap jewelry and

watches. I am speaking of the
stock that was sold in a number of cities of the
State, and I understand all over the United
States. Part of the trash was unloaded in our
capital city. It is only a pity there was not some
law whereby the people conducting the sales
could be prosecuted. At the time of our last
meeting the State Legislature was in session and
this association passed resolutions asking both
the House and Senate to pass a bill relating to
fraudulent advertising, which was lost. This bill,
or a similar one, should be pushed by this associa-
tion until it is made a law. Then we could reach
some of these bankrupt sample and bargain sales.

In the latter part of May our secretary,
Brother Oswald, and myself took a trip to the
northern part of our State to see what we could
do towards creating more interest in our State
association. We arrived at South Bend shortly
after 12 o'clock noon and were met by the officials
of the South Bend Watch Co., who had a
spread prepared for us at the Oliver Hotel and
all of the jewelers of the city on hand. Before
we left they had an association of South Bend
jewelers, and the majority had joined the State
association. We were successful in Mishawaka,
La Porte and Michigan City in gaining new mem-
bers, and altogether feel we had a .very success-
ful trip.

Every one of the seven or
The Jewelers eight hundred jewelers of our
of the State State should be members of

this association. I know they
would not want to receive the benefits coming
from it without having an opportunity to con-
tribute to its support. And they certainly have
received the benefits and will continue to receive
them in the different manufacturers disposing of
their products only through the legitimate retail
jeweler, the fixed selling price on watch move-
ments by many of the manufacturers and many
others too numerous to mention here. And not
the least is the friendly feeling existing in all

branches of the trade. I don't mean to claim our
association has accomplished all this, but we cer-
tainly have had a part in it.

And right here I want to urge every retail
jeweler to patronize the people who have en-
deavored to protect the legitimate retail jeweler
and his business by having us handle the goods
they manufacture. Don't forget your friends.

This association was not or-
Our Association ganized to form a trust or

combination to boost prices,
but to further the interests of the retail jeweler
and create a more friendly feeling one towards
another. My brothers, let us all pull together.
Let every man put his shoulder to the wheel and
we can accomplish a great deal more. Don't be
a kicker. You have heard of the man who kicked
when he was young, and he kicks when he's old;
he kicks when he's hot, and he kicks when he's
cold; he kicks at the shade, and he kicks at the
sun, and the kicker keeps kicking until he is
done. He'll kick at the garments the angels will
wear, and he'll kick at the methods of wearing
their hair. He'll kick at the music the angels will
sing, and he'll kick at defects he'll find in his
wing. He'll kick at St. Peter for letting him in,
and he'll kick at the virtues, as nothing but sin.
He'll keep on a-kicking, and call all a sell," till
a kick from St. Peter will land him in
Well, are you a kicker?

I would not begrudge ten times what it has
cost me both in money and time for the friends
I have made, the men I have met and the things
I have learned that have been a benefit to me in
a business way.

Through my membership in this association
I am proud of the honor of being the second
president of the Indiana Retail Jewelers! Associa-
tion. And I hope in the years to come we may
look back with pride on the foundation we laid in
the first few years of its organization.

I hope it will not be assuming too much to
recommend some things we ought to take up
at this meeting: A fixed selling price on gold-
filled watch cases and all other standard goods.
The quoting of net price in magazines and trade
papers. Giving net price in circulars sent through
the open mail. Not to keep for sale goods
handled by department stores or to avoid pushing
the sale of the same.

I wish to thank the officers of the association
for their support the past year, and especially
the secretary, who has always been ready to lend
a helping hand whenever asked to do so. I thank
all of you for your attention.

This address was listened to with much in-
terest and was followed by a lively discussion
of the points touched upon.

Resolutions were passed, condemning most
vigorously, mail-order houses, parcels post • and
fraudulent advertising. A strong effort will be
made at the next sesFion of the State Legislature
to have a bill passed which will inflict a penalty
on any merchant who misrepresents his goods
in advertisements. Senators Beveridge and
Shively and the representatives from Indiana in
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Congress will be urged to vote against any
parcels post bill which will be introduced.

The quoting of net prices in magazines and
open letters was also brought up. It was decided
that this evil could be greatly lessened if every
time the reader of the printed article or the re-
cipient of the open letter would send the article
or letter back to the manufacturer or jobber with
a note denouncing such methods.

A. L. Sackett, of the Rockford Watch Com-
pany, was invited to talk on the subject of
"Pioneers and Promoters." In a bright and
interesting talk Mr. Sackett called attention to
the fact that every movement must have its
pioneers and promoters ; that the present members
of the various retail jewelers' associations were
working, not alone for their own welfare and
protection, but for the advancement and good of
the coming generations of jewelers. He thor-
oughly believed in these organizations; they sound
a death knell to petty jealousy and promote a
feeling of good fellowship that is necessary to
successful organization and help to bring about
a higher and purer commercial life.

The speaker held that mail-order houses are
the chief danger confronting the local jeweler
and merchant just now and united effort on the
part of local retail dealers is the only thing that
will prevent their gradually killing trade in the
small towns. The local merchant is necessary to
local prosperity; drive him out of business and
the whole community must suffer. It is the local
merchant who pays a large per cent. of the local
taxes—the mail-order house does not pay one
cent. of the local tax. If the local merchant hoped
to successfully combat with the mail-order evil it
must be done . through the organization of such
associations as the Indiana Retail Jewelers' Asso-
ciation.

As far as the parcels post was concerned Mr.
Sackett begged the jewelers not to be deceived;
parcels post is sure to become a reality sooner
or later. It can't be prevented as long as express
rates continue to be so unreasonably high. The
general public will demand a parcels post of some
kind. He urged that the association direct all
its energies towards the best possible way to meet
the inevitable. If you can't get a whole loaf,
take a half, was the suggestion of Mr. Sackett.
He thought that some measure might be pushed
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that would limit the use of parcels post. Manu-
facturers and jobbers might send their goods
from one point to any other point in the same
State, but not from one State into any other
State. That would make it necessary for mail-
order houses to establish branches in every State
in which they wished to do business, a result that
would not be likely to occur.

Committees

Following these two addresses the following
committees were named:

Legislative—Carl L. Rost, Indianapolis; L.
Beckman, Kendallsville, and Joseph E. Booth,
Tipton.

Parcels Post—Walter H. •Mellor, Michigan
City; A. Rothermel, Connersville, and 0. M.
Artes, Evansville.

To the legislative committee was referred
both the subject of fraudulent advertising and the
disposition of uncalled-for repairs.

While the association was in session a tele-
gram was received from President Archibald, of
the National Retail Jewelers' Association, ex-
plaining that sickness in his family prevented him
from keeping his promjise to be present at the
meeting; It was resolved that a letter be sent
Mr. Archibald expressing the regret of the mem-
bers that he could not have been with them.

The association held no convention Monday
night, but adjourned to meet Tuesday morning at
to o'clock.

The second day's meeting was opened by an
interesting discourse on "Watch Springs," de-
livered by Charles T. Higginbotham, in the course
of which he said:

Watch Springs

"I have often thought that the watcnmaker
may well be compared with the physician. He
is to his regular patron what the family doctor
is. He knows all the little tricks and weaknesses
of his customer's watch, having acquired this
knowledge by frequent observation and doctoring
of the same. When such a customer brings in his
watch the watchmaker knows that the old spring
was just right, for had he not examined it the
last time he cleaned the timepiece? So he simply
duplicates the old spring. Not so when a stranger
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or a new customer brings in his watch with a
broken mainspring. The watchmaker has no right
to take it for granted that the old spring was
right; he should be able to determine whether
it was, or was not, right, and proceed accordingly.
Then, if lie finds it was not right, he should re-
place it with one that is, thus improving the time-
keeping of the watch and possibly transforming
a transient into a permanent customer. Remem-
ber, every piece of good work you do makes a
satisfied patron and is a standing advertisement
for your business. Bearing this in mind, buy a
good quality of mainspring and be satisfied with
nothing else.

"There are two dangers to be
Dangers of apprehended from an inferior
Poor Quality quality of mainspring; namely,

breakage and setting. The first
is bad enough, for it entails the trouble to you
of replacing it—I presume you guarantee your
mainsprings. The second is more serious, for it
impairs the timekeeping qualities of the watch.
The power of a mainspring varies quite enough
even when of the best material and temper, but
the variation is excessive when both are poor,
and that is precisely what you get in a low-priced
spring.

"A good 18 size mainspring when wound to the
top exercises a force of about one pound Troy
weight at the teeth of the main wheel and will
exert about three-fourths of that amount at the
end of a twenty-four-hour run. This may be
demonstrated by suspending a weight from a cord
wound around the barrel. It is a surprise to a
person who has never made the test and I men-
tion it to give you an idea of the great task im-
posed upon a mainspring and to impress upon
your minds the advantage to be secured by using
the best the market affords. It is true economy
to do so.

"See that the spring fits the
Necessary barrel properly as to width.
Precautions The proper amount to leave

for freedom between the edge
of the spring and the barrel chamber is twelve
hundredths of a millimeter. Be sure that the
temper is high enough to insure its resilience.
When released from the barrel a 16 or 18 size
spring should open to a diameter of at least
2V2 inches. If it does not, it indicates either a

Group Picture Indiana Retail Jewelers' Association, taken at
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poor temper or a spring that has been in use
long enough to be changed. See that the barrel
gives a sufficient number of turns to equal about
thirty-six hours. In a watch having eighty teeth
in the barrel and twelve leaves in the center
pinion, which is usual in American watches, this
would require about five and one-half turns.
Should it be desired to ascertain the number of
hours that a given number of turns of the barrel
will carry the watch proceed thus : Multiply the
number of turns by the number of teeth in the
barrel and divide the product by the number of
leaves in the pillion.

"We will next proceed to con-
Getting the sider the method of getting
Best Results the best possible results from

a mainspring of a given thick-
ness. The old rule which many of you may have
been taught—I was taught that way—for deter-
mining the amount of mainspring to use in a
barrel is measuring from the center of the barrel
to the inside of the wall, the spring being let
down, one-third arbor, one-third space and one-
third spring. This rule is incorrect. So far as
the arbor is concerned, one-third is correct,
though this is by no means an arbitrary propor-
tion. In ordinary watches it is usually adhered
to pretty closely. Of the space between the
barrel arbor and the wall one-half should be oc-
cupied by the spring, whether wound up or run
down. Understand, when I say one-half the
space I do not mean one-half of the radial dis-
tance, but one-half the area. When this condition
prevails you will have secured the greatest number
of turns possible for a spring of that width; and
here a beautiful principle exists: The difference
in the number of coils when the spring is wound
tight around the barrel arbor and when it lies
close around the inside of the wall will be the
exact number of turns the barrel will give and,
as I have said, will be the greatest possible
number that can be secured from that spring or
any other spring of equal thickness. This is a
fixed mechanical law. Either to lengthen or
shorten the spring will have a similar effect—to
lessen the number of turns the barrel will give.
It is a self-evident fact that whatever space the
coils of the spring cover that it will be the same
under all conditions it may assume, but when the
space covered and the vacant space are of the
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same area, the best results are secured. This
should be kept in mind by repairers.

"The exact radial measurement from the
center of the barrel to a circle which will divide
the space into two equal areas may be accurately
figured, but it involves mathematical calculation.
A simple rule will answer the purpose almost as
well: that is, when the barrel arbor is pne-third
the diameter of the chamber. This rule is: Mul-
tiply the diameter of the inside of the barrel by
.745, which will give the diameter of the dividing
circle. A simple way to determine approximately
the proper amount of spring is to note the pro-
portion of the barrel occupied by it when the
spring is released and lies against the chamber
wall. The radial measurement should then be about
one-quarter the entire radius of the chamber.

"Mainsprings as furnished by
Width and the material dealers are usually
Thickness marked as to width and thick-

ness according to Dennison's
gage. The recesses in the side of the gage are
numbered i to 43. These furnish measurements
a little less than i hundredth of a millimeter
apart, No. i being 104 hundredths of a milli-
meter—expressed 1.04—and No. 43 expressed
5.04. The thickness of the spring is designated
as force and is measured by a split gage, usually
attached to the larger brass gage. The split steel
gage has graduations marked or numbered from
0000 to 12, the difference between one graduation
and the next being also about i one hundredth
of a millimeter.

"The length of a spring is sometimes, but
not always, marked. It must not be taken for
granted that the spring is the correct length to
be placed in any barrel. The spring maker gen-
erally leaves his spring, when not having the brace
attached, a little longer than is necessary, expect-
ing that the watchmaker will break it, down to the
correct length. When the brace is attached, un-
less the spring has been sectired from the manu-
facturers of the watch, it is more or less a matter
of guess work as to length.

"It is a simple matter to
Length of measure the width and force
the Spring but not so with the length. To

straighten out the spring for
measuring the length submits it to a strain that
is highly injurious to its resilience. I will give

two methods for determining the length of a
spring without injury. The first method is to cut
a strip of paper; or, better still, a strip of
tracing cloth about 24 inches long and A inch
wide. At a point 12 inches from one end make
a graduation and mark it 12. From this point
to the end, at a distance of one inch apart, mark
graduations and number them in sequence up to
24. Crosswise of the cloth, at distances of about
VA inches apart, cut two parallel slits, IA inch
distance from each other. The spring may be
threaded through these slits and the length deter-
mined with the greatest accuracy without disturb-
ing the coils. A more simple method, and one that
will be found to measure close enough for or-
dinary purposes, is to form a ring of small wire
exactly i inch in diameter. This you can easily
form on your ring mandril. Coil the spring up in
this, count the coils, making due allowance for
that part of the spring in the center which does
not touch the other coils, and 3 inches multiplied ,
by the number of coils and fraction thereof will
give the length of the spring.

"A rule for finding the length and thickness
of mainspring approximately is :

Size Length in inches Force

2
18 

3-4

16 201 --22o1:1 4 -4'4
12 19 -19% 4/2-5
6 I5A-16 6 -64

13 -I3/2 8 -9
"When a spring of the proper

Diagnosing force fails to give the watch
the Ailment a good motion something is

wrong with the watch. To at-
tempt to remedy it by putting in a stronger spring
is a poor makeshift. Such a method is not worthy
of being entertained one moment. It is very
much like the man who, realizing that booze was
interfering with his business, cut out his business.

"A great advantage to be secured by fitting
a spring that will carry the watch not less than
thirty-four hours is that you thereby secure a
condition in which the force varies but little dur-
ing the regular twenty-four-hour run.

"Towards the last of the run in the unwind-
ing of every spring there occurs an intermittent
variation of force. u.tin i'ed n 

page 
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PROFITS for 1910
Your profits for 1910 will be greatly increased if you will wait until

our new line, backed by

THE D. F. B. CO.
Quality, Finish and Design, is ready. Our factory is now busy putting
the finishing touches on this new line, which we have gotten out after a lot
of painstaking and infinite care.

Each operation has to come up to "The D. F. B. Co." standard of
perfection or it is discarded. This is what has made our line find such a
ready market and why we are kept busy throughout each year. The
goods sell themselves wherever shown.

A line of these ready sellers means larger profits at a less outlay for
you at the end of this present year.

Ask your jobber to show you " The D. F. B. Co." goods. If he has
not got them, drop us a line and we will tell you where you can get them.

Chains Fobs Bracelets

THE D. F. BRIGGS COMPANY
New York Office-180 Broadway
Chicago Office Heyworth Building Attleboro, Mass. St. Louis Office—Merrnod & Jaccard Bldg.

London Office-118-122 Holborn, E. C.
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(Continued from page 469)

crease and then suddenly increase with increasing
frequency until entirely down. This condition
begins to manifest, itself when the outer coil
contacts with the wall of the chamber and other
coils press against that and each other. The
impingement of the coils upon each other forms
a sort of secondary barrel impeding the free
action of the spring. The sudden regain of power
is caused by the coils slipping past each other,
thus bringing more length of spring into action
and the decrease of power that follows is caused
by the free coils unwinding against the impinging
ones. This condition may be easily felt by secur-
ing a pair of slide tongs to the barrel arbor,
winding the spring to the top and then letting it
slowly down. Towards the last this series of
grindings and jumps will be very perceptible. It
has frequently been attributed to roughness in the
barrel, but it is much more likely to be the
result of the condition just mentioned. At no
t line after the coils thus contact with each other
is the full power of the mainspring secured, and
when that spring is of uneven thickness or rough
ill surface the loss is proportionately greater.
It is, therefore, a great advantage, in addition to
using the best spring to be obtained, to so propor-
tion the length and thickness that this excessive
friction of the coils with its consequent irregu-
larity of power shall be reduced to the minimum.

"The exact length and thickness may be de-
termined by mathematical calculation, but it is
a somewhat complicated problem and equally good
results may be arrived at by trial, keeping in mind
the mechanical laws governing the action of the
spring, to which I have called your attention.

Afternoon Session—Second Day

Most of the afternoon session was devoted
to a general discussion of that worst pest with
which the present-day retail jeweler has to con-
tend—price cutting. Charles F. Artes, of Evans-
ville, started a spirited discussion of what he
termed "commercial assassins"—those dealers who
advertise wholesale prices on goods which they
themselves have not purchased below the regular
wholesale price and which they do not intend to
sell at cost, but adopt this method to obtain trade.
The dealers who handle jewelry merely as a side
line, such as the country storekeeper, the barber,
and even the farmer, who manage to obtain a
rating in jewelry ancl other trade publications,
were given some hard knocks, although it was
agreed that the real fault was to lie found with
the houses that sold watches and jewelry to such
people.

An effort will be made by the Indiana associa-
tion during the coming year to get a full list of
all reputable jewelers in the State. This list is
to be sent to the various standard jewelry houses,
that they may know with whom they are dealing.

It having been decided that the time of the
annual meetings should be changed from Febru-
ary to May, the date of the next meeting was
fixed for the first Tuesday after the first Monday
in May, Tort.

A committee, representing the Evansville Re-
tail Jewelers' Association, appeared before the
convention with a hearty invitation to hold its
next meeting (May, toii) in Evansville. The
invitation was accepted.

Following the selection of a place for the
next convention officers for the coming year were
elected. It resulted in the unanimous re-election
of the old officers, as follows: President, H. H.
Bishop, Indianapolis; first vice-president, H. L.
Rost, Columbus ; second vice-president, C. F.
Artes, Evansville; secretary, J. A. Oswald, Craw-
fordsville, treasurer, J. H. Arnold, Columbus.
Executive committee—Walter H. Mellor, Michi-
gan City; C. Z. Rowe, Argos ; E. M. Wilhite,
Danville; A. Rothermel, Connersville.

Tuesday evening the members of the associa-
tion were tendered a banquet at the Denison
Hotel by the jobbing houses of Baldwin-Miller
Company and Charles W. Lauer & Company, of
Indianapolis.
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Convention Notes

The happiest man at the jewelers' convention
was Frank J. Haseltine, of Kokomo, and he had
good reason to feel happy for on January zist
Ross J. Haseltine, Jr., arrived. The birth of this
embryo jeweler assures the perpetuation of the
old-established jewelry firm of The Ross J.
Haseltine Company. The business was founded
years ago by Ross J. Haseltine and since his
death has been continued by his only son, Frank,
who dreams of the time when his son will take
up the business of father and grandfather.

W. C. Davis, jeweler and optician, of Elkhart,
Ind., is proud of the fact that he began to read
THE KEYSTONE when it was a "little pink sheet."
"It was good then," said Mr. Davis, "but I think
it grows better with each issue." Mr.. Davis is a
member of both the Indiana Retail Jewelers' As-
sociation and the Indiana Optical Society.

0. A. Wise, of Mitchell, Ind., was met at the
convention. He reported trade conditions as good
in his locality and, incidentally, remarked that
he was a constant reader of THE KEYSTONE and
couldn't get along without it.

Andrew M. Keck and wife, of Odon, Ind., at-
tended all the sessions of the conventions. Be-
sides a full stock of watches and jewelry Mr.
Keck carries books, stationery and musical in-
struments. Mrs. Keck assists her husband in his
business, especially with the side lines. She
enjoys the meetings and promised to come again.

Some one inquired which one of the large
watch companies the tall, dignified gentleman
standing in the doorway represented. The
gentleman in question proved to be J. D. Taylor,
jeweler from Logansport.

It was good to see H. L. Rost, of Columbus,
at the convention. Mr. Rost is first vice-president
of the association and an active member, but
owing to a recent accident on an interurban train,
it was feared that he might not be able to attend.

H. E. Barth, of Beer & Barth, of North Ver-
non, was heard several times during the conven-
tion. His remarks were to the point and well
received.

Walter H. Mellor, of Michigan City, was one
of the live wires. He kept close watch of every
question, was well informed and not afraid to
express his opinions. Mr. Mellor is the stamp
of a man who makes a valuable member of any
association. He is a member of the executive
committee.
' Charles M. Schnell. of South Bend, is a new

member of the association who is very likely to
be heard from in future conventions, as he is
thoroughly in earnest and will work for the ad-
vancement of any movement that will better his
fellow jewelers. Mr. Schnell is an active member
and one of the organizers of the South Bend
Jewelers' Association. He not only owns a copy
of the first issue of THE KEYSTONE, but says he
read every word in it at the time of its publica-
tion. No, Mr. Schnell is not an old man, but
he began bench work at the age of rs years. Now
he owns one of the best jewelry stores in the
State and gives employment to half a dozen clerks
and watchmakers.

Ike Booth and his son Joe, of Tipton, took in
all the meetings of the conventions. Both gentle-
men are well known by the members of the trade
and are keen for the advancement of the associa-
tion organization.

E. M. Wilhite, of Danville, came early and
stayed late He and W. H. Mellor, of Michigan
City, were kept busy passing on the applications
for membership. As the enthusiasm grew the
applications came in pretty lively.

C. 1W. Hunnicutt, of Rockville, Ind., attended
both the jewelers' and the opticians' conventions
and remained in the city several days after to
attend to some private business affairs.

On all sides were heard praises of Secretary
Oswald. Everybody seemed to feel that both
personally and officially he had clone his "level
best" for the association.

The South Bend Watch Company, repre-
sented by C. T. Higginbotham and T. FL Purple,
opened a display room just opposite the conven-
tion rooms where they welcomed all visitors and
gladly answered all questions. A number of sou-
venirs were presented by Mr. Purple, including
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watch-dial pins, portable sun-dials and watch
puzzles.

The convention closed by extending thanks,
to the officers, to the press and to the hotel man-
agement. There was an oft-repeated feeling that
after such a successful meeting and with the same
splendid corps of officers the Indiana Retail Jew-
elers' Association was entering upon what was
sure to be a banner year.

A. C. Woods, of the Johnson Optical Co.,
Detroit, seemed to know every man at the con-
vention and did his best to make the members
acquainted with one another.

John Gardner, traveling man for Baldwin,
Miller Co., got in off the road in time to greet
his customers at the banquet.

George W. Keifner, representative of C. W.
Lauer & Co., was on hand to welcome his road
customers.

C. N. Hetzner, of Peru, Ind., said "I like
these meetings; they not only help a man in his
business, but they keep from growing an old
man. Why, I wouldn't stay away if I had to bor-
row the money to come on."

W. F. McCombs, representing the Waltham
Watch Company, was a welcome visitor at the
convention meetings. Mr. McCombs spent several
days in the city visiting the local trade.

A prominent figure at the convention was
Charles F. Artes, of Evansville. He is personally
acquainted with almost every member of the
association and was constantly surrounded by a
crowd who enjoyed his good stories and witty
conversation. Mr. Artes has been in the jewelry
business in Evansville for 46 years and is the
oldest jeweler in the State in point of years Ile
has spent as the proprietor of a store ..at one
place. He says that when he has rounded out
fifty years he will retire and leave the business
in control of his three sons who are interested
with him. Mr. Artes owns one of the finest
private archeological collections in the United
States. He said he attended the convention just
to help the young jewelers fight their battles.
Tt was undoubtedly to Mr. Artes' great popularity
that the Evansville delegation owe their success
in securing the next meeting place of the Asso-
ciation.
, The Crescent Watch Case Works were repre-
sented at the convention by W. H. Galloupe.
The Rockford Watch Co.'s representative, A. L.
Sackett, spent a day at the convention.

Cornelius J. Wiltsie, of Chicago, was seen at
the meetings. He represented the Elgin National
Watch Co.

Banquet given by Baldwin, Miller Company
and C. W. Lauer & Co.

Before leaving for their homes the members
of the Indiana Retail Jewelers' Association had
received invitations to this banquet and few, if
any, regrets were received. It was perhaps the
first and only occasion when the Indiana jewelers
had ever met in a purely social way. It was an
evening of pleasure and profit to every man
present, one of the happy occasions when the good
fellowship feeling had full sway.

Covers were laid for 125. The menu was ex-
cellent and the service_ fine. The menu card con-
tained a list of the speakers and a jeweler's "Yip."

E-Yip-T-Addy for Jewelers' Day,
The best of all the year;

Cares and worries have flown away—
We all agree it is good to be here.

Then Yip-1-Addy to every one,
Of all the days this is the day,

So remember the best and forget all the rest,
Yip-I-Addy-I-Ay!

H. FT. Bishop, president of the association,
made the welcoming address. R. G. McClure,
Secretary of the Indianapolis Commercial Club,
was Toastmaster. The other speakers were ;
James M. Ogden, "The Wise and the Otherwise:"
C. C. Hadley, "The Bright Side of Li fe;" B. C.
Downey, "The Long Green," all prominent men
of Indianapolis.

The feature of the evening was the response
of Col. J. L. Shepherd, of New York, to the toast
"Pink Salve." Col. Shepherd first convulsed his
audience with new and original stories, then spoke
on the opportunities and responsibilities of the
retail dealer.

Following the banquet and speaking a vaude-
ville entertainment was given.
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Bigney's Hardened Surface
Mirror Finish Chains

WE GUARANTEE every
article made in our factory
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L 690

Ask your jobber for our
new creations in Lockets,
different from any other
make. They are most
beautiful.

WE SELL THE WHOLESALE TRADE ONLY

S. 0. BIGNEY & CO. Attleboro, Mass. FACTORY—

NEW YORK OFFICE, 3 Maiden Lane
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Business is reported as rather slow here in
both the wholesale and retail market, but it is
thought that it will improve toward spring.

The Baltimore Bargain House, one of the
largest wholesale houses here, which has a large
jewelry department, has startled the business in-
terests of this city by bringing 500 merchants
from West Virginia to this city on special trains
over the Baltimore & Ohio Railroad. Besides
bringing all of the West Virginia merchants,
passenger accommodation on nine steamers of
the Merchants' and Miners' Transportation Corn-
pany was secured to bring merchants to Balti-
more from the far South. These trade excursions
have proved to be a great success.

Several of the larger wholesale jewelry
houses are in the rebate movement, which is held
under the auspices of the Merchants' and Manu-
facturers' Association. Under the rebate system,
if a merchant buys over $1200 worth of merchan-
dise in the Baltimore market one-half of his
round-trip fare to Baltimore is returned to him,
no matter how great the distance he comes.

Carl Jelenko, who has a fine jewelry store in
the center of the city, has offered his place for
sale. The situation is an ideal one, being on the
"Great White Way," in the midst of the theater
district, where thousands of persons pass it every
night. His retirement from business is said to
be due to poor health. He has only been in
business for himself several months.

Baltimore was the scene of another daring
robbery this month. Last month there was one
case of robbery and another where a jeweler was
arrested on the charge of larceny of goods from
his customers. The robbery which occurred the
first part of this month was in the jewelry store
of Mrs. D. A. Snyder, 3430 Eastern Avenue,
Highlandtown, a large suburb of Baltimore. It
was about io o'clock at night when two bold
thieves walked up to the door of the store and
first securing it with sticks through the handles
so that they could not be pursued by the occu-
pants, smashed a large plate glass window and
dashed away with a tray containing over $1000
worth of diamonds. All of this was done right
under the nose of the proprietor while he was
standing on the inside of the store, fastened in
and helpless to give the alarm. The thieves then
dashed down Eastern Avenue to an alley, in which
they disappeared and made good their escape.
In their flight they became so excited, as they
were discovered by some people on the street,
that they dropped the trays and all of the stones
with the exception of two rings valued at $150.
Fortunately all of the stones which were dropped
were recovered. The chase after the thieves was
a most exciting one. A large crowd pursued them
but the men escaped.

Receivers were again appointed for Welsh &
Bros. Company, retail jewelers in the Professional
Building, on North Charles Street, as a result
of the failure of that company to comply with
the terms of the agreement under which the re-
ceivers appointed for it on June 19, 1908, were
discharged September 30th, the same year, an
extension being granted the creditors. Judge
Dobler, in Circuit Court No. 2, appointed Messrs.
Carter G. Osborn, Albert E. Donaldson and Al-
bert S. Gill receivers. They are bonded for
$too,000. A creditor's bill for the appointment of
receivers again for the company, based on the
failure to comply with the agreement upon which

the receivers were discharged in 1908, was filed
in the Circuit Court by David C. Townsend &
Company through Attorneys N. Rufus Gill &
Sons. An answer was filed by the company
through Attorney Francis L. Klemm, admitting
the allegations in the bill and consenting to the
receivership. The bill of complaint recites the
appointment of receivers for the company in
June, 19o8, and their discharge in September, 19°8,
under the extension agreement. This agreement
provided, the bill states, that the company should
continue business under the advice and control of
a creditors' committee and should give its notes
for the claims against it. These notes were dated
September 30, 1908, and were payable February
15, 1909, with the proviso that if not less than
15 per cent. of the claims were paid by that date
the notes would be renewed ,for the balance until
August 15, 1909. In the same way, if not less
than 15 per cent. of the balance of the indebted-
ness was paid by the last-named date, the notes
were to be renewed for the then balance until
February 15, two, when there was to be another
renewal if the 15 per cent. had been paid. Any
default in the payment provided for in the agree-
ment was to cause the agreement to be void and
to give the creditors the right to take immediate
action for the collection of their claims. After
reciting the terms of the agreement the bill states
that the company made all of the payments provided
for in it and even anticipated, in part, the pay-
ment of 75 per cent. of the notes due this month,
so that only io per cent. was due on them. A
balance of $15,261.63 was due on the notes on
which To per cent. had been paid with interest,
or $1984.m. Upon demand being made for the
balance of the percentage due, the bill states the
company stated that it was unable to comply with
the demand and, therefore, the face of the notes,
amounting to $15,261.63, with interest, became due.

Arthur Wallenhorst, of this city, has recently
had a $15,000 diamond collar made for a bright
little dog of his which he calls "Dixie." Every-
one who is acquainted with Mr. Wallenhorst
knows the sincere affection which he has for
"Dixie." Mr. Wallenhorst has traveled exten-
sively, but wherever he has gone "Dixie" has
always gone with him. Finally the jeweler de-
cided to show his regard for his dog and so
determined to have a handsome collar made for
him. it is a magnificent collar and contains over
700 select diamonds of graded sizes. The stones
vary in size from the pendant stone, worth $200,
to small ones of about one-sixth of a carat. On
the day when the collar was presented to "Dixie"
a banquet was given in his honor at Kelly's Hotel,
on South Gay Street, near Mr. Wallenhorst's
place of business.

The Charles C. Crooks Company has recently
established a branch store in South Baltimore.
This store is in a section where a number of rail-
roaders live and was established chiefly for the
watch inspecting business. This firm is the watch
inspector for practically every large railroad sys-
tem leading into the city of Baltimore.

New England Letter

D. Nichols has moved from room 312 to
room 304, State Mutual Building, Worcester,
Mass., where he has larger quarters and more '
light.

A. L. Jewett, treasurer of Brigg's Piano
Company, to Thacher Street, Boston, Mass.,
is out on a trip in the interest of his house.

E. Rivett, of Rivett Lathe Manufacturing
Company, Faneuil, Mass., has just returned from
a western trip .

E. A. Cowan, of E. A. Cowan & Company,
373 Washington Street, Boston, Mass., is at pre-
sent in Frankfort, Germany, where he has gone
in quest of pleasure and business combined.

The schedules of William A. Thompson,
jeweler, Fenay Stuidos, Ipswich Street, Boston,
Mass., were filed last month. The total indebted-
ness aggregates $80,207, of which $12,86o is se-
cured. The remainder is due to about 75 credi-
tors, chiefly in jewelry and kindred merchandise
accounts.

Paul Manufacturing Company, 40 Fulton
Street, Boston, Mass., are putting a germ killer
on the market called "Egyptian Deodorizer," a

burning pastel, highly perfumed, which, when
lighted, emits a fragrant perfume to surrounding
atmospheric conditions. It fumigates and per-
fumes the air, kills germs and drives away mos-
quitoes and other insects. Jewelers through-
out the country undoubtedly will find this de-
odorizer a valuable thing to use in and about
their stores. Further particulars by writing the
above company.

H. W. Patterson, of Smith & Patterson Com-
pany, 52 Summer Street, Boston, Mass., made a
trip to New York City in February.

Cincinnati Letter

(Continued from page 432 e)

E. F. Randolph, of Randolph & Mittendorf,
retail jewelers in Williamson, W. Va., and A. M.
Stamm, of Williamsburg, Ohio, were in Cincin-
nati recently buying goods.

Aaron Plaut, of A. & J. Plaut, Fourth Street
wholesale jewelers, said business is very good
and that he is just putting in a complete line
of Howard watches. C. M. Braham, of the firm,
will be in San Antonio early in March ; H. I.
Jacobs will be in Florida, Abe Solomon will be in
West Virginia, Carl Pistor will be in Oklahoma
and Charles Glass will be in Alabama.

The Gustave Fox Co. announce that B. Ganz
is no longer in their employ owing to the fact
that they have made arrangements with an eastern
representative, who is contemplating opening an
eastern office for the firm.

Miss Constance Elizabeth Plaut, youngest
daughter of Mr. and Mrs. Aaron Plaut, .of 3547
Bogart Avenue, Avondale, has been declared an
honor pupil at Vassar. Her roommate and chum,
Miss Mary Margaret Shelley, of Louisville, Ky.,
is also an honor girl at Vassar this year.

Edward Albert, of Albert Bros., the well-
known wholesale jewelers at Fourth and Elm
Streets, said business was very good for the firm
the past month, considering the bad weather, and
that he expects improvement all along. Mr. Al-
bert is very confident that the year 1910 holds some
mighty good things in store for his firm, whose
business has grown so during the past year or two
that it was found necessary to abandon the two
floors now occupied at Fourth and Plum Streets
for considerably larger quarters. Accordingly, the
firm leased the entire fifth floor of the new
Merchants' Building, at Sixth and College Streets,
and will move into its new quarters in about two
months. These new quarters give them nearly
double the floor space of their present quarters
and will be much more desirable and suitable for
their increasing business. Representative Goetz
will be in Ohio early in March, Mr. Chaffee will
also be in Ohio and Mr. Seifert in Kentucky.

Cincinnati Nest No. 2 of the Noble Order
of Ku Kus elected its officers for the year at a
meeting held Friday evening, February 18th, at
the North Cincinnati Turner Hall. The new
officers are : King, Charles Reinstatler, of Central
Avenue; Prince, William Pohlmeyer and Roth;
Chief, Clem Schmidt ; Guard, Adam Riess, of the
Practical Plating Works; Keeper of Kash, J. H.
Kenkel, Main Street jeweler; Scratcher, Robert
Hess. Gustave C. G. Schneider, the amiable E. &
J. Swigart Co.'s employee, and John Bertling,
Vine Street jeweler and former president of the
Cincinnati Retail Jewelers' Association, were
given a number of complimentary votes. Follow-
ing the election of officers the members bowled
several games of ten pins, enjoyed a Dutch lunch
with plenty of "Dutch courage" on the side, and
smoked a box or two of good cigars which were
donated by their new King, Mr. Reinstatler. The
evening was not without its sad feature, however,
the members adopting resolutions upon the recent
death of James Baker, or "Jimmie," as the Cin-
cinnati jewelers knew and loved him. A cony
of the resolutions will be sent to Mr. Baker's
parents and the resolutions will be spread upon
the minutes of the local nest.

Accuracy and rapidity are both necessary to
make repair work profitable, and they are se-
cured by the use of Moseley Lathes. Get the
genuine.—Adv.
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A YOUNG HOUSE
WITH PROGRESSIVE IDEAS

We do not boast of being ancient nor do we
wish to be. Twentieth century methods,
backed by original ideas, place our new line
of 500 patterns far in advance of any other
line on the market.

LOCKETS OF NEW DESIGN
3284

These illustrations show five out of a new line of 500.

Our new line includes:

SASH PINS
HAT PINS

CUFF LINKS
FOBS

LA VALLIERES
LOCKETS

BRACELETS
FESTOONS

3281

3299

We have a staple line, in addition,

of over 1000 patterns.

NEW, ORIGINAL

NOBBY BRACELETS

Castiglioni Company.7 7 116 Chestnut Street, PROVIDENCE, R. I.
Manufacturing Jewelers

 THE HOUSE OF ORIGINAL IDEAS 

HERE IS A WINNER

"DOLORIE" MONOGRAMS
(PATENTED)

Gold or Silver Plated Bag Monograms, Belt
Buckles, and Gold Filled Fobs

RETAIL AT
BIG MONEY IN IT FOR YOU

$1.00
ALL ORDERS SHIPPED THE DAY RECEIVED

ALL WESTERN ORDERS FILLED BY OUR CHICAGO BRANCH

SEND FOR FULL PARTICULARS OF OUR SPECIAL OFFER TO
JEWELERS OF WINDOW OR SHOW CASE DISPLAY. WRITE
TO-DAY; WRITE TO BOSTON.

JOHN L. DESLAURIES, MFG. JEWELER
43 WINTER STREET :: BOSTON, MASS., U.S.A. Fob is six Welles ion

March, 1910 T H J

Readers are requested to send for publication new
ideas on any subject, technical or mercantile, of general
interest to the trade. As this page is for the use of indi-
vidual readers, we do not hold ourselves responsible for
the views expressed.—EDITOR THE KEYSTONE.

Wages For Watch Work

En. KEYSTONE :—As my employer and I can-
not agree as to the wages I should receive, I
would be pleased to have you put
this letter in your next issue, under
title "Letters From the Trade,"
where I believe it will be replied
to in such a way as to help us
agree.

I have complete charge of the
watch work, both taking in and
work averaged $65 per week. From
October, 1908, to July, 1909, my
work average $65 per week. From
then up to the present time it has
averaged $70 per week. We get
for staff $2.50; mainspring, $1.50;
cleaning, $1.50; hairspring, $1.5o;
roller jewel, $1; balance or plate
jewel, $1.50, etc., and for railroad
watches, cleaning, $2 and $2.50;
staff, $3 and $3.50, which includes
poising and adjusting to the three
positions ; hairspring, $1.50; main-
spring, $1.50, etc. You will see
for railroad watches our prices are
low on some work, especially for
staffs, but the price has been set so
long that it is impossible to change
it.

We have the inspection of two
railroads and my work gives the
very best of satisfaction according
to my employer. I am 28 years of
age, married, and have no bad
habits. Work ten hours a day; also
Saturday nights. We have the best
of • material and everything ar-
ranged for good, quick work.

I received my experience in
horological school trade shop, Elgin
watch factory and different stores.

Answers to this will be appre-
ciated by the writer, who believes
in good work.

Yours truly,
A WILLING WORKER.

A Photograph Gallery
ED. KEYSTONE:—As the writer

is preparing plans for a new brick
store building with a photograph
gallery in the back, he would like
very much if you would inform
hiw what size the skylight should
be and how high should the side
light be before the slope begins;
also what is the best kind and size
of glass to use. As we are sub-
scribers to your journal, the writer
thought possibly you might favor
information.
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of the photographic dealers or order by mail from
the publishers, Tennant & Ward, 122 East Twenty-
fifth Street, New York City.—ED.]

Window Advertisement for Repair
Department

ED. KEYSTONE :—I am enclosing a photograph
of a scheme which I devised as an attraction for
my show window and which I find makes a good
advertisement for the repair department. I had
the display framed in a neat dark frame but used
no glass, as the parts projected too much. The
movement shown under the second hand was
complete and in running order, but only the top
plate could be seen, as the other part hung back
of the cardboard. It looked exactly like the
top plate of a watch running and keeping time.

the goods, but no doubt it will be a long time
before we can realize anything out of them for
the loss.

I send this as a warning to other jewelers
who might avoid the loss in a like manner by
valuing the goods to their full extent rather than
try to save a few cents in the rate.

We can say that we were fortunate in that
respect, but many times we have shipped and
reshipped goods without a valuation.

Yours truly,
Roodhouse, Ill. PRICE & TOMPKINS.

More About Repairing Alarm Clocks
En. KEYSTONE :—The puzzler of "Mammouth,"

in the January issue, and of Mr. Dayton, in the
February issue, was very ably answered by Mr.

Weaver in the February issue, and
if his suggestions are followed
there will be very little trouble get-
ting a good swing on the balances
of needle-point pivot clocks and
watches.

In one instance I was puzzled
by an alarm clock. I had it in
good running order, as I thought;
cleaned and balance pivots sharp-
ened and polished; balance had
good motion and the tick was clear.
It kept exact time for several
hours, then all at once it was be-
hind more or less. I found the
trouble to be that the mainspring
was attached to the wrong pillar.
It ran from the pillar to the out-
side of the winding arbor.- This
caused the spring to expand inward
against the center staff, making
enough friction to stop the hands
while the clock kept on running. I
changed the spring to the pillar on
the other side of the winding
arbor. This made the spring pull
from the pillar and on the inside
of the winding arbor, throwing the
slack of the spring outward
against the case of the clock and
the clock was 0. K. I speak of this
because lately I have had several
alarm clocks having the same
defect.

Very truly,
Plum City, Wis. 0. P. HANSON.
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us with this

Yours very truly,
JEWELER-PHOTOGRAPHER.

[There are no set rules for the size of side
and top lights in studio construction. The local
conditions vary so greatly that there is hardly a
proportion that could not be found in successful
use. Many of the best photographers to-day use
no top light at all, being located in office buildings,
but, of course, this is not the best procedure. We
would suggest that you purchase Photo Minia-
ture No. 50, entitled "Studio Construction," at
25 cents. This you can undoubtedly get from any

Window Card to Advertise Repair Department

It attracted considerable attention from persons
passing, who seemed to be greatly interested in
the parts of the watch.

Yours truly,
Elkins, W. Va. L. T. FEASTER.

Shipping Goods Without Valuation
ED. KEYSTONE :—In a shipment from our

branch store at Mattoon, Ill., to Roodhouse, Ill.,
the car in which we had our goods was broken
into and our goods opened. They are practically
an entire loss to us to the extent of $769.69,
which is the amount of our invoice.

The Chicago & Alton R. R. is responsible for

Question of a Tool
ED. KEYSTONE :—In your reply

to "August," on page io9, I notice
a cut of a little tool that I have
used more or less for about thirty-
five years, but for a different pur-
pose. I was taught to use it to
hold screws when finishing off the
end. I think that the cuts have
been mixed up a little. Enclosed
is one of a set that my father made
over fifty years ago.

Yours respectfully,
Pacific Grove, Cal. E. B. LEWIS.

Death of Henry Zimmern
Henry Zimmern, one of the most
widely known members of the New
York trade, died at his home in
that city on February 24th, after a
prolonged illness. The deceased

had retired from active association with the firm
of Henry Zimmern & Co, in 1908, but continued
as a director. He was born in Germany in 1847
and came to the United States with his parents
when only thirteen years old. His first employ-
ment was with Dinkelspiel & Oppenheimer then
located at 8 Maiden Lane, New York, his uncle
being a member of the firm. Having started in
business for himself in 1899, he admitted to part-
nership M. J. Lamport, and traded as Henry Zim-
mern & Co. A brother, Samuel, became a mem-
ber, and in 1903 they incorporated in New York
State. The house is one of the most prominent
in the United States in the tool and material
line.
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No. 1488. Height, 4 inch. Price., $5.00, it

ff©©  
Individual Coffee Pot, Cream Pitcher and Plate for Sugar,
fitting one into the other so as to form one article.

SELL 5 AT 5/IGHT

Only one of many equally attractive articles made by

APOLLO SELVER CO.
BP.;RHAIRD LUCE'S 50H5, PropTfie.acars

WORKS 5 139-141-143 North Tenth StreetBROOKLYN, N.Y. 544 Broadway, NEW YORK

Lockets Only

TRADE MARK

INSIDE

9083

ESTABLISHED

FIFTY -THREE

YEARS

Our Latest Creations 6f Old Styles
Revived and Modernized are the
Correct Thing in Lockets. _Ask
for the Numbers Just Out.

GOODS DISTRIBUTED THROUGH THE

JOBBING TRADE EXCLUSIVELY

Wightman & Hough Co.
PROVIDENCE :: :: RHODE ISLAND

WATCH
LOAN ED
RECORD- CHECK

A,
144 i fk

..T.. A PLC,

OBVERSE SIDE

A

A

REVERSE SIDE

Watch Loan Check
The check is attached to the watch of which it
bears the complete record. When a customer
leaves his watch to be repaired, and requests
the loan of a watch to carry in the meantime,
the check is detached from the watch to be
loaned and is attached to the customer's watch
together with the customary paper order slip
usually employed by jewelers. When the
repaired watch is subsequently delivered tc the
owner, the check serves to remind the jeweler of the watch that was loanpd.
By referring to the record on the face of the check, it can be readily deter-
mined whether the watch returned by the customer is the one that was
loaned to him. It is to be particularly observed that with the use of this
improved check, the loaned watches are kept track of in an effective manner,
and that inasmuch as it is not necessary to record the respective loans on the
checks the latter are in nowise marred, and may be used repeatedly.

Order from your jobber or direct from us, enclosing
P. 0. or Express Money Order for $1.50 the dozen and

5 cents extra for postage

The WATCH-LOAN-CHECK CO.
ROCK ISLAND ILLINOIS, U. S. A.

March, 1910 T H E

Watch-Repair Difficulties
Solved

On page 123 of January KEYSTONE,
W. Goodell asked the following question:
"Is there any way to polish pits out of cap
jewels?" There certainly is and we do this
right often. Of course, the jewel must be
removed from the setting first. To do this,
we should use a punch, or even piece of
pegwood, the right size, and with one tap
of the hammer drive out the jewel. It will
be found whole, and the bezel around the
jewel raised all around just enough for
the jewel to slip in again after being re-
polished.

To do this we need at least two grades
of diamond dust and two laps to do the
job quickly—one grade somewhat coarse,
for cutting down, and one grade of the
finest, for polishing. The first we use on a
soft iron lap, and the second on a copper
or bell metal one.

To hold the jewel, really nothing is
necessary but a piece of pegwood, hollowed
out a little and then moistened with oil, to
hold convex side of jewel, which we hold
against the cutting lap which has been
charged with the diamond dust in oil-rotat-
ing lap in lathe as fast as possible and
running jewel from center to edge and
turning to avoid ruts, until the pit is ground
out. You will find the surface of jewel
perfectly fiat, as it will adjust itself if held
as directed.

We knew a watchmaker once who
could not hold the jewel against the lap and
so he cemented the jewel to the pegwood,
but he found he could not get it flat. If
you cannot hold the jewel without cement-
ing, make a brass rod with a ball joint, as
shown in illustration. This tool comes in
handy, as it will hold almost anything small
that we wish to grind flat. After grinding,
remove lap and wash jewel. Then polish
in same manner on second lap, press jewel
back in setting, put setting in lathe and
burnish bezel down with burnisher while
setting is turning. This operation will not
take as much time as selecting a new jewel,
even if you have them in stock measured
by the tenth of millimeter—that is, pro-
vided the pit was not too deep to make too
much endshake. Of course, this could be
taken up by turning back the setting, but
this, on the other hand, would make a bad
looking job on the top plate, as jewel setting
would then go down below the surface of
cock or plate. We believe in repairing a
watch in such a way, if possible that no one
can tell afterward whether it was repaired
at all.

Filing in the Slot for Lever in a Swing-
ring Cup Case

It is astonishing how many dials we
find in lever-set watches that are cracked,
simply because the slot in the case for the
lever was not filed deep enough. Of course,
the cause is nothing but carelessness on
the part of the fitter. In a screw bezel and
back case, the matter is simple enough,
when, through with the job, we brush away
the filings and put in the movement. In a
cup case the matter is more complicated.
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We may stretch the back in filing the case
and when we are through the cup is full
of filings and it is not only hard to get these
all out, but here again we are liable to
scratch the case in brushing them out. Now
if we take a piece of tissue paper, 3 x 6
inches, lift up the cup and insert paper, or
rather, lay it over the hole in case and shut
the movement rim down, the tissue paper
will fill the bottom of this rim like a drum
head. Now take the other end of paper and
fold under the case. Two objects will be
gained. We will not scratch the outside of
case, as we have the paper under same when
filing and we make a cup of the rim that
will catch all the filings. Now when
through with filing the slot down, taking
care not to touch the outside of case and
making the cut show when bezel is screwed
on, we will have all the filings in the paper
if we carefully remove the rims and the
paper, not one filing being in the case. This
hint should save many a workman time and
annoyance.

Why Does A Watch-Spring Break?
Why does a watch-spring break after

being in use quite a while? If not strong
enough, why did it not break at the very
beginning?

Let us suppose a strip of iron to be
fastened at one end, the other end being
free. If we bend it a little and then let
it go it will return to its place after vibra-
ting a certain length of time. It may do
the same again and again, when we bend
it more and more until finally after being
bent beyond what is called the limit of
elasticity, it will be permanently deformed.
Its molecules have then assumed a different
position in regard to each other from that
they had before.

If we keep on bending it still more it
will finally break in two at the point where
the strain is greatest or where a defect may
exist.

Naw let us try a good steel spring.
Here we find no deformation appreciable.
When we bend it beyond its strength it
snaps at once. At least, it appears to be
so. The probability is, however, that a per-
manent bending takes place first but at a
point so near the breaking point that the
difference escapes our observation entirely.

Passing to the other extreme we will
take a strip of lead. There is then almost
no elasticity, a very slight bending will de-
form the piece; but on the other hand, it
will take a considerable amount of bending
or twisting to break it.

So much for the immediate effects of
bending or otherwise straining any given
material. But now the question arises, what
might be the effect of a strain not quite
sufficient to produce an immediate deforma-
tion, but applied during a long time?

I can give here an example that I have
often the occasion to verify. Take a piece
of tin and a piece of zinc (in sheet) of the
same size, bend them to some extent and
fasten them. Two weeks later release them.
The tin will return immediately to its former
shape, while the zinc will remain bent just
as it was fastened.

Or take a piece of tar and put it on
the table. It will keep its shape, and even

stand quite a pressure without deformation
or breaking down. Nevertheless, in the
course of a few days its molecules will
have yielded to such an extent that the
piece of tar has not even been able to stand
its own weight, and has spread over the
table.

Now, what has taken place with the
zinc or the tar undoubtedly occurs with the
other materials within certain limits; at least
it seems to me so. The piece of iron kept
bent near the point of immediate deforma-
tion, must in a sufficient time yield and be
deformed. The watch-spring, or other
steel spring, kept bent not quite enough
to break must, in the course of time, break
up. The continued tension of the molecules
must have_a tendency to displace them, and
finally cause them to yield.

We have an immense amount of in-
formation as to the immediate deformation
or breaking of materials of all kinds under
stresses applied at once or during a short
time, but only very little concerning the
effects of stresses applied during a long
time. Several suspension cables or bridge
steel members have given way after years
of service. The general opinion among
engineers is that the breaking was due to
the vibrations caused by the travel over the
bridges. These vibrations caused the
molecules of the steel or iron to assume a
crystalline structure instead of the original
fibrous disposition.

It is said that a watch-spring is more
liable to break during warm than during
cold weather. I am very much tempted
to question the correctness of that opinion.
However, it may be so to some extent at
least.

In the first place, as a general rule,
the strength of all metals decreases with an
increase of temperature. Between the or-
dinary limits to which a watch is exposed,
the difference is insignificant. But it is not
SO as to the expansion of volume. The
diameter of the barrel changes but very
little, but the spring, being very long, ex-
pands out of all proportion. In fact the
increase of length of the spring is about
twenty-five times the increase of size of
the barrel.

That is the equivalent of placing the
spring in a smaller barrel and increasing
its tension and liability of breakage in pro-
portion.—Adrian Getaz, in the Scientific
American.

Appearances Count
The man who spent the last ten cents

he had in the world to have his shoes
polished before he started out to look for a
job wasn't so foolish, after all. He believed
that he had good stuff in him ; he believed
that he was worth a good job, and so he
invested all of his capital in order to "look
the part" as well as his limited means would
allow. Well polished shoes add about as
much to a man's appearance as dollars spent
on anything else he wears. That fellow ex-
emplified two things, both important : First,
the value of looking the part, that is mak-
ing a good appearance; second, spending
money where it counts most. The story
does not tell whether he got the job or not;
but, even if he didn't, he deserved it.
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Easter Hat Pins
Especially Designed for the New Styles in

Spring Millinery

ETRUSCAN

Hand-made from original designs —new, dainty and attractive
—finished in Plain Etruscan, mounted with faceted stone or
genuine Turquoise Matrix.

WHITE STONE

All Styles, Sizes and Shapes. Made in our own factory,
but equal to the finest Imported Novelties.

Just what an up-to-date jobber wants to

STIR UP SPRING TRADE
We also make a full line of Pendants, Sash Pins and

Jewelry Novelties for Ladies' Wear

Hundreds of patterns. A postal will bring a representative
with a complete line. WRITE TO-DAY.

D. A. HART CO.
Attleboro, Mass.

37 Maiden Lane, New York 910 Heyworth Building, Chicago

Address all Correspondence to Attleboro

Another Heller Creation

A Parisian novelty
sure to create a big
furore and be a big
seller. Made ex-
pressly for the braid
which is so popular
amongst women just
at present. This hair
ornament is set on a
2 prong gold-plated
hair pin. The bow is
set with sparkling

rhinestones, with a

sprinkling of either

amethyst, rose,

olivine or sapphire

stones, tastily ar-

ranged and works on a

hinge which allows it

to conform to the

shape of hair on which

it is worn. Send for

sample and prices.

129 Eddy StreetJoseph W. Heller Company, Providence, R. I.
 Manufacturer of White Stone Novelties 

GLAZ-COLOR
READY PREPARED LIQUID ENAMEL
FOR REPAIRING Enameled Jewelry, Watch
Cases,Society Emblems, College Pins,Seals, Etc.

THIRTY-SIX OPAQUE AND TRANSPARENT SHADES AND COLORS

, ZYLOLO1D
DIRECT 

.
IONS...Nadel"

!YLOLOID froen 5 to Ow:
Ine or two, when !La, psloo-
tins to size of zurfzee trete
Fe further information

lyloloid Co. o
42-964 A s d

" Z110"1
ns t nestorl

.(Sene

Full Size Bottle

ZYLOLOID CEMENT
SHELL, AMBER,
TRANSPARENT
AND JET

Per bottle, each, 25 cents
Large bottle, enough for 150 repairs

each, 50 cents
SILVER, PEARL GRAY,

GOLD, FOR INLAID COMBS,
BARRETTES,

Each, 40 cents
Large, each, 75 cents

GLAZ - COLOR
For ENAMELED JEWELRY
WATCH CASES, ETC.

Thirty-six Shades in all Colors
Per bottle, 25 cents and

50 cents
3 Combination Sets, L.M.M. D.

12 Colors in each Set,
Per set, $3.00 and $6.00

Full Combination of Thirty-si x
Colors in Set,

Each, $7.50 and $15.00

None genuine without this signature
on label

Of all Jobbers in the U. S. and
Canada, or send 10 cents extra for
postage from the ZYLOLOID CO.,

962-964 Amsterdam Ave.,
New York City, U.S.A.

/Nr. Send postal for our new and fully-
lustrated lists of our latest wonderful

money-making i liven lions.

GIJSZCOLoR

LIQUID ENAMEL
rot kwehl wad) cases & ti36 Coiara In box --or 1Sets 12 bottle. Ineach set prick • •

cLAZ-coLon
I. 

No.
LIQUID Ewe:.

V" isweiry ohm

Full dlreclions.tulth every bottle

Scientists in Germany and England
have for years been trying to produce a
substitute for hard enamel on jewelry.
GLAZ-COLOR is the only liquid
enamel that will re pair enameled
jewelry, watch cases, etc.
Many a brother jeweler has been able
to sell off his stock of enameled jewelry;
made an additional source of income
in his repair department; also gained
many new customers, owing to his
scientific reputation by using our won-
derful GLAZ-COLORS.

(Do not send personal checks for small amounts)
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Iowa Association Devises Plan
for Instruction in Watch Work

By PRESIDENT N. NIELSON II A ELAN, Iowa

To THE RETAIL JEWELERS 01, IOWA :—The
Iowa Retail Jewelers' Association was orga-
nized about four years ago for the purpose of
correcting numerous trade evils and abuses that
were hampering the retail jeweler and preven-
ting him from reaping the benefit from the seed
he had sown in building up reputations for cer-
tain brands of merchandise, and then finding these
brands sold through all possible channels to his
detriment. In the fight for the overthrow of this
and numerous other abuses of the jewelry trade,
the Iowa Association has done more than its
share, and the results are that every jeweler in the
State has saved many-fold the price of the mem-
bership dues in the association.

It may not be generally realized that the
carrying out of the association's policies has kept
the officers busy burning midnight oil, many a
time, in order to take care of the correspondence
required to straighten out the kinks between re-
tailers and certain jobbers and manufacturers
who were inclined to send catalogues and mer-
chandise to Tom, Dick and Harry. The scores
of letters on file in my office show that in nearly
all cases our requests were conceded, and I know
former officers acknowledge the same experience.
We have now arrived at the point where we
can look back and begin to see where our hard
work tells; more and more of the jobbers and
manufacturers are seeing the justice of our
agitation, and this has brought about a fuller
realization of the fact that an ideal condition
in the trade can only be reached by co-operation
of all three branches.

The latest arrival in the ranks is the wal-
tham Watch Co., whose new protective policy
and advertising campaign will be the means of
sending a large number of watch buyers to the
jewelers, who would otherwise have gone to the
mail-order houses or department stores for their
watches; this means more business for the jew-
eler. As the old saying goes, "One good turn
deserves another," so I take this chance to remind
you not to forget to stand by those who stand
by you; stand by your association and its of-
ficers who started the ball rolling, and keep it
rolling, and stand by all loyal manufacturers and
jobbers, who in the past have proven themselves
true blue; by so doing we show that it is worth
while to be with us.

In accordance with the Ideas that have been
formulating inside of the executive board for
some time, and which were brought into actual
existence at the last convention in Des Moines,
the association is now going to take another step
forward that will be of great importance to the
trade, and which ought to convince the association
sceptics that without an association the highest
ideals of the retail jeweler can never be obtained.

At the meeting of the executive board of the
association, held in Des Moines, on the 26th of
January, it was unanimously decided that ar-
rangements be made for a short course of instruc-
tion ill watch-making, of one week's duration, to
be followed on the last day by examination for
certificates ; said examination to be in charge of
the association examining board. Dates to be
from March 14th to toth, both dates inclusive.

The association proposes to give your watch-
maker a chance to become a better workman, as
well as salesman, in order that he may be of more
value to you in either capacity. The course will
be a sort of post-graduate affair, giving instruc-
tion in watch repairing of the more difficult order
that every workman meets with almost every day,
and which is not always perfectly understood by
a good many workmen, who would otherwise be
first-class men. In addition to this, we will pro-
vide for lectures on salesmanship, store methods,
etc., that will be worth alone a great deal more
than the total charge for the entire course.

The workmen wishing to take this course
will be required to bring a lathe and all small
tools. The association will provide bench-room
counter shafts and power; the workman is also
required to bring all the old movements he can
get that are lying around any jewerly store, to
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be used to work on, and by the way, any jeweler
in the State who wishes to aid us in this will
be doing us a favor if he will send us by express
to this office, all the old movements that are so
far gone as to be of but slight value, and still
good enough to work on. The executive board
will look after the business end of the course.

The last day of the course will be devoted
to the examination of anyone of the attendants
of the course, also any watchmaker in the State
who may apply for examination. On passing the
examination satisfactorily to the board, a very
attractive certificate will be awarded, signed by
the examination board, and countersigned by the
executive board of the association; this certificate
should be framed and hung in the store where
the public may readily see it, for they will, in a
short time, be known to the public as a sign of
efficiency. The association will take pains where-
ever possible, to inform the public that these
certificates can only be had by a man who has
the knowledge and skill to earn one.

It is not to be understood that the course
is for employed men only; any jeweler in the
State will be welcome. To anyone ambitious to
improve himself in watchwork, this will be a
chance of a lifetime.

Notify our secretary, A. G. Hoch, of Storm
Lake, Iowa, that you wish to attend the course;
do this without delay in order that we may know
at the earliest possible moment how many we
will have to provide for. The charge for the
entire course will be $5.00, fee to be paid the
first day when entered on the roll. This will en-
title you to the examination, and, if successful,
also to a certificate. If you have not been an at-
tendant of the course, the examination fee will
be $am. Write at once if you will be there.

This circular is mailed to every active retail
jeweler in the State. We look to you for assis-
tance in giving this publicity, and, if possible,
interest as many workmen as you can in this good
work. This will save us further circularising, as
the association dues are so ridiculously low we
have to save every cent possible in order to be
able to pay running expenses.

Board and lodging can be had at a very
reasonable expense, and we will assist in placing
you where you can get the most for your money,
if you wish to take advantage of our aid.

Just one word about the examinations: There
is only one examination worth considering, and
that is by actual demonstration of the work done
at the bench, backed up by a certain amount of
technical knowledge. This examination will be
conducted along these lines. Practical knowledge
that any first-class man shoud have, and work of
a character to pass in first-class shops will be re-
quired. Technicalities fit for watch factories, and
horological lectures only and of no use in every-
day work will be avoided.

All money received will be used to pay actual
expenses in connection with the undertaking, such
as hall rent, making of benches, power and
dozens of other things ; also for paying instruc-
tors and lecturers. If a surplus should be pos-
sible, it will be turned into the treasury of the
association to be used for increasing our mem-
bership; not one cent will be wasted, every penny
will be accounted for at our next annual con-
vention.

This circular, as stated, is sent to every jew-
eler in the State, whether a member of the as-
sociation or not. If you are not now a paid-
un member, send your application for member-
ship with a check for three dollars to our
secretary, A. G. Hoch, of Storm Lake, Iowa,
without delay. We must have you as a member,
and we must have the money for use for further
increasing our membership still more. Our pre-
sent membership consists of leading jewelers in
nearly every city and town in the State. Be one
of the bunch and help us carry on the work we
are doing which is benefiting you every day in
the year. The officers are spending their good
time and money, without receiving one cent in
compensation, in order that every cent we take in
may be used for association work. Think this
over and then write out your check before you
lay this aside and forget it.

I ask for the hearty co-operation of every
jeweler in the State in the work we are trying
so hard to do.

Change of Date of Annual Convention
Wisconsin Retail Jewelers'

Association
We direct the attention of those of our read-

ers who are interested to the change of date
announced in the following letter:

EDITOR KEYSTONE,

Philadelphia, Pa.
My Dear Sir :—Owing to the several National

Conventions in Milwaukee during the week
set for our convention, July igth, 20th and 21St,
we have found it necessary, in order to secure
proper hotel accommodations, to move the con-
vention forward one week. The new dates are
July 12th, 13th and 14th, with headquarters at the
Blatz Hotel, Milwaukee.

Owing to the fact that two National Conven-
tions are going to be held that week, it will be
necessary for those manufacturers and jobbers
wishing to exhibit at that time to make hotel re-
servations in advance. I would suggest that they
be made at the earliest possible minute, subject
to cancellation on thirty clays' notice. We antici-
pate a very large convention and a large number
of exhibitors and with the limited accommodations
it will absolutely necessary for manufacturers
and jobbers to make the earliest possible ar-
rangements. Address all communications in re-
gard to reservations either to the secretary or
direct to the Hotel Blatz Company, Milwaukee.

Sincerely yours,
Franklin Thomson,

Secretary.
Milwaukee, Wis.

The West Virginia Retail Jewelers'
Association

The annual convention of the above organi-
zation will be held in Wheeling, at the Hotel
McClure, on April 5th, 6th and 7th, in connec-
tion with the convention of the State Optical
Society. A feature of the program will be ex-
hibits by wholesalers and manufacturers who are
cordially invited to send displays for the occa-
sion. No charge will he made for space, and at
least one hour each day will be given to ex-
hibitors to demonstrate the merits of their wares.
A very elaborate program is now being prepared
and a large attendance is expected.

South Dakota Retail Jewelers'
Association

The following circular letter has been sent
to the members of the above association:

DEAR BROTH ER JEWF,T,ER :—Otir Board Of

Directors decided that owing to the extremely
difficult and uncertain traffic conditions it would
be better to abandon the semi-annual meeting
which should have been held in January and to
direct every energy of the association to a rous-
ing, enthusiastic annual meeting in June.

To this end we invite your hearty co-opera-
tion and assistance in every way necessary. If
von have anything on your heart that you would
like to lay before the association, let it be known
as soon as possible so it can be mentioned in the
programme. The programme is now in the mak-
ing and promises to he A No. i. It is planned
to cover two days. If there is any subject you
wish given a place on the programme send me
the title and also the name of anyone who will
take the subject if assigned to them.

Above all, do your best to secure new mem-
bers. We should report iso members to the next
national convention in July. This means that
everybody will have to get busy. Don't leave it
all for the officers to do.

Let us hear from you with any encourage-
ment or suggestions you can give.

Fraternally yours,
Brookings, Dak. D. S. SHARP,

Secretary.

Moseley Lathes are tip-to-date in every par-
ticular and this is due to the great care taken in
their manufacture. Get the genuine.—Adv.
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[ THE SELF-FILLING PEN)
YOU CAN BE SURE OF

LJbv AND UP

MKS
NON■LEAKABLE

Moore's Non-Leakable has many advantages over the ordinary
fountain pen. You can carry it anywhere and in any position with
the absolute assurance that it will not leak. When the pen point is
pulled down into the barrel and the cap properly adjusted, the ink
becomes incased in an air-tight and ink-tight chamber, thus making
leakage utterly impossible. By this simple operation the pen point
rests in ink, and is all ready for instant use without requiring the pre-
liminary shaking so common with fountain pens.

Moore's is the easiest of pens to fill. Simply unscrew the cap and it is ready to
fill, no joints to unscrew or parts to take off. Styles and sizes to suit all tastes and
purses. $2.50, $3.50 and up. INSIST ON MOORES.
MOORE'S NON-LEAK.ABLE MIDGET-23O long. Jug the pen for

Doctors. Can be carried conveniently in your lower vest pocket. Price $2.50.

AMERICAN FOUNTAIN PEN COMPANY, BOSTON, MASS.
ADAMS. CUSHING & FOSTER, Selling Agents

so
2

Display Case
for counter display. One

of the many designs we

make contains 2 dozen

assorted Pearce's Mon-
arch Fountain Pens; also
come with one dozen
assorted pens.

Our line of Sterling
Silver Pencils is very
extensive.

Write

for

further
particulars

about

our

complete

line

The DEBUTANTE Bracelet,
in four widths, made of high-
grade gold-filled seamless
stock. These are going to be
very popular this year.

_

'1

F. T. Pearce Company, 85 Sprague St., PROVIDENCE, R. LHEAD OFFICE AND WORKS

NEW YORK SALES OFFICE--180 Broadway

Eleven years ago the Conklin blazed
the trail for self-filling fountain pens.
It's been the leader ever since. Scores
of self-filling pens have come and gone. The
Conklin has made good. Its eleven years of con-
stant satisfaction-giving is the strongest possible
guarantee of its merit and superiority.

7

self-
Filling

Fountain Pen
offers greater sales possibilities for you. Filled by dipping in
any inkwell and pressing Crescent-Filler—and as easily
cleaned. Aside from its self-filling, self-cleaning advantages,
the Conklin excels in writing qualities. Writes smoother,
easier, is more dependable. High grade to the minutest
detail—and absolutely simple. No dissatisfied customers.

The Conklin and our "Sales Helps" will boost your
fountain pen department. Write for catalogue and dealer's
proposition.

THE CONKLIN PEN MEG. CO., 94 Manhattan Bldg. Toledo, 0., U.S. A.
DENVER SAN FRANCISCO WINNIPEG

E & C Bldg. 579 Market St Man.

SOMETHING NEW
This elegant Glass Dome

Revolving Display Case given
FREE with an assortment of
$15.00 and up of the Wright
Celebrated Self-filling Fountain
Pen. Retail from $1.50 upwards.
Send for catalogue and price-list.
Every pen guaranteed to give
perfect satisfaction.

Just the line for jewelers.
Order " Wright " now.

WRIGHT PEN CO. 623 Washington Avenue, SI . LOUIS, U.S.A.

Platinum
Scarf Pins
of the very
latest designs

We also carry a
Full line of
Solid Gold 1096

$6.00
1097
$5.00

1098

$6.50
A full line of Rings—fancy, hand-carved fancy, and fancy hand-made In solid gold only.
We also have a full line of precious and semi-precious Stones on hand at the right prices.
Let us bid on your next repair work, Our workmen are skilled in this branch of the
Jewelry trade. Send for our booklet descriptive of the line we curry.

WM. J. ORKIN, Wholesale and Manufacturing Jeweler
373 Washington Street BOSTON, MASS.
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How Lead Pencils Are Made

Details of their Manufacture Explained for the
Benefit of the Layman—History from

Earliest Times

The Material
A lump of graphite from
Ceylon, a handful of clay
from Austria, a few sticks

of soft red cedar from Florida, properly
worked together by special machinery and
skilled labor produce the lead pencil of
common use. Just why or when these
"writing sticks" came to be called "lead"
pencils is not on record ; at least, there is
no lead in them. The principal ingredient
is a mineral called graphite, said to be a
formation similar to anthracite coal, con-
taining a large percentage of carbon, in
which is mixed a little iron and sand.
Graphite found in Ceylon is almost pure
carbon (98.55 per cent.), and is considered
to be the very best obtainable for lead
pencils. Good graphite is also found in
Germany and in various parts of the United
States, but the cost of refining the home
product is so great that pencil makers pre-
fer to use the imported material instead.

Taken alone graphite is too
A Rare Clay soft to be worked into pen-

cil "leads." To bring it to
the right degree of hardness a peculiar
quality of clay, found only in Austria, is
used. For soft pencils equal quantities of
graphite and clay are used, and to obtain
the harder grades more clay is added to the
graphite. Before these substances can be
used they must be refined. They are sep-
arately ground into fine powder and all the
impurities extracted, after which they are
mixed together in the right proportions in
big revolving drums, with sufficient water
to make a thick paste. This paste is put in
powerful hydraulic presses, which squeeze
out the water, leaving the "lead" in about
the consistency of stiff putty. In this con-
dition the mixture is ready to be shaped
into pencil "leads."

This process is performed
by forcing the mass of
graphite and clay through
a "die," which is just the

diameter of the required "lead." A very
hard substance called "sapphire" is used in
making the "die," which is set in the bottom
of a strong steel cylinder about 18 inches
long and 6 or 8 inches in .diameter, with
walls more than an inch thick. The ma-

Pressing into

Shape

terial is first packed into the cylinder by
hand and then put under a hydraulic press,
a plunger pressing the putty-like mass
through the die at the bottom, from which
it coils in a long, pliable rod in a box under
the press.

When the contents of the cylinder have
been pressed through the die, the boxful
of nicely-coiled pencil "lead" is passed to a
girl, who gradually uncoils it as she breaks
it into lengths of about two feet on a
wooden tray. Another girl takes this tray
when it is filled and cuts the "lead" into
pencil lengths, which are next packed
on end in crucibles of fire-clay and baked
in ovens at a very high temperature. This
completes the "lead-making" process, for
when the little sticks of graphite have been
sufficiently baked they are ready to be
placed in the wood.

The soft red cedar of the
South has been found to be
the very best wood in the
world for making lead

pencils. Much of this comes from Florida,
where the sawmills cut the cedar logs into
uniform slats a little longer than a pencil,
as wide as six and just a trifle more than
half as thick as one. The slight margin
provides for the waste in making. Upon
reaching the pencil factory, the bundles of
slats are broken open and very carefully
sorted for imperfections. Those that are
split or contain knots, or that show other
faults which would prevent them from
making good pencils, are discarded from
the pencil stock and are used for penholders,
which do not require frequent sharpening.

The good pencil stock is next taken to
big drying kilns, where it remains till all
the moisture and the oil, which abounds in
red cedar, are extracted. The process of
Manufacture now begins with planing and
grooving the slats on one side for the re-
ception of the leads. In a big pencil fac-
tory there are a number of these planing
machines, into which the cedar slats are fed
automatically and from which they come
in a steady stream, all nicely surfaced with
six little grooves on one side. From these
machines the slats are taken to the long
benches or tables, where quick-fingered
girls insert the leads and glue the slats
together. In the middle of these long
benches runs a belt, covered with glue, on
which one set of slats receive the glue.
With a little stack of unglued slats before
her and a bunch of pencil "leads" in her
right hand, one girl, with a quick motion,
fills the six grooves in a slat and passes it
on to the next girl, who takes a glued slat
off the belt and fits it on top of the piece
in which the "leads" have been placed.
These are piled in presses and clamped
tightly together till the glue becomes dry
or "set."

Wood for
Pencils

Moulding or
"Shaping"

The next process is called
"moulding" or "shaping,"
and is per formed by a
machine that first cuts the

slat on one side, so that it looks like six
pencils, either round or hexagon, in a row.
The slat passes to another machine, which
cuts or shapes the other side and separates

(Continued on page OD
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173 Broadway. N.Y.
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If You Wish to Increase Your PROFITS During 1910, BuyYour Goods from Us
Over Twelve Thousand (12,000) Satisfied Owners of the AUDEMAIR Prove AU DEM Al R $10.00 to

Our Claim for the World Renowned Trial Case $85.00
Send for our Complete Catalogue of

Other Styles
They Say " None Better Made"
No. 1030. CONTENTS:
26 pairs each Spherical Convex and

Concave Centered Lenses, 0.12
1o8.00 Montero.

12 pairs each Cylindrical Convex
and Concave Centered Lenses
0.25 to 2.75 diopters.

5 Prisms from 1° to 5°, all mounted.
1 Opaque Metal Disk.
1 Ground Glass Disk.
2 Metal Disks, Stenopaic and Pin

Hole.
1 Plane Glass Disk.
4 Colored Glass Disks, 2 Smoked

and 2 Blue.
1 Red Glass for Muscle Testing with

PRISMS.
No. 1945. Adjustable Trial Frame,

Registering Height and Pupil-
$ 33.00 lary D ist an ce,Tens pies, Half R. B.

Complete with Test Cards,
Types, etc.. $29.70 Net.

Special discount of 104 from prices
in our catalogue

No. 1030. Iniltat ion Seal Covered Case, size 22x 11 in.
Alunsno Rings, 1% in. diameter, Convex Polished,
Concave Gold Plated.

LENSES e IMMENSESHIP 719C018:. 
RAND.

Perfection, Cemented and Kryptok. All the LATEST
BIFOCALS, INVISIBLE APLANATIC, Ill-SIGHT.

TORIC, MENISCUS, Plano Micoquille and Coquille.
Also in Interchangeable an d Rimless.

Uncut Sphero-Cylinders, Cylinders and Sphericals.

STYLES at PRICES RIGHT.
We carry a complete line in stock, uncut, interchangeable 1, 0,00 eye ; rimless 0 and 00 eye;

in 2, 8 and 4-hole.
INTERCHANGEABLE EXTRA WHITE. Periscopic Convex, 2d Quality.

1st Qual. 2d Qual. 2-hole 3-hole 4-hole
Per dozen 0 Eye . . . . $1.12 $1.20 $1.26 per dozen

Periscopic Convex, 1 eye . $1.20 $ .84 00 Eye . . . . 1.20 1.26 1.33 " "
II 

" 0 " . 1.26 .92 Cemented Bifocal, 1st Quality.
a " 00 " . 1.40 1.05 " Interchangeable."
SKELETON OR RIMLESS. 1 Eye, $3.25 0 Eye, $3.31 00 Eye, $3.45 per doz.

Periscopic Convex, 1st Quality. All prices quoted on lenses from 0.12 to 4.25.
2-bole 8-hole 4-hole Usual advance on strong numbers.

0 Eye . . $1.47 $1.54 $1.61 per dozen Where not otherwise stated, we will allow ‘
00 Eye . . 1.54 1.61 1.68 ' " cash discount 10 per cent.

GOLD FILLED
SPECTACLES

No. 1, 0, 00 Eye
Made by the IMPROVED

METHOD
EXTRA FINISH
WELL TEMPERED
HIGHLY LUSTERED

No. l'er dozen
V5525. 12 K. 1-10 Frames, Velvet Tip Cable Temples $7.50
5524. 12 K., 1-10 Riding Bow Frames . . . . 5.60
5525. 12 K., 1-10 Riding Bow Cable " . • . . 7.00
5554. 14 K., 1-10 Riding Bow " . . . . 7.50
5555. 14 K., 1-10 Riding Bow Cable " . . . . 8.75
F564. 10 K., 1-10 Riding Bow " . . . . 5.40
F565. 10 K., 1-10 Riding Bow Cable " . . . . 6.60
5254. 10 K., 1-30 Riding Bow " . . . . 4.00
5355. 10 K., 1-30 Riding Bow Cable " . . . 5.00

QUALITY GUARANTEED, same as BILLED

LIBRARY SPECTACLES
No. 27. Frame, Large, Round Eye Robber, $1.00 ; Celluloid, $1.25 ; Shell, $3.00-Each

No. GOLD FILLED SKELETON EYEGLASS
A593. Offset 10 X., 1-10 Mountings   $4.00 Pox OF, $5  50

A563. Offset 10 K., 1-30 Mountings . . . . . . .   3.00 Pox OE, 4  50

--' 
NICKEL SILVER, MEDIUM GRADE

674%. Riding Bow . . . . Frames . $1.25 I 686. Eyeglass Adjustable Frames . $1.70
66034. Straight  " 1.25 I 685. Eyeglass Offset . . " . 1.70

Agents for Stevens & Co., Inc., Gold Filled Goods at FACTORY PRICES

GREAT REDUCTION IN PRICE

"LII KILT 9 9 In Gold and Gold Filled Mountings
and with Rim or Frames

NOTE.-We make the full line of "Ilikit " Frames in 1, 0 and 00 eye interchangeable.
Gold Filled Rimless Mountings 1-10-12 K  $7.50 per Doz. 70e. per Pr.
Gold Filled Rimless Mountings 1-30-12 K $7.00 per Doz.

_
$15.00 per Doz. 11.40 per Pr.

Solid 10 K. Gold FRAMES . ......... . . . . $24.00 per Doz. $2.00 per Pr.
Solid 10 K. Gold Rimless Mountings  

Gold Filled FRAMES 1-10-1.2K    $10.50 per Doz. 1.00 per Pr.

Gold Filled FRAMES 1-30-12 K. $O  50 per Doz.

When one dozen or snore are purchased at one time we allow 10 per cent. off for cash.

GOLD FILLED 5194. 1-30 10 K., $4.20 ; Cable, $5.20 per Dozen
II

RIDING BOW F594. 1-10 IQ K., 5.40 6.80
MOUNTINGS I. F5594. 1-10 12 K., 5.60 ; " '7.50 "

AI
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What the National Association
is Doing

Address by CLAUD WHEELER, before Nebraska Retail

Jewelers' Association

I will begin by giving you a brief
history of the Association as I know it. The
present organization was effected in
Rochester, N. Y., in 1906, after a very
lively session. One hundred and thirty
members were reported at this meeting.

It was decided
to hold the next
meeting at Chi-
cago, in 1907.
At this meeting
678 members
were reported,
several States
having affiliated
during the year.
The first real
work was be-
gun at this time.
The question of
uniform prices
was discussed,
theretailing
jobber came in

for his usual share and the parcels post
received a knock in the way of a resolution.
Many things were recommended and
others were condemned. Some say the
trend of affairs was radical. Of this I
cannot say. But the results of the meeting
were good, and when the Association
gathered at Cincinnati, in 1908, there were
reported 1567 members. This was a meet-
ing of results. Radicalism was laid aside
nearly altogether, and a conservative policy
of setting our troubles by negotiation and
conference was adopted. The trade-mark
question was settled at this meeting, and
of this I shall speak later. The minimum
fixed selling price on staples in our line
was approved by the convention. • In the
light of subsequent events, the most impor-
tant action taken at this meeting was the
election of John Archibald for president. I
do not want you to think that I am en-
deavoring to place too much credit to one
man, but I have been in a position to know
that very many of the results that we know
about have been brought about by the labor
of this man. Of course, he could have done
nothing as an individual. It was as the
president of our national organization. It
takes work to get results and he has been
willing to work.

This brings us up to the
most successful meeting yet
held, the one in Omaha last
year. It was at this meeting

that harmony with a big H prevailed. The
National Association of Jobbers sent
representatives to this meeting and one en-
tire day was given over to talks by represen-
tative men from the wholesale trade. These
talks resulted in good. They were educa-
tional. These men learned something about
the retail jeweler they did not know and the
etailer learned something about the whole-

saler he did not know. We all learned that
the success of the one depends on the suc-

SPECIAL OFFER.-One sample set of gold filled 12 "Ilikit " mountings, etched on
lenses, in neat velvet-lined case for fitting, $8.50 net.

ger.ALL OPTICAL MACHINERY AND TOOLS FURNISHED AT THE LOWEST RATES 
-at

THE SPENCER OPTICAL COMPANY
31 Maiden Lane
NEW YORK, U.S.A.

COMB LEADERS
We use nothing

but the best of stock,
amber or shell, in
making our combs.
Our rhinestones,
white or with colored
effects, are the best
that can be procured
anywhere. With us
quality has been the
first consideration,
backed by the best
workmanship that
is possible to pro-
cure. The fact that
we are doing the
largest business in
this class of goods
proves those job-
bers that handle our
line realize the truth
of this statement.

We show herewith a new comb of novelty, half ball rhinestone
effect, designed in the very latest manner. This is sure to be a big seller
so that you should get your order in now to insure prompt shipments.
We also make a most complete line of mounted combs, all descriptions
and styles, barrettes, braid pins and hat pins. The latest spike effect in
hat pins. Good Easter Sellers.

Selection package sent through your jobber to any retail jeweler
in the country.

LINK BUTTONS, BROOCHES, HAT PINS, MOUNTED COMBS,

SASH PINS, BARRETTES, BRAID PINS, COLLAR and VEIL PINS

Providence Manufacturing Co.
Calender and Mason Streeb :: Providence, Rhode Island
  JOBBING TRADE ONLY 

J. V.
MOROSS

Jewelers'
Auctioneer

Bric-a-Brac and
Art China

I GUARANTEE
PROFITS ON ALL

SALES

No goods misrepre-
sented. Over twenty
years' experience. I
thoroughly understand
the pr ice of goods
without asking, which
saves time and money.

No Stock Too Large;
None Too Small

All correspondence
strictly confidential.

I am a practical Watchmaker and Jeweler and understand
the business thoroughly, which saves time and money.

J. V. MOROSS
New Baltimore, Mich.

I will pay the highest cash price for any Jewelry Stock and Fixtures
If you wish to conduct a sale, write me and secure a dating for now or later

Claud Wheeler

The Omaha
Convention
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cess of the other. The result of this meet-
ing was, that it-was easier for our president
to go into the offices of these men and tell
them of the wants and needs of the retailer.
They were more in a mood to listen and heed.

These conventions are
places where we get to-
gether to discuss the con-
ditions of trade and have

offered remedies. It is then left with the
officers to make an effort to have your
desires carried out. The National Associa-
tion through its officers is at work all the
time. Much of the work that is done is never
heard of by you. Organization work is in
progress all the time. Efforts are being
made to form new local associations and
keep up interest in those already formed.
It is astonishing how the officers of some of
the States go into their shells just after the
annual meeting and remain there until time
for the next meeting. It is impossible for
the National Association to accomplish
much unless your officers co-operate all the
year round. I have in my office as many as
five copies of letters sent to one secretary
of a State association and not a line have I
had. I wrote a member of one State associa-
tion about the situation and he offered his
sympathy in reply. He said he had written
their secretary three letters since their last
meeting and had not been able to hear. I tell
you that meeting once a year and passing
resolutions of commendation and condem-
nation is not going to get any results. In-
dividual interest and work are what we
must have.

Now, as to what we have done or are
doing. I take it that every member present
reads the trade journals, and is as famil-
iar with the action taken by various com-
panies as I am. If you do not read the
trade papers, I am surprised that you were
live enough to come into this organization.

Just a short time ago the
The Mail- jewelry trade was at the
Order Houses mercy of retail mail-order

concerns. Consuming great
quantities of merchandise, backed by un-
limited capital, and managed by men of abil-
ity and organization-is it any wonder the
manufacturer turned to them as a market
for his goods? The retailer who should
have been taking his goods and delivering
to the customer, was ndifferent and asleep
on the job. Modern business methods were
unknown in many jewelry stores. Merchan-
dising was not up to a point of competing
with these large concerns. The individual
was helpless. Organization was the only
solution. States began the work and then
came an affiliation of all the States into the
National Association. When manufacturers
realize that the retailers had awakened and
meant business, they were willing to do their
part, and the success can be seen on every
hand. And the fact is that much of our suc-
cess is due to efforts made by some of the
manufacturers. Many of them, as well as
jobbers, are doing more to help in the or-
ganization and strengthening of our organ-
izations than some of us are doing.

The National Association is bending
every effort to correct evils in trade
which act as a handicap to what
we are accustomed to call the legitimate

Apathy of
State Officers
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jeweler. By that we mean the man who
makes the jewelry business his principal
business as distinguished from the mail-
order houses, department stores and pawn
shops. There are two ways of bringing
about these results. The Association might
get all the concessions in the world from the
wholesalers and manufacturers, and they
may adopt the policies we are asking for.
They might all adopt the rule of selling ex-
clusively to the legitimate retail jeweler, and
yet our condition would not be improved. It
would simply be up to the jewelers them-
selves. If we, as merchants, continue along
the lines we have for years, cutting one
another, fighting one another, and doing
the unbusiness-like things we have been
doing, all the wholesalers are doing and all
the Association is doing, will be for naught.

The work of the Associaton
Work of the is two-fold. We are en-
Association deavoring to find out the

needs and requirements of
the retailer and by bringing these before
the wholesaler and manufacturer, get them
to adopt policies that will secure to us the
welfare we so much desire. After this is
done every retailer must give his support
in every way to the men who adopt such
policies and refuse to handle goods that are
sold promiscuously and no protection given
us. Let such goods be known as depart-
ment store goods. To educate the retailer
to do these things and work in harmony with
other jewelers is the work of the association.
plate such action. Watch case companies
offering the retail jeweler protection in their
lines, and I am told that others contem-
plate such action. Watch case companiies
have recently notified their distributers that
there was to be no more sub-jobbing and
cases are to be sold only to legitimate retail
jewelers. Some of the best silver houses
maintain a similar policy.

The National Association
is working on all these
things, and I will tell you
that there is but one thing
that prevents us from doing

more than we do and that is, that not
enough of the retail dealers are showing an
interest in the matter. While the nearly
3000 jewelers affiliated with the Association
constitute a power, think what it would
mean if we could go to these people and
show them that 6000 or 10,000 were back
of the request.

In my opinion, we have gone nearly as
far as we can until we have educated the
retail jeweler to see this and join with us
in the work. The average small jeweler
either regards the $3 too seriously or re-
fuses to see the benefit of united effort.
The average large dealer has held off for
the reason that he felt big enough and
important enough to paddle his own canoe,
unaided by others in the trade, or as one
self-styled "big fellow" expressed it to me,
"we big fellows have nothing to gain by
joining in with these little to K. fellows
from the country." When asked for an ex-
planation, he said he used that term be-
cause the class referred to never bought
anything better than to K. while his class
never went below 14 K. I made a hasty

(Continued on page 485)

Necessity of
Increased
Membership



484

NEW 0,11 ATTRACTIVE CLASS PIN DESIGNS
FOR LIVE WIRE JEWELERS

THE EMBLEMS shown in this advertise-
ment are all new, up-to-the-minute designs.
Shown in THE KEYSTONE for the first time.

Look them over and note the careful
workmanship and perfection in detail.

111. The originality shows at a glance. New
designs are in demand. You can get the
orders, Mr. Jeweler, if you show the Bastian
designs.

41. Where less than twelve pins are ordered,

there is an additional charge of $2.00 to the

total amount for special dies.

PRICE PER PIN, including Patent Safety Catches
When twelve or more are ordered

10 K. Gold, $2.50 14 K. Gold, $2.75
Jewelers' Discount, 25 per cent.

SEND FOR CATALOG

BASTIAN BROS. CO., 403 South Ave., ROCHESTER, N.Y.

THE LADY RAG INE
Lady Racine Watches have been on the American
market for the past 40 years and sold to the best
trade throughout the country. We have yet to
hear of one jeweler who will say that the Lady
Racine is not a good Watch and

THE BEST CHATELAINE WATCH MADE

(10 Line)

LADY RACINES ARE MADE TO RUN,
KEEP TIME AND LAST A LIFETIME

They come in 10 and 11 Line Hunting and Open Face, with Gun
Metal, Silver, Gold Filled and Solid Gold Cases in all styles.

FINISHED MATERIAL ON HAND

They come in both

cylinders and levers.

Do not be prejudiced
against the cylinders,
as they are entirely
factory made, very
reliable and guaran-
teed to give satisfac-
tion.

(11 Line)

Jules Racine 8z Co., Exclusive Importers
NEW YORK CHICAGO

37 Maiden Lane 103 State St.

WHITE
METAL
GOODS

We manufacture a very complete line of these

goods, including SHIRT WAIST SETS, BABY

and BEAUTY PINS, FOBS, NECK, BELT,

HAT and DUCK COLLAR PINS, Etc., in

Roman or Silver finish.

These goods are furnished plain or engraved as desired.

Write and ask us for illustrations, prices and free

samples.

This line of goods is new and up-to-date.

ESTIMATES FURNISHED ON SPECIAL WORK

1110Enterprise
Jewelry Co.

Box 341

ATTLEBORO, MASS.
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What the National Association is Doing

(Continued from page 483)

assay of his stock, and if he is a 14 K.
jeweler, I am, and hundreds of you are,
because he had in stock the identical lines
and makes we handle, and some of them
the very lines which this Association has
been instrumental in having confined to the
legitimate trade.

In this little talk I am not going to
mention the name of the houses that have
adopted policies for the bettering of the
trade. It is not necessary, because you re-
ceive these notices every day. If some of
the efforts being made now bring the re-
sults we expect, you will receive many more
such notices before our next meeting. Not
all the credit for this work should be given
the National Association, although it has
been able to accomplish things that it would
have been impossible for State associations
to accomplish, just as a State organization
can do more than an individual. More
is being done to remedy the evil of retail-
ing jobbers by the State organizations than
by the National, for the reason that this
question is usually more of a local one.

I said I would mention the
official trade-mark. This
is a big question, and many
of our best men have been

working on it until they have it in form,
but the success of it seems in doubt, and I
believe will remain so until a greater num-
ber of the retailers decide to come in and
give the association movement their sup-
port. It is hard to convince a manufacturer
that much is to be gained by making up a
line of goods bearing this mark when the
sale is confined to members of the Associa-
tion when he knows that only about 3000
of the jewelers are members. I hope to
see a large increase in membership this
year, and if the State officers do their duty,
there will be a larger increase than last year,
when the gain was approximately 800
new members.

The National Association is organiz-
ing new associations whenever enough
jewelers of the State or locality can be in-
terested. We expect to have several more
States affiliated by the next meeting.

At the meeting last year
at Omaha it was decided
that the National Associa-
tion should issue a door

plate to be furnished members. The offi-
cers have decided on a plate and the order
has been placed for them. In a few weeks
these will be ready to deliver. A charge of
$1 will be made for the plate. Already
many members have sent their dollar to
my office, and I hope many others will send
for the plate. I believe this was wise
action on the part of the association and
full credit should be given A. J. Stark, of
Denver, for giving the idea the start he did
at Omaha. Every member should have one
of these plates and put it on the door where
people can see that he is a member of the
national organization of his trade.

And I want to say just a word about
the certificates issued by the National Asso-
ciation. We have issued certificates to all

The Official
Trade-Mark

Association
Door Plate

members who have been reported to the
secretary's office. Many of these certificates
bear seals of years gone by. We have the
work so arranged now that just as soon as
a State secretary sends dues to our office
a renewal seal will be issued for the year
for which the dues are paid. If you have
not a 1910 seal for your certificate it is
either because you have not paid your 1910
dues to your secretary or he has not sent the
same to my office. Pay your dues and stir him
up. It is unfortunate that some States have
their fiscal year end at a time other than De-
cember 31st. I hope that all States will ar-
range their fiscal year to coincide with that
of the National, which begins the first of
January.

The Coming
Convention

Now I want to say a few
words about our coming
meeting, which will be held
in the Hotel Cadillac, in

Detroit, on July 26, 27, 28, and 29. All
indications now are that it will be the
largest gathering of jewelers ever assem-
bled in this country. There is every rea-
son why it should be. The location of the
meeting this year is ideal. Detroit, one of
the most beautiful of cities, is so located that
it is convenient to all sections, and in a direc-
tion that summer rates are always in effect.
The Executive Committee feels that the
most satisfactory arrangements have been
made for the holding of the convention.
The meeting this year is more directly un-
der the management of the National As-
sociation than ever before, and we hope to
conduct it in a manner that will be highly
satisfactory to the exhibitors and members.
This matter of exhibits is an important one
to the jeweler. More information can be
gathered here and more goods be seen
than by spending a great number of days
in a market. We hope to have many edu-
cational exhibits this year. The exhibit
space will be under the control of the Asso-
ciation, and all applications for space for
exhibition purposes will be sent to the
national secretary. We hope in this way to
give the exhibitors all the advantages pos-
sible, and the very best service possible.
After consulting with many of those who
have exhibited in the past, it was decided
that a charge of $1 per square foot for the
week would be reasonable. We intend
that everybody shall have a square deal
and feel that it has been worth his while
to come.

All Jewelers
Invited

One thing I am trying to
impress on the officers of
the various State organiza-
tions is that every retailer

is as welcome and as much desired as the
delegates. The impression seems to be that
it is a convention for delegates only. Un-
der our by-laws, each State is entitled to
one vote for each 20 members or fraction
thereof. This does not mean that only
one is expected to attend for that number.
If a State has 201 members, that State is
entitled to I I votes, and it does not matter
whether one or 201 members are present to
decide how these II votes are cast. The
National Association is your association just
as much as the Nebraska Association is
your association, and I hope you will be at
the meeting this summer.
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How Lead Pencils are Made

(Continued from page 481)

the pencils. The separated pencils are now
fed into the hoppers of sandpapering ma-
chines and pass rapidly through and into
a big box, when they are ready for the
varnish. Placed in another hopper, they
are fed into a machine that puts on a coat
of varnish of the desired color and then
dries it. This process is repeated from six
to ten times before the pencil has been suffi-
ciently covered with varnish and a fine,
glossy coat is obtained.

For the more expensive pencils there is
a hand-finishing process which gives them
a higher polish. After going through the
regular varnishing process, the pencils se-
lected for the hand-finish are placed on a
rack-like bench, side by side, in a row about
three feet long. This rack is as wide as
a pencil is long and slightly raised on each
side, to prevent the pencils from sliding off
when being rubbed. A narrow belt runs
under each end of the row of pencils and
keeps them constantly turning. The work-
man, with his bottles of rubbing oils and
varnishes in front of him, picks up a
cloth pad, which he dips in oil and rubs
rapidly over the row of pencils till they
shine like satin. When rubbed sufficiently,
the pencils are put away on racks to dry.
Other grades of pencils are burnished by
machines, which remove the rough spots
and prepare them for a final coat of varnish.

No one seems to know just
when the "lead" pencil first
came into use. The ancient
Greeks and Romans used a

"stylus"—a hard wood or metal point—
with which they wrote on wax tablets.
When lead (the metal) was discovered,
strips of this were used, but it was too
hard for practical purposes. The first
mine of graphite was discovered in England
about the time of Queen Elizabeth. The
product was so pure that it could be cut
into convenient chunks and used for writing
purposes. Then someone hit upon the idea
of cutting it into strips and encasing them
in wood. But the supply of pure graphite
soon became exhausted and then the begin-
nings of the present processes were devel-
oped. Credit is given to M. Conti, of
France, for discovering the method of har-
dening graphite by the admixture of clay.

In the years that have since elapsed,
the use of the lead pencil has been greatly
developed and the product improved upon,
until to-day the pencil has displaced the
pen and ink for many purposes. In the
schools the lead pencil has almost com-
pletely displaced the old slate pencil, and
the invention of the "indelible" pencil has
supplanted the pen, it being considered of
legal use in signing receipts. Where the
writing is exposed to the action of the sun
and rain, "waterproof" and "weatherproof"
pencils give better results than pen and ink.
For manifolding and copying purposes, the
"copying ink" pencil is far superior to pen
and ink and is being generally adopted by
railroad companies and large mercantile
houses, in whose business many copies of
bills and orders are required.—James L.
Hoff, in the American Stationer.

History of the
Lead Pencil



486

PROMPTNESS and GOOD WORK at Reasonable Prices is Our Motto

to*"

103. Before Shrinking 104. After Shrinking

The Best Way to Size English Wedding or Tiffany Wedding
Rings or Plain Oval Rings Is to Shrink Them. •

No. 103 was size 12; we shrunk it to size 6. We shrink English or
Tiffany Wedding Rings any size, from 14 to 4, for 25 cents, net.

By shrinking rings there is very little lost in weight,
about 3 gr. to a 5 dwt. ring

117. Before Repointing 118. After Repointing

To Repoint Ring, like No. 117, with 6 Prongs, • . $ .90, Net
To Repoint Ring, like No. 117, with 8 Prongs, • . 1.20, Net
Where 2 Prongs are necessary, ...... . .  40, Net
Where 3 Prongs are necessary,  50, Net
Where 4 Prongs are necessary,  60, Net
Or 15c., Net, for each Prong where more than..? Prongs are wanted

123. Before Repairing

124. After Repairing

III. Before Soldering in Bezel 112. After Soldering in Bezel
The only way to repair rings to hold stone that has been reset many
times and ring is low at head is by soldering in new bezel in ring and
chasing gold over stone. This method is sure to give satisfaction.

For stone size of 112 will cost 85 cents, net

115. Before Soldering Bezel 116. After Soldering Bezel

To Solder Ring on Polished Locket $0  15, Net
To Solder Ring on Roman Locket  
Repair joint on Locket   

25, Net
.35, Net

Take out Dents One Side of Roman Locket. .35, Net
Foil back white Stone in Locket . • . . $0.10 Each, Net

The only way to repair a ring like this, when it is low or hol-
low at head, is to solder bezels in holes for stone and chase
gold over stone. Notice bezels around stones on Ring

Bezel for 1 Stone Ring, 75 cents, net;
No. 116.

Bezel for 3 Stone Ring, $1.85, Net

WE PLATINUM PLATE INSIDE OF MOUNTINGS TO IMPROVE BRILLIANCY OF DIAMONDS AND RECONSTRUCTED WHITE SAPPHIRES

JEWELRY REPAIRING
and slcoNE SETTING

JEWELRY ENGRAVING
JEWELRY MATCHING
PLATING IN GOLD and SILVER
RINGS MADE, of ALL DESCRIPTIONS

THE RING 131-137 Wabash Ave.
Room 914 Silversmiths' Bldg.

Phone Central 4044
Established 1899 A. COURVOISIER, Prop. CHICAGO, ILL.

Manufacturing Jewelers, Diamond Setters and
Engravers for the Retail Jewelry Trade

CHAINS FILLED and RENEWED
RAISED MONOGRAMS of

ALL KINDS
WATCH CASE REPAIRING
SILVERWARE REPAIRING
PEN REPOINTING, ETC.

COMPLETE COURSE ON ESCAPEMENTS

_.
_-,_

1 i

,
The most complete and thorough work on escapements ever written, is the well-known treatise

WATCH AND CLOCK ESCAPEMENTS
This book was compiled by two of the most accomplished and experienced teachers of horology in the United
States, and their skill in imparting their knowledge to students is shown on every page of the book, both in
text and in illustration.

Bound in cloth-198 pages, 200 original illustrations
Sent postpaid to any part of the world on receipt of price, $1.50 (6s. 3d.)

—

Published by THE KEYSTONE PUBLISHING CO., 809=811-813 North 19th St., Philadelphia, Pa.

III 
ESTABLISHED 1889

Zhe Jewelers' School
FIRST EXCLUSIVE ENGRAVING SCHOOL

NOTICE
We furnish practical EngravingTools, fitted and sharpened ready for use.
We arrange splendid private courses in Watchmaking and in Optics in

connection with our Engraving Course.
We do Trade Engraving.
We sketch MONOGRAMS, 25 cents and up.
We make special designs for Jewelry, Class Pins and Medals.
We furnish good positions to all who so desire.
Write for New Catalogue Correspondence Solicited

Suite 1 1 04 Heyworth Building, CHICAGO
RICHARD 0. ICANDLER, President

21st SUCCESSFUL YEAR

of etngraving
ORIGINAL AND MOST PRACTICAL COURSE

ARTISTIC MONOGRAMS designed to order
In Pencil, 25 and 50 cents / Send matey with
India Ink or Water Color, $1.005 order

SPECIMEN BOOK Monograms and Lettering, $100
ENGRAVING TOOLS ready for use

Send for Price-List
TRADE ENGRAVING

RICHARD 0. KANDLER'S STUDIO
1104 Heyworth Building, Chicago
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Annual Convention American
National Retail Jewelers'

Association
By PRESIDENT J. P. ARCHIBALD

Date of Convention
The National Executive Committee of

the American National Retail Jewelers'
Association, met at Detroit, Mich., January
14-15-16. After looking over all the suit-
able hotels and meeting places, it was found
necessary to change the date of the next
annual meeting one week earlier, or July
26-27-28-29. On account of the fact that
Detroit is a great conven-
tion city, we found
that almost every week
was a convention week,
and each had been booked
for a long time. The only
week we could get in our
season is July 26th to 29th.

The Exhibits

This convention will
be held in the large mag-
nificent Cadillac Hotel in
Detroit, July 26, 27, 28, 29.
The exhibits will be dis-
played on the first floor of
the hotel. The exhibit
space is large, well lighted,
and in a magnificent lo-
cation. The American
National Retail Jewelers'
Association will have
charge of the exhibits
this year. The National
Association will solicit
the exhibits, collect the

Notice some of the beautiful sights
that are in Detroit and vicinity : Belle
Isle Park, Palmer Park, Mt. Clemens, Put-
in-Bay, Detroit Driving Club, State Fair,
Public Library, Boulevards, Magnificent
Hotels, Art Museums, Public Lighting
Plant, Automobile Factories and thousands
of other attractions. Six trunk lines of
railway touch Detroit ; also the Detroit
River and the Lakes make access to this
"City Beautiful" an easy matter.

Delightful Vacation Resort

Every retail jeweler who wishes to see

clock and silverware companies, for our
speakers on this special day.

Many important questions pertinent to
the time and the occasion will be discussed
by retail jewelers and other leading men.
Music will be an important part of the
proceedings.

A four-day programme will be carried
out on time. The whole four-days session
will be one of interest.

Wealth of Entertainment

In addition to the literary feasts and
the business sessions there will be the enter-

tainments. It is contem-
plated that boat excur-

PERSONNEL OF COMMITTEES

Trade Interests
F. D. Ausman, St. Marys, Ohio
H. F. Seltzer, Philadelphia, Pa.
Orr L. Keith, Iowa City, Iowa

Assaying
B. R. Jolly, Raleigh, N. C.
W. j. Holt, Stillwater, Okla.
George Arkwright, Beatrice, Nebr.

Legislative
A. E. Paegel, Minneapolis, Minn.
A. 0. Hutterly, Washington, D. C.
W. S. Allen, Charleston, S. C.

Membership
Charles H. Williams, Condon, Oregon
A. F. Jahnke, Richmond, Va.
R. L. Crawford, Waco, Tex.

Transportation

Charles W. Warren, Detroit, Mich.
A. J. Stark, Denver, Colo.
T. A. Brown, Quincy, Ill.

Deceased Members

A. C. Thomas, Sistersville, W. Va.
John Harris, Trenton, N. J.
Richard B. Herzer, Nashville, Tenn.

Credentials

C. S. Wiley, Pittsburg, Pa.
C. Z. Rowe, Argos, Ind.
D. Sharp, Brookings, S. Dak.

Publicity

Claud Wheeler, Columbia, Mo.
Max Jenning, St. Claire, Mich.
I. M. Radabaugh, Hastings, Minn.

Auditing

D. H. Stassford, Wilmington, Del.
F. 0. Thompson, Milwaukee, Wis.
F. J. Euler, Baltimore, Md.

Special Committee

to compile tabulated fixed mini-
mum selling price on all watch
movements and all gold filled cases:

John M. Roberts, Pittsburg, Pa.
Charles N. Hancher, Wheeling, W.Va.
John C. Pierick, Springfield, Ill.

money, pay the bills, and
put in their treasury the
surplus, if any, for the furtherance of the
work of the National Association.

All those desiring exhibit space should
make application at once to Claud Wheeler,
secretary, Columbia, Mo. Mr. Wheeler has
entire charge of the exhibits and will submit
blue prints and prices on application.

Detroit as a Convention City

This will be a large National Conven-
tion. The city is a convention city, beside
the lake, that is well suited for meet-
ings in the summer months. The beautiful
Cadillac Hotel is known all over the conti-
nent for its commodious rooms and its ex-
cellent menu. Even with all these beauti-
ful parks, scenery and good hotel service,
the rates are moderate.

The city of Detroit has many things
ill its favor as a convention city. The "City
Beautiful" has a larger average attendance
at all conventiOns than any other city,
and is a convention city all the year round.

a beautiful city and enjoy a delightful
vacation, should prepare now to attend the
coming convention at Detroit. No more
suitable place could be found to take your
wife and family.

In addition to all the beautiful scenery,
the salubrious climate and the pleasant sur-
roundings, we will have a great National
Convention of Retail Jewelers.

The Programme

The writer has been authorized to pre-
pare the programme of speakers. Already
a strong list of men has been secured to
speak at Detroit. The second day of the
convention will be Manufacturers' and Job-
bers' Day. On this day there will be an
array of talent from among the manufac-
turers and jobbers that will eclipse our
former efforts. We will have the presi-
dents of watch companies and of watch case
companies, managers and superintendents of

sions and interurban street
car rides will consume
several evenings.

The Detroit Retail
Jewelers' Club, of Detroit,
which has just been or-
ganized, will assist in all
the details of the great
convention. Having been
so recently among the re-
tail jewelers of Detroit,
I feel that our annual
convention will be highly
entertained by the good
work of the Detroit Jew-
eler's Club.

State Associations and
Dues

Every State associa-
tion should have its annual
convention before J u 1 y
26th. Each State should
materially increase its
membership and also col-
lect the dues of all old
members.

The National Association has no power
to suspend or drop the names of members
from any State for non-payment of dues.
Each respective State is charged with dues
for the entire membership unless officially
notified by the officers of the State that the
State has legally dropped a member or
members.

The State and national dues are almost
uniform in every State. Most States charge
$2.00 a year for State dues and $r.00 for
national dues, making a total of $3.00 a
year. One State charges $5.00 a year for
State and national dues. We think that
$3.00 a year is very low for State and na-
tional dues. We do think every State
should get the dues up to at least $3.00 per
year.

Moderate Dues

Each retail jeweler should think how
small $3.00 a year is to have the privilege

(Continued on page 480
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" Competent Watchmakers Wanted"
is the trade cry from all parts of the country. Competency assured, and the
best houses in the country are bidding up your salary.

If you want your services competed for in this way, send for the prospectus of our
College. It will tell you

HOW YOU CAN ACQUIRE COMPETENCY

and how hundreds of young men doubled, and in some cases tripled, their salaries after
completing our course.

Our system of teaching is the only practical one in existence; practical and thorough in
every sense of the word. We have been teaching Watchmaking, Engraving and Optics
for sixteen years, and know how to make a high-salaried \vorkman of you in a short time.

Come, let us make a thorough and practical workman of you. It may not take as
much money or as long as you think.

Send for our prospectus to-day: it will be a stamp well invested.
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of belonging to a State and national or-
ganization. Your business interests cared
for daily and hourly for a whole year by
over 200 State officers, and also seven na-
tional officers for $3.00 a year.

The $3.00 should be sent on first mail
to your secretary when the year begins. It
should be sent promptly and willingly. It
is only a pittance. There is no man so poor
tional officers, for $3.00 a year.

There is no man so small or so large
that he does not need the help of the craft.
We have observed there are some "know-
it-alls" and "egos" in every town and in
every State who think they do not need
the association of jewelers to help them.

A General Awakening

There has been a great awakening
among the retail jewelers in the past few
years. We have noticed the men who have
improved their methods of doing business
and are doing business on a good margin of
profit are the men who are most active in
the affairs of their towns and cities ; and
usually these men are the most active in the
jewelers' associations.

It is simply appalling to me to find such
a large number of retail jewelers who seem
to be in a "comatose state" of mind and
body. I cannot solve the mystery. I have
wished that a great loadstone might send
forth magnetic sparks to every retail jeweler
to see if he can be magnetized.

If every retail jeweler would become
magnetized, or polarized, or inspired with
a greater zeal to become a better business
man a great forward movement would take
place very soon. No one can be isolated in
his store and succeed. A business man must
mingle with business men. He must come
in contact with other business men. Organi-
zation is the great school which broadens
out our minds. Organization is nothing
more than the association of minds for
mutual help. This association of minds
gives magnetic power to every one who is
associated. Then, brother jeweler, send in
your application and your money and affil-
iate yourself with the great movement of
organization.

The Round Tables

In every town and city the retail
jewelers should get together and form
clubs or "Round Tables." The season and
time is ripe for the bringing forth of such
organizations. Where these clubs have
been formed and when they meet often the
local abuses are eliminated. The local club
arranges prices on all standard articles and
thus eliminates competition. Competition
is a home-grown product of mature years.
Co-operation in the right spirit among re-
tail jewelers means an increase of business
and a larger profit. I have never seen cut
prices where retail jewelers are friendly to
each other. Retail jewelers can blame
themselves for much of the price-cutting.
Get together ; get profit.

A few days ago I saw a new article in
the window of one of my business associ-

ates (competitor). The price was 25 per
cent. less than I was getting for the article.
I went into his store and said to him : "I
am getting 25 per cent. more money for
that article ; you can get it also." Immedi-
ately he marked the article up to my price.
Both sell the article, both get the price,
both get the profit.

I wish to say, in conclusion, that it is
my greatest ambition to see a retail jewelers'
organization of 10,000 members, all affiliated
with the American National Retail Jewelers'
Association. I wish to see the time very
soon when each. State convention will have
present at its meetings eighty out of every
hundred retail jewelers in 'the state. I
hope to see at our national meeting in
Detroit, July 26 to 29, 1910, two thousand
retail jewelers. We urge you to come
whether you are members or otherwise.

PHILADELPHIA
LETTER

The overshadowing event of the past month
was the strike of the street car conductors and
motormen which all but paralyzed traffic and
seriously interfered with business. The limited
railroad facilities for city and suburbs placed the
public at the mercy of the strikers and for many
days shopping was at a standstill. The fear of
violence by strike sympathizers was also a factor
in the case, and many who could use the railroads
kept away from the city on this account. At this
writing the strike is still in force, and there are
threats that all the unions in the city will be called
out. This' would lead to a most deplorable situa-
tion and it is hoped that better counsel will
prevail.

The strike began on the afternoon on which
was held the banquet of the Philadelphia Jew-
elers' Club with much inconvenience to many of
those who attended that function. The banquet
was an unqualified success notwithstanding, and
was participated in by a large number of out-of-
town visitors, including a contingent from New
York City. L. P. White, president of the Club,
arrived home from his trip to Florida in time to
take his place as the presiding genius at the big
social function.

The jewelry and optical interests of the city
were well represented in the recent trade ex-
pansion excursion of Philadelphia merchants,
conducted under the auspices of the Merchants'
and Manufacturers' Associations. Some one-
hundred merchants took part in the excursion and
toured the State for several days holding recep-
tions at the leading points en route.

It has been announced that the annual con-
vention of the Pennsylvania Retail Jewelers'
Association will be held in the month of May on
dates to be announced later. All the retail jew-
elers of the State are urgently requested to attend
this convention at which important action will be
taken on various matters of trade interest.

Injunction proceedings were instituted last
month to restrain the Philadelphia Record from
operating an electric bulletin board which an-
nounces the play in the base ball and foot ball
games held in the city. The ground on which
the restraining order is asked is that the bulletins
attract noisy crowds and interfere with the free
movement of the public and the transaction of
business in that vicinity. Several leading jewelry
stores do business on the opposite side of the
street and will doubtless be interested in the re-
sult of the suit.

In the case of M. Bohrer, the well known
lapidary, whose dead body was discovered on the
day following New Year's Day in his quarters
at 623 Sansom St., the Coroner's jury gave the
verdict that death was due to coal gas poisoning.
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The evidence showed that the suicide theory was
without foundation.

COL J. Warner Hutchins sailed on February
19th on the Caronia for Europe and will spend
some time touring through the British Isles, Hol-
land, France, and other European countries. The
trip will not be devoted entirely to pleasure as it
Mr. Hutchins' intention to visit the diamond
markets and make purchases at the same time.
It was the first thne in many years that Mr.
Hutchins has been absent from the annual ban-
quet of the Philadelphia Jewelers' Club.

A. G. Lee, representative of the E. Howard
Watch Co., Waltham, Mass., spent some time in
this city recently calling on the trade. He en-
joyed the banquet of the Philadelphia Jewelers'
Club where he met a host of old friends.

The loving cup presented to the now world-
famed Irish tenor, John McCormack, one of
Hammerstein's stars, by his Philadelphia admirers
at a banquet given in his honor, was furnished
by the Bailey, Banks & Biddle Co., and was an
exquisite piece of art craftsmanship.

Geo. S. Katz, the well known Germantown
jeweler, accompanied by his wife, sailed last
month for Savannah, whence they will proceed to
Florida and spend sonic time at the most notable
southern resorts.

Ohio Retail Jewelers' Association
The executive committee of the Ohio Retail

Jewelers' Association met at the Southern Hotel,
Columbus, Ohio, on February 20th to arrange
for the annual convention. It was decided to have
a three days meeting early in May at the South-
ern Hotel, Columbus, dates to be submitted to Sec-
retary Wheeler for approval. Those in atten-
dance were F. D. Ausman, St. Marys, 0.; H. R.
Boving, Lancaster, 0.; J. W. Puetz, Lima, 0.,
and A. L. Thoma, Piqua, 0. President Ausman
was given entire control of the arrangements and
program, and plans for a splendid educational
meeting were discussed. Special efforts will be
made to increase the membership in the mean-
time.

 ,.-.11■■•■

Real Advertising
Is telling people about your goods in an
interesting, direct, convincing way—in a
way that will get their attention and hold
it—in a way that will create a desire for the
goods and bring action, make sales. That
kind of advertising pays—pays handsomely.
I write that kind of advertisements. I make
them pay jewelers and opticians in all parts
of the country. I can make them pay
you. I get many letters like this :

In regard to monthly service can say we
will be vcry glad to have it and will be very
glad to have it start at once as we are entirely
out of all copy, and owing to the very good
service you have rendered us we feel very
much dependent on you to keep us going in
the ad line.—VIRGIN St YOUNG, Macon, Ga.

I will prepare you a three months' adver-
tising campaign-24 newspaper ads and
3 follow-up letters—for litto. I will
furnish a monthly service, including
Newspaper Ads; Window Cards,
Letters, Mailing Cards, Circulars and
other Follow-up Matter for a very
moderate sum per month.

Norman R. Williams
Specialist in Jewelry Store

Advertising

902 Marshall Field Building
Chicago
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aily and hourly for a whole year by
200 State officers, and also seven na-
1 officers for $3.00 a year.
The $3.00 should be sent on first mail
ur secretary when the year begins. It
Id be sent promptly and willingly. It
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have observed there are some "know-
" and "egos" in every town and in
State who think they do not need

ssociation of jewelers to help them.

A General Awakening

here has been a great awakening
g the retail jewelers in the past few
. We have noticed the men who have

proved their methods of doing business
and are doing business on a good margin of
profit are the men who are most active in
the affairs of their towns and cities; and
usually these men are the most active in the
jewelers' associations.

It is simply appalling to me to find such
a large number of retail jewelers who seem
to be in a "comatose state" of mind and
body. I cannot solve the mystery. I have
wished that a great loadstone might send
forth magnetic sparks to every retail jeweler
to see if he can be magnetized.

If every retail jeweler would become
magnetized, or polarized, or inspired with
a greater zeal to become a better business
man a great forward movement would take
place very soon. No one can be isolated in
his store and succeed. A business man must
mingle with business men. He must come
in contact with other business men. Organi-
zation is the great school which broadens
out our minds. Organization is nothing
more than the association of minds for
mutual help. This association of minds
gives magnetic power to every one who is
associated. Then, brother jeweler, send in
your application and your money and affil-
iate yourself with the great movement of
organization.

The Round Tables

In every town and city the retail
jewelers should get together and form
clubs or "Round Tables." The season and
time is ripe for the bringing forth of such
organizations. Where these clubs have
been formed and when they meet often the
local abuses are eliminated. The local club
arranges prices on all standard articles and
thus eliminates competition. Competition
is a home-grown product of mature years.
Co-operation in the right spirit among re-
tail jewelers means an increase of business
and a larger profit. I have never seen cut
prices where retail jewelers are friendly to
each other. Retail jewelers can blame
themselves for much of the price-cutting.
Get together ; get profit.

A few days ago I saw a new article in
the window of one of my business associ-
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ates (competitor). The price was 25 per
cent. less than I was getting for the article.
I went into his store and said to him : "I
am getting 25 per cent. more money for
that article ; you can get it also." Immedi-
ately he marked the article up to my price.
Both sell the. article, both get the price,
both get the profit.

I wish to say, in conclusion, that it is
my greatest ambition to see a retail jewelers'
organization of io,000 members, all affiliated
with the American National Retail Jewelers'
Association. I wish to see the time very
soon when each. State convention will have
present at its meetings eighty out of every
hundred retail jewelers in the state. I
hope to see at our national meeting in
Detroit, July 26 to 29, 1910, two thousand
retail jewelers. We urge you to come
whether you are members or otherwise.

PHILADELPHIA
LETTER

The overshadowing event of the past month
was the strike of the street car conductors and
motormen which all but paralyzed traffic and
seriously interfered with business. The limited
railroad facilities for city and suburbs placed the
public at the mercy of the strikers and for many
days shopping was at a standstill. The fear of
violence by strike sympathizers was also a factor
in the case, and many who could use the railroads
kept away from the city on this account. At this
writing the strike is still in force, and there are
threats that all the unions in the city will be called
out. This- would lead to a most deplorable situa-
tion and it is hoped that better counsel will
prevail.

The strike began on the afternoon on which
was held the banquet of the Philadelphia Jew-
elers' Club with much inconvenience to many of
those who attended that function. The banquet
was an unqualified success notwithstanding, and
was participated in by a large number of out-of-
town visitors, including a contingent from New
York City. L. P. White, president of the Club,
arrived home from his trip to Florida in time to
take his place as the presiding genius at the big
social function.

The jewelry and optical interests of the city
were well represented in the recent trade ex-
pansion excursion of Philadelphia merchants,
conducted under the auspices of the Merchants'
and Manufacturers' Associations. Some one-
hundred merchants took part in the excursion and
toured the State for several days holding recep-
tions at the leading points en route.

It has been announced that the annual con-
vention of the Pennsylvania Retail Jewelers'
Association will be held in the month of May on
dates to be announced later. All the retail jew-
elers of the State are urgently requested to attend
this convention at which important action will be
taken on various matters of trade interest.

Injunction proceedings were instituted last
month to restrain the Philadelphia Record from
operating an electric bulletin board which an-
nounces the play in the base ball and foot ball
games held in the city. The ground on which
the restraining order is asked is that the bulletins
attract noisy crowds and interfere with the free
movement of the public and the transaction of
business in that vicinity. Several leading jewelry
stores do business on the opposite side of the
street and will doubtless be interested in the re-
sult of the suit.

In the case of M. Bohrer, the well known
lapidary, whose dead body was discovered on the
day following New Year's Day in his quarters
at 623 Sansom St., the Coroner's jury gave the
verdict that death was due to coal gas poisoning.

The evidence showed that the suicide theory was
without foundation.

COL J. Warner Hutchins sailed on February
rgth on the Caronia for Europe and will spend
some time touring through the British Isles, Hol-
land, France, and other European countries. The
trip will not be devoted entirely to pleasure as it
Mr. Hutchins' intention to visit the diamond
markets and make purchases at the same time.
It was the first time in many years that Mr.
Hutchins has been absent from the annual ban-
quet of the Philadelphia Jewelers' Club.

A. G. Lee, representative of the E. Howard
Watch Co., Waltham, Mass., spent some time in
this city recently calling on the trade. He en-
joyed the banquet of the Philadelphia Jewelers'
Club where he met a host of old friends.

The loving cup presented to the now world-
famed Irish tenor, John McCormack, one of
Hammerstein's stars, by his Philadelphia admirers
at a banquet given in his honor, was furnished
by the Bailey, Banks & Biddle Co., and was an
exquisite piece of art craftsmanship.

Geo. S. Katz, the well known Germantown
jeweler, accompanied by his wife, sailed last
month for Savannah, whence they will proceed to
Florida and spend some time at the most notable
southern resorts.

Ohio Retail Jewelers' Association
The executive committee of the Ohio Retail

Jewelers' Association met at the Southern Hotel,
Columbus, Ohio, on February 20th to arrange
for the annual convention. It was decided to have
a three days meeting early in May at the South-
ern Hotel, Columbus, dates to be submitted to Sec-
retary Wheeler for approval. Those in atten-
dance were F. D. Ausman, St. Marys, 0.; H. R.
Boving, Lancaster, 0.; J. W. Puetz, Lima, 0.,
and A. L. Thoma, Piqua, 0. President Ausman
was given entire control of the arrangements and
program, and plans for a splendid educational
meeting were discussed, Special efforts will be
made to increase the membership in the mean-
time.

Real Advertising
Is telling people about your goods in an
interesting, direct, convincing way—in a
way that will get their attention and hold
it—in a way that will create a desire for the
goods and bring action, make sales. That
kind of advertisingpays—pays handsomely.
I write that kind of advertisements. I make
them pay jewelers and opticians in all parts
of the country. I can make them pay
you. I get many letters like this :

In regard to monthly service can say we
will be veiy glad to have it and will be very
glad to have it start at once as we are entirely
out of all copy, and owing to the very good
service you have rendered us we feel very
much dependent on you to keep us going in
the ad line.—VismN & YOUNG, Macon, Ga.

I will prepare you a three months' adver-
tising campaign-24 newspaper ads and
3 follow-up letters—fbr $io. I will
furnish a monthly service, including
Newspaper Ads, Window Cards,
Letters, Mailing Cards, Circulars and
other Follow-up Matter for a very
moderate sum per month,

Norman R. Williams
Specialist in Jewelry Store

Advertising

902 Marshall Field Building
Chicago
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Annual Banquet Philadelphia
Jewelers' Club

The Philadelphia Jewelers' Club, whose an-
nual banquets have a national reputation for
brilliancy and magnificence, fully maintained its
high reputation at the recent function held in the
Bellevue-Stratford Hotel on the evening of Sat-
urday, February 19th. The fact that the banquet
is usually held on or near Washington's birth-
day gives it a patriotic and national flavor, and
offers the orators an opportunity and inspiration
usually absent at celebrations of this kind. The
magnificent banquet ball reflected in the decora-
tions the patriotic character of the occasion, a
large painting of Washington being prominently
displayed while the balcony was lavishly bedecked
with the national colors.

The banqueters, numbering nearly 400 assem-
bled at seven o'clock in the Clover Room of the
Hotel where the reception committee welcomed
them in truly hospitable fashion. Those whose
appetites had not already been sharpened to the
banquet point found here the necessary tonic and
joined in the general good fellowship and con-
viviality. It was almost 8 o'clock before the sig-
nal was given to proceed to the banquet hall.
The guests, who led the procession escorted by
members of the reception committee, included
N. 0. Messinger, L. W. Buzby, Hon. Wm.
B. McKinley, Congressman from Illinois; Hon.
George W. Prince, Congressman from Illinois;
Hon. Ernest W. Roberts, Congressman from Mas-
sachusetts ; Hon. J. F. O'Connell, Congressman
from Massachusetts; Mayor John E. Reyburn, of
Philadelphia; Hon. Duncan E. McKinlay, Con-
gressman from California; Prof. Ernest W.
Lacey, Rev. Edwin H. Delk, David Kaiser, presi-
dent of the Jewelers' 24-Karat Club, of New
York; J. P. Archibald, president of the American
National Retail Jewelers' Association, Steele F.
Roberts, of Pittsburg, Col. John L. Shepherd and
T. Edgar Willson, of New York.

Rev. E. H. Delk appropriately opened the
proceedings by offering an invocation when the
assembled hundreds proceeded to do justice to
the following menu :

Grape Fruit
Puree of Fresh Mushrooms

Almonds Celery Nuts Relishes
Planked Roe Shad
Potatoes Parisienne

Filet of Beef Pique au Madere
Green Peas

Jewelers' Club Punch
Terrapin

Philadelphia Squab
Romaine Salad

Cakes
Roquefort

Ices
Camembert

Toasted Crackers
Coffee

Pommery Sec
Apollinaris

Amontillado
Sauternes

Cigarettes
Cigars

When the banquet began the scene was one
of impressive brilliancy. The banquet hall,
which is noted for its magnificence, was richly
decorated while the tables groaned under silver,
cut glass, massive candelabra, and other wares
appropriately suggestive of the aristocratic busi-
ness of the banqueters. There were flowers in
profusion, while an orchestra and singers of note
furnished the music for the occasion. Between
the courses the orchestra led with the popular
airs, the guests being a self-constituted chorus of
some 400 voices.

President L. P. White, the presiding spirit at
the club banquets, acted as toastmaster and
opened the program by offering a toast to the
president of the United States, which was hon-
ored standing.

He next introduced Mayor Reyburn of Phil-
adelphia, to extend a few words of welcome to
the guests. The Mayor responded felicitously, and
humorously referred to the rather uncom-
fortable conditions created by the strike of the
street car employees. "You can walk anywhere

KEYSTONE

you please," said the Mayor, "and when you re-
tire for the night we will take care that you are
not disturbed by the noise of the street cars nor
the traffic." This facetious reference to the great
civic trouble put the assembled guests in excel-
lent humor for the wealth of oratory which fol-
lowed.

Mr. White next introduced Congressman E.
W. Roberts, of Massachusetts, who stated that
the fame of the club banquets had long since
reached his city and State. The serious portion
of his address was a rebuke to the muck-raking,
fault-finding and hypercritical press of the period.
He said:

"There are certain classes of newspapers and
publications engaged in a muck-raking cam-
paign of intemperate utterances which are creat-
ing a serious condition in the affairs of the
nation, and is one of the greatest menaces to our
republican institutions. This denunciation of
men in public life is nothing new, even Wash-
ington having been vilified by the press of his
time. The newspapers have taken up the denun-
ciation of men high in public life and creating in
the minds of the common people a distrust
against their rulers—those whom they have
elected to represent and protect them—and a
feeling that these men are not doing their full
duty. Why, the very State itself rests on the in-
tegrity of its public sefvants, and what will be-
come of us if the common people are told and
taught by these mud-slinging, muck-raking
newspapers that their representatives are doing
wrong?"

Congressman J. F. O'Connell, of Massa-
chusetts, was next introduced, and began by an-
nouncing that, unlike his colleague, Mr. Roberts,
he was a Democrat and consequently somewhat
out of place in Philadelphia. The remark elicited
the fact that there were sufficient Democrats
among the banqueters to take care of Mr. O'Con-
nell. In the course of his speech he said:

"There is a bond of sympathy between this
city and Boston, for it was here where first the
Continental Congress met, and it was in Boston
where the agitation was begun that started the
Revolutionary War.

Boston is the same to-day as it was then.
Philadelphia with Boston will make up the
nucleus around which the waves of discontent
will dash to no avail. These may be days of dis-
content, although I think to a great extent they
are misinterpreted. This great republic has been
guided through the political wisdom of men who
have held office, and the result is the best testi-
mony of what they meant and what they did.
No body of men ever gathered in the world who
were more determined to bring into existence
good and to guide this land into the paths of
righteousness than the Congress of the United
States. I believe we are going onward and up-
ward."

An exceptional honor was then extended to
Hon. William B. McKinley, chairman of the
Republican State Committee of Illinois, whose
health was toasted from the audience. The Con-
gressman in responding paid a compliment to
Philadelphia business men, rebuking them at the
same time for their apathy in regard to politics,
"I have been very close to Philadelphia business
men," he said. "In fact some of them might say
I have touched them. I have been guiding from
Philadelphia round dollars towards Illinois, but I
found Philadelphians as good and sound as the
dollars which they gave. But you business men,"
he continued, "should give more time to politics.
Go to the polls and vote, and don't believe every-
thing you hear about the men you elect."

Congressman, Geo. W. Prince, of Illinois,
was then introduced, the feature of his speech
being a hearty tribute to the much reviled
Speaker of the House, Joseph G. Cannon. He
said:

"I have served with many Speakers, but I can
say without fear of successful contradiction that
I have served under no speaker whose hands
have been cleaner or whose heart beats truer to
the American people than Joseph G. Cannon, who,
without cause or reason, has been attacked simply
for carrying out the rules and regulations of the
House, which are the product of ripened experi-
ence. No member who will study the rules will
have difficulty in securing legislation. If he
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doesn't study the rules he is like an unversed
lawyer, who goes into court without knowledge
of its rules or how to draw up a paper, and who
cannot hope to get what he wants. So I say
that I have faith in the sound judgment of the
American people."

The next speaker was Congressman Duncan
E. McKinlay, of California, who stated that it
was his first appearance in Philadelphia. He
spoke eloquently on the greatness of the country,
our growing products from soil, mine and fac-
tory, the necessity of foreign markets and the
growing need of a large merchant marine. He
also told of the greatness of the city of San
Francisco and its unparalleled recovery from the
terrible disaster of a few years ago.

Among other speakers were Prof. Ernest
Lacey, of the Central High School and the Rev.
Edwin H. Delk, who devoted his remarks to what
he termed "Jewels of Character."

The singing of "Auld Lang Syne" brought
the banquet to a close, and another magnificent
success was recorded for the Philadelphia Jew-
elers' Club.

A unique souvenir of the occasion was a
gold-plated, three-handled loving cup in which
the Jewelers' Club punch was served.

Railway Watch Inspectors' Association
The above association held its annual meet-

ing at Washington, D. C., on February 22, at
Hotel Harris, with a goodly attendance of mem-
bers. The old officers and directors were re-
elected and G. W. Berisford, Piedmont, W. Va.,
was elected assistant secretary.

Routine business was transacted, subjects
relative to watch inspection discussed and a
number of new members admitted to member-
ship. The next annual meeting will be held at
same hotel February 22, 1911. The re-elected
officers are: President, Milton Kohler, Hagers-
town, Md.; secretary-treasurer, Robert W. Little,
Cumberland, Md.; first vice president, W. L.
Jones, Martinsburg, W. Va.; second vice presi-
dent, A. W. Bishop, Connellsville, Pa.; third vice
president, M. B. Korman, Washington, D. C.
Directors—W. H. H. Needy, Hagerstown, Md.;
Chas. F. Sarbaugh, Hanover, Pa.; C. M. Metheny,
Thomas, W. Va.; F. E. Alder, Brunswick, Md.;
James Ralston, Weston, W. Va.; Chas. C. Crooks,
Baltimore, Md.

Dates of Annual Conventions of State
and National Associations

The West Virginia State Association will
meet at Wheeling on April 5 and 6.

The Oklahoma State Association will meet in
Enid in April. Date will be announced in our
next issue.

The Arkansas State Association will meet in
Little Rock on May 10-12.

The Illinois State Association will meet in
Springfield on May 16, 17 and r8.

The Ohio Association will meet in Columbus
in May, date to be announced in next issue.

The Pennsylvania State Association will meet
in Philadelphia in May, date to be announced.

New York State Association will meet in
Rochester May 26 and 27.

Kansas and Missouri State Associations will
meet in joint convention in Kansas City, Mo., on
June 20, 21 and 22.

South Dakota State Association will meet in
June, date and place to be announced later.

Virginia State Association will meet in Nor
folk June is.

Wisconsin Association will meet in Milwau-
kee on July 13 and 14.

The American National Association will meet
in Detroit on July 26, 27, 28 and 29.

The Moseley Lathes are celebrated for their
superior quality, design, accuracy, convenience,
simplicity and durability. It pays to get the best.
—Adv.
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North Dakota Retail Jewelers'
Convention

The opening of the 4th annual convention
of the North Dakota Retail Jewelers' Associa-
tion, which was scheduled for the 15th, r6th and
17th of February, in Fargo, North Dakota, was
delayed one day on account of a severe blizzard
which interfered with the trains to such an ex-
tent that some of the jewelers could not ar-
rive in time. A few of the "faithful" who were

Louis Hanson
Pres. North Dakota Retail Jewelers' Assoc'n

among the early arrivals spent the day very
pleasantly, and at 6 13. AL enjoyed a nice lunch
which was prepared for them in the club-rooms
of the Fargo Commercial Club, after which they
attended the theatre in a body and returned to
the Commercial club-rooms where they found
a Dutch-lunch had been prepared for them.

The committee in charge of the entertainment
feature headed by D. D. Sullivan, the popular
Fargo optician, spared no pains or expense to
make this one of the most enjoyable conven-
tions ever held in the State, and it is the univer-
sal opinion of all who attended that they surely
succeeded in their efforts.

The morning of the r6th found an enthusias-
tic membership representing all sections of the
State assembling in the Commercial club-rooms
ready to get down to business.

President Frank Kent, of Grand Forks,
North Dakota, called themeeting to order, and
after the Mayor's address of welcome, delivered
his annual address to the association. This proved
to be the feature of the day, being full of good
suggestions which will benefit the association.
Mr. Kent is a real "live wire" and is a great
believer in doing things. One of the most im-
portant points which he touched upon, was the
matter of the establishment of a jewelers' mutual
fire insurance company. He pointed to the fact
that the hardware men are now successfully
conducting such a company, and recommended
that the North Dakota association take steps
toward perfecting similar protection.

He strongly urged the revision of the pre-
sent constitution and by-laws, especially that
section of the constitution which regulates the
meeting of the association, advocating a change
from semi-annual to annual meetings, main-
taining that by holding the convention but once
a year a larger attendance wiuld be assured
and a better program could be arranged for
the convention.

Secretary Tillson then read his annual re-
port, which showed the affairs of the association
in fine condition, and that the increase in mem-
bership was greater than any previous years.
Mr. Tillson, who has been under the care of
a specialist for some time, was unable to attend.

A. 0. Wold, of Langdon, former president
of the association, then spoke at some length,
enumerating the many advantages of organiza-
tion and the general broadening effect it has
on its members. Mr. Wold is ever ready to lend
a helping hand in association work.

C. E. Tellner, of Jamestown, addressed the
meeting on the "past and present," showing evils
which, if not checked, will eventually ruin the
jewelry business. This subject proved very

interesting, and the discussion which followed
brought out many points of interest to the trade.

The banquet, which was tendered the visit-
ing jewelers, was a fitting climax for the busy
day; all attended and voted it the "best ever.'
President Kent acted as toast-master, and from
the way he handled this position some of the
boys decided that he had attended a few
banquets before; in other words, he was past-
master in the art.

The last day was devoted to revising the
constitution and by-laws, the most important
change being the section which governs the
meetings of the association. This was changed
so that in the future there will be but one meet-
ing each year, and that to be held during the
summer months.

Another new feature provided in the by-
laws is for a local secretary. This officer is al-
ways chosen from the ranks of the jewelers
in the city in which the next convention will
be held, and it will be his duty to look after
local arrangements for the convention.

L. Hanson, of Devils Lake, made a strong
plea for the next convention and finally secured
it for his city.

Dr. Huesgen, of that city, was then elected
local secretary.

The election of officers for the ensuing year
resulted as follows: President, Louis Hanson,
Devils Lake; first vice-president, Hart Swal-
stead, Minot; second vice-president, 0. C. Fields,
Valley City; secretary, George K. Munro, Grand
Forks; treasurer, Max Xabinovich, Grand Forks;
delegates to the National Convention, Frank V.
Kent, Grand Forks; George K. Munro, Grand

George K. Munro
Sec'y North Dakota Retail Jewelers' Assoc'n

Forks; W. G. Reighart, Minot; L. E. Tillson,
Carrington; Paul Girard, Grand Forks.

The resolutions committee reported the fol-
lowing resolutions which were adopted as read:

"We, the Retail Jewelers of North Dakota,
in convention assembled, hereby adopt the fol-
lowing resolutions:

"Whereas, We realize the success of this
meeting has been possible only by the very kind
and courteous treatment extended to us by the
Commercial Club, citizens, jewelers and Mr. D.
G. Sullivan, of Fargo, in furnishing us accom-
modations and entertainment. In appreciation
we hereby resolve to extend to them our heart-
iest thanks and gratitude, assuring them that we
leave the city of Fargo with the kindliest feeling
toward them.

"Whereas, The American National Jewelers'
Association has adopted atrade-mark and sys-
tem of marks indicating quality and source of
manufacture to be placed on jewelers' goods,
such trade goods to be sold only to members of
the American National Retail Jewelers' Asso-
ciation, thereby providing a line of jewelers'
goods that cannot be bought by competing mer-
chants not jewelers, and whereas said trade-
mark is being promoted to the satisfaction of
our national officers under much expense and
under forbidding conditions, therefore, be it

"Resolved, That the North Dakota Retail
Jewelers' Association, in convention assembled
at Fargo, North Dakota, February 15th, r6th,
and 17th, 1910, approve of the said trade-mark
and system, and hereby ratify the action of our

national officers, regarding the adoption and pro-
motion of said trade-mark and system.

"All previous resolutions bearing upon this
subject are, by this act, hereby repealed.

"Whereas, We have noticed that mutual fire
insurance companies organized by other asso-
ciations have been of great benefit to members
of such associations,

"We hereby Resolve, That the Retail Jew-
elers' Association of North Dakota, use their
efforts to establish a mutual insurance company
for the benefit and protection of the retail jew-
elers of the association as soon as such a step
is found possible.

"Resolved, That we assure the watch manu-
facturers who have recognized the jewelers as
the only people who should retail their products,
and are conducting a campaign of advertising
for the retail jewelers' benefit, that we appreciate
their efforts in our behalf and recommend that
all jewelers handle only such lines.

"Whereas, Several jobbers and manufac-
turers of our line of goods have displayed their
lines for our benefit and their representatives
have been with us to afford us entertainment
and good fellowship, we hereby Resolve to ex-
tend to such jobbers and manufacturers and
their representatives our thanks, and hope that
all present this time and many others, will be
with us at our future meetings,

"Resolved, That we extend to THE KEYSTONE
PUBLISHING COMPANY, and their representative,
our thanks for the interest they have shown for
the welfare of our association by having Mr.
L. J. Bredman, their representative, with us."

The newly elected president, Louis Hanson,
of Devils Lake, is one of the pioneers in the
jewelry business in North Dakota, and will, no
doubt, keep up the pace set by the 'retiring
president, F. ii.. Kent.

First vice-president Hart Swalstead repre-
sents the younger jewelers of the State, and
his business ability will surely help to solve some
of the perplexing problems which usually come
to the executive committee.

Second Vice-president, 0. C. Fields, is a
member of the firm Fields & Fritch, of Valley
City. He is one of the hard workers, and will
always produce good results. George K. Munro,
of Grand Forks, who was the unanimous choice
of the convention for secretary, needs no intro-
duction to the jewelers of North Dakota.

Max Rabinovich, the new treasurer, has been
in the jewelry business in Grand Forks for many
years. He was recently elected director of
one of the leading banks in that city.

Max Rabinovich
Treas. North Dakota Retail Jewelers' Assoc'n

C. J. Cederstrorn, of St. Louis, Mo., at
tended the convention, looking after the interest
of the Eisenstadt Manufacturing Company.

Samuel Cohen, the North Dakota represen
tative of L. Finkelstein, one of the leading job-
bers of St. Paul displayed a nice line of watches
and jewelry.

F. C. Bennett, vice-president of the Standard
Jewelry Company, displayed a nice line of jew-
elry boxes and trays.

The "24 Karat Club," of Grand Forks, North
Dakota, was well represented at the convention.
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Annual Meeting Nebraska Retail
Jewelers' Association

The fourth annual banquet of the Retail
Jewelers' Association of Nebraska was held in
Lincoln, Nebr., on February 15th and r6th. The
attendance on the occasion was most encouraging,
a large number of jewelers journeying from dis-
tant sections of the State to take part in the pro-
ceedings. We might mentioq incidentally, that
Nebraska is one of the foremost of the sisterhood
in the matter of organization. There seems to be
a community of interest and genuine trade fellow-
ship which are noticeably absent or deficient in
some other States. This admirable spirit was
much in evidence at this last convention, which
was an unqualified success from every point of
view.

When the convention was called to order by
President T. L. Combs, of Omaha, Mayor Love,
of Lincoln, was introduced and extended a hearty
welcome to the visiting jewelers. The response
was made by George Arkwright, of Beatrice, in
his usual felicitous manner.

What proved a most interesting part of the
convention programme was the address of the
president, from which we make the following ex-
tracts:

"No State in the Union is more capable of
facing and assimilating any modern movement of
any magnitude than ours, and none responds more
quickly and effectively to the purpose of beneficial
movements. I claim that the retail jewelers as-
sociation idea found immediate supporters and
advocates in Nebraska, and already the spirit and
benefit is so well rooted that no State can show a
more loyal membership nor a larger proportionate
one, considering the fact that the association has
spent no money on organization work (having
none to spend), has had no missionary field work
done by the national association or anyone else,
and that we are almost entirely a voluntary
product, like many other good things that Ne-
braska air is conducive of.

"The absence of any corn-
Absence of plaints from Nebraska jewelers
Complaints in or out of the association, or

from any of the watch com-
panies or jobbers during my term of office, is to
me the most cheerful thing that any presiding
officer could report, especially under present
pioneering conditions when friction or mis-
understanding is so easy of occurrence. Could
you imagine an entire year of such commercial
peace in any State a few years ago? It is either
evidence that I have been a mighty dead president
or that I have had a model bunch to preside over,
and I think the answer is—both. The supple-
mentary cause is, we've all been too busy trying
to prove that the 'prosperity talk' of last year
had some merit in it. Some are still doubting the
merit.

"We, as a State association, are entering now
upon a period that can and should prove our
best time of life—the growing youthful and build-
ing time of life is certainly the best and happiest
time. We are four years old now, infants in
age, but 'old and large for our size and age,' and
by our last year's resolution to increase our dues
to $3 we licensed ourselves to look and act like
'grown folks' and give our secretary-treasurer
some legitimate excuse for furnishing a bond, and
if we will now put into office men who can and
will devote some time to field work the funds we
should have to use will enable energetic officers
to enlist every worthy jeweler of Nebraska in our
State association, and then we can afford to meet
twice a year and devise ways of universal as
well as local benefits. It will not be a difficult
task to get the rest of the boys in the association
if a little systematic literary and missionary work
is done, and then it will only be in keeping with
(though I hope leading) the other States, for it
is in the air everywhere to get together and work
together, and the present administration feels
very glad to hand to its successors a real treasury
instead of a deficit—the legacy of all previous ad
ministrations, and we believe each succeeding year
will show positive growth in membership and use-
fulness of our Nebraska association.
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"I feel constrained to call
The Detroit your attention to the great
Convention convention of the national as-

sociation, held in Omaha last
August, and I trust you will pardon the personal
pride I feel in referring to it. The convention
was an honor to our State, and this high honor
was reciprocated and reflected back by our State,
through the convention, throughout the entire
United States, in the positive and proclaimed suc-
cess of the meeting. It was planned and executed
upon a self-supporting basis, without a semblance
of begging or coercion, and again Nebraska set
an unusual precedent. We gave more entertain-
ment than was promised with the invitation; gave
the exhibitors and home jobbers an abundant and
unexpected amount of business at the convention,
and then to every cash subscriber and every ex-
hibitor who paid us the regular price for exhibit
space we gave 25 per cent. of their money back,
many of whom in acknowledging their surprise
and appreciation said they 'never heard of such a
thing before.' The temporary organization of the
Omaha Jewelers' Club, to handle the convention,
has become a permanent organization, so that the

President T. L. Combs

local jewelers now are companions as well as
competitors, and friends instead of foes; and we
shall enjoy the praise and pleasure of that splen-
did accomplishment until some State and city
makes a better showing. And even that can never
erase the sweet memory of a modestly-made con-
tract faithfully performed.

"At the national executive
A New committee meeting held in De-
Departure troit, Mich., January 14th to

r6th, and which I had the
pleasure to attend, it was decided to hold the next
national convention in Detroit July 25th, 26th,
27th and 28th, at the beautiful Cadillac Hotel,
and the national association will this year assume
the entire financial responsibility for convention
entertainment and exhibition space, in the hope
of profiting enough thereby to create a working
treasury sufficient to push organization and benefit
work in every State. This year's convention will
be a most important one and I trust that our
State will, as usual, be strongly represented by a
full delegation of men and minds.

The national executive committee adopted an
association membership door plate that I hope
every Nebraska member will give our State or
national secretary an immediate order for, and
never let it be off his store door while he remains
in the jewelry business and takes his hat off to
every new one he sees.

"Trade progress is evident everywhere; our
most worthy and capable national president, Mr.
Archibald, reports good news coming to him from
all over the Union. He is in close touch with all
the important interests and doings of the trade,
and his opinion is being sought and his judgment
acted upon by many of the most progressive and
dependable concerns of the trade. As the active
head of this great national organization his re-
sponsibility is intense and his standing with the
various branches and organizations of the trade
strongly affirms the wisdom of the Omaha con-
vention in re-electing him. The Omaha conven-
tion further glorified itself also in discovering and
electing to office a 'stem-winding, full jewel, open-
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faced, 400-day,' national secretary from Missouri,
and he is making good. Each State's experience
is interesting to every other; things occur in Ne-
braska that help to weave the coat of trade under-
standing and protection.

"Let me quote from a letter
An Interesting dated February 8th, this year,
Letter from one of the very promi-

nent sterling silver makers, un-
solicited by me and volunteered by them:
" 'Our representative, having recently visited

Omaha, has just advised us that the jewelers of
Omaha had criticised us severely for selling to
the department stores of your city. We beg to
state to you that our representative was in Omaha
at the meeting of the American National Retail
Jewelers' Association last summer and then and
there agreed for us, that we, nor any of our
agents, would not hereafter sell any of our
product to any of the department stores in Omaha,
and we have strictly lived up to this agreement,
for we, nor none of our agents, have sold any
department stores in the State of Nebraska since
that time.
" 'For several years we did a satisfactory

business in your city with two department stores,
but lately the jewelers commenced to recognize us
and our business commenced to grow with them,
and as above stated, last summer we were satis-
fied to turn down the department store trade in
your city, as we have done in most all of the
large cities of the United States, until, at the
present time, for the year r9og, our total sales
to the jewelers was 98 per cent. of our product,
and only 2 per cent. of our product went to the
department stores, general stores, hardware stores
and all others combined. We are further willing
to make affidavit to these facts if you desire it.'

"Here is another interesting
Making Amends case: A large concern, who

probably sells to a larger per-
centage of jewelers all over the United States
than any other one concerned in our line, had an
exhibit at the last national convention at Omaha
and their representative committed an indiscretion
that created deep disappointment, considerable
talk and some ill feeling. The offender attempted
to right the wrong by apology and explanation
then and once or twice since on trips to Omaha.
But in doubt of the matter being fully righted
yet and determined to center the blame onto the
bad judgment of the representative and to thor-
oughly prove the upright and consistent attitude
and action of the house before and since that
national association act, this same representative
came to Omaha last week with thousands of let-
ters and refused orders from unworthy and im-
proper sources, and he spent most of the week
showing the members of our Omaha Jewelers'
Club, and returned this week to be with us at
Tuesday night's meeting to take to himself alone
the blame for that one little inconsistent act that
undid or clouded the reputation and influence
produced by our fifty years' adherence to the
principles that both they and we advocate.

"Can any of us gentlemen squarely compare
the commercial buying and selling conditions in
the jewelry business of even three years ago and
to-day without a deep sensation of joy over the
pleasing condition's of to-day and a blush of
shame because of the process of evolution was
not started years before? The two conditions are
almost a contradiction of each other and where
lies the responsibility and credit? The lack of an
association made easy and. permissible the in-
consistent price-pruning competitor, while the
presence and sentiment of the association for the
past four years has made broader and better con-
ditions in all departments of the jewelry interests.

"With the evident marked and recognized
growth of the association everywhere, why is so
much said about 'What good will it do?' and
'Are you going to accomplish anything by it?'
Why, fellow jewelers of Nebraska and visitors, it
is not a question of what you can command or
force from the manufacturers or jobbers. The
good manufacturer and jobber is as anxious
to join hands with us as we are to work plea-
santly and profitably with them, knowing fully
the relationship of our patronage to their pros-
perity."
The regular program arranged for the occa-

sion was then proceeded with. The papers and

March, 1910 THE KEYSTONE

addresses were interesting and instructive.
Special attention was given to the address of
Claud Wheeler, Columbia, Mo., the secretary of
the American National Retail Jewelers' Associa-
tion, published elsewhere in this issue. We com-
mend to all our readers a careful perusal of this
address, which is a very clear exposition of the
benefits which the trade may derive from a strong
national organization.

Among other speakers on the occasion were
C. T. Higginbotham, of the South Bend Watch
Co., who delivered a very instructive lecture be-
sides giving a number of short talks which proved
very beneficial to the jewelers present.

H. C. Carpenter, of the same company, talked
to the jewelers for an hour during the afternoon
of Thursday, the 17th, taking as his subject "Dull
and Sharp Tools." "Any good business man," he
said, "should remember that price makes some
scales, quality some, but that prestige, courtesy
and efficiency make more than both." He said
that the most successful men in any line of busi-
ness were those who did most planning and most
thinking. He advised his hearers that they should
not only read their trade journals but study them,
and keep posted on what was going on in the
manufacturing, jobbing and retail world of the
jewelry business.

A pleasing feature of the convention was a
banquet given by the Commercial Club of the city
to the visiting jewelers and opticians. Good
fellowship reached its climax at this function
which was thoroughly enjoyed by all.

When the election of officers came up for
consideration, President T. L. Combs expressed a
wish to retire from the position, but the voice
of the convention was so unanimous in his favor
that he finally accepted the responsibility for an-
other year. He was highly complimented on the
progress made by the organization during the past
year under his presidency. A. W. Neihart, of
Elmwood, was elected vice-president, and M. D.
Franks, of Omaha, secretary and treasurer. The
committees named were as follows: Executive,
F. A. Hannis, York; F. C, Calhoun, Pawnee City;
F. Schick, Holdrege; legislative, Fritz Hoefer,
Aurora ; J. G. Preston, Oxford; 0. C. Zimm,
Hastings; J. A. Reuling, Wymore; F. B. Harris,
Lincoln; organization, Fritz Hoefer, Aurora; T.
L. Combs, Omaha.

The delegates to the national convention
elected were: Fritz Hoefer, Aurora ; Max Egge,
Grand Island; J. G. Preston, Oxford; A. W.
Neihart, Elmwood; George Arkwright, Beatrice;
Theodore Sims, Hastings; F. A. Hannis, York;
S. A. Fess, Kearney, and A. D. Ackerman, Fair-
bury.

Death of J. Lyman Van Buren
J. Lyman Van Buren, the well known whole-

sale jeweler of Dunkirk, N. Y., died suddenly
from a stroke of apoplexy on February 27th at
his home in that city. The report of his death
was a great shock to all who knew him as he was
still in the prime of life and his physical condi-
tion was all that could be desired. The deceased
was a partner for many years in the concern of
Joseph Nelson & Co., Mr. Nelson being his father-
in-law. After the death of the latter last sum-
mer Mr. Van Buren continued in the wholesale
business under his own name. He was one of
the most prominent business men of Dunkirk and
took a leading part in the development of that
city.

Venezuela Pearl Fisheries Reopen
According to news received from La Guayra,

the Venezuelan Government has decreed the re-
establishment of the pearl fishing privilege on the
eastern shore of Venezuela in the region of the
island of Margarita. This privilege was sup-
pressed by President Castro about two years ago
on the ground that the beds were fished out and
should have several years to recover.

This was true of a large part of the old
fisheries, and that fact is recognized by, the Gov-
ernment, as it is withholding the privilege from
the waters of the bay lying between Los Moros
and Punto Mosquito, and the ports of Pampatar
and Porlamar.

This leaves the pearl fishing open at the bends
of Macaro, Tirano, outside Isla de Coche, Isla
Caribe, and Chacopata. The Government has
fixed a license fee of $19.30 a month for fishing
with diving suits, and $5.79 a month for use of a
dredge.

A Unique Trophy

In order to stimulate interest and excite
emulation among the various base-ball teams
of the L. E. Waterman Co., New York, the
company has offered a unique trophy. This trophy,
which will become the property of the team first
winning three games, is illustrated herewith. It
stands about 18 inches high, and is made of
Para rubber, covered with elaborate decorations
in filigree silver. The work of making it was
done by the Waterman Company, the material

used being the same as that which goes into the
manufacture of Waterman's "Ideal" fountain
pens.

The illustration conveys a very imperfect
idea of the beauty of this trophy. The black
rubber forms a strong contrasting background
for the rich, silver decoration, the effect being
very attractive. The first game played last year
was won by the team of the Seymour, Conn.,
Rubber Factory of the Waterman Company.
This team will hold the cup until the annual game
of rgro, when the company and employees look
forward to an unusually strenuous contest.

A New Pattern of Table Flatware
The latest addition to the new patterns of

flatware for spring trade is styled the "Lincoln"
and is the product of the E. H. H. Smith Silver
Co., Bridgeport, Conn. The simplicity of the
design and the almost entire absence of decorative
effect, justify the name, though the remarkable
grace of outline of the new pattern was not among

the physical characteristics of the great Emanci-
patOr. The individuality of the design, however,
is very marked, and here again we find the name
appropriate. The trend of popular taste at this
time is in the direction of simplicity and art com-
bined and doubtless the designers of the pattern
had this fact in mind when evolving the
"Lincoln."
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A. W. Voldisch, Aberdeen, S. Dak., writes:
"Although my holiday business for 1909 was bet-
ter than any since I started here, it seems that in
general with the jewelers of this section it was
not as good, because only one other jeweler and
myself did not have an auction or discount sale
during the holidays."

The Rogers, Lunt & Bowlen company, sil-
versmiths of Greenfield, Mass., contemplate to
build in the near future, on five acres of their
property, homes for their employees. Drew &
Company, architects of that city, have completed
and submitted plans for attractive single and dou-
ble tenements. Rogers, Lunt & Bowlen Company
purchased, with their buildings, ten acres of land.
The remaining five acres will be reserved for
factory use,

White, Wile & Warner, 285 Washington St.,
Buffalo, N. Y., manufacturers of rings, have
greatly improved their factory, one floor of which
is at the top of the building they occupy. A large
sky-light has been put in the roof which makes
this floor as light as day. This improvement was
made as much for the comfort of their workmen
as for any other reason, as this firm believes in
treating their skilled men in such a manner as to
keep them with them.

Philip Present, 207 Chamber of Commerce
Bldg., Rochester, N. Y., expects to sail for Eu-
rope on his regular annual trip about April rst
to be gone six to eight weeks. He will visit the
diamond markets of Amsterdam and Antwerp, and
probably spend a little time in Paris and London.
Mr. Present does a general jewelry jobbing busi-
ness, but is figuring on specializing on diamonds,
He informed THE KEYSTONE representative that
he expects to buy largely of these stones while in
Europe if he finds the market right.

The E. Howard Clock Co., of Boston, Mass.,
was awarded the Grand Prize for tower clocks,
post clocks, watchman clocks, and electro magnetic
time systems at the Alaska-Yukon Pacific Exposi-
tion. The official diploma, and blue ribbon are
now in possession of the company, which has re-
cently supplied watchman clock systems for the
Great Northern Hotel, New York City, and the
Coney Island Hospital ; also the Hebrew Infant
Asylum, New York, and the A. Schoenhut Co.,
Philadelphia ; Globe-Wernicke Co., and King
Machine Tool Co., both of Cincinnati. The Wood
Worsted Mills of Lawrence, Mass., have recently
ordered another watchman clock system, which is
in addition to the one furnished them previously.
At present the company has under construction
for Wm. Whitman's Nashawena Mills in New
Bedford, Mass., a very extensive watchman sys-
tem for the plant which we understand is to be
the largest of its kind in the world. The firm of
C. F. Hovey & Co., Boston, have just ordered a
Howard watchman clock system.

The New England Watch Company, Water-
bury, Conn., has increased its selling force since
the first of the year and now has on the road
twelve hustling missionary salesmen who call upon
the regular trade in practically every town and
city east of the Rockies where there is a business
prospect. Their names and territories are: E. T.
Allen, New Jersey, Maryland, Virginia, Delaware,
West Virginia and Greater New York; R. P.
Clarke, Michigan, Indiana ; F. T. Clark, New
England; B. A. Cockings, Minnesota, Wisconsin
and Dakotas; J. E. Cruess, New York State, (ex-
cluding Greater New York) ; E. C. Del3orde,
Iowa and Nebraska; W. P. Gretter, Jr., South
Atlantic and Gulf States; E. W. Holland, Arkan-
sas, Pan Handle, Texas and a few towns in
Oklahoma ; W. L. Hough, Pennsylvania ; W. R.
Nash, Illinois; F. J. Spellman, Missouri, Kansas
and Oklahoma ; W. F. Turbert, Ohio, Kentucky
and Tennessee. In addition to these regular trav-
elers the special trade is handled by H. C. War-
ner ; jobbing trade by R. C. Vaughn, W. P.
Gretter, Jr., and A. L. Atkins, Sales Manager of
the Company.

(Continued on page 494)
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A New Watch Loan Check
An. ingenious device in the shape of a watch

loan check has just been placed on the market by
the Watch-Loan-Check Company, Rock Island,
Ill. The check is attached to the watch of which
it bears the complete record. When a customer
leaves his watch to be repaired, and requests the
loan of a watch to carry in the meantime, the
check is detached from the watch to be loaned
and is attached to the customer's watch together
with the customary paper order slip usually em-
ployed by jewelers. When the repaired watch is
subsequently delivered to the owner, the check
serves to remind the jeweler of the watch that
was loaned. By referring to the record on the
face of the check, it can be readily determined
whether the watch returned by the customer is the
one that was loaned to him. Front and back
views of the check, as well as its actual size, are
shown in the illustration.

A New Metal in America
Cadmium, a metal that melts in a low tem-

perature, and like bismuth, lowers the melting
of alloys in which it is used, was derived largely
from Silesia until two years ago, but now a
considerable amount of it is produced in the
United States, so much, in fact, that the annual
import to this country has now dropped from
$10,500 to $2,300.

The chief source of cadmium is zinc ore,
although small quantities of this rare metal are
contained in some lead ores. The zinc ore of the
Joplin district contains as high a percentage of
cadmium as the zinc ores of Silesia. Unlike bis-
muth, which forms brittle alloys, the cadmium
alloys are often malleable. Several of them liquefy
at temperatures considerably below that of boil-
ing water. One instance of this is a "trick" tea-
spoon, which melts in a cup of tea, to the great
astonishment of the drinker.

Items of Interest

(Continued from page 493)

Thomas J. Routledge, of Elmira, N. Y., was
called to London, Ont., Jan. 19th, on account of
the illness and death of his father.

The city of Sandusky, Ohio, has passed an or-
dinance imposing a license fee of $25 a clay on
anyone peddling articles from house to house.

The firm of Palmer Bros., Mankato, Minn.,
was recently dissolved by mutual consent. W.
E. Palmer will continue the business and collect
and pay all bills.

R. C. Thompson recently sold out his busi-
ness in Greenwood, Ark., and has located at Fort
Stockton, Texas, where he will transact a jewelry
and optical business exclusively.

F. T. Pearce Company, Providence, R. I.,
recently engaged William F. McGown to succeed
the late John Hoagland, who was representative
of the company for several years.

J. H. Jones, of Youngstown, Ohio, died at
his home in that city on January 28th. He was one
of the oldest optometrists in the State and a char-
ter member of the Ohio Optical Society.

The article on page 464 of this issue entitled
"Law for the Retail Jeweler," which is the first of
a series on the subject which will appear in our
columns, is copyrighted by Elton J. Buckley, the
author.

Thirty-six members of the Milwaukee Jew-
elers' Club met for their monthly dinner on the
night of February 9th, in the Blatz Hotel. Presi-
dent Henry Steelier appointed a committee to re-
vise the by-laws.
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Hall & Co., the jewelers of Manistique,
Mich., have moved into their new room, having
installed new fixtures and enlarged their stock.
They now have one of the most attractive stores
on the Upper Peninsula.

Brod & Co. have succeeded Schanbacher &
Brod, of Newark, N. J. Otto Schanbacher, of the
latter firm, retired and Mr. Brod continues the
business along the same lines, assuming the assets
and liabilities of the old firm.

T. Brenner, 117 E. Fifth St., Kansas City,
Mo., opened on March 1st another store at 718
Walnut St., same city. The new establishment is
known as the American Jewelry & Loan Co., and
is under the management of Harry H. Mayer.

We are requested to state that there is no
foundation for the rumor that the Sherwood
Jewelry Co., Montgomery, Ala., is successor to
the City Jewelry Co. of the same place. These
concerns, we are informed, have no connection
whatever with each other.

The firm of F. W. Swan, Inc., of Muscatine,
Iowa, was lately dissolved. J. Lee Ewing retired
from the firm and has established himself in busi-
ness at Mangun, Okla. F. W. Swan will continue
the business at Muscatine, where he has been lo-
cated for forty-two years.

John A. Herschede, of the Herschede Hall
Clock Co., Cincinnati, spent a week in New York
the latter part of last month on his regular eastern
trip. Mr. Herschede says that business for rgro is
opening up splendidly with his company and
shows a considerable increase over last year.

C. Schomburg, Columbus, Georgia, has taken
into partnership his son Fred H. Schomburg who
has been associated with his father in the busi-
ness for the past twelve years. The title of the
firm is changed to C. Schomburg & Sons. The
young man is highly popular and thoroughly
versed in all branches of the jewelry business.

J. J. Sweeney, who conducted for many years
the Sweeney Loan Office, Houston, Tex., recently
transferred that business to A. D. Spencer, the
purchase price being $75,000. Mr. Sweeney, who
is president and treasurer of the J. J. Sweeney
Jewelry Co., will now devote his entire attention
to this latter company, in the ownership of which
there has been no change.

The firm of Hurvitz Bros. & Blume, whole-
sale jewelers, 404 Central Building, Rochester,
New York, was recently dissolved owing to the
retirement of Benjamin Hurvitz. The business
will be continued at the same place and under the
same name of Hurvitz Bros. & Blume by Michael
Hurvitz and Abe Blume who assume all indebted-
ness and to whom all money due shall be paid.

The Gorham Mfg. Co., of Providence, R. I.,
cast the highly artistic and much admired memor-
ial to Bishop Brooks, the eminent Boston divine.
The memorial is placed opposite Trinity Church,
Boston, with which the Bishop's name has always
been associated. The statue was one of the last
works of the late Augustus St. Gaudens and rep-
resented an idea to which he had for several years
endeavored to give adequate expression.

C. R. Hotchkiss, formerly of the Hotchkiss-
Parsons Jewelry Co., Water Valley, Miss., some
time ago sold out his interest in that business and
moved to Jackson, Tenn., where he has established
the Hotchkiss Jewelry Co., with handsome
quarters at a desirable location on the main street
of the city. He recently opened for business with
a comprehensive stock, handsome fixtures and
bright prospects for future success.

L. M. Bassett, the veteran jeweler of Cold-
water, Mich., who was the oldest business man of
the city, died recently. For over fifty years Ile
had been located in the same store, his career
practically covering the history of Coldwater from
its pioneer days. The veteran jeweler was one
of the most public-spirited and highly respected
citizens of the town and a large circle of friends
mourn his loss. He is succeeded in the business
by his son, Harry Bassett, who was associated
with him for many years.

Judson D. Rickert, a watch-maker in the em-
ploy of the Illinois Watch company, Springfield,
Ill., has been visiting Iver B. Iversen, optician
with A. H. Dauchy, 1526 F St., San Diego, Cal.

Geo. L. Abbott, who has been associated for
the past twenty-five years with J. Hoare & Co.,
of Corning, N. Y., has severed his connection with
that company and associated himself with the Ni-
agara Cut Glass Co., of Buffalo, N. Y., taking
full charge of the manufacturing end of the busi-
ness. As Mr. Abbott has had long experience in
the industry and enjoys a wide acquaintanceship
with the trade throughout the country his services
will doubtless prove very valuable to his new
employers.

Reed & Barton, Taunton, Mass., announced
last month that by transactions completed Feb-
ruary 8th, no other person or corporation, in any
way connected with or engaged in the silversmith
business, has any interest, either by ownership of
the capital stock or otherwise, in the business or
affairs of the Reed & Barton Corporation. "For
nearly one hundred years," the announcement
states, "Reed & Barton have occupied an entirely
independent position in the trade, free from all
affiliations of any kind, and their policy in the
future will be to continue independent and free to
serve the best interests of those dealing with
them."

E. A. Short, of Prescott, Ark., secretary and
ex-president of the Arkansas Retail Jewelers' As-
sociation and founder of that organization, died
recently in a New Orleans hospital whither he
went for treatment of a long-standing stomach
trouble. Mr. Short was an enthusiastic organiza-
tion man who worked hard for the elevation and
betterment of his brother jewelers. He was form-
erly employed by Leonard Krower of New Or-
leans, La., and later located at Wynn, Ark., and
still later moved to Prescott, same state. BI
health compelled his retirement from business in
November 1909. His funeral took place on Feb-
ruary 12th at his old home at Barden, Miss.

J. F. Kane, New York State representative of
the Benedict Manufacturing Company, East Syra-
cuse, N. Y., sailed recently for England, Ireland
and Scotland to further the interests of his com-
pany in the United Kingdom and A. I. Patton,
formerly Texas representative, sailed for Cuba to
look after the business of the Benedict company
in the West Indies. Mr. Patton will also visit
Mexico later in the year. Reports from C. C.
Graham, vice president and general sales manager
of the company, who left early in November for
a tour of the principal countries in the world, in-
dicate excellent conditions in all of the large
commercial centers. He is now in Australia and
is particularly enthusiastic about that country as
a field for American manufacturers.

Edward B. Leckey, North Yakima, Wash.,
rejoices in one of the handsomest jewelry stores
in the northwest. The establishment, in the corn- •
prehensiveness of the stock, beauty of the fixtures
and its general atmosphere of prosperity, is a
tribute to the remarkable progress now being
made in the northwest. The store is planned on
the very latest principles. On each side at the
entrance is a room, one used for watch-repairing
and the other for diamond work. The counter
cases are in the centre of the store and displayed
therein is a large stock of up-to-date styles in
jewelry. The wall cases are massive and elabor-
ate, being made in sections, three on each side
with an oval glass case between each two sections
for the display of cut glass. At the back of the
main store Mr. Lecke), has an office and on either
side of this are rooms, one of which is an ex-
clusive clock room and the other an optical room
for the practice of refraction. Back of this is
an art room where there is an impressive display
of all the latest art goods including brass, bric-a-
brac, etc. Still further back is an apartment which
Mr. Leckey describes as his advertising room and
surrounding this is a workroom where expert
employees attend to the shopwork of the estab-
lishment. The fixtures are of highly polished ma-
hogany and the lighting effects are very fine. We
congratulate Mr. Leckey on his enterprise and
have no doubt that he will be rewarded with a
full measure of success.
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United States Patents

Patents of interest to the trade, recently is-
sued, especially prepared for this journal by
Wm. N. Moore, patent attorney, Loan and Trust
Building, Washington, D. C.

No. 943,191.—Gem-cutting machine. Charles G.
Hull, Los Angeles, Cal. Filed May 25, 1909.
Serial No. 498,356.

In a gem-cutting machine, a rocking
frame, two carrier members mounted on said
rocking frame to rotate on an axis transverse to
the rocking axis of the frame, a form holder
and a gem holder carried respectively by the said
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carrier  members, operating means connected to
said two carrier members to turn the same in
unison with relation to the rocking frame, means
operating on the form holder and gem holder
to rotate the same in unison in their bearings
in said members, grinding means movably
mounted in proximity to the gem holder, and a
guide member mounted in proximity to the form
holder to control the position of the gem holder
by engaging with a form on the form holder.

No. 943,031 —Attachment for bangles, bracelets
and the like. Sam Mendel, Manchester,
England. Filed March 14, 1904. Serial
No. 198,104.

In combination, a chain bracelet, a pendant
therefore in the form of a small metal casing, a
fixed axis within the casing, a small barrel loosely

mounted on said axis, a coiled spring within the
barrel with one end connected to the axis and the
other end to the barrel, and connecting means be-
tween the bracelet and barrel whereby the bracelet
may be allowed to yieldingly pass over the
wearer's hand, substantially as herein set forth.

No. 945,481.—Cuff pin. Frank E. Farnham, Provi-
dence, R. I. Filed November 5, 19o8. Serial
No. 461,187.

I. In a cuff pin, the combination of a lining
plate; a pin catch having a resilient base, by which
it is mounted upon and engageable with the lining

plate and is secured in
9

6 position thereon by said
4 resilient base.

.6 6 I 
.e.! 2. In a cuff pin, the

C. combination of a lining
plate; and a bent hooded pin catch having two
U-shaped bases at its ends, which bases are bent
to extend in one plane and are adapted to slide
upon said lining plate.

3. In a cuff pin, the combination of a lining
plate; and a hooded pin catch made of sheet
metal bent into an inverted U-shape, whose sides
terminate in U-shaped bases extending in one
plane, which is at right angles with said pin catch,
said bases being engageable with said plate.

4. In a cuff pin, the combination of a hooded
pin catch made of sheet metal bent into an in-

verted U-shape, each of whose parallel sides is
bent into U-shape directed outwardly from said
side at a right angle, with the free ends of said
bases separated from each other so as to leave a
central transverse aperture; and a lining plate
slidingly insertible within both said U-shaped
bases and beneath said central aperture.

No. 945,536.—Frame for bags or purses. Harold
E. Nock, North Attleboro, Mass., assignor
to Paye & Baker Manufacturing Company,
North Attleboro, Mass., a corporation of
Massachusetts. Filed August 7, 1909. Serial
No. 511,693.

I. An improved frame for bags or purses
formed of tubing of U-section having sides of
considerable width in proportion to the space be-
tween them, with the sides of the tubing pierced
with openings extending from their edges only a
portion of their width, and the tubing bent with
round corners at points adjacent the cut-out por-
tions to form the side pieces, e e, of the frame, the
metal of the side portions of the tubing adjacent
the piercings being drafted to conform to the
curve of the top portion of the tubing at the
corners.

2. An improved frame for bags or purses
formed of tubing of U-section having sides of
relatively greater width than the top portion of
the tubing which connects the sides, with the sides
of the tubing pierced with openings, o o, extend-
ing from the edges of the sides only a portion of
the distance to the top of the tubing, said openings
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formed with ornamental contours, and the ends
of the tubing bent down to form the side portions
of the frame, with the top of the tubing bent with
round corners at points adjacent the cut-out por-
tions and the sides of the tubing drafted at these
points to conform to the curve of the top of the
tubing.

No. 945,239.—Hatpin. Davis
Marinsky, New York, N. Y.,
assignor to Wilhelmina Low-
rie, New York, N. Y. Filed
April 6, 1909. Serial No.
488,177.

The herein described hatpin
and hatpin attaching device, com-
prising two U-shaped attaching
members, the cross-head portions
of which are pivotally connected
with an intervening member and
provided with eyes, and a hatpin
comprising two elastic side por-
tions which are passed through
said eyes.

No. 945,097.—Cuff holder. Elmer M. Johnson,
St. Cloud, Minn. Filed October 12, 1907. Serial
No. 397,133.

A cuff holder consisting of a plate having a
plurality of slots therein and its sides turned
downwardly at right angles thereto to form de-

pending flanges, a
clasp pin secured
to one flange and
the other flange
provided with a
notch to receive

6 / cJ. the end of said
pin when secured
to the inside of a
coat sleeve, said
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flanges forming a recess between the plate and
coat sleeve, and a stud adapted to be secured to a
cuff and to be secured in the slots in the plate,
with its head resting in the recess between the
plate and coat sleeve.

No. 945,107.—Finger ring. Nathan W. Moodey,
Fresno, Cal. Filed November 30, tgo8, Serial
No. 465,393. Renewed November 23, 1909.
Serial No. 529,633.

I. A finger ring made of a plurality of sec-
tions pivotally connected together, the free end of
one terminal section of which is provided with a
projecting tongue having a turned-up end, and the
free end of the other terminal section of which

is provided with a recess adapted to receive the
turned-up end of said tongue and provided with a
cam lever adapted to be turned down to hold said
tongue in place in said recess to clamp said free
ends firmly together.

2. A finger ring made of a plurality of sec-
tions pivotally connected together, the free end of
one terminal section of which is provided with a
projecting tongue having a turned-up end, and the
free end of the other terminal section of which
is provided with a recess adapted to receive the
turned-up end of said tongue and provided with a
cam lever adapted to be turned down upon said
tongue to hold the turned-up end thereof firmly
against the end of said recess.

No. 945,667.—Watch. Frank R. Alford, Winsted,
Conn., assignor to the William L. Gilbert
Clock Company, Winsted, Conn., a corpora-
tion of Connecticut. Filed October 4, 1936.
Serial No. 337,379.

In a stem-winding and setting watch in which
the winding mechanism is normally in operative
position, the combination with the usual stem
winding and set-
ting trains, which
include an inter-
mediate wheel, a
pivoted yoke, a
single pivot for
said yoke and in-
termediate wheel,
winding and set
wheels mounted on
the ends of said
yoke, a wind
ratchet and minute
wheel, a pinion in
mesh with said
intermediate wheel,
a crown stem on
which said pinion is mounted, said stem being
movable lengthwise through said pinion, a trian-
gular pivoted lever having one pointed offset
corner at one apex thereof and being in engage-
ment with said yoke, said lever having a plane
bearing surface adjacent said sharpened apex and
provided with a central mounting, said triangular
lever having its opposite end reversely off-set,
forming a marginal flange and connected with said
crown stem, said yoke provided with a notch for
receiving said engaging end of the pivoted lever,
and a spring exerting pressure upon said lever and
adapted to bear upon the plane bearing surface
thereof.
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DISSOLUTION OF PARTNERSHIP
BRIGGS an DODD

I have made more successful and satisfactory sales than
any one Auctioneer in America.

Have three of the most
talented Auctioneers in this
business vvho Call give the very
best of references to assist me.

References from successful sales made in the past few
months.

I can furnish over 300 references from
Leading Jewelers, Manufacturers, Wholesale
Houses, also Banking Firms I have transacted
business for in the past .20 years.

All sales made strictly upon honor alid no mis-
representation whatsoever.

NO STOCK TOO LAR; E; NONE TOO SMALL.

CONSIDER—I am in a position to buy—any stock
amounting from one to $50,000 or more for spot
cash.

LONG DISTANCE PHONE, DREXEL 2906

NEW YORK: 396-398 Broadway

I made one of the largest and
most successful sales ever
made in Atlanta, Ga., for

Chas. W. Crankshaw with one
of my assistants, lasting ten weeks.

Trustee sale for J. C. Mellichamp, Atlanta,
Ga., lasting eight weeks.

M. Scooter Co., New Orleans, La., 3 sales. I
sold successfully to the trade at .185 Wabash Ave.,
Chicago, Ill. Balance of stock amounting to over
$100,000 in four days. Write them for results.

Write me if you contemplate having a sale.
Correspondence strictly confidential.

OFFICE: 4607 Michigan Avenue

CHICAGO, ILLINOIS

10th Floor Boyce Bldg., CHICAGO, ILL.

ESTABLISHED 1886 Telephone, Randolph 1339

Write us and we will send you refer-
ences of some late sales we conducted
where we made from 15 to 34 per
cent. profit.
If you look up our record then you will
positively want us to conduct your sale.

Full particulars, many references and valuable
information given in correspondence.

A. L. GOITLIEll L. BRICK II. C. ()'NEIL

ENGRAVED SOUVENIR SPOONS games, 1.20
Buildings, $3.50 per Doz.

!SIAM  CAPITOL FRED. A. HASKELL
2013 Weybosset St., Providence, R. I.

VVISTRN JEWELERS

FOR QUICK, RELIABLE SERVICE

For Watch Material, Tools and Supplies

1E1. L. DEACON .1EWEILRX CO., Deilvcr, eolt).

CASH PAID FOR
surplus stocks of DIAMONDS, WATCHES, JEWELRY—or will buy
entire stocks. Business confidential. Bank references.

H. SCHWARTZ, 903 Heyworth Building, CHICAGO

GOOD LUCK SOUVENIR TEASPOON
ONE OF THE MANY DESIGNS MADE BY OUR FACTORY

Cut 34. size

L. D. ANDERSON JEWELRY C0.,230PennSt.,Reading,Pa.
Makers of Souvenir Spoons, Brazilian Beetle Jewelry, Abalone Shell Jewelry,

Cl ass Pins with name °flown , Flag Brooches and Fobs with name of town, Leaf Brooches and Fobs wi th name of town,
Iron Pyrites Jewelry and other souvenirs made to meet the needs of winter and SMITH,' resorts. Send for Catalogue

BLACK%  SHIELD
MAINS RINGS
WATCH 

 

AND  CLOCK
0 I LISWARTCHILD &CO 01E0

"Monogram Saw,/
High Speed, Accurate'

MONOGRAM SAWING
CUTS WORK IN HALF

Models K and J

Send for
Particulars of
Merits

HUMMER MFG. CO.
SPRINGFIELD, ILL.
514 W. Monroe

JEWELERS' REPAIR KIT
For Combs or Barrettes
Sample Box No. N, Containing the following-

1 Doz. Joints Assorted
1 Doz. Catches Assorted
I Doz. Pin Tongs Assorted

50
I Bottle Cement
Guaranteed to repair any article made of Celluloid

Sent PREPAID on receipt of price, 50c.
or from your own jobber

Extra Joints and Catches, 15c. doz.
4 in. Pin Tongs, 35c. ; 5 in., 40c. ; 6 in., 45c. per doz.
Extra Cement, 25c. per bottle. Will not evaporate

FRANKLYN MANUFACTURING CO.
1585 Park Avenue NEW YORK

C.

Jewelers Repair Kit
alamolo cm:is a e■aam121

C. Franklyn Mfg. C.

A
NN:Tka

Established 1858

We have manufactured

The 0 Brand
Jewelers' Findings

(Jobbing Materials) for
52 years and our goods
are favorably known all
over the country. Order
them of your jobber, who
will be pleased to serve

you, but be sure that the goods have the above brand on them. Try our
Solder. Those who have used it tell us there is none better.—Very easy
flowing and has it fine color. Sample sent free on application.

GEO. H. FULLER & SON CO., Pawtucket, Rhode Island, U.S.A.FACTORY: '
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OIANIONOS et rod PRECIOUS STONES

Bought, Sold and Exchanged

FOR SPOT CASH

Appraisements made for estates or individuals

J. J. CO I-I E., IN
1011 Chestnut Street, PHILADELPHIA, PA.

Established 1891
Write for further information

"COMFORT" Resilient Mainsprings
For all makes and sizes of American Watches

Price, $1.25 per Dozen

LINDNER & CO., Cincinnati, Ohio

Established 59 Years

James H. Dederick's Sons
ASSAYERS AND BULLION DEALERS
ALL QUALITIES of GOLD and SILVER, in Plate, Square rind Round Wire, Rolled to Any Gage

QUA LIT I IS Oto GOLD AND Cl LV ER SOLDER
We are selling Fine GOLD for 51.04 per dwt., which we Guarantee to be

GOVERNMENT ASSAY BARS
Small Rolling for the Trade
Buyers of Old Gold and Silver 16 Maiden Lane, NEW YORK

REF-SPOT CASH for Jewelry Stocks-1PC
I PAY THE HIGHEST PRICES for Diamonds, Watches and Jewelry.
Send stocks at once, no matter how large or small, and get money by return mail.
National bank references upon request. If offer is not satisfactory will return goods.

EMIL NOEL, 541 E. 46th Place, CHICAGO, ILL.

If you should be in Chicago with your stock, make appointment with one
by residence telephone Drexel 5323, or office telephone Central 6909.

WEIDER Fut., nal

SPECIAL NOTICE.—These "washers" are
covered by United States Patent
No. 894,514, and all infringentents
will be prosecuted.

Patented Perfect Fitting

Case-Screw Washer
Fits perfectly under screw head, and almost invisi-

ble., _and has a neat appearance.
Holds movement securely in case, even if case

shoulder is worn away or sprung.
MADE IN ALL SIZES, FROM GERMAN SILVER.
PRICES: Cross, $1.50; 4 dos. package, asst,, 50c. ; single doz., 15c.

FOR SALE AT ALL MATERIAL HOUSES

S. URICH, 334 Columbus Ave., New York City

NEWARK BRUSH 
COMPANY

BRUSHES
12 GREEN 

STREET 
NEWARK, I. 3.

--------.

Polishing Set 
Complete, 

$2.00, 
Prepaid.

COTTON, BRISTLE 
AND FELT 

WATCH CASE 
BUFFS

FELT AND 
COTTON RING 

BUFFS

BRISTLE WASH 
AND END 

BRUSHES

FELT AND 
COTTON BUFFS

BRISTLE 
POLISHING BRUSHES

SATISFACTION 
GUARANTEAD OR MONEY 

REFUNDED



Learn Watchmaking
Watchmaking pays and you
can earn while you learn.
Write for FREE BOO K,
"How to he a Watchmaker."
Postal brings

STONE'S SCHOOL OF WATCHMAKING
901 Globs Signing, ST. PAUL, MINN.

For Scarf Pine, Studs and Lao
Pins. The most practical and onLy ad-
justable one invented. PrIce,$1.50 per doz. For
saleby all wholesale jewelersandmaterialhouses.
Samplebytnai1,25c; in 10 K. gold,$1.00;14K.$1.25.
M.CROHNo1gr.g.Ingtr.48 & 50 MaidenLane,N.Y.

Eureka Silver Polish
Powder is manufactured
expressly for L. H. Keller & Co.,
64 Nassau St., NewYork City, N.Y.
Retail Prices, 10 Cents and 25 Cents

INDISPENSABLE TO THE RETAIL JEWELER
An assortment of Wells, perfect
Self-Conforming Ring Adjusters.
Ask your jobber for them, or 1
will send prepaid at once (only
Oil receipt of price) sizes as
assorted iti each unbroken
dozen at the following prices:
1 doz. 10K. gold, $3.25; 1 doz. gold
filled, $2.00; 1 doz. metal, 85c.

Samples of one small anti one med him-large gold
Ii lled and one metal adjuster will be sent for
50e., stamps or M. 0, Address

CHESTER WELLS, Meahoppen, Pa.

PORTRAITS
Enameled on
WATCH DIALS
CAPS and LIDS

Plain and
Colored

Can be made from
any photograph

or print

A beautiful illustrated sample card and price-
list sent upon ropiest

CARMAN ART CO.
79 Dearborn Street CHICAGO, ILL..

CATCHY
ENGRAVING
in SPOON BOWLS at
Popular Prices

LET US ENGRAVEA SAMPLE
d Artistic Monogram and Letter
Engraving. Gilding. Jewelry
and Watch Repairing. Send
for price-list.

UL,L,STROM •Sk O.
Ashland Nebraska

The LUX MODEL WORKS
make practical working and manufacturing
models of Clocks, Watches, Meters, Novel-
ties, Etc., especially. Experimental Work.

Wheel and Pinion Cutting to order.
Any kind of repairing done.

53 East Farm St., Waterbury, Conn.

FOR FIFTY DOLLARS we will Teach
You to Do First-class Engraving
A THREE MONTHS' COURSE in our Engraving Department will make such
an Engraver of you that you can do in a satisfactory manner the engraving that
would have to he done in the average jewelry store. This should interest you.
You can look this country over, and nowhere will you find an institution whose
students become first-class Engravers in so short a time. It is our method of
teaching and years (16) of experience that count Send for our Engraving
Prospectus. It will give you full information. It is yours for a postal.

THE PHILADELPHIA COLLEGE OF HOROLOGY
F. W. SCHULER, Principal Broad and Somerset SU., PHILADELPHIA, PA.

The Massachusetts School of Optometry
Klein School of Optics

The Former Incorporated and R egistered with
the New York State Board of Education

offer the most complete courses in Ophthal-
mology, Optometry, Optics and preliminary
instructions for students entering the above
schools or medical schools. Special and evening
courses will be arranged to suit applicants.

Address
THEODORE F. KLEIN

185 Summer Street BOSTON, MASS.

We carry a complete line of the
highest grade of imported and domes-
tic enamels which are adapted to all
kinds of jewelry work

We can furnish opaque and trans-
parent colors for gold, silver and cop-
per. We will gladly exchange at any
time goods which are not satisfactory.

LOUIS GOTTHOLD
Maker of Fine

HAIR JEWELRY
2345 Eighth Avenue

Send for catalogue NEW YORK

The Chas. M. Robbins Co.
Manufecturing Jewelers Attleboro, Mass.

Good Work promptly
done at Fair Prices.

Best Material used.
Reference given.
Estimates furnished.

WM. N. BRUNNER
711 Sansom Street

(Second Floor Front)

Philadelphia, Pa.
Bell Telephone

ELK TEETH
CUT GEMS
ROUGH GEM
MATERIAL

CLAWS of LION,LYNX,CAT,

EAGLE, OWL, HAWK

Any of the above sent on select ion to responsible
Manufacturers, Jewelers or Lapidaries.

Price Lists. Strictly Wholesale Prices.

L. W. STILWELL, Deadwood, So. Dakota

Keystone
Roy

Sell like hot cakes
Order one or five gross

J. AVERBECK
MANUFACTURER IMPORTER

10 and 12 Maiden Lane - NEW YORK

Sending your work to us means
no disappointment to you. We
return 95% of the work sent to us
the same day. This is but one of
the many advantages we offer you

ABEL 0 BARRETT
Repairers and Makers of

Special Orders

47-49 Maiden Lane, New York
SEND FOR PRICE-LIST

I am prepared to do anything in the
WATCH REPAIRING LINE. All
work receives toy personal attention.

Price-list on application.

H. J. SMITH, Te.F113 147ncrinBeuis,lciing a

REFINERS an Platinum
ofGoid,SIIver and

shape—solids or

Sweep Smelters rough
sweeps, cuttings or
filings. Prompt

Established 1889. returns.

THE W. L. ROBERTSON CO.
13 and 15 Franklin Street, Newark, N. J.

A Practical School for Watchmakers

Established 1888

Students in Watch Repairing and
Engraving may enter at any time.

Complete Course In Practical Eye
Refraction.

For terms address

ELGIN, ILLINOIS

411•11■1111•11MINIMMIM■

SUDHEIMER & McCOOLE
Watchmakers for the Trade

404-5-6 Holland Bldg.
ST. LOUIS. MO.

Prompt and efficient service

WRITE FOR STICKERS
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BENJ. GEBHARD & CO.
735 Sansom St., Philadelphia

WATCH CASE REPAIRING
HIGHEST ORDER OF SKILLED LABOR
PROMPT LOW PRICES

P 1\r'rS
Write at once for the most. liberal offer ever

made for securing patents, designs and trade-
marks. Send sketch for free opinion as to
patentability and ask for the " Inventors'
Guide," the finest book published for inventors.

Best reference. Established 20 years.
WM. N. MOOR

Loan and Trust Bldg.. Washington, ID. C.

COOPER C& SON
721 Sansom St. Philadelphia

WATCH REPAIRING FOR THE TRADE

Gives a 300 Candle-power Shadowing Light

Turns tip or down, like gas, burns
dim when not in use, or can be turned
up instantly when more light is

needed. It floods a 30 foot

47. space with a brilliancy, likedaylight. Far cheaper than
' gas, kerosene or electricity

and no simple that anyone
can use it. You can depend
on it for years for any purpose
demanding a big, strong
light. Catalogue K S tells
why. Send for it now.

BRILLIANT GAS LAMP CO.
Dept. G

42 State Street, Chicago, GI.

SKILLFUL WORKMEN
ACCURATE AND PROMPT WORK

Send Trial Package

—noon. t t t iiin

AWARDS FOR

II. H. Heinrich's Marine Chronometers
CHICAGO. 1893 DAMS, 1889 BERNE, 1859

First-class CHRONOMETERS
of modern make on hand.
Repairing, springing and
adjust i lig Chronometers.
Also line watch repairing
for the trade.

Ih II T. C. REDFERN
811 eees.r to II. it. Heinrich

552 Herkimer St.
BROOKLYN, N. Y.
I have employed Mr.
THos. C. REDFERN to
my eii t ire satisfaction
for mane years in all
description of Marine

Chronometer rertirs, also in new work. I know
of no one who has a better general It of
chronometer work than he has. Ile has also done
a great deal of li tie and mini pl Mat isi watch repair-
ing for me, and I min recommend him to anyone
desiring his services. H. II. HEINRICH.

STICL
4-15;V

A.R. CLARK & SON, Plainville, Conn.

ELECTRIC COMBINATION
POLISHING and BUFFING MOTORS

PLATING DYNAMOS

ARE YOU VERY BUSY?
e USE
OANGER3
RING BUFFS
THEY LIGHTEN THE LOAD

CROUCH & FITZGERALD

Jewelrll Sample Trunks and Cases

THE W. GREEN ELECTRIC CO.
81 NASSAU STREET NEW YORK

Extra Deep Trunks and Cases Always In Stock

177 Broadway 154 Fifth Avenue
Bet. Cortlandt A hey Sb. Corner 20111 Street

923 Sixth Avenue
Between 4Ist and 4211 Streets

NEW YORK

EXPERT
Watch Case Repairing

and

Watch Case Manufacturing

Established 1891

Louis J. Meyer
Manufacturer and Repairer of

Sterling Silver Articles
Also 72 Madison Street

Gold and Silver Plating and Repair-
ing of Metal Goods of any
description, including the
Repairing and Refinishing

of Chatelaine Bags.

104-106 S. 8th St., Philadelphia
Work called for and delivered. Prompt atten-
tion given to mail and express orders.

No. 23 VIOLET VASE
With Hat Pin Attachment

Cor. State Street

ENAMEL
Opaque and Transparent Enamel of every

variety constantly on hand and made to order.
Also a full line of Enamelers' Supplies, Muffles,
Stones, etc. Any goods proving unsatisfactory
cheerfully exchanged.

CARPENTER & WOOD, Man u factu rers
14 Calender St., Providence, R. I.

WATCH REPAIRING FOR THE TRADE
We give you first-class work at reasonable
charges, are fully prepared and competent
to care for your finest as well as ordinary
work.

N. JENSEN & 00.
203 NEWTON BUILDING ST. PAUL, MINN.Car. Fifth and Minnesota Sts.

Wheels, Pinions and Parts
For Complicated Watches, Clocks, Chro-
nometers, me., of every size and descrip-
tion, made and finished to order.

FINE REPAIRING and ALTERATIONS
Winding and Setting Material

E. H. MATTHEY, 102 FULTON STREETNEW YORK

Cutters and Importers of
All Kinds of Precious and
Semi-Precious Stones

PATENTS
obtained or no charge made. Easy pay-
ments. 15 years' official examiner U.S. Patent
Office. Unexcelled facilities; highest refer-
ences. Send sketch for free search and report
on patentability ; also beautifully illustrated
inventor's guide book.
E. P. BUNYEA COMPANY, Washington, D. C.

"A Tool of Unusual Merit"

Benson's Poising
and Truing Calipers

TWO TOOLS IN ONE

Price $5.00, Sent Direct or
Through Your Jobber. Send
for Descriptive Circular A

Style No. 13955. BELT BUCKLE

Manufacturers of

Initials and Monograms
For Purses, Bags, Brushes, etc.

Monogram Fobs and Belt Buckles
Send for our illustrated Catalogue

with prices and discounts

CHICAGO ART METAL WORKS
69 Lake Street, CHICAGO, ILL.

Watch Case
Manufacturer
and Repairer

Everything in
the line of
Watch Case
Repairing

Gold and
Silver Plating
Satin Finish
Engraving
and Engine-

Turning
Changing Old

English and Swiss
Cases to take
American S. W.
Movements
My Specialty

0111 cases
made New

Silversmiths'
Building
131-13 7
Wabash Ave.
CHICAGO

Makers of

TOWER an STREET CLOCKS
For parliculars, write us. mentioning

Tun K EvsTosR

E. HOWARD CLOCK CO.
Est'd 1842 BOSTON, MASS., U.S.A.

Gold and
Silver
Plating,
Satin
Finishing,
Engraving
and
Engine-
Turning

Old English
and
Swiss Cases
changed to fit
f merican
Stem-Wind
Movements

Special Cases made to orderin Gold and Silver
for English, Swiss and American Movements

OLD CASES MADE NEW

F. H. JACOBSON CO.
209 state Strcet Chicago

Send for Our New Price-List

7-inch Hat Pin Stand and Flower Vase
Combined. The Pin Holder is removable

Polished, Nickel Plated, Engraved
$6.00 per Dozen

Send $1.00 for two samples, mailed
postage prepaid

L. W. LEVY & CO.
METAL NOVELTIES

590 BROADWAY .. NEW YORK

When writing to f„dvertisers, kindly mention
The Keystone

For Jewelers, Silversmiths, Artists, Etc.
Cast Iron Hubs from Metal, Wax or Plaster
Models. Give us a trial order.

JOSEPH REINBOLD BRONZE CO.
473 Washington Street NEWARK, N. J.

CAN BE HAD AT FIRST COST
FROM

JAMES HAYES & CO., Importers
204 PIKE STREET, SEATTLE, WASH.

LAn Assortment Sent on Approval
(Main Office: Canton, China,

Advertising Cuts for Jewelers

Make in nickel metal for pocket use. Bright as
a new silver dollar. Sink in front and back for
photos, advertisements, etc. To set the calendar
for any month turn the day of the week, the month
comes in on the top. Yourown or any real photo-
graph or picture insetted to order.

Pretty and Useful. Finest Advertising Novelty
on Earth. Good to use any season or all the time.
Salesmen wanted. Sample by sealed mail, 10 cents.
THE GEMSTONE CALENDAR,
designed for Jewelers, showing twelve gemstones
beautifully printed in colors, with space for local
views, etc. Sample by sealed mail, 15 cents.

THE CALENDAR WATCH CO.
NEWSALT BLOCK, DAYTON, OHIO

No. 602 2.5 cents No. 868 35 cents
Send a postal for our sheets of illustrations,
especially prepared for use sri advertising.
The prices are merely nominal.

The -Keystone Publishing Co.
809-8114413 North lOIi Street

PHILADELPHIA, PA.
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Small Advertisements
No advertisement inserted for less

than 25 cents.
Under heading "Situations Wanted,"

ONE CENT per word for first twenty-
ftvo Additional words and ad-
vertisements, THREE CENTS per word.
Under all headings except "Situations

Wanted," THREE CENTS per word.
Name, address, initials and abbrevia-

tions count as words, and are charged
for as part of the advertisement.
To insure insertion, remittance must

accompany all orders for advertise-
ments and copy must reach us not later
than the 25th of each month, for inser-
tion in the following month's issue.
Send blank check or draft, or postal

or express money order for $1.00 and
over, or postage stamps for smaller
amounts. •
If answers are to be forwarded

TEN CENTS in postage stamps must
be enclosed.
The real name and address of every

advertiser must accompany the copy of
the advertisement.
Advertisers who are not subscribers

must send 15 cents (special issues 25
cents) if they desire a copy of the paper
in which their advertisement appears.
Address,

THE KEYSTONE PUBLISHING CO.
809-811-813 N. 19th Street, Philadelphia, Pa.

• SITUATIONS WANTED
Under this heading, ONE CENT per word,

for first twenty-five words. Additional words
and advertisements, THREE CENTS per word.
No advertisements inserted for less than a5
cents.

WATCHMAKER, jewelry repairer; young
man, 4 years' exp., 6 months on railroad

work; start $15 per week; good habits, best
refs. Clarence Gum, 516 West Spring,
Greenville, Ill. 

Ai WATCHMAKER, clock, jewelry re-
pairer. Knowledge in optics; can act as

optician. Long exp. on railroad and com-
plicated Swiss watches. 14. years at bench;
good turner; such as balance staff. Now
employed. Good ref. $2o per week to
start. "S 451," care Keystone.

WATCHMAKER, so years' exp.; capable
of taking charge of a repair department.

Prefer eastern Oregon, Washington or
Idaho. D. Van Wort, Evansville, Wis. 

MANAGEMENT wanted by Ai optom-
etrist, watchmaker, salesman, fair en-

graver and show-card writer. Salary, $3o.
"M 434," care Keystone.
BY fine watchmaker, clock and jewelry

repairer. Good refs. No bad habits.
Age, 24. Buffalo or western New York
preferred. "L 440," care Keystone.
FIRST-CLASS engraver and good, all-
around man; ten years' exp. Address

"I-I 585," care Keystone.
15 YEARS' exp. watchmaker, jeweler, en-
graver and salesman; would like a posi-

tion with some one that would appreciate
a good, all-around man. , Age 35, merriest;
do not drink. Prefer Illinois or Iowa;
will consider offers. "R. F. 40," 1201

Heyworth Bldg., Chicago, Ill. 
SKILLED watchmaker and engraver, 15

years' exp., wants steady position; best
refs. F. J. Loos, 5746 FiWert Street,
Phila., Pa.
ENGRAVER and assistant watchmaker

wants position; gilt edge ref; come at
once. L. Wetterau, 25 S. Fifty-fourth
Street, Phila., Pa.
GOOD watchmaker and refractionist de-

sires position; 20 years' exp.; refs. the
best. T. J. Wilkinson, 25 South Fifty-
fourth Street, Phila., Pa.
AFTER March 1st by watchmaker, jeweler
and engraver; state wages in first letter;

best of refs. given. "M 58o," care Key-
stone.
BY watchmaker experienced in all classes
of watch, clock and jewelry work; mar-

ried man, good habits; permanent position
desired; refs. from last employer; South
or West preferred. "M 548," care Key-
stone.
AT AT ONCE steady position as watchmaker
and engraver; anywhere from Illinois to

Colorado; experienced on railroad grades;
own tools, excellent refs.; temperance. John
Higgins, 1327 Lawrence, Denver, Colo.
By watchmaker, clock and jewelry repairer;
good refs., no bad habits, age 28; 12

years exp.; To years' drug exp.; good
salesman. Box 54, Estherville, Iowa.
PERMANENT position with first-class

house by capable watchmaker; salary $3o
per week. Address "G 5o8," care Keystone.
ASSISTANT watch repairer wants situa-
tion: age 30 years, good refs. Stedman,

558 Warren Street, Roxbury, Boston, Mass.
POSITION by first-class watchmaker, en-

graver, jeweler and salesman. F. J.
Thurman, Box 28, Hutchinson, Kans.

SITUATIONS WANTED

PERMANENT April 1st by first-class
watchmaker, manufacturing jeweler and

engraver; own all tools and trial case; best
of refs.; prefer central States; wages $22.50
to $25. "I-1 520," care Keystone. 

ENGRAVER, young man out of school,
some practical exp.; moderate salary.

Curtis H. Bond, 1520 Lehigh Avenue,
Phila., Pa.

POSITION with watch company as mis-
sionary or traveling representative by

practical watchmaker and salesman; the
best refs. "A. B. 31," 1201 Heyworth
Bldg., Chicago. 

BY first-class practiCal jeweler, 20 years'
exp.; expert watchmaker, registered op-

tometrist; honest, industrious; good sales-
man, good habits; have tools; best refs.i
will go at once if necessary. "D 514,'
care Keystone.
WANTED position by a graduate optician,
watchmaker and plain engraver; Texas

or the Southwest; can give good refs. if
wanted. Herbert Martin, Suamico,  Wis. 
AS assistant watchmaker, clock and jewelry

repairer; own tools; I year's exp.• 
' 

At
refs. furnished. C. C. Munsterman, Mor-
risonville, Ill.
YOUNG man wants a position as watch-
maker, jeweler and engraver; sample of

engraving if required. Albert Hengstler,
2213 Maine Street, Peoria, Ill. 
WATCHMAKER and optician, thoroughly
experienced in all classes of Swiss and

American watches, open for engagement;
abstainer; produce satisfactory refs. Ad-
dress "C  549," care Keystone. 
WATCHMAKER, jeweler and graduate

optician' 4 years' exp. and At refs; two
years in Charge of store. F. F. Longman,
Wellington, Kans.
AS traveling salesman in jewelry line; 3

years retail exp. and road exp.; can fur-
nish best of refs.; am 24 years old and
single. E. A. Gossett, 2305% College Ave.,
Indianapolis, Ind.
BY young man, 29, thoroughly experienced

in repairing and estimating on ah kinds
of jewelry; also experienced as foreman
and in handling help. J. Charles, 141 East
Fifty-sixth Street, New York. 
AS assistant watchmaker; have own bench

tools; can do good watch work and can
furnish good refs. T. F. Sharp, Coalmont,
Ind.
YOUNG man desires steady position as

general jewelry engraver; experienced
in card plate engraving and steel die work
for stationery; salary $25. "B 538," care
Keystone.
POSITION wanted by At watchmaker, en-

graver and optometrist; At on railroad
and complicated watches; western States
or Oregon preferred. Address "S 536," care
Keystone.
POSITION by watchmaker, plain engraver
and salesman; refs.; good habits; i years'

exp.; set of tools; wishing to finish the
trade. Fred Buehner, Dunkerton, Iowa. 
TRAVELING salesman wants factory line

for South America; thoroughly acquainted
with country, complete knowledge of the
language; established trade; accept commis-
sion basis only, three years' contract ex-
pires June; 12 years' Spanish and 7 Eng-
lish-speaking commercial salesman; Ai refs,
ability, salesmanship and reliability. "C.
547," care Keystone.  
WANTED position as watch, jewelry and
clock repairer and engraver; can come

well recommended. L. G. Stickels, 89
Church Street, Hornell, N. Y. 
BY watchmaker, jeweler; clean stock-
keeper, 16 years at bench. C. C. Burgess,

Bloomfield, Iowa.
BY experienced watchmaker, jeweler and
salesman, both country and city exp.;

capable of managing; can furnish unques-
tionable refs. as to character; age 25.
T. R. Rogers, Palmyra, Mo. 
FAIR watchmaker and engraver, 21 years

of age, wants position with a sober man.
Cletus Teague, Siler City, N. C. 
FIRST-CLASS watchmaker, accustomed to

high-grade and complicated watches; Ai
jeweler, fair engraver and diamond setter;
all-around man, strictly sober and reliable;
Ai ref. Would accept permanent position
with first-class establishment where his work
and service would be appreciated. If you
are in need of a man whom you can trust,
correspond with "Watchmaker," Box 289,
Beaumont, Texas.
AT JEWELRY and silver salesman, factory-
trained; retail exp., expert repairman and

estimator; good on mechanical optical work;
can take entire charge of store. F. M.
Bogle, 4808 Kenmore Ave., Chicago, Ill. 
WATCHMAKER, jeweler and clock re-

pairer, experienced and reliable
' 

with
first-class refs., wants position. L. V.
Tlanes, 303 North Lime St., Lancaster, Pa.
YOUNG man, single, good watchmaker
and engraver; 5 years exp., no had

habits; good refs. •, own tools; correspond-
ence solicited. Address "M 572," care
Keystone.

SITUATIONS WANTED

PERMANENT position by sober young
man of 28 as watchmaker; 18 months'

bench exp., 6 months at school; all tools,
good refs.; also do plain engraving and
jewelry repairing; wanted by May 15th
on Pacific Coast. "B 511," care Keystone.

WATCHMAKER with good lathe and tools
will be ready for work April 1st; I am

43 years old, temperate, with good exp.;
can furnish good refs. "R 573," care
Keystone.

WATCHMAKER, 20 years' exp. on Ameri-
can and foreign watches, French clocks;

first-class at taking in repairs and as sales-
man, desires position in charge; fine refs.;
satisfaction guaranteed. "Watchmaker,"
2354 Middle Street, Portland, Maine. 

BY watchmaker of ability; also good en-
graver; to years' exp.; best of refs.; can

speak German. Address "Competent," 613
New England Bldg., Cleveland, Ohio. 

BY young man as watchmaker and en-
graver in small town; good workman;

ambitious, not afraid of work; neat in ap-
pearance, single, age 26; can give good
refs.; moral habits. "W 569," care Key-
stone.

HIGH-GRADE and practical railroad watch-
maker, monogram engraver, jobbing

jeweler, expert optician and crackerjack
salesman; real hustler; producer of tact
and ability, accustomed to high-class trade;
unmarried., age 30, American; fine educa-
tion and appearance; 15 years' exp. as
workman, buyer and manager; will con-
sider offer as manager or first workman
from first-class concern who will pay top-
notch wages and offer some future. "M
568," care Keystone. 

YOUNG man desires steady position as en-
graver and second watchmaker; can also

sell goods; at liberty April 2d. "S
care Keystone.

BY watchmaker of unusual ability, who
is also good refractionist; best refs.;

will go anywhere in United States for good
salary. "R 562," care Keystone. 

BY watchmaker of long exp. with good
house; can handle all kinds of watch-

work to perfection, especially good on
railroad work. "R 563," care Keystone.

FIRST-CLASS manufacturing jeweler, is
years' exp., best refs.; South or South-

east preferred. Paul Link, Y. M. C. A.
Building, Memphis, Tenn.

YOUNG man, having been in business him-
self for the last eight years, would like

position as clock and assistant watch re-
pairer and salesman in reliable house; no
bad habits, best of refs. "E 560," care
Keystone.

YOUNG man desires position as jewelry
and clock repairer, engraver; also as second

watchmaker; can furnish good refs.; good
habits. "S 558," care Keystone.

BY lady engraver, recent graduate from
fine school; fair salary expected; central

States preferred; best refs. furnished. Miss
M. L. Bittner, 136 Oxford Ave., Dayton,
Ohio.

CORRESPONDENCE solicited from par-
ties desiring fast, accurate, reliable

watchmaker; graduate optician; factory exp.
on escapements, hairsprings and balance
truing and poising; to years' exp.; tools;
refs.; age 29, married, good habits; eastern
city, New England preferred; desired diay
1st. "F 552," care Keystone.

WATCHMAKER and jeweler, can do good
work; South preferred. E. N. Queen,

2 213 Main, Peoria, Ill.

HELP WANTED
UNDER THIS HEADING THREE CENTS PER WORD

FIRST-CLASS watchmaker and engraver
at once; state ability in full in first let-

ter; send sample of engraving; will pay
first-class salary to first-class man; no other
need apply. J. L. Murphy, to5 North
Main Street, Livingston, Mont.

JUNE 1st-First-class watchmaker, plain
engraver, jeweler; wait on trade. About

32 years of age, neat appearance and gen-
tleman. Refs., sample engraving first letter.
"D 436," care Keystone.

WATCHMAKER-one who can do plain
engraving preferred; steady position in

New York State. "F 584," care Keystone.

SALESMAN with an established trade
among material jobbing houses for

jewelry repairs, etc., to handle our manu-
facture as a side line. "Z 58z," care Key-
stone.

--
FIRST-CLASS watchmaker, plain engraver;
good opportunity. B. Rosenberg, 011 City,

Pa.

CAPABLE watchmaker, engraver or opti-
cian; permanent position; state salary ex-

pected and refs. "M 509," care Keystone.

HELP WANTED

SALESMAN, silver-plated toilet sets, hol-
low-ware and fancy goods, wanted by

manufacturer; territory Chicago and Middle
West; commission basis. "B 579," care
Keystone."
AT once, assistant watchmaker and en-
graver to do clock and job work and be

able to wait on trade; must be up in the
business; permanent position and good
salary; refs. and sample of engraving with
application. H. J. Homrich, The Jeweler,
Huntington, W. Va. 
WESTERN salesmen, we have several good

side lines to offer. Men now calling on
jewelry trade address 18 Jacobson Block,
Denver, Colo. 
GOOD, all-around watchmaker, jeweler and
engraver, wanting good position, write to

M. E. Grimes, Statesboro,  Ga. 
AT once, first-class watchmaker, engraver
and jeweler, capable on high-grade railroad

watches; one who can turn out a good
amount of satisfactory work; permanent
position for an AI man; population 12,00o;
good wages; state exp. and age; refs. in
first letter. F. R. Crocker, Grand Junc-
tion, Col.
WATCHMAKER and jeweler; one who can

assist with engraving; New York State;
send refs., sample engraving, salary ex-
pected-all particulars first letter; do not
answer unless competent. "B 576," care
Keystone. 
EXPERIENCED salesman on commission

basis in States which are not yet covered.
Inquire Empire Jewelry Case Co., Buffalo,
N. Y.
WATCHMAKER who can do optical work,
engrave and wait on trade; state salary,

age and exp. in first letter. Address Box
237, Springfield, Tenn.
AT once, good watchmaker and optician;
engraver preferred. Livergood Bros.,

Mason City, Iowa. 
GOOD jewelry and clock repairer, assistant

watchmaker.  H. L. Rost, Columbus, Ind.
AN English firm desires a man who can
introduce and superintend machinery for

automatically calibering spectacle lenses
(bevel edge). Address "S 564," care Key-
stone.
Ai CLOCK and jewelry repairer and as-

sistant watchmaker; one who wants to
advance; permanent to right man; refs.,
exp. and salary wanted in first letter.
"E 555," care Keystone.
YOUNG man of good appearance as as-

sistant watchmaker for retail jeweler in
large Missouri town; must have first-class
refs.; reply, stating age, exp. and salary
expected, care Elliott Jewelry Co., St.
Louis, Mo.
WATCHMAKER, jeweler, plain engraver;
must own tools; $75 a month and 20 per

cent. of bench work; good refs. required.
-Sonora News Co., Nogales, Ariz. 
WDOLESALE and manufacturing jewelry
house is desirous of opening up cor-

respondence with a young man who has had
good exp. in their line, to take charge of
their selling and order department; liberal
inducement offered to the man who is
willing to work hard and grow up with
the business. Apply, giving refs., etc., to
Room 66, Canada Life Bldg., Montreal,
Canada.

TOOLS and position as watchmaker, en-
graver and optician in the largest depart-

ment store in north Missouri; also to have
charge of the jewelry stock on commission:
about $150 required; must have best of
refs.; population Ificio; fine chance for good
man; no expense. Address Box 115, Mound
City, Mo. 

FIRST-CLASS Lewelry manufacturer and
stone setter. J. L. Murphy, Livingston,

Mont.

ABOUT March 55th, good watchmaker,
salesman, clock and jewelry repairer of

good address and capable of taking charge:
prefer young married man and best of
refs. required; good, permanent proposi-
tion, with $20 per week to start. Address
"A," care E. W. Reynolds Co., Los Angeles,
Cal.

TRAVELING salesman to sell cut glass
or commission as a side line or exclu-

sively in New England States or in the
South; Michcut is All-Cut. Michigan Cut
Glass Co.,  Lansing, Mich. 

FIRST-CLASS watchmaker, honest, sober
and rapid workman; no manager or jack-

of-all ;.rades need apply; will pay a good
man $30 or more if able to earn it. S. 0.
Huseth,  Great  Falls, Mont. 

FIRST-CLASS watchmaker and engraver;
permanent position; sample of engraving

with appl,cation. S. Spitz, Santa Fe, N. M.

FIRST-CT ASS salesmen for Elgin and
Waltham movements, Keystone cases,

gold and gold filled jewelry to deliver; one
for northern Minnesota and North Dakota;
one for southern Minnesota and South Da-
kota; applications confidential; excellent op-
portunity for right men. "F 531," care
Keystone.

HELP WANTED

CLOCK repairer who can do plain watch
repairing and engraving; also first-class

salesman and window trimmer. J. Jessop
& Sons, San Diego, Cal. 
AT once, good watchmaker (American

preferred) and all-around experienced
man; permanent position. C. G. Ptendano,
Youngstown, Ohio.
FOR work in northern New England, as:

sistant watchmaker, clock and jewelry re-
pairer; state exp. and salary expected; also
send refs. in first letter; permanent position
and chance of advancement for competent
and reliable man. "B 522," care Keystone.
WE have just the place for a good watch-
maker and all-around man who has been

working for the trade, or one who wants a
cut-rate place; established business that will
pay for itself in three months; city of
200,000; Pacific Coast; get the particulars
of this, it will pay you. Address "A 527,"
care Keystone.
FIRST-CLASS watchmaker and engraver;
must have best of refs.; send sample of

engraving; steady position, good wages, in
Michigan town. Address H. F. Hahn &
Company, Chicago, Ill. 
FIRST-CLASS watchmaker and optician

for prescription work and for trade when
necessary; also jeweler and engraver for
first-class repair work and for trade when
necessary; must be good engraver and
capable of doing made-to-order work; want
sober and reliable man for repairing place;
state lowest wages. "F 516," care Keystone.
ALL-AROUND watch and jewelry repairer;
young man just out of school preferred;

state salary. Address F. C. Locke, Drug-
gist, Chester, Vt. 
GOOD watchmaker, jeweler and engraver;
permanent position for good man; state

salary, exp., give refs.; send sample engrav-
ing. Ludwig Wolff, 126 E. Tuscarawas
Street, Canton, Ohio.
FIRST-CLASS letter and monogram en-

graver; position permanent; give refs.,
salary expected and sample engraving. H.
A. Connell, Scranton, Pa.
AN expert engraver who has had experience
on high-grade gold presentation jewels

and emblems; one who thoroughly under-
stands cutting for enamel; excellent position
for the right man. "R 5t5," care Keystone.
FINE engraver and jeweler; permanent

position for good man; state salary, send
sample, give three refs. R. Brandt, Athens,
Ga.

WANTED
UNDER THIS HEADING THREE CENTS PER WORD

PARTNER wanted in jewelry store with
$10,000 to $20,000 capital; the best lo-

cation in San Francisco, long lease; object
for wanting partner, more capital needed in
the business. Address Kline & Co., 178
Geary Street, San Francisco, Cal.
MACHINE to engine-turn pencil cases.
"S 530," care Keystone. 

REFRACTIONIST wants space in jewelry
store on partial rent plan in New York

or Pennsylvania; Ai refs. "E 528," care
Keystone. 
A WATCHMAKER'S bench. "B 529,"
care Keystone. 

OLD wood clock dials and steel hands to fit
old wood shelf clocks. A. R. Patten,

Torrington, Conn.
WANTED 8- or io-foot all glass floor
show case. V. A. Fall, Reinbeck, Iowa,

FOR SALE
UNDER THIS HEADING THREE CENTS PER WORD

Stores, Stocks and Businesses

JEWELRY business, established over 30
years; population 2500, 95 miles from

Chicago; stock, fixtures, tools, etc., invoice
over $3500; sell for $3000; all good. Rea-
son for selling, want to retire from busi-
ness. W. V. Beresford, Amboy, Ill. 
THE prettiest jewelry store in the best

city of Texas. Stock, $too,000, all made
in the past to years, or will take partner
who can put in $50,000 and take active
charge, as I want to take a year's rest or
get out altogether. "L 438," care Keystone.
JEWELRY and millinery store, invoice

about $15oo; will reduce to about $600;
will sell jewelry department separately. J.
Morean, Mounds, Okla. 
AT once, best jewelry store in prosperous
southern California town of 14,o0o; stock

all good and up to date; will invoice
$10,000 to $12,000; can be reduced; best
location in town, long lease; good sales
and lots of repairing; a snap for someone.
Inquire of "P 583," care Keystone. 
ONE of the best-paying jewelry and optical

stores in a pretty town near Boston. "S
578," care Keystone. 
$900 BUYS a business in one of best towns

in the Northwest; 15,000 inhabitants. L.
Harmison, Hoquiam, Wash.

FOR SALE

Stores, Stocks and Businesses

$750 BUYS stock, good will and fixtures of
established paying jewelry business;

centrally located in Philadelphia; a genu-
ine sacrifice on account of ill health. Ad-
dress "D 575," care Keystone.

ON account of my wife's health, I wish to
sell my business in south Louisiana town

of 4000; two large lumber mills, on main
trunk line I. C. R. R.; two other roads in
here; bench work will average $125 per
mouth; fine place for the right kind of
man; $400 stock of jewelry, $300 tools and
material, $ioo fixtures; will sell all or
part; $15 rent; have nice established trade;
this is a snap. "D 582," care Keystone.

JEWELRY and optical store, invoice
$5000; Ohio city, having toot, factories,

population 140,000, centrally located, good
business; have other business. "G
care Keystone.

PAYING jewelry business in city of 45,000,
half Scandinavians; chance of a lifetime

to buy cheap such an old established busi-
ness; $750. "C. G. to," 1201 Heyworth
Building, Chicago, Ill.

BEST location in the State of Texas, 178
miles west of Fort Worth; good, honest

watchmaker, jeweler and optician can build
tip a fortune here; will give reason for
selling on request; $50o will handle tins.
Box 72, Merkel, Texas.

PIANO and optical business; $1000 will
take it; no rent to pay for twenty months,

with an income of $15 per month for same
time; business worth $3000 to $4000 a year;
will require bond of $2000 on piano con-
tract; no other money needed; store on
the most prominent corner in city. If party
would like it, 8 rooms over store that are
rented and will pay $60 per month besides
own living room above rent. Reason for sell-
ing, we drew a farm up in Montana last Oc-
tober and are going up to prove up on it
and make our home there. Woods Piano
and Optical Co., Bartlesville, Okla.

JEWELRY store in Okemah, Okla.; small
stock and fixtures; county seat; all the

work one can do; town 2000 population.
William Sporleder.

GOOD-PAYING jewelry business in county
seat town of 1200 population; no com-

petition; invoice aout $3000; neat new
oak fixtures, clean, up-to-date stock; all
bench work one man can do. Will sell the
business with or without tools, at the in-
voice price. Fine opportunity; this will
bear investigation; reason for selling, other
business. Box 302, Lyndon, Kans.

THOUSANDS are coming to Missouri, why
not you? Come to this county and buy

this elegant store for $3000; it last year
cleared nearly 5o per cent on the invest-
ment and did a thousand more business
than in 1908; time inspection. Don't write
unless you can raise the money and mean
business; owner's health is bad. Send for
pictures. Elliott Jewelry Co., St. Louis, Mo.

ONLY jewelry and optical store in Ohio
town of moo; stock and fixtures $1400;

can reduce; cash only considered. "C 567,"
care Keystone.

EXCEPTIONAL opportunity for young
man; jewelry business in best small town

in western Indiana; population 3000; estab-
lished seven years; all repair work one man
can do; stock, fixtures, etc., invoice $2500;
can reduce to $1000; reason for selling,
going West for health. Write quick. "L
566," care Keystone.
A GOOD jewelry stock in a prosperous

western city; must sell at once on account
of ill health; business established since 1873;
stock can be reduced to $50oo. If interested
write Fred Strauss, Bismarck, N. Dak.
Do not write unless you mean business.

GOOD opportunity, money-making store in
good town of t000, northeastern Iowa; fine

farming country; nearest jeweler twelve
miles; bench work $5o to $6o month; an-
nual sales $2000, profits too per cent.; two
railroads; invoice $1200, can reduce; post
cards as side line pay rent; best store in
county; bad health reason for selling. In-
vestigate at once. "P 565," care Keystone.
FORTY-FOUR shares, $too each, of the
Walker-Staley Co., jewelers; purchaser

gets secretary's, treasurer's and manager's
position at $75 per month; must be good
watchmaker; best city in the State, very
little competition; will earn i5 to 20 per
cent. on investment. A. P. Staley SE Bro.,
High Point,  N. C.  -
ON account of health of my family, at 70

cents on the dollar; established jewelry
store; invoice about $1500. L. L. Powell,
Denver, Colo.
GOOD paying jewelry and optical store in
one of the best places on the Pacific

Coast; only 30 miles from Portland, Oregon;
bench and optical work average over $300
per month; sales good; sickness compels me
to sell; $3500 cash will handle it; will in-
voice about $5000. Address "B," 322 Ivy
Street, Portland, Oregon,

FOR SALE

Stores, Stocks and Businesses

IN hustling Colorado town of 400o; stock
and fixtures invoice about $4500; no oppo-

sition for optician. Answer quick. W. H.
Poole, Monte Vista, Colo.

BEST paying jewelry business in Pennsyl
vania, investment considered; established

about 40 years; from $2000 to $3000 cash
required; investigation requested. Lovett,
Titusville, Pa. 

OLD established jewelry and music store
in Illinois town of 2000 population; large

territory to draw from; invoice about $2500;
good run of bench work. "D 561," care
Keystone.

JEWELRY store, well established, good
location, Chicago. "C 559," care KeYstone.

HAVE you $2000 cash? If so, write to
"W 553, " care Keystone for particulars
about the best business $2000 cash will buy.

OLD-ESTABLISHED jewelry and optical
business, prosperous Missouri manufactur-

ing town with rich farming country sur-
rounding; population over .10,000; stock and
fixtures invoice about $4500; can reduce this
to $2000; stock is exceptionally clean and
well assorted. For particulars address "W

Keystone..055r4
-TO jewelry eelry store in northern
Ohio; invoice about $2000; will sell at in-

voice; fine opportunity for wide-awake
young  man. "T 556," care Keystone.
JEWELRY and optical stock, northern

Massachusetts town; railroad inspection,
large run of work; widow, must sell; price
$1500. Address "S 557," care Keystone. 
$68 WILL take practically new Acme edge

grinder with truer. "P 521," care Key-
stone.
GOOD-PAYING jewelry business located
on one of the best corners in Pikeville,

Ky.; repairs alone pay all expenses; invoice
about $3000; lease goes with sale; a good
thing for good man; reason for selling on
account of bad health. Harry F. Pherigo,
Pike Co., Pikeville, Ky. 
JEWELRY business at discount; failing

health; investigate. Julius Anderson,
Mora, Minn.
WILL sell at bargain, stock, fixtures and

tools; a rare opportunity; annual profits
$3000; investigate. "H 551," care Keystone.
JEWELRY and optical business, established
four years, in city of 1200 population;

county seat; three schools, including State
institution; annual business $8000; stock
and fixtures $2500; can reduce to suit; rea-
son for selling, other business in view;
liberal discount to cash buyer; investigate.
H. H. Hoods, Bottineau, N. Dak.
JEWELRY stock and fixtures, invoice
$3000; can reduce and give terms; in

prosperous city; population over 100,000;
good run of work. Address Sat Lake City,
Utah, P. 0. Box 1445.  
COUNTY seat, middle Ohio, 2500 popula-

tion; paved streets, electricity, gas, sewer;
invoice $5000; average business $6200 year;
long established, light competition; fixtures
about $1000. Bears inspection; can give
refs.; honestly conducted and in good shape.
Nothing to sacrifice, but you get your
money's worth; sell at invoice; cash; must
close at once or not at all. "A 55o," care
Keystone.
STOCK, fixtures and good will; stock and

fixtures will invoice about $800; no com-
petition, population Soo, established 14
years; investigate this chance to get into a
good business. F. A. Furman, Riverton,
Iowa.
GOOD-PAYING jewelry store, population
moo; invoice $2000 to $2500, including

stock of Edison phonographs and records;
will sell or keep Edison goods; repairing
good; want to get outside; stock reduced
to suit purchaser. H. C. Hart, Plainfield,
Wis.
ONLY jewelry and optical store in lively
town of moo; a fine resort town; rent

$T2 per month, two railroads; stock and
fixtures invoice $3500; will sell $3000 cash.
A fine chance for hustler. Don't write un-
less you mean business and have the cash.
Eyes failing, reason for selling. Write to
A. P. Kniebes, Coloma, Mich. 
ONLY jewelry store in liveliest town of

1000 in State of Ohio; good business and
repair trade; will invoice about $isoo; going
West on account of health. Address L. W.
Hutchins, jeweler, Johnstown, Ohio. 
GOOD-PAYING jewelry business, town

1700 inhabitants; also trade from adjoin-
ing towns; stock about $2000; obliged to
sell on account of ill health. Emery S.
Bubier, Phillips, Maine.

ONLY jewelry store in town of 1200 ; stock
and fixtures invoice $1200; will sell for

75 cents on the dollar; can reduce to $800.
Address Box 296, Elmore,  Ohio. 

ONLY jewelry store, town of moo; stock
and fixtures invoice $60o; central Illinois,

good farming country. "m 544." care
Keystone.
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FOR SALE

Stores, Stocks and Businesses

ON or before September ist, growing
jewelry business, Eastern school town; no

competition; good opening for optician; in-
ventory about $4000. For further informa-
tion address "0 543," care Keystone.

ESTABLISHED jewelry and optical busi-
ness in Southwest; good town, no oppo-

sition; invoice about Woo; good reasons
for selling; investigate this. "C 546," care
Keystone.
GOOD-PAYING jewelry and music store,

Illinois county seat, no competition; in-
voice $1250; investigate.

DERE is a bargain for y‘olul; 

care
Keystone.

l
_   

jewelry and optical business in north
central part of Kansas, county seat; best
farming country in United States; $,850
cash. '111 533,' care Keystone.
A FINE opportunity and rare chance to
buy a good jewelry store and business in

a live county seat town in Nebraska; in-
voice $4000; sales last year $5000, repairs
over $1200. This is a snap, don't miss it;
answer quick; good reason. "D 542," care
Keystone.
THE finest jewelry and optical business in

city of Beverly, Mass.; worth $10,000,
can reduce to suit customer. "T 541," care
Keystone.
WATCII repair and optical business; must

act quickly; sell all for $700; town of
2000 in South Dakota county seat; snap
for someone. George 0. Reinke, Chamber-
lain, S. Dak. 

WELL-ESTABLISHED jewelry business,
best store in one of the best towns in

Oklahoma; population 12,00o; chief manu-
facturing and fastest-growing city in the
State; stock $io,000, fixtures $2000; can
reduce; well-selected, up-to-date stock; want
to retire. Address "0 539," care Keystone.

JEWELRY and shoe stock in town of 120o;
only jewelry store and only exclusive shoe

stock in town; long established; best farm-
ing community in southern Michigan; a
money-maker; will sell stock separate; only
cash considered. Don't write unless you
mean business. "L 537," care Keystone.

GOOD chance for right party with $8000
to $10,000 to secure an interest in stead-

ily-increasing jewelry and optical business;
most rapidly-growing city in Northwest, popu-
lation 125,000. Only practical man of char-
acter and ability need answer. "H
care Keystone.

RARE opportunity; business established ten
years; did $7000 in 1909; southwest Mis-

souri county seat; fine fixtures, long lease
on building; invoice about $4000; can re-
duce. Box 846, care Lamar, Mo. 

$3500 BUYS jewelry store, county seat,
western New York; all repair work one

man can do; new oak fixtures and safe;
prosperous farming country; stand closest
investigation. Freedman Bros., 128 Franklin
Street, Buffalo, N. Y.

JEWELRY and optical business, established
nine years, in town of about too, in Iowa;

will sell building and some fixtures cheap;
this is division point on the railroad and
have large territory to draw from; reason
for selling, I am going West. "M
care Keystone.

PACIFIC Northwest, jewelry stock and fix-
tures for sale in town of i5oo Inhabi-

tants; 6o miles from Portland; invoice
$1500; good run of repair work. Box 65,
Sheridan, Oregon.

ONLY exclusive jewelry and optical store
in railroad division town of 1500 popula-

tioni town growing fast; stock and fixtures
invoice $1500. Address N. J. Teel, Way-
noka, Okla.

SPLENDID opportunity to buy well-estab-
lished, growing jewelry business at in-

voice, about $3800; repairs are $135 a
month; must sell on account of my wife's
health. H. W. Spung, Marietta, Ohio. 

A $2000 STOCK of jewelry and optical
goods; established six years; small ex-

penses; write at once. G. M. West, 917 W.
Douglas, Wichita, Kans.

STOCK, fixtures and lease of the late
Charles Kohler, Norristown, Pa. This is

the leading store of the town, handsomely
furnished, well-established and has in no
year ever failed to pay a profit. Address
Estate Charles Kohler, Norristown, Pa. 

ONLY jewelry store in town of i000 popu-
lation in western Ohio; invoice about

$T000; can reduce to $400. Address H. F.
Breidigam, Wiltshire, Ohio. 

EXCEPTIONAL opportunity to purchase
leading and old-established jewelry 'business

on eastern shore of Maryland; practically
no opposition; county seat and have the
whole county to draw from; closest jeweler
20 miles; good prices received. Box 286,
Centreville, Md.

(Continued on page sos)
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Stores, Stocks and Businesses

(Continued from Page sor)

JEWELRY store, doing excellent jewelry,
optical and leading pawnbroker business;

good railroad town, about 6o,000; good lo-
cation, long lease; $5000 required to pur-
chase. Prospective buyer can stay one
month or so to see the business we are
doing; ill health reason for selling. M.
Shun, 1435 Eleventh Avenue, Altoona, Pa.

JEWELRY store, stock and all new, solid
mahogany fixtures, invoicing about $0000,

city of 16,00o inhabitants, located on Missis-
sippi River; have inspectorship for three
railroads; will sell at 15 per cent. less than
invoice for spot cash. Don't write unless
you have the cash and mean business. "H
519," care Keystone.

LARGEST store in town of 20,000 popula-
tion in heart of richest fruit belt in New

York; stock and fixtures, with tools and
material, about $50oo; splendid opening for
right man. "P 518," care Keystone.

GOOD-PAYING jewelry and optical busi-
ness; good trade, repair work will average

$250 per month; inspector for C. M. & P.
S. R. R.; stock invoices about $8000.
In good live western Washington town,
with monthly payroll of $75,000; rea-
son for selling, in business the past nine-
teen years and desire a rest. "D 517," care
Keystone.

JEWELRY and optical business, up-to-date
stock and fixtures, invoice about $6000;

can reduce; best of reasons for selling;
investigate. Kansas City Jewelry Co., Har-
risonville, Mo.

STOCK of jewelry and stationery in the
famous Gallatin Valley, Mont.; stock

about $2000, 750 population, only jeweler;
cheap rent and good prices for work. B. G.
Hough, Belgrade, Mont.

JEWELRY store; new fixtures, new stock,
new store front; Main street, As location,

manufacturing city of ioo,00o inhabitants;
invoice $3700; will sell complete or fixtures
only; reason for selling, have other busi-
ness that occupies my time. No risk, tran-
sient trade more than pays the running ex-
penses, so a man with push will more than
succeed. Those wishing to go in business
only need apply. Not the usual rotted out
stand offered, but a good thing for the richt
man with little capital and the determination
to make something of himself. If sold quick,
as it stands complete, will take something
off. Address 409 Market Street, Wilming-
ton, Del.

ONLY jewelry business in live town of
2000 in northeast Wisconsin; nearest corn-

petitor 50 miles; stock $1500, will reduce
same to suit; low rent; best reasons, have
other business. "H 513," care Keystone.

GOOD-PAYING business, with watch in-
spection; established over eight years;

railroad division town, population 2000 ; will
invoice $3500. W. C. Davis, Thayer, Mo.
AT 75 cents on the dollar, small stock of

mostly solid gold jewelry, clean and good
goods; excellent chance for new beginner
and any jeweler to fill up; only cash propo-
sition considered. Apply 3008 Sixteenth
Street, San Francisco, Cal.
EXCEPTIONAL opportunity for someone; 

ionly jewelry store n town of 2000 in the
heart of the oil fields in eastern Oklahoma;
stock will invoice about $1200; bench work
will run from $150 to $200 a month; my
business this year was $5132; am in drug
store, expenses are small; reason for selling,
broken health. Address "H 51o," care Key-
stone.
WILL sell all or one-half of our optical
and jewelry business, Des Moines, Iowa;

established 26 years; optical prescription
work alone averages $35 per day. This is
a golden opportunity for the right party.
Don't write unless you mean business and
have at least $2000 or its equivalent to put
into the business. "A 523," care Keystone.
GOOD-PAYING jewelry business in live

city of poo population in southwestern
Kansas; will invoice $4000, stock and fix-
tures; other business reason for selling.
"T 586," care Keystone.
EXCEPTIONAL opportunity to purchase

leading and oldest established jewelry
store, central Illinois city of 30,000. Store
strictly modern and up-to-date. Diamond
salesroom, cut glass room. Absolutely clean
stock and fixtures; invoice $40,000. Busi-
ness and prestige of the store at its very
best. Owner wishes to retire from business.
"E 444," care Keystone.
$1400 BUYS well-paying jewelry store in

Washington. Must sell on account of
the health of my wife. "R 422," care
Keystone.
GOOD business opening after March ist.
Only jewelry store in live North Dakota

county seat town of 1000. Good farming
section and coal mining. Doing good cash
business. Clean, up-to-date stock, about
$2500. Fine chance for young man or firm
to get into. "P 441," care Keystone.

FOR SALE

Stores, Stocks and Businesses

FINE jewelry business in California; stock
and fixtures about $15,000; will sell at

invoice; business last year, sales and re-
pairs, $24,000; population 8000; slight op-
position; have made enough here to retire.
Address J. D. Bennett, San Rafael, Cal.

ONLY jewelry store in town of 3500; fac-
tory and railroad town; pay roll $30,000

monthly; fine repair business and good
trade on railroad watches; good, healthy
location in heart of the Ozarks; nearest
competitor 5o miles; will invoice now about
$3750; investigate; Must sell; best reasons;
discount to man with cash. "R 497," care
Keystone.

THE-controlling interest in an incorporated
wholesale watchmakers' tool and material

business that is paying a dividend and good
profits besides; sickness the reason. "II
504," care Keystone.

JEWELRY business town of 3600; invoice
$700; bench work runs to $117 per

month; only watchmaker; good reasons.
B. H. Seeliger, Lemont, Ill.

FOR SALE
UNDER TI1 IS 11 EA DI NG T II REE CENTS PER WORD

Miscellaneous Merchandise and
Equipment

A GENUINE Chicago Watch Tool Com-
pany's modern, out-door electric flasher •

watch sign, complete, with written guaran-
tee, at a bargain. "C 416," care Keystone.

EDGING stone on iron stand, Acme lens
drill, Standard lens cutter, Oliver power

polishing head, electric watch sign and foot
wheel, all in good condition. Daniel Rob-
inson, Galveston, Texas.

NEW pattern Webster-Whitcomb lathe, ten
chuck combination; guaranteed like new;

$25. S. A. Weaver, Ticonderoga, N. Y.

LATHE, twenty-eight wire chucks, bezel
chuck, crown chuck, Moseley pivot pol-

isher, traveling trial case, extension bracket,
Geneva lens measure and other articles;
all in fine condition and cheap. Send for
list. A, B. Phinney, Bentonville, Ark.

POLISHING motor, $17, almost new; W.
W. Oliver for 220 volt direct current;

current has been changed here, so have
to sell motor; also have iz-inch fan for
$6. A. S. Eby, Bartlesville, Okla. 

ELECTRIC fan, zz-inch alternating cur-
rent, ilo volts, 125 cycles; used one

season; $8. R. F. McComb, Hamilton, Ohio.

ONE resident lot, Fountain City. Texas,
$10- one United States patent on ring, $to ;

one dolt's 32 automatic revolver, like new,
$10; one Savage rifle, 22, like new, $10;
one muscle-testing machine, $5; one jewelry
work bench, $4. G. M. Saunders, Inde-
pendence, Iowa.
$5oo WORTH solid gold set rings, up-to-

date patterns for 75 cents on the dollar,
for cash. Box 296, Elmore, Ohio.

THE best engraving machine, full set
capitals and italics, Old English, Ger-

man, Roman, plain script, emblems. Ad-
dress "S 512," care Keystone.
JESSEN & Rosberg crystal cabinet, with

15 1-3 gross crystals, well assorted; Edi-
son mimeograph and supplies; first check
$35 buys them. Samuel Freeman, Oakland,
Maine.
LOT of watchmakers' tools, first-class con-

dition, will be sold at bargain; also fifty
back numbers of THE KEYSTONE. Brady
Bartlow, Hughesville, Pa.
CHEAP 6-foot jeweler's floor case, full

plate glass top, only been out of factory
one year; good as new. H. G. Sanbach,
Jeweler, Holbrook, Nebr. Box 56.

GOOD set of grinding tools for No.
optician, radius from .o8 in. to izo in.;

one foot power lathe, two foot power sur-
face grinding machines and other stuff;
make offer. Address "A 526," care Key-
stone.

ONE 9-foot wall case, one io-foot counter
case, one large Mosier safe; sell cheap.

C. E. Miller, White Hall, Ill.
NEW styles, round-face roller jewels (uni-

tation) for Hampden at a special price.
Bonney, Keokuk.
MOSELEY lathe, National staking tool,
Owen flexible tool holder, Lancaster en-

graving block, eighteen oak trays, many
small tools; all nearly new. Ed Nehlsen,
Creighton, Nebr.
AMERICAN lathe, good as new, at bar-

gain. D. W. Camp, Wyalusing, Pa.
NEW Century engraving machine, two sets
type; also foot lathe. T. J. Greene &

Co., Dickinson, N. Dak.
LARGE fireproof safe, regulator, small
National cash register. H. W. Howe,

Humboldt, Nebr.

FOR SALE

Miscellaneous Merchandise and
Equipment

SLIDE trombone, Antoine Covrtois, silver
plated; good as new; complete with

leather case and rack; $30. Box 236,
Sidell, Ill.

KLONDYKE nuggets, clean, free from
quartz, $1.50 per dwt. Pure native silver,

as taken from the ground, $1. per oz.
Money orders. F. S. McKee, Aspen, Colo.

NEW Mosier steel-lined jeweler's safe, two
combinations; inside pressure bar doors;

good size, white bronze; located in Girard,
Kans. Address H. L. Morrison, -io
Idaho Street, Boise, Idaho.

FOR SALE OR EXCHANGE
UNDER THIS HEADING THREE CENTS PER WORD

$1000 WORTH of jewelry for western
land. Idaho preferred. The Leader,

Independence, Kans.

FAHY'S revolving trial lenses and op-
tometer combined, one cross retino

skiameter, one punctumeter, one De Zeng
refractometer and complete set of watch-
maker's tools, including lathe, etc.; want
rimless edge grinder, lens drill, lens cutter,
electric motor, burglar-proof safe, business
phonograph, diamonds, motor cycle, grand-
father's clock, or what have you? "A 524,"
care Keystone.

MOSELEY lathe, typewriter or camera for
electric polishing head, 220 volt, direct

current, Geneva combined retinoscope and
ophthalmoscope, or what have you? M. A.
Scherffins, Dickinson, N. Dale.

FOR sale or exchange for farm land,
splendid jewelry business located in grow-

ing city of to,000 inhabitants in Middle
West; railroads diverging in nine directions,
electric cars, fine agricultural country; all
plate glass fifixtures; good lease on building,
which was erected for jewelry store; repair
work runs from $3200 to $3500 per year.
which can be greatly increased; invoice
about $12,000, can be reduced; terms to
right party. "W 574," care Keystone.

ONE Chambers and Inskeep trial case (op-
tician's) in good condition; want large

Swiss or American regulator. Address W.
Frank Petett, Prineville, Oregon.

JEWELRY tools, bargain, or will trade for
old movements. W. E. Thurston, Elwey,

Wis.

FINE income property to trade for stock
of jewelry. C. A. Cole, Winterset, Iowa.

LATHE, chucks, countershaft, foot wheel,
almost new; want Geneva retinoscope and

ophthalmoscope. Dinsmore, Cambridge, Md.

ROLL top watch bench, almost new; want
any good optical instrument. Dinsmore,

Cambridge, Md.
CITY property, worth $7000, to trade for
jewelry store, central Illinois. F. Over-

street, Paxton,  Ill. 
BARGAINS from my recent branch store;
two watch benches, watch rack, watch

sign, oak screen, electric regulator, fine
98-inch regulator. Cary steel-lined safe, 8-foot
oak wall case. New Century engraving ma-
chine or cabinet, electric optical testing
cabinet, two spherical testing lenses in cases,
one fine Hardy's $55 trial case, foot wheel,
lathe and all kinds of tools; all as good
as new, for cash or part in watches, rings
and diamonds. E. L. Petersen, Plymouth,
Wis.
COMPLETE optical stock and instruments,

trial case, ophthalmometer, lenses, frames,
etc.; will take diamonds, American watches,
rings, staple or up-to-date jewelry or cash.
D. B. Stall, Jeweler, Fort Wayne, Ind.
LARGE safe, steel chest inside, Fay Sholes

typewriter, two 8-foot and one io-foot
counter cases, oak stands to match, good
condition, cheap; will exchange for wall
cases, salable watches, jewelry or optical
goods. Kansas City Jewelry Co., Harrison-
ville, Mo.
$125 SET of watchmaker's tools and ma-

terial, slightly used, for second-hand
standard typewriter of visible writing, or for
good motor cycle. H. A. Lakin, Towner,
Colo. 
FOR sale or trade for land in central West
or Northwest, one good jewelry store,

doing $22,000 a year, in one of the best
towns in Illinois; stock $15,0oo, can reduce.
"S 535," care Keystone.
WILL exchange for clear real estate, farm

or city property, or cash, up-to-date
jewelry business in live Texas town, 3500
population, in coming fruit belt; fine
climate, fine schools and churches; business
paying well; invoiced about $6500 January
ist; long lease. Will furnish photos and full
information; this is a fine opening. "L 532,"
care Keystone.
ONE motor polishing lathe for sale or ex-
change for lathe or trial case. A. 0.

Crawford, Palmyra, Ill.

FOR SALE OR EXCHANGE

WANT to exchange for engraving block,
sixteen jeweler's trays, silk-plush lined,

cherry finish, used eight months; four
watch, two ring, rest plain. G. A. Don-
.aldson, Girard, Ill. 
WATCHES and jewelry; right prices for
watchmakers' tools and materials, or what

have you? Describe for attention. George
W. Blaker, Amos, W. Va.
ONE Barre granite monument, one lot in

Danville, Ill., for watches, rings, etc.
Write for particulars. Box 473, Covington,
Ind. 
LARGEST stock, finest location, best-paying
jewelry business, city of 5200; will take

northern Kansas land; best reasons for
wanting change. "B 525," care Keystone.

SPECIAL NOTICES
UNDER THIS HEADING THREE CENTS PER WORD

BEWARE of second-hand Clement com-
bined lathe attachments offered for sale;

they are old models; they sell them to get
our latest. W. D. Clement, Waltham, Mass.

NO matter how fussy you are about jewels
we guarantee ours will please you. Bon-

ney, Keokuk. 
I PAY the highest prices for watches, dia-
monds and jewelry. Send stocks at once,

no matter how large or how small, and get
money by return mail. All kinds of refs.
furnished upon request. Emil Noel, 541
East Forty-sixth Place, Chicago, Ill. 
SWISS balance staffs turned to order.
Bonney, Keokuk.

COMPLETE finished escapement models in
running order, $15. The best window at-

traction for jewelers. For particulars write
the St. Louis Watchmaking School, St.
Louis, Mo. 
FIRST quality ruby and sapphire Imre

jewels (imitation). One dollar per dozen.
Bonney, Keokuk. 
WANTED—Ten thousand empty movement
boxes at once. Ship via freight to-day.

Edward C. Saks, Mansfield, Pa.
VERY good garnet hole jewels (imitation)
for 188. Elgin or Waltham. 56 cents per

dozen. Bonney, Keokuk. 
TO let, elegant spacious lofts, with plenty

of light and modern improvements. F.
W. Gesswein, 26 John Street, New York
City.

MONEY loaned to jewelers in any amount.
Strictly confidential; write for informa-

tion; bank refs. The Collateral Loan and
Banking Co., 647 Euclid Ave., Cleveland,
Ohio.

PARTICULAR trade is the only kind that
is solicited for the reason it is the only

kind we can hold. Bonney, Keokuk. 
ROSE coloring and all forms of electro-

plating are done quickly by using the
"Nutshell Rheostat," which operates directly
from the electric lamp socket. Have per-
fected special form which can be used on
alternating currents, so specify kind of cur-
rent and voltage of your lamps when or-
dering. For direct current, $3.75; for al-
ternating current, $4-50; express charges
prepaid. W. A. Sherlock, 2282 Bryant
Street, San Francisco, Cal. 
SECOND quality ruby and sapphire hole
jewels (imitation). 75 cents per dozen.

Bonney, Keokuk.

BUSINESS NOTICES
UNDER THIS HEADING THREE CENTS PER WORD

NOTICE—I have removed from 727 San-
som Street to 807 Sansom Street, Phila-

delphia, where I will continue to buy all
kinds of gold and silver; also refine all
kinds of jewelers' waste containing gold or
silver. Send by mail or express and re-
ceive prompt attention. J. L. Clarke, es-
tablished 1870. 
PORTRAIT miniatures copied from any

photo on watches, dials, brooches and
lockets. Goldstein Engraving Company, 45
Maiden Lane, New York. 
ELGIN Horological School, the oldest and
most practical school for watchmakers.

Send for catalogue to Elgin Horological
Schocl, Elgin, Ill. 
WANTED—Everyone desirous of improv-
ing themselves in watch work, jewelry

work and engraving to address Bradley
Polytechnic Institute, Peoria, Ill., for one
of their latest catalogues. A postal card
will get it. See ad on page 46o. 
BEWARE of second-hand Clement com-

bined lothe attachments offered for sale;
they are old models; they sell them to get
our latest. W. D. Clement, Waltham, Mass.

IMITATION roller jewels that just fit.
Bonney, Keokuk.

BUSINESS NOTICES
WE make a specialty of chancing old an-

tique watch cases to stem wind. Some-
thing that has been refused by others.
Have had 40 years' exp. and can guarantee
satisfaction. N. J. Felix & Sons, 45
Maiden Lane, New York.

IMITATION balance staffs, a full gross
assorted, many makes and sizes for $5.00.

Money back if not pleased with goods.
Bonney, Keokuk.

I PAY the highest prices for watches, dia-
monds and jewelry. Send stocks at once,

no matter how large or how small, and get
money by return mail. All kinds of refs.
furnished upon request. Emil Noel, 541
East Forty-sixth Place, Chicago, Ill.

METAL DIALS—All kinds of metal watch
and clock dials cleaned, replated and re-

painted. Also special metal dials made to
order. Promptness and satisfaction guar-
anteed. Ralph A. Doe, 32 Howard Street,
Waltham, Mass.

ONE of our electric regul•ators will add
prestige to your repair department. They

create confidence. The price is only $28.20
at the jobbers or of us. The Imperial Elec-
tric Clock Co., Granite City, Ill.
WE sell our self-winding movement sep-

arate, without case, if wanted; $5.65 and
up. The Imperial Electric Clock Co.,
Granite City, Ill.

IMITATION balance staffs, nice new stock,
17-jewel grade, $1.25 dozen. W. C. Bon-

ney, Keokuk, Iowa.

ALL your empty movement boxes—Hamil-
ton, Elgin, Waltham, Hampden, Rockford

and South Bend. Shipments are valued
day of arrival and check forwarded. Your
consignments are held in the original pack-
ages till we hear from you; in case our
estimate is not satisfactory, will be re-
turned at our expense. Edward C. Saks,
Mansfield Pa.

$5.00 A GROSS for imitation balance staffs.
All sorts and sizes of balance staffs, as-

sorted. This is to close out my old stock
of last year. If on receiving these you are
not satisfied your check will be returned.
You will certainly find it to contain a good,
big $5.00 worth. Some of these I paid
$24 a gross for, but they have got to go;
I don't want them. W. C. Bonney, Keokuk,
Iowa.

WANTED, American movements, any con-
dition, and watches; send them to me;

cash; also old plated jewelry. Broadbent,
4 South Forty-second Street, Phila., Pa.

I PAY cash for surplus stock of diamonds,
watches and jewelry; business confiden-

tial; national bank refs. H. Schwartz, 903
Heyworth Bldg., Chicago.

$5.00 FOR information I am able to give
you would be a very reasonable price, but

for so cents in any legal money of the
United States sent to me I will send you
by return mail instructions and tool for
setting up 21-jeweled and all other straight
line movements in one-fourth the time
you now use and set it up on the pillar
plate as easily as a right angle movement.
Frank Thompson, 552 Main Street, Grand
Junction, Colo.

IMITATION roller jewels, fine. Finish
true to size; do not break. 25 cents per

dozen. Bonney, Keokuk.

WANTED—Every watch repairer in the
United States to try our splendid ruby

and sapphire balance jewels. We will send
you one dozen of our imitation Elgin and
Waltham upon request with the understand-
ing that if they are not perfectly satisfac-
tory and the price isn't right they can be
returned at our expense. Write to-day;
we enclose postage. Every jewel a jewel.
The Freeman Jewel Co., 61 Franklin Bldg.,
Springfield, Ill.

CASH paid for all kinds of boxes that
watch movements are sold in; also

jeweler's sundries, ring and nested boxes,
trays, etc., watches, watch cases, watch
keys, movements, materials, watch glasses,
chronographs, clocks, etc. John Remillard,
Carrier 40, Springfield, Mass.

SAPPHIRE roller jewels (imitation) at
special price. Bonney, Keokuk.

THE Omaha Watch Repairing, Engrav-
ing and Optical Institute have en-

joyed a reputation for system and
more thorough work, with the Elgin,
Waltham, Hamilton and other watch
companies than any other similar schools
in the United States. Charles T. Higgin-
botham, superintendent of the South Bend
Watch Co., gave our students a lecture on
watchmaking February 18th. This is the
only school favored, so far, as he recog-
nized our ability. This is the place for
earnest young men to learn a thorough,
practical business. Our practical and thor-
ough course of optics commences April isth.
This course enables students to pass the
State boards of optometry. Tarbox and
Gordon.

Repairing
For the Trade
of Complicated and Ordinary

Watches,W heel and Pinion Cut-
ting, Demagnetizing, etc., care-
fully and promptly done by an

ex-P"I• A. JETTE
Established 1899 Lancaster, Pa.

WE GIVE THE BEST OBTAINABLE
TECHNICAL AND PRACTICAL
INSTRUCTIONS IN HOROLOGY.

CHEM HOROLOGICHL INSTITUTE
S. W. Cor. Church and Wellesley Sts,
H. R. Playtner, Director Toronto, Ont.

"TheSchool that Graduates Experts"
A. fascinating trade that pays big salaries,
easily learned, taught thoroughly and prac-
tically by correspondence. We will teach
the beginner better engraving than he can
gain in years of rigid apprenticeship. We
will improve the skill of any engraver and
make him master of the trade. The demand
for competent engravers far exceeds the
supply. Send for handsome illustrated
prospectus, mailed free.

PAGE-DAVIS SCHOOL
Suite 10, Page Bldg. CHICAGO

WATCH R E PAIRIN G
E KiND YOU CAN CALL YOUR OWN
,,,V,VIN,S.LONI. KRAUSE & CO.
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Wheeling Corrugating Company  460
White, Wile & Warner  402
Wightinan & Hough Co.  476
Williams, Norman R.,  489
Wilmarth Show Case Co.  328
Winslow, Krause & Co.  503
Winter Lumber Company, The M 438
Wisconsin Institute of Horology 438
Worthington & Raymond  332
Wright Pen Co.  480
Zimmern & Co., Inc., Henry 31Z
Zyloloid Co., The  3315
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THE AUCTIONEER
"Who sells the goods you wish to sell"

Tyler's

Method

Sells

the

Goods

To get a line on Profits
and Ability, write:

JOHN C. PIERIK
Springfield, Ill.

ANDERTON & SON
Dayton, Ohio

GEO. BLAKESLEE
Tonapah, Nev.

HAYNES BROS.
Newark, Ohio

JAMES JEWELRY CO.
Columbia, Tenn.

R. H. & E. M. PADDISON
Ozark, Ala.

Tyler's

Method

Makes

the

Profits

([.. I PERSONALLY CONDUCT
all sales, write the advertising and
shape store and stock so that the
sale will be a success.

tr, WRITE FOR TERMS, REFERENCES AND
FULL PARTICULARS.

E. R. TYLER CHICAGOILLINOIS
ROOM 1102 156 WABASH AVENUE

=IMMO.

A

A

R. M. HARDING
OFFICE: MOHAWK BUILDING

0 N I. I. 0 () It 

PORTLAND :: OREGON

R. M. HARDING
AMERICA'S MOST
Successful Auctioneer

HE BEST PROOF of my ability
is my continual re-engagement by
the same jewelers, and I can con-

vince you of this fact by referring you to
many jewelers, both in the United States and
Canada, for whom I have made from one to
three sales.

During the month of January I conducted my
second sale for P. C. Pulse & Co., of Oakland,
Cal. February I made my second sale for
L. L. Berens, leading jeweler of Belingham,
Wash. I conduct all my own sales, help arrange
store and stock, write all the advertising so that
the sale may be a success.

WRITE FOR TERMS and FULL PARTICULARS
All Correspondence Strictly Confidential

We
Want

to Send You
Our Catalogue

It tells all about the NEW
CENTURY Engraving

Machine—the machine that will
do your engraving for you- -better than

you can do it by hand. This machine

does all kinds of engraving. It cuts any

kind of letters—broad, narrow, fancy or plain.

It engraves on flat or irregular surfaces—on

watch cases, inside of rings, on cane handles—anywhere that your

customers wish engraving.

The NEW CENTURY Engraving Machine is almost auto-
matic in its action. Merely fasten the article to be engraved on the machine—and trace

the letters or design. That's all there is to it. The machine shades the letters as you

wish—the Variator Attachment gives you any slant to letter you wish. With a little

practice, any clerk of ordinary intelligence can do work that equals the work of

high-priced experts.

But get our catalogue. It tells in an interesting way just how

the NEW CENTURY does its work.

The catalogue is handsomely illustrated, showing

different classes of work, and the machine's flexibility.

•

77)

.1110.111,0

Shall We Send
The Catalogue?

The

Eaton &Glover
Company
Sayre, Pa.
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THE AUCTIONEER
"Who sells the goods you wish to sell"

Tyler's

Method

Sells

the

Goods

To get a line on Profits
and Ability, write:

JOHN C. P1ERIK
Springfield, Ill.

ANDERTON & SON
Dayton, Ohio

GEO. BLAKESLEE
Tonapah, Nev.

HAYNES BROS.
Newark, Ohio

JAMES JEWELRY CO.
Columbia, Tenn.

R. H. & E. M. PADDISON
Ozark, Ala.

Tyler's /

Method

Makes

the

Profits

Q. 

I PERSONALLY CONDUCT.
all sales, write the advertising and
shape store and stock so that the
sale will be a success.

11,WRITE FOR TERMS, REFERENCES AND
FULL PARTICULARS.

A

R. M. HARDING
OFFICE: MOHAWK BUILDING
 SECOND FLOOR 

PORTLAND :: OREGON

0

A

E. R. TYLER CHICAGOILLINOIS
ROOM 1102 156 WABASH AVENUE

R. M. HARDING
AMERICA'S MOST
Successful Auctioneer

HE BEST PROOF of my ability
is my continual re-engagement by
the same jewelers, and I can con-

vince you of this fact by referring you to
many jewelers, both in the United States and
Canada, for whom I have made from one to
three sales.

During the month of January I conducted my
second sale for P. C. Pulse & Co., of Oakland,
Cal. February I made my second sale for
L. L. Berens, leading jeweler of Belingham,
Wash. I conduct all my own sales, help arrange
store and stock, write all the advertising so that
the sale may be a success.

WRITE FOR TERMS and FULL PARTICULARS
All Correspondence Strictly Confidential

We
Want

to Send You
Our Catalogue

It tells all about the NEW
CENTURY Engraving

Machine—the machine that will
do your engraving for you—better Man

you can do it by hand. This machine

does all kinds of engraving. It cuts any

kind of letters—broad, narrow, fancy or plain.

It engraves on flat or irregular surfaces—on

watch cases, inside of rings, on cane handles—anywhere that your

customers wish engraving.

The NEW CENTURY Engraving Machine is almost auto-
matic in its action. Merely fasten the article to be engraved on the machine—and trace

the letters or design. That's all there is to it. The machine shades the letters as you

wish—the Variator Attachment gives you any slant to letter you wish. With a little

practice, any clerk of ordinary intelligence can do work that equals the work of

high-priced experts.

But get our catalogue. It tells in an interesting way just how

the NEW CENTURY does its work.

The catalogue is handsomely illustrated, showing

different classes of work, and the machine's flexibility.

'"

Shall We Send
The Catalogue?

The

Eaton &Glover
Company
Sayre, Pa.
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Community Silver has the heaviest
plate, is the best advertised, and
your profit is fully protected.

111 See Pages 360 to 363
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