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The

ELGIN
Guarantee
We guarantee every Elgin Watch to
you, the dealer. You can guarantee
every Elgin Watch to your customer
and your store can benefit thereby with

no risk on your part.
It is easier to sell guaranteed goods, especially

when the guarantee is backed up by an established
reputation like that of the Elgin National Watch
Company. We guarantee

ELGIN
WATCHES

because Elgin Watches create confidence. We
have confidence in them, you can have confidence
in them and they will give your customer confi-

dence in them and in your store.
Keep up your stock of Elgins.
See Jobbers' List for prices or write

the Company.
Every dealer is invited to send For

the Elgin Art Booklet, "Timemakers and
Timekeepers," illustrating the history and
development of the watch.

ELGIN NATIONAL WATCH COMPANY,
Factories, Elgin, Illinois, U. S. A. New York Office, 11 John Street.

General Offices, 131 Wahash Ave., Chicago. San Francisco Office, 206 Kearlw St.

J&B. Theodore W. Foster 0 Bro. Co. tfraB

Established 34 Years

Call Especial Attention, this issue, to BRACELETS IN
Take note of the square-edge line made in all styles of finish and three sizes in diameter. Also notice the Child's or

Miss size, 2 inches diameter.
Nineteen Hundred and Seven will be a great Bracelet year, but our wonderful line of goods contains all the great

variety for which we are famous.

No. 652.
No. 664.
No. 676.
No. 653.
No. 665.
No. 677.

Polished, 2% inches

Roman, "

2,4 !‘

No. 654. O. E., zyt, inches
No. 666. " 2% "
No. 678. " 2,14 "

No. 635.
No, 667.
No. 679.
No. 656.
No. 668.
No. 680.

Chased, Rose 2,4, inches
"  '2l "

41 41 2,1,4 11

" O. E., 2% "

236 "

"

No. 659. Chased, Rose Gold, 6 Brilliants, 2% inches

No. 671. " " " C " 2% "

No. 683. " " " 6

No. 474.
No. 565.
No. 597.
No. 473.
No. 566.,
No. 598.

Polished, 2% inches

21/4

Roman, Op,

"

No. 506. 0. K, 2% inches
No. 567. " 2% "
No. 599. " 2 "

No. 476. Chased, Roso Gold, 2% inches
No. 568. " " " 2V, "
No. 600. :, " " 2r "
No. 507. " 0.E., 2:1,, ",
No. 569. " 2,9 "
No. 601. " Id "

No. 546. Chased, Rose Gold, 6 Brilliants, 2:% inches

No. 572. " " " 6 " 2% "

No. 604. " " " " 2hI "

No. 486.
No. 482.
No. 575.
No. 609.
No. -187. Homan, 2% "
No. 483.
No. 576.
No. 610. " `2,1 "
No. 512.
No. 510.
No. 577.
No. 611.

Polished, 24 incites diameter

61. Ity di 0

2g "
Ts!,

No. 489. Chased, Rose, 3 stones, 2% inches

No. 483. " " 3 " 2% "

No. 380.

No. 614.

No. 525.

No. 524.

No. 581.

No. 615.

2

21.;

2,14

2r4'

No. 644. Chased, Rose Gold, 6 Brilliants, 2% inches

No. 645,

No. 646.

No. 647.

" 6

" fi

" 0 914

No. 66448 9.. Chased, Rose Gold, (3 Brilliants, 2: I• inchesN 
" " 6 ''

No. 650. " " " "
No. 651. " " "

For the Miss

Invisible Joint and Catch.

in. diameter

Patented.

Heavy Seamless Tubing.

Made in our own factory.

All Bracelets are Hand
Burnished

No. 496.
No, 4:12.
No. 58$, " " " 214, "
No. 623.
No. 317.
No. 515.
No. 589.
No. 624.

fIn 2se Gold, 21,5 inches

it

0. E., 2% "
" '2%
"

No. 498. Polished, 2 inches
No. 499. Roman, 2 "
No. 500. O. E., 2 "

No. 494 Polished, 2% inehes No, 495. Roman, 214 inches
No. 490. " 2% " No. 491. " 2% "

No. 585. " 2% " No. 586. " 21

No, 620. " 2i " No. 621.
No. 16. 0. K, 2% inches
No. 514. " 2%
No. 587. " 2%
No. 622. " 2r, "

No. 502. Chased, Rose Gold, 2 inches
No. 503. " 0. E., 2 "
No. 504. " Rose, 3 stones, 2 "

Theodore W. Foster eg Bro. Co.

New York
1.3 Malden Lane

MANUFACTURING JEWELERS an SILVERSMITHS

I00 Richmond St., Providence, R. I.
Chicago Canada

Ileyworth Building Kingston, Ont.
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It is a by-word the country over—" If you cannot get it anywhere else, send to Keller for it "

OUR SPECIALTIES
For more than a half century we have been furnishing the trade with the celebrated

SOLE AGENTS 55 YEARS

illalospfings 1 fA ainsprings
American and Swiss

and their merit is so well known that further claims are unnecessary

WORLD'S STANDARD FOR 40 YEARS

TESTED BY TIME PROVED BY USE

jurgensen Recoiling Mainsprings
These world-famed springs have been made by Jean Jaquet for over forty years, and are the

only Jurgensen spring. We are sole agents in the United States. Beware of imitations.

PRIDE OF ALL
Combinations of

Roller Jewels, Balance Jewels and Balance Staffs
If you have not received a copy of

Our " PRIDE OF ALL" CATALOGUE, Fine WATCH MATERIALS, TOOLS and SUPPLIES

write us and WC Will send you one

A_

II

Trying to Become a Good  Workman?

([1 The chief points arc to receive first-class instructions and the closest

attention of the instructor.

(ll In this school is found this desirable combination; our students receive
the closest possil )Ie personal attcntibn—the seldom-to-be-met-with, interested

attention—of their instructor. The instructions are thoroughly practical

and strictly up to date.

q This accounts for the fact that we receive twenty-five calls for every
workman we can supply.

q Send for circular and learn what we are doing.

THE CANADIAN HOROLOGICAL INSTITUTE
11. R. PLAYTNER

Director 115 King St., East, TORONTO, ONT.
Circulars on

Application



4 LATHE COMBINATION for $57.88 Net Cash
This is truly a bargain when you stop to consider that in this combination you get either a Moseley or Webster-Whitcomb Lathe, a Solid Oak Roll-Top

Bench, a Nickel-Plated Countershaft, a set of the finest quality Pivoting Gravers and a Foot-WheeL
We can save you time, money and worry. Time, because one order brings you the whole outfit immediately. Money, because you are getting your tools

cheaper by ordering this combination. Worry, because you are sure of satisfactory results,.

LATHE COMBINATIONS

SOLID OAK BENCH No I
Made of thoroughly seasoned lumber t ad finished in best

cabinet style. Has ten drawers, all of which lock automatically.
Size : Length, 40 inches ; width, 26 inches ; height, 40 inches.
Curtain is 9 inches high underneath.

. 1 ( ,(7—
.1,11111H1

GENUINE WEBSTER-WHITCOMB LATHE
With 10-chuck combination

• 
• 
•
•

EXTRA QUALITY PIVOT GRAVERS
Purchasers who have not tried the Extra Quality Pivot Gravers

should order them if they wish the best results in fine turning.

Lathe Combination A
All complete, as illustrated above, $57.88 net cash

COUNTERSHAF1 No. 9

Full nickel-plated

FOOT-WHEEL No. 15

Best in the market

  _

SOLID OAK BENCH No. I

Dimensions; 40 inches long ; 40 inches high ; 26 inches wide.
Full description above

GENUINE MOSELEY LATHE No. 2
With 10-chuck combination -

SET E. & J. S. PIVOT GRAVERS
The finest 111R(11,. They aro especially well adapted for fine turning

Lathe Combination B
Complete, as illustrated above, $57.88 net cash

COUNTERSHAFT No. 9

POOT-WHEEL No. 15

that we have other lathe combinations exceptionally low in price, but of good grade, which we list in our 1906 Catalogue.Remember You get good service, good goods and a fair deal every time you send us an order. Ask for our new catalogue if you have not
received it.

E. C./ J. SWIGART, Cincinnati, Ohio

Old Gold, Silver Es Sweepings
is Idle Capital. Convert it into

Out-of-date jewelry, old watch cases, old gold
of all kinds and descriptions, your sweepings of
gold and silver, whether in filings, scraps, or
what not, are worth just so much ready money.

But isn't it a sort of gamble with you when
you ship them away?

Reduce this money-making part of your
business to a real business basis. Know at all
times just where you stand. Get the highest
market value, get honest returns.

Uncle Sam sells us his sweepings. He sells to the highest bidder.
Depend upon it that whatever you consign to our

hands will get conscientious attention.
Returns for sweepings within five

clays of receipt. Returns for old
gold and silver made same day as
received. Consignments held sub-
ject to your acceptance, and returned
at our expense if offer should prove
unsatisfactory.

Drop us a line and let us start in together at once.

We are paying 58 cents per ounce for old silver

Sweep Smelters
Refiners and Assayers

OFFICES
63 and 65 Washington St.

WORKS
58th and Throop Sts.

Chicago



Our New atalogue
Sent CI rat is ( Ex press Prepaid) Upon Your Application

3:71)

A N D

latmakers s136̀ .̀

(41%
al.14).aryx I) Opticians'

OUSE
JL- Hy R S' BUILDING

134138 Wabasi Avenue
CMCA00, ILL.

- • 

..------••••••••••••••-•••.- 
- -

1

(Abov(• fac-simile is one-half size)

432 Double-Size

Pages
:•••••••••••■■••■•••■•■•■••S 

20,000
Illustrations

Carefully
Indexed

Complete
in Every Detail

All the
Latest Goods and

Specialties

Facilitates
Ordering

Write for it
at once

No Watchmaker, Jeweler or Engraver can afford to be without it

A SOUND ARGUMENT

Dozen :Mainsprings
I „

HOWA R D 18 SIZE.

17/
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The only means t manufacturer can adopt to
(Teate a continued demand for his product is to
produce the highest quality from the best material
and workmanship. The price is a second con-
sideration. This is the U. S. Robert method.

The delmuld fur his make of mainsprings is
continued, increasing steadily. The 0. K.
stamp of the trade's approval cannot be put on
an article by the mere say-so of the manufacturer.
The U. S. Robert Springs were put on the
market ill 1885, tiRI from the first the policy of
manufacture has been to adhere to a high ideal
and to insist on a uniformity of material and work-
immship in order to maintain the highest standard
of perfection. This is done by U. S. Robert,
whose ability is \kiddy recognized and respected
I y the scientific and best-known makers of
mainsprings. Such being the case, the price-
lowering methods of competition cannot apply
here. Made in 142 different sizes for di sites
and grades of American watches.

Price, $1.25 per dozen or $13.50 per gross
LESS 6 PER CENT. FOR CASH

7

A FEW REMARKS
The welbinfOrmed mechanic purchases at ;11,out the same

price as others pa). for a cheap and worthless substitute. To
become the leader, " to come into universal demand and to
be everywhere considered the best of its class, an article
must of necessity be capable of satisfying. the most careful
buver, Yet dealers who are not content with reasonable profit
and wish to increase their g',11.11 at filo. ("NpcilSo Of tilt'. confiding-,
are constantly offering- imitations of such articles that hayy
stepped into the forward ranks of the world's commerce.
The imitator alWayS; copies the apiwarance, but avoids
reproducing the qualities which commend the original to
public favor.

=LAIN A P.IIINININN VS

They generally contrive to make some change in the
name or I( win of an article, so slight that it may deceive a
customer, and this is most flagrantly and boldly done in
imitating the

E. F. B. GRAVERS
To offer an imitation to the ■■ ell-in6 i is an affront

always resented by a transfer of patronage to an establish-
ment where such deception is not practiced, and as the only
way to prevent being- imposed upon is to know the imitation
from the ,g-enuine, we call your attention to the marks and
names stamped on each Grayer and Handle.

6

"

BUY SUCH, AND NO OTHERS

To be had in ISO different shapes and sizes

For sale by all Jobbers in the United States and Canada

HAMMEL, RIGLANDER & CO.
47 AND 49 MAIDEN LANE, NEW YORK



Our New Catalogue
Sent Gratis (Express Prepaid) Upon Your Application

(Above fac-simile is one-half size)

432 Double-Size
I' 3'.; X ro,4! int li( ,;)
Pages

20,000
Illustrations

Carefully
Indexed

Complete
in Every Detail

All the
Latest Goods and

Specialties

Facilitates
Ordering

'Write for it
at once

No Watchmaker, Jeweler or Engraver can afford to be without it

A SOUND ARGUMENT
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The only means a manufacturer can adopt to
create a continued demand for his product is to
produce the highest quality from the best material
and workmanship. The price is a second con-
sideration. This is the U. S. Robert method.

The demand for his make of mainsprings is
continued, and increasing steadily. The 0. K.
stamp of the trade's approval cannot be put on
an article by the mere say-so of the manufacturer.
The U. S. Robert Springs were put on the
market in 1885, and from the first the policy of
manufacture has been to adhere to a high ideal
and to insist on a uniformity of material and work-
manship in order to maintain the highest standard
of perfection. This is done by U. S. Robert,
whose ability is widely recognized and respected
by the scientific and best-known makers of
mainsprings. Such being the case, the price-
lowering methods of competition cannot apply
here. Made in 142 different sizes for all sizes
and grades of American watches.

Price, $1.25 per dozen or $13.50 per gross
LESS 6 PER CENT. FOR CASH

A FEW REMARKS
The well-informed mechanic purchases at about the same

price as others pay for a cheap and worthless substitute. To
become the leader, " to come into " universal demand and to
be everywhere considered the best of its class, an article
must of necessity be capable of satisfying the most careful
buyer, yet dealers who are not content with reasonable profit
and wish to increase their gain at the expense of the confiding,
are constantly offering imitations of such articles that have
stepped into the forward ranks of the world's commerce.
The imitator always copies the appearance, but avoids
reproducing the qualities which commend the original to
public favor.

They generally contrive to make some change in the
name or form of an article, so slight that it may deceive a
customer, and this is most flagrantly and boldly done in
imitating the

E. F. B. GRAVERS
To offer an imitation to the well-informed is an affront

always resented by a transfer of patronage to an establish-
ment where such deception is not practiced, and as the only
way to prevent being imposed upon is to know the imitation
from the genuine, we call your attention to the marks and
names stamped on each Graver and Handle.

6  
(NAARAnmo E. F. B. PAT. An, Fo

BUY SUCH, AND NO OTHERS

To be had in 180 different shapes and sizes

For sale by all Jobbers in the United States and Canada

HAMMEL, RIGLANDER & CO.
47 AND 49 MAIDEN LANE, NEW YORK



s START THE NEW YEAR RIGHT
and Buy "DALE" Tools

W ire and Wheel Chucks for all standard sizes of
watchmakers' lathes

Price, 60 cents each

HOUGHTON
FACE PLATE

MI-60. HY
HARDINGE BROS.

Fitted to any standard size watchmaker's lathe

Price, $8.00

You will make no mistake by so doing. " Dale" tools
have stood their test of years, giving universal satisfaction.
Every tool of our manufacture is fully guaranteed. •

We are manufacturers of High-Grade Pyrography Point
Sundries.

Send for Pyrography Booklet.

Trued Jewel

Pivot Drill Chucks
Price, Trued   75 cents each
Price, Gem, not, t rued • 50 cents each
Price, Jewel  50 cents each

Send For Our No. 5
Catalog

II

ARDINg&
PIV.OT

POLISHER

,Y2 SIZE

Fitted to any standard size watchmaker's lathe

Price, in neat case, $30.00

a • a
K raeltnier's Pa ent Glass sod Bezel gage

Pr cc, $2.50

PRICE REDUCED

The price Of this Chuck has been reduced from $5.00 to $3.75. Do not be misled by poor substitutes
of this article, every one is properly made and is true.

HARDINGE BROS., .034-14336 Lincoln Avenue, Chicago, Ill., U.S.A.

Clement Combined Lathe Attachment
For
Watchmakers

Pa tented )

Fitted to any
lathe

Complete as
shown

$40.00
strictly NET

New Catalog
Just out

Fully
illustrated

Attachment
sent on
trial free

Replacing
1-Plain Tailstock
2-Screw Tailstock
3-Swing Rest

Jeweling Caliper
4 - Slide Rest
5--Pivot Polisher
6-Filing Fixture
-Rounding.up Tool

8-Milling Fixture
9-Rusty Pinion

Polisher
10-Profiling Fixture
11-Turret Head
12-Table Rest

Does

Turning
Facing
Recessing
Shouldering
Boring
Reaming
Milling-
Drilling
Tapping
Counterboring
Sawing
Filing
Stoning
Surfacing
Jeweling
Traverse grinding
Polishing
Snelling
Damaskeening
Rounding up
Etc.

NEW CATALOG

TURRLT HEAD

6 3

4

22

NELING CALIPER

SEE THAT
HOLE; CLEMENT HOLLOW GRAVER Price

25 cents

_

Quality

Workmanship
the very best
throughout

All important
parts very nicely
hardened and
tempered

Very best bearings
at all points

Enlarged polisher
arbor hard and runs
in very best hard-
ened steel bearings

Material, temper
and form of all
cutters absolutely
perfect
No COMPLAINTS
WHATEVER

Finish and plating
are also of the very
highest order

The automatic
system ; all parts
interchangeable
like the WALTHAM
WATCH

We use no cheap
material, every-
thing THE VERY
BEST

THE HOLE saves MUCH time in sharpening ; keeps the point fiat ; insures much more even temper
THE STEEL is made special with I he proper i■er cent. carbon and other ingredients to insure the very best cutting

edge that can possibly be produced. W. D. CLEMENT
THE TEMPER ; these gravers itre all hardened by our bard-tough-even tempering process which insures the hardest,

teughest and evenest temper ihliit eau be produced. Many sizes will be made-only one size now ready for delivery. WALTHAM, MASS.'romper perfectly even all through ; yes, through a thousand gravers ; by our process it cannot be otherwise.
From your jobber or directlzostme 2 cents.. .

For 1907 SPECIAL NOTE  _Orders for Watch Materials, Tools, Jewelers' anti Engravers' Supplies
• flied from ANY Catalogue at lowest market prices.

PROMPT ATTENTION TO MAIL ORDERS

Our New Price=List of

American and Swiss Hole Jewels,
Roller Jewels, Watch Hands,
Balance Staffs, Screws, etc.

Enlarged view of our
Set Hole Jewels

SET HOLE JEWELS 

Genuine Waltham Cock and Foot Hole Jewels
Made by the Waltham Watch Co.

One Dozen of each Size and Number
Waltham Cock and Foot Hole Jewels in Regular Settings:

7 and 15 Jewel Grade .   Price, $2.00 per dozen

Genuine Elgin Cock and Foot Hole Jewels
Made by the Elgin National Watch Co.

7 to 21 Jewel Grade   Price, $2.00 per dozen

No. 860. Imitation American Hole Jewels, Garnet, fair quality $  75 per dozen
No. 861. Imitation American Hole Jewels, Garnet, good quality . ...... 1.00 " "
No. 862. Imitation American Hole Jewels, Ruby, fine quality, polished . . . 1.25 " "
No. 863. Imitation American Hole Jewels, Ruby, extra qual., highly pol. . . 1.75 " "

NOTE.-In ordering, please state size, quality and number desired
We can supply cheaper grade or Jewels if desired

Unset Hole Jewels

Separate or Assorted Sizes for American and Swiss Watches

No. 863n. Garnet, fair quality   $ 3.00 per gross
No. 864. Garnet, good quality . 4.50 " " $ .50 per dozen
No. 865. Garnet, tine quality   6.00 " " .60
No. 866. Ruby, good quality   7.50 " " .75 " "
No. 867. Ruby, tine quality   9.00 " " .85 " 0

No. 868. Ruby, extra fine quality   10.50 " " 1.00 " II

No. 869. Sapphire, good quality   8.50 " " .80 "
No. 870. Sapphire, tine quality   10.00 " " .90 " 0
No. 871. Sapphire, extra fine quality   12.00 " " 1.10 " II

No. 872. Olive Sapphire, very high grade  18.00 " " 1.75
NOTE.-We carry above jewels in separate size holes as follows:

Nos. 8, 9, 10, 11, 12, 13, 14, 15, 16, 17, 18, 19, 20, 21, 22 and 23

Cap Jewels

NOTE.-Genuine American Set Cap Jewels made by the Watch Companies at Reduced
Lowest Market Prices

No. 873. Imitation American Cap Jewels, Garnet, fair quality
No. 874. Imitation Amerioan Cap Jewels, Garnet, tine quality
No. 1175. Imitation American Cap Jewels, Ruby, fine quality

$  73 per dozen
1  00 " "
1  25 " "

Unset Swiss Cap Jewels
No. 876. Glass
No. 877. Garnet, medium quality  
No. 878. Garnet, fine quality, facetted
No. 879. Garnet, flue quality, turned 1  25 " "
No. 880. Garnet, very high grade, turned 1  75 " "
No. 881. Ruby and Sapphire, high grade, turned 2  50 " "

$  25 per gross
40 " "
75 " "

Sizes of Swiss Cap Jewels: 0 to 8; 2 to 7 ; 4 to 8.
NOTE.-In ordering, be sure to state quality or number and size desired

Enlarged view of our
Roller Jewels

111111111111111111111111111111111111• ROLLER JEWELS

Genuine Waltham (Made by the Waltham Watch Co.
Genuine Elgin (Made by the Elgin Watch Co)
Genuine Garnet Inn. Am., good quality, NO. 882  
Genuine Garnet I'm. Am., high-grade, No  893 

  $6.00 per gross $ .60 per dozen
650' " .60 " "
3.50" " .35" "
5.00" .50 "

Enlarged view
of our

Balance Stattb

BALANCE STAFFS 

Genuine Waltham Balance Staffs
Made by the Waltham Watch Co.

One Dozen of each Size and Number
7 Jeweled, Sterling or Bond Street Grade  l'rice, $1.50 per dozen
15 " P. S. II. or Royal Grade   " 2.00 " "
17 " A. T. St Co. or Riverside Grade .   " 3.00 " "
21 " Vanguard or American Grade   " 4.00 " "

Genuine Elgin Balance Staffs
Made by the Elgin National Watch Co.

7, 11 Jeweled Grade   Price, $1.50 per dozen
15   " 2.00
17, 19, 21 Jeweled Grade  " 3.00 "
23   " 4.00 " "

No. 888. Imitation American Enlence Staffs, fair quality . . . . $ .75 per dozen
No, 889. Imitation American Balance Staffs, good quality, stone

Vanished 1  00 "
No. 890. Imitation American Balance Stall's, best quality,

polished 1  25 "
No. 891. Imitation American Balance Stallh, extra quality,

highest grade . 1  75 "
NOTE.-In ordering, please state size, quality and number desired

We can supply cheapen' grail, if Staffs if desilvd

it

HANDS
Hour and Minute

Genuine %Valtlitun, 7 Jewel . . . . $ .25, .40, .75 per dozen pairs
Genuine Elgin, 7 Jewel .. . $  30, .40, .50, .75 " " "
Swiss  15, .30, .50, .75

II Ii (0 $4.00 "

Second Hands
Genuine Waltham and Elgin   $ .15, .20 per dozen
Swiss $ 10  15, .25 " "
Swiss Sweep Seconds 1  00 to 6.00 " "

If

NOM-Genuine American Materials and Screws made by the  Watch
Companies at lowest market prices. If genuine materials and screws
are not desired, please use word " Imitation " when ordering

,1111117.

NOTE.-A full line of Swiss Watch
Materials, Hands, Screws, Click
Springs, Clutch Springs, etc., al-
ways on hand

NOTE.-We carry the most complete stock of
Swiss Stem-Winding Wheels tr)-he found
in the United States

• . ilswirmi
NOTE.-American, French and

English Clock Materials in
endless variety

NOTE.-The " Imperial " Mainsprings are
" Guaranteed." They are without ex-
ception the best made

Geneva Glass. height,

NOTE.-Our stock of “V. T. F."
Watch Glasses is always
complete

NOTE.-Our line of Jobbing Materials and
Jewelers' Findings is always complete
and made from best quality stock

" Imperial" Mainsprings
are the best, the most reliable, have quality, finish, elasticity, temper,

strength and durability, are COILED and TAGGED, arranged in the

most convenient manner, and " Guaranteed."

Fac-
Slifille
of

Waltham Elgin
Nos. 2203 6043

Hampden
5056

Illinois
5061

Cuts illustrate an assortment of " Imperial " American Springs, coiled and tagged
None genuine unless marked " imperial " and hearing our Registered Trade-Mark, W1,11111\11 ill cut

Registered Trade-Mark and Facsimile of Wrapper 401,
on our Imperial American Mainsprings

• ,„„

The Imperial Mainsprings are guaranteed
Each Spring bears the word "IMPERIAL"

W. GREEN 0 1 N assau StreetCO.,•9 NEW YORK, U.S.A.

Importers Watch Materials. Tools-
Exporters
Jobbers Jewelers', Engravers' and
Manufacturers Opticians' Supplies



HOLTZER-CABOT

Electric Lathe Motors for Jewelers
ONE REASON WHY

you can obtain better results

with a HOLTZER-CABOT

LATHE MOTOR is that our

thirty years' experience in

the bu il ding of electrical

apparatus enables us to offer motors that have

passed through the experimental stages and are

practically perfect.

The various points in which they excel are

enumerated in our publications upon this tubject.

THESE MOTORS ARE

MADE in eight styles and

sizes and have had several

years' trial in practically all

classes of buffing, polishing,

grinding, etc. EACH ONE

is backed by an absolute

guarantee of one year.

OUR OFFER TO JEWELERS of "A Lathe

Motor on Trial " and special data and Price-Lists

are contained in CIRCULAR No. 410.

We will mail you a copy upon receipt of your

business card. Write now.

THE HOLTZER-CABOT ELECTRIC CO.
BOSTON AND CHICAGO

PHILIP PRESENT
207 Chamber of Commerce Building

ROCHESTER, N. Y.

Manufacturer, Importer and Wholesaler

Watches, Diamonds, Jewelry
Silverware

Tools and Material

We beg to inform our customers and the trade in general, that we have
recently installed new machinery in our factory and are fully equipped to do
all kinds of special jewelry work at short notice and at the lowest prices.

When a Customer

 4/111=1W

wishes to sell you any
lot or single piece of
mounted diamond
jewelry—large or

small—do not turn him clown absolutely, send the goods to me for a

Spot Cash Offer
and save all trouble and worry. We pay all express charges and

insure the goods in transit. We have been in the business right here

for 16 years, and can give the very best references as to responsibility

on application. Offers and valuations furnished promptly. See ad.

on another page of this issue. Write for further information.

J. J. COI-IEN, ton che.striut street
PI-IiL,AIDBurg-iniA, PA.

ABOVE CUT SHOWS OUR

METAL SPINNING LATHE
We manufacture these lathes in sizes from 12-inch to 44-inch Swing,

and can equip sizes 18-inch and larger with our Chucks for oval work.

WRITE FOR CATALOGUE:

P. PRYIBIL, 512-524 West 41st Street, NEW YORK

BEWARE
OF

IMITATIONS

FULL NICKEL PLATE

IN COMPARING PRICES WITH

OTHER LATHES, LEARN THE
DIFFERENCE IN SIZE,

QUALITY AND DETAILS

OF CONSTRUCTION

Lathe, including Taper and Screw Chuck,
6 Cement Chucks and belting . . $29.00

Extra Wire and Wheel Chucks . . . .75 each

A CHUCK MAY LOOK ALL RIGHT, YET BE ALL WRONG.

Our Chucks are made of the very best steel and absolute concentricity of

cone, thread and hole is obtained by the most improved methods based upon
years of experience. We use no Dies for the threads, but CUT THEM ON A

LA'FFIE ; nor do we file and polish the cone, body or hole, but GRIND them to

a standard on special grinding machinery and guarantee perfection in every part.

WE CAUTION YOU AGAINST TILE IMPERFECTIONS OF THE IMITATION

FOR SALE BY ALL JOBBERS
IN 'THE UNITED STATES AND CANADA

awe

PERFECT
CONSTRUCTION

IN EVERY DETAIL

HARD SPINDLES RUNNING IN

HARDENED

STEEL
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This guarantee is backed

by our experience of 32 years

In building Lathes and the perfect

methods used in their construction

THE TRUE BLUE

French
Beaded Label

Watch Glasses

"CLEAR AND BRIGHT

AND LABELED RIGHT"

HIGHEST QUALITY, FINIS '

CORRECT SHAPE

AND
„oe

"4'4' RA

The Crown Watch Glass

Note the and beware of imitations

Ask your jobber for them

The trade is respectfully notified that the prices of Watch Glasses have been
advanced as follows:

Per dross Per Doz. Per dross Per Doz.
denevas . $4  00 $ 40 Patent Genevas   $ 8.00 $ .75
mi=concave . . 4.00 .40 Lentilles .   12.00 1.25
Extra Thick 141-concave . . 10.00 .90 Antiques . 8.00 .75
Parallels 8  00 .75 Lunettes  3.00 .25

DISCOUNT, 6 PER CENT.

2111F" Dozen prices will be charged on less than gross Genevas and Mi-concaves.
Dozen prices will be charged on less thou 34 gross of all other kinds.

SUSSFELD, LORSCH & CO.
Wholesale Agents

PARIS, 21 Rue de l'Echiquier NEW YORK, 37 Maiden Lane
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WC will show it S0011

Replenishing " Time "
Don't Let Your Stock " Run Down"

Cu.,locks, Bronzes
ommunity Silver
t Glass, Art Novelties, etc.

H. Bealmear & Co.
25 W. Baltimore St.

Baltimore, Md.

Always " Ahead of Time

with Something Special. in

"Time."

VALLEY •
8-Day, Half-hour Strike, Gong.
4%-inch IVORY Dial. Fancy
Oilt Center. Rococo Casi tilt
Sash and Bezel. Bevele,1 ;
Height., 13% inches. Width.
91/, Inches. Finished in Rich
Gold. List, $12.00.

Magic Silver Polish
THE WORLD'S "JEST

We offer to the trade this Magic Polish which we
claim to be the best in the world. It is utterly impos-
sible to have Polish any better. The slightest touch of
this Wonderful Polish will remove tarnish of years'
standing without the slightest injury to the article.
We absolutely guarantee this Polish to be free from
grit or acids.

Ask your jobber for Magic Silver Polish. Once used always
used. Price, $1.50 Dozen

Manufactured by the

WESTERN POLISH CO.
Sioux Palls, S. D.

If you r jobber doea.uot -keep It,-.orders will be filled direot

We do RELIABLE
Silver Plating

and

Silverware
Repairing 

Can this be Repaired? Yes!

we Re„,„
ull 

any-article in the Silverware line, making new parts to match the old ones,
F broken or melted off, the same as new.

We Replate wi article you want in Gold, Silver, Nickel, Bronze, Brass, Oxidized Silver,Bronze, Statuary Bronze, and all the Antique or Old Finishes, etc.

Silverware
Repaired and S
Replated ercoCHICAGOgth y 1429 Wabash Ase.Company a 

C. 0. BAKER, Pros, C. W. BAKER, Vice-Pres.

PLATINUM
and its alloys, made expressly for jewelers' use

GRAND PRIZE UNIVERSAL EXPOSITION
St. Louis, 1904

GOLD MEDAL, Lewis and Clark Centennial Exposition
amd, Oregon, 1905

Awarded

BAKER AND CO., INC.
I. 
'Newark, N. J. 120 Liberty St., New York City

-

SAMS' 140
SAFETY 

BLOWPIPE OUTFIT
FOR JEWELERS
The original Sams'—
Greatly improved

FOR SALE BY ALL JOBBERS

Outfit complete . . $12.50
Outfit without bellows, 8.50
Generator (B) . . 6.00
Blowpipe (A) . . . 2.50
Foot Bellows (C) . . 4.00
Sams' Flux . . . . .25

Metal Specialties Mfg.. Co.
(Sole M frs. ) Gi

18-24 W. Randolph St., CHICAGO ienerator. Size 8%"
high, 534," diem.

Hand Piece

OUR

_.' 4, et TRADENLARK 0 !

Betokens the "Keys of Success," the stamp of Honest Values. Resolved, there-
fore, that our efforts to please our customers shall ever increase.

Depletions in your stocks we are prepared to fill with New Spring Styles which
our travelers are showing, and your Mail Orders from your " Repair Department,'
to which your attention will now be directed, will receive the best of attention, as our stock
of all American and Swiss Watch Materials, Tools and Findings is most com-
plete, besides our popular " H. S. M. Co. Recoiling " and " Golden " Coiled Main-
springs, " H. S. M. Co. Special" Jewel and Staff Assortments.

IF YOU DO NOT RECEIVE OUR HANDSOME 1907 CALENDAR, WRITE US

•
k f

c, ,. s
1 I.

L.f7.4,,,,
PORTERS

LANCASTER,

rz,

,,,.y*, ,7
-MANUFACTURERS.

JOBBERS

i

PA.

N,

f

/A
 ...

USE NATURAL GAS

NO, 6H NATURAL OAS BLOWPIPE

PATENTED SEPT. 26, 1891

Price of Blowpipe $2.50, and Ni,. 9 Foot-Blower
for operating it, $4.50.

for bloW pipe work.
No. 6H Blowpipe is
non-extinguishable. Size
of flame is regulated to a
nicety by rotating con-
trolling valve or depress-
ing valve stem.

BUFFALO DENTAL MANUFACTURING CO.
BUFFALO, N. Y., U.S.A.

Catalogue " B. K." illustrates Blowpipes, Furnaces and Barners for illu-
minating gas, natural gas, gasoline gas and kerosene oil.

A COPY IS YOURS FOR THE ASKING

L. LELONG d BROTHER

' 1]ILIhiiI1IL JILL p-..o
„,

17:111)11Y: ;11; •
I, iii0 J iii

twn 

.14041

01114.N

Ot„,}„. J.11:111,1,)
n '

Southwest Corner
Halsey and Marshall Streets

Gold and Silver Refiners
Assayers and

Swoop Smelters
BULLION. SOLICITED
SMELTINCE for the TRADE

Prompt attention given to Old Gold
and Silver forwarded to us

by mail or express

NEWARK. N. J. Sweepings Our Specialty

WINTER FIXTURES THE STANDARD FOR
QUALITY AND STYLE

JEWELERS, GET BUSY 1 MODERNIZE YOUR STORES
Don't put it off ! Now is the time to order up-to-date

fixtures for next season's harvest

WINTER FIXTURES ARE RIGHT!
WINTER WILL TREAT YOU RIGHT!

ASK OUR CUSTOMERS!
We will send our bow 310-page catalogue out it 1,11 " Winter's Encyclopedia Americana " oti
receipt of 25e. to cover postage, etc. A book Iii ll of the newest dosigns in Modern Fixtures.

OUR LINE is strictly high grade. NOT HOW CHEAP—BUT 110W GOOD

M. WINTER LUMBER CO., Sheboygan, Wis.
Established 1865 The High-Grade Fixture Makers

Finlay-Dicks Ltz. Co., New Orleans, La., Sales
Agents for Louisiana, Mississippi and
Alabama.

C. D...Staith_ Drug Co., St. Joseph, Mo., Sales
Agents for Missouri, Kansas, Nebraska,
Oklahoma Territory and Indian Territory.

It. 11. Birdsall, Room 7, Hamilton Bldg., Port-
land, Oregon, Sales Agent for Oregon and
Washington.

Texas Drug Company, Dallas, Texas, Sales
Agents for Northern Texas, Southern Okla-
homa and Indian Territory.



TO THE RETAILER you expect to stay where you are and hold
the old trade, you can not afford to sell second-class goods.
The BRYANT RINGS will hold the old customers, and every ring
you sell will be an advertisement that will attract new ones. They
are the Best Made and Best Known Rings in the marhet

SWISS PATTERN FILES
FOR WATCHMAKERS, JEWELERS, FINE TOOL MAKERS, DIE SINKERS AND OTHERS

WHOSE WORK REQUIRES GOOD TOOLS

—

THEY ARE SUPERIOR TO ALL OTHERS OF DOMESTIC OR FOREIGN MANUFACTURE

ASK FOR OUR CATALOGUE

for the most complete Catalogue of Fire and Police Depart-
ment Badges ever published

Manufacturers No. 10 Maiden Lane NEW YORK

1111490141,17
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Mountings that help sell
Diamonds

not only for the consumer but also i4
the JEWELER to sell

SUCCESS Is the best recommendation a school can have
That the ST. LOUIS WATCHMAKING! SCHOOL is the most successful

school in the United States is attested to by a growing patronage that has now
exceeded our most sanguine expectations, and continuously growing patronage
we deem of all testimonials the most substantial.

Many of our present students are sons of .athers that attended our school
twenty years ago, which certainly is proof that we give our students entire
satisfaction.

Now is the best time to enter our school, and if you wish to become an
expert in the various branches of the jewelry business write for our new catalog,
which will give you some valuable information.

ST. LOUIS WATCHMAKING SCHOOL, ST. LOUIS, MO.
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q̀ OSKAMP NOLTING &-CO.
MAMMOTH WHOLESALE JEWELERSo,AMERICA.  g

litfirr---.....a. xlIMMINE. ammic — – •

Complete _I Our Eyelet Machine,
Outfit 1000 Celluloid Tags
consists of 1 Bottle fug

Hand Plyers are

Useless for

Tagging Rings

Our 1907 Catalogue is now ready for
gLIA

Pat May 20, '02

A Splendid Seller
Retailing at Soc.

if you are a regular jeweler.

Ask your Jobber or write to

Oskamp, Notting &



A TIP
A repair shop where skilled

workmen are ready for any. class
of work at a momen

1

t s notice, is
at your disposal.

Send in that bunch of work—
engraving, cases and all—to-day,
and we will return it to-morrow
ready for your customer.

Your trade needs your time.

HALLEY & CO.
51=53 Maiden Lane NEW YORK

414...■1111., 

0

JEWELERS' SAWS
Joh. Zeuner, of St. Goar, Germany, is famous

as the maker of

THE BEST SAWS

and has appointed us his SOLE AGENTS for the

UNITED STATES AND CANADA

Ask your Jobber for ZEUNER SAWS
if you want THE BEST

or write to us

When in need of Fine Files
'American Swiss 0— our own make

, kindly remember

E. P. REICHHELM & CO.
23 John Street, New York

NEW i<.& D. ROLLER AND NAND REMOVERS
WITH PARALLEL JAWS

PAT OCT I.•

No. 150 L. (Lever Action) No. 150. (Screw Action)

These tools are exceptionally well made and finished, and have all of the modern requirements in their make-up. They will remove successfully either doubleor single rollers of any size ; the only tools of their kind with parallel adiustable jaws. Roller rests flat on inside of jaws which obviates danger of breaking pivots.They have four plungers, two for removing watch hands ; plungers are fitted with taper (no screws) and are easily and quickly changed with pin, as illustrated.Recess in end of handles for extra plungers. The jaws open and close by turning knurled disks either way. FOR SALE BY ALL JOBBERS.

KENDRICK 45L, DAVIS, Lebanon, N. H.

111'1i:111,11i

No. C. DIAMOND BALANCE

HERMAN KOHLBUSCH, SR.
MANUFACTURER OF

Fine Balances and Weights

FOR EVERY PURPOSE

WHERE ACCURACY IS REQUIRED

194 Broadway, New York, N.Y.

SEND FOR CATALOGUE
UPRIGHT POCKET DIAMOND

SCALE

New Patent Roller
and

Hand Remover
Price, $2.50

This combination tool will remove
all sizes of single and double roller
from balance staffs with safety and
certainty, and will remove all sizes of
watch hands without injury to dials.
Expert watchmakers have pronounced
It the most perfect tool of its kind in
the market.

Fleming's Patent
Corrugated Case Springs

These springs can be fitted

without filing, to all makes of

cases. Made for thick and thin

model cases, in both lifting and

lock. Beware of base imitations.

The genuine are stamped
' Fleming's Corrugated Case

Spring." Look for the name.

,'<---.7'1111011111111111111111111111

THE "PAINLESS " EAR PIERCER hiteuR.d
Ears Pierced Without Pain

The Ear can be Pierced and the Earring Inserted at the Same Time
'rhe" Painless" Ear Piercer is a priceless invention, and one which every jeweler should

possess. By a simple and novel contrivance, the difficulty and suffering of piercing ears is
done away with. The combination of the clamping device with the piercer, as shown in the
cuts, enables the operation to be performed without pain and with great rapidity.

It is well made, handsomely finished and nickel plated. Price complete, $2.00
DIRECTIONS ACCOMPANY EACH EAR PIERCER

This cut represents the ear being
pierced.

THE BEST IS THE CHEAPEST

Why the "LAFAYETTE MAINSPRING" is superior
tat—It is guaranteed to be made of the Best Steel.
2d —It is made by Skilled Hand Labor.
3d—Each Spring is wrapped in Oil Paper and Silver Foil, which Nicking positively avoids

exposure to the moisture of the air, and therefore all danger of rust is prevented.
4th—Each Spring bears a Metal Tag, indicating the watch it is intended for, which accuracy

is warranted.
5th—Each dozen is put in a neat Box, having twelve partitions, one for each spring, so the

handling of several springs at one time is avoided.
6th—The finish of the " Lafayette Spring" is, like its quality, superior to any in the market.,

The Newark Watch Case
Material Co's.

Improved 10-Prong Patent
Sleeve Wrench

This is the only practical Sleeve Wrench on
the market. Every key is measured accurately,
so they will fit all makes of sleeves. Beware of
imitations and see that our patent number is
stamped on the key you buy.

We are sole agents for this wrench. Beware
of imitations. None genuine unless bearing
date of patent shown in illustration. This Is
the only accurate and practical tool of Its kind
on the market.

If your Jobber cannot supply you With the
above tools, please write us and we will
give you the names of Jobbers who can.

This cut reprearf---7:Tar pierced
before the wire of the earring is intro-

. duced into the needle.

Henry Zimmern & Co., Inc., =its, 77 John St., New York

gsTT

PROMPT \
RETURNS FOR

YOUR

OLD GOLD,
SILVER.FILINGS

SWEEPINGS
8 c

WE BUY
Old Gold and Silver Filings, Polishings, Sweeps, Hand
Washings, etc. We will make accurate valuations and hold
consignment subject to your acceptance. If valuation is
not satisfactory, we reship to you at our expense.

WE PAY FOR OLD COLD:
22 K. 88c. per flwt. 12 K. 48c. per dwt.
20 K. 80e. ' 10 K. 40c "

. A 418 K. 72c. ", 8 K. 32c.
A A16 K. 64c.  6 K. 24c.

14 K. 56e. " 4 K. 160. "
MARKET RATES FOR SILVER AND PLATINUM

WE SELL
Gold, Silver and Platinum, various qualities, rolled flat or
drawn to wire of any gage.

PRICES OF ALLOYED COLD:
10 K. 50c. per dwt. 14 K. 660. per dwt. 

e K
12 K. 58c. " 74c. "

18 K. 82c. per dwt.

Gold and Silver Solder, either from formulas furnished
or our own. "T. B. H." Alloy, 25c. per oz. Guinea Gold,
75c. per lb. Shot Copper, 40c. per lb. We will send tables
for alloying without charge. They save figuring.

Try us and you will appreciate our Squareness, Promptness and Accuracy

T. B. HAGSTOZ, LTD., Main Office, 709 Sansom St., Philadelphia, Pa.
SMELTERS, ASSAYERS, REFINERS
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Master's Voice"

You don't know how easily you
can 0-.et into this Victor business that
is making money for so many other
dealers. It will do just as much for
you—more, if you are progressive
and wide-awake. Here's the way :

First Condition—You and we make a
contract that absolutely fixes your prices with about
a 60% profit and guarantees you against the
invasion of the price-cutter.

Second Condition—You order any three
Victors of different types—to illustrate : Victor

Junior Gramophone is the best value in the world
for ST o.00 retail, or anywhere near it ; it costs
you but $7.00. A Victor I costs you but $13.2o
and sells for $22.00. You pay only $18.00 for a
Victor II and sell it for $30.00.

Third Condition—You order ioo records.
Our new eight-inch record retails at 35 cents and
costs you but 21 cents. Our ten-inch record at
Go cents costs you 40 cents, and our twelve-inch
p.00 record costs you only 66 cents.

Tell your whole town that you
have the l'/or, show it to them
by strong focal advertising, give free
concerts and get up catchy window
displays—and you'll get there.

Isn't this worth while ?

is a fit setting for the finest product
of the jeweler's art.

Made in any kind of wood ; glass either double

thick or polished plate. The doors are perfectly

dust-proof, slide down and are lined with mirrors.

Our work is of only one grade—the very
best—in material and workmanship. We
execute orders either from submitted speci-
fications or from our own original designs.

If you are interested in store fixtures, com-
bining the greatest degree of elegance and
dignity, send for our New Catalog.

Something New for Jewelers or Small Plating Shops

These generators are the latest on the market
and possess all new features.

They are mechanically and electrically up to
date and of high efficiency.

Can be used in all operations of Plating,

Gilding or Silvering.

Operated in any position : ON FLOOR,
CEILING, or SIDE WALL, thus effecting an

Furnished in Four Sizes—

so Ampere capacity

Ioo Ampere capacity

150 Ampere capacity

300 Ampere capacity

Latest Features

Mechanical and Electrical

Compound winding, insuring

maintenance of a fixed

voltage without drop

. We can furnish these generators connected to a direct-current motor, as shown by the cut below. We can also furnish
the outfit connected to an alternating-current motor if desired.

New spring stock on hand

LOCATION CAN SUIT

CONVENIENCE OF USER

in stock in full variety at all times NO LONG LINES OF BELTING

Pendants

Necklaces

Neck Chains

Collarettes

Bracelets

of

FOURTEEN KARAT
and

PLATINUM

Ear-Screws

New Art Rings

Brooches

Scarf Pins

Handy Pins

Combined with Precious and Semi-Precious Stones

THE HANSON Er. VAN \WINK( F CO.
ABSENCE OF DANGER

TO EMPLOYEES

We can supply everything used in plating and polishing

Compositions and Rouges

Voltmeters Rheostats

Anodes of all metals

Polishing Lathes and Material
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Diamonds, Watches, Jewelry, Watchmakers'
Tools, Materials and Jewelers' Supplies

Reliance Brand Jewelers' Findings
Necklace Clasps

0661.00 OGNia0

WATCHMAKERS' BENCH No. 178
Roll Top with all the latest improvements, has an

extra tine Cabinet finish, contains nine drawers which
are locked automatically, one drawer being arranged

• for Chucks, also an apron drawer and Chalk Box with
sliding lid. Sizes-44 inches long, 26 inches wide, 90
inches high, with Casters, curtain elevated nine inches.
Made in Walnut, Oak or Cherry. Price . . . . $16.00

All Orders Subject to Cash Discount

Mail Orders Filled Same Day as

Received

01•010
A B C

No. 71 Plated $  50 per doz.
`• 72 Rolled-Plate . .   1.00 "
" 73 Silver . 1.50 "
" 74 Gold, 10 K., A  35 each
" 74A " " II   40 "
" 76 " " C  50 "

Spri n g Rings

A
No. 100. Plated   $ 50 per ■toz.
" 101. Rolled-Plate I  00 "
" 102. Silver  1  50 "
" 103. Gold, 10 K., A . . . ......... .4 5
" 104. " " B 55 "
0 105. 41 11 C 
 470 "

0

A
No. 129. Plated
" 126A. Rolled-Plate
14 1270. 41 44

SNV

" 128c.
" 129A. Gold Filled
" 130n.
" 131c. " "

Korones Bros.

$  50 per doz.
100 "
125 "
ISO "
ISO "
l7  "
200 "

STAKING TOOLS
K & D Special- 50 Punches, 14 St limps $6  50
K & D Special- 60 Punches, 16 St umps 9.00
K & D Special-105 Punches, 21 Stumps   13.75

32 Malden Llano arid
as cilry.stic streQt New York

SOLDER SOLDER SOLDER
All kinds and sizes of solder in Brass, Silver, 4 K., 6 K.,

8 K., to K. Gold, cut from wire or flat stock. Our solder
guaranteed the most uniform and easy flowing solder on the
mark et.

Tell us the class of work and we will send sample.
Ask your jobber or material house for the BLISS SOLDER;

if they do not have it, send direct. •

E. C. BLISS MANUFACTURING CO.
116 Chestnut treet PROVIDENCE, R. I.

Don't accept cheap substitutes ;
there is nothing else so good.

Sold by every Material Dealer in America

Price; 25c.

Sussfeld, Lorsch ec. Co.
Wholesale Distrituting Agents

37 Maiden Lane, New York

2{

A Full Stock of Watchmakers' Tools of Every Description

tISPRINAS

Als..2203_
EicAILINSPIIINC7A11/111;0

1.00 per Dozen
10.50 per Gross

8 .75 per Dozen
7.50 per Gross

A Regent Mainspring Cabinet
Is given FREE with your first order for I gross

Regent American Mainsprings

Height 3.

Height 4.

ofe
Height 5.

Height 6.

••••

Height 7.

Height

Lathe 
OF SOLID

Rings

A desirable article for repairing. Is made of solid grit
and will outwear thousands of paper shells. Has a metal
taper cone to fit on brush arbor.

In two grades-one to cut down solder, the other to
finish next to rouge.

Refuse metal can be removed in a few seconds with
ammonia and gold saved, if desired.

Price per pair, 75 cents

AIIIM111111111=111■
PARALLEL.

LENTILLE.

PATENT GENEVA.

.1111111/1/.11101MMINIL

EXTRA THICK NII-CONCAVE.

 AIL
0.

CENEVAS Fac-Simile of Our Label THICK Pill•CONCAVE

NOTICE-Ovving to the advance in the prices of Watch Classes by European
manufacturers, we have revised our prices to date as follows:

Genevas  $44:0000 pe,r gross, $ .40 er doz. Patent Oenevas . $8.00 per gross,ss, $ .75 per doz.

Thick Mi-Concaves . . .
. p‘ 

".40 '
PRICE-LIST Mi=Concaves, Extra Thick 10.00 " " .;10 " " giluleess . .

AntiL e n t 

Parallels   8.00 " " .75 " " Lunettes . .

BLANK ORDER SHEETS SENT UPON APPLICATION

12  00 6 1.25
8.00" " .75
3.00 . ' " .25" •6

App
te!!=nt
OWN-id:Nal

ti!f±t,

Cff.t

$ .15 per Dozen
1.50 per Dross

$ .75 per Dozen
7.50 per Gross

Cross ei Beguelin, 
Importers. Exporters and Manufacturers

Silver-Plated
Watches. Diamonds, Jewelry, 17 Maiden Lane, New York

Ware. Etc.
(A Corporation)

OUR ELECTRO-PLATING SALTS
when dissolved in water make a Plating solution at once
ready for work and always correct shades.

Know that we are the originators and manufacturers of

Dark Green Gold Salts (Antique)
and other Shades of Green

Likewise the

Rose and Orange Rose Gold Salts
used for single and double gilding, and of a good many

(7. own tsha ell sm pa rrokdeut
e an almost bright d■-

otheorusrhiatdoensanno

posit, requiring little or no scratch brushing. French
Gray, 14 or 18 K. Gold, Old English Gold, Silver
Ebonizer, in fact any shade wanted can be had of us.

Write for circular.

The AUTOMATIC ELECTRO=PLATINO
MACH INES

Specially designed for the small manufacturing and the
retail Jeweler, will be of interest to them.

Send for Pamphlet.

U. S. ELECTRO=CHEMICAL CO.
Zs Lafayette St. ( formerly called Elm St.)

HIREICHBACH, Prop. NEW YORK

, 1104 Heyworth Building, Chicago, Ill.Crescent Manufacturing Jewelers Madison St. and Wabash Ave.

BADGES-Special Makers for

Past Commanders

Past Presidents of the Ladies of the Relief Corps

Past Presidents of the Ladies of the 0. A.R., and

Sons and Daughters of Veterans

JEWELS
College Class Pi DS, Medals, Badges
Presentation Badges, with Diamonds
Watch Charms, and
Ladies' Ribbon Pins with Monogram
Ally design made to order

Phone, Central 1739 Phone, Automatic 7853

In Every Office where arithmetical
work is performed (that means all
offices) this machine means saving of
over one-half the time given to figur-
ing addition, multiplication, etc., and
insures absolute accuracy.

It is easy to operate and thoroughly
built of best steel. One dial shows
totals, the other proves correctness of
work as you go along.

THE WHOLE STORY is mighty
interesting and is contained in book-
lets sent free on request.

We send machine for trial to re-
sponsible parties. Price, $125.

WE WANT HIGH-CLASS AGENTS

MECHANICAL ACCOUNTANT CO.
23=25 Warren St. PROVIDENCE,R. I.

GEBHARDT BROS.
Makers of

Diamond Mountings
Class Pins and Badges

Victory Button Back Victory Attachments

Samples and New Price-List on application LION BLDG., c I NCI NNATI

OPEN CLOSED

VICTORY"
PAT.D.

AUTOMATIC
SAFETY
CATCH

Jobbing a Specialty



22

Enormous Profits in Post Cards
Provided You

Display Them Well 
The amount of space occupied in displaying an assortment of Post Cards will pay.more profits than most dealers receive from a space twice as large with other lines of

Merchand ise. •
If your space is limited, discontinue a less profitable line; it will pay you to give your

thought and space to Post Cards. Large profits are insured. •
We here show an illustration of our patented and IMPROVED PARAGON REVOLVING POSTCARD DISPLAY STAND, constructed entirely of Gun Metal Steel. It is the handsomest and mosteffective stand on the market.
The Stand k 36" high and 16" xx,icle, the frame revolves smoothly and easily on a solid steel rod,seventy-two different cards are displayed at the same time. Capacity of the Stand is 15oo cards.
To introduce our High-Grade Cards to all dealers, we offer the Stand and the following special lineof Cards :

50 Fancy Cards, New Spring Designs
50 Embossed Fancy, Assorted "
50 Good Luck
50 Embossed Flag and Presidential Cards, Assorted
50 Slate Cards
50 Assorted Copies of Dresden Gallery
100 Black and White, Assorted Views
100 Poly-Chrome ( Colored) Cards, Assorted
100 Litho-Chrome "
200 Comic Fortune Telling
200 " New Spring Designs
1000

Views
All of National•Interest

•
(Souvrrole PP CARDS
ns AJ57;COlifANY

1 No

1000
High-

Grade

Post
Cards
and

Paragon
Rack

Only

$10.00
F. O. B
New York

We are the largest importers of Views, Birthday, Easter and Fancy Post Cards and confine ourselves tothe Highest Grade only.
As a special inducement, we will select views of your locality as near as possible if you will so request.
We shall be pleased to answer your inquiries and to fill carefully all your orders.

Post Card Department
Desk I THE AMERICAN NEWS COMPANY NEW YORK, N. Y.

Signet kings,

Bracelets,

Combs, etc. 
ALL THE FADS OF THE SEASON.

Right goods at right prices.

Memo. orders solicited.

General Distributers
of the Following
Factories:

The R. F. Simmons Co. (Bracelets, Chains, etc.)
J. F. Sturdy's Sons Co.

The Wightman & Hough Co. (Locke(s)

Community Silver (Flatware)

L. Witsenhausen (Gold kings, Gold and Diamond
Jewelry)

Miamacasett
47-49 Maiden Lane, NEW YOPK.

Chicago : i.. KATLINSKY, 405 Masonic Temple.

NOTHING LIKE IT
Our 20th Century Solid Gold

Shell Charm has stood the test of
competition for years, and to-day
there is not a charm on the market to
compare with it.

INVESTIGATE AND BE CONVINCED

IRONS & RUSSELL CO., Manufacturers of Emblems
New York Office Main Office and Factory

11 MAIDEN LANE 95 Chestnut St., PROVIDENCE, R. I.

Landis School of Engraving

M. L. Landis
Proprietor and Instructor

Winter Course Opened January 2, 1907

Send for New Prospectus

If you wish to take a Course this winter, please write us atonce.
We aro now making appointments for pupils to enter Jan-

uary 2, 1507, and we would he pleased to assign and hold a place
for you to enter oil that dat.

We do not accept more than twelve pupils at one time,
devoting our entire time to their personal Instruction and
Advancement.

Our methods are original and entirely new. We are the
founders of a new system in the Art of Cutting and Design-
ing, which enables a pupil, pot endowed with artistic skill
to learn to make perfect letters.

Write us, and we will give you an idea of what you could
accomplish by taking a Course with us.

M. L. LANDIS, Ho Mt. Vernon Avenue, Detroit, Mich.
Positively no Mail Course given. Attendance only

OLD RELIABLE 'ho
Warranted to Give Satisfaction

GLOBE FILLED 118
Warranted 20 Years

W. & S. B. * CHAINS

Not sold to Department Stores or Retail Mail

Order Houses.

Finished by our Wearbest Secret Hardening

Process. Will wear a third longer.

We have decided upon a Co..
Operative Plan for Retail Jewelers

for 1907, that they cannot afford to
overlook. Full details will be an-
nounced in a later issue.

We shall continue to ship all our Vest, Dickens,

Pony and Waldemar Chains with Aluminum Coupon

Tags attached. Retail jewelers should save these tags.

W. 6 S. BLACKINTON CO.
MANUFACTURERS

New York, 14 Maiden Lane

23

North Attleboro, Mass.
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"ONE IN A THOUSAND"
PRINTERS' INK.

GETTING MORE SPACE
THAN YOU PAY FOR.

IT CAN BE DONE BY ATTENTION TO
THE TONE OF YOUR AD--D1FFER-
ENCE BETWEEN TONE DISPLAY
AND MERE BLACKNESS OR BIG-
NESS—TONE IS AN ELEMENT
THAT ONLY ONE ADVERTISER IN A
THOUSAND KNOWS ABOUT-
-CHANCE FOR THE COPY MAN
WHO STUDIES IT—GOOD FOR
BOOKLETS AND CATALOGUES TOO.

/
From the very beginning of ad..

vertising the constant endeavor
of all advertisers has been to
make their announcements "stand
out," as the phrase is. What
brought into being all the faces
of display type, all the borders,
all the devices of engraving?
Chiefly this search for something
that would make an advertisement
look black, and prominent, and
bigger and more important than
it really is.
. A glance through the advertis-
ing pages of any magazine or
newspaper, however, will show
that not one copy man in a thou-

Mr sand (a large ratio, yet a safe
one) has any idea of the funda-
mental principle of real display.
He sometimes makes his ad black
and expects it to stand out. Or
just as often he attempts to get
the same effect by liberal intro-
duction of white space.
What all but one copy man in

a thousand fail to comprehend is
that distinction in display is not
a matter of bigness, or blackness,
or whiteness, but unity of tone.
Into their black ad they will in-
troduce enough white space and
light type to destroy its effect of
blackness. Into the white ad will
be introduced display lines that
break its clean-cut outlines. The
ad that merely attempts- to be big
will often have elements of black,
and white, and half a dozen
hades of gray in between, so
hat, as far as unity of tone is
concerned, it might as well be a
collection of little display ads. The
text in one tone clashes with the
cut in another, and the firm name
shouts in a third to call attention
away from the argument.
{ As examples of space well

filled, consider the specimens re-produced here.
First, the Roger Bros. saver-ware announcement. This was

printed in the women's magazinesfor November, xoct6, and the de-signer probably worked with the
knowledge that his ad was to oc-
cupy the outer columns on back
pages, flanking either one or two
columns of reading matter in be-
tween. He succeeded in cap-
turing those inside columns
without paying for them. This
was done partly by his de-
sign, which gives the effect of a
full page. But quite as much is
due to his careful use of the tone

of the reading matter. That is.
almost white. Therefore, his de-
sign, which might at first appear
to be exceedingly black, is really
worked out in a dark gray tone.
His type matter was made just a
shade lighter, so that it would
match the drawings on one side
and the publisher's reading mat-
ter on the other. It is at once
apparent to anyone who thinks
about it that, had he made his
flanking ads very black, they
would have been in such contrast
to the inner columns of reading
matter that unity would have been
lost. What the eye would then
see would be simply a couple of
single-column ads, not only out

PRINTERS' INK.

who'
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of harmony with the text, but
also out of harmony with one
another. • Had he made them too
light, the effect would have been
flat and insipid. The excellence
of this bit of work is due to a
careful study of tone values.
When tone had been determined,
then it was an easy thing to work
cut masses in the design.
The Knox hat ad, giving the

effect of a full page in three-
quarter space, is also kept to fair
unity of tone, but its prominence
is gained by the clever way in
which the illustration has been
worked out in gray, and made
to occupy the whole width of the

&I e ll a
•

.-the.distinefire part of dreas, in all ages`and nations.. -.That iwhy gentleman have always been so panicular about their batsWhether you spend.the Winter in New York. 4'w, or Pitayou will find the •
KNOX

HAT
quietly asserting its supremicy in good tote andsuality,a quality as fixed sul the price.

Kee, egrets en shelving aural and Winter stile. %Vett'. sell
Wonten't Hatt in all the printthel ain el the Enka Stetee.

11847 ROGERS Ilift0S."

page. It really starts out as
though it were intended for a
full-page illustration, with the re-
sult that a full-page effect is
gained. Placed at the bottom of
the page, it would have less
force. Yet even a very black ad
at the bottom might not nullify
its effect. Notice, too, that the
quarter-page Rogers ad at the
bottom is not in any way over-
shadowed. 
The Autocar ad, prepared by b

the Ireland agency, is blacker fl
than either of the others in gen.
eral tone, but this darker tone is tak
faithfully carried out through the ins
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AS A SILVERWARE DEALER you may not care to read the whole article abovereproduced from Printers' Ink, " a journal foradvertisers," yet if.you are interested in modern methods it will be worth your time.The fact that this authority on advertising states that he thinks " 1847 ROGERS BROS." advertising is amongthe strongest put out—in fact, " one in a thousand "—probably partly explains why the sales during the pastfew years have so largely increased. The experienced dealer knows of more or less unimportant concerns invarious lines who, by a temporary plunge, strive to create the impression that they are doing big things.Contrast with this our consistent and systematic campaign—the general plan (subject to conditions as theyappear) arranged for months—almost years—in advance.
A campaign of this kind on the part of the maker insures for the dealer a steady demand throughout theyear instead of a few calls during the rush season and then no further movement for the balance of the year.

MERIDEN BRITANNIA CO. (INTERNA=FA;.sS014.VER 
CCk) MERIDEN, CONN.

311Ir FOR FURTHER PARTICULARS REGARDING OUR METHODS SEE PAW? 35

A monthly journal devoted to the interests of the Watch, Jewelry and Optical Trades. The purpose and policy of this
journal are the protection and promotion of all trade interests. A rigid censorship assures the reliability and worth of
all reading matter, and the exclusion of all that is not trustworthy or relevant. We decline to insert advertisements
that are unreliable, or misleading in representation, defamatory in statement or detrimental to the welfare of the trade.

Vol. 28 Philadelphia, January, 1907 No.Copyright, 1907, by The Keystone Publishing Co. All rights reserved Entered as second-class matter at. the Philadelphia, Pa., Post-oiiive

THE KEYSTONE
A Monthly Journal Devoted to the Interests or the
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Subscription—one Dollar per year, postpaid, to all parts
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Immense Importations of Gems

NOT the least remarkable of the record..
breaking trade statistics of the past

year are those recording the immense impor-
tations of diamonds, pearls and other precious
gems. Although the official figures have
not been announced at this writing, it is
estimated by the appraiser's office in New
York that the importations for 1906 will reach
the enormous total of $42,000,000, an advance
over the importations of 1905 or about $5, 000, -
000. Nor does this enormous total represent
by any means the remarkable gem consump-
tion of the country, as all the leading importers
claim that they cannot procure either in kind
or quantity all the gems necessary for their
trade under the present prosperous conditions.

The most gratifying feature of the statistics
relating to the importation of diamonds is the
very material increase in the imports of uncut
stones. The largest amount previously im-
ported for a single year was that for 1905,
when the uncut stone imports amounted to a
little over $ro,000,000. It would now seem
that the total imports of uncut gems for .1906
will reach a substantial total of about $16, 000, -
000, showing extraordinary progress in the
diamond-cutting industry. As might naturally
be expected, the new year has found the stocks
of cutters, importers and jobbers unusually
low, and all present indications point to a new
record for the present year.

Resumption of Organization Activity

THE lull in organization activity, caused
by the intervention of the remarkable

holiday. season just ended, is now over and
there are already indications of a vigorous
resumption of the organization movement.
Many meetings of associations or of executive
committees are scheduled for the present
month, one of the most important of these
being the first annual meeting of the Nebraska
Retail Jewelers' Association. This meeting
will be held in conjunction with the annual
convention of the State Optical Society, a
plan which should result in an increased

attendance at both meetings. We refer par-
ticularly to the Nebraska convention because
we have before us the joint programme, in
which we find many suggestions which may
be profitably considered by other State
organizations. Our friends in Nebraska did
not lose sight of the fact that while protec-
tion is the primary object of organization,
there is much more necessary to protection
than mere membership in a society. They
recognize that there is no more effective pro-
tective-agency than a thorough knowledge of
one's own business and a thorough mastery
of the principles of modern merchadising in
all its phases. For this reason a chief pur-
pose of every organization of jewelers should
be the education of the members to higher
standards of merchandising and the cultiva-
tion of such self-confidence as can only come
from such attainment.

AMONG the subjects which will be read
and discussed at the meeting of the

Nebraska jewelers are the following : " Bene-
fits of Organization," " Protection of the
Jeweler," "Advertising that Brings Results,"
" Successful Storekeeping from the Stand
point of the Retailer in the Smaller Cities
and Villages," " Mail Order Competition and
How to Meet It," etc. We would direct
special attention to the subject, " Mail
Order Competition and How to Meet It,"
inasmuch as it implies that this form of com-
petition can be successfully met, and it is
worth noting that the author of the paper on
this subject has been quite successful in this
direction.

A programme which will give so much
instruction as this should be an irresistible
inducement to the jewelers of the State to
attend the meeting, apart altogether from the
protective value of membership in the organ-
ization. We hope to find in the programmes
of other conventions held during the year a
similar wealth of papers and addresses on
mercantile subjects.

A letter before us from a Colorado
jeweler suggests a matter to which some of
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the State organizations should give imme-

diate attention. Our correspondent informs

us that a bill will be introduced in the Colo-

rado legislature embodying provisions some-

what similar to those of the national stamping

law passed last year. At the time of the

passage of the national law we stated in these

columns that in order to make it absolUtely

effectiyei as well in State as in interstate com-

merce, each State should have such a stamp-

ing law as would prevent any evasion of the

federal statute within the limits of the State.

A number of States have such a law, and it

is to be hoped, if only for the sake of uni-

formity, that those States which have not

this protection at present will follow the lead

of Colorado and pass such a law during the

present sessions of the legislatures. As

there can be no reasonable opposition offered

to a bill of this character, it would only be

necessary to have some member of the legis-

lature introduce the measure and direct it

through the various stages until its passage

into the law.

The Pressing Need of Trade Schools

ONE important result of the present indus-
trial prosperity and the consequent

scarcity of skilled help will be to fix the

public attention on the pressing need of trade

schools in this country. In a recent address,

Professor Monaghan, of the Department of

Commerce and Labor, made a strong appeal

for the establishment of a perfect system of

trade schools such as exist on the continent

of Europe. In Massachusetts, Governor

Guild recently appointed a commission of

five members to visit cities and towns with a

view to establishing trade schools and to

report on methods of instruction used in such

schools both in our own and foreign coun-

tries. This commission is the outcome of a

report of the Commission on Industrial and

Technical Education appointed on the recom-

mendation of Governor Douglas by resolu-

tion of the Massachusetts legislature. The

report of the commission was highly instruc-

tive and as applicable to other States as to

the State of Massachusetts. It is estimated

the number of persons seeking to advance

themselves through technical education in

the correspondence schools to be 55,000 in

Massachusetts alone, and points to this fact

as showing conclusively the universal need

of such instruction. The report states that

compared with the opportunity afforded in

Europe for acquiring skill and knowledge in

productive industry, the work now being

done in Massachusetts, and it might be added

in this country at large, is " strikingly and

painfully inadequate."
It is pointed out in the report that there

are two lines on which idustrial education
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may be developed, namely, through the

existing public school system or by means of

independent industrial schools. In regard

to the former, the commission recommends

that cities and towns so modify the work in

the elementary schools as to include for boys

and girls instruction and practice in the limits

of productive industry and that this instruc-

tion be of such a character as to secure from

it the highest cultural as well as the highest

industrial value. The report truthfully states,

" What we have now in the way of mechan-

ical arts instruction and trade school instruc-

tion is only a beginning. It would be for

the highest interest of the State if all the

young people were educated in such a way

as to be self-supporting, and if those who

would like to become self-supporting by the

trade are excluded from public shops, the

State would do well to give them the

opportunity to learn the trade in the public

schools."

THE reference to " the exclusion from

the public shops " suggests one of the

problems of the time, and reveals a condition

in the labor field which seems to make the

establishment of trade schools imperative.

Speaking on this subject, John M. Hering,

superintendent of the Builders' Exchange, of

Baltimore, said : " In a number of mechan-

ical trades the labor unions control the num-

ber of apprentices to be employed. This

number is so small that as the older mechanics

die or become incapacitated, there will not

be sufficient young mechanics to fill up the

vacancies. At present the American boys,

as a rule, seek other lines than mechanical

employment, but if we would elevate the

standard of the mechanic socially and intel-

lectually by giving the boy, free of cost, a

reasonable amount of high-school training,

combined with technical and mechanical

work, the mechanical field will become

attractive rather than repulsive to him."

All those who have studied this subject

seem to agree with the Massachusetts com-

mission in the conclusion that the technical

instruction should be included in the public

school curriculum, so that the many boys

whose talents are in this direction should

have the same opportunity of training in

their line as the boy whose aims are for the

most part professional or mercantile: It is

interesting in this connection to note that

the first trade school in connection with the

public school system so far instituted was

opened in Philadelphia some months ago.

This subject of trade schools is one of

extreme urgency under present industrial

conditions, and it behooves the State and

municipal governments to take the matter

under consideration without further delay.

January, 1907

Millions in Wage Advances

ONE of the many unusual factors which
combined to make the late holiday

season one of unusual happiness and pros-

perity, was the very material advances made

during the last few months in the wages of

the great army of employed. Investigation

of the records shows that in the last quarter

of 1906 there have been added to the wages

of railroad employees alone about Poo,-

000,000. Nearly all the roads in the East

announced increases of from 5 to 10 per

cent. in the wages of their employees, and

many of the lines in the West and South

followed the good example. The industrial

corporations kept pace fairly well with the

transportation companies, many advances in

wages having been made, notably in the

steel and textile industries.
One of the most important increases

made was that of the Pennsylvania Railroad

Co. The officials of that road gave all of

the employees of the system east and west

of Pittsburg, who were receiving less than

$2oo a month, an advance of io per cent.

This means increased wages for 185,000

men, and involves an annual outlay of $10,-
000,000. It is worth recalling, that the

same class of employed were granted ad-

vances of io per cent. in 1902, which makes

an increase of 20 per cent. in four years.

The example of the Pennsylvania Road was

followed by the New York Central, Dela-

ware, Lackawanna and Western, the Long

Island and most of the other big Eastern

roads. The pay roll of American railroads,

according to the figures being compiled by

the General Managers' Association, will, for

the first time, exceed $1,000,000,000 for

the fiscal year 1906-1907.

N the industrial field, the United States

Steel Corporation led the way, announcing

as its Christmas gift to employees an increase

of io cents a day at the plants of the sub-

sidiary companies. This advance applies to

an army of 70,000 men, who are classed by

the corporation as general laborers. The

increase came to the men unsolicited, and

it is understood that it was granted as a

substantial recognition by the board of direc-

tors of the loyalty of the men through a

year in which every department of the in-

dustry has been run at the maximum and

under conditions that have taxed the powers

and vast resources of the corporation. Be-

sides the increase in wages, the directors

made their usual offer to employees of allow-

ing them to subscribe for the preferred stock

of the corporation below the market quota-

tion. The subscription price on this occasion

was fixed at 103. Last year it was at par,

and 12,286 employees took 24,000 shares.
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Among the other steel concerns which fol-
lowed the example of the United States
Steel Corporation was the Illinois Steel Co.
The advance made by this company affected
13,000 men and amounts to $500,000 a year.

The Standard Oil Co. was another large
corporation which made a general increase
without solicitation on the part of the em-
ployees. From 5 to ro per cent. was added
to the wages of all men employed in the
refineries of the branch companies, number-
ing 35,000. The highest percentage of in-
crease in the case of the Standard Oil Co.
goes to the lowest paid employees, the per-
centage decreasing in proportion to the
person's salary. Numberless other corpora-
tions, among them the two big express
companies, made increases affecting a large
percentage of their employees. Other ad-
vances, not reported or recorded, in addition
to substantial contributions in the form of
Christmas gifts, amounted to millions of
dollars.

Our Next Exposition

TT is suggestive of the extraordinary extent
and rapid development of this country

that the next exposition to occupy the atten-
tion of the people at large will be held in
Seattle, Wash. This latest industrial display
will be known as the " Alaska-Yukon-Pacific
Exposition" and will be held in 1909. It is
not intended to be commemorative of any
historical happening, its very practical pur-
pose being to exploit the resources of Alaska,
Yukon and the Pacific Northwest and to
foster the vast trade of the Pacific Ocean and
of the countries bordering upon it.

It is estimated that the fair will cost
$10,000,000. The amount the exposition
company will spend, with the United States
Government and the State of Washington
appropriations, will make a fourth of this
amount, and the sums which the State's
other contributors, exhibitors and conces-
sionaires will expend will, it is expected,
make up the remaining three-fourths. The
date fixed for receiving subscriptions to the
capital stock of the fair was October 2, 1906,
and although it was decided to raise $500,-
000 in Seattle, the amount subscribed ex-
ceeded this by $150,000. It is suggestive
of the wonderful enterprise of this section
that a total of $650,000 was raised in a single
day in a city of 200,000 people.

THE exposition site comprises 255 acres
of the campus of the Washington Uni-

versity, Seattle. The grounds border for
more than a mile and a half on Lake Union
and Lake Washington, with the Olympic
and Cascade Mountains in plain view. It is
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stated that both the landscape effect and the
character of the buildings will be vastly
different from those of any previous exposi-
tion, and will be unique in that care will be
taken to preserve as much as possible nature's
own handiwork. The most noted landscape
artist in the United States has pronounced
the site, scenically, to be the finest ever used
for such a purpose.

The fair will serve a useful, national pur-
pose in exploiting the wondrous Pacific
Northwest. The Lewis and Clark Exposition,
at Portland, opened the eyes of the world to
the resources of that section, and the interest
aroused by that exposition will be stimulated
and increased during the next three years.
The fair will also show to the world, through
its exhibits, that Alaska can produce other
things than snow and gold, and will give the
general public a better conception of the
resources, advantages and possibilities of
that territory. THE KEYSTONE has a host
of prosperous subscribers in that section,
even in far-off Alaska, and we trust that the
vast undertaking will prove an unqualified
success.

Advance in Prices of Clocks

THE advance in the prices of clocks, pre-
dicted as an early probability in our last

issue, has taken place. The increase in the
cost of materials used in the manufacture of
clocks, as well as the increased cost of labor,
compelled some of the manufacturers to take
definite action last month and a general ad-
vance in prices was announced, each company
acting independently. The advance ranges
from 5 to 15 per cent., an average of ro per
cent. There has also been an advance in the
,prices of imported clocks, as practically the
same causes which necessitated the advance
in the domestic product are operative in
Europe. The higher prices now ruling in
the case of almost every purchasable com-
modity are especially marked in the materials
used in the manufacture of clocks. For
instance, one of the large clock manufacturing
companies recently purchased one-quarter
million feet of lumber at a cost higher by 25
per cent. than the price charged for the pre-
vious order. There have been similar large
advances in brass, glass and other materials
used in this industry, and the increase has
been going on for three years. In fact, when
the increased cost of materials and the higher
wages are taken into account the advance
made in the prices of the finished product
seems remarkably moderate. As there is at
the present time no indication whatever that
we are nearing the end of the high-priced
era, the trade are safe in making their pur-
chases for spring trade as early as possible.
It is needless to add that the past year has
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been a remarkable one in the clock industry
and that never in the history of the trade
have the jewelers made such extensive and
profitable sales in this particular line.

The clock manufacturers are fully alive
to the auspicious opening of the new year
and an output of unusual excellence and
variety of pattern is now in readiness for
spring trade. The proportion of high-grade
clocks is unusually large, as befits the times,
and the trade will find a fruitful source of
profit in the new lines.

Post Office Reflects Prosperity

THERE is probably no more reliable
barometer of business conditions than

the post office department. As might natu-
rally be supposed the business of the depart-
ment during the past year has broken all
records. The total receipts for 1906 were
$167,932,782.95, an increase over 1905 of
$15,106,197.85, the greatest increase for any
year in the history of the service. The total
expenditures for 1906 were $178,449,778.89,
an increase of $11,050,609.66 over 1905.
This is smaller by one-third than the per
cent. increase during 1905.

In his annual report the postmaster-
general says that by the inauguration of
economies of various kinds, the annual deficit
of the post office department will soon disap-
pear, a much-desired consummation which is
foreshadowed in the fact that the deficit this
year is $10,542,941, a reduction from that of
1905 of $4,051,445, or 27.76 per cent.

As many of our readers are interested in
the picture-postal business, it will interest
them to learn that the postmaster-general
refers in his report to the rapid growth of
the illustrated post-card craze. He states
that these postals have become a popular
feature in the postal service of every country,
and that the cards yield perhaps a larger
proportion of revenue than any other class
of mail matter. To encourage this source of
profit he announces that he has ordered to
be delivered as ordinary cards all such pic-
ture postals as have writing on one-half of
the face of the cards, such matter being
placed there to avoid disfiguring the illus-
tration.

The watchfulness and activity of the
postal department in the matter of postal
frauds are to be highly commended. The
schemes suppressed during the past year
represented almost every conceivable variety
of fraud. The report informs us that numer-
ous convictions of the operators of the differ-
ent schemes, following closely upon the
issuance of fraud orders, have had a very
wholesome effect in suppressing this mis-
chievous form of imposition on the public.
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Waltham Watches

The Great Driving Wheel of a
LOCOMOTIVE traveling a mile a
minute, makes 403,361 revolutions
in twenty-four hours:

The Tiny Balance Wheel of
a WALTHAM WATCH makes
432,000 vibrations in the same time:

The immense power and high speed
of the locomotive are rendered prac-
ticable only by the wonderful precision
of the watch.

WALTHAM WA7 CHES are
made to fully meet the most exacting
requirements.

January, 1907 THE KEYSTONE

Looking Forward to 1907

TT is merely a commonplace of speech to

say that the year which has just closed

has been the most prosperous in the history

of American trade. The fact is patent to all:

it would be a waste of words to establish by

argument what is already plain to the general

intelligence.

What of 1907? The out-

look is altogether favorable.

For the twelve-month ahead,

at least, the path seems

straight and clear. There seems to be noth-

ing in sight to interrupt the progress of the

present prodigious prosperity. We have

passed the danger which threatened, five

years ago, when vast aggregations of capital

came together in consolidations of interests,

and floods of " water " poured into the field

of investment ; for such has been the amazing

money-making experience of America that

even this " water " has been made fertile of

dividends ; and now, with no new vast com-

binings and waterings of capital in progress,

we seem to be free from immediate danger

of the "water " drowning us out. There is

no over-building of railroads, no over-pro-

duction of manufactures, no failures of crops,

no clashing of the interests of labor and

capital. Instead, the railroads are unable to

extend their facilities rapidly enough to meet

the demand of shippers ; factories are far

behind orders and the great steel corporation

has engagements for many millions of tons,

assuring its continued activity for at least a

half-year ahead ; the crops just garnered

added $6,000,000,000 to the national wealth;

and though a million immigrants have landed

on our shores in the past year, the shortage

of workmen of all kinds is causing voluntary

increases in wages and to-day no uncrippled

and healthy man need be idle anywhere in

our wide domain.

In view of these favorable conditions it

would seem, even to the ultra-conservative,

that the part of business wisdom is to " push

the luck " for another year at least. That is

to say, do not " shorten sail " at present ;

do not contract your operations as, for in-

stance, in the matter of giving crecqt to your

customers ; use your own credit to the limit

in expanding your legitimate business; get.

all possible out of the present opportunity.

But with this word of cheer

must go another word of

warning. - We now address
especially that large majority

of jewelers who have use for all the capital

they possess in conducting a jewelry business

—the remarks which follow will not apply to

those whose capital. is not thus entirely

engaged.
There are two principal temptations with

Favorable
Conditions

The Tempting
Dangers

which the present great prosperity assaults

the trader. The first is to increase his per-

sonal and domestic expenses ; the second, to

divert some of his resources into speculations

outside of his business.
The first temptation is inspired by the

belief that his present success will continue

indefinitely, and consequently he can afford a

more liberal expenditure on his household

and himself. It is very difficult, inthe quick

money-making time, to bring the mind out

of the glamor of the rose-tint present and

command it to a far sight into the dark of the

future ; but it must be done. This thought

should be ever present : the " hard times"

will come. They will probably not come this

year ; possibly not in three, or five, years.

But they will come. The part of wisdom,

therefore, would be to garner our extra profits

now, instead of expending them on extrava-

gances, so as provide an accumulation against

the dark days to come.
This first temptation concerns only the

personal comfort or convenience of the in-

dividual himself ; but the second is a much

more serious matter—for it involves a ques-

tion of justice to others.
Every period of great pros-

perity is accompanied by a

period of mad speculation.

This present occasion is

marked by speculation in unimproved city

and suburban lots, in all sections of the

country ; but especially and principally it is

distinguished for an enormous buying of

mining stocks. The craze has spread all

over the land and hundreds of millions of

dollars have been " invested " in the stocks

of gold mines which exist only in the imagi-

nations of the promoters. It is quite safe to

say that of the several hundreds of "gold"

mines, stocks in which are now being sold

at from ten cents to a dollar per share, not a

dozen will earn dividends within the lifetime

of the present buyers.
And the unhappy fact is that a vast

amount of these stocks have been bought by

people who cannot afford such squandering.

Further : The writer was told the other day

by a traveling salesman who visits the jewelry

trade throughout the Central West, and who

made it his business to inquire into the mat-

ter, that one out of every three jewelers is

" interested " in one or more " gold''

mines ; and the majority of the jewelers who

have bought these stocks do not discount

their jewelry bills and are obliged to depend

upon credit favors from manufacturers and

jobbers.

The Gold Mine
Bubble

Fool or Fraud?

lose the money
without jeopard

We have no quarrel with

the jeweler who is indepen-

dent of credit favors and can

thus put into speculations

to the interests of his credi-
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tors. The money is his own, to do with as

he pleases. But with the jeweler whose

credit is his principal capital, the proposition

is entirely different. We say without hesita-

tion that the jeweler who buys these mining

stocks, on the mere showing of an adroit

advertisement and without the knowledge of

the men and the means and the prospects

behind the printed page, who is at the time

in debt for merchandise on which he must

realize before the debt can be paid, is two-

thirds fool and one-third fraud. Fraud is a

hard word, but when the money which he

puts into the " gold " mine is eventually

lost, and his business is hampered, and he

asks for an extension or finally fails, he is as

culpably fraudulent as if he absconded with

the goods shipped him by a confiding credi-

tor. What capital he has invested in his

business belongs in the business, as longs as

he must piece out that capital with credit to

enable him to do business ; and whenever he

diverts any of that capital into outside, specu-

lative channels, he uses also a part of the

capital of others (who are not consulted in

the investment), since the credit which is

given him is an essential part of the capital

represented by his merchandise.

Even if, happily, he sells his mining

stock at a profit, still there is no defense for

him—as there is none for the bank clerk who

pays back the money which he " borrowed"

from the cash-drawer after successfully "play-

ing the races." For he has given time and

thought and anxiety to this outside matter,

and insofar has subtracted something from

his efficiency as a merchant ; whereas he is

in honor bound to give to his business (since

that business also represents the interests of

creditors) the best there is in him at all times.

He cheats his creditors of that devotion to

business which is one of his claims to their

credit.
Begin this New Year right.

Stick to the It promises to be a very
Legitimate —
and Hustle extraordinary year for

money-making, in all regular

lines of business.. Go ahead with glad pros-

pects before you ; use your credit to the

uttermost ; study ways to increase your

trade, to enlarge your reputation, to reap

success. Strengthen yourself with your

creditors by prompt payments and keep

every promise faithfully ; be frank and open

when questioned by those who have a right

to know your affairs. But be able, always,

to show that you confine your entire atten-

tion, in business, to your legitimate trade ;

that you have not weakly succumbed to the

speculative madness which is ravaging the

land. So will you prosper, in this year of

grace, as never before ; and so will you de-

serve the approval of that most inexorable

creditor, your self-respect.
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We wish good luck to all
the jewelry trade for the
entire year of 1907.
Speaking of good luck, we would
like to call the attention of every
wide-awake retail jeweler to our
new line of Good Luck Jewelry,
made in 14 K. gold from original
designs at moderate prices.

LARTER CI SONS
21-23 Maiden Lane, NEW YORK CITY

Registered Trade-Mark

Jan u ar y I 907 T E

Combating Mail-Order Competition

THE article on page 2 [ I, of our last

issue, on combating mail-order compe-

tion seems to have appealed most favorably

to the trade in those parts of the country

most affected by mail-order activity. As a

result of this article we have received a large

number of communications from jewelers who

are actively fighting mail-order competition,

and their suggestions will be treasured and

made the subject of articles in these columns

as space permits. These communications

from the trade show that they are wisely

fighting the battle with the enemy's own

weapon, publicity, and we are pleased to

observe that the jewelers are not making the

mistake of appealing merely to the local

patriotism of the public and their obligation

to deal with the local merchant. The pur-

chasing public, as a rule, are very unsenti-

mental, and it may as well be taken for

granted that their money will go where they

think it can be spent to best advantage. This

suggests that the first duty of the trade is to

convince the public that they can do quite as

well by them or even better than the mail-

order house, and that whatever occasional

little advantage may be given by the latter in

price will be more than offset by the advan-

tages of purchasing from the local dealer.

From the bunch of advertisements which we

have received, we select one as being typical

of the majority. This was an advertisement

954 x 44 inches, used by J. W. Johnson, of

Whitney, Texas, and which he confesses did

him "lots of good." The advertisement,

undisplayed, is as follows :

WHO CAN YOU BLAME IF YOU GET
"STUCK" ON SOMETHING THAT

YOU "SENT OFF AFTER " ?

Here are three cases of " good (?) bargains" that I
compared prices with this week :

Gold Filled Case, 7-jewel American movement—
Price paid   $4.65
My price   3.75

Gold Filled Case, 17-jewel movemont—
Price paid  $12.75
My price  9.00

Diamond Ring—
Price paid  $90.00
My price  75.00

liow do you like the comparison?

We Stand ready to prove what we say and are
anxious to figure against any catalogue. N■Lhen you
buy at home you see the goods, and if they fail to
prove good you know where to go and have a chance to
get your money back. It's true, other people can sell
Just as good Jewelry as we do, and just as cheap, but do
they do it? When you want to buy any article of
Jewelry, figure with us and if we can t show you that,
It's motley in your pocket we won't ask you to buy our
goods. The best goods for the least money possible is our
guarantee. If you want cheap goods, we will sell you—
but would rather sell you the best.

J. W. JOHNSON, The Jeweler

This advertisement suggests the one

practical and effective way of meeting mail-

order competition, the comparison of prices

being aided, of course, by arguments in favor

of buying (a watch, for instance) from a local

jeweler who is master of his craft and who is

on the ground to remedy any possible defect,
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regulate the timepiece and make such repairs,

at a reasonable price, as may from time to

time be called for.

An Excellent Booklet

We have before us an admirably com-

piled little booklet, entitled " Facts and

Figures," issued by W. T. Denn & Co.,

Nephi, Utah. This little booklet covers the

ground in a plain, common-sense way that is

convincing to the reader. It starts out with

a supposition thus expressed : •

We take it that you and everyone else in this
vicinity would prefer to buy their watches and
jewelry from us rather than send to a distance for
them, provided you are kure you can obtain the
same goods from us for as little or less money.

Comparison of prices is then made and

in one item, a watch, the catalogue price is

given as $19.94, and the jeweler's price as

$20.50. The argument then proceeds as

follows :
We charge just 56 cents more than they do,

you will say. But wait.
The express charges on this watch will be 30 cents.
A money order will cost   jo "
The stamp on your letter is   2 "
Your stationery will cost  

it

A total of   43 "
or a real difference of only Is cents, on a nearly
20-dollar purchase. But again—you must wait a
full week for your watch from them, your money
ought to be worth at least something during that
time. You do not see the watch before your
money has gone to pay for it. You have very
little redress, if any, providing your watch is not
satisfactory. You hesitate to ask your local jeweler
to regulate a watch which came from a distance,
although we cheerfully do so. We have not men-
tioned the item of engraving, for which these
houses make a charge of from two to ten cents a
letter. We charge you not a cent for this service
and you have us right here to explain just what
you want and how you want it.

any other comparisons are then made,

all of which are intended to convince the

public that the claim of cheapness made by

the mail-order house is without any real

foundation. In this booklet there is no sen-

timental appeal for the support of the public,

on the contrary it states :

We distinctly do not want to urge "support
home industry " on anyone as a reason for trading
with us. We ask nothing from you that is not
asked by other people.

This is in line with our suggestion made

above, to rely rather on price inducement

than on any mere appeal to local patriotism.

A striking paragraph in this booklet is the

following :

Did you notice that these houses are very care-
ful to tell you that the particular goods which bear
their name are just a little better than any other
kind? If that statement wasn't so ridiculous it
might be considered funny. Don't you suppose
that if their watches and watch cases were better
than Elgin and Waltham or Hamilton watches and
Jas. Boss or Crescent gold filled cases—don't you
suppose that these folks would immediately begin
to make their goods that way ? Isn't it reasonable
to suppose that their chief object in recommending
their stuff is because they make more money on
that kind of goods ? None of the catalogue houses
ever made a watch and they never will. If you
have ever broken a part of one of their watches you
had to pay about three times as much as if the
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parts were interchangeable with American watches,
which they are not.

All this is very instructive to the public

and well calculated to set them right in

regard to this mail-order business, and espe-

cially such an assertion as the following :

If you like you may select any watch of a
standard make from the catalogue at your home
and we will sell you exactly the same kind of
watch for not more than their quoted price. At
the same time we wish it to be distinctly under-
stood that we do not blame any person for buying
any goods they may need where they can be bought
the cheapest. All we ask is the chance to compare
prices and if we cannot fully satisfy you that we
can sell you the same goods for the same or less
money we will ask no more consideration at your
hands.

We do not dare to betray your confidence.
You have us here at all times should anything go
wrong with your purchase ; while much delay must
result before your claim is adjusted from a distant
city. The business from our town and ne.ghbor-
hood means but very little to the catalogue houses,
while with us it is everything, and, naturally, we
will be careful how we attend to your interests.

Such is the tenor of the arguments

used in this convincing little booklet which

furnishes an excellent illustration of the intel-

ligent manner in which the jewelers are

conducting the campaign against new and

aggressive invasion of their territory.

Abuse Must Be Avoided

We notice in some of the trade journals

a tendency on the part of some dealers to

abuse or ridicule the mail-order house. To

pursue a policy of this character would be

very unwise inasmuch as it would defeat its

own object and react on the authors of such

abuse. It would savor so much of the sour-

grape flavor that it would be discounted by

the public and only militate in favor of the

mail-order house. For instance, the use in

some quarters of the opprobrious abbrevia-

tion, "'Cat-house," is reprehensible, and we

are pleased to note that the jewelry trade

seem to consider that form of retaliation

beneath the dignity of their calling and to

realize its unwisdom. The proper course

for the retailers to pursue in regard to the

mail-order houses is to show up their methods

when faulty, the description of the goods

when misleading and the quality of the goods

when inferior. They should advertise the

local store by every means possible and con-

vince the farmers that it would be to their

advantage to buy home goods.
Our readers are in perfect accord with

us that the case is by no means hopeless, and

many of them positively assert that they are

turning to excellent account the fight with

mail-order competition. We thank our sub-

scribers for the various suggestions on this

subject with which they have favored us and

invite still others. The letters which appear

in our columns show that there is abundant

talent in the trade to solve all the problems

that confront it, intelligent co-operation being

the greatest need at this time.



The jewelry trade of Chicago and the whole
country was shocked to hear of the death, at his
summer home on the shore of Lake Geneva, Wis.,
on Friday, November 3oth, of Otto Young, founder
and president of Otto Young & Company, and one
of the most prominent figures in the business life
of Chicago as well as one of her wealthiest citizens.

Mr. Young, who was sixty-two years of age,
died of heart trouble, although he had been con-
fined to his bed for six weeks with a complication
of diseases, his kidneys, heart and
lungs being affected. His body was
brought to his city house, at 2032
Calumet Avenue, Chicago, where lie
had lived for the past twenty-four
years and where the funeral services
were held on Sunday, December 2d,
at 2 P.M., Rev. Henry 0. Waters,
rector of Grace Episcopal Church,
officiating. Interment, which was
private, took place the next day at
Oakwoods.

Otto Young was born in Elberfeld,
Germany, and was one of those
capable, persistent, trustworthy men
of German stock to whom American
commercial life owes so many of its •

successes—one of that typical class
who, without ostentation or display,
live useful, helpful lives and bring
honor upon themselves and their
country. Coming to America a pen-
niless lad at the age of fifteen, in 1859,
he soon thereafter began his career
in business at the salary of $3 a week,
and forced his way upward until at the
time of his death his fortune is esti.
mated at $25,000,000.

Mr. Young was something more
than a great merchant, an excellent
business man, far-sighted and able—
he was a man of benevolence and
gave thought to the betterment and
comfort of the army of employees un-
der his control. Among Mr. Young's
charities was the erection of the annex
for consumptives at the Home for
Incurables, Ellis Avenue and Fifty-
sixth Street. But a short time ago he
is reported to have given $roo,000 to
a charity, the identity of which is
kept secret. In his will just probated he leaves
$400,000 to the Home for Incurables.

Though starting in life on a salary of three
dollars per week, he managed to save some money
and in the course of a few years he saw a chance
to go into business for himself and get good returns
from his little capital. He started with a tiny stock
of fancy goods and notions, and when he was able
added articles of jewelry to it, expanding his busi-
ness as rapidly as he could. He continued in this
way till 1867, when he began to think of finding a
location in some city in which he could see a
larger future.

To help him in looking over the country, he
took a position as a commercial traveler for a New
York house, and in that capacity he crossed the
Alleghanies for the first time and made repeated
visits to Chicago. At the time of the great fire,
when he saw the city laid waste, old business
houses swept out of existence and everything
under necessity of being built up anew, he made

up his mind that he could start there on as
good terms as even its oldest merchants. He
would have come to Chicago alone, but he
found a chance to become a member of the
wholesale jewelry house of W. B. Clapp & Co.,
which then became known as W. B. Clapp, Young
& Co., and did business on the east side of State
Street, very close to the location that the firm of
Otto Young & Co. now occupies. The present
firm is the direct successor of the older firm. After
Mr. Clapp retired, Mr. Young took Julius Schnering
as his partner, and watched his business steadily
expand.
' Mr. Young's passing away is mourned by all

who knew him. His business associates talk feel-
ingly of the great merchant's ability and character.
Julius Schnering, who has been a partner for twenty-
four years in the widely-known Chicago wholesale
jewelry firm of Otto Young & Company, but who
is now about to retire from the business, Mr.
Young having purchased his interest a short time
before he died, said in an interview : " Mr. Young
was one of the most far-seeing business men Chicago
ever knew. He was a keen judge of business con-
ditions and opportunities. He was reticient to an
unusual degree, but was quick to form his conclu-
sions. He kept his own counsel in most affairs of
importance. He detested flamboyancy and had a
quiet but very amiable disposition. He was a
loyal friend."

Benjamin Allen, head of the house of Benj.
Allen & Co., and an old friend of Mr. Young, said
in an interview : " I knew Mr. Young when he
was a salesman on a small salary. He was not a
prolific talker, but he had a knack of selling a

great deal of goods. When he decided to embark
in the jewelry business in Chicago he said to me
one day : Ben, I am going to become a rival of
your firm in the jewelry business in this town, but
that must never be permitted to interfere with our
friendship.' He kept his word. Nobody could be
a more loyal friend. He was modest and unassum-
ing to the last. The acquision of great wealth
caused no change in him. He was a genial, whole-
souled man. In business affairs his judgment was
keen and sound."

Claude Seymour, nephew of Mr. Young, has
been associated with him in business for twenty
years. He is now vice-president and general

manager of Otto Young & Co.
He said in an interview : "Very
few know the details of Mr. Young's
business transactions. He was accus-
tomed to give personal investigation
to all his prospective business deals.
He was quick to see the possibilities
of every proposition of merit. He
had unswerving faith in the com-
mercial greatness of the Chicago of
the future. That was why he invested
so heavily in down-town real estate.
I think one of the events he was
most proud of in his career was his
achievement in raising the $5,000,000
guarantee fund that won the World's
Columbian Exposition for Chicago as
against the rival bidding of New York:
It was the consensus of Chicago
press opinion, at the time, that Mr.
Young ' brought the world's fair to
Chicago,' as the saying was at the time.
It is well known that Mr. Young gave
a great deal of money to charity, but
the details of his beneficence prob-
ably will never he known."

The Chicago Jewelers' Association
'held a meeting December 1st, for the
purpose of passing suitable resolutions
on the death of Otto Young, who was
a charter member of the association
and one of its most active organizers in
1876, and its fourth president in 1883.
The following are the resolutions :

WHEREAS, That in the death of
Otto Young the Chicago Jewelers'
.Association recognizes that one of the
most prominent and useful citizens of
our city has been called away. That
during the years while he was active in
the jewelry trade he was a loyal and en-
thusiastic member of the association
and a warm supporter of its business

affairs. Of alert mind and positive convictions, he
was always ready to support his judgment by hard
work, and that he contributed largely to the suc-
cess of this organization both in counsel and
action during its early years ; be it

Resolved, That the jewelry and kindred trades
of Chicago have lost in the death of Mr. Young a
man who for more than a third of a century has
been identified with their interests. As a man of
business he possessed great foresight and early saw
that Chicago was bound to become one of the lead-
ing distributing points in all America for jewelry
and allied lines. By his associates in our trade he
was recognized as a strong factor in the business
whose wise counsel and keen judgment will be
sadly missed.

Resolved, That the members of this assacia-
tion extend to the family their sincerest sympathy
in this hour of affliction ; be it further

Resolved, That these resolutions be printed in
the representative journals of the trade and spread
upon the records of this association, and that a
copy of them be suitably engrossed and presented
to the family of the deceased.
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on Friday, November 3oth, of Otto Young, founder
and president of Otto Young & Company, and one
of the most prominent figures in the business life
of Chicago as well as one of her wealthiest citizens.

Mr. Young, who was sixty-two years of age,
died of heart trouble, although he had been con-
fined to his bed for six weeks with a complication
of diseases, his kidneys, heart and
lungs being affected. His body was
brought to his city house, at 2032
Calumet Avenue, Chicago, where he
had lived for the past twenty-four
years and where the funeral services
were held on Sunday, December 2d,
at 2 P.M., Rev. Henry 0. Waters, •

rector of Grace Episcopal Church,
officiating. Interment, which was
private, took place the next day at
Oakwoods.

Otto Young was born in Elberfeld,
Germany, and was one of those
capable, persistent, trustworthy men
of German stock to whom American
commercial life owes so many of its
successes—one of that typical class
who, without ostentation or display,
live useful, helpful lives and bring
honor upon themselves and their
country. Coming to America a pen-
niless lad at the age of fifteen, in 1859,
he soon thereafter began his career
in business at the salary of $3 a week,
and forced his way upward until at the
time of his death his fortune is esti-
mated at $25,000,000.

Mr. Young was something more
than a great merchant, an excellent
business man, far-sighted and able—
he was a man of benevolence and
gave thought to the betterment and
comfort of the army of employees un-
der his control. Among Mr. Young's
charities was the erection of the annex
for consumptives at the Home for
Incurables, Ellis Avenue and Fifty-
sixth Street. But a short time ago he
is reported to have given $100,000 to
a charity, the identity of which is
kept secret. In his will just probated he leaves
$400,000 to the Home for Incurables.

Though starting in life on a salary of three
dollars per week, he managed to save some money
and in the course of a few years he saw a chance
to go into business for himself and get good returns
from his little capital. He started with a tiny stock
of fancy goods and notions, and when he was able
added articles of jewelry to it, expanding his busi-
ness as rapidly as he could. He continued in this
way till 1867, when he began to think of finding a
location in some city in which he could see a
larger future.

To help him in looking over the country, he
took a position as a commercial traveler for a New
York house, and in that capacity he crossed the
Alleghanies for the first time and made repeated
visits to Chicago. At the time of the great fire,
when he saw the city laid waste, old business
houses swept out of existence and everything
under necessity of being built up anew, he made

up his mind that he could start there on as
good terms as even its oldest merchants. He
would have come to Chicago alone, but he
found a chance to become a member of the
wholesale jewelry house of W. B. Clapp & Co.,
which then became known as W. B. Clapp, Young
& Co., and did business on the east side of State
Street, very close to the location that the firm of
Otto Young & Co. now occupies. The present
firm is the direct successor of the older firm. After
Mr. Clapp retired, Mr. Young took Julius Schnering
as his partner, and watched his business steadily
expand.
' Mr. Young's passing away is mourned by all

who knew him. His business associates talk feel-
ingly of the great merchant's ability and character.
Julius Schnering, who has been a partner for twenty-
four years in the widely-known Chicago wholesale
jewelry firm of Otto Young & Company, but who
is now about to retire from the business, Mr.
Young having purchased his interest a short time
before he died, said in an interview : " Mr. Young
was one of the most far-seeing business men Chicago
ever knew. He was a keen judge of business con-
ditions and opportunities. He was reticient to an
unusual degree, but was quick to form his conclu-
sions. He kept his own counsel in most affairs of
importance. He detested flamboyancy and had a
quiet but very amiable disposition. He was a
loyal friend."

Benjamin Allen, head of the house of Benj.
Allen & Co., and an old friend of Mr. Young, said
in an interview : " I knew Mr. Young when he
was a salesman on a small salary. He was not a
prolific talker, but he had a knack of selling a

great deal of goods. When he decided to embark
in the jewelry business in Chicago he said to me
one day : ' Ben, I am going to become a rival of
your firm in the jewelry business in this town, but
that must never be permitted to interfere with our
friendship.' He kept his word. Nobody could be
a more loyal friend. He was modest and unassum-
ing to the last. The acquision of great wealth
caused no change in him. He was a genial, whole-
souled man. In business affairs his judgment was
keen and sound."

Claude Seymour, nephew of Mr. Young, has
been associated with him in business for twenty
years. He is now vice-president and general

manager of Otto Young & Co.
He said in an interview : " Very
few know the details of Mr. Young's
business transactions. He was accus-
tomed to give personal investigation
to all his prospective business deals.
He was quick to see the possibilities
of every proposition of merit. He
had unswerving faith in the com-
mercial greatness of the Chicago of
the future. That was why he invested
so heavily in down-town real estate.
I think one of the events he was
most proud of in his career was his
achievement in raising the $5,000,000
guarantee fund that won the World's
Columbian Exposition for Chicago as
against the rival bidding of New York:
It was the consensus of Chicago
press opinion, at the time, that Mr.
Young brought the world's fair to
Chicago,' as the saying was at the time.
It is well known that Mr. Young gave
a great deal of money to charity, but
the details of his beneficence prob-
ably will never be known."

The Chicago Jewelers' Association
'held a meeting December ist, for the
purpose of passing suitable resolutions
on the death of Otto Young, who was
a charter member of the association
and one of its most active organizers in
1876, and its fourth president in 1883.
The following are the resolutions :

WHEREAS, That in the death of
Otto Young the Chicago Jewelers'
Association recognizes that one of the
most prominent and useful citizens of
our city has been called away. That
during the years while he was active in
the jewelry trade he was a loyal and en-
thusiastic member of the association
and a warm supporter of its business

affairs. Of alert mind and positive convictions, he
was always ready to support his judgment by hard
work, and that he contributed largely to the suc-
cess of this organization both in counsel and
action during its early years ; be it

Resolved, That the jewelry and kindred trades
of Chicago have lost in the death of Mr. Young a
man who for more than a third of a century has
been identified with their interests. As a man of
business he possessed great foresight and early saw
that Chicago was bound to become one of the lead-
ing distributing points in all America for jewelry
and allied lines. By his associates in our trade he
was recognized as a strong factor in the business
whose wise counsel and keen judgment will be
sadly missed.

Resolved, That the members of this associa-
tion extend to the family their sincerest sympathy
in this hour of affliction ; be it further

Resolved, That these resolutions be printed in
the representative journals of the trade and spread
upon the records of this association, and that a
copy of them be suitably engrossed and presented
to the family of the deceased.
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WISHING YOU A HAPPY AND
PROSPEROUS NEW YEAR
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No. 3oo. Oval Ftd. Bowl "Saratoga"

Superior Rich Electroliers

Silver-plated Cut Glass Gas Portables 

Ware Ware Beautiful hand-decorated Shades

No. 5557. Fruit Bowl

Photograph Books of our Complete Lines Loaned to the trade
for inspection 

THE PAIRPOINT CORPORATION
Branches : 38 Murray St., New York City

New Bedford, Mass.
717 Market St., San Francisco, Cal. 36 St. Antoine St., Montreal, P. Q.

High Art Monogram Work
, ,- ,
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;

The utility and money value of the masterly compilation

Hornikel 9s

Engravers'Text-Book
Plain and Fancy Ornamented Cyphers.
Ribbon Drop and Block Monograms for
watches, lockets, spoons, trays, tea sets,
cigarette and match cases, loving, prize and
presentation cups. Monograms and Initials
for seal rings and fobs. Monograms, inscrip.
tions, etc., etched on silver.

was grandly in evidence during the holiday season. It proved just
tile thing necessary not only to please but to enchant hypercritical gift
purchasers who are as particular about the engraving as the goods.

If yOl.1 wish to build up a reputation as an engraver procure one
of these books.

Every first-class jewelry store has used it to excellent purpose
during the holiday season.

A copy will be sent postpaid to any part of the world on recap/ of price, $6.00 (.£ I as.)

FOR SALE BY

THE KEYSTONE PUBLISHING CO.
809_811-813 North igth Street,-PHILADELPHIA, PA.
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TEN MILLION READERS

.tr

\Val SCC the publications containing the advertisement reproduced

here. It appears in various sizes in the January issues of

s'7,41111tir

NW.

When silver-

plated ware is men-

tioned, the average

person at once thinks

of the brand marked

"1847

,

Ladies' Home Journal
Delineator
Desig-ner
Iranian' s Home Companion

Cenlnly
Review of Reviews
Sollmer' s
.31unsey's
Ez,erybody's

s Work
American
MCC-lure's
Pearson's
Good Housekeepinir

1170r/if TOda_1'

CO/Mfry Life

,S'/rand

Sunset
Out II/est
Reader
-.Mantic
Travel
Army and Navy Life
Bookman

Table Talk
Poshm Cook i n.tr-Schoot

IhntsrlieePer
Ladies' Workl
illodern Priscilla, etc.

•
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Altogether this or other of our advertise-

ments appear in over 500 publications
daily, weekly and monthly.

The dealer who handles

ROG E RS BROS."

There are several reasons why this

should be so. One is that it has been

before the public so long—" 1847 ROGERS

BROS. " being the original silver-plated ware,

dating back to 1847, when the electro-plating

process was discovered by Rogers. Bros.

Another is that no other silverware

thoroughly advertised.

But the chief reason is to be found summed up in

the phrase

is
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"1847

RooERs BRos."
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goods sells the best

known silver-plated

ware on the market

—the best known
to-day and for

the past sixty

years.
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"Silver Plate That Wears"
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TE2LING-
EFFECTS
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1::/2 SILVER.
PLATE

"IRIS"
iliraom

" V E RD 1"
TeaSpoon

"HOL LY-'"
Bunerifiroce

WR TE FOR OUR
NEW CATALOG

"ROSE"
Desseri

"FLEMISH"
_De,s-serf Spoon

SEVEN PATTERNS

"MARSEILLES"
Oyster fork

THAT EMBODY ALL THE ARTISTIC
FEATURES OF STERLING- SILVERWARE

.E.H.H.SMITH SILVE12, CO.
BRIDGEPORT. CONN.

SILVER.SMITHS Rob
CHICAGO. ILL.
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The Pratt Institute an Jewelry Work

Education in Art.Craftsmanship—Artistic Work in Tortoise Shell and Metal

Among the institution_ which are doing excellent service in the advance-
ment of of art-craftsmanship, is the Pratt Institute, Brooklyn, N. Y. As all
such institutions merit the support of the trade, we take pleasure in repro-
ducing the following article from The A/et-national Shull°, a handsome
monthly magazine devoted to art in all its phases, including art-metal work.

We are also in-
debted to this maga-
zine for the accom-
panying illustration :

Tortoise-shell
carving is a branch
of artistic workwhich
has lately been taken
up by the class in
jewelry, metal chas-
ing and enameling
conducted at Pratt
Institute. Last year
this work was some-
what experimental,
and only a few of the
regular jewelry stu-
dents undertook it.
The results attained
are most interesting
and more than jus-
tify the painstaking
by the teacher and
the enth usiastn of the
students; class mem-
bers interested have
expressed a determi-
nation to continue
the work and to in-
crease the variety of
articles made from
this beautiful mate-
rial, and other stu-
dents, who have not
yet tried it, expect
to take up tortoise-
shell carving thisfall.
Some good results of
their efforts were
shown with the work
of the jewelry class
at the recent general
exhibition of Pratt
Institute, consisting
of combs for the hair
elaborately and ex-
quisitely carved.
Clusters of fruit and
flowers were well
grouped and taste-
fully disposed across
the tops of the
combs, while the
comb itself was so
smoothly and evenly
finished as to make
a comfortable and
useful, as well as
handsome, hair ornament. These combs were almost the only articles
attempted by the students last year, but a number of ornamental pieces
are planned by the class members, and next spring's exhibit will doubtless
see a great variety of effects in this material.

Students supply their own tortoise shell, which is to be had in thick-
ness sufficient to allow of raised work in the carving. The raised effect of
flowers and leaves is also obtained by bending the material, which is kept
soft for that purpose by soaking it in salt water. A still greater degree of
pliability is obtained when the water is hot. When the material cools it
retains the form given it when heated. Sometimes a still higher relief is
obtained by joining two pieces of the shell.

Simple designs were among the first planned, a model of the article
being first made in wax. In making this, attention must be paid to the
quality of the material to be used. Tortoise shell is never of even thick-
ness, and it requires judgment to select a piece suitable for the design, as
well as to create it. The work has proved so fascinating, however, that there
Is no doubt an advance will be made in it this season.

The Pratt Institute conducts a jewelry class which gives a thorough pro-
fessional training. It teaches designing and modeling ; the application of
designs to working problems ; the setting of stones ; enameling and finish-
ing ; the methods and practice of technical work in metal, and the develop-
ment of original ideas in design. By this instruction, the apprentice can
greatly shorten the period of his apprenticeship and supplement the technical

skill gained in the shop by work in drawing, modeling and designing, and
in the theory as well as the practice of his art. This, it is held, is what a
shop will never teach him. The course is equally serviceable to the art
student, who wishes to apply his knowledge of art to some lucrative pro-
fession. The field of artistic jewelry is said to excel almost any other line
of illustrative art work. The demand for trained workers in art applied to
metals, with the limited supply of such men, practically assures advance-
ment to the earnest worker. That there is steady demand for artistic
jewelry, made after original designs, has been proved by the success of
those pupils who have graduated from the three-years course and taken up
the work of a professional jeweler. Several young women graduates are
now making comfortable living and find an increasing demand for their

work. Each article,
Is designed especi-
ally for the customer
and for the purpose it
is intended to serve.
Duplicates are only
made when there is
some special reason
for making them. A
necklace o f gold
lin ks, w ith tourmaline
pendants, made by
Miss Emily Peacock,
which was in this
year's exhibit, was
purchased by a bride,
who ordered seven
Copies, the necklaces
being intended for
gifts to the members
of her bridal party.

A student of the
course is first taught
the use of his tools.
When he begins to
study designing, he
makes his design,
however simple the
article may be, first
in wax, learning thus
to model his figures
and to express his
own thought. This
design is used as an
object lesson by the
instructor, who criti-
cises it, but is care-
ful not to interfere
with any originality
of idea. If the de-
sign is at all good,
the student is shown
how to modify it to
meet the limitations
of his material. If
the design is impos-
sible, for artistic or
mechanical reasons,
the student is taught
to develop his
thought in a more
practical way.

The apprentice
in a shop acquires
little more than the
skill necessary to
meet the technical
requirements of his
trade, but as the suc-
cess and advance-

ment of the skilled jeweler depend as much upon his artistic conceptions as
upon his skill in execution, the work of the shop must always be supple-
mented by art instruction in the studio. The highest advancement is only
gained by paying equal attention to both sides.

The materials used in the student's course are the semi-precious stones,
such as amethysts, tourmaline, turquoise matrix, onyx and amber. Silver
is usually employed for settings and chains. Gold is used sparingly, as it is
expensive. The student furnishes his materials, and his work is generally
disposed of to advantage.

The class is fortunate in its instructor, Carl F. Hamann, who is not
a professional teacher, but an expert jeweler by profession as well as
a sculptor. Mr. Hamann served his apprenticeship in this country, and
afterwards studied modeling and designing in Munich, and in the Academie
Julian, and the Ecole des Beaux Arts, Paris. He was the sculptor of
the statue " Justice," which was one of the eight statues on the
Triumphal Bridge at the Pan-American Exposition in Buffalo. At
St. Louis Exposition he had a statue symbolical of " Wyoming " in
the Colonnade of States. He is also the sculptor of the figure of
" Modern Art " on the permanent Fine Arts Building.

Theodore T. Goerck, instructor in chasing, repousse and hammered
work in copper, has been very successful in many pieces he has exhibited
at the World's Fair, Chicago ; the Paris Exposition of 19oo, and the
exposition at Buffalo, in i9oi,

Copyrighted by The International Studio. Specimens of Pratt Institute Work



WORLD
BRAND
SILVER

tHE manufacturers
of World Brand

Silver take pleasure in
submitting for your in-
spection a reproduction
of their new design
which will be known as
the "Moselle" pattern.
41 Into the creation of
these beautiful pieces
of "silver art" we have
put the work and study
of many months. The
esult, we feel, is worthy
f the reputation for
uality, which World
rand Silver has always

held.

Let us send you our trade catalogue,
illustrating and pricing our entire line.

amentan gotiber Companp
Factory: BRISTOL , CONN.

New York Chicago
46 West Broadway Silversmiths Bldg.
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15 Maiden Lane
New York

Each Season

show a most complete assort-
ment, in very large variety, of
all the newest up to date articles
in both SOLID GOLD, Gold
Diamond Set, and Gold Filled
Jewelry.

We Are Not Afraid

to show NEW styles. We do
not wait till a growing demand
compels us to follow some new
idea.

To Lead

in showing new goods, new
styles, new colorings, new
fashions in Stones, new novel-
ties in Jewelry

1907

finds us making preparations
for larger quarters, although
we already occupy the largest
floor on Maiden Lane.

1908

will find us still better equipped
to take even better care of
business entrusted to us.

1909--I9I0

will find us still aggressive in
our endeavor to give better
service, better goods, and to
deserve your patronage, with
even better reasons for getting
a larger share of it.

We Look Forward

to each NEW YEAR to better
our lines, making them more
attractive, more salable, more
interesting to you. We wish
you

A HAPPY NEW YEAR

15 Maiden Lane
New York

A11110L111Ce the engage-

ment of Travelers for

1907

For Northwestern St:ttes

Mr. Ira C. Jones

For :-.;outhwestrrn States

Mr. F. B. Moore

For Middle (mthyrn States

Mr. A. W. Payne

For ticitith(itst(T0 Statcs

Mr. G. W. Rowley

I .(ir N()rthern States

Mr. Frank C. Shinn

xvho will present for your inspec-
tion our new spring showings of

Gold, Silver and Gold Filled

Jewelry
ALL THE N LW ARTICLES

ALL THE NEW FADS

NEW DESIGNS

LARGER VARIETY

It is well known that we
carry a complete line of Jewelry,
in both gold and gold tilled,
embracing all articles of jewelry
carried by the retailer.

Do You Know

that it is probably the largest
line and most up to date of any
shown.

We hope to number you
among our esteemed customers
this year of 1907.

15 Maiden Lane
New York

15 Maiden Lane
New York
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The dominant note of the season is a sense of satisfaction with the conditions that
prevailed during 1906, and the hope that they may be equaled and excelled in 1907.

Our customers advise us the holiday business has been unsurpassed ; we tender
our congratulations to all of them on the results obtained, and also extend our best
wishes for the New Year.

We trust it may serve to cement more closely the bonds of friendly feeling existing
between us. We shall endeavor to merit a continuance of the confidence reposed
in us by the trade in the past, and trust we may enjoy their good-will in the future.

Our time and efforts will be devoted, as always, to the
interest of our customers, and we hope to anticipate and
satisfactorily supply their wants during 1907.

Henry Freund 0 Bro., 71 Nassau St., New York

GOLD AND SILVER THIMBLES

[The Illustration and description of new goods and inventions as hereunder is a perma-
nent ,featare of K Y STONE : our twofold object being to keep the jeweler and optician
thoroughly posted on the very latest and most salable goods, and the workinan at the bench
equally well posted on the newest inventions and improvements in tools and appliances.]

An Innovation in Bracelet Construction
The new year finds no reaction from the universal bracelet fad which

did so much to add to the prosperity of the jeweler during the past year,
consequently the man-
ufacturers are exerting
themselves to supply
the continued demand,
and for this reason
special interest at-
taches to an innovation
in bracelet construc-
tion shown in our illus-
tration. The new
bracelet is known as
the " Eclipse " side-
swing bracelet and is
of a kind that will ap-
peal favorably to the
feminine world. The
wearer has merely to
press the pin on the
side of the bracelet
and it unlocks and
opens about a quarter
of an inch. It then
swings on a pivot side-

wise and is removed from the arm. The new bracelet has been patented by
the manufacturers, S. 0. Bigney & Co., of Attleboro, Mass., and is made in
a large number of attractive designs. The novelty in construction, combined
with the different patterns, will make this a desirable addition to the
jeweler's bracelet stock.

New Electric Lathe Motor
Those of the trade who are using, or who contemplate using motors for

power purposes in their workshops, will be interested in one of the latest
improved types, an illustration
of which is here shown. This
new motor is one of the exten-
sive line made by the IN. Green
Electric Co., New York, and is
known as "Type 12." It is a
reversible, direct-current,watch-
maker's electric lathe motor,
which replaces to much advan-
tage the old-fashioned foot-
wheel. The manufacturers
claim that it is much more ser-
viceable than the latter and that
by its use the breaking of pivots
by the unsteady action of the
foot-wheel is avoided. The motor is compact and durable, and may be used
not only for running a lathe, but to attach to any light machinery. It runs
smoothly in eithep• direction or rotation and is instantly reversible. It is
completely enclosed and thoroughly protected from injury, while its compact
and square design allows of its use in very limited space.

The Automatic Eyeglass or Pencil-Holder

ESTABLISHED 1832

KETCHAM de, MCDOUGALL
MANUFACTURERS

GOLD & STERLING SILVER THIMBLES
AUTOMATIC EYEGLASS HOLDERS

37 AND 39 MAIDEN LANE, N.Y.
SEND FOR CATALOGUE " E "
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New Jewel-Setting Cutters
We show in the accompanying illustration a new tool, the special merit

of which will appeal to all workmen. It is a peculiarly-serviceable tool for
setting jewels, counter-sinking, turning out barrels,
settings, etc., and is made to fit the tailstock of the
Webster-Whitcomb and Moseley No. 2 lathes. It
is simple in construction and yet strong and effi-

cient for the purpose intended. There is no shattering or lost motion

between the feed screw and the cutter, and it has the merit of being more

nms....#000000. 

Made in Gold, Silver, Rolled-Plate, Gun Metal. Royal Copper and
Black Enamel. Samples sent upon request

rigid than many more expensive tools for the same purpose. It
invention of C. Culman, of St. Louis, Mo., whose inventive genius is
rated by the trade, as is well evidenced in this new tool.

A Novelty in Jewelry
Among the quite numerous novelties in jewelry

ushered in by the new year is a line of " Good Luck
jewelry made by Larter & Sons, New York City.
These goods can be had in rings, lockets, cuff links,
etc. The design embodies the various emblems of
good luck—the horseshoe, the wishbone, the four-leaf
clover, etc. These goods are made in 14 K. gold,
from original designs, and they seem to have all the
qualifications of a popular, quick-selling line. The
designs are very handsomely executed and the goods
are such as will make a very desirable addition to the new stocks for the
spring trade.

is the
highly

Annual Meeting of the 24-Karat Club
At the annual meeting of the 24-Karat Club, held on December 27th, in

New York, the following were elected officers for the ensuing year :
President, J. C. Wood ; vice-president, Harry Larter ; secretary, S. C.
Beckwith ; treasurer, Willard H. Wheeler. The board of directors elected
at the meeting is as follows : Chas. F. Brinck, Col. John L. Shepherd,
Leo Wormser, David C. Townsend and David Kaiser. It was announced
at the meeting that the committee on arrangements for the banquet was
attending to its duties in excellent shape and that preparations for the grand
function, to be held at Delmonico's, on January 25th, were about com-
pleted. A number of speakers of national reputation have been secured and
the guests can look forward to an evening of extreme enjoyment.

Sevres Ware and its Counterfeits
Looking around in the curiosity stores of Paris, says a writer in Harper's

Weekly, we find everywhere conspicuously exhibited Sevres cups, Sevres
statuettes, Sevres plates, all of them bearing genuine manufacture marks.
Unfortunately, these Sevres are brutal, horrible, distasteful counterfeits,
made in Berlin or even in Paris ; for the manufacture of false Sevres has

gained a nearly incredible expansion.
Year by year sixteen million francs worth of spurious Sevres are made,

which are sold in Europe and in America, and give a return of forty-eight
millions. A false Sevres plate, epoch of the Empire, has a manufacturing

value of three francs, and sells at six francs to the commission merchant,

who in turn conveys it to the curiosity dealer for nine francs. From this

stage on any statement of prices becomes impossible ; two plates of false
Sevres, similar to each other in every particular and made of the same
material, sell just according to the place they happen to be in, at the second-

hand store in Orleans for twelve francs, at a profit of three francs ; at

the antiquities' store in London for 175 francs, at 170 francs profit. Who

wants to buy counterfeit Sevres needs not to look for secret factories ; the

counterfeits come to your house, if you have an open store, as they are

traded in by drummers. Nor is it to be presumed that one is confronted

with cunning imitations. The forgers do not employ experts on ceramics,

nor even especially-skilled workmen. The manufacture marks of Sevres

are placed on china wares such as even the manufacturers of Limoges

would be ashamed of.
It must be remembered that the great State factory under the various gov-

ernments France has had since the beginning of the enterprise has continu-

ously varied the signature of its products ; there is the double capital L
used during the times of the kings ; there is the N of the emperor ; there is
the full inscription " Manufacture Imperiale de Sevres " ; the letter L of the

powerless King Louis XVIII ; the X of Charles X ; there are to be found
the initials L. P. of the Citizen King, the S of the white Sevres, or the
words " dore Sevres " on the larger decorative pieces ; there is, finally,

the cipher of the French Republic as it is still used by the factory. Visiting

a hundred art stores, according to the species of articles carried by the firm,

you will find Sevres ware with the royal, the imperial or the present ciphers.
Still, the directorate of the fine arts, the ministry of commerce, the record
office for trade marks, and even the factory itself, are compelled to submit
to this traffic in counterfeits, which, by the ugliness of the imitation, tends

to discredit the genuine product ; for the administrations lack any weapon

for protecting their rights. Under the present legal situation it is impossible

to do anything against people who sell false " old Sevres "—that is, the
majority of the sellers.
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Send to us and others and compare prices and quali-

ties. We carry a very large stock and can fill your

orders promptly.

HENRY GINNEL & COMPANY

Established 1835

CUTTERS OF DIAMONDS

52 & 54 Maiden Lane, New York

JETS
Made up in the latest styles of

MOUNTED COMBS, BRACELETS, COLLARS
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CHOPARD PORES
Makers and Importers of
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Precious-Stone

The importations of precious
stones still continue large, the

Importations aggregate for November excell-
ing that for the same month last

year. The total figures for the month amounted to
$2,751,447, of which $1,978,300 was cut stones and
pearls, the remainder being uncut stones, princi-
pally diamonds. It is interesting to recall, that for
the year 1898 the total importations for the same
month amounted to only $872,989, almost $2,000,-
000 less than the record for last November.

The first of the several cases

The Duty on Pearls involving the question of the
duty on pearls, now pending

in the court, was decided last month. The facts in
this litigation date back to 1902, when the Paris
house of Tiffany & Co. sold fifty-nine pearls to
Morris Guggenheim, of the American Smelting &
Refining Co., and delivered the same to him, after
being strung as a necklace in the company's New
York store. Tiffany & Co. claimed that the pearls
were dutiable at lo per cent. as pearls in their
natural condition, while the government claimed
that they were dutiable at 6o per cent. under the

jewelry clause of the tariff law, inasmuch as

they had been selected and pierced for the pur-
pose of a necklace. The case was decided by the
higher court against Tiffany & Co. in favor of the

government, but this was done on a technicality

rather than on the question of duty. The pearls,
it would seem, were first admitted in the payment
of ro per cent. duty. Later, the government

liquidated the entry and demanded 6o per cent.

The importers refused to pay this amount, and

hence the suit. At the trial in the lower court, the
government claimed that if the importers desired
to raise the question, they should first pay the

additional duty demanded, and then bring a pro-
test before the board of United States
general appraisers, claiming that the
courts should not be asked to pass
upon this issue until after the board
had first given its decision. The court
accepted this view and decided
against Tiffany & Co. This is not
likely to quite end the case, as
Tiffany & Co. will, no doubt, pay the
additional duties and bring a pro-
test before the board of general ap-
praisers in the customary way. Unu-
sual interest is attached to this case
on account of the several cases of
somewhat similar character now
pending.

A Handsome
Trophy

One of the hand-
somest trophies
recently executed
by New York

houses is the silver cup which was
awarded to the Crescent Athletic
Club of this city, in recognition of its
victories in a number of contests.
The cup is 28 inches in height and

stands on an ebony base. The lower portion of

the cup is decorated .with maple leaves and

pine cones, emblematic of Canada. On the

upper part of the cup is a laurel wreath, which

surrounds the Crescent emblem, the latter being

entwined by hockey skates. The cup is finished in

soft gray and presents a very rich appearance. It

was designed and made by Geo. W. Shiebler &
Co., of this city.

jeweler Attacked

James H. Miles, diamond dealer,
of 9 Eldridge Street, was re-

by Thieves cently attacked by three men on
the back of a street car. Mr.

Miles carried in an inside coat pocket a chamois

bag containing $4000 worth of diamonds. In his

hip trousers pocket- he had $1 roo, and in an over-

coat pocket there were $97 in money and checks

for $1 r. The car was well filled with passengers

and Miles remained on the back platform. So did

the three men that got on at the same time. Just

as the car passed Fifty-ninth Street, a transfer

point, the three young men crowded up against

him and one of them struck him in the face. In a

moment the four were engaged in a struggle. The

conductor was inside the car collecting fares.

Policeman John Clark, of the Yorkville police

court squad, was inside the car ill plain clothes.

He jumped into the mix-up and subdued one of

the assailants, and tried to get the other two, but

failed. Clark took his prisoner to court and there

searched him. In a pocket he had $135. Miles said

that his assailants had taken the $97 and the $11 in

checks from his overcoat pocket, but he was glad

that they did not get his big roll and the diamonds.

A jewelry store robbery, with a
sensational termination, took

Robbery place at Mount Vernon, N. Y.,

on December r7th. Jeweler

Samuel Reyman was closing his store in the eve-

ning, when a highwayman entered and promptly

covered him with a revolver held in the left hand,

A Sensational

while he rifled one of the cases with his right.

Having filled his pockets with bracelets, chains

and watches, he backed out of the store by the

front door and disappeared. The jeweler promptly

notified the police, and accompanied by one of

them went to New York to look over the rogues'

gallery. One of the pictures he identified as that

of the highwayman, but by a peculiar accident, as

he and the policeman were strolling near the cor-

ner of Houston and Elizabeth Streets, the jeweler

recognized the passing pedestrian as the man who

had robbed him. The policeman interviewed the

suspect, who promptly produced a revolver and

proceeded to use it. The bullet went wild, how-

ever, and the man ran, followed by a gradually

increasing crowd. Finally brought to bay, he

turned the revolver on himself and put several

bullets in his heart. Seldom in the history of

crime has a robbery had so dramatic a sequence

or so sensational an ending.
Lissauer & Co. will make no change .in their

traveling force next year, as the present force are

doing very excellent work and are all experienced

men of the highest grade. Julius Klein will con-

tinue to work in the Southern States, T. Linden-

berg in the West, Max Traub in the East, and J.

Barnet in the Middle West.
Arthur H. Buck, traveling representative of

Abel Bros. & Co., whose disappearance after

pawning considerable of his samples, was noted in

our last issue, was arrested in Butte City, Mont.

On learning of his capture, Edward C. Abel, of the

firm, left for the West and returned East with

Inspectors Pierce and Shields, of the Boston police

department, who brought Buck with them. The

prisoner was taken to Boston to answer the charge

of larceny. The firm reports that tickets issued on

the pledged goods by pawnbrokers of New Orleans

and other cities have been secured, and that prac-

tically all the missing property has been located.

The samples were pawned for some $1800, this

amount being secured on goods

representing a value of $7o0o. In

an interview, Buck stated that his

downfall was due to excessive spor-

tive indulgence, and that being short

of funds he adopted this means of

procuring them. He has some hope

that his friends may make restitution

to the firm ; in which case he hopes

to be treated with leniency.

Dr. Geo. F. Kunz, of Tiffany &
Co., the well-known gem expert, was

recently elected president of the

American Scenic and Historic Pres-

ervation Society.
G. A. Leroy, of the Western

Clock Mfg. Co., has been spending

several weeks at the New York

office looking after business and

renewing the acquaintances of his

many friends in the East. Mr.

Leroy was formerly located at the

New York office and is well in-

formed on the trade conditions in

thesEast, .

Krementz & Co. have made a valuable addition to their New York office equipment in the

shape of a handsome, new, swift-running automobile for the use of the city salesman. The

new motor car, wh.ch is shown in our illustration, enables the salesman to go swiftly froni

one place to another, carrying at the same time a large line of samples, from which he can

till the orders as given. The automobile is an Electrette Runabout, made to the special order

of the firm by the Lansden Co., of Newark. It is probably the first motor car used in the

jewelry business for this special purpose, but the Innovation is one that is likely to be initiated.

Harry A. Bliss, the city salesman of the firm, who goes about in the machine with a helper,
fluids It a great convenience and time-saver. The only clue to the identity of the machine is

the monogram of Kremente & Co. on the front of the hood. This hood parts In the middle on

hinges and is made to hold the sample cases, the butterieabeing•under the body of the car.

(43)
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Wheeler rings are
made in five regu-
lar shapes.

REGISTERED

TRADE-MARK

SEAMLESS GOLD RINGS Wheeler rings are
made from solid
disks of gold.

Wheeler rings are
guaranteed by the
registered trade
mark stamped in
them.

The reputation of the sellers of Wheeler's
Seamless Rings is backed up by the long-estab-
lished reputation of the makers. Every opera-
tion of their manufacture, from the metal melting
to the polishing, is so conducted in our Brooklyn
factory as to make Rings which we guarantee
plump quality, perfect shape and finish.

HAYDEN W. WHEELER & CO.
RING MAKERS

TWO MAIDEN LANE, NEW YORK

Offer No. 43G

Real Photographs
Delft Blue Glossy

Marine
Post Cards

There are Thirty-two Sub-
jects, all Real Works of Art

Beautiful Marine Scenes, Dutch
Wind Mills, Dutch Boys and
Girls in their native costumes,
Fishermen with their boats and
nets. These Dutch subjects
have always been very popular
with all lovers of art in America.

All Real Photographs : printed direct from the negatives on BromidePaper, then toned a beautiful delft blue and finished with a high gloss.Just imagine ! Bright Delft Blue Glossy Photographs of such subjectsas these. They are beauties ! Real Art Post Cards ! The price isso low, you will want some, of course.

Special
Price

I 10 in Plain Box
or

Isoo with Display Stand

Only
$ 3 .00

Simply Order i Proposition No. 43G Delft Blue Marine Post Cardsand state whether you want them in Display Stand or Plain Box.
Don't Miss These. They are Great.

"r he Rotograph Company, 684 Broadway, New York

REGISTERED

TRADE-MARK

Prices and ring
blanks will be sent
upon request.
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THIS NEW YEAR
will be a bigger and more

prosperous year

FOR YOU
and

Z-K Gold Chains

Z-K's are as staple Els diamonds

ZIRUTti-KAISER CO., Makers, 2 Maiden Lane, New York

January, r9o7
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As a result of the recent shake-
up in-the precious stone branch

Appraiiement of the customs department, ac-

. tion has been taken by the cus-

toms anthorties which is tantamount to a notice to

importers of gems that hereafter a close watch will

be kept on all entries of stones, regardless of the

standing of the firms bringing in the diamonds.

The dismissal of General George W. Minclil, the

chief examiner, after eleven years' service, on

charges reflecting on his faithfulness in the per-

formance of his duties, has put the remaining

examiners on their mettle, and word has gone forth

that no chances will be taken with importers' in-

voices in instances where there are apparent under-

valuations. In an interview with General Mindil,

Leslie M. Shaw, secretary of the treasury, intimated

that the undervaluations of precious stones im-
ported at New York had been going on for years.
It is known that the treasury department has made
a detailed examination into the transactions of a
prominent diamond importer whose goods have for
many years been entered at this port. While no
information has been vouchsafed regarding the
investigation, enough is known to warrant the pre-
diction that government officers are greatly dis-
turbed over what are described as irregularities in
the entry of gems.

Precious Stone

TI-1 E

More Strict
Examination

That William B. Treadwell and
Frederick Rosenberg, the ex-
aminers now in charge of the
appraisal of diamonds, are

taking no chances was evidenced on Saturday,

when it became known that gems from Baxhorn

Bros., Paris, and various firms in Amsterdam,

whose names were refused by the customs officers,
had been heavily advanced over invoice prices.
The identity of the New York importers was not
disclosed, but the fact that a clash had occurred

regarding the invoice prices was revealed by action

taken by the reappraisement division of the board

of appraisers. Upon notification that the officials

in the local appraiser's office had raised the invoice

prices on their goods, the New York importers of

the gems took an appeal to the board of appraisers,

the papers in the case being turned over to Gene-
ral Appraiser McClelland. Testimony in behalf of

the importers and the appraiser's office was laid

before Mr. McClelland. After a full consideration

of the evidence, the general appraiser upholds the

prices at which the precious stones were originally

entered. This action, of course, is a victory for

the importers and their connections on the other

side of the Atlantic.

Commenting on the importers'
victory, a Maiden Lane diamond
merchant is quoted as saying :
" The fact that General Ap-

praiser McClelland sustained the entered values of

gems and reversed the advances imposedtby Ap-

praiser Fowler's office is, to my mind, a convincing

demonstration of the honesty of the importers and

their connections in Europe. That the action

taken in the appraiser's office was ill-judged is

apparent from Appraiser McClelland's decision.

However, I. anticipate that for some time to come,

arbitrary advances will be imposed by the diamond

examiners. Such action, even when reversed by

the reappraisement division of the board of ap-

praisers will have the effect of harassing the impor-

ters concerned." Another importer pointed out that

the present precious-stonp examiners have hadslight

Vexatious to
Importers

KEYSTONE

experience in the examination of high-grade gems,
as since their appointment two years ago one of
the officers has been assigned to the inspection of
imitation stones, while the other examiner has been
in charge of the examination of jewelry, clocks and
watches. Under these circcumstances the importer

was of the opinion that many needless hardships
would be laid upon merchants.

The regular monthly meeting of

Jewelers' League the executive committee of the
jewelers' League, of New York,

was held at the organization's office on Wednes-

day, December 5th, the following being present:

President Street, Vice-presidents Karsch and
Wormser, Messrs. Gough, Sloane, Levy, Bowden
and Secretary Marsellus, of the committee. The

usual routine of business was transacted, such as
approving the treasurer's report, granting changes
of beneficiaries, etc. Payments to beneficiaries of

deceased members whose deaths occurred in

October were authorized, amounting to $25,000.

Members were admitted from the following States:

New York, New Jersey, Minnesota and Missouri.

The regular annual meeting of

Annual Meeting the full membership of the
league will be held at Assembly

Hal I,United Charities Building, East Twenty-second

Street, on January 22, 3907, at which meeting the

election of officers will take place. Following is

the ticket presented by the nominating committee :

President, George W. Street, of G. 0. Street &

Sons ; first vice-president, J. R. Greason, of J. R.

Greason & Co.; second vice-president, Leo Worm-

ser, of Julius King Optical Co.; third vice-presi-

dent, Geo. H. Hodenpyl, of Hodenpyl & Walker;

and fourth vice-president, Bernard Karsch, of 641

Eighth Avenue. For Executive Committee—

Stephen B. Kent, of Kent & Woodland ; Samuel

H. Levy, of L. & M. Kahn & Co.; M. L. Bowden,

of J. B. Bowden & Co.; C. R. Jung, of Jung, Staiger

& Klitz. For Advisory Board—George W. Parks,

of G. W. Parks & Co.; F. L. Wood, of L. Nissen

& Co.; S. A. Baldwin, of Fessenden & Co.; R. A.

Breidenbach, of st Maiden Lane ; H. Freund, of

H. Freund & Bro.; E. B. Eaton, of L. Stern & Co.;

F. H. Dana, of H. A. Kirby & Co.; C. C. Cham-

penois, of Champenois & Co.; M. Lissauer, of

T. Goldsmith & Co.

Oscar Schwencke, for many years KIIOVVII to

the trade as a manufacturer of hair jewelry, died

last month at his home in.Brooklyn. He had not

been in active business for the past twelve years,

having sold out at that time to his son, William,

who was engaged in the manufacture of badges,

and who continued his father's business at the

same location.
Sloan & Co., 21 Maiden Lane, are now settled

in their enlarged quarters. The company recently

added to its old quarters the adjoining offices and

now occupies one entire side of the building.

The National Society of Craftsmen opened its

first exhibition in the rooms in the National Arts

Club studios, at 119 E. Nineteenth Street. The

exhibition continued during last month, and the

exhibits included very interesting specimens of

jewelry and metalwork.

Alois Kohn & Co. have leased two entire floors

of the building on the northwest corner of Nassau

and Ann Streets, and will move their factory to

this location. The building will be thoroughly

equipped with the most improved modern ma-

chinery for the manufacture of solid gold chains.

The firm will continue its offices at 16 Maiden Lane.

The Watchmakers' and Jewelers' Beneficial

Association gave their annual mask and civic ball

recently at the Yorkville Casino. About 400 per-

sons attended the function, which proved most
enjoyable, especially in the contest for the prizes.
The first prize, which was a handsome bronze
clock, was won by a lady who had attached to her
gown three ordinary alarm clocks and 144 clocks
of smaller size, all of which rung continually,

much to the amusement of the assemblage.

Col. John L. Shepherd, E. R. Crippin and C. F.
Brinck, who compose the speakers' Committee of

the 24-Karat Club, visited Washingtcn, D. C., last
month to secure orators for the club's annual ban-
quet, which will take place in Delmonico's on

January 25th. They were quite successful in their

quest and several well-known orators, among them

the noted humorist, Congressman Bede, will grace

the occasion.
The Stationers' Board of, Trade has decided to

give its annual banquet at the Waldorf-Astoria on
February 34th. This is always a notable function,

and is ranked among the most brilliant banquets

of the year.
J. W. Riglander, of Hammel, Riglander &

Co., is mourning the death of his mother, Mrs.

Rosa Riglander, who died last month at the ad-

vanced age of eighty-two years. The funeral

services were held from her late residence, 65 East

Ninety-third Street, and interment was made in

Salem Field Cemetery. The deceased is survived

by her son and two daughters, Mrs. H. H. Kayton,

of New York, and Mrs. Ellen New, of Cleveland,

Ohio. •
The new members of the Jewelers' Board of

Trade, unanimously elected at their last meeting
by the board of directors, were as follows : Font-
neau & Cook Co., Attleboro, Mass.; Geo. Meikle,
Sturgeon Bay, Wis.; Reed-Bennett Co., Minneapo-
lis, Minn., and De Passe Mfg. Co., S. Kaplan Co.,
Louis Shapiro, Stone & Becker and Tiffany Elec-

tric Clock Co., all of New York.
Alfred Stevens, for many years a salesman

with Enos Richardson & Co., 21 Maiden Lane,

died recently in Brooklyn after a brief illness.

The deceased was only forty years old, and was

widely known and deservedly popular in the

Southern States, where he traveled for a number

of years.
Chas. L. Trout & Co., the Maiden Lane whole-

salers, have made but one change in their traveling

force for 1907. A. W. Payne, formerly Chicago

manager of the E. Howard Clock Co., takes the

place of Frank E. Cline in Texas, Louisiana, Kan-

sas, Indian Territory and Oklahoma. Mr. Payne has

a large acquaintance among the Western jewelers,

and being thoroughly conversant with the line

ought to be a valuable acquisition to the Trout

traveling force. The other travelers, Ira C. Jones,

Frank C. Shinn, Frank H. Moore and George W.

Rowley will continue to cover the same territory

as they did last year.
J. L. Herzog, of Louis Kaufman & Co., ring

manufacturers, recently returned from a month's

visit to the diamond markets of Amsterdam and a

trip to Paris, buying diamonds and other goods

needed for their spring line. The firm are exten-

sive users of diamonds, and find that it pays them

to be in direct touch with headquarters.

C. G. Alford & Co. will make no changes in
their traveling force for 1907. After considerable
experimenting the firm have gathered togetheie. rre.

what they consider a fine corps of travelers, so •
,,stand pat " for another year. The force is n

up of J. N. Steele and W. W. Braddy, irramed

Southern States ; K. R. Irwin, in the Far '‘A upon

B. F. Pickering, New York and New Eng& N. J.

W. H. Warrington and R. E. McDonal

Middle West, and R. M. Squire, New "

(Continuedon page 47)



'ETFI THOMAS CLOCK COMPANY
'stabliahed 1813

BLOSSOM SET

Rich Gold and Syrian Bronze Finishes Fifteen Gay, Flue Poludied )l,yeinent, Half 11“ur i rike Cat 11 a I 1..-ilielt Porcelain Dial. freight of Clock, 13 inches; Base, 634 inches
11,•iglii of Catidela;,,t. I; iiIe ; fti-c. 5 itich,,

sol, $44.00 Price of Candelabra, per pair, $14.00Price or Clock, $30.00

51 Maiden Lane, New York SETH THOMAS CLOCK CO. 70 Wabash Avenue, Chicago
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SPECIAL NEW YEAR OFFER
IN DIAMONDS aa JEWELRY

Large purchases in advance and special prepara-
tions enable us to replenish your Holiday deple-
tions greatly to your advantage.

Don't worry over the rumor of advancing prices
until you acquaint yourself with this offer. We
are giving our patrons the full benefit of our far-
ahead preparations.

We have suitable selections for all classes of
trade on terms that mean quick sales and good
profits.

V,v417431I
-

R., L. 0 M. FRIEDLANDER
Wholesale Jewelers, Jobbers in American Watches, Importers of Diamonds

30 Maiden Lane, NEW YORK

January, 1907
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Charles A. Weber, a diamond

Absconding and jewelry dealer, at 320 Fifth
Avenue, who departed early in
October, after having pawned

jewelry valued at over $4o,000 he hadn't paid for,

was arrested on December 23d at the railroad sta-

tion in Port Jervis. The Pinkerton men arrested

him on a warrant charging him with being a fugi-

tive from justice. This warrant was obtained in a

Pennsylvania justice's court and in this way the

prisoner was held until Detective Sergeant Deering

arrived in Port Jervis from New York with a war-

rant that had been issued for Weber in this city

several months ago on complaint of Ludeke &

Heiser, of 170 Broadway, from whom Weber

secured a pearl necklace worth $650o, which he

pawned in a Bowery pawnshop for p000. A peti-

tion in bankruptcy was filed against Weber on

October 17th by jewelry firms that had left him

have jewelry on credit and for money loaned. It

was found that Weber had pawned most of the

jewelry. The pawn tickets were secured and they

showed that he had raised about $r6,000 on $5o,000

worth of stuff. Through the return of the pawn

tickets the creditors were able to get their goods

back at a considerable loss.

Wm. I. Rosenfeld, the Maiden Lane jobber,

celebrated last month the twenty-first anniversary
of his going into business, which fact may sur-

prise many. of his friends, as his youthful appear-

ance does not indicate such a long business career.

Mr. Rosenfeld stated to the correspondent of THE

KEYSTONE that he has been closing out all his

stock of watches recently and will hereafter confine

his efforts solely to the diamond business. He has

been dealing in diamonds for a number of years

past and this branch of the business has grown to

such an extent as to lead to the conviction that it

would be advisable to give it his sole attention.

L. Heller & Son, 51 Maiden Lane, have issued

a somewhat unique calendar, consisting of twelve

plates, one for each month of the year, and neatly

tied with silk cord. Each plate has a view of

some prominent building or scene in New York.

The completeness and pictorial interest of the

calendar evidence the enterprise of this firm, who

report an unusually large holiday trade.

Byron I.,. Strasburger & Co., now located at

17 Maiden Lane, will move in April next to

56 Maiden Lane, where they will occupy an entire

floor. The new quarters will be handsomely fix-

tured and will give them much greater facilities for

attending to their growing trade.

At a recent meeting of the Stationers' Board of

Trade a nominating committee was appointed to

select the nominees for trustees for 1907. The

nominating committee consisted of Charles S.

Kiggins, Frank D. Waterman, Lyman 13. Sturgis,

James C. Aikin and Lawrence W. Sanders. The

board of trade has had a very prosperous year and

a considerable increase in membership. The annual

election of officers and trustees will take place on

January 8th.
Wickliffe Baldwin Durand, who, some fifteen

years ago, was one of the best known manufac-

facturing jewelers in the country, died at his home

in Milburn, N. J., last month. The deceased was

sixty-five years old, and was son of the late James

M. Durand, who established the jewelry manufac-

turing business of Durand & Co., in Newark, some

sixty years ago. With three brothers, Wickliffe

entered the firm in 1856, and his ability as a busi-

jeweler Arrested
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ness man got him immediate prominence in the
jewelry manufacturing industry. His son, Henry

Durand, is secretary of the firm of Durand & Co.,

with which his father was associated for many

years.
A dispatch to one of the Maiden Lane houses,

received a few days ago, announced that L. P.
Hebbard, a young jeweler, of Sheffield, Ala., has

committed suicide. No particulars were given and

the news came as quite a surprise to Mr. Hebberd's

acquaintances. The trade here had no knowledge

of any trouble that would lead to self-destruction.

The Boost Club, an organization of stationers,

will give its annual banquet on the evening of

January 24th. This annual feast is one of the

most noted of the big trade functions usually held

this month each year, At a recent meeting of the

club, the following officers were nominated to

serve during 1907 : Arch booster, F. P. Seymour ;

festive booster, IV. E. Smith ; glad hand booster,

Samuel Graydon ; coin keeper, H. R. Jackson,

Jr.; secretary, H. D. Shipman ; boost committee,

J. B. Fisher, George E. Newcomb, Robert Ansley,

Arthur P. Jackson.
Jacob Dreicer, of Jacob Dreicer & Sons, the

well-known jewelry firm, recently sold the five-

story building at 292 Fifth Avenue, in which its

store is located. Mr. Dreicer purchased this

property a number of years ago for $165,000, end

rumor has it that he has more than doubled his

money on the recent deal. The lot is 25 x too feet.

The firm will move next summer to the twelve-

story building now being erected at Fifth Avenue

and Forty-sixth Street.
Henry C. Bainbridge, president of the Sta-

tionens' Board of Trade, was chosen at a recent

meeting of the trustees to represent the board at a

convention to be held on January 14th, in Washing-

ton, D. C., to consider plans for the extension of

foreign commerce. Mr. Bainbridge is well equipped

to speak for the stationery trade, and his counsel

will be worth much to the convention.

Henry Ginnel & Co. have secured the services

of Harry Myer, formerly with F. W. Lewis & Co.,

stone dealers. Mr. Myer will canvass the large

cities in the interests of the diamond department

of Gimlet & Co. This department has been

making great progress during the past year and

with the improved facilities which the firm have in

their new quarters they are in a better position to

handle this business than previously.

Oscar Gottleib & Co., manufacturers and im-

porters of metal novelties, nickel fobs and chains,

have moved into new quarters, at 414 Broadway.

They were formerly located farther up the street.

Mr. Gottlieb leaves for Europe shortly to secure

the latest novelties in his line in European markets

and will be gone a month or six weeks.

J. N. Stalin, %'ho has been working the local

territory for I,. H. Keller & Co., will cover the

Southern States for the same firm next year.

Although comparatively a young man, Mr. Stahn

is well posted in the line, and there is no reason

why he should not make a success in his new

territory.
The Keller Jewelry Mfg. Co. have secured the

services of Wiffiam C. Sharkey, formerly with the

Ziruth-Kaiser Co., of this city, to travel in the

Southern and Pacific Coast States, taking the

place of S. A. Schreiber. Mr. Sharkey is an expe-

rienced traveler and should make a hit with the

big Keller line.
The board of United States general appraisers

recently ruled the protest of a Philadelphia firm on

'buckles made of silver or gold, or partly of one

and partly of the other metal, ornamented by

engraving or set with jewels. The board held that

the goods should be classified as jewelry and duti-

able at 6o per cent. The decision is reported as

quite important, as a number of importations by

other firms will be affected. The importers con-

tended that such goods should be classified as

manufactures of metal and dutiable at 45 per cent.

Appreciative of the services of the Hon. E. B.

Vreeland, the congressman who sponsored the

national stamping law, passed last year, a number

of the leading jewelers joined hands to present him

with a fitting testimonial of their gratitude. Con-

tributions for the purpose came in freely, and it

was decided to present the congressman with a

chest of silver as a fitting gift. The set, which was

made by the Gorham Manufacturing Co., consists

of 134 pieces of sterling silver--including knives,

forks and spoons in the baronial pattern, hand-

somely chased and richly finished. The ware was

cased in a dark oak chest, richly lined. On the lid

of the chest was a name plate, with the following

intscription : " To Hon. Edward B. Vreeland, as a

testimonial of esteem and appreciation, from his

friends in the jewelry trade, Christmas, 1906." It

is worth recalling at this time, that the new law will

go into effect in June of this year.

At a meeting of the board of directors of the

International Silver Co., in its offices in Meriden,

appropriate resolutions were adopted on the death

of the late Samuel Dodd, president of the company,

whose obituary will be found elsewhere in this

issue. Geo. H. Wilcox, vice-presidenç was con-

firmed by the directors as acting president until

the annual meeting.
Schless, Brod & Co., heretofore at i Maiden

Lane, have leased new quarters in the Prescott

Building, John and Nassau Streets.
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The Arch Crown Setting

A STAPLE MOUNTING
Made in All Usual Styles and Excelling in
Beauty, Strength, Quality and Ease of setting
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Samples and Price-Lists Cheerfully Sent to Jewelers.
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THE B. A. & CO.
JEWELRY CATALOGUE

JE

Ever) minute of every day our book is at your
service. You need it now to replenish stock

and a knowledge of what its 850 pages contain will be
of value. Amongst its pages may be found all staple
goods as well as those new articles that are in great
demand. Use the book and it will bring you business.

The New B. A. 0 Co. Catalogue
of Watch Tools, Material and

Jewelers' Supplies

cir In ordering Tools and Material use our new
Catalogue. The change in its size has made it

a very convenient book for the Watchmaker to handle.
At the same time it contains page after page of new
inventions that go toward making bench work easier,
and many new Tools that will be of interest to the
up-to-date Watchmaker and Jeweler.

BENJ. ALLEN 0 CO.
CHICAGO

anuary, .1907 THE KYSTON

WESTERN BUREAU OF THE KEYSTONE
Room 1201 HEYWORTH BUILDING

CHICAGO, DECEMBER 28, 1906.

The trade of this city are en-
Holiday Trade joying a brief breathing spell
and the after the most strenuous holi-
Outlook day season on record. The

volume of business during the
past few month surpassed even the most sanguine
expectations, and the jobbing houses are unani-
mous in declaring the holiday season of 1906 the
greatest in their history. A feature of the season,
which it is hoped will be continued in the future,
was the unusual early purchasing of stock, this
timely preparation relieving to some extent the
rush which is always to be expected in the last
two weeks before Christmas. The unusually
prosperous conditions now prevailing throughout
the entire Western country and the exceptionally
easy circumstances of the purchasing millions in
that section was reflected in an unprecedented
demand for all the lines that make up the
jewelers' stock. It was an enormous task for
the jobbing trade to furnish the immense supplies
needed, and the fact that they were able to do
SO shows the vastness of their preparation and
the excellence of their distributing machinery.
It is needless to add that the new year finds the
retail trade in an unusually strong and healthy
condition, well prepared for the prompt payment
of their obligations and for the purchase of new
stock to replenish their lines for spring trade.
The habit of personally visiting this market for
the selection of stock, which was so much in evi-
dence last year, is highly commendable and the
jobbing trade expect to welcome even greater
crowds of trade visitors during the present year.
In regard to prevailing trade conditions and the
outlook for 5937 we have obtained the following
representative views:

ELGIN NATIONAL WATCH COMPANY, C. H.
Hulburd, President :--We believe the prospects
for the new year are encouraging. Conditions
throughout the country appeal to us as being
exceedingly good at the present time. Crops
were never better and manufacturing plants, as
a rule, are working day and night to fill orders.
Labor is well employed at good wages, railroad
companies are building new lines and opening new
territory, and the large number of emigrants that
are coming into the lArest, Northwest and South-
west indicates for the future a large demand for
all lines of manufactured goods. We see no rea-
son why the good times we have had for seven
or eight years should not continue. With the
good crops in this country and the good prices
they are commanding, we have the foundation
of continued prosperity. There never was a
time when the farming interest was in as good
shape as at present. The greater portion of the
farmers are out of debt and have money in their
pockets to pay for what they require.

WALTHAM WATCH COMPANY, R. A. Kettle,
Western Agent :—Never in our experience of
over twenty years in the Chicago office of this
company have we experienced so healthy a de-
mand for watches as during 1906. Not a fictitious

demand, but regular orders in hand from the job-
bers. As to next year, we take an optimistic view.
From our standpoint we can see no reason why
the good times we are enjoying should not only
remain good, but even grow better. We believe
that, unless something unforeseen happens, the
new year will be the biggest in the watch trade
that has even been known in this country. Our
reason for this belief is, we can see not a par-
ticle of a cloud in the business horizon that would
have a tendency to cast a shadow over the pres-
ent rosy condition of the country. We see no
reason why we should not have a good Spring
business and drift into the Fall with colors flying.
Let all who are weak and apprehensive about the
future get to work with renewed energy, and it
will not be long before their faith will be
strengthened.

BENJ. ALLEN & COMPANY, Wholesale, Chicago:
—It is our judgment that the great prosperity
which now prevails will continue as long as crops
are good and prices for farm products remain
anywhere near the present favorable prices. The
entire world is using the products of our farms,
our forests, our mines and our factories, and in
addition the consuming power of our own people
shows an enormous increase. At the present mo-
ment, in every line, consumption is greater than
production. Prosperity is bound to continue as
long as such conditions as these exist, and we see
no reasons for lessening either of the output or
of consumption. The country has made enor-
mous strides within the last two or three years,
and there is nothing in sight, so far as we can
see, to bring about a change in these conditions.

C. H. KNIGHTS & CO., Wholesale, Chicago:—
We see nothing in the business situation, so far
as the West, Northwest and Southwest is con-
cerned, to warrant any other feeling than confi-
dence in the future. The splendid crops of the
year just closing have put these sections of the
country still more remote from any serious effects
of a single crop failure or the injurious effects in
the money market, due to over-speculation. To
a general way, we believe trade conditions for
1907, and for the future in the above territory,
will be on a more established basis than ever be-
fore. The whole country tributary to Chicago has
arrived at that stage where it will not progress
ill jerks, but it will be a steady, normal increase.
There is no reason why the good times should
recede. Obstacles may occasionally arise, but
they will only prove temporary, for there is no
checking the progressive American spirit, nor its
attendant train of prosperity.

OTTO YOUNG & COMPANY, Wholesale, Chi-
cago :—In a broad sense, the prospects for busi-
ness for the new year are of the best. The out-
look certainly bids fair to make 1907 a record
breaker for the jewelers. With the closing of
the year it is well to consider what the results
have been. Personally, we have reasons to con-
gratulate ourselves, for every month in 1906 ran
ahead of the same month in the previous year.
The volume of business has been large and has
set a new record in our business. The tendency
was marked to purchase earlier for the Christmas
trade, and those jewelers who did so certainly
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found it profitable. Everybody seems sanguine
that 5907 will be a record breaker, and we agree
with them, unless something unforeseen happens
to retard business. The country is certainly in
a most prosperous condition now and seems to be
anxiously waiting to set the wheels going faster
than ever in the new year.

M. A. MEAD & CO., Watch Jobbers, Chicago.
By J. T. Montgomery :—From our standpoint,
prospects were never brighter at this season of
the year than they are for 1907. While we do
not look for an exceptional boom, we think it
will be, by a slight margin, the best year in the
history of the watch and jewelry trades. It looks
to us like a record breaker, and we feel very
positive that our anticipations will be realized,
unless some unforeseen calamity is in store for us.

F. A. HARDY & COMPANY, Wholesale and
Manufacturing Opticians, Chicago :—We certainly
look for a good spring trade and believe the con-
ditions of the country warrant Us in this expec-
tation. We see no reason whatever for any ap-
prehension as to the immediate future. There
has rarely been a time when the disturbing fac-
tors in the problem were so few and of so little
weight, thus giving rise to a feeling that good
business and good times are a foregone conclu-
sion for a year to come. We trust that nothing
will occur to prevent the realization of these most
promising omens, and that, when the business
records of tow are complete, it will prove to be
the banner year in the business history of our
country in every way.

GENEVA OPTICAL COMPANY, Wholesale and
Manufacturing Opticians, Chicago :—Our business
never looked better than at the present time. The
prospects for next year's business, to us, look
very flattering. The country is in excellent con-
dition. In the West, things look mighty good
from nearly every point of view. All indications
point towards an unusual demand, this Spring,
for goods in our line, and we feel that we have
rarely approached a new year with such a dis-
tinct feeling of confidence. We can see no rea-
son to doubt the prevalent idea that a year of
marked prosperity is before us.

WOODSTOCK-HOEFER WATCH AND JEWELRY CO.,
Wholesale, Kansas City, Mo.:—The month of
December was the greatest single month, and
the year igo6 the greatest year in our history.
We were compelled to work day and night during
December, in order to get the goods promptly
shipped to our customers. In the holiday sales,
watches held their own well, and jewelry was in
great demand, with bracelets in the lead. Dia-
monds sold well, also, especially in medium size
and in medium-priced goods. The weather was
very favorable and gave all who wished to pur-
chase an opportunity to do so comfortably. The
retailers inform us that they have just had the
greatest holiday season in their history. As to
the outlook, it is most encouraging in this section,
there being no visible sign of any reaction from
the present unusual degree of prosperity.

S. H. CLAUSIN & CO., Wholesale, Minne-
apolis :—This has been a jewelers' year and a
jewelers' holiday season in the Great Northwest.
All available reports warrant us in .this statement.
The indications are that the retail jewelers from
Minneapolis to the Pacific Coast have enjoyed an
unusually fine trade during the past month. The
outlook is bright for the new year and we are
anticipating an extra good spring business.

The extremely optimistic views of the job-
bing trade as to the prospects for the present
year above quoted find ample justification in the
reports on holiday business which have reached
us from representative retailers throughout .this
Western country. The following reports accurate-
ly reflect the general situation:

From Illinois

ROVELSTAD Baos., Elgin :—We have enjoyed
the best holiday trade during the season just
closed in all our business experience. The Satur-
day and Monday before Christmas were the two
best single days' business we ever had. Sales up to
and including December 25th are 25 per cent.
ahead of the same month last year. The demand
has been good for everything in our line except
cut glass and fancy china. These goods have not
sold as well as usual. Our diamond sales, are
ahead of last year. Watches have sold consider-
ably better than during last December, the med-

(Continued on page 61)
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him grades selling best. Medium-priced jewelry
of all kinds was in lively demand, especially brace-
lets, fobs and hat pins. Signet rings sold as well
as last year, while set rings were better sellers
than last season. We found toilet and manicure
sets sold unusually well. We have never sold so
much plated and sterling silver flat-ware. The
buying season was not very brisk until the second
week in December; but ever since December gth
we have had all that we could possibly do. We
have enjoyed ideal weather for the Christmas
season, and we found that our customers were
as particular as ever in making their selections,
but were satisfied to pay the price asked if the
goods pleased. We are glad to report that the
business outlook for 1907 in this section of the
country is certainly most promising, as every
man, woman and child who wish to work, are
employed at good wages.

CHAS. L. CRAwFoRD & Co., Peoria :—Our holi-
day business is running a trifle ahead of Decem-
ber, last year. Diamonds, gold jewelry, watches
and sterling silver have been selling best. We
are inclined to think that the outlook for business
in 1907 is very good.

JonN C. PIERIK & Co., Springfield :—We are
glad to say that our holiday trade was the best
we have had for years. In fact, this season has
excelled any December in the history of our busi-
ness. Diamonds were very much in demand. both
in the medium and high-priced goods. Sales,
however, ran more to popular-priced goods. Our
solid silver trade was not quite so good as last
season. The people started buying very early,
and the sales seemed to be made easier than ever
before. Our mail order department was very
satisfactory; the only trouble we found was, that
our force was limited in this department, and our
people were forced to work night and day to fill
the orders we received. The weather was simply
perfect, and we feel thankful for the excellent
trade we have had.

C. I. JOSEPHSON, Moline, Ill. :—TO state it
briefly our December business has been immense.
Every line in jewelry has been selling well, with
diamonds showing the largest gain. Bracelet
sales have been quite heavy, but all card goods
and set and seal rings in both to and 14 K quality
have been in good demand. Watch sales are a
little bit ahead of tgo5. The heavy trading came
after December 18th, the Monday before Christ-
mas being our busiest day. We were favored with
fine  weather all through the season. Cut glass
and silverware sales were not as heavy as last
season and we do not handle art china or bric-
a-brac, so cannot give a report on these lines.
Money seemed more plentiful than usual and the
better grades of goods sold best. We believe
the outlook for 1907 is very good and can see no
reason why the next year should not equal 1906 in
prosperity.

A WELL-KNOWN JEWELER in Central Illinois:
—Our holiday trade has been very good, indeed.
the better goods being much in demand in all
lines. Diamonds, notwithstanding the advance in
prices, sold well. Watches in this section sold
50 per cent. better than during last December;
sterling silver and decorated china rather slow,
especially the latter; but cut glass was in better
demand. Jewelry and rings were great sellers.
likewise brass art goods. Jewelry brooches sold
exceptionally well. Altogether, our holiday trade
was much ahead of fgo5.

From Iowa

H. F. BARNARD COMPANY, INiluscatinc:—Our
holiday business has been a record breaker. The
buying commenced early and continued good. The
Saturday before Christmas was our "Banner
Day." Everything, right through our stock, sold
well, with a much better demand for watches
and diamonds than last year. In jewelry there
was a lively call for bracelets, gold fobs and
signet rings. In fact, everything sold well, with
the exception of clocks and the higher-priced
pieces of cut glass and hand-painted china. In
regard to the catalogue houses, we think they
are a menace to the retail merchants of the coun-
try, and from personal investigation we know
that a lot of business went to- them from this

section of the country that might otherwise have
come to regular dealers like ourselves. We look
upon the outlook for the coming year as very
favorable.

J. 1-1. LEPPER, Mason City :—Our December
business is about the same as last year. We
find there are no special lines that are selling
better than others. There is about the same
demand for diamonds as we found during the
holiday season last year, but we are selling more
watches this holiday season than at any time in
the past five years. The medium-priced goods are
the ones that are selling; there is also quite a
demand for low-priced nickel watches for boys,
ranging from $3 to $7. Jewelry has been moving
very fast, especially in the signet lines. This is
probably due to the fact that goods of this kind
have to be engraved, and the jeweler gets the
trade. Hat pins, cuff links, scarf pins and brace-
lets have been great sellers. Silverware moves
slowly, except in single spoons. Souvenir spoons
seem to have died out, but we find a fair demand
for single spoons ranging in price from $1 to
$2.50 each. The gold-bowl spoon fad is down
and out, and we are selling practically all with
the plain bowl. Cut glass is moving very slow,
but bric-a-brac, especially in brass goods, is sell-
ing well. Our trade in hand-painted china has
been better than any holiday season for some time.
Clocks have sold only moderately well. Holiday
buying started very late this year; it really
seemed that we were not going to have any
Christmas trade, owing, probably, to the very mild
weather, so that the Christmas buying was con-
densed into about six clays. We found customers
rather easily pleased this year, therefore, easy to
wait upon. As to mail order competition, we
have not, as yet, had our attention called to any
quotations of prices from mail order house cata-
logues. We consider the outlook for business
during 1907 as good. Our farmers have had
good crops, and money should begin to move
early in the new year.

M. E. NABSTEDT & SONS Co., Davenport,
Iowa, by J. M. Nabstadt :—We are glad to say that
our December trade as well as our business
throughout the entire year will show an average
increase of 25 per cent. over that of 1905. There
were no special features in our holiday business,
but everything throughout our entire stock sold
well. There were more sales of high-grade watches
this holiday season than last year. In the jewelry
line, rings, bracelets, combs and fobs were the
leading sellers. Sterling silver flatware and
silver plated hollow ware moved briskly. Clocks
also sold well. We noticed that the public began
their buying about a week earlier than usual, and
the weather was mild and favorable for our line
of business. Customers all seemed cheerful and
ready to buy. We feel but very little from the
competition of mail order houses. As to the out-
look for 1907, everything indicates that prosperity
will rule, and we anticipate a greater year's busi-
ness than ever before.

From Kansas

WALTER SPERLING, Seneca:—We are glad to
say that our December business is ahead of last
year. Diamonds have sold well, but the demand
for watches has not been quite so large as last
year. Jewelry of all kinds has been selling well.
Bracelets, fob chains, brooches, stick pins, waist
sets and rings head the list. Customers began to
buy early and showed some disposition to be hard
to please. We have to compete with mail order
houses all the time. We look upon the outlook
for ipo7 as fair.

I. F. VARNEY, Wichita :—December trade with
us, compared with the same month last year, is at
least 4o per cent. better all around. The leading feat-
ure of the holiday buying was high-grade jewelry,
yet all lines have sold good. Diamonds have been
in demand and easy sales to those that inquired,
customers seemingly having their minds settled in
regard to buying high-class goods. There has
been an exceedingly good demand for fine jewelry,
stone-set and novelty stuff of good quality. Sil-
verware has sold well, cut glass and hand-painted
china only fair, as compared with other lines.
Watch and clock sales have been principally in
the medium grades. The weather has been ideal
through the season, one or two days excepted.
For this reason, buying began quite early and
kept steadily increasing from day to day. We
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have found customers, as a whole, easy to wait
upon, having very few who were looking for any-
thing cheap.. We have not been disturbed, to our
knowledge, by mail order houses. Altogether, we
have no reason to complain; in fact, every reason
to be pleased with the demand and buying this
year. With our banks full of money, our farmers
with more grain, produce and live stock than the
railroads can handle, and every prospect for an-
other good wheat crop, the outlook for xpo7 is
better than it was for fgo6. The West is enjoy-
ing unbounded prosperity.

E. R. MOSES, of the E. R. Moses Mercantile
Co., Great Bend :—We are glad to say that our
jewelry trade has been excellent all through the
year, but on account of the railroads not moving
the wheat in this section of the country—which
means a good deal to us, for the reason that Bar-
ton County is the largest wheat-growing county in
the State—our holiday trade has been tamed to
some extent. We think, however, that our Decem-
ber business will be fully up to that of last year.
The trade has run more to jewelry than watches;
also cut glass, bric-a-brac and silverware have
sold well. The buying season did not open up as
early as last year. We find that the mail order
houses push every line of business, and believe
the time is coming, sooner or later, when the
Western dealer will have to gather in all the
mail orders for himself, or else put a restriction
on the regular mail order houses.

From Minnesota

J. C. HERDLISKA, Princeton :—There is not
very much difference between the volume of our
December trade this year in comparison with
that of last year. Diamonds have been slow ;
watches have been selling in medium grades fairly
well. In our estimation, jewelry is as much the
rage this year as it was last holiday season.
The best selling article in our stock has been
bracelets of good quality. Silverware, cut glass
and art china have been selling about the same
as last December. Buying began late, but the
people were easy to wait on and paid the prices
asked very readily. We do not feel the com-
petition of the mail order houses in December to
any great extent, not nearly so much as we do in
other months. We consider the outlook for busi-
ness during the new year as fairly good.

I. M. RADABAUGH, Hastings:—My trade for
the holiday season shows improvement over that
for December of last year. The buying season
began much earlier. Sales are running right
through my general stock, and if there is any
feature in the demand, signet goods in jewelry
-have the call. We find that diamonds are in
much better demand than last year, and the
advanced prices do not seem to hinder sales.
Watches are selling about the same as last holi-
day season, medium grades selling the best.
Jewelry is in strong demand, bracelets, neckwear,
brooches, scarf pins, fobs and cuff links proving
the best sellers. The sales in high-grade jewelry
have been greater than ever before. Silverware
has not sold very well, likewise cut glass; but
we do not expect much of a demand for this line
during December. Fine china, all kinds of brie-
a-brac and novelties have been in good demand.
We have not noticed any effects from the mail
order houses; seemingly, we have had no trouble
in satisfying our customers.

From Missouri

CLAM) WHEELER, Columbia :—As a general
proposition, the holiday business in this city has
not been up to expectations and is behind last
year in nearly all lines. The jewelers are, per-
haps, better pleased with results from December
business than other dealers. Articles in the
jewelry line have been most in demand, and the
diamond business is about as last year, except
the demand is for lower-priced goods. We have
really sold more goods this holiday season than
last, but the call has been for lower-priced ar-
ticles, and this has kept the gross amount of our
sales down. Next to jewelry, articles in silver
have sold best, but the trade in novelties has not
been up to the usual standing. The Christmas
buying began much earlier than usual and has
been regular, enabling us to take better care of
our customers than ever before. Last December
our trade was something remarkable, and from
the reports of other merchants in Columbia we

(Continued on page 53)
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OU have often noticed the effect
of a Phonograph upon a crowd.

  No single musical instrument, not
even a brass band, can draw a

crowd quicker or hold it better.
But it is one thing to draw a crowd

and another to sell goods. When it is
the Edison Phonograph to which the
people are listening, the superiority is
noticeable. This is the stamp that Mr.
Edison always leaves on his own work.
The Phonograph which you ought to
sell is the Phonograph which is easiest
to sell, the one that has the widest range,
which gives the most perfect reproduc-

tion of the sounds, which has the most convenient and
distinct record. This Phonograph has stamped upon it
the name of the inventor, Edison, a man who has taken out
hundreds of patents for various useful inventions.

It is not alone the advertising that we do which makes
it easy to sell the Edison Phonograph.

It is also the Edison Phonograph, which, once heard, is
its own best advertisement.

National Phonograph Company, 5 5 Lakeside Ave., Orange, N. J.
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A brand that is noted the world over for Quality and Finish

This cut shows sec-
tional pla te spoon
which is extra heavily
plated on wearing
parts.
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complete line of
choice Hollowware
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All our spoons and
forks have an extra
heavy plate on all
parts most exposed
to wear, for which
we make no extra
charge.

We call special
attention to

jewelers

contemplating
Auction Sales

Write fur priccs
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consider we have done well to break even with
last year.

C. S. POOLE, Joplin :—We have been blest
with fine holiday weather and the buying season
started in early, keeping up steady through the
month. Jewelry in medium grades, strong; in
high grades the demand was fair. Bracelets in
all grades were great sellers, silver in flat-ware in
large demand, also; hollow-ware slow ; art china
and cut glass sold fairly well. Early in the
month watch sales were slow, but the finish was
very strong in medium and high grades. Alto-
gether, our December business has been a record
breaker for us. I never recognize or worry about
competition, but give my best efforts to turn out
satisfactory merchandise and work on time, and
thus satisfy our customers. As I am an optimist, I
am always hopeful of the future. For this reason
we believe the outlook for 59o7 is excellent.

From Nebraska

KNAPP & DAVIES, Nelson. By D. L. Davies :—
We can say that our December business is a little
ahead of last year. Our stock in general moved
much better than last year. Diamonds and watches
did not move quite so well, but the watches that
were sold were of the better grade. Flat-ware in
sterling and plate was in great demand, as well as
silver-plated toilet sets. Bracelets and brooches
were the best sellers in jewelry. The buying
began earlier than usual, and the fine weather
helped it along. At the beginning of the season
customers were rather hard to wait upon, but
as more shopping was being done, sales were
made easier. We heard but very little of the
mail order houses; but there can be no doubt
that this locality did considerable buying with
them. We deem the outlook in this section as
very encouraging for the new year, as our farm-
ers especially have more money than they know
what to do with.

From Colorado

THE RUSHMER JEWELRY COMPANY, Pueblo:—
At present writing we believe our December busi-
ness will show an increase of about 20 per cent.
over last year. All lines are selling well, with
no marked preference for any particular line. We
can say that diamonds have Sold fairly well,
also medium and good quality of watches. Gold
jewelry in brooches, cuff links, stick pins and
bracelets selling very well. Cut glass, especially
fine grades, in good demand. Silver toilet wares
and manicure goods and sterling flat-ware have
moved along nicely ; we also note a better sale for
good quality plated hollow-ware and toilet ware.
Clocks have sold fairly well. Our holiday buying
season began early, and the average daily sales
have been larger than previous years. We note
a smaller demand for cheap trinkets and a larger
demand for substantial articles. Ours is an in-
dustrial city, the trade depending largely on the
prosperity of our big steel mills, smelters and the
railroads. We now seem to have fully recovered
from the disastrous coal strike and labor troubles
of three years ago. We, therefore, feel that the
outlook for the coming year is brighter than ever
before. We do not feel the effects of mail order
competition, although we are well aware of the
fact that many orders are sent in from this part
of the country to the mail order houses. The
post-office people tell us that fewer and cheaper
articles are ordered through this source of supply
than in former years.

From Oklahoma

DOUGLAS JEWELRY COMPANY, Guthrie :—Our
holiday business has been the biggest in every-
thing that we ever enjoyed. Both diamonds and
watches have been in large demand. In jewelry,
scarf pins, signet goods and bracelets had the call.
Silverware, cut glass, hand-painted china, art
goods and clocks sold only medium well. The
buying season commenced the last week in
November and has kept up every day since,
helped along by perfect weather. The people in
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this country have the money and are spending it
easier for good stuff than ever before.

From Michigan

W. F. KING, Adrian:—All we can say in
regard to our December business is, that it has
been 25 per cent. better than the same month
last year. This we consider phenomenal, for we
all know that the holiday season last year was
one of the best that the jewelry trade had ever
enjoyed. Diamonds were slow, but watches were
great sellers, the demand being over ioo per cent.
better than last season. The grades that sold
best were 55 and 17-jeweled movements in 25-
year cases. Jewelry sold lively, cut glass fair,
silverware slow, and likewise clocks. The buy-
ing has been good all through the month, and
the jewelers in this section certainly have no
kick coming on the results of the holiday season.

From Wisconsin

A. L. HOWARD, Beloit :—December has proved
very much better with us than last year. Dia-
monds were in good demand, the medium and
low-priced goods leading, although we sold more
high-priced stones than last year. Jewelry of all
kinds sold well in good quality. Silver-elated
hollow-ware and cut glass not any better than a
year ago, but sterling silver was very much
better. The buying season began early, and
the weather was exceptionally fine. Customers
seemed easy to wait upon. We do not know
much about the mail order houses, for the reason
that we do not hear much about them; but we
believe that they do a considerable business from
this section. This has been the largest Christ-
mas business that I have ever known in my ex-
perience of thirty-two years in the jewelry busi-
ness in this town.

From Arkansas

T. J. ELLIs & Co., Jonesboro :—We find this
December that purchases are confined more to
jewelry; diamonds, watches, silverware, hand-
painted china and cut glass following next in
about the order named. We have also found
a good sale of fine umbrellas. The weather has
been unfavorable during most of the holiday
season and the buying started in rather late. We
do not feel the effects of mail order houses to
any great extent. In regard to the business out-
look for i907, we feel that, locally, it is better
than it has been for the past two years.

From Ohio

J. J. FREEMAN & Co., Toledo :—Our Decem-
ber trade is running ahead of last year, which
was a phenomenal December with us, at a very
satisfactory percentage, up to this writing. Dia-
monds are in good demand, we having made
some unusually large sales ; though, of course,
a much larger percentage of small and medium
pieces have been sold. We have sold 25 per
cent. more watches, and of a better grade, than
last season. jewelry always sells largely at this
season of the year, bracelets and barettes having
the lead, though all articles have sold good. Our
trade runs mostly to the solid gold articles and
line of imported novelties. Silverware, cut glass
and bric-a-brac have been in very good demand
with us. Holiday buying commenced early, the
week before Thanksgiving finding us with extra
help and really a holiday rush. The weather
has been a mixture of good and bad, the week
before Christmas being very good. Customers
are exacting, but easy to please if you have the
stock. We have not noticed the competition of
mail order houses. We do a very comfortable mail
order business ourselves. To us there is nothing
in the situation to disturb the business condi-
tions for the coming year. The new law com-
pelling the payment of taxes in Ohio on the 20th
of December under penalty, we think, has affected
the volume of the medium and lower grade pur-
chases, and we think stens should be taken to
repeal this law. We. will move into our new
establishment about February 1st, occupying five
entire floors—t1,000 square feet. In our new
store we expect to have one of the most modern
and fully equipped jewelry establishments in the
Middle West.
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Personal Mention

M. A. Mead, head of M. A. Mead & Com-
pany, gave a luncheon at the Chicago Athletic
Club, December 24th, to John T. Montgomery.
manager of the firm's Pittsburg office, who was
here with his family spending Christmas as
guests at Mr. Mead's Evanston home. There
were twelve friends in the party, and the dinner
was a most enjoyable affair.

C. H. Knights, of C. H. Knights & Co., leaves
about the middle of January for a two months'
sojourn in Southern California. Mr. Knights
will be accompanied by Mrs. Knights and their
daughter.

Henry C. Tilden, secretary of Spaulding &
Company, was called to his old home in Provi-
dence, R. I., early in December, on account of
the serious illness of his father, Henry Tilden,
who is well known in the trade as the president
of the Tilden-Thurber Company, the widely-
known retail house of that city. Mr. Tilden
found his father very low and remained at his
bedside for ten days, when the family physician
said there was enough improvement in his
father's condition for him to return to his work
in Chicago. At last report there was some im-
provement in Mr. Tilden, Sr.'s, condition, and
the family now have hopes of his ultimate re-
covery.

C. S. Hannan, manager of the diamond de-
partment at Spaulding & Company, has been in-
vited by President Roosevelt to be one of the
National Assay Commission, which convenes in
Philadelphia during February. The function of
this body is to assemble at the United States
Mint, in the above city, once or twice a year and
test the metals and weighing facilities used at
the Mint, and report to the Treasury Department
according to their finding. Most of the States
are represented on the Commission by one or two
men recommended by the banking interests. Mr.
Hannan represents Illinois on the Commission,
and the distinction is most worthily bestowed.

Sidney Richardson, manager of the London
branch of F. A. Hardy & Company, arrived in
town early in December, accompanied by Mrs.
Richardson. Mr. Richardson spent a fortnight at
headquarters of his firm for the purpose of
familiarizing himself with the Hardy methods.
This was his first visit to America, and in talk-
ing to the KEYSTONE representative he expressed
himself as greatly pleased with the vim and en-
thusiasm manifested on all sides here in Chicago.
He said that Chicago certainly was a wonderful
city', destined to be one of the greatest cities of
the world. After their pleasant stay in Chicago
Mr. and Mrs. Richardson journeyed to the lead-
ing Eastern manufacturing points, where they
spent a week looking over the factory interests
located in that section of the country. They
sailed from New York last Saturday on the
swift-going Cunarder Litcania, after a most en-
joyable stay in Yankee-land.

Charles S. Hungerford, the well-known manu-
facturers' agent and former Chicago traveler, died
November 28th, at San Antonio, Tex., where
he had gone to spend the winter in a warm
climate. His death was caused by tuberculosis.
from which he had been suffering for several
years past. Mr. Hungerford was widely known
in the trade here in Chicago, where he had
made his home for over thirty years. His first
Chicago connection was that of Western traveler
for W. B. Clapp & Company, later for W. B.
Clapp, Young & Company ; then Clapp & Davies,
and later on Ile was a member of the traveling
force of Benj. Allen & Company. His next con-
nection was with M. B. Bryant & Company. the
New York ring house, whom he represented for
several years in Western territory. For the past
eight years he has represented the manufacturing
firm of E. L. Logee & Company as their Chicago
and Western representative among the wholesale
trade. About two years ago his health was so
poor that he gave up all connection with busi-
ness, and has since spent most of his time in
Southern California for the benefit of his failing
health. Mr. Hungerford's remains were brought
to Chicago for interment. His funeral was in
el-large of • the Englewood Commandery, K. T..
and the arrangements for his burial were looked
after by his good friend, Charles A. Garlick,
Western representative of Chas. F. Wood &
Company.

(Continued on page 55)
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A. L. Sercomb, Chicago manager for the In-

ternational Silver Company, returned last week

from a ten days' trip to factory headquarters at

Meriden, Conn., where Ile attended the funeral

of Samuel Dodd, the president of the Interna-

tional Company and one of the leading men in

the silverware trade.
E. M. Lunt, manager of the Chicago office of

the Towle Manufacturing Company, returned last

week from a ten days' visit to factory headquar-

ters at Newburyport, Mass.
C. B. Shepard, head of the Shepard Manu-

facturing Company, the souvenir spoon makers,
of Melrose, Mass., spent two days in Chicago

early in the month, the guest of George Thomas,

the Chicago agent of the company.
A. M. Holzheimer, the Western manager of

the Omega Watch Company, sailed from New

York, December 22d, for a five weeks' trip to
Europe. Mr. Holzheimer will spend Christmas
on the ocean, aboard the French liner Tourraine,

and expects to arrive in Paris New Year's Day.

This is Mr. Holzheimer's annual trip to the fac-

tory of his company and it will be rather a hur-

ried one, devoted mostly to business.
E. A. Tooker, manager of the Des Moines

branch of the Geneva Optical Company, spent

the first week in December at the Chicago head-

quarters of the company. Mr. Tooker reports

busy, prosperous times in the Hawkeye State,

with an excellent outlook for a good business

throughout 1907.
E. A. Wilkins, Chicago and Western agent

for the Ostby & Barton Company, has just re-

turned from a ten days' trip to factory head-

quarters at Providence.
R. A. Kettle, manager of the Western office

of the Waltham Watch Company, accompanied
by his young son, Champlain, who has just re-
covered from a serious case of typhoid, left last
week on a ten days' trip to factory headquarters
at Waltham.

Edward B. Hoffman, the well-known traveler
for H. F. Hahn & Company, has the deep sym-
pathy of his many friends in the trade in the
loss of his wife, Mrs. Annie Barnes Hoffman,
whose death occurred at their home in Big
Rapids, Mich., Monday, December 3d. Mrs. Hoff-
man was a brave, noble woman, refined and
cultured, and found life's truest happiness in her
home life and surrounded by the most sincere,
good people. Several years ago her health began
to fail, and despite every treatment and all that
the best medical skill could do, the fatal malady,
Bright's disease, could not be baffled. She was
buried at her old home in Barnesville, Ohio.

W. J. Miller, Chicago and Western manager
for the Seth Thomas Clock Company, will spend
the month of January doing the Pacific Coast
country in the interests of his company.

R. Wallace Doig, practicing optician, who
has had charge of the optical department for
Hyman, Berg & Co. the past three years, has
been succeeded by Arthur G. French, formerly
with Henry Schroeder, jeweler-optician, at Chi-
cago and Milwaukee Avenues, this city. Mr.
Doig will remove to California for the benefit of
his wife's health.

Fred. R. Sheridan, Western representative of
Arnold & Steere, returned last week from a three
weeks' trip to factory headquarters at Provi-
dence. He is already exhibiting his new Spring
line of rings to the jobbing trade.

L. A. MacKowan, manager of the Chicago
office of the Oneida Community, Ltd., returned
the early part of the month from a short visit to
factory headquarters at Oneida, N. Y.

Fred. Carpenter, who looks after the chain
line of the W. & S. Blackinton Company in the
territory from Chicago to the Pacific Coast, with
Chicago as his headquarters, came in last week
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from an extented trip over his territory and re-
ports good business all along the line.

R. G. Davis, for several years past a member
of the traveling force of Heeren Bros. & Corn-
pany, Pittsburg, is a new man on the traveling
force of Benj. Allen & Company. He will cover
Michigan territory.

The F. C. Happel Company announce that
there will be no change in their traveling force
for 1907, but that Frank F. Strayer, W. H. Quee-
man and A. H. Goetz will represent them in their
old territories as usual.

Fred Nyman, who has represented the Keo-
kuk, Iowa, wholesale firm of T. R. J. Ayres &
Sons for several years past, has resigned his
position and is now a member of the traveling
force of C. H. Knights & Company. Mr. Nyman
will cover Missouri, Kansas and Oklahoma ter-
ritory the same as heretofore, for his new con-
nection.

Franz Eschenberg, for several years past
Northwestern traveler for the Juergens & Ander-
sen Company, has resigned his position to accept
another with the New York manufacturing firm
of Schless Bros. & Company. Mr. Eschenberg
will have charge of their Chicago office as well
as looking after the larger cities of the Middle
West territory. Their local office is on the second
floor of the Columbus Memorial Building, which
will be Mr. Eschenberg's headquarters.

Charles Lester, who has resigned his position
as Chicago and Western manager for the New
England Watch Company, will spend the next
few months in Texas for the benefit of his health.

News from the Trade

The J. E. McCourt Company, the well-known
jewelers of Ludington, Mich., moved into their
handsome store, in the First National Bank Build-
ing of that city, the latter part of November, in
good time for the fine holiday trade that they
have enjoyed the past month. The new estab-
lishment is said by travelers who have recently
called there to be one of the largest and finest
jewelry stores in Northern Michigan, which is
the result of years of toil and intelligent appli-
cation on the part of Mr. McCourt, who enjoys
the reputation of being one of the real live
jewelers of the Northern country.

J. D. Hamilton, well known among the West-
ern trade as a former traveler for the Rockford
Watch Company, but at present representing the
Hamilton Watch Company in the Eastern States,
with headquarters in New York, Was in Chicago
several days the early part of the month, shaking
hands with his old friends in the trade.

The following students have completed their
course in optics at the Northern Illinois College
last month: J. F. Kenley. of Germany; Arthur
Piercy, of Canada; J. S. Rinkenback, of Harris-
burg, Pa.; B. Rohn, Illinois, and M. H. Ephraim,
of Chicago.

The wholesale house of J. Jacobs & Com-
pany, San Francisco, were represented in this
market the middle of the month by C. W. Jacobs,
who was here on a buying trip.

L. A. Badgley, the Colorado, Utah and Wyo-
ming representative of Benj. Allen & Company,
will retire from the road with the beginning of
the year, having been promoted to the position
of manager of the traveling force of the above
firm. Mr.' Badglev will take the place formerly
held by A. L. Wiffin, who resigned a few months
ago to engage in the retail business on the Pacific
Slope.

Engle & Pennell have succeeded to the busi-
ness of Harry Engle, at Trenton, Mo. On ac-
count of his growing business Mr. Engle found
it necessary to have more and better help, hence
the change in the firm. Mr. Pennell is an ac-
complished young watchmaker and engraver, as
well as an experienced salesman. The new firm
have remodeled their store and put in a new,
modern. all-glass front in good time for the holi-
days. They report their holiday trade as much
ahead of last year, with a strong demand for
the better grade of goods.

The night sessions of the Northern Illinois
College of Ophthalmology and Otology begin
January 7, 1907. From present indications the
prospect for a large attendance is very flattering.

E. F. Hirst, who conducted a retail jewelry
store at Richmond, Incl., for the past fifty years,
disposed of his entire stock at auction during
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December, and has permanently retired from
business.

Fox & Company, manufacturers of jewelers'
cards, boxes, cases and trays, will remove, January
1st, from their present location, at 189 Fifth Ave-
nue, to 176 East Madison Street, where they will
largely increase their room and facilities for
handling their rapidly increasing business.

The annual gathering of the Alumni Asso-
ciation of the Northern Illinois College of Oph-
thalmology and Otology will occur February 18th
to the 22d, inclusive. The meeting of the Alumni
Association of the above school has always been
one of the leading events of the optical world in
Chicago each year, and the coming gathering
promises to be no less interesting and helpful
than those that have preceded it. All interested
in the optical science are welcomed cordially.

J. I. Minteer has accepted a position with
the Webb C. Ball Watch Company to cover the
Western territory from Chicago to the Pacific
Slope, with headquarters in Chicago. Mr. Min-
teer expects to start out on his first trip about
February 1.

The Kinney Co., Providence, R. I., will be
represented this year in this city and vicinity by
Chas. J. Zeller, who will carry a full line of the
company's goods.

F. H. Morey, for eight years past in the watch
department at C. D. Peacock's, has resigned to
accept a position with the Hofman Jewelry Com-
pany at Columbus, Ohio. Mr. Morey will also
have charge of the watch department with his new
house.

F. C. Cook & Company, the well-known
jewelers of Janesville, Wis., have disposed of their
business to Emil Estberg and M. Wolfe. Mr.
Estberg has for some years past been engaged
in the retail jewelry business at Waukesha. Wis.,
and Mr. Wolfe is widely known in the Western
trade as a New York diamond salesman. Mr.
T?.stberg will remove to Janesville and take charge
of the business.

Harry Jehlinger, well known in the Chicago
trade from his long connection with the wholesale
trade here, but of late a resident of San Francisco.
has returned to his old love as a manufacturers'
agent and will hereafter renresent the sterling
silver line of Lackner & Ohl. of Newark, N. J.,
and the jewelry line of A. Bushee & Company.
Attleboro, with an office in room 214 Silversmiths'

R. N. Whitford and Frank E. Jack, the for-
mer manager and the latter vice-president of
the Hofman Jewelry Company, Columbus, Ohio.
are spending a clay or two in town this week,
combining business with pleasure. Both gentle-
men found time to pay their respects at Key-
stone headquarters. Mr. Jack is a former
Chicago man, but for several years past has held
an imnortant position with the Queen City Sil-
ver Company of Cincinnati. On severing his con-
nection with this home last week he was presented
with a handsome gold watch, which he prizes very
highly.

E. B. Heywood. the brave and quick-witted
conductor on the Chicago & Alton train which
was held up near Glasgow, Mo., on the night of
November 26th. and who captured the train rob-
ber single handed, was fittingly remembered by
the railroad comnany during the holiday season
with a present of a fine i8 karat open-face gold
watch for his brilliant work in the capture of the
train robber. The watch was one of the finest
of railroad grades to be had, and was furnished
by A. M. Church, Chief Inspector of the Chicago
& Alton Railroad.

W. T. Gamm, of Madison, Wis., celebrated his
removal into his handsome new store the early
part of December with a swell opening which
proved to be an eminent success. Mr. Gamin re-
ports a record-breaking holiday season, far ahead
of anything he has ever enjoyed before.

The Stein & Ellhogen Company are sending
out to their customers this week a neat and handy
pocketbook and card case combined with the
greetings of the season.

The regular annual dinner and banquet of the
Chicago jewelers' Association is announced for
the evening of January 19th, at the Auditorium
Hotel. The Banquet Committee, Lem W. Fler-
shem, A. L. Sereomb and M. A. Mead, are al-
ready hard at work on the arrangements for the
occasion.
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Our Rings are of standard quality, and an assay

will show the karat of the gold used.

WE INVITE SUCH TESTS

Our spring line is now ready, and

we call the special atten-

tion of the trade to the

increased number of new

effects in JADE, CHRY-

SOPRASE, MALACHITE,
TOURMALINE, AMAZO-
NITE and the various other new
stones that are now selling so

freely. We _Advise Prompt Inspection.
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To the JOBBING TRADE. We offer for the spring and
ahead of our past efforts in
Also some beautiful and rare
POPULAR PRICES

summer trade, lines that are a few steps
point of originality and attractiveness.
designs in STONE and SIGNET Rings.

STERN BROS. 0 CO., 33-43 Gold St., New York
:Ntanufacturers for the JoititiN(; Tit \ iii:

Fobs Studs PCinrossses
Tie Clasps Screw Earrings Scar Pins Link Batton'

Lockets Thimbles Bracelets Rings V Pendants
Baby

Vat Pins

Ring Mountings Bead Neck Chains 
f
Festoons

Salesrooms end Offices of Diamotot I wpariment, GS NIISSall St., New York Diamond Cul Ilan Works, 142 W. 14tb St., New York
BRANCH OFFICES Chicago, 111.,153 state stre,,t London, Englaml, kiolrey House, Ely Have Amsterdam, Holland, 12 To Ip Sti.aat

E ARE PREPARED TO
SUPPLY OUR PATRONS
WITB STAPLE GOODS TO
REPLENISIA ThEIR STOCKS



The New (1907) Line of

STURDY CHAINS
VIerits the immediate attention of the trade. It marks
a new record in gold filled chain manufacture, excel-
ling all previous achievements in beauty of design,
variety of style and richness of finish—in all that
makes for quick and satisfactory sales.

An inspection of this line ii 11 guide and safe-
guard the trade in their selection of suitable chain
stock for spring trade.

Our new (i907) line of

have the same sale-making qualities characteristic of
the chains, art in design, gracefulness of form and
richness of finish. For the extreme of bracelet
beauty see this line.

Now being shown by all the leading jobbers.

1785 SUTTER STREET

SAN FRANCISCO
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and sold direct to
THE RETAIL JEWELER

LECTION PACKAGES SENT
TO RESPONSIBLE JEWELERS.

KING g,/, EISELE
IMPORTERS OF DIAMONDS, MANUFACTURERS OF RINGS.

JOBBERS IN AMERICAN WATCHES.
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The New (1907) Line of
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No. 398. Ornament rose finish, with heart signetcenter polished for monogram. Price, $2.25 each.

No. $02. Ornament rose finish, with oval signet.center, polished for monogram. Price, $2.25 each

No. 258. Each link is a comitinatem of plain and chased• link in bright and roman tini-lt Puce, $1.50 each.

Don't Fail to See the Magnificent

New 1907 Styles
of

NORMA Bracelets
ADJUSTABLE FLEXIBLE COMFORTABLE

Most Varied and Beautiful Line Ever Shown

Air Remember the Norma Bracelet is SOLDERLESS
and has not been heated in manufacture, thus
DIMINlSHING THE COST and enhancing the
QUALITY.

To be had from Jobbers of Jewelry Only

No. 308. Ornament rose finish, with diamond signetcenter, W m . Priished for monograee, $2.25 eaeil.

No. 313. Ornament, rose fih, nis with round signet center,polished for monogram, Price, $2.25 eaell.

THE P. H. SADL,ER CO., ATTLEBORO, MASS.
■111■1111.1111M, 

Th c prosperous
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RINGS

ideal for

times now pre-

popular demand

goods make the6

and BROOCHES the jewelers
quick-selling stock.

OSTBY & BARTON COMPANY
New York, 13 Maiden Lane P r o v i d e n c e, I.. I. C h i c ago, 1 o 3 State Street

Our new samples are in the hands of our salesmen and
ready for inspection. THE BEST EVER I Our Vest
Chains and Fobs are worn by more people than any other
make, and every article is guaranteed.

Our enormous line of Bracelets is replete with
new creations. We present a few illustrations on this page

of our new " Eclipse" Side=Swing Bracelet,
which is the most practical and up-to-date article in the
bracelet world. IT IS THE DADDY OF THEM AI-L1
Press the pin on the side of the bracelet and it unlocks
and opens about one-quarter of an inch, and then swings
on a pivot sidewise and is removed from the arm. This
bracelet will prove to be the best seller on the market,
without any question. We have two patents on it and will
protec.t our interests.

S. 0. Bigney & Co.

• TRADE MARK •

Factory, Attleboro, Mass.

New York Office : 3 Maiden Lane
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HEINTZ RINGS

In planning your jewelry campaign for
1907, remember that one sure way to in-
crease your profits and add to your sales
is to keep a full stock of

Rings stamped with the mark

143 guarantee ring perfection.
Exclusive designs, artistic

workmanship and excellence

of finish characterize the H3

product—the most salable and

profitable ring production in the

trade.

HEINTZ BROS.
BUFFALO, N. Y.

Jan uar y , 1907
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Attleboro had a second fire scare some weeks
ago when a fire was discovered in the steam-power
building. The fire originated in the coloring room
of the Torrey Jewelry Co., but its origin has not
been explained. It was fortunately discovered in
sufficient time to enable the fire department to save
the building from destruction. The Torrey Jewelry
Co.'s quarters were damaged to the extent of
$1000 by fire and water, and the A. S. Ingraham
Co., another tenant of the building, suffered a loss
to the extent of $600, the losses in both cases
being covered by insurance.

The F. H. Sadler Co., Attleboro, have enlarged
their traveling force for the coming year. E. P.
Tiffany, who has been with this house several years,
still covers his usual territory ; G. F. Perry will
cover Canada, Pacific Coast and the South ; Ira
B. Hudson will have charge of the New York
office at 18o Broadway, and A. P. Whitehill will
travel in Eastern territory. This firm had a pheno-
menal run on the Norma bracelets, and have added
many new styles for the coming season.

John F. Sturdy, North Attleboro, founder of
the big chain house of J. F. Sturdy's Sons Co.,
recently celebrated the diamond anniversary of his
wedding. Both Mr. and Mrs. Sturdy, the latter of
whom is in somewhat poor health, were called upon
by a number of relatives and friends, who extended
hearty congratulations. Mr. Sturdy was born in
North Attleboro in 1822, and began business in
Providence in 1849 as a manufacturer of jewelry
tools. Returning to North Attleboro, he entered
the firm of Draper, Sturdy & Co., manufacturers
of jewelry noveltiies. After several changes in
the personnel of the firm, the business was turned
over, in 1893, to Mr. Sturdy's three sons—Fred. E.,
Herbert K. and Frank H. Mr. Sturdy married
Miss Elizabeth Knapp in 1846, and the union was
blessed with seven children, of whom the three
sons that constitute the Sturdy firm are now the
only survivors.

The Kinney Company, Providence, manufac-
turers of college flags, seals and badges, at 14
Blount Street, have awarded the Pacific Coast
agency for their goods to Wood & Cater, manufac-
turers' agents, Los Angeles, Cal.

Joseph Bloom & Co., manufacturers of pearl
novelties, have removed from Attleboro to Provi-
dence, where they rented quarters at 113 Point
Street.

Hansen & Millard is the name of a new firm
of stone setters, with quarters at 103 Washington
Street, in the new Lederer Building, Providence.
Mr. Millard was formerly employed by the Ostby
& Barton Co., and Mr. Hansen was also an em-
ployee of that company, and of Geo. H. Cahoone
& Co.

James E. Blake, of the James E. Blake Co.,
Attleboro, has had plans drawn up for a two-story
addition to his factory building on S. Main Street,
which is occupied by the Frank Mossberg Co.

The plant of Albro & Kettlety, formerly jewelry
manufacturers, at 167 Dorrance Street, Providence,
was recently sold at public auction by order of the
trustee in bankruptcy. The plant included presses,
lathes, polishing machinery, tools, benches and
miscellaneous fixtures, together with a stock of
neck chains and bracelets, all of which are said to
have brought fairly good prices.

Caspar & Madalian, who have been in business
at North Attleboro, have dissolved partnership,
Ruden Casper withdrawing. Mr. Mandalian has
associated himself with Eugene A. Hawkins,
formerly with Whiting & Davis, and will continue
business under the same trade-name.

A skilled worker, well-known to the Attleboro
trade, passed away in the person of Capt. Geo. F.
Bicknell, who died a few weeks ago, at the age of
seventy-six years. He was noted for his skill in
jewelry manufacture, being for many years plater
and colorer for the old C. A. Dean Co. For some
time previous to his death he had been engaged in
the insurance business. '

Work on the new factory of W. G. Clark &
Co., Attleboro, is being pushed with all possible
celerity, and the firm expect to occupy the new
quarters soon after the beginning of the new year.

Isaac Hahn, a real estate dealer, of Providence,
recently purchased the property on Sabin Street,
known as the Washington Real Estate Co. Build-
ing, of which he has been manager for some time.
The property is better known under the name of
the Calender Building, and is at present occupied
by a number of manufacturing jewelers. It is
stated that Mr. Hahn will greatly improve the
building and make it much better adapted for the
manufacture of jewelry.

Edward A. Sweeney, of W. H. Wilmarth &
Co., who has been ill as a result of his efforts to
save property at the fire which damaged the Wil-
marth factory, on November 20th, is now conva-
lescing. In his efforts to save the books of the
firm and other property, he was drenched with
water, which resulted in a severe cold. Workmen
are now busy hurrying repairs on the burned fac-
tory, and advantage is being taken of the occasion
to make many improvements in the building. In
the main section, both W. H. Wilmarth & Co.
and P. J. Cummings Co. are at work, being only
slightly inconvenienced by the result of the fire.

Marcus W. Morton, secretary of the Manufac-
turing Jewelers' Board of Trade, Wilcox Building,
Providence, has entirely recovered from his recent
illness.

Robert E. Budlong was recently installed as
treasurer of Harmony Lodge of Masons, Paw-
tucket. This lodge, which has a number of jewelers
among its membership, recently dedicated its new
home.

William Nerney, of William Nerney & Co.,
Attleboro, was recently elected to office in the
Royal Arcanum.

W. H. Wilmarth & Co., of Attleboro, sent $30
to the Firemen's Relief Association in recognition
of their excellent work during the recent conflagra-
tion which damaged their plant.

The jewelry firm known as the Newell &
Fisher Mfg. Co., of Providence, whose factory is
located at 14 Blount Street, recently made an
assignment for the benefit of creditors. The
assignment followed an attachment placed on the
property, and the amount of the liabilities is esti-
mated at from $8000 to pro,000. Lewis A. Water-
man, the assignee, stated that the assignment was
made in order to protect the creditors, and that
the business would probably be resumed at a later
date. The firm of Newell & Fisher was estab-
lished some three years ago, the members being
A. C. Newell, Alvah A. Fisher and Dr. John L.
Fisher. The partnership terminated six months
ago, when Mr. Newell was succeeded in the firm
by Harry Arabian, and the present title adopted.

A well-known Providence jeweler has passed
away in the person of William Osmond Clark, of
the firm of Clark & Coombs, manufacturing
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jewelers, who succumbed last month to an attack
of peritonitis. The deceased was a native of
North Attleboro, where he received his education.
After his school days he entered the employ of.
Fred. Stanley & Co., North Attleboro, as a travel-
ing salesman. In 1882 he joined his father.in the
firm of Clark & Coombs, which had long been
established in Attleboro. In 1903 the firm was
incorporated with three of the Clark family as
members—the father and two sons. In 1890 the
company moved to Providence. Mr. Clark was a
member of a number of fraternal organizations,
among them being the Masonic fraternity and the
Order of United Workmen. He was interred in
the family burying ground in North Attleboro.

Hon. Sidney 0. Bigney was the guest of honor
at the annual banquet of the Attleboro Militia
Company, which was held last month. This com-
pany is composed almost in its entirety of workers
in the jewelry factories, who took this method of
testifying their appreciation of Mr. Bigney's efforts
to forward the jewelry industry.

Wm. Loeb, of Providence, R. I., recently
made formal announcement of the absolute sale of
Wm. Loeb & Co.'s entire manufacturing jewelry
plant to Louis Lyons, who for the past ten years
has been superintendent of the plant. The new
firm will be known as the Lyons Manufacturing
Co. A pleasant function in connection with the
change of proprietors was a dinner given by Mr.
and Mrs. William Loeb to Mr. and Mrs. Louis
Lyons, Stanley Loeb, Louis Schoenberg, the New
York salesmen, and Albert Cohn, the Chicago
salesman, of Wm. Loeb & Co. After the feast,
Mr. Loeb presented to each of the salesmen an
Elgin watch as a token of his esteem. The recipi-
ents of the gifts thanked Mr. Loeb for his kindness
and the consideration with which he always treated
them. Louis Lyons followed with an address, in
which he referred to the pleasant relations always
existing between himself and Mr. Loeb, and ended
by presenting the latter with a solid silver loving
cup as a token of friendship and appreciation of

his many acts of kindness during the time of their

business association. The function was brought

to a close by drinking toasts to the success of the

new Lyons Manufacturing Co.

Frank Mossberg Co. has added to its factory
by taking the building formerly occupied by the

Sun Publishing Co., which was located directly
behind the Mossberg plant. The two will be con-
nected so as to make practically one building, and

a very material addition to the machinery will be
installed in the new extension.

C. H. Eden & Co., of Attleboro, have leased

for a term of years the lower floor of the H. M.

Williams Building, on Forest Street, which gives

them an additional io,000 feet of floor space, which
will be used for the manufacture of combs and

jewelry. They recently purchased the comb plant

of A. C. Messier Co., Providence, including their

complete outfit for the manufacture of combs.

This they will incorporate with their own plant

and move it into the new factory. The combination

of the Eden and Messier plants will constitute one

of the best equipments producing these goods in

the country. They expect to be located in their

new quarters about the first of the year, and will

employ in the comb plant alone about one hundred

people, gradually increasing the number. The

new plant will be under the direction of Joseph N

Nickerson, who has been superintendent of the

comb plant since the beginning. The Eden Co.

has also secured an office in New York City, located

at 530 Broadway, which they expect to open about
February 1st.
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To assure advantageous purchases of

the Trade will .do well to

look to this establishment

 DIAMONDS

Your interests are protected
Unfair competition avoided

By our method of selling

NO GOODS AT RETAIL

D. C. PERCIVAL 0 CO., INC., 373 Washington Street, BOSTON, MASS.
IMPORTERS OF DIAMONDS

MANUFACTURERS AND JOBBERS OF WATCHES, SILVERWARE, CUT GLASS, ETC.

COMPLETE MATERIAL DEPARTMENT

Some of the important things you want in your prescription work—

Best of Workmanship Right Prices
The Best Material Prompt Service

All these you can get when you send your prescriptions to

C. A. L. LANGTON, 419 Boylston Street, Boston, Mass.

Klein School of Optics
185 Summer St., BOSTON, MASS.

The best and most thoroughly equipped optical
school in America. We train pupils to obtain a
thorough knowledge of the optical profession.
For this reason we want men and women who
are anxious to learn, persons who arc willing to
devote all their time to study. We do not want
any diploma-hunters—such persons do not need
apply. We charge more for instruction, but you
will find that it is the best investment you made
in your life. Money may go astray, but knowl-
edge is never lust. Full course, .$75.00. Ad-
dress,

KLEIN SCHOOL OF OPTICS
185 Summer Street Boston, Mass.

OR_KIN BROS.
373 Washington St.

Jewelers' Bldg. Boston, Mass.

Manufacturers of high-grade
diamond mountings, and repairers
for the trade. Importers of precious,
semi-precious and imitation stones.

A Full Line Always in Stock al
Lowest Prices

We aim to be the foremost
Jobbing House of Boston

Send us your repairs, and let us
demonstrate our Superior Work-
manship at Reasonable Price, or
write us for information.

aousliScheret
GOLD AND SILVER

ENGWEI
ROOMS 71-72

375 WASHINGTON ST.,505TON
JEWELE,61.11.6

I employ eight engravers the

year round. Can give prompt atten-

tion to mail and express packages.
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A. N. CLARK & SON, Plainville, Conn

SOCIETY
JEWELS
EMBLEMS
CLASS PINS
CLUB PINS
MEDALS
BADGES, Etc.

All work done in 11111'
,wu workrootus

Wm. C. Dorrety
387WashIngton St.

BOSTON
F. of A. Past Chief

Hanger Jewel
Like cut, $15.00
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Send for

Special Trade Price on

our new leader for

any size

DIAMOND
HARRY SMITH
Diamond Mountings

Gem Setting
fine Repairing.

373 Washington St.
Seweler,,, Building BOSTON

Washington Street

BOSTON

Makers of

TOWER. STREET CLOCKS
For particulars, write us, mentioning

THE KEYSTONE

E. HOWARD CLOCK CO.
Est'd 1812 BOSTON, MASS., U.S.A.

When writing to advertisers, kindly mention The Keystone
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NEW ENGLAND !i1
L 111-1

The holiday business was universally cot -
ceeded to be the best ever done by the jewelers
throughout the New England States. Business as
a rule started earlier and ended with the usual rush.
The New Year's trade, which is so well developed
throughout New York, is slowly working this way
and year after year the jeweler finds that his
patronage after Christmas is on the increase.

Jobbers in general did not have the same
amount of business the
last two weeks as in
previous years. This be-
ing due to the fact that
the retail jewelers car-
ried a much better stock
for Christmas than ever
before thus making it
unnecessary for them to
send so many customers
to the jobber and also
relieving them of the
task of ordering goods
the last day or two.
Certain grades of move-
ments have been very
short through Decem-
ber but the new addi-
tions to the factories
will undoubtedly do
much to relieve this con-
dition in the future.

Washington Street,
in the heart of the shop-
ping district of Boston,
has been much im-
proved this winter by
the new wooden pave-
tnents. As yet, there
are no noticeable de-
clivites to collect the
mud and water, as was
the case with the old
cobblestones in use on
this thoroughfare for
so many years.

Mrs. Hannah Ha-
zen, the wife of G. W.
Hazen, the well-known
jeweler, of City Hall
Avenue, Boston, died
at her home in Dor-
chester, of pneumonia.

F. H. Bartlett has re-
cently opened a jewelry
store in Morrisville, Vt.

Knowles & Robinson of 369 Essex Street,
Worcester, intend to vaCate the store which has
been occupied by the concern since its infancy in
1857.

Wm. H. Dunham, Jr., has started in the
jewelry business and is located at 176 Acushurt
Avenue, New Bedford.

Howard Hathaway, of Taunton, Mass., has
accepted a positron with • Mr. Rivard, the well-
known jeweler, of that city.

E. F. Welch, of Westboro, and his assistant,
Ernest C. Bell, had a narrow escape from serious
injury, while winding the clock in the tower of the
town hall. in an article from the Worcester Tele-

gram entitled " Fall " the following incident is
described. While Mr. Welch and his assistant
were in the tower the rope supporting one of the
500 lb. granite blocks broke allowing the heavy
weight to fall 25 feet to the ante-room below. A
similar accident happened some years ago when
the fire department were holding a meeting in the
basement. Fortunately no one was injured, as the
heavy weight crashed through the floor above fall-
ing in there midst and imbedding itself over a foot
in the earth.

Charles A. Easton died at his home in Hyde
Park after an illness of almost two years. Mr.
Easton was born in Nantucket, October zo, 1851.

Wood & Son, of
diamond expert.

He has been employed by N. G.
Boston, for some years past as a

(t7

George J. Theriault was recently married to
Miss Lucianna Bernard, of Lowell, Mass. After .
they return from their bridal trip they will make
their home in Lowell, where Mr. Theriault is em-
ployed by Frank Ricard.

At the recent fire in Hartford, Conn., four
stores in the heart of the business district were
badly gutted. Among them was the jewelry store
of J. E. Griffith which W1tS damaged to the extent
of $5000.

Jeremiah Foster, of Gloucester, has recently
taken as a partner a Mr. Blanchard, who was
formerly employed by W. F. Chisholm of that city.

Herman S. Hewitt & Co., of Brockton, have
issued a most interesting and artistic sixteen-page
booklet giving. the history of the store and the

foundation of the busi-
ness. One-half thepages
of the book are devoted
to illustrations of the
store aud the stock
while the other contains
the reading matter. Mr.
Hewitt's store is un-
doubtedly one of the
best equipped and most
progressive stores for
its size to be found out-
side of New England's
largest cities. Much of
this is clue to the good
judgment and ability
of the present owner,
Herman S. Hewitt.

The window deco-
rations for the holidays
in Myers & Frank's
store, Hanover Street,
Boston,furnished a very
neat a-n d attractive
background for their
line of Christmas goods.
The windows on either
side were decorated by
a formation of three
arches surmounted by
a lattice work of rib-
bons, while from the
center were suspended
pure white doves. The
background, which was
of China silk,was neatly
draped and considering
the clever manner in
which the goods were
distributed throughout
their windows, they
undoubtedly could well
be classed among the
most artistically ar-
ranged windows in
the city.

H. W. Packard, who has been employed by
M. C. Jewell, of Everett, for the past two years has
entered the employ of Smith & Patterson. Mr.
Packard is employed as watchmaker in the whole-
sale department, and is a graduate of the Waltham
Horological School.

Among the trade visitors here recently
were : H. S. Hewitt, Brockton, Mass. ; S. W.
Baker, Rockland, -Mass. ; 0. H. Stone, Pitts-
field, N. H. ; C. F. Pettingill, Quincy, Mass. ;
J. P. Farrington, Kingston, Mass. ; Harry Ostror,
Lowell, Mass. ; T. H. Kelly, Lowell, Mass. ;
Jos. Lajoie, Worcester, Mass. ; L. P. Brigham,
Hudson, Mass.

A Beautiful Silver Service

The latest addition to the .-crics of ,ilver services presented by States and cities to the warships named a lice them is I he
beautiful 510,000 service to be preset!' cIl to the U. S. bat eship Louisiana by the people of that State. This service, which was
designed and minute by Frank Sod 11 Gardner, Mass., consists of a large punch bowl, which makes so imposing center-
picee ; fifty-eight goblets, four baskets, two ladles and a small serving tray. The silver used in tho service i , 935 line and all
decorative mounts, including scenes, as shown in panels, medallions, seals, ete., were modeled, east and applied after being
Ii nished by hand chasing. in design and execution this service merits a prominent place among those already presented to the
United States Navy. The centerpiece, which is here illustrated, is symbolic of three features : the Slate of Louisiana, the new
battleship and the Cnittal States Navy. The rim of the howl sytubolimes the agricultural wealth of the State, and at the top ol'
the bowl Is the St:tie seal encireled by the magnolia—the State flower. The scroll work is of the Louis XIV period and highly
decorative. Among the features artistically introduced in the body of the bowl are the CablIdo, La Salle taking possession of
Louisiana, the transMr of Louisiana from France to the United States, scenes of navigation nnd railroad transportation,
together with sugar cane, rice, etc. The bowl is gold-lined, with a capacity of fifteen gallons, and the complete centerpiece
weighs amiroximately 2000 ounces. On one side of the elevation of the tray is a bas-relief of the old ram Louisiana, and on the
reverse side is the new battleship carefidly worked out in detail. The other pieces of the set, inelmling the fruit baskets, cake
baskets, goblets and ladles, are equally decorative, embodying much Stale symbolism. The highly commendable custom of
presenting services to the warships of the navy has had a most beneficial influence In sthmilat Ing artistic effort in silver
designing in the United States. Many of these services are remarkable, if not unique, as works of art, and have had a Most
salutary Influence in advancing the prestige of skilled workmanship in this line.

He was a member of all the Hyde Park Masonic
bodies as well as being an Odd Fellow and a mem-
ber of the Royal Arcanum. He also was a direc-
tor of the Hyde Park Co-operative Bank. The
deceased is survived by a daughter, Mrs. Louis H.
Perry, and a brother and sister.

John Kelso, of Providence, R. I., has recently
circulated among his trade a most attractive calen-
dar which has met with much approval wherever
received.

A second attempt has been made by burglars
to enter the store of M. C. Jewell, of Everett. In
both cases the burglars have been frustrated by the
efficiency of the Everett police.



FACT.

Krementz
Collar

Buttons
and Studs1 he Standard American Collar Button

have been selling better and better each day since
they were born.

CAUSE.

They started with the Highest Quality and
Best Construction, and because that High Standard
has been continuously maintained—

RES U LT.

The " KREMENTZ " stamp on a Collar
Button is as much a guarantee of QUALITY as
the GOVERNMENT stamp on a bar of gold.

The several qualities of Krementz One-Piece Collar
Buttons are stamped as follows, ON BACK

KREMENTZ COLLAR BUTTONS are
sold by most all reliable jobbers. In case your
jobber will not supply you send to us and we will.

Send for Booklet, " The Story of a Collar Button"

Should you wish to utilize this booklet to
increase your collar button business we will, on
receipt of your order, print your card upon and send
you a quantity of them prepaid.

All Krementz Collar Buttons—of every quality—
are manufactured by

KREMENTZ ê Co.
in their Factory

PARK BROS. 0 ROGERS
20 Maiden Lane, New York

selling Agents to Jobbing Trade
NEWARK, N. J.

College Flags, Seals, Fobs, Etc.
IN GOLD AND SILVER

We manufacture a varied line of College
Flags, Seals, Fobs, Spoons, Match Boxes, etc.,
all representative and emblematic of college life.
Also make specialty of Badges and Class Pins.
This line is extensive so that selections are
easily made.

All goods are hard enameled in Roy color
or colors and finished as desired, which together
with first-class workmanship makes a most
desirable article. Samples will be sent t. pen
application. Write for illustrated catalogue
and price-list. Should you wish souvenirs for
any event or of your own city, write to us and
designs or samples will be forwarded im-
mediately.

The Kinney Company
PROVIDENCE. R. I.

WE RETURN ALL REPAIR WORK
SANE DAY AS RECEIVED.

SEND Ill YOUR NEXT PACKAGE
AND OPEN AN ACCOUNT WITH US.

Iffgki# AN_OMM
/1/4 LAPO'L 15,

/41/1/41.
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After the rush of one of the busiest holiday
seasons in the history of the Pittsburg jewelry
trade, now but a memory, reflections over the past
year and what the new one portends for the active
and aggressive jeweler, are in order. During
December it was well nigh impossible for the trade
to find time to talk. All were busy and there was
an animation everywhere. The confidence of the
trade, the ability of the people to buy generously
and the call for goods of a higher grade, as a rule,
than ever before, made the season one of constant
surprises to those who watched the developments.

Jobbers have been busier this
season than ever before. Whole-

Season salers reported continually the
best class of orders from their

salesmen, and retailers began earlier than usual to
make arrangements for the rush of Christmas.
The early part of December saw the extension of
business hours into the evening. The buying de-
manded it. Then there came a week of bad
weather that quieted down the rush two weeks
before Christmas, but this was followed by clear
cold Christmas weather, until the people could not
resist the temptation to come out by the thousands.
This crowding into the remainder of the buying
season was sufficient to bring about terrific crushes,
which were at times beyond the capacity of the
dealers to handle.

Pittsburg jewelers' stocks were
never so brilliant as this season.

Stocks Ruled They averaged much higher in
grade, and while prices were

also ranging higher they were not so much a factor
in the sales. The demand was broad and covered
all lines. It ran from watches and clocks to stick
pins. Diamonds were sold in large quantities and
the imported stock, such as art ware and the
finet handiwork o: the foreign craftsman, were
sold to an extent never before known. The
jewelers' stores were special marks of interest.
There were beautiful displays of stocks. Then in
the advertising there are also new ideas elaborated.
Never in the history of the trade was so much
attention paid to printers' ink. And again, what a
change in the method of advertising I Space was
largely used in naming suggestions of Christmas
gifts. Not a mere announcement of a jeweler's
shop being ready for business, but something that
would appeal to the distracted holiday shopper, as
an idea to help out in buying a gift for some friend.

There was more in that method than many
realized. The suggestion, when it met approval,
brought the reader of the advertisement to the
store that suggested it, in most instances. Window
displays were not as conspicuous as in the past.
There was less general display, but the goods were
shown to better advantage. The gain was to the
credit and benefit of the trade. There was a nota-
ble lack of show in bargains of any kind. We
found, instead, the most attractive and appealing
stocks and articles which would make the buyer
think, and possibly please his fancy. The price
was made a secondary consideration.

But as to the new year. All the
Prospects for Ism dealers hold the same view.

Business will be good during
1907, unless some great change is made in the ex-
isting conditions of the country. Financial affairs

An Exceptional

High-Grade

are the barometer. They are in Pittsburg somewhat
disturbed, as in all parts of the country, due to the
currency situation. However, a national bank
examiner told your represettative that 'Pittsburg
was more fortunate than most communities in this
respect. Industrials were never in better shape.
Every mill has been operated to the utmost capa-
city and with every man that could be crowded
into the plant to increase production. The glass
factories have been busy. Coal markets have been
operated on a higher range of prices than for years,
and with a gain in production of 8,000,000 tons
during the year. Building operations have been
maintained, in spite of many serious drawbacks, to
a higher degree than for many years. The lumber
trade has shown this. Mercantile business has
been at high tide and with every person employed
and at high wages ; there was certainly no cause
for a depression period to be assigned to the new

year. That, however, was the limit of bright con-
ditions. If Congress fails to make way for the
greater demands of the country for currency ; if
high rates are to be continued to the detriment of
commercial enterprise ; if railroads are to be
checked in their progressive movements ; then

must come a certain curtailment of business until

it is held down to the limits of the capacity of the

existing financial ability of the people.

There is confidence, generally
speaking, that matters will work

Rents out wisely and well. This is a
great point for the new year.

Confidence means so much to the prosperity of the

people. The jeweler is facing his old nightmare

in arranging for the new year. Excessive rents are

threatened in the business sections. Some of the

old houses are thinking of retiring if rents do not

come down. For instance, Graf & Nieman, in

Sixth Street, may go out of business and will if the

rent is increased. The statement is made that to

add to the rent is to prohibit legitimate business.

Several smaller places are in the same plight and

these conditions must be faced. During the holi-

days there have been few new jewelry stores added

to Pittsburg's group. Old stores have thus enjoyed

more or less freedom from the mushroom compe-

tition. The instalment houses have been vigorous

and pushed business enormously.

M. A. Mead & Company re-

Jobbers are Happy port a steady run of trade
even during the late Christ-

mas season. Mr. Parker, of that house, was re-

tained in Philadelphia, Baltimore and Washington

until Christmas day, to be in personal touch with

the trade there. Mr. Dunbar, in charge of the

Western territory, was retained in Columbus,

Ohio, on the same plan, and orders these hustlers

sent in indicated that in spite of the late season

they were mighty active and aggressive, and that

the retailers were satisfied that their stocks would

not hold out during the rush season. Manager

Montgomery, who has been one of the busiest

watch men in the country during the past few

months, went to Chicago to spend Christmas and

returned the day after. The Pittsburg branch of

this house is endeavoring to secure additional

room for expanding its quarters, and is also con-

sidering the putting on the road of a third sales-

Man this year.
Sam. F. Sipe, on December 1st, celebrated

the twenty-first anniversary of his business and in

a way that is most pleasing, for the year has been

the best in his career in the jewelry trade. Few

men are better known or personally more popular

than Mr. Sipe throughout Pittsburg. He reflected

that in those twenty-one years of business he has
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been across the ocean on business trips no less
than twenty-eight times, which is a record breaker
for any business man in pursuit of trade.

Heeren Brothers & Company opened the late
holiday season with one of the most elaborate
stocks ever carried. The great building fairly
scintillated with the beauties of the display. The
company had its factory operating later than usual.
Its road men reported favorable conditions early,
and they were supported in a fine trade all fall by
full and complete preparation.

George B. Barrett Co. passed their first Christ-
mas in their new location in the Park Building.
While on the second floor, it was a popular place
during the entire run of December. Modern
methods of handling trade had much to do with
the increased business of this old and well-estab-
lished house. Gillespie Brothers, in the same
building, and one of the leading retail establish-
lishinents in Pittsburg, certainly displayed a beau-

tiful stock. Every form of stock was in demand

and the volume of business surpassed any former

season. J. M. Roberts, whose store has been a

landmark in Market Street for so many years, put

some of the larger houses on their mettle by the

vigorous pressing forward of business.

A better condition exists in the
Crime Suppressed Pittsburg district now than for

some time in the handling

of the criminal class. A spurt of crime, which

was magnified somewhat by sensationnl news

fakirs all over the country, quickly brought about

wholesome action on the part of the authorities

and the city councils, and Pittsburg has never been

better policed fora holiday season than during that

just closed. The absence of serious losses is

shown as a result. Here and there have been

minor cases. Large stores were made the point

of attack of pickpockets and shoplifters, but the

jeweler did not suffer in this respect.

Social life has been very active. The interest

of the smart set has not lagged a moment. The

theater has been prominent in this respect, the

nine large playhouses being filled nightly as never

before. Musical and art interests have been draw-

ing to them in a generous manner. Weddings

have not been so frequent during December, but

this has not been detrimental by any means, for

there has been apparently sufficient other functions

to keep it moving.
S. & B. C. Weinhaus Co., Pittsburg, Pa., re-

cently secured a lease on the entire building in

which they are located and will occupy it after

April 1st. The firm are now occcupying only the

second floor, but their growing business necessi-

tates the greatly increased space which their new

acquisition will give them. The new quarters will

be fitted up in separate departments after the most

modern and improved fashion.

Alexander Lockhart, of 119

A Novel Clock Forty-third Street, this city, is
the inventor of a clock that

shows the time of day in all parts of the world at

once. Lockhart, who is employed in the freight

office of the West Penn Railroad, manufactured

the clock in spare hours, spending many months
working out the device. The clock is ingenious

and stands nine feet high. It is operated by an

ordinary clock stationed in the base. This turns a

large circular map of the world, so that it makes

a complete revolution once in twenty-four hours.

Numbers to represent the hours are marked on a

ring outside the map dial. A line traced from the

axis through any point on the map, will cross the

figure representing the time in that particular part

of the world.



Quality and workmanship
considered the L. 6.6 Go.
goods give the best value
for the money asked, and so
are money makers for the
retailer.
ASK YOUR JOBBER AND HE WILL BACK UP OUR
STATEMENT.
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A Great and
Prosperous
Holiday Season

We think we can safely say, at
this writing, that St. Louis and
the great Southwest has never
before had a more prosperous

holiday season. The figures are not all in yet, but
this is the opinion of the best-posted people in the
trade. The Christmas season has been rendered
memorable by prodigious purchasing. There has
been a healthful reduction of stocks in all lines.
Everywhere the Christmas spirit has been at its
height. The holiday buying season opened up
early and continued at a steady gait right through
December. For several days before Christmas it
was a settled fact that the holiday sales would sur-
pass those of any other season. This situation is
not only true in St. Louis but throughout the entire
territory tributary to the great central city of the
Mississippi valley. All the reports we have bring
the same story : "Trade has been phenomenal;
never saw such business." It is the tune the
jewelers sing in Kansas City, Oklahoma City,
Topeka, Wichita, Tulsa, Fort Smith, Little Rock,
Memphis, Dallas, Galveston, New Orleans, Bir-
mingham, Nashville, Louisville, Indianapolis, Pe-
oria, Ottumwa, Des Moines, Omaha, Lincoln and
Denver, with all the country round about coming
in on the chorus. For five days before Christmas
jewelers report the rush was as great as is usual the
day before Christmas. From the East the reports
are that trade was good, but it did not compare
with the terrific Christmas business of the West,
South and Southwest.

The Jewelry Jobbers' Associa-
tion, of Missouri, held a meeting

Association recently and effected a perma-
nent organization. The officers

elected for the first year were as follows : Presi-
dent, Edwin Massa, of the Bauman-Massa Jewelry
Company ; vice-president, Morris Eisenstadt, bf
the Eisenstadt Company ; secretary, Harry S.
Aller, of the Aller-Newman-Wilmes Company;
treasurer, Alvin L. Bauman, of the L. Bauman
Company. An executive committee will be selected
later. The association will meet on the third Thurs-
day of each month. The first important action
taken by the association is in the direction of secur-
ing a card of uniform size for carding jewelry. A
discussion of this question by the members dis-
closed the fact that there was a general belief that
there was a necessity for reform in this direction.
Alvin L. Bauman, of the L. Bauman Company,
was appointed a committee of one to take up this
matter with the manufacturers and jobbers of
jewelry all over the United States. This associa-
tion did not hold their regular meeting for Decem-
ber on account of the great rush during the holiday
season. For this reason their meeting on the third
Thursday of January will be an important one.

William Weidlich, of Wm. Weidlich & Bro.,
returned early in December from an extended trip
over the Western territory. He reports business as
excellent in that section of the country.

The Mermod, Jaccard & King Jewelry Com-
pany, our large retail house, has just closed its
seventy-eighth annual holiday season, which has
set a new record for their extensive business.

The Harvell Jewelry Company, of Litchfield,
Ill., were represented in this market the second

' week in December by J. Harvell, the head of the

Jewelry Jobbers'
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firm, who was here on a holiday purchasing trip.
He reports that the holiday buying season started
in earlier with them this year than ever before.

With one or two exceptions the traveling men
going out from the St. Louis market have finished
their season's work and are spending a few weeks
at their respective headquarters. The year just
closing has been a great year for the commercial
men, and all with whom we have come in contact
report the largest year's business in their history.

The features of the holiday sea-
What Sold Best son just passed has been the

great demand for diamonds,
likewise watches. This has been especially true
among the retail houses in St. Louis. Sales in
these lines were extensive and show a good increase
over last. year. In jewelry lines sales were very
extensive, one feature being the large demand for
men's jewelry, such as lobs, vest chains, seals and
lockets. Bracelets also were great sellers. In fact,
nearly every line handled by the trades represented
by THE KEYSTONE, shows an increase over the
month of December, 1903.

The growth of manufacturing in
The Growth of St. Louis is rapid and substan-
Manufacturing . tial as shown by the last reportRapid at St. Louis '

of the Missouri Bureau of Labor
and Statistics, which gives an instructive statement
of manufacturing industries in St. Louis for 1903.
By the census of 1900 the number of employees
engaged in manufacturing was 82,672. Last year
the number had increased to 112,644, a gain in five
years of 36 per cent., which is a striking exhibit.
A list of sixty-five industries is given showing a
wide range of skill and enterprise. The wages
paid amounted to $31,000,000, against $38,000,000
five years ago, and the value .of the products has
largely increased. These are impressive figures
and show that St. Louis is destined to be one of
the foremost manufacturing centers of the world.
Our city has an unequaled central location and is
within easy reach of vast coal deposits. It has the
most central and commanding position on the
navigable waters of the Mississippi valley. In all
respects its transportation facilities should be equal
to the best in promptness of delivery and cheap-
ness. Another noticeable fact in the above figures
is that a sixth of the population of St. Louis are
wage-earners in its various branches pf manufacture.

Leo Bauman, of the Bauman-Massa Jewelry
Company, made a flying trip to Chicago early in
December on business connected with his house.

Eggert & Fisher, retail opticians, have recently
removed to new quarters in the Victoria Building,
Eighth and Locust Streets.

St. Louis jobbers have long been noted for
their liberal contributions to worthy charities. As
an evidence of this 'and. the prosperous times, their
contributions to the Hospital Saturday and Sunday
Association this year amounted to $303, for which
amount a check has beet i sent to the treasury by
Morris Eisenstadt, , chairman of the committee,
which includes George J. Hess, of Hess & Culbert-
son ; Sam. H. Bauman, August Kurtzeborn, John
Bolland, Herman Mauch and F. W. Drosten.
Last year the total amount of the colllection for
this charity was $206. The following are the con-
tributors among the jewelers : Eisenstadt Mfg. Co.,
$30 ; Bauman-Massa Jewelry Co., $23 ; St. Louis
Clock & Silverware Co., Wm. Weidlich & Bro.,
Hess & Culbertson Jewelry Co., F. W. Drosten
Jewelry Co., Aller-Newman-Wilmes Jewelry Co.,
A. R. Brooks & Co., Weiss & Fassett, James R.
Burke, president of the Brooks Jewelry and Opti-
cal Co., J. W. Cary & Co., A. Kurtzeborn & Sons,
L. Bauman Jewelry Co., S. Ruby, Herman Mauch,

E. H. Kortkamp Jewelry Co., Zerweck-Frech
Jewelry Co., F. Dienstbier, Kennedy Jewelry Mfg.
Co., J. Bolland Jewelry Co., and Zach A. Oppen-
heimer Co., each Po ; J. P. Morgan Co., George
R. Stumpf, G. Eckhardt, Charles P. Hettel, Logan-
Shipley Silver and Clock Co., J. C. McCoy each $3;
J. F. Dailey, $3 ; E. Maritz Jewelry Co., Morrison,
Levy & Co., Reeves Co., F. C. Blelock, Fursten-
werth-Uhl Jewelry Co., $2 each.

J. R. Mercer, one of Kansas City's leading and
successful jewelers, spent a few days in this market
early in December on business.

The people of the Southwest

The Importance of should keep their eyes upon
Galveston as a Port Galveston. Not because of

any real estate boom, any ad-
vantages that it may have as a city, or that it will
be a dangerous competitor in the wholesale and
jobbing line of the inland cities, but because of its
importance as a port. Within another ten years
Galveston promises to become one of the most
important shipping stations in the world. It will
be one of the six great ports of the United States.
Every town in the Southwest should be interested
in Galveston and is interested whether it is so
realized or not. Galveston is the medium that
promises to place the cities of the great Southwest
Oil a par with the cities of the East. Products from
all countries can be transported to Galveston by
water at about as low a rate as to New York, New
Orleans, San Francisco, Seattle or any other port.
From Galveston by rail goods can be delivered to
every city in the Southwest at such rates .as will
place the jobbing towns on a patity with the job-
bing towns of other parts of the Union. This
matter is one that business men should not con-
sider lightly. It is important, and what will make
Galveston a greater port will materially help every
section of the Southwest.

J. Reed Elliott, who covers Western territory
for the Eisenstadt Manufacturing Company, finished
his work on the road early this year and has been
spendihg the month of December at headquarters.
Mr. Elliott says that the jewelers of the far Western
territory report, as far as heard from, that they
have had an unusually heavy holiday business.

The " mine craze " is taking •
the country, if we are to be-...

Mining Investments lieve what the bankers present
at the annual convention held

in St. Louis recently say as to the extent of the
mining craze at interior towns. Many delegates to
this convention told surprising tales concerning the
extent to which their customers were engaged in
the movement. These bankers claim that the
craze is growing greatly—and the spell is on the
big merchant, the men of large means and the
men of small means, in fact all classes. A fact
that a few here and there strike it rich in a mining
deal advertises to the community the possibilities
of such get-rich-quick ventures This is the bait
that catches the small investo; and larger ones as
well. Bankers claim that the craze is fast becom-
ing a broad factor in tying up money that is taken
out of the banks. When the crash comes there
will be a great many injured, and we sincerely
hope that no jewelers will be among the wounded.

The following were among the visiting buyers
in this market the early part of December : C. F.
Gardner, Sorento, Ill.; John Koetting, Ste. Gene-
vieve, Mo.; Charles De Rousse, Prairie Du Rocher,
Ill.; L. J. Wick & Bro., Highland, Ill.; Louis De
Rousse, Waterloo, Ill.; T. H. Vinyard, Piedmont,
Mo.; Adam A. Hafner, De Soto, Mo.; Otto Rink,
Carlyle, Ill.; W. H. Jahn, Pacific, Mo.; Chris Key-
ler, Nashville, Ill.; A. W. Pearce, Gillespie, Ill.

The Craze for



C. A. MARSH & CO.
Attleboro, Mass.

Makers of

Chains that SELL, WEAR
and give satisfaction

Also

BLIND-JOINT BRACELETS

CHAIN BRACELETS and CHATELAINE PINS
NEW STYLES CONSTANTLY

Ask Your Jobber for Them

WIEGEL SHOW CASE CO.
123 South Meridian Street

INDIANAPOLIS, IND.

High-grade hand-made show cases in
stock and to order

S. T. Mous & Co.
Indiana's

Exclusive

Wholesale and

Manufacturing

OPTICIANS

Prescription Work a
Specialty

Send for Special Price-List

306 State Life Building

INDIANAPOLIS, IND.

MINIATURE PORTRAITS
Enameled on
WATCH DIALS,
CAPS and LIDS

Plain and
Colored

Can be made from
any photograph

or print

Send 5 two-cent stamps for a beautiful sample
dial and price-list

CARMAN ART COMPANY
79 Dearborn Street CHICAGO, ILL.

We do not warrant our goods "Never to
break or wear out." Why should we, not any-
thing that is good lasts forever.

What we do warrant is the linen. A button-
hole never breaks or wears out. Never has
been known to. Any man using our collar
button on new linen will find that out.

The value of a collar button Is nothing COM-
pared to the linen that a man destroys from the
use of poor collar buttons. Use the

IMPROVED
SEPARABLE
COLLAR
BUTTON

and be happy. For sale by leading Jobbers.

0. W. YOUNG & CO.
483 Ogden Avenue, CHICAGO, ILL.

When writing to advertisers, kindly
mention The Keystone

KANSAS CITY HOROLOGICAL SCHOOL
812 East 12th stroet Kansas City, Mo.

A. k.F•11"I'F,"(1H,R,

NEW CATALOGUE JUST OJT SEND FOR ONE

Have you seen our new Catalogue?
Send for one

A. P. CRAFT COMPANY

SPECIAL ORDERS AND EMBLEM GOODS

10 N. Pennsylvania Street INDIANAPOLIS, IND.

TIGER CLAW MOUNTINGS

I K KO MATSUMOTO

Manufacturing Jeweler

Room 316 American Central Life Building, INDIANAPOLIS, IND.
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A Busy Season Christmas shopping began un-
usually early this year. At this

writing everybody is busy and smiling, additional
clerks have been secured in all the retail stores
and customers stand three and four deep before
some of the counters. December is running ahead
of last year. Optimists predict (there are no pessi-
mists this year) an unprecedented wind-up for
1906.

Jewelers—at least Indianapolis jewelers—be-
lieve in the beautiful custom of using Christmas
greens to enhance the attractiveness of their stores.
Laurel and holly outline the doors and windows of
most of the stores. J. C. Walk & Son and H. A.
Comstock have extended their garlands across the
sidewalk to their street clocks. J. C. Sipe's room
in the Waverly Building is undoubtedly the most
elaborately decorated. Southern smilax, laurel,
Christmas • bells and red ribbon streamers lend a
festive air that the customer quickly enthuses over.
It would be hard to find the dealer who has not at
least a holly wreath or Christmas bell in his
window.

A. B. Swift, who formerly did trade watch-
work in the State Life Building, is with J. C. Sipe
during the holiday rush. Mr. Swift is now travel-
ing for the Electropode Company, of Lima, Ohio.

The I. Grohs Jewelry Company will remove
January 1st from the fifth to the second floor of the
State Life Building, where their quarters will be
much larger and better suited to their growing
business.

Out-of-town dealers in this market, just prior
to Christmas, (Imre too numerous to mention in-
dividually. Every one had a glad song to sing,
reporting everything favorable for a busy holiday
trade.

John T. Gardner and Howard W. White,
travelers for Baldwin-Miller Co., were active mem-
bers of the committee in charge of the annual ball
given last month by the Indiana Council No. 4,
United Commercial Travelers. The ball was
given at the German House, in this city, which was
beautifully decorated for the occasion.

Charles Lauer, senior member of the whole-
sale house of C. W. Lauer & Co., celebrated his
sixty-ninth birthday on December 3d, but judging
from his appearance it will be a long time before
the term "old Mr. Lauer" can be appropriately
applied to him.

Fletcher M. Noe was elected worthy president
of the Fraternal Order of Eagles, of Indianapolis,

at the annual election held last month. John P.
Mullally, another prominent jeweler, held the
position two years ago.

Simon Kiser, of S. L. Kiser & Co., scored a
big success with his original jokes and local hits at

a minstrel show given by the Esther Lodge B'nai
B'rith, at the German House last month.

Carl L. Rost, who is a member of the Great
Bend Diadem Mining Co., at Goldfield, Nevada, is

in receipt of the good news that the operators

have struck a great vein, wonderfully rich in silver

and gold, at a depth much less than was antici-

pated. The company's prospects are very bright.

Chris. Bernloehr & Bros. will vacate, January
1st, their present quarters in the Pembroke Arcade

for the second floor of the McQuat Building, on
Washington Street. The first floor is occupied by
the Columbia National Bank. The location is ex-
cellent, the room being four times the size of their
former room. This move to Washington Street is

an evidence that the retail trade of the city has
outgrown its former boundaries.

December was a great advertising month for
the local jewelers. This year being marked by a
more liberal use of printers' ink, in all the daily

and Sunday papers, than ever before. Attractive
advertisements kept the public well informed as to
styles, articles and prices offered by the trade.

One of the most brilliant stores during the

Christmas season was that of F. M. Herron. He
used his extensive and artististic line of electroliers

to illuminate his rooms. The variety of shades in

all colors and designs was most pleasing and at-
tracted no small amount of attention.
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F.. M. Craft, of A. P. Craft Co., who has been
suffering from an affection of the knee-joint, that
put him on crutches, is improving rapidly. Ed.
remembered the old saying, " Let your head save
your heels," and got through the heavy holiday
work in fine shape.

Joseph E. Reagen gave the beautiful pulpit
furniture and communion table, in heavy carved
oak, to the Meridian Street Methodist Episcopal
Church, in memory of Silas Baldwin, his late cher-
ished friend and business partner. Mr. Baldwin
had been a faithful steward of the church for many
years, and was actively interested in the plans for

the new edifice to take the place of the one
destroyed by fire eighteen months before his death.

H. E. Cohen & Sons made the discovery, one
recent Monday morning, that an attempt had been
made the night before to cut a four-inch square out
of their Pennsylvania Street show window. The
thieves had been evidently frightened away before
the cut was made deep enough to break the heavy
plate glass. Several months ago the Cohen store
suffered a loss of six watches, the work of window
smashers.

Saturday, December 8th, while
A Clever Theft the store was full of Christmas

shoppers a well-dressed, dis-
tinguished-looking stranger walked into the store
of Gray, Cribben & Gray, 35 North Illinois Street,
and asked to be shown some unmounted dia-
monds. While A. R. Gray was getting the stones
from the safe, the stranger remarked that he had
purchased two fine diamonds for his wife in that
store last Christmas and was anxious to get another
stone of the same quality and size, 134 to IX
carats. After spending some time looking over a
paper of gems and discussing their merits, he said
he would consult with his wife and return. He
calmly sauntered to the door and out into the
street. As Mr. Gray refolded his paper he noticed
that one of the diamonds, valued at $350, was
missing, but before he reached the door the
stranger had disappeared. Detectives were imme-

diately sent for, but no trace of the man could be
found. In thinking the matter over, Mr. Gray was
convined that the thief had glue or wax on one of
his fingers. He remembered that the stranger had
selected one of the nine stones in the paper, and
pointing to it with his index finger asked to have
It weighed, and undoubtedly at the same time
touched the waxed finger to one of the stones and
lifted it from the paper.

F. L. Keifer & Son, who have been tempora-
rily located on East Ohio Street since their old
quarters on Massachusetts Avenue were razed for
the erection of K. of P. Building, are to be con-
gratulated upon having secured a lease on the
room at 227 Massachusetts Avenue, almost oppo-
site their old site. The firm will not get possession
of their new store till March 1st.

Russel Herron, youngest son of F. M. Herron,

is spending the holidays with his parents. Russel
is engaged in business in New Orleans.

S. L. Kiser & Co., wholesale jewelers, in the
Postal Telegraph Building, are disclosing of their
entire stock, preparatory to retiring from the

jewelry business, January 1st. Messrs. Kiser &
Solomon will later engage in the sale of ladies'
ready-made garments.

Fletcher N. Noe, North Illinois Street, played the
part of fireman to good purpose just before Christ-
mas, when he extinguished, single-handed, a
threatening blaze on the second floor of the build-
ing in which his store is located.

W. E. Inman, of Bloomfield, Ind., came to
this city, December r7th, to purchase holiday
goods. He had the distinction of traveling on
ticket No. r, his being the first passenger ticket
sold on the new Indianapolis Southern Railroad.

J. M. Bigwood, jeweler, Terre Haute, Ind., is
a member of the Retail Merchants' Association, of
that city, which was incorporated under the laws
of Indiana, December 15th.

The Columbus (Ind. ) Democrat
A Successful of a recent date contained an in-
jeweler teresting account of the success-

ful business career of Herman
L. Rost, the well-known jeweler of that town, who
had just moved into an elegant new store room in
his own business block. In part, the Democrat
says : " Herman L. Rost, the jeweler, is one of
the most striking examples in Columbus of a man
who chose the right road of principles when he
started out in youth to fight life's battle. He
started, from the very beginning, humble but will-

ing. He chose honesty, industry, economy and
perseverance as his principles of guidance, and
to-day the success of his efforts is a sufficient
evidence that he has combined his inclination of
purpose with his skill and ability along the right
lines." Of German parentage, Mr. Rost was born
in Indiana in 1856. Thirty years ago he opened a
watch and clock repair business in Columbus. As
he prospered and business increased he moved
into larger quarters and increased his stock. In
1882 he erected a store of his own on Washington
Street and stocked it with the best goods obtain-
able, but even this did not satisfy the ambitious
jeweler. Last November he moved into the fine
corner room of the handsome new Rost-Meyer
Building, at the corner of Fifth and Washington
Streets, the handsomest building in the city of
Columbus. The room was especially fitted to meet
the requirements of a high-class jewelry store.
Plate-glass front and side affords a fine light and
display space. Elegant up-to-date fixtures and a
stock of diamonds, watches, jewelry and silverware
selected with especial thought for the holiday trade
places the Rost store well up in the front ranks of
high-grade jewelry stores. Mr. Rost well deserves
the success he has acquired and the high esteem in
which he is held by his fellow-citizens. He is vice-
president of the Peoples' Savings and Trust Corn-
pany Bank, of Columbus, and one of the most
public-spirited merchants of the city."

Frank J. Haseltine, of Kokomo, Ind., visited
the local market last month, accompanied • by his
bride of a few months, the wedding having occurred
October 24th. Frank is head of the Ross J. Hasel-
tine Co., one of the oldest jewelry stores in the
State. The business was established in 1858, and
six years later purchased by Ross J. Haseltine,
father of the present owner.

Frank Besse, formerly of Cincinnati and more
recently of St. Louis, has opened a jewelry store at
910 Calhoun Street, Fort Wayne, Ind., under the
name of the Besse Jewelry Company.

Alfred H. Beer, Versailles, Ind., visited Cin-
cinnati last month where he enjoyed the hospitality
of his good friend Joseph Kramer, of Lindner &
Co. Mr. Beer interspersed his holiday buying with
a good time socially.

The Crystal Optical Company, at 206 South
Michigan Street, South Bend, lnd., is the name
and location of a new optical company. The firm
is composed of Louis Swartzburg and Sigmund
Hoffman. Mr. Hoffman was formerly located in
Chicago.

Jasper W. Thompson, Danville, Ind., is pre-
senting each customer with an " ashes of roses
sachet." The envelope bears his name and busi-
ness and informs the public that " this is but a
scent. If you want dollars save them by buying
here."

Will H. Todd, jeweler and optician, is a prize
member of the Elks' Brass Band, at Madison, Ind.
The band recently gave its first public concert and
scored a big success.

Bitterman Bros., jewelers, of Evansville, Ind.,
have incorporated with a capital stock of $5o,000.
The firm is well and favorably known in the Southern
part of the State.

George W. Werner, optician, of Columbus,
Ind., was a recent buyer in this market. Mr.
Werner reported the optical trade as very good.

J. B. Dennis, jeweler, of Williamsport, Ind.,
recently visited the city, accompanied by his wife.
Mr. Dennis was looking for holiday goods.

Philip Stachler has removed his business from
Coldwater, Ohio, to Portland, Ind.

C. L. Bosler, fifty years old, a watchmaker,
with Sive & Behrman, Logansport, Ind., died of
heart disease December 6th. The body was taken
for burial to Chicago, where Mr. Bottler at one time
conducted a retail store on South State Street.

Edward C. Draper has closed out his store at
St. Anne, Ill., and located at Rochester, Ind.

Word has been received here of the death of
Mrs. McCarthy, wife of Daniel C. McCarthy, a
jeweler, of Charleston Ill. Sincere sympathy is
extended to her husbsiid and four children.

C. N. Hunnicutt and his son Ben were buyers
in this market the first of December. Mr. Hunni-
cutt, whose store was destroyed on November 16th,
reported trade as very good, indeed. He is tem-
porarily located on the west side of the public
square, where he will remain until his old quarters
are rebuilt or a better location found. Albert
Haas formerly of Sullivan, Ind., is filling the posi-
tion Of watchmaker with Hunnicutt.

:±
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Now that the holidays are over, the entire
jewelry trade are resting up before beginning the
annual stock taking. The brief rest is much
needed, as the entire trade have been pitched to a
very high key since April of last year. While the
outlook, shortly before the fire, was not very
promising, the results have exceeded the most
optimistic boomer's best expectations and we are
commencing to view the conflagration as a blessing
in disguise.

If one desires to learn what is being
toward providing homes in San Francisco,
let him go over toward North Beach, be-
tween Russian Hill and Telegraph Hill.
There, one will see that the sides of both
hills, from the valley between clear to the
top, are covered with new buildings that
are housing thousands who were driven
away by the fire. Just how many houses
have been built one may not venture even
an estimate, for they are going up so
rapidly that to-day's estimate would be
wrong to-morrow. Down in the business
district, where everything was wiped out,
each week now sees changes that indicate
the fulfillment of the prediction made in
these letters several months ago—that the
world would be astonished at the rapidity
of the reconstruction and rehabilitation of
San Francisco. Hundreds of brick and
stone and re-enforced concrete buildings
have already been finished, and are occu-
pied by business firms that are doing more
business than they ever did before the fire.
These buildings are being completed with
a rapidity that is astonishing even to the
San Franciscan who is accustomed to hav-
ing things done in a hurry.

It is said of San Francisco that a city
of shacks is going up. It should be re-
membered that two cities are being built
at the same time—one a city to live in and
do business in, while the other is of per-
manent structures. All over the city shacks
are to be found, but it is evident that they
will remain but a short time ; for the per-
manent structures are encroaching upon
them day by day, and as the good build-
ings go up the poor ones come down.
Since the latter part of May, when the
board of works renewed the issuance of
building permits, there have been permits
to the value of $32,000,000 issued, and in
reconstruction work nearly $60,000,000 has
spent.

Of the fifty-seven miles of streets that were
rendered impassable, forty miles have been cleared
and the remaining seventeen are streets in those
parts of the city which are little used for traffic.
Seventy-five per cent. of the street-car lines are in
active operation, and the rest are being rehabili-
tated as fast as men can do it. While traffic of the
streets has been resumed nearly all over the city,
even the sidewalks in the down-town district have
been replaced on a majority of the streets.

The garish decoration of strange restaurants
may not be so prominent a feature in those haunts
where strangers were taken around Chinatown,
and on the fringe of the Barbary Coast or up on
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Telegraph Hill, but many of the old restaurants
are back in the former locations, with just as good
meals and serving the same strange dishes. The
"atmosphere," of which artists and bohemians
rave, will be back long before the city is entirely
rebuilt ; for climate, location and people have
remained, and it is a combination of these that
make the genuine San Francisco " atmosphere."

The bank clearings of San Francisco amounted
to $40,085,593 last week,an increase of 24.7 per cent.
over the corresponding period of last year. The
increase for the cities included in Bradstreet's tables
other than New York, showed an average of 10.6
per cent. New York, for the first time in a long
while, shows a decrease, with $1,620,589,556 to her
credit, nearly as much as all the rest of the country
combined.

INe regret to report the death of one of the
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Los Angeles and are now located at 512 South
Broadway.

John Wagner, watchmaker and jeweler, who
is now located at 1524 Geary Street, is taking a
much-needed rest after a very strenuous holiday
rush.

J. Marshall's new store, at 1619 Devisadero
Street, was a very busy little jewelry center during
the holidays, and his window display was a very
attractive one.

H. C. Ahlers, formerly of 126 Kearny Street,
opened his new jewelry store at 1460 Sutter Street
just in time to take care of his customers' wants.
His window display of diamonds during the holi-
day season was as attractive as any in this city.

J. S. Dinkelspiel, who is now established on
Van Ness Avenue, near Geary Street, report a
very large diamond business during the recent

holidays. The fact that they are located up
one flight, did not keep their customers
from looking them up when in search of
values in jewels.

L. Machfort, of San Jose, was forced to
come to town just before Christmas to re-
plenish his stock. The early rush began
considerably earlier this year than hereto-
fore, and Mr. Machfort found it necessary
to fill in for late corners.

M. S. Baskin, one of our leading manu-
facturing jewelers, whose shop is located at
1775 Geary Street, is resting up after a very
busy and prosperous holiday season.

A. L. Ott's new retail jewelry store, on
O'Farrell Street, near Van Ness, presented
a very attractive appearanceduring Christ-
mas week, and from the size of the crowd of
shoppers seen in his store we are inclined to
think Mr. Ott got his share of the season's
business.

Our genial friend, T. G. Patton, the
Placerville jeweler, was among the late
buyers in this market last month.

Eugene Wachhorst, of the firm of H.
Wachhorst & Co., one of the leading retail
jewelers of the capitol city, was among the
out-of-town buyers in this market just pre-
vious to the holidays. Gene reports busi-
ness in all lines very brisk in Sacramento
and claims it will be a banner year.

Chas. Niner, the Pleasanton retail
jeweler, was also among the out2of-town
buyers in this market during Chrstmas
week, and left for home well supplied with
salable goods to take care of the late
buyers in his vicinity.

J. C. Waklen, the enterprising jeweler,
of Petaluma, was in this market one day a
week, during December. Fortunately, Mr.
Waklen is near enough to this city to run
in every week and thereby keep his stock in

a full, complete condition.
S. Selka, one of the youngest retail jewelers

in this State, who is located in Marysville, paid the
wholesale trade in this city a visit late in Decem-
ber and sele6ted a new stock of goods to carry him
through the holiday rush.

J. F. Muth, of Los Banos, was compelled to
come to town late in December, as the early rush
was beyond his expectations. It is needless to say,
he purchased freely while here and returned home
with enough goods to last over the holidays.

Genial John Wood, one of the leading jewelers
of the rose city—Santa Rosa, was seen buying in
the wholesale market just before Christmas, which
leads us to think that he was forced to come to
this city to fill in for the twelfth hour.

SALE JE

The illustration will convey a general idea of the handicaps that the
wholesale trade of this city are working under at this time. The figure
ill the doorway is our genial friend, A. Eisenberg, of the firm of A.
Eisenberg A Co. While the building is not very pretentious, Mr. Eisenberg
is in a position to take care of the trade wants as heretofore, notwith-
standing the fact that his floorspace is considerably smaller than his old
palatial quarters in the Thurlow Block. While the building is not. a
Class-A structure, the business done is far in excess of expectations. The
firm is looking for a desirable location east of the line and we hope in the
near future to show a portrait of the new location. While this small
building does not present an imposing appearance for one of our leading
wholesale jewelry houses, it has ample room to accommodate their four
large safes with plenty of working room for their office force of ten people.

been pioneer jewelers of California, W. H. Scribner,
who was one of the leading merchants of Bakers-
field, after a lingering illness of two years. Mr.
Scribner was identified with all of the leading
enterprises in that booming city. We extend our
sincerest sympathy to his widow and three daugh-
ters in their great bereavement.

C. W. Richardson, who was formerly located
in the office of the Nordman Jewelry Co., on Slitter
Street, is now established at 25 Diamond Street,
where he is able to give his entire time to replacing
and repairing all kinds of chronographs and other
complicated timepieces.

The Calm Standard Optical Co., who have
been doing a very large wholesale business in this
city for the last four or five years, have removed to
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The Philadelphia Jewelers' Club well sus-
tained its reputation for hospitality and convivial
entertainment on Christmas eve. The chief feature
of the function was a Christmas tree trimmed with
ornaments, contributed mostly by the members,
each ornament having some serious or humorous
association with some member of the club. The
tree was very beautifully decorated, both with
ornaments and electric lights, and presented a
brilliant appearance. The part of Santa Claus was
taken by Wm. G. Earle, whose portly form and
happy countenance peculiarly fitted him for the
good-natured saint. The trimming of the tree
was attended to by Wm. H. Long, A. J. Cadwal-
lader, J. Warner Hutchins, Jacob Alburger and
A. J. Le Jambre. The entertainment proved a
very enjoyable one to the members, most of whom
were in considerable need of some recreative
amusement after the arduous labors of the holiday
season.

Henry A. Kammerer, the well-known watch-
maker and jeweler, of this city, whose place of
business is located at 2205 Fairmount Avenue,
died suddenly of heart failure last month. The
deceased had long been active in political life, and
was for a long period doorkeeper of Common
Councils. He suffered much from heart failure
and rheumatism, but being still comparatively
young, being only in his fifty-fifth year, his death
was entirely unexpected.

Emil M. Bracher, formerly of Newark, N. J.,
and later a manufacturing jeweler, of this city, with
quarters at Tenth and Chestnut Streets, was last
month adjudged a voluntary bankrupt. His liabili-
ties are estimated at $20,677 and his assets at
$50oo. Mr. Bracher is well known to the Eastern
trade, with whom he enjoyed much popularity..

An engraver of national fame recently passed
away in the person of Alexander Kay, who died in
this city a few weeks ago at the advanced age of
eighty years. He was born in Edinburgh, Scotland,
and came to this city in 1854, where he resided con-
tinually until his death. He acquired much fame
as the inventor of Ronaldson type, and was noted
for his skill in engraving dies, in which line he did
much work for the Philadelphia Mint.

The Bailey, Banks & Biddle Co. recently dis-
played in one of their windows the handsomely
engraved class rings made by this firm for the
cadets at the U. S. Naval Academy at Annapolis.
The rings appeared to greatly interest the public,
who examined them with much curiosity.

T. B. Hagstoz, Ltd., smelters and refiners, 707
Sansom Street, this city, have issued the 1907
edition of their useful little calendar notebook.
The notebook is of vest-pocket size and will be
found very convenient for making memorandums.
It has also considerable information which will be
useful to such of the trade as do business with
smelting and refining plants. A copy of the little
book will be sent free on request.

It was an importation by the Philadelphia firm
of Jos. G. Darlington & Co., which gave rise to
the customs case involving the question of whether
a woman's belt, when made of metal, is a useful
article merely or rather a personal adornment.
The question was decided by a board of three .
general appraisers in an opinion written by General
Appraiser Sherritt. In the opinion of the appraiser,

belts are not strictly articles of utility, being at least
in their present attractive form rather an ornamental
portion of dress. A shipment of belts and buckles,
composed in part of silver, consigned to the firm
before mentioned, was received at New York early
in December and assessed by the customs author-
ities as jewelry and subject to a duty of 6o per cent.
The importers appealed from the decision on the
ground that the belts were not jewelry, but articles
of metal and as such dutiable at 45 per cent. of their
value. The opinion says that belts when com-
posed of precious stones, or metal, are intended as
adornment, and hence will be classified as jewelry.

The Frank Netschert Co., of New York, have
received many compliments on the excellent work
done by the firm in decorating the •big department
store of Strawbridge & Clothier, of this city,
for the holiday season. The decorations are said
to have been the most costly and elaborate used in
any store for mere decorative purposes. The
main feature of the decoration represents Santa
Claus coming down a ladder from an airship loaded
with gifts. Above the airship was a canopy repre-
senting the heavens in which twinkled illuminated
stars, with angels flying about watching with deep
interest the work of Santa Claus. The store
throughout was appropriately decorated, and while
several other houses were called upon to supply
parts of the decoration, the greater part of the
scheme was furnished by the Frank Netschert Co.

A Philadelphian of world-wide renown passed
away in the person of Samuel Sartain, who ranked
among the most famous steel engravers in the city.
The deceased was seventy-six years old and had
continued work in his studio until a few days before
his death. He was a son of the famous John Sar-
tain and brother of Miss Emily Sartain, the well-
known artist. He developed in early life a remark-
able aptitude for the engravers' art and his work
won high honors from many institutions. For
over thirty years he was a manager of the Franklin
Institute, and for the past fifteen years he was its
treasurer. He was also treasurer of the Artists'
Fund Society and vice-president of the Photo-
graphic Society of Philadelphia. His studio was
at his home on Logan Square and there he spent
most of his time.

Death of Samuel Dodd
The sudden death from valvular disease of the

heart of Samuel Dodd, president of the Interna-
tional Silver Co., at his home in Meridian, Conn.,
on the evening of December 12th, removes one of
the most prominent figures in the silverware trade,
and a man most highly respected in business circles
and the community where he passed the greater
part of his life. He leaves one son, Charles T.
Dodd, a manufacturer, of Meriden, Conn.

Samuel Dodd was the son of Samuel and
Frances (Bull) Dodd, of Hartford Conn., where he
was born October 4, 1834. He came of good old
New England stock. His ancestors on the paternal
side came from England in 1682 and settled in
Hartford. On his maternal side also Mr. Dodd
came of distinguished ancestry. The Bull family
was early in the country and was prominent in the
history of Hartford. Thomas Bull was one of the
original proprietors of Hartford. Some of the
family held high positions in the Continental Army
at the time of the Revolutionary War. Another,
Dr. Jonathan Bull, was one of the leading physicians
in the State at that time.

Samuel Dodd Was educated in the public
schools of Hartford, and passed his youth and early
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manhood in that city. He entered business life
first as a clerk in the large drug house of Lee &
Butler, with whom he remained for a number of
years, later going to the City Bank, where he be-
came teller and discount clerk. In 1857 he went to
Meriden as cashier in the Home Bank of that city.
For ten years he remained in this position and
then, in 1867, went into manufacturing, being one
of the organizers of the Park & Casper Co., manu-
facturers of silverware, which concern occupied
what is now a part of the Manning, Bowman & Co.
plant. It was finally merged with the Wilcox
Britannia Co., and the name later changed to the
Wilcox Silver Plate Co., of which, until it was
merged with the International Silver Co., Mr.
Dodd was secretary and treasurer.

Samuel Dodd

When the International Silver Co. was organ-
ized in November, 1898, Mr. Dodd was made its
president and retained the office until his death.
Under his able management the business of the
company has been greatly increased and new lines
have been added to its output. The International
Silver Co. is known as the largest producer of
high-grade plated and sterling silverware in the
world.

When he went into manufacturing, Mr: Dodd
did not sever his connection with the Home Bank,
but remained a director of the institution. He
was also prominently identified with the Meriden
Gas and Electric Light Companies, being secretary
and treasurer of both, and was a director of Man-
ning, Bowman & Co.

In politics, while not active, Mr. Dodd was
always a staunch Republican. In 1878, when the
late Senator 0. H. Platt was elected for his first
term, he was a member of the general assembly
from Meriden. This was his only political office,
although he might have held many in the gift of
Itis party had he been willing. He was many
times asked to run for mayor, but would never
accept the office.

Socially, Mr. Dodd was a lover of his home,
preferring its comforts and pleasures to the more
strenuous social life. He was not connected with
any of the social or fraternal organizations of
Meriden, with the exception of the Home Club.
He was a communicant of St. Andrew's Episcopal
Church, and for several years was a vestryman.

Mr. Dodd married Catherine, daughter of the
late James S. Brooks, of Meriden. She died about
eighteen years ago, and their son, Charles T. Dodd,
is the only surviving member of the family.
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To OUR CUSTOMERS:

We congratulate you on the greatest year and greatest
holiday season in your history. We know they were your
greatest because your orders made ours the greatest we have
ever known.

May 1907 bring you health, happiness and prosperity in
abundance.

JUERGENS & ANDERSEN CO.
DIAMONDS, PEARLS

MAKERS OF FINE JEWELRY

92 TO 98 STATE STREET

CHICAGO

ILLSOMP LLSOPIPS " OaRGIIHAL LRHE "

F ]03 lk E. T I E
DIAMOND and PEARL

DIAMOND and SAPPHIRE

DIAMOND and EMERALDS

DIAMOND and BAROQUP.S

Factory and Main Office

NEWARE, H. dr.

MOUNTED IN COMBINATIONS OF

< >

TI:.\ DE-MAIO:

AMETHYSTS

TOPAZES

PERIDOTS

AQUAMARINES, Etc.

Irmirach Office

LO 5 ANGELE5„ CAL.

Colonial Wall Case No. 123
8 ft. long 8 ft high outside
Upper part is 18 inches deep Inside

Special No. 107B
Counter Case and Table

1■1■11■11M1

F. C. JORGESON & CO.
11 to 17 N. Ann Street, CHICAGO

Makers of High-Grade

JEWELERS' FIXTURES

'ME BEST IN CONSTRUCTION AND FINISH

66 THE BEST OP EVERYTHING"
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The month just closed has been

A Record-Breaking one of the most prosperous
Month holiday months for years past

in every branch of the jewelry
business. Orders to jobbers and manufacturers
have been so heavy that all were required to work
long overtime daily and in many cases all of Sun-
day. Heavy transactions are reported in every
line, from high-grade stones to findings and cheap
novelties. The volume of business for the year
past also equals if not exceeds that of past years,
and the pleasing feature of the situation is the
promise of another year equally as good.

Merrill B. Gary has opened a new retail store
at Dayton, Ohio, and was nzre the middle of the
month buying a good line of goods for the holidays.

Jacob Frohman, of Frohman & Co., was
injured in an automobile accident, but was able
to resume visits to his business after being con-
fined at home only a few days.

V. C. Dwyer, New York manager of the John
Holland Gold Pen Co., was in the city a few days,
conferring with the officers of the company regard-
ing the business of the Eastern branch.

E. F. Hirst, in business at Richmond, Ind., for
almost half a century, is closing out his stock with
a view to permanently retiring.

D. Gutmann, of L. Gutmann & Sons, and his
bride, returned home late in November from an
extended honeymoon spent in the East.

New store fronts have been installed by Andrew
Alich, of 93o West Liberty Street, and Anthony
Scheme!, 3953 Central Avenue, during the past
sew weeks. A number of other retailers are con-
templating similar steps in order to peovide for
better window displays.

William Johnson and Harry Rayer have been
added to the road force of S. and H. Gilsey,assum-
ing6outhern territory on the first of the year.

Walton Levi, formerly connected with Charles
Levi, of Vine Street, has gone into business with
his father Andrew, on West Fifth Street.

Window smashers made a raid on the store of
Joseph Sauer, the Newport jeweler, a few days
before the holidays and got away with about $2oo
worth of watches and other jewelry on exhibit at
the time. The robbery was not discovered until
some time after the deed had been committed.

The Homan Manufacturing Co.
has moved into its handsome

Silverware Plant new plant at Hulbert, Findley
and Western Avenues, and is

now prepared to turn out high-class silverplate
to an extent doubling its former capacity. The
equipment is modern in every respect and was
installed with a view to saving labor and hastening
the time required in completing finished goods.
As a business block the plant is a credit to the
western part of the city. It has a frontage of zoo
feet on Western Avenue, 200 feet on Findley Street
and about 35-o feet on Hulbert Street. The structure
ranges from one to three stories in height and is
built of pressed brick. The main building con-
taining the offices and store rooms is three stories
in height, the factory is two stories and the power
annex partly one story. The company has installed
an electric plant for the supply of its own light and
certain auxiliary power. Modern fire protection
includes an improved sprinkler system with a

An Immense

capacity of 30,000 gallons of water. The factory
proper is a model of its kind and will give employ-
ment to more than a hundred men. Everything
has been dune to beautify the store rooms so as to
bring best results for exhibition purposes.

Thomas Ward, arrested at Paris, Ky., for
passing a raised money order on a jeweler of that
place, was tried and convicted a few weeks ago
and was sentenced to two years in the federal
prison at Atlanta.

Two ten-year-old colored boys confessed re-
cently to having smashed a show-window in the
store of M. C. Motch, at Pike and Madison Streets,
Covington, from which they admitted having stolen
three watches. They were sent to a reformatory.

The retail business of C. M. Hunnicutt, at

Rockville, Ind., was recently reported to have been

practically destroyed by a disastrous fire.
White Villa, the beautiful country home of

Joseph Noterman, of Jos. Noterman & Co., was the
scene of quite a gathering of the profession Thanks-
giving afternoon. The place is situated on a lake
ten miles south of Cincinnati, amid the Kentucky
hills, and Mr. and Mrs. Noterman well sustained
the reputation of Kentuckians as good hosts and
entertainers.

Holiday thieves have been active in the rural
towns. Mrs. Eveslage, of Ripley, Ohio, reported
that her place was entered some weeks ago and
$500 worth of goods stolen.

L. W. Ensley and bride, of Troy, Ohio, were
visitors to the city while on their honeymoon.

A modest young man, giving the
name of well-known residents,

Which Failed recently tried to secure valuable
set rings and emblems on the

old plan of saying that his mother would have to
approve of the selection before a purchase was
made. He tried to get goods on approval at sev-
eral places, but his efforts were fruitless, as far as
can be learned. The police failed to locate the
youthful crook.

The beautiful show windows of the Clemens
Oskamp Co., completed early in December, were
the setting for one of the handsomest window dis-
plays to be found on Vine Street during the holiday
season.

G. A. Schneider, for many years connected
with Oskamp, Nolting & Co., as watchmaker, died
at his home rather suddenly November 25th, of
pneumonia. He had been ailing but a short time.
He was forty years of age.

H. Glicksman, of Washington, Ohio, has an-
nounced that he would retire from the jewelry

business. the first of the year.
The Fall Festival Company, a
stock concern incorporated to
finance the last fest, is to be
ushered out of existence shortly,

prior to which time a neat surplus from last autumn's
big event will be distributed among the stockhold-
ers. The officers announce that no festival will be
given in 3907, but that one may be given the follow-

ing year if the merchants demand it. In that case

it is possible that the old Fall Festival Association

will be again revived, as considerable objection was

raised to the stock company on the ground that it

was a private enterprise. The decision will be
arrived at later in the year.

The Herschede Hall Clock Company is pre-

paring to give another of its handsome exhibits of

hall clocks at Grand Rapids, Mich., to be held

this month. The company had one of the prettiest

displays to be seen at last year's event and is trying

to outdo itself in the coming one. Frank tierschede

is looking after the details.

A Swindle

Fall Festival
Association
Disbanded
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Adolph Muehlmatt, formerly located in one of
the upper floors of the Lion Building, has moved
into more commodious apartments on the second
floor.

The Keystone Watch Case Co., of Philadelphia,
Pa., has moved its office in this city to new quarters
in the Mercantile Library Building.

Jewelers from other towns to visit the trade
included the following:

Mr. and Mrs. Partridge, oi
Partride & Co., %Veils-
ton, Ohio.

C. C. A(,kerman, Connersville,
ad.

C. G. Schlenker, Eaton, Ohio.
Edward Israel, II a 1'1'1 so a,

Ohio.
Henry Reisinger, Lawrence-

burg, Ind.
R. Moss, Owensboro, Ky.
.1. S. Clements, Brownstown,

Ind.
Albert ,T. Ward, Columbus,

Ohio.
J. D. Ward, Rising Sun, Ind.
J. W. Tufts, Loveland, Ohio,
1). A. Lamb, Williamson,

W. Va.
J. W. Sparks, Sabina, Ohio.
P. W. Starks, Mancliesler,

Ohio.
M. B. Gary, Dayton, Ohio.
II. Bertram, Augusta, Ky.
M. 0. Do Moss, Greenfield,

Ohio,
It H. Dilly, Cambridge, Ohio.
F. S. Hornung, Brookville,

Ind.
G. Ii. Hansgen, Bethel, Ohio.
A. M. Stamm, Williamsburg,

Ohio.
Andrew Clooney, Maysville,

Ky.
J. A. Simpson, Maysville, Ky.
II, A. Robs, Cynthiana, Ky,
I. N. Pollock, Ashland, Ky.
Mr. and Mrs. W. Baldwin,

Winchester, Ky.
A. Kroittne, Maysville, Ky.
A. C. Davis, Coolville Ohio.
W. C. Klein, Connersville,

Ohio.
F. C. Thieneman, Franklin,

Ohio.
0. C. Beer, Sunman, Ind.

Arthur Bland, Green field,
Ohio.

L. C. Diefenbach, Lewisburg,
Ohio.

J. A. Simpson, Ripley, ollio.
Owen Sherwood, 1 ilmond),

Ky.
Edward Mueller, Hamilton,

Ohio.
William Shire, Paris, Ky.
J. F. Krohn', Clarksburg,

W. Va.
P. W. Starks, Manchester,

Ohio.
C. C. Faris, 31arion, Ind.
Frank B. 3Ieyer, Harrison,

Ohio.
John Seibert, Frankfort, Ky.
J.E.Iloturighaus

' 
Tuscola, III.

0. L. Boise'
'
 London, Ohio.

John Scott, Batavia, out,,.
C. K. Weaver, Miamisburg,

Ohio.
A. J. Carr, La Follette, Tenn.
C. A. Gossard, Washington,

Ohio.
Mrs. It. Moss, Owensboro

' 
Ky.

Daniel Bacarach,CentralCity,
Ohio.

Williams & Walker, Colutn-
bus, Ohio.

Charles Scorum, Lyonville,
Ohio.

H. Creighton, Morrow, Ohio.
James II. Bovard, Newcastle,

Ky.
Mrs. E. Tifrany, Xenia, Ohio.
Hopper &Robb Mayslick,Ky.
M. F. Conley, Louisa, Ky.
Frank Emmerling, Hillsboro,

Ohio.
T. E. Bundy, Huntington,

W. Va.
William Shire, of Shire &

Fithian, Paris, Ky.
Alfred 11. Beer, Versail les,1

Women in a Photograph Gallery

" If you want to see some of the vanities of life,
just pass a week in a photographer' s gallery, "said
one who has grown gray in the art that immortalizes.

" That the bulk of our patrons is of the class of
handsome people is a common belief, but not a
correct one.
" Of course pretty women of a certain class get

an enormous number of pictures taken, which they
use almost as some people use cards, to give away
to everybody. But a large number of orders come
from people who are positively homely. Photogra-
phers rarely do a pretty face full justice. We can

not flatter nature without spoiling the effect entirely,

but we can help out a homely person wonderfully,

and the shrewd photographer doesn't neglect to do

it in every possible way. I have seen commonplace
looking women go into ecstacies over pictures of

themselves.
" The painter who can use the modifications of

light and shade in colors has a big advantage over
Its, but we have pretty well balanced things by

touching up photographs in water colors. It's

wonderful what exalted opinions some women have

of their personal beauty. I have seen some of them

who have been dealing with me for a quarter of a
century, and they expect that their pictures of to-

day shall show as attractively as those of decades

ago."

"The Keystone is all right as it is. I always
read it before I do a fresh newspaper. I am
most interested in Modern Merchandising and dis-
play of jewel'', in show windows and in stores."—
K. Falkenberg, Jeweler, WallaWalla,Washington.
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The rush of holiday buying is now on in full
blast, and there is every indication that this year
will be the premier one of the past five years. The
local jobbers have been crowded to their limit with
a volume of orders. The retail trade, locally, is
up to expectations. The smaller towns have had

a weather handicap, which will affect their returns
to a certain extent. The month has been very
mild, and, to the country trade, this means that the
roads are nearly impassable, consequently custom-
ers do not get into town.

Among the various lines that are meeting favor

with Christmas shoppers, gold jewelry and diamond
goods are the leaders. In fact, all lines are in

good demand.

Death of

The past week saw the passing
away of J. H. Danforth, secre-

J. H. Danforth tary and treasurer of the Cowell
& Hubbard Co. Mr. Danforth

died from cancer of the intestines, and had been ill
only about three or four weeks. An operation was

performed as a last resort to save his life, but it

was in vain. Mr. Danforth was a very active

member of the Chamber of Commerce and also

the retail mercliants' board, of which he was presi-

dent for several years. He began his business life

in the railroad business and gradually rose to be a

paymaster, and from that he entered the corpora-

tion of which he was secretary and treasurer, about

eighteen years ago. He was fifty-two years of age

and leaves a widow and six children. The funeral

was held from the East Cleveland Presbyterian

Church. The store was closed for the after-

noon, out of respect to the memory of one of its

officials.

C. P. Coyne, the instalment jeweler, on East

Sixth Street, is selling out at auction and preparing

to retire from the jewelry business.
Arthur Jacobs, engraver for the Webb C. Ball

Co., has decided to again enter the manufacturing

line, and will leave the Ball Co. in January and

engage in business, developing a patented article

which he has invented and which is said to have

real merit.
H. W. Burdick, of the Bowler & Burdick Co.,

is confined to his home by a severe attack of

typhoid fever. Mr. Burdick has not been feeling

well • for the past month, but nothing serious

was anticipated until suddenly it culminated in

fever.
The store room in the Taylor Building, that

was given up by the Ball Co., has been cut in two

parts and a local jeweler, now on Euclid Avenue,

will occupy it in the near future.
Earl W. Chamberlain, engraver for Sigler

Bros. Co., resigned December itst and removed to

Wheeling, W. Va., and joined the force of a lead-

ing jeweler of that town.
Guy V. Dickinson, of Chicago, general mana-

ger of the Elgin National Watch Co., was a recent

guest of Geo. W. Scribner. Mrs. Dickinson ac-
companied her husband.

The bankrupt stock of Davis Bros., Galion,

Ohio, was sold by the trustee in bankruptcy on

December 8th.
E. L. Jones, Sandusky, Ohio, secretary of the

Ohio Optical Association, was suddenly called to

Dennison University by the illness of his daughter,

a student in the institution.

I). I). Clark, the optician, of Norwalk, was in
town the first of last month.

C. E. Whittaker, Clyde, Ohio, has taken into
wartnership Mr. Crockett, under the firm-name of
Whittaker & Crockett.

W. H. Balch, Ashland, Ohio, has purchased
the business of C. W. Evans. Mr. Evans will
move to Urbana, Ohio.

J. J. Freeman, Toledo, Ohio, is a recent addi-
tion to membership of the Chamber of Commerce.

KANSAS CITY
d nd the

GREAT
SOUTI-IWEST

The busiest season in the jewelry business in
Kansas City, or anywhere else for that matter, is
the one time when trade news is scarcest. There
is, in fact,but one bit of news, and that is that busi-

ness is so rushed that nobody has time to eat,
sleep or talk. The holiday business this seasoti
has more than reached the rather glowing expecta-

tions with which Kansas City wholesale merchants

regarded it. Nearly all of them laid in hugh

stocks, and the retailers were quite prepared to
handle a big rush, but even at that everyone was a
trifle surprised by the early beginning and the ex-
ceptional growth of holiday business. Following

are some expressions from the wholesale dealers :

George H. Edwards, of the Edwards & Sloane

Company : " We are more than gratified over our
holiday trade, which is the biggest we ever had.
Merchants all over the country ordered with
greater lavishness than usual, and the demand for

good stuff was marked, as it has always been.

The very best that we had to offer was what the
buyers wanted. The bracelet demand was enor-

mously heavy, but we had placed big bracelet
orders early in the season and were ready to take
care of the trade."

C. C. Hoefer, of the Woodstock & Hoefer
Company : " Our sales that might be appropriately
classed with ' holiday ' sort, were bigger than ever.

We are not only greatly pleased with business the
past year, but look for a record-breaking commer-
cial year in 1907."

Louis Meyer, of the Meyer Jewelry Company:

" The manufacturing branch of the jewelry busi-
ness has been working under the greatest pressure
for weeks. The rush started earlier than usual,
and three weeks before Christmas we were obliged
to begin declining orders for Christmas use."

The retail jewelry stores have been thronged
for weeks, and all are a unit in reporting that the
demand continues to be for the finest goods that
they have. The diamond sales have been enor-
mous in spite of the high prices. The Jaccard
Jewelry Company's handsome new store was a
place especially liked by the holiday crowds,
who came on mingled tours of business and
inspection.

Mrs. Herman F. Schmelzer, of Kansas City,

was the victim of a purse snatcher, one evening

early in December. The miscreant succeeded in
making away with her hand bag containing about
$1500 worth of jewels, mostly rings. Some of the
rings were recovered in a local pawn shop, but the
greater part of the jewelry has not been found, and
the police are still working on the case.
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Owing to the pressure of holiday trade the
visitors to this city have been less numerous than
usual. An unusually good business is the report
that reaches us from all points, and, on the whole,

the jewelers have enjoyed probably the best trade
in the history of this section.

J. N. Bucher, of Hillsboro, Texas, was a recent
visitor to the city.

N. Deal, Arlington, Texas, called on the
wholesale trade while in the city recently.

J. A. Harris, of Waxahachie, Texas, was a

.business visitor in the city last month.
Ed. Gumm, of Gumm Bros., Durant, Ind. Ter.,

was seen among the wholesale trade in the Dallas

market this month.
Frank Manner, of Grandview, Texas, was one

of the Dallas visitors lately.
• A. Weatherford, of Plano, Texas, paid his

respects to the wholesale trade while in the city

recently.
Henry Iversen & Co., of Corsicana, Texas,

was represented in the Dallas market last month

by H. Iversen. •
Threadgill & Peterson are now conducting the

business at Marlin, Texas, which was formerly

run by A. Threadgill.
W. L. Carter, watchmaker for Thomas 8t

Koock, Austin, Texas, and Miss Maud Montgom-

ery, were united in mariage in Austin on November

9th. After an extended trip to Mexico, the young

couple will be at home in Austin.
Mr.Gordon, of Schultze & Gordon, Fort Worth,

Texas, called on the wholesale trade while in the

city recently.
Both Mr. Robinson and Mr. Ghormely, of

Arlington, Texas, were business visitors in the city

lately.
C. Holmberg, of Fort Worth, Texas., called on

the trade while in the city lately.
Jesse Smith, of Canton, Texas, was also a

business visitor in the city last month.
G. C. Newton & Son, Waxahachie, Texas, were

represented in the city recently by G. C. Newton.
A. H. Bauer, formerly with C. G. Lord, Fort

Worth, Texas, has opened an optical office in that

city at the corner of Eighth and Houston Streets.

S. H. Abbott, of McKinney, Texas, was seen

among the trade lately.
M. W. Walker, of Waxahachie, Texas, spent

a little while in the city last month.
J. H. Muckleroy, of Grandview, Texas, was

among the trade callers in the city recently.

C. M. Clarke, of Ennis, Texas, paid his respects

to the trade while in the city recently.
R. L. Russell, of Farmersville, Texas, was a

business visitor to this city last month.
S. R. Glidewell, of Vnitewright, Texas, was

seen in the Dallas market last month.

S. H. Babb, of San Angelo, Texas, was a

trade caller in Dallas last month.
Mr. Graves, watchmaker for A. Ward, Bridge-

port, Texas, was among the business visitors in the

city last month.
E. B. Cullom, of Mesquite, Texas, called on

the wholesale trade while in the city recently.

C. L. Joyce, of Garland, Texas, was a buyer

in the Dallas market last month.
P. J. Narry, of Venus, Texas, paid his respects

to the trade while in the city recently.
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Alabama

T. F. Sandoz, who has been fot the past twenty

years in the employ of E. 0. Zadek Jewelry Co.,

Mobile, has started for himself in that city under

the name of T. F. Sandoz Jewelry Co., with com-

modious quarters at 76 Dauphin Street. Mr. San-

doz is well versed in every branch of the jewelry

business and we have no doubt that his new venture

will be crowned with success.

Ccnnecticut

The Crown Jewelry Co., of Hartford, signalized

the approach of the holiday season by the distribu-

tion of a handsome thirty-two page booklet, de-

scriptive of their holiday stocks. The booklet was

profusely illustrated and looked quite attractive in

Its red cover, with the name of the firm embossed

in gold. The cuts, paper and press work were

worthy of all praise, and we have no doubt the

booklet proved a most valuable advertisement.

• 
Georgia

The Kelly Jewelry Co. has opened a jewelry

store in the Empire Building, 39 North Broad

Street, Atlanta, Mr. Kelley is well-known in sev-

eral States of the South, and has associated with

him as a partner V. H. Crusselle, who is a wide-

awake business man of much ability:
S. E. Theus, of Theus & Co., Savannah, was

chairman of the entertainment committee of the

Aloe Temple of Mystic Shriners, of Savannah, and

had charge of the oyster roast at Thunderbolt on

the occasion of the annual meeting and ceremonial

session of the temple on December 17th. Mr. Theus

is also prominent among the Confederate veterans

and was chairman of the entertainment committee

during the recent reunion held in Savannah.

Idaho

An attempt was made, on the night of Decem-

ber 9th, to burglarize the Sandpoint Jewelry House,

Sandpoint. The burglar entered the store during

the night, but fortunately E. E. Teape, the mana-

ger, slept on the premises. Hearing the noise, he

attacked the burglar, revolver in hand, and with

the aid of the watchman captured him.

Illinois

The Colonial Jewelry Store is the name of a

new establishmeut which has been opened in the

new Colonial Hotel, Monmouth. The proprietors

are L. Marks, of Monmouth, and D. W. O'Connor,

of Mt. Pleasant, Iowa. Mr. Marks is an accom-

plished optician, while his partner is thoroughly

versed in all the phases of the jewelry business,

having conducted a jewelry store at Mt. Pleasant

for the past eight years. Both store and optical

department have been handsomely fixtured and

stocked.
J. C. Christensen, who was in the jewelry busi-

ness in Chicago for twenty years, and left for Den-

mark last summer, died last month. The de-

ceased made the trip to his native land with the

intention of settling down in his old home town,

and had just started in business with high expecta-

tions from the use of American ideas and tools,

when he was suddenly stricken and passed away.

His numerous friends in this country will regret to

learn of his unexpected demise.

Indiana

Kruckemeyer & Cohn, of Evansville, recently

celebrated the tenth anniversary of their partner-

ship by remodeling and greatly improving their

store and workshop. The establishment is now

one of the best-appointed stores in that section,

KEYSTONE

Indian Territory

The McIntyre Shortess Jewelry Co., of South

McAlester held a formal opening early in Decem-

ber for the purpose of bringing their new holiday

stocks to the attention of the local public. The

store was handsomely decorated for the occasion,

and an orchestra furnished music which was much

enjoyed by the visitors. A carnation bouquet was

presented to each person who visited the store

duiing the formal opening.

Iowa

E. E. Chandler, of Boone, has added to his
staff A. D. Poak, of Peoria, Ill., a watchmaker of

exceptional skilL
Kansas

M.. L. Truby, of Independence, an enterprising
jeweler, who is noted for his advertising ability,

distributed at the beginning of the holiday season

a very handsome catalogue for the purpose of aid-

ing his customers in the selection of gifts. The

book was handsomely compiled and presented a

very pretty appearance—the cover being adorned

with the portraits of Mr. Truby's two children.
John Deckelman, a pioneer jeweler, of Leaven-

worth, died recently in his ninety-second year.

The deceased was the oldest resident of the city,

and possibly the oldest German settler of that sec-

tion of the country. He was born in Bavaria in

1814, and on reaching manhood came to the United

States, having in the meantime learned the trade

of watchmaker and jeweler. He was very success-

ful in business and was highly esteemed by the

citizens of Leavenworth.

Michigan

A very hadsorne jewelry store was opened just

before the holidays in Jackson. The front part of

this store is occupied by W. W. Bugg, an enter-

prising jeweler, while in the rear are the quarters

of J. A. LaRue, optician. On opening day the

store was very beautifully decorated, and the stock

was admired by a large crowd of visitors.
Horton & Putnam is the name of a new firm

which recently purchased the Geo. E. Child's

jewelry stock, at Flint. The senior member of the

firm, W. H. Horton, lived in Flint for several

years prior to his recent removal to Detroit, where

he filled the position of traveling salesman. His

partner, George F. Putnam, has been connected

with the jewelry business for many years. The

new firm proposes to make many changes and

impovements and to this end are disposing-of the

Childs' stock as quickly as possible.

Missouri

W. E. Bear, formerly with C. L. Kettlewell, of

Carson, Iowa, has associated himself with R. L.

Powers, Grant City, this State, and they will con-

duct a jewelry business under the name of Powers

& Bear. They have already increased their stock,

and enjoyed a gratifying holiday trade.
T. G. Burkhardt, a jeweler, of Jefferson City,

had an auction sale previous to the holidays. The

sale was conducted by J. M. Potts, the well-known

jewelers' auctioneer, of Kansas City.

Nebraska

Louis H. Borsheim has purchased the interest
of John T. Cooper, of the firm of John T. Cooper

& Co., or Cooper & Borsheim, Omaha, Nebr., here-

tofore doing business as manufacturing jewelers,

engravers and watchmakers. Mr. Borsheim will as-

sume all debts due by the firm and receive all

moneys payable to it. Mr. Cooper will re-enter

the engraving business at new quarters in the Pax-

ton Block, same city.
J. Sonnenberg, of Omaha, was the victim of a

daring robbery on the morning of December 14th,

when two thieves entered the store and, after bind-

ing the proprietor and his assistant with ropes,

succeeded in purloining P000 worth of jewelry.

Fortunately, one of the desperadoes was captured

and most of the stolen goods found on his person.

New York

The authorities of Brocton are anxious to iden-

tify an unknown suicide found in that town. The

one possible clue to identification on his person
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was a gun-metal watch, with the repair or selling

number, 9225 F., stamped on it. Any jeweler who

uses this number and knows the identity of the

owner of the watch, will greatly oblige by commu-

nicating with James C. Powers, Box 25, Brocton,

N. Y.
Two of the four men who robbed the store

of Joseph Wineburgh & Sons, Utica, last July,

have been convicted and sentenced to terms of

imprisonment. As this was a singularly audacious

robbery, there is much gratification in the convic-

tion of the robbers, one of whom was the leader in

the escapade.

Ohio

Walter A. Kerr, formerly with G. F. Williams,

Urbana, has accepted a position in Fostoria, this

State, and started in his new position just previous

to the holidays. His position with G. F. Williams

has been taken by Chas. Evans, recently of Ash-

land.
C. A Gossard & Co., Washington C. H,, held

a formal opening early in December, on which
occasion their store was visited and admired by
great crowds. The store was very beautifully deco-

rated for the opening, and their immense stock was

shown to excellent advantage. The souvenirs dis-

tributed were handsome pictures of different

designs, and during the day and evening several

thousand were given away.

Kraus & Ochs, of Kenton, were among the

many jewelry stores that gave formal openings

during the holiday season. The decorations in this

case, as in all the others, were handsome and were

composed in large part of flowers and potted

plants. Small booklets, containing lists of suitable

presents, were given to the visitors, each of whom

also received as a souvenir a beautiful rose. The

opening was a very successful function, and proved

an excellent advertisement for the firm's large and

varied stock of Christmas goods.

Oklahoma

Fred. Pell, Sr., has removed from Sulphur,

Ind. Ter., to Guthrie, this State, where he has a

much more desirable location. Mr. Pell is a veteran

jeweler, having reached his sixtieth year—thirty-

five of which he spent in the jewelry business.

Pennsylvania

Charles Foster Zugschwert, a jeweler, of Car-

negie, died recently at the early age of twenty-two

years. The deceased was one of Carnegie's most
promising young business men. Last spring he

succeeded A. Johnson in the jewelry business and

was rapidly building up a prosperous trade when

he was stricken with typhoid fever, to which he

succumbed after a hard fight for life. He was an

accomplished young merchant of exemplary char-

acter, and his untimely death is greatly regretted

by his numerous friends.

South Dakota

A. W. Voedisch, of Aberdeen, issued an ex-

cellent piece of holiday advertising in the form of

a calendar, the pictorial feature of which was

several of the most noted buildings of his city, one

of these being his own jewelry store. The pictures

were printed in a tint, and will appeal so strongly

to local pride as to assure the calendars being

appreciated and preserved.

Tennessee

Lusky & Lowenheim, Nashville, held an auction

sale during the late holiday season. The firm con-

templates going out of the pawnbroking business,

and hence the sale, which was conducted by J. B.

Moross, the well-known jewelers' auctioneer.

Wyoming

The Beucher Jewelry Co., of Cheyenne, has

installed an electric motor, to be used in the man-
ufacture of jewelry. The motor will operate a

turning lathe, metal rolls, a polishing lathe and

other tools. This enterprising firm is meeting with

much success, as is evidenced in its continual
expansion.

A

Half-Year of Irresistible

ADVERTISING
During the last six months of 1906 more than 26,000,000 people read the

clever advertising of New England watches every month. Thousands of these
people of the United States were attracted to those jewelers selling New Englands,or wrote us to find out where they could get them.
We have educated the great American people to use " the watch made expresslyfor them," and they are buying New Englands so fast that our factory can scarcely

keep up with the orders.
Were you one of the lucky jewelers who sold out your stock of New England

watches before Thanksgiving—and had to re-order for the Christmas trade? There
were hundreds like that.

1907 Will Be Even 

A Bigger New England Year

We are now arranging to advertise even more extensively to American
watch buyers during 1907. And, what is better still, we have recently made
improvements in manufacture which make New Englands far and away the
highest-grade watches ever sold at a medium price.

Our policy during 1907 will be the same as in the past : not to stock
up with New Englands, but to sell New Englands for you and through
you—to co-operate with you in every practical way. That's the object
of our Retailers' Aid Department.

If you are not handling New England watches, you are doing
your business and yourself an injustice. Somebody in your
town is reaping or going to reap the benefit of New England
advertising—why not you ?

Address, Department of Publicity

New England Watch Co. •

Waterbury, Conn.

New FAIR1■1111WIItlh Cn
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New Year Replenishing
wa)Ach atocili. 11,(n now iii(A

order. For you,a- requirre-

menIn iln thfin Ilfine you, w)11111

natorallIly ©1 iLto qhe eu.plp.11y

gource whfich aerved r©u

m© gaqfinfacqornily durfing

the holiday Truzits

Reproduction of page as appearing in
Saturday Evening Post, Literary Digest,

Scientific American, Success, etc.

0. HURLBURT C5 SONS
14 South Tenth St. PHILADELPHIA, PA.

HOWARD ADVERTISING TO THE PUBLIC
HOWARD PLANS FOR THE RETAILER

OUT e©I for after-holiday repRenishind are as 
compRete as

f©r the Christmas rush, and allIl orders 
TOT whatever (.'rades and simes

can be AnIllted -promptly as received. We 
roice witth you over the

eTscenent holiday trade and the brht outlooh 
f©r 11907.

MAIL, WIRE AND TELEPHONE ORDERS PROMPTLY 
ATTENDED TO

ELECTRIC CLOCKS 

MAKE

THE HOWARD WATCH

Our beautiful line of Wall ind Mantel

Clocks are unsurpassed.

There are none "just as good," they are

in a class by themselves.

Our Secondary Clock System for large

buildings where numerous docks are neces-

sary, all operated by our master clock, is a

generation ahead of all others. Our Electric

Time Stamp can be operated in connection

\Vial this system and no business office is

complete without our time stamp.

SEND FOR CATALOGUE

The strongest and best proposition
in the watch trade for the dealer.
The profit is attractive, the quality
Is known, the consumers are inquir-
ing for them. Over 4100 dealers
sell them. Are you on the list.

Particulars from your J obber or

AMERICAN CLOCK COMPANY
Wabash Avenue and 20th St., CHICAGO
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With Another Year of Increased Sales Added to

The Long Established Record of

Jas. Boss Gold Filled Cases

it not only proves their value to the dealer's

stock but it is proof that the retailer knows

their virtues and recommends them. No

more fitting tribute can be, paid than the always

increasing demand for these cases. Their

guarantee is absolute for 25 years and for 20

years. Backed by the largest watch case

company in the world, the dealer feels safe in

advising his customers to partake of his

confidence and select watch cases of known

quality, and of superior construction and

ornamention.

A novel limeade design—
green with moire background

May 1907 be a banner year

for every dealer selling same

The Keystone Watch Case Co.
Philadelphia

New York
Chicago

Cincinnati
San Francisco

TAKE THE HINT!
Thousands of " Betsy Ross " Ladies' Watches were sold

during the holiday season by live dealers who appreciated

the fact that

BETSY ROSS

WATCHES

enabled them to offer the best

watch in the world for the

money. Their sales are staple

during the year. Won't you

take the hint, if you are not

selling them at present?

We have an interesting folder on Betsy Ross
Watches for the consumer, and telling how
and where Betsy Ross made the first U. S.
flag. Your name on a quantity for the asking.
Write us and send business card.

HUNTING or OPEN-FACE, 7 Jewels,

JAS. BOSS 20-year Case, Pendant Set,

Nickel Movement.

The Keystone Watch Case Co.
Philadelphia

New York
Chicago

Cincinnati
San Francisco
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Presentation Watches WATCH
CASE

COMPANY

TRADE•MARK REGIIITICRLD

11 In. high. BERRI. 173 in. long

1 i 1.1.()R .1. 11 in. long

Every

Roy

Watch Case
is made

from

Assayed

Gold

and

Quality

is

Guaranteed

RAMONA. 31 in. high

The Sessions Clock Co.
Manufacturers of

Marbleized Wood, Oak Mantel, Office and Mission Clocks 

Stamped HERCULES. 15 in. high
Long :\ lana

Main Offices and Factories

Forestville, Conn., U.S.A.
New York Salesrooms

.7 Maiden Lane

ROY WATCH CASE COMPANY
206 Kearny Street, San Francisco, Cal. 2 1-23 Maiden Lane, NEW YORK

11 in. high. STERLING. 15 in. long 11,..:; in. high. COLONIAL. 14 in. long CEDRO. 18 in. high HOLLAND. 6 ft. high
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(Continued. Part XXXVII)

357. Determination of the Lateral Pressure Received by the
Pivots of the Mobiles in a Train. Let us examine, for example,
:he third wheel of a watch. This mobile receives on one side an
tction on the part of the center wheel gearing in its pinion and,
.m the other, a resistance arising from the pinion of the fourth
,vheel in which the third wheel gears. These two .efforts show
,hemselves by a pressure on the axis, and the two pivots are pressed
Against the sides of the holes ; for each of these, the load which
they receive can be represented in magnitude and direction by the
resultant of the partial forces.that the axis of the wheel receives at
rach of its extremities. This pressure depends on the relation of
the distance of the pivots from the point of application of the forces
in play to the length of the axis.

358. Let us imagine the point of contact of the teeth and of
the leaves on the line of centers and let us represent by P the force
that the leaf of the pinion receives on the part of the wheel
tooth of the center wheel ; since, simultaneously with this, one

- 

a

wa

(89)

wheel tooth of the third wheel is pressed against a pinion leaf of the
fourth wheel, the force P gives birth to the reaction P'. The
direction of the forces Pand P' is perpendicular to the line of centers.

Let us call r and ri the primitive radii of the wheel and pinion,
we will have for the state of equilibrium

P r' = P1 and 1" = P

The equilibrium will not be disturbed if one will apply to the
point diametrically opposed to that of the contact of the tooth and
leaf a force P, equal, and in a contrary direction, to P and, like-
wise, at the point opposite to the point of application of P', a
force P', equal and in a contrary direction to this one.

The resultant of the forces P and P, is 2 P; it should be
applied at the axis of the pinion, parallelly to the components
(Fig. 103).

The top pivot of the third wheel will receive on the part of the
resultant 2 Pa force fi and the lower pivot a force q in such a way
that one would have 2 P = ft g.

One should have is a .= g b,

a representing the distance of the shoulder of the top pivot from
the middle of the thickness of the center wheel, and b the distance
from this last point to the shoulder of the lower pivot.

To determine the values fi and q, we extract from the first
formula = 2 P — P,

from whence, on substituting this value in the second,
ft = 2 Pb—pb

ft = 2 P •a b.
In an analogous manner, one has

and

a
q — 2 P

The pivots receive, moreover, an action from the forces P' and
P'1, whose resultant is 2 P', and we will have

2 .P/ =-- p, 
p' and q' being the strains received by each pivot on the part
of 2 P'.

One will thus have
p, = 2 P' -----

a +

2 Pi  
a

on remarking that d e = a + b.
Since

one will also write

and

-= 2 P—
r 

and o' — 2 P
a b • — - a +76.

The top bridge receiving, therefore, the two forces p and p',
their common resultant will be, in magnitude and in direction, the
diagonal of the parallelogram constructed with these lines as sides.

Let us notice that since we have added to P and P' the forces
P, and P', equal each to each, the real resultant R should be half
of that which is thus determined.

To calculate this value, let us represent by a the angle formed
by the lines from the centers having their meeting point at 0 ; we
will thus have the angle 0 B A equal also to We %yin have in
the triangle 0 B A, 0 B = ft' and B A = ft, since 0 A -= 2 R;
therefore,

2 R =-- + ph, — 2 PI cos a,

or, on replacing ft and ft' by the half of their value, one obtains

R=NIP(. b )2+ (Pi a + b r/ ) 2 Pga +6 r a b a±b COS CI,
b e

or

(1) R — a 141 b 62'
r r

For the lower pivot, one would obtain in an analogous manner

P r' . • r/
t2) RI = a—+- -- -‘I ( —r .d) — 2 a d —r - cos a.

(Continued on page go
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359. Upon examining the Fig. 103, one will notice that the
pressure of the center wheel teeth is greater than the resistance
which the leaves of the third pinion oppose. Consequently, for
the top pivot of the third wheel, the force 0 C = ft will be greater
than the force 0 B = p'.

For the lower pivot, the pressure of the center wheel diminishes,
the force 0 C' =-- g becomes weaker and 0 = g' stronger.
There necessarily results a different direction of the resultants R
and R1, which the construction of the parallelogram of the forces
shows.

The direction of these resultants is important and enables us to
explain the reason why one encounters, in making repairs, pivot
holes enlarged by wear in a direction often very different from that
where it would seem that this wear should logically be produced.
This fact is noticed in clocks or pocket watches whose holes are not
jeweled.

360. Let us note, moreover, that the problem we have just
dealt with is based on the case of flank gearings when the contact
takes place on the line of centers ; the normal forces are then per-
pendicular to the radii. But when the contact between the tooth
and the leaf is displaced or when the gearing is of another sort,
the normal forces take other directions and the value of the
resultants, as also their directions, can undergo a slight change.

361. The equations (1) and (2) show that, all other things
being equal, the pressures become greatest for an angle a =
for which cos a = - r ; the sign of the last term placed under the
radical becomes then positive. From this standpoint it would,
consequently, not be desirable to construct a train, all the mobiles of
which would be in a straight line.

362. We establish also that the more the value of r increases.
the more the pressure diminishes ; this is one of the reasons why it
is good to increase as much as possible the diameter of the center
and third wheels, inertia having not yet appreciable influence on
these mobiles.

363. Finally, it may not be useless to observe that the relation
cannot be replaced by the relation of the numbers of teeth, since

the mobiles with radii r and r' do not gear together, but are
mounted on the same -axis.

364. Nu MER ICA!. EXAM P I.E.-Suppose

P = 77.5 gr. a = 0.8. b = 4.06. d = 3.2. a=2.2.
rj = 0.87. r = 5.49. 0.= 95°.

We will have for the top pivot

P 77-5 •0.87
a + 6 4.86 - 15'95 - r 5.49

and

6' = 4.06° = 16.40.

2 a d - cos

and

/./ e) --- (0.16 x 2.2). = 0.1239.

A 2 / 2.2 X 4.06 X 0.16 X - 0.08715 - 0.25.

15.95 V IK-48 -i-- 0.1239 + 0.25

= 15.95 V16.8539-65.47.

For the lower pivot, one will have successively

Rai.1.7d 15.95 

.,\/0.82 + 0.05 j< 3.2.° - 2 X 0.8 X 0.32 X 0.16 ',-, cos 95°

-R ,= i5.5 I/ 0.64 + o.26 -1-1.(t7

RI = 15.95 1' 0.97 = 15.71.

365. Let us now determine the value of the work of friction of
the third wheel's pivots during one oscillation of the balance. We
have the formula (356).

If, F --= f P r, 13,
in which P represents the pressure, r, the pivot's radius, p the
angle traversed during one oscillation.

Let us first seek this latter angle. The fourth wheel mgkes
one rotation in 6o seconds or in 300 oscillations. If the third
wheel has 75 teeth and the fourth pinion to leaves, this pinion
turns 7.5 times faster than the third wheel ; the third wheel,

91

therefore, makes one torn in 300 X 7. 5 oscillations 2250
oscillations.

During one oscillation it will traverse, therefore, an angle p :

= 
25

360
o 

°
0° 9/ 36";

2 

this angle expressed in length of arc with radius equal to unity

00 9 36” -= 0.00279
0.0028 in round numbers.

The diameter of the pivots being 0.26, we will have for the
top pivot

II: F== 0.15 X 65.47 X 0.13 X 0.0028 0.0035 gr. mm..
and for the lower pivot•

= 0.15 X 15.71 X

or

0.13 X 0.0028 = 0.00085 gr. mm.

The total work absorbed by the friction will, consequently, be

= 0.0035 + 0.00085 = 0.00435 gr. mm.

The work of the motive force applied to this wheel being
0. 21 gr. mm. during the duration of one oscillation of the balance,
one can prove that the work absorbed by the friction of the pivots
represents about the fiftieth part of it.

Influence of the Oil.

366. We have said at the beginning of the study of friction
that the introduction of a greasy substance between the frictioning
surfaces of two bodies, compelled to slide on each other, is neces-
sary in all cases where a heating and consequently grinding and
wear are to be feared.

When greasy substances are interposed between two surfaces,
these are no longer in immediate contact, the molecules of grease
form little spheres which roll between the two bodies. In most
cases, especially in large mechanisms, the friction will be reduced
by this fact.

In horology, especially in pocket watches, the inverse phe-
nomenon can present itself. The oil which is used introduces a new
resistance, an adhesion, or, otherwise expressed, a " sticking."
This new resistance is added to the friction and it can happen. that
the coefficient of the sum of the two resistances may be greater than
the coefficient of dry friction. With regard to the weak forces in
action on the last mobiles of the train, on those of the escapement
and on the balance, this last resistance cannot be neglected. Unfor-
tunately, it is very difficult to express this force in figures, because
it depends on the nature of the lubricant, on its degree of fluidity
and on its unchangeableness.

The friction which is exerted through the agency of a lubricant
depends on the speed of the bodies in contact, and on the extent of
their surfaces. It depends also on the nature of the movement ;
thus, it is different on an annular balance when the latter is animated
with a continuous circular movement and when it is animated with
r11 oscillatory movoment (circular reciprocating). One under-
stands, in this latter case, that a certain quantity of oil participates
in the movement of the pivots and that this oil would have a ten-
dency to continue in the direction of the movement, although the
pivots turn already in the opposite direction.

In all the experiments relative to the friction of lubricated
bodies, care must be taken to assure oneself that the lubricants are
neither altered nor expelled.

One can take as a general principle that the best lubricant is
that which is the most fluid, that is to say, it is better, when one
can, to replace grease by oil, oil by water, water by air, which is
equivalent to suppressing all lubricants. This supposes that the
speed of the mobiles may be sufficiently great not to expell the
lubricant experimented with. But a considerable speed is necessary
for the pieces to retain a fluid lubricant like water and with still
much more reason for them to leave between themselves a sufficient
cushion of air. Experiments have been made with the astonishing
result of showing the friction almost suppressed between two pieces
rubbing together without any lubricant and at an enormous speed.*

This almost entire disappearance of friction is due to the inter-
position of a cushion of air, a perfectly elastic matter, between the
surfaces in contact.

* Hirn's experiments.
(TO BE CONTINUED)
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(Continued. Part XLVII. Begun in March, nom

At Fig. 176 we illustrate a watch case as it would
appear after the cipher is sketched on through the
designing wax or Chinese white. It will be seen
that the letters are made by a series of broken short

lines and are sketched delicately, so that any change that is desired
can be made. It matters not what style
the cipher is to be, it should always be
designed after the manner of the above
mentioned sketch. In any cipher or
monogram work it is our first duty to
lay out the cipher in the rough sketch,
as here shown, perfectly plain. Then
such ornaments as we may desire to
use are added. By this method the
student will never become perplexed
in the combination. If the design is
first made perfectly plain, then the
ornaments can be added in such places
and on such bars and in such a form
as to fit in and beautify the letters. It
is an erroneous idea that a great many
engravers have that in making a fancy
monogram they must design the orna-
ments as they are advancing with the
general form of the letter. A trial will convince the most skeptical
that a design made perfectly plain and then ornamented, can be
made much more artistic.

Many of our engravers are of the opinion that a
monogram should be entwined regardless of its
legibility. One of the paramount points to be
considered in reference to monogram work is the

simplicity of the letters. All of the loops should not be added
in a cipher if they interfere with other loops that are necessary in
completing the general form of any of the letters. It will be often
found convenient to cut off some of the loops of letters, that is,
superfluous loops. Theloops and bars forming the general founda-
tion of the letter should always be made as nearly complete as
possible, and should be. formed in such a way as to fill in and
balance up the monogram perfectly. There should be no crowding
of the loops or bars, and the spaces should be filled in by changing
the forms of the loops in such a way as to balance the monogram.
It will be considered by some impossible to do this, but there are
very few combinations that cannot be made to balance well.

When cutting a cipher on britannia metal, or in
any soft metal in bright cut, if the cipher is a large
one, it should be cut with a flat-face graver, the
width of which should be a little more than the

widest part of the shade strokes. After the cipher has been
engraved in this way a fine line should be engraved along the edge
of the shade stroke at that point where the surface of the letter and
the incline of the incision meet. This line often enables an engraver
to correct any variations of the width of the shade stroke which
may exist owing to the unsteadiness of the hand, or possibly the
spring of the metal when engraving. A square graver can be used
for cutting a bright-cut cipher, providing it is very small, but, as
above stated, the flat-face graver should be used for cutting large
ones. In cutting the hair line of even a large cipher the square
graver can be used if the engraver so desires. Some engravers use
the flat-face graver for the entire work.

Having briefly considered forming and sketching ciphers,
together with the method of cutting same, and assuming that the

Fig. 170

The Legibility
of Monograms

Ornamental
Ciphers

student will practice the plain ciphers diligently before any attempt
is made to ornament them, we will now proceed with what is known
as the lily ornament for bright-cut ciphers.

At Fig. 177 we illus-
trate a line of beauty with
the ornament known as the
lily ornament added thereto.
We are pardoned for using
the term " lily " ornament
in this case from the fact
that it resembles to some ex-
tent the general form of the
lily. In cutting this stroke
the graver is thrown out at
C, and then inserted again
at .8, and the little cut indi-
cated by said line is cut
around to C, as in finishing the end of a capital stem of a regular
script letter. The ornament as here shown is disconnected. This
is not as it should be. The stroke should be connected, but it is
disconnected here to show the student where the two cuts come
together. After making this cut, the cut at the right is made in
the direction of the arrow with one stroke. After this stroke the
little cut is made by starting on the original line and cutting almbst
straight downward, as shown at D D. This stroke on a larger scale,
to show its exact form, is illustrated at E. It will be seen that the
cut is not as blunt on the end as it would be if the graver were lifted
directly out. When throwing the graver out at the extreme lower
end it is not lifted directly up, but forced forward as it is lifted out.

It will be remembered in referring back to plain
script work that this is the style of throwing out
the end of the hair line at the top of the R and S in
lower-case script. This ornament is made the same

on the hair line as on the shade strokes, excepting that on the
shade strokes it is cut a trifle heavier, and when on the hair lines
the clots indicated by the initials HH are cut preceding and follow-
ing the same, and varying in their size as here indicated. These
cuts are made with a round-face graver, the heavy ones being cut
deeper than the little ones.

Referring to that portion of the line of beauty at Fig. 177,
indicated by the line /If, it will be seen that we have one-half of the
ornament in question on the inside of this curve. It will be found
in making ciphers that there are a great many little places that can
be filled in artistically by making such cuts. It is not always conve-
nient to make the ornament complete owing to its proximity to
another line or loop. Hence the advisability of making few orna-

ments. This style of an ornament is
more appropriate for a small bright-
cut cipher than for any other. We
would suggest that it be not used on
fine-line ciphers or on very large
bright-cut ciphers. Very large bright-
cut ciphers should be cut only of such

Fig. 178 size as can be done with a flat-face
graver, and an ornament should be

cut something after the style of the one illustrated at Fig. 177, a
portion of which is shown at Fig. 178. These cuts are cut with a
flat-face graver shading inward by cutting in the direction of the
arrows. After these strokes are made, as shown at Fig. 178, a
hair line is cut on the inside of same, as shown at Fig. 179.

After these are cut the graver is inserted
at the point where these little ciits separate
from the original one, which point is indi-
cated by A, Fig. 180. The graver starts in
with a fine line and curves around, gradu-
ally increasing in width until the end, as
shown. This line should be so cut as to
gradually creep away from the original
stroke so as to leave a little surface between,
as here illustrated, and the end of this last
line should not connect with the original one,
thus leaving a slight opening and producing
a desired effect. In cutting this last line, as

at B, Fig. 18o, the graver is inserted at the opposite end from the
point of beginning of the first one, shown at A, and cut around to
the point where the original stroke and the second stroke separate.

(To Bs CONTINUED)
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Fig. 177

The Lily
Ornament

Fig. 179

Fig. 180
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(Continued. Part VIII)

Even after the bells are ad-
Looked After justed, as before directed,

they are liable to get out of
order, or to have some defects not remedied
by the adjustment. There may also be de-
fects in the wires, the line, or other parts of
the installation. As it is important that the
opperator should know what to do to find
and correct these defects, we will now de-
scribe the principal ones which relate to the
bells, leaving the testing for faults in the line
to be treated subsequently.

When making connections
of wires to instruments, the
end of the wire should be

bared and scraped bright, then bent around
the base of the binding posts and like parts,
and the posts similarly cleaned where the
wires touch them. The posts should be
tightly screwed down on the wire, and secured
there by a check nut. If the wires are han-
dled with sweaty fingers, a film of oxide
soon forms on the copper, and lowers the
conductivity of the junction, causing great
loss of power by the increased resistance at
such places. Whenever wires are inserted
through posts and held by the points of
screws forced down upon them, see that the
points in contact are clean, and that the
screw holds the wire tightly and firmly, but
without crushing it or cutting it.

If the wires are soldered to any of the
metal parts, it should always be done with
resin as the flux. Chloride of zinc should
never be used for soldering electrical appa-
ratus, except in places where it can be washed
off with an abundance of water, as any of it
remaining will attract moisture from the air
and be always damp (being very deliques-
cent), will rust iron and steel, rot copper and
brass, and will spoil the insulation by soak-
ing into the wood and causing escape of
electricity over the damp places. After
soldering and washing clean, wipe the sol-
dered parts with a greasy rag.

The platinum contact points, or what
should be platinum, may be of something
else. Platinum is a costly metal, and some
other white metal may be substituted, as
silver, German silver, platinoid, etc. Nothing
is so good as platinum for contact points, as
it does not rust easily, even under the action
of the electric spark, unless it is too intense.
The following is a good test to tell whether
the tip of the contact screw is really platinum.

Touch the tip with the stop-
per of a bottle containing
aquafortis, so as to leave a
tiny drop on the extreme

point of the suspected platinum. If it boils
up green, or turns black, it is not platinum.

Poor Contacts

Test for Platinum
Contact Points

KEYSTONE

If it remains unaltered, it may be silver or
platinum. After it has stood on the tip for
a minute, draw it along a piece of white
paper, so as produce a streak of the acid.
Then expose the paper to the sunlight for a
few minutes. If the streak turns violet or a
pinky violet, the metal is silver ; if the paper
simply shows a slightly yellow streak, the
metal is platinum. After this trial the tip of
the platinum screw must be carefully cleaned
of acid and dried, before being replaced in
the instrument.

If the wire used to wind the
Poor Insulation electro-magnet is poorly

covered, or is bared at
places, current may escape from one bare
place across to another, instead of going
through the whole of the coil as it should.
This is called " short-circuiting," and
weakens the magnet, because the current
does not flow around the core as many

Fig. 18

times as it should. As a test of the proper
strength we would say that the magnet of a
2 -inch bell should be able to sustain a
one-pound weight attached by a string to a
smooth piece of half-inch square iron placed
across its poles as an armature, while the
current from a pint Leclanche is flowing
through it. If it will not do that, it is too
weak, and short-circuiting and poor insula-
tion in the coil may be looked for. The iron
should be pure, soft bar iron, and the string
tied to it midway between the poles of the
magnet.

The test for insulation is made by at-
taching an insulated wire to each pole of a
strong battery, and applying one wire to
each of the parts which are supposed to be
insulated from each other. If the insulation
is perfect, of course no current can pass ;
but if there is leakage between them, sparks
will appear when one of the battery wires is
rubbed over the plate, binding post, or other
bare metal parts. In the above case of a
magnet, touch one battery wire to the wire
(or binding post) of the magnet coils, and
scrape the other wire over the bare iron
poles or back of the magnet. If sparks
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appear, it shows that there is a leakage from
the wire (through its coating) to the iron of
the magnet. The coils will then have to be
unwound and rewound with wire having
better insulation. If the base of the instru-
ment is metal, and the binding posts should
be insulated from it by washers of ebonite
or boxwood between them, touch one battery
wire to the post and rub the other over the
metal base. Test other parts in the same
way, and if any current passes between
parts which should be insulated from each
other (which is shown by minute sparks
appearing), it shows a leakage between
them, which must be corrected.

The sparks are best seen when in a
shaded place If no sparks appear, the insu-
lation is good. A still better test is to insert
a pocket galvanometer in one of the testing
wires, and if any current passes, it will flow
through the galvanometer and be shown by
the deflection of its needle to one side or the
other. It making these tests, be sure that
the fingers do not touch the bare wire, as
then current would flow from one hand
through the body to the other, and give a
false signal on the galvanometer. The con-
necting wires in instruments, running from
one part or post to another, and especially if
the base is of metal, should be enclosed in
rubber tubing to prevent the possibility of
contacts by the thread wearing off the wire,
dampness, etc. If any contact is detected,
either cover the wire as stated, or wind rub-
ber tape around it in order to prevent the
contact.

The arrangements we have
Burglar-Proof or thus far described have one
Normally-Closed
Circuits fault—they are easily disa-

bled by evil-minded per-
sons. They operate all right when the circuit
is intact and everything as described. But if
the burglar should discover that an electrical
guard was set for him, he would cut the wire
or wires, and the whole system would be
useless, because no current flows through a
circuit unless it is complete. The arrange-
ments spoken of have a circuit which is nor-
mally open and no current can flow ; but the
circuit is closed by the push (or other device
used for the purpose of giving an alarm),
and, when so closed, a current can flow (if
Me circuit is intact) over the line and through ,
the bell, giving the alarm as intended. But
if the wire is cut anywhere, the current, of
course, cannot flow, even then, and no alarm
will be given. To remove this danger we
employ, in place of the regular open-circuit
arrangements, a dosed-circuit attachment,
which will give an alarm if the wire is cut.
That makes it sure. If the wire or apparatus
is not cut or disturbed, it will give the
alarm as intended ; if it is cut, that gives
the alarm.

(Continued on poke on
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Ball's Official Standard R. R. Watches
What Would You Give for a Lifelong Customer?

Try this plan :
Sell your next watch customer a " Ball."
Its reliable performance will convince him you are a dealer to be depended on—

he'll.keep coming back for other things.
The watch will win you his business and friendship for always.

Write for Booklet, and watch this sfiace

VVe vviklit to Ladd ta lot of new friends to the Ball family of railroad watch dealers

THE WEBB C. BALL WATCH CO.
Cleveland, Ball Building Chicago, 804-6-8 Railway Exchange

FULL SIZE

JOHN A. SALMAN & CO.
21 Bromfield St., Boston, Mass.

We make and sell more Mono-
gram and Initial Fobs than any other
manufacturer in the country.

Now is the time to put in a stock
of Initial Fobs. Here is a good
seller which you can buy hi one dozen
lots or upwards at $2.00 dozen.
All one piece black leather lined
strap, nickel buckle .and rounded
sterling silver faced letter.

You can make your own selec-
tion of letters.

All goods guaranteed. Send for
fob cuts.

TRY THEM AND YOU WILL
NEED MORE

WATCH GUARD CHAINS
Nickel Plated, 70c. per dozen, prepaid

Gold Plated, $1.05 per dozen, prepaid

Can be used with or without fob. Out of sight and better

than ordinary chain. Displayed On lithographed cards.

Free sample in exchange for any buyer's card

irDmmmvE0-3
EUGENE 11. FERREE, Selling Agent, LOCKPORT, N. Y.

"CHELSEA" CLOCKS
EXCLUSIVELY 8=DAY, HIGH GRADE

You want the BEST? i RESIDENCES
1 COUNTRY ESTATES

FOR YACHTS and
ASK for the "CHELSEA " AUTOMOBILES

SL-7° On sale by leading dealers in High-class Jewelry, etc.

CHELSEA CLOCK CO., 16 State St., BOSTON, U.S.A.
IQ- Morgan & Allen Co., 717 Market St., San Francisco—Sales Agents for Pacific Coast

Engravers and Watchmakers
of the better class were never in such demand as at the present time. Jewelers from all over the
country are asking for our graduates; we are now and have been for months receiving three to five
letters each day asking for men, offering $25.00 per week to start. This is how our students succeed:

MR. E. IL REES, Elmira, N. Y. Pittsburg, Pa., November 5, 1906.

Dear Sir wish to thank you very much for securing the Pittsburg position for me. I accepted the position to-day it
$25.00 per week. For one to get a position of this class after at course in your school proves thennerlis of the institution. I am
delighted with my SUCCOSS, and if hundreds of young men only knew as I do, what. your school can do for theta you would not
be able to instruct one-tenth the number ofstudents you would halve.

Again thanking you for what you ililVP done for me, I ant,
care C. Grogan Co., Jewelers. Yours very truly, 0. B. IRVINE,

A great investment, none better, than a few dollars spent to master a profession placing one
in a good position for life. Write to-day for our catalogue telling you all about this institution. Known to the trade as
the very highest grade for over sixteen years. Larger and better each year-600 graduates tell the story.

F. 11. REES
Author of "Modern letter Engraving" and

"The Art of Engraving"
Proprietor and Instructor

THE REES SCHOOL, Cor. Lake and Market Streets

ELMIRA, N. Y.

Safeguards for the Store

(Continued from page 95)

Such systems are specially
Alarms for Safes, for the protection of safes,
Desks, Money
Drawers, Etc. desks, tills, etc., where

much property of value is
involved. Take the case of a safe, for in-
stance. The apparatus should be arranged
so that the opening of the door would give

an alarm, by means of any springs or devices
already described ; for example, the door-

spring illustrated in article vi. Either one

or two batteries may be used. Fig. 18 shows

the single bell arrangement. At the store,

we have the safe door d, in contact (when

closed) with f, a contact piece on the seat or

door frame, so that when the door is closed

a current flows freely from one to the other.
These may be inside the safe, but connected

to wires forming the line L L, running to the
house or other place where the wire is to be
given, and there the rest of the apparatus is
arranged. If the door is opened, d and f

separate, and no current can flow. The door
spring, or other device used, must therefore
be so arranged as to break contact when the

pressure is removed. The parts d and I
correspond to those marked s1 and s2 in Figs.
13 and 14, in articles v and vi.
M in Fig. 18, is the bell magnet, A its

armature, and fi2 is the set screw which
makes contact with spring s2 when the arma-

ture falls back from the magnet ; when it

moves to the magnet, the hammer h strikes

the bell b. There are three binding posts to

the bell. One pole of the battery B is con-

nected to post P', the other to P. The

line is connected to P2 and P8, as shown.

As long as the safe door is shut, the current

flows over the line to the door d, to its frame

or contact point f, back to binding post P2,

set screw p2, through the bell magnet Af, to
binding post PI, back to the battery. While

the current flows through the magnet, it

draws the armature A up to the magnet

poles and holds it there. The hammer strikes

the bell once, then all is still. The bell does

not ring any more, because the armature

does not move. This is the normal condition

of things, while everything is as it should

be—the circuit is closed, a current constantly

flows over the line and through the bell

magnet, and the bell is silent.
Now, let us suppose that a burglar at

the store sees the wires and cuts them with

his nippers before he begins operations, on
the supposition that he will thcreby disable
the apparatus and prevent any alarm being
given. That would be the result, with the
ordinary arrangements. But, with this, the
severed wire makes a break in the circuit and
stops the current over the line. As soon as the
current stops flowing through the magnet Af,
its armature A is released and falls back.

When it does so, it falls against its set screw
p2, which it touches by its spring s2 , and
thus furnishes a new path for the current:
from the battery to binding post JD', armature
A, set screw /52, magnet M, binding.post
and back to the battery. In consequence of
this current, the magnet is energized and the
armature is drawn towards it, causing the
hammer to strike the bell.

As soon, however, as the
The Armature armature moves forward as
Action described, s2 parts from fi2

and the current is cut off,
causing the armature to fall back again. It
then touches p2, the magnet is energized,
and the hammer gives the bell another
stroke. So the armature continues to play
forward and backward, striking the bell at
each vibration, after the manner described
for vibrating bells, and giving a continuous
alarm at the house. In the meantime, the
burglar, hearing nothing, probably thinks he
has disabled the alarm apparatus and is safe
in going ahead, which he does—until the
proprietor and officers appear and catch him
in flagrante delicto, or, vulgarly speaking,
" in the act." If preferred, however, a bell
can be placed in circuit at the store, also, to
ring and let him know that the alarm is
given, so that he will get out without doing
any further damage.

But suppose that the burglar is not quite
so smart, or is not so well posted, so that he
does not cut the wires, and perhaps does not
see them. He goes ahead in the old way,
and finally gets the door of the safe open
(or the till, or the desk, as the case may be),
let us see what the result will be in this case.
As soon as the door d breaks contact with
the frame or other contact point f, there is
produced an opening or break in the circuit
at the store, and precisely the same result
follows as if he had made the break by cut-
ting the wire as before described. Whether
he cuts the wire or opens the door, the
alarm is given in the same way at the house.
If he is not posted, he is caught by the
regular operation of the device in the safe ;
if he is posted, that does not save him, for
he is caught by the closed-circuit arrange-
ment. The bell and the battery are at the
house, where he cannot get at them, and he
is sure to be detected, no matter what he
does to prevent it. Instead of arranging d
and/in the safe, one wire may be connected
to the body of the safe, and the other to
some object in front of the safe, which would
have to be moved in order to get at the door
or to open it. The separation of this object
from the safe would break the contact pre-
viously existing between them, and so give
the alarm. A gravity battery is best adapted
for this arrangement, or any other having a
normally closed circuit. It should also be
used for battery B2, in Fig. 19. The Le-
clanche cells run down too rapidly on a closed
circuit. But they will do for battery B1, in
Fig. 19. A special form of gravity cell is
made for such work, having a lead positive
plate instead of copper.

Fig. 19 shows how two bat-
The Use of teries are used, which per-
Two Batteries haps makes it a little more

certain to give the alarm,
by having greater battery power. In addi-
tion to battery B' at the house, to do the

ringing of the bell, there is another battery
B2 at the store, to send the current over the
line for the closed-circuit arrangement. As
long as the wires, etc., are intact and the
safe door shut, the current of battery B2
holds the armature to the magnet, and bat-
tery B' does not get a chance to ring the
bell, because there is a break in its circuit,
between spring 52 and set screws p2. But
let the door be opened or the wires be cut
anywhere, and the current of B2 is cut off,
the armature of the bell magnet falls back
and closes the circuit or path between s2 and
p2, and the current of battery B' then flows,
the armature goes to vibrating and striking
the bell.

This system can, of course, be applied
to all alarm purposes, as well as those we
have specified, and it would probably be as
well to do so, on account of the greater
security obtained by it. With the single
battery arrangement shown in Fig. 18, the
system is about as simple as any other, and
the expense is no greater, except the current
used to hold the armature to the magnet.
Not much strength of current is required for
that, and, to prevent the battery furnishing
too much current and becoming exhausted
too rapidly, an artificial resistance can be in-
serted in the circuit of battery B, in Fig. 18,
and of battery B2, in Fig. 19, as indicated
by R.

This may be an ordinary resistance coil,
or merely a coil or " hank " of ordinary
covered wire rolled up and laid in any conve-
nient place out of the way. The current
must go through the whole of this wire, in
addition to this line, etc. But if there is
already a considerable resistance in the cir-
cuit, from the line and apparatus, this addi-
tional resistance will not be needed. In no
event must the current be weakened so much
that the magnet does not hold the armature
safely. To test that, feel of the armature
while it is drawn up against the magnet. If
it can be pulled away very easily, it is not
safe, but is liable to fall off by jars, or by the
current becoming weak through leakage or
some accident. It should be held quite
strongly to the poles. If it is not, put on
more battery (in series) to make it perfectly
secure. (This arrangement gives notice if
anything is wrong with the line anywhere, or
with any of the apparatus, as a break at any
part of the circuit will ring the alarm bell ;
and if there is leakage or other trouble to
weaken the current, that also will give an
alarm.)

Two or more bells, at differ-
Inserting ent places, instead of the
Additional 

Bells
single bell shown, can be
inserted in the circuit and

all will be rung from one burglar-alarm de-
vice at the store. It must be remembered,
however, that any push piece or other device
used for this system, must be arranged that
the two contact points (as, the springs s and
s' in Figs. 13 and 14) are normally in con-
tact, and the current is constantly flowing
through the binding posts P' and P2 , Figs.
18 and 19, until a break is made in the cir-
cuit and the alarm given, which must be done
by d and f (or sl and s' ) separating or
breaking contact. There is no change made
in the bell itself—only its external connec-
tions are different.

[TO BE CONTINUED)
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"To rI.tL1 Zrabe
We wish to cordially thank the trade for their kind favors

in the years that are gone, and to assure them of our deep

appreciation of their generous patronage during 1906.

We will strive earnestly to be worthy of a continuance of

your patronage during 1907.

Wishing you one and all a happy and prosperous New Year,

we remain,
Very sincerely yours

STEIN ELLBOGEN COMPANY
DIAMOND CU77ERS and

WHOLESALE JEWELERS
103 State Street, Chicago j

We are the

 ,M11111■•• 

14 K. Gold Watch Case House

BASCINE —French bow, five-knucklejaInta
Gold dust band and Swiss head spring
Highly artistic conventional design

A very handsome case

ELGIN

WALTHAM

HOWARD

NEW YORK STANDARD

Look at (wr Travelers' lines when they call on you. It

will be a

Profitable Education

We Sell Watches Only at Wholesale

Our assortment of Watches is complete, and if you

are not selling as many as you should, talk to our

'lsraveler about it and he will tell you how.

BOSS

KEYSTONE

CRESCENT

CROWN

Sproehnle C. Co.

AMERICAN WATCHES

Heyworth Building, Chicago
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Talk to Ambitious Watchmakers*
(Continued)

By F. R. CUNNINOHAM, Boston, MOB&

Let us first continue the balance pliers. They
are modified Bernard parallel-jaw pliers, three-
inch, the original handles being straightened and
squeezed into a tubular form to fit holes drilled in
the wooden handles. These handles may be made
of a size and shape to suit the individual taste ; the
result is a decided improvement, the regular han-
dles on the pliers of this size being too small to
use with comfort on such work as balances.

The jaws are ground away, as shown in the
photograph. Fig. 16 shows a plan view ; by giving
the jaws this form they are adapted to all sizes of

balances. The jaws should
be ground entirely smooth
inside, and should be, nor-
mally, somewhat nearer to-
gether at the point. This is

necessary to hold the balance rim evenly and
firmly ; the exact amount must be determined for
each plier by trial. When the jaws are finished
they should have a piece of tough paper, not
thicker than letter paper, cemented to the inside
of each jaw, and trimmed smoothly and evenly
around the edge of the jaw. This may be con-
veniently done by grasping a piece of sheet brass
in the jaws and running the sharp point of a knife
blade around close to the jaw.

The leg of the pliers, shown in the photo-
graph, is an important adjunct, economizing nerve
force. It is screwed into the jaw, which, at this
point is soft and easily drilled and tapped. Shellac
may be used to fasten the paper to the jaws,
although some less brittle cement is preferable.

I would first state the photo-
The Balance. graph, Fig. 15, shows an ex-
Cock Stand pernnental model, the knurling

being of a light type practical to
produce on a watchmaker's !lathe. Thus it was
expedience that determined :tome of its features.
The knurled portion rising fr„f m the center of the
base and carrying the horiz(„c;al arm, moves with
light friction on a steel rod fe.;,,...1 firmly in the base,
and bearing at its upper end the knurled nut,
limiting the vertical movement of the knurled
sleeve.

The vertical spindle rising from the end of
the horizontal arm is rotatable with light friction
about its axis. Therefore, when the balance cock

Fig. 18

Fig. 1,

is in position, as shown, any portion of the balance
rim may be brought into position for the pliers to
grasp by simply rotating this vertical spindle. The
steel piece, bearing the rhinoceros-like horns,
passes through the center of this spindle, where it
is pivoted, moving with light friction. This allows
a ready adjustment of the cock to horizontal posi-
tion. One of the horns is larger than the other.
adapting the device to all sizes of watches. Fig. i7
represents a simple form ; it is merely a brass or
steel wire with a long taper pivot on its upper end
and its lower end fixed in a base.

Fig. 18 shows a very complete device. The
vise jaws are designed to grasp any size watch
balance. The vise is rotatable upon the base, and

*Book rights reserved by the author.

the balance once grasped may be turned to bring
any screw in position to operate upon. The vise
jaws are opened or closed by simply turning the
knurled nut on the side.

The pliers shown in Fig. 15 are of course
suitable for holding a balance to remove metal
from a screw in the process of poising. In the
simple form of balance-cock stand, shown in
Fig. 17, the upright piece may have an offset if
desired, or it may be set eccentric in the base.
This makes it more convenient in handling very
small balances. That some form of this device

Fig. 18

will be found in the " kit " of the future watch-
maker I feel certain. It has been " tried and not
found wanting " in practice under exacting con-
ditions.

By providing ourselves with suitable tweezers,
it is practical, in the majority of cases, to remove
the balance cock while the movement is in the
case with perfect safety. It should not be attempted
with ordinary tweezers, except perhaps with full-
plate movements, or where conditions are espe-
cially favorable. Fig. 19 shows a tweezer for this
work ; one jaw is longer and may, with advantage,
be lined with tough paper to prevent any marring
of the edge of the cock. Fig. 20 shows the tweezer

Fig. 19 Fig. 20

grasping the cock, which is shown in section
through the screw hole. Of course, no attempt
should be made to lift the cock before loosening
it by careful prying.

Every watchmaker has no doubt
Truing the noticed that when a balance Is
Hairspring in motion in the watch, any lack

of truth in the flat is very con-
spicuous, much more so than when the balance is
in the calipers. This is due to the fact that in the
watch we have the broad surface of the plate to
compare with, while in the calipers we have only
the compartively narrow pointer. It follows logi-
cally, that a wide pointer is preferable. This fact

Fig. 21 Fig. 22

while well known, as applied to the wheel-truing
caliper, no one seems to have thought of applying
the same principle to the hairspring-truing caliper.
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We show here a form with some improved features.
We take a pair of ordinary figure 8 calipers and
bend the ends out parallel, as shown in Fig. 21.

Fig. 23 Fig. 24

Then we drill them through near the ends and
broach the hole carefully in line, then insert hard-
ened and tempered steel female centers, as shown
in Fig. 22. The centers should be shallow and
smoothly finished. It is well also to have the end
of centers slightly sloping inward toward the
female center, as shown in Fig. 23. This helps in
quickly placing the balance in position.

This form of caliper allows us to get down
close with a strong glass and view the spring
vertical to the plane of its coils, instead of at an
angle, as we are compelled to do with the ordinary
type of caliper.

The end of the caliper just described we will
use for the preliminary truing. To put in the final
touches we will take the other end of the caliper
and bend the points cut as in the first instance.
We will fit one center the same as the first, but the
other one will have a disk on its inner end, exactly
concentric with its female center. When applied
to the caliper it appears as in Fig. 24.

In use we look down the edge of the disk at
the spring while we slowly turn the balance. After
a little experience this will be found a great help
in accurately locating little " outs." Of course,
the balance must be removed from the caliper to
make any correction in the spring. We must care-
fully note the direction in which the spring 'must
be bent before we remove the balance, then make
the change accordingly. We should make the
centers long enough so all ordinary studs will clear
the caliper arm.

A tool for the finishing touches of truing in the
round, which is much better than tweezers, may
be made of a sewing needle. Soften the eye end
and carefully hammer it to partly close the eye,
then we harden and temper it and grind the end

'CD

away, leaving two " legs" projecting, as shown in
Fig. 25, side and end views. These legs should be
made smooth inside, to avoid any scratching of
the spring. We now fit the tool to a light handle;
a straight piece of pegwood 5 cm. long answers
well. To make any slight bend in a hairspring,
we put the legs astride the spring and any correc-
tion in the " round " may be made with much less
tendency to put it out in the flat than is the case
when we use tweezers.

We should have two sizes of these wrenches.
A wrench, the same in principle, but larger, is
very useful in truing balances in the " round "
when the segments need bending near the end. It
is made by inserting two parallel pins in a suitable
handle ; the pins may be of brass 1.5 mm. in diame-
ter and about 2 mm. apart ; they should project
about 3 mm. A very convenient combination is

Fig. 28

made by providing these pins at one end and the
usual notches at the other. This combination is
shown in Fig. 26. While the combination is my
own design, I first obtained the idea of using par-
allel pins in truing hairsprings, from one of F. J.
Britten's works. " Honor to whom honor is due."

ITO BE CONTINUED]

"I am interested in all the articles in 7'he
Keystone. "—R. L. Turner, Jeweler, Tampa,
Florida.
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We furnish the highest-grade

interior fixtures at reasonable

prices.

Let us increase your business by the installation of our

Improved I 90 7 " American Beauty" Cases

The Fixture Climax of the 20th Century

-

Write for our New 1907 Special Jewelry Catalog

Shows all the Latest Ideas in Modern Jewelry Outfitting

GRAND RAPIDS SHOW CASE COMPANY
GRAND RAPIDS, MICH.

THE LARGEST SHOW CASE PLANT IN THE WORLD

It is impossible for these cases to
break from any cause due to con-
struction. Not a hole bored in the

glass at any point. Dust-proof and

will remain so.

President Roosevelt urges
Technical Education for
Watchmakers and Engravers

In his Message to Congress, December 4.,

1906, the President says:

"Our industrial development depends largely upon
technical education. * * The skilled mechanic,
the skilled workman, can best become such by tech-
nical industrial education. * * Far-reaching is the
effect of a good building or mechanical trades school,
a Textile or Watchmaking or Engraving school.
All such training must develop not only manual
dexterity but industrial intelligence; * * we should
have the education of the hand, eye and brain which
will fit us to meet such competition."

We claim to have the best equipment for

giving you the technical education the President

recommends. Write for our book of infor-

mation ; we vill prove our claim.

The Ezra F. Bowman Technical School
of Watchmaking and Engraving

LANCASIER, PA.

LOSE!) OPE
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A NEW TOOL

Culman Jewel-Setting
Cutters

A very useful, practical tool for
setting jewels, countersinking, turn-
ing out barrels, centers, etc.

Made to fit tailstock of Webster-
Whitcomb and Moseley No. 2 lathes.

Simple, strong, practical ; no
shattering or lost motion between
feed screw and cutter.

Handier and more rigid than
tools costing ten times the amount.

Order through your jobber, $3.00

CULMAN BALANCE CHUCK
For refinishing Balance Pivots without removing the Hairspring or Roller,

and protecting them while the Pivots are being polished.

Over 1000 Sold the First Year;

Practical, safe, true and the greatest thne-saver 4 -1 gn Order from your
ever offered to the practical watchmaker. Price, ..p .,•••••1V material Jobber

C. CULMAN, 316 N. Sixth Street, ST. LOUIS, MO.
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Subscribers wishing inquiries answered in this department
lust send name and address—not for publication, but as an
vidence of good faith. No attention will be paid to anony-
oats communications. Questions will be answered in the

order in which they are received.
An INDEX to the questions answered in Workshop Notes

iepartment for each year accompanies each December number.
atbscribers are requested to preserve these indexes, and, before

questions,to refer to thetn,as similar questions may have
eon answered in previous issues. These indexes are arranged

alphabetically, according to subject covered in each answer, and
:ell the issue and page on which the information may be found.

" Exhaust."—(1) I have an exhaust fan con-
laded with my polishing lathe to draw the dust
from the room. Can you suggest some way that I
:an collect the dust again and save the gold and
ilver it carries with it P—It is the custom of the
.nanufacturers to first exhaust through screens, and
then through water contained in a tank covered
with cheesecloth. For job shop purposes, it would
seem to be sufficient to first employ a screen and
then a thickness of cheesecloth. The cheesecloth
could be changed frequently, the one that has been
used being burned and refined. The arrangement
of the screen and cloth will depend greatly on the
plan of the exhaust, but this is a matter that can be
readily determined in each individual case.

(2) Does an ingot mold become burnt by use .?
have an " Oliver" that I have used for five years,

hut of late it has been bothering me in getting a
good, sound casting. The ingot will look all rig ht,
hut will crack in rolling. Have been using oil in
the ingot, but lately have tried soapstone
powder rubbed on the mold before pour-
ing ; since using the powder silver comes
out in better shape and rolls down with
only a few cracks.—Yes, an ingot mold will .
deteriorate ; in fact, quite a few will fail to give
satisfaction for any length of time, and if you
have been using one for five years you may
count yourself as being very fortunate. Again, It
may be that you used too much oil on the mold—
this theory seems to be borne out by-the fact that
soapstone powder helped you out. We would
suggest that you clean the mold thoroughly and
try it with very little oil ; if you do not then get
satisfactory results, you will probably have to get a
new ingot mold.

"Nearest. "—(1) How can I regulate a 4too-
day clock P It was brought to me with the spring
(which rotates the pendulum) broken. I sent for
a spring, but it was much too thick. They advised
me to dress it, as it was the nearest they had in
stock. I dressed it, so it runs slow three minutes
per week. I screwed in the weights on each side
of pendulum one turn, then it would gain ten
minutes per week. How can I overcome this three
minutes slow per week P—As there are several dif-
ferent styles of 400-day clocks, we should know
what make and model your clock is, or else have
a mechanical description of it, in order to advise
you exactly ; but since you made it run too fast by
turning in the weights one turn, unless it is of
some peculiar construction, you should be able to
bring it right by turning the weights in the proper
amount less than one turn. We would be glad to
advise you further, if necessary, on hearing from
you, as suggested above.

(2) How can I Make a barrel-cover spring in
tight when it springs out ? I cleaned out the
crease where it fits in, thinking it might be dirty;
next I thought the barrel head kinked—I ham-
mered the high side, and that was no good. The
barrel contracter is no good either, outside of a
new cover. How can I correct this? I sent one
to the material house on one occasion and they
repaired it 0. K with old head, as my hammer
marks were still on it.—The trouble evidently is
that the edge of the cover has gotten out of shape.
Put the cover on a flat cement-brass a trifle smaller
in diameter, truing by the hole. Turn the edge a
little slanting from the bottom to the top of the
cover, so that the measurement of diameter of
cover is a little greater at the bottom than at the
top. This will give the "clearance " necessary to
make the bezel of the barrel hold the cover
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securely. The action is the same as in a bezel
holding a watch glass. If the barrel has been
contracted too muCh, turn its bezel out a trifle;

see that it is " under-cut," like the glass bezel of a
watch case. If these alterations do not make the
job right, a new cover will have to be fitted.

(3) What causes a watch to unlock if the pivots
are true, fit correctly in the jewel holes and escape-

ment has draw P Is it the guard pin ? I moved
the banking pins closer, so as not to leave the

lever go too far, and now it won' t escape, the roller

pin being too tight. Do you think it correct to

reset the pallet stones P The watch is a new one.

17 jewels, 18 size. The pallets do not look as

though they were tampered with.—If the escape-

ment has the proper draw, the trouble you mention

cannot exist ; we, therefore, must conclude that it

has not the proper draw. Test this by moving the

lever slightly from its position against the banking

pin, then releasing it ; if it has proper draw, it

will move smartly back to its place against the

banking. If it does not do this, give it draw by

swinging the acting part of the pallet stone the

opposite direction to the motion of the escape

wheel. If the watch overbanks, adjust the guard

pin so it lies a little closer to the roller table.

Details of how this is done have been published

on several occasions in this department.

(4) In what way can I correctly true cylinder

pivots P I know about the cylinder plugs, but I
could save time if could find a method that would

not break the cylinder.—To true cylinder pivots,

first drive the cylinder out of its brass with a hol-

low steel punch a very little smaller outside than

the outside diameter of the steel shell of the cylin-

der ; the hole in the punch should be so large that

only a thin shell remains. Then put the cylinder

in a chuck of the lathe into which it fits a little

loosely. This is, so the chuck can accommodate

Fig. 1

itself to the shape of the cylinder, which is slightly

tapered. Now proceed to true the pivot as sug-

gested in our answer to " Bent Pivots," in this

department, this issue. Observe, before you take

the cylinder out of its brass, just where the open-

ing lies in relation to a mark on the wheel rim and

replace it in the same position, driving it home

with a punch of the style shown in Fig. t.

" Ruster."—How can I keep steel tools from

rusting ? .1 see in a text book something about

using carbonate of poiash for this purpose. Is that

a good plan P—We do not think much of carbonate

of potash as a rust preventive. In fact, such chem-

icals, oils and preparations of wax and turpentine,

vasaline and similar substances are only temporary

protections. In this day nickel plating is the great

standby for rust preventives. In many cases an

electro deposit of copper can be employed to great

advantage. To make an entirely reliable deposit

of copper on iron or steel some of the alkaline

solutions must be employed. A very excellent

coppering solution is prepared as follows for one

pint of solution : Sulphate of copper 3( ounce,
liquid ammonia X ounce, cyanide of potassium X

ounce. To carry out the formula dissolve X ounce

of pure sulphate of copper in a pint of distilled

water, or water from melted ice ; then add of

strong spirits of ammonia until the copper is first
precipitated and then redissolved, forming a deep

blue solution. Then add pure cyanide of potas-

sium until the blue color disappears. This solution

can be worked cold. A sufficient current of electri-

city must be employed to give off gas bubbles. If

the anode—a sheet of copper—presenting as much

or more surface than the article to be coated, coats

itself with a blue powder, add more ammonia and
cyanide. If too much ammonia is added the solu-

tion will work badly, in fact will not deposit as the
copper is redissolved. A little practice will soon

enable one to strike the happy medium. The
deposit from such a solution is very thin, and if a

heavy coating is required it should be done in an

acid-coppering solution prepared as follows : Take
3 parts of saturated solution of sulphate of copper,
and add one part of diluted sulphuric acid pre-
pared by adding it part of sulphuric acid to to parts
of water.. After a steel or iron article has received
a perfect coating of copper in the first solution, a
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coating of any thickness can be given in the second.
The first coppering solution is excellent as a basis
for nickel plating. A well-applied copper coating
never flakes off, wears well and entirely prevents
rusting.

"Gunner."—Will you please inform me where
I can have one of the so-called " gun-metal" watch
cases reoxidized P—We do not know of anyone
doing this class of work for the trade. The method
of doing the work will depend on the manner in
which the gun-metal finish was originally applied.
Inasmuch as you say " so-called gun-metal," we
presume it is a finish in imitation of the true gun-
metal finish. Probably your best plan will be to
give the case a coat of a good, hard, black lacquer.

"Bent Pivots,"—I very often have a watch
brought to me with a bent balance pivot. Is it
always best to staff a-new P or is there a method
for straightening a pivot in cheap American
movements that will give satisfactory results,'
Any instructions on this line will be highly appre-
ciated. —Watches of cheap or medium grades may
have bent pivots straightened with entirely good
results if the work is properly done, and providing
the pivot is not too badly bent in the first place.
Should it be bent as much as at an angle of five
degrees from the true axis of the staff, do not
attempt straightening ; even if you succeed in
getting the pivot true, the metal will have been
strained so as to make it liable to breakage. We
would not advise straightening pivots in high-
grade watches ; such watches are worth the ex-
pense of a new staff. To straighten a bent pivot, put
the staff in the lathe and true it by the body ; then

place a piece of white paper so it will form
a background for the staff ; take a pair
of tweezers and set them on the T-rest,
point close to pivot ; now turn the lathe
sowly by hand and exaimine with a strong

eyeglass ; turn the lathe so the bent pivot
points upward. Next heat the tweezer points,
grasp the pivot with them (holding tweezer paral-
lel with lathe bed and flat portion horizontal.) and
bend gently downward. Examine pivot as before
for truth, and repeat operation if necessary. After
a little practice this method becomes easy and
effective. The tweezer points should be filed off
blunt, and their inner corners should be slightly
rounded ; they must be soft steel or of a soft
metal, such as brass or aluminum. The idea in
heating them is, not to draw the temper of the
pivot but just to thoroughly warm the pivot in
order to lessen the chance of breaking it. Instead
of tweezers, may be used a piece of brass wire
with a hole drilled true in one end slightly larger
than the pivot, for bending it. Tweezers and wire
are equally effective, though some may prefer one
way, some another.

" Graving-. "—I have trouble with my gravers
when they are just newly whetted on the oil stone
and polished. The metal seems to smear and stick.
After being used for a time they worked better.—
The trouble you experience is undoubtedly caused
by some fault in your method of sharpening and
polishing the gravers. These matters were very
fully considered in the early numbers of the serial.
"The Art of Engraving," now appearing in our
journal, and if you will refer to them you will no
doubt be able to locate and remedy the fault in
your method. If the instructions there given are
followed, you should experience no trouble in
obtaining good, bright-cutting tools.

" Single. "—How many grains of silver should
be deposited on a single knife or fork to make it
" 16 dra-plate," according to regular accepted
standard ?--Thirty-two grains.

"Revol."—nat is the speed for a lens to be
revolved on an edge grinder, say the sum/ace steed
of grindstone to be about so,000 inches per minute
and the stone to be carborundum?—About twenty-
four times per minute.



102 The Jewelers' Motor Polishing Heads
FOR DIRECT CURRENT

These Heads are the result
of many months' study and
thought. They embody all
the essential features neces-
sary for strictly high-grade,
efficient and durable ma-
chines. With each machine
can be furnished

2 Brush Chucks
I Pulley Chuck for connection with a dynamo

I Disk Chuck, mounted with carborundum cloth

FOR ALTERNATING CURRENT

lanuary, 1907 T H

Assorted carborundum cloth on paper disks
I Screw Press for use in mounting disks
I Can of Cement

READ WHAT ONE OF THE MANY USERS OF THESE MOTORS SAY ABOUT TH
EM:

HAGER & HETSCH

Manufacturers of Fine Jewelry and Diamond Setters

W. W. OLIVER MFG. CO., Buffalo, N. Y.
Gentlemen :—Your letter of the 5th inst. received. Yes, we have been using two (2) of your 1-5 horse-power Motors for the past

nine months, and will say that we consider them perfect. We had some little trouble
 with them at first, but will say frankly that said

trouble was due mainly through our inexperience with Motors. Having become accustomed
 to them, we certainly would not be with

out them, us we do not think we could possibly find any Motor more suitable fo
r our line of busbies,.

Very respectfully. HAGER & DIF.TSCH.

Louisville, Ky., Jan. 9, 1906.

Our No. 5 Bulletin (just issued) will give a full description as to dimensions, prices, etc. Do not fail to send for it.

W. W. Oliver Manufacturing Co., Manufacturers
1490-1492 Niagara St., BUFFALO, N.Y., U.S.A.

To all

our former

Students and

Jewelers

A HAPPY
and

PROSPEROUS

cNEW YEAR

Come to us in January, 1907, and
as long as you think.

Write to-day for our prospectus, which will give you full information a postal will do it. Write to-day.

YOUNG MEN
What about your future?
Is it as bright under the present circumstances as it would be were you equipped with

a thorough knowledge of Watchmaking, Engraving and Optics?
Why not resolve to come to us in January, 1907?
Why not let us make a gilt-edged, expert workman of you?
Why not let us start you on the road that leads to double salary and importance?

We teach thoroughly and practically
Watchmaking, Engraving and Optics

Have huen doing it over 12 years and know how to fit you for a high-salaried position
and can then find you the high-salaried position to fit. $20.00 and $30.00 per
week workmen are very scarce.

The demand for first-class workmen is never satisfied. During the year 1906 we had twenty
times more applications for good workmen, and at good salaries, than we could fill.

let us make a thorough and practical workman of you. It may not take as much money or

THE PHILADELPHIA COLLEGE OF HOROLOGY
F. W. SCI1ULER, Principal
Established 1804

Broad and Somerset Sts., PHILADELPHIA, PA.

Subscribers wishing Inquiries answered in this department
must send name and address—not for publication, hut as an
•eidence of good faith. No :Men tion will be paid to anony-
mous communications. questions will be answered in the
.,rder in which they are received.

"Colorer."— We would thank you for informa-
tion regardinp the frosting- and coloring of glass,
such as electric light globes P—The usual process
in frosting. electric light globes is to use hydrofluoric
acid ; electric light lamps are also frosted by using
the sand-blast process. A substitute for these pro-
cesses is to use either alum or a transparent solution
of white shellac dissolved in wood alcohol. In
using the alum process make a saturated solution
of alum in water and dip the globe into this, hold-
ing it in a horizontal position while the crystals are
forming and the excess of liquid is draining. The
drying and cooling process should be very slow, in
order to impart a perfect crystallization to the glass.
Repeated clippings and dryings will make a heavier
coating of crystals, and result in very good globes.
To make red globes, color the alum solution with
cochineal or logwood. Yellow globes are made by
coloring the solution with turmeric ; blue by using
indigo, and other colors by using the diamond
dyes. Another method of frosting globes is by
dipping them in a hot solution of epsom salts, or a
hot solution of sal ammoniac. In frosting globes
they should be previously polished carefully with a
sheet of clean tissue paper to free them from all
dust and grease. For those without the means
above stated, the following simple method has been
recommended : Take a bottle of ordinary mucil-
age and cover the globe with a brush as evenly as
possible, and then use talcum powder by sprinkling
on same till entirely covered, and allow it dry. For
red lamps use a red powder.

"Hawalet. • .Nearly all the water in our see-
lion of the comb), is " hard" and when left stand-
ing in a bottle or vase leaves a deposit which,
especially in cut glass, detracts greatly from the
appearance of the article. Can you suggest a plan
for the removal of sicch deposit ? Ordinary wash-
ing will not answer.—We think the deposit may be
removed with the aid of warm water and caustic
soda. However, it this will not cleanse it, you can
use hydrochloric acid.

" Tian.sinission."— After having correctly
cleaned and oiled Wal. chronograph and watch
combined, No. 2824940, the chronograph part or
hand will, after being replaced and going one-
fourth or one-half way round, stop., fifteen
seconds, and then start again. Now isn' the
power almost by friction from the fourth wheel of'
the watch Y If that is the case • or not, what is the
remedy ? The watch itself, without the chrono-
graph part thrown on, keeps petfeci lime and has
a fine move in any position ; but with the chrono-
graph part thrown on, the force is slackened con-
siderably. Now doesn't the tension of a little
spring that is located immediately (attached to
bridge) over and presses on stop second-hand shaft
wheel have mainly to do with taking the power off
train of watch?—Power is transmitted to the
chronograph train from the regular watch train
through a wheel on the top fourth pivot, which
drives a very small wheel which gears into the
central wheel of the.chronograph train. These chro-
nograph train wheels do not transmit power by
friction, but have teeth cut on them so fine that
they can hardly be seen except with a glass.
These teeth act as gearing and not by friction,
unless they should chance to be considerably
worn. If the little spring you mention is of proper
thickness, it could hardly bear upon the shaft so
heavily that it would slacken the motion of the
watch balance. See that this spring is so set tnat
it merely holds the wheel down safely when the
watch is held upside down and slightly jarred ; if
force beyond this is discovered, lighten the spring's
tension either by bending it closer to the bridge or
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(if the original spring has been replaced by one
too thick) by thinning the spring on an oilstone. If
the spring is correct and the trouble you mention
still continues

' 
you may find that the trouble is

caused by the hand rubbing on the watch glass or
on the hand below the chronograph hand, or the
central chronograph wheel may come in contact
with some part of the mechanism at certain periods
of its rotation. In order for us to give you a defi-
nite solution of your problem, should the trouble
prove not to be in any of the possible causes
mentioned above, you should give us a more de-
tailed question, or else send us the movement for
examination. The latter would be by far the best
way, because it is hardly possible for you to ex-
plain the case clearly enough for us to diagnose
it without seeing the movement.

" Chro "—Which kind of chronometer is the
best timepiece ; one day or eight-day P—There are
very few one-day chronometers The majority of
chronometers are made to run two and eight days.
We don't believe one has any advantage over the
other as far as timekeeping qualities are concerned,
everything else being equal as far as adjustment
and good condition are concerned.

" Division.—" Will you please let me know the
division points of " Central time" or " standard
lime," also the difference in lime of each division?
—Central time is a division of standard time, which
is a system of reckoning time used chiefly for the
convenience of railroads in the United States,
established by mutual agreement in 1883, on prin-
ciples first suggested by Charles F. Dowd, of Sara-
toga Springs, N. Y. The United States, beginning
at its extreme Eastern limit and extending to the
Pacific Coast, is divided into four time-sections:
Eastern, Central, Mountain and Pacific. The East-
ern section, the time of which is that of the 75th
meridian, lies between the Atlantic Ocean and an
irregular line drawn from Detroit, Mich., to Charles-
ton, S. C. The Central, the time of which is that
of the 9oth meridian, includes all between the last-
named line and an irregular line from Bismarck,
N. Dak., to the mouth of the Rio Grande. The
Mountain, the time of which is that of the 105th
meridian, includes all between the last-named line
and the NiVestern boundary of Montana, Idaho, Utah
and Arizona. The Pacific, the time of which is that of
the I20th meridian, includes all between the last-
named line and the Pacific Coast. The difference
in time between adjoining sections is one hour.
Thus, when it is 12 o'clock noon in New York
(Eastern time) it is II o'clock A.M. (Central time)
at Chicago, and 10 o'clock A.M. at Denver (Moun-
tain time), and at San Francisco, 9 o'clock A.m.
(Pacific time). The true local time of any place is
slower or faster than the standard time as the place
is East or West of the time meridian ; thus, the
true local time at Boston, Mass., 16 minutes faster
than Eastern standard time, while at Buffalo, N. Y.,
it is r6 minutes slower, the 75th time meridian
being half way between Boston and Buffalo. Local
time and standard time agree at Denver, Colo., as
Denver is on the 105th meridian, that of the Moun-
tain section.

"Damp."—I have a watch, 23-jewel, 18 size.
The balance staff was broken. Put in a new one
and cleaned the watch thoroughly and poised the
balance wheel correctly and it is dead true. The
pivots are burnished nicely and the balance jewels
seem to fit the pivots correctly and seems to run
correctly as any watch (new) of same grade. But
it has a kind of a rough-sounding noise which
a/Spears in every position it may be turned equally
the same. I seem to think the old jewels were
rough. I took the old jewels out and put in a new
pair, and yet it seems to have the same noise and
runs correct. Would you please tell me the cause
and how to produce a clear sound of running as
when new ? These troubles seem to occur every
now and then even in cheap-grade watches, more
so in cheap watches than in the better quality, with
me. The adjustment of the watch seems perfect
in every way, the only difficulty is that the watch
does not sound right, does not have a clear lone, yet
it runs telfect, and does not seem to make any
change of sound in Ike different positions it is
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turned.—If we would stop and think a few moments
what would cause such sounds in a watch, our
imagination would suggest a great number of
causes, and any of these imaginary causes may be
the difficulty. Therefore you can understand how
difficult it is to locate a cause for a scraping or
rough sound. The usual thing for the average
watchmaker is to blame it on rough jewels or
rough pivots. It may surprise you when we say
that you can put a staff in a watch that has as
rough pivots as it is possible to make, and we
venture to say it would make no more noise than
one perfectly polished unless the rough pivot was
running on a cracked or rough jewel. In nine
cases out of ten we can attribute scraping sounds
to a faulty escapement or a " shivering " hair-
spring, which will cause a peculiar sizzing noise.
Such a spring can always be detected by watching
it ,with a strong eyeglass. The usual cause for
such " shivering " vibrations is the spring being
out of true in the round, or the coils coming in
contact with one another.

"Gainers."— In pulling a new staff in the
small New England watches, I find that /hey
always gain time, sometimes fifteen to thirty min-
utes in one day. Can you tell me the reason ?
everything else is correct and the watch kept time
before the staff was broken, putting in a new staff
should make no difference in the running of the
watch whether it is a New England or lever escape-
ment. The only way we can account for the watch
gaining time is one or two of the escape-wheel
teeth being short and not resting on the staff. This
sometimes happens in the New England watches,
for when a pivot breaks the escape wheel starts to
whizz around and occasionally the teeth will litrike
the staff, bending them, and in some cases making
them too short, which will allow two teeth to get
by while the balance is taking one vibration, thus
causing the watch to gain time.

"Carbo."— Will you please tell me how I can
shaipen the points to the staffs of nickel clocks
without drawing the temper P They are so hard
that a graver will not cut them, and by using a
carborundum wheel it is difficult to get them true.
—To repoint a staff of a balance of a nickel clock,
place the staff in the lathe and revolve it at a fair
rate of speed and by using an oil-stone slip, giving
the slip a forward and backward motion, holding
it on the same angle as the original pivot. Then
polish it with a No. 0000 emery buff. A pivot
repointed by this method will, in all probability,
answer for any nickel clock.

• "Show Case."— Is there any way that I can
restore the nickel corners of a wooden show-case
frame, so as to have them look bright and new ?—
I f the metal corners are german silver, polish them
nicely and give them a coat of collodion lacquer;
such treatment will preserve them for a year at
least. If the corners are brass, nickel plated, and
the plating has worn away, polish highly and then
give them a coat of cold silvering. To do • this,
dissolve some scrap silver in nitric acid, diluted
one-half with water. After the silver is all dis-
solved add five times the bulk of water, then add
hydrochloric acid or a solution of common salt in
water as long as any precipitate is formed. The
white curdy precipitate is chloride of silver. Allow
the precipitate to settle and then pour off the
sepernatant fluid. Pour on more water and again
allow to settle, repeating the operation three or
four times, to wash the silver chloride free of any
acid. After the last water has been poured off,
allow the chloride to dry in the dark, then mix it
with four times its weight of a mixture composed
of equal parts (by weight) of common salt and
cream of tartar. To cold silver brass with this
mixture, add, at the time of using, an equal bulk
of whiting, stirring the ingredients together. Next
wet a rag with water and wring it quite dry, and
touch to the silvering mixture and rub the brass
or copper surface to be coated, which will be
instantly silvered. Rub with a rag dipped in hot
water, to remove any excess of salt or cream of
tarter. As soon as the surface is clean and dry
coat with collodion varnish.
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WE WISH YOU

A HAPPY an PROSPEROUS NEW YEAR

Another year has passed into history ; and a fruitful one it was—especially for our

friends the jewelers.
We contemplate our record for 1906 with supreme gratification, and Nvith no little

pride look back upon the most successful year in the history of our firm. We are

sensible of the debt of gratitude we owe our many loyal friends, and hereby thank you one

and all most heartily for your patronage, and hope our efforts in your behalf will merit

for us a continuance of your very valued friendship and support.

The Meyer Jewelry Company
Hurry-Up Jewelers for Hurry-Up People 1008 to 1018 Main Street, KANSAS CITY, MO.

Bell Phone, 1765 Main Home Phone, 7,5 Main

LOCKETS VERIBEST
alue Quality

TO THE JOBBERS

Our Salesmen are now travel-
ing. Write us, to be sure of a

call..

New Line Now Ready

Ladies and Gents' High-

Grade Fancy Die Designs and

Stone-Set Gold Filled Lockets.

QUALITY THAT IS
" GUARANTEED TO SATISFY"

i.LEIARER,°s
STAMPED
INSIDE

F. C. JORGESON & CO.
II to 17 N. Ann Street, Chicago

MANUFACTURERS

Manufacturers for the Jobbing Trade Exclusively

* NEW YORY CITY

9-11-18 Maiden Lane

OCKETS

CHICAGO, ILL.

Factory, 100 Stewart St. 181 Wabash Avenue
*PROVIDENCE, R. I.

Fill: BEST

Patented Sept. 19, 1899, by F. C. Jorgesou

and most practical

ALL-GLASS CASE
Buy direct from patentee and maker

We also make all kinds of Jewelers' Fixtures—

" THE BEST OF EVERYTHING "

• 
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1.

Figuring Net Profits

IN a communication published on anotherpage of this issue, a subscriber refers to
the readiness with which some self-constituted
critics twit the jewelers with incapacity as
merchants or rather with their proneness to
lose sight of the commercial in their natural
leaning to the mechanical end of their busi-
ness. It is pleasant to record at this beginning
of the new year that whatever of justification
for this criticism may have existed in the past,
the condition no longer obtains. On the

contrary, when we consider the wonderful
progress that has been made in recent years
and the mercantile qualifications of the
jeweler of to-day, it can be safely asserted
that the danger from laxity in this essential
is a thing of the past and that the trade at
large is now perfectly capable of taking care
of its own interests despite the strenuousness
of modern competition or the temporary pres-
sure of external encroachment.

It is the sphere of this journal to cover
all subjects, mercantile and technical, that are
in any way related to the jewelry trade, and
it is our agreeable experience that there is
scarcely any subject treated in our pages
on which we cannot obtain intelligent views

and excellent suggestions from many of our
readers, and this is as true of the mercantile
as of the technical subjects. A case in point

may make our meaning clear. On page 1923,

of our November issue, we published a plan
for figuring net profit, exploited by a well-
known financial expert. This plan created

much discussion in all branches of the trade
press, and in our December issue, on page
2245, we published the other side of the case

as expounded in the Business Man's Maga-

zine. We received in the meantime several
communications on the same subject from

subscribers. One of these was from a jeweler

located in a town in Oregon of some 4000

population, and few contributions to the dis-

cussion have been characterized by more com-

mon sense or have revealed a more thorough

grasp of the subject, at least from the point
of view of the small retailer. Our sub-
scriber's communication is as follows :

I am reminded of the doctors who from time
to time make public announcement that some food
that the human race have eaten for thousands of
years is unfit for food, shortening the span of life of
the individual some score of years, on reading the
article on page 1923 of the November KEYSTONE,
on " Fallacies in Figuring Net Profits."

For some centuries the cost has been consid-
ered by business men and arithmeticians as the
base in figuring profits and losses. 1'. Malcomb
Stewart seems to lose sight of the meaning of cost.
Cost, according to all other authorities I know of,
is the cost of the goods plus the expense and losses
of doing business, expressed in percentage, added
to this cost. Thus goods costing $1 would, as a
basis for figuring profits, be rated at $1.10 if the
expense of doing business is io per cent. of the
cost of the goods, and ioo per cent. profit would
make the selling price $2.20.

According to Ray and others, for several hun-
dred years, Rio per cent. of a thing is all of it.
The all depending on the base. Whether the all is
the cost or selling price may be determined by
considering for a moment the per cent. of loss if
goods were sold for less than cost.

If the cost is $i and the goods sell for 50 cents,
the loss would be, according to this writer, the
quotient obtained by division of loss, so cents, by
selling price, so or 1. One, being all or ioo per
cent., the loss would be total I Though we stated,
as the problem, that loss was half. This does not
sound like "a science of (almost) mathematical
accuracy."

Taking a further problem : If the goods sold
for I cent, the loss would be 99 cents ; the percent-
age of loss by this same method of figuring would
be 9900 per cent. If a man had a p000 stock
and should give away $10 worth, it would take a
"system" expert with a car load of card indexes
to figure how he " busted."

I take System and three trade papers, in all of
which more complete and thorough systems of
keeping books and stock are urged. These articles
interest me and most of them seem to answer a
long-felt want. However, for a small business,
with two or three people in charge, too much
detail work is required if some ideas are fully
accepted. The few errors and omissions that
creep in, when people are rushed or lazy, vitiate
the whole plan.

I once started a stock book and attempted to
keep track of every piece bought and every piece
sold, each being consecutively numbered. I found
that to do this took as much time as all my other
business (except bench work), and that the results
were, at best, only a little better than guesswork,
because of omissions made when rushed, loss of
tags when cleaning goods and parts of bulk goods
sold singly, etc.

The question for me to decide was whether I
was to be a bookkeeper or business man. Think-
ing that I would not need a bookkeeper if I
had no business, I reduced stock book to watches
and cases, warranted and installed a cost-register-
ing, autographic cash register and feel better

At the month's end, the total cost Of goods—
I do not deduct cash discounts or odd cents, as I
figure these items closely balance poor accounts
and depreciation, to which is added all the store's
expenses—will give a pretty fair idea of the total
outgo. The income should be larger than this
amount if the business is expected to provide for
the widows, orphans and the old man.

There was a time when our readers mani-

fested comparatively little interest in such a

discussion as the above, especially those in

small towns, but, as before stated, this con-

dition no longer obtains, and in almost every

issue of our journal will be found instructive

articles exploiting original methods used by

jewelers in various parts of the country. Our

correspondent above quoted is evidently a

diligent student of the trade journals.
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Business as a Learned Profession

THE evoluti,,a of business from the lax

and generally disingenuous methods of

barter which prevailed a century ago, to the

scientific and compulsorily honest mercantile

system of to-day, is the subject of an in-

teresting essay by Elbert Hubbard, from

which we make the following extracts :

Until about the year 1876, we called theology,
law and medicine " the three learned professions."
If we use the phrase now, it is only in a Pickwick-
ian sense—for we realize that there are now fifty-
seven varieties of learned men.

The greatest aud most important of all the
professions is that of commerce or business.
Medicine and law have their specialties—a dozen
each—but business has ten thousand specialties or
divisions.

The best lawyers now are business men, and
their work is to keep the commercial craft in a safe
channel, where it will not split on the rocks of liti-
gation nor founder in the shallows of misunder-
standing. Every lawyer will tell you this, " To
make money you must satisfy your customers."

The greatest change in business
The One-Price came with the one-price system.
System This has been brought about

since the Civil War. The old
idea was for the seller to get as much as he possi-
bly could for everything he sold. Short weight,
short count and inferiority in quality were consid-
ered quite proper and right, and when you bought
a dressed turkey from a farmer, if you did not dis-
cover the stone inside the turkey when you weighed
it and paid for it, there was no redress.

A few hundred years ago business was trans-
acted mostly through fairs, ships, and by peddlers.
Your merchant of that time was a peripatetic rogue,
who reduced prevarication to a system.

The booth gradually evolved into a store, with
the methods and customs of the irresponsible
keeper intact, the men cheated their neighbors and
chuckled in glee until their neighbors cheated

... them, which, of course, they did.
The amount of misery, grief, disappointment,

shame, distress, woe, suspicion and hate caused by
a system which wrapped up one thing when the
buyer expected another, and took advantage of his
innocence and ignorance as to quality and value,
cannot be computed in figures. Suffice it to say,
that duplicity in trade has had to go.

Honesty as a business asset is
Honesty a now fully recognized. If you
Business Asset would succeed in business, you

can't afford to sell a man some-
thing he does not want ; neither can you afford to
disappoint him in quality any more than in count.

Other things being equal, the merchant who
has the most friends, will make the most money.
Our enemies will not deal with us.

The one-price system has come as a necessity,
since it reduces the frictions of life and protects
the child or simple person in the selection of things
needed, just the same as if the buyer were an ex-
pert in values and a person who could strike back
if imposed upon. Safety, peace and decency de-
manded the one-price system.

And so behold we find the government making
favortism in trade a crime and enforcing the one-
price system by law. In Kansas City, recently,
three men were fined $4o,000 each for cutting
prices. They were railroad men, and railroads
have only one thing to sell and that is transporta-
tion. To cut the price on it and sell to some at a
less figure than to others, is now considered not
only immoral, but actually criminal. The world
moves,
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NEW YEAR (1907) GREETING 

q We take pleasure in extending to the trade the compliments of the

season and our sincere thanks for the liberal patronage with which we

have been favored during the past year, and we trust that our service has

been an important .factor in enabling our patrons make a new business

record.

(if We have already quite recovered from the strenuous December rush

and have ample supplies in all lines to replenish holiday depletion and

enable you to begin the new year to the very best advantage.

(if We shall endeavor to show our. appreciation of past favors by an even
more satisfactory service in 1907.

Aller-Newman-Wilmes Jewelry Co.
Globe-Democrat Building, St. Louis

Our Mr. NEWMAN and our Mr. W1LMES will see you early in the 
New Year with our new spring lines

Al

The Phenomenal Sale of this
Case Proves its Usefulness

Jewelers with a keen eye in every case relating to their business, saw at once

the beauty, utility and cheapness of our ei IDEAL. CASE.
It is made of solid oak, or other wood desired, highly polished, beveled plate-

glass top, double strength glass front, ends and doors, has two highly polished

shelves of same wood as case, supported by Tom's adjustable brackets, metal legs

six inches high, and doors run on steel tracks.
DIMENSIONS :—Length as ordered, 28 inches wide, 43 inches high, upper shelf

12 inches wide, lower shelf 16 inches.
The construction of this case is first-class. It has a nicely molded top, orna-

mented with egg and dart.

A BEAUTIFUL CASE

Made and sold by

Wall Cases. Solid Oak. 8 feet long, 8 feet 4 inches high, I foot 4 inches dee
inside. Doors slide up, fastened to Morton's steel chains and weights. Inside of case and
shelves lined with black felt. Made to shix in the knock down.

Net price, $5e1.00. Worth $70.00

Union Show Case C0 • FACTORY-56-66 Frank St. and 424-428 Maxwell St.105 E. Lake Street, CHICAGO, ILL
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aders are requested to send for publication new ideas
at any subject, technical or mercantile, of general
interest to the trade. As this page is for the use

of individual readers, we do not hold our-
selves responsible for the views ex-

pressed.—Editor The Keystone

Careless Packing of Mail Matter

En. KEysTomi ;—Observation of the large
amount of printed mad matter which reached me
during the holiday season, suggested to me the
advisability of directing the attention of publishers
and of the wholesale trade to the careless manner
in which some of the mail was sent out. I re-
ceived many beautiful advertisements and
window cards through the mail and many of
these were so badly damaged as to be useless
both to those who sent. them and to the re-
cipient. They were not packed with sufficient
care and were not able to stand the rather
trying strain of Christmas handling through
the post .office. It would be a service alike
both to those who mail the matter and those
who receive it if you would direct attention to
the subject through the columns of your journal.

Yours truly,
Wis. ALVA SNIDER.

[All who received the flood of mail matter
which was sent to the trade early in the holiday
season will realize the timeliness of Mr. Snider's
suggestion. Much of the printed matter that reached
our own office, especial ly printed or pictorial matter
on stiff cardboard, reached us in quite a dilapidated
condition, and it seems unintelligible that those
who incur a large expenditure in the compilation
of advertising mattee should make such an expen-
diture practically a loss by carelessness in mail-
ing. We are pleased to give such publicity to this
matter in the interests of all concerned, as it may
prevent a recurrence —En.1

discover the cause of the trouble. I was certain
that all metals contracted when cold, but I found
that the balance, in this case, by reason of the cold,
expanded enough for a screw to hit the bridge. I
filed off the screw a little, and the watch has not
come back since, though this has been thirteen
months ago. It was a 7-jewel, hunting. I thought
the cutting of the bottom rims was for them to stay
one size in any kind of weather, but this one
got lafger when cold. It was hard for me to
believe it, but such was a fact.

Yours very truly,

Ruston, La, A. J. MASHAW.

[In the case referred to by our correspondent,
there is really no reversal of the physical law that
metals contract from cold and expand from heat.
The expansion, in this case, is apparent only. The
balance wheel really contracts from extreme cold,
but as brass contracts a little more than steel, it
causes the rim of the balance to be thrown out-
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and to-day people only buy a certain grade of
jewelry, silverware or watch because their jeweler
recommends it as first class. In other words it has
to have our endorsement.

Many of the mail-order houses now have their
watches made with their own brand and advertise
them, " Made by one of the largest factories,"
implying that they are made by one or other of the
oldest and best known of these factories, while in
reality they are made by one of the smaller con-
cerns that are working hard to get our endorsement
and at the same time are making a special model
for department stores, so that no one can tell who
makes the watches. This we were lately told by a
representative of one of these factories, and we
also suppose that these department stores get them
direct with all discount off, including that of the
jobber.

Still we have much to be thankful for. We
are still in business, and trust that with the aid of

organization we will continue to be. Let us
look at the tailors, shoemakers, hatters, lock-
smiths and many other trades ; are they still
selling the goods that are their specialty?
The manufacture of these goods by the big
factories has driven them out of business.
They simply do repair work, eke out an
existence at the bench while others sell the
wares that they have once made. This
shows us that the jewelers still have a

chance to hold their own if they try, and that
they can achieve a great deal even if they do
not accomplish all they aim at. What we really
need is to find where the trouble really is, who
is concerned and what all parties interested will
do in this matter. Of course, we cannot get
everybody to fall in line right away, but at the
next meeting of the American National Retail
Jewelers' Association, in Chicago, we must formu-
late a platform and work for it, every individual
jeweler to the best of his ability. We can't make
things worse if we act wisely, and there is every
reason to suppose that we can improve them
very materially.

Truly yours,
Greensboro, N. C. R. C. BERNAU.

Watches and Cold Weather

ED. KEYSTONE :—The question of "Weather,"
blished in the Workshop Notes Department
the December KEYSTONE, recalled to my mind

similar case which I met with myself. The cold
ea th e r, in this instance, so affected the balance

that the screw in the outer end rubbed against the
bridge. This pushing of the screw against the
bridge was due, no doubt, to the fact that the cold
contracted the arms of the balance.

Yours truly,
Minot, N. flak. J. J. SKAUG.

ED. KEYSTONE :—In reference to the question
of " Weather," in the December KEYSTONE, I
I•elieve that the trouble which he experienced with
' le watch in question was because the 'outer end

i the balance screws touched the balance cock
'cause of the expansion of the balance due to the
Id. Perhaps some one had placed a thick bal-
nce-washer under the screws, or putt in a set with
■Itg heads, or one or both segments may have
(!n thrown out from a fall or other accident which
le watch has had.

Yours very truly,
St. Louis, Mich. W. T. GREEN..

ED. KEYSTONE read in the December
lEysToNE the queston of " Weather" and think I
.110w where the trouble lay. I had just such an

'xperience as his and it took me a long time to

ward, therefore making the balance really greater
in diameter.

For a clear idea see Fig. 1, which represents a
normal balance. Fig. 2 iS a balance subject to a
temperature of 400 F., which shows that the bal-
ance wheel gets larger in diameter in cold. Fig. 3
represents a balance subject to a temperature of
oo°, showing that the balance wheel expands,
throwing the section of the balance inward.--ED.]

Hopeful View of the Trade Future
ED. KEYSTONE :—Much has been said in recent

years in some of the trade papers in regard to the
jewelers not being good merchants, but rather
mechanics, whose natural bent is to sit at their
benches and tinker away, allowing business to slip
through their fingers. Much blame has also been
laid at the doors of the poor watchmakers for not
discounting their bills, for not having any system
and for allowing the mail-order houses to invade
their territory and get their business. All this is
our own fault, we are told, as the business might
be ours if we set about getting it in the right way.

This may all be really so, but a watchmaker is,
primarily, a mechanic, an art-artisan, if you choose,
and it is against his nature to consider a watch as a
piece of common merchandise such as clothing or
shoes. Rather does he consider it a fine piece of
mechanism that requires skill in the making and
thorough knowledge in its preservation, and must,
therefore, only be handled and sold by someone
who is familiar with the principles on which it is
constructed and the functions of its various parts.
The fashioning of real jewelry, too, is art work of
the highest class, requiring a knowledge of metal-
lurgy and mineralogy to properly execute and put
on the market.

In most small places and even in large places
the jeweler has still by far the greatest sale of the
better class of jewelry, watches and kindred goods,
and enjoys fair prosperity, though the unlimited
manufacture has cheapened and commercialized
the output and forced these goods into all open,
but formerly closed, channels of trade. Notwith-
standing the tremendous odds we are fighting
against, still our sales are increasing every year,

"The Youth's Companion " for 1907

The popular family weekly, The You//i's Com-

panion, has surpassed all previous efforts in pre-
paring the finest of high-grade literary pabulum
for its readers during the present year. The list
of authors who will furnish contributions contains
practically all those of eminence in this and foreign
countries, and the subjects on which they will
write are of such a diversified character as will
make this excellent periodical more valuable than
ever before in the eighty years of its history.
During this long period it has been known as the
ideal family paper, each issue containing something
that will interest every member of the home circle,
both children and parents. Each article is selected
and published in a spirit of helpfulness, as it is the
aim of The Companion to uphold the hands of all
men and women who cherish the best traditions of
family life. An illustrious American once referred
to this periodical as " the greatest moral force in
the United States," and a perusal of the list of
authors who will furnish the articles for the coming
year shows, will go far to justify this flattering
description of it. The Companion is published in
Boston, Mass., and the subscription price is $1.75
per year. For each quarter of the year, the pub-
lishers will present the subscribers a crlendar of

rare pictorial beauty, printed in colors,
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"RATICK CffANGE"
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It's an extremely quick change from old gold, old silver, gold-

plated scraps, sweepings and bench filings to ready money that our

customers make. They not only get immediate action but they

get the largest amount of " change " that it is possible to get.

Just ship us your present accumulation. By return mail you

will get our quotation, also our check covering the full value of

your precious metals, if you say " 0. K." we keep the goods ; if

you say " N. G." the shipment goes back to you, charges prepaid.

That's the whole story, except that we have special
refining facilities that enable us to economize at this end

of the line and therefore to pay you at least a little more

than you would otherwise get.
This is worth looking into, and, if you look, the

result will be as satisfactory to you as it is to the army of

customers whose patronage we hold year after year.

Thomas J. Dee C. Company
Refiners and Smelters

67-69 Washington Street, CHICAGO, ILL.
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" HOROLOGY HALL" 
•• BRADLEY HALL"

" Every room hi the Horological Building is usedoi!agiUsfigneli rersildnesetrecCttuioren of Winostcci Wkork,mJesw aneldrya Wr000mrkioErnaaevriinnigenattliO:otrlit and the necessary offices to carry on the business

ARE YOU LOSI NG MONEY by not be
ing in possession of the ability to command the wages of a first-class workman ? If so,

do as thousands of others have done—come to the Horological Department of Bradley NO-

technic Institute and perfect yourself in Watch Work, Jewelry Work, Engraving and
 Optics. Do not put it off this time as you have in the past, but make up

your mind that you will put yourself in shape to be on equal footing with the best 
workmen in the country, thereby being able to draw wages due a tnorough

workman. This school is not an experiment, having had TWENTY-ONE YEARS' suc
cessful experience. It is endorsed by the leading jobbers and watch manu-

facturers of this country ; besides, we have hundreds of testimonials from individual jewelers 
who are fortunate enough to get one of our students, or have had their

sons take a full course in this institution, and from ma
ny students who are in business for themselves or have secured lucrative positions with salaries much in advance

of what they were receiving before coming to us. Illustrated catalogues free on application. Send postal card to-day, with name and address, to Department K,

BRADLEY POLYTECHNIC INSTITUTE, Peoria, III.
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TRADE
Readers are requested to send for publication new ideas
on any subject, technical or mercantile, of general

interest to the trade. As this page is for the use
of individual readers, we do not hold our-

selves responsible for the views ex-
pressed.—Editor The Keystone

Soldering Diamond-Set Rings

ED. KEYSTONE :—I am sending you by regis-

tered mail a diamond which has been subjected to

fire while the ring was being soldered. I would

like very much for you to examine it and let me

know what you think of it, either through the

columns of your paper, so that it might be

of some benefit to the entire craft, or by

letter to me.
Yours truly,

"L. L."

[The diamond sent us by our corres-
pondent was indeed seriously damaged by

firry ordeal ; nor was this much to be
wondered at. We have frequently, through
our columns, warned our subscribers of the
danger attending the operation of soldering
a diamond-set ring, if the break is near the
setting. While an expert workman may
solder the ring many times without remov-
ing the stone without damage to the setting,
there is never any certainty that such damage will
not ensue, and he is almost certain, at some time or
other, to meet with the unpleasant experience t -f our
correspondent. If the workman would bear in mind
that the diamond is nothing more than a piece of
pure carbon, almost precisely the same as a piece
of coal, he would more readily realize the danger
of subjecting the stone to such a test as to solder
the ring while the stone was within reach of the
flame. A few months ago, in our "Workshop
Notes " column, we enumerated briefly the prop-
erties of a diamond, and a perusal of these will
explain the necessity for extreme care in making
repairs of this character.—En.]

K EYSTON

idea is to take. a saw frame and reverse the saw
from its usual position. Undo one end and put the

saw under the ring and fix it to the saw frame

again. (This is on the back of the hand). By

this means you are sawing away from the hand. I

took a very thick ring off a lady's finger some time

ago in three minutes, and although the finger was

very much swollen, the operation caused her no

pain. It is a very easy matter after sawing the

ring to insert a piece of string under each side and

pull it open.
Yours truly,

Melbourne, Australia GILBERT DOUGLAS.

[We appreciate our subscriber's courtesy in
sending us his idea, and wish to reiterate our will-
ingness to give space to all such ideas sent us by
the trade. Our " Letters from the Trade " depart-
ment was intended to be a kind of clearing-house
of the new ideas which may occur to workmen in
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less annoyance to the subject than the use of the
saw in the manner suggested by our correspondent.
—En.]

Clock Verses

ED. KEYSTONE :—As I rIm compiling an adver-

tising booklet which will cover in a brief way all

the different lines in my stock, I thought that a few

dainty verses in regard to each line would add to

the readability of the little booklet, and decided to

devote every third plge to such little poem. I

have very suitable matter for the various goods,

but I am not pleased with any of the little stanzas

which were inspired by the clock. Could you sug-

gest a suitable little poem for this purpose?
Yours truly,

"F. G. C."Milwaukee, Wis.

Tools Not Patented

ED. KEYSTONE :—I am much interested in the

articles now running in THE KEYSTONE, under the

heading " Talks to Ambitious Watchmakers," and

am particularly struck by the suggestions for the

improvement of tools. For this reason, I would

like to know whether the tools described in these

articles are patented, or whether your readers are

free tt make them with such variations as they

may see fit?
Yours truly,

Detroit, Mich. J. C. S.

[In reply to our correspondent, and several
others who have written us on the subject, we wish
to announce that the tools described in Mr. Cun-
ningham's articles are not patented, and that our
readers have his permission and are perfectly free
to make such tools for themselves.—En.]

Removing Ring from Swollen Finger

ED. KEYSTONE :—I have just thought of an

idea which may possibly be of some benefit to my

brother jewelers. Having received a good many

ideas from THE KEYSTONE, I think it is only fair

to give them one in return. It is in regard to

taking a ring off the finger. The usual method

which I have seen is to put a piece of wood or

spring under the finger and file it off, which is a

painful and long job, if the finger is swollen. I

have also seen a ring-cutter, but that is slow. My

Fig. 1

the course of their work at the bench. In regard
to our subscriber's suggestion, although he states
that the operation gave no pain to the person from
whose finger the ring was removed, we fear that
this would not always be the case. The to-and-fro
motion of the saw necessary for the cutting of the
ring, would necessarily irritate and pain if the
finger were in the very sensitive condition in which
a tight ring usually leaves it. There are several
devices on the market for the removal of rings and
two of them we here illustrate. In Fig. i we show
the " K. & D." ring-cutter, which is very effective
for the purpose. It not only does the work quickly
and without any possible danger of cutting the
finger, but leaves a nice, clean joint for soldering
the ring. This tool can also be used for other pur-
poses, for instance, in cutting a ring to be enlarged
or diminished in size. If the ring is to be cut in an
the middle finger, it is only necessary to turn the
tool as far to the left as possible, so that the crank
can readily revolve without interfering with the
other fingers. In fact, there is no kind of a ring
that cannot be readily and easily removed from a
finger with this tool.

Another tool for this purpose, which is very
satisfactory in operation, is shown in Fig. 2, and

works on much the same principle. By inserting
the point under the ring, any ring can be removed
whin nit danger and without pain to the finger.
As ladies are usually the sid.ects in all such cases;
the sensitiveness of feminine nerves must be taken
into account, and it would seem as if the use of
either of these tools would be attended with much

[Few indeed of the jeweler's wares have
inspired the muse so frequently as the ch.ck,
but as our correspondent suggests, much of
the so-called clock poetry is little more
than doggerel, and is such as will scarcely
appeal to the class who will be most inter-
ested in the jeweler's wares. Best suited
for this purpose would be a little poem
which would combine rhythm, sentiment
and simplicity of expression, such, for in-
stance, as " The Old Cottage Click," by
Charles Swain. As others beside our cor-
respondent may be interested in this subject
and for the same reason, we reprint the
little poem as follOws

The Old Cottage Clock

0 I the old, old clock, of the household stock,
Was the brightest thing and neatest ;

Its hands, though old, had a touch of gold,
And its chime rang still the sweetest.

'Twas a monitor, too, though its words were few
Yet they lived, though nations altered ;

And its voice, still strong, warned old and young,
When the voice of friendship faltered I

4̀ Tick, tick," it said—" quick, quick, to bed—
For ten I've given warning,

11p, up, and go, or else, you know,
You'll never rise soon in the morning I"

A friendly voice was that old, old clock,
As it stood in the corner smiling.,

And blessed the time with a merry chime,
The winter hours beguiling ;

But a cross old voice was the tiresome clock,
As it called at daybreak boldly,

When the dawn looked gray o'er the misty way,
And the early air blew coldly ;
" Tick, tick," it said —" quick out of bed,

For five I've given warning,
You'll never have health, you'll never get wealth,
Unless you're up soon in the morning."

Still hourly the sound goes round and round,
With a tone that ccases never ;

While tears are shed f. .r the bright days fled,
And the tIld friends lost for ever I

Its heart beats on—though hearts are gone
And clasped on earth no longer

" Tick, tick." it said—" to the church-yard bed,
The grave hath given warring—

Up, up, and rise, and look to the skies,
And prepare for a heavenly morning !"

Many other clock poems, perhaps more suit-
able, will suggest themselves to our readt ns.—ED.]

What The Trade Most Need
ED. KEYSTONE iint much interested in the

articles about advertising and always turn to that

part of THE KEYSTONE first, and have gotten a

good many suggestions that we have used in our

business here with profit. If you would devote

more space to the subject I believe it would be a

positive help to the' trade.
T. J. DUPREE,

Metnphis, Tenn. Sec.-Treat. Geo, T. Brodnax, Inc.•

[Our correspondent and others interested will
notice the liberal amount of space devoted to this
subject in this issue. We are thoroughly alive to
its importance.—ED.]

Z



JEWELERS ! SCHOOL SEALS ARE POPULAR
Seals are very popular, and we show here

only a few of the many made for the different

schools last year.

For a State School or University no pin would

be more appropriate than one with the Coat of

Arms of the State in the center. If the school has

no official seal, let us make pin for you showing

the characteristics of this design. If you do not
care to have pin made in either of these ways, sub-

stitute the year and class initials and have the class

motto in the circle.

We make seals in two sizes and three different

ways, as you will see by the illustrations. Advise

us regarding your wishes, stating quality and

quantity desired, and we will be pleased to have

prepared a colored sketch embodying your ideas,

and forward with prices.

Send for our new catalog of Flag and Class Pins.
You can make more .money handling Bastian's
than any other. Special designs and estimates free
of charge.

BASTIAN BROS. CO., R=21 South Avenue, Rochester, N. Y.

N. 6311

Tiger

i)iiunonti, Ruby Eyes
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The Allsopp Rings
THE UP-TO-DATE LINE OF

Signet and Set Rings
In twenty years we have built up a business second to none in Rings exclusively.

A I.LSOPP QUALITY, DESIGN and WORKMANSHIP appeal to the most fastidious.
It will pay you to examine a selection package.

To,

No. 6077

Eagle. Signet

ALLESOPP BROS., AlLsopp E3uilding, N'VVAIRK, N. J.

L. A. Littlefield Silver Co.
MAKERS OF

High =Grade Silver = Plated Hollowware

91Zraphn (turs,

No, 462. BON BON

Plain Burnished or French Gray Finish, $3.00

in English Pewter
Solid Copper with Pewter Trimmings
end Silver Plate

Office and Factory, NEW BEDFORD, MASS.
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Progress in Jewelry Advertising

TT is to us an agreeable privilege at this
j‘. new year to congratulate our readers on

the unusual excellence of the trade advertising

during the past twelve months and more

particularly during the late holiday season.

Those, like ourselves, who have an opportu-

nity to observe the great mass of advertising

done by the trade, must necessarily be im-

pressed with the remarkable progress made

in the art in recent years. The old time

merchant who clung tenaciously to the busi-

ness heresy that advertising did not pay, or

who merely placed a card in order to " stand

in " with the local papers, has long since

passed into oblivion or bankruptcy and has

been succeeded by the up-to-date merchant

who thoroughly appreciates the necessity of

persistent publicity under the present com-

petitive conditions, and who is willing to

devote time, money and gray matter to make

his advertising fruitful in results.
The growing interest of our readers in

the matter of advertising is well evidenced in

the increasing frequency with which we are

consulted as to the merits or otherwise of

different forms of advertisements—booklets,

circulars and newspaper announcements.

Those submitting such samples are very in-

sistent that we should be candidly critical,

and point out the faults rather than the merits

of their advertising efforts. During the past

year, especially, the opportunities for criticism

have been remarkably few ; while those for

praise have been correspondingly numerous.

Of course there are degrees in the merit

of advertising as in everything else. An

advertisement may already be a good one

and yet be capable of much improvement by

a little skill on the part of either the writer

of the advertisement or the printer. To

illustrate our meaning, we select at random

an advertisement from a number now before

us. This advertisement occupies a space of

5 in. x 4%, and is set in type like the

following:

semagissomvermeam
Carving Sets
Other Things

Remind us of T•Whairda

prepares for this great A

housewife usually beginS

table appointments and

enough spoons and forks al

will have to add or replace

the right setting.
It you want a carving

The advertisement is admirably phrased,

and in wording, at least, should appeal very

favorably to the public ; yet, in our opinion,

most has not been made of the space. As

we have frequently stated, there are three

special ways of making an advertisement

stand out impressively. One is to surround

it entirely by reading matter, another is to

have the type portion surrounded by a liberal

amount of white space, and a third is to use
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a striking illus-
tration. In the ad-
vertisement un-
der consideration
the type matter
fills the entire
space, reaching
practically to the
border and giv-
ing a crowded
effect. This ad-
vertisement could
be materially im-
proved both by
allowing white
space around it
and by the use
of an illustration.
A neat cut of a
carving set, for
instance, would
convey to the
casual reader the
character of the
goods without
reference to the
matter, and this
pictorial sugges-
tiveness is always
desirable. The
merchant w ho
writes his own
advertisement,
should always
take for granted
the indifference
of the reader,
and unless the
attention of the
latter is arrested by some striking feature in

the advertisement, he is very likely to pass

it over unnoticed.
It is worth noticing, in this connection,

that the matter-of-fact advertisement is now

almost wholly used. The catch-phrase for a

heading is no longer. popular, and the words

" Carving Sets " used in the advertisement

under consideration, make the most effective

heading that the advertiser could select. The

jeweler who has these goods to sell, has come

to realize that the simple heading " Carving

Sets" is much more liable to attract the

attention of a person who desires such sets,

than any mere catch-phrase.
And what is true of the heading of the

advertisement, applies also to the illustration.

Mere catch-pictures are now very seldom

used, and are generally regarded as practi-

cally a waste of space. Cuts of the goods

themselves are effective in all cases, but it is

well to keep in mind in this connection that

a poor cut is worse than no illustration at all.

As an object lesson, we here show the

advertisement in a manner that many may

consider more attractive. The dissimilarity

in the two forms of setting will illustrate to

our readers how easily the appearance of an

announcement may be changed so that it will

look like new, in case the advertiser has no

time or opportunity to rewrite it.
In the plan of holiday adverising, most

of the trade seem to have followed that sug-

gested by this journal, namely, to open the

publicity campaign not only with newspaper

announcements, but with a personal invitation

to the public to visit the store—the invitation

being accompanied by a neat, little booklet

Carving Sets 
an

Other Things 

III

Remind us of Thanksgiving. Everyone

prepares for this great American day. The

housewife usually begins by considering

her table appointments and figuring if she

has enough spoons and forks and what

pieces she will have to add to give her

turkey the right setting.

q If you want a carving set that will make carving a pleas-
ure, you will want one of those I sell. They are made of

highly-tempered steel and are as good as money can buy.

q Then the cut glass berry bowl must not be overlooked.
I have them as low as $4.00, besides the bon-bon, jelly

and olive dishes.

q Silver knives and forks I am still selling at the old

price, owing to a fortunate purchase, although they have

advanced.

q Let me help you supply the missing things.

LaPierre, The Quality Jeweler

suggesting suitable • new things for gifts for
different members of the family, with possibly
brief descriptions and prices. We have be-
fore us, as we write, many invitations used

at the opening of the late holiday season, and
most of them admirably serve the purpose.

The booklets submitted to us were, as a
rule, neatly compiled, profusely illustrated
and, generally speaking, very admirable ; but
some of the pages suggest a criticism which
would apply to quite a few of those issued
during the season. This is the patch-work
manner in which the pages of the booklets
are sometimes set. Occasionally, as many
as four or five different kinds of type are

used on the same page, and the matter is
not infrequently divided into checkerboard
blocks or patches, which detracts from the

appearance and legibility of the page. The
prettiest booklets of the season were those
in which one entire page was devoted to a
composite half-tone illustration of the goods

and the opposite page to descriptive matter,
this latter being set in plain type, of good
size and with neat initials. This arrange-
ment is not always possible ; but even when
illustrations are used on the same page with

the printed matter, compositors of skill and

taste easily make such an arrangement as

will obviate this patch-work effect.
Where the average excellence is so high,

it is invidious to be hypercritical, and we

make the foregoing suggestions simply for

the future consideration of advertisers and
not by way of fault-finding. We thank the
many readers who submitted advertising

matter to us, and trust that our advice has

been of some practical service to them.
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COHANNET SILVER CO.

No. 836 TEA POT

MANUFACTURERS OF

FINE SILVER

PLATED WARE,
OFFICE AND FACTORY

Chester Street

Taunton, Mass.

No. 836 BUTTER

A new and exclusive design in silver plate, on hardened white metal, designed
to meet the requirements of the best trade at a moderate price. Prices furnished to
the trade upon request. We can fill your orders and the prices are right. Give us
a trial order.

CO HANN ET SILVER CO., Taunton, Mass.

THE

COMB HOUSE
\Ve manufacture a complete line of

Fine Mounted Combs in i 4 K.,
10 K Sterlino- Gilt and Gold Filled.

Als, all kinds of

Plain, Real and Imitation Tortoise
Shell Combs

Selection Packages Sent to Responsible Jewelers

Wagner Manufacturing Co.
41 Union Square, New York

Repair Work a Specialty
Factory, Lorimer St. and Throop Ave.

Brooklyn, N. Y.

We are now over the inconvenience occasioned by the recent fire in ourfactory and in a position to fill orders promptly. We are grateful for the
consideration shown us by the trade, and glad to be in a position again to
extend our usual service.

#

You are looking for

PROTECTION T'HAT PROTECTS

therefore join the

Jewelers' League of New York
m,hich has paid to beneficiaries over

$3 ,3 2 0,000.00
without disputing or compromising a single claim.

The League offers life insurance in amounts of $1,000 to
$5,000, as desired, at the lowest possible cost consistent with
safety.

Investigate the table of rates, which allows maximumn
insurance at minimum cost, and which rates are payable
monthly, thereby making the insurance easy and convenient
to carry. Age limit of applicants, 21 to 44 years.

For full particulars, send age and address to

JEWELERS' LEAGUE
12 John Street, New York, N. Y.

O. W. STREET, President F. A. MARSELLUS, Secy. and Treas.

Applicants are not restricted to the Jewelry trade
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Making Advertising Contracts

KIEVSTON

It is the custom of many of the jewelers, and should be the custom of
J11, to make annual advertising contracts, and as the first of the year is an
opportune time for assuming such obligations, many such contracts will be
,-ntered into this month. Newspaper space, like all other salable com-
atodities, can be obtained on better terms if purchased in quantity. The
objection generally offered to this is that the jeweler cannot very well fore-
tell the amount of space which he will need in the course of the year. This
,)bjection will not obtain if when making the contract he will insist on the
privilege of using the space as he may need it, suspending his daily adver-
!king if his judgment dictates that this is the best course to pursue and then
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using a larger space when occasion demands it, when, for instance, there is
a convention in his town or a State fair, or at seasons when special purchas-
ing is in order.

We would also remind those making such contracts to insist on obtain-
ing from the newspaper all the free publicity possible in the way of reading
notices. Aiuch excellent advertising may be obtained in this way free of
charge, especially in the smaller towns. No other business is more fruitful
III subject which make interesting reading for newspapers than is the
jewelry business. The public generally are interested at all times in novel-
ties in jewelry and general information in regard to different wares. It will
pay the trade in all cases to cultivate the friendship of the local reporter,
inasmuch as he can be of much service.

Samples of Newspaper Advertisements

When You Buy Silverware

you want the best and most service-
able that your money will buy.

You are assured of getting that
kind here. We can sell you solid
silver or the best plated ware—
which looks like sterling and wears
almost as well.

T. A. C. BANTING, Jeweler and Optician

..".."^/"....."...".""..f•-.....".1%..."\.•1

January Weddings
We have everything necessary

in the Jewelry and Silverware

line for appropriate wedding

presents, and our large and

varied assortment enables you to

make an easy selection.

Wedding Rings galore—all sizes.

Jcweicr Herbert J. Reid optician

WEDDING RINGS

Our wedding rings are made from one piece
of solid gold. There is no soldering in them.
The gold from which the ring is made is first
rolled by hydraulic machinery, making it very
fine grained and capable of holding a high
polish. The ring is then cut out entire by a
special piece of machinery and gradually
shaped to the required size. A seamless
ring of this kind is practically indestructible.

The prices of these rings range from $4
to $7.50, and whatever price you pay you
will be spared any anxiety as to the qual-
ity of a ring you purchase at this store.

THE PLUMB JEWELRY STORE

BROKEN JEWELS
ci Your watch may run if a Jewel is cracked
or broken, and it may keep fairly good time.
q The pivot revolving in such a Jewel,
however, soon cuts and frequently breaks,
thus increasing the damage and cost of
repairing.

If your watch is varying, it will pay you
to have it examined.

qT All repairs given our personal attention.

7.`
2- -
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About Diamonds

SCHNEIDER'S
Jeweler and Optician

Of course you know that diamonds are higher

in price than ever and the prices are still going

skyward. To prospective buyers I would sug-

gest early purchases as the right sort of stones

will certainly come in for another advance.

When in the New York market a month ago I

was told by the best diamond men in the country

to prepare for it. Acting upon their advice, I

am prepared to show you the most complete
assortment of fine stones this store has ever

shown.

Diamond Rings, $5.00 to $500.00

BIXBY JEWELER
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Numerous inquiries have been made Who makes

THE ALLIANCE RING?

Let us solve this question for you

WE DO ! ! !

The graceful style of the Alliance Ring is rapidly sup-
planting the use of the old-style wedding ring.

Its mysterious construction is another reason for its
increased demand.

We have thus far supplied the entire demand, and we
take these means to inform you that should you need them,
we can supply you.

These rings are most carefully adjusted : the joints are
barely perceptible, except by a magnifying glass.

Whenever engraving is desired, it is done in the inside flat
surface. They are easily opened as shown on illustration by insert-
ing a sharp instrument, for instance a pin, in the inside pin hole.

They should not be pried open, as this would destroy
their adjustment.

14 karat, 3 dwts., each, $1.25 per dwt. ; in dozen lots, $1. io per dwt, net
18 karat, 3 dwts., $1.40 per dwt. ; in dozen lots, $1.25 per dwt, net

LEONARD KROWER, Manufacturing Jeweler
536-538 Canal Street New Orleans, La.

HOLD YOUR TRADE
by handling Bassett Chains—quick sellers,

big prat makers and satisfaction guar-
anteed. Select styles for fastidious

purchasers—popular styles for all.

NEW

A, 

, 4 ‘ 4 % 4i/1,j ; , j , j, .7,.",,,,,; :-/ii
, –040 02.1,istda_tiLf .

'....,,,.._.

TIE TO BASSETT CHAINS
and Avoid Dead Stock
and dissatisfaction

lb •**
* 

awall
Trade Mark

THE BASSETT JEWELRY CO.
Factory

Manufacturers' Building, PROVIDENCE, R. I.

YORK OFFICE
37 Maiden Lane

CHICAGO OFFICE
710 Columbus Bldg.
103 State St.

MINNEAPOLIS OFFICE
617 Lumber Exchange
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A Wonderful Clock

Undoubtedly the greatest curio exhibited at the recent State

fair in Detroit, Mich., was the wonderful clock constructed by

Louis Meier, of that city. The clock, an illustration of which is

here shown, is 13 feet high, 7 feet wide at the base, and weighs

2500 pounds. The framework is of solid mahogany and is

gorgeously carved in a hand-

some and artistic manner. The

large dial in the center measures

38 inches across, including

smaller dials, and consists of

plate glass, black background,

with gold letters. The large

dial is a master clock, having a

gravity escapement with a mer-

cury pendulum weighing thirty-

eight pounds, and a sweep sec-

ond hand. One particular fea-

ture is that the hands are in a

reversed position from those of

an ordinary clock, the second

hand being next to the dial,

then the minute hand, and lastly

the hour hand.
On the outside of the mas-

ter dial are twelve small clocks,

six to the left and six to the

right, all connected with the

master clock. The first small

clock on the left, starting on

the top is Paris, next Berlin,

London, Rome, Pekin and St.

Petersburg. On the top at the

right side is New York, St.

Louis, Philadelphia, San Fran-

cisco, Washington and Manila,

P. I. The next unique feature

of the clock is the small auto-

matic revolving disk which reg-

isters the four different parts of

the day—morning, noon, even-

ing and night, so that you can

see at a glance what part of the

day these different countries

have, and the hands show the

time of the day.
Above the master dial, between the smaller clocks, is a moon,

illuminated by electricity, and it shows exactly the same brilliancy

as the one above in the heavenly sky. The moon revolves upon

its axis once in twenty-nine days and eight hours, and it shows all

the phases of that body. Below the master dial, between the

smaller clocks, is a perpetual calendar, showing the month of the

year, the date of the month and the day of the weeic.

At the base of the clock there is a twelve-inch globe repre-

senting the earth, which revolves with the clock once in twenty-four

hours. Also the proper proportions of the moon and the earth

are shown.
Every ten minutes by the clock a small colored waiter opens

a door at the right side of the globe and fourteen of the principal

nations which inhabit the earth walk around the globe just as

natural as human beings. Walking, the figures are six inches in

height and are dressed in their national customes, each one carrying
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a flag of his own nation. While they walk around the globe a

large fine-sounding Regina music box plays a march. The nations

are as follows : Uncle Sam in the lead, next England, then

Scotland, France, Germany, Ireland, Austria, Spain, Russia,

Turkey, Japan, China, South Africa (Zulu), American Indian chief

(Sitting Bull).
The clock strikes the quarter, half, three-quarters and four-

quarters on a set of Westminster chimes, the hour being struck

separately on a low-sounding

gong.
On each side of the clock

there is a pedestal, these being

intended for two busts, one of

Galileo and the other of Mr.

Meier. The clock is run by a

weight of eighteen pounds, and

wound once in six weeks.
This clock must be ac-

corded a place among the most

remarkable timepieces of the
world,and is a wonderful tribute

to the mechanical genius and
horological knowledge of Mr.

Meier, who devoted all his

leisure time for the past five
years to its construction.

"41 •LC

A Wonderful Clock

Making Envelope Dies

For almost forty years the
dies for the stamped envelopes
issued by the Government have
been made by one man, Henry

Mitchell, of Boston.
His service began in 1868,

and has known only one inter-
ruption. That was during the
first Cleveland administration.
Even then the trial of a new
engraver lasted only a few
months. Mr. Mitchell was
soon in demand again to sup-
ply correct dies.

Mr. Mitchell told a re-
porter for the Boston Herald
that the art of making these
dies depends on making the
matrix properly. The matrix

is born of a small steel block, subdivided into two parts—an under

block topped by a disk about half an inch thick.

All the engraving is done on this upper structure, and it is

done downward. Here enters the difficulty of the task ; the

greatest difficulty of engraving is to cut downward.

When the matrix, or, as Mr. Mitchell calls it, the mother die,

is done, a soft hub slightly less in diameter, is thrust into it and

kept there until a relief design of the figure is obtained. Then the

die is complete, and from these two parts—the intaglio and the

relief, the two parent dies—many thousand embossed stamps may

be made. The envelopes are made and stamped at Hartford, more

than one set of dies being used. But every die is obtained from the

original matrix. New hubs are mated with the mother ; they in

turn create new matrices, and the process of propagation is kept up

until evidences of wear and tear on the original dies show and the

finer lines begin to lose their resemblance to the original engaving.



AI K I N=LEA M BERT Co.'s
Self=Pilling Fountain Pen

Retaileg 3A, $3.00 4A, $3.50 SA, $4.50

We offer to the trade a new self-filling device in Fountain Pens that we believe for convenience, durability
and simplicity to be the best yet invented for this purpose, and shall be pleased to furnish samples to dealers
with prices and discounts.

It has no ink joint to soil fingers or clothing. Holds three times as much ink as any other self-filler.
Ink is held in a hard rubber reservoir instead of soft rubber sack. Pressing the bulb expels the air and Ink
flows into the barrel.
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NEW and GOOD 

•
Made and fully guaranteed by

AIKIN-LAM BERT
CO.

19 Maiden Lane

NEW YORK
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Your Stock Not Complete Without It
The Conklin Pen has become a big factor in the fountain pen business.

We are spending thousands of dollars advertising the merits and superiority
of the Conklin Pen in all the leading magazines and publications of this

country, and the people are beginning to understand
its great advantages and are demanding it in preference
to all other fountain pens. Can you afford to not
handle the Conklin? Some other dealer is supplying
your trade now. Send us your stock order to-day.
One price to dealers everywhere.

Conklin's Sell-
Filling

Fountain Pen

El!

4i t

How it Fills Itself

It is really self-filling. As the illustration
shows, a pressure of the thumb on the
Crescent-Filler compresses the reservoir
inside the barrel of the pen. The pressure
released, the pen is full, ready to write.
No complicated parts, nothing to take
apart, nothing to lose, nothing to get out
of order. The same movement that fills
the pen cleans it. The writing qualities are

unequalled. The flow of ink perfect from the first
stroke to the last dot. Cannot leak or "sweat."
No dealer need hesitate to lay in a stock of COMM
PENS, The Conklin has "made good" everywhere. We
guarantee every pen you sell. You'll double your order
in a short time. We furnish every dealer who sells the
Conklin with a lot of very attractive advertising mat-
ter and other good helps for selling.

THE CONKLIN PEN CO.,
14 Manhattan Building, Toledo, Ohio, U. S. A.
03 Heade ..\ ,v York. 550 San Pablo Am, Oakland, Cal.
11151: forth SI., Dente, S. k W. Building, Winnipeg, Can.
Address of Foreign Agencies furnished upon application.
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Our New
Wedding

and

Society
Stationery
Sample Sets
now ready

Write for the
agency in your

city

THE WRIGHT SELF.
FOUNTAIN PENS
The Wright Writes Right

Self-Filling, Self-Cleaning
Easy and Quick to Sell

Retail at $1.50 to 812.00 each. Send
for our new catalog and special offer
on assortments with display cases free.

WRIGHT PEN
COMPANY

614 Locust St.
St. Louis, Mo.

Wm.Weicilich &Bro.
Proprietors

SOUVENIR SPOONS For any city, town or state.We engrave names or views in bowls.

Send for catalog and price=list

WM. WEIDLICH & BRO., 614 Locust Street, ST. LOUIS, MO.

flew Porig_AbgL,Llio fllachille
This machine is designed especially to meet the

demands of the jeweler. It will carry emery and
buffing wheels up to 6 inches in diameter, and with
perfect ease speeds to 2500 revolutions a minute.

Bottom ot space reduced to ttle minimum
We also make a line of Foot-Power Lathes for

heavy jewelry work.
REND FOR CATALOGUE

w. F. & John Barnes Co.
66o Ruby St., ROCKFORD, ILL.
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Fountain Pens—Their History and
Manufacture

As fountain pens are daily becoming a more

and more important part of the jeweler's stock,

some knowledge of the methods of manufacture is

now a necessary part of the jeweler's business edu-

cation. At a recent meeting of the Boost Club,

of New York, a stationers' organization, a very

instructive lecture on this subject was given by

W. E. Smith, of the L. E. Waterman Company.

Mr. Smith began by tracing the history of

fountain pens, and stated that from the earliest

ages something which would combine both pen

and ink had been earnestly sought for. By the aid

of the stereopticon he showed the split reed or

quill pen which came into use when the possibility

of writing with colored liquid was discovered, and

followed this with a pen of Arabian origin, having

the appearance of a dagger sheath, in which reeds

or quills were carried, the ink being contained in

a cup at the side. A Japanese instrument of ivory,

having a hollow stem with a bowl containing a

sponge saturated with ink was also shown.

From this Mr. Smith came down
Early to a fountain pen patented in

1832. This pen had a piston,
which was used to force out the

ink as it Was required, after the barrel had been

filled by placing the end of the holder in the ink
and raising the piston by turning the outer case.
Another pen shown, patented in 1838, was formed

of two tubes, each having an air hole, the upper

tube sliding into the lower and forcing the ink into

the pen point after the reservoir had been filled.
Other illustrations showed pens of a later date

and of a highly complicated character.
Self-filling pens, having the ink reservoir con-

structed of soft rubber, and filled by turning a
screw-cap a few times so as to force out the air and
then reversing the screw so that the ink flowed into
the vacuum, were also shown. One of these pens
was patented in 1859.

Mr. Smith then showed the first attempt at the
present-day Waterman Ideal fountain pen, the same

Fountain Fens

Grinding inside slits and pen points

being very simple in comparison with the others

previously illustrated. This slide also showed a

sectional view of the feed, illustrating the split-reed

principle. " The fissures sawed into this," said

Mr. Smith, " which extend the full length of the

feed underneath the pen, help to carry the ink to

the point by the law of capillary attraction."

The different parts of the Waterman Ideal

fountain pen were also shown, including the

spoon feed, which is a feature of the present-day

Waterman Ideal pen.

Speaking of the feed, Mr. Smith
said that this was the most
vital part of every fountain pen,
because it must conduct the ink

to the point of the pen satisfactorily—a more diffi-

cult matter than it would seem to the uninitiated,

since the ink does not come down by gravitation,

the holder being absolutely air-tight at the top,

but must be brought down by capillary attraction.

" There are slits on the inner side, underneath

the pen," continued Mr. Smith, " and these slits

take the ink by capillary attraction down to the

pen point, but after this fundamental principle had

been discovered it was found that it was weak in

one feature ; for instance, in a large holder, when

the pen was almost empty, the pressure of the air

which had entered the air hole in the pen—because

the heart-shaped orifice that is pierced in the gold

pen is there for the purpose of letting in air—

became heavier than the ink had previously been

and, therefore, forced ont the last few drops

retained in the holder more quickly than they

could be used, causing a flooding when the pen

was almost empty. After this effect had received

considerable thought, the spoon feed was invented

by W. I. Ferris.
" This spoon feed has cups in the side and

when the ink flows down more quickly than it can

be taken off by the pen in the ordinary action of

writing, it overflows into these semi-circular spoon-

shaped cups or pockets, and any overflow is

thereby retained until the last fraction of a

drop is used."

The Most
Vital Point

The process of manufacturing

How Gold Pens gold pens was next described
by the lecturer, who said that in
order to obtain the resiliency

found in a steel pen the 24-karat gold is alloyed

with silver and copper until it is brought down to

14 karat and then hammered and tempered during

the process of manufacture.

An interesting feature of the lecture was the
description of the way in which the iridium points

are placed on the gold pens. Said Mr. Smith:
" The reason why iridium is used on the points

is because of its exceptional hardness. Iridium is

the hardest of all known metals. It is three times

as hard as the ruby and second only in hardness to

the diamond. Diamond dust and diamond parti-

cles have been tested for use as pen points, but

not with any degree of satisfaction. Rubies have

also been tried for the purpose, but have proved
unsatisfactory. Iridium to-day is acknowledged to

be the most satisfactory thing for this purpose, but

iridium is scarce, as will be inferred from the fact

that it has sold for more than $roo an ounce. It

need hardly be said that with the use of so costly

a metal as iridium it is not podsible to make cheap

gold pens and make them as they should be

made."
After the gold pen has been fused around the

iridium so as to hold it in place until the pen is

subjected to the many further operations necessary,

the blank of gold is placed in a press in which the

point is very carefully protected and is thus rolled

are Made
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Adjusting and molding the feed of the pen

out and lengthened. At this point the pen is tem-
pered by the action of a steam hammer which
solidifies the gold and improves its elasticity.

Mr. Smith then descriped vari-
ous other processes, among the
most important of these being
the cutting of the slit in the pen

from the point to the apex of the heart-shaped

hole which has previously been cut into the pen.
This is done by means of a copper disk; making
2700 revolutions a minute, and which is kept moist
by emery and water.

"Some little time," said the lecturer, " is re-
quired for cutting through the hard particle of
iridium which has been fused to the point, and
great skill is required to get the slit exactly.in the
center and to prevent it from going beyond the
heart or hole in the pen. Some little pressure is
required in holding the iridium against the copper

disk, and the same length of time is required for
the disk to get through the iridium, but once

through the iridium it goes through the gold as if

it was so much cheese. The inner sides or sawn

edges of the slit are carefully ground and polished

by a still finer and smaller disk of steel, which

revolves in oil and emery.
" The insertion of the pen in the holder," said

Mr. Smith, " is done in an exceptionally-pains-
taking way. All feeds of hard rubber are care-
fully molded over a gas jet flame until they touch
and fit the groove of the pen perfectly."

A Delicate
Operation

Fusing gold around Iridium
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" Best " Safety Fob BATES s BACON', Attleboro, Mass.
Makers of High-Grade Chains anD Bracelets 

THE BEST LINE of Safety Fobs, Gents' Vests, Dickens, Lorgnettes,
Secret Locket Chains, Chatelaines, Lockets and Eyeglass Chains

UST OUT A New Bracelet made from extra large and heavy oval seamless tubing

Ask your Jobber for OUR GOODS All of our goods are guaranteed

New York, 9 Mulden Lane Chicistrc), 103 ..tuts. St.

January, 1907 THEE KEYSTONE
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United States Patents

Patents of interest to the trade, recently issued.

Specially prepared for this journal by Wm. N.

Moore, patent attorney, Loan and Trust Building,

Washington, D. C.

No. 837,564.—Stem-winding and setting watch.
Lars Haubroe, New Haven, Conn. Filed
April 3, 1906. Serial No. 309 670.

The combination with a winding stem or arbor,
of a clutch sliding thereon and rotating therewith,
a locking lever, one arm of which engages the
lower end of said stem, a spring engaging with the

The "WINNA"
Secret joint and secret catch. The strong-

est and best joint and catch bracelet
on the market

The "BATES"
Made from Small Oval Seamless Tubing

opposite end of said locking lever and adapted to
lower the same, a shipping lever, one arm of which
engages with said clutch, and a " click spring"
connected with said locking lever and adapted to
alternate with said locking lever to engage with the
other end of said shipping lever when said clutch
is raised and lowered, substantially as described.

No. 836,599.—Mounting for eyeglass. Edwin F.
McKee and Einar Oftedahl, St. Louis, Mo.,
assignors to the Standard Optical Company,
Geneva, N. Y., a corporation, of New York.
Filed December 5, 1905. Serial No. 290,401.

In combination with a
lens having a bolt hole near
one edge and a plurality
of recesses radiating there-
from, of a lens clamp com-
prising a one-piece bifur-
cated metal strap fitted to
opposite faces of the lens and provided with bolt
holes aligned with bolt hole in the lens, said strap
being free from engaging with the periphery of the
lens and having a plurality of projections each

seated in one of the recesses of said
lens, and a clamping bolt passed
through the apertures in the strap
and lens.

The "BATES"
Made from Medium Oval Seamless Tubing

The "BATES"
Made from Large Oval Seamless Tubing

" CL.EAN-TO-1-1ANDLE" FOUNTAIN PEN

Moore's Non=Leakable Fountain Pen
Retails from $2.50 up 11111111111111M1=11110•111

THE FOLLOWING CLAIMS WE GUARANTEE:
• 1. That the pen is tilled without unscrewing the section, thus avoiding soiling the fingers

with ink when filling.
2. That the pen is drawn back into the barrel or reservoir after using, and when the cap is

turned on is absolutely AIR and INK tight.
3. That it can be carried In any position in any pocket and cannot leak.
4. That the pen is always ready to write the instant it touches the paper.

mlOOPE'S
IMPROVED
NON-LEAN APIA
FOUNTAIN PEN

Sectional View oi Pen Closed for Carrying

These pens, being constructed tipon
entirely different principles from other
fountain pens are, without doubt, the near-
est perfection of any pens manufactured.

5. That the barrel being AIR-TIGHT, the ink never thickens ordries up, and if the pen
is not used for a year, it writes just as readily.

6. That we have the ONLY desirable fountain pen IN THE MARKET for LADIES' USE.
7. That our " Tourist" or Military Pen is the best pen made for travelers' or military Use.
8. That we use nothing but the highest grade gold pens.
9. That we use pure gum rubber, and the superior finish and luster of our holders is very

noticeable when compared with others made from common stock.

American Fountain Pen Co.
Boston, Mass.

R. W. SPENCE, New York Agent, 152 Broadway
I. P. PATCH, Philadelphia Agent, 1029 Chestnut Street

point above a horizontal plane which includes the
axes of the lenses, the arms and the main nose-
guard members springing from a common point
at the end of the bow proper and each being inde-
pendently adjustable from said point.

No. 836,479.—Jewel setting. Walter B. Allen,
Attleboro, Mass., assignor to Allen, McNerney
& Company, Attleboro, Mass., a firm. Filed
July 31, 1906. Serial No. 328,520.

A jewel setting, the combination with a plate
or base having a funnel-shaped orifice, of a tubular
gem holder having one end
provided with divergent
branches adopted to hold
the gem, the said gem
holder being fashioned to
fit the orifice in said plate and having an expan-
ded mouth upon the lower surface of the said
plate whereby the gem holder is secured in the
plate, substantially as described.

No. 836,147.—Lens clamp. Hewlett Scudder and
Richard K. Hohmann, San Diego, Cal. Filed
November 7, 1905. Serial No, 286,315.

The combination with an eyeglass lens formed
with edge notches, of a clamp strip comprising a
length of spring material having end lugs to en-

gage the notches, means projecting
from opposite sides of the strips
adjacent the lugs and bearing on
the surfaces of the lens, a lens post
projecting from the strip, and
means projecting from opposite
sides of the strip in alignment with
the post, said means being adapted
to embrace the lens at the bearing

point of the post, the strip being adapted to bear
throughout its entire length on the edge of the
lens, whereby the ears are effective in preventing
independent movement of said strip.

.1
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The ̀t MODEL 0 .41 CV

Fountain Pen
THE MODEL OF PERFECTION. Retail Price, $1.00 to

a 14 K. Gold Pen, No extra charge for special imprint. Every pen guaranteed.
and returned same day received.

$10.00. Made of finest grade rubber and fitted with
Write for samples and prices. All makes repaired

HERING 0 CO., 47 Ann Street, New York

Established 58 Years

James H. Dederick's Sons
ASSAYERS AND BULLION DEALERS

ALL QUALITIES OF GOLD AND SILVER, In Plate, Square and Round Wire,
Rolled to Any Gage.

BUYERS
ALL QUALITIES OF GOLD AND SILVER SOLDER

OF
OLD GOLD AND SILVER 16 Maiden Lane, NEW YORK

Engraved Sf3uvenir Spoon.s
BRIGHT CUT STYLE

L.„; .

.,r.
FRED. A. HASKELL

206 Weybosset St., Providence. R. I.

When writing to advertisers, kindly mention The Keystone

No. 837,577. —Watch roller re-
mover. William N. Loud,
Quincy, Mass., assignor to
Kendrick & Davis, Lebanon,
N. H., a firm. Filed May 21,
1906. Serial No. 317,884.

h O A tool of the character stated,
comprising a tubular shank having
a roller seat at its outer end and a
plunger guide adjacent to said
seat, a spring-retracted plunger
movable in said guide

' 
a nut de-

tachably engaged with the inner
end of the shank, and a handle
having a screw-threaded extension
engaged with said nut and bearing
on the head of said plunger.

No. 836,236.—Eyeglass mounting. William E.
Arnold, Janesville, Wis. Filed June 9, 1903.
Serial No. 160,783.

A single-piece eyeglass mounting, comprising
a bow having its ends continued downward to
form the main nose-guard members, lens-clamping
wings formed integral with
the bow and arranged an lines
approximately parallel with
the sides of the bow and main 4
nose-guard members, stud
members projecting centrally from the lens-clamp-
ing wings and provided with openings near their
extremities, and a pair of integral arms extending
upwardly and rearwardly from the bow at a point
approximately opposite the stud members and
arranged to engage with the sides of the nose at a

No. 836,273.—Prism telescope. Edmund Nue-
marer, Friedenau, near Berlin, Germany,
assignor to the Firm of Optische Anstalt C. P.
Goerz Aktiengesellschaft, Friedenau, near Ber-
lin, Germany. Filed June 24, 1905. Serial
No. 266,704.

In a prism telescope the combination with an
objective, an ocular and a prism device adapted
to effect a reversion of the image, of a casing
forming a carrier for said objective ocular and re-
versing prism, a support for said casing, the casing
being provided with a cylindrical wall portion
rotatably mounted on said support, the said opti-

cal elements of the instrument carried by the
casing being arranged in such a manner that the
optical axis of the instrument is at a right angle
with the axis of rotation of said rotatable casing.

No. 837,004.—Automotically-adjustable bracelet,
belt, etc. John J. Sommer, North Attleboro,
Mass. Filed July 30, 1906. Serial No. 328,428.

A device of the character desig-
nated, the combination of a front lever
formed with a central annular cup, a
hollow fulcrum eyelet fitting in and
secured to said cup, a rear lever formed
with a central annular flange fitting
into said hollow cup on the front lever and secured
thereto by the turned edge of the hollow fulcrum

eyelet, and a coiled spring in said hollow fulcrum
eyelet, one end of said spring engaging with the
fulcrum eyelet and the other with
the rear lever, for the purpose de-
scribed.

No. 836,534.—Device for securing
scarf pins. Abraham Rainess,
New York, N.Y. Filed March
3, 1906. Serial No. 304,002.

In a scarf-pin securing and pro-
tecting device an inner part hav-
ing a triangular vertical channel
through which the pin passes and a
lateral side opening therein, a small
ball located within said lateral
opening and means for pressing
the ball against the pin whereby
the pin is pressed against two sides
of the triangular channel.

No. 836,486.—Apparatus for producing bifocal
lenses. Charles W. Conner, Indianapolis, Ind.
Filed April 21, 1903. Serial No. 153,696.

Apparatus for produc ng bifocal lenses includ-
ing a rotary holder for the lens crystal, and means
for grinding two bifoca surfaces of different
diopters sfmultaneously on one face thereof, sub-
stantially as set forth.

No. 837,206.—Safety device for watches. Frank
D. Ely, Salt Lake City, Utah. Filed November
3, 1905. Serial No. 285,549.

A device of the character spe-
cified, comprising duplicate con-
tinuous tubular elastic rings, in-
tegrally joined together side by
side, and adapted to be mounted
upon the rim of a watch case, the
said rings when in position extending beyona the
sides of the periphery of the watch case forming
continuous pneumatic cushions.

No. 836,900.—Cuff button. Ezra E. Staninger,
Chicago, Ill. Filed November 6, 1905. Serial
No. 286,106.
The herein-described cuff button or holder

comprising the V-shaped body having the arms to
lie on the outer side of the meeting edges of the
cuff and provided on their inner sides with the
inwardly-extending triangular projections 4, 6,

arranged reversely, with the outer angle of the
projection 4 opposite the intermediate portion of
the opposing side of the projection 6, for the pur-
pose set forth.
No. 837,615.—Setting. George W. Dover, Crans-

ton, R. I. Filed May 16, 1906. Serial No.
317,237.

The combination with
a pin comprising a pin-
body with a loop therein,
of a box-setting provided
with an external channel adapted to receive the loop.
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THE UNITED STATES GOVERNMENT ACCEPTS
at its mints and assay offices, large consignments of old gold, refines same and remits proceeds by
express.

About 6 to 8 days' time is required to get returns from which refining and coinage charges
are deducted and return expressage to pay.

The value placed by the U. S. Government on a consignment is absolute and final, from which
there is no recourse.

Wendell and Company accept at their assay offices and refineries small lots of Old Gold
($1 to $250), remit full value at once by draft, before refining, and hold consignments until valuations
are accepted.

If there is any doubt about the valuation placed upon a consignment by them, it is immediately
returned in its original condition, express charges prepaid.

Their large business requires complete assaying, smelting and refining departments. They handle without additional
expense and use in their own factories all old gold and silver consigned to them. The difference in the value of old gold
(before refining) and fine gold (after refining) is their profit, which is very much smaller than it would have to be if they con-
ducted a separate refining business with a large investment in plants and expenses ranging from i5 to 25 per cent. of the
value of old metal received.

THE UNITED STATES GOVERNMENT DOES NOT BUY OLD SILVER
It accepts same for refining, and returns the fine silver in bars, less the refining charges, by express.
Wendell and Company buy old silver outright at the full market value, which is governed by

the price of fine silver.

1.

, 12141 I!

103-105 William St.
New York

DO NOT PAY YOUR BILLS WITH OLD GOLD OR SILVER

Sell it to Wendell arid Company for full cash value and pay your bills
with the returns. You will save much by so doing. Most of the firms that
take gold and silver on account do not use it themselves ; nor have they any
means of ascertaining its exact value, but depend on others, who place a
value on it that will afford two profits.

WENDELL AND COMPANY,

ASSAYERS, SMELTERS AND REFINERS,
Established 23 years.

Polishings, crucibles, bench and floor sweeps economically handled and
proceeds promptly remitted.

57 Washington St.
Chicago
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Mechanical
Displays

THE KEYSTONE

The Show Window
We have frequently in these columns expatiated at some

length on the attractiveness of mechanical window displays.

Motion seems to have a peculiar attraction for the average

human being, and the blend of mystery in the device will fix

attention on it. Many ingenious displays of this character have been devised

I))' individual jewelers, whose mechanical training especially qualifies them for

such work. The one possible drawback to a display of this kind is that its
peculiar character may so interest the observer that he may lose sight ziltogetber

of the goods on display. We show in the accompanying illustration a mechanical

display which is not open to this objection. This attractive window design was

constructed and used by a German jeweler, who conceived the idea of repro-

ducing in his window a miniature of the great wheel at the Paris Exposition.

Ibis latter was a more or less improved type of the famous Ferris wheel origin-

ally shown at the World's Columbian Exposition, and later at several of our

pleasure resorts. Nor is the window display original with the German jeweler,

for several of the American trade constructed ingenious miniature Ferris wheels

for their windows at the time that this immense structure was regarded as one

of the world's wonders.
In the construction of the wheel the jeweler used cheap, rough, material

for the base, consisting of boards covered with plush, with an arrangement of

spaces in which the watches could be displayed to advantage. The wheel

itself was made from a bicycle wheel minus the tire, pretty watch boxes being

substituted for the revolving cars. The wheel was kept revolving by a clock

motor and attracted much attention. In this case the goods and the mechanical

device were so intimately associated that the latter must necessarily rivet the
attention of the observer on the former. We understand from one of our

German exchanges that the display was much admired and very effective from

a sale-making point of view.
The second illustration on this page is a reproduction of the display made

by XV. C. Klein, of Connersville, Ind. We show this display chiefly to illustrate
the effect of rich hangings when used in jewelry store windows. While our
illustration does but scant justice to the real display, it contains a suggestion
which may be utilized profitably by some of our readers. Rich drapery har-
monizes admirably with a jeweler's stock, and a little good taste will make the
combination very effective.

Notwithstanding all that has been written and said in regard
Value of to show windows as a factor in store-keeping, there are still

a number of merchants who fail to appreciate their value.
A writer in the Business Man's Magazine offers an argument

on this subject, which is well worthy of the perusal of those who still ignore the
business-creating power of attractive trims. He says:

Show Windows

A Ferris wheel display of watches

I 20 a

The properly used show window is the best advertising medium
within the reach of the retail merchant, and yet, curiously enough, it
seems to be the least appreciated of all the means he uses. His show
window is his best medium because it will sell goods for him at a less
percentage of cost than any other means at his command. I say that it
is the least appreciated because of the fact that it is so very generally
neglected. Most retail merchants have not yet learned its true value.
Many of them seem to think that it is merely a space which must be filled up.
‘vith something—it does not really matter ‘vhat or how. All this is wrong.

Your department store manager appreciates his win-
dow space and makes good use of it. If you do not
believe that he considers window space valuable, go
to him and try to rent one of those he is using. You
will soon get a larger idea of its value. The big store

even goes to the length of employing an artist who spends all his time
and thought in getting up and executing attractive window displays. And
these window displays sells goods enough to make 1' ie window dresser

and his big salary a good investment. We called
these window trimmers artists, and many of
them are nothing less, as an inspection will soon
show, but it is not enough that a display shall
please the eye. It must sell goods or it is not
successful. The big store demands that there
shall be a material increase in the sale of a dis-
played article while it is in the window, and if
the increase does not come the fact is chalked
up against the window dresser in the records of
the manager.

It is just the same with your show window.
No matter what your location, there will be about
so many people pass your window each day, and
it is your task to make that window catch and
hold their attention to such an extent that some
of them will feel a want of what you there offer.

There is no line of merchandise of which an
attractive window display may not be made. As
an illustration of the way in which these displays
sell goods, I might instance my own case—for I
am a seasoned merchant did you but know it.
The advertising agent of your local opera house
knows the value of show windows, for he is will-
ing to exchange seats worth money for the priv-
ilege of hanging his lithographs in your window,
and I cannot conceive of him doing it unless
your window has a real value to him--and if to
him, why not to you?

The real potential value of a show window
lies in the number of people who will pass it
within a given space of time. Its value may be
computed on the same basis as that used for
the computation of the value of any other means
of publicity. There are any number of people
walking the streets of your town whose money
burns in their pockets fairly yearning to be
spent. Show them something to spend it on
and make them think they want it and the trick
is done. These are the people to whom your
window should sell goods.

Pointer From the
1ig Store

Display by W. C. Klein, Connersville, Ind.



"". Gray "Embossed Wreath" Jewelry Boxes
Our latest production will appeal to those who want a high-grade, up-to-date jewelry box that is neat and tasty.. They are covered with a soft shade of graN

cheviot paper with white enameled edges. The WREATH stands out boldly and is embossed dear through the cover with a brass die. The cost is but a trill,
more than ordinary goods. The difference is money well spent. They will please your customers, and a pleased customer is your best advertisement.

4101 Coill.746.:,re

1427 Telescope nest, 1-6  
1428 14 3-6  
1429 IA 

" 2-7 ..
1431 11 14 7-8

1463 Telescope nest, size 3  
1464 11 . 4

4A 1465 o i. 11 5  

1466 IS 14 11 6
41 11 16 7 . . .wal 1467

VII' 11468 L 41 8  

1469 11

per grosN 32. iso, 
3.60
3.00
3.75

it 2.50
2.75
3.00

at 8.25
3.50
8.75
4.00

These styles only. Prices include ,printing

1444 Square nest   pet' gross, $2.75
1420 Single tempoon   4.00

1421 3. dozen teaspoons   4.25
1423 Single dessert spoon   4 50

111424 34 dozen dessert spoons   5.00
111425 Single table spoon   6.75
111426 ;A dozen table spoons   6.50

1418 Single coffee spoon 3.00
1459 Large scarf, 154x15-16x%   2.75
1438 Small ring   4.00

111439 kiedlum ring .   4.00

1440 Large ring  
1453 Thimble , . . .  
1422 lint pin, i0%x11/4xiy,  
1470 Napkin ring  

5x5x2

1471i6,&6x21% Nested  
7%x7;14x3

1472 Back comb, size 43tix334xl3.  
1450 Brooch, 2.7,1,x2 7-15x% . . .
1460 Scarf, 3 5-16x1303.  

per gross, 84.00
:: 4.00

4.25
.. 3.50

8.25

ii 4.50

 
3.50
3.00

Cuts are three-fifths sizo Nos. 1470, 1471 and 1472 are not embossed

1450 will take a No. 30 brooch card and 1460 a No. it scarf pin card. You can put pin and card in box, leaving the " solid gold " stamp visible to your
customer.

WE HAVE JUST RECEIVED A FULL LINE OF NEW VELVET CASES

C. if KNIGHTS C CO., JEWELERS' SUPPLIES
103 State Street, CHICAGO, ILL.

January, 19°7 Iri

Progress in Store Improvement

The activity in the direction of store

improvement which has been very much in

evidence in recent years, chiefly as a result of

the accumulating prosperity of the trade,

seems to have reached its climax during the

past year. Not only in the largest cities,

nor even in those of more moderate size,

but also in the small towns, has this spirit

of betterment been operative to possibly an

unprecedented degree. While the prosperity

is, of course, primarily responsi-
ble for this worthy movement, it

is also more or less due to the
progress in merchandising meth-

ods. All jewelers now realize
the advertising value, if not the
necessity, of handsome store

furniture, and of stores which
are more or less imposing both
interiorly and exteriorly. The
expenditure on such furnishing
as handsome counters, show
cases, wall cases, decorative ceil-
ings and floors, etc., is now
rightly regarded as an invest-
ment which will almost certainly
prove a paying one. The jeweler
of to-day finds himself in excep-
tionally easy circumstances, and
as a general rule, the trade are
now thoroughly emancipated
from the thraldom of debt which
hampered and discouraged them
a decade ago. Being in healthy
financial condition and encour-
aged by the peculiarly-bright
prospects, their thoughts natu-
rally run in the direction of ex-
pansion and store improvement.

A large propor-
Special Rooms tion of the stores

now being con-
structed or renovated have a
number of features which hereto-
fore could only be found in the exclusive
establishments in the large cities. For
instance, rest rooms, diamond rooms, cut-
glass rooms, etc., are frequently met with in
the well-conducted establishments of to-day.
We referred in our last issue to a remodeled
jewelry store in Detroit, Mich., a feature of
which was a cosy little rest room, especially
fitted up for the comfort and convenience of
patrons. The walls of this room are lined
with heavy-plated mirrors, the woodwork is
white enamel and the furniture in mahogany.
In this little haven of rest and comfort the
lady patrons are provided with a writing
desk, rocking chairs, telephone and all the
comforts of a private boudoir.

On this page we illustrate a type of the
diamond room or special salesroom, in which

KEYSTONE

goods may be selected to advantage by
customers. This room is a portion of the

new jewelry establishment of J. C. Mellichamp,

Atlanta, Ga., which was formally opened at
the beginning of the holiday season. As
will be noticed in the illustration, this room
has all the comforts which will enable the
customer to make his selections at leisure
and entirely free from the distractions which
might interfere if the goods were purchased
in the body of the store. The room, as the
illustration shows, is most brilliantly illu-
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regarded as excessive which will make the
store more attractive to persons of discrimi-
nating taste.

Electric Music
Announcement is again made that within

a short time the long-promised electrical
musical instrument, the telharmonic, is to be
in full operation in New York. This is an
instrument for the transmission of music from
a central keyboard to the homes, hotels,
restaurants and public places of a city.

At a cost of more than
$50,000 the c en tr al musical
" plant " has been established at
a convenient point in Manhattan.
The instrument is virtually per-
fected, and in a short time it is
expected the company will be
ready to offer its musical wares
to the public. At no great cost
the householder, flat dweller or
restaurant proprietor may have a
telharmonic installed, connected
by wire with the central instru-
ment or instruments, and by sim-
ply pushing a button will be able
to turn on the music. The in-
strument that will be placed in
the homes is a small affair, and
can easily be hidden by a group-
ing of flowers or potted plants.
Four grades of music will be
available-grand opera, pipe or-
gan, orchestral or piano.

Tests thus far made show that
the rich tones of the central in-
strument are preserved in trans-
mission, and there is no marring
of the music by the rasping sound
of the phonograph. The inventor
of the telharmonic and the capi-
talists who are backing him are
confident that the instrument will
not only have connections with
thousands of homes, but will

soon be used almost universally by the res-

taurant keepers.

Diamond room in store of J. C. Mellichamp, Atlanta, Ga.

minated, which will greatly add to the glit-
tering brilliancy of such goods as diamonds,
cut glass or fine jewelry. An invitation to

make use of this special room is always
agreeable to the customers and impresses
them with the deference which the firm is
paying to them.

Luxurious
Boudoirs

In some of the leading stores
of the large cities these spe-
cial apartments are still more
luxurious. Some of them

are not only a reproduction on a large scale
of milaay's boudoir, but have also a maid in
attendance whose special duty it is to assist

lady customers in such change of dress as

may be desired to best show the effect of the

jewels worn. In fact, so prosperous is the

trade at the present time, that no expense is

Dearer than Gold

In the " Mineral Resources of the United
States," published as part of the report of the
Geological Survey for 1905, the remarkable
rise in the price of platinum within a year or

two past is ascribed to the growing demand

for the metal in electrical and chemical indus-

tries, combined with the reduced yield of the
platinum placers of Russia. The metal is

now Much more valuable than gold, having
increased from $19.50 per ounce in April,

1905, to $34 per ounce in September, 1906.
Every effort is being made to develop the
platinum resources of the United States.
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We Two, on New Year's Day

BY JOHN TWEEZER

Whew How the wind whistles, outside!
The new baby, 1907, promises to be a spoiled
youngster and a boastful chap—for here he's
" blowing" with his very first breath I Small
wonder to be sure ; for he was born with a
gold spoon in his mouth and has heard only
flattery and congratulations over his pros-
pects ever since his arrival. How can the
kid be modest and shy, in face of this general
adulation?

A great night, though, to sit in a Morris
chair before a roaring wood fire, in this book-
walled library of mine ; but not a night to
read any of the books. Instead, a night for
thinking—for looking back into the past and
forward into the future ; for studying the
mistakes of 1906 and planning the cures in
1907 ; a night to give sentiment its profitable
sway and permit, as the prophet foresaw,
" the young men to see visions and the old
men to dream dreams."
— Was that a knock at the door?

Who would be calling at this hour of night?
—why, it's past eleven
— Well, well I Come right in, Dear

Reader ! Shake the snow off your coat—
there ! Well, this is a surprise ! I've been
writing to you for—let me see—at least
eighteen years, but I've never met you face
to face. Mighty glad to see you I Let me
pull up this big chair to the fire ; now, squat !
No, it isn't too late to sit down for a heart-
to-heart talk, and you won't disturb the
family ; for Mrs. Tweezer and all the Twee-
zerettes went to bed an hour ago. No, I
wasn't going to bed for another whole hour
—I always go off on a thinking spree on
New Year's night, and I'd sooner think out
loud with you than quietly to myself.

Let's turn out the lamp and get our light
from this wood fire. One doesn't need out-
side light to think by—and there's nothing
so helpful as a hearth. You'll find cigars
there at your elbow—/always do my think-
ing through this brier pipe.

Had a corking Christmas trade, of course,
and the best year ever, as a whole? Good !
Same way with every jeweler, everywhere in
this land, unless he spoiled his own pros-
perity. As to 1907 ?—why, the ball will keep
right on a-rolling ! The only thing to do is
to keep right after the ball and shove, shove,
shove !

Yes, there are quite a few books in this
big room—my youngest daughter counted
over fifteen hundred here, some time ago ;
but the kind counts more than the number.
I care nothing for bindings—it is the contents
that must please me. And I don't believe
you'll find a better selection in any fifteen
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hundred books. No, I'm no specialist—I
read almost anything good. I bless my stars
for a taste so catholic, so unexcluding.

And that reminds me. Last night, just
as the New Year was tiptoeing in, I was
deep in a volume of ancient history. The
clock struck twelve, and the bells all over
town broke out in salute to " the youngest
child of Time." I put the book down and
listened to the clamor. Why such a racket
over the advent of 1907, when there had
been some thousands of other years born
before it, each as new in its time ? Was
1907 born with a strawberry mark on its left
shoulder or other indication of extraordinary
qualities, or why should it be welcomed as if
it was the very first that ever happened ? I
concluded that the rejoicing was selfish, on
the part of humanity—it was glad that the
world still held together, in spite of its sins,
and that Judgment Day was postponed for
the present.

I took up the book again and as I read
another thought came to me. Here was a
history of the times twenty-five hundred
years ago ; and every impulse that moved
people then is here in this present day, un-
changed. Verily, " there is nothing new
under the sun." I do not doubt that mer-
chants of that far time faced the same prob-
lems that meet the merchant of 1907—though
some details may have differed. No doubt
Shadrack had difficulties with competitors
and Alexandris deplored the early-closing
movement Of his clerks ; Augustine was
concerned for the wearing qualities of his
bracelets and Hector stewed over the "guar-
antees " of the manufacturers in Sidon.
Then, as now, debtors deferred payments
and the " legitimate " dealers suffered from
the depredations of the fakir ; the shop-
keepers were desperate in July because of
dull trade and again desperate in the gift-
buying season because all the customers
could not be waited on at once.
— Light another cigar, Dear Reader,

while I lay a fresh log on the fire.
-- So with all the common experiences

of men : In that day, as in this, hope and
love and faith and fear were woven in the
warp of life, and all the elemental passions
are exactly the same yesterday, to-day and
forever. However times may change, in the
conveniences and comforts evolved by a
progressive civilization, the human heart
remains the same through all the cycles of
the years.

It would seem therefore—wouldn' t it ?—
that the New Year should be depicted as a
very feeble, gray-haired and decrepit infant
indeed ; that it is only a duplication of in-
numerous grandfathers, whose features it
wears covered with the mask of youth ; and
that the bells which peal out rejoicings at a
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birth are in reality tolling for a continuous
performance of death.
— How's that, Dear Reader ?—yes,

you have it. It is New Year to us, though
the oldest of all the years ; because we did
not live in the old New Years which Time
has laid into the tomb. It is new to us,
year after year, because the instinct of
humanity calls for resting-places and fresh-
starting points ; calls for the opportunity to
begin again, with new resolves and livelier
ambitions ; calls for the privilege of discard-
ing its rusted sword and fitting itself with a
brighter blade. So each January First, in
the Christian calendar, will be New Year's
Day forever and forever, not in the chroni-
cles of time but in the records of the human
heart ; and just as the old and scarred Earth
each springtime renews her emerald dress
and puts fresh hope into the heart of nature,
so will New Year's Day bring continual re-
currence of high and stern resolves in the
minds of men, reviving their ambitions and
chastening their souls.
— Must you go ? Well, Dear Reader,

I'll be glad to shake hands with you in wel-
come, a twelve-month from to-day ; and' in
the meantime may all good things come your
way and stop inside your door. And my
New Year's greeting and farewell will be in
the words of one of my favorite authors,
whose comprehensive goodwill to a friend
was thus expressed :

"Thine own wish wish I thee in every
place !"
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" Ring out the Old, ring in the New !"
But we'll be in a pretty stew if, bidding Nine-
teen Six adieu, we make no change for better,
but still hang on to all our sins and lose our
souls to save our skins, and hide our griefs
behind our grins while the devil hunts the
debtor

In Nineteen Seven we will hear the
same old yarns we heard last year ; the same
old boasts will fill the ear as in the year behind
us ; and Jones will have his weekly jag, and
Mrs. Jones will chew the rag, and Willie
Jones will daily brag, and Grandma Jones
will grind us.

In Nineteen Seven Love and Hate will
still be here and propagate ; and all the ills
of man's estate, and all its fearful curses, will
still be here to do their parts. But so will
flourish other arts ; for Beauty will be stealing
hearts while Knavery's stealing purses !

In Nineteen Seven various things will
pull the various sorts of strings ; black eyes
will often lead to rings—and rings will lead
to black eyes. Trade will be brisk or will be
flat (depending upon this or that), and men
will wonder "where they're at" as politicians'
lacqueys.

Heigh-ho ! What need we know or
care? Let's do the best our souls will dare
and give a deal that's always square, and
leave the rest to heaven. And so the coming
year will bless our work and play, our " no"
and " yes," and good will grow and bad be
less in Nineteen Hundred Seven ! J. T.
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Reviews of Current Ophthalmo-
. logical Literature of the World

Successful Removal of the Lens in
Myopia

Lately we had occasion to report very
guarded opinions as to the value and the
final outcome of the removal of the crystal-
line lens in high myopia. But that sometimes
very brilliant results may be obtained by
operation is shown by the following case of
Dr. Justine L. Barnes, who, in the Medical
Record, reports that he removed the lenses
of both eyes in a girl of sixteen years of age,
with high myopia. Her vision before opera-
tion was : V. 0. D. , ; with — zo
D. S. C — I D. C. ax. 15° fg ; V. 0. S.

/1.6, with — 22 D. S. C. 0— D. C. ax.
165° -= After recovering from the oper-
ations V. 0. D. with — 2 D. S. ̂  — I D.
C. ax. 35° = ; V. o. S. with — i D. C.
ax. 1800 = two and one-third times bet-
ter in each eye than it was with best possible
correction before operations. She reads
Jaeger No. I. at eight inches at present, with
or without her nearly emmetropic glasses.

A New Method of Determining the
Refraction of the Eye

Lately Dr. K. Majewski has proposed a
new method to determine the refraction of
the human eye subjectively. It depends
upon the well-known experiment of Schrei-
ner, who first showed that two small holes in
a plate held very near the eye, while it looks
at a distant light, give rise to two light points
if the eye is out of focus for the light. There
is only one light if the eye is emmetropic or
accommodated for the distant light. He
further showed that there is myopia if on
covering the right opening the right light
disappears, while there is hypermetropia if on
covering the same opening the left light is
vanishing. Dr Majewski uses a Morton
ophthalmoscope, the greater mirror of which
is replaced by a metal disk. This latter has
in the middle three small openings, all in one
straight line. The middle opening has a
diameter of 3/ millimeter, the two lateral
apertures are each x and millimeter in
diameter and are each about one millimeter
from the middle hole. The right opening is
covered by a small cylinder of red glass with
a radius of curvature of 3.5 millimeters,
while the left one has a green cylinder of the
same shade. The axes of both cylinders are
all exactly parallel to the line which joins the
three openings. While fixing the source of
light 4 or 5 meters away, by the little piece
of apparatus just described, the ametropic
eye, with a horizoatal position of the open-
ings, sees a luminous point in the middle and
two colored lateral lights. In myopia the

red line is seen on the right and the green
one on the left, while in hypermetropia the
phenomenon is the reverse. If now in the
ophthalmoscope the proper correcting lens is
turned in front of the eye both colored lines
cover each other whereby the resulting colored
line appears in a copper golden hue. By
turning the fenestrated disk in each main
meridian of the eye successively the refrac-
tion of each main meridian and therefore the
existing astigmatism may be determined with
great accuracy. The examination is best
done in a dark room. As his source of light
the doctor employs a Nerst lamp of about
thirty-lour candles, in front of which he
places a diaphragm with an opening of 4
centimeters.

About the Prognosis and Treatment
of Simple Glaucoma

At the last convention of German natur-
alists and physicians in September, of this
year, Professor Schleich, of Tubingen, gave
his conclusions about the prognosis and treat-
ment of simple glaucoma as based on his
experience at the Tubingen clinic. The
results thus far obtained with the operative
treatment of simple glaucoma by iridectomy
have not been of such a kind that it can be
regarded by any means as a certain remedy
for that disease, because in the great majority
of cases, if observed long enough, it did not
bring the supposed success and because in a
considerable number of cases it produced
actual damage and in a few cases even blind-
ness. The treatment of simple glaucoma by
medical treatment alone has not been tested
sufficiently because it has not been thorough
enough. At his own clinic at Tubingen
he obtained very remarkable results by the
purely medicinal treatment.

The Need of an International Test
Card

After calling attention to the imperfec-
tion of the decimal test card of Monoyer,
Dr. Armaignac, at the twenty-third congress
of the Societe francaise d' Ophthalmologie,
proposes a new card in which the different
lines give a visual acuity differing from that
above or below by TtIS. He advocates Snel-
len's unity of visual acuity, according to
which the acuity is called r if at the distance
employed the finest letters recognized sub-
tend an angle of 5 minutes. As objects he
admits either capitals or differently directed
Es or the ring of Landolt. Such a test card,
if made for the distance of 5 meters, must
have at least ten different lines, the letters of
which must be from above downwards 73,
6o, 48, 38, 29, 22, 16, 12, 9 and 7.3 milli-
meters in size, respectively, in order to give
the corresponding visual acuities -110-, -126 Taff,

r 0.4 1§0-, and 1. The reviewer
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reminds the readers that, as regards the E
chart, Pfluger already, years ago, proposed
and had published one in which the grada-
tions are by 115. This card has been employed
by the reviewer with great satisfaction. It
is published by Carl Sallmaun, of Leipsic,
Germany.

About Very High Degrees of Hyper-
metropia in the Presence of

the Crystalline Lens

At the last meeting of the Ophthalmo-
logical Society, of Heidelberg, Germany,
Professor Dr. Leber, the great ophthalmo-
logist, read a paper on very high hyperme-
tropia, of which the following report is a
short resume :

It is very seldom that one meets cases
of axial hypertnetropia, so high, that they
require a convex glass as strong as in aphakia
where the crystalline lens is absent. Professor
Leber has collected in the last sixteen years
of his practice only sixteen cases of this kind
in which the axial hypermetropia amounted.
to 8 and 16 dioptries. Other observers have
seen cases still higher, that is, up to 27 D.
In the cases of the doctor, measurement of
the cornea showed that the unusual degree of
hypermetropia did not depend upon the pos-
sible circumstance that to the effect of an
unduly shortened optic axis that of an unusu-
ally low corneal curvature added itself. On
the contrary the corneal radii were all short
and that to a very marked degree in the
highest degrees of hypermetropia. The
length of the axis of such eyes, therefore,
must be shortened to a higher degree than
corresponds to the amount of hypermetropia,
because the high corneal curvature produces
a great increase in the refractive power of the
eye and thus counteracts a great amount of
the axial defect of refraction. Calculation
which the doctor made, based on the reduced
eye of Helmholtz, showed that in a number
of cases the length of the axis ought to be
shorter than that of the normal eye by about
7.5 millimeters, in order to produce with the
measured amount of corneal refraction the
hypermetropia actually observed. But this
reduced length, unless one believes in a quite
abnormal shape of the eyeball, can only be
explained by the assumption that not only the
antero-posterior, but also all other diameters
of the eye are shorter. It is, therefore, very
probable that in such cases we have to deal
with moderate degrees of microphthalmus, a
probability which is often proved to be cor-
rect by actual observation and also by the
unusually small corneal diameters.

This view agrees with that of Donders,
who regarded the hypermetropic eye in
general as not quite developed, and also
with that of all authors who, in all care-
fully-examined cases of high hypermetropia,
observed an unusually small cornea and some-
times even real microplithalmus. About the

(Continued on page 125)
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About Very High Degrees of Hypermetropia

(Continued from page 123)

size and form of the eye in lower and medium
degrees of hypermetropia our knowledge is
very scant and the doctor expressed the hope
that this gap would soon be filled out by new
investigations. In the new-born, with their
small-sized eyes, one ought to expect a very
high degree of hypermetropia in spite of the
somewhat stronger corneal curvature. That
this is not the case and that on the average
there is only a very moderate hypermetropia
has its explanation in the very highly curved
surfaces of the crystalline lens. According
to Stadfeldt and also to Axenfeld, the crystal-
line of the new-born child is as thick as that
of the adult, that is, about 3.7 millimeters,
but the diameter is 6 instead of 8 or 9 milli-
meters, whence it follows that the curvature
of the surfaces is very great. According to
Stadfeldt, the radii of the anterior and pos-
terior surfaces of the crystalline in the new-
born are 4.5 and 4 millimeters respectively,
while the corresponding surfaces in the adult
are i i and 6 millimeters. It is for this reason
that E. V. Hippel, in the freshly-enucleated
eye of a new-born child, found the focal dis-
tance to be 31 instead of 50 millimeters.
From these facts it follows that the curvatures
of the crystalline lens must decrease about in
the same measure as the eye grows in size.
If tne eye remains behind the normal in its
antero-posterior or in all diameters, whilst
the lens becomes normal in its refracting
power, the existing moderate hyermetropia
either must remain stationary or increase
more or less.

In the following discussion of the paper
Dr. Landolt referred to a case • of 20 D.
hypermetropia which had been mentioned
already by Donders in his book. He had
seen it lately again and found that there had
been an extended inflammation of the iris and
chorioid. He thinks, therefore, that such
pathological processes sometimes might lead
to microphthalmus.

Studies About the Heredity of Corneal
Astigmatism

In the new handbook for ophthalmology
of Graefe-Saemisch, the most exhaustive
book on almost any subject connected with
ophthalmic science, Groenouw, after a full
discussion of the question of heredity in
myopia, remarks:

About the heredity of the other anomalies
of refraction more extended researches have
not been reported although especially astig-
matism would be a very favorable object for
such investigations. The kind of it, whether
with or against the rule, and the position of
the axis certainly would form a good criterium
for deciding whether we have to do with
an accidental coincidence or a defect which
occurs in one or several members of the same
family in exactly the same manner.

However, this subject is not quite as
unknown to ophthalmic literature as these
words of Dr. Groenouw would seem to indi-
cate, for more than eleven years ago Dr. A.
Steiger, of Zurich, treated the question in
his contributions to the physiology and path-
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ology of the corneal refraction under the
title, " Heredity in the Corneal Curvatures
of the Cornea." Lately he has taken up
the whole question anew and he reports his
extensive researches in the Zeitschrft f.
Aughlkd. He there confirms his former
conclusions : Heredity has a dominating in-
fluence as regards astigmatism. The chances
to inherit a high degree of astigmatism from
the father or from the mother is equal for both
sexes ; but it appears that the mother has a
greater influence in this respect. The author
admits that there are many questions still
which have not been solved by his investiga-
tions, but he also points out the extreme
difficulty of obtaining full material for decid-
ing these questions.

A Case of Pronounced Inward and
Downward Squint in Near Vision, with Binocu-

lar Fixation and Normal Muscle-Balance

In Distant Vision

The following interesting case has been
reported by Dr. Samuel Theobald lately in a
paper read before the American Ophthal-
mological Society:

Although I have for many years insisted upon
the importance of testing the ocular muscle bal-
ance for near as well as for distant vision, and have
consistently practiced what I preached, I do not
recall an instance in which the results of such tests
were as contradictory as in the case I am about to
relate.

Miss S., a college student, twenty-four years of
age, came to me for advice in January last. She
was in a distinctly neurasthenic condition, and was
suffering with severe and persistent headache and
asthenopia, although she was wearing, constantly,
glasses which had been prescribed for the correc-
tion of her pronounced ametropic fault.

A careful test of her refraction led me to a
conclusion which differed little from the finding of
the physician she had previously consulted, except
that I made out a somewhat greater amount aniso-
metropia.

The correction prescribed by me for distant
vision was as follows:

L. eye — .5o S. 2.62 C. 85°
R. eye .62 S. C.,` + 1.75 C. 85°

The interest in the case centers in the unusual
muscle-balance which the tests revealed with this
correction, and, I may add, it was practically the
same with the glasses she had previously worn.

By the vertical displopia test there was:

Exophoria at 2,31 -= r%° to o°
Esophoria at 121/ = 8°

By the Maddox-rod test:

Right hyperphoria at 2ot = Xes (scant)
Right hyperphoria at IV/ = 6° to 7°

With Maddox's obtuse prism:

No hyperphoria at 201

The ease with which the diplopia As were
made, coupled with the existence of normal dis-
tance muscle-balance, completely misled me as to
the real state of affairs in near vision I neither
suspected, nor tested for, the actual squint at the
reading distance which I afterwards discovered. In
consequence, I concluded that the chief source of
her trouble was the remarkable heterophoric con-
dition which the near tests revealed. I, therefore,
prescribed lenses for the correction of this, in short
hook spectacle frames, to be worn over her dis-
tance glasses in reading, writing, etc.

No benefit resulted from this, and at a subse-
quent examination I discovered that instead of a
pronounced heterophoric condition, as I had sup-
posed, there was in near vision an actual inward
and downward squint of the left eye, which wa6 in
no way modified by the prismatic glasses given her.

In view of the orthophoria present in distant
vision no operative procedure seemed to me admis-
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sible. A slight modification was made in the lenses
first prescribed ; but, for some reason not apparent,
my efforts to afford her relief were of little avail,
and she was compelled to abandon her college
work.

So far as could be learned, her symptoms—the
severe headache, neurasthenia, etc.—could not be
ascribed to any other cause than eyestrain.

A New Text Book on the Prevalent
Diseases of the Eye

Many new books on diseases of the eye
appear every year and while they almost all
are written ostensibly for the general practi-
tioner and the medical student, they are,
with very few exceptions, adapted only to
the higher requirements of the specialist but
not to the simpler wants of the general
physician. This, however, cannot be said of
the latest book by Dr. Samuel Theobald, the
well-known professor of ophthalmology at
the Johns Hopkins University, at Baltimore.
Although the volume contains 551 pages, it
does not go into the subject of refraction
proper, nor does it give a detailed account of
the muscular anomalies. Even the ophthal-
moscope is not described or explained in its
Use, for the author says, "a little knowledge
is a dangerous thing," and a deeper knowl-
edge of the more intricate subjects cannot be
expected to be at the command of the gen-
eral physician. On the other hand, however,
great pains have been taken to describe such
aids to diagnosis (like the examination by
oblique light, etc., ) as are easily mastered
and to give such therapeutic measures as are
readily employed by the general practitioner.

It must be acknowledged that the author
has written an excellent book for the needs
of the general practitioner and the medical
student and in fact for every man who is
interested in the prevalent diseases of the
human eye. The volume is published by
W. B. Saunders Company, and is profusely
illustrated with 219 excellent drawings and fo
colored plates. The book can be had from
this office on receipt of publisher's price,

Do Older Painters Lose Their Delicate
Sense of Colors?

Frequently it has been asserted that
older painters lose their former delicate color
perception. This has been done lately again
by Dr. Rohtner, of Nancy, France, who
believes that the color sense of older painters
becomes affected in consequence of the so-
called physiologic arterio-sclerosis, the yellow
discoloration of the crystalline lens and a
change in the retinal elements. He desig-
nates their peculiar manner of representing
the color of objects as senile. Against him,
Dr. Polack, at the same meeting of the
Societe francaise d' Ophthalmologic remarked
that this alleged decrease of the color percep-
tion in older painters was by no means a
constant phenomenon. He said : " A great
number of painters is known to have retained
their fine color sense and their power to
reproduce colors up to tneir oldest days, for
example, Giovanni Bellini (1427-1516), of
whom Albrecht Duerer wrote in 1506 : ' He
is very old but still the best of all.' Tizian
(1477-1576), who became almost one hun-
dred years old one year before his death,

, Continued on page 127)
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nothing to take the place of

STEREO BINOCULARS
The Little Field Glass with the Big Field

There is a constant demand for this glass from buyers who will not be imposed upon by
substitution. No dealer can afford to be without STEREO BINOCULARS.
The dealer who has the goods is the dealer who sells.

Send for new booklet on Binoculars

ROCHESTER, N. Y.

New York Boston Washington Chicago San Francisco

VELVET CABLE END

the
very latest

in temples, de-
rives its name from the

fact that it is the easiest tem-
ple on the market, and will be

hailed with joy by all wearers of spec- N,
tacles. Its flexibility and softness will prevent

the pulling on the nose and ears, and thereby
eliminate headache and that worried feeling. You cannot

compare it with an ordinary cable and it will not break at the butt. It
is neat compared to rubber tubing, etc., therefore more hygienic, and costs
but little more than the ordinary cable. Ask your jobber for a sample.

We also make the best in Steel, German Silver, Alloy, White
Metal and Gold Filled.

Do you want prompt service

and the very best of prescrip-

tion work at Philadelphia 

prices?

If so, send it to me. All

work mailed out the day it is

received.

We sell only to the Jobbing Trade

Walter Mayer
WHOLESALE MANUFACTURING OPTICIAN

823 Penn Ave.,

CENTRAL OPTICAL CO.
SOUTHBRIDGE, MASS.

Pittsburg, Pa.
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How to Order Toric Lenses

As the use of toric lenses is increasing,

every optician should thoroughly understand

the different forms, so that he can give his

customers what will give the best satisfaction,

says The Globe News. It is the aim of the

wholesale prescription house to fill all prescrip-

tions in the best possible form ; though in doing
this, it frequently increases the cost. The
optician who does not thoroughly under-

stand the cause of this, is apt to think that

the wholesaler is trying to sell the most ex-

pensive lenses and increase his profit. All

opticians should, of course, understand trans-

posing lenses, and should transpose them to
the best form before sending in a prescrip-

tion. If those who do not, would state that they
want the prescription filled in the best form,

it would save the wholesaler quite a little

anxiety. As it is now, if the wholesaler

filled all the prescriptions as they were writ-

ten, a great many would be returned for

credit, as they would have little or no toric

effect.
On the other hand, if he transposes

the prescription to its best form, without in-

structions from his customer, he is apt to get

into trouble, for it might make a more ex-
pensive form of toric than the form called for

on the prescription, and then, as stated above,

the customer would think the wholesaler was
trying to " work " him for more profits.

Flj 1 •5- 0 c y
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Fig. 1

In ordering plane cylinders, it makes no
difference which way they are ordered, unless

wafers are to be fitted. If a + cylinder was

ordered, the lens would be ground as written

and would have the cylinder on the outside,

and a — 6 D. curve on the inside (see

Fig. r). If a — cylinder was ordered, it
would be ground with the cylinder on the in-

side and a + 6 D. on the outside (see Fig.

2). If wafers were to be fitted, the cylinder
should be on the outside, so that the wafers

could be cemented to the inside surface.

••—•5-Octjt
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Fig.

It would then be necessary- to transpose to a

compound ; for example : a — .5o cylinder,

axis 1800, would be — .5o sphere C + .50

cylinder, axis 900. This lens would, of course,

cost extra.
The ordering of compounds is a more

difficult matter, and the optician should know
just what surfaces are to be ground. For
example, if a -I- I sphere C ± .50 cylinder,
axis 900, was ordered, it would be ground as
written, and the lens would be + 6 0 +

6.5o on the outside, and — 5 sphere on the
inside (see Fig. 3). By this you will see

4- 1 .co

—57 .5 P71.
C Xrire.

Fig. 3

that the tonic effect has been reduced 1 D.
While it does not matter much in this case,
the toric effect is gradually reduced with such
combinations until with a combination of +

6 sphere 0 + .5o cylinder, axis 9oO, it has a
piano effect, as this would be ground with -1-
6 0 + 6.5o on the outside and piano on the
inside (see Fig. 4).

5:y.4:.  
+6. = So

Fig. 4

All + and + combinations with a spheri-

cal stronger than + 1, should be transposed.

For example, + 3 sphere C r cylinder,
axis 9o0, if ground as written, would have
only — 3 D. inside curse. If it is transposed,
it would be + 4 sphere 0 — cylinder,
axis o, and would be ground with + TO D.
outside and — 6 0 — 7 inside (see Fig. 5).

rq.s: •l-4.=—/ eLY 0.

4. po

Fig. 5

This lens costs more, but will give better

satisfaction to your customer. If you under-

stand this before ordering, you can explain

it to your customer and charge more for your

lens accordingly.
Concave combinations are transposed in

the same way. When wafers are to be fitted,
they should be transposed so that the cylin-

ders are on the outside. In combinations

where the spherical power exceeds 3 the

distance lenses should be ordered on a + 9
curve. Thus, a combination + 3 sphere C

+ I cylinder would be + 9 C + zo on the

outside and ---- 6 sphere on the inside (.:ee

Fig. 6).

6 + .3, + cot 70°

Fig. 8

This gives you the regular — 6 toris2

effect, and although it increases the expense,

it makes a much better lens.

Ophthalmological Reviews

Do Older Painters Lose their Sense cf Colors I
(Continued from page 125)

painted the coronation, which is to be seen at
Munich. As regards brilliancy of colors,
this picture even surpasses the coronation, at
the Louvre, which he painted in i56o. Tinto-
retto said of this picture that in it Tizian had
solved the whole problem of painting. Tin-
toretto died eighty-two years old (1594) in
the full possession of his powers and his fame.
Other examples are Jacques Bawan (1510-
1592), of whom Tizian often bought pictures ;
Palma, the older (1480-1565) ; Palma, the
younger (1544-1628); Francia (I16o-1533 ),
Greco (1548-1625 ) , Goya ( '748-1828 ), Pous-
sin (1594-1665), whose last unfinished work
can still be seen at the Louvre ; Claude Lor-
rain (1699-1779), and Corot (1796-1875),
whose works from his last epoch are valued
the highest. Modern painters also could
furnish many examples.

"On the other hand, there are cases where
a distinct change in the perception of colors
can be observed. The cause of this, how-
ever, does not seem to lie in a change of the
retinal elements nor in a change in the color
of the crystalline, but in an uncorrected or
undercorrected hypermetropia. I have been
able, in all cases that came under my obser-
vation, to favorably influence the color
perception by a full or slight overcorrection
of the existing hypermetropia. By photo-
metric measurements I have been able to
prove that the minimum of light perception
for blue is the same in older people as in the
young. The crystalline lens, therefore, does
not, as long as it is still perfectly clear, absorb
any more blue light in old age than in youth.
On the contrary, the minimum for blue
increases perceptively, if a yellow glass is
put before the eye of the older painter. It
is, therefore, not correct to compare the effect
of the lenses of old age with that of a yellow
glass. The designation of senile manner'
must be rejected as erroneous because the
peculiarities of representing colors, which is
called by that name, is found in all ages of
manhood. • It is, therefore, not justified to
draw conclusions as to the age of the painter
from the colors of his paintings, but it is very
reasonable to diagnose the refractive condi-
tion of the painter's eye from them."

"I am most interested in Optics, etc.; in
fact, evetything in The Keystone."—Chas. E.
Durst, Jeweler-Optician, Hamilton, Ohio.
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FIRST—Dr. Agnew's GREAT GERMAN EYE WATER is the first eye remedy ever sold through the optical trade, many

opticians having recommended and sold it for 25 or SO years, a sufficient guarantee of its merits.

SECOND—This eye remedy is the best, simplest and most effective preparation ever compounded for inflammation of the eyes,
or eyelids, conjunctivitis, blepharitis or scaly eyelids, burning, smarting or itching of the eyes. Its antiseptic properties destroying
germs and preventing acute inflammation.

THIRD—The phenomenal success and sale of this remedy has brought into the market many imitations, but none equal the
Dr. Agnew's formula.

GET THE ORIGINAL Dr. Agnew's, and see how quickly one bottle will sell another. NO COCAINE In this formula.

Over one thousand customers selling it are having their special labels on the bottles.
Handsome glass sign, show case, special labels and express prepaid on order for six dozen or

more. $1.63 per dozen ; $19.30 per gross. Order from your jobber, or direct from the proprietor,
W. F. CUSHMAN, 7ii Boylston St., Boston, Mass. The following jobbers in optical goods are agents:

D. V. BROWN—McINTIRE, MAGEE et BROWN, Philadelphia, Pa.
JOS. FRIEDLANDER & BRO.—FELIX ZADEK—F. A. HARDY & CO., New York
GLOBE OPTICAL CO.—BOSTON OPTICAL CO.—C. N. QUIMBY, Boston, Mass.
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EVERY RETAIL OPTICIAN who wishes to see the BEST GOLD FILLED FRAME in the market

to send his name and address to us and we will send sample for your inspection and comparison.

These goods are carried in stock by all FIRST-CLASS JOBBERS. Be sure your name is on our inquiry list,

and we will keep you in touch with the latest improvements and productions in Optical Goods.

WE SELL ONLY THE JOBBING TRADE

BAY STATE OPTICAL CO., ATTLEBORO, MASS.
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Tests and Studies of the Ocular Muscles

The famous work of ERNEST E. MADDOX, M. D., F. R. C. S. Ed., specially revised and
greatly extended by the author. The added matter covers the latest researches on muscular
suomalies—theories, tests and methods of treatment—and includes an entire new chapter on
N y slagalus. pH Rights Reserved]

(Continued. Part XXV)

Malprojection of a Field.—In natural acts of vision the direction
of projection of an image on the fovea coincides with the visual
axis of the eye ; but when, under some unusual or pathological
conditions, the direction of foveal projection is displaced away from
the visual axis, every part of the field of projection is equally dis-
placed in the same direction, so as faithfully to retain its relation to
the foveal projection. In other words, projection in a field is
always true,* though projection Of a field may be " false."

Coincidence of the Two Foveal Projections.—Pictures formed
upon the two fovea are projected under all conditions very faith-
fully to the same spot in space.

Thus, in recent paralytic squint, two candles held in line with
the two visual axes invariably appear as one.

Again, if a piece of paper be pricked through with a pin at
two points separated by the interocular distance, and be held up
close to the eyes so that distant objects can be seen through them,
the two holes themselves are seen as one, in the median line.

Another well-known experiment is to create a tiny foveal after-
image by looking at a bright point of light with one eye ; then,
whatever object be fixed by the other eye and however much the
spectralized eye may be artificially displaced even by forceps, or
made to squint, the after-image still clings tenaciously to whatever
point is fixed by the other eye.

Corresponding Points.—What is true of the fovea is also true,
in a less-pronounced way, of all other parts of the retina. Every
percipient element in one retina has a corresponding element in the
other (situated similarly with respect to its fovea, i. e., at an equal
distance in the same direction from it, so that its projection in
space is identical).

Double Set of Corresponding Points.—In very old-standing
squint (strabismus incongruus) it sometimes happens that certain,
at least, of the percipient points in one retina have two correspond-
ing points in the other, of which one was originally true, and is,
therefore, again true when the eyes are put straight by operation,
and the other created during the condition of squint.

Rotation of the Field of Projection.—It has seemed to me
possible that without any actual translation of the field as just
described, the corresponding points may become altered in some
cases by rotation as a whole about the point of fixation. In a case,
for example, of complete traumatic paralysis of the superior oblique
I found, years after, that the field of projection was still perfectly
untorted on looking straight forward. Since the eye gave much
evidence otherwise of so-called secondary contracture (consecutive
deviation), it can scarcely be conceived that in this case there has
been no actual paralytic torsion.

Physiological Diplopia.—In every ordinary act of vision a vast
number of objects do not throw their images on corresponding
points of the two retina. For every position of the point of fixa-
tion there is what is called a " horopteric surface," all objects in
which are seen single, while all other objects would be seen double
were they closely analyzed.

If the two forefingers be held before the face in the median
plane, one in advance of the other, and the farthest one be fixed,
the near one is seen double ; and by momentarily closing the right
eye it is easy to assure one's self that the left of the two images
belongs to the right eye and the right image to the left eye. This
firoximal diplopia (as we may call it) is, therefore, crossed. (See
Fig. 40.)

If, on the other hand, the near finger be fixed, of the two
images of the distant one which now appear, the right one disap-
pears on closing the right eye, and the left on closing the left,
showing that the distal diplopia (as we may call it) is homonymous.
By such experiments, we learn that all objects nearer to us than
the point of fixation (and the horopteric surface connected with it)
have crossed images, while all objects beyond have homonymous
ones. Our higher intellectual powers are insufficient to inform us

*This statement, of course, supposes absence of anatomical changes in the lens, etc.
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whether any double images which we see are crossed or homony-
mous, proximal or distal ; but some inferior center seems to have
no such difficulty, for as soon as an effort is made to unite the
images, it always commences in the right direction without any
preliminary trial to discover whether it is an effort of convergence
or one of divergence that is called for.

Suppression of Images.—In the physiological diplopia of people
who are right-handed, the image which belongs to the right eye is
apt to appear more substantial-looking than the other (Tscherning),
and this is probably especially the case with those who are accustomed
to frequently use the right eye separately, as, e. g., in aiming. Con-
sistently with this indication, while attention is diverted from the
diplopia and concentrated upon the point of fixation, the less sub-
stantial image of objects out of the horopter is in most persons so
entirely ignored by the mind as to be what is called " suppressed."
Even when it is not so, the diplopia attracts no attention, because
from absence of critical analysis it is undistinguished by the mind
from that other kind of indistinctness which is due to the object
being out of focus.

Origin of Projection.—In projecting the retinal field into space
the mind must have some " point of origin " for the radius vector,
or "line of direction " in which the projection is made. Hering
places this origin midway between the two eyes, as if they were
united into one cyclopic eye. His idea is supported by the double
pin-hole test previously mentioned, and is no doubt true of those
whose eyes are of equal value in binocular vision. Some, however,
and possibly the majority even of those who have equal visual
acuity in the two eyes, seem to use one eye rather as the aide-de-
camp of the other, than as an equal partner in projection. One is
then called the " directing eye " (Java!), since the origin of projec-
tion appears to be displaced to coincide with this eye. Tscherning
finds this condition in his own case and that of several others; and
himself evidently judges of the position of objects much more
truly with his right eye than with the left, probably because it has
been most often used separately.

Test for True Projection.—The following modification of a
very old test by Hering enables the co-ordination of hand and .
eye to be well tested : Take a large piece of cardboard, marked in
the middle of each surface with a short vertical line, these lines
being exactly counterposed, which can easily be ensured by
pricking the cardboard through at their extremities. Holding
the card vertically six inches before the patient's eyes, let him
endeavor, by passing his hand behind the cardboard, to place his
finger exactly behind the vertical line which he sees. He should
make the attempt as carefully and judgingly as possible, with first
one eye shut and then the other, using also in each case first the
right hand and then the left. The surgeon standing behind the
cardboard can see perfectly from the line on the back the nature of
any failure in projection, while the patient never himself learns in
what direction his aim has been missed. Herein lies the advantage
of modification, for if once the patient knows his error, he makes
mental allowance for it in his next attempt.

Illustrative Errors of Projection.—In
near vision, as we may see elsewhere, an
excluded eye generally deviates outwards,
and hence arises an error in monocular
projection. Fig. 39 illustrates, as an ex-
ample, the case of an aurist examining the
drum of an ear. The left eye, having noth-
ing to do, diverges, and the apparent posi-
tion of the drum, as represented in dotted
outline, lies in consequence midway between
the visual lines.

Another error of projection may be
demonstrated by quickly thrusting the finger
at a pencil held about a foot away from the
eyes at the extreme lateral limit & the motor
field while the eyes are strongly turned
toward it. The finger will generally miss
its mark to the outer side of the pencil. The
reason of this error is that the ordinary calculations of the mind are
formed from the more habitual smaller obliques of vision, and the
excessive effort required to produce unusual obliquity of the visual
axes creates the impression of a proportionately displaced object.
At the limits of the motor field, strong increments of effort produce
smaller increments of result, owing to mechanical difficulties in the
motions of the eyes.

Pig. 89

Ms-projection by an nurist
who closes, or does not
use, his left eye.
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A good start for 1907
Begin the new year by trying for more Shur-On business.
Every optician who enters the race in the right way is sure of a prize liberal profits

and increased prestige.
Get into the running now and put yourself ahead of your competitors by following up our

regular magazine advertising with local advertising of your own.
Let the whole neighborhood know you have Shur-Ons and you'll win out ever time.
We give you a good start with a new style of

Shur=On Eye=glass Mounting

" Astig" Shur-On Mounting. Front view

send us $1.25 for gold filled sample. i dozen gold filled $15. I dozen iro K. gold $30
Send for 1907 illustrated Shur-On catalog. At the same time ask us to send you some window cards

The " Astig " Shur-On is a valuable improvement that overcomes objections
to bar springs.

An attractive, neat, well-balanced rigid bridge that rests on the nose, and combines the
correct principles and good qualities of the bar spring with Shur-On neatness and wear-
ing qualities.

Springs and working parts are located back ot studs—invisible from the front. They
are placed on the center line of lenses which entirely eliminates the binding and consequent
wear as on the old-style bar spring. Any guard can be used and can be easily taken off
without removing the bridge.

Established 1864
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E. KIRSTEIN SONS CO.
Rochester, N. V.
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Clinics in Optometry
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[Each of these clinics is complete in itself, and one of them is published each month in
this department.. They cover all manner of eye defects, from the simplest to the most com-
plicated, and give the most authoritative procedure in the diagnosis and correction of the
various visual defects. In order to make these clinics of maximum benefit, we invite our
readers to join in them by sending us ituy criticisms or suggestions they may have to make
in regard to the treatment here given. The first clinic of the series appeared in the May.
1504, IS/4110.-ED.]

Adjustment of Spectacles

Mr. C. H. R., aged fifty years, complains of difficulty in
reading and close work. In answer to our question he says he has
never worn glasses.

On directing his attention to the test card hanging across the
room, he names every letter on the No. 20 line, showing his acute-
ness of vision to be n or normal. This, of course, excludes
myopia, but there may be hypermetropia or a slight degree of
hypermetropic astimatism.

In order to determine the probability of the presence of the
latter, we turn to our ophthalmometer, which shows only the usual
amount of overlapping in the vertical meridian.

We now make the test-case examination and place a pair of
+ I D. lenses before the eyes, with which vision still remains H.
We increase these lenses to + I.50 D., with which vision is
slightly blurred and the letters on the same line are named with
difficulty. We place a pair of — .25 D. before these + 1.5o D.
and now the letters are clear and the line is easily read. This
proves the presence of hypermetropia to the amount of 1.25 D.

We hand patient the reading card and find that be is unable to
read any of the smaller type, and for the larger type, which he is
able to see, his near point is twelve inches.

This man, then, is a hypermetrope, and as he has reached the
age of fifty, he is, in addition, a presbyope. The wonder is that he
should have reached this age without having felt the imperative
need of glasses. No doubt he did, but he ignored the demands of
nature, but inevitably at the ezipense of a great strain on his eyes.

This is a matter of comnon observation : it seems natural for
people to postpone the wear of of glasses as long as possible, and
especially do presbyopes. But it is useless and foolish to fight
against nature ; rather, it is a part of wisdom to yield easily and
save the eyes the great burden of strain otherwise imposed upon them.

Our patient wants glasses only for reading, which we will figure
out according to the presbyopic rule as follows :

Subtract the lens representing the receded near point from the
lens representing the desired near point, and the result will be lens
required to correct the presbyopia and restore the receded near
point to the normal distance.

We usually select the smaller size type to determine the near
point, and where such type cannot be read without glasses, we
supply a known convex lens which will permit of such type to be
seen and a near point to be measured. But in this case we will
content ourselves with the near point for the larger type, as this
will doubtless show a lens as strong as it would be wise to give to a
person who has not heretofore worn glasses.

We have, then, a near point of twelve inches—will some gen-
tleman tell me what lens represents this distance?
" Three and a quarter diopters."
Yes, that is right ; a lens of thirteen inches focal distance,

which is equivalent to 3.25 D.
Will some other gentleman tell us what lens represents the

desired near point?
" Five diopters."
Correct ; we must have a near point of eight inches, which is

equivalent to 5 D.
Now, then, I will write the problem and the result on the

blackboard :
5.00 D.
3.25 D.

+ 1.75 D.

The glass representing the receded near point (3.25 D.) is sub-
tracted from the glass representing the desired near point (5 D.).

Theorectically, then, 1.75 D. lenses wouid be right to afford
good vision of the medium-size type at the proper reading distance.
We place this number in the trial frame and hand it to the patient.
He tells us these lenses make reading very clear and distinct, and
that he can even read the very small print at the top of card.
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In answer to our question, he tells us he wants rimless specta-
cles, and I will now proceed to take the necessary measurements
for the same, using this opportunity to give you a few hints on the
subject of

MEASUREMENTS FOR SPECTACLES

Your work is not finished when you have completed the exam-
ination of the eyes of your patient and determined the amount and
character of the error of refraction present. The correcting lenses
must be set in suitable frames or mountings, which will not only be
durable, but of attractive appearance and neatly fitted to the face,
so that the glasses may prove satisfactory in every way not only to
the wearer himself, but to his family and friends.

If you do not possess a good practical knowledge of the proper
placing of glasses before the eyes, the benefits that are naturally to
be expected from a careful measurement and an accurate correction
of errors of refraction will be wanting.

Of late years many advances and improvements have been
made in the manufacturing of comfortable and. handsome contriv-
ances for holding glasses before the eyes, and these are all the more
necessary in order to meet the increasing use of prismatic and
cylindrical lenses.

Some of your patients will have decided views of their own as
to what they want in the way of a frame or mounting ; sometimes
they are right, sometimes wrong. In the latter case you should
have such a knowledge of frames and mountings as to be able to
clearly explain to your patient the falsity of his ideas. Many other
patients will come to you with no fixed ideas, and then you are free
to select for them down to every detail just what seems to be best
suited to their peculiarities.

Sometimes when you have spent a good deal of time in working
out an intricate case of refractive error, and when perhaps there are
several patients waiting for you, there may be a temptation to slight
this important branch of your art. You may feel that you have
done good work in estimating the refraction, and that everything
else will take care of itself. You may take it for granted that the
patient must see properly with the lenses which you have spent so
much time in formulating when once they are placed before his
eyes, forgetting perhaps for the time that no matter how accurate a
correction the lenses represent, they lose part of their effect or have
an improper effect, if they do not occupy the proper position before
the eyes. Hence such lenses may not only fail to do good, but
may even do actual harm. Such being the case, the importance of
the proper adjustment of the lenses becomes a matter of great
importance.

In these days when the optometrist is striving to place himself
on a plane above the ordinary seller of spectacles, you should
perfect yourself as well in the mechanical branch of the work as in
the scientific.- One supplements the other and either is incomplete
without the other. This calls for careful measurements of the face,
and when the glasses are ready for delivery ample time should be
given to their satisfactory adjustment, and the patient impressed
with the importance of keeping them so, and requested to return
as often as necessary for that purpose.

TWO STYLES OF SPECTACLES

As you already know, there are two general divisions of the
mechanical construction that holds the lenses in place, viz., frames
and mountings. The word frames applies to that form in which
the edges of the lens are beveled so as to enter a grooved wire
which surrounds it and holds it in position. This is the strongest
form of spectacle, and should always be prescribed for children and
workmen whose occupation renders glasses liable to breakage.

The word mountings is used for the supporting parts of " rim-
less " or " frameless " or " skeleton " glasses. These are preferred,
especially by the ladies, for their beauty and inconspicuousness.
The edges of the lenses should be finished dull, as otherwise if
polished they reflect the light unpleasantly. The one great disad-
vantage of frameless spectacles is their liability to breakage, on
account of the weakening of the glass at the points where they are
drilled for the mountings, and they lack the support and strength
which is afforded by a rim around the lenses.

PUPILLARY DISTANCE

The normal position for which glasses should be fitted is when
the eyes are directed straight forwards, the visual axes correspond
in position with the center of the lenses, the optical and geometrical

(Continued on page 188)
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We beg to express our thanks to all our friends for favors and

support during the past year and venture the hope that our

efforts to please them have been successful. For 1907 we shall

use every endeavor to increase our efficiency and to make our

service the best. We consider every customer a friend and shall

use our best efforts to cement the friendship stronger during the

coming year.

GENEVA OPTICAL, CO.
N. 1B.—ONIEVA R WORK Ls Accurate Geneva, N. Y.

ARTIFICIAL EYES Made to Order
And Selections Sent on Memorandum

Life-size illuslralion

of one shape of FULL

BACKREFORM EYE

—No irritating edges

Life-size illustration
of old Shell Eye,

Irrliuting edges.

I desire to call the attention of the optical trade to the fact that I

have excellent facilities for making to order artificial eyes, both Shell

and Prof. Snellen's Reform or Full Back, at short notice.
Having succeeded to the Artificial Eye Department of the

R.Hoehn Company, I have all their equipment and facilities for this

line of work, and I respectfully solicit your business.

CHARLES FRIED
Manufacturer and Importer of Artificial Eyes

110 E. 23d Street NEW YORK CITY

Write for our special circular "Facts About Artificial Eyes and how to 
Order
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centers coinciding. Glasses are sometimes purposely decentered

to gain their prismatic effect, but ordinarily we fit them so that the
center of the pupil lies directly behind the optical center of the lens.

If the object looked at was always in the same position and at

the same distance, this would be a simple matter ; but as the pupils

are 4 to 6 mm. closer when looking at a near object than in distant
vision, we must compromise somewhat between that position of

eyes in which the glasses will be most used and the position in

which they will be less used.
When glasses are to be used for near work only, they may be

decentered in 2 or 3 mm. on each side from the normal position for

distance, or, what amounts to the same thing, the pupillary distance

of reading spectacles should be less than if intended for distant

vision ; 4 mm. for a working distance of fifteen inches, 6 mm.
narrower for a distance of ten inches.

Fortunately, it is only in strong lenses that any considerable

amount of prismatic effect is developed by slight decentering, and
here the greatest care must be observed. But in the large number

of cases where low-power lenses are worn, any possible prismatic

effect is not marked.
The most important measurement, then, is the pupillary dis-

tance ; that is, the distance from the center of the pupil of one eye
to the center of the other. This can be measured by a ruler held
before the eyes, the patient being requested to look at some distant
object, while you take your position in front and to the side of

patient. The edge of the rule should be marked in millimeters or
sixteenths of an inch, and the zero mark placed at the inner border

of one iris, while the thumb is moved along the edge until it comes

to the outer border of the other iris, where the pupillary distance

can be read off. This gives the pupillary distance more accurately

than trying to measure from the center of one pupil to the center
of the other, because the line between the iris and the sclerotic

affords a better basis for measurement. The average distance is

about 6o mm. or 20 inches.
Inasmuch as you are necessarily somewhat close to the patient

in taking this measurement, the apparent distance will be a little
less than the actual distance. Therefore, it is well to add about 2

IBM. to the reading of the rule, in order to obtain the true inter-

pupillary distance.
Or have the room darkened and the patient look at a small

light across the room, when a small brilliant light will be seen in the

center of each cornea. These corneal reflections mark the visual

axes of the eyes, and the distance between them can be easily

measured.
In addition to these methods, I am accustomed to use a trial frame

and a piano lens before each eye, marked with cross lines like this :

The thumb-screw is then rotated, thus approximating or sep-

arating the lenses, until the point of crossing of the lines is directly

in front of the center of each pupil. The frame is then removed

and the pupillary distance is read off the scale or measured by

the rule.
BRIDGE DIMENSIONS

The next point to be considered is the height of bridge, which

is the distance frotn a line passing through the centers of the lenses

to the lower edge of the bridge.
If a rule be held horizontally before the patient's eyes with its

edge resting on the bridge of the nose and at the natural position

for the spectacle bridge, the height of this edge of the rule above

the pupils will show at a glance about how high the top of the

bridge should be,
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I will now proceed to take these measurements on the patient
before us, so that you may see exactly how it is done. I will ask

the gentleman to look out of the window at extreme distance. I

stand to one side so as not to obstruct his view, and place the zero

of the rule at inner edge of the iris of right eye, and run my

thumb-nail along the edge until it reaches the outer edge of the

iris of the other eye, where I read 63 mm., which is about two and

one-half inches. This is the pupillary distance for distant vision,

but as this gentleman desires to use his glasses for reading only, we

will deduct 4 mm., making the p. d., which we will write in the

prescription, 59 mm.
I will now place the rule once again on the bridge of the nose

and compare its edge with an imaginary line joining the centers of

the two pupils. In this case, as you see, the edge of the rule is

above this line, and, taking another rule, we will measure it (verti-

cally, of course) and find it to be about a quarter of an inch,

or 6 mm.
The inclination of the bridge is the next point to be deter-

mined. Once again we bring our rule into use, placing it in the

same position as heretofore. The patient is requested to wink, and

we notice what relation the tips of the lashes bear to the edge of

the rule. If they sweep over this edge, then the bridge must be

back of the plane of the glasses, or, in other words, the inclination

of the bridge must be "in," so as throw the lenses out. If the

lashes barely escape the edge ok the rule, then the bridge at its top

and the lenses must be on the same plane, and the inclination of the

bridge is " o." If the tips of the lashes are back of the edge of

the rule, then we note how much closer they may be brought to the

edge of the rule without touching. This indicates that the top of

the bridge of the spectacles must be in front of the plane of the

lenses, or, in other words, that the inclination of the bridge must

be "out,"
We take this measurement in the case before us and find that

the tips of the lashes are about 2Mtll. back of the edge of the rule,

and we will, therefore, order the inclination of the bridge 2mtn. out.

You will understand when the nose is prominent, the inclination of

bridge must be out ; while in the case of a flat nose, the inclination

of the bridge must be in.
The width of the base of the bridge is the next measurement.

This is the width of the nose where the bridge at its widest opening

will touch it, and is usually back of the plane of the lenses. This

can be obtained by a pair of blunt compasses, the points of which

are placed where the shanks of the bridge would rest. In this case

we find it to be 18 mm.
We have now taken the four principal measurements for spec-

tacle fitting, viz :
Pupillary distance,
Height of bridge,
Inclination of bridge,
Width at base.
As a matter of fact, the best way to obtain or to verify these

dimensions is by means of a set of " fitting frames," which are

made to correspond with standard sizes of bridges, and numbered

and lettered accordingly. It has been recommended that this letter

and number then be given in order to save time in taking measure-

ments and writing prescriptions, but I would advise you to compare

the four measurements you desire with those afforded by the fitting

frame you have selected, and write each one of the measurements

separately, thus affording you an opportunity to make any altera-

tion in either one of them that may be necessary.
We try the fitting frame marked N 2, and placing it on

patient's face, it seems to be a fairly good fit. Now let us examine

each measurement in detail.
The p. d. of this frame is 6o mm., but for reasons already

mentioned we wish to order 59 mm. The height of this bridge

is inch, but this does not allow the lenses to sit quite low enough

for reading, and I think we had better increase this distance and

order 8 mm. for height of bridge. The inclination of this bridge

is  out ; this holds the lenses a very slight distance from the tips

of the lashes, so will order 2 mm. out as we originally found it.

The base of this bridge is which is equal to about 19 mm.

This appears to be a very comfortable fit, and so will order 19 mm.

instead of 18 mm. as per our original measurement.

It has taken me some time to describe these procedures and

make these measurements, but with a set of fitting frames and a

rule and a little experience, they can be taken seisfactorily in a

minute or two,
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Optical Questions an Answers

Subscribers wishing inquiries answered in this depart-

ment must send name and address—not for 
publication, but

as an evidence of good faith. Questions will be answered in

the order in which they are received. No 
attention will be

paid to anonymous communications.
To enable us to answer questions satisfact

orily anti give

proper advice in the management of eases subm
itted to us, it

Is essential that we be furnished with a 
complete history of

each case and accurate information on the 
following points:

1. Age. (If not possible to give exact age, a
lways approxi-

mate).
2. Have glasses been previously worn? How lon

g and what

number?
3. Visual acuteness of each eye, and wha

t improvement

glasses afford.
4. Range of accommodation (without gla

sses and with

them).
5. Evidence of astigmatism (as shown by 

radiating lines).

6. Test for muscular insufficiency.

"D. H L."—Palient, Mrs. W T. B., whose eyes

I can't understand. I will first give a history

of the patient as follows : She is forty-three

years old and has worn glasses for about eight

years, + 1.25 D. for each eye. A few months

ago she took a severe pain in the temples and

in the back of the head. Her physicians said

she has inflammation of the lining- of the brain

and nervous trouble, and that glasses would

help remove the trouble, so she came to me.

She also said she had a small tumor in one of

her eyes when she was young, but did not

remember which eye, so I examined her eyes

with the retinoscope and found her eyes to be

veiy red in the posterior of her eyes, especially

the right eye, so I tried plus lenses with no

success for reading, so tried minus lenses with

the same result, so tried plus and minus cylin-

ders with no success. Then I fried the pin-

hole disk. Left eye she could see fairly well,

but with right eye she could see but dim, so I

went to prisms and tried for asthenopia with

Maddox muscle test and red lens with small

light at twenty feet; first I placed the tester

before lig-ht eye and red lens over the left eye,

both in the back of trial frame with the glass

rod in the vertical direction 90 degrees. With

these she could see the bar of light eight inches

below the red light,so I commenced with prismsO and increased to prisms 4°. Placed on the

outside of trial frame before right eye 4° base

down, brought the bar of light through the red

light, so I turned the tester in the horizon-

tal. Here is where the trouble comes in. She

could see three bars of light all with the same

brightness and length, two of them on the

right and one on the left of the red light, the

two on the right were at least six inches apart

• and ten inches from the light. The one on the

left was Iwo feet from the light; and the

strongest prisms I had in my case, which is

so°, Icould not change the bars, so I changed

the tester to the left eye, and the red lens before

the right eye. This change showed one bar

only, at least two feel to the left of the red

light, so I commenced at s° and increased to

lo° with no change to speak of, so I left so° in

frame over left eye and commenced with the

right eye base in over each eye and went up to

9°. This drew the bar within six inches from

the red light, still to the right of red light, but

would only remain a second when it would

flash back to the first position and then grad-

ually draw up to within six inches again when

it would flash back again and continue to do

this. Since her disease her eyes are bulged

out some and her pupils are enlarged. Would

like your opinion and where I made my mis-

take in the test. Please answer soon.

Unfortunately our correspondent has failed to

give us the salient points in this case, and hence

we are unable to express an intelligent opinion.

The most important omission is the acuteness of

vision. We are told left eye could see fairly well,

but right eye could see but dim. This is an

indefinite statement and affords no idea of the

visual acuity. The pin-hole disk was tried but no

record is made of the improvement in vision caused

by it. The retinoscope was also tried, but no men-

tion is made of the retinoscopic findings. With all

these negative points, we are certainly in the dark

as to the nature of the case. Trials of plus and

minus spheres, and plus and minus cylinders,

blindly as was done in this case, and without any

definite object in view, does not look well for an

optometrist. The trial with prisms seems also to
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have been made in a routine way and without a

clear understanding of the procedure.

If the sight of the right eye is very dint, it is

questionable if the patient possesses binocular

vision, or whether all of the work of vision is 
not

done by left eye. If such is the case, the asthen-

opia could not result from muscular imbalan
ce,

and the test with prisms is superfluous. If the

patient sees three bars of light, it is likely there is

some other source of light entering the room than

the flame with which test is made. It is very

important that room should be darkened and every

other source of light excluded. The left eye being

the best eye is probably the fixing eye, and if any

heterophoria is present the tendency to, deviation is

in the right eye ; and if it can be shown th
at this

eye participates in the act of vision, any prism t
hat

might be prescribed should be placed over this

poorer eye.

In order that a correct and definite

understanding may be had of each case

submitted, it is necessary that correspon-

dents should give ALL the particulars

asked for at the head of this page.

_

" A. IV T."—I have an optical customer who
m I

ant at a loss to know lust what to do for. A

young man about twenty-four years old with-

out glasses, but the best he can see at twenty

feet is most of the letters Mal would be read at

eighty feet, both eyes seem to be just the same.

+ 1 gives a vision of + as he can see

most of the letters in the fifteen feet line, but

for reading he does not get very good results

with any lens, but the best is with + 2. If

he were older and the same state of affairs de-

veloped, I would not be at a loss, but as it is I

do not know just what I should give him. Any

suggestion you can make will be appreciated.

If the vision in this case is improved from lato ta by a + I D., the error of refraction present is
proved to be hypermetropia. But the essential

feature in the measurement of hypermetropia by

convex lenses is the strongest lens accepted. An

effort must be made to see if a stronger lens will

be accepted and if vision remains just as good

with a + 2 D. ora + 3 D., then such lens would 
be

the measure of the hypermetropia. In a case like

this, you must not stop when you have increased

the vision to ig with a weak lens, but you must
add stronger as long as this line remains legib

le.

We are Inclined to think the defect in this case is

much higher than the + i D. would indicate, from

the fact that patient has so much difficulty in read-

ing. At this age the lens that corrects the error of

refraction, ought to suffice for reading also.

" A. E. S. "—Have a patient forty years of age.

Has not worn glasses to any extent previous.

His visual acuteness being R. E. M; L. E. 11,
range of ace. 1, to 20/1 without glasses. Left

eye shows no signs of astigmatism ; R. E. gives

with use of slit a #3- acuteness, a — .5o +

3.25 ax. 9o° gives .0 ?? slit at r8o°, L. ac-

cepts + sph. which gives la, a s.25 for R.
B. added to these gives near point of se —

a 2.00 for L. E. added gives same but patient

refuses to use both eyes, using left exclusively

or nearly so when uncovered. Right eye has

always been bad. Thinks it was injured in his

youth. Would like to know if right eye can be

brought to act in unison with left The Mad-

dox rod showed about 2° esophoria.

In a case .like this where the visual acuity of

one eye is so poor, and besides has never been

corrected, it is only natural that the burden of

vision should fall on the better eye, and that the

more defective eye should suffer from disuse.

Inasmuch as this condition has been maintained

for all the forty years of this man's life, it will be a

matter of some difficulty to make any change in

the habits of the eyes that have existed for so

many years. This man should have been fitted

with glasses in youth, but it is better late than

never and we have to do the best we can with the

conditions as we find them at the present day.

In the first place the error of refraction in this

right eye must be carefully measured and corrected.

The formula mentioned for this eye affords a vision

of 11 partly and the question rises whether or not

this is the proper correction. On first thought it
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might seem as if this sphero-cylinder ought to be

improved on so as to raise vision to normal, but it

is possible that we may have here a condition of

amblyopia ex anopsia, in which we could not expect

any lens or combination of lenses to raise vision to

normal. The eyes should be carefully re-examined

in order to settle these points.
Then, in the second place, after the refractive

error has been corrected as accurately as possible,

the eye must be exercised for a short period each

day (the good eye being occluded), and in this

way we hope to improve vision and raise it to nor-

mal, when we can expect the two eyes to work to-

gether, but not before. This calls for time and
patience on the part of both patient and op-

tometrist.

"C. G."—Why is it that in correcting a hyperope,

that in a few days they complain of smarting

and burning and an ache in the eyeball

have had several complaints of that kind in

the last few days more than usual. I will give

you a case. Miss Ida IV, aged sixteen.

Accommodation with 7 D., without 7 D.

Muscles 0. K. R. V. 16 + 2 — .25 ax. 180
0.

L. V same. One week later, same case,

0. U Ev> + 3.50. No asli;g-matism, showing

V, 0. U. IL accommodation so D. Was in

yesterday, one week from time of giving

above, and complained of pains in the ball and

orbit. Tried a — .5o before the correction

and ii was not so plain. A + .5o improved

slightly. Complains of not being able to see

as well without them as she could before she

commenced wearing them. Girl is hearty and

robust, never sick, and has had but vet), little

headache in her life. Slightly troubled with

female weakness ; from what I could learn

front the mother it is a late complaint. I

advised the consultation with the family physi-

cian. What is the cause of the pains in the

ball I I have my opinion, but would like to

hear from you to see if lain right.

When a patient complains of smarting, burn-

ing and aching in eyeballs after wearing glasses, a

suspicion is raised as to their correctness. It does

not necessarily mean that the glasses are wrong,

but it calls for a re-examination in order to prove

or disprove this point. •
In the case under consideration the presump-

tion is that the hypermetropia is not fully corrected

as evidenced by the acceptance of + .50 D. addi-

tional, which improved vision slightly. In order

to determine the amount of defect, the fogging

system may be used, commencing with a + 6 
D.

and testing both eyes together, when possibly

4.50 D. or 5 D. of hypermetropia may be discov-

ered. But at the same time in prescribing such

strong lenses you must be sure that you are rig
ht.

Another matter of importance is the correct pupil-

lary distance, as a marked prismatic effect is pro-

duced in a lens of this strength if the p. d. or

height of bridge is not right. Possibly this point

may account for some of the discomfort that h
as

been experienced. We think for the present t
his

is a case for the optometrist rather than the family

physician.

" G. W"—How many diameters does a 
Dcx.

lens of + D. magnify.

"W H. .11. "—In prescribing bifocals we generally

add to the distance lenses segments of equal

strength. Under what circumstances should

we use the segments of different strength I

Bifocals are needed only when there is some

error of refraction (hypermetropia, myopia or astig-

matism) in connection with an error of accom-

modation (presbyopia). The proper method of

procedure is to correct the error of refraction first,

testing the eyes separately, which may or may not

call for a different lens for each eye. Having thus

made the eyes artificially emmetropic by such cor-

rection, it is customary to try the two eyes together

for reading, and add the necessary convex lenses

for the presbyopia. In other words, any difference

in the refraction of the eyes is provided for in 
the

distance glasses rather than in the segments. But

it is possible that the accommodation of the ey
es

may vary somewhat, calling for segments of differ-

ent strength, which can easily be determined 
by

testing each eye separately for reading.

If
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GETTING NEARER TO THE TRADE
Four big wholesale optical houses instead of one, is our response to increasing patronageand expa,nding territory. It means prompt filling of prescription orders, satisfactory service,

close relationship with the trade.
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In Chicago we are constantly adding to our equipment until now it is one of the largest and best-equipped
wholesale and manufacturing optical plants in America.
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hi St. Louis

In Des Moines we have one of the finest prescription shops in the West. It is so convenient that it
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The Northern Illinois College of

Correspondence and
Attendance
Courses

Our Regular Winter
Night Course commences
January 7th.

Alumni Gathering
February i8th to 22d.
All interested in optics cor-
dially invited to attend.

If you have not received a copy
of our 1907 Announcement,
write for it.
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Ophthalmology and Otology
Masonic Temple, Chicago

Schedule of Lectures of the Northern Illinois College of Ophthalmology and Otology
HOURS MONDAY TUESDAY WEDNESDAY TII URS DAY FRIDAY SATURDAY
s:oo,
to

J.0.00'

J. B. McFairich.
M.S., M.D., Prof.
Ophthalmology

J. B. McFatrich,
M.S., M.D., Prof.
Ophthalmology 

G. W. McFatrich,
M.D., Prof.

Practical Optics

J. B. McFatrich,
M.S., M.D., Pi of.
Ophthalmology 

G. W. McFatrich,
M.D., Prof.

Practical Optics

J. B. McFatrich,
M.S., M.D., Prof.
Ophthalmology 

G. W. McFatrIch,
M.D., Prof.

Practical Optics

J. B. McFatrich,
M.S., M.D., Prof.
Ophthalmology

J. B. McFatrich,
M.S., M.D., Prof.
Ophthalmology

moo
to
woo'

G. W. McFatrich.
ms., m.o., prof.
Practical Optics

G. W. McFatrich,
M.D., Prof.

Practical Optics 

G. W McFatrIch
M.D., Prof.

Practical Optics 
11:00
to

12.00'

H.S.Tucker, A.M.,
M.D., Prof. Anato-
myandPhysiology

James J. LeWls,
Oph. D.

Prof. of Refraction

James J. Lewis,
Oph. D.

Prof. of Refraction

H.S.Tucker, A.M.,
M.D., Prof.Anuto
myand Physiology

James J. Lewis,
Oph. D.

Prof. of Refraction

James J. Lewis,
Oph. D.

Prof. of Refraction
12 to 1 LUNCH LUNCH LUNCH LUNCH LUNCH LUNCH
1:00
to
3:00

E. G. Trowbridge,
M. D.

Prof. Dioptrics

E. G. Trowbridge,
M. D.

Prof. Dioptrics

E. G. Trowbridge,
M. D.

Prof. Dioptrics

E. G. Trowbridge,
M. D.

Prof. Dioptrics

E. G. Trowbridge,
M. D.

Prof. Dioptrics
3:00
to
4 :00 

James J. Lewis,
Oph. D.

Prof. of Optics

James J. Lewis,
Oph. D.

Prof. of Optics

James J. Lewis,
Oph. D.

Prof. of Optics

James J. Lewis,
Oph. D.

Prof. of Optics

James J. Lewis,
Oph. D.

Prof. of Optics
4:00
to
5:00

Lectures on Improved Instruments by representatives of various Optical Companies.Lectures by Chalmers Prentice, M. D., Professor of Latent Brain Strain. Hon. Lawrence Y. Sherman on OpticalJurisprudence, and Rev. 1. Kittredge Wheeler, D.D.. on Psychology, will be announced from time to time.
)a.m.t

m. 
o

4 p. Clinical and Dark Room Instructions under the direction of Prof. Lewls.
— - - ce of the Secretary. Masonic Temple, Chicago, Illinois
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The Physiologic and Pathologic
Effect of Light on the Eye

By DR. Louis &memo., in the Illuminating World

For the practical uses of life it is neither a
question of what is the least nor the greatest stimu-
lation of light which the eye can recognize or bear,
but rather one of the degree of light which, acting
continuously, will raise vision to its highest stand-
ard without sooner or later causing a sense of
fatigue or possibly lead to impairment of vision.
tip to the present time the eye is still the supreme
judge as to the degree of illumination which is
most restful. A very large proportion of our
waking hours require artificial illumination, for
most of us neither arise with the sun nor retire
when it sets. So that, as we shall see, the char-
acter of artificial illumination really becomes one
of very great importance in its direct bearing on
the health of the eye. Even during the day, accu-
rate work at the artisan's bench, or in the student
or professional maes study, requires artificial illu-
mination, and sooner or later the question forces
itself on every one : Is this light grateful or does
it glare and tire the eye?

Nature has made mavelous
Nature's Protection provisions to protect the eye

against the inroads of light.
In this regard dark-corn-

'sleeted people have the advantage over the fair,
for not only does the dark pigment in the skin
absorb the light but even in the eye, where the
pigment is normally present, it is much more plen-
tifully distributed and, as a rule, one finds in the
light-complected people those sensitive to the
action of light.

The prominence of the orbital ridge and the eye-
brows, the upper lids and eyelashes and the nose—
these directly, and the shadows they cast, indirectly,
protect fully three-fourths of the globe ; only to
the light which is reflected from below is the
protection offered by the lower lids somewhat
defective. The slit-like opening between the upper
.111d lower lid does not permit of the entire globe

for the Eye

Fig. I.—Schematic Eye

being exposed, but only just sufficient to admit of
the amount of light which is requisite and grateful.
The eyeball, Fig. t, has in its construction many
elements of protection against the inroads of light.
The sclera a is very dense and contains some pig-
ment. The choroid 6, aside from carrying the
nutrition, contains an enormous number of pig-
mental cells, and finally the outer coat of the retina
C is practically one dense layer of pigment. All oi
these prevent light from gaining entrance from
without. The only entrance for light is the pupil-
lary space, which is a circular hole in the iris. The
iris contains many pigment cells, and has a dense

coating d on its posterior surface, so that no light
may filter through its tissue. This hole in the
iris, the pupil, dilates and contracts automatically,
regulating the amount of light which falls on the
retina, thus limiting to a degree the irritation of
too much light. The pupil, together with the lids,
is our defense against the entrance of too much,
too strong or too irritating a light. But there are
limits against which the eye, with all its inherent
means of protection, with all its reflex mechanism
for suddenly closing the eye, is inadequate, as,
for example, against suddenly-developed reflexes
from highly-polished surfaces, the lightning flash

A

Fig. 2—Pigment cells, according to Von Greed:

and in more recent years, against the tremendous
light flashes from electrical short circuits. The
eye is protected against the inroads of the heat
rays by the tears, the aqueous humor and the
vitreous humor g. Finally, the cornea k, due to
its curvature, deflects many of the rays which
would otherwise be injurious. Even the crystal-
line lens 1 is said to absorb some of these, par-
ticularly the ultra-violet rays. In all this truly-
wonderful construction one sees that nature has
made remarkable provision against the detrimental
influences of light and attempted to secure every
possible protection to the special sense organ of
sight, which is woven together into a fine mem-
brane, one-third of a millimeter in thickness,
known as the retina r, and which is spread out in
the concavity of the globes, to be the recipient of
the stimulus of light. Here the stimulus is trans-
ferred along a series of systems of nerve fibers,
and then collected in bundles to form the optic
nerve o, along which the stimulus travels until it
finally reaches the conscious centers of sight in the
brain, which, as a matter of fact, do the seeing.
When one stops to consider that at a very early
date of embryonic development the optic vesical,
from which the retina is destined to develop, is an
offshoot of the primary vesical which forms the
brain, the words of the poet, that the eye is the
window of the soul, take on a significance which
is more real than fanciful.

To illustrate this fact, take the
finger of a glove and indent the
tip ; the outer layer of the tip
will be destined to develop as

the pigment layer of the retina, the inner layer as
the specialized end organs of sight, together with a
number of nerve elements to reinforce and transmit

the light stimulae along the hollow space of the
fingers to the palm of the hand of the glove, which
would represent the brain proper. Here the
stimulation would be transferred to the centers
which are the seat of conscious vision. There
never has been a time in the I.istory of man when

, speculation was not rife as to just what the nature

of the process is in consequence of which we

perceive light, and as to where this sense is

located. It is not so very long ago (1705-1708)

that the learned physicians of the Academy of

Medicine of Paris, France, held the view that an

eye without the lens could not see, and that the

lens was the seat of sight. But with the progress

of medical science it was demonstrated that an eye

An Apt
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without a lens could see, and that the retina, in
fact, was the seat of sight. Microscopic investiga-
tion disclosed the specialized end organs, the rods
and cones ; but try as they would, investigators
could not follow the direct connection through the
ten layers of the retina. It is only since the Golgi
stain was announced in 1875, and which was assidu-
lously used by Ramon V. Cajal, later by Tarturfri
(1887), Dogiel (1888) and Von Greeff (1894), that
it was finally and conclusively demonstrated that
the retina did not consist of ten layers, but four,
Fig. 4.

The outer layer, as we have
Layers of the already seen, consists of a pig-

ment layer, separate and dis-
tinct ; the inner leaf, the retina

proper, consisting of but three layers—first, the
rods and cones ; second, the bipolar cells ; third,
the ganglion cells. Other structures are found
which bind these together ; still others which

seem to transmit impulses between distant parts
of the retina, and still others which reinforce the
impulses. A closer study of the pigment cells,
Fig. 2, and the layer of rods and cones, Fig. 3, is
necessary to comprehend the photo-chemistry of
the retina, especially since by the combined action
of these elements the initial light stimulus is
originated. All the other nerve cells simply
transmit and reinforce the impulse which has
been developed. The pigment layer, Fig.. 2, is
commonly recognized as made up of a mosaic of
hexagonal cells a; when, however, they are seen
in the vertical section 6, they are to be found to
consist of a body, the up-
per part of which is clear,
containing a nucleus 1;
the lower portion is filled
with a brown pigment 2,
which extends into innu-
merable processes 3,
branching from the base of
the cell. These processes
project into the space
which exists between the
outer and inner leaf of
the retina. These pro-
cesses are comparatively
long and surround the I lA 5
outer segment of the rods
and cones which are pro-
jected outward between
these pigmented pro-
cesses (see Fig. 2). The 4

exact nature of this pig-
ment has been the sub-
ject of much discussion
and chemical analysis,
more especially by the 6

late Professor Kuhne, of A
Heidelberg, who pro-
nounced it fuscin. It is

exceedingly resistant to
chemicals ; the strongest acids scarcely attack it,

and nevertheless, strange as it may seem, it is

quickly bleached by exposure to light. This

fuscin is made up of rod-shaped crystals, arranged

Ill rows. Kuhne was at a loss to account for its

presence, for he says he " could no more prove

that it was a product of the cell than that it was

used by the cell " itself.
The layer of rods and cones

Layer of extends, Fig. 4, outward toward
the pigmented processes of the
pigment cells. These are the

specialized sense organs of sight. They differ

from each other in shape and contents and still,

(Continued on page 119)
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Death of William Bohne
One of the pioneer and most accomplished

opticians in the United States has passed away in

the person of William Bohne, who died at his

home in New Orleans, La., during the past month.

Though he had reached the patriarchal age of

seventy-nine years, his death was due to a street

car accident, and was greatly deplored by his

many friends.

Mr. Bohne was born in Hanover, Germany,

and emigrated to New Orleans in 1855, his first

employment in this country being with his uncle,

August Bohne, who conducted a jewelry store in

that city. At a later date the deceased entered the

jewelry business on his own account, and became

especially interested in the science of eye refrac-

tion. He devoted considerable time to the study

of this subject and acquired a thorough grasp of it

in all its phases. His knowledge he put to excel-

lent use by publishing it in book form, and one of

the first practical treatises on the subject was his

Handbook for Opticians," published in 1888.

The book filled a want for those interested in eye

refraction, and a second edition of it was called

for in 1892.

William Rohne

His various writings on refraction gained for

him a national reputation and he was generally
regarded as one of the most competent authorities

on the ubject. So much prominence had he

obtained in the optical world that on the occasion

of the dedication of the Tolles monument, erected

by the New England Association of Opticians in

1898, to the memory of the eminent Boston optician,

Robert B. Tolles, Mr. Bohne was honored by being

named the orator of the day, and though ill-health

prevented his heing present on the occasion of the

dedication, his impressive oration was read to the

assemblage. In that oration he referred to his own

advancing years in the following words : " Very

likely this is the last appeal of your devoted friend.

My days are counted, but before I am called off

from my work, I wish with all my heart to see the

optical profession rise to the height that is within

its reach." In the ten additional years allowed

him by providence, he came near to seeing his

hope fulfilled.

In publishing his knowledge in book form,

Mr. Bohne was actuated by the broadest motives.

In his preface to the first edition of the " Hand-

book," he said : " My object is to instruct the

rising generation of the trade and to elevate them

to an appreciation of the great progress being

made in optical science. What I here offer is the re-

sult of a life-long experience and numerous inves-

tigations. Let us remove the curse of all progress

—the keeping of our secrets and little tricks to
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ourselves. Let every workman refrain horn for-

bidding his brother to enter his shop in order to

prevent them from profiting by his skill. This is

the proper way to elevate our trade to a command-

ing position." Such were the broad, unselfish

views of this pioneer worker in the field of refrac-

tion, and they are as true and applicable to-day

as they were almost twenty years ago, when first

spoken.
From the year 188i to the time of his retire-

ment, two years ago, Mr. Bohne was chief optician

for the firm of A. Griswold & Co., New Orleans,

and during these years proved himself as faithful to

the firm as to his favored profession.

Defective Vision as Cause of Crime

Four hundred inmates of the Elmira (N. Y.)

State Reformatory have been found by the ophthal-

mologist of that institution to possess some defect of

vision. Only the most glaring defects were brought

out, under the conditions imposed by the State,

and such errors as a difference in the vision of

both eyes were ignored. In a recent issue of The

Buffalo Medical Journal Dr. George M. Gould, of

Philadelphia, points out the handicap under which

these young criminals are laboring when they

attempt almost any work of civilization, and con-

tends that, instead of punishing them, they should

be given accurate and scientific glasses, to enable

them to make their living. He says:

" The State, in its infinite stupidity, doubly

punishes them—both by imprisonment and by

improper glasses. Such is governmental wisdom.

. . . . Put upon ro8 out of any 400 moral and

well-raised boys twelve years of age spectacles

which would correct the ametropia (abnormal re-

fraction of the eye) of any one of these ro8 boys

of the reformatory, and they will get into either the

reformatory, a hospital, or their graves within a

few years."

Dr. Gould also states emphatically that if legis-

lators or officers of the government were treated in

a similar manner " there would be different laws

enacted, at the next legislative session, and the

administrators would see that they were executed."

He charges the State with "amazing blundering"

and says that the States will not only pay the

oculist, but it will not let him do his work scien-

tifically ; it will not buy the glasses, and it will not

take care to have the glasses fitted by an expert

optician.
The author asserts that it would be a money-

making business if a private oculist and optician

would take the job of reducing the State appro-

priations for criminal institutions 50 or 75 per cent.,

and insists that this could be easily done by pre-

venting the ocular diseases and reflexes which

directly cause crime in the young. What the State

does, or rather neglects to do, was brought out by

an inquiry which Dr. Case, ophthalmologist of the

Elmira Reformatory, directed to 123 penal institu-

tions. Dr. Case asked if visual acuteness was

tested when the boy or prisoner was received;

what the results were ; whether glasses were pre-

scribed ; the effect on conduct, etc. ; whether

oculists were employed ; whether appropriations

were made for such work, and so on. Sixty-three

institutions failed to answer ; of those who did

reply, 62 per cent. had no oculist and only 5 per

cent. even had an optician. Moreover, it came out

that only 16 per cent. had any appropriation for

such work whatsoever. In some of these institu-

tions, Dr. Case avers, baskets of all kinds of lenses

are placed before the boys, and they are ordered to
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choose any pair they please. " The entire affair,"

said Dr. Gould, " is a farce, and absurd bit of

opera bouffe at best, that should be laughed at and

buried out of the sight of self-respecting or of busi-

ness-like people."
Wherever there was any attempt to go at the

subject in even an inadequate way the results on

demeanor, conduct, school or hand-work promptly

showed great improvement.

Buffalo Optical Society
The regular monthly meeting of the Buffalo

Optometrical Society, Buffalo, N. Y., was held on

December 7th, in the Hotel Lafayette, Lafayette

Park. The feature of the meeting was the second

lecture by Dr. Arthur Bowen, of Rochester, who

discoursed on the subject of " Light." Before the

lecture the meeting was addressed by E. E. Arring-

ton, chairman of the legislative committee of the

New York State Optical Society, and W. W. Bis-

sell, of Rochester, president of the New York

State Optical Society, on the subject of optical

legislation.
John Lang was elected an active member of

the association, and James Taylor, of Buffalo, was

an applicant for membership. After the meeting,

refreshments were partaken of and the members

enjoyed a pleasant social time.

Optical Notes

The Rochester School of Optometry,

Rochester, N. Y., announces that beginning with

the 1st of January, 1907, they will give a mechani-

cal course in optics separate and distinct from the

course in refraction. The new course will cover

all kinds of shop work in the optical line.

.4 The Standard Optical Co., of Geneva,

N. Y., have issued a handsome calendar, the pic-

torial feature of which is a reproduction in original

tints of the painting of George Howell Gay,

" Where the Tide Ebbs and Flows." The calen-

dar is both decorative and useful for store, office

or study.

S. Lee Weaver, the well-known optical

salesman, has been engaged by F. A. Hardy & Co.

and will travel for the New York branch, covering

Pennsylvania and the Atlantic Coast. Mr. Weaver

was connected with the Julius King Optical Co. for

years, and more recently with the Fox Optical

Mfg. Co., of Philadelphia. He is generally re-

garded as one of the best salesmen in the business

from his long experience and natural abilities, and

no doubt will repeat for Hardy & Co. his former

successes with other firms.

41 About thirty-five of the employees and

traveling men of the E. Kirstein Sons Co., Roches-

ter, N. Y., were agreeably surprised, December

24th, to be presented with gold pieces varying in

denomination according to the length of time each

employee had been connected with the company.

After H. E. Kirstein, president of the company,

had finished his pleasant task, the employees

assembled in the stock room and sent word.to Mr.

Kirstein that he was wanted at once on important

business, but he was assured on arriving that no

strike was on, and with a few appropriate words

by one of the employees, who has been connected

with the house for fifteen years, he was presented

with a diamond and ruby stick-pin of neat design.

Mr. Kirstein, although taken by surprise, recovered

himself in time to reply with a few well-chosen

remarks.
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morphologically, the cone is said to be a higher
stage of development of the rod.

The rod a, Fig. 3, consists of i an outer seg-
ment, 2 an inner segment, 3 a rod filament
nucleus, 5 a continuation of the rod filament which,
6, ends in a knob-like protuberance. The cone b
Consists of r an outer segment, 2 an inner segment,
3 a nucleus, 4 a thick filament, 5 an aborescent
foot-like process.

Where both rods and cones (see Fig. 4) are
present in the retina, as they are in
man and, indeed, in most vertebrates,
only the rods appear to be citbmerged
between the processes of the pigment
epithelium. The cone seems entirely
free of this. Bu i there is no daubt
when the action of the light begins
the processes chi) down and also come
in contact with the outer processes of
the cones. In animals, particularly
birds, where coms exist exclusively,
the processes of the pigment cells
always surround the outer segments
of the cones.

It has long been
An Instructive known that if one

keeps an animal in
the dark (a frog or

a ,rabbit), kills it in the dark and very
speedily removes the retina from the
eye without having exposed it to the
light and then quickly examines it
under the microscope, one will find
that it has a purplish red to rose color,
which is rapidly bleached out on ex-
posure to light (in frog less than one
minute, in man one or two seconds).
The importance and application of this
penomenon was first recognized by
Boll in 1876, and, as has since been
shown, is due to the presence of a
pigment called the visual purple in
the outer segments of the rods a,
Fig. 3, but never present in the cones.
This visual purple is exceedingly sen-
sitive to light and is quickly bleached
and decomposed by its action. Some
:nvestigators claim it is derived from
the pigment cells. The cones do not
contain visual purple, but in birds and reptiles at
the junction of the inner and outer segment 1, are
formed fat globules containing red, green and
yellow pigment granules, which are supposed to
dialize or filter the light and thus cut down its
intensity.

The nodular endings of the rods and the foot-
like processes of the cones are in apposition,
3. Fig. 4, with the branching arbor of the one
extremity of the nerve fibre of a so-called bipolar
cell 4, the other extremety of the bipolar cell being
iI1 apposition with a ganglion cell 5, which in its
turn terminates in a nerve fiber 6. All the nerve
fibers collect together to form the optic nerve,
which in its turn carries the impulses to the brain.
In man, at a point of the retina which lies directly
in the visual axis and at the posterior pole of the
eye, is the most sensitive, as well as the point of
highest visual acuity, and this is made up exclu-
sively of cones. This area is known as the macula
lutea, Al, Fig. 1, and its practical center as the
fovea centralis. It is estimated that the retina

Experiment

KEvsi-oNe
contains 130.000,000 rods and but 7,000 000 cones.
From the schematic diagram it will be seen that
each cone has a separate bipolar cell and ganglion
cell connection whereas a number of rods and
cones come in direct connection with the same
bipolar cell. In other words. the impulses from
each variety are kept separate and distinct, which
would sugges some difference in function.

In additior to the structures already consid-
ered there ate found extending horizontally at 7,
Fig. 4. cells which likewise send their nerve fila-
ments horizontally, connecting rods of cones
respectively located at a distance from each other,
thus arousing these to action : in this manner the
subconscious are aroused to conscious action.
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Kuhne states that in the dark the retina has
an alkaline reaction ; after exposure to the light it
is acid in reaction. He also found that an electric
current exists, the negative pole at the rods and
cones, the positive pole at the optic nerve. On
the other hand, it is asserted that vision is due to
the direct action of light on the visual purple, the
pigmented processes simply cutting down the
intensity of the stimulus. This could in no way,
however, account for the manner in which the
visual stimulus originates in the cones, since these
contain no visual purple, and our very sharpest
vision exists at the fovea, which is made up exclu-
sively of cones. The entire initiation of the light
stimulus may, after all, be purely one of the action

of ether waves on the delicate outer
segments, all the pigment being sim-
ply interposed to reduce the stimula-
tion and guard them from the exces-
sive action of detrimental qualities of
the rays of light.

Fig..3.—Diagraniatic section of the retina, showing its
to Von Urea'

neuronic achitecture, according

Then again, there are cells whose only purpose
seems to be to increase the strength of the stimulus
coming from the cones 8, Fig. 4.

Investigation has shown that in
the dark the processes of the
pigment cells contract and the
pigment itself seems more plen-

tilul i n the body of the cell. The cones elongate,
as do also the rods, and its visual purple takes on
a deep purple or rose hue. On exposure to light
the processes of the pigment cells elongate and the
pigment becomes very dense in the processes,
whereas both the outer segments of the rods and
cones become shorter and thicker. By this con-
traction the outer segments evidently come in
close contact with the pigmental processes of the
pigment epithelium. It is at this time that the
physiologic process takes place, the result of which
is a nervous stimulus which we recognize as the
light stimulus. There is reason to believe that the
sensation of light is due to a chemical change
between the fuscin and the visual purple.

Darkness
and Light

Night
Blindness

As stated above,
the cones are said
to be more highly
developed forms of

the rod, hence more resistant to the
inroads of light, and in consequence
in no need of visual purple. The
rods, however, are more sensitive to
low degrees of light stimulation, and
this requires the visual purple. to pro-
tect them. After exposure to intense
light where the visual purple has been
bleached out, the subject is night-
blind, for it is by aid of the rods which
are exceedingly sensitive to weak

7 light stimulus that vision is possible
at night, visual acuity to greater in-
tensity of daylight being retained in
common with that of the cones. But
be this purely a chemical interchange
or a nervous impulse controlled in
intensity by the pigment, or a combi-
nation of both, which is responsible
for the initiation of the impulse, it
surely ought to impress every one as
being a most delicate and remarkable
sensitive reaction. Psychologists tell
us that it is the most sensitive of our
special senses, and we see nature has
surrounded it with many safeguards.
The nerve endings respond year in
and year out to the stimulation of
light, and its pigments are bleached

out and recover times without number, but condi-
tions may arise leading to over-stimulation, to
fatigue, even exhaustion, from which, after a
certain time, they may be restored in whole or in
part or the stimulation may be so intense as to
preclude any possible restoration, and the death of
the cells follows, which spells blindness.

This pigment is being con-
The Reason for stantly bleached out by the

light and restored by with-
drawal of the light. We favor

this reproduction unconsciously by the act of wink-
ing. We shift our gaze constantly ; we never fix
an object for any length of time, especially if it is
a bright object. Without knowing why every one
tries unconsciously to let the light play on various
parts of the retina so as to give those used a
chance to recuperate. Every one knows how
difficult it becomes to stare at the same point for
any length of time. Things, as we express it, get
black and blue before our eyes. This is the point
of physiologic exhaustion. On closing the eyes

(Continued on page 141)

Winking
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sparks of light appear, due to irritation ot the
special nerve endings. Ora new phenomenon pre-
sents itself, the contrast picture is developed, the
obiect appears bright and all the surroundings
which were bright now appear dark as night. In
other words the pigments or their protecting influ-
ence have been lost by their being bleached out
and the nerve stimulation has been exhausted
wherever the strong light appeared, whereas, the
object itself was cast as a shadow on the retina
producing but a feeble stimulation, if any, of both
pigment and nerve elements, which now. on closing
the eye, seem bright by contrast. Two or the
world's greatest oculists and physicists who have
forever associated their names with this subject,
Purkinje and Hering, became totally blind prob-
ably as a result of experimental investigation along
this line, using their own eyes in following this
work. Many have experienced the sudden dark-
ness and light which successively follow each other
a number of times after exposure to a flashlight.
Looking into the sun will do the same thing, only
more effectually and may produce permanent injury,
as will also lightning flashes. In recent years the
general adoption of electricity not only for light,
but power, has led to a frequency of short circuits
(especially in large power plants) with accom-
panying flashes of tremendous intensity, which
those unfortunate enough to receive in their eyes
have cause to remember all their lives either in the
form of a reduced visual acuity or a centrally
located blind spot and even total blindness. Loco-
motive firemen, bakers, puddlers at glass works or
steel foundries, those engaged in electrical welding,
ill fact, all of those whose occupation exposes them
to an intense glow are liable to great danger to
their eyesight. But there are other sources of
danger less intense, but of longer action owing to
persistent and continous exposure, such as reflexes
from the sun's rays on bright, sandy roads, reflexes
from the surface of large bodies of water or expanse
of snow. Every oculist sees each season cases of
this kind on the return of his friends from the sea-
shore. The White City at Chicago some years ago
created many cases of retinal exhaustion. Book-
keepers, clerks, sewing girls, and even professional
people who do much reading, who expose them-
selves either to the glare of reflected light from
bright surfaces, either using sunlight or artificial
light often suffer retinal exhaustion. In all of these
cases the action is the same, merely a difference in
degree, ranging from fatigue and exhaustion up to
total inability to respond.

Light produces the stimulus. Physicists tell
us that light contains three classes of rays, ultra-
red rays, the visible rays and the ultra-violet rays.
Theltiltra-red or heat rays have a detrimental effect
on the eye as a result of the action of the heat.
The vjsible. rays, unless too long continued and of too
great intensity, have only a physiologic action. But
all investigators are in accord that the ultra-violet
rays are responsible for the most disastrous, as
well as for many of the lesser evils of exposure to
light, and it does not seem to make much differ-
ence which form ot light is under consideration, be
it sunlight, gas, electric or the lightning flash. All
contain the same elements in various degree and it
is put down as a general proposition the redder
the light, the more heat rays ; the whiter the light,
the more ultra-violet rays. Sunlight contains more
heat rays, the ultra-violet rays being suppressed by

the atmosphere. whereas electric light and the
lightning flash are especially rich in ultra-violet rays.

The result of heat rays is felt
very soon and the symptoms

Rays develop during the time of ex-
posure and disappear soon after

withdrawal. Whereas the effects of the ultra-violet
rays are not felt for six to eight hours after the
exposure, and therein lies one of its greatest
dangers. The lids and conjunctiva and the anterior
segment of the eye, that is, the cornea, the sclera,
ocular conjunctiva, iris and lens are subject to injury
from the action of the ultra-violet rays. It has
been shown that sunburn of the skin is due to the
ultra-violet rays, likewise these rays playing on the
eyes day after day will ultimately set up an irrita-
tion and engorgement of the ocular vessels and
finally lead to inflammation of the conjunctiva and
sensitiveness of the cornea, and finally, iritis. This
may seem remarkable, but it is undoubtedly true.
In those terrific flashes of light where large arma-
tures have been short-circuited, cases have been
reported where persons at a distance from the
explosion and who in no way showed signs of vis-
ible burn, but were unfortunate enough to catch the
flash in their eyes, were ten to twelve hours later
seized with great pain in their eyes, the corneal
epithelium peeling off in shreds, iritis subsequently
setting in, as did also a central blind spot in their
sight. Here the ultra-violet rays produced a very
severe burn.

The retina hasno sensory nerves,
hence injuries do not cause pain.

Nerves The sudden contraction of the
iris causes pain, due to the

stretching of its sensory nerves. But in many of
the lesser forms of retinal irritation the pain is pro-
duced reflexly, as are the headaches in the following
way. As we have seen, the pupil dilates and con-
tracts, influenced by the entrance of light into the
eye, the pupil also dilates and contracts to a degree
in exact ratio to the distance of objects which are
under observation, commonly spoken of as the
power of accommodation. As we know, the two
eyes converge Si) as to look exactly upon an object
under observation, and in doing this the pupils
likewise dilate or contract. As we say the pupil
reacts to light, to accommodation and convergence,
and under normal conditions these three acts and
their reflex action on the pupil are in perfect accord.
The moment, however, that a glaring or brilliant
light plays on the eye the pupil is forced to contract
and this perfect imbalance is disturbed or nature
makes an effort to disassociate these acts. In con-
sequence, the extrinsic, as well as the intrinsic
muscles of the eyes are exerted to an abnormal
degree. Exhaustion of nervous energy and a tired
feeling of the eyes supervenes, heat engorgement
and irritability to light develop and persistent
headaches follow the strain, which the most care-
fully-adjusted glasses, even with reference to muscle
tests, fail to relieve. This is not such an unusual
history for a bookkeeper, seamstress or machinist
doing fine work under an electric light of good
brilliancy.

In other cases the whole dioptric power of
focusing is increased in ratio to the contracted
pupil and the individval gets down closer and
closer to his work, which leads to engorgement of
the vessels and is one of the main factors in the
production of nearsightedness.

For like causes, bright lights
Cause of Eyestrain interposed in the line of our

vision not only produce sensi-
tiveness of the retina . but destroy the perfect
imbalance and interfere with the clear vision of

The Ultra-Violet

Retina Without

objects beyond the light. Herein lies the secret
of the eyestrain and headaches which develop
while attending places of amusement. The pres-
ence of light ill the line of our vision is a veritable
obstacle to it. Call to mind the i rows of lights pro-
truding from the balconies or the glittering .0els
over the private boxes in nearly all our theaters.
In many office buildings, modern flat-buildings and
even private homes, the central chandeliers hang
so low that one can never sit and face a person
sitting at any distance away without having the
source of light directly in the field of vision This
is all wrong. It should be so high up as to be out
of our range above. The nearer the ceiling the
better. For the same reason either during the day
or at night when artificial light is used, the source
of light should not be in front of us, but above and
behind us, or coming from behind over the left
shoulder, so as not to place the work in the shadow
of our right arm or hand. For the sante reason
the benches in a schoolroom should be so arranged
that the children's eyes look in the direction oppo-
site to that from which the light enters the room.
A source of diffuse light above our line of vision of
sufficient power and brilliancy to raise the vision to
its highest standard would appear as the first con-
sideration. The higher up the light is placed, the
greater will be the area over %Odell it x\ ill shed its
rays, and for this same reason the nearer the ceil-
ing the source of illumination is placed, the better
will be the results so far as its influence mi the eye
is concerned. This method of illumination is suc-
cessfully employed in lighting the streets in Grand
Rapids, Mich., where clusters of arc lights on high
poles cast a diffuse light over a far greater radius
than could be accomplished by single arc lights
distributed in the various streets low down, near
the ground. All these objections apply to lamps,
oil, gas or electric, with the heat features added.

It will require much thought and ingenuity to
rob artificial illumination of many of itsidetracting
features, such as its heat, brilliant glare, and to
control some of its more dangerous elements and
finally to so arrange our sources of light so as to
receive the benefit of its presence without having
it constantly in our line of vision.

Nature has made provision to
Colors Give Relief relieve us from the constant

strain of white light by the rest-
ful quiet of colors. As one investigator expresses
it, " they are to the eye what spices are to the sense
of taste." What a dreary waste a colorless world
would be. In a practical way we realize the relief
colors bring to us. We paint our houses, decorate
our walls in every hue and shade. We wear clothes
of variegated colors, not only because of their
aesthetic beauty but, to most of us unknowingly,
because they are restful to the eye. Everything
appearing in a single color would soon become
tiresome, even uncanny. It would almost appear
that nature had provided that all the nerve endings
should not be stimulated constantly by white light,
which is the sum total of all the colors of the
spectrum, which individually produces from 400,-
000,000 to 750,000,000 vibrations per second. Color
sense is said to be the highest attribute of vision.
The cones are the receptive elements of the color
sensations. But the exact manlier in which all the
sensations for the various primary, as well as com-
binations of colors are aroused, is still a matter of
very serious study. Many theories have been con-
structed, none fully satisfying to the scientific world.,
Helmholtz's theory presupposes three varieties of
cones, each containing a different chemical sub-
stance which respectively react to sensations of red,
green and blue, all colors being perceived as the

(Continued on page 148)



L2TART IN
THE NEW YEAR
RIGHT

Send your optical orders and R to
the only Exclusively whole-
sale optical house in the South and
get in return the promptest and
most accurate service that it is pos-
sible to render.

A trial will convince you

F. A. Hardy 6 Company
Prudential Building

Atlanta, Ga.

Cut showing " Safe-
hold " with "lip"
overlappi hg front of
hook—impossible to
bend out of shape.

The Perfect Eyeglass Holder

Combines Simplicity, Security, Stability and Durability

The advantages claimed for "Safehold " over the
ordinary hooks are: the introduction of a " lip "
overlapping the front. of book ; preventing be( ly of
hook from bending back, as is the case with book
of ordinary construction.

Cut showing ordin-
ary hook bent out of
shape after living
used a few times—
very unsatisfactory.

The "lip" overlapping also acts as a shield, preventing glasses frmn riding over top ; this
p(mitively prevents loss of glasses, and once attached to "Safehold," glasses stay there until
released by wearer.

To ATTACH glasses to "Satchel(' " it is only necessary to press them against front of hook,
which is very resilient, allowing glasses to fall in back of hook.

To DI sENGAGE glasses it is simply necessary to lift them up and out between front and
"lip" of hook.

Price in Gold Filled, $2.00 the dozen. For sale by Leading Optical Jobbers

PAUL GOUGELMAN, Mfr., 37-39 Maiden Lane (Lomb Bldg.), NEW YORK

The New Oval Center

Lenticular Lens

Made in any form of Concave
Lenses — Spherical, Sphero-
Cylinder and Cylinder, or any
of the above forms in Toric
Lenses. Send for price-list.

CONE PRISM FOR MUSCLE TEST. No trial eine complete without one. l'riee, $1.50 each

M. E. STERN Wholesale and
9 Manufacturing Optician, 717A Nassau St., New York'.—

Investigate the Ametropometer
With it you can diagnose any error of refraction in one minute, and

correct accurately the most difficult case in five minutes.
Send for descriptive literature. Price, $20.00 Net.
We publish below a few extracts from hundreds of letters received.
This will reflect the value fifteen hundred users of our Ametropo-

meter place upon it.
F. B. Downward, Marengo, Ia.:

"Received the Ametropometer some few months ago, and It is the finest instrument I
ever used."
Rosenkrans dc McKee, Oconomowoc,

01Ve are using one of your Ametropometers and find it a most satisfactory instrument
in every way."
.D. B. Sh(lfer, Annville, Pa.:

.1 have your Ametropometer. Best instrument made. Can you send me a few of
your descriptive circulars of same."
W. .P. Poole, Detroit, Mich. :
"I have made use of your Ametropometer and believe it to be a great help in determin-

ing the correction of refractive errors.'

Geo. IL King Nevada, la.:
"1 bought one of your A metropometers a few months ago and find same a great help

in correcting errors of refraction, and It is the most satisfactory instrument I ever used."

S. Y. Mallery, Flandreau, S. Dakota:
I have used your Ametropometer six months and will say I am more than pleased

with it. It is worth five times its cost for determining a case, if it could be used for no
other purpose."
E. A. Marsh, Grind!, Ia.:

"I bought one of your Ametropometers seven months ago and find it a valuable
assistant for correction, and especially with children. I thought it might be of interest to
you to know my experience."

J. S. Blondin, Woonsocket, R. I.:
"I bought an Ametropometer through G. H. Taylor & Co., Providence, II. I., and have

been using It since Xmas with the best of success. I like it very much and would not take
any price for it if I could not get another."

J. B. Patterson Clear Lake, Ia.:
"The Ametropotneter I bought of you some eight or nine months ago is all right for

detecting and correcting all errors of refraction, and the money paid for It was a splendid
investment. I could not afford to be without it.

Honeycomb ifs Son, Shullsburg,
" Yours of September 6th received, and in reply would say we never give a testimonial

to anyone, as they are so easily bought from some, but will say that. anyone who buys your
Ametropometer will never regret the purchase."

Robt. Helmer, Hector, Minn, :
"The Ametropometer I purchased of you does Just what you claimed it would. It does

measure the errors of refraction, and any optician need not make a mistake if he follows
the directions that come with it. It is the best help an optician can have in his work."

Frank C Hyde A: Co., Appleton, Ms. :
"We have lately received one of your Ametropometers and find it a good machine for

measuring errors of refraction. The instrument is so simple in construction, and very accu-
rate in its measurements, that we can cheerfully recommend it to any refracting optician."

Phillips Bros., Portland, Ore.:
"We have now used your Meet ropemeter for two weeks and find it works to perfection.

Several of our old customers coming in with new patients we have induced to have their
eyes examined by this instrument and find in every ease it brings out the same results as
found and prescribed for them. Por measuring Myopia, Hypertnetropia and Astigmatism,
it cannot be equaled."
Ur. C Martin, Belding, Mich.:
"I am very much pleased with your Ametropometer. I have used nearly all of the

principal instruments devised to aid the optician, hut have found not that compares
with yours either in speed or aecuracv. I have tit Led several particular people that others
have failed upon entirely. (me lady in pa nicular. who is very nervous and could not tell
what was right, and was limier the Impression that there was only one optician who could
fit her—one in Grand Rapids that she had known from a child. She came in after wearing
my lenses, saying they fitted her better than any sue had ever worn. I have sold all my
instruments Gut yours, and am well satisfied with ni investment in it."

Johnston Optical Co., Detroit, Mich.
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The Physiologic and Pathologic
Effect of Light on the Eye

(Continued from page 141)

result of the stimulation in varying intensity of two

of these simultaneously. All colors possess three

elements, hue, purity and brightness. The hue

tells us the fundamental color ; the purity the

admixture of white, the less white the purer the

color. The brightness, the luminosity or shade

depends not only on the color itself, but upon the

illumination in which it is examined and on the

sensitiveness of our own retina In all simple

colors the brighter the illumination, the greater

their intensity and the more whitish the sensation.

We shade our living rooms and cut down the

intensity of the reflexes from the walls and ceilings,

our feeling of well-being is enhanced by the grate-

ful shade of a room whose colors do not glare or

irritate. We seek the same relief from the glare

and brilliancy in all lamp shades and globes. The

modern desk shades cut off the direct light, but

they do not protect from the light reflected from

the paper on which one is writing or the book one

is reading. The intensity of the light is often far

in excess of that which is requisite to give clear

vision and the interposition of glass to cut down its

brilliancy would be a great relief. This is attempted

in milk-white globes or frosted globes, but on

theoretic grounds a smoked tint would soften the

light without changing its color, as would also a

faint tint of blue. For like cause smoked or blue

glasses of varying depth of shade are useful in

shading the eye from the glare of the sunlight on

very bright days.

Protective Qualities

Those who constantly wear
glasses are generally protected

of Glasses against the ultra-violet rays, a
condition not attained by use

of ordinary window glasses, and this should be

borne in mind where so-called smoked or blue

glasses are used as a protection. In the manu-

facture of eyeglasses two varieties of glass, com-

mercially known as crown glass and flint glass, are

used and the entire product is imported into the

United States. Its exact chemistry is zealously

guarded and so far has not been successfully made

in this country. Crown or so-called crystal glass,

is more generally used to-day ; it is harder and

clearer and has a lower index of refraction than

the flint glass, which, owing to the large percentage

of lead present is not so clear, softer and more

easily scratched and has a greater tendency to dis-

persion of light.

Manufacturers at Jena, Germany, have finally

succeeded in producing a very dense flint glass,

which is said to have the property of absolutely

cutting off all the ultra-violet rays. This glass has

a yellowish tinge, the more dense the glass, the

yellower its color. This would seem an ideal glass

for those exposed to the flash from short circuits.

It is said that this yellow glass has been adopted

by the German army, and by its use the percentage

of accurate shooting has been markedly raised.

Yellow glasses have long been used by sports-

men, who claim greater accuracy in shooting.

Originally amber was used, but it was found im-

practical. In recent years locomotive firemen and

engineers have adopted yellow glasses, inasmuch

as they reduce the brilliancy and glare of the light,

at the same time increasing visual acuity. Fire-

men can look indefinitely into the glow without

being blinded by it, and strange as it may seem,

the color of objects is not changed in the least in

viewing them through yellow glasses. They are

said to cut off the chemical rays of light, although

this is doubtful.
To-day the question seems to resolve itself, not

so much into one of a bright illumination, but

rather of so tempering it and disarming it of its

detrimental qualities as to approach more nearly

the diffuse light of day.
If those devoted to the interest of artificial

illumination could be brought to the realization

that there is a factor to be considered which is far

more important than the commercial side of the

subject ; namely, the physical elements of the light

offered, and their effect on man's most priceless

treasure, eyesight, a most important reform would

soon follow. A light would be produced freed as

far as possible of heat rays and ultra-violet rays or

a dializer of light—glass—interposed which would

combine these properties. The glass which does

this best, so far as known, is flint glass.

Wonderful Operation to Restore sight
At a recent meeting of the Medical Society, of

Vienna. Austria, Dr. Zirm showed a man on whom

he had successfully performed transplantation of

the cornea. The patient had lost the sight of both

eyes.
By chance the surgeon had to take out the eye

of an eleven-year-old boy. The eye was ruined by

a steel splinter in the interior, but the cornea was

intact. The operator, therefore, cut slits in the

opaque cornea of the man's eyes and inserted

pieces from the boy's eye.

The experiment failed as to the right eye, as

the transplanted window also thickened, but in the

left eye it retained its transparency and almost nor-

mal vision was restored. A very close examination

revealed a slight veil over the left eye, which, how-

ever, does not prevent the patient from reading

small print. From being stone blind he is now

able to go about his work.

The surgeon attributed numberless previous

failures to the fact that the cornea of animals had

heretofore been employed, whereas in this case

human material was provided.

As early as 1824 Reissinger suggested the

transplantation of a portion of the rabbit's cornea

and this suggestion was taken up by Von Hippel in

1876, but no brilliant success has followed these

attempts thus far. There is no doubt, therefore,

that this transplantation of a human cornea whould

be a great triumph of surgery if the transplanted

human cornea should remain clear in future.

Southern Tier Optical Society

The members of the above society met on the

evening of December 6th, in the rooms of F. E.

Robbins, of Elmira, N. Y. The chief feature of

the meeting was a lecture delivered by C. H. Ver

Nooy, of Watkins, which proved very instructive

and was highly appreciated. This was followed by

a general discussion of optical topics in which

many of the members joined and in which many

important points in practical refraction were eluci-

dated.
J. Myron Ringer, of Bath, was elected to mem-

bership at this meeting. Those present were W.

L. Hopkins, Montour Falls ; C. H. Ver Nooy, of

Watkins ; D. L. Perkins, Horseheads, N. Y.; H. J.

Hallock, Wyalusing, Pa.; J. T. Stalford, Athens,

Pa.; L. L. Stone, Canton, Pa.; I. Putnam, F. M.

Newell, M. A. Ruger and F. E. Robbins, of

Elmira, N. Y.
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Minnesota State Association of Opto-
metrists

The annual meeting of above association will

be held at the old State Capitol, St. Paul, the mid-

dle of February. Following the rule adopted at

previous meetings, of discussing one subject at a

time, the board of managers have decided on

" Astigmatism " for the February meeting, which

will be illustrated with clinical work. Papers on

the subject will be read by Messrs. Hitchcock,

Millard, Snell, Waltman, Grievisch and others.

As business of importance will come up besides

election of officers a liberal attendance is expected.

Nebraska Optical Association
The first annual meeting of the Nebraska Opti-

cal Association will be held in Lincoln, on January

t6th and 17th. As the convention of the State

Association of Retail Jewelers will be held on

January 15th, and as the jewelers will naturally

reinforce the opticians, it is expected that the con-

vention will be one of the most successful ever held

in the West. A very elaborate programme has

been arranged for the occasion and a number of
the most eminent opticians of the State and from

distant points will make addresses or read papers.

Among those scheduled to speak from outside

the State are : Dr. S. W. Lane, of Kansas City;

Thomas Gowenlock, of Clay Center, Kans.; H. P.

Holmes, Des Moines, Iowa ; Wm. E. Huston, of

Kansas City, and John C. Eberhardt, of Dayton,

Ohio. Among the eminent Nebraskans who will

contribute papers or make addresses are : C. C.

McLeese, Davenport ; A. 0. Lieber, of Utica ;

F. A. Hannis, of York ; F. C. Calhoun, of Pawnee

City ; W. R. McLaughlin, of Beatrice ; C. E.

Masters, of Crawford ; Geo. Hoffman, of Leigh;

J. C. Mackey, of Carleton ; Dr. A. B. Tarbox, of

Omaha ; Geo. A. Perkins, of Ord ; M. L. Jones,

of Fairfield ; C. A. Hewitt, of Neligh ; Geo. H.

Burton, of Norfolk ; Jane Hill Pratt, of Fremont,

and R. C. Simmons, of Norfolk.

The papers to be read and addresses to be

made by these numerous speakers will cover prac-

tically every subject related to the practice of

refraction. The programme is exceptionally rich

in practical papers and no optician who is ambitious

to improve his professional status can well afford

to miss the instruction in store for him. There will

also be discussions of such subjects as optical edu-

cation, organization, the relation of optometrists

to the medical profession, and optical legislation.

While it may be taken for granted that the

members of the society will attend practically as a

body, all the opticians of the State are earnestly

invited to be present. In several States in recent

months there have been evidences of a medical

movement against the refractionists, and this, in

itself, should be sufficient reason for every optician

joining his organization.

The Minnesota State Board of
Examiners

Secretary Snell was successful in convicting

another case of infraction of the State law when

he had one Oscar Bruflat, Minneapolis, arrested in

November. He pleaded guilty and was fined $20

and costs.
The terms of all the members of the board

expired January 1st, and it is expected not all will

be reappointed. Mr. Swenningsen has refused a

reappointment owing to his business demanding

all of his time, and at least one other will fall by

the wayside, and possibly more.
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"TRY THE MERRY WAY"

We expect no special concessions
for what we have done for others.
We merely ask a chance to prove
what we can do for =Li.

q It's the only way you can decide it.
q The mere fact that we think the
Merry Way is the only way is noth-
ing- to you.

(If The special feature that concerns
you in The Merry Optical Company
is the quality essential to you and
your business.

q 'Tisn't what we want, nor what we
have done for others. It's what we
can do for you.

MERRY
OPTICAL
COMPANY,
MERRY BUILDINO,
KANSAS CITY, U.S.A.

NAME : 

ADDRESS:

q It's the thing or attribute that
can make use of in promoting your
individual business that most con-
cerns you.

q Have we that essential quality ?
q We believe so. But the vital
thing is to convince you.

cr We have your attention and your
interest. What we want now is
resolve. Resolve to send us a trial
order now. Make us prove it.

q If we can prove to you that there
is something for you in our methods,
our prices and our work, then are
you not unwise if you ignore it?

q We've got a good horn and we
believe in blowing it.

q We've preached the Merry Way
because we believe in the Merry Way.

q We believe it could help you to
increase your optical business.

qf But we must have the chance to
prove it. Play fair to yourself and
us. Give us the opportunity to
" show you."

If Those who have tried the Merry
Way have evidently found it a good
way else there wouldn't be so many
on that way to-day.
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TEAR. (WF
THIS CORNER.,
MAIL IT TO US AND SEE WHAT YOU GET.

MERRY OPTICAL COMPANY
KANSAS CITY MEMPHIS PARIS •-• FRANCE
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SEVEN AGES 0, THE MERRY RIGID
THE EYE GLASS

Baby
Baby laughs
and makes a pass

But can't knock off
the Rigid Glass

Twenty Five

"
The Girl now clings
to him for life

The Rigid Glass
is on his wife

Five
The Rigid Glass

it never slips
No matter how
he hops and skips

Forty
Girl of his own—
a winsome lass

Like Dad she wants
The Merry Glass

Ten
Now to school
he proudly goes

The Merry Rigid
on his nose

And now his race
is fairly run

With Rigids now
he's nearly done

Twenty
The Rigid Clings
in giddy whirl

As close as does
the charming girl

N The Improved Merry Rigid Eyeglass Mounting which we have
just placed on the market, we have taken another advanced step
ill Eyeglass construction. The Merry Rigid will come nearer
fitting all noses than any other Eyeglass. We make this asser-
tion without fear of successful contradiction. The Improved
Merry Rigid is made in different metals at different prices. We

should like to explain to you its workings in detail—tell you how it's
made, why it will hold on a nose with little pressure and great cling, or
we should like still better to have you see for yourself the ingenious
mechanical features, it's nestles and rigidity, it's style and beauty, it's
own ajustibility to different noses; how cleanly and sanitary, how nearly
invisible, how it will aid you in fitting Eyeglasses. Order from one-half
to one dozen, so as to fit the different noses and we will guarantee
satisfaction.

10 K. Cold Assorted Bridges, $ 21 Per Doz.
C. F. Assorted Bridges, $12 Per Doz.

MERRY OPTICAL COMPANY
KANSAS CITY MEMPHIS PARIS 'iv FRANCE
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Listen what
Barney Oldfield says

it is the most perfect Goggle 1 have
ever used. Barney E. Oldfield.

We are sole distributers for

Non-Steam Lens Polish
which prevents steam or fog or per-

spiration forming on the lens

NON=STRAIN
AUTOMOBILE, ENGINEERS' AND FIREMEN'S

GOGGLES

J cwelers and Watch Inspectors, write
us for prices

The Ophthalrrtu.scope Co.

Toledo, Ohio, sta. ,,r39,

Don't Squint

This is what

Charles C. Robertson

says

"I am wearing on the 20th
Century Limited a pair of your
Non-Strain Goggles. They are
all you claim for them—strictly
dust, wind, cinder and storm-
proof. I cheerfully recommend
them. Chas. C. 'Robertson.

Engr., L. S. & M. S. Ry.

Optical
Gold ! !

The working of gold into optical goods—spec-
tacles, eyeglasses, etc.—requires the highest
degree of special skill and long experience.

We have acquired this skill by experience, and
our products show it.

If you want high-quality workmanship in gold
or gold filled optical goods, at fair prices, get
posted on our line.

We are experts in the tempering of gold
springs and in finishing gold work, as well as
in the making of fine tools.

We also manufacture spectacles and eyeglasses
in nickel-silver.

LENSES are supplied either set in the goods of our
manufacture or separately.

Special Work. a Specialty

Jobbing Trade Only

Rochester Spectacle Co.
23 S. Water Street Rochester, N. Y.

Accurate
Lens Prescriptions

are always obtained when employing-

" Peerless Methods"

Write for our booklet explain-
ing why.

PEERLESS MFC. CO.
Optical Dept.

315 Grand Ave. MILWAUKEE, WIS.

Have an Eye
for

Bigger Business
An optical department will bring it better than any-

tning else.

Do You Know
—that you can become a skilled and expert optician able to

test and fit eyes correctly without any interference with

present employment or duties

How?
By taking our correspondence course in Optics, in

printed course of lectures to be studied at you leisure.

OUR SPECIAL OFFER: Our regular $25 college course

in OPTICS for $8 ($2 down and $t per week) enables

you to complete the course thoroughly and on completion

receive diploma with degree Doctor of Optics." Bear

in mind we are the oldest correspondence school of optics

in the world.

American Optical College
Dept. K. DETROIT, MICH.

Ci=22 TbDIE
Valero* intim.*
ROOSEVELT TEMPLE
my 'Altus lets

ti mastic

THE ROOSEVELT TEMPLE
A useful holiday present for every eyeglass

wearer. Neatest and best eyeglass attachnient
on the market.
German Silver, $3.00 Gold Pilled, $6.00

Solid Gold, $20.00 per dozen pairs.

For sale by all jobbers. Manufactured by

A. I). BLOCH, Elizabeth, N. J.

WINDOW
MIRRORS

See both sides of street
and who is 011 step.

Charles 0. Gentner
Matto facto re r

19 N. Juniper Street
Philadelphia, Pt

50 YEARS'
EXPERIENCE

PATENTS
TRADE MARKS

DESIGNS
COPYRIGHTS &C.

Anyone sending a sketch and description may
quickly ascertain our Opinion free whether al:
inyentinn is probably patentable. Communien.
t Ions strictly confidential. HANDBOOK on Patents
sent free. Oldest agency for securing patents.

Patents taken through Alinin & Co. receive
special flake, without charge, in the

$Citillific American.
A handsomely illustrated weekly. Largest cir-
culation of any scientific Journal. Ternis, $3 a
year; four months, $1. Sold by all newsdealers.

MUNN & Co 861BrOadway, New ynrk
Branch office. g25 IP St.. Washington. D. a

When writing to advertisers, kindly
mention The Keystone
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Optical Organizations

NATIONAL

American Association of Opticians (1898)

s. PALmElt, President, Boston, Masa.
W M. I .. 1 es'ros, Secretary, 1315 Harrison Street, Kansas
City, Alai.

Next meeting, 1907, Kansas City, Mo.

Canadian Association of Opticians (1896)

F. E. hulls, l'resident.
II. J. liguiElt, Secretary and Treasurer, Toronto.

The Optical Specialists' Association of America (1904)

II. L. Sumas, President, Oskaloosa, Iowa.
0. E. BOYCE, Secretary, Waterloo, Iowa.

American Association of Wholesale Opticians (1893)

Lx0 IVonmsga, President, 2 Maiden Lane, New York.
J. B. WHITE, Secretary, 72 N. High St., Columbus, Ohio.

INTERSTATE

New England Association of Opticians (1894)

ALBERT A. CARTER, President, Boston, Mass.
G. A. BARRON, Secretary, 3 Winter St., Boston, Mass.

Meets third Tuesday of each mouth, except July and
August.

Northwestern Optical Association (1901)

EDWARD IV. Glinvisit, President, Minneapolis, Minn.
F. J. PRATT, Secretary, 415 Robert Street, St. Paul, Minn.

STATE

Pennsylvania Optical Society (1895)

J. F. BRINKERHOFF, President, West Philadelphia, Pa.
C. A. LONOSTRETH, Secretary, 228 Market St, Phila., Pa.

New York State Optical Society (1896)

W. W. BISSELL, President, Rochester, N. Y.
ROGER F. Wittinms, Secretary, 455 Main St., Buffalo, N. Y.

Indiana Optical Society (1896)

J. H. film's, President, South Bend, Ind
Miss MAROARET J. ERISMAN, Secretary, Lafayette, Ind.

Michigan Society of Optometrists (1896)

P. SCHOLLER, President, Hancock, Mich.
E. EIMER, Secretary and Treasurer, 105 Western Avenue,

Muskegon, Mich.

Iowa Optical Society (1897)

A. F. THOMPSON, President, Adel, Iowa.
Ggo. J. FEIGE, Secretary, Des Moines, Iowa.

Illinois Optical Society (1898)

GEORGE A. ROGERS, President, Chicago, Ill.
0. J. RAM m IE, Secretary, Roo 1616, 42 Afadison St., Chicago.

California State Association of Optometrists (1899)

W. A. MEYElt, President, Sacramento, Cal.
II. IV. CLARK, Secretary, care A. Huguenin, Sutter Street

and Grant. Avenue, Sam Francisco, Cat

Washington Association of Opticians (1899)

Law's E. CAPPS, President, Seattle, Wash.
H. A. LESHIKE, Secretary, Tacoma, Wash.

Granite State Optical Association (1900)

W. E. BURPKE, President, Manchester, N. H.
JOSEPH GEOFFRION, Secretary, Manchester, N. H.

Meets third Wednesday of January, March, May, Sep-

tember and November.

Wisconsin Association of Optometrists (1900)

J. N. WILcox, President, Waterloo, Vis.
E. E. Timmss, Secretary, Milwaukee, Wis.

Minnesota Optical Association (1900)

J. W. BROWN, President, Orton vine, Minn.
C. A. SNELL, Secy., 804 Nicollet Ave., Minneapolis, Minn.

Maine Association of Opticians (1901)

A. H. WasTwolerii, President, Portland, Maine.
ROBERT B. SWIFT, Secretary, Portland, Maine.

Tennessee Optical Society (1901)

H. J. COOK President, Knoxville, Teitti.
WEAK LEY Meru, Secretary, Shelbyville, Tenn.

Colorado Optical Association (1901)

It. B. Forma, President, Denver, Colo.
R. H. lligosa„ Secretary, 636 Sixteenth St., Denver, Colo.
Muss E,H.Cir A PMAN, Cor.Secy., 1655 Welton St., Itenver,Colo.

Kansas Association of Opticians (1901)

P. W. Hofer, President, Burlingame, Kans.
WALTER STA BCE E, Secy. and 'rreas., Junction City, Kano.

Missouri Association of Opticians (1901)

M. E. SCHMIDT, President, Boonville, Mo.
ELMAR II. SCHMIDT, Se(')'. mid Treas., Washington), Mo.

Virginia State Optical Association (1902)

V. B. (intigter, President, Richmond, Va.
W. WAYT ROYAL!, Secretary, Martinsville, Va.

KEYSTONE

Ohio Optical Society )1902)

F. P. BAHR, President, Lancaster, Ohio.
EDWIN L. JONES, Secretary, Sandusky, Ohio.

Kentucky Optical Society (1902)

C. H. Bowss, President, Winchester, Ky.
L. Bscuus, Secretary, 511 W. Market St., Louisville, Ky.

North Dakota Optical Association (1903)

A. 0. IVotn, President, Langdon, N. flak.
W. R. BLAKELY, Secretary, Orallon, N. Dak.

New Jersey Optical Society (1903)

L. B. Ilitnoits, President, Newark, N..1.
J. J. HARTMAN, Secretary, 16 Howard St., Newark, N. J.

South Dakota Optical Association (1903)

WILLIAM H. FRITZ, President, Sioux Falls, S. Dak.
D. 0. GALLETT, Secretary, Aberdeen, S. Dak.

Texas Optical Association (1903)

E. E. TAYLOR, President, Houston, Texas.
DAVID L. WoRTSMAN, Secretary, Dallas, Texas.

Rhode Island Society of Optometry (1903)

J. F. DODGE, President, Providence, it. I.
W. IV. noutts, Secretary, 514 Westminster Street, Provi-

dence, it. 1.
Meets second Monday of each month.

South Carolina Optical Association (1903)

P. II. Lscilicorra, President, Columbia, S. C.
tilt0. F. Mims, Secretary, Edgelield, S. C.

Quebec Optical Association (1904)

R. DE MESLE, President.
P. G. MOUNT, Secretary, cor. St. Denis and Dorchester Sts.,

Montreal, Quebec.

Georgia State Optical Association (1904)

L. A. Higgs, President, Savannah, Ga.
C. E. FoLsom, Secretary, 28 Whitehall St., Atlanta, Ga.

Optician& League of the State of New York (1904)

(Dispensing Opticians)

E. B. METROWITZ, President, New York City.
A. StiAW, Secretary, 1145 Broadway, New York City.

Louisiana Optical Society (1905)

S. P. SCHUICSSLER, President, Baton Rouge, La,

JACQUES Bccit, Secy., 129 Carondelet St.,New Orleans, La,

Nova Scotia Optical Society (1905)

T. C. GRANT, President, New Glasgow, N. S.

A. 0. Jointsos, Secretary, Halifax, N. S.

New Mexico Association of Optometrists (1905)

OTTO G. BERBER, President., Albuquerque, N. Max.

(Igo. F. EvEnterr, Secretary, Albuquerque, N. Mex.

Nebraska Optical Society (1906)

C. C. Mclatusg, President, Davenport, Nebr.
3. H. HUICILI„ Secretary, Lincoln, Nebr.

Oregon State Association of Optometrists (1906)

(1, A. Curriso, President.
B. E. FISKE. Secretary, Maeleary Bldg., Portland, Oregon.

Mississippi Optical Society (1906)

E. It. vox SHUTTER, President, Jackson, Aliss.
ALBERT I. ORR, Secretary and Treasurer, Vicksburg, Miss.

Alabama Optical Society (1906)

E. II. Honns, President, Selma Ala.
J. H. TINDER, Secretary, Birmingham, Ala.

Arkansas Optical Society (1906)

T. .1. Ems, President, Jonesboro, Ark.
W. B. DE Si's 7.0, Secretary, Rogers, Ark,

Oklahoma Optical Society (1906)

A. Y. B0sWELL, President, Tolsa, had. Ter.
C. 0. Lyscir, Secretary, (uklahoma' City, Okla.

Wyoming Optical Society (1906)

E. II. c..ARTER, President, Laramie, Wyo.
C. C. ELLIS, Secretary, Thentopolis, Wyo.

Utah Association of Optometrists (1906)

I,'. .1. ALEXANDER, President, Salt Lake City, Utalt,
J. E. Baosnnes, See')', Ott Main St., Salt Lake City, Utah.

LOCAL

New York City Optical Society (1897)

IV. B. FISIIF.R, President.
A murder Congx, Ree. Sec., Si Fulton Street, New York.

Meets second Wednesday of each month.

Rochester Optical Society (1897)

IIARRY H. liEsTOR, President, Rochester, N. Y.
C, 1. SUMF.RISKI, Secretary, 104 State Street, Rocheater, N.Y.

Utica Optical Society (1901)

RICHARD PERLEN, President.
C. T. EVANS, Secretary, Utica, N.

Chicago Optical Society 119021

J. Ross, President, Chicago, Ill.
P. H. KREITZ, Secretary, care t'. Pciienek, State anal

Adams Streets, Chicago, Ill.
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Niagara District Optical Society (1902)

JONAS Boum:, President, Welland, Ont.
F. G. Dustor, Secretary and Treasurer, St. ('atharines, Ont.

Optical Society of Western New York (1903)

J. P. Simcox, President.
ERNEST V. SYRCIIER, Secretary, 11 I lenesee St., Buffalo, N.Y.

Seattle Optical Society (1903)
CHARLES G. HOLCOMB, President.
LEANDER BUTT, Secretary and Treastirer, 715 First A ve.,

Seattle, Wash.

Los Angeles Association of Opticians (1901)

FRED. DETMERS, President.
F. LEE FULLER, Secretary, Los Angeles, Cal.

The Pueblo Optical Association (1903)

OREN II. HENRY, President, Pueblo, Colo.
JAMES A. Howard, Secretary, Pueblo, Colo.

Lowell Optical Society (1903)

F. C. CUFF, President.
J. A. McAvoy, Secretary, Lowell, Mass.

Meets second Thursday of March, September, November.

Southern Tier Optical Society of New York (1905)

I. PUTNAM, l'resident, Elmira, N. Y.
C. H. VER Nooy, Secretary, Watkins, N. Y.

Optical Trades Association (1905)
(New York City)

F. D. SCHIMIDT, President, New York City.
Jos. FRIEDLANDER, Secretary, S Maiden Lane,NewYorkCity.

Detroit Optometry Club (1905)

A. W. KLUDT, President.
FRED. R. PRESTON, Secretary, 42 Mott Ave., Detroit, Mich.

Southern California Optical Society (1905)

A. L. APEFEL, President.
G. A. Piaui, Secretary, 342 S. Spring St., Los Angeles, Cal.

Opticians' Club of Columbus (1906)

F. W. WALLIS, President.
J. CRAWFORD, Secy., 1313 Brunson Bldg, Columbus, Ohio.

Milwaukee Optical Club (1906).

F. COBABE, President.
MAX RUHLAND, Secretary, Wells Building, Milwaukee, Wis.

Pittsburg Association of Opticians (1906)

J. T. LITTLE, President.
Wm, H. SPANGLER, Secretary, 702 Penn Ave., Pittsburg, Pa.

District of Columbia Optical Society (1906)

MARTIN A. Lams, President.
EDWIN H. ETZ, Secretary, 1005 G St., N.W.,Washington,D.C.

A Decision of Interest to Opticians

THE Supreme Court of Iowa recently

handed down a decision that is of inter-

est to opticians, chiefly as a warning to the

injudicious few, who, in their advertising

matter, claim to treat and cure disease. We

have frequently in these columns advised

against such advertising as would imply even

a seeming invasion of the strictly medical

field, and there is at this time little fault to

be found with opticians for such ill-advised

transgression. A few, still, however, make

extravagant claims in regard to the treatment

of disease, and the decision referred to is a

notification to all concerned that such exag-

gerated pretentions will be suppressed by law

if necessary.
The particular case in which the Supreme

Court of Iowa handed down the decision

was the State vs. Wilhite. The prosecution

charged that the defendant did wilfully and

unlawfully practice medicine by publicly pro-

fessing to cure and heal disease by means of

a certain system ; that he advertised in a cer-

tain newspaper that by this same system he

could cure and heal tuberculosis and cause the

same to be cured, and that he was a " doctor

of neurology and ophthalmology," with an

office at a certain place and with certain office

hours ; that he maintained such an office and

(Continued on page 16)
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JOHN L. MOORE 0 SONS
Wholesale, Manufacturing, Importing

OPTICIANS

42 N. Broad St.

Atlanta, Ga.

WISHING YOU A HAPPY NEW YEAR
MR. DEALER

and with the passing of the season's compliments also comes the new
resolutions:

Resolved, That 1907 shall see the continued growth of this Prescription Department—
the continued prompt and accurate service.•

Resolved, That you, Mr. Dealer, and we will get still better acquainted, and that it
shall be built upon the solid foundation of merit on our part.

We are the PIONEER SURFACE GRINDERS OF THE
SOUTH and, judging the future by the past, you know how faithfully
we've always carried out our New Year's Resolutions.

■IL
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Things that obstruct the vision and suggest advancing years are
still present in all bifocal lenses except

THE KRYPTOK
'INVISIBLE' BIFOCAL

That proposition is not debatable; and the difference in cost proves
a trivial argument when it's put up to THE WEARER.

Correspond with the manufacturer supplying your territory

A. S. ALOE CO., 513 Olive Street, St. Louis. Mtaantint,
ARKANSAS, LOUISIANA.

.ROH N L. BORSCH & Co., 1324 %Valuta Street, Philadelphia.

PENNSYLVANIA, DELAWARE, N h:W xttasiv.
C1 INN-BERETTA orri e 1. co., 991 Market Street, San

14RIICI8CO. CALIFORNIA.
ALMER COE, OPTICIAN INC., 74 State Street, Chicago.

ILL IOWA,ILLINOIS, MICHIOAN,
COLIIIIIIIA N III FOC A CO., INC., Denver, Colo. Manu-

facturers for TRXAS, MONTANA, NEBRASKA, KANSAS,
CO..OR A DO, UTAH, OK L• 110MA, WASHINGTON RIM
DRAGON.

Kr)751ok Manufircturers
F. IT. F:DMONDS, 1418 New York Avenue, Washington,

D. C. DISTRICT OF COLUMBIA.

CHAS. A. EUKER, 312414 Howard Street, North, Balti-

more, Md. MARYLAND.
J. C. FREEMAN A CO., Worcester, WORCESTER ('('(STY,

MA88.
E. KLEIN & BRO., 435 Race Street, Cincinnati. OHIO.

ANDREIY .1. LLOYD A CO., 323 Washington St., Boston.

MAINE, NNW II AM PSIIIRE, VERMONT, MASSACHUSETTS
(except WORCESTER COUNTY, granted to .1. C. Freeman
& Co., woreeker), neonE ISLAND.

E. B. METROWITZ, 104 East 23d Street, New York ; 604

Nicollet Avenue, Minneapolis ; 360 St. Peter Street,
SI. Paul. NEW YORK, '20NNECTICUT, MINNESOTA,
NORTH and SOUTH DAunr.t.

JOIIN L. MOORE tt4 SONS, 42 North Broad Street, Atlanta.

EOM' I A.

SOUTHERN OPTICAL 4'0., INc., Kentiteky

KENTUCKY.

JOHN WIMMER, 16 North Petins:lvaniat Street, Indian-
BNB& INDIANA.
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A Decision of Interest to Opticians
(Continued from page 147)

had placed near the entrance thereto an adver-

tisement sign containing the words, " Dr.

Wilhite, Neurologist," by means of which

advertisement he solicited persons to meet

him at his office to participate in the benefi-

cent results arising from treatment under his

said system ; that he did then and there

undertake to cure and heal diseases and

ailments, but did not have a certificate or

license from the proper authorities so to

practice, nor did he file with the county

recorder such certificate to practice, and has

never applied therefor.

In affirming a judgment of conviction the

court said that the evidence established the

defendant's guilt. True, said the court, he

modestly ascribed to nature the healing of all

diseases, and merely claimed to discover and

remove the causes so as to give nature a

chance. To accomplish this he proposed to

" stop the leaks in the nervous system and

repair the damages done by methodical rest

and dietetics." In an article criticising the

treatment of disease by physicians generally,

published in a local paper, he announced

himself " the master mechanic of the human

body," adding : " The system I practice is

taught in but one school in the world, and I

am a graduate of that school ; " and pro-

ceeded : " If your organs are not all working

properly call on a master who will remove

the cause. If there is a leak of power he

stops it. If there is a pressure on some of

the shaftings (or nerves), causing a hot box

(or pain), he removes it. If the right fuel

has not been used, he orders the right kind,

and if the fireman does not know how to fire,

he teaches him or her the business." And,

after quoting a letter said to have been received

from a patient, he said : " I do not claim to

be a specialist on tuberculosis any more than

a great many (in fact, almost all) so-called

diseases that the medical men and other

specialists have not been able to do much for

in the way of curing. This system gives a

permanent cure. We prefer those who have

tried other systems. In that way we prove

the system I practice is the best because we

get good results. We do not care much

what your troubles are if you want to get well

and stay well. Dr. J. C. Wilhite, 5264

Central Avenue, Fort Dodge, Iowa." This

was a public profession to cure and heal, said

the court. Publishing his card as " doctor

of neurology and ophthalmology " was also

a public profession that be was a physician,

and this with the assumption of duties as such,

by advising patients how to care for them-

- selves so that nature might effect a cure,

constituted practicing medicine within the

meaning of the statute.

K EYSTONE

After specifying the educational prepara-

tion which the defendant had had for such

practice the court said that no argument was

required to demonstrate that his preparation

was utterly inadequate, and that his preten-

sions savored of the charlatan and impostor.

Even though familiar with his alleged " sys-

tem," he could not have been reasonably

proficient in those subjects essential to the

appreciation of physical conditions to be

affected by treatment.
The design of the law is not to render

any mode of treatment whatsoever unlawful

but that every one before he shall undertake

to prevent, cure or alleviate diseases and pain

as an occupation shall have some knowledge

of the nature of disease, its origin, its anato-

mic and physiologic features, its causative

relations and of the preparation and action of

drugs. Experience has shown that this is

necessary for the protection of the people

against fraud and empiricism. No one is

thereby deprived of the opportunity to exploit

his " system." All that is exacted is that

before undertaking to do so by applying it to

the functions of life he shall be possessed of

that degree of knowledge and skill required

by the statute.
While the decision of which the above

is an abstract had reference to an optician

who was guilty of ridiculous exaggeration,

it is nevertheless a warning to all opticians

to be cautious in the claims they make,

especially in regard to " cures." In view of

the close relationship between eyestrain and

disease, as established by the researches of

Dr. Gould and others, it is probably some-

times difficult and even illogical to draw the

line, yet it behooves the refractionists to keep

strictly within the law. The suppression of

all forms of charlatanry is, of course, bene-

ficial to the legitimate profession and there

would seem to be very little in the Iowa

decision with which reputable opticians can

find fault, or which can be construed into a

threat against orthodox refractionists.

Northwestern Optical Society

The annual meeting of the above association

will be held in St. Paul, Minn., on January 15th

and 16th. On the first evening a business meeting

will be held, and the second will be devoted to

scientific subjects, one of these being myopia. All

the opticians in that section of the country are in-

vited to attend, and the officers extend to them the

assurance that they will find their attendance well

worth the time and expense.

Mississippi Optical Society

The Mississippi Optical Society has issued in

pamphlet form a list of too questions, which cover

very thoroughly the entire subject of eye refrac-

tion. Those applying for membership in the

association will be examined on these questions at
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the next meeting, to be held on May 14th, in Hat-
tiesburg. Any information in regard to the exami-

nation may be procured from the secretary of the

society, Albert I. Orr, Vicksburg, Miss.

Death of John Wimmer

John Wimmer, of Indianapolis, Ind., one of the
foremost opticians of the city and State, died

December zd at the Deaconess Hospital, Indianapo-

lis, where he had lain for five weeks, the result of a

broken leg, due to a fall from the curbstone as he

hurriedly started
across Washing-
ton Street.

Mr. Wimmer
was born in Cin-
cinnati fifty-two
years ago, and lo-
cated in Indianap-
olis in his early
youth as a
jeweler's appren-

tice. In 1880 he
began the jewelry
business for him-
self, soon after-
wards suffered re-
verses and failed,
but in a short
time resumed. In 1888 he went to New York,

where he took an optical course from the Julius

King Optical Co., and later graduated from the

Chicago Ophthalmic College.

Being endowed with qualities which assured

success in the commercial world, Mr. Wimmer

rapidly recovered from his losses, and selling his

jewelry business devoted his entire time and

energies to the pursuit of the optical profession.

In practically the same location for twenty-seven

years, he established a widely known retail and

manufacturing plant at 16 N. Pennsylvania Street.

Extensive plans had been drawn for the enlarge-

ment of his optical parlors early next spring. A

man of strict integrity and unfailing energy, John

Wimmer stood well with his fellow-merchants.

His patients had unfailing confidence in his ability

and skill. In all the charitable institutions of the

city he was continually bestowing gratuitously his

professional aid. On the 12th of last October Mr.

Wimmer suffered a severe loss in the death of his

wife, Emilie Duhme Wimmer, the result of a

serious operation. A man of strong feeling, his

grief was deep and unconsolable, and after his

injury mourned so grievously that death was,

without doubt, the result of a broken heart.

John Wimmer was one of the organizers of the

Indiana Optical Society, and its first president. He

was a member of the American Association of

Opticians and of the Kryptok Bifocal Association.

The last-named association passed resolutions of

condolence and sent a beautiful floral offering at

the time of the funeral. The deceased is survived

by one son, nine years old ; a sister, who resides

in Chicago ; two brothers and both parents, who

reside in Cincinnati. A successful business and

profitable real estate investments enabled Mr.

Wimmer to leave an estate valued at $zoo,000, all

of which he bequeathed to his only son.

The Indiana Trust Co. was appointed adminis-

trator of the estate, and for sixty days the court

placed the business under the management of Wm.

F. Werbe and Albert G. Miessen, both gentlemen

having been with the establishment for many years.

John Wimmer
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Trade-Mark

"THE PRESCRIPTION HOUSE OF NEW ENGLAND
AND GROWING EVERY YEAR

REASONS WHY
The Largest and Best Equipped Factory in the East

Right Goods, Right Workmanship, Right Prices
Satisfaction Guaranteed Every Time

Our Pocket Prescription Price-List
Is Now Ready for Distribution

Fully illustrated, most complete, convenient and up-to-date a list ever issued.
From now on, we will use on our R work a new line of high-grade frames and mountings, stamped

with our trade-mark ® which stands for the best in Quality and Workmanship.
Use Globe ® Frames and Mountings on your prescriptions. The best at any price.

7 7

Trade-Mark

Globe Optical Company, 403 Washington St., Boston, Mass.
Send for duplicating 1 books, return envelopes and mailing stickers

Trade-Mark

We Are Confident
that OURS is the CABINET
that you need. If your testing

4 room is small and you use a mirror
to get 20 feet or parallel rays, our
Cabinet to use with mirror (reverse
letter) is equaled by no other.

We are constantly having com-
plaints of roller cabinets, and
inquiries for repairs. One of ours
lasts a lifetime, and with a trial

case makes a complete system for vision testing.

We are publishers of Standard and Special

Charts for every known

visual defect

BROWN & BURPEE
Manchester, N. II U.S.A.

New Distance Test Type
Correct record of vision possible with our New Distance Test Type , New

Letters • New Arrangement ; 19 different sizes of type between to feet and zoo
feet all 'figured out and scientifically corrected. Four sizes between too and
zoo feet. This size never before published.

Sizes between so and too feet to feet apart and from to to 50 feet 5 feet
apart.

To the Optometrist doing particular work, it is indispensable. In bring-
ing vision out of a fog it shows progress. In refracting and treatment it
shows development and acuity of vision. It establishes confidence in your
patient in your ability to improve the vision.

On the same chart we have radiating lines, arranged to degrees apart and
numbered, the numbers indicating the axis at which the cylinder should be
inserted in the trial frame. Sent to any address on receipt of so cents.

The LeGrange Neuroptometer is no longer considered an experiment.
Over 200 sold in the last three months. Sent to any address on receipt of $3.50.

TI1E KENNEDY OPTICAL CO.
Manufacturing Opticians DETROIT, MICH.

Rochester School of Optometry.
A Thorough and Practical Optical School

Commencing January 3d, a separate MANUAL TRAINING

COURSE in MECHANICAL OPTICS will be provided for

those wishing to learn to do all kinds of prescription work.

This course will be very thorough and practical, and at its

completion a good position may be secured.

A. H. BOWEN, M.D., President R. B. CLARK, Sooty.

Triangle Building, ROCHESTER, N. Y.
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New Lenses

T H E

Recent Developments in Lens-Making----New Forms

of Lenses—Their Advantages to the Public

and the Optician

The chief didactic feature of the regular

monthly meeting of the New England 
Association

of Opticians, which was held in Young's Hotel,

Boston, on December 18th, was a lecture by

Walter W. Slade, of the Globe Optical 
Company,

on the interesting topic, " New Lens
es." The

lecture was as follows:

" It is not only necessary for the optici
an to

know about the new lenses on the market,
 in order

to be up to date, but some of them give 
so much

better satisfaction to the patient that it 
increases

his business and also his profits. I find in talking

to some opticians that they sell no torics,
 and

when asked why, they say, " What is the u
se of

buying such expensive lenses when I can mak
e

more on the regular lenses ? " Now, in this

they are mistaken. Take, for example, meniscus

lenses. They can be sold at a good profit. Even

better than that usually made on compounds.

They can be fitted closer to the eyes and you wi
ll

find that one wearing them is very apt to call

their friends' attention to them, and as they 
are

not high priced are the easiest to sell. Torics are

more expensive, but the demand for them is

increasing so rapidly that the factories are month
s

behind in filling orders. I, of course, do not mean

to say that the optician can sell them to e
very

customer, but you can never tell by appearance
s

who is most likely to buy them. One thing is 
true,

and that is you cannot sell them unless you 
show

them and explain their advantages.

Meniscus lenses are, as you all

Meniscus know, deep periscopics, and as

they are not expensive, they

ought to be the easiest to sell. A customer 
who

wears sphericals can be persuaded to use m
eniscus

when one wearing compounds could not b
e in-

duced to buy torics. As I have explained before,

the optician makes little or nothing on 
spheres,

especially if he does not charge for examina
tion,

but if he can sell meniscus he makes more th
an if

he sold compounds.

Toric lenses are ground in

Torics several forms and the optician

should thoroughly understand

them so that he could give his customer w
hat will

give the best satisfaction. I will not describe

these, as you all know what a toric lens is, bu
t

you should read the article, " How to Ord
er Toric

Lenses," which was published in the Dece
mber

number of the Globe News.* This is very brief,

but it shows you how to obtain the best 
forms of

these lenses.
The lenses that seem to interest

Opifex Bifocals the public most are bifocals,

and there have been several

kinds placed on the market within a year 
or so.

Among these is the opifex. This is a form of

cement bifocal with an extremely thin wafer,
 and

it has been very popular with the optician
, as it is

about as invisible as any and is not 
high-priced.

The feature that appeals to them is that the 
reading

correction can be changed if it does not prove

satisfactory. Even if the patient is at fault it is

not policy to charge for the change, so 
it is a

matter of expense, especially to the refract
ing opti-

*This article will be found on page 127
 of this issue.
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cian. The process of grinding these wafers is

patented and most of the large jobbers have take
n

out licenses to make them. Some of the sma
ller

manufacturing opticians at first tried to imitate

them with a stock wafer, ground the same sh
ape,

but they soon found that they were not accep
ted,

as the wafer was too thick. Many of these, how-

ever, are now securing the rights to make this lens
.

The bisight is a lens ground in

Bisight one piece, like the whole bifocal,

but it differs from this in several

important particulars. First, the prismatic effect in

the upper and lower has been eliminated. 
Second,

the outline of the lower or reading part 
curves

downward, the same as the regular styles of cement

bifocals. There is in this lens a narrow neutral

zone of imperfect focus, which to some, at 
first

thought, might seem objectionable, but others

claim it is an advantage because it relieves the

patient's eyes from an abrupt change from 
one

focus to another. Their claim is that a good clean

focus throughout the upper or distant part 
of the

lens and a good clear focus at the center or l
ower

part is all that is essential, so long as there 
is no

prismatic effect in changing one to the other. 
This

lens supplies the demand for a bifocal without

cement and at a medium price. 
•

The best bifocal on the market

Fused Bifocal to-day is the fused bifocal, and

in this it seems as if we had at

last succeeded in making a perfect lens in e
very

respect. The only objection seems to be in 
price,

but, judging from the present demand, it loo
ks as

if the public would pay anything for a good 
article.

Some people have asked why these should 
be

so high, but if they could only realize for a 
moment

the apparatus necessary to make them and
 the

amount of time and labor consumed, they 
would

wonder how they could be made at even this 
price.

These lenses are made by grinding a 
hole or

depression in a piece of crown glass, about 
three

millimeters thick, of such a curve as is neces
sary

to produce the proper amount of powe
r to be

added for reading. This curve we determine by

index of refraction of the flint glass we ar
e to use

for the wafer. We prefer a glass that 
will add

about 2 D. when ground on a to D. c
urve, as

this makes a hole about the right depth. 
We then

grind a curve on the piece of flint glass that is 
to be

used for the wafer, and the two are then p
laced in

an electric furnace and melted together
. After

this is properly fused, it is placed in an 
annealing

oven for about twenty-four hours. It is then taken

out, after it is thoroughly annealed, and 
surfaced

to the power required. We are then ob
liged to

grind the cylinder or toric surfaces and 
this, of

course, adds to the expense. These lenses, while

expensive, can be sold in small towns as 
well as

large cities, and the optician who thinks h
e cannot

sell them, is the one who does not show 
them, and

probably his competitor is getting all the t
rade for

these lenses.
One of the lenses that has

Health-Ray Lenses attracted considerable atten-

tion is the health-ray lens.

The most valuable life-giving rays of light
 will not

penetrate the regular lenses used in optic
al work

to any great extent. It is generally supposed that

light as it comes from the sun is best suite
d for our

needs. It follows, therefore, that a perfect glass

for the correction of errors of refraction 
must be

made so that it will transmit this light in 
its original

perfection. The health-ray lenses transmit t
o us

practically all of the natural light, just as it comes

to us.
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The amber lenses are used by

Amber Lenses those that believe in the theory

that the ultra violet rays or heat

rays are injurious, as they are the scourge of irrita-

tion. This glass excludes these rays, and at the

same time time the sharpness of the image and its

definitiqn are markedly increased, while the color

of the object remains the same. These come in

several shades, and the most commonly used shades

are o, I, 2 and 3. The number 2 is commonly

prescribed, but as patients frequently object to the

color, the optician sometimes compromises with

them and orders o shade. The patient probably

does not get as good results, but as he is better

satisfied, it benefits him just as much in the end.

These lenses are used extensively in goggles, for

the reason just stated, the sharpness of the image.

The cost is about the same as smoke.

A lens that is not particularly

Amethyst Lenses new, but one that has been

shown very little, is the ame-

thyst lens. This has a very delicate shade and is

about half way between a smoke and a bl
ue in

color and is quite restful to the eye. These cost

about the safne as amber.

A lens that is new and has a

Smoke-Blended novel feature is the blended

Lenses smoke or blue lens. This is

white with a curve of smoke or

blue, blended over the top. This is used in the

place of eye shades, as it shades the eye
s in the

same way.
The bent glass gOggles were

Goggle Lenses shown a little this year, and the

most common is the gogglette.

Next year, however, almost everything will be
 this

style, and difficulties arise when the customer

wants the correction fitted. A word here 
about

fitting lenses, with power, to goggles, will n
ot be

out of place. Almost every trade handles goggles

and any clerk perhaps can sell them, but 
when a

customer goes to an optician to buy a pair, he

generally wants a good pair and wants them 
to fit

perfectly. The optician should make it his busi-

ness to ask the customer if he does not want his

correction put in the goggles, and in this wa
y he

can increase the amount of his sale. These lenses

are, of course, expensive ; but the class of 
trade

that uses them is almost always in a position to

afford them and will pay for them, if they
 are

greatly benefited.
Heretofore, it has been an im-

Bent Glass possibility to fit lenses with

with Power power to these goggles, but

now every large jobbing pre-

scription house is prepared to fit bent glass 
lenses

to these styles of goggles. This work is done by

bending a large piece of glass in an electric fur
nace

to the curve of the goggle, and the power is 
ground

on by a special process."

The association has completed arrangement
s

for "Ladies' Night," which will be held on
 January

15th. A most interesting entertainment 
will be

provided, and a large attendance is expected.

A Good Rust Preventive

A good rust preventive, and one which is

extensively used, is banana oil, which can 
be

obtained at any drug or paint store. The me
thod

for using it is very simple : First polish th
e article

and then apply the banana oil, using a soft 
brush

in the operation.



PROSPERITY HERE!
GOLD QUALITY GUARANTEED AS BILLED

Less 10 per cent. cash

Rimless Mountings, 10 K. Riding Bow .
Rimless Mountings for Eyeglasses, 10 K. .
10 K. Light Riding Bow Frames .
10 K. Medium Riding Bow Frames .
10 K. Heavy Riding Bow Frames, 30 dwt.
10 K. Offset Eyeglass Frames .

$21.75 up per dozen
13.75 up per dozen
21.00 up per dozen
23.60 per dozen
26.25 per dozen
22.90 per dozen

Reading Glasses Celluloid and Nickel
All sizes from 2 inch to 6 inch. Send for Price-List

We are in Position as Manufacturers and Importers
to offer the very LOWEST FIGURE on your Optical Goods. It will be to

your advantage and PROF! I

GOLD FILLED SPECTACLES and EYEGLASSESGuaranteed to wear like Gold
Frames, 1, 0 or 00 F.

14K. 12K.fol 10 K.1-'0
Riding Bow, $7.45 $6.40 $5.50

Per Dozen, Net Cash

THE EQUAL OF GOLD IN STYLE AND FINISH
See our samples and be convinced •

ALUMNO The Best White Metal FramesRIDING BOW, $1.90 Per Dozen
RIDING CABLE, $2.80 Per Dozen

GERMAN SILVER-RIDING BOW or STRAIGHT,
$1.15 to $1.44 Per Dozen

1 1

2-0 30
$4.25 $3,50

AUDEMAIR
TRIAL CASES
For Office in oak, cherry,
and leather.

Also for Traveling, with
divisions for stock and
lenses.

None better made. Send
for pamphlet.

Most modern and up-
to-date Trial Case. Over
moo° in use. No fault-
finders. They make a
friend wherever they go.

\ I III,. l'i` \'1`11' With 1111i1:11 iiiH j I, extapt when o
t.rni.11 I of test types; I tr. Know hook on the eye, ;Ind a handsome lithograph of the emmetropic eye in four colors ttnd four representations of the eye, 18x24 ins.

FOR THIS MONTH. EXTRAORDINARY REDUCTIONS
in the price 01 first-class, world-renowned Trial Cases, the Andemair, as follows, Net Cash:
No. tOoo, containing 96 and - spherical lenses wit It trial frame $9 00
No. 1031,
No. 1030,
No. 1075,

' 1118 lenses and discs, doublt,grooved t rial franitts, with index, worth $30.00 2 5.00
" 168 lenses and discs with triple-cell rev.iving trial frame, worth 835.00 . . 29.00
" 211 lenses and discs, double-grooved trial frame, space under tray for goods,

worth $55 99 46  00
No. 1052, " 262 lenses find discs with triple-cell revolving frame, space for tray for

goods, worth .165.00  54.00
No. 952%, " 262 lenses and discs with triple-cell revolving trial frame, antique oak case,

worth $60.00 . . . . . . . . .. . . , . . . , .... ._ . 54.00
Climax Folding Case. Size-8%, 10%, 334'; weight, .. lbs. 211 lenses and discs, revolving

frame, worth $53.00  
No. 990, Handsome antique oak case, containing 200 lenses and discs with Kercto.38 00

scope, Retinoscope, superior alum no trial frame. Took highest stwat.11
at Paris Exhibition. %Vora' $100.00 . . . . . . . . . . 77.00

No. 1990, Same contents as No. 990, space for stock under tray, worth 5100.00 . . . . 77.00
therwise specified, The reputation of the Andemair Trial ease is well e,taltlished. With each ease wt. will

R Department

Opticura
eye wA-reR

The Best.
Cures Sore Eyes

$1.63 per dozen

Promptness and Accurate Service on R Work ?IgrliPyrice d Give Us a Trial
SPENCER OPTICAL COMPANY, 12 Maiden Lane, NEW YORK

WESTERN OPTICIANS

otil
R Department

givcS
Satisfaction

Give us a trial

Send for P; 1))()( )1:

F. A. HARDY ä Co.
1622 Arapahoe Street Denver, Colorado

10■1•11MINIMMIIIIM

Bigger Better Busier

BIGGER OUTPUT. BETTER FACILITIES

BUSIER THAN EVER BEFORE

TILTON OPTICAL CO.
TILTON, N. H.

Manufacturers-Spuctacle Lellseti-A II ki101

1034

Patented April, 3 1900

ANT. WAGNER,
W. (iirard Avenue

The Only Successful and Practical
Torte Lens Grinding Machine

for the Optician
th,niunow, nio Howl. (.1 Torte Lenses.

it he in the market, as nobody
felt .jost i tied to go t Width I can
prove by a letter from The Bausch tic Lonab
Opt teal Co., dated Oct. 9, 1893.

I ran making for the trade the Toric Leas
Grinding Machine and tools of a 3, 6 and 9
Mom. base curve. 'lids machine may be set
up ant miat ic or can be fitted to any surface
grinding in:whine.

Torte Lenses made in any prescription.
Hough Tolle a specially. Scud for price-list.

Manufacturing optician
Maker o: Tonic Lenses

PHILADELPHIA, PA.

When wrning to advertisers, kindly mention The Keystone

Fine Oriental Pearl Studs
Mounted with "THE ABEL SPRING BACK" in 14 K. Gold

YOU surely will have many calls (luring

January, February and March for Real

Pearl Studs. We match them carefully in

sets of two and sets of three, from one-half

grain to twelve grains each.

As we import our Pearls direct from

India our values are greater than other

merchants can give. If you will send for

a selection package you will be convinced

that Abel Bros. & Co. are headquarters in

America for Oriental Pearls. Wire, write,

telephone. A complete stock of Fine

Diamond Mounted Jewelry always on

band.

PEARLS
direct from the Fisheries Abel Bros &•of India and Persia to
You.
All profits or the middle- John and 'William Sts.
man given to You.
Matched pairs for Screw Abel Buildingor Drop Earrings.

Co.

New York
Makers of Diamond Fine Jewelry and Mountings

DIRECT Importers and Cutters of Diamonds, Rubies, Emeralds, 
Sapphires

and other Gems and Pearls

Here's a long-distance hand shake with every one

of our customers, friends and the trade in general,

and a hearty wish for a

bapIn ant) Proepetott6 1007

Many thanks for the big 5906 you've just given us.

AMERICAN CLICK00-CLOCK COMPANY
Cuckoo Clocks Unusual Clocks

STATION S. PHILADELPHIA
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Quality Finish

Originality

are characteristic of the work of those Nvhom we teach
Engraving by our distinctive method.

Is your work pleasant and remunerative ; or is it

a dull grind-distasteful and monotonous? Is it of

such a nature that anyone with little or no experience

can do it as well as you? If so, you are in a fair way

to become a machine.

It is as simple to have fascinating and remunerative

work as not. Our instruction is by personal super-

vision, and individual in every case. We can give
you the gist of the most thorough and complete
apprenticeship training, without its tedious and unnec-

essary grind, and qualify you to earn from
$20.00 to $35.00 per week. No other field of
endeavor offers better possibilities of steady and well-

paid employment than Engraving and Designing.

Our Artistic Brochure Sent on Request

The W. L. Newmeyer School of Engraving
W. L. Newmeyer, Master

Garfield Building, Cleveland, Ohio

Manufacturers
to the

Retail Trade
TRADE-MARK

Why Pay a

Jobber's Profit?

Our line of VESTS, DICKENS, PONYS, GUARDS,

NECKS and FOBS is complete. Best in quality, design and

workmanship at prices that defy competition.

RE UI' TO DATE ANL) RU)' DIRECT

A Sc Z CHAIN CO.
9 Calendar Street Providence, R. I.

NIAGARA RING MFG. CO.,

66

Offices : Nos. 16, 18 and 20 East Eagle St.

Factory : Nos. 374 and 376 Washington St.

Buffalo, N. Y.
IVIEtnufEteturert-1 of the Wor1d=1-2c,tr1t,vvt1ct

99  

MTM, " lir.md& of Qum-iity "

Each Ring guaranteed to wear a life time. Each Ring " SOLID GOLD " to K. fine. Over three thousand

original designs to choose from and new ones added continuously



154

The Triumph of Quality
The Middletown Silver Company

Manufacturers of

FINEST 012.4D

Silver-Plated Hollowware 

When we began to make

aye&i,

Illuminated Show Cases
some folks told us that we would never sell them—people did not
want such GOOD cases. Experience has proven that we knew
more about the matter than they did. More " Quick Sales " Cases
were sold in 1906 than in any previous year, and indications point
to more sales and quicker sales for 1907.

Our business simply reflects the business of our customers.
Those who buy "Quick Sales" Cases find the results so pleas-
ingly profitable that we get repeat orders.

Do you want more sales and quicker sales? Write
for the illustrations and prices.

Better, Lighter, Stronger
Store Fronts 

Let us send you full-size illustrations of the PETZ CORNER
POST and TRANSOM BAR. Why daily with the old-style,
ordinary store fronts when by the use of this Bar you will get more
window space and lighter windows.

The Petz Patent 
Store Front Construction

(Patented 'cot-ember 28, 1905)

is the practical solution of the store-window problem and is being
specified by leading architects in almost every section of the United
States and Canada. Holds largest lights of glass securely ; per-
mits glass being set from the outside and will support awnings.
Is the strongest device made. Endorsed by Plate Glass Insurance
Companies and by progressive merchants everywhere, as THE
BEST. Circular No. Ci and our booklet "A Profitable Corner"
give full information. Free on request.

Detroit Show Case Co., Dept. C
Show Case Makers to Progressive Merchants

476 to 490 West Fort Street, DETROIT, MICH.

Jons Paw., Pres. and Supt. !Ina BERT MALOTT, Sec'y and Treas.

The Petz Patent Store Front Construction lets in every ray
of light—gives more room to display goods. Write for full
information. Petz Bars are illustrated in SWEET'S INDEX,
found in offices of all architects.

A line characterized by

Simple Elegance .

Refinement and

Dignity of Design
r-e

No. 025 (':u 01elabra

ILLUSTRATED

CATALOGUE

UPON REQUEST

Office and Factory, MI DDLETOWN, CONNECTICUT

New York Office, IO John Street

The demand for Roller Chain
Bracelets and Fobs is increasing

NOTICE—In making your selection for oracelets for the coming

season do not fail to include a few Roller Bracelets to complete your

line, as they will be good money-makers for you. Also a good liberal

selection of Roller Fobs will add greatly to your line. Our new

departure for the coming season will be a line of Gold Soldered I-so

Chain, this we will guarantee to be equal or better than any line of

this kind on the market as to wearing qualities and workmanship.

Should you be unable to obtain these goods from your jobber,

write direct to the factory and we will make arrangements for you to

get them.

B. S. FREEMAN CO., INC.
Chicago Office

J. T. EDWARDS
Columbus Building

Attleboro Falls, Mass.

January, 1907 THE

At this writing the "harvest" is on in full blast
and the retail jeweler is wearing the smile of con-
tentment. All the reports received so far indicate
an excellent condition, business running fully up to
last year's large figures and in many instances ex-
ceeding them. A better class of merchandise is
being sold than heretofore, the cheaper goods not
being in much demand. Watch and diamond
sales have been increased, but a slight falling off is
reported in the sales of the most expensive pieces.
This, however, may be changed by later reports.

Jobbers all agree that the year has been unpre-
cedented in this section, and while balances have
not yet been made, their opinion is easily seen in
the satisfied expressions of their faces. Collections
have been improving and January 1st should see
the larger percentage taking advantage of " that
cash discount," which is not given the attention it
should by some well able to take it. The new
year will undoubtedly bring several good " re-
solves," and we would suggest the following :
First—if you are not a member of your State asso-
ciation, send your application to your secretary at
once. Second—attend the first meeting of your
association. This will stimulate the older mem-
bers to renewed activity. Third—get your brother
jeweler to join with you. Fourth—take advantage
of the cash discounts and remit promptly for all
bills purchased. These could be added to very
easily, but we believe in fewer " resolves " and
more carrying out, and if our friends will adopt
these and stick to them for one year, there will be
many contented faces by the end of 1907.

The Minnesota State Retail Jewelers' Associa-
tion will hold its annual meeting in St. Paul the
middle of February, and as this will be its first
meeting since the organization of the national
association there will come up, no doubt, some
very interesting matters for discussion. The board
of directors are in consultation with the board of
directors of the State Optical Association to
arrange for meetings at the same time, but not to
conflict with each other. Announcement will be
made in our February issue of exact date and loca-
tion, with complete programme.

Sarah J. Brown, wife of Edgar A. Brown, St.
Paul, died December 9th. Mrs. Brown was one of
St. Paul's oldest settlers, having resided here con-
tinuously since 186o, and leaves, besides a fond
husband, a large circle of friends to mourn her loss.

W. J. Flack, Detroit, Minn., returned Decem-
ber 1st fronrr a three-weeks' visit to his old home in
Northern Iowa.

Albert Rohrer, Eveleth, Minn., enjoyed a
week's deer hunting in the pineries last month.

F. C. Wittenburg, Luverne, Minn., was a
visitor to Twin City jobbers early last month,
searching for novelties for his holiday trade. He
reports business in a very healthy condition in his
section.

Archie D. Johnson is a new jeweler at Old-
ham, S. Dak.

John D. Bodfors, Minneapolis, rearranged his
entire store and added new show cases to better
display his increased stock.

Thor Erickson, Red Wing, Minn., had his
store destroyed by fire November 28th.

Frank French is a new jeweler at Pierre,
S. Dak.

A. P. Miller, formerly employed by C. J. Hill,
Everett, Wash., has started in business for himself
there.

C. 0. Ronning has moved from Walcott to
Ambrose, N. Dak.

T. J. Bristol, known to all the jewelry trade in
the Northwest as " Tom," is dead. This piece of
news came through the entire section just previous
to the holidays, and for a time, at least, the smile
on the retailer's face disappeared, as Tom was a
universal favorite.

R. I. Mills, Oakely, Idaho, has sold out to
Dahlquist Bros.

E. J. Born, Ashland, Wis., who has been in
a hospital at St. Paul, has so far recovered that he
left for home before the holiday rush was on. We
hope to hear soon of his complete recovery.
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Sischo & Beard, St. Paul, expect to have their
new office and salesroom completed by January15th.
It certainly shows the progression and up-to-date-
ness of this firm. They will have, it is expected,
the finest fitted-up room and most convenient office
in this section. They are to be congratulated, as
they have been greatly overcrowded the past year.

Chas. W. Davidson succeeds J. D. Harshman
at Salem, Iowa.

D. B. Bryan, Western traveler for. Albert L.
Haman, St. Paul, was taken sick and compelled to
cancel all dates before the holidays.

The H. E. Murdock Co., Minneapolis, report
themselves well pleased with the orders received
through their new catalogue.

W. G. Shane, Chisholm, Minn., added two
new floor cases, to better display his stock, which
make his store very attractive.

Frank Calbick, of Stocking & Calbick, Kali-
spell, Mont., while hunting•shot the finest specimen
of mountain sheep ever killed in that section, and
is having it mounted, as it is a very valuable
specimen and a tribute to his skill.

Visitors to Twin City jobbers the past month
included : Casper E. Wohlfart, of Schofield Bros.,
Canon Falls, Minn.; August Gfrerer, Stillwater,
Mimi.; H. H. Starr, New Richmond, Wis.; Geo.
Charland, Somerset, Wis.; Ed. A. Zimmerman,
Hudson, Wis.; W. G. Gould, Glencoe, Minn.;
F. C. Wittenburg, Luverne, Minn.; Weber Bros.,
St. Cloud, Minn.; Geo. H. Lang, Mankato, Minn.;
E. F. Huhner, Stillwater, Minn.; I. M. Radabaugh,
Hastings, Minn.; Elmer E. Church, Clear Lake,
Wis.; A. J. Klinick, Little Falls, Minn.; Albert J.
Krueger, North Branch, Minn.; Emil Nelson,
Williston, N. Dak.

ITEMS
0 t

INTEREST

H. R. Michel has started in the jewelry busi-
ness in Portage, Wis.

Wedding invitations were recently issued for
the marriage of Sparr A. Parrish, of Parrish &
Co., Coldwater, Mich., to Miss Herendeen, of
Quincy, Mich.

The firm of J. E. Harding & Sons, dealers in
jewelry, phonographs and musical instruments,
Norfolk, Va., has been succeeded by E. H.
Harding, who has assumed all debts and liabilities
and will collect all debts due the old firm.

P. J. Handel, the well-known manufacturer of
decorated opal ware, Meriden, Conn., recently
returned from a two-months' wedding tour in
Europe. With his bride he visited all the principal
European capitals and other places of interest on
the continent.

Wm. Loeb, of Providence, R. I., who recently
sold his business to the Lyons Mfg. Co., will sail
on January 31st for South America on the steam-
ship Blueeher. The trip, on which he is accompa-
nied by Mrs. Loeb, will be largely for pleasure,
though he will look tip business opportunities on
the Southern continent when opportunity permits.

Frank E. Meyer, of Dayton, Ohio, was the
victim of an old form of swindle early in December.
One afternoon a well-dressed man called and asked
to be shown some diamonds. Mrs. Meyer placed
a case before him and then he stated that he wished

to look at some charms. After the visitor had
gone it was discovered that a pair of diamond ear-
rings was missing. The thief has not been cap-
tured up to this writing.

The Marlow Watch School, Elgin, Ill., is meet-
ing with gratifying success in the teaching of prac-
tical horology, over twenty students taking the
course at the present time. Caleb Marlow, the
principal of the school, is an accomplished watch-
maker and has had long experience in the trade on
two continents, having worked altogether thirty-
two years at the trade in all its branches. It is the
intention of Mr. Marlow to devote his entire atten-
tion to the work of his school.

Waite, Mathewson & Co., jewelry manufac-
turers, Providence, R. I., have placed on the market
their new spring line, which contains many novelties
which are worthy of trade attention. This company
has the same report to make on the results of the
past year as the other manufacturers, namely, that it
was the greatest in the history of their business.

C. W. Chappel, a prominent citizen of Eau
Claire, Wis., died suddenly last month. He had
been confined to his house for about two months,
but seemed to have quite recovered when he suf-
fered the fatal relapse. The deceased was well
known in the city as a contractor, and was also
associated with his son ill the jewelry business for
a number of years.

The Cohannet Silver Co., Taunton, Mass.,
have just completed an addition to their plant,
which will double its former capacity. Consider-
able new machinery has been installed and a large
addition made to the force of employees. The
increase in tbe business of the company necessi-
tated this expansion, which will enable them to
attend promptly to all the trade demands.

Hon. S. 0. Bigney, of Attleboro, Mass., gave
another evidence of his philanthropy and public
spirit a few days before Christmas by entertaining
in his beautiful home, on Country Street, seventy-
five teachers of the Attleboro public schools. A
beautiful tree was laden with gifts, all of which
were products of his famous jewelry factory, and
there were other entertaining features which in-
cluded refreshments and musical programme.
Miss Clara Wing, a noted violinist, of Fall River,
and other talented performers contributed to the
evening's entertainment. A number of the leading
society ladies of Attleboro acted as patronesses of
the function, which was highly appreciated by the
delighted guests.

The offices and factory of B. A. Ballou & Co.,
Providence, R. I., were handsomely decorated by
the employees for the Christmas season. Holly,
cedar, mistletoe and other evergreens were liber-
ally used in the decoration, together with a wealth
of gaily-colored Christmas bells. The decorations
were quite tastefully done and lent a most agree-
able Christmas atmosphere to the entire building.
As Mr. Ballou is at present traveling in the old
world the employees contributed two cents each
to pay the expenses of a cablegram sent to him at
Cairo, Egypt, wishing him heartiest Christmas
greetings. The action of the employees is sugges-
tive of the pleasant relations which exist between
themselves and their employers.

Geo. W. Dover, Providence, R. I., has dis-
posed of his holdings in the Geo. W. Dover Co.,
manufacturers of jewelers' findings, in that city, to
Harry M. Mays, Arthur C. Stone and Geo. Briggs,
Jr. Mr. Briggs is the son of George Briggs, of the
firm of J. Briggs & Son Co., of Providence, which
has been identified with the jewelry industry for
the past half century. Immediately after the
transfer a meeting of the new directors was held
and the following officers were elected : President,
Arthur C. Stone ; secretary, George Briggs, Jr.;
treasurer, H. M. Mays. Mr. Dover retires from
the firm after being its head since its organization
in 189o, when he started in partnership with Geo.
W. Pritchard. The firm was incorporated in
June, 1902, and has a wide reputation among the
trade. There will be no change in the title, at
least for the present.

Martin H. Brown, superintendent of the
E. A. Bliss Co., Meriden, Conn., died last month
at his home in that city, heart and kidney diseases
being the fatal malady. As Mr. Brown had been

in ill-health for some time and as the character of

his ailments were known to himself and his friends,
the fatal termination was not unexpected. The
deceased became identified with the E. A. Bliss

Co. in 1885, when the concern was located in North
Attleboro, and in the following year was made
superintendent, remaining with the company when

it removed to Meriden in 1890. Mr. Brown had

long been associated with E. A. Bliss, president

of the company, both of them being employed

some forty years ago by the same firm. He was a

member of several fraternal organizations anl also

of the Jewelers' League of New York. He was

very popular with the employees of the factory,

who in testimony of their esteem placed a magnifi-

cent floral wreath and anchor on his bier.
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Manufacturers of

Fixtures in this store designed and furnished by us

We will be glad to have you correspond with us when in need of Store Fixtures or Show Cases.
We give our personal and prompt attention to all inquiries.

Our home course of instruction,

also gravers, pad, holder and tool

sharpener, marking point, dividers,

oil stone, plates, rings and thimbles

to practice on and four sets alphabet

sheets. Instruction sheets are by an

expert working engraver. Hundreds

have been taught by our method and

course. The price, $5.00, also includes

one copy of our great " Monograms

and Alphabets " book.

1220 Monograms

Every possible combination, alpha-
betically arranged in our

"Monograms and Alphabets"

book, in script and block mono-
grams and script, Roman, old Eng-
lish, block, Greek, Hebrew and
ornamental alphabets. The only
up-to-date, complete book of its kind
in the market.

Price, One Dollar, postpaid
Book of testimonials mailed on request SENO CASH—NO CHECKS

AMERICAN SCHOOL OF ENGRAVING
45 MAIDEN LANE, NEW YORK, U.S.A.

Treatment of the " I haven't time just now ;

Traveling Man come around about to o'clock,

when I close up the store."

I low often the traveling man hears this from the

retail merchant to whom he offers to sell goods,

says the Merchants' Journal. And so the travel-

ing man sits around all day, misses train connec-

tions which he expected to make, and puts in half

the night selling goods when he ought to be

getting rested for the next day's work. The re-

tailer reasons that it is the traveling man's busi-

ness to accommodate him ; that he is doing the

traveling man a favor to buy from him at all, and

that the less time he can put in looking at what the

traveling man has to sell, the better off he is. It

is possible that some merchants magnify the selling

end of the business at the expense of the buying

end. It is certain that unless 4 merchant buys his

goods from the traveling man, he will have noth-

ing to sell. The buying end of the business is of

great importance, and it should not be treated as a

dead waste of time. It is even possible for the

merchant to gain some valuable points by accom-

modating himself to the desires of the traveling man.

Traveling men say that the general trouble with

retail merchants is that they imagine that they have

to personally wait on trade. " The retailer," said

one commercial drummer, " is in the majority of

cases not possessed of enough broad executive

ability to leave the selling details to his clerks ; he

tries to be the whole thing himself, instead of

making his clerks responsible for results. Conse-

quently, we run up against many merchants who

refuse to buy goods during business hours because

they are afraid to leave their stores."

Monte Gluck, the well-known western traveler,

at present covering the larger cities of the West for

the New York diamond house of Arnstein Brothers

& Co., was married recently at Lamed, Kans., to

Miss Clara Landauer. Though somewhat delayed

THE KEYSTONE extends it's heartiest congratula-
tions.

Henry G. Pfordresher, Chicago and western

representative of George L. Brown & Company,

the Attleboro chainmakers, will start out over the

western circuit with his new spring lines the last

week of December.

George W. Pettee, the well-known representa-

tive of T. G. Hawkes & Company, the widely

known cut glass makers, of Corning, N. Y., fin-

ished his season's business late in November and

has been spending the holiday season in Chicago

visiting his brother, Fred. Pettee, the clock sales-

man.

Lewis E. Fay will continue during the new

year as Chicago and western agent for the R. F.

Simmons Company, the widely-known Attleboro

chainmakers. He will have charge of their Chi-

cago office as usual.
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W. A. Fay, western representative of the John

T. Mauran Manufacturing Company, Providence,

leaves Chicago headquarters January loth, for an

extended western trip which will include the Pacific

coast country, as well as some of the southern

cities.
Harry C. Cohen, who covers the western ter-

ritory for Jules Racine & Company, has been

spending the holiday season at the Chicago head-

quarters of the firm. Mr. Cohen will start out

soon after the opening of the new year on his early

spring trip.
Frank E. Jack, of the Queen City Silver Com-

pany, Cincinnati, has resigned his position with

this firm to take an interest in the Hoffman Jewelry

Company, of Columbus, Ohio. Mr. Jack will

have charge of the wholesale department of this

house.
H. B. McKinley, a popular and experienced

roadman, is now a member of the missionary force

of the Elgin National Watch Company. Mr. Mc-

Kinley has no special territory allotted to him for

the present, but will be the general utility man of

the force.
H. C. Barker, traveler for the western office

of the Omega Watch Company, met with a serious

accident in a railroad smash-up at Bloomington,

Ill., November 3oth. Though not seriously injured

Mr. Barker was forced to remain in a hospital in

Bloomington for ten days, when he returned to

Chicago, for his holiday vacation. Mr. Barker will

be out among his trade again early in the present

month.
Ben. Sandfekler will continue to represent the

Attleboro manufacturing firm of McRae & Keeler

during i907, as their Chicago and western agent.

'Harley A. Allen, the well-known eastern man-

ufacturers' agent, will continue to represent the

lines of C. H. Allen & Company and the W. H.

Saart Company, of Attleboro, among the western

jobbing trade, with headquarters in Chicago as

usual.

M. C. Adler, of Charles Adler's Sons, New

York, spent most of the holiday season in Chicago

in the interest of his firm.
A. A. Bruckner, who covers the western terri-

tory for W. A. Pickard, Chicago, will continue

with this firm for another year. He starts out with

his new spring line about February 1st.

The chief problem taken up by the western

lines mileage bureau, at a recent meeting in Chi-

cago, was the demand of the commercial travelers

for a flat two-cent rate mileage book, good in the

hands of the bearer and on any road within the ter-

ritory of the Western Passenger. Association. At

present the traveling men use a mileage book good

on all these lines, covering a distance of 2000

mi!es, running for one year, and costing $60 at the

time of purchase, with a rebate of $19.50 after all

the mileage has been used. These mileage books

are not transferable. Any concessions granted

traveling men would, under the law, have to apply

to the general public, and, if the full demands of

the traveling men should be acceded to, it would

have the effect of reducing all fares throughout the

whole territory of the Western Passenger Associa-

tion, including about all between the Missouri and

Mississippi rivers, together with the major part of

the state of Illinois, to a flat two cents per mile

basis. Their demand has not been granted.

However this may be the campaign is already on

in Michigan for a flat two-cent rate in the Lower

Peninsula and a flat three-cent rate in the Upper

Peninsula of that State. The legislatures of Illinois

and Indiana will undoubtedly enact similar mea-

sures quite early in the year, so that these States

will be in harmony with Ohio, though two years
behind, in taking the advanced ground on this

question.
The Chicago office of the Seth Thomas Clock

Company announce the following as their traveling

force for 1907 : Z. E. Chambers, in the West and

Southwest ; George W. Payson, in the larger cities

of the Middle West, Northwest and the Pacific

Slope ; Walter Buckley and his assistant, George

Huwald, will as usual look after the tower clock

business for this company, and Dan Butler will

look after the Chicago city and nearby trade.

Hugh E. King, the well-known manufacturers'

representative, will carry in addition to the Queen

City Silver Company's line, the sterling silver lines

of Fessenden & Company and the Wilcox–Roth

Company. Mr. King will continue his headquar-

ters in the Columbus Memorial Building, Chicago,

as heretofore.

Death of Edward F. Roche

Edward F. Roche, treasurer of the Poole Sil-

ver Co., of Taunton, Mass., died on November

23d, at his home in that city. The deceased had

been in poor health for some years, although he

had been able to attend to his duties at the factory

almost up to the
time of his death.

Mr. Roche was . • •
born in Taunton,
and after his school
days entered upon
a mechanical ca-
reer. He. early
took up the silver-
smiths' trade and
learned the busi-
ness thoroughly at
the factory of J.W.
Tufts, in Boston,
where he formed
the acquaintance-
ship of his future
partner, G. Poole.
When the latter became foreman of a factory

at Shelburne Falls, he engaged Mr. Roche,

and three years later—in the spring of i886—

both went to Taunton, where they accepted

positions with the West Silver Co. They re-

mained with this concern until 1892, when they

were employed for one year by Reed & Barton.

In the following year they formed a partnership

with Louis Busiere and started a business of their

own ill a modest way in a small, two-story, frame

structure. Being practical silversmiths and keen

business men, the new plant flourished, and now

occupies a four-story brick structure, with a large

amount of adjoining land in a most desirable loca-

tion. Mr. Roche's devotion to the business and

his arduous labors in building it up proved a severe

strain to his health, but his fidelity to it continued

to the end.

Apart from his business, Mr. Roche was highly

popular, an evidence of this being the fact that he

was elected alderman from his ward without oppo-

sition in 1903. His work as alderman was greatly

appreciated and it was with much regret that the

citizens learned that, owing to failing health, he

was obliged to cease his duties in this capacity.

He had an amiable personality and kindly nature,

which made hosts of friends for him. He was

prominently connected with a number of societies

and was highly thought of by all who came into
personal contact with him.

Edward F. Roche
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INORARD 0. KANDLER
Founder of the

Jewelers' School of Engraving

'he Jewelers
IrtAirra.inarsislco 1t-tt-to Suite 1104 Hcyvvco-th 13unclitig, CHICAGO

Ftica-K.A.111) 0. ii..ANI31...ER, Priori-umTon ASTI) errrEr INsTnuc-roR

BEST EQUIPPED SCHOOL
OF ITS KIND

SucCicSsF•v_Ii. "5(1,244_14.

Xcitool of engraving

BEST AND ORIGINAL
SYSTEM

SEND FOR HANDSOME
NEW CATALOG

CORRESPONDENCE
SOLICITED

ARTISTIC MONOGRAMS designed to order
In Pencil, 25 and 50 cents Send money with
India Ink or Water Color, $1.00 f order

SPECIMEN BOOK Monograms and Lettering, 75 cents
ENGRAVING TOOLS ready for MO

Send for Price-List
TRADE ENGRAVING

RICHARD 0. KANDLER'S STUDIO
1104 Heyworth Building, Chicago

A. E. GREGORY
THE WIZARD OF THE HAMMER

THE MAN WHO TURNS JEWELRY INTO MONEY

High-Class Auction Sales of Jewelry, Cut Glass,
Bric-a-Prac, Antiques, etc., My Specialty

A. E. GREGORY
Suite 617 167 Dearborn St., Chicago, Ill.

Phone, Central 6463 Residence Phone, Maywood 631

References cheerfully furnished All correspondence strictly confidential

A thorough knowledge of the jewelry business, and a record
of twenty-five successful years as a jewelry auctioneer, qualifies me
to make your sale a success.

On large sales, I am assisted by an expert jewelers' auctioneer,
at no additional expense to client.

In making your selection of an auctioneer from the pages of
TFIE KEYSTONE be sure of two things. First, that your choice is
a Jewelers' Auctioneer with an established reputation, one who is
an up-to-date salesman, and who will make you a profit. Second,
that your choice is an honorable man who will advertise instead of
injuring your future business.

An auction sale conducted by such a man will prove more than
satisfactory in every way. My record as an honest, upright, suc-
cessful jewelers' auctioneer, covering a period of nearly thirty years,
qualifies me to make your sale a success.

If you are interested in securing my services have the kindness
to advise in your first letter the size of your stock, what it consists
of, size and location of your store; if you have ever held an auction
sale before and when.

A. E. GREGORY, 167 Dearborn St., Chicago, Ill.

THE PERFECTION JEWEL PIN SETTER
iilds the Jewel Pin perpendicular to the roller in two ways, at the

time allowing you to locate the pin in any desired position in the
jewel pin hole. Guaranteed perfect in every respect.

Price, $1.25 each

My assortment of TEMPERED WIRE for
Pivots and Drills is something every watch-
maker should have. Fifty pieces in a box,
all hardened and drawn to a straw.

Packed In a metal box, 25C,

F. E. RANDAL,L„ Waltham, Mass.

THE PROFITS ON ENGRAVING
Surpassed all records during the recent Holiday Season. If you cannot

engrave and wish to master the art, so as to share henceforth in this harvest,
procure a copy of the well-known treatise

The Art io[f igngravitin 
This practical treatise was the sole education of hundreds of engravers who
made unusual profits during this last Holiday season. The book was written
by a master engraver and an experienced teacher of the art and covers the
subject from a to z, leading the student from the most elementary processes to
the most complicated intricacies of the art. Over 200 original illustrations
elucidate the text.

Sent postpaid to any part of the world on receipt of price, $1.56 (6s, 3c1.)

PUDLISHED HY

THE KEYSTONE PUBLISHING CO.
so9-811-813 North 19th Street, PHILADELPHIA, PA.
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Retail Jewelers' Associations

American National Retail Jewelers' Association (1904)

Max Jennings, President, St. Clair, Mich.
I. M. Radabaugh, Secretary, Hastings, Minn.

Next meeting, July or August, 1907, at Chicago.

Missouri Retail Jewelers' Association (1889)

Herman Mauch, President, St. Louis, Mo.
Wm. F. Kemper, Secretary, 2326 Franklin Ave., St. Louls,Mo.

Connecticut it' tail Jewelers' & Opticans' Associa
tion

(1895)
George H. Ford, President, New Haven, Conn.
S. H. Kirby, Secretary, New Haven, Conn.

The Jewelers' Fraternity of New Orleans, 
La. (1902)

Otto Granzin, President.
Daniel S. Rameli, Secretary.

Minnesota Retail Jewelers' Association (1904)

A. E. Paegel, President, Minneapolis, Mien.
J. C. iferdliska, Secretary, Princeton, Minn.

Iowa Retail Jewelers' Association (1905)

J. M. Nabstedt, President, Davenport, Iowa.
J. H. Lepper, Secretary, Mason City, Iowa.

Michigan Retail Jewelers' Association (1906)

Fred. Russell, President, Mt. Pleasant, Midi.
S. D. Thompson, Secretary, Shepherd, Mich.

Massachusetts Retail Jewelers' Association (1906)

F. C. Newhall, President, Lynn, Mass.
Edward II. Dunbar, Secretary, Norwood, Mass.

IMnois Retail Jewelers' Association (1906)

S. M. Strain, President, Nokomis, Ill.
11. C. Watts, Secretary, Forrest, Ill.

Nebraska Retail Jewelers' Association (1906)

Ed J. Niewohner, President, Columbus, Nebr.
D. L. Davies, Secretary, Nelson, Nebr.

North Dakota Retail Jewelers' Association (1906
)

E. P. Stindberg, President. Fargo, N. Dak,
C. K Tilison, Secretary, Carrington, N. Dak.

Wisconsin Retail Jewelers' Association (1906)

A. Stoessel, President, Milwaukee, Wis.
F. 0. Thompson, Secretary, Milwaukee, Wis.

Missouri society of Retail Jewelers (1906)

R. D. Worrell, President, Mexico, Mo.
C. E. Range, Secretary, Trenton, Mo.

Kansas Retail Jewelers' Association (1906)

Walter Sperling, President, Seneca, Kans.
Frank E. Pirtle, Secretary, Council Grove, Kans.

South Dakota Retail Jewelers' Association 
(1906)

H. G. Nichols, President, Mitchell, 5. Dak.
0. B. Tripp, Secretary, Aberdeen, S. Dak.

Pennsylvania Retail Jewelers' Association (1906)

A. C. Graul, President, Sharpsburg, Pa.
C. S. Wiley, Secretary, 8602 Forbes St., Pittsburg, Pa.

North Carolina Retail Jewelers' Assodation (1906
)

R, C.. Bernau, President, (3reenshoro, N. C.
A. P. Staley, Secretary, High Point, N. C.

Oklahoma Retail Jewelers' Association (1906)

J. M. Floyd, President, Pond Creek, Okla.
E. W. Eisenfelder, Secretary, Lamont, O

kla.

Tenneseee Retail Jewelers' Association (1906)

J. B. Carr, President, Nashville, Tenn.
It. B. Herzer, Secretary, Nashville, Tenn.

South Carolina Retail Jewelers Association (1906)

Stephen Thomas, President, Charleston, S. C.
R. H. Allan, Secretary, Charleston, S. C.

Alabama Retail Jewelers' Association (1906)

P. H. Linnehan, President, Birmingham, Ala.
Max Robinson, Secretary, Birmingham, Ala.

New York Retail Jewelers' Association (1906)

Samuel Tappin, President, Troy, N. Y.
Henry J. Pliautz, Secretary, Albany, N. Y.

West Virginia Retail Jewelers' Association (1906)

T. A. Westtnyer, President, Wheeling, W. Va.
C. E. Baab, Secretary, Parkersburg, W. Va.

Rochester Retail Jewelers' Association (1906)

C. E. Sunderlin, President.
J. J. Ernisse, Secretary, 15 State Street, Rochester, N. Y.
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Minnesota Retail Jewelers' Association

The annual meeting of the Minnesota Retail

Jewelers' Association will be held in St. Paul,

Minn., in February. The date of the meeting 
and

the particulars of the programme will be found 
in

our next issue. Every effort is being made by the

officers of the association to swell the attendance

at this meeting. There are many matters of un-

usual importance to come up for consideration
,

and it is desirable from every point of view that as

many as possible of the jewelers should be present

on the occasion. A quite elaborate programme i
s

being prepared and the papers to be read and sub-

jects to be discussed are of so practical a characte
r

that even jewelers from a distance will be wel
l

repaid for their time and trouble of attending.

Efforts are being made to have the State opti-

cal society hold its annual meeting at the same

time, as this would greatly increase the attendance.

In Minnesota, a majority of the opticans are

jewelers also and would be interested in both

meetings. THE KEYSTONE joins with the officers

of the society in urging the trade of the State to

attend in large numbers and thus show their earn-

estness in pushing to a successful issue the well-

known objects of jewelers' organizations.

Nebraska Retail Jewelers' Association

The first annaul meeting of the Nebraska Re-

tail Jewelers' Association, one of the most pros
-

perous of the State organizations, will be held in

Walsh Hall, Lincoln, Nebr., on January r5th. The

convention will be called to order at 9 A. M.

on that date by
President E.J.
Niewohner, of

Columbus, Nebr.

A general invita-

tion to the jewelers

of the State to be

present on this oc-

casion has been

issued by the pres-

ident and secre-

tary, a programme

of the meeting ac-

companying each

invitation. If any

jeweler or optician

in the State has

not received a copy of the programme, he ca
n pro-

cure one by sending a request to Secretary D
. L.

Davies, of Nelson, Nebr.

The officers are very anxious that this meetin
g

should be well attended, as it is only by a 
large

membership that the association can achieve 
its

purposes. Every jeweler, therefore, whether a

member of the organization or not, is request
ed to

attend, and the attractions of the programm
e are

such as will repay him for whatever time 
and ex-

pense may be necessary. Those not members of

the association at the present time should 
keep in

mind that the jewelers' convention will be 
followed

on January t6th and 17th by the annual c
onvention

of the Nebraska Optical Society, and as p
ractically

all the trade are connected in some way or 
other

with the practice of optics, the convention 
of op-

ticians should be an additional attraction. 
Secre-

tary Davies advises all who come to the 
convention

to get a certificate from their local railroa
d agent in

order that they may get a reduced rate.

The present year is expected to be a historic 
one

in the organization line and it would be a 
powerful

stimulus to the movement if this January c
onven-

E. J. Niewohner
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tion of the Nebraska trade would prove a great

success. THE KEYSTONE adds its voice to that of

the officers of the association in urging the Ne-

braska trade to attend in large numbers and thus

show that they are serious in their purpose to sup-

press the present abuses that oppress the trade, and

secure the many reforms which have been in the

past vainly sought after.

Rochester Retail Jewelers' Association

The December meeting of the above associa-

tion was held in the offices of B. B. Clark, Triangle

Building, on December 4th. In the absence of

President Sunderlin, the chair was occupied by E.

J. Scheer. A number of matters of importance t
o

the trade were discussed after which a price-lis
t

was adopted by the association. The members o
f

the organization decided to do away with the prac
-

tice of free engraving, and hereafter only the

initials and date will be engraved free. A very

prosperous year is expected for this association.

A Comprehensive Tool and Material
Catalogue

Swartchild & Co., of Chicago, have issued

their new tool and material catalogue and the big

volume is so replete with useful and necessary

information that a copy of it merits a place of

honor in the reference library of every jeweler.

It is wonderfully comprehensive, covering very

thoroughly the now enormous field of tools and

materials used by the trade. The tool section

alone comprises 147 pages of the volume and th
e

material portion is equally complete. The book is,

in fact, not merely a catalogue but rather an illus
-

trated treatise of practical information which it

will profit the jewelry trade to have convenient for

reference and to facilitate ordering goods. The

catalogue has altogether 432 pages, and the matter

is so methodically arranged and so perfectly ind
exed

that reference to any particular need is but the work

of a moment.

Death of Herman Keck

Herman Keck, president of the Herman

Keck Mfg. Co., and a director of the Dui-me

Jewelry Co., died suddenly December 20th, of

pneumonia, after an illness of but four days. The

deceased for years devoted much of his time t
o

developing the diamond-cutting industry and made

many trips to the diamond markets of Europe.

He first brought cutters from Amsterdam and 
other

points, under whose tutelage he educated Amer-

icans in the work and at the time of his death 
the

large local establishment was operated almost 
ex-

clusively by home talent. Mr. Keck was born in

Cincinnati forty-two years ago, and early in life

began business with his father, whom he subse-

quently succeeded.

The Jewelers' Clearing House

Employment Agency and

General Bureau of Convenience

Is the " Small Ad." Department of

TH E KEYSTONE

A little advertisement of a few lines
 in this

department will introduce

q Every seller to hundreds of buyers;

q Every idle or ambitious workman to
hundreds of employers ;

q Every man who requires anything to
hundreds who can accommodate him.

q If you have anything to sell or exchange;

q If you want a position, a partner or

workman;
tq If you want to sell or buy a store, stock,

tools or fixtures;

q If you want anything — advertise in

the "Small Ad." Department of THE

KEYSTONE. For rates, see page 165.
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JOHN F. TURNER
JEWELERS' AUCTIONEER

170 Broadway, ,corner of Maiden Lane
NEW YORK, N. Y.

The ideal in auctioneering—my ideal—is prestige and publicity for the store
as well as profit for the proprietor. My plan of conducting sales has been
evolved from long experience in selling large stocks for the best jewelers, men
who insist on a strictly reputable sale as well as a highly successful one.

My methods guarantee success, and not only safeguard your reputation, but
give to your store a creditable publicity that will permanently benefit your business.

If you wish.this kind of a sale write at once for list of recent sales—demands
are pressing and the times favorable.

Sales conducted in any part of the United States or Canada.

The secret of my success, I possess that which I profess, ABILITY

tiARRY E. NVVIZIRS

Age and Experience

Auctioneers
for the

Established
Jeweler

NO STOCK TOO LARGE

NONE TOO SMALL

I -7,11VVAREI HA WE'

Youth and tiergy

Conceded by over one thousand jewelers in the United States to be the strongest, most up-to-date auctioneers in the'business. Our methods are all our own, and we can turn your undesirable goods into one hundred cents on the dollar andmore, no goods ever sacrificed. If this interests you, write to us at once for booklet and references. WE ARE ALWAYSBOOKING DATES AHEAD ; let us give you one. Remember you get the services of two Auctioneers at the priceof one.
ALL BUSINESS STRICTLY CONFIDENTIAL

MYERS & HART Auctioneers 106 S. Clark St., CHICAGO. Phone, Main 2297
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3000 To $ 10000
WWEEK

IN YOURICASH DRAWER,
We can sell for you at auction from Three to Ten Thousand Dollais

per week any time of the year.

We can sell all your dead Stock.

We will make you a satisfactory profit above all expenses of the sale.

We will teach you methods of advertising and merchandising that will

be worth thousands of dollars to you in your future business.

We never sell shoddy or cheap goods, neither do we misrepresent or

make misleading statements about the goods we sell.

We sell your goods; the kind of which you wish to dispose.

Allow us to send you the evidence - facts and figures - backed by the

evidence of those we have served - to prove the character of our work.

JEW/E1LIZA 10§1D ART GOODS AUCTIONEERS

35 MAID011 LANE, 'NEWYORK

(lets the Ma-zum-ma for you

Yours

for Business

1907

Many jewelers were benefited

by the new ‘, Lindsey sys-

tern " during the year just

closed. If you want to

..Clean House" or “Go out

of Business," by all means

adopt it. Why?

Fl RST—Protects your interests above all.
SECOND—The terms and methods most satisfactory.

THIRD—LA small article receives the same attention as
the most expensive, which is of Greatest Importance

to the retail jeweler in a sale.

Comes under a Bona=fide Guarantee.

If you believe in the Golden Rule, write for dating.

Correspondence Strictly Confidential

H. B. LINDSEY
3I2'E. 12th Street KANSAS CITY, MO.

Horne Phone, not main

J. V.

MO ROSS

Jewelers'

Auctioneer

Bric-a-brac and
Art China

I GUARANTEE
PROFITS ON ALL

SALES

No goods misrepre-
sented. Over twenty
years' experience. I
thoroughly understand
the price of goods with-
out asking, which saves
time and money.

NO STOCKS TOO LARGE ; NONE TOO SMALL

Have just closed out the $60,000 stock of watches, diamonds and jewelr)
of Lusky & Lowenheini, Nashville, Tenn.

Write me now and secure a dating for either now or later. Best of
reference and terms furnished.

ALL CORRESPONDENCE STRICTLY CONFIDENTIAL

Address J. V. MO ROSS
315 West Fifth Street DAYTON, OHIO

Bell Long Distance, upHome Phone, 5829



COL. T. P. MOODY
The Original

JEWELERS' AUCTIONEER

Write for our free book, " HOW TO HARD
SOLDER." .k postal will do

CHEMICAL, CO.

Globe Building, St. Paul, Minn.

of Gold, Silver and

Refiners Platinum in an yshape—solids or
liquids, rough

sweeps, cutting:, sweep smelters or Slings.

Prompt returns. Established 1859.

THE W. L. ROBERTSON CO.

13 and IS Franklin Street, Newark, N. J.

Perfection Foot-Wheel

OIAMONOS and viNe WATCHES

Bought, Sold or Exchanged

FOR SPOT CASH •
Appraisements made for estates or individuals

J. J. COI-IN

1011 Chestnut Street, PHILADELPHIA, PA.
Established 1889

Write for further information

/NW

Just put this ad. in to let you

know that I am still doing busi-

ness at the old stand, and they

keep me busy—never have to

ask for a job. They come to

Inc as fast as I can handle them.

Started out on the 6th of

January, 1906, at Charleston,

W. Va.; then Steubenville, Ohio,

in February ; then Canton, Ohio,

in March. In April I opened in

St. Louis for Mermod, Jaccard

& King, where I was for thir-

teen weeks ; it being the third

sale I made for this firm.

Then rested until September

t5th, when I opened in Zanes-

ville, Ohio ; then Mobile, Ala.,

for October.

Then to Greenville and Hat-

tiesburg, Miss., for November ;

then to Chattanooga, Tenn., for

December, where I just closed,

so you see they keep me agoing.

And I am now ready to start in

for the year 1907, so write me.

I have no partners in the

auction business, and I am not

connected with any wholesale

house, and HAVE NO

AGENTS. So write to my

personal address.

Blowers Blow-Pipes

J. M. WESTMACOTT CO.

net: Jewelers' as Blast Furnaces
for Soldering Plate, Melting, Annealing,

Enameling, Boiling Out, Etc.

Special Furnaces Send for Catalog A

made to order. 159 to 161 Orange Street

Ingot Moulds Providence, R. I.. U.S.A.

HAIR CHAINS AND
RING BRAIDS

MATCHED AND MADE TO ORDER

GEO. SIEGFRIED
tn STATE STREET, CHICAGO

$0.0 FUR ,4 LI)S7:5,47E/IPMCE

No. 2
50 cis.
35 cls.

NI.

Pat.
applied

for

"Clinch"
Safety Catch for

Scarf Pins

Does not mar the pin.
Nothing to get out of order.
Simple and neat.

One turn to the right
grips like a vise.

A s lc your jobber, or
write to

THE HOFFMAN
NOVELTY CO.
79 N. Pearl Street

ALBANY, N. Y.

Prices to the Trade

No. 1. Gold Plated . . $1.50 doz.

No. 2. Roman Gold . 2.00 doe.

25e. No. 2. 14 K. Gold Plate 2.25 doz.

No cogs to break No ratchet to clog
A real motor, strong and speedy

lias stood the test of time

No expense No repairs Two sizes

Descriptive circular free

Send for Price-List

THE CARPENTER MFG. CO.

30 Oliver St., BOSTON, MASS.

Estahlislmi 1852

"South Bood" Demagnolizor

Our well-known
Two-Screw Patent
can be applied to
any ring. Have your
stock or job rings
fastened this way.

I attend to all sales myself

NXith one assistant to help me.

Never send a substitute but

always on the ground myself;

for your protection, your interest

and my interest.

Globe Lever and Link Lever Button Rack
For hard-soldering. Can be applied to any button

Made in Solid Gold, Gold Filled and Silver

Manufacturing Jewelers

51 and 53 Maiden Lane

NEW YORK

If you have not received our new catalog,
write for one
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Polishing, Buffing, Drilling,
Grinding, Sawing, Turning

and Lapping VARIABLE
SPEED ELECTRIC
MOTORS, 1907 Model

No oiling necessary

For Jewelers, Silversmiths and Opticians,

and for all trades and purposes

Six Lathes in One at price of one. A con-

venient, simple and entire workshop in itself.

COL. T. P. MOODY

Direct Current . . $15.00
Alternating Current . 5.00

Order from your Jobber

THE KNOBLOCK-HEIDEMAN MFG. CO.
Successors to

The Miller-Knoblock Electric Mfg. Co.

South Bend, Indiana

Absolutely guaranteed for one year :diet

shipment. Can be attached in one minute to

any ordinary electric light socket.

Are always ready for immediate use; no

further adjustment being iequired.

Made from 1-10 H. P. to 2 fl. P.
Our Motors will run for months with im

attention to the bearings or brushes and run

cmd under all conditions of load.

Write for particulars and prices

11Ianufact tired by

THE W. GREEN ELECTRIC CO.

81 Nassau Street, NEW YORK

The W.Green Electric Co.'s
1907 Model

Self-Oiling Plating Dynamos
111,LY WARRANTED)

For Gold, Silver, Nickel and Copper

Plating, etc. cosi to tun 1 to Sc. per

day, according to size. Dynamo includes

pulley, and arrangonenis for belt tight-

ening.
Compound wound,haveiMosplier-bronze

bearing sleeves, Self = Oiling Bearings,
extra large Commutators and Brushes.

For descriptions and price-list write, fiP•
Bulletin ill and .1.,U;

The W. Green Electric Co.
maminicturers 81 Nassau St., New York

I will pay cash for any size stock, or loan money to
parties to help them over if desired ; so you see I can help
you three ways, and I am always there with the goods.

G.F.Wadsworth
Watch Case
Manufacturer

Douglas Sol

and

Repairer
Everythingin
tho line of
Watch Case
Repairing,

Gold and
SliverPlating,
Satin Finish,
Engraving

and
Engine-

Turnion
amnging Otd

EnglishandSwiss
Cases to take

!merles.. S. IT.
Movements my

Speelnity
DLO CASES

MADE NEW

Silversmiths'
Building
131-137
Wabash Ave.
CHICAGO

Polishing Set 
Complete, $2.00, 

Prepaid

COTTON, BRISTLE 
AND FELT 

WATCH CASE 
BUFFS

FELT AND 
COTTON RING 

BUFFS

BRISTLE WASH 
AND END 

BRUSHES

FELT AND 
COTTON BUFFS

BRISTLE 
POLISHING 

BRUSHES

SATISFACTION 
GUARANTEED OR 

MONEY 
REFUNDED

Green's Electric Combination
Automatic Demagnetizer
For Alternating and Direct Current

(1907 Model) Patented

NOTE :—Press
the button,
withdraw the
watch—the
demagnetizer
does the rest.
Time 3 seconds.

For' Combination. Direct and Alternating
Currents Complete. Price, $12.00

For Alternating Current ONLY,
price $5.00

" Full Instructions accompany each
instrument." Si ;mold, tured by

THE W. GREEN ELECTRIC CO,

SI Nassau Street, New York



5 years'
Experience
Gained in 1

The young or middle-aged man who desires to learn Engraving,
to grasp the liner points of Watchmaking and optics, finds it neces-
sary to spend at least five years in a store before he has at a
thorough knowledge of the business. la less than a year's time
this complete knowledge can be gained at our college. We get tele-
grams and letters every day, offering positions to our graduates,
which shows what practical storekeepers think of our course. Send
for prospectus now. A position awaits you.

THE PHILADELPHIA COLLEGE OF HOROLOGY
P 117. Schuler, Principal Broad and Somerset Sts,, Philadelphia, Pa.

See our large advertisement, page 102

To Test The Keystone Advertising Qualities
Every jeweler that selts rings
cannot atlind to be willand iii
assortment. of Wells' Perfect
Ring Adjusters fur iminedia
use when wanted. 1 doz. solid
10 K. gold, astd. sizes, $3.76 ;
1 doz. gold filled. astd. sizes,
$2.00;1 doz.metal.astd..85c.
Sent prepaid at once (only on

receipt of price). If you will mention OrderNo. K.,
I will forwai•d at same tinie. prepaid, one game
of " Grip " for each dozen Adjusters ordered._
Address,Chester Wells, J eweler,Meshoppen,Pa.

SCHWARTZ BROS.
Successors to

B. ROBERT & CO.

75 and 77 Nassau St., New York
Front Building

Thirty-five years its the trade

Watch Case Making, Repairing,
Engraving, Remodeling and

Reconstructing

The Crohn Patent Safety Guard

ELK TEETH
and CLAWS OF EAGLE,
MT. LION, LYNX. Etc.

WHOLESALE
Sent on selection to reliable
manufacturing jewelers

L. W. STIL WELL
Deadwood, South Dakota

Expert WATCH REPAIRINGand Chronometer
FOR THE TRADE

When others fail you we guarantee satis-
&dicta. A trial will convince: Prices very
reasonable.

List will be sent on request
O. °HAN, 37-39 Maiden Lane

Lorsch Bldg., Room 27 NEW YORK

Studs and LaceFor Scarf Pius, '
Pins. The most practical and only ad-
justable one invented. PrIce.$1.50 per doz. For
salebyall wholesale jewelers and materialhouses.
Samplehymail,25c; in 10 K . gold,$1.00;14K.$1.25.
M.CROHN,MIMIeloTM 48 St 50 Malden Lano,N.Y.

LOUIS GOTTHOLD
'Maker of Fine

HAIR JEWELRY
2345 Eighth Avenue

Mend for catalogue NEW YORK

FINEST QUALITY

LEATHER
WATCH FOBS
With Gold-Plated

EMBLEMS
of all the popular orders

WRITE FOR LIST

RCtaiIS for 5o cents

Weaver Mfg. Co.
Ni. Holly, N. J.

AND ALL JOBBERS

CROUCH & FITZGERALD
Jewelfll Sample Dunks and Cases

Extra Deep Trunks and Cases Always In Stock

177 Broadway 688 Broadway
Bet. Cortlansit A Dey Sts. Below Fourth Street

723 Sixth Avenue
Between 41st and 42d Streets

NEW YORK

EXPERT
Watch Case Repairing

and

Watch Case Manufacturing

Gold and
Silver
Plating,
Satin
Finishing,
Engraving
and
Engine-
Turning

Old English
and
Swiss Cases
changed to fit
American
Stem•W Ind
Movements

WILLHELM K. SANDBERG
Watchmaker to the Trade

Demagnetizing Watches a Specialty
I give close,personat attention to repairs sent me.
Promptness my motto. Send for Joy printed
Pt•ice-bist, which is free for the asking.
ColumbusMemoriallildg.,103 StateSL,Chicago

BEA
WATCHMAKER.
EARN WHILE YOU LEARN

Write tor our Free Book, " How to be a Watch-
maker." A postal will do. STONE'S School of
Watchmaking, Globe Building, St. Paul, Mum.

A
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RUDOLPH NOEL
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37-39 Maiden Lane, NEW YORK I)
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Fine Series of Scientific 
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IF YOU DON'T USE

SANGER'S EMERY

RING BUFFS scan

NIE YOUR PHOTO.; I'D

LIKE TO SEE HOW

YOU LOOK

SETS 255 eariLsisc

PER 00Z SOLD ay

TOOL HOUSES EVERY-

WHERE

MOST JEWELERS USE

THEM; GIVE THEM A

TRIAL THEY'LL PROVE

THEIR WORT...

AWARDS FOR

H. IL ifeinricifs Marine Manometers
CHICAGO, 1893 1:W1.3,11389 BERN., 1659

Very good CHRONOME-
TERS Ott hand ; second-hand
Chronometers in first-classcou-
dition. Repairing, springing
and adjusti lug I 'broil °meters.

Also tine watch repair-
ing for the trade.

Special Cases made to order in Gold and Silver
fur English, Swiss and American Movements

OLD CASES MADE NEW

F. H. JACOBSON CO.
209 State Street Chicago

Send for Our New Price- List

John Schroeder
& Co., Inc.

T. C. REDFERN, Mgr.

192 Water Street, NEW YORK

New York„ Tune 1, 1893
I have employed Mr. Tnos, C. REDFERN to

my entire satisfaction for many years in all
description of Marine Chronometer repairs, also
in new work. I know of no one who has a
Ism ter general knowledge of chronometer work
I bait he has. Ile has also done a great deal of
line and complicated watch repairing for me,
and I can recomtneud him to anyone desiring
his services. H. H. HEINRICH.

ION BARNHART, Springfield, Ohio
Manufacturer of Hoe siGNs

Watch & Spectacle
Elertrle mid
Non•Illuntinnted. 

Di,able, Elegant and Attractive
BEST SIGNS ON EARTH

Send for Catalogue

'4L.9 IRS?

CATCHY
ENGRAVING
in SPOON BOWLS at
Popular Prices

LET US ENGRAVEA SAMPLE
Artistic Monogram and Letter

Engraving. Reliable Plating.
Send for price-list.

ULA.STROM (Se CO.
Memphis Ne..-braska

THE SUN NEVER SETS
Where the

BRILLIANT

LAMP

BURNS

And No Other Light
Half So Good or Cheap

It's Economy to Use
Them-A Saving of

50 to 75 pzr cent.
Over Any Other Artificial Light, which is
Demonstrated by the Many Thousands in
l'se for time Last Nine Years All Over the
World.

Write for le". S. Catalog, it tells
all about them and Our ,sgstents

BRILLIANT GAS LAMP CO.
42 State Street, CHICAGO, ILL.

1 , Snap complete
2. Outside of Snap

a Inside of Snap

The E. P. H. Patent
Non-pull-out Neck Chain

•Snap is a patented snap that
insures the wearer against
loss of

CHAIN or CHARM
for it positively will not pull
out.

Made in to and 14 Karat Gold 

and in Gold Filled

Can be had of the following
Wholesale Selling Agents:
Messrs. W. Green & Co.

81 Nassau St., NEW YORK
M. SickleT & Sons

PHILADELPHIA
E. & J. Swigart

CINCINNATI
Swartchild & Co.

CHICAGO
Nordman Brothers

SAN FRANCISCO
Leonard Krower

NEW ORLEANS
Bauman-Massa Jewelry Co.

ST. LOUIS
E A. Cowan & CO.

BOSTON

111

If

14

14 Karat

10 Karat

--PRICES--
I Small, 911.00 per doz., net
1 Large, 7.50 ••
( Small, 0.00 " 11 "
1 Large, 13.50 " ••
Small, 2.00 "Gold Filled j 
Largo, 2.25 

Small Advertisements
No advertisement inserted for less

than 25 cents.
Under heading "Situations Wanted,"

ONE CENT per word for first t wenty-tive
words. Additional words and advertise-
ments, THREE CENTS per word.

Under all headings except "Situations
Wanted," THREE CENTS per word.

Name, address, initials and abbre-
viations count as Words, and are charged
for as part of the advertisement. No
display other than two-line initial letter.

To insure insertion, remittance must
accompany all orders for advertise-
ments and copy must reacts us not later
than the 25th of each  thy for inser-
tion in the following M lll th's issue.

Send bank check or draft, or postal
or express money order for 81.00 and
over, or postage stamps for smaller
amounts.

If answers are to he forwards•d,
TEN CENTS in postage stamps must be
enclosed.

The real name and addreas of every
advertiser must ace palsy the copy of
the advertisement.

Advertisers WhO are not mubscribers
insist send 15 cents (special issues 25
cents) if they desire a copy of the paper
In which their advertisement appears.

Address,

THE KEYSTONE PUBLISHING CO.

809-811-813 N. 19th Street, Philadelphia, Pa.

SITUATIONS WANTED
Under Ms bending, ONE CENT per word, for Arai

Meaty-five mtrlits. A41111110Aal nor& mal allverlientnals,

MIME CENTS per Hord. No adverilermeut Ineerted

Or le. limn 25 rents.

WATCHMAKER, jeweler, engrav(•r ; can 1111
11 any position in jewelry store. N'oung man,
singlA ; have awn tools. Desire position in
Philadelphia ; have ref. Address, " W 219,"
care Keyst

VOUNG man, 21, tine clock and jewelry repairer,
1 wants position to finish trade. Best of refs.
Earl Blakley, Oakley, Mich.

IIY young man, experienced on general lettering
I, and monograms ; accustomed to wait on
trade. Like to correspond with good fine only.
" M. A.," care J. L. Wanner, 311 Broadway,
Paducah, Ky.

YOUNG man, as watchmaker, jeweler and en-
graver, desires position at once. All letters

answered. Address, F. II. Waldron, 630 East
Third Street, Duluth, Minn.

143IRST-CLASS watchmakership by gentleman
I of exp. No time-killer and highest appre-
ciation returned to any gentleman and firm of
standing south of Washington and north of
of Atlanta. "H.," Box 278, Union, S. C. 

YOUNG man as watchmaker can do jewelry
I work, wait on trade. Wtist pref. Have 3
years' exp ; own tools, best ref. Win. II. Ogden,
Wenatchee, Wash.

PIRST-CLASS watchmaker, plain engraver and
I general store work. Exp. in city and towns
and on railroad work. Have own tools, good
habits ; anis young, single. Arrangements to lie
made 30 days previous. " T 217," care Keystone.

AT once, permanent position. Watchmaker,
II jeweler, engraver ; 5 years' exp., best of refs.
*15 to start. Reference of present employer.
" Watchtnaker," care Backe-luster, Madison, Wis.

VOUN(i man, age 27, 12 years' exp. as refrac-
t tionist and salesman retail trade. Sober and
steady, best refs. Had charge of optical depart-
ment in jewelry store. "1) 214," care Keystone.

PIRST-CLASS watchmaker, salesman and grad-
✓ nate optician wants position. " II 211,"- care
Keystone.

WATCHMAKER, engraver and optician. Ex-
perienced on railroad watches, can do edge

grinding. West or Southwest. Age 25 ; 6 years'
exp. "S 228," care Keystone.

WATCHMAKER and engraver. Salary, $25
11 per week. "S 229," care Keystone.

MARCH 1st, position hyjeweler, watchmaker,
In engraver and optician. Own full set of
tools. Give full particulars in first letter.
" F 224," care Keystone.

pRACTICAL watch repairer and graduate opti-
, clan, now employed in Seattle, wishes a
proposition for Alaska. " 11.198," care Keystone.

ADY, having exp. in retail jewelry store, de-
ll sires permanent position. Highest ref.
Address, Mrs. F. P. Cox, 229 Benson Street,
Camden, N. .1.

WY an experienced watchmaker with a reliable
II jeweler or house. Permanent and good ref.
Ad., "B. B.," 82 N. Forsyth St., Atlantis, Ga.

fEWELER, clockmaker, stock-keeper, window-
Ii dresser and salesman. Nineteen, to finish
trade; 4 years' exp.; inn hustler ; excellent refs.
Win. B. Trager, Wheeling, W. Va.

PIRST-CLASS watchmaker, age 40, holding a
I position as foreman in large jewelry store,
with Al recommendations, wishes to make
change ; 24 years' exp. on the bench. "R 231,"
care Keystone.

SITUATIONS WANTED

ENGRAVER and jeweler wishes a position witha tine watchmaker to finish trade. Middle
States prof. Address, "31 210," care Keystone.

Hy young man, age 21, as assistant watchmaker
11 and jeweler to finish trade. One year's exp.
Good habits and Al refs. Former employer
quit business. Wanted by Feb. 1st. Do not
own tools. Walter Simmons, Frankfort, Ind.

AS manager mail-order department. Thorough
it knowledge of catalogue work and all details
connected wills the position. Experienced in
various lines hid tulin g jewelry. Employed--
desire change. Ad., " K 232," care Keystone.

AS traveling salestnan by experienced retail
II jeweler. Cau give high-class refs. Willing
to start on moderate salary. Address, "L 236,"
care Keystone.

IVY good watch, clock and jewelry repairer and
1-1 plain engraver ; 16 years at bench. Age 36.
Address. Lock box 1036, Friendship, N. Y.

AS assistant watchmaker, young man, age 22;
LI 3 years' exp. Post graduate optician. Ilave
own tools. State wages and what chance for
advancement. " K 241," care Keystone.

fly young man tinder good jeweler to complete
I) learning the business, within 200 miles of
Dubuque, Iowa 0 years' cap ; graduate opti-
cian. "R 243," care Keystone.

VOUNG man of good habits desires position as
watchmaker, clock maker and plain jewelry

repairing ; do not engrave. Reasonable salary.
"J 225," care Keystone.

YOUNG man, desires to finish in watch work
I under good workman. 2 years' practical
exp. in watch, clock and sewing machine re-
pairing. Good refs. W. Clinton Bigham, No. 2,
Pontotoc, Miss.

pERMANENT position by first-class watch-
' maker, jeweler and fair engraver. Capable
of taking charge of watch repairing department.
Can also take charge of branch store. It years'
eip., 28 years of age, sober and reliable. New
Mexico, Arizona, Texas or Southern California
preferred. "P 238," care Keystone.

WATCHMAKER and engraver, desires to
11 change positions. Can take charge of bench
work, have tools ; 9 years' practical experience.
Married. P. 0. Box 533, Marion, Ohio.

WATCHMAKER and refractionist of long exp.
1, Good salesman, good address to locate with
good house iu good city ; refs. " I) 244," care
Keystone.

MAN 27 years, good appearance and address,
In as salesman, graduate optician, watch-
maker, jeweler and plain engraver. State salary
and hours. Box 14, West Union, Iowa.

VIRST-CLASS watchmaker and graduate opti-
c chum ; 8 years' exp. Plain engraver, good
salesman, reliable, no bad habits, age 28.
" 5 246," care Keystone.

ItY Al jewelry salesman and first-class refrac-
t) tionist, good address, capable of handling
refined class of trade. Age 33 years, 14 years'
exp. $25 per week. " E 245," care Keystone.

WATCHMAKER, 20 years at bench on best
VT grade of work, skilful, sober, competent.
Only permanent job wanted. by February let
or after. " it 248," care Keystone.

PINE Watchmaker and repairing jeweler; want
pasffianent job. " R 249," care Keystone.

VOUNG man of good address, hustler, age 27.
1 15 years exp. as workman, salesman and
manager, wants position as traveling salesman
for some wholesale concern. High-class refs.
Edward Hemple, 606 Forbes St., Pittsburg, Pa.

WITH a watchmaker or in a jewelry store in
, the Southwest or California by February.
Graduate from St. Louis Watchmaking School.
Can give good refs. as to honesty, etc. I
prefer Arizona. or California. Paul I. Storvik,
Mulhall, Oklahoma. 

VOUNG mats wottld like a situation as watch-
', maker, graduate I■ptielan, some knowledge
of engraving, jewelry repairing. Best refs.;
start reasonable. " C 251," care Keystone.

DY good, all-around watchmaker and optician,
U Al ref. Steady, no bad habits ,• years' exp.
Permanent job, $21 per week. "13 250," care
Keystone.

IffY young matt, 21 years old, to finish trade,
1-) had some exp. Address, Albert Finnegan,
812 East Twelfth Street, Kansas City, Mo.

INDUSTRIOUS young man of good appearance,
I habits, position as second watchmaker ; wait
on trade at least three months. For particulars,
write-prefer West.. " C care Keystone,

HELP WANTED
UNDER THIS HEADING THREE CENTS PIER WORD

VXPERIENCED salesman, with established
1, trade la Iowa to go out liebruary 1st. Right
man can earn $2500. Otto Young & Co.,
Heyworth Building, Chicago, Ill.

AT once, first-class watch repairer and thorough
)I plain and monogram engraver. Must tie
thorough on railroad watches. Young tnan pref.
Refs. from former employer required. Perma-
nent position at $25 per week to right man.
George W. Kates, Newton, Kans.

HELP WANTED

VIRST-CLASS wit lm,imimker and jeweler at once.
I Send refs., qualifications and salary wanted
in first letter. Nciie hut a steady, reliable man
need apply. Posit ion permanent to right, party.
D. C. Cornwell & Co., Athens, Ohio. 

flOMPETENT watchmaker, jeweler and en-

✓ graver. Permanent job for the right kind
of man. Good town-rdined and enlightened
community. Ref. required. G. H. Trerathan,
Paris, Tenn.

A GOOD all-around watchmaker, jeweler, ca-
n graver and optician. Salary, from $25 to $30
per week. No one bat first-class man need
apply. L. Reinheimer, Mo..

WATCHMAKER, jeweler, optician, engraver ;
11 !mations permanent. Salary, $20 to $25 per
week. Must he first-class man. Send rel. and
exp. in brat letter. .1..1. Devine, 68 South Main
Street, Salt Lake City, Utah.

A LESMEN to handle high-grade post cards as
U side line. St at loners, hotels, newsdealers,
cigar stores, drug stores, dry goods merchants
all handle post (iards. First-class house, big
commission, drat-pocket samples. Address, by
mail only, 31. (1,511(1, care Rotograph Company,
684 Broadway, Now York. 

AT once, good watchmaker and salesman in
a city near Pittsburg, Pa.; steady position.
State salary wanted, send refs. Address,
" 213," care Keystone.

TO take position some time in February or

• 

March, expert watch repairer, fair engraver
and optician ; must Imo mixer and good sales-
man. To take charge of repair department with
one good, au-nronnd man and aoprontioo to
assist him. None but tirst-elass man with best
of ref. need answer. "S 212," care Keystone.

TRAVELING salesmen to go out February 1st.
We are about. to increase our force. We

want high-grade men, good compensation. If
Interested, apply immediately. Otto Young A
Co., Heyworth Building, Chicago, Ill.

VIRST-CLASS watchmaker, jeweler and en-
✓ graver at once. Permanent position to first-
class man ; position pleasant ; healthy location,
tine run of work. Pay $25. Send sample
engraving and ref. first letter. J. C. Robinson,
Chester, S. C.

AT once, watchmaker and engraver ; permanent
II position to right man. State salary expected
in first letter. C. 0. Johnson, Morgan City, La.

AT once, good, all-around jeweler, engraver and
LI optician. Must be able to do clock work and
wait on trade ; steady position. Town 10,000,
75 miles from Chicago. Address, J. Ziegler;
103 State Street, Chicago, Ill.

WATCHMAKER In retail store ; must be single,
" good worknotn-i f competent, steady posi-
tion. State wages and send refs. Jacob Baur,
Cairo, Ill.

WATCHMAKER wanted at once ; watch„ clock
11 and jewelry repairer. Permanent position ;
give ref. and salary asked in first letter. H.
Garman A Son, Coatesville, Pa.

MANUFACTURING jeweler for first-eltass new

' work. Salary, $30 per week to the 
right

man. Address, Box 721, Denver, Colo.

1?,COND watchmaker and good optician; single
man. Town of 6000. Board and room will

cost $19 to $20 per month. Give ref. and state
salary first letter. Pleasant positions. Will L.
Fredeking, Hinton, 1V. Va.

(1001) watchmaker, engraver and salesman by
1.4 February 1st.. Young man, single preferred.
Addresa Schneider, Jeweler, Dubuque, Iowa.

AT once, first-class watchmaker and jeweler
a and optician. Permanent position. State
salary and ref. in first letter. Louis Kadess, 33
Water St., Newlmrgh, N. Y. 

WI ANTED, watchmaker, first-class man, en-
,, graver preferred. Will pay $100 to $125 per
month to right man. Address, E. F. Randolph,
NVilliamson, 11'. Va.

AT once, watchmaker and jeweler with store
II exp., able to till position as assistant manager.
Must have good habits, well recomMentled and
have tools except led-wheel for lathe. Salary,

$75 and commission cii work. Good chance for
right party. Young 111511, 30 years, and single
pref. Sonora News Ilotlipaity, Nogales, Arizona.

VOUNG man with some exp. In watch and
clock repairing. North Dakota., steady posi-

tion to right man. " l' 230," care Keystone.

VIRST-CLASS optician and watchmaker; $25

• 

per week. Must have ability and fut•iiish
refs. To avoid unnecessary correspondence
make complete statement in your first letter.
E. II. Schaefer, Beaver Falls, Pa.

VIRST-CLASS watchmaker, stone-setter and

• 

engraver. Don't answer unless all-around
workman, sober, St Holy reliable and a hustler.
Good salary and permanent position to good
man. Send full particulars and sample en-
graving in first letter. G. H. McKelvey,
St. Joseph, Mo. 

I N January, first-class watchmaker, plain and

• 

monogram engraver, jewelry repairer and
salesman ; good, all-around man. $20 to $25 per
week to right Man

' 
and good chances for the

future. NV. P. Reichert, Canton, Ill.

pERMANENT position to a first-class jeweler.
Salary satisfactory. R. C. Hardwick, Hop-

kinsville, Ky.
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WANTED

UNDER THIS HEADING THREE CENTS PER WORD

ANTIQUE jewelry wanted. We are always
It ready to make cash offers on any antique
jewelry containing mosaics, cameos, seed pearls,
etc.; also filigree, eutsineled or etruscati jewelry,
either all gold or set with diamonds or other
stoues. Chas. S. Creasman A Co., The " Old
Mine " Diamond House, 3 Maiden Lane, New
York. Established 1880.

I 1NE cheap jewelry ter jobbing jewelry, notion
and depart nail( How trade, on commission,

for CIlleag0111111 I I rb ra y t de by one acquainted
with the above I III i,. " A. B. F.-," room 704
Heyworth Building, Chicago.

THE best oriental pearl necklace, 1534, inches
I long, that $10110 will buy. Address, F. H.
Straub, the jeweler, Fergus tails, Minn.

TO buy for cash a good jewelry business in
I Western State in dry climate suitable for
catarrhal troubles. Will inVPst from $0 to$10,000.
Address, " L 247„" care Keystone.

To buy jewelry store' in good city in Central
Illinois-Danville, Champaign, Paris, Bloom-

ington, Decatur and Springfield pref. Or a good
toe:thou for new store. "S 222," care Keystore.

WANT to buy Francis No. 3 and an Eaten AL
1, Glover New Century engraving machine
R. C. Hardwick, Hopkinsville, Ky.

FOR SALE
uNoER THIS HERDING THREE CENTS PER WORD

STORES, STOCKS AND BUSINESSES

ce 9r, an -.JEWELRY-writ:Al, business, mfg.
1flit,I,1). city of 15,000 ; center of coal and oil
district of West Virginia. Repair work, $150
nsonthly. Other busiuess, reason selling.
"11 220," care Keystone.

(ILD-ESTA BUSHED jewelry Imsiness lii Illi-
HON. City of 5000 pop..; largest stock ill the

cottuty ; 4 railroads ; line surrounding count ry.
Business established 30 years ; finest store
building i n city ; steam heat, electric lights ; tine
eat ti ral light. Good watch inspection business.
Want to sell on account of poor heaith. " C 218,"
care Keystone.

IEWELRY stock worth about *800 ; also full
11 set of jeweler's tools. Good town and loca-
tion. Ad., Jackson A Thomas, Madisonville,
Ky.

$3000 STOCK and fixtures, Southern Mich-
igan. Good prices, paying business-

20,000 people to draw from. Must sell on account
of wife's health ; only one competitor. Address,
F. H. Drexel, Detroit, Mich.

A JEWELRY business of 16 years' standing ;
Al. inspectorship of 2 railroads. One of the 2
owners will remain if desired. Invite corre-
spondence. Address, "S 215," care Keystone.

VXCELLENT opportunity for good watch-
5.1 maker and optician. Jewelry, book and
stationery store in live town of 12110 inhabitants.
Will reduce stock to suit purchaser. Satisfactory
reasons for selling. Address, II. E. Blasier,
Williamsburg, Iowa.

I N a flourishing Louisiana town, a well-estab-
lished retail business. Annual sales, $16,000;

stock between $6000 and $7000, which can he
reduced. Sufficient work to pay for business
and personal expenses. Store building also for
sale. An excellent opportunity for anyone who
desires to move South. For further part lenitirs,
communicate with Leonard Krower, 536-538
Canal Street, New Orleans, ha.

IEWELRY store in town of 12,000-prospereus
1, place in Kentucky. All kinds of public
works - pay roll $3000 per month. Store will
invoice $3000 ; can reduce it. Will sell all or
part, or will sell fixtures, business only. Only
3 other jewelry stores. "8 223," care Keystone.

IEWELRY business in Colorado ; takes $15,000
U cash. Profits $7000, this year, prospects
good. Want to retire. Fine climate and city.
'C216," care Keystone.

114R. Jeweler, how does this proposition„ suit
.01 yen ? 1 WIMI to retire Iron] bustness. (toed,
clean stock $5000. Good city, 20,000, in Okla-
homa. \\ ift allow good discount for cash, or
will take part rash, balance good real estate.

" P 242," care Keystone.

IEW ELIIN' store in manufactsiring town of
II 12,0111); ',ay roll $200,000 per month. Stock
and fixtures will invoice $2000. V. G. Kittle,
Elwood, Ind.

JEWELRY store and fixtures in good, lively
Ii town of 61100 inhabitants ; good farming
country around it. Ain doing a business of
$8000 a year. New store ; has gas, electric light
and steam heat. Invoice about $3000. Bargain
for some one if taken at once. Reason for
selling, want toquit business. Address," V 240,"
care Keystone.

PSTABLISHED jewelry and stationery busi-
HORS In Northern Illinois town, 1000 pop.

Stock and fixtures inice about $1000, No
competition. A snap for the right man. Write
for particulars. " C 235," care Keystone.

AT once, finest small jewelry and optical bmmsl-
It in Iowa. Good, rich community 

' 
• fine

Ineation and fixtures ; small rent. " 234,"
care Keystone.

(Continued on page 166)
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FOR SALE

8T.ORES, STOCKS AND BUSINESSES

Continued from page Ms)
1EIVELRY store in best farming community in9 Wisconsin. Best location in modern townof 1000 ; no opposition. Fine chance for jeweler-eptician. Invoice $1000 to 81200 ; can reducestock. Must be cash sale. Going in other bust-
Dees. A. C. Radke, Bangor, Wis.

pROFITABLE jewelry business located inWestern Minnesota county seat. No compe-tition closer than 15 and 16 miles. Averagecleared on comparatively small stock $100 permonth ; repair work average $50 monthly. Mustsell soon. Stock can be reduced to suit buyer." 15/ 239," care Keystone.

RELL at once, stock and fixtures of good
" jewelry bushiest. Inventory about $1600."11 283," care Keystone.

MIN jewelry business in town of 900, inu Southern Wieconsin. Good country. Willsell for cost if taken at once. Good reasons forselling. Lock Box I', Monticello, Wis.

11001) jewelry business in growing Iowa townU of 13,000 pop. Stock and fixtures invoice$15,000. $10,000 will handle the deal. Writefor particulars. Ad., " L 226," care Keystone.

PROSPEROUS jewelry business in a healthySouthern city, 21,000 inhabitants. No debts.Stock $21,000, fixtures $3600, tools $600 ; willdiscount stock 15 per cent., fixtures and tools30 per cent. to cash purchaser. 1906 businesswas $50,000. Location, best corner in city, 8years team at $1200 per year to run. " Cotton.""4.) 130," care Keystone.

nu you want a good location for buying fixtures1, on time ; pop. over 40110 ; two et her jewelers.Address, Theo. Kampf, Bryan, Ohla.

IIEWELRY business for sale In live Western9 City of 40,000. 15,000 Scandinavians, estab-lished 36 years. Owner 76 years old and desiresto retire. Doing a profitable business. Rarechalice for practical man. Address, "B 72,"Room 1201 Hey wort h Building, Chicago.
IIEWELRY business, stock, tools and fiXill ITS1-1 for sale at invoice price, tools omitted if sodesired, will sell at once or after holidays. Saleat once preferred. H. G. Lau Bach, I3ox 107,Franklin, Nebr.

ROOD jewelry and opt ical business in Kansas,U invoice $3000 ; can reduce. Pop. 10,000.Gas, good farming cotitit ry ; county seat. Watchinspection railroad di visien. Good proposition.Have other business. " 247," care keystone.
R AMBLER, surrey type, one, and two steamIt runabouts also jewelry store. Sell or rentbuilding and fixtures. Box 696, Austin, Pa.
juxTtritEs of retail store, with stock fromMOO to $5000. Reason for selling, wish todevote entire time to wholesale business. Splen-did location and cheap rent. W. L. Melvin,107 West Ninth St., Kansas City, Mo. 
REST paying jewelry business in Colorado.U Stock $12,000 to $15,000, can reduce some. Allthe work 2 men can do at best prices ; railroadtime inspector. " A 205," care Keystone.

FOR jewelry business, clears 81800 a year.If you mean business, write. "Jeweler,"606w34 Dempster St., Evanston, Ili.
ROLE jewelry business, California, Mining-u town. Watch Inspeet or. S1000 or less."S 209," care Keystone.

$600

FOR SALE
uNok.. THIS HEADING THHEE GENTS PE 5 WORD

MISCELLANEOUS MERCHANDISE AND
EQUIPMENT

'MA RINE chronometer in good order ; $50.III Have gone out of business. F. Rowe, 1611Terry Ave., Seattle, Wash.
RNCHNE, stationary, gasoline, 1.4 Ii. p., in Al12 shape. Used very little, because of changedplans ; 685. F. IV. Stillman, South Lancaster,Massachusetts.

QWISS rounding-up tool, Harding° pivot pol-o isher, De Long plating machine, No. 2 Mose-ley and complete set tools, Franklin typewriter.A. B. McDorman, Denison, Texas.
VRANCIS engraving machine in good order,I 6 fonts type, coffin plate, ring, thimble andhollowware attachments ; several gravers withholders. First $45 cash takes it. F. W. House,New Rockford, N. Mk. 
1/ACK numbers of THE KEYSTONE for sale.Li 1903-1905 and 1906 complete and in goodcondition. Price, 83.75 at this office. R. W.Doig, 703 Columbus Memorial Building, Chicago.
fiLDSM01311.1.1 runabout, not good as new butbetter, with all attachments, and advertisingclocks in delivery box, which takes off for seatto carry 4 persons ; 1905-6 model, 8 horsepower.,no hill too steep. See cut in November Issue ofKeystone. Price, $375. Allen, the watchmaker,Port Cheater, New York. 
I ATI-Ig with 20 chucks, engraving machine, 8II sets type, &tithing tool, calipers, etc., for*2250. A snap. Box 890, Storm Lake, Iowa,

FOR SALE OR EXCHANGE
UNDER THIS HEADING THREE GENTS PER WORD

IAN E large double-door combittation safe, weighs4000 pounds. Cost $225, good as new, goesat $175 f. 0. b. One fine wall case-8 foot—with6 large drawers and 2 shelves, with doors incenter ; oak, large glass top. Cost $75 ; goes at$40 f. o. b. Write. Box 96, Graham, Va.

PAVE $45 Columbia disk graphophone with 10-a inch turntable, almost new, and 25 10-inchrecords. Will exchange for a typewriter ofgood make in good order. Frank Fagley, 429S. Broadway, New Philadelphia, Ohio.

1/RICK veneer store building in Boone, Iowa,II rented to government for sub-station, valu-ation $1100, for equal valne in salable watchesand jewelry. For particulars. Address, A. W.Clark, Colorado City, Colo.

A SAM'S soldering outfit for a lens drill, en-graving block or anything of equal value." F 237," care Keystope.

SPECIAL NOTICES
UNDER THIS HEADING THREE GENTS PER WORD

THE Colman balance chuck when worn will beA replaced for 25c. See ad., page 100.

MONEY loaned to jewelers. Write for in forum.at lion. The Collateral Loan and Banking Co.,143 Euclid Avenue, Cleveland, Ohio.

REWARE of second-haud Clement effillbilledLI lathe attachineuta offered for sale. They areold models ; they sell them to get our latest.See our ad. in this number. W. 1). Clement,Waltham, Mass.

EVERY watchmaker needs a Colman balanceIi chuck. See ad., page 100.

THE Clement combined lathe attachment,costs $40. See page 8. Fine, new, com-plete catalogue free.

HELP wanted? The Colman balance chuck willII help you to work better, to work faster, towork maim See ad., page 100.

aET the best balance staffs and jewels. OrderU direct from the makers ; every one warranted,No student's work. Tarbox & Gordon, Omaha,Nebr.

('ASI' paid for any size or kind of watch-move-%) ment boxes, sin% as movements are shippedfrom factories, also watch glasses, watch mate-rial, watch-ease material, watch cases. Sendlist to John Remillard, 397 Main, Springfield,• Mass.

EARN watchmaking and engraving. An11 expert watchmaker to the traine will take alimited number and give personal instruction.Practical methods. Very reasonable terms.Address, " Watchmaker," 740 Unity Building,Chicago.

QTOLEN.—One Waltham 6 size watch, goldU case, escalloped edge ; engraved on case"C. A. M." If watch conies in for repairs notifyme and get reward. Mrs. A. C. Stiles, Britton,South Dakota.

WANTED, every jeweler to send a two-cent" stamp for my special method for pushingthe sale of goods. Address. P. 0. box 460,South Bend, led.

VIRST-CLASS watchmaker, jeweler, graduateI optician and engraver—all-around man-18years' exp. Hustler, desires to put his exp.against some good man with capital. " U 221,"care Keystone.

BUSINESS NOTICES
UNDER THIS HEADING THREE GENTS PER WORD

DIIILADELPHIA'S fittest and most completeworkshop. Jewelry, watch case and watchmovement repairing, engraving, diamond set-ting, mounting and special order work. Repairwork returned protnptiv. B. Gebhard, 735Sansom Street, Philadelphia.

BUSINESS NOTICES

THE Clement combined lathe attachment, costs$40. See page 8. Pine, new, completecatalogue free.

YOU are looking for a good reliable firm to doyour watch work. Here is the place. W. K.Sandberg, watchmaker to the trade, 802 Colum-bus Memorial Building, Chicago.

WE make a specialty of changing old antique" watch cases to stem-wind. Something thathas been refused by others. Have had 40 years'exp. and can guarantee satisfaction. N. J.Felix, 18 John Street, New York.

WANTED, to buy large or small stocks of" watches, diamonds and jewelry. We willpay highest cash price. Lusky & Lowenheini,Nashville, Tenn. 

MOTICE.—I have moved (rein 727 Sansom Street
" to 807 Sansom Street, Philadelphia, where Iwill continue to buy all kinds of old gold andsilver; also refine all kinds of jewelers' wastecontaining gold or silver. Send by mail orexpress and receive prompt attention. J. L.Clark. Established 1870,

LGIN Horological School, the oldest and most31 practical school for watchmakers. Send forcatalogue to Elgin Horological School, Elgin,111.

WANTED, students to learn watchmaking," engraving and jewelry menu fact it ri fig.Position to graduates guaranteed. For terms andpartiettlare address, Kansas City PolytechnicInstitute, 1021 Grand Ave., Kansas City, Mo.
- —IIIAMONDS and old gold bought. Highest cashI/ prices paid. B. Gebhard, 735 Stmsoin Street,Philadelphia.

pLMIRA'S practical Engraving School. Make3% yourself a first-class watchmaker and en-graver. Taught by an expert. Write for prices.Walter E. Longmate, 139 West Water Street,Elmira, N. Y.

(IHEAP and useful novelty for spring adver-u Using. Pott's Magic Eyeglass Cleaner willclean and polish diamonds, jewels, pearls, sotglass, etc. Send for samples. Potts Mfg. Co.,Camden, N. J.

WANTED, every one desirous of improvingIT themselves in watch work, jewelry workand engraving, to address Bradley PolytechnicInstitute, l'eoria, 111., for one of their latestcatalogs. A postal card will get it. See ad. onpage 108.

MONEY loaned on watches, diamonds andla jewelry in large or small sums. Leaky &Lowenheitn, Nashville, Tenn. Established 1879.Ref., Mercantile Agencies.

QILVERSMITHS' supplies. I am prepared toappoint on commission a substantial agentwith solid connections among silversmiths forhair brushes, button hooka and shoe lifts forsliver mounting. Address, applications, refs.,Charles H. Davies, 350 Soho Road, Birmingham,England.

IVATCH repairing for the trade. First-classwork at lowest prices. Send for my price-list containing special offer on lots of five ormore watches. T. B. Sweuzey, 79 DearbornStreet, Chicago.

QTORES for sale: In New York, 6 ; Pennsyl-u yards., 4 ; Ohio, 5 ; Colorado, 2 ; Michigan, 3.Many others In the United States and Canada.If you want to buy or sell stock or fixtures,write its ; cash buyers waiting. Money loaned ;correspondence con fidential. CommercialTrades Bureau, Rochester, N. Y.

ANTI-STEAM lens-polisher in the form of aa linen hemstitched handkerchief will preventlenses from steaming. $2 per dozen ; $21 pergross ; samples 25 cents. Norwich Optical Co.,Norwich, Conn.

WANTED, every optician to investigate ourTT t grinding outfits, Complete, with power,$100. Write for catalogue. Edward Clarke,Dunkirk, N. 'V.

00K 1 Have you read my ad. on page 168?u If not, why not? M. L. Jaionack, jewelerauctioneer.

AUCTION sales made on profitable basis forIt reliable jewelers only. Satisfaction guaran-teed if conducted according to may met hod,which is honorable and builds up your businessand turns old and unsalable stock into cash with-out a loss. Best of refs, on aplication, termsmoderate. Col. J. D. Lewis, auctioneer, Silver-smiths' Bldg., Chicago, Ill.

It Pays to Advertise in TUI KEYSTONE
J. A. Elkins, of Indianapolis, Ind., advertised a test case forsale in the small-ad. department of THE KEYSTONE. Theadvertisement appeared in one issue and brought sixty-threeanswers and a quick sale, nine of the replies containing checksfor full payment in advance. The same advertisement had pre-viously appeared in two issues of another leading trade paperand brought two answers and no sale.

BUSINESS NOTICES

VOTE M. li. Jalonack, jeweler auctioneer, ail.,page 168, of this issue.

THE Omaha Watch Repairing, Engraving andI Optical Institute, where only practical watchwork, the very essence of the business ,is thor-oughly taught by expert instructors. IVe havehad years of exp. in preparing young men forthis work. The course of instructions as givenby us meet the requirements of the most exactingbusiness men. The success of our graduatesand the growth of our Institute are proof thatwe are doing our work well. Our graduatesare the kind that can hold good positions andare paid good salaries. A course in optics givenonly four times a year. Write for prospectus.Dr. Tarbox A Gordon.

Too Late for Classification
HELP IVANTED—I want tin all-arottud assis-II taut. Ad., I,. A. A verbeek, 5Iadison,

IIELP WANTED—At once, young man, assis-tant watchmaker, good engraver, honest,sober, good habits. State all in first letter. A.R. Grove, Bluffton, Iutl.

VOR SALE—Leading store in best location in
I. growing city of over 20,000. Stock cleanand Invoices about $8000, llxlmmres about $2500.City has over 100 manufacturing institutions.Lease runs 23.t years ; low rent. Want invoiceprice. Cash and good notes accepted. Reasonfor selling, partner new in the business andwants to retire. Will stand investigation.Address, "B 252," care Keystone.

DIAMONDS BOUGHT
FOR CASH

If a customer should bring you any Diamondsor Antique Jewelry to sell, and you do not careto buy them yourself, send them to
CHAS. S. CROSSMAN db CO.
3 Malden Lane, New York
The "Old Mine " Diamond House
 Established 1880 

A. TRABERT & CO.
E3rabiimed1869

Watch Repairing for the Trade
We employ the hest expert Watchmakers.Send your work to its, we do the best work atthe lowest possible priees. Send for latent 1906price-list. 1Ve inspect and teat every watchbefore leaving our shop.

305 and 307 Bleecker St., New York City

ELGIN HOROLOGICAL
SCHOOL

A Practical School for Watchmakers

Established 1888

Students in Watch Repairing and
Engraving may enter at any time.

Win ter class in Optics opens
January 17, 1907.

For terms address

ELGIN, ILLINOIS

c*.14.5.,C*1-4,5-)110-4,5•Inkfik.,•,

F. C. KIEIN EMIL Ki ( IN

F. C. KLEIN & BRO.
Southwest Corner

State and Madison Streets, CHICAGO

DIAMOND
Cutting and
Polishing

Stone Seal

Engraving

Steam Lapidary
Importers of all kinds of

PRECIOUS STONES

KIttxt,ctou‘c1P."/KIN-le5

PATENTS
Write at once for the most liberal offer ever

made for securing patents, designs and trade-
marks. Send sketch for free opinion as to
patentability and ask for the " Inventors'
Guide," the finest book published for inventors.

Best reference. Established 20 years.
WM. N. MOORE

Loan and Trust Bldg., Washington, D. C.

TAKE ADVANTAGE
—if you wish to know

whether you are overcharged for
your goods—send for our price.
list at once. No jewelry store can
afford to be without it.

PHILIP KATZ de CO.
51-53 Maiden Lane NEW YORK

JEWELRY DIAMONDS
AMERICAN and
SWISS
WATCHES

Watch Repairing for the Trade
Forty years' experience. Demagnetizing

Watches free of charge to our regular customers.
Good work only.

lEIJCIErve NAEOELn
Practical Watchmaker

1220 Filbert St., Room x4, Philadelphia, Pa.
Bell 'Phone, IValuot 55-25 or Sibley Bldg.
Keystone, Race 54-08A

Double Your Profits

on Repairs

by a Ne_w Year improvement of your
repair °apartment, its system and its
work. The very basis of system is a
record book and the best book of this
kind is

The Keystone Record
Book of Watch Repairs
which is used by thousands of jewelers.
Each copy has space for 1600 entries
of watch repairs with printed headings.
As to your repair work the only

effective way to create public confi-
dence in it is to give a signed guaran-
tee. A book specially compiled for
this purpose is

The Keystone Book of
Repair Guarantees

containing 200 guarantee forms with
stubs. If you wish to make the most
of your repair department in 1907
begin the year by procuring and using
copies of these two books.
Sent postpaid to any part of the world on

receipt of price, $1.00 (4s. 2d.) each
Published by

The Keystone Publishing Co.
809-811-813 North 19th Street

Phiiadeiphia, P.

FR EPA R I
KIND YO NCAL YOUR 0

WINSLOW, KRAUSE
MASON IC TEN PLEJ icASA4_ 

Jewelry, Watch and Watch Case

Repairing for the Trade
Send for our Price-List

Our Motto: Quick Service
Work returned same day as received

Memphis Jewelry Mfg. Co.
81 W. Court St. Memphis, Tenn.

An Expert Adviser on
Watch Work

Is especially valuable to the repairer
at this season. A book which you will
find quite serviceable as the best expert
and which you can have always at hand
for reference in case of doubt or diffi-
culty is:

The Watch Adjusters'

Manual

the standard treatise on the adjust-
ments and higher watch work. This
book is thoroughly practical and con-
tains full instructions on every diffi-
culty that can confront the repairer.
All possible complications and all kinds
of movements are thoroughly eluci-
dated. Thousands of watchmakers
regard this book as the most valuable
in their technical library.

Cloth bound, 376 pages with 56 illustrations

Sent postpaid to any part of the world on
receipt of price, $2.50 (10s. Bd.)

Published by

The Keystone Publishing Co.
809-811=81 3 North 19th Street

Philadelphia, Pa.

LEARN
JEWELERS
ENGRAVING
"The Engraving School That Graduates

Experts." A fascinating, high-salaried and
easily learned trade, taught thoroughly and
practically by correspondence. Your instruc-
tor is the foremost authority and master
workman in the world. We will teach the
beginner better engraving by correspond-
ence than he can gain in years of rigid ap-
prenticeship. We will improve the skill of
any engraver one hundred per cent. and
make him master of the trade. The demand
for competent engravers far exceeds the sup-
ply. Send for handsome illustrated prospec-
tus. PAGE-DAVIS COMPANY
Suite 7, 90 Wabash Ave., CHICAGO
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A & Z Chain Co.   153
Bauman-Massa Jewelry ('o.   155
Baker & Co., Inc.   12
Ball Watch Co., The Webb C 98
Barnes Co., W. F. &John   116
Barnhart, Lon   164
Bassett Jewelry Co., The   114
Bastian Bros. Co.   110
Bates & Bacon  118
Bausch & Lomb Optical Co.   126
Bay State Optical Company   128
Bealmear St. Co , II  12
Bergen Co., The J. D 83

BIgney & Co., S. 0 63
Blackinton Co., w. AS.   2,3
Bliss Manufacturing Co., E  C  20
Bloch, A. 1)    146
Bowman Technical School, The Ezra F.   100
Bradley Polytechnic Institute   108
Bremner Co , The C. G. ..
Breiteubach & Co., C. G.   52
Brilliant Gas Lamp Co  ... . . . 164
Brown & Burpee  150
Bryant & Co., H. B. . . . . • ....... 14
Buffalo Dental Manufacturing Co. . . 13
Bulova Co., J  163

Canadian Horological Institute . . . . 3
Carman Art Co. '  72
Carpenter Manufacturing Co., 'Ma . . . . 163
Central Optical Co.   126
Chelsea Clock Co. 96
Chopard Fr6res  42
C.-I. Ophthalmometer   134
Clark & Son, A. N.  66
Clement, W. D.    8
Cohan net Silver Co. .
Cohen, J. J.  • . 
Conklin Pon Co., The  
Craft Company, A. I'.  
Crescent Manufacturiug Jewelers
Crohn, M 
Cross & Beguelin  
Crosstuan & Co., Chas. S.  
Creasman Company  
Crouch& Fitzgerald  
Culman,C.  
Cushman, W  F. 

. 112
10, 163

116
72

  21
164
21
166
18
164
100
128

Dederick's Sons, James H.   118
Dee & Company, ThomasJ  108
Detroit Show Case Co  154
Dorrety, Win. C.   66
Dubois Watch Case Co 86

Eaton h Glover Co., The . . Inside back cover
Eisenstadt Manufacturing Company . . . . 59
Elgin Horological School . . . ...... 166
Elgin National Watch Co.. . Inside front cover
Engel & Co., J. . . ........ . . . . 12
E. P. II. Patent Neck Chain Snap, The . . . 164
Excelsior Movements  94
Eii-Floe Chemical Co. . . ...... 163

Ferree, Eugene It  96
Foster & Bro. Co., Theodore W .   1
Freeman Co., Inc., B. S.   154
Freund & Bro., Henry  40
Freund & Sons, Wm.   116
Fried, Charles   132
Friedlander & Bro., Jos . . 128
Friedlander, It., L. Jr. hi  46

Galeski Optical Co., The S.   132
Gebhardt Bros. . . .   21
Geneva Optical Co., Chicago   122, 136
Geneva Optical Co., Geneva, N. Y.   . . 132
Gentner, Charles 0.   146
Ginuel & Company, Henry  42
Globe Optical Co.   . . .150
Goldsmith Bros 5
Gotthold, Louis   164
Gougelman, Paul   142
Grand Rapids Show Case Company, The .   100
Green & Co., W 0
Green Electric Co., The W.
Gregory, A. E.

  163
  158

Hagstoz, Ltd., T 13.
Halley Co.  
Hatnmel, Riglauder & Co 
Hanson & Van Winkle Co., Time . .  
Hardinge Bros 
Hardy &Co., F. A. . . . ..... 140,142,152
Haskell, Fred. A ..... . . . . . . . 118
Heintz Bros.  64
Hering & Co. ......... . . . . . 118
Hoffman Novelty Co., The   163
Hofman Co., John   18
Hold-On Clutch Co. . . . . . . . . 15
Holteer-Cabot Electric Company, 'The . . . 10
Howard Clock Co.  I   66
Howard Watch Co., E.   83
Hurlburt &Sons, II. 0.

  17
16
7
19
8

Imperial Movements  
Irons & Russell Co

Jacobson Co., F. II.  
Jalonack, H. I..  
Jewelers' League  
Jewelers' School of Engraving  
Johnston Optical Co.  
Jorgeson & Company, F. C. . . . . . 76
Juergens & Andersen Co. .  

Kansas City Horological School  

Keller
Ka t z &aco 

Co.,
.

Kendrick & Davis   16
Kennedy Optical Co., The . . ...... 150
Ketcham &McDougall . . . . . . . . . 40
Keystone Publishing Co., The 34, 158, 159, 167
Keystone Watch Cane Co., The . . . . 57, 84, 85
King & Eisele   61
Kinney Company, The  68
Kirchner Renich  68
Kirstein Sons Co., E.   130
Klein & Bro., F. C. . .  166
Klein School of Optics, The   66
Knoblock-Heideman Mfg. Co., The  163
Kohlbusch, Sr., Herman  16
Korones Bros.  20
Kremen 8tz & CoCo.  
Kroll & Co 11  14
Krower, 

Invisible Bifocals
Leonard  114

Kryptok

Landis School of Engraving . . . . . . . .12428
Langton, C. A. L. . . . .
Larter & Sous 

80Lederer Co., S. & B. .  104 
Leiong & Brother, L 13
Lindsey, H. B.   161
Liquid .Amber   20
Littlefield Silver Co., L. A.   110

82

90
 22

164
168
112
158
142
104
76

72
167
  2

167
Marsh & Co., C. A.  72
Matsumoto, Ikko .  72
Mayer 13  . . ...... . . 124
Mayer Walter   126
Mead & Co., M. A.  50
Mechanical Accountant Co.   . . 21
Meiskey Company, II  6   13
Memphis Jewelry Mfg. Co.   167
Meriden Britannia Co.   24, 85
Merry Optical Company   144, 145
Metal Specialties Mfg. Co  12
Meyer Jewemry Co.   104
Meyrowitz Manufacturing Co., The . . .   124
Middletown Silver Company, The   154
Mitchell & Tillotson
Moody, Col. T. P.
Moore & Sons, Jno. L 
Moore, Wm. N.
Morose, J. V.
Munn & Co.,
Myers & Hart

Naegele, Eugene 
National Phonograph Oh  
Newark Brush Company  
New England Watch Co.  
New Haven Clock Co. . . . . ..... 92
Newineyer School of Engraving, The W. L. 153
Niagara Ring Mfg., Co.   153
Nichols it Co., S. T.
Nicholson File Co.
Noel & Company, Rudolph  
Non-Retailing Company, The
Northern Illinois College of Ophthalmology

and Otology
Norton Company

161
  162

14$
  167
  161
  146
  160

. 

•

167
52

. . . 163
81

72
  115

164
  3

Ohan, U.
Oliver Manufacturing Co., W. W
Omega Movements
Oneida Community, Ltd. . . Outside back cover
Ophthalmoscope Co., The . . . . . . . 146
Orkin Bros. . . . ........ . . . 66

15
62

136
  20

  164
102

(Iskamp, Nolttng
Cathy dc. Barton Co 
Page-Davis COMpany   167
Pairpoint Corporation,The . . . . ..... [3.1
Paul Mfg. Co.   14
Peerless Mfg. C's  146
Percival & Co., Inc., D. C.  66
Philadelphia College of Horology . . . 102, 164
Philadelphia Optical College   124
Pitcairn, %Vim S.  
Present, Philip  
Pryibil, P.  
Queen City Ring Mfg. Co., The
Randall, F. E
Rees School, The  
Reichitelin & Co., E. P 
Reinhard & Patterson  
Revell & Co., Alexander II 
Robertson Co., The W. L
Robert, Edmond E.
Rochester School of Optometry . . . . 150
Rochester Spectacle Co. ..... . . . 146
Rotograph Commipamly, 'I'he .   44
Roy Watch Case Company  86

42
10
10

  78
  158

96
16
18 

 156
  163
  92

• • •• 

....

Sadler Co., The F. H 62
Selman & Co., John A 96
Sandberg,,Willitelm K.   164
Sanger's Emery Ring Buffs   164
Scherer, August F. . . .   66
Schroeder & Co., John   164
Schwartz Bros.   164
Sercomb Company   12
Sessions Clock Co., The . . 87
Siegfried, Geo.  163
Smith, Harry .   66
Smith Silver Co., E. 11. H.   36
Spencer Optical Company 152
Sproehnle & Co.  98
Stein & Ellhogen Company  98
Stern & Co. Louis   07
Stern Bros. ,& Co  5/3
Stern, /ff. I,  142
Stilwell, L. W.. . . . .  164
St LOUIS Watchmaking School   14
Stone's School of Watchmaking   164
Sturdy's Sons Co , 

11
J. F.   60

Sussfeld, Lorseh & Co.  
Swartchild & Com 6pany .  
Swigart, E. & J. .   4

Thomas Clock Company, Seth . . . . 46
Tiffany ElectrieManufacturing Company . . 87
Tilton Optical Co. 15'
Trabert & Co. A.  
Trenton Watell Co. .... . 92.. . .
Trout di Co., Chas. L  39

160TTyulrenrork  JohnR.  
  168

Ullstrom & Co.   164
Union Show Case CO.   106

.....  .112161U. S. Blectro-Chemical Co. .

Victor Talking Machine Co.   18
Wadsworth, G. F  163
  152

VIWaagginieerr' hilkanntitfacturIng Co.   112
Waltham Watch Company  28
Weaver Mfg. Co.   164
Webster-Whitcomb Lathes  

11281

Ve 
Wells

d! c h 
Chester
& r o , Wm 
 164

IVendell & Co.  
Western Clock Mfg. Co., The  
Western Polish Co
Westmacott Co., J. M 

54.  18
163

Wheeler & Co., Hayden W.  44
Wiegel Show Case Co.   72
IVightman A Hough Co.  
Winslow, Krause & Co.   

90
167

Winter Lumber Company, M 13.
IVitsenhausen, L 

. .  

Wright Pen Company   
22
116

Young & Co., 0. W. 72
Erthtnume iserKna&er oCo. Henry   17
  .44
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THE AUCTIONEER
Ai=

FOR LEGITIMATE JEWELERS

The following letters show for themselves.

Write them as to PROFITS, and if it pays. to

have a clearing sale:

Mit. E. It. TYLER, Chicago Springfield, I II. , November I0, 1906.

Dear Sir take pleasure in testifying to your high moral worth and

business-like methods in which you conducted my sale f
or past eight weeks,

and to your atniii y and uniform courtesy to my customers. This coupled

W it Ii your truthful representation in regards to goods 
has made you a universal

favorite among our people. Any firm wishing to dispose 
of their goods can be

congratulated on securing your services.
Very truly yours, JOHN C. PIEHIX.

MR. K R. TYLER. 
Troy, Ohio, November 27, '06.

It. gives me a great pleasure to write this for you. 
In making this sale

for me I can say that the prices you got me were beyond my 
expectations. Aly

customers were all pleased, as you treated them t
ine arid yon did not misrepre.

sent a single article. I can safely recommend you to anyone who wishe
s to

have a sale. Respectfully yours, L. W. ENSEY.

MR. E. R. T Y LER 
• 

. • Nelsonville, Ohio, December 20, 1906,

_Dear Sir :-1 desire to thank you for Ow good yo
u have done me in

closing out my stock. Your honest and at manner, and t rut h iii I

representation of every article sold has gained for von the 
complete confidence

of all my patrons. Your personality and knowl
edge you have on the various

lines make your services invaluable to any firm 
desiring to sell their goods.

I will say in conclusion that should I ever again have a
n auction sale, that I

would surely want you to conduct. same for Inc. Wishing you every success,

I am Sincerely yours, W. J. STUART.

My methods of selling new

Correspondence Confidential

Write for further references and terms

E. R. TYLER
Room I 102-156 Wabash Avenue, CHICAGO

The Business Builder
and Active. Energetic and Untiring

JEWELRY AUCTIONEER

Don't overlook the opportunity for securing EFFECTIVE SERVICE,

If you contemplate an AUCt1011 Sale, my twenty-two years of successful

experience as a j NWELRY AUCTIONEER justif
ies me in bringing

myself to your notice.

My record carries ample proof of my ability to co
nduct your sale with profit

for you and satisfaction for your customers.

No stock is too small and none too large for me to
 handle. My knowledge of

the business is thorough down to the smallest detail
.

Write me for early dates. Should it be requisite I furnish the services of a

competent assistant without extra charge. •

Correspondence invited fronz parts of the United States and Canada

All communications treated with the strictest 
confidence

No question about it, your sure to make money if I 
CONDUCT YOUR SALE.

Terms :—Commission or I/2 PROFIT. Suit yourself

M. L. JALONACK

1C'

Chicago, 5339 Prairie Avenue Syracuse, N. V., II° E. Washington St.

Long Distance Phone, Gray 5294
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Write for

Catalogue and Price-list

To-day

accumulated work stares you in the
face, and then you will find you

need a modern, up-to-date Engraving

Machine to turn it out quickly.

Having just passed through a busy
holiday season you have undoubtedly
seen time upon time that a NEW
CENTURY would have enabled you
to close sales that were hard to close
—to please customers who were-hard

to please, and by so doing increase

your reputation and profits at the

same time.

The money-making- possibilities

of the NEW CENTURY Engrav-
ing Machine are tremendous.

Many of our customers write us
that they • made the machine more

than pay for itself during the one
month of December, and do not
know how they ever got along with-
out one.

You should start the New Year
right by having one of these money-
making machines placed in your store

at once.

The Eaton cSc Glover Co., Sayre, Pa.

411 •11 • .10 h °IP •11 egoike }

1/

-0 -0 4'0
A. 
••

'ft('

0•

0-4

0-4

0.((f

0-4

4,

C.

00

00

0-4

,frf

0.

0.

0.

0.

0-4

0-

0-4

0-

ro



 ) 

4,1ft

\,,( .,(r , if ,..5,1',,,)
p)iiif

' ) (V rT7 A BASIS FOR GOOD WISHES
,

, ,
v '--
ii ,"e„ -

=i 1

?r,.„..;.N EXTENDING our Good

ljg11141>7 i Wishes for the coming year
7), to all our friends who carry

COMMUNITY

SILVER

we have a basis for such sentiments,

because prosperi ty and Community

Silver go hand in hand.

ONEIDA COMMUNITY Lim.
ONEIDA, N.Y.

Founded 1848

CHICAGO SALESROOMS: NEW YORK SALESROOMS:

Silversmiths' Building 395 Broadway
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NAWCC, INC.
P.O. BOX 33

rf."1101BiA, PA. 17512
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Wishes for the coming year
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to all our friends who carry

C ONM LIN I TY

SILVER

we have a basis for such sentiments,

because prospe T1 ty and Community

Silver go hand in hand.

ONEIDA COMMUNITY LTD.
ONEIDA, N.Y.

i „united 1848
CHICAGO SALESROOMS: NEW YORK SALESROOMS:

Silversmiths' Building 395 Broadway
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NO. 214
VERITAS
23 Jewels
18 Size

NO. 239
VERITAS
21 Jewels
18 Size

The

Five Track Line
to the

Railroad Man
The five Elgin Railroad Models enumerated here
make a line that should enable you to sell every
railroad man in your territory. We are advertis-
ing these models to the railroad men through their
organization organs. We are also sending them
thousands of copies of our booklet "Timemakers
and Timekeepers." This .booklet illustrates and
describes all the

NO. 240
B. W. RAYMOND

19 Jewels
18 Size

No. 270
BRIDGE MODEL

21 Jewels
16 Size

Watches
mentioned here and gives an illustrated joint his-
tory of the development of the locomotive and
the watch. Are you prepared to take care of the
railroad men's business?
See Jobbers' List for prices or write the Company.
Every dealer is invited to send for the Elgin
Booklet, "Timemakers and Timekeepers."

Factories. Elgin, III , U. S. A. New York Office, 11 John Street.
General Offices, 131 Wabash Ave., Chicago. San Francisco Office, 206 Kearny St.

RIB.  Theodore W. Foster 0 Bro. Co.
Established 34 Years

1 69

IFAB
Mr Call Especial Attention, this issue, to BRACELETS IN
Take note of the square-edge line made in all styles of finish and three sizes in diameter. Also notice the Child's orMiss size, 2 inches diameter.
Nineteen Hundred and Seven will be a great Bracelet year, but our wonderful line of goods contains all the greatvariety for which we are famous.

No. 652.
No. 664.
No. 676.
No. 653.
No. 665.
No. 677.

Polished, 2% inches
" 2y "
.., 23, 11

Roman, 2 "
'• 244 "
" 2;4 "

No. 654.
No. 666.
No. 678.

0. E., 2% incites
" 2% "
" 2% "

No. 655,
No. 667.
No. 670.
No. 656.
No. 668.
No. 680.

Chased, Rose Gold, 2% inches
" " " 2y "
41

•
11 24.

" 0. E., 23' "
" " 2% "
'I 44 

"

No. 659.
No. 671.
No. 683.

Chased, Rose Gold, 6 Brilliants, 2% inches
" " " 6 " 23.'. "
" " " 6 " 2% "

No. 474.
No. 565,
No. 597.
No. 475.
No. 566.
No. 598.

Polished, 2i% inches
•' 2i/ "
11 ...214

Roman, 2 "
2 2 "
2A "

No. 506. 0. E., 2% inches
No. 567. " 2% "
No. 599. " 29 "

No. 476. Chased, nose Gold, 9% inches
No. 565. " " " 2-y "
No. 600. " " 11 21) 11

No. 507. " 0.E., VI
No. 569.
No. 601. " A

No. 546. Chased, Rose Gold, 6 Brilliants, 23/,', inches
No. 572. " " " " 21,; "
No. 604. " 6 "

No. 486.
No. 482.
No. 575.
No. 601
No. 487.
No. 488.
No. 576.
No. 610.
No. 012.
No. 510.
No. 577.
No. 611.

Polished, Inches diameter

22, 11

Roman,
" 24

0., E., 24

nr/r0. -111.41,1

No. 648. Chased, Rose Gold, C. Brilliants, 2% inches
No. 649. " " " 6 " "
No. 650. " " " 6 " 21/ "
No. 651. " tl 14 6 II

For the Miss

Invisible Joint and Catch.

2 in. diameter

Patented.

Heavy Seamless Tubing.

Made in our own factory.

All Bracelets are Hand
Burnished

No. 489. Chased, Rose, 8 stones, 21% inches
No. 485. " " 3 " "
No. 580. u 3 ft 2.648 IS

No. 614. 11 3 41 zyt
No. 525. " O. E„ 3
No. 524. 3

No. 581. "
No. 615. 41

No. 496.
No. 492.
No. 585.
No. 623.
No. 517.
No. 515.
No. 589.
No. 624.

Chased, Rose Gold, 
" 

21,i,  inches
" 2/"-

6; 46 2,/" O. E., 2i,1
2

6t if

No. 498. Polished, 2 inches
No. 499. Roman, 2 "
No. 500. 0. E., 2 "

No. 644. Chased, Rose Gold, 6 Brilliants, 2% inches

No. 645.

No. 646.

No. 647.

6

1/

" 6

11

14

41

No. 494. Polished, 21% inches No. 495. Roman, 23 inches
No. 490. " 29/ " No. 491. " 234 "
No. 585. " 2V " No. 586. " 2(, "
No. 620. " 23 " No. 621. " 29/4 "

is,izoo.. 1111,1 o.,p., .6v.4 inches
_

No. 587. " 260 "
'•No. 622. 4 "

No. 502. Chased, Rose Gold, 2 Inelics
No. 503. " O. E., 2 "
No. 504. " Rose, 3 stones, 2 "

Theodore W. Foster C./ Bro. Co.

New York

MANUFACTURING JEWELERS an SILVERSMITHS

100 Richmond St., Providence, R. I.
Chicago

13 Maiden Lane Fieyworth Building
Canada

Kingston, Ont.



L70 A Seller for Every Day in the Year

OUR NEW BIRTHDAY CUFF BUTTONS

Made in two sizes for Boys, Ladies or Men. Put up i dozen pairs in a Handsome Silk Case.
An attraction for your Show Window. -Write for an assortment on memorandum.
We also manufacture a very large line of staple patterns of

Buttons, Lockets, Fobs, Scarf Pins, Neck and Lorgnette Chains 

Brooches, Hat Pins and Bracelets

The Keller Jewelry Mfg. Co.
Factory, 8 Lum St., Newark, N. J. 64 Nassau Street, NEW YORK

1

17T

EXTRA X FINE

SWISS PATTERN FILES
FOR WATCHMAKERS, JEWELERS, FINE TOOL MAKERS, DIE SINKERS AND OTHERS

WHOSE WORK REQUIRES GOOD TOOLS

A
". 4

THEY ARE SUPERIOR TO ALL OTHERS OF DOMESTIC OR FOREIGN MANUFACTURE

ASK FOR OUR CATALOGUE

NICHOLSON FILE CO.
PROVIDENCE, R. I., U.S.A.



172 Gem Lathe, Solid Oak Bench, Countershaft and
Foot Wheel

$32.65

SOLID OAK BENCH No. 2

A well-built and nicely finished bench. Will

not warp or split. Has eight drawers ; apron

drawer and chalk box. Size-4o inches high, 40

inches long and 26 inches wide.

This is a most useful combination for

every watchmaker

GEM LATHE

with 14 Chuck Combination

Full nickel plated, well made and absolutely true. A

moderate-priced lathe that we can safely recommend as

satisfactory and reliable.

_

111111011illell

COUNTERSHAFT No. 12

Nickel plated; black pulleys

FOOTWHEEL No. 1

Grooved

Combination D, Geneva Lathe, $25.38

OAK FINISH BENCH No. 4

Strongly built of elm and finished in oak.

Has four drawers, apron drawer and chalk hole.

Dimensions are same as Bench No. 2.

Lathe Combination D
complete as illustrated

a

mum
GENEVA LATHE

Combination as Illustrated

In wood box same as Gem Lathe. Well suited for

regular watch work. Full nickel plated.

-5)

0 0
MI2111110,

COUNTERSHAFT No. 12

Nickel plated; black pulleys

FOOTWHEEL No. 1
Grooved

Now is the time when your work bench and material stock needs your attention. Our stock of supplies is very complete, so that we can

fill orders in full and prompt, and always at the lowest prices. Ask for our new Catalogue if you have not received it.

E. & J. SWIGART, Cincinnati, Ohio

Old Gold, Silver &Sweepings
is Idle Capital. Convert it into

Out-of-date jewelry, old watch cases, old gold
of all kinds and descriptions, your sweepings of
gold and silver, whether in filings, scraps, or
what not, are worth just so much ready money.

But isn't it a sort of gamble with you when
yOU ship thcm away?

Reduce this money-making part of your
business to a real business basis. Know at all
times just where you stand. Get the highest
market value, get honest returns.

Uncle Sam sells us his sweepings. He sells to the highest bidder.
Depend upon it that whatever you consign to our

hands will get conscientious attention.
Returns for sweepings within five

days of receipt. Returns for old
gold and silver made same day as
received. Consignments held sub-
ject to your acceptance, and returned
at our expense if offer should prove
U nsatisfactory.

Drop us a line and let us start in together at once.

We are paying 60 cents per ounce for old silver

Sweep Smelters
Refiners and Assayers

OFFICES
63 and 65 Washington St.

WORKS
58th and Throop Ste.

Chicago

i
1
i

i

•

in1
i
i1
i
ii1
i
l

1u1
i
11
i
1

3m1
1
i
1

1 111u/11s111i11Mo16nI5ruNei.rIN

1a1A. 

11

1
 

M11IN57ti1e1Og.1ns 

notaniegtal

Ns7 

IA

a•1.1 
.3

n.• 

s

.
Is
1
?

u11

1

aeltielllM11111 
ilmngsms"epelae

.fil 

17:

i 

1

'

 lis•::::ii



BEWARE
OF

IMITATIONS

FULL NICKEL PLATE

IN COMPARING PRICES WITH

OTHER LATHES, LEARN THE

DIFFERENCE IN SIZE,

QUALITY AND DETAILS

OF CONSTRUCTION

Lathe, including Taper and Screw Chuck,
6 Cement Chucks and belting . . $29.00

Extra Wire and Vheel Chucks . . . .75 each

A CHUCK MAY LOOK ALL RIGHT, YET BE ALL WRONG.

Our Chucks are made of the very best steel and absolute concentricity of

cone, thread and hole is obtained by the most improved methods based upon

years of experience. We use no Dies for the threads, but CUT THEM ON A

LATHE ; nor do we file and polish the cone, body or hole, but GRIND them to

a standard on special grinding machinery and guarantee perfection in every part.

WE CAUTION YOU AGAINST THE IMPERFECTIONS OF THE IMITATION

PERFECT
CONSTRUCTION

IN EVERY DETAIL

HARD SPINDLES RUNNING IN

HARDENED

STEEL

BUSHINGS,
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FOR_ SALE BY ALL, JOBBERS
IN THE UNITED STATES AND CANADA

1P% p,0"6

%,*
This guarantee is backed

by our experience of 32 years

In building Lathes and the perfect

methods used in their construction

THE TRUE BLUE
Beaded Label

French Watch Glasses 
,

191 6
194/8

The Crown Watch Glass

Note the and beware of imitations

Ask your jobber for them

'HIGHEST QUALITY, FINIS

CORRECT SHAPE

AND

SUSSFELD, LORSCH & Co.
Wholesale Agents

PARIS NEW YORK

21 Rue de l'Echiquier 37 Maiden Lane

/75

Spectacle

Screwdriver No. 108

'

•

Nickel plated, rubber top ;
three interchangeable blades
with assorted points.

Price each, 65 cents

Por Elwin
180

No. 1895

For

No. n000

INtiflotoz
12.

No. 6001

For Forin
'

No. 1885

For Walt halo

No. 6062

Vor •VoIlloou
0.

No. 19123

For Wo ll tt

0'
No. 19433

For !Arlo
16.

No. 1688

For Ai:album

No. 19137

ror S'.

No. 19131

ror Wolt ttttttt •

16.
No.11.44

Pendant-Set Stem and Sleeve Combination No. 16
Consisting of two dozen most useful sizes and styles. Per set, $2.25

Improved Ides Pattern Mainspring Winder
of superior quality, aluminum heads to reduce weight. Three arbors (inter-

changeable) to take all sizes of mainspring. Price each, $1,5o

" National " Watchmaker's Eyeglass
Slanting design of frame is most desirable, as

it is very comfortable and easy to hold ; further, it
shuts out the light from the side. Perforations
near the lens will prevent lens from sweating.

Prices

Focus 1", so cents

l.q", 45 "
2", 40 "

2,1/ to 5", 35 "

We "Perfection " Soldering Block.

This is the only Asbes-

tos Soldering Block that

work can be pinned on,

as it takes pins readily,

and will outlast dozens of

charcoal blocks.

Price, so cents

For sale by all Jobbers in the. linited States and Canada

HAMMEL, RIGLANDER & CO.
47 AND 49 MAIDEN LANE, NEW YORK
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Patent Hand Broaching
Device

Most practical tool or broaching out
all kinds and sizes of watch hands and
seconds or any other small article which
requires broaching of hole. You cannot
damage or break the hands while broaching.
Nickel plated. Price, $1.00.

Patent Upright Roller
Remover

Flat bottom, which sets firmly on the
bench. You cannot break pivots with this
tool as it is very easily adjusted for auy
size from jewel series to the largest size.
Single or double roller. Nickel plated.
Price, $2.25.

Fleming's
Patent
Corrugated
Case Springs
These springs can be fitted

without filing, to all makes

of eases. Made for thick

and thin model cases, in

both lifting and lock. Be-

ware of base imitations. See

that the box bears the name

of " Fleming's Patent Cor-

rugated Case Spring." None

genuine except those with

the name "Fleming" on.

TM. 4661 reprZeAlho es, belo,

For 1907
1 7 7

SPECIAL NOT-  _Orders for Watch Materials, Tools, Jewelers' and Engravers' Supplies
• filled from fay Catalogue at lowest market prices.

PROMPT ATTENTION TO MAIL ORDERS

Our New Price=List of

American and Swiss Hole Jewels,
Roller Jewels, Watch Hands,
Balance Staffs, Screws, etc.

THE BEST IS TEE CHEAPEST

Why the "LAFAYETTE MAINSPRING" is superior
1st-It is guaranteed to he made of the Best Steel.
2d-it is made by Skilled Hand Labor.
3d-Each Spring is wrapped in Oil Paper and Silver Foil, which packing positively avoids

exposure to the moisture of the air, and therefore all danger of rust is prevented.
4th-Each Spring bears a Metal Tag, indicating the watch it is intended for, which accuracy

is warranted.
5th-Ettch dozen is put in a neat Box, having twelve partitions, one for each spring, so the

handling of several springs at one time is avoided.
6th-The finish of the" Lafayette Spring " is, like its quality, superior to any in the market.

No. 1 22. Improved Jewel-Locking Tweezer. Nickel-plated. Price, 60 cents

.01:got11111F3111
No. 113. Patent Non-Magnetic Tweezer. Made of pure German silver, highly polished, 75 cents

THE "PAINLESS " EAR PIERCER Patented

Ears Pierced Without Pain

The Ear can be Pierced and the Earring Inserted at the Same Time

The " Painless '' Ear Piercer is a priceless invention, and one which every jeweler should
possess. liy a simple and novel contrivance, the difficulty and suffering of piercing ears is
done away with. The cotubination of the clamping device with the piercer, as shown in the
cuts, enables the operation to be performed without pain and with great rapidity.

It is well made, handsomely finished and nickel plated. Price complete, $2.00

DIRECTIONS ACCOMPANY EACH EAR PIERCER

If your Jobber cannot supply you with the Henry Zimmern & Co.,inc Agents, 77 John St New Yorkabove tools, please write us and we will 
Sole

 6114M.

BRACELETS, BUCKLES,
COMBS

HAT PINS, Etc.
FOR SPRING TRADE, IN ENDLESS VARIETY.

Memo. orders solicited.

Szliaaatit Manufacturing and Wholesale Jewelers,

47 & 49 Maiden Lane, New York.

Chicago, 405 Masonic Temple L. KATLINSK Y.

Bench Gas Furnace
For melting gold or silver in any

quantity up to 6 pounds. Size of
crucible 2Y1." x 4". Operated by
draft ; requires no attention after
lighting. Burns illuminating gas,
gasoline gas or natural gas.

Price, $16,00

This is only one of the numerous
appliances of interest to jewelers
illustrated in our catalogue " B. K."

May wc Mail you a Copy?

BUFFALO DENTAL

MANUFACTURING CO.
BUFFALO, N. Y., U.S.A.

Enlarged view of our
Set Hole Jewels

SET HOLE JEWELS

Genuine Waltham Cock and Foot Hole Jewels
Made by the Waltham Watch Co.

One Dozen of each Size and Number
Waltham Cock and Foot Hole Jewels in Regular Settings:

7 and 15 Jewel Grade .   Price, $2.00 per dozen

Genuine Elgin Cock and Foot Hole Jewels

Made by the Elgin National Watch Co.

7 to 21 Jewel Grade   Price, $2.00 per dozen

No. 860. Imitation American Hole Jewels, Garnet, fair quality $  75 per dozen
No. 861. Imitation American Hole Jewels, Garnet, good quality 1  00
No. 862. Imitation American Hole Jewels, Ruby, fine quality, polished . . . 1.25 "
No. 863. Imitation American Hole Jewels, Ruby, extra qual., highly pol. . . 1.75

NOTE.-In ordering, please state size, quality and number desired
We can supply cheaper grade of Jewels if desired

Unset Hole Jewels

Separate or Assorted Sizes for American and Swiss Watches

No. 863n. Garnet, fair quality   $ 3.00
No. 864. Ciarnet, good quality . 4.50
No. 865. Garnet., nue quality   6 00
No. 866. Ruby, good quality   7.50
No. 867. Ruby, line quality   9.00
No. 868. Ruby, extra fine quality   10.50
No. 869. Sapphire, good quality   8.50
No. 870. Sapphire, tine quality   10.00
No. 871. Sapphire, extra flume quality   12.00
No. 872. Olive Sapphire, very high grade   18.00

gr,yss
pour diriyi

.75

.85
1.00
.80
.90
1.10
1.75

NOTE.-We carry above jewels in separate size holes as follows:
Nos. 8, 9, 10, 11, 12, 13, 14, 15, 16, 17, 18, 19, 20, 21, 22 and 23

Cap Jewels

NOTE.-Genuine American Set Cap Jewels made by the Watch Companies at Reduced
Lowest Market Prices

No. 873. Imitation American Cap Jewels, Garnet, fair quality
No. 874. Imitation American Cap Jewels, Garnet, tine quality
No. 875. Imitation American Cap Jewels, Ruby, fine quality

$1  0705 
per dozen

1  25

Unset Swiss Cap Jewels
No. 870. Glass $  2450 pct: grr.4
No. 877. Garnet, medium quality  
No. 878. Garnet, fine quality, facetted  75 " "
No. 879. Garnet, fine quality, turned 1  25 " "
No. 880. Garnet, very high grade, turned 1  75 " "
No. 881. Ruby and Sapphire, high grade, turned 2  50 " "

Sizes of Swiss Cap Jewels: Oto 3; 2 to 7; 4 to 8.

NOTE.-Tn ordering, be sure to state quality or number and size desiredWM1111111 

Enlarged view
of our

Balance Staffs

BALANCE STAFFS

Genuine Waltham Balance Staffs
Miele by lie Waltham Watch Po.

One Dozen of each Size and Number
7 Jeweled, Sterling or IMnd St reet Grath  Price, SI .50 per 110Zell
15 " P. S. B. or Royal Grade   " 2.00
17 " A. T. & Co. or itiverside Grade .   " 3.00
21 " Vanguard or American tirade   " 4.00 " "

"genuine Elgin Balance Staffs
Made by the Elgin National Watch Co.

7 11 Jeweled Grade   Price, $1.50 per dozen
  " 2.00 '"•

17, 19, 21 Jeweled Grade  " 3.00 " "
23   " 4.00 " "

No. 888. Imitation American Ralance Staffs, fair quality . . . $ .75 per dozen
No. 889, Imitation American Balance Stall:), good quality, stone

finished .. . ..... . . . . . . .. . . .. 1.00 "
No. 890. Imitation American Balance Staffs, best quality,

polished 1  25 "
No. 891. Imitation American Balance Staffs, extra quality,

highest grade .  I  75 "
NOTE.-In ordering, please state size, quality and number desired

We can supply cheaper grade of StalTs if desired

HANDS
Hour and Minute

Genuine Waltham, 7 Jewel . . . $ .25, .40, .75 per dozen pairs
Genuine Elgin, 7 Jewel . . $ .30, .40, .50, .75 " " "
Swiss  15, .30, .50, .75

op I a $4.00 " "

Second Hands
Genuine Waltham and Elgin   $ .1 5, .20 per dozen
Swiss $ 10 15  25
Swiss Sweep Seconds 1  00 to 6.00 "

4,1

NOTE.-Genuine American Materials and Screws made by the  Watch
Companies at lowest market prices. If genuine materials and screws
are not desired, please use word " Imitation " when ordering

/111r 179:7111111111111111b

NOTE.-A full line of Swiss Watch
Materials, Hands, Screws, Click
Springs, Clutch Springs, etc., al-
ways on hand

crThl

16W4P,

NOTE.-We carry the most complete stock of

Swiss Stem-Winding Wheels to be found

In the United States

NOTE.-American, French and
English Clock Materials in
endless variety

NOTE.-The " Imperial " Mainsprings are
" Guaranteed." They are without ex-
ception the best made

l'nlarged view of our
Bollix Jewels

01111111111111111111 ROLLER JEWELS

Genuine Waltham (Made by the Waltham Watch Co.)   $6.00 per gross $ .60 iier dozen
Genuine Elgin (Made by the Elgin Watch Co.)   6 50 " " .60
Genuine Garnet Tin. Am., good quality, No. 882  1.50 " .35
Genuine Garnet In]. Am., high-grade, No. 883   5.00 " .50

Geneva Glass height., 6

NOTE.-Our stock of "V. T. F."
Watch Glasses is always
complete

NOTE.-Our line of Jobbing Materials and
Jewelers' Findings is always complete
and made from best quality stock

"Imperial" Mainsprings
are the best, the most reliable, have quality, finish, elasticity,

strength and durability, are COILED and TAGGED, arranged

most convenient manner, and " Guaranteed."

Elgin
6043

Samuel Moore & Co. Etre Oraly /Victriufttc.turc,r.s jf

BEAD, BALL OR PEARL WIRE WITHOUT A SEAM
We Sell Only to Manufacturers

MATERIAL FOR JEWELERS AND SILVERSMITHS 

BEAD OR DUMB-BELL CHAIN in sizes 4 to 14 inclusive, B. & S. Gage

Office and Factory : 301=303 Friendship Street, PROVIDENCE, R. I.

Fac-
simile
of

Waltham
Nos. 2203

Hampden
5056

Illinois
5061

temper,

in the

Registered Trade-Mark and Facsimile of Wrapper 40gs
on our Imperial American Mainsprings

Cuts illustrate an assortment of " Imperial " American Springs, coiled and tagged
None genuine unless marked " Imperial " and bearing our Registered Trade-mark, as shown in cut

The Imperial Mainsprings are guaranteed
Each Spring bears the word "IMPERIAL"

vv. GREEN 0 1 Nassau StreetCO.,•, NEW YORK, U.S.A.

Importers Watch Materials, Tools.
Exporters
Jobbers Jewelers', Engravers' and
Manufacturers t.. Opticians' Supplies
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HOLTZER-CABOT

Electric Lathe Motors for Jewelers
ONE REASON WHY

you can obtain better results

with a HOLTZER-CABOT

LATHE MOTOR is that our

thirty years' experience in

the bu I I ding of electrical

apparatus enables us to offer motors that have

passed through the experimental stages and are

practically perfect.

The various points in which they excel are

enumerated in our publications upon this subject.

THESE MOTORS ARE

made in eight styles and sizes

and have had several years'

trial in all classes of buffing,

polishing,grinding,etc. EACH

ONE is backed by an abso-

lute guarantee of one year.

OUR OFFER TO JEWELERS of "A Lathe

Motor on Trial" and special data and Price-Lists

are contained in CIRCULAR No. 410.

We will mail you a copy if desired. Write

for it to-day.

THE HOLTZER-CABOT ELECTRIC CO.
BOSTON (Brookline), MASS. CHICAGO, ILL.

Complete I Our Eyelet Machine,
Outfit 1000 Celluloid Tags
consists of 1 Bottle Ink

A repair shop where skilled
workmen are ready for any class
of work at a moment's notice, is

a your disposal.

Send in that bunch of work—
engraving, cases and all—to-day,

and we will return it to-morrow
ready for your customer.

Your trade needs your time.

Price complete,

$5.00 net

NO. I.

0 NO.3.

Style of Tags

Hand Plyers are

Useless for

Tagging Rings

Pat. applied for

The

HOLD=ON

CLUTCH

sask

sov"st

YOU slide the

Clutch on—

IT does the rest

Pat May 20, '02

A Splendid Seller
Retailing at Soc.

Ask your Jobber or write to

Scarf Pin Insurance

Hold=On Clutch Co., 33 Gold St., NEW YORK

GILDING AND PLATING DYNAMOS 1"
Something New for Jewelers or Small Plating Shops

These generators are the latest on the market

and possess all new features.

They are mechanically and electrically up to
date and of high efficiency.

Can be used in all operations of Plating,
Gilding or Silvering.

Operated in any position : ON FLOOR,
CEILING, or SIDE WALL, thus effecting an
economy of space.

Dynamo on Side Wall

WE CLAIM:

Latest Features

Mechanical and Electrical

Adaptability

Economy of Space

Compound winding, insuring

maintenance of a fixed

voltage without drop

Furnished in Four Sizes-

50 Ampere capacity

loo Ampere capacity

15o Ampere capacity

300 Ampere capacity

Dynamo on Ceiling

We can furnish these generators connected to a direct-current motor, as shown by the cut below. We can also furnish
the outfit connected to an alternating-current motor if desired.

THE ACME OF

CONVENIENCE

ECONOMY IN POWER

CLEANLINESS

We can

Anodes of all metals

Polishing Lathes and Material

Branch, Chicago,

LOCATION CAN SUIT

CONVENIENCE OF USER

NO LONG LINES OF BELTING

ABSENCE OF DANGER

TO EMPLOYEES

supply everything used in plating and polishing

Solutions Buffs

Ammeters Storage Batteries

Compositions and Rouges

Voltmeters Rheostats

THE HANSON (Sc. VAN WINKLE CO.
(Established 1820)

Main Office, 2119°221 Market St., NEWARK, N. J., U.S.A.
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Our New Catalogue
Sent Gratis (Express Prepaid) Upon Your Application

(Above fac-simile is one-half size)

432 Double-Size
(13■4 x To,!( inches)

Pages

20,000
Illustrations

Carefully
Indexed

Complete
in Every Detail

All the
Latest Goods and

Specialties

Facilitates
Ordering

Write for it
at once

No Watchmaker, Jeweler or Engraver can afford to be without it
We are just sending out to the trade a supplement to the above catalogue, illustrating and pricing all the latest and improved tools and jewelers' supplies on the
market. We have already sent one of these supplements to all jewelers on our mailing list. If you have not already received a copy of this supplement,
it is yours for the. asking.

.W.,-JIMMLISOMMI.MInIG.

HONEST VALUES

WATCHMAKERS' LATHES

Genuine Webster-Whiteomb—the American

lathe ror the American walelionther. With 10

chuck combinat ion.
Price, $35.00

FOR THE

T8I

WATCHMAKER

WATCHMAKERS' BENCHES
N”. I. Solid 1 nil, Roll Top. Price, $18.50
NI, 2. S;olitl ()A, Plain Top. Price, 12.00

COUNTERSHAFTS
No. 12. Full Nickel 'Plated

Price, $2.90

FOOT •WHEELS

W. W. (II i lll Improved

Price, $7.00

Ban Bearing, Price, $8.00

I PORTERS-MANUFACTURERS.

,.1e2

STAKING TOOLS
K. It II. NI.. 5000,

105 l'unehes and 21 Slump::
Price, $13.75

K. & II, NO. :511112
60 Punch, and IS Slumps

Price, $9.00

NEW K. Sc. D. ROLLER AND HAND REMOVERS

No. 150L. (Lever Action)

WITH PARALLEL JAWS

No. 150. (Screw Action)

These tools are exceptionally well made and finished, and have all of the modern requirements in their make-tip. They will remove successfully either double
or single rollers of any size ; the only tools of their kind with parallel adjustable jaws. Roller rests flat on inside of jaws which obviates danger of breaking pivots.
They have four plungers, two for removing watch hands ; plungers are fitted with taper (no screws) and are easily and quickly changed with pin, as illustrated.
Recess in end of handles for extra plungers. The jaws open and close by turning knurled disks either way. FOR SALE BY ALL JOBBERS.

KENDRICK & DAVIS, Lebanon, N. 11.

No. C. DIAMOND BALANCE

HERMAN KOHLBUSCH, SR.
MANUFACTURER OF

Fine Balances and Weights

FOR EVERY PURPOSE

WHERE ACCURACY IS REQUIRED

194 Broadway, New York, N. Y.

SEND FOR CATALOGUE
UPRIGHT POCKET DIAMOND

SCALE



Our New Catalogue
Sent Gratis (Express Prepaid) Upon Your Application

ESTABLISHED IVO

ARTCHILD
AND

COMPANY
Watchmakers' rA-t---

Engravers •

DIS
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SUPPLY

Opticians'

HOUSE
JEWELERS' BUILDING
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NEW K. & I). ROLLER AND HAND REMOVERS

No. t 50 L. (Lever Action)

These tools are ptionally \yell made and finished, have all of the ii li i equirements ill their mal:e-tip. •I'l li•v viii

roll,-rs of any 1/, ; the only tools of their kind ‘vitli par;d1e1 adjustable id \\ S. 16,11,1' rests flat on inside of jaws tt liich (ihviates (Linger of breaking ,i‘ots.
i%e four plurr_:, i , two for removing watch littruk ; philigers ;ire fitted with taper (t1,) scr(ws) are easily and quickly cluingeil A ith as illustrated.

1:eces4 in end of IT for extra plungers. The jaws ()pen and close by turning knurled disks either way. F()12, SALE BY ALL JOIII3ERS.

WITH PARALLEL JAWS

KENDRICK & DAVIS, Lebanon, N. H.

HERMAN KOHLBUSCH, SR.
MANUFACTURER OF

Fine Balances and Weights

No. C. DIA.moNI) 1:ALANCI:

FOR EVERY PURPOSE

WHERE ACCURACY IS REQUIRED

194 Broadway, New York, N.Y.

SEND FOR CATALOGUE
I -PRI(ilil POCKET DIAAIOND

SCALE
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Replenishing " Time"
Don't Let Your Stock " Run Down"

gi,..
locks, Bronzes..
ommunity Silver
ut Glass, Art Novelties, etc.

H. Bealmear & Co.
25 W. Baltimore St.

Baltimore, Md.

Always " Ahead of 'film!

with Something Special in

" Time."

--.irs-ske.-4t( 14'
t
MAO

- - r
01511.,"

(04,
VALLEY

8-Day, Half-hour Strike, Gong.
4yrinc1, IVORY Dial. Fancy
(Alt Center. Rococo Cast (tilt
Sash and itezel. Beveled Glass,
Height, 18%, inches. With
91a inches. Finished in Rich
"old. List. $12.00.

We do RELIABLE
Silver -Plating

and

Silverware
Repairing

Can this be Repaired? Yes

We Repair any article in the Silverware line, making new part to match the old ones,
broken or melted off, the same as new.we Rephitn any article you want in Gold, Silver, Nickel, Bronze, Brass, Oxidized Silver,

latt Old Bronze, Statuary Bronze, and all the Antique or Old Finishes, etc.

Silverware 9 Wabash Avie.Re paired and ercomb Company CHICAGO
142 

Re plated

0. is I: on, Pres. C. W. BAKER, Vice-Pres.

PLATINUM
and its alloys, made expressly for jewelers' use

GRAND PRIZE, UNIVERSAL EXPOSITION
St. Louis, 1904

GOLD MEDAL, Lewis and Clark Centennial Exposition
pul tland, Oregon, 1905

Awarded

BAKER AND CO., INC.
Newark, N. J. 120 Liberty St., New York City

—— HONEST
AND

PRONiPT
RETURNS FOR

YOUR

OLD GOLD,
SILVER,FILINGS
SWEEPINGS

8 c

WE BUY
Old Gold and Silver Filings, Polishings, Sweeps, Hand
Washings, etc. We will make accurate valuations and hold
consignment subject to your acceptance. If valuation is
not satisfactory, we reship to you at our expense.

WE PAY FOR OLD COLD:
22 K. 88c. per,f1wt. 12 K. 48c. per dwt.
20 K. 80c. 10 K. 40c.
18 K. 72c. 8 K. 32c. "
16 K. 64c. " OK. 24c.
14 K. 560. " 4 K. 18C.

11

MARKET RATES FOR SILVER AND PLATINUM

WE SELL
Gold, Silver and Platinum, various qualities, rolled flat or
drawn to wire of any gage.

PRICES OF ALLOYED COLD:
10 K. 50c. per dwt. 14 K. C6c. per dwt.
12 K. 58c. " ie K. 74c.

18 K. 82c. per
dwt.  "

Gold and Silver Solder, either from formulas furnished
or our own. "T. B H." Alloy, as. per oz. Guinea Gold,
75c. per lb. Shot Copper, 40c. per lb. We will send tables
for alloying without charge. They save figuring.

Try us and you Will appreciate our Squareness, Promptness and Accuracy

T. B. HAGSTOZ, LTD., Main Office, 709 Sansom St., Philadelphia, Pa.
SMELTERS, ASSAYERS, REFINERS

Enormous Profits in Post Cards
Provided You

Display Them Well 
The amount of space occupied in displaying an assortment of Post Cards will pay

more profits than most dealers receive from a space twice as large with other lines of
Merchandise.

If your space is limited, discontinue a less profitable line; it will pay you to give your
thought and space to Post Cards. Large profits are insured.

We here show an illustration of our patented and IMPROVED PARAGON REVOLVING POST
CARD DISPLAY STAND. constructed entirely of Gun Metal Steel. It is the handsomest and most
effective stand on the market.

The Stand is 36'i high and x6// wide, the frame revolves smoothly and easily on a solid steel rod,
seventy-two different cards are displayed at the same time. Capacity of the Stand is i5oo cards.

To introduce our High-Grade Cards to all dealers, we offer the Stand and the following special line
of Cards:

50 Fancy Card's, New Spring Designs
50 Embossed Fancy, Assorted "
50 Good Luck
50 Embossed Flag and Presidential Cards, Assorted
50 Slate Cards
SO Assorted Copies of Dresden Gallery
100 Black and White, Assorted Views
100 Poly-Chrome ( Colored) Cards, Assorted Views
100 Litho-Chrome "
200 Comic Fortune Telling
200 " New Spring Designs
1000

All of National interest

I 5 r(c•,..
80.1.1%,'Esis. PO5 eAltaS

■■• • •
THE AMEVICAM NEWS COMPANY

1000
High-

Grade

Post

Cards
and

Paragon

Rack

Only

$10.00

F. O. B

New York

• We are the largest importers ()1. Views, Birthday, Easter and Fancy Post Cards and confine ourselves to
the Highest Grade only.

As a special inducement, we will select views of your locality as near as possible if you will so request.
We shall be pleased to answer your inquiries and to fill carefully all your orders.

Post Card Department
Desk I THE AMERICAN NEWS COMPANY NEW YORK, N. V.

In Every Office where arithmetical
work is performed (that means all
offices) this machine means saving of
over one-half the time given to figur-
ing addition, multiplication, etc., and
insures absolute accuracy.

It is easy to operate and thoroughly
built of best steel. One dial shows
totals, the other proves correctness of
work as you go along.

THE WHOLE STORY is mighty
interesting and is contained in book-
lets sent free on request.

We send machine for trial to re-
sponsible parties. Price, $125.

WE WANT HIGH-CLASS AGENTS

PPRYIBIL NEW YORK

MECHANICAL ACCOUNTANT CO.
23=25 Warren St. PROVIDENCE,R. I.

When a Customer wishes to sell you any
lot or single piece of
mounted diamond
jewelry—large or

small—do not turn him down absolutely, send the goods to me for a

Spot Cash Offer
and save all trouble and worry. We pay all express charges and
insure the goods in transit. We have been in the business right here
for DS years, and can give the very best references as to responsibility
on application. Offers and valuations furnished promptly. See ad.
on another page of this issue. Write for further information.

J. J. COHEN, 101111 Cheatinut Street
P1-11L,ADEL,P1-11A, PA.

ABOVE CUT SHOWS OUR

METAL SPINNING LATHE
We manufacture these lathes in sizes front 12-inch to 44-inch Swing,
and can equip sizes IS-inch and larger with our Chucks for oval work

WRITE FOR CATALOGUE

P. PRYIBIL, 512-524 West 41st Street, NEW YORK
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No. 2
Arbor Chuck
Price, $1.25

No. 1
Arbor Chuck
Price, $1.00

Wood Chuck
Price, $1.50

SOME CHUCKS
MANUFACTURED BY

HARDINGE BROS., 1034=1036 Lincoln Ave., Chicago, Ill.

HARDINGE BALANCE CHUCK, Price, $3.75

Every one is properly made with hardened and ground center, and is true. We have sold thousands of these to the
watchmakers throughout the country, giving universal satisfaction, and it is no experiment.

Made for all Standard Watchmakers' Lathes.

Flat-Faced
XV ire Chuck
Price, 60c.

Soft Taper Screw Finishing Cylit der Wire Screw Chuck
luck .2s Chuck Chuck Price, $1.00

Price, $1.00 Price, $1.50 Price, atr set of
$5.00

NVe manufacture Chucks of all descriptions for all standard watchmakers' lathes, also for special
lathes, large and small, and guarantee satisfaction. When in need of chucks ask your jobber for
"DALE" or write direct to us.

We manufacture a fine line of high-grade Pyrography Points and Sundries, also repair any make
of Pyrography Point.

Send for our No. Catalog. Send for Pyrography Booklet

Hard Taper
Chuck

Prim, $2.50

Round-Faced
Wire Chuck
Price, 60c.

B iff Chuck No. 3
Price, $1.50 Arbor Chuck

Price, $1.75

' \Vbool
6() cents

IT IS UP TO YOU

to have your TOOL and MATERIAL orders filled
correctly and promptly

With the largest stock in the West we are able to handle

all orders with the utmost cart and promptness; we have suffi-
cient help to return all orders same (by as received.

A TRIAL WILL CONVINCE YOU

MEYER JEWELRY COMPANY
Manufacturing Jewelers 1008-1018 Main Street, KANSAS CITY, MO.

We Carry a Complete Stock of Watches, Diamonds, Jewelry, Silver
and Plated Ware, Watchmakers' Tools and Material

MMUS

10 siz, WNW

aln_hyg NSPO C NII Man

$ 1.00 per Dozen
10.50 per Ciross A Regent Mainspring Cabinet

Is given FREE with your first order for 1 gross
Regent American Mainsprings

Lathe Cone for Rings
OF SOLID ORIT

A desirable article for repairing. Is made of solid grit
and will outwear thousands of paper shells. Has a metal
taper cone to fit on brush arbor.

In two grades-one to cut down solder, the other to
finish next to rouge.

Refuse metal can be removed in a few seconds with
ammonia and gold saved if desired.

Price per pair, 75 cents

Cl=s
01-;os.i.av

f ■-)

--„ 
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it .is per Dozen
1.50 per Giros'

PARALLELHeight 3.

'oft\

At•■

Height 4.

N.%

LENTI LLE.

d000111,1511.11•■■IN

PATENT GENEVA.
Height 5.

$ .75 per
7.50 per

Dozen
Gross

PRICE

I.
Height 6.

EXTRA THICK MI-CONCAVE.

0

Height 7.

`ft

-LIST

Height 8.

NOTICE-Owing to the
manufacturers', we

Thick
O e n ev ams

(=Concaves .. . . 
$44:0000

Mi-Concaves, Extra Thick 10.00
Parallels

THICK MI•CONCAVE

Watch Classes by European

date as follows:
Patent Genevas . $8.00 per gross, $ .75 per doz.
Lentilles 12 00 ' " 1.25 " "
Antiques .. . . . 8.00 " " .75 " "
Lunettes . . . . . 3.00 " " .25 " "

Fac-Similo of Our Label

advance in the prices of
have revised our prices to

pe,r gross, $ .40 per doz.

" " 
.40 " "
.90 " "

8.00 " " .75 " "

"0101/W

$ .75 per Dozen
7.50 per Gross

BLANK ORDER SHEETS FOR WATCH GLASSES SENT UPON APPLICATION

111111111I 1111111111

Set of 5 Nickei.Plated Screw Drivers. 40c.

mail
.4

ill
ii1111111,171110i

-----
Solid Oak Bench. $11.30

Regent Foot Wheel, Impro‘ ed
$5.50

ORDERS PILLED FROM ANY CATALOGUE

Cross Beguelin, importers, Exporters and ManufacturersWatches, Diamonds, Jewelry.
Silver-Plated Ware, Etc.

(A Corporation)

Webster-Whitcomb Lathe and
2 Chucks. $29.00

17 Maiden Lane, New York



TO THE RETAILER:—If you expect to stay where you are and hold
the old trade, you can not afford to sell second-class goods.
The BRYANT RINGS will hold the old customers, and every ring
you sell will be an advertisement that will attract new ones. They
are the Best Made and Best Known Rings in the market.

M. B. BRYANT 0 CO.
7 Maiden Lane, NEW YORK

Trade-Mark

FIRE
SEND AT ONCE

fortheinostcompleteCatalogue of Fire and Pace Depart-
nnentBadges ever published

THE C. G. BRAXMAR CO.
Manufacturers

H. KROLL & CO.

No. 10 Maiden Lane. NEW YORK
POLICE

Watchmakers,
Attention!

StPSIN •NO INSFSCTION ?????? NEST

Railway Time and Watch Inspection Service.

*IMO. OSSITNAL IFI.

NATIONAL N. W. OF LOSSICO.

TIMIS SHESICAN N

INTSITOCKANIO

TRH° AAAAAA 0 NATIONAL 111,

Mr. W. D. Clement,

Waltham, Mass.

Dear Sir:—

A. C.

GENERAL. WATCH INSPECTOR

IND SUPERINTENDENT Or TIME SERVICE.

• vRoLopo moor. Dm.. op.0 or swim 417.

AAAAAA pa No. %HSI

VESAGNUS •NO .01/10 RT.

MEXICAN SOU AAAAA

NISsICAN

COAHUILA A. 1,01/10 1.1T.

ItTLAHUAOS. MANS • tom.. wy.

CllyotAlexico. October 18th 1905.

Pleaee forward us by Express, as quickly as possible, one

of your combined Lathe attachments with a shoe to fit a No. 2 Webster

Whitcomb Lathe. In connection with tnie'beg to state that this will

maks the sixth one of your attachments purchased here in our shop all

of which are giving entire satisfaction.

Thanking you in advance for your immediate attention to

this order, we remain,

Yours truly,

A. C. SMITH.

36 & 38 John Street

NEW YORK

11111111111 1Illini
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Mountings that help sell
Diamonds

D

SILVER POLISH
IS THE BEST

not only for the consumer but also for
JEWELER to sell

PAUL MFG. CO., Boston. Mass.

SUCCESS is the best recommendation a school can have
That the ST. LOUIS WATCHMAKING SCHOOL is the most successfulschool in the United States is attested to by a growing patronage that has nowexceeded our most sanguine expectations, and continuously growing patronagewe deem of all testimonials the most substantial.
Many of our present students are sons of fath?.rs that attended our schooltwenty years ago, which certainly is proof that we give our students entiresatisfaction.
Now is the best time to enter our school, and if you wish to become anexpert in the various branches of the jewelry business write for our new catalog,which will give you some valuable information.

ST. LOUIS WATCHMAKING SCHOOL, ST. min, Mo.

School

W. D. CLEMENT

CLEMENT COMBINED LATHE ATTACHMENT

ISONAHNO

Mr. E. L. Polling,
#485 12th Street,

Milwaukee, yds.

WALTHAM. MA55, Jan. 12,107

Dear Sir:—
Shen you have adopted a distinct improvment in your

tract° you havo taken another stop toward tho top of your profession.

A man cannot afford to farm without a mower; a woman sew

without a machino; carry on corrospondonco without the 
typewriter.

Tho above work CAN be done by hand, but much of tho 
work of our

attachment CANNOT bo dono at all except with our att
achment,— work

which is absolutoly nocossary if the watch is repair
ed right.

Now, live in 1850 and do work by hand or in 1907 and
 do by

machine? Thoso of us who romain in tho taco soon find out 
which.

so sold over ten times as manyl of our att
achmonts in 1006 as

in 1901. So have sold ono after another in the same 
store until

In sOmo casos ono firm havo bought six or eight, 
and they aro

not buying one after another unlosa tho l are 
actually doing tho

work.
Evory watchmakor in tho world is wolcomo to havo 

this tool

at, his own store, on his own latho, on tr
ial, thore to ducido and

absolutely froo.
Bo sure you tot our latest; 150 improvmonts 

since our first, —

the tool is now porfoctod.
We are solling than in every state, country and 

continent. We

havo an order at present from South Africa.

Do not delay simply because you aro not familiar 
with lathe

attachment's. So havo sold hundreds upon hundreds of th
em to Just

such and they invariably made very rapid progross; 
porfectly sat—

isfactory; sond fine recommendations.

Should there bo any points not fully 
understood our depart-

moot for this.purposo will bo very glad to further 
information

desired.
Not ono watchmaker has ovor asked for his

 money back.

In order to advance to a higher position 
we must all bo

willing to work and to obtain tho necessa
ry tools and equipment.

Again, will you work by hand as in 1850 o
r with machine as in

1907? You decide.
Very sincoroly yours,

,

The Remington Ring Expander
THE BIGGEST JEWELRY STORE ASSET

Because it will save money for you

BIGGEST Because it will save ring sales for you
Because it will save time for you

ifitisbeeitusetheringistoosniall7 If ii (toes, buy a Remington Ring Expander, andthiswill
never occur.

Does the loss of a customer and the sale of a ring as well, mean 
anything to you, particularly

All thit is necessary to expand set, plain or oval rings with the 
Remington, is to place the

in a very few minutes you will have the ring enlarged.
ring on the mandrel, roll around the ring, using pressure according to 

the weight of the ring, and

A BOY CAN OPERATE IT—SEND IN YOUR ORDER TO-DAY

Owing to the advanced price of nutterial and the increased cost If labor, wo 
have been obliged

to advance the price of the Remington Ring Expander front ,7.00, S.0(t and $9.58 to I he following:

$180..0000} ne'tfe3roodis

Twelve-roll outfit days

The above prices go into effect February 15,1907

Eight-roll outfit  9.00 li,,i lo days ;

Twelve-roll outfit, rolls and mandrel case hardened,

NOVELTY ENGINEERING ASSOCIATION, Fitchburg, Mass.
FOR SALE BY ALL LEADING JOBBERS

THE REES ENGRAVING SCHOOL

Famous for Fligh=class Engravers

Everything- connected with this school is strictly the Best.

Opportunities cannot be equaled.

P. H. REES

Author of " The Art of Engraving "

Proprietor and Instructor

A Complete Stock of Engravers' Tools. Write to-day for Catalogue Instructor

The Rees School, The Steele Memorial Building, EL
MIRA, N. Y.

Established 16 Years
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SAINT
The Great Central

Offers unequaled opportunities to the
Jewelers of the West, the South, the South-
west and the Northwest. We invite you to
St. Louis the great and growing commercial
center to make your Spring purchases.

St Louis exhibits to buyers large and complete stocks,
insuring the latest and best selling novelties.

A Special Rate of One Fare
and One-Fifth Has Been

Granted

WESTERN PASSENGER ASSOCIATION 

and

SOUTHWESTERN EXCURSION BUREAU

SECOND MEETING
Purchasing Dates: February 2d to 10th inclusive
Return Dates: February 4th to 20th inclusive

THIRD MEETING
Purchasing Dates: February 16th to 24th inclusive
Return Dates : Feb. 18th to March 6th inclusive

FOURTH MEETING
Purchasing Dates : March 2d to 10th inclusive
Return Dates: March 4th to 20th inclusive

FIFTH MEETING
Purchasing Dates: March 16th to 24th inclusive
Return Dates: March 18th to April 3d inclusive

The territory of the two Associations taking the above
dates and the one fare and one-tifth includes as follows :

All of Arkansas on Railroads west of the Mississippi
RI ver, Colorado, Indian Territory, Kansas, Iowa, Minne-
sota, Missouri, Nebraska, Oklahoma, South Dakota, Texas,
‘Visconsin, the northern peninsula of Aliehigan, North
Dakota east, of the meridian at which the Alissouri River
crosses its Southern boundary line, points in Wyoming
west to and including Cheyenne, Louisiana west of the
Mississippi River, points in New Mexico and Arizona, on
lines controlled by the Santa Fe and Southern Pacific, in-
cluding the Pecos System, Santa Fe, Prescott and Plucnix
Railway, and Southern Kansas Railway of Texas.

..11■11=11■

A Special Rate of One Fare
and One-Fifth

Tickets can be Purchased Only on These Dates

You can Return at One=Fifth Fare Only on these
Return Dates

Has been granted in the State of Illinois by

the Western Passenger Association, and all

points on the Illinois Central Railroad and

Mobile & Ohio Railroad, for the following dates

of purchase and return only.

SECOND MEETING

Purchase Dates: February 2d to 10th inclusive
Return Dates : February 4th to 20th inclusive

THIRD MEETING

Purchase Dates: February 16th to 24th inclusive
Return Dates: Feb. 18th to March 6th inclusive

FOURTH MEETING

Purchase Dates: March 2d to loth inclusive
Return Dates: March 4th to 20th inclusive

FIFTH MEETING

Purchase Dates: March 16th to 24th inclusive
Return Dates: March 18th to April 3d inclusive

Please note EXCURSION RATES afforded by the
February and March Meetings of the Interstate Merchants'
Association—

Bauman-Massa Jewelry Company
St. Louis Clock and Silverware Company
Wm. Weidlich C. Bro.

LOUIS 
Market for Jewelry

Before buying your spring bills, you are

invited to take advantage of the opportunities

afforded by the several firms whose names

appear in this announcement. Buying from

these houses will undoubtedly mean greater

prestige, larger sales and increased profits for you and

assurance of liberal treatment.

A Special Rate of One Fare and
One-Third

PURCHASE AND RETURN DATES

Tickets can be Purchased Only on These Dates
You can Return at One-Third Fare Only on These

Return Dates

For the States of Indiana and Ohio
SECOND MEETING

Purchase Dates: February 16th to 22d inclusive

Return Dates: February 20th to March 2d inclusive

THIRD MEETING

Purchase Dates: March 2d to 8th inclusive
Return Dates: March 6th to 16th inclusive

FOURTH MEETING

Purchase Dates: March 16th to 22d inclusive
Return Dates : March 20th to 30th inclusive

414- Insist on your agents furnishing regular printed
certificates, not merely receipts

Special Rate of One and One-Third
Fare

Tickets can be Purchased Only on These Dates

You can Return at One-Third Fare Only on These
Return Dates

Has been granted from all points in the centnil Passenger

Association, in the State of Illinois except atI the Illinois

Central Railroad and Mobile and Ohio Railroad.

SECOND MEETING

Purchase Dates: February 16th to 22d inclusive

Return Dates: February 20th to March 2d inclustve

THIRD MEETING

Purchase Dates: March 2d to 8th inclusive

Return Dates: March 6th to 16th inclusive

FOURTH MEETING

Purchase Dates: March 16th to 22d inclusive
Return Dates: March 20th to 30th inclusive

INSTRUCTIONS
Buy your ticket to St. Limb; over most iii eel route, at

full fare. Get certificate from your agent showing you

have purchased ticket. Sign your name in the certificate

yourself. Do not let agent sign your name. Get separate

eerlyiente for each passenger. to your station in time to

carry out these instrnctions and follow them to the letter.

The dates given herein are the only ones that will scenic

the privileges offered. No agent has the right to change

t hem.
Present your certificate at the office of this Association

immediately after you arrive here, and if you have com-

plied with our instructions we can secure you a return

ticket at the reduced fare.

1Ve collect for the railroads twenty-five cents on each

ticket. validated.
Don't buy a round trip ticket, a scalper's ticket or a

mileage book.
No stop-over privileges coming or returning.

Interstate Merchants'
Association

Office : Suite 1058 Century Building

ST. LOUIS, MISSOURI

Address all communications to the Association or to

V. 0. SAUNDERS, Manager

KEEI"I'llIS FOR REFERENCE

The purchase and return dates of same, with other particulars, we

give above. Write any of the wholesale firms below for circulars

giving full particulars of these reduced railroad rates.

Sidney L. and Morris Bauman Company

Aller-Newman-Wilmes Jewelry Company

Weis 0 Fassett

I 84 e

Jewelers
who buy

in
St. Louis,

the
Great
Central
Market
for

Jewelers,
are

making
satisfac-
tory
profits



Let Us Increase Your Business by the Installation of our )

The Fixture Climax of the 20th Century
..".■••••■./•-•-•-•~^.•-•-■••■•

Our home course of instruction,
also gravers, pad, holder and tool

sharpener, marking point, dividers, -
oil stone, plates, rifigs and thimbles
to practice on and four sets alphabet
sheets. Instruction sheets are by an
expert work ing engraver. H undreds
have been taught by our method and

course. The price,$5.00,also includes
one copy of our great " Monograms
and Alphabets " book.

Book of testimonials mailed on request.

Every possible combination, alpha-
betically arranged in our

book, in script and block mono-
grams and script, Roman, old Eng-
lish, block, German, Greek, Hebrew
and ornamental alphabets. The
only up-to-date, complete book of its
kind in the market.

It is impossible for these
cases to break from
any cause due to con-

, struction.

Not a hole bored in the
glass at any point.

Dust-proof, and will re-
main so.

Our " American Beauty " Jeweler's Table Case, No. 408
The most handsome Jeweler's case on the n arket

Your instructions are as plain as if a good engraver were standing over my shoulder and
telling me what to do. I could do pretty good work after one week's practice."

RAY C. BASSETT, Woonsocket, S. Dak.

AMERICAN SCHOOL OF ENGRAVING
45 MAIDEN LANE, NEW YORK, U.S.A.

WINTER FIXTURES
JEWELERS, GET BUSY I MODERNIZE YOUR STORES

Don't put it off ! Now is the time to order up-to-date
fixtures for next season's harvest

WINTER FIXTURES ARE RIGHT!
WINTER WILL TREAT YOU RIGHT!

ASK OUR CUSTOMERS!
We will send our large 310-page catalogue entitled '' Winter's Encyclopedia Americana "on
receipt of 2tic. to cover postage, etc. A book full of the newest Ilesigns in Modern Fixtures.

OUR LINE is strictly high grade. NOT HOW CHEAP—BUT HOW GOOD

THE STANDARD FOR
QUALITY AND STYLE

We want the man who says :
" I am the Victor man for this

community. I am going to get my
share of the business that comes
from the vigorous Victor advertising

to the 56,000,000 possible Victor
buyers all over the United States.
The Victor people have always

stood back of mc, and they always
will. I am not a big fellow, but I
am growing. I don't have all the

Victor business that I might, in my

locality, but I am going to have it

all, because there's money in it. I

am sure of Victor quality, the busi-

ness is easy, my profits are sure and
protected, and the Victor people

think .as much of me as if I were

one of their biggest dealers in their
biggest city. I get a square deal

and I pass it along to my custo-

Special lewelers'eat-
alogue, showing all

the latest designs in
modern jewelry out-

fitting.

Our New "American Reauty".Tewelry Table Case,No.480

Grand Rapids Show Case Company
Grand Rapids, Michigan

New York Office, 740 Broadway
(Same floors as Frankel Display Fixture Co.

THE LARGEST SHOW CASE PLANT IN THE WORLD

Joh. Zeuner, of St. Goar, Germany, is famous

as the maker of

appointed us his SOLE AGENTS for the

UNITED STATES AND CANADA

Ask your Jobber for ZEUNER SAWS
if you want THE BEST

When in need of Fine Files, kindly remember

Nurn,:1WILRS , AND , or

OPTICAL GOODS WATC1-11'11AKERS‘: AND JEWELERS' .SUPPLIES.', . .... . . .

Finlay-Dicks & Co., New Orleans, La., Sales
Agents for Louisiana, Mississippi and
Alabama.

C. I). Smith Drug Co., St. Joseph, Mo., Sales
Agents for Missouri, Kansas, Nebraska,
Oklahoma Territory and Indian. Territory.

IL ii. Birdsall, Room 7, Ilan) ilton Bldg., Port-
land, Oregon, Sales Agent for Oregon and
1Vashington.

Texas Drug Company, Dallas, Texas, Sales
Agents for Northern Texas, Southern Okla-
homa and Indian Territory.
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MORRIS ROSENBLOOM 0 CO.
Rochester, N. Y.

OUR SPRING LINE IS NOW COMPLETE
OUR SALESMEN will call on you soon with a complete line of

Watches, Diamonds, Jewelry
Bracelets, Combs, Novelties, etc.

The Trade will do well to look to this establishment.

We sell no goods at retail, and protect the interests of our patrons
in every way from unfair competition

Our Material Department is complete, and we are equipped to do all kinds of jewelry work for the tradeat lowest prices.
WRITE POR OUR CATALOGUE

AMEN

Quality, Finish Originality are characteristic of the work of those whom we
teach Engraving by our distinctive method.

TS YOUR WORK PLEASANT AND REMUNERATIVE ; or is it a dull grind-distasteful and monotonous? Is it of such anature that any one with little or no experience can do it as well as you ? If so, you are in a fair way to become a machine.It is as simple to have fascinating and remunerative work as not. Our instruction is by personal supervision, and individualin every case. We can give you t1-..e gist of the most thorough and complete apprenticeship training, without its tedious andunnecessary grind, and qualify you to earn from $20.00 to $35.00 per week. No other field of endeavor offers better possibili-ties of steady and well-paid employment than Engraving and Designing.
  OUR ARTISTIC BROCHURE SENT ON REQUEST 

irrh *chloriorl if lEttnro[visin
W. L. Newmeyer, Master Garfield Building, Cleveland, Ohio

No. 6311
Tiger

Diamond, Ruby Eyes

A*
TRADE-MARK

THE UP-TO-DATE LINE, OF

Signet and Set Rings
. 1,111111b.„,„,„„t‘',1

3z4fs'

In twenty years we have built up a business second to none in Rings exclusively.
ALLSOPP QUALITY, DESIGN and WORKMANSHIP appeal to the most fastidious.It will pay you to examine a selection package.

No. 6077
Eagle. Signet

ALLSOPP BROS., Allsopp Building, NEWARK, N. J.
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Easter Spirit, 190Z, Created by Decorative Displays

No. 2525P. Lily Spray

No. 254IA. " 

of FPapesnateDenozeun 
oz.
.
83..560°No. 2525. " - 11 

,,
1.50No. 2541. " "

11 " 2.00
No. 2022. Easter Ring

Easter Ring, decorated with Wistarias, Lilies and Smilax, with Butterfly,

complete   . . 
$3.50

Single Butterflies in various colors 12 inches wide, each   .50
', 19 " ., 11 75

o 4, o 4t 21 " " "   1.00

No. 2960A. Apple Blossom Vine, 12 flowers and 12 leaves. Per dozen yards, 0.50

No. 2960. Apple Blossom Vine, 20 flowers and 26 leaves. Per dozen yards, $2.50

No. 2994. Smilax
Per gross yanl,  

No. 2982. Ivy Vines
l'er dozen yard',  7:■ rt iii S

No. 2981. Clematis Vine
Per dozen yard,'  $1.70

Easter Lily Plants

No. 2084. 18 inches high,'
6 small lilies, per dozen
plants, $3.00.
No. 2091. 24 inches high,

6 medium lilies, per dozen
plants, $5.00.
No. 2095. 30 inches high,

6 extra large lilies. Each
plant, $1.25.

Apple Spray

No. 2518. Apple Spray in full hloom,
80 inches long, each, 75 cents.

No. 2519. Apple Spray in full bloom,
48 inches long, each, $1.75.

No. 2520. Apple Spray in full bloom,
60 IIICIIPS long, each, $3.511.

No. 2989. Lily Garland (cut representing 2 yards).

No. 2989. 1,11y Garland, of 8 St. Joseph's lilies and buds and 24 leaves.
Per dozen yards, $2.50.

No. 2798. Wistaria Bouquet, 30 inches high, exceptions ly
Site high art flowers. Price per holiquet, 93.50.

No. 2798.5. A very handsome Wistaria Bouquet, made up
the same as No. 2798, but of cheaper material, each, $1.75.

Wistaria Flowers, Crimson Ramblers, etc.

Ask for Easter Supplement No. 200

No. 2018. Real Spring Chicks
and Ducklings

taxidermated and mounted in saucy,
life-like positions, splendid for group-
ing in window displays. A ready seller
over the counter.
No. 2017. Chicks per dozen, 81.25.
No. 2018. Ducklings per dozen, $1.25.
No. 2019. Ducklings with wings, per

dozen, 82.25.
No. 2020. Cotton Chicks, per dozen,

15 cents.

FRANK NETSCHERT CO., 39 Barclay St., New York
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No. 91050. Apple Blossom Vine, 12 flowers and /2 leaves to yard.Per dozen yards, $1.50 ; per gross yards, $15.00.
No. 91043. Snowball Vine. 4 fine large paper snowballs and 12 leaves toyard. Per dozen yards, 82.40; per gross yards, $24.00.

No. 91024
Ivy Vine. 18
leaves to yard,
per dozen yards
75 cents, per
gross yards $7.50

No 91022
Ivy V ne. 12
leaves to jard,
per dozen yards
50 cents, per
gross yards $5.00
Best quality

only.

No. 92186, Rose Spray Bouquet. with
Vase. This bouquet is composed of one
dozen of No. 91186 rose sprays includ-
ing papier macho vase. Each, $1.75.
No. 91186. Rose bouquet without

vase. Each, $1.50.
Roses can he sent in any desired color.

No. 92144. Lily Bouquet
and Vase. Composed of
one dozen lily sprays in
either white, pink, pur-
ple or assorted colors
and a papier macho vase.
Each 81.25. *
No. 91144. Single Lily

Sprays. Per doz., $1.00.
Per gross, $10.00.

No. 91101. Apple Blossom
Spray, 25 inches long, each 30
cents ; dozen $3.00.

No. 91100. Apple Blossom
Spray, 12 Inches long, dozen 60
cents ; gross 86.00.

Loose Apple Blossoms, per
gross, 75 cents.

Apple Leaves, gross, 35 cents.

ART FLOWERS
Ne,vv pATTERNs I New L.Isplarvs.!

strwtly Up rt., pato
Their beauty and natural appearance have been proclaimedparamount.
The many Original New novelties are found in my springcircular No. 96.
Would be pleased if you would write for copy.

enedle 140 Wabash Avenue, CHICAGO

PALM 

PLA• N• 

TS. (linpotted)
No. In. high
91800. 24
91805. 36
91809. 86
91814. 42
91818. 42
91822. 48
91827. 60

Lys. Each Doz.
3 8 .18 $1.75
4 ..a 2.50
5 .40 4.00
6 .50 5.00
7 .65 6.50
10 1.00 10.00
12 1.50 15.00

No. 92152. Lilac Bouquet.
Most appropriate for spring
decorations. Composed of
12 large clusters of lilacs in
purple, pink, white or as-
sorted colors. Complete
with papier mache vase,
each, 81.75.
No. 91152. Single sprays ;

without.vase, per doz., 81.50.

No. 91618. LILY PLANT
No. 91615. 18 inches high, 1

lily and 1 bud to plant, each
25 cents ; per dozen, 82.50.
No. 91616. 24 Inches high, 3

lilies, 3 buds to plant, each 45
cents ; per dozen, 84.50.
No. 91617. 36 inches highs, 4

lilies, 4 buds to plant, each 75
cents, per dozen, $7.50.
No. 91618. 42 inches high, 5

lilies, 5 buds to plant. each,
$1.00 ; per dozen, $10.00.

No. 91030. Lily
Vine. :1 lilies, 3
buds, in white,pink
or purple colors and
18 leaves to yard.
Per dozen yards,
83.00; per gross,
$30.00,

OUR ELECTRO-PLATING SALTS
when dissolved in water make a plating sol-
ution at once ready for work and of always
correct shade. Know that we are the origi-
nators and manufacturers of the

DARK GREEN GOLD SALTS (Antique)
AND OTHER SHADES OF GREEN

.. Likewise the ..
ROSE AND ORANGE ROSE GOLD SALTS
used fur single and detthle gilding, and ofall other shades now on the market.
Our Jeweler's Model Electro•Plating Outfit
contains the batteries, plating salts for one
quart roman gold, half gallon silver, half
gallon copper, one gallon jeweler's potash,
and instruction book on electro-platitm.

Write for circular
U. S. ELECTRO-CHEMICAL CO.

H. HIRSCHBACH, PROP.
78 Lafayette Et. New York

(formerly called Elm)

Magic Silver Polish
THE WORLD'S BEST

We offer to the trade this Magic Polish which we
claim to be the best in the world. It is utterly impos-
sible to have Polish any better. The slightest touch of
this Wonderful Polish will remove tarnish of years'
standing without the slightest injury to the article.
We absolutely guarantee this Polish to be free from
grit or acids.

Ask your Jobber for Magic Silver Polish. Once used always
used. Price, $1.30 Dozen

Manufactured by the

WESTERN POLISH CO.
Sioux Falls, S. D.

If your jobber does not keep it, Ill'del'S Will be /Hied (iireet

RICHARD 0. EANDLER
Founder of the

Jewelers' School of Engraving

I7TH

'Cite Jewelers'
lESTABtasstson 1889

SUCCICSSFIJ1-

gichool of Engraving
Suite 1104 Heyworth Building, CHICACIOMCI-LARD 0. HANDLER, PROPRIETOR. sivo CHIEF INSTR UCTOR

BEST EQUIPPED SCHOOL
OF ITS KIND

BEST AND ORIGINAL
SYSTEM

SEND FOR HANDSOME
NEW CATALOG

CORRESPONDENCE
SOLICITED

ARTISTIC MONOGRAMS designed to order
In Pencil, 25 and 80 cents 1 Send money with
India Ink or Water Color, 01.00 J order

SPECIMEN BOOK Monograms and Lettering, 73 cents

ENGRAVING TOOLS ready for use
Send for Price-List

TRADE ENGRAVING

RICHARD 0. KANDLER'S STUDIO
i104 Heyworth Building, Chicago

Buckles
Waist Sets

Combs
Bracelets

Vest Chains Lockets
Lorgnette Chains Link Buttons

Festoon Neck Chains Brooches
Secret Locket Chains

in Solid Gold, 10 and 14 K., Gold Filled and Silver

Our travelers will call on you soon, and it will pay you

wait for them, 

fo• 

r the following reasons:

We have two factories running full time
We can fill your orders promptly
We have our own special goods-exclusive styles
Last, but not least, OUR GOODS SELL

Our Spring Line Ready
LARGER AND BETTER THAN EVER

Lots of New Things in

Hand Bags
Vanity Bags

Purses

to

Manufacturers

Factories: New York and Philadelphia

726 Chestnut Street
Philadelphia, Pa.
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Bigger and Better Than Ever
Our Line for 1907

American

Consisting- of

and Swiss Watches, Solid Gold and Gold Filled Jewelry

Will call on the trade in
New York, Pennsylvania
and Middle West

Our Representatives Will call on the trade in
New England

  carry a large assortment for  
immediate delivery of

Bracelets, Combs, Chains, Lockets, Fobs, Brooches, Scarf Pins, Rings, etc.
in Solid Gold and Gold Filled. Reserve your. orders for your Spring Goods until our salesmen
call on you.

If our representatives do not call on you, send for a memorandum package.

All Mail Orders carefully and promptly filled. Our material department is complete in every detail.

32 Maiden Lane
Tel. 1093 John

KORONES BROS. 38 Chrystie St.

NEW YORK

QUID A
entlitcr im

d Pallet Je
MURPHY.

^ORILLIA , CA

Get the Genuine
Don't accept cheap substitutes;

there is nothing else so good.

Sold by every Material Dealer in America

Price, 25c.

Sussfeld, Lorsch Sc. Co.
Wholesale Distributing Agents

37 Maiden Lane, New York

Tel. 2994 Orchard

•

4.1Tf

SAMS' It°
SAFETY 

BLOWPIPE OUTFIT
FOR JEWELERS
The original Sams'—
Greatly improved

FOR SALE BY ALL JOBBERS

Outfit complete. . . $12.50
Outfit without bellows, 8.50
Generator (B) . . . 6.00
Blowpipe (A) . . . 2.50
Foot Bellows (C) . • 4.00
Sams' Flux . . . . .25

Metal specialties mfg. Co.
(Sole Mfrs.)

18-24W. Randolph St., CHICAGO

Hand Piece

Generator. Size 8W
high. 5'/" diem.

L. LELONG & BROTHER
- 

.1
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Gold anZ Silver REFINERS, ASSAYERS an

SWEEP SMELTERS
BULLION SOLICITED

SMELTING FOR
THE TRADE

SWEEPINGS
OUR SPECIALTY

Prompt attention given to
Old Gold and Silver forwarded to us

by mail or express

Southwest Corner

lial.sey an Mar.shall Sta.

Newark, N. J.

9NEW AND USEFUL TOOL 

No. i K. Set of 12 Assorted
Burs, fit No. 3o Wire Chuck.

Per set, $2.50.

,0111111lei
4111

No. 487 K. Perfection Self
Centering Jewel Chuck, can be

used in ordinary wheel chuck.
Each, goc.

IlN111111111,1111ln
' •

For the VVEttchniaker and 
Jeweler

111111111 11;

ii.111. 'I 111111':1,',11,11,'1,i111111

No 4 K. Walnut Material Holder

with inlaid metal plates for holding

screws. Each, 35c.

No. 2400 K. Perfection Bearing Burs, Set of 30 ; fit No. 32 Wire

Chuck. They are cut on the edges as well as on • 
the sides, thereby mak-

ing but one operation necessary in cutting the
 size and the bed for

bearings. Put up in wooden box with cover. Per set, $6.00.

No. 2 K. Pendant Bow Flier.

Each, $1.00.

No. 3 K. Ping Cutting Device for removing 
rings fro-n swollen fingers. Nickel-plated. Each, $1.50

No. 5 K. Bench Knife, nickel-plated handle

No. 6 K. Bench Knife, gun-metal handle  

been sent to the trade. If you failed to

Any jeweler will find it to his interest 
toOur New Tool and Material Catalogue 

for 1907-8 has

receive a copy notify us and we will see 
that you get one.

make use of the book.

BENJ. ALLEN & CO., 
131 to 137 Wabash Avenue

CH ICAGO, 1 LL.

  Each, goc.
Each, 40c.
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ILL The Outlook for Spring Trade
was never better. With general activity in all lines of
trade following a record-breaking holiday season we
believe the prospects for spring trade are the best we
have ever known.

(I. In view of meeting these conditions and taking
care of the wants of the Jewelers of the Central West,
the South and the Southwest we want to say that the
present organization and facilities of Cincinnati's Quick
Delivery Wholesale House were never before equaled.
In jewelry jobbing we stand for progressive methods,
superior values, fair treatment of customers. Nine-
teen hundred and seven will still further strengthen our
standing with dealers who appreciate these policies.

Growth of business depends on holding old custom-
ers and winning new ones. In both essentials this
house has been enviably successful. Jewelers who
have not yet learned the advantage of buying of
Albert Bros. in Cincinnati, are invited to make this
profitable experiment this season.

Send for our Catalogue. It lists over four thousand items and illustrates nearly every one.
It should be an important part of your buying department, Mr. Jeweler, for it will he the
standard by which close buyers gage prices. If your name is not on our mailing list, it
should be. Send for this catalogue. It will surely save money for you. It is free to
regular jewelers,

ALBERT BROS.
The Quick-Delivery House Cincinnati, Ohio

1 9 I

W. & S. B. * Co-operative Plan for 1907

FOR THE RETAIL JEWELER

We Dave a Co-operative Nell for Retail Jewelers for 1907
that they cannot afford to overlook. By

concentrating their purchases on the

W. & S. B. * line for the coming year

they will make an EXTRA PROFIT

that otherwise they would not receive.

WO soil Glialos Mogi the WhO1gS010 Dealers
because they can sell them cheaper than

we could afford to sell them. The expense

of selling one line of goods direct would be

greater than the wholesaler's profit.

We go ot sell Department Stores and Bela!! Jilail Oulu Houses
because retail jewelers cannot compete

with them unless they buy at syndicate

prices. We believe the legitimate re-

tail jeweler furnishes the proper chan-

nel for the distribution of our goods.

Our W. & 1-8 an 1-10 Mills are tite Bost in the Worlil
of these qualities. They are finished by

our WEARBEST SECRET HARD-

ENING PROCESS, thereby giving

one-third more wear than chains finished

by the regular and ordinary Method.

W. & S. BLACKINTON CO.
Manufacturers

New York, 14 Maiden Lane Factory, North Attleboro, Mass

See the March KEYSTONE for further 
parficulars
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"IF YOU SEE IT IN THE SUN, IT'S SO"
8 THE SUN,

TRE SUN "nas in the course ettive years
expended the large amount of $20,000 in

n. running steam expresses"'—$20,000 was a
. large sum in those frugal days. Mr.
PRESCOTT'S history is passing throughthe

SUNDAY, JANUARY 6, 1907. press. Thousands of New Yorkenehave

Vntered 'at the Post 011ice at New York as Second
Class Mall Matter.

Sixty Years Ago.

The Meriden Britannia Company has
reprinted in its little periodical, the
Silver Standard, and has now gathered in
book form, divers facts of human and
sociological interest about the United
States or 1847. TRE SUN ill one of the
authorities cited. Anothereauthority, an
old friend that has joined the majority, is
Gleason'a Pictorial, which, with Ballou's
Drawing Room Companion, is gratefully
remembered by many persons who are
—well, older than BEVERIDGE. We shall
amuse ourselves by plucking a few
trifles that bear the forzu and pressure
of the time.
Mr. HORACE GREELEY', the true effigy

of whom, Whiskerless and with a dithy-
rambic cravat, adorns the page, Writes
of "the existing destitution, often suf-
fering, of a large proportion of the La-
boring Class." He rejoices that the ar-
rival of a steamship is announced in New
York "some minutes earlier than the
actual date of the arrival." He hears
withs an open mind that "some one . in
Cinoinna# has just invented a means cif
transporting, at a very moderate ex-
pense, a traveller from that city to New
York within two hours," Dreams from
the ivory gate seem to have nestled in
Cincinnati. A master of figures and
prophecy estunates that it will have a
population of 4,086,667 in 1904. There is
a long sick list at West Point. The sur-
geon gives two reasons: .The cadets
smoke too much, and the tightness of
their pantaloons around the waist inter-
feres -with digestion. The manager of
a company of barnstormers has run
against the stern and rockbound Puri,.
tans of Manchester, Conn., and had to
pay a fine of $60 because, as he puts it,
he "with a view of gain did cause cer-
tain females, dressed in women's clothes,
to whirl around swiftly on one foot, with
the other extended at right angles and in
a horizontal position." What did the
ballet among those crabbed Nutmegs?

gone to see the Aztec children, ,"wonaer,
ful representations of ancient ADAM,"
the .resemblance of whose lineaments. to
those in "many of the sculptured monu-
ments of Central Axnerica" is .clear to
the press agent.. 'Dear old show business!
"The more it changes the more it is the
same."
. MY. DANIEL WEBSTER opposes the
Mexican war because he wants to be
President. Mt. JOHN QUINCrY ADAMS'S
health ifi "still equable and vigorous."
Mr. ELI WHITNEY is making 1,000 Colt's
revolving pistols at New Haven lot the
Government. A resolution introduced
into the Kentucky legislature provides
that every convict's nose shall be painted
and kept perfectly black until one month
before the end of his term, Many Maine
tearneters- have pledged themselves not
to haul ardent spirits; and an "elegant
silver pitcher" has 'just been given to
the, Hon. NEAL DOW, Mayor of Portland.
There are 2,350 miles of telegraph linesi
in the•United States. The Cunard com-
pany is to make Jersey City the terminus
of a line of steam packets. The extent
of the 'omnibus business in New. York
is "scarcely to be imagined." There
are .326 otnnibbees,- "coaches'," and 800
employees. May we-not insert he the
theory that New York without those old
stages will never be entirely satisfactory'
to the praisers of past time? An Eng-
lish 'jounialist admires "the pretty faces
and figures of the New York ladies," but
regrets that they"follow the abominable
practice of chewing the gum of the.
spruce fir." Their jaws move perpetu-
ally and they lose their teeth early. .
A famous victory. of tragedy over

lighter letters is thus recorded:
" Entry; Boonost the tragedian, knocked down!

and cowhided N. P. Wri.tra, the poet, last Monday!
evening at the Washington Parade Ground."

General WINFIELD SCOTT is 61. DAN-
IEL WEBSTER ia 66 (65). Mr. WINANS Of •
Baltimore has just built for the Reading
Railroad twe locomotive a that are to
burn anthracite coal. A bill in the New
York Legislature to tax bachelors—the
same old and ever young bill—defines a
bachelor as:

" Every unmariled white male unconvicted of
crime, of goal health and 'fair physical proper-
Opus, and who is between the ages of 20 and 50."

The first American mail steamer sailk
from New, York in June. She is 230 feet
long, 2,000 tons burden, 'the most spleñ.
did steamer afloat." A statue of WASR■
INGTON is her figurehead. Mr. LONG-
WORTH of Cincinnati imade e;000 bottles
of champagne from his Catawba grapes.
The stockholders of the Fall River Rail-
road have resolved that their road shall
not transport rum.
Wh le Mrs. •SIGOUHNEY, the poetess,

was making a speech to President Pout
at Hartford, her house Was robbed of
"valuable jewelry.," As for 'this mare
Pota:
"Why are the heroes of the present war forgotten

and, neglected, • the men who, ragged. sunburnt
and .unshorn. were toiling, without pay or suste-
nance, over thesands of New Mexico, while the kid
glove politicians, clerks and hangers•on of Penn-
sylvania avenue are promoted to the offices?"

Chicago has a population of 17,000,
Cleveland of 12,789, Jersey City,of 5,862,
"au increase of 444 in one year." July 26
Mons a FARMER exhibited an electric
passenger car at .Dover, N. H. "A Mr.
STAITE has secured a patent in London
for reridering light available by elec-
tricity." 1F1our in California is 440 a
barrel. The streets of St. Louis were
lighted with gas fer the first time NOVESM-
ber 3. Before this candle which we have
borrowed to light that old time dies
out, we get a peep at "Lord" TIMOTHY
DEXTER'S_ house in Newburyport, just
sold for $7,000. General WASHINCITON
in uniform stands on a Roman arch in
front of the house, with JEFFERSON to
hisleft and JOHN ADAMS, uncovered, on
the right. The garden is full of colunins
bearing the statues of philosophers,
Generals, statesmen, Indian chiefs, and
now and then a goddess standing all
naked in the open air, We should have
liked to See that gallery, including TIM-
OTHY'S own statue. Re is a man to be
honored by the friends of literature, for
he kept a poet laureate; and we dare say
that he was no crazier than most folks
and might have been a great public man
in these more indulgent times. But he
had been dead more than forty years in
1847, and perhaps his wooden statuary
had been dispersed.

No ./Vioney Could Buy the editorial space in the NEW YORK SUN, devoted, as shown in thereproduction above, to a review of THE SILVER STANDARD, the little
magazine that advertises 1847 ROGERS BROS." silver-plated flatware. Some of the other newspapers and prominent
men that have kind words for The Standard are Cincinnati Commercial Tribune; Springfield (Mass.) Republican;
Postmaster-General Cortelyou ; Edward Bok, Editor of the Ladies' Home Journal ; Col. George Harvey, Editor North
American Review ; Henry Mills Alden, Editor Harper's Magazine ; Albert Shaw, Editor of Review of Reviews ; John
S. Phillips, Editor The American Magazine ; Arthur Brisbane, Editor of the New York Journal ; Richard Watson Gilder,
Editor Century Magazine ; T. J. Zimmerman, Editor System, Elbert Hubbard, of Philistine fame; Joel Chandler Harris
(Uncle Remus) ; B. Thorpe, Editor of The Keystone ; V. S. Mulford, of the Jewelers' Circular-Weekly ; and many others.

Any dealer in silverware who has not received a copy of The Standard should write to EDITOR SILVER STANDARD, MERIDEN, CONN.

A monthly journal devoted to the interests of the Watch, Jewelry and Optical 
Trades. The purpose and policy of this

journal are the protection and promotion of all trade interests. A rigid censorship assures the 
reliability and worth of

all reading matter, and the exclusion of all that is not trustworthy or 
relevant. We decline to insert advertisements

that are unreliable, or misleading in representation, defamatory in statement or 
detrimental to the welfare of the trade.
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A Warning to Subscribers

OWING to the operations in different

parts of the country of swindlers, who

seem to make a specialty of collecting sub-

scriptions for various journals, we must again

warn the trade against Paying subscriptions

for THE KEYSTONE to any persons purporting

to represent any subscription agency, as no

such person or agency has any authority to

collect subscriptions for this journal. Not-

withstanding repeated warnings for the past

few years, these plausible swindlers are still

finding victims. In some cases the name of

a fictitious subscription agency is printed on

the receipt given to subscribers. It is evident

that some of these swindlers may use aliases,

as the handwriting on many of the receipts

is the same though the name is different.

Do not give your dollar to any person

unknown to you, or of whose identity or

trustworthiness you are not positively assured.

It is safest in every case, unless you are

personally acquainted with the solicitor, to

forward your dollar direct to this office.

Ideal Trade Conditions

THE usual conservative and reliable report

of Bradstreet' s says, in its summary of

the trade situation in January, " Jewelry

manufacturers who have had good collections

for winter sales, report buyers pushing for

spring goods and many factories are now

running overtime." Such is the prosperous

condition which the opening of spring-tide

will find in the jewelry trade. The situation

indeed is unique and unprecedented. For

the first time in the history of the trade the

shelves and cases of the retailers were prac-

tically swept clean by the phenomenal holiday

purchasing, many lines running short even

before Christmas, much to the inconvenience

and slightly to the loss of some of the jewelers.

Not only this, but post-holiday trade has been

sustained to a degree before unheard of.

Reports from all sections inform us that

while Christmas brought relief from the holi-

day rush, it did not by any means signify

rest or even relaxation. Not only were the

repair departments overwhelmed with work,

but active selling of the depleted stocks was

well sustained and normal prices ruled.

In past years, the natural sequence of

the holiday trade took the form of a clear-

ance sale at reduced rates, for the purpose of

clearing out the holiday surplus of stock.

As there was nothing left during the recent

season which could be accurately character-

ized as a surplus, and as the demand was

fairly well sustained, we have heard little of

clearance sales, and the January advertising

of the trade gave no intimation of bargains

or " slashed prices."

HESE conditions mean a year of extra-

ordinary activity for all branches of the

trade—for manufacturers, wholesalers and re-

tailers. The jewelry manufacturers are even

now overwhelmed with orders, and a large

proportion of them are running overtime to

keep up with the demand. News from

Providence and Attleboro tells of factory ex-

tensions, additional equipment and a universal

demand for skilled labor. Every possible

preparation is being made for a record-break-

ing year, and there is not at present any

feature in the situation which would mar in

any way the hopefulness and confidence now

prevailing. Even the snows which prevailed

in the Northwest and far Western country to

the temporary demoralization of trade and

transportation, have been of untold benefit,

as they seem to have insured another bumper

grain crop, which is in itself an assurance of

continued prosperity.

The retailers evidence their easy financial

condition and confidence in the future in ex-

tensive store improvement. The manufac-

turers of store fixtures and furnishings report

quite as great pressure on their productive

capacity as the jewelry manufacturers a

development which indicates a culmination

in ideal conditions.
The March issue of THE KEYSTONE,

which will be our annual Easter number,
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and, as in past years, will herald the opening

of this most auspicious spring season. This

issue will have a special cover design, and

will be enriched by an unusual wealth of

contents of an entertaining, instructive and

practical character. Those whose subscrip-

tions expire this month should renew

promptly, so as not to miss this valuable

. number.

Technical Education and the Jewerly

Industry

MASSACHUSETTS enjoys the enviable

reputation of leadership among the

sisterhood of states in the important matter

of trade schools, and there is every proba-

bility that she will continue to maintain this

distinction. As this journal has taken an

active part in the movement to advance the

cause of American art craftmanship, especi-

ally in the matter of jewelry designing, we

are pleased to note that the jewelry manu-

facturing centers of New England are fully

alive not only to the importance, but the

necessity of vigorous action to this end.

During the present session of the Massachu-

setts legislature, representative Frank 0.

Coombs, of North Attleboro, will introduce

a bill, providing for the establishment of a

trade school, at which young men and

women will receive the necessary instruction

to enable them to take an important part in

the jewelry industry. The purpose is to

found a school, similar to those at Lowell

and New Bedford, which have done so much

for the cotton and woolen industries of the

State.
We find further evidence of the growing

interest in this matter of technical education

in a letter, recently sent by the officers of the

New England Manufacturing Jewelers' and

Silversmiths' Association, urging upon the

members the importance of contributing to

the expense of the jewelry department of the

Rhode Island School of Design, Providence,

an institution which has been liberally sup-

ported by the association who recognized its

services to the jewelry industry. It is stated

in the letter that every manufacturing jeweler

and silversmith of Providence and the Attle-

boros is receiving benefits from this school,

owing to the fact that through its teaching

and methods, it is easier to find designers

and pattern makers than formerly."

1A7 E find a like tribute to this school andthe same desire for advancement in

technical education in a circular which ac-

companied the profit-sharing annual divi-

dend paid to their employees by the R. F.

Simmons Co., of Attleboro, who state:

" We wish to call special attention to the ex-
cellent jewelry and silverware department of the
Rhode Island School of Design, and urge any of
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our employees who can do so to avail of the splen-
did technical training afforded by this institution.
We shall be glad to assist in any way we can, any-
one who desires to take up this work. Bear in
mind, that it is the person who has had special
training and can successfully apply it who is always
in demand.

Taking for granted that the spirit of this

advice permeates the entire jewelry manufac-

turing industry of New England, we may

expect more material progress in the matter

of technical education henceforth.

However we may regard education in

the abstract, the kind most to be desired is

the education which teaches a boy how to

earn his living. If he can acquire a better

education for other purposes, so much the

better. We cannot have too much intellectual

development, but the education which enables

a boy to earn a living is fundamental. The

trade school is a pressing necessity of the

times. Whether the apprenticeship system

has broken down by reason of our factory

methods, or the restrictions of labor unions,

or the unwillingness of the average American

boy to submit to it, or to all three causes

combined, the one fact is certain that it has

broken down finally and irrevocably, and

this truth has been forcibly driven home to

the jewelry manufacturers during the pressure

of the past year. Hence no doubt the

unusual interest which they now manifest in

the matter of trade schools.

In this connection it is worth mentioning

that the Boston Society of Arts and Crafts

will hold an exhibition in bhat city beginning

February 5th and closing February 26th.

At this exhibition will be shown an imposing

collection of masterpieces of jewelry and

silverware designing, and all forms of art

metal work.

Salesmanship Taught in High Schools

THE tribute which we paid in the preced-

ing article to Massachusetts in the matter

of technical education, applies also to the

commercial field. It is somewhat anomalous,

but nevertheless gratifying, to find so literary

a city as Boston, adding a course on scientific

salesmanship to the curriculum of its high

schools. The comprehensiveness and thor-

oughness of this course will be evidenced in

the following list of subjects taught :

How to seek a position.
How to hold a position.
The elements of making a sale.
The history and character of different

fabrics.
The importance of personality, physique,

health, etc.

Each of these subjects is subdivided into

different branches. For example, under the

heading, " The elements of making a sale,"

we have:
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I. Customer's attention secured by :
a. Personal appearance.
b. Manner of approach.
C. Power of speech.

2. Customer's interest aroused by :
a. Appeal to the emotions.
b. Appeal to the reason.

3. Customers induced to buy by :
a. Enthusiasm shown in pointing out
good quality in goods.

b. Concentrated interest and attention
of salesperson.

C. Sympathetic attitude of salesperson.

Each of these subdivisions is in turn

divided into subheads, thoroughly analyzing

each subject.
At the beginning of the course the

classes listen to lectures of practical sales-

men. They are expected to take notes and

later are examined as to the understanding

of the lectures and talks they have heard.

When the classes are more advanced there

are demonstrations of salesmanship. Some

member of the class is called upon to make

some imaginary sale to some other member

of the class. The class watches these demon-

strations, making notes preparatory to the

general discussion which follows. In these

discussions the members of the class are

called upon to criticize or suggest improve-

ments as to the manner in which the sale

was conducted.
This new departure is, of course, more

or less of an experiment, and so far there has

been very little opportunity to judge of the

practical results of the new course of instruc-

tion. But there can be little doubt that it

will prove very beneficial to the pupils who

take advantage of it. The merchants of

Boston are taking a deep interest in the mat-

ter and are not only disposed to help along

the pupils but encourage their employees to

take the course.

Warfare on Mail-Order Houses
Provokes Litigation

Pr HE warfare waged by the retail trade of
the Middle West against the aggres-

sion of the mail-order houses seems to have

reached the -acute stage in South Dakota,

where the question has, for the first time,

been definitely brought before the courts.

Montgomery, Ward & Company, one of the

largest of the Chicago mail-order houses, has

appealed to the federal court in Sioux Falls,

S. Dak., for an injunction to restrain the

defendants in the case, the South Dakota

Retail Merchants' and Hardware Dealers'

Association, from continuing their warfare

against mail-order houses in general and

against the plaintiff in particular, and from

maintaining what is alleged to be a boycott

on the mail-order houses.
It is alleged by the plaintiff company

that by threats and intimidation the officers
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of the South Dakota Merchants' Association

have coerced jobbers not to sell goods to the

plaintiff company and that by reason of their

action the plaintiff company has been injured

through being unable to purchase goods

which it requires to fill the orders of its

customers.

THE chief facts which have resulted in

this litigation are these : At the annual

convention of the South Dakota Retail

Merchants' and Hardware Dealers' Associa-

tion, held at Mitchell, that State, in January

1906, the sentiment of the retail business

interests against the mail-order houses found

unusually strong expression. Some weeks

later this sentiment crystallized into action

and a formal letter was prepared and sent by

the secretary of the association to several

hundred manufacturers and jobbers, wherein

it was stated that the retail merchants of the

state, in convention assembled, denounced it

as unfair on the part of the manufacturer or

wholesaler, who solicited the trade of the

South Dakota retailers, to also furnish goods

to the mail-order houses. Those to whom

the letters were sent were then asked whether

they were willing to act with the retail

merchants and refuse to sell goods to the

mail-order houses.

SOME of the firms to whom the letter

was sent made prompt replies, while

others delayed or declined to answer. After

waiting a reasonable bime the secretary pre-

pared a list giving the names of the firms

which had failed to reply to the letters sent

them. This list was sent, it is alleged, to

between 1400 and 1500 of the retail merchants

of the State and it is on this action—black-

listing the plaintiff calls it—that the grievance

of the mail-order house is chiefly based.

Montgomery, Ward & Company later

sent to the State two agents who acted the

part of detectives and represented themselves

as being promoters of mercantile associations

to fight the catalogue method of doing

business. In this friendly guise they called

on members and officers of the association

and held conferences with them, and it was

on the information which they secured that

suit was finally instituted.
The case was presented in court at Sioux

Falls on January 3d, and considerable evi-

dence was taken, the officers and members

of the association entering formal denial of

many of the allegations made by the agents

of the plaintiff. Owing to certain complica-

tions, however, it became necessary that the

complaint of the plaintiff should be amended

and the case was accordingly postponed until

January 28th, when the plea for a preliminary

injunction will be finally presented. The

Merchants' Association claims that there is no
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evidence on which the court could grant an

injunction, but even should an injunction be

granted, it will only be preliminary, remain-

ing in force until the main case comes up on

its merits at a term of the United States

Court to be held in Sioux Falls in April.

The terms of the injunction which the

plaintiff seeks, are very sweeping in character.

They ask that the Merchants' Association be

restrained :

From urging, soliciting or asking any whole-
saler or anyone else to sever business dealings with
the complainant or to cease selling merchandise to
the complainant.

From threatening, coercing or intimidating
any manufacturer, jobber, wholesaler or anyone
else concerning business dealings of any kind with
the said complainant.

From preparing, publishing, printing, post-
ing, distributing or uttering any threat or intimi-
dation to any corporation, firm, association or
person regarding its or their business relations to
the complainant.

From preparing, publishing, posting, making
or delivering any communication in the interest of
or in furtherance of any blacklist or boycott against
any manufacturer, jobber, wholesaler or anyone
else, the purpose of which is to restrain trade or
calculated to prevent and impair free, full and
unrestricted competition of all persons with the
complainant.

As the entire retail trade of the country

are now much interested in the mail-order

feature of modern business, the action of the

court will be awaited with eagerness.

Court Decision of Interest to Jewelers

T has been our frequent duty during the

past two years to warn the trade against

signing documents of any kind on the say-so

of another, and without being posted thor-

oughly on the nature of the contents. Quite

a number of our readers who signed such

papers at the suggestion of some persuasive

salesman and without examination of their

real character, found themselves in consider-

able trouble, which ended in a number of

instances in litigation and expense. In this

connection, an account of a recent court

decision published in various trade journals,

will be read with interest.

It would appear that the Puritan Mfg.

Co., Iowa City, Iowa, also doing business

under the name of Lyon-Taylor Co., of the

same place, sold, through its traveling repre-

sentatives, to quite a number of jewelers and

other retail merchants, assortments of jewelry,

which they represented as of good quality,

asking the dealer at the time of the sale to

sign acceptances, which they claimed were

simply acceptances or receipts for the goods.

Later, these acceptances turned up in the

form of accepted bills of exchange ; many of

which had been transferred to a so-called

innocent holder, Joseph C. Stouffer, who

claimed that as such innocent holder, not-

withstanding there might have been fraud

in the original transaction, he was entitled to
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recover. This claim forced many to settle with

him, inasmuch as it was a difficult proposi-

tion to prove Mr. Stouffer's complicity in the

matter, and the concern operated throughout

the United States very successfully.

Over a year ago one of the agents of

this company visited W. F. Clark, of Sagi-

naw, Mich., and sold him an assignment of

jewelry for $300, and at the same time

obtained Mr. Clark's signature to a paper,

which was called acceptance of the order.

He signed this one paper four times, and

afterward it turned up in four accepted bills

of exchange. The goods when he obtained

them were found to be absolutely worthless,

many of the articles which were called gold

plate and gold filled having but a very light

wash of gold. The testimony of an expert

was that the entire assortment was not worth

more than $40 or $5o, and there was not

actually $5 worth of gold in the whole assort-

ment. Mr. Clark, feeling that he had been

grossly deceived and defrauded, determined

to contest the matter, although it was neces-

sary to investigate the firm in Iowa. He

sent his attorney, Thomos G. Miley, of

Saginaw, to Iowa City, and depositions were

taken for the trial, which came off in Sagi-

naw last January. The principal contention

was on the part of Mr. Clark, that Mr.

Stouffer, who then held the notes, was impli-

cated with the concern and was simply a "go

between," who held the notes and collected

them and then turned the money over to the

Puritan Mfg. Company.

The case was fought before a jury on

two separate trials. In the first trial the

Court instructed the jury to find for the

plaintiff, holding that there had not been

sufficient evidence to implicate Mr. Stouffer.

A motion for a new trial was made on behalf

of Mr. Clark, which was granted, and upon

the second trial the jury found in his favor

and against the Puritan Mfg. Company,

holding that Mr. Stouffer was not an inno-

cent holder, but was implicated with the

Puritan Company, and therefore failure of

consideration and the fraud could be shown

against him. Stouffer thereupon appealed

to the Supreme Court of Michigan, and

some weeks ago the Supreme Court handed

down a decision affirming the judgment of

the lower Court and holding that there was

sufficient testimony to implicate Stouffer and

scoring the concern unmercifully.

Mr. Clark feels highly gratified at the

outcome of the case, as it has been fought

for a period of over fifteen months, but felt

that he was in the right, and he is now will-

ing that others throughout the country who

may have cases pending similar to the one

set forth, may take advantage of what he has

ascertained.
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Waltham Watches

To correct a misunderstanding which appar-

ently exists in the trade, it should be noted that

16 Size Vanguard 23 Jeweled Movements are

made in Open Face Lever Setting only, and are

not made in Hunting.

16 Size Vanguard 19 Jeweled Movements are

made in Hunting Pendant Setting, in Open Face

Pendant Setting and in Open Face Lever Setting.

Waltham Watch Company
Waltham, Mass.
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Three Advertising Opportunities, on
Three February Days

FEBRUARY presents unusual opportuni-

ties to the wide-awake advertiser, in

that this shortest month has three days which

may be availed of for successful " publicity."

Lincoln's Birthday, on the 12th ; St. Valen-

tine's Day, on the 14th, and Washington's

Birthday, on the 22d, offer occasions which

will appeal especially to the window-dresser,

but which may also be made good use of

through newspaper and circular mediums.

Of the three, the two birthdays must be

looked to only for the opportunities they pre-

sent for " general '' advertising, through the

operations of patriotic and civic sentiment.

St. Valentine's Day, while sentimental also

in operation, is an occasion for " specific''

advertising which can be made to sell goods.

The first two will accomplish the most that

can be expected of them if the advertising

which exploits these birthdays creates good

opinion for the store as a whole—if it argues

for the enterprise, the cleverness and the

wide-awakeness of the merchant ; and suc-

cess in this direction makes for the permanent

future gains of the business. St. Valentine's

Day ought to do all this and in addition it

should be the means of increasing present

sales, because of the spec/jic and direct sug-

gestion to buy goods now.

Lincoln's Birthday. on the 12th

The Lincoln birthday can best be ex-

ploited in the window. If you can borrow

a plaster bust of Lincoln, set it in the center

of the window, with a draped background of

American flags. (If you cannot secure a

bust, a large, framed portrait of Lincoln is

easily procurable, and it should then be draped

with flags, as suggested). A pair of hand-

cuffs, opened, in front of the bust or portrait,

will hint the freeing of the slaves. Put no

goods whatever in the window, but let the

entire attention of the observer be focused on

the idea of Lincoln. Take care to drape the

large flags artistically ; put three or four

evergreen wreaths at the base of the bust or

portrait. Let the exhibit be simple and dig-

nified, not " fussy " and overdone. To

inform the ignorant, place a small card on

the portrait inscribed, " Born February 12,

18o9." Even the dullest will then connect

the display with the significant day of the

month.
If you are a " doubting Thomas " who

refuses to accept the well-proved truth that

such an occasional window-display helps the

business in a broad way—if you think it a

waste of opportunity to dress a window with-

out making it an immediate earner—you may

put in the window a card as follows. You

will destroy the artistic entity of the display,
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you will spoil the larger idea by the intrusion

of your selfish purpose, but if something that

looks like profit 11111S1 go into the window—

well, better this card than goods :

Lincoln said, " You can fool some of
the people all of the time, and all of the
people some of the time, but you can't
fool all of the people all of the time."

Those who buy here will bear witness
that the practice of this store is to fool
none of the people any of the time. If any
buyer, at any time, thinks he has been
" fooled " here, we stand ready to correct
the mistake on our part, or the misconcep-
tion on his part. Every customer must be
satisfied that we give a "square deal," for
we are builing up this business with an eye
to the future, on the lines of honest goods,
honest prices and honest service.

Washington's Birthday, on the 22d

If you dress the window as suggested

for the Lincoln birthday, do not make use of

a bust or portrait of Washington on the 22d ;

so avoid repetition and monotony. Instead,

place a large-enough tree in the window to

fill most of the space ; the _trunk of it must

be nearly chopped through ; a new hatchet

at its base ; and on the hatchet a large tag

inscribed, " To George Washington from his

farther, on his thirteenth birthday." Of

course a cherry tree should be used, but as

cherry trees are not now in leaf the idea can be

suggested by tying artificial cherries on the

bare branches of any kind of tree. The Conti-

nental period can be indicated by some old

flags, a flint-lock gun, and an old sword and

drum, and such other relics as you may be

able to borrow.

If the earning idea still persists in your

mind and you believe it best to make imme-

diate application of the window story, hang

a card on the tree thus inscribed :

" I cannot tell a lie, father. I did it
with my little hatchet, and I buy everything
in the jewelry line from John Smith, since
I find he always sells ' right goods at right
prices in right ways.' "

St. Valentine's Day, on the 14th

We now conic to an occasion when the

skeptic who doubts the efficiency of " gen-

eral " advertising will find comfort in the

opportunity to get down to " specific " work.

He can make the 14th sell goods. To

accomplish this end, however, he must

depend less upon his window than upon

printed matter ; for he must educate the

young men of the community, and inspire

the idea of buying by preliminary argument.

And in this instance it involves an advertising

principle which is called " the direct corn-

mandT.
''he idea of " the direct command " is

that many people can be led to buy an adver-

tised thing simply through a strong and

urgent insistence that they buy it ; that the

voice of wmmand breaks down the weak
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will of the man who has nothing but vague

objections to oppose to it. The theory is

based on the assumption (which is logically

and historically correct) that most men want

to be led, and will listen to and obey .the

voice of authority when it is spoken loudly,

sharply and directly.

Now, apply this idea to St. Valentine's

Day advertising ; and first, consider how

little use has been made heretofore of the

advertising possibilities of February four-

teenth. Here is the one day in the year that

is distinctly dedicated to the interests of

lovers—or good friends, or whatever the

degree of affection which exists between the

impersonal He and She. Christmas gifts are

for everybody ; St. Valentine's gifts express

the tender passion. And there are always

young hearts that palpitate, and purses ready

to open when Dan Cupid knocks.

Yet how peculiarly ignored are the trade

possibilities which open to the day of Saint

Valentine ! Here is a field white with the

trade harvest, yet the reapers sit idly in

the shadow of the fence-corners. The one

jeweler in each town who will systematically

and earnestly set about to give to St. Valen-

tine's Day its proper significance in his com-

munity, and so will develop the idea of gift-

giving on this day between lovers or intimate

friends, is certain to add another to the

profitable 'seasons " of trade. It can be

made more profitable than Easter or any of

the " event " days, except Christmas only.

Want of space prevents a detailed show-

ing of the advertising plan ; a synopsis, only,

can be given here. It involves, first, a call-

ing attention to the significance of the day ;

then a stimulus to the thought that on this

day She should receive expression of Your

regard in some tangible shape, not so ephem-

eral in character of the gift as the usual

flowers or candy ; then the " direct com-

mand " to buy this, or this, or this. This

advertising should begin about February 5th

and continue daily (in progressive argument

and "command " ) to the t4th. If your

town has no daily paper the whole proposi-

tion should be sent in booklet form to a care-

fully-selected list of possible " spoons."

The window should supplement the

printed advertising by being filled with a

multitude of little givable things, ranging in

price from one dollar to ten. Price-cards

made of red hearts, pithy show-cards inscribed

with tender quotations, etc., will help to

fasten the idea of gift-giving in receptive

minds.
February need not be an idle month for

the jeweler, with two birthdays to promote

his " general " reputation and Saint Valen-

tine's Day for his " specific " purposes of

profit.



An Important Word From

Dennison's Catalogue is looked upon by leading
Jewelers as a book of reference essential to the
profitable conduct of business. Like all valuable
works of reference, it must be kept up to the day.
More so from the fact that it reflects the great
business of Dennison—a business that progresses
every minute, every day. And so we have prepared
a 1907 appendix for Dennison's Jewelers' Catalogue,
which it will be our pleasure to forward on request.
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Increasing Popularity of Formal
Openings

THE inauguration of the late holiday
season was signalized by an unusul

number of formal openings and by unusual
elaboration in these pleasing and profitable
functions. As these openings entail conside-
rable expense for advertising, store decora-
tion, souvenirs, etc., our readers are naturally
curious to know whether the outlay is always
justified by results. For the purpose of
eliciting this information, we communicated
with a number of jewelers who held such
openings, and nearly all these recommended
them as very desirable, not alone for the in-
creased sales, but for the extra publicity and
prestige which they bring to their store.
Indeed, as a rule, publicity is the main pur-
pose of these openings ; as on these occasions
many of the jewelers do not permit the sale
of goods, devoting their entire attention to
the reception of their guests, their entertain-
ment while in the store, and pointing out the
comprehensiveness and attractiveness of their
stock.

Advertising the
Openings

Clippings now
sive character

The more enterprising mem-
bers of the trade seem to have
thoroughly mastered this
question of formal openings.

before us tell of the impres-
of these functions, of the

crowds that attended them, the beautiful
displays of goods, and the pleasant reception
accorded to the visitors by the jewelers and
their staff. The announcements of the open-
ings are no longer limited to advertisements
in the daily papers, as personal invitations
enclosed in sealed envelopes are mailed to all
probable customers, and it is the experience
of the trade that comparatively few of these
invitations are ignored. On the contrary,
the dainty personal invitation seems to appeal
irresistibly to the pride of the recipient who
visits the store, as much in gratitude and
appreciation as for the purpose of viewing
the display. As the decorations and illumi-
nation on these occasions are generally quite
beautiful, and as vocal and instrumental
music have become recognized features of
such occasions, not to mention a dainty
souvenir, visitors are well repaid for their
courtesy in visiting the store.

These openings have become a feature
in large cities as well as in small towns,
although in smaller cities and towns the
functions are naturally much more effective
from the advertising point of view. The
illustration shown on page 273 is the interior
of the new store of J. C. Mellichamp, of
Atlanta, Ga., the photo being taken on the
evening on which he inaugurated his formal
opening. The cut shows only imperfectly
the impressive display of stock, the beautiful
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illumination and the rich floral decorations.
Notwithstanding the fact that Atlanta ranks
among our largest cities, this opening, we
understand, was quite successful, and the pub-
licity accruing from it had a most beneficial
influence on the proprietor's holiday trade.

But it is in the smaller cities and towns,
where the jeweler enjoys a large personal
acquaintanceship with the population, that
the formal opening is most effective in giving
the store prestige, publicity and trade. In
such communities the neat personal invitation
to friends, their cordial reception at the store
by the proprietor, the patronizing appeal to
their good taste, the incidental directing of
their attention to such goods as they would
likely be interested in, the presentation of
the dainty little floral or other form of
souvenir, the parting hand-shake with the
assurance that their next visit will be equally
appreciated—all this has its effect in giving
the store and its management an attractive
individuality, and the establishment is pretty
certain to be given the preference when pur-
chasing day arrives. The music, the decora-
tion, the illumination, the social formalities
associated with such occasions, seem espe-
cially impressive in small communties and,
as a rule, attract large crowds to the store.

The daily press considers
Fruitful in Publicity it in line with their duty to

give extensive free notices
of these functions, and the advertising thus
obtained is quite valuable. In the smaller
towns the papers are quite liberal with their
notices, which are generally couched in the
most flowery language by friendly reporters.
From a number of clippings before us, we
select the following introductory paragraph
to a notice in a local paper of an opening
held by F. C. Stamm, of Eagle Pass, Texas :

The Stamms' Opening

A person passing the store of The
Stamms on Monday last might have
supposed a reception was being held.
Mexican musicians were making sweet
melody within. Well-dressed ladies were
going in and coming out all day long. It
was the holiday opening of the store.
Stepping inside one found much to admire.
The decorations were in rare taste—smilax
and holly being deftly intertwined, and
the generous green foliage of lilies con-
trasted agreeably with their surroundings.
Looking more closely among the choice
and chaste exhibits, the eye alights on
things specially attractive. In the fashion-
able Eilte china, for instance, here are cute
little cups for after-dinner coffee ; there are
most beautifully decorated larger sets and
individual dishes of the same ware. In
the window there are some fine specimens
of Bavarian ware, hand-painted with in-
finite pains.

Here followed a detailed account of the
, handsome display, and, said the scribe, in
conclusion : " It was all so like The Stamms,
their stock, their store and their agreeable
personality." All this is very valuable pub-
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licity and helps very effectively to concen-
trate public attention on the store, the stock
and the enterprise of the proprietor.

Most of these newspaper
Using the notices are, no doubt, in
Local Press the nature of an apprecia-

tive return for advertising
patronage, but this does not make them any
less effective from the advertising point of
view. Our subscriber, F. C. Stamm, like
other jewelers whose enterprise manifests
itself in formal openings, etc., is a liberal
advertiser in the local papers, and his adver-
tisements are much above the average in
excellence. He loses no opportunity to keep
his store and stock before the local public,
and make it familiar to all members of the
family. Even the children are not forgotten
on appropriate occasions, as the following
announcement, which was given a space of
4 x 4 inches, will show :

CHILDREN'S DAY
AT

THE STAMMS •

Next Monday

Every child who comes to our
store between 4 o'clock P. M.
and 8 o'clock P. M. will receive
a Christmas Card FREE.

It may be inferred from the above, that
our subscriber found his opening quite suc-
cessful and more fruitful in results than he
even anticipated. It was the " talk of the
town," he said, and no doubt was an impor-
tant factor in making his holiday business
" nearly double that of any previous year."

There are instances, no doubt, when
openings have been failures, but the large
percentage of successes makes this form of
advertising well worthy of the attention of
the trade.

As to the proper occasion and frequency
of formal openings, experience has taught
that it is the part of wisdom not to bold more
than one each year—this to be held as a for-
mal inauguration of the holiday season, when
the new stocks are placed on display and
advertised in the local press. Some jewelers
follow the example of the department stores
and hold also a spring or Easter opening.
The spring season is undoubtedly opportune
for such a display, but great care must be
taken that the frequency of the openings will
not result in a familiarity that will detract
from their prestige. Too many occasions of
this sort are calculated to create an indiffer-
ence on the part of the public.
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Annual Banquet of the Boost
Club

The third annual banquet of the Boost
Club, of New York City, was held at the
Hotel Knickerbocker, on the evening
of January 24th, and was by far the

most successful social event in the club's three
years' existence. Started primarily as a stag
tioners' social organization, the club has out-
grown the ideas of the original organizers, and its
membership is now open to jewelers and merchants
in kindred lines who are in sympathy with the
motive that brought the club into existence, the
purpose of " boosting" rather than " knocking,"
as expressed in the club's humanitarian motto:

We fiass through this world but once ,•
i j, therefore, there be any kindness we can
show or any good thing we can do for
our fellow beings, let us do it now ; let us
not defer or neglect it, for we shall not
pass this way again.

The large banqueting hall of
A Brilliant Scene the hotel was neatly decorated

with the American flag draped
in various forms. The speakers and guests occu-
pied one table running along one end of the room,
while the members and their friends were seated
about small tables accommodating eight -diners.
While dinner was served the party was entertained
by the singing of popular songs by T. Arthur
Baker, and music was furnished by the Impe-
rial Trio. Interspersed between the after-dinner
speeches, Ed. J. Rice, humorist, also entertained
with a number of recitations and funny stories. A
number of the lady friends of the members enjoyed
the scene from the gallery overlooking the banquet
hall, and were the recipients of not only the
admiring glances of the diners but many gallant
references by the speakers.

Instead of being printed on large separate
cards or pamphlets, the menu, the list of speakers
and entertainers, and the officers of the club, and
the various songs to be sung, were printed in a
compact little booklet, with ample space in the
rear for the diners to have their friends write their
autographs to be kept as a souvenir of the occa-
sion. Several special sheets containing Boost
Club melodies, by Will. Christopher, termed " the
uncultured poet of the Lackawanna," and music
.by Bill Berryman ("original, but not with me,"
said Bill), contained a number of special songs
that hit off several of the popular officials and
chief boosters.

A Worthy
Presentation

Before entering the banquet
hall the members of the club
were called together in the
parlor to witness the presenta-

tion of a handsome silver loving cup to A. P.
Jackson, who for the past two years has occupied
the position of arch-booster. The presentation
was made by W. E. Smith, the popular festive
booster of the club, and although taken by sur-
prise, Mr. Jackson made a very fitting response of
thanks for this token of his fellow members' appre-
ciation. The cup was suitably engraved and also
ornamented with an enameled reproduction of the
club's motto.

With the serving of the coffee the new arch-
booster of the club, Frederick P. Seymour, of the
Dennison Mfg. Co., rapped for order and extended
a welcome on behalf of the club. He briefly recited
the purpose that had led to the club's organization
and reviewed the club's history for the past three
years. He told of the recent decision to enlarge
the limits of the membership and invite jewelers

and other merchants to become members. He
said that there was no doubt that the arch-booster
who would preside a year hence would do so over
a much larger gathering than on this occasion.
Before introducing the toastmaster of the evening,
he asked the members to rise and give a silent
toast to the memory of Thomas Drayer, who had
been the glad-hand booster of the organization
from the start.

A Feast of
Oratory

Mr. Seymour then presented
William E. Smith as toast-
master, and Mr. Smith's popu-
larity was at once made appa-

rent by the vociferous cheers by which he was
greeted. After referring to the efforts of the past
three years, Mr. Smith said " we believe no man
can reach a goal alone. He must have the help of
his fellow man, hence the necessity of the booster."
Disclaiming any intention of taking up the time of
the speakers, he at one proceeded to introduce
Arthur Brisbane, Esq., the well-known editor of
the Evening Journal, who proceeded to talk very
much as he writes, in short and snappy sentences.
Mr. Brisbane said he was glad to come to the

Frederick P. Seymour, "Our Arch Booster"

For he's a certain air about him,
That the girls they can't resist,

And yet like Dowle, 3r.,
Fred. claims he's ne'er been kissed.

He's now our great arch booster
And a secret now we'll toll—

He's going to marry, marry
A Staten Island belle.

.—From Roost Club song sheets.

dinner, glad to have the nice little menu book and
also the solid gold pen that had been presented to
him as he sat at the table. He said he could not
conceive of a better idea than the one that had
prompted the formation of this club, and he earn-
estly recommended his hearers to obtain and read
the book entitled " Mutual Aid as a Factor in
Evolution," by Kropatkin, the great Russian
scientist, in which the help of our fellow man is
fully pointed out in working out our evolution
from a lower to the high state of civilization and
development.

The speaker paid a fine tribute to the Jewish
race, picturing the persecutions they had suffered
for 4000 years and pointed out that one of the
greatest reasons for the great advancement of the
race was their clannishness and boosting one
another. He said that what his hearers wanted to
look for in their rivals, whether in business or
other elements in life, was their good qualities and
thus learn the secret of their success rather than
pick out their weaknesses.

Hon. John J. Fitzgerald, con-
Who Was the gressman from New York, was

the next speaker, and expressed
a strong sympathy with the aims

of the club, but was rather skeptical as to whether
it could be applied to politics, where knocking
seemed to be more prevalent than boosting. He

Original Booster?
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expressed a desire to acquire membership in the
organization and become a general booster with
the slight reservation of being allowed to ocasion-
ally knock a political opponent.

The next speaker of the evening, Rev. W.
Warren Gile, of Summit, N. J., made a great hit
with a short talk which was replete with good
stories and sound practical advice. He said he
noticed that his hearers had been following the
biblical injunction to put their affections on things
above, glancing at the same time at the gallery
where the lady friends of the members were
assembled.

The next speaker of the even-
The Divinity of ing, Hon. John S. Wise, for-

merly of Virginia, and for the
last two years one of the bright

legal lights of the New York bar, made an address
which was full of feeling and made a deep impres-
sion on his hearers. The eloquent lawyer, who is
a frequent after-dinner speaker, spoke in a rather
more serious vein than is his wont. He said Ile
was delighted at the opportunity of meeting a body
of New Yorkers who were really engaged in help-
ing the other fellow, for in his twenty years' expe-
rience in the life of the city he had been impressed
with its selfish spirit, made necessary perhaps by
the keen rivalry of business. " In the rush and
push of society like ours, anything that tends to
loosen this universal selfishness is desirable, and
the time is coming in the lives of each one of you
when the desire for money-making will be as
sounding brass and tinkling symbols. Take care
when old age comes to you that you are not left
without friends through your own selfishness."

Hugh Gordon Miller, Esq., the brilliant young
attorney and commissioner of New York State to
the Jamestown Exposition, was the next speaker
and paid an eloquent tribute to the ladies in the
gallery. He said the two greatest monuments in the
Western Hemisphere was that of the father of his
country at the national capitol, and the other stand-
ing guard at the entrance of this great metropolis
in the form of a woman. He extended, on behalf
of the management, an invitation to all to visit the
Jamestown Exposition which would be opened in
a few months, and he assured them that the wel-
come they would recive would be a warm one.

The toastmaster read a telegram from Los
Angeles giving information of the formation of a
Boost Club in that city and also a wire of congratu-
lations from F. D. Waterman, of the L. E.
Waterman Fountain Pen Co., from San Francisco.

Chas. Battell Loomis, Esq., the
A Feast of Humor well-known author of "Cheerful

Americans," was the next
speaker and claimed that he had always been a
booster, but pleaded that the hour was so late and
he lived so far in Jersey that he would only take
time to read one of his own little stories, which he
did in a way that led the diners to insist upon
more when the speaker sat down. He was forced
to respond with several more that made an
equal hit.

The Chinese consul general made an appro-
priate little address, in which he said that the
motives which had led to the formation of the club
had long ago been inculcated by one of the Chinese
philosophers and were taught in their educational
institutions.

Other short addresses were made by McCready
Sykes, Esq., " Bill " Christopher, who was pre-
sented as " the greatest booster of us all," Dr.
Orison Swett Marden, editor of Success, and
Col. John L. Shepherd, the silver-tongued orator of
the jewelry trade.

Good Fellowship
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with Patent Seamless IVORY Enameled

Finish:
Niekel-Plate
Silver-Plate
Solid Copper

Over ioo styles and sizes

known method for producing Coffee
or 1..ea of the finest flavor

WORLD
BRAND
SILVER

English Pewter; also Solid Copper with English Pewter Mountings

TEA WARE, TABLE KETTLES,

BAKING DISHES, ETC.

No. 298. Mission Dish
With " IVORY" Enameled Food Pan
Made in Copper, Nickel and Silver

New Catalogue No. 49 K sent on

THE PAIRPOINT
suit//0/ CORPORATIONsil ph/ed
IV-a/ Rich

Cul Wass

117a re

Elerfroliers

(;as Portables
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of our Complete Lines loaned to the trade for inspection

etr HE manufacturers
of World Brand

Silver take pleasure in
submitting for your in-
spection a reproduction
of their new design
which will he known as
the "Moselle" pattern.
41 Into the creation of
these beautiful pieces
of "silver art" we have
put the work and study
of many months. The
esult, we feel, is worthy
f the reputation for
uality, which World

Brand Silver has always
held.

Let us send you our trade catalogue,
illustrating and pricing our entire line.

Factory: BRISTOL ,CONN.
New York Chicago

46 West Broadway Silversmiths Bldg.

38 Murray St., New York City

BRANCHES 36 St. Antoine St., Montreal, P. Q.

( 717 Market St., San Francisco, Cal. Factory, etc., NEW BEDFORD) MASS.
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Quadrupling the
Window-Display
Space

In the field of advertising and display, it may seem that
up-to-date merchants have exhausted the possibilities in
the way of electric-light signs, mechanical displays, etc.
An enterprising merchant, of Cleveland, Ohio, however,

has devised a new and ingenious method of displaying his goods by making
his available window-dis-
play space four times the
actual size of the window.

Flow this seeming im-
possibility was performed
is told by the llusiness
Men's Magazine: The win-
dow floor was arranged so
that it revolved, like an
endless chain, over two
drums at either end ; the
window floor extending
back into the store the
depth of the window and
being separated by a black
velvet cloth. Then a num-
ber of different articles
were wired to the moving
floor, and this produced a
unique and striking effect,
which challenged the atten-
tion of all pedestrians. In fact, the street in front of the window was quite
crowded at all times while the display was in motion.

The scheme is not so well adapted for the jeweler's window as for this
merchant's, aluminum articles only being shown in the display. The latter
merits credit, however, for de-
vising something entirely new and

.01P'TICIPM

noticed in the illustration, flowers form a prominent feature of the display,
and these are at all times agreeable to the eye. The window has another
particular merit in that only a few appropriate pieces of goods are shown,
and these are artistically arranged and emphasize, rather than mar, the
effect. This design would make a quite appropriate Easter or spring dis-

play, and any jeweler can
easily vary the idea to suit
his own purpose.

We would take advan-
tage of this opportunity to
impress on the trade the
value of crepe paper, not
merely for window display,
but also for store decora-
tion. This paper can now
be procured in myriad
forms, and the price is so
moderate that the most un-
pretentious jeweler can
afford to use it in large
quantity. Some very hand-
some designs can be seen
in the large cities, made
entirely from crepe paper
in various colors and in its
various forms.

At the head of this page are shown the Christmas windows of A. R.
Grove, Bluffton, Ind. These windows had the triple qualification of being
neat, effective and inexpensive. The photographs do them very imperfect
justice, but they proved sufficiently attractive during the Christmas season

to command the attention and
elicit the admiration of the local
public. Mr. Grove, himself, de-which some members of the

jewelry trade may be able to use
occasionally at least. The device
was entirely home-made, simple
in design, inexpensive, and driven
by a small electric motor con-
cealed below the floor. The
mechanism is clearly explained in
the sketch shown above.

A design em-
embodying a
very pleasing
idea and which

may be used at almost any season,
is shown in the accompanying
illustration. The purpose of the
window in this particular case
was to emphasize the special
adaptability of the jeweler's stock
for wedding gifts. The large
doll, which forms the central fea-
ture of the display, was dressed
in complete bridal outfit, includ-
ing jewelry and flowers, and pre-
sents such a pleasing appearance
as cannot fail to arrest the atten-
tion of pedestrians. The design
also shows to what good purpose
the van -colored crepe-paper rib-
bons can be used. As may be

A Tasteful
Display

An attractive and tasteful display
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signed and constructed the dis-
plays, and reports that results well
repaid him for the time devoted
to them.

In many windows the incan-
descent lamps have been used so
long that what were originally
16-candle-power lamps only gave
about a To or 12-candle-power
illumination. Not only is the
illumination comparatively dim
and at times even inadequate, but
the quality of the light is exceed-
ingly poor, being of a pronounced
yellow cast. As a matter of
economy, it would be in the
merchant's interest if he would
replace these bulbs with new
ones, for while he is paying for an
electric current that is sufficient to
give him an adequate high-class
illumination, through his neglect
he is receiving a very poor light-
ing service. Continuous and watch-
ful care must be taken of the show
windows, if the best results are to
be had therefrom. It is deplorable
that so many jewelers are negligent
in this important particular,
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IS Maiden Lane
New York

Is Maiden Lane
New York

Each Season

show a most complete assort-
ment, in very large variety, of
all the newest up to date articles
in both SOLID GOLD, Gold
Diamond Set, and Gold Filled
Jewelry.

We Are Not Afraid

to show NEW styles. We do
not wait till a growing demand
compels us to follow some new
idea.

To Lead

Announce the engage-
ment of Travelers for

1907

For Northwestern States

Mr. Ira C. Jones

For Southwestern States

Mr. F. B. Moore

For Middle Southern States

Mr. A. W. Payne

in showing new goods, new
styles, new colorings, new
fashions in Stones, new novel-
ties in Jewelry

1907

finds us making preparations
for larger quarters, although
we already occupy the largest
floor on Maiden Lane.

1908

will find us still better equipped
to take even better care of
business entrusted to us.

1909--1910

will find us still aggressive in
our endeavor to give better
service, better goods, and to
deserve your patronage, with
even better reasons for getting
a larger share of it.

Your Spring Stock

just now claims all your atten-
tion. Don't make your
selection before seeing the new
lines now being shown by our
travelers. We court compar-
ison of price and quality.

For Southeastern States

Mr. G. W. Rowley

For Middle Northern States

Mr. Frank C. Shinn

Who will present for your inspec-
tion our new spring showings of

Gold, Silver and Gold Filled

ALL THE NEW ARTICLES

ALL THE NEW FADS

NEW DESIGNS

LARGER VARIETY

It is well known that we
carry a complete line of Jewelry,
in both gold and gold filled,
embracing all articles of jewelry
carried by the retailer.

Do You Know

that it is probably the largest
line and most up to date of any
shown.

We hope to number you
among our esteemed customers
this year of 1907.

Is Maiden Lane
New York

ANUFACTU

Is Maiden Lane
New York



THE HENRY FREI/NI:WM

Our repre, entatives are
starting on their Spring trips and

anticipate a cordial greeting, as from all
accounts our goods have proved excellent

" Sellers" during the holiday jush.

The Henry Freund & Bro. line this season will
be larger and better than ever. Our stocks of

Jewelry, Watches and Diamonds contain many
articles of interest to the trade. Numerous exclusive

patterns in jewelry, particularly in Elk and Fraternal
Order of Eagle goods. Our trade-mark The Rose,"

on every piece stands for quality and excellence.

It will more than pay you to defer your purchasing
until one of our salesmen calls upon you.

Henry Freund & Bro......, "Sellers of Sellers," 71 Nassau St., New York
ELK AND EAGLE GOODS A SPECIALTY

A Great Spring Line d Entirely New
Original an Catchy Spring Novelties

OUR SALESMEN ARE NOW

OUT ON THEIR SPRING TRIP

No. 52 Cut Glass Jewe:, Sterling Mounted

IT WILL PAY YOU

TO SEE THEIR LINE

THE C. F. MONROE CO.
Manufacturers of

Cut Glimaa, Steriing, Cut Gilaza Mounted An Metal
and SteTlInng, ChLma and DecoTated NoveRtAes-

Offices and Factory, Meriden, Conn. New York Salesroom, 28 Barclay St.
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Annual Banquet of the 24-Karat
Club

The sixth annual dinner of the 24-Karat Club

of New York City, was held at Delmonico's on the

evening of January 25th, and was not only the

largest but the most successful affair in every way
held by the club.
The general ex-
pression of those
present was that
the dinner and the
addresses fully
equaled any of the
famous dinners
held by the New
York Board of
Trade, which were
discontinued some
years ago. The
attendance w a s
about four hun-
dred and was only
limited by the size
of the banqueting

hall, and the tickets were in such demand for
several days previous that one hundred more

would have been present had there been room.

Owing to this demand, it is likely that the dinner

next year will be held at the Waldorf or one

of the other large hotels whose banqueting room

will accommodate more than Delmonico s, which

still remains a favorite among the members, owing

to the excellent service that it always provides.
The preliminary social period was shorter than

usual this year, as the march to the banqueting hall

was made promptly at 7.15, and although the list

of speakers was long, the affair was over at 11.30.

The banquet room was profusely decorated with

American flags and spangled streamers running

from the chandelier in the center of the ceiling to

the sides of the room. On the wall in the rear of

the speaker's table was suspended the club banner.

The orchestra and singers were placed in the

gallery, and in addition to the popular songs in

which all joined, several fine solos were rendered

by professional singers.

The menu card was decorated on the front

page by a colored print of an attractive young lady

enbracing a large carrot and a bottle of wine, while

a basket suspended from the waist was filled with
twenty-four smaller carrots. In referring to the

card, one of the speakers doubted whether it would

be wise to take it home in view of explanation that

would have to follow, but expressed his purpose to

do so as a memento of one of the best dinners he

ever attended. In addition to the menu, the

brochure contained a list of the toasts, guests of the

evening, and the officers and committeemen of

the club.
Besides the menu each diner found a booklet

containing the popular songs of the day which

were sung during the evening, which were furnished

by one of the trade journals.

The ice cream was served in a circular box

enclosed in a satain-covered case embellished

with plated brooches, some plain and others

mounted with various semi-precious stones. The

souvenirs were leather covered traveling clocks

with a seven jewel watch movement, the product

of the Seth Thomas Clock Co., and were the most

expensive ever furnished at a New York jewelry

banquet.
It was a few minutes before nine when tlie

newly-elected president of the club, John B. Wood,

J. 13. Wood

rapped for order and said, " it gives me great
pleasure to welcome you all to this, the sixth
annual dinner of our club. Everything so far has
been 24 karat fine, and we know from the attend-
ance, character and conduct of all present that it
will continue to be during the evening. I have
here a wire of greeting from our old friend Win.
Bardel, who always thinks of us on these occasions.
I have also received letters of regret from Admiral
Dewey, Secretary Root, Vice President Fairbanks,
General Horace Porter and Henry Clews. I do
not think it is the function of a toastmaster to make

a speech, so I present to you the silver tongued
orator of Tammany Hall, Hon. Thos. A. Grady,
who will respond to the toast, " The Jeweler in
Politics."

Mr. Grady made a short and witty speech.
Among other things he said, " I am sincerely glad
to meet you. If there is one body of citizens I

" The Girl on the Menu"

want to get close to, it is the jeweler. I both want
a place in your affections and a line on your bills

payable. My experience has been with 18 and 14
karat jewelry, and I have been told that 14 K.

wears better and costs less than 24 K. I went
down to Maiden Lane recently, and noticed the

jewelers locking up their safes, but was glad to

find out later that it was the closing hour, so I felt

relieved. I suppose I would be classed as an
emerald (Laughter).

"Speaking of my toast, I advise you jewelers
to pursue the even tenor of your way, and don't
get into politics except to help a friend. And yet

the jeweler would be a mighty influence in politics.
You could help those of us who are struggling for

a tariff for revenue only ; it seems that I am always

looking for the revenue. You are engaged in a
business based largely on confidence. You notice

I make a distinction between confidence and trust.

In conclusion, I wish to express the hope that the
spirit of good fellowship that is so evident here to-

night will continue as a corner-stone of your

organization and result in the good of your fellow-

man. The man who stands for truth and right and for

honest goods is the best man of any community."
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Congressman E. B. Vreeland, who was known
to many of his hearers through his efforts in having
the national stamping law enacted at the last ses-
sion of Congress, was then presented and spoke on
" Federal Supervision of Manufactures." Mr.
Vreeland said it had been a pleasure and a distinc-
tion to have worked with the jewelers in obtaining
legislation that was badly needed, and whether the
part he had taken was large or small he had been
magnificently rewarded. He then described how
he had received on Christmas day a large chest of
sterling silver made by the Gorham Company,
whose hall mark, he stated, was a sufficient guar-
antee of its quality, without any govermental
supervision. " I tried to find out who the doners
were, but was told it was from the jewelers of the
country. I assure you it will be treasured as an
heirloom in my family to be handed down to my

children and grandchildren, and I wish to take this
occasion, when you are all gathered together, to
express my heartfelt gratitude."

Mr. Vreeland also thanked those in the trade
who had assisted him in framing the bill and also

for the support he had received from the trade
press. He said it 'should be a satisfaction to the
jewelry trade to know that they had been the first
of all the trades to secure the enactment by the
National legislature regulating the commerce in
which they were engaged. He referred to the
necessity for such laws by telling of the watch cases
with thin plating and silver goods filled with lead,
and gold jewelry filled with brass that. had been
presented to his committee as exhibits to show the
necessity for a National stamping act, and said
that this reminded him of the story of Daniel the
prophet. When his monarch threatened to throw
him to the lions if he did not worship the golden
idols he refused to recant his profession and was
thrown into the den by the wicked king and there
awaited his death, but the lions touched him not,
and when he recovered from his astonishment, he
exclaimed, " well this beats hell." And so he and
his fellow committeemen were prompted to say
when the character of these exhibits were made
plain to them. He then referred to the necessity
of having similar laws enacted in all the forty-six
states and territories.

" Jewels " was the theme of an eloquent
address by the Rev. Robert Rogers, Ph.D., who
had previously pronounced the blessing when the
dinner began. He said in part "The good book
says it is better to be in the house of mourning
than in the house
of feasting, but I
believe that God
has a message to
come out of the
house of feasting
and it is that one
man shall better
understand his fel-
lowman, and in
doing this be bet-
ter able to solve
the problems that
come up to us in
life. We all learn
more in a week of
practical work in
life than we do in
months and years A Unique. Souvenir
in our educational
institutions. I do not know why a clergyman
should be assigned to speak on " Jewels "
as our stipend is usually not such as to allow
us to indulge in many jewels of the sort you

(Continued on page 215)
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Jewelers' Safety

The annual meeting of the
Jewelers' Safety Fund Society

Fund Society was held last month at its offices,
II John Street. The reports of

the officers, which were read and presented, showed
the society to be quite prosperous financially and
in membership. The election of directors resulted

as follows : Ira Goddard ; James C. Aikin, of
Aikin, Lambert & Cu.; Charles G. Alford, of C. G.
Alford & Co., Inc.; Jas. P. Snow, of Snow &
Westcott ; Louis Kahn, of L. & M. Kahn & Co.;

Frederick H. Larter, of Larter & Sons ; Oliver G.

Fessenden, of Hayden W. Wheeler & Co.; William

T. Gough, of Carter, Howe & Co.; Albert V.

Huyler, of N. H. White & Co.; August Oppen-

heimer, of Oppenheimer Bros. & Veith ; M. Luther

Bowden, of J. B. Bowden & Co. Later the board

of directors met and elected the officers for the

ensuing year and executive committee as follows:

President, James C. Aikin ; first vice-president,

Louis Kahn ; secretary and treasurer, Ira Goddard;
assistant secretary and treasurer, Fred. L. Goddard;

executive committee, Louis Kahn, Frederick H.

Larter, Oliver G. Fessenden, James P. Snow and

Charles G. Afford,

The Jewelry Travelers' Associa-

Jewelry Travelers' tion, which was formerly known

Association as the Brotherhood Auxiliary,
held its annual meeting last

month in the offices of Sloan & Co., at 21 Maiden

Lane. The report showed that the society was

strong financially and in membership. The follow-

ing officers were elected for the ensuing year:

President, Albert F. Carter ; secretary and treas-

urer, Harry A. Bliss ; board of directors, Albert
F. Carter, C. M. Perley and Charles F. Brinck.
The object of this organization is to give prompt

assistance to the families of members who die.

Although the family may not be left entirely des-

titute, it frequently happens at death that there is a

financial stringency until the financial affairs are

settled. In such cases, this society can be of much

service to the members.

Frank H. Richardson, one of

Death of Frank IL the most prominent members of

Richardson the trade in this city, died on
January 16th at the Grand

Hotel, on Broadway. The deceased was the pro-
prietor of Enos Richardson & Co., 21 Maiden

Lane, and the Richardson Mfg. Co., of Newark,

N. J. He was also president of the Nassau Bank,

at Nassau and Beekman Streets, this city. The

death of Mr. Richardson was a great shock to the

members of the trade, as it was not known that he

had been in serious ill health. The immediate

cause of death was an internal hemorrhage. The

deceased was a son of the late Enos Richardson,

a native of Attleboro, who entered the jewelry

business as far back as 1841 as a member of the
firm of Daggett, Robinson & Co., of Attleboro.
In 1847 the elder Mr. Richardson and others estab-

lished the firm of Palmer, Richardson & Co., and

in 1848 moved their offices to 23 Maiden Lane, this

.vc ';vik",■ J NumiMrviimai

city, the factory being moved at the same time

from Attleboro to Newark, N. J., where it has

since been conducted. The title, Enos Richard-
son & Co., was adopted in i866, when Frank H.

Richardson was admitted to the firm, and in 1890

father and son were the sole owners of the busi-

ness. The elder Richardson retired in 1899 and

died a few months afterwards, since which time

business has been conducted by Frank H., whose

untimely death is so much regretted. He was

endowed with exceptional business capability and

the success of the firm was largely due to his

intelligent supervision and management. He was

elected president of the Nassau Bank in 1898, and

was re-elected every year until his death, a signifi-

cant tribute to his character, executive capability

and mastery of finance.
The nominating committee of

Directors of the Jewelers' Board of Trade
submitted the following nomi-
nees for directors of the board

for the ensuing year:

Board of Trade

C. G. Alford, of C. G. Alford
& Co., New York City.

IT. A. Bliss, of Gorham Mfg.
Co., New York City.

M. L. Bowden, of J. B. Bow-
den &Co.,New York City.

0. G. Fessenden, of II. W.
Wheeler & Co., New York
City.

W. T. Gough, of Carter, ITowe
& Co., New York City.

C. R. Jung, of Jung & Klitz,
New I ork City.

F. II. Larter, of Larter &Sons,
New York City.

S. H. Levy, of L. & M. Kahn
& Co., New York City.

Ludwig Nissen, of Ludwig
Nissen & Co., New York
City.

Adolphe Schwob, of Adolphe
Schwob, New York City.

A. K. Sloan, of Sloan & Co.,
New York City.

Leopold Stern, of Stern Bros.
Si Co., New York City.

G. IV. Street, of Geo. 0. Street
& Sons, New York City.

S. E. Thomas, of Seth Thomas
Clock Co., New York City.

Leo Wormser, of Julius King
Optical Co.,New York City.

Benj. Allen, of Benj. Allen &
Co., Chicago, Ill.

C. J. Dodgsluin, of Waterbury
Clock Co., Chicago, Ill.

J. H. Hardin of F. A. Hardy
& Co., Chicago, Ill.

W. F. Juergens, of Jitergenti
it Andersen Co., Chicago,

M. A. Mead, of IL A. Mead &
Co., Chicago, Ill.

A. L. Sercomb, of Interna-
tional Silver Co., Chicago,

G. H. Caboone, of Geo. II.
Cahoon° & Co., Provi-
dence, R. I.

W. A. Copeland, of Martin,
Copeland Co., Providence,
R. I.

Harry Cutler, of Cutler
Jewelry Co., Providence,
R. I.

T. W. Foster, of T. W. Foster
& Bro. Co., Providence,
R. I.

T. S. Carpenter, of Horton-
A n ge I I Co., Attleboro,
Mass.

G. K. Webster, of Webster Co.,
North Attleboro, Muss.

The nominating committee consisted of D. C.
Townsend, chairman ; R. W. Adams, J. C. Aikin,
E. R. Crippen, David Kaiser and St. John Wood.
The annual election will take place on January 31st.

S. K. Merrill & Co., manufacturing jewelers,
of Providence, R. I., have opened an office in this
city, at 13 Maiden Lane, in charge of R. E. Bud-
long, Jr., son of the head of the firm. Mr. Budlong
has entered into the work with all the enthusiasm
of youth and gives promise of building up a nice
trade for the firm in this city and in Philadelphia,
which they will also cover. The house is showing
a fine line of high-grade lockets.

C. H. Jacot, . of Jacot Music Box Co., at 39
Union Square, is reported to be recovering from.a
a serious attack of paralysis with which he was
stricken a few weeks ago while at his office in this
city. As he is now in his sixty-eighth year, there
was much anxiety as to the result, but his family
and friends are now hopeful for his recovery.

At the January meeting of the board of directors
of the Jewelers' Board of Trade, the following
firms were unanimously elected to membership:
j. F. Braun, N. Y.; W. W. Fulmer, Philadelphia,

Pa.; Fox Optical Mfg. Co., Philadelphia, Pa.;

Henry Lederer & Bro. Co., Providence, R. I.;

Edwin Lowe Gold Plate Co., Providence, R. I.;

Morris May & Co., New York ; Southbridge Spec-

tacle Mfg, Co., Southbridge, Mass.; Wallenstein,

Mayer & Co., Cincinnati, Ohio.
The annual election of bank directors and

officers last month showed the prominent part

taken by members of the trade in the direction of

the financial institutions of the city. Among the

names of bank directors elected we notice : Ludwig

Nissen, Leopold Stern, Edward Holbrook, William

K. Pitcairn, Francis R. Appleton, Frank H. Rich-

ardson and many others. In Newark bank direct-

orates we find : Julius A. Lebkuecher, Harry

Durand, Joseph M. Riker, Herman Unger, Charles

C. Champenois and Theodore M. Woodland.

Jas. T. Scott, well-known to the entire jewelry

trade through his former connection with the house

of J. T. Scott & Co., of this city, will represent

D. Gruen Sons & Co. (Cincinnati, Ohio, manu-

facturers of the Gruen Precision Watch), in the

large cities east of Pittsburg, making his head-

quarters in this city.
Tiffany & Co. have made a motion for a new

trial of the pearl case recently decided against

them. Our readers will recall that the pearls were

purchased in Paris by Morris Guggenheim, presi-

dent of the American Smelting & Refining Co.,

who picked graded sizes from a large assortment.

When the pearls reached the United States they

were made into a necklace by Tiffany & Co. The

question is whether the duty should be io percent.,

the rate on loose pearls, or 6o per cent., the rate

provided for jewelry or parts of jewelry. The

litigation is of much importance, inasmuch as there

are many cases to which the decision will apply.

These cases were mentioned in previous issues.

Charles T. Dougherty has resigned as vice-
president of William L. Sexton & Co., 7 Maiden

Lane. Mr. Dougherty, who has been with the

company for twenty years, will engage in a new

line of business. His successor in the vice-presi-

dency of Sexton & Co. is George A. Briggs, who

has been in the company's employ as a salesman.

The thirty-second annual meeting of the Sta-

tioners' Board of Trade was held last month,

President Henry C. Bainbridge occupying the chair.
The report of the executive committee, of which

James C. Aikin was chairman, showed that in the

bureau of information the reports now on file num-

ber over 83,000 of which 2754 are new names

received during 1906. The number of reports fur-

nished to members during the year was 17,000, an

increase of about boo over the preceding year.

In the collection department there was received

3773 claims, aggregating $177,322. Collections

were made to the amount of $65,00o, and $46,000

was paid to members through the work of the

committee.
Judge Hazel, of the United States Circuit

Court, of the Southern District of New York,

handed down a decision in which he declared that

precious stones, when cut for industrial purposes,
are subject to the same duty as if intended for
ornamental purposes.

(Continued on page 213)
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Our repre,entatives are
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anticipate a cordial greeting, as from all
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be larger and better than ever. Our stocks of
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Annual Banquet of the 24-Karat
Club

The sixth annual dinner of the 24-Karat Club

of New York City, was held at Delmonico's on the

evening of January 25th, and was not only the

largest but the most successful affair in every way
held by the club.
The general ex-
pression of those
present was that
the dinner and the
addresses f ully
equaled any of the
famous dinners
held by the New
York Board of
Trade, which were
discontinued some
years ago. The
attendance w a s
about four hun-
dred and was only
limited by the size
of the banqueting

ball, and the tickets were in such demand for
several days previous that one hundred more

would have been present had there been room.

Owing to this demand, it is likely that the dinner

next year will be held at the Waldorf or one

of the other large hotels whose banqueting room

will accommodate more than Delmonico s, which

still remains a favorite among the members, owing

to the excellent service that it always provides.

The preliminary social period was sfiorter than

usual this year, as the march to the banqueting hall

was made promptly at 7.15, and although the list

of speakers was long, the affair was over at 11.30.

The banquet room was profusely decorated with

American flags and spangled streamers running

from the chandelier in the center of the ceiling to

the sides of the room. On the wall in the rear of

the speaker's table was suspended the club banner.

The orchestra and singers were placed in the

gallery, and in addition to the popular songs in

which all joined, several fine solos were rendered

by professional singers.

The menu card was decorated on the front

page by a colored print of an attractive young lady

enbracing a large carrot and a bottle of wine, while

a basket suspended from the waist was filled with

twenty-four smaller carrots. In referring to the

card, one of the speakers doubted whether it would

be wise to take it home in view of explanation that

would have to follow, but expressed his purpose to

do so as a memento of one of the best dinners he

ever attended. In addition to the menu, the

brochure contained a list of the toasts, guests of the

evening, and the officers and committeemen of

the club.
Besides the menu each diner found a booklet

.containing the popular songs of the day which

were sung during the evening, which were furnished

by one of the trade journals.

The ice cream was served in a circular box

enclosed in a satain-covered case embellished

with plated brooches, some plain and others

mounted with various semi-precious stones. The

souvenirs were leather covered traveling clocks

with a seven jewel watch movement, the product

of the Seth Thomas Clock Co., and were the most

expensive ever furnished at a New York jewelry

banquet.
It was a few minutes before nine when tir

newly-elected president of the club, John B. Wood,

J. B. Wood

rapped for order and said, "it gives me great

pleasure to welcome you all to this, the sixth

annual dinner of our club. Everything so far has

been 24 karat fine, and we know from the attend-

ance, character and conduct of all present that it

will continue to be during the evening. I have

here a wire of greeting from our old friend Wm.
Bardel, who always thinks of us on these occasions.

I have also received letters of regret from Admiral

Dewey, Secretary Root, Vice President Fairbanks,

General Horace Porter and Henry Clews. I do

not think it is the function of a toastmaster to make

a speech, so I present to you the silver tongued

orator of Tammany Hall, Hon. Thos. A. Grady,

who will respond to the toast, "The Jeweler in

Politics."
Mr. Grady made a short and witty speech.

Among other things he said, " I am sincerely glad

to meet you. If there is one body of citizens I

"The Girl on the Menu"

want to get close to, it is the jeweler. I both want

a place in your affections and a line on your bills

payable. My experience has been with 18 and 14

karat jewelry, and I have been told that 14 K.

wears better and costs less than 24 K. I went

down to Maiden Lane recently, and noticed the

jewelers locking up their safes, but was glad to

find out later that it was the closing hour, so I felt

relieved. I suppose I would be classed as an

emerald (Laughter).
" Speaking of my toast, I advise you jewelers

to pursue the even tenor of your way, and don't

get into politics except to help a friend. And yet

the jeweler would be a mighty influence in politics.

You could help those of us who are struggling for

a tariff for revenue only ; it seems that I am always

looking for the revenue. You are engaged in a

business based largely on confidence. You notice

I make a distinction between confidence and trust.

In conclusion, I wish to express the hope that the

spirit of good fellowship that is so evident here to-

night will continue as a corner-stone of your

organization and result in the good of your fellow-

man. The man who stands for truth and right and for

honest goods is the best man of any community."

209

Congressman E. B. Vreeland, who was known
to many of his hearers through his efforts in having
the national stamping law enacted at the last ses-
sion of Congress, was then presented and spoke on
" Federal Supervision of Manufactures." Mr.
Vreeland said it had been a pleasure and a distinc-
tion to have worked with the jewelers in obtaining
legislation that was badly needed, and whether the
part he had taken was large or small he had been
magnificently rewarded. He then described how
he had received on Christmas day a large chest of
sterling silver made by the Gorham Company,
whose hall mark, he stated, was a sufficient guar-
antee of its quality, without any govermental
supervision. " I tried to find out who the doners
were, but was told it was from the jewelers of the
country. I assure you it will be treasured as an
heirloom in my family to be handed down to my

children and grandchildren, and I wish to take this

occasion, when you are all gathered together, to
express my heartfelt gratitude."

Mr. Vreeland also thanked those in the trade
who had assisted him in framing the bill and also
for the support he had received from the trade
press. He said it should be a satisfaction to the
jewelry trade to know that they had been the first
of all the trades to secure the enactment by the
National legislature regulating the commerce in
which they were engaged. He referred to the
necessity for such laws by telling of the watch cases
with thin plating and silver goods filled with lead,
and gold jewelry filled with brass that. had been
presented to his committee as exhibits to show the
necessity for a National stamping act, and said
that this reminded him of the story of Daniel the
prophet. When his monarch threatened to throw
him to the lions if he did not worship the golden
idols he refused to recant his profession and was
thrown into the den by the wicked king and there
awaited his death, but the lions touched him not,
and when he recovered from his astonishment, he
exclaimed, " well this beats hell." And so he and
his fellow committeemen were prompted to say
when the character of these exhibits were made
plain to them. He then referred to the necessity
of having similar laws enacted in all the forty-six
states and territories.

" Jewels " was the theme of an eloquent
address by the Rev. Robert Rogers, Ph.D., who
had previously pronounced the blessing when the
dinner began. He said in part " The good book
says it is better to be in the house of mourning
than in the house
of feasting, but I
believe that God
has a message to
come out of the
house of feasting
and it is that one
man shall better
understand his fel-
lowman, and in
doing this be bet-
ter able to solve
the problems that
come up to us in
life. We all learn
more in a week of
practical work in
life than we do in
months and years
in our educational
institutions. I do not know why a clergyman
should be assigned to speak on " Jewels "

as our stipend is usually not such as to allow

us to indulge in many jewels of the sort you

(Continued on page 215)
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Jewelers' Safety

The annual meeting of the
Jewelers Safety Fund Society

Fund Society was held last month at its offices,
II John Street. The reports of

the officers, which were read and presented, showed
the society to be quite prosperous financially and

in membership. The election of directors resulted

as follows : Ira Goddard ; James C. Aikin, of

Aikin, Lambert & Co.; Charles G. Alford, of C. G.

Alford & Co., Inc.; Jas. P. Snow, of Snow &
Westcott ; Louis Kahn, of L. & M. Kahn & Co.;

Frederick H. Larter, of Larter & Sons ; Oliver G.

Fessenden, of Hayden W. Wheeler & Co.; William

T. Gough, of Carter, Howe & Co.; Albert V.

Huyler, of N. H. White & Co.; August Oppen-

heimer, of Oppenheimer Bros. & Veith ; M. Luther

Bowden, of J. B. Bowden & Co. Later the board

of directors met and elected the officers for the

ensuing year and executive committee as follows:

President, James C. Aikin ; first vice-president,

Louis Kahn ; secretary and treasurer, Ira Goddard;

assistant secretary and treasurer, Fred. L. Goddard;

executive committee, Louis Kahn, Frederick H.

Larter, Oliver G. Fessenden, jatIldS P. Snow and

Charles G. Alford.

The Jewelry Travelers' Associa-

Jewelry Travelers' tion, which was formerly known

Association as the Brotherhood Auxiliary,

held its annual meeting last

month in the offices of Sloan & Co., at 21 Maiden

Lane. The report showed that the society was

strong financially and in membership. The follow-

ing officers were elected for the ensuing year:

President, Albert F. Carter ; secretary and treas-

urer, Harry A. Bliss ; board of directors, Albert

F. Carter, C. M. Perley and Charles F. Brinck.
The object of this organization is to give prompt

assistance to the families of members who die.
Although the family may not be left entirely des-

titute, it frequently happens at death that there is a

financial stringency until the financial affairs are
settled. In such cases, this society can be of much

service to the members.

Frank H. Richardson, one of

Death of Frank H. the most prominent members of
Richardson the trade in this city, died on

January 16th at the Grand
Hotel, on Broadway. The deceased was the pro-

prietor of Enos Richardson & Co., 21 Maiden

Lane, and the Richardson Mfg. Co., of Newark,
N. J. He was also president of the Nassau Bank,
at Nassau and Beekman Streets, this city. The

death of Mr. Richardson was a great shock to the
members of the trade, as it was not known that he
had been in serious ill health. The immediate
cause of death was an internal hemorrhage. The

deceased was a son of the late Enos Richardson,

a native of Attleboro, who entered the jewelry
business as far back as 1841 as a member of the
firm of Daggett, Robinson & Co., of Attleboro.
In 1847 the elder Mr. Richardson and others estab-

lished the firm of Palmer, Richardson & Co., and

in 1848 moved their offices to 23 Maiden Lane, this

EtliLth  h Iijth Neiai"makes.

city, the factory being moved at the same time

from Attleboro to Newark, N. J., where it has

since been conducted. The title, Enos Richard-

son & Co., was adopted in 1866, when Frank H.

Richardson was admitted to the firm, and in 1890

father and son were the sole owners of the busi-

ness. The elder Richardson retired in 1899 and

died a few months afterwards, since which time

business has been conducted by Frank H., whose

untimely death is so much regretted. He was

endowed with exceptional business capability and

the success of the firm was largely due to his

intelligent supervision and management. He was

elected president of the Nassau Bank in 1898, and

was re-elected every year until his death, a signifi-
cant tribute to his character, executive capability

and mastery of finance.
The nominating committee of

Directors of the Jewelers' Board of Trade
submitted the following nomi-
nees for directors of the board

for the ensuing year:

Board of Trade

C. G. Alford, of C. G. Alford
& Co., New York City.

H. A. Bliss, of Gorham Mfg,
Co., New York City.

M. L. Bowden, of J. 13. Bow-
den &Co.,New York City.

0. G. Fessenden, of II. W.
Wheeler & Co., New York
City.

W. T. Gough, of Carter, Howe
& Co., New York (it1.

C. It. Jung, of Jung & Mit;
New York City.

F. IL Larter, of ',after &Sons,
New York City.

8. H. Levy, of L. & M. Kahn
& Co., New York City.

Ludwig Nissen, of Ludwig
Nissen & Co., New York
City,

Adolphe Schwob, of Adolphe
Schwa), New York City.

A. K. Sloan, of Sloan & Co.,
New York City.

Leopold Stern, of Stern Bros,
Sc Co., New York City.

G. W. Street, of Geo. 0. Street
& Sons, New York City.

S. E. Thomas, of Seth Thomas
Clock Co., New York City.

Leo Wormser, of Julius King
Optical Co., New York Ctiy.

Benj. Allen, of Benj. Allen &
Co., Chicago, Ill.

C. J. Dodgshun, of Waterbury
Clock Co., Chicago, 111.

J. II. Hardin, of F. A. Hardy
& Co., Chicago, Ill.

W. F. Juergens, of Juergens
& Andersen Co., Chicago,

M. A. Mead, of M. A. Mead &
Co. Chicago, Ill.

A. L. t.iercomb, of Interna-
tional Silver Co., Chicago,

G. II. Cahoon°, of Gem H.
Cahoon() & Co., Provi-
dence, It. I.

W. A. Copeland, of Martin,
Copeland Co., Providence,
It. I.

Harry Cutler, of Cutler
Jewelry Co., Providence,
It. I.

T. NV. Foster, of T. W. Foster
& Bro. Co., Providence,
R. I.

T. S. Carpenter, of Horton-
Angell Co., Attleboro,
Mass.

G. K.Webster, of Webster Co.,
North Attleboro, Mass.

The nominating committee consisted of D. C.

Townsend, chairman ; R. W. Adams, J. C. Aikin,

E. R. Crippen, David Kaiser and St. John Wood.

The annual election will take place on January 31st.

S. K. Merrill & Co., manufacturing jewelers,

of Providence, R. I., have opened an office in this

city, at 13 Maiden Lane, in charge of R. E. Bud-
long, Jr., son of the head of the firm. Mr. Budlong

has entered into the work with all the enthusiasm
of youth and gives promise of building up a nice
trade for the firm in this city and in Philadelphia,

which they will also cover. The house is showing
a fine line of high-grade lockets.

C. H. Jacot, . of Jacot Music Box Co., at 39
Union Square, is reported to be recovering from.a

a serious attack of paralysis with which he was
stricken a few weeks ago while at his office in this
city. As he is now in his sixty-eighth year, there
was much anxiety as to the result, but his family

and friends are now hopeful for his recovery.
At the January meeting of the board of directors

of the Jewelers' Board of Trade, the following

firms were unanimously elected to membership:

J. F. Braun, N. Y.; W. W. Fulmer, Philadelphia,

Pa.; Fox Optical Mfg. Co., Philadelphia, Pa.;

Henry Lederer & Bro. Co., Providence, R. I.;

Edwin Lowe Gold Plate Co., Providence, R. I.;

Morris May & Co., New York ; Southbridge Spec-

tacle Mfg. Co., Southbridge, Mass.; Wallenstein,

Mayer & Co., Cincinnati, Ohio.
The annual election of bank directors and

officers last month showed the prominent part

taken by members of the trade in the direction of

the financial institutions of the city. Among the

names of bank directors elected we notice : Ludwig

Nissen, Leopold Stern, Edward Holbrook, William

K. Pitcairn, Francis R. Appleton, Frank H. Rich-

ardson and many others. In Newark bank direct-

orates we find : Julius A. Lebkuecher, Harry

Durand, Joseph M. Riker, Herman Unger, Charles

C. Champenois and Theodore M. Woodland.

Jas. T. Scott, well-known to the entire jewelry

trade through his former connection with the house

of J. T. Scott & Co., of this city, will represent

D. Gruen Sons & Co. (Cincinnati, Ohio, manu-

facturers of the Gruen Precision Watch), in the

large cities east of Pittsburg, making his head-

quarters in this city.
Tiffany & Co. have made a motion for a new

trial of the pearl case recently decided against

them. Our readers will recall that the pearls were

purchased in Paris by Morris Guggenheim, presi-

dent of the American Smelting & Refining Co.,

who picked graded sizes from a large assortment.

When the pearls reached the United States they

were made into a necklace by Tiffany & Co. The

question is whether the duty should be ro per cent.,

the rate on loose pearls, or 6o per cent., the rate

provided for jewelry or parts of jewelry. The

litigation is of much importance, inasmuch as there

are many cases to which the decision will apply.

These cases were mentioned in previous issues.

Charles T. Dougherty has resigned as vice-
president of William L. Sexton & Co., 7 Maiden
Lane. Mr. Dougherty, who has been with the
company for twenty years, will engage in a new
line of business. His successor in the vice-presi-
dency of Sexton & Co. is George A. Briggs, who

has been in the company's employ as a salesman.

The thirty-second annual meeting of the Sta-

tioners' Board of Trade was held last month,
President Henry C. Bainbridge occupying the chair.
The report of the executive committee, of which
James C. Aikin was chairman, showed that in the
bureau of information the reports now on file num-

ber over 83,000 of which 2754 are new names
received during 1906. The number of reports fur-
nished to members during the year was 17,000, an
increase of about too° over the preceding year.
In the collection department there was received
3773 claims, aggregating $177,322. Collections
were made to the amount of $65,000, and $46,000

was paid to members through the work of the
committee.

Judge Hazel, of the United States Circuit
Court, of the Southern District of New York,
handed down a decision in which he declared that

precious stones, when cut for industrial purposes,

are subject to the same duty as if intended for
ornamental purposes.

(Continued on page 213)
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THREE GOOD REASONS

CHART FOR THE
GRADING OF DIAMONDS

A. Blue white and perfect
B. Blue white and very slightly imperfect,

commercially perfect
Bt. Blue white and slightly imperfect
BX. Blue white and imperfect

C. Extra white and perfect
D. Extra white and very slightly imperfect,

commercially perfect
E. Extra white and slightly imperfect
EX. Extra white and imperfect

1. White and perfect
2. White and very slightly imperfect,

commercially perfect
3. White and slightly imperfect
3X. White and Imperfect

4. Commercial white and perfect
5. Commercial white and very slightly imperfect,

commercially perfect
6. Commercial white and slightly imperfect
6X. Commercial white and imperfect

7. Good color and perfect
8. Good color and very slightly imperfect,

commercially perfect
Q. Good color and slightly imperfect
9X. Good color and imperfect

Copyrighted, July, 1904, by S. C. Scott

Why you should send us your special orders for Diamonds

Because, we carry a large stock of both loose and mounted,
and have what you want when you want it.

Because, we give you the very lowest, or " rock-bottom " prices
to enable you to meet any competition.

Because, you have the benefit of " our system of grading Dia-
monds," which shows the exact quality of each stone.

Send for some of our shmrs to show your next Diamond customer

Henry Ginnel & Co.

Established 1835

DIAMOND CUTTERS

52 and 54 Maiden Lane, New York City

JETS
Made up in the latest styles of

MOUNTED COMBS, BRACELETS, COLLARS

FESTOONS, BARRETTES, BROOCHES

CROSSES, BUCKLES, Etc., Etc.

Selection Packages Sent Upon Request

CHOPARD FRERES
Makers and Importers of

FRENCH JEWELRY NOVELTIES

Factory—Paris, France
35 Rue Des Trois Borneo

•

49 Maiden Lane, NEW YORK

THE

COMB HOUSE
We manufacture a complete line of

Fine Mounted Combs in 14 K.,
10 K Sterling Gilt and Gold Filled.

Also, all kinds of

Plain, Real and Imitation Tortoise
Shell Combs

Selection Packages Sent to Responsible Jewelers

Wagner Manufacturing Co.
41 Union Square, New York

Factory, Lorimer St. and Throop Ave.
Repair Work a Specialty Brooklyn, N. Y,

We are now over the inconvenience occasioned by the recent fire in our
l 
again
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shown
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be
eien aar eAriajbe 

position

extend our usual service.
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The Merchants' Association of

New York announces that mer-

chants' rates to this city will be

in effect from trunk-line associ-

ation territory on February 23d to 26th, inclusive,

and March 16th to 19th, inclusive, with the cus-

tomary fifteen-day return limit. The special rate

will be, as usual, a fare and one-third for the

round trip, the reduction being granted under the

certificate plan. Roughly described, trunk-line

territory extends from the New England-New York

border west to and including Buffalo and Salamanca,

N. Y., Erie and Pittsburg, Pa., 1Nhee1ing, Parkers-

burg and Huntington, W. Va., south to the Poto-

mac River and the line of the Chesapeake & Ohio

Railroad. The rate does not apply from points in

the States of New York, Pennsylvania and New

Jersey less than one hundred miles distant from the

metropolis. The merchants who take advantage

of these rates will register at the association's new

headquarters, the Merchants' Association Building,

66-72 Lafayette Street (formerly Elm Street), be-

tween Leonard and Franklin Streets. In the new

offices, which occupy the entire second floor of the

building, every convenience will be afforded to

visitors to the city, a prominent feature being a
large and well-equipped reading and writing room.

The annual meeting of the 24,

Karat Club was held at the

of 24-Karat Club Astor House on December 27th,

the president of the club, Leo

Wormser, occupying the chair. The large attend-

ance showed the deep interest which the member-

ship takes in the organization. After the transaction

of routine business, the following officers were

elected for the current year : President, John B.

Wood, of Chas. F. Wood & Co.; vice-president,

Harry C. Larter, of Larter & Sons; secretary, Frank

C. Beckwith, of Jos. Fahys and Co.; treasurer,

Willard H. Wheeler, of Hayden W. Wheeler &

Co.; board of directors, Charles F. Brinck, chair-

man ; David C. Townsend, Leo Wormser, David

Kaiser and Col. John L. Shepherd. The reports

of the officers were listened to with much attention

by the members and showed the organization to be

in a most prosperous condition, with a satisfactory

balance in the treasury. The advisability of changing

the name of the club was discussed at some length.

While it was admitted that the present title was both

unique and expressive, many considered that it did

not accurately convey the true character of the organ-

ization. It was suggested that the name be changed

to the Jewelers' Twenty-four Karat Club, of New

York City, but no definite action was taken on the

matter at the annual meeting. It is expected that

the subject will come up for discussion at a later

date. The committee on the annual dinner, which

will be given at Delmonico's on the evening of

January 24th, reported that the preparations were

proceeding apace and that every effort was being

made to make the banquet the most brilliant and

successful of those given by the organization. A

goodly number of speakers has been secured for

the occasion, many of them being men of national

reputation in statesmanship and oratory. The

following were elected to. act as a reception com-

mittee on the evening of the banquet : Louis P.

White, Percy H. Savory, S. 0. Bigney, Adolph

Schwob, S. H. Levy, A. K. Sloan, David C.

Townsend, Chas. R. Jury, Stephen Avery, Jas. R.

Gleason, Juo. W. Sherwood, Benj. F. Griscom,

Alfred Krower, F. C. Beckwith, Willard H.

Special Railroad
Rates for
Merchants

THE K1Y8TONE

Annual Meeting

Wheeler, Wm. I. Rosenfeld, Albert L. Stearns and

Chas. B. Churchill.
Ibe annual meeting of t II e

Brotherhood of Brotherhood of Traveling

Traveling Jewelers Jewelers was held last month

at the Astor House, this city.

Almost the entire membership was present on the

occasion, showing the great interest taken by the

traveling men in their organization. There was

harmony and enthusiasm throughout the meeting

and a depth of fraternal feeling that spoke well for

the future of the brotherhood. President S. B.

Kent occupied the chair and opened the meeting

by delivering his annual address. He told of the

prosperous year that the organization had enjoyed,

and said that the demands on the treasury had

been unusually moderate, but many were liberally

assisted, nevertheless. Only three deaths during

the year were recorded, and there was but one

assessment in addition to the dues. The report of

the executive committee was presented by Harry

C. Larter and was very satisfactory. The election

of officers for the current year resulted as follows:

E. H. Eckfeldt, president ; A. J. Sherrard, vice-

president ; Harry Higham, secretary and treasurer;

W. C. Barry and N. B. Eltinge, executive com-

mittee ; Victor Bergesser, C. P. Young, Herman

Schwartz and H. A. Bliss, nominating committee.

Frank T. Sloan and Robert B. Steele are hold-

over members of the executive committee and the

president is an ex-officio member. Mr. Eckfeldt,

the new president of the brotherhood, is a mem-

ber of the firm of Eckfeldt & Ackley, manufactur-

ing jewelers, of Newark, N. J., and Mr. Higham,

the new secretary and treasurer, is employed with

the firm of Ailing & Co., of this city.

Jas. H. Gerry, a clockmaker and inventor of

national reputation, died recently at his home in

Brooklyn. During his career he was connected

m;ith a number of clock and watch companies in

various parts of the country, but was best known

in late years as the superintendent of the Self-

Winding Clock Co., of Brooklyn, a position which

he filled for fifteen years prior to his retirement

some three years ago. He was the inventor of the

self-winding clock made by this company. He

also invented an astronomical clock, a programme

clock for use in schools, and other ingenious time-

pieces. He was regarded as a genius in many

branches of mechanics but specially in the field of

horology, in which his greatest triumphs were

achieved.
Ernest F. Keller, of Keller, Becker & Co.,

importers of novelties, at 53 Maiden Lane, died on

December 3oth, at his home in Brooklyn, at the

comparatively early age of forty-five years. The

deceased was born and educated in Germany,

coming to this country some eighteen years ago.

For fifteen years of this period he was connected

with Albert Lorsch & Co., and part of this time he

was the silent partner of the firm of Becker & Co.

In order to devote his entire attention to the busi-

ness of the latter firm, he resigned his position with

Albert Lorsch & Co. last year, and the name of

Becker & Co. was changed to Keller, Becker & Co.

The deceased was well-known to the trade of this

city and was held in high esteem.

The Himalaya Mining Co., which deals in

precious and semi-precious stones mined in Cal-

ifornia, has moved its office and cutting shops

in this city from 52 Nassau Street to 537 Fifth

Avenue, where they will have larger and more

desirable quarters.
Hodenpyl & Walker announce that Wallace L.

Miller will this year represent the firm in the West-

ern and Southern States.
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Thomas B. Booth, well-known to the trade as

city salesman for Hayden W. Wheeler & Co.,

resigned his position with that firm and has pur-

chased a pineapple orchard and orange grove at

Fort Pierce, Fla., to which he intends to devote

his entire attention.
The Depasse Mfg. Co., whose offices and sales-

rooms are at 41 Maiden Lane, has moved its

factory from 206 East Nineteeth Street to 318 East

Twenty-third Street. The new quarters are larger

and more desirable than the old and will permit an

increased output of their specialties in deposit ware.

I. Emrich & Co., 42 East Fourteenth Street,

have changed the name of the firm to Emrich,

King & Schorsch. The change in name does not

imply any change in the personnel of the firm

which includes I. Emrich, Abel King and Isaac and

Jacob Schorsch.
F. Goldsmith, of Ingomar Goldsmith & Co.,

sailed last month on the SI. Paul for Europe,

where he will spend two months visiting the

diamond markets and making purchases.

Lee Weber, who has been traveling for W.

Green & Co. for several years past, has associated

himself with Henry Fein & Co., the wholesale

material business conducted at 49 Maiden Lane.

Mr. Weber takes the place of Louis Brugerman,

who has been interested with Mr. Fein since he

started in business about a year ago. Mr. Bruger-

man has accepted a position in the material depart-

ment of Sussfeld, Lorsch & Co. Mr. Weber will

alternate on the road with Mr. Fein, each traveling

a week and spending a week at home. In this way

each will keep in constant touch with their trade

and at tile same time with business at headquarters.

J. K. Le Baron is a new addition to the force

of Leys, Christie & Co., the Nassau Street whole-

salers. Mr. Le Baron was formerly proprietor of a

daily and weekly newspaper published at Elgin, Ill.,

which necessarily brought him in close contact

with the watch industry of that city. For the past

four years Mr. Le Baron has been editor of the

Four Track News, a bright magazine published

under the supervision of the advertising depart-

ment of the New York Central Railroad. Although

it had attained to a circulation of over roo,000

monthly and was conducted at a profit, the new

management of the Central dicontinued it, much to

the surprise of everyone who knew how success-

fully it had been conducted. Mr. Le Baron's long

experience with different commercial lines will fit

him for the responsible office position he will now

fill with Leys, Christie & Co.

E. R. Kant and Chas. E. Foose, of the travel-

ing staff of the Non-Retailing Co., of Lancaster,

Pa., spent a week in this city in the middle of Jan-

uary, taking in the sights and visiting the many

places of interest. They were accompanied by

their wives and greatly enjoyed the trip. Both

men reported an excellent trade last season and

were to start out the latter part of January on their

first spring trip with excellent prospects for a good

season's business.
Ross L. Wood, of the firm of J. R. Wood &

Sons, was married on January loth to Miss Theresa

Schwab. Owing to a death recently in the home

of the bride, the wedding was a very quiet one

and only attended by the immediate relatives of

the pair. After the ceremony the couple left for a

short trip South, but later on will take a more

extended trip lasting several months. Mr. Wood

will return for the month of February in order to

allow his brother, St. John, to make his annual

visit to Palm Beach, Fla., where he has been

spending the month of February for a number of

years past in company with his wife.

(Continued on page 215)
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You can take
our word for it,
or you can buy
some other
make of shirt
studs, either will
prove that the
LARTER Shirt
Stud has no
equal for con-
venience and
satisfaction, and
will also prove
that there are

To be had in

18 K. Gold

14K.

10K.

14K.

66

44;
These two lines sold

; through progressive
Gold
Filled 

jobbers

LARTER & SONS
21 and 23 Maiden Lane

NEW YORK CITY

4

• DOUL1 ON

This illustration represents the latest novelty in DOULTON

CHINA. The story of the Jack-Daw of Rheims is exquisitely depicted

in rich enamel colors, on Pitchers, Sugars and Creams, Cups and

Saucers, etc.

Sole Agent

W. 5. JPETCAIIIRH

44 F,Eus-Tea., Iree New °worm

Patriotic

Post Cards
For

Lincoln's or Washing-
ton's Birthday, Decor-
ation Day or 4th of
July—also appropriate
throughout the year.

Lithographed in 12
colors.

Printing in Gold
Letters.
You take no risk in

ordering these Cards
because they are a
staple line for which
there is a continuous
demand.

Special Offer

i6o in Plain
$/.00 Box

135 with
Display Stand

Order Now

The Rotograph Co. 684 Broadway, New York
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Banquet of the 24-Karat Club

(Continued from page 209)

deal in. Still we ought to be equipped on the sub-

ject, for the last book of the bible is full of the

subject. It tells of the Heavenly Jerusalem with

its streets of gold, of jasper and other jewels. Of

course this is a prophetic vision and is the symbol

of the highest and most beautiful things that our

im tgination can comprehend. Manhood is the

greatest jewel and the best thing in life and I be-

lieve that the time is coming when honor and

integrity rather than wealth will be the things most

highly regarded, and I believe the time is now here

when we would rather put into the minds and

hearts of our children the memory and example of

such men as Washington, Lincoln, Grant, Lee and

Roosevelt than hold up to them our multi-million-

aires."
The next speaker of the evening was one

known to many of the diners and received a warm

reception as he arose on being presented as " the

golden-tongued orator," the Hon. J. Adam Bede,

congressman from Minnesota. His theme was

" The American Movement." He said : " I do

not know much about jewels. I only know about

the necessities in life." Referring to the American

movement in a broad political sense, he said there

would not have been five thousand meetings held

in Germany the day before had there been no

American movement, nor would Japan be what it

is in the awakening of the last fifty years, nor

would Canada with its great prospects, and the

Czar would not have recently been holding debates

with the DOUIlla. Referring to our commercial

advances, he said that it had taken six thousand

years to evolve the sewing machine, " the greatest

instrument of the century," and which now places

within reach of our servants finery that only the

wealthy could wear a few years ago. But the

sewing machine means a great factory to produce

it at a price within reach of all the people, and that

great factory means a millionaire and another

problem for us to solve.

" Home life in America was never so happy

as it is to-day. The women have time to read

magazines and join the Daughters of the Revolu-

tion or start a little revolution of their own." He

ref:nTed humorously to a number of creameries

that he had been interested in in his State, and the

difference in producing butter now under modern

methods to the primitive means formerly used.

There was no electricity when I visited the Cen-

tennial in Philadelphia, in 1876, and now at Wash-

ington we are called upon to regulate this great

industry. Then the telephone was regarded as a

wonderful instrument ; now almost every farmer

has it in his home." Referring to the presence of

General Grant and Admiral Coghlan and the

American navy in general, he said he believed

that almost any captain in the navy would have

won the victory at Manila Bay that Dewey did had

he the same opportunity, Referring again to the

wonderful advances we had made in our com-

mercial life and the problems that these brought

with them in regulating conditions in trade and

commerce, he said : Are you going to do away

with all these improvements that we have, simply

to do away with a few rich men, or shall we grapple

with these problems and solve them? You must

regulate these business problems."

Mr. Bede closed what was generally regarded

as the finest address ever delivered before a gath-

ering of jewelers, in an eloquent tribute to our

great country and the flag. He was followed by

KEYSTONE

the Hon. Chas. A. Towne, formerly from Minne-

sota, but now representing one of the New York

congressional districts in the national congress.

He responded to the toast, " The Philosopher's

Stone," and began by telling a number of stories

on his friend Bede, who seemed to regard them

with as much enjoyment as any of his hearers. He

told of a political contest they had in the old days

back in Minnesota. He then turned his attention

to Congressman Vreeland and said : " I think

exception ought to be taken to the partiality that

you have shown to Vreeland. One might think

that Vreeland passed that stamping bill himself,

but I assure you that Bede, myself and a few others

also supported it, and if there are going to be any

mOre contributions of silver I wish you would

remember that there are a few others in congress

besides Vreeland." Referring to his toast, he

said : " It is the liberty that the American people

have established that acts as the philosopher's

stone in working out the glorious civilization that

the whole world is now feeling. It is what our

flag stands for that makes us love it so, not that it

is ethically more beautiful than others. It is the

magic of our institutions that have contributed to

the cause of humanity, so it has been reserved to

our country to contribute liberty to the world, as

Greece gave art and Roman law."

Rear Admiral James B. Coghlan, another favo-

rite, was the next speaker, and his subject was

" Great Guns." He was presented as " one of the

heroes of Manila Bay." He humorously said that

he would have to be excused from talking about

" great guns," upon contemplating the company

he found himself in. He expressed his pleasure

at again being with the jewelers, as Ile had on

a previous occasion, and then gave way to Major

General Fred. D. Grant, U.S.A. The general said

he had been attending a number of meetings lately,

and had been hearing a great deal of talk about

peace, and was beginning to think that there would

be no work left for members of his profession, but

he rather thought that the passing of the soldier

was a consummation that would not come in his

time any way.

Owing to the illness of Hon. Wm. Sulzer, who

was to respond to the toast, " The American Busi-

ness Man," Congressman Wm. S. Bennett, of New

York, was then called upon and made a very clever

and witty speech. He started off by telling another

Daniel story. He said while the prophet was on

his way to the den of lions, he remarked that there

was one good thing any way, and that was that

some one else would have to do the after-dinner

speaking. Referring to one of Bede's stories of

the boy who was called upon to punctuate a sen-
tence in school, and he remarked that he would
make a dash after Mary Ann that appeared in the

sentence to be punctuated. The speaker said he

would like to know what the boy would have done

had he seen the fair creature who graced the cover

of the menu. He said it was quite popular at

Washington, owing to the President's predilection

for children, for visitors to take their little ones

with them when calling to see the President. He

had taken his own four in and found the President

in his shirt sleeves and received the customary

Roosevelt reception, while Secretary Loeb stood

arrayed in a frock coat and the Loeb smile. Later,

he said, Bede took his five or six in, and when the

President asked what he had there, Bede re-

sponded, " Mr. President, this is my string of

Bedes." Another Bede story, was an application

he had put in to a former President for a job.

This was in the old days when Bede was a Demo-

crat, and he sent his application in on a piece of
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birch bark, and wrote on it that if the President
did not give him a job he wanted him to know that

he could paddle his own canoe. Mr. Bennett then

said, " I agree with the other fellows that Vreeland

is not the whole Congress. That silver gift was all

right, but I appreciate such gifts just as much when

they come in the form of a cashier's check or

some notes in an envelope. I never turn them

over to Pinkerton, neither did Vreeland that silver,

but if you send us silver or anything else, don't

mark it. When Vreeland displayed that silver

down in Washington, they had to call in a police-
man to keep us congressmen away from it. We
congressmen will be wearing More jewels after

this, now that we have raised our pay. I want you

jewelers to stay in politics. I do not understand

why Vreeland had to pass that bill to make you

virtuous. I judge from your gathering here to-

night, that you had an unusually good year in the

jewelry business."
Col. Chas. H. Luscomb was the last speaker.

He congratulated the club on the success of the

dinner, and said they had never listened to so

many eloquent speeches and such high ideals and

sound thought. He referred to the fact that they

had not been able to supply tables for all who

wished to attend.
The company then arose and joined in singing

"Auld Lang Syne."
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In addition to the reduced rates

mentioned on page 213, the

Rates Merchants' Association an-

nounces that merchants' rates

from the Central West, which is designated by the

railroads as Central Passenger Association terri-

tory, will be in effect to New York City on February

9th-13th, inclusive, and March 2d-5th, inclusive,

with a thirty-day return limit. The special rate is

a fare and one-third for the round-trip, the reduc-

tion being granted under the certificate plan. The

railroads members of the Central Passenger Asso-

ciation traverse the following section : Points

west of (but not including) Buffalo, Niagara Falls,

Suspension Bridge and Salamanca, N. Y.; Pitts-

burg and Allegheny, Pa.; Bellaire, Ohio ; Wheeling

Charleston and Huntington, \V. Va., and points on

and north of the Ohio River and east of the Mis-

sissippi River, and south of a line from Keokuk,

Iowa, to Chicago, Ill., including Cincinnati, Louis-

ville, all towns in Kentucky on the Chesapeake &

Ohio Railway ; Cairo, St. Louis, Keokuk, Chicago,

the Southern Peninsula of Michigan, and Canadian

towns on the Michigan Central Railroad and

Wabash Railroad.
The latest announcement of an advance in

prices has been issued by the importers of Swiss

watches and clocks, who have raised their prices

by an amount varying from 5 to 15 per cent. The

greatest advance is made on the cheaper grades.

At the recent annual meeting of the Watch-

makers' and Jewelers' Beneficial Association No.z,

of this city, the following officers were elected for

1907 : President, M. Kleinman ; first vice-president,

H. Berkowitz ; second vice-president, L. Klein ;

treasurer, J. Shapiro ; recording secretary, P.

Salias ; financial secretary, M. Slavit ; sergeant-at-

arms, A. Spandorfer ; first trustee, S. Nisselson ;

second trustee, A. Schwarzberg ; third trustee, S.

Feinberg. The public installation took place on

Sunday, January 27th, when an elaborate pro-

gramme was gone through, concluding with a

banquet and musical entertainment.

Reduced Railroad
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OUR 
1907 CATALOGUE

C Our 850-page 1907 Catalogue is a better
NI book than the good ones that have
preceded it.

Er The B. A. 0 CO. CATALOGUE has long
‘11 been the standard Jewelers' Book. Its
pages of well-arranged illustrations place be-
fore the merchant everything he needs ; then,
all goods are reliable in quality and priced

  uniformly low.

ci A busy December greatly reduced your stock,
our Catalogue will satisfactorily replenish it.

•
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WESTERN BUREAU ON THE KEYSTONE

Room 1201 HEYWORTH BUILDING

CIIICAGO, January 26, 1907

Trade Conditions The jewelry and optical busi-
and Prospects ness for the year 1907 has

started off auspiciously in the
West. Nearly all of the salesmen are now on the
road or will be before another week, and the
reports and sales are beginning to come in nicely.
Generally speaking, trade is rather better than at
this time last year. The year starts out with a
widespread confidence in the future. Manufac-
turers seem to be making some progress in catch-
ing up with their orders, though there is still some
complaint among the jobbers about goods coming
in slow. Everybody is anticipating a large spring
trade.

The Chicago Commercial Asso-
Reduced Rates ciation announces a reduction in
to Chicago railroad rates to Chicago for

merchants attending their spring
meetings. These rates are granted on the certificate
plan, the dealer paying full fare to Chicago and on
arrival presenting the certificate issued him at the
home ticket office to the Chicago Commercial
Association. They validate or " O.K." it and it is
then presented to the Central or Western Passenger
Association (according to the territory where the
merchant is from), who will accept one-third or
one-fifth the fare for the return, the Central
Passenger Association rate being a fare and one-
third for the round trip, and the Western Passenger
Association rate being a fare and one-fifth. The
dates of sale and return dates to these meetings
will be found in the above association's double-
page announcement elsewhere in this issue.

We print below a few additional
More of Holiday answers to our letters of inquiry
Prosperity sent out to Western jewelers

Christmas week asking for results
of December business in comparison with the same
month in 1905. Quite a large number of replies
were received in time to be printed in our January
issue but there were several that reached us too
late. They are too interesting to leave out so we
gladly give them space. They tell the same story
of prosperity as those published in January and
they are most inspiring:

' Robert D. Worrell, Mexico, Mo.:
We did not intend to overlook your December

inquiry regarding the results of our holiday busi-
ness, but the rush so overwhelmed us that we did
just the same. Now that we have had time to look
back over the month of December, we can say that
it proved to be a wonderful buying season, though
the weather for the early part was unfavorable,
and we believe that the wet weather interfered
somewhat with our business. Jewelry was the
rage and sold lively in bracelets, hat pins, belt
buckles, combs and brooches. Diamonds were
not in as good demand as last year, but watches
sold well in medium and high-price goods. Ster-
ling silver goods sold better than ever, but cut
glass, bric-a-brac, hand-painted china, art goods
and clocks sold about the same as usual. Lively
buying did not begin until the middle of the month,
which we attribute to the bad weather. The mail-

order houses do a considerable business in this
section, and we feel their competition more or less
right along. The outlook for business in 1907 is
very bright, and we are looking forward to a good
year. Indeed we expect to eclipse our good
business of the year just closed.

E. L. Thayer & Bro., Rockford, Ill.
We are very glad to report that our holiday

business for the season just closed has been
phenomenal. In fact the figures double those of
the same month one year ago. Though this state-
ment may seem unusual, it is fair to say that we
give most of the credit for our fine business to the
fact that we have recently moved into our new
store and largely increased our stock. But looking
over the results of last month, it is a most agree-
able surprise to us, as we had not expected such
fine trade. The buying season began early and
kept us busy up until the very last moment.
Everything sold well right through our stock, and
we go into the new year feeling very much
encouraged over the future.

_Frank C. Hyde & Co., Appleton, Wis.:
We were too busy in December to give you an

account of our holiday business which proved the
greatest holiday season in the history of our busi-
ness. We can truthfully say that our trade ran
about 20 per cent. ahead of the month of December
one year ago. Our diamond business was livelier
than last season, although not many large stones
were moving, that is gems weighing over one and
one-fourth carats. One thing that was very notice-
able in our trade was that the working class of
people bought better gifts during the holiday
season just closed than ever before. Everything
seemed to move lively in our stock with the excep-
tion of silver-plated ware. The lines that had the
greatest run with us were bracelets, combs, lockets,
brooches, signet and set rings, neck chains, gold
cuff buttons, toilet and manicure sets, and fobs and
silver spoons. We had a nice sale on cut glass and
hand-painted china, as well as sterling silver goods
in general. The buying began with us early and
kept up until Christmas day, and really has been
keeping up ever since, and this is nearly the middle
of January. Take it all in all we are very grateful
for and much pleased with our business for the
year 1906.

Claud Wheeler, Columbia, Mo.:
Though we had our say in the January issue of

THE KEYSTONE on the results of our holiday busi-
ness, up to and including December 22d, we again
want to say that the days that came after that date
made our holiday business a record-breaker. The
Monday before Christmas was our best day in
every respect, and brought us to the good in fine
shape. We are glad to say that we closed the year
of 1906 with a 20 per cent. gain over the previous
year, and of course we are feeling mighty good
over the results. The future of our business never
appeared so bright and the prospects for the new
year certainly look good to us.

W F. Kirkpatrick & Co., St. Joseph,
Our December business was much better than

the holiday season of 19o5. We sold more goods,
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and in better grades, than we ever before sold in
December. The past year, taken as a whole,
proved much the best year of our history. Our
diamond business was quite satisfactory, the
demand being for good quality of stones. Every-
thing in our stock sold well, and we can truthfully
say that we have no dead lines. All kinds of
jewelry was in lively demand, and cut glass and
silver goods were also good sellers. Our trade in
holiday goods commenced early, in fact we began
to put aside holiday presents the middle of Novem-
ber, and our store was crowded with customers all
through the month of December. We did not feel
the competition of mail-order houses. The out-
look for the new year looks fine to us, and we are
expecting it to round up even better than the
record-breaking year just closed.

D. G. Gallett, Aberdeen, South Dakota

Though a little late in replying to your inquiry
regarding the results of the holiday season, we are
glad that we can say that our December business
proved much better than the same month one year
ago. We believe that about the only articles in
our stock that fell behind the usual holiday demand
were opera glasses and hollowware. Diamonds
were in much greater demand than last season, and
watches sold about as usual in all grades. Art
china, clocks and sterling silver sold better than in
last holiday season, clocks were in especial good
demand and in the higher price goods. The holi-
day buying season began early and held up well up
to the last moment. For ten days before Christ-
mas the weather proved ideal for holiday shopping.

C: E. Range, Trenton, Mo.
Our Christmas trade this year was the largest

in jewelry lines ever had in this sectien. It was
truly a jewelers' year, and the trend of the trade
that way was easily discerned early in the season
by merchants in all lines here in Trenton. Early
in the season we tried to anticipate a heavy trade
in bracelets and signet rings, and thought we were
preparing ourselves accordingly, but we fell way
short. Diamonds and watches sold better than
last year, in fact every line in our store was broken,
and we are more than pleased with the culmination
of our holiday sales season. The buying began
earlier than usual and.held out well up until the
last hour.

F. A. Hannis, York, Nebraska:
Our business for the month of December has

been good—better than last year—the excellent
weather being advantageous to it. Although all of
our lines have had liberal patronage, the increased
demand for diamonds, high-grade watches and
sterling silver have been marked. The call for
bracelets was equal to the demand for hat pins last
season. In fact the entire jewelry line has been
well patronized. Cut glass and bric-a-brac have
been slow, but hand decorated china has sold well.
Another feature this year was the demand for flat-
ware and clocks. Buying began early and has
been pleasant to wait upon owing to the lack of
" shopping." We believe the outlook for 1907 is
bright indeed.

Personal Mention

H. E. Duncan, the veteran representative of
the Waltham Watch Company, has been on a
ten-days' trip through the West and stopped off in
Chicago for a day or two to call on his old friends
in the trade. Mr. Duncan left for his home in
Waltham this afternoon. By invitation he gave a
talk before the Nebraska Retail Jewelers' Associa-
tion at their annual meeting held in Lincoln last
week, on " The Mechanical Side of the Watch
Business," and was well received, as he always
talks well and interestingly on the building of the
watch. Mr. Duncan tells us that the meeting of
the Nebraska jewelers was well attended and
profitable to those in attendance.

Frank M. Sproehnle, of Sproehnle & Company,
accompanied by Mrs. Sproehnle, left January loth
for a two-months' vacation among the winter
resorts of Southern California. This is the first
respite from the cares of business that Mr. Sproehnle
has enjoyed in a number of years—a rest that he
has certainly earned by long and faithful attention
to business.

A. Hirsch, head of A. Hirsch & Company,
returned last week from a five-weeks' outing,
enjoyed at Atlantic City and other Eastern points.
He was accompanied by Mrs. Hirsch.

(Continued on page 219)
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Henry C. Tilden, secretary of Spaulding &
Company, will have the heartfelt sympathy of the
entire trade in the loss of his honored father, the
late Henry Tilden, president, and head of the
Tilden-Thurber Company, the widely-known and
prominent retail jewelry house, of Providence,
R. I., who passed away January i8th, after a
long illness at the family home in Providence.
Mr. Tilden was at his father's bedside when the
end came.

A very enjoyable occasion was the annual
dinner given by B. C. Allen, of Benj. Allen & Co.,
to the firm's staff of traveling salesmen and depart-
ment managers at the Grand Pacific Hotel, on the
evening of January 16th. The decorations were
elaborate and the menu all that could be desired.
A musical programme was rendered and informal
talks were made by everybody present, which were
congratulatory, sparkling with wit, good cheer and
pleasant sentiments, the salesmen repeating some
of their experiences during the year just closed.
The majority of the twenty gentlemen present have
been connected with the house of Allen for a num-
ber of years and the dinner was to a great extent a
family affair.

Arthur G. French, practicing optician, formerly
with Henry Schroeder, 465 Milwaukee Avenue,
this city, has located in room 704 Columbus Memo-
rial Building, succeeding R. W. Doig, who has
removed to San Francisco.

C. P. Dungan, of the International Silver Corn-
pay, has just returned frqm a trip to factory head-
quarters, at Meriden, Conn.

Geo. D. Lunt, New York agent of the Towle
Manufacturing Company, and well known in the
trade as the former Pacific Coast representative
of the same house, was in town for a day early in
the month, en route to San Francisco.

M. A. Mead, head of M. A. Mead & Com-
pany, accompanied by his family, which will
include Mrs. Mead, his son Richmond, and his
daughter, Mrs. John T. Montgomery, and his little
grandson, Mead Montgomery, will sail from New
York, February 9th, on the North German-Lloyd
steamer, Konigin Louise, for a Mediterranean trip.
The family expect to remain away three months,
but Mr. Mead will cut his trip a little short and
return to Chicago in about six weeks.

J. G. Swartchild, of Swartchild & Co., will
spend the month of February among the winter
resorts in Southern California, where he will com-
bine business with pleasure. Mrs. Swartchild will
accompany him.

E. R. Snow, general manager of the Howard
'Watch Company, has been spending the month of
January looking after the interests of the Howard
Company among the Western wholesale trade,
putting in ten days of his time in Chicago.

The banquet and dinner of the Chicago
Jewelers' Association, last week, was favored by
the presence of quite a number of out-of-town
jewelers, some new faces and more old faces.
Among the new were : Otto Supe, Sault St. Marie,
Mich., and Wnt. D. Fellows, of Lansing, in the
same State, and Frank Mayr, of South Bend,
Ind. As usual, the Milwaukee contingent was
on hand—for a Chicago jewelers' dinner without
W. H. Upmeyer, of Bunde & Upmeyer, and Pete
Alstead, of the Alsteacl-Kasten Co., would look
lonesome indeed. The same may be said of
Will. H. Beck, of Sioux City, Iowa ; J. C. Klaynolt,
qf Springfield, Ill., and Geo. E. Feagans, of Joliet,
Ill , for they were on hand, too. C. A. Clement,
of Springfield, Mo., and young Cornish Beck, of
Sioux City, were also familiar faces. Sol. Linden-
berg, of Lindenberg, Strauss & Co., Cincinnati,
Ohio, and John W. Neasham, of Ottumwa, Iowa,
also enjoyed the big function.

J. C. Olney, Jr., purchasing agent and head of
the material department of the Waltham Watch
Company, was in Chicago for several days last
week, accompanied by his wife.

H. W. Allen, of Herbert W. Allen & Co., and
Mrs. Allen have just returned from a two-weeks'
outing spent in Cuba.

Most of the national and State banks in
Chicago held their annual meetings last week,
electing directors and officers. The jewelry trade
ts quite well represented among our financial
institutions. Francis A. Hardy, of F. A. Hardy &
Company, is a new man on the directorate of the
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Bankers' National, and Benj. Allen, of Benj. Allen
& Company, was elected a director in the First
National Bank, to succeed David R. Forgan.
C. D. Peacock appears on the list of directors of
the Chicago Savings Bank for the first time, and
Charles L. Hulburd, president of the Elgin
National Watch Conipany, was re-elected a director
in the Corn Exchange National, as likewise was
Charles H. Knights, of C. H. Knights & Co., a
director in the First National Bank, of Englewood.

The many friends in the trade of H. M. Carle,
Chicago manager of The Keystone Watch Case
Company, will deeply sympathize with him in the
loss of his mother, who passed away at his Evanston
home January 18th, aged 78 years. Her remains
were taken to Baltimore. the old home of the
family, for burial.

Emil Despres, of Despres, Bridges & Noel,
mourns the loss of his father, who passed away in
this city, January I4th, at the home of his daughter
at the ripe old age of eighty-four years.

News from the Trade

Despres, Bridges & Noel will be represented
on the road during 1907 by Ed. Gallagher in
Indiana, Illinois and Ohio territory ; Frank L.
Murray in Iowa, Nebraska, Kansas and Oklahoma;
J. H. Ralston in Illinois, Iowa, Missouri, Minnesota
and Wisconsin ; Steve H. Bridges in Indiana,
Michigan, Illinois and Nebraska territory and Max
Noel in Ohio, Michigan and Minnesota. There are
no changes to note in the above staff, but this firm
anticipate engaging one or two additional travelers
for the fall season.

The American Silver Company announce the
following staff of travelers going out from their
Chicago office : J. W. Brooks in Wisconsin,
Minnesota, the Northern Peninsula of Michigan
and the Dakotas ; John Renker in Missouri,
Oklahoma and Texas ; George Y. Cheney in
Illinois, Indiana and Michigan territory ; J. M. Lane
in Iowa, Nebraska and Arkansas and J. M. Pool
will look after the interests of this company on the
Pacific Coast with headquarters in San Francisco.
The new men on the staff are Mr. Brooks and
Mr. Renker, the former handled the Jennings
Brothers' line in the same territory last year and
the latter carried the Williams Brothers' line on
the Pacific Coast.

C. G. Breitenbach & Company have made
arrangements with the following travelers to look
after their road interests during 1907 : F. M. Simp-
son in the larger towns and cities west of the
Mississippi ; S. B. Dennison in Wisconsin, Illinois
and Minnesota ; and A. G. Clark in the larger
towns and cities of Ohio and Michigan.

John H. LeRoy, formerly a retail jeweler at
Fairbury, Nebr., but at present manager of the
Sarbach Jewelry Company, wholesale, at Lincoln,
Nebr., was in Chicago early in the month en route
East on a buying trip. He was a congenial caller
at KEYSTONE headquarters while in the city.

The Theodore W. Foster & Bro. Company will
again have their Chicago office and the trade in the
Middle West and the Far West looked after by
J. A. Limbach and R. T. Kleckner. Mr. Limbach
will look after the firm's interests among the jobbing
trade in the Central West and Mr. Kleckner will
call on the wholesale trade from the Mississippi
River to the Pacific Coast. The first-named gen-
tleman left Chicago headquarters last week for
extended trips over his territory with the firm's new
spring lines. Mr. Limbach will make short trips
over his territory as usual.

Ben. S. Cohen of the Michigan Optical Com-
pany, Detroit spent several days in town last week
looking after the interests of his house among the
wholesale and manufacturing trade.

Bates & Bacon, the well-known chain and
bracelet makers, of Attleboro, will again be repre-
sented among the jobbing trade in the western
territory for another year by H. S. Noyes, who
will make his headquarters in Chicago as usual.

E. C. Pike, who has been engaged in the retail
jewelry business at Kankakee, Ill., for a number of
years past and well known in the trade as a brother
of Jeweler A. H. Pike, of Rockford, in the same
state, died at his home in Kankakee, January 22d,
from Bright's trouble. Mr. Pike has been in poor
health for over ten years, and his death was not
entirely unexpected. His age was 54 years and he
is survived by his wife. Mr. Pike was formerly
connected with the Chicago trade and one or two
Eatern Manufacturing firms as a traveling sales-
man in the Western territory and will be
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remembered by the " old timers " of twenty and
twenty-five years ago as a genial and energetic
salesman who made friends wherever he happened
to be. The remains of Mr. Pike were brought to
Chicago and interred at Oakwoods on the afternoon
of January 22d.

B. G. Hough, formerly in the retail jewelry
business at Clarion, Iowa, has recently opened a
store at Belgrade, Mont.

Swartchild & Company have just finished
mailing to the trade a thirty-six page supplement
to their new catalogue containing illustrations and
prices of all new things in tools for jewelers and
watchmakers and articles in the jewelers' supply
line. If you have not received this supplement it
is yours upon request to the above firm.

George A. Squier, practicing optician, at Cleve-
land, Ohio, spent several days in the Chicago
market early in the month combining business with
pleasure.

J. I. Minteer, who has recently accepted a
position with the Webb C. Ball Watch Company
will leave Chicago headquarters early in February
for an extended trip over the Western territory,
going as far as the Pacific coast before returning to
Chicago headquarters.

Jeweler H. A. Hamilton, for the past eight
years engaged in the retail business at St. Joseph,
Michigan, has removed to Colorado Springs,
Colo., where he has formed a partnership with
Walter Ashby, son of Jeweler Richard Ashby, the
new firm having succeeded to the business of the
last named. The new firm will do business
under the name of the Ashby-Hamilton Company.
They will refurnish and rearrange the old store in
modern style and propose to enlarge the scope of

illematerially by increasing the stock and addinglew 

The Gorham Manufacturing Company through
their Chicago office announce the following travel-
ing staff for the territory west of Ohio • as far as
Colorado. Their list includes W. S. Willis, W. H.
Burton, T. G. Jewett, R. S. Atwood, John Irons,
H. B. Deans and J. A. Hartig. The three last-
named gentlemen are new men on the force.
John Irons has been cashier in the Chicago office
of this company for several years past. H. B.
Deans and J. A. Hartig come from the New York
office of the Gorham Company. By the time this
item is read all of the above gentlemen will be out
among the trade with their new spring lines.

Otto Young & Company announce that they
have made araangements with the following sales-
men to represent their interests on the road during
1907. Their staff includes J. A. Armstrong, who
will cover Indiana and Southern Michigan ; Tom
Wilder in Wisconsin and Northern Michigan ; E.
S. Gregory in Iowa territory ; S. W. Robinson in
Minnesota and Northern Iowa territory ; H. E.
Chapman in Nebraska and the Dakotas ; V. G.
Cuthbert in Missouri, Kansas and Oklahoma, head-
quarters at Kansas City ; L. H. Moser in Illinois
territory. Mr. Wilder is a new man on the force,
likewise Ed. S. Gregory.

The R. Wallace & Sons Manufacturing Com-
pany announce the following staff of travelers from
their Chicago office : Wm. Barker in the larger
towns of the Central West : I. T. Pearce in Michi-
gan, Wisconsin, Indiana and the Southwest ; Wm.
E. Spencer in the Central West ; j. A. King in the
Northwest Arthur W. Wallace in the Far West
and E. L. Deacon in Colorado and adjoining ter-
ritory ; Wm. Lablin will as usual look after the
Chicago city trade for this house.

Almer Klein, son of F. C. Klein, head of F. C.
Klein & Bro., the lapidists, has just returned from
a fifteen-months' sojourn in Europe where he has
been studying diamond and stone cutting from the
most celebrated German lapidists. Young Klein
has taken his place in his father's shop, where he
will give the firm the benefit of his European
experience.

C. K. Merrill, head of the Merrill & Broer
Company, wholesale, Toledo, Ohio, was in town
for a few days last week calling on the manufac-
turing trade.

Chas. B. Brown who travels in Southern terri-
tory for Benj. Allen & Company left headquarters
last week with his new spring line for an extended
trip over his territory.

Victor Schoenfeld is now sole proprietor of the
Capital Jewelry Company of this city, having pur-
chased the inferest of his brother I. S. Schoenfeld,
who has returned to New York, where he was
formerly connected with the trade. The first
named will continue the business at the old stand.

(Continued on page 221)
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J. P. King, southwestern traveler for the
Johnston Optical Company, Detroit, was a pleas-
ant caller at KEYSTONE headquarters early in Janu-
ary. He was just starting out on his first trip for
the New Year over his territory in the Southwest.

The William L. Gilbert Clock Company
announce the following traveling staff for the New
Year out of their Chicago office : C. R. Downs in
Wisconsin, Minnesota and The Dakotas ; F. H.
Drake in Northern Illinois and Northern Indiana
and the entire State of Michigan ; Lew. Hanford in
Southern and Central Indiana and Southern
Indiana, with headquarters at Indianapolis ; F. S.
Kennedy in Iowa and North Missouri ; A. L. San-
derson and L. S. Norton cover the States of
Kansas, Nebraska and Oklahoma.

J. L. Mullins, of the J. L. Mullins Jewelry Com-
pany, Hillsboro and Morrisonville, Ill., spent a few
days in the Chicago market this week. Mr. Mul-
lins brought the news that he had bought the in.
terest of J. F. Mitchel in the Morrisonville store and
that he would conduct the business alone thereafter
under the same firm-name as formerly. Mr.
Mitchell, who has been in poor health, will go
West to recuperate.

L. Ratzesberger, the well-known jeweler, of
Milford, Ill., was in town last week for a day en
route to New York where he took a steamer for
Europe to visit his old German home, called
thither by the recent death of his father, who passed
away in December. Mr. Ratzesberger will look
after the settlement of his father's estate before re-
turning home as well as to enjoy a visit among old
familiar.scenes for a few weeks.

The Tiffany Electric Manufacturing Company
of New York, makers of the Tiffany Electric
Clocks, have opened a local office in this market
in room 212 Silversmiths' Building, in charge of S.
W. Bramley, well-known in the trade as formerly
in charge of the clock department at C. D. Pea-
cock's and latterly as a salesman with Chas. E.
Graves & Company. Mr. Bramley will look after
the Chicago city trade and the larger Western
cities.

Reed & Barton announce that there will be no
charge in their travelers from their Chicago office
for the new year, but that P. G. Storm will con-
tinue in the Southwestern territory and C. T. E.
Smith will look after the interests of this house in
his old territory the same as heretofore.

Reuben W. Cohen, Chicago and Western rep-
resentative of the Geo. H. Cahoone Company, the
well-known Providence manufacturers, has removed
his office from the Columbia Memorial building to
the fifteenth floor of the Heyworth building where
he has largely increased his floor space.

Jeweler S. M. Strain, of Nokomis, Ill., has
only recently sold out his store at the above point
to Albert Kettlecamp, of the same town, who will
continue the business at the old stand. Mr. Kettle-
camp is a practical man and well-known in Noko-
mis, having served Mr. Strain for several years
past as watchmaker. Mr. Strain gives his reason
for selling that he desires a larger field and that he
expects to locate in some thriving and growing
young Western city, more than likely in Nebraska.

A. Hirsh & Company announce that there will
be no change in their traveling staff for 1907, but
that their old force continue to call on the trade in
the territories named below. Their list of sales-
men includes the veteran traveler L. Eisenbach, in
Missouri and Kansas ; S. Newman, in the North-

. west ; M. Elsner, in Iowa and the Dakotas, and
W. A. Esterquist, in Illinois and Michigan territory.
All of these gentlemen have already started out
among the trade with their new spring lines.

C. H. Knights & Company have made arrange-
ments with the following salesmen to represent
their interests on the road during 1907. Their
staff includes R. W. Barlow, the Western sales-
man
' 
who will cover his old territory in the South-

west as usual ; E. E. Reynolds, in Michigan and
Wisconsin ; Steve R. King, in Iowa, Minnesota and
the Dakotas ; F. J. Heasham, in Southern Iowa,
Nebraska, Colorado and Northern Kansas, and
Fred. Nyman, in Southern Kansas, Oklahoma,
Northern Texas and Arkansas. Mr. Nyman is the
new man on the force and is well known to the
trade in the territory assigned to him from his
several years' connection with T. R. J. Ayers &
Sons, of Keokuk, Iowa, traveling in that territory.
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The Towle Manufacturing Company announce
the following list of salesmen as their traveling staff
for 1907, to travel out from their Chicago office.
The list includes the following, who will cover the
territory indicated below : E. R. Lusk, in Ohio,
Michigan and West Virginia ; Robert L. Clark, in
the larger cities and towns of the West and North-
west ; 0. F. Samuelson, in the territory from Den-
ver to the Pacific Coast ; C. F. Haber, in Illinois,
Indiana and Kentucky ; C. R. Downs, in Wisconsin,
Minnesota and Northern Michigan ; A. M. Kuhn,
in Iowa, Oklahoma and Texas. The last-named
gentleman is the new man on the force and was
formerly a salesman with Hyman, Berg & Corn-
pany, of this city.

News reaches this office that Jeweler A. B.
McDonald, of Chillicothe, Mo., has purchased the
building he recently occupied in conjunction with
a book store and will hereafter occupy the entire
store. Mr. McDonald is putting forth every effort
to make his store a modern one in convenience and
appearance and is already installing new fixtures,
rearranging and redecorating his room.

Norris, Alister & Company announce that they
have made arrangements with the following sales-
men to look after their interests on the road during
1907, in the territories mention below. The list
includes Lou W. Williams, in Kansas, Oklahoma,
Texas, Indiana and Ohio territory ; George W.
Cook, in Illinois and Wisconsin 

' 
• Ralf A. Boyer, in

Iowa and Wisconsin ; Tom B. Wilson, in Northern
Iowa, Minnesota and South Dakota ; M. G. Evans,
in Eastern Illinois and Missouri.

L. H. Schaffer & Co. announce that they will
be represented by the following staff of salesmen
during 1907 in the territories indicated below:
Sam Amberg, in the State of Michigan 

' 
• F. C.

Strang, in Indiana and Ohio •, Gale S. Robinson,
in the Northwest, from St. Paul to Seattle ; and
E. A. Kelly, in Iowa and Illinois. This is the
same force employed by this firm last year and all
of the above gentlemen are already out among
their customers with their spring lines.

E. A. Dayton & Co. will be represented during
the new year by the following salesmen in the terri-
tories indicated : K. H. Milligan, in Missouri,
Iowa and Dakota ; C. W. Edwards, in Kansas and
Nebraska, and E. A. Dayton, from the Missouri
River to the Pacific Coast.

The A. C. Becken Company announce the fol-
lowing list of travelers for 1907 in the territories
indicated : A. Hill, in Michigan ; A. L. Tribble,
in Missouri, Oklahoma and Arkansas ; John L.
Holland, in Kansas and Nebraska • A. R. Kan-
berg, in Wisconsin and Northern .Michigan ; Ed.
C. Pfaifie, in the Southwest, and J. H. Purdy, the
veteran, will continue his missionary work for the
above firm. Mr. Pfaffle is a new man on the force
and is well-known to the trade in the South and
West through his long connection with L. Gutmann
& Sons, of Cincinnati. •

M. L. Klopton, of Lufkin, Texas, has been
spending several days in the Chicago market com-
bining his spring buying with the pleasures of a
great city. Mr. Klopton says times are good in
Texas and that the outlook for spring and summer
trade was never better in that section.

The Stein & Ellbogen Company announce that
they will make no change in their traveling repre-
sentatives for the new year, but that they will con-
tinue their old staff of salesmen in the territories
named below : H. G. Schram, in the Far West,
with Denver as his headquuarters ; John P. Ryan,
in the Central Western States ; Gus. Weinfeld, in
Indiana, Illinois and Wisconsin terrritory ; M. Sil-
verburg, in Iowa, Nebraska and Missouri territory;
Ed. Fry, in the Northwest, and Leo Stein, in Chi-
cago and and suburban towns.

0. P. Songer, who covers Texas for Benj.
Allen & Company, after spending several weeks at
headquarters, left this week for his territory with
his new spring line.

In speaking of the extremely high rents de-
manded on State Street, it is reported that the
reason S. F. Wilson & Co., men's furnishers

' 
at

State and Monroe Streets, are removing to Jackson
Boulevard, is that their rent from March 1st was
to be increased from $26,3oo to $3o,000. Lebolt &
Company, the Palmer House Block jewelers, will
occupy the store vacated by the first-named firm
after March 1st.

The Juergens & Andersen Company have
made arrangements with the following salesmen to
represent them in the territories mentioned, during
1907 : L. W. Bruns will again look after the far
Western trade, with Denver as his headquarters,
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and will have an assistant in the person of Charles
Fash, who has long been a member of the house
force of this firm ; Albert Kolker will look after
his old territory in the Central Western and North-
western States ; Francis T. Lotz, in Iowa, Mis-
souri, Kansas and Nebraska territory, and Henry
Reinhart will look after the Southern territory.
Mr. Lotz and Mr. Fash are the new men on the
force, both of whom have been on the house force
for several years past.

George H. Thomas, manufacturers' agent,
with an office in the Heyworth Building, in con-
nection with his other lines, has added the sterling
silver line of the Woodside Sterling Company, of
New York. Mr. Thomas will represent this line in
the larger cities from Pittsburg west. He is local
agent for Scharling & Co., of Newark, N. J., and
the souvenir-spoon line of the Shepard Manufac-
turing Company, Melrose, Mass.

The indications are that the annual alumni
gathering of the Northern Illinois College, of this
city, which occurs February i8th to the 23d, inclu-
sive, will eclipse all previous gatherings of the
kind yet held at this well-known school of optics.
An interesting and helpful programme is promised.
The faculty invite all who are interested in optics
to attend, whether they are graduates of the
Northern Illinois or not.

Henry Urner, manager of the factory of the
Queen City Silver Company, Cincinnati, Ohio, was
here for a few days recently, the guest of Hugh E.
King, the Chicago and Western agent of this
company.

H. M. Lane, Chicago and Western manager for
Reed & Barton, has just arrived from a visit to
headquarters at Taunton, Mass.

Among the after-holiday visitors in this market
the last few weeks we will mention William Piela,
son of Jeweler Charles A. Piela, Lansing, Mich.;
Martin Nelson, of Nelson & Amundson, Marinette,
Wis.; H. E. Cole, Mount Carroll, Ill.; Walter
Mellor, Michigan City, Ind.; Ed. Lockwood, of
Lockwood & Son, Charitan, Iowa ; J. J. Beale,
Rockford, Ill.; C. F. Graff, Elkhorn, Wis.; E. B.
Wade, Galesburg, Ill.; Frank Le Bron, of the Le
Bron Jewelry Company, Keokuk, Iowa ; Henry
Peers, of J. C. Peers & Son, Rockford, Ill.

Fred. H. Levy, manager of M. Schussler &
Company, wholesale, San Francisco, was in town
for a day this week, en route East. Mrs. Levy
accompanied him.

C. F. Huntington, well known in the Chicago
trade from his long connection with the Ansonia
Clock Company, has succeeded D. P. Butler as
city salesman for the Seth Thomas Clock Company.

E. G. Lewey, of the Lewey Bros. Company,
returns next week from a month's outing spent on
a trip to Cuba, taking in several of the Southern
cities on his return.

The following members of the executive com-
mittee of the American National Retail Jewelers'
Association, who met in this city on January 15th,
visited by invitation the factories of the Elgin
Nalional Watch Co.: J. P. Archibald, of Blairs-
ville, Pa.; I. M. Radabaugh, of Hastings, Minn.;
Max Jennings, of Saint Clair, Mich.; A. B. Hull, of
Belding, Mich.; T. A. Westmyer, of Wheeling,
W. Va., and A. E. Paegel, of Minneapolis, Minn.
The party was escorted by John B. Warren, sales
agent of the Elgin Co., in a specially chartered
trolley car, and an inspection of the factories was
followed by a pleasant social entertainment, which
was much enjoyed by the guests.

Christ. J. Roehr, Chicago and Western agent
for the Bassett Jewelry Company, the widely
known chainmakers, of Providence, has just re-
turned from a visit to fractory headquarters.

J. M. Stanley, the widely known Eastern Man-
ufacturer's agent, who has been In charge of the
Chicago office of the Mauser Manufacturing Com-
pany and two or three other lines for several years
past is now at the Presbyterian hospital, this city,
undergoing treatment for an old complaint. His
early spring trip over his regular territory will be
covered by J. S. Mayer, who has already started
on a trip to the Pacific coast.

H. F. Hahn & Company announce that there
will be no change in their traveling staff for 1907,
but that their road interests will be looked after by
the same corps of salesmen as heretofore and their
old territories. The list includes W. A. Schloss-
man, James D. Packard, Carlton Dominick ; Ed.
B. Hoffman, Leroy Cram and W. A. Montague.
Mr. Dominick will again make his headquarters at
Denver and Mr. Montague will continue his head-
quarters at Kansas City.

(Continued on page 272a)
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Our New Spring Stocks
which now await the pleasure of our patrons have been selected with extreme care, and

reflect in all lines our intimate knowlede of the exact wants of the trade.

They comprise the newest products of the leading factories and the latest and

most desirable attractions from the markets of the world.

We wish you to still keep in mind that in the matter of diamonds by importing

the stones in the rough,free of duty, cutting them in our own cutting works under our

personal supervision, we are in a position to furnish the exact requirements of the

trade, and at terms impossible to mere importers.

We assure you the same prompt and satisfactory service on which we were so

highly complimented during the late holiday season.

Mail orders are given our promptest attention.

Stein 0 Ellbogen Company
Diamond Cutters and Wholesale Jewelers 103 State Street, Chicago

ELECTRIC CLOCKS
Our beautiful line of Wall and Mantel

Clocks are unsurpassed.

There are none "just as good," they are

in a class by themselves.

Our Secondary Clock System for large

buildings where numerous clocks are neces-

sary, all operated by our master clock, is a

generation ahead of all others. Our Electric'

Time Stamp can be operated in connection

with this system and no business office is

complete without our time stamp.

SEND FOR CATALOGUE

AMERICAN CLOCK COMPANY
Wabash Avenue and 20th St., CHICAGO

February, 1907 THE

30th Annual Banquet and Dinner of
the Chicago Jewelers' Association

The Chicago Jewelers' Association gave their

thirtieth annual banquet and dinner on the evening

of January t9th at the Auditorium Hotel in that

city. It was a gala night for the jewelers of the

Western metropolis. There were a larger number

of guests present than at any previous dinner of the

association. Good fellowship was the all prevail-

ing spirit of the occasion. It began with the first

arrivals at a little after six o'clock in the evening

and lasted until the last guest passed out of the

great dining-hall at 11.30 o'clock.
The banquet was held in the

A Brilliant Scene large banquet hall on the ninth

floor of the auditorium. In the

reception room, which was likewise on the ninth

floor, greetings were exchanged, new friends made

and experiences narrated until the banquet hall
was formally opened at a little after 8 o'clock.

The hall was beautifully and artistically decorated,

American flags, bunting and tinsel The long tables

ran across the room at right angles, with the

speaker's table, which was slightly elevated and

profusely decorated with wild smilax, carnations

and roses, with the same floral decorations prevail-

ing at all the other tables. As soon as the gues.:,

had found their respective seats, Grace was said

by Dr. Emil G. Hirsch, after which all joined in

singing "America."
It was soon after nine o'clock

The Post-prandial when President John P. Byrne,
Programme from the speaker's table

rapped for attention and above

the din of many voices, he was heard to say:

Gentlemen : " With the fear of making myself

very unpopular by interrupting your present con-

versation, I desire your attention fora few moments.

Within the last few days an unexpected thing has

occurred in which one of the officers of this

association is deeply concerned." Then calling

Secretary Thearle to read a letter of resignation

from Julius Schnering resigning from the office of

vice-president of the association on account of his

retiring on February the 1st from the firm of Otto

Young & Company, President Byrne requested

Lem Flershem to come forward and present a

token of esteem from the association to Mr.

Schnering, " who is a man with a heart as big as

this hotel and the whole loop district."

Mr. Flershem presented in well chosen words

a loving cup bearing this inscription " To Julius

Schnering from the Chicago Jewelers' Association

at their 3oth Annual Banquet." When Mr. Fler-

shem had finished, the quartet sang a special

adaptation of the popular song "So Long, Mary,"

the substitute "So Long, Schnering," the text of

which follows and was sung by every one present:

So Long, Schnering

It's awrly nice of all you boys to see me to the
train.

So long, Schnering.
I didn't think you'd care if you should ne'er see

me again.
You're wrong Schnering.

This reminds me of my family,
On the day I left the Zuy-der-See,
To the schooner then they came with me

I seem to hear them say:

CHORUS:
So long, Schnering;

Schnering, we will miss you so,
So long, Schnering,

How we hate to see you go;
And we'll all be longing for you, Schnering,
While you roam;

So long, Schnering,
Don't forget to come back home.
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It's awl' ly kind of all you boys to see me off
to-night.

Su long, Schnering.
I didn't think you'd care if I should ever 'phone

or write.
Your wrong, Schnering.

Yes, I'm going some other fields to see,
Awf' ly good boys—good as you can be;
I'm as Young as Young as I can be •

And glad to hear you say

Calls for " Schnering !" " Schnering I " from all

points of the room and " Schnering is all right "

at last brought Mr. Schnering to his feet. With a

visible effort to control his feelings he said:

" Gentlemen, I am not all right, just now, anyway,

as I am scared to death. I want to thank you all

for the good opinion you have of me, and if I could

speak as our friend Byrne here does I could

better tell how much I appreciate your kindness.

I started out in business here in Chicago some

thirty years ago under the guidance of Mr. Wygant,

who sits at my right to-night, and now I am about

to retire from the jewelry business. I haven't

much money, and some of these days I may come

to some of you for a job (laughter and cries " you

can have it " ) !
A pleasing incident in the menu

A Handsome was the serving of the Bumper

punch. The frozen punch was
served in a silver stein, foaming

up to represent a stein of beer. The stein bore the

engraving "C. J. A." and underneath the letters,

the date 1907. President Byrne called the attention

of the guests to the fact that the steins were the

souvenirs of the occasion. With one accord all

now joined heartily in singing the famous stein

song ; the other songs of the evening were, " Not

because your hair is curly," "Waiting at the

Church," "Annie Laurie," " You look awful good

to father," and " Waltz me around again Willie."

Music was furnished by an orchestra, stationed

at one end of the hall, and a quartette of excellent

voices, not to fail to mention that the chorus sing-

ing brought to light the fact that the jewelers as a

body, are a fine lot of singers themselves.
At nine fifteen o'clock, president

The Feast of Bryne called the guests to order,

and at about nine thirty he suc-
ceeded in getting order. In face

of this however, his opening remarks were : " It's

always pleasant and easy to preside over a banquet

of successful, prosperous people, and the prosperity

of the past year has made us all so. It is little

wonder that we are all thriving for the market is a

rising one, the advance in diamonds being from 20

to 200 per cent. and similar advances in silver and

platinum. God help the man who cannot succeed

on a rising market. Only one metal has become

cheaper and that is gold. The high rate of interest

for the past six months is a sure indication

that there is not sufficient money in the country for

the use of the business people and the people in

general, and this doesn't arise from so called Wall

Street speculation, but is due to the tremendous

increase in legitimate business.
" Now this is the Chicago Jewelers' Association,

and I desire to call your attention to the fact that

statistics will show that Chicage out-distances New

York as a jewelry market by at least twenty per

cent. in the gross volume of business. Probably

the most phenomenal thing in the history of the

jewelry trade during the past twenty years is the

growth of the optical business. This, gentlemen,

is pre-eminently the age of association. Our asso-

ciation is the oldest in Chicago, and the West,

with the one exception of our board of trade.

Before I finish I wish to call attention to the fact

that there has been only one death in our associa-
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tion in over two years. Otto Young, a former

president of this association, and one of the promi-

nent business men of Chicago was that one. His

funeral was attended by a large delegation of this

association, and we passed appropriate resolutions

of sympathy to his family."
At the conclusion of his remarks, President

Byrne introduced the genial toast-master William

P. Williams, who set himself right with all present,

if such a thing was needed, by the announcement

that he did not consider the function of the toast-
master to be that of the principal speaker.

The first speaker to be intro-

Plea for a Broader duced by Mr. Williams was.
Emil G. Hirsch, who spoke on
" Dying Pearls " drawing a

simile from having seen a string of pearls which

had been exhibited in a case in Paris, where they

had been resting for over fifteen years, gems form-

erly belonging to the wife of President Thiers, of

France, and which were gradually losing their

lustre, dying because they never came into contact

with the warm, living bosom. He said that if we

failed to reach out to help the oppressed of other

lands, who are but our brothers, if we shut our-

selves up and give thought only to self, then are

we " Dying Pearls." We are eliminating the

human element, and our wealth, iron and cotton,

gold and silver ; diamonds and pearls to serve the

proper ends in our hands must be vivified by the

human touch.

" The boys " was the subject of the next

speaker, George A. Carpenter, judge of the juve-

nile court, Chicago, who was introduced by the

toast-master. Mr. Carpenter told in a straightfor-

ward manner, without any ostentation the work he

was doing, the obstacles he had to overcome in his

endeavor to make good citizens out of the boys.

who came before him every day, charged with.

some crime or disdemeanor. He took the broad

ground that there is good in every boy to be

watched for and developed.

Samuel S. Page, a prominent

The Jeweler as a Chicago attorney, was the third
speaker of the evening. His
topic was " The Jeweler as a

Citizen." He reviewed with considerable detail

the jewelry craft, showing how much it was inter-

woven in the daily life and avocations in all ages.

Then continuing said, in the rush and whirl of busi,

ness men sometimes forget or fail to think as much

as they ought of those things which should give

them a pride in their vocation, or in time of almost

unparalleled prosperity like the present are not as

mindful as might be of the obligations and duties.

as citizens which they owed the country which has.

fostered and promoted the growth of all indus-

tries, and especially to the city or community in

which that business has succeeded and prospered.

Former Judge John Barton Payne was the last

speaker of the evening. His topic was " Rough

Diamonds." He said he was glad of the oppor-

tunity to speak on so pleasing a subject. He told

that the ancients knew only of the unpolished dia-

mond—a gem so steadfast and so hard in texture

that no impression could be made upon it. Thus

the term " Rough Diamond " has become signifi-

cant of that kind of a person having robust, honest

character and sterling worth. Judge Payne's

speech was dignified and eloquent and appealed,

to the honesty and manhood of his hearers.

At the close of the last speaker's remarks,

President Byrne requested all to rise and sing

" America " as they departed from the largest ban-

quet the association has ever held, some 27.1
persons being present.

Humanity

Citizen
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E. Julson, Lansing, Iowa, has purchased a
new building, into which he has moved his store.
The new quarters are much handsomer and more
commodious than the old and are highly creditable
to Mr. Julson's enterprise.

C. A. White, who had charge of the repair
department of Shibley & Co., Van Buren, Ark., for
the past year, will have charge of the repair de-
partment of J. H. Brooks, Fort Smith, Ark., for
the coming year.

C. A. Mosher, formerly of Holly, Mich. , who re-
cently established himself in business in Port
Huron, reports a very satisfactory trade. He is
well pleased with his new locatian, as Port Huron
is a progressive town with a bright future.

The store of Geo. F. Blakeslee, Tonopah,
Nevada, was burglarized on the evening of De-
cember 31st, and a tray of rings stolen. The
burglars smashed the window with a hatchet
covered with paper, grabbed the tray and made
their escape.

The partnership existing between W. C. May-
nard and Oscar W. Maynard, who constituted the
firm of Maynard & Son, Miami, Fla., has been
dissolved. Oscar W. Maynard will continue the
business, collect all outstanding accounts and be
responsible for all outstanding indebtedness.

The West Silver Co., of Taunton, Mass., was
recently purchased by William J. Davison, H. E.
Nearing, Carlton Woodward, Arthur H. Wil-
liams and the employees of the factory. Messrs.
Williams, Nearing, Woodward and Davison con-
stitute the board of directors. Mr. Davison is
president of the company and Mr. Woodward,
treasurer and general manager.

P. T. Ives, Meriden, Conn., reports his
December trade as the largest he ever had. Dia-
monds and watches sold about the same as the pre-
vious year. A feature of his trade worth mentioning
was the extraordinary sale of umbrellas. He
reports having sold no less than 1277 umbrellas in
1906. Other jewelers will find in this fact a hint
which may help to increase their income during the
present year.

The Novelty Engineering Association, manu-
facturers of patent novelties, tools and machinery,
Fitchburg, Mass., have recently considerably en-
larged their plant and made additions to their
mechanical equipment. This expansion in their

' facilities was necessitated by the rapid growth
of the demand for their manufactures, more par-
ticularly the Remington ring expander, which has
proved highly popular with the trade.

J. P. Fellows-Smith, an attorney-at-law, of
Leek, England, wishes to obtain information of
one Wm. Ashton Sharman, formerly of that city,
who was a skilled jeweler and emigrated to the
New World. In 1895, he resided at Boca-del-Toro,
Republic of Colombia, as a banana planter, and in
1902 he resided at Mobile, Ala., where he worked
at his trade. Anyone furnishing such information
will be suitably rewarded.

The officers of the South Bend Watch Co.,
South Bend, Ind., gave their annual banquet to the
foremen and salesmen .of the company at the
Oliver Hotel, in that city, on the evening of
January 5th. The affair was of a purely social
character and emphasized the friendly relations
existing between the company and their staff.
Clement Studedaker acted as toastmaster and
J. M. Studebaker was one of the speakers.

Samuel Wood, Fall River, Mass., reports his
December trade as much larger that the previous
year, although his city had not quite recovered
from the disastrous strike of 1904. This probably
accounted for the fact that sales were mostly con-
fined to the medium-priced goods, the higher-
priced wares, such as diamonds and watches being
rather slow. Cut glass and silverware he reports
as slow also. The lines which sold best included
scarf pins, link buttons, rings, brooches, neckchains
lockets and bracelets, the last named and signet
rings being in especial demand. He anticipates a
still better business during the year, although 1906
was quite satisfactory.

The American News Co., 39-41 Chambers
Street, New York, has issued a new line of picture
post-cards in colors representing scenes in Pan-
ama. These scenes include native life, steamshovel
in operation, the dredging machine at work, St.
Anna Church, Pacific entrance to the canal, Amer-
ican quarters at Empire, etc., and are of especial
interest at this time when the vast undertaking is
Ileing given so much attention in the daily press.

L. A. Littlefield, of L. A. Littlefield & Co.,
New Bedford, Mass., leased some time ago an
island in the Apponagansett River, three miles
from New Bedford. This island had an interior
bay nearly land locked, and this bay was dammed
by Mr. Littlefield and converted into a lake. By
baiting the lake with corn he has succeeded in
enticing wild ducks to visit it in the afternoon, thus
furnishing fine gunning sport for himself and
friends.

A. H. Buck, the absconding traveling sales-
man, of Abel Bros., & Co., of New York, who was
arrested in Butte, Mont., was tried in Boston,
Mass., and found guilty of pawning p000 worth of
jewelry belonging to the firm. He was given a
sentence of 234 to 4 years in prison. The jewels
were pawned in many cities, and it transpired at
the trial that Abel Bros. & Co. received many of
the pawn tickets, but some of the jewels could not
be restored because they had been disposed of.

The action of the Corning Glass Works, Cor-
ning, N. Y., against the Corning Cut Glass Company
el al., begun in 1902, to restrain the defendant
company from using their corporate name on the
ground " that it is calculated to mislead and deceive
the public, and that its use will impair the value
of the trade reputation of plaintiff 's glass," has
been decided by the referee, Hon. William L.
Marcy in favor of the defendants. He dismissed
the complaint and ordered that judgment be
entered for the costs against the Corning Glass
Works.

Major Wm. H. Lyon, the popular president
and treasurer of the Parker Clock Co., Meriden,
Conn., was recently presented, by a number of his
friends, with an elegant sword, to be worn during
his term on the staff of Governor Rollin S. Wood-
ruff. The presentation was made at the Home Club
and was quite a surprise to the major. The pre-
sentation speech was made by former Senator E. J.
Doolittle, who informed Mr. Lyon that the sword
represented the good will and best wishes of •
thousands of his fellow-townsmen. The major,
who was taken by surprise, expressed his gratidue
for the elegant gift.

No more quaint or interesting book has ever
been given to the public than " The Silver Stand-
ard," the second volume of which is now before
us. As our readers are aware this publication is
issued by the Meriden Britannia Co., Meriden,
Conn. (International Silver Co., successor), and
as an advertisement, a history and a book it has
an individuality all its own. If any American would
know what his country really was sixty years ago
and realize the almost incredible progress made in
this time, let him write for a copy of Vol. II, of
" The Silver Standard." So much historical fact
and human interest were never before combined in
a volume of such convenient dimensions. The
atmosphere of the forties pervades it from cover
to cover.

The board of directors of the International
Silver Company held a meeting in Meriden, Conn.,
on January 12th for the purpose of filling the
vacancy caused by the death of President Dodd.
Vice-President George H.Wilcox was unanimously
elected to the presidency. Geo. C. Edwards, of
Bridgeport, was chosen first vice-president, to suc-
ceed Mr. Wilcox ; Charles A. Hamilton, of New
York, was chosen second vice-president, and C.H.
Tibbits, of Wallingford, third vice-president. C.E.
Breckenridge was elected assistant treasurer. Mr.
Wilcox, the new president, was the logical suc-
cessor to Mr. Dodd. He was formerly the presi-
dent of the Meriden Britannia Co., the largest of
the concerns absorbed by the International. His
father, Horace C. Wilcox, was founder of the
Meriden Britannia Co. Mr. Wilcox is a native of
Meriden, being born in that city in 1856. He re-
ceived a thorough education, graduating from the
Sheffield Scientific School of Yale in 1875. In
experience, attainments and exacutive capability
he will make an ideal head of the International
Company.

Hess & Slager, Jacksonville, Fla., report a hol-
iday business in excess of that of the previous year.
The season opened very much earlier, which en-
abled them to attend to the work of engraving and
other details more satisfactorily. Watches sold
well and diamonds met with an increased demand.

At the annual meeting of the stockholders of
the Pairpoint Corporation, New Bedford, Mass.,
which was held on February 23d, the stockholders
voted on a proposition to increase the capital
stock from $300,000 to Poo,000. At the time of
the formation of the new corporation it was capi-
talized at a very conservative figure. Since then
many. additions have been made, the most recent
being a new paper mill and box plant, in which
they will make their own paper and boxes. There
has,also been an extension to the glass house and
considerable general improvements. For these
very excellent reasons it seemed wise to the cor-
poration to increase the capital to more nearly
represent the value of the property.

The Western Clock Mfg. Co., La Salle, Ill.,
has issued a very handsome and interesting booklet
entitled " Modern Clock Making." The book has
special reference to the methods and processes of
manufacture used by this company, which is justly
proud of the notable success which it has achieved
during the twenty years of its existence. It is a
remarkable record of progress which is told in this
book. In 1886 the output of this company was
50 clocks a day, while the daily output last year
averaged 6000. The staff increased in that time
from 25 to 600 employees and the factory space
from 2000 square feet to 8o,000. These figures in
themselves are sufficiently impressive to give a
peculiar interest to the well-told story in this
handsome booklet.

The annual convention of Elks will be held in
Philadelphia next summer and special preparations
are already being made to make the annual
gathering surpass all its predecessors in brilliancy,
elaboration of ceremonial, and hospitality to the
visiting hosts. Sol Sickles, of the firm of
M. Sickles & Sons, is a member of the finance
committee, on whom devolves the task of raising
funds to defray the expenses incident to the con-
vention. Though a large amount of money will
be necessary, the committee anticipates little
difficulty in raising the amount as the city banks,
business houses and other institutions have prom-
ised liberal contributions. The Philadelphia Elks
are taking steps to make the occasion memorable
in the history of the Order, and the prospects are
that the celebration will be one of the greatest ever
seen in the historic city.

The C. F. Monroe Co., Meriden, Conn., has
issued catalogue No. it, for 1907, a handsome
illustrated volume showing the manufactures of the
company. These include cut glass, mounted cut
glass with silver plated and sterling silver trim-
mings, articles of sterling silver and the famous
decorated novelties " Nakara." This latter forms
a unique line and is well worthy of the attention of
the trade. The goods are hand-decorated, kiln-
fired, and mounted with richly gold-plated
trimmings. A radical change has been made this
year in the general appearance of this line, the
tints being of a deep rich hue, while the decora-
tions are on the bolder and more striking order.
The catalogue.is very handsomely compiled, with
high-grade paper and rich illustrations.

George Poole, president of the Poole Silver
Co., Taunton, Mass., died on January 17th under
very deplorable circumstances. It appears that
the deceased met with an accident some time ago,
which resulted in extreme irritability and an un-
controllable temper under excitement. In one of
these moods he made an insane attack on his wife,
in whose protection his son, Howard M. Poole,
interfered. Dreading serious injury to his mother,
he quickly grabbed a revolver and fired a shot
which, unfortunately, proved fatal to the father.
There is much sympathy with the young man as he
had no other motive than the protection of his
mother, and in the excitement of the moment had
no time to consider the possible consequences of
his act. That there was no previous feeling of
animosity between the father and son is proved by
the will of the latter, in which his entire interests
in the Poole Silver Co. were bequeathed to the two
elder sons, Arthur and Howard Poole. The death
of the elder Poole will affect in no way the Poole
Silver Co., in the management of which he took
little part during the past year.
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" The Gem-Cutter's Craft"

T H E

The present world-wide popularity of precious

stones, and the consequent exceptional demand for

them, has greatly increased the interest of both the

trade and the public in the subject of gems. For

this reason a hearty trade welcome will be ex-

tended to a new book just issued, entitled " The

Getn-Cutter's Craft." The author of this hand-

some, three-hundred-page volume, for which the

Macmillan Co. are American agents, is Leopold

Claremont, of London, the well-known authority

on precious stones, whose previous contributions

on the same subject are among the best now avail-

able. This new work is the most pretentious

undertaken by Mr. Claremont, and is an admirable

compilation of practical and seviccable knowledge

in regard to all kinds of gems. Copies of the book

can be had from this office on receipt of the pub-

lisher's price, $5.00.
The subjects covered in this volume include

the various means for identifying gems, nomencla-

ture, mining, cutting and polishing, together with a

history of the different gems, lists of the places

where found, etc. The subject of precious stones

is also considered intelligently in its commercial

relations and in relation to prevailing fashions.

Even the superstitions attached to the several gems

are related, and an interesting chapter is devoted

to imitations of precious stones. As an illustra-

tion of the practical character of the volume, we

reprint the following extracts from the chapter on

" Cutting and Polishing," the illustration here

shown being one of twenty-five original half-tone

cuts used in this chapter alone :

What strikes a casual visitor most forcibly
npon entering a modern lapidary's workshop is the
extreme simplicity and almost primitiveness of the
tools and instruments in use. This is the key-note
to the art of cutting and polishing precious stones,
for the work is essentially a matter of skill and
judgment. As it is necessary for the intelligence
of the operator to be brought to bear upon every
stone, machines for cutting gems have, up to the
time of writing (1906), proved of little value,but there
are undoubtedly possibilities in this connection.

In the cutting of rare and valuable gems, the
most delicate manipulation is required, as the least
particle taken off needlessly, or in the wrong place,
the slightest error in judgment, may mean a very
considerable diminution in the value of the stone
when cut. It is, unfortunately, not well known
how much the beauty of a gem depends upon the
cutting. Good cutting does not mean the putting
on of facets by rule of thumb. To a first-class
lapidary every stone is an individual study, and the
problem he has to solve is how to produce the
maximum brilliancy with the minimum loss of
weight in any given specimen. The shape of the
stone, its quality, diaphaneity, any flaws it may
possess, and its depth and tone of color, etc., have
all to be taken into account. The lapidary must
keep all these in his mind while determining the
shape and proportion of the gem, where a little
Symmetry, or possibly a little weight may be sacri-
ficed to brilliancy, or a little brilliancy sacrificed to
weight, in order to secure the most beautiful and
at the same time the most valuable gem that the
particular stone in hand is capable of producing.

There .s necessarily a loss of weight caused by
the process of cutting a gem. This varies con-
siderably in accordance with the original shape,
imperfections and nature of the rough stone. A
well-formed diamond loses quite half its original
weight in the cutting.

The method of cutting diamonds differs in
many respects from that used in connection with
all other precious stones ; in fact, diamond polish-
ing constitutes a distinct craft which forms the
basis of an entire industry irrespective of other
precious stones. The process consists of three
different operations " touting," " polishing " and

The bruting of diamonds consists of rubbing
two diamonds together in such a way that by con-
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tinual friction each can be made to assume the
desired shape. Each diamond is cemented upon
the end of a stick or holder about a foot long, and
the operator firmly holds one end of each stick in
either hand. The stones are then rubbed and
pressed one against another over a wooden trough
containing a very fine metal sieve, into which fall
the particles of diamond dust rubbed from the
stones. In order to obtain a sufficient leverage,
the holders which support the diamonds are held
against little metal projections on either side of
the trough.

The dust which falls through the metal sieve
is carefully preserved and used later on for polish-
ing purposes. The dust is known as " diamond
powder," and has exactly the same appearance as
slate-pencil dust. Thus upon the principle of
" diamond. cut diamond," the stones are roughly

Lapidary's Wheel

Sample illustration f roux " The Gem-Cutler's Craft"

fashioned by the bruter into whatever symmetrical
form he has designed them to be when finished.

Another method of obtaining the same result
is to rotate one of the diamonds in a lathe, and to
literally turn it into the desired shape by means of
the other stone held against it.

The small polished flats, known as facets, with
which the surface of a diamond is covered, are
added subsequently, this forming another part of
the process.

When the bruter has completed his part of the
work, the diamonds are handed to an attendant,
who is seated at a bench in front of two flaring
argand burners. Small brass basins, known as
" dops," which vary in size from one to three
inches in diameter, are placed in the flames, and
each dop is filled with a mixture of tin and lead in the
proportion of one part of tin to two of lead. When
this metal has assumed a semi-molten state, it is
fashioned into the shape of a cone by means of a
large pair of soft iron tongs, and upon the apex of
which cone one of the bruted diamonds is carefully
embedded.

After the diamond has been properly ad-
justed, the dop containing the cone of hot metal,
surmounted by the diamond, is plunged into cold
water ; the stone is thus firmly fixed, the dop
forming a kind of holder for it.

The stone is now ready to be handed to the
polisher, but it is necessary for it to be returned
from time to time to be unsoldered and readjusted,
in order that a different part of the stone may be
brought into prominence, as it is only possible to
work upon that part which projects from the metal.
This operation is repeated continually until the

•
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process of polishing is completed. The operation
of embedding diamonds in the metal, as I have
described, is known as " soldering."

An ingenious contrivance for obviating the
necessity of using solder, consists of a copper
holder into which the stone is firmly fixed by
means of a forked clamp, which is pressed against
the stone and locked into position with a key.
The placing of the diamond in this holder re-
quires, if possible, more skill than is necessary to
fix the stone in the cone of solder, for it is equally
imperative that it should be adjusted at the correct
angle.

The polishing of diamonds is a laborious pro-
cess, requiring the greatest accuracy. The crafts-
men are seated, generally with their backs to the
light, in front of revolving wheels, which are made
of very porous cast-iron. The wheels turn in a
horizontal position at about 2500 revolutions a
minute. The technical name for a diamond-polish-
ing wheel is " skeif." The dops containing the
diamonds are held by means of iron clamps
against the surface of the skeif, and kept in position
by means of heavy weights. Four of these clamps
are manipulated by each operator at the same
time, and he is able to examine first one diamond
and then another, occasionally plunging each into
cold water to prevent the heat generated by the
friction unsoldering the stone, which would occa-
sion considerable damage to the gem and loss of
valuable time and labor.

The surface of the skeif derives its erosive
property from the continual application of diamond
dust mixed with olive oil and to the dust which
comes Off the stones undergoing the process. The
facets are polished on to the diamond by means of
pressure against this erosive surface, while it re-
volves at a high speed.

The diamond dust is prepared by means of
steel pestles and mortars in which fragments of
boart, or coarse, valueless diamond are placed.
By means of blows and great pressure upon the
pestles, the desired fineness of diamond dust is
obtained.

As the diamond dops are frequently too hot to
hand from one man to another with comfort, even
after having been plunged into cold water, as
already described, wooden holders are used for
the purpose of handling them more readily.

The " brilliant" is the usual form into which
diamonds of any importance are cut. The front of
a " brilliant " consists of an octagonal facet in the
center, termed the " table," which is surrounded
by thirty-two smaller facets extending from the
table to what is known as the " girdle," or edge
of the stone. The back of a " brilliant " is in the
shape of a pyramid. A small facet at the extreme
apex is known as the "culet," and there are
twenty-four facets reaching from the culet to the
girdle. The brilliancy of a " brilliant "-cut dia-
mond is due to the refraction and reflection of
light from facet to facet within the gem, and a
well-cut " brilliant " should be so proportioned
that a ray of light entering the stone from the front
is refracted about within the stone and out again
from the front, thus causing fie maximum of
refraction.

The " rose " is another form of cutting, which
is, however, only used for small thin stones which
are unsuitable for making into " brilliants." The
front of it is covered with six or more triangular
facets of equal size, and the back is quite flat. The
effect obtainable from a " rose "-cut diamond is
very small compared with that of a "
As the " rose " is devoid of the pyramid which
causes the lustre of a " brilliant"-cut stone. it
necessarily refracts the light in a very small ciegree.

The " briolette " is a pear-shaped diamond,
covered all over with triangular facets like the
front of a "rose." It has neither "table," "girdle,"
or "culet," and is generally drilled across the narrow
end, in order that it may be worn swinging as a
pendant or some other similar device.

Besides the three principal forms of cutting,
which I have already described, diamonds are
sometimes cut into what are known as "single-
cut " stones ; that is, brilliants without the full
complement of facets ; it is unnecessary, however,
to say that diamonds cut in this way lack brilliancy.

Thin cleavage or slice-like pieces of diamond
are sometimes polished with one very large facet
on either side surrounded, perhaps, with a very few
small ones at the edge. Diamonds cut in this way
are used to put in front of tiny miniatures, in which
way they are mounted into rinks and other jewels.
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"The Gem-Cutter's Craft'

The present world-wide popularity of precious
stones, and the consequent exceptional demand for
them, has greatly increased the interest of both the
trade and the public in the subject of gems. For

this reason a hearty trade welcome will be ex-
tended to a new book just issued, entitled " The
Gem.Cutter's Craft." The author of this hand-

some, three-hundred-page volume, for which the
Macmillan Co. are American agents, is Leopold
Claremont, of London, the well-known authority

on precious stones, whose previous contributions

on the same subject are among the best now avail-

able. This new work is the most pretentious
undertaken by Mr. Claremont, and is an admirable
compilation of practical and seviceable knowledge

in regard to all kinds of gems. Copies of the book
can be had from this office on receipt of the pub-
lisher's price, $5.00.

The subjects covered in this volume include
the various means for identifying gems, nomencla-
ture, mining, cutting and polishing, together with a
history of the different gems, lists of the places

where found, etc. The subject of precious stones

is also considered intelligently in its commercial

relations and in relation to prevailing fashions.
Even the superstitions attached to the several gems

are related, and an interesting chapter is devoted

to imitations of precious stones. As an illustra-

tion of the practical character of the volume, we

reprint the following extracts from the chapter on

" Cutting and Polishing," the illustration here

shown being one of twenty-five original half-tone

cuts used in this chapter alone :

What strikes a casual visitor most forcibly
npon entering a modern lapidary's workshop is the
extreme simplicity and almost primitiveness of the
tools and instruments in use. This is the key-note
to the art of cutting and polishing precious stones,
for the work is essentially a matter of skill and
judgment. As it is necessary for the intelligence
of the operator to be brought to bear upon every
stone, machines for cutting gems have, up to the
time of writing (1906),proved of little value, but there
are undoubtedly possibilities in this connection.

In the cutting of rare and valuable gems, the
most delicate manipulation is required, as the least
particle taken off needlessly, or in the wrong place,
the slightest error in judgment, may mean a very
considerable diminution in the value of the stone
when cut. It is, unfortunately, not well known
how much the beauty of a gem depends upon the
cutting. Good cutting does not mean the putting
on of facets by rule of thumb. To a first-class
lapidary every stone is an individual study, and the
problem he has to solve is how to produce the
maximum brilliancy with the minimum loss of
weight in any given specimen. The shape of the
stone, its quality, diaphaneity, any flaws it may
possess, and its depth and tone of color, etc., have
all to be taken into account. The lapidary must
keep all these in his mind while determining the
shape and proportion of the gem, where a little
Symmetry, or possibly a little weight may be sacri-
ficed to brilliancy, or a little brilliancy sacrificed to
weight, in order to secure the most beautiful and
at the same time the most valuable gem that the
particular stone in hand is capable of producing.

There .s necessarily a loss of weight caused by
the process of cutting a gem. This varies con-
siderably in accordance with the original shape,
imperfections and nature of the rough stone. A
well-formed diamond loses quite half its original
weight in the cutting.

The method of cutting diamonds differs in
many respects from that used in connection with
all other precious stones ; in fact, diamond polish-
ing constitutes a distinct craft which forms the
basis of an entire industry irrespective of other
precious stones. The process consists of three
different operations : " bruting," " polishing " and
" cleaving."

The bruting of diamonds consists of rubbing
two diamonds together in such a way that by con-
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tinual friction each can be made to assume the
desired shape. Each diamond is cemented upon
the end of a stick or holder about a foot long, and
the operator firmly holds one end of each stick in
either hand. The stones are then rubbed and
pressed one against another over a wooden trough
containing a very fine metal sieve, into which fall
the particles of diamond dust rubbed from the
stones. In order to obtain a sufficient leverage,
the holders which support the diamonds are held
against little metal projections on either side of
the trough.

The dust which falls through the metal sieve
is carefully preserved and used later on for polish-
ing purposes. The dust is known as " diamond
powder," and has exactly the same appearance as
slate-pencil dust. Thus upon the principle of
" diamond cut diamond," the stones are roughly

Lapidary's Wheel

Sample illustration from " The Gem-Cutter's Craft"

fashioned by the bruter into whatever symmetrical
form he has designed them to be when finished.

Another method of obtaining the same result
is to rotate one of the diamonds in a lathe, and to
literally turn it into the desired shape by means of
the other stone held against it.

The small polished flats, known as facets, with
which the surface of a diamond is covered, are
added subsequently, this forming another part of
the process.

When the bruter has completed his part of the
work, the diamonds are handed to an attendant,
who is seated at a bench in front of two flaring
argand burners. Small brass basins, known as
" dops," which vary in size from one to three
inches in diameter, are placed in the flames, and
each dop is filled with a mixture of tin and lead in the
proportion of one part of tin to two of lead. When
this metal has assumed a semi-molten state, it is
fashioned into the shape of a cone by means of a
large pair of soft iron tongs, and upon the apex of
which cone one of the bruted diamonds is carefully
embedded.

After the diamond has been properly ad-
justed, the dop containing the cone of hot metal,
surmounted by the diamond, is plunged into cold
water ; the stone is thus firmly fixed, the dop
forming a kind of holder for it.

The stone is now ready to be handed to the
polisher, but it is necessary for it to be returned
from time to time to be unsoldered and readjusted,
in order that a different part of the stone may be
brought into prominence, as it is only possible to
work upon that part which projects from the metal.
This operation is repeated continually until the

•

229

process of polishing is completed. The operation
of embedding diamonds in the metal, as I have
described, is known as " soldering."

An ingenious contrivance for obviating the
necessity of using solder, consists of a copper
holder into which the stone is firmly fixed by
means of a forked clamp, which is pressed against
the stone and locked into position with a key.
The placing of the diamond in this holder re-
quires, if possible, more skill than is necessary to
tix the stone in the cone of solder, for it is equally
imperative that it should be adjusted at the correct
angle.

The polishing of diamonds is a laborious pro-
cess, requiring the greatest accuracy. The crafts-
men are seated, generally with their backs to the
light, in front of revolving wheels, which are made
of very porous cast-iron. The wheels turn in a
horizontal position at about 2500 revolutions a
minute. The technical name for a diamond-polish-
ing wheel is " skeif." The clops containing the
diamonds are held by means of iron clamps
against the surface of the skeif, and kept in position
by means of heavy weights. Four of these clamps
are manipulated by each operator at the same
time, and he is able to examine first one diamond
and then another, occasionally plunging each into
cold water to prevent the heat generated by the
friction unsoldering the stone, which would occa-
sion considerable damage to the gem and loss of
valuable time and labor.

The surface of the skeif derives its erosive
property from the continual application of diamond
dust mixed with olive oil and to the dust which
comes off the stones undergoing the process. The
facets are polished on to the diamond by means of
pressure against this erosive surface, while it re-
volves at a high speed.

The diamond dust is prepared by means of
steel pestles and mortars in which fragments of
boart, or coarse, valueless diamond are placed.
By means of blows and great pressure upon the
pestles, the desired fineness of diamond dust is
obtained.

As the diamond dops are frequently too hot to
hand from one man to another with comfort, even
after having been plunged into cold water, as
already described, wooden holders are used for
the purpose of handling them more readily.

The " brilliant " is the usual form into which
diamonds of any importance are cut. The front of
a " brilliant " consists' of an octagonal facet in the
center, termed the " table," which is surrounded
by thirty-two smaller facets extending from the
table to what is known as the " girdle," or edge
of the stone. The back of a " brilliant" is in the
shape of a pyramid. A small facet at the extreme
apex is known as the "culet," and there are
twenty-four facets reaching from the culet to the
girdle. The brilliancy of a " brilliant "-cut dia-
mond is due to the refraction and reflection of
light from facet to facet within the gem, and a
well-cut " brilliant " should be so proportioned
that a ray of light entering the stone from the front
is refracted about within the stone and out again
from the front, thus causing fie maximum of
refraction.

The " rose" is another form of cutting, which
is, however, only used for small thin stones which
are unsuitable for making into " brilliants." The
front of it is covered with six or more triangular
facets of equal size, and the back is quite flat. The
effect obtainable from a " rose "-cut diamond is
very small compared with that of a "
As the " rose " is devoid of the pyramid which
causes the lustre of a " hi illiant "-cut stone. it
necessarily refracts the light in a very small degree.

The " briolette " is a pear-shaped diamond,
covered all over with triangular facets like the
front of a •'rose." It has neither "table," "girdle,"
or "culet," and is generally drilled across the narrow
end, in order that it may be worn swinging as a
pendant or some other similar device.

Besides the three principal forms of cutting,
which I have already described, diamonds are
sometimes cut into what are known as "single-
cut " stones ; that is, brilliants without the full
complement of facets ; it is unnecessary, however,
to say that diamonds cut in this way lack brilliancy.

Thin cleavage or slice-like pieces of diamond
are sometimes polished with one very large facet
on either side surrounded, perhaps, with a very few
small ones at the edge. Diamonds cut in this way
are used to put in front of tiny miniatures, in which
way they are mounted into lino and other jewels.
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No. 348. OrnamPlit rose finish, with lwart sigoet
center polished for monogram. Price, $2.25 each.

No. 30'2. Ornament rose finish, with oval signet.
eenter, polished for monogram. Price, $2.23 each

No. 238, Each link is a combination of plain and chased
link in bright and roman finish Pt ice, $1.30 each.

Don't Fail to See the Magnificent

New 1907 Styles
of

NORMA Bracelets
ADJUSTABLE FLEXIBLE COMFORTABLE

Most Varied and Beautiful Line Ever Shown

Apar Remember the Norma Bracelet is SOLDERLESS

and has not been heated in manufacture, thus

DIMINiSHINO THE COST and enhancing the

QUALITY.

To be had from Jobbers of Jewelry Only

No. 306. Ornament rose finish, with diamond signet
center, polished for monogram. Priee, $2.23 teal,

No. 318. Ornament rose finish, with round signet ...tee,
polished for monogram. Price, $2.25 tee I.

THE P. H. SADLER CO., ATTLEBORO, MASS.

T he prosperous times n o NV pre-

vailing and the popular demand

for lhi(rl -0-rade (roods make thez7,

RINGS ind BROOCHES the jewelers'

ideal for quick -selling- stock.

OSTBY & BARTON COMPANY

New York, 13 Maiden Lane rovi (1 c n c e, I. Chicago, o. state Street

ISTASSINVERMSNICCIANAMFAIIMIIRMANNWAMMVISTA.

HEINTZ productions lead the way to successful

and profitable ring business. 1-13 rings are

9 acknowledged throughout the trade to be the

most salable and profitable ring production, for

the reason that they possess exceptional beauty of

design, artistic workmanship and excellence of finish.

Increase your sales for 1907 by keep-
ing a full stock of FIE1 rings.

HEINTZ BROS., BUFFALO, N. Y.

EMATMEAVAM1 MIYANNWATIAIV
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* KING EISELE
IMPORTERS OF DIAMONDS, MANUFACTURERS OF RINGS.

JOIZERS IN AMERICAN WATCHES. BUFFALO, N
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PHILADELPHIA
LETTER

THE KEYSTONE

At the January meeting of the Philadelphia
Jewelers' Club, nominations for officers to be
elected at the annual meeting on the first Tuesday
in February were presented. It would seem from
the nominations that an almost entirely new body
of officers and board of directors will be chosen
for this year. Arrangements are already in pro-
gress for the annual banquet of the club, which
will probably be held as usual on the anniversary
of Washington's birthday. The programme in
connection with the banquet will be announced at
the annual meeting in February. This function is
one of the most brilliant held by any trade organi-
zation, and the club is determined to maintain its
prestige and make the forthcoming banquet even
more brilliant than its predecessors.

M. Sickles & Sons presented to their patrons
a pretty and useful Christmas souvenir in the shape
of a leather-covered pocketbook and memorandum
book combined. They also distributed neat, little
memorandum books with calendar. One of these
latter will be sent to any member of the trade
requesting same.

The suit of J. E. Caldwell & Co., against the
United States Express Co., for the recovery of the
value of a package of jewelry lost in transit while
in the custody of the express company, was tried
in the Court of Common Pleas, this city last month,
and a verdict was rendered in favor of the jewelry
firm. It appears that early in December, J. E.
Caldwell & Co. shipped to one of their customers
at Reading, Pa., a package containing several rings
set w,ith precious stones. The package was deliv-
ered to the customer, who again delivered it to the
express company to be returned to J. E. Caldwell
& Co. The customer enclosed in the package a
diamond ring to be repaired. The package did
not reach its destination and suit for the recovery
of its value was instituted by the jewelry firm, in
whose favor a verdict was rendered for 25.

D. V. Brown, manufacturing and wholesale
optician, 740 Sansom Street, followed his usual
custom of issuing a calendar for presentation to his
patrons and the trade in general. One of these
calendars will be sent to any refractionist on request.

Jos. B. Bechtel & Co., wholesale jewelers and
material dealers, 725 Sansom Street, have issued a
pretty calendar for 1907. The pictorial feature of
the calendar is a reproduction of the portraits of
Mr. Bechtel and his staff.

Sidney Calvert Smith, who has been with the
firm of J. E. Caldwell & Co. for the past fourteen,
years, resigned his position and has left the city to
join his brother, A. C. Smith, in Mexico City,
Mexico.

Quite a large contingent of the members of
the Jewelers' Club attended the annual banquet of
the Twenty-four Karat Club, held last month in
New York City.

Sol Sickles, of M. Sickles & Sons, celebrated
the tenth anniversary of his wedding on February
3d, when he entertained and received the congratu-
lations of a number of his friends.

The beautiful silver service presented to ex-
Governor Pennypacker on his retirement from office
was made by J. E. Caldwell & Co. and exhibited
in their show window. The completeness and
artistic excellence of the set arrested the attention
and elicited the admiration of the passing crowds.

Thos. J. Apryle. of Johnstown, Pa., was a
visitor to this city last month and made extensive
purchases for spring trade in the local wholesale
houses. Mr. Apryle was a welcome caller at THE
KEYSTONE office and reported business in his town
and section as unusually prosperous.

A gold baton of peculiarly artistic design was
presented on the occasion of the gubernatorial
inaugural ceremonies at Harrisburg to Wm. S.
Vare, chief marshal of the contingent of South
Philadelphia, who paraded in honor of Governor
Stuart. The baton was made by the Bailey, Banks
& Biddle Co., and was much admired.

J. Warner Hutchins was one of the Union
League contingent who went to Harrisburg to
attend the inaugural ceremonies of Governor
Stuart. It was Mr. Hutchins who furnished the
handsome loving-cup which was presented to ex-
Governor Pennypacker by the members of his
staff. The cup was an exceptionally beautiful piece
of silversmithing. It stood twenty inches in height
and was artistically decorated. It was made of
solid silver, gold lined. Among the decorations
was an etching of the new State capitol and of the
coat-of-arms of the State. Mr. Hutchins was a
guest at the banquet given on the occasion of pre-
senting the cup tathe ex-governor.

A man, who feigned drunkenness, recently
created considerable excitement by breaking a
plate-glass window in Schwartz's jewelry store, 27
South Ninth Street, from which he snatched a
diamond ring valued at over $200. The thief was
caught in the act by Charles S. Schwartz., a brother
of the proprietor, who said he heard something
like an explosion and on looking up saw that the
window had been smashed and a hand was pro-
truding through the window in the effort to reach
the jewelry. Mr. Schwartz ran into the street and
pursued the thief, who was rounded up after an
exciting chase and landed in prison.

Postmaster Ashhurst last month received a
notice from Postmaster-General Cortelyou of a
fraud order against the Rogers Silver Co., with
offices at 27 and 29 South Seventh Street, and
branches in other parts of the city. As a result of
the order there is a large aggregation of registered
letters, supposed to contain money and stamps, now
tied up in the post office. The letters will be returned
to the senders, wherever possible. The method pur-
sued by this concern was to send out thousands of
letter S notifying the recipients that their list of
prizes had been made up and that the persons
addressed were among the fortunate ones. The
names of the persons were glued to the circular
and were in the handwriting of the persons ad-
dressed, who had at some time earlier answered a
puzzle or given their signature in some other way.
The names were then used to forward sales. Each
letter advised the recipient that upon the receipt of
97 cents, a four-piece full-sized silver set would be
sent them. This set consists of a fork, sugar
spoon, gravy ladle and a butter knife, and caused
so much dissatisfaction to the persons who sent the
money that complaints were made to the post
office and the fraud order resulted.

An attempted burglary of the optical establish-
ment of D. V. Brown was thwarted by the efficient
system of burglar-alarm wires with which the store
is protected. The attempt to enter the store set
off an alarm, which attracted the attention of a
policeman and also brought assistance from the
American District Telegraph Co. It seems that
three men were engaged in the attempt, one of
whom was captured and placed under bail for
court to the extent of $2000. Fortunately, there
was no time to purloin any of the goods.
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Paat-Holiday Trade The best thing about the holi-
day business in Kansas City is

the fact that it has not been followed by the usual
after-holiday slump. The holiday business was
bigger than it ever was before, and the business
during the month of January eclipsed all expecta-
tions. It has held up marvelously well, and the
wholesale and retail jewelers are not only pleased
with present business, but are most hopeful for a
record-breaking spring. The traveling men report
the country in excellent condition. The snows
have allayed whatever alarm might have been felt
for the wheat crop, and, in fact, the great Southwest
is in fine shape for the spring that is coming.

W. E. Hoefer is taking Otto Knaul's territory
temporarily for Woodstock-Hoefer Watch and
Jewelry Co. Mr. Knaul is rejoicing over the arrival
of a baby daughter at his home.

F. & Woodington, for more than sixteen years
diamond man and designer for Mercer's, has
severed his connection with that house and will
embark as a broker of diamonds and precious
stones on his own account. Mr. Woodington is
one of the best known men in the jewelry business
in Kansas City, and has hosts of friends who will
wish him success in his new venture. He is not
only an excellent diamond judge, but has the
happy faculty of designing unique jewels as well.

J. M. Scott, of Woodstock-Hoefer Watch and
Jewelry Co., went to Lincoln, Nebr., lately, to at-
tend the convention of the Nebraska jewelers and
opticians.

W. H. Meyer, of Lawson, Mo., is in Okla-
homa on a hunting trip.

John R. Hauschildt, a former pupil of the
Kansas City Polytechnic Institute, has bought out
the jewelry stock of the Esslinger Company, at
Twelfth and Walnut Streets.

Among the out-of-town jewelers that visited
the Kansas City houses lately were A. Rosenfeld,
Leavenworth, Kans.; Roy Stevenson, Julesburg,
Colo.; R. E. Berthoff, Cherokee, Kans.; M. 0.
Stanley, Gallatin, Mo.; S. J. Huey, Excelsior
Springs, Mo.; L. Megede, Richmond, Mo.; H. S.
Schultz and son, Hays City, Kans.; F. T. Hester,
Lawrence, Kans.

E. F. Douglass, the jeweler, of Dusart, Kans.,
is spending some time at Excelsior Springs, Mo.

J. R. Mercer was a member of the Shriners'
expedition to the City of Mexico, and left here on
the Shrine special train, January 15th.

The Harris-Goar Mfg. Co. is remodeling its
store, putting in new private salesrooms and opti-
cal quarters. F. Gehringer, formerly with Jac-
cards, is now with this company.

Dr. S. W. Lane, president of the Southwestern
Optical College, is attending the meeting of Ne-
braska opticians in Lincoln.

A. Klein, formerly with the Bauman-Massa
Jewelry Company, in St. Louis, has accepted a
position in the material department of the Edwards
& Sloane Jewelry Company.

Leo H. Ludwig, manager of the material de-
partment of Edwards & Sloane Jewelry Co., has
returned from a short visit to St. Louis.

(Continued on page 285)



C. A. MARSH & CO.
Attleboro, Mass.

Makers of

Chains that SELL, WEAR
and give satisfaction

Blind-Joint Bracelets

Chain Bracelets and Chatelaine Pins

New Styles Constantly

ASK YOUR JOBBER FOR THEM
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The Horn on an

EDISON
PHONOGRAPH
is the Dealer's Horn

of Plenty

THE EDISON PHONOGRAPH

brings in two kinds of money—

the money that buys the Phono-

graph and the money • that buys the

Records. Both kinds come easily because

the Edison best satisfies the demands of

the music loving public.
It appeals beyond all other talking

machines because of its clear, sweet

tones, its mechanical excellence, and its

convenient, distinct and popular Records

Each Edison you put in a home influences sales in

other homes, and all of these sales pave the way to Record

sales, which mean a steady revenue to you for all time to

come.
We are reaching almost every home in the country

each month with our advertising, not only of the Edison

Phonograph, but also of the Edison Gold Moulded Records

You cannot supply the demand which this advertising is

creating with anything but Edison goods.

Write for catalogue, terms, and the name of a nearby

jobber who can supply you.

National Phonograph Company, 5 5 Lakeside Ave., Orange, N. J.

PITTSBURG
LETTER

Largest
Holiday Trade

T H E

One of the more noticeable fea-

tures of the jewelry trade in
Pittsburg during the first month

of the new year has been the

decrease in clearance sales that usually follow the

holiday season. Left-over stock has evidently been

small and unimportant, as the dealers, as a rule,

seem to have nothing of the " bargain " character

to offer either through special advertising methods

or in their window displays. Here and there may be

seen some slight attempt at this effort, but only in

a small way, lacking any special anxiety on the part

of the dealer and showing that it is not specially

significant. The truth is that the dealers have

passed one of the most successful holiday seasons

in the history of Pittsburg. Fully twenty-five per

cent. more stock was sold, and while competition

was as keen as ever, everyone seemed to have

enjoyed a full share of the tremendous patronage

of the Pittsburg people.
With the new. year moving for-

Increasing ward, however, there are signs
Rentals• of coming changes in the spring.

The more important is, at pre-

sent, the closing-out sale of Graf & Nieman, in

Sixth Street, whose handsome store is being

divested of a fine stock and preparations are being

made to close out the business because of the

enormous rents that the landlords are charging

dealers. What other dealers will follow suit is not

yet announced, but there are rumors that several

of the trade are contemplating some such step, or

else will change locations and try building up a

new trade in less pretentious quarters and with less

help and cost of operation.

A sad event of the month was the sudden

death of Mrs. Albert De Roy, wife of one of the

De Roy brothers, old-time members of the trade,

who passed away at the family home in Neville

Street, on Saturday, January i9th, causing much

sorrow among a host of friends. A second death

of the current month was that of W. H. Spangler,

of Penn Avenue, a well-known optician, who passed

away at the family home, in Allegheny, on January

9th and was buried January 12th. Mr. Spangler

was well known in the optical trade of Pittsburg.

He had a host of friends and his death caused

much sorrow and regret.

Stock taking for the early spring

Little with the usual winding up of

the books for the old year, is

attracting much attention from

the average dealer. Still with this attention diverted

from trade, there is abundant evidence that the

situation is most pleasing and that the outlook is

considered exceptionally bright. Road men are

at home in most ot the wholesale houses. They

are preparing, however, to make earlier trips than

usual this spring. There is a good call for stock

by mail order at this time, showing that in spite

of large stocks taken on during the late fall, the

demand has wiped out a surplus and fresh goods

are being called for to supply current demand of

the buying public. Then social events have been

very brilliant. This has developed strongly in the

jewelry trade and spurred on the dealer to meet

the requirements of his customers. The watch

trade, which has been foremost in the view of the

Jewelry marts, has continued active and the depleted

Surplus Stock

K YS TO IN E

stocks reported generally throughout Pittsburg dis-

trict indicate how popular has been this line of

goods. The feeling of the financial end of the busi-

ness is indicated by an improvement in the collec-

tions. Money has grown easier, as was predicted

some weeks ago with the payment of January divi-

dends, and while stock trading and the security

market generally has been slightly off, the cause

is more because of the recuperation of the people

from a stringency that has delayed many settle-

ments for some time. This clearing up of accounts

has demanded a slower handling of new business

and more care in entering into new enterprises.

General trade is strong.

The movement for greater Pitts-

Greater burg by the consolidation of
Pittsburg Allegheny, is nearing an end.

The whole situation is resting

on the decision of the Pennsylvania Supreme Court,

to which an appeal has been taken by Allegheny

politicians in the hope of staying the inevitable re-

sult of this natural sentiment and of the law of neces-

sity. With the culmination generally accepted as an

assured success, there will at once arise 'many

interesting points as to the relative value of busi-

ness sites, and there seems to be quite probable a

tendency toward the use of North Side districts for

retail business which has never before been con-

sidered advisable. Then there is looked for as a

start a better police management and stronger-

handed government.
Incidentally, while police matters are under

consideration, it is interesting to note that B. S.

Jaffe, the defaulting clerk of the Castleberg Jewelry

Company, who was arrested in December and

brought to Pittsburg for trial, was sentenced this

month for four years in the prison. Half of this

sentence is for larceny of stocks of the company

and the other half for forgery. Jaffe seemed to be

one of those parasitical elements of the jewelry

trade that one usually expects to end in this way,

and it is cause of wonder that he was ever able to

secure employment in any business where trust

and responsibility are important elements.

M. A. Mead & Company are

arranging for increasing the ca-

pacity in the Pittsburg branch

offices. This will be along the

line of expansion not only in the office room and

facilities for prompt handling of new business but

also in the matter of sales department and road

men. Through the hustling efforts of Manager

Montgomery the business of the company has

grown to surprising proportions and the coming

year promises to eclipse the fondest anticipations

of the company. The most gratifying of all, how-

ever, is the rapidly-growing friendship for the

big house among the retail trade of Pittsburg. The

facilities for securing stock were never more effi-

cient in the trade than during the rush ot the past

holiday season, and this has caused a splendid

sentiment in favor of the establishment of this

house.
Geo. B. Barrett Co. are enjoying a fine open-

ing trade for the early spring season. The hand-

some store of this company in the Park Building

has become more popular as its attractions have

become better known. Some improvements are

expected in the arrangement of the salesrooms

during the early spring, while stocks are to be

even more attractive. Gillespie Brothers passed

the most successful season in the history of that

house, with abundant evidence that the house has

won many new friends. Roberts handsome store

which always wears the same stately, dignified

appearance, has been a center of interest since it

All Report
Good Trade
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opened in the new location. Hardy & Hayes

have enjoyed a fine run of business after the holi-

days, the handsome store being comfortably busy

almost continuously. Spandau, Terheyden &

Vilsack have also kept pace with the times in reach-

ing out for more trade. All report excellent condi-

tions of business and gratifying results of the past

Christmas season. Some interesting and attractive

features noted in these stores have been the group-

ing of special sale stocks in show windows and

displaying a variety of goods at a single price. It

is wonderful what a steady stream of people are

attracted to a definite proposition of this kind.

Suburban business, according to the reports of the

wholesalers, has been fully in keeping with the

city trade, and the small dealers have been com-

plaining mainly of a lack of stock to meet the

demands of their customers, which seemed to be

much larger than anticipated.

Kansas City Letter

(( 'ounnued from page 233)

Half a dozen of the biggest

A Bold Absconder wholesale jewelers in Kansas
City are bemoaning the sud-

den disappearance of F. C. Roder, of Higginsville,

Mo., who left Higginsville, December 26th, taking

with him not only the proceeds of his holiday

business, but everything portable in his rather ex-

tensive jewelry stock. Roder had bought jewelry

of the Kansas City houses on and off for over two

years, paying cash as he bought. The only credit

he ever asked, it is said, was for a big bill of goods

to be sold to the holiday trade. Each wholesale

house thought that its bill was the only one con-

tracted at this time, so Roder was enabled to offer

to the purchasers of Higginsville a fine assortment

of diamonds, watches and jewelry. When he left

Higginsville there was nothing remaining of his

stock except some clocks, and such pieces of silver

and bric-a-brac as were extra heavy. The whole-

sale houses have joined in a search for Roder, and

it should not be an extremely difficult matter to

find him, as he is described as speaking with a

German accent, and having club feet—two ineffaca-
ble marks of identity. He is a man about fifty

years old, and is said to have been in business in

Wisconsin and Toronto, Canada.

Samuel Drukker died, December 28th, at the

residence of his son-in-law, Julius Baer, 1215 Ar-

mour Building, at the advanced age of eighty-six

years. Mr. Drukker was one of the oldest jewelers

in the West, having started in business sixty years

ago in St. Louis.
The C. B. Norton Jewelry Company has gotten

out its catalogue for 1907. The catalogue is a

notably handsome one of 560 pages, profusely

illustrated in half-tones and colors.

Guy Shriner, for a long time salesman in the

store of Gurney & Ware, has gone to Denver and

accepted a position with the Denver Dry Goods

Company.

Among the new students at the Kansas City

Polytechnic Institute are G. T. Doyle, Shelbyville,

Mo.; H. C. Schultz, Hays City, Kans.; B. Franklin

Haney, Stillwater, Okla.; E. M. Maupin, Bolivar,

Mo.; J. G. Morris Humboldt, Nev.; C. L. Bask-

ett, Chillicothe, Mo.; J. B. I3ingaman, Kansas City,

Kans.; Ray C. Stevens, Laredo, Mo.; Robert L.

Harris, Independence, Mo.; W. J. Rankin, Kansas

City ; Frank Kassle, Kansas City, Kans.; J. W.

Farley, Hays City, Kans.; E. C. Ilkenhaus, Kansas

City, Mo.; J. H. Gentry, Kansas City, Mo.
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TATTOO
(Trade-Mark Registered in U. S. Pat. Office, Aug. 29, 'os)

A GOOD TIMEKEEPER

A SURE ALARM

44-inch Case

Write for description and prices

Sole Manufacturers

THE NEW HAVEN CLOCK CO.
I ). New Haven, Conn.

There IS no TATTOO but the NEW HAVEN TATTOO

SETH THOMAS CLOCK COMPANY

BLOSSOM SET

Rich ( ;01,1 and Syrian Bronze Finishes. Fifteen Day, Fine Polished Movement, Half Hour Strike, Cathedral Bell. 334-Inch Porcelain Dial. Height of Clock, 13 hellos ; Ease, inches

Height of Candelabra, 13 inches ; Base, 5 inches

Price of Clock, $30.00 Price of Set, $44.00 Price ot Candelabra, per pair, $14.00

51 Maiden Lane, New York SETH THOMAS CLOCK CO. 70 Wabash Avenue, Chicago
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CINCINNATI
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Business in this city has re-
Destructive Floods ceived a serious temporary set-

back during the month because
of another of those occasional disastrous floods
which visit the Ohio valley. The year opened
with warm, rainy weather, which continued inces-
santly throughout the better part of the month.
The same condition prevailed from the headwaters

at Pittsburg to the gulf, causing the river to rise
considerably beyond the sixty. foot stage and doing
untold damage to the city's Southern and inter-
State trade. In the middle of the month the situa-
tion became so acute that railroads could not
handle freight. This resulted in an embargo being
declared against the city which became almost gen-
eral, as a result, thousands of dollars' worth of
trade was diverted to other markets and thousands
of people were thrown out of employment. Many
orders which did come in were either cancelled or
had to await slow delivery. Fortunately, however,
at the time of this writing the situation looks
better, with early relief in sight. The flood did

not prevent the turning in of hundreds of orders

and indications are that the February business will
be very heavy. The local trade was very good con-
sidering conditions, with plenty of repair work in

sight and a liberal volume of business reported in

the better class of goods. The flood loss to the

city is figured into the millions.

Meyer Cohn has joined the traveling force of

D. Jacobs & Co. and will cover Texas and the

Southwest for that house.
Lee Loeb, of the firm of Herman & Loeb,

was badly injured in a fall early last month, but
improved nicely and started out on a Western trip.

An order for seventy-five gold medals for the

Cincinnati Gymnasium was filled during the month

by the Gustave Fox Co.
The latest victim of the smooth

Another Victim young man and his $50 flim-flam
game is Charles Nurre, of 1214

Main Street. A clerk in his store sold the young

man a ring for which he got in payment a $3o bill.

After the stranger got the change he decided that

he did not want the ring and surrendered it and
the pile of change. The big bill was returned to
him and he left, after which the clerk counted the
change and found himself short. The game has

been worked on others here with success.

S. 0. Bigney, of S. 0. Bigney & Co., Attleboro,

Mass., was a caller on the retail trade of this city
last month.

G. H. Hansgen, of Bethel, Ohio, left for

Florida the early part of the month, accompanied
by his family. They will remain in the South

several weeks.
William Weinberg has removed his repair

shops and factory from Race Street to the Glenn

T. Zurbrugg, president, and C. M. Fogg,

treasurer, of The Keystone Watch Case Co., of

Philadelphia, were recent visitors to this city.
Joseph Hornbach has become connected with

Rudolph Jacobs & Co. as traveling salesman and

will cover Southern States.
Edward Ness, charged with having robbed

Michael Reitman, an engraver, of 1402 John Street,
of eight gold watches last year, has been con-

victed and sentenced to jail for a period of thirteen

K EYSTONE

months. Early in January he was one of a party
of nine prisoners who participated in a wholesale
jail delivery. He subsequently surrendered and
received the same sentence imposed upon him the
day before his escape.

A handsome necklace containing one hundred
diamonds was recently completed by the Duhme
Jewelry Co. for a wealthy client at a cost of $12,000.

Oscar Keck, son of the late Herman Keck,
has succeeded to the presidency of the Herman
Keck Manufacturing Co. and also of the Duhme
Jewelry Co. The Keck estate has been reported
as worth $roo,000 and is being administered by the
widow. No changes will be made in the boards of
the two companies of which Herman Keck was
president, the business being conducted as here-
tofore.

Lindenberg & Fox have moved into handsome
new quarters on the ninth floor of the Harrison
Building, on East Fourth Street, where they have a
floor space of 2600 feet. This is divided into
departments, each of which is handsomely finished
III mahogany and furnished with oriental rugs. A
line of cut glass and hollow silverware has been
added to the house's stock.

J. B. Osthoff, with the traveling force of Noter-
man & Co., accompanied by his family, spent a
few weeks in Florida.

A number of members of the trade have lately
been seriously ill with pneumonia, typhoid and
other ills incident to an unseasonable month. The
first half of the month was so warm and rainy that
business in general suffered.

Samuel Cohn, the president of the Eclipse
Jewelry Co., is home from a visit of several weeks
among friends in Birmingham, Ala.

A. A. Spiegel, for a number of years the man-
ager for the Gustave Fox Co., has embarked in
business in connection with M. M. Plant. The
new firm succeeds that of Plant & Co., in the
Neave Building, and is styled A. A. Spiegel & Co.
The new house will handle a general line of jewelry
and novelties. Leonard J. Fox, former traveling
salesman for the Gustave Fox Co., succeeds Mr.
Spiegel as the manager.

Charlie Davidson, for. some time connected
with E. & J. Swigart and more lately with the
American silver Co., was married to Miss Jessie
Johnson, of Bellevue, Ky., on January 2d. The
couple spent a short time in the East on their
honeymoon. The groom was formerly a news-
paper man and is popular with the trade.

Window smashers destroyed a
Window Smashing show window. of the store of

Joseph Terlau, Madison Street,
Covington, and carried away a number of valuable
clocks. The fact that no other goods were taken
would indicate that the thieves were frightened
away. The robbery was not discovered until day-
light and there is no suspicion as to who committed
the act. Two alleged window smashers confined
in the Cincinnati jail composed a party of nine
which effected a wholesale jail delivery Sunday
morning, December 23d. After a short liberty
both were recaptured.

Jewelry to the value of about
$1300 was stolen from the store

Theft of Benjamin Schneider, at 1411
Vine Street, sometime over Sat-

urday or Sunday night, early in January. The
thieves entered through a coal hole covered with a

grating which had previously been unlocked. They
then forced a door leading to the store by drilling
holes in a panel and removing it. An effort was
made by them to blow open the safe, but in this

they were unsuccessful. They then turned their

Another Jewelry
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attention to the show cases and cleaned them out.
As a result of the robbery Mr. Schneider lost every
article of solid gold in his store. The men then
made their escape through the coal hole. The ear-
marks of the men lead the police to believe the
work was done by old-timers.

William Willman, of the firm of Mesch &
Willman, spent some weeks in Southern States on
a business trip.

The engagement is announced of Walter Her-
schede, of the Herschede Hall Clock Co., and
Miss Ruth Fay, of Avondale, a young society
woman.

The wife of H. R. Strueve, a retired retail
jeweler, died at their home in this city late in
December, at the advanced age of seventy years.

The following out-of-town visitors were among
the trade during the past month ; R. Baldwin,
with Baldwin Bros., Winchester, Ky.; Wm. Leon-
ard, with Edwards & Le Broil, Chattanooga,
Tenn.; Frank B. Carey, Lebanon, Ohio.; Charles
F. Gray, Dayton, Ohio ; A. E. Axman, Middle-
town, Ohio ; J. H. Sherwood, Brookville, Ky.;
J. C. Meyer, Harrison, Ohio ; Frederick G. Witt-
linger, Middletown, Ohio ; William Leive, Aurora,
Ind.; Ira Wylie, Springfield, Ohio ; A. H. Beer,
Versailles, Ind.; R. F. McComb, Hamilton, Ohio;
Mr. Conn, Bowling Green, Ky.; A. Bland, Green-
field, Ohio ; E. Robertson, Augusta, Ky.; L. C.
Diefenbach, Lewisburg, Ind.; B. Zimmerman,
Bainbridge, Ohio ; G. C. Fitz, Gainesville, Ohio;
J. E. Zimmerman, New Holland, Ohio ; G. W.
Bowers, Marion, Ohio ; F. G. Meyer, Dayton,
Ohio ; F. I-. Horning, Brookville, Ind.; J. B. Hes-
selbrock, Liberty, Ind.; Charles Sieglitz, Vevay,
Ind., and W. L. Lehne, Decatur, Ind.

PLATINUM TIPPED

ARCH CROWN MOUNTINGS

Make Diamonds Appear Larger

Effect of PLATINUM
TIP8 BLENDING with
surface of Diamond, in-
creasing its apparent size.

Effect of titiLD TIPS
BREAKING into surface
of Diamond, diminishing
its apparent size.

3 Reasons for Using Plat. Tip Arch Crowns

1—The Arch Crown is the only mounting
with perfect Plat. Tips.

2—Plat. Tips are practically impervious
to wear.

3—Plat. Tips make diamonds look larger by
blending with their surface.

Send for Sample—Set a Stone in It

Everybody likes it. If you don't, how-
ever, remove the stone and send the mount-
ing back.

ARCH CROWN MFG. CO.
24 Camp St. Newark, N. J.



To assure advantageous purchases of

the Trade will do well to

look to this establishment

 DIAMONDS

Your interests are protected

Unfair competition avoided

By our method of selling

 NO GOODS AT RETAIL

D. C. PERCIVAL & CO., INC., 373 Washington Street, BOSTON, MASS.
IMPORTERS OF DIAMONDS

MANUFACTURERS AND JOBBERS OF WATCHES, SILVERWARE, CUT GL
ASS, ETC.

COMPLETE MATERIAL DEPARTMENT

John A. Salman & Co.,

This illustrates our
New Initial Fob,
$3.50 per dozen.
Also our No. 1007
Monogram Fob,
$2.00 each.

No. 245
Half size

We wish to call your
attention to the safety
of a watch with a fob.

21 Bromfield Street
BOS•I ON, MASS.

No. 1007

Work a buttonhole in the vest or troeser pocket, as illustrated, and insert the end of the fob,

then attach the watch. This prevents the watch front being lost, 81111 it allows the watch to In

drawn out far enough to see the time.
(Mr Initial Fob is made of an all one-pieee best goat skin strap, same back and front, with a

nickel buckle and a guaranteed sterling silver faced initial.
hir No. 1007 Fob is made in nickel, brass or gold plate, with trimmings to match.

wn MAKE AND SELL MORE MONOGRAM AND INITIAL FOBS THAN ANY OTHER
MANUFACTURER IN 11113 COUNTRY

A
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SOCIETY
JEWELS
EMBLEMS
CLASS PINS

CLUB PINS

MEDALS
BADGES, Etc.

All work done In our
own workrooms

Wm. C. Dorrety
387WashIngton St.

BOSTON
F. of :1. Past Chief

U10441'1..10, VI
like cot, $15.00

oIit (Iola

Send for

Special Trade Price on

our new leader for

any size<24,

DIAMOND
HARRY SMITH

Diamond Mountings

Gem Setting
Fine Repairing

373 Washington St.

Jewelers' Buildiitg BOSTON

mpg EScheret

3s7 NVLII4 iitsgtows Street

uosToN

GOLD AND SILVER

ENGlAyEt
ROOMS 7112

373 WASHINGTON 5T., BOSTON
.JEWEIIR5 131.D.G

9

I employ eight engravers the

year round. Can give prompt atten-

tion to mad and express packages.

EZT:tyrittOE
Write for our free book, "HOW TO HARD

SOLDER." A postal wilt do

EZLl C1-121,11CAL. CO.
Olohe Building, St. Paul, Minn.

When .7cri1ing to advertisers, kindly mention The Keystone
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As stocktaking is now completed, manufac-

turers and jobbers are starting out in earnest with

their new lines of spring goods. As usual, many

new ideas and innovations have been prepared by

the more progressive manufacturers, while the

jewelers were rushed with their Christmas busi-

ness.
It has been the general opinion of dealers

throughout the country, that the past year was the

most successful in the history of the jewelry busi-

ness. It has been predicted by many that the

present year will be greater than the past, but

others, as usual, are more conservative.

Jake Rubin, the well-known diamond dealer,

of Boston, has moved to more pretentious quarters

in the Braddock Building.

J. H. Sawyer, of Bar Harbor, Maine, passed

through Boston on his way to Southern Pines, N.C.,

where he is to meet his wife, who has been stop-

ping there for the past year. It is Mr. Sawyer's

intention to remain there three or four months. In

the meantime his watchmaker has charge of the

store.
The engagement of Miss Mabel Beatrice Mc-

Arthur, with D. C. Percival & Co., to Dr. Arthur

P. lone, of Boston, has been announced.

T. H. Kelly, of Lowell, is passing a most

pleasant vacation in Pinehurst, N. C:, where he is

accompanied by his wife and seven-year old daugh-

ter ; also his wife's sister.

The jewelry store of W. M. Oliver, of May-

nard, Mass., has been burned out again, this time

on New Year's eve. Mr. Oliver was to move to

other quarters on the following day.

The death of Samuel S. Myers, the oldest

jewelry traveling salesman in New England, on

December 21st, was a great shock to his many

friends in the East and business associates. Mr.

Myers while on one of

his regular Western trips

was afflicted by an attack

of acute pneumonia

which caused his death.

At the time he was attend-

ing to his correspondence

in the Knutsford Hotel,

Salt Lake City, Utah.

Mr. Myers was a well-

known character in the

jewelry profession .of the

West, having traveled

over that territory for

many years past and bearing a reputation for integ-

rity and square-dealing that was the envy of many

of the younger generation. Mr. Myers was born

in London in 1829 and came to America in 1856.

He first located on Hanover Street. Later his

brother became associated with him in business

under the firm-name of S. & J. Myers. Later the

firm became known as M. Myers, the son of S.

Myers succeeding his father and partner, while the

father acted in the capacity of theWestern represen-

tative of the concern. He is survived by his brother

and former partner, J. Myers ; a sister, and seven

children. One of his sons is M. Myers, previously

mentioned, the other is Alfred E. Myers, of Myers

& Franks, located on Hanover Street, Boston.

Two of his daughters are married to the well-

known jewelers, Henry Cowan and E. A. Cowan.

Samuel S. Myers
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J. F. Brown, of Charmwood Road, Somerville,

has taken part of an office at 419 Highland Avenue

and opened a business for watch and clock repairing.

T. R. Cushing, of Rockland, Mass., announces

that he has sold his jewelry and optical business to

Henry F. Beaudry, of Providence, R. I. Mr. Beau-

dry has been head watchmaker for the J. A. Foster

Co., of Providence, for the past twelve years.

The West Silver Co., of Taunton, which was

formerly controlled by heirs of the Lewis Williams

estate, has been taken over by four of the Taunton

citizens—Hermann E. Nearing, Carlton A. Wood-

ward, Arthur H. Williams and William J. Davison.

These men will act in the capacity of a board of

directors ; Mr. Davison as president and Mr. Wil-

liams as treasurer and manager. Mr. Nearing and

Mr. Woodward will manage separate departments.

Edward Lawler, who has been employed by

C. M. Jacot, of Stockbridge, has entered Eastman's

Business College, at Poughkeepsie, N. Y.

E. J. Hodgdon, of Haverhill, has returned

from a trip to New York.

Mrs. Grace Albertine Allen, the widow of Mr.

Allen, of the firm of MacKenzie & Allen, of Bos-

ton, was recently married to Dr. Charles Edward

Percy Thompson, of Boston. Dr. Thompson, who

is a practicing physician and well-known singer,

was a most intimate friend of Mr. Allen, who died

last May. Mr. Allen, in his last illness, expressed

the desire that his wife and Dr. Thompson marry.

The ceremony took place in the Unitarian Church,

of New Haven. Doctor and Mrs. Thompson will

reside at the Putnam, on Warren Street, Roxbury.

M. C. Jewell, of Everett, Mass., has been suf-

fering with a severe case of la grippe.

Russell G. Smith, employed by S. L. Rogers,

of Bangor, Maine, died at his home after a pro-

longed illness. He is survived by a wife and

daughter.
James Ford Smith, the oldest jeweler in Salem,

if not in Massachusetts, died at the home of his

daughter, after a lingering illness. Mr. Smith was

born in Salem, June 19, 1816. After completing

his schooling he was employed by Goodhue &

Richards, of that city. In 1833 he went to New

York, in the schooner Richmond, for the purpose

of entering a jewelry factory. .After completing

his apprenticeship he returned to Salem, forming a

partnership with Benjamin M. Chamberlain, the

firm-name being Smith & Chamberlain, and con-

tinuing so for thirty-one years. In 1871 the part-

nership was dissolved, Mr. Smith going into busi-

ness alone and Mr. Chamberlain continued in

business under the name of Chamberlain & Sons.

In 1891 Mr. Smith retired from active business.

He was married in 1843, his wife living until

1903. Mr. Smith is survived by two sons and a

daughter.
James Nelson, of Nelson Bros., Chelsea, Mass.,

is at present (passing a very pleasant two-months'

vacation at Indian River, Florida.

J. H. Kahn, a well-known jeweler, of Boston,

residing in Roxbury, has a new member in the

family—a baby boy—Melvin Robert Kahn.

The Cummings-King Co., of Attleboro, have

filed a suit for $3000 against J. Clifford Sherman,

of New Bedford. The suit is caused by the dis-

pute over a bill of goods, said to be purchased by

Mr. Sherman while engaged in the mail-order

business.
W. F. Parsons, who has been connected with

E. F. Trask, of Beverly, for the past three years,

has left his employ to work for one of the leading

Lynn jewelers.
The many friends of Col. Daniel Stevens regret

to learn of his death at Bristol, R. I. Mr. Stevens

239

formerly conducted a jewelry business in Fall

River, and besides having many friends in his

home city, was considered one of the best-liked

men in the trade by his business associates. He

bears the distinction of being the first master of the

Narragansett Lodge of Masons.

There have been many bowling matches of

interest duuring the past month between the dif-

ferent jewelry concerns of Boston. Smith & Pat-

terson and Bigelow, Kennard Co. rolled a most

exciting game. While a team from the Jewelers'

Building has rolled A. J. Lloyd & Co. and A.

Stowell Co.'s teams.

Annual Banquet of the Boston
Jewelers' Association

The fifth annual banquet of the Jewelers' Asso-

ciation of Boston was held at the American House,

Thursday evening, January 3d. The same room

was used as for the preceding year with the addition
of a large reception
room nearby. Dur-
ing the arrival of
the guests and
members a four-
piece orchestra
served to enliven
matters and kept
them in good spirits
for the repast which
was to follow.

As soon as all
had arrived dinner
was announced and
those assembled
filed into the ban-
quet hall to find

their respective places. After they had been seated

the president, J. J. Rounds, made an impromptu

speech and the banquet began. The menu was of

the choicest kind, from oysters to Havanas, and

was thoroughly enjoyed.
During the banquet Chick Fox, of " Cadet"

fame, sang some songs assisted by H. L. Buitikan

at the piano, while Billie McCue, the Irish dialect

comedian, told his stories, both numbers proving

most enjoyable. After the tables were cleared and

cigars were lighted, a small stage in the front of the

hall was brought into use by the talent which fol-

lowed, among them being : Christy Bros., dancers;

Lottie Blanchard, yodler ; Annie Ross, vocalist ;

Haviland and Myers, singers and soloists ; Mr.

McCue, dialect comedian, and the famous .Cora

Avelyn from the Old Howard on Howard Street;

Alice Collier, pianist ; last, but not least on the

list of talent comes Mr. Sharmatz, of the Lenox

Jewelry Co., with an imitation of Caruso, of vocal

and amatory fame. His singing of opera deserves

much credit and is due to his large experience at

the Dudley Street Opera House.

The officers of the organization are : J. J.

Rounds, president ; Chas. Davis, vice-president ;

F. G. Butler, treasurer ; Mr. Hamlin, secretary.

Among those present were : A. R. Grover,

I. C. Sawyer, Elmer Knight, Frank Nathan, Wm,

Nathan, Ed. Hearst, J. S. Lowell, A. W. Pollard,

Abe Lipp, Harry Morris, Fred. Chick, John Walker,

Wm. E. Reaves, John Abel, John Martin, F. G.

Butler, R. T. Toby, Bob Hamilton, Alderman

Baldwin.
Of the fifty-six who were present all acknowl-

edged that they had the finest time ever, the whole

affair being unanimously voted a grand success.

J. J. Rounds
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1906

compeRRed us to start OWL' second
feactory„ and we are Red to belleve
that

1907
wiRR force us to start the third.
There must be a reason. Oend
for Mustrated sheet showing our

25 Leaders-25

Ohio Cua, Gliaza Co.
BowRin

CHICAGO

85 K Randolph SL

Green, Ohio
SALESROOMS 

NEW YORK

25 W. Broadway
ST. LOUIS

404 N. Fourth St.

A Year of Sleag Means a
Year of Quicker Sales

This is the sober-minded verdict of progressive merchants who
have tried the " Quick Sales" Route.

" Quick Saes " illuminated Show Cases sell more goods, because
they display them better and afford perfect protection against dust.
They are built to last a lifetime, and every joint is as firm and stiff as
a steel rail.

Ever test your cases for rigidity ? It's the test of Quality. Write
and we will tell you how—and, on request, send you illustrations of
the cases especially adapted to your needs.

DETROIT SHOW CASE CO., Dept. c
" Show Case Makers to Progressive Merchants "

476-490 West Fort St. DETROIT, MICH.

HERBERT MA LOTT, Sec') and Treas.,i0IIN PETZ, Pres, fled Sept.

Petz Patent Store Front Construction
Send for booklet, "A Profitable Corner "—tells all about it. Free.

WIEGEL SHOW CASE CO.
123 South Meridian Street

INDIANAPOLIS, IND.

High-grade hand-made show cases in
stock and to order

S. T. Mains & Co.
Indiana's

Exclusive

Wholesale and

Manufacturing

OPTICIANS

Prescription Work a
Specialty

Send for Special Price-List

306 State Life Building

INDIANAPOLIS, IND.

MINIATURE PORTRAITS
Enameled on
WATCH DIALS,
CAPS and LIDS

Plain and
Colored

Can be made from
any photograph

or print

Send ti two-cent stamps for a beautiful sample
dial and price-list

CARMAN ART COMPANY
79 Dearborn Street CUICA00, ILL.

We do not warrant our goods " Never to
break or wear out." Why should we, not any-
thing that is good lasts forever.

What we do warrant is the linen. A button-
hole never breaks or wears out. Never has
been known to. Any man using our collar
button on new linen will lind that out.

The value of a collar button is nothing com-
pared to the linen that a man destroys from the
use of poor collar buttons. Use the

IMPROVED
SEPARABLE
COLLAR
BUTTON

and be happy. For sale by leading Jobbers.

0. W. YOUNG & CO.
483 Ogden Avenue. CHICAGO, ILL.

When writing to advertisers, kindly
mention The Keystone

KANSAS CITY HOROLOGICAL SCHOOL
812 East 12th Street Kansas City, Mo.

A. E. PITTE.NICIER, Prt)Prictkr

NEW CATALOGUE JUST OUT SEND FOR ONE

Have you seen our new Catalogue?
Send for one

A. P. CRAFT COMPANY

SPECIAL ORDERS AND EMBLEM GOODS

10 N. Pennsylvania Street INDIANAPOLIS, IND.

itkiliwo ems!

TIGER CLAW MOUNTINGS

IK KO MATSUMOTO
Manufacturing Jeweler

Room 316 American Central Life Building, INDIANAPOLIS, IND.
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The Indianapolis jewelers are
Advance in Rents face to face with the all-import-

ant question : How can they
meet the increased and, in some

cases, excessive rents now asked for locations in
the old retail business section of the city? That
the retail trade has outgrown its former bounderies
is a well-recognized fact. Locations are scarce
and will continue so for the next year or more.
Several skyscrapers, office and fraternity buildings
will be erected in the near future, but the tearing
down of the old buildings and the erection of new
ones will take time and in the meanwhile retail
merchants must be provided for. The merchants
themselves are largely to blame for their present
predicament. They have clung to the idea that
they must be located somewhere within the two
blocks on Washington Street, extending from
Illinois to Pennsylvania Streets, ignoring the fact
that the wonderful growth of the city, the opening
of the new stores and the enlargements of the old
ones would eventually crowd them out. Rents
have advanced all over the business part of the
city, including Pennsylvania and Illinois Streets
and Massachusetts Avenue. Lucky, indeed, is the
jeweler or optician who holds a long lease on a
good business location. Chris. Bernloehr & Bros.
solved the question for themselves by moving on
the second floor at 16 East Washington Street.
Their first month's business proved that going up
one flight on an elevator had been no handicap to
their trade.

Worry the Trade

The old-established firm of
Move to J. C. Walk & Son, known all

over the State, will soon vacate
the building at 12 East Wash-

ington Street, which they have occupied for the
past twenty-nine years. While a suitable location
has not yet been found, the firm holds an option
on several good rooms. Meanwhile everything in
the store is offered for sale—stock, show cases and
fixtures. Special discounts are made on heavy
merchandise such as bronzes, marble, pottery;
clocks, lamps and glassware. The leases of a
number of other jewelers will expire within the
year, and 1907 is likely to be remembered as "the
year when the jewelers moved."

Baldwin-Miller Company sent to the trade
" Greetings of the Season," an attractive little
folder gotten up in an artistic form.

Chas. B. Dyer has just added a model emboss-
ing press to his shop equipments. Mr. Dyer has
reopened his night class in beaten metal work.
The class numbers twenty or more students who
are enthusiastic and turning out very good work.

John Greaser, formerly with Ikko Matsumoto,
has taken a position in the jewelry department of
the Chas. B. Dyer manufacturing plant.

Jos. E. Reagan, manager of the Baldwin-Miller
Co., made a purchasing trip to Attleboro and
Providence between Christmas and New Year. By
January loth his travelers were making their spring
Visits to the trade with full lines. The firm enjoyed
a very prosperous year and predict a similar good
trade for 1907.

C. W. Lauer & Co. have balanced their books
for 1906 and completed their inventories. Trade
during 1906 was the best the firm has ever had.
They are in need of more store space to meet the

New Location
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demands of their increased trade, and negotiations
are under way to take in an adjoining room.

J. C. Sipe, diamond merchant, at i84 North
Meridian Street, has just finished his annual dis-
tribution of pocket leather-back memorandum
books. The books bear the recipient's name and
address stamped in gold letters and are much
appreciated. Mr. Sipe has used these books as an
advertising medium for a number of years.

M. F. Smith sold a tine diamond to a customer
at Christmas time, who lost it before he had walked
the length of the block. No trace of the lost gem
could be found.

Geo. S. Kern, expert watchmaker in the State
Life Building, says the past year was a prosperous
one with him and considers 1907 prospects equally
good. Mr. Kern is preparing to increase his facili-
ties for doing trade watch work. He will employ
additional expert watchmakers and place his busi-
ness at the head of watch-repair houses in the State.

Harry E. Wood, specialist in hammered metal
work, has opened a class at the Herron Art Insti-
tute in this city. Mr. Woods is a former student
of Chas. B. Dyer.

Leo Lando, optician, at 242 North Pennsylvania
Street, recently suffered a bad fright and a loss of
over $300 when a runaway horse plunged through
his plate-glass window. Between five and six
o'clock when street traffic was heaviest and' the
sidewalks crowded with pedestrians, a frightened
horse escaped from a livery stable and caused a
wild panic as it dashed up Pennsylvania Street.
Avoiding street cars, automobiles and carriages,
the horse ran on to the sidewalk and slipping,
crashed into the window of the optical store,
smashed the big plate glass and scattered a fine
display of lenses, frames, reading glasses, opera
glasses and thermometers. Regaining its feet the
crazed animal continued its mad flight, knocking
down and seriously injuring an aged woman. It
was finally caught and led back to its stall, having
sustained no great injury.

H. A. Winn, railroad watch inspector, has
removed ftom room 16 to 21 Pembroke Arcade,
where he has larger and better-lighted quarters
near the Washington Street entrance. Mr. Winn
made a trip in January over the Indianapolis
Southern road, when he inspected the watches of
all section foremen and chiefs of the construction
crews.

A. J. Baumgardner,formerly with Hollett, Scott
& Co., on Indiana Avenue, has removed his watch
repair business to Milwaukee.

Harry Kessler, formerly with R. E. Kelso, on
North Illinois Street, is filling the position of house-
man for the material house of Hoffman & Lauer.

S. L. Kiser & Co. have practically disposed of
their entire stock with the exception of fountain
pens. The " Meridian " is a pen of their own
manufacture, the sale of which they will continue
to control.

Lon R. Mauzy, jeweler, on Massachusetts
Avenue, had a trying experience with his safe just
before the holiday rush. The knob which had
become loose finally dropped off. Experts worked
three days and nights before the door could be
opened and then the door had to be sent to the
factory for repairs.

0. P. Ellis has moved his jewelry and watch-
repair business into a new room, at Martinsville,Incl.

Otto S. Beggs has taken a partner in his jewelry
business at Camden, Ind. The firm-name is now
Tesh & Beggs.

N. W. Myer, Crawfordsville, Ind., has removed
his jewelry stock to 116 South Grand Street, where
he has more suitable quarters.
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V. G. Kittle, Elwood, Ind., is preparing to
sell out his jewelry store and devote his time to
other business enterprises that are demanding his
attention.

C. K. McCain, Kokomo, Ind., was a visitor in
this market early last month. He reports the
holiday trade as highly satisfactory, being $l000
better than last ytar.

H. A. Roberts, of Veedersberg, Ind., was
among the earliest of loin buyers in this market.
His beautiful new store, handsomely stocked, was
so attractive to Christmas shoppers that there was
little left but the fixtures.

Frank L. Horning, of Brookville, Ind., is a
new member of the Jewelers' Security Alliance.

J. H. Geddes, who formerly did watch-repair
work in Chicago, has located at Goshen, Ind.

F. H. Robinson, of Greensburg, Ind., is a
recent graduate of the Northern Illinois College of
Ophthalmology and Otology, of Chicago. He will
practice the science of optics in his home town.

William Beatty, the well-known retail jeweler,
of West Lebanon, Ind.

' 
has decided to make Indi-

anapolis his permanent home. He will either sell
or close out his jewelry business and about March 1st
become stockman for the wholesale material house
of Hoffman & Lauer, in the State Life Building.
The business was started March, 1905, by Beatty &
Hoffman, but in a short time Mr. Beatty returned
to his retail business at West Lebanon and sold his
interest in the material house to Chas. W. Lauer,
of C. W. Lauer & Co.

Herbert J. Welch, Wabash, Ind„ has been
appointed watch inspector for the Big Four Rail-
road, at that place.

John D. Smith, of Union City, Incl., died at his
home in that city, December 24th. He was a
buyer in this market and well known throughout
the State.

J. H. Harding, Brownsburg, Ind. was in the
city a few days ago. He was quite ill during the
holiday season, but says his name can now be
taken off the sick list.

The De Selma Watch School is now settled in
new and thoroughly-equipped quarters at ror Perry
Street, Attica, Ind. About four years ago Mr.
De Selms, who has devised his own chart system
and text books, opened a class in the rear of his
store room. He has now a large number of
students.

J. W. Thompson and wife, of Danville, Ind.,
were recent visitors in this city. Mr. Thompson
thought the electric railroad, recently extended to
their town, had lost him some Christmas trade,
but felt confident that as soon as the novelty wore
off, his town people would return to their old
custom of trading with the home merchants. About
March rat Mr. Thompson contemplates an extended
trip West and South, including a visit to Hot
Springs, Ark., where he will take treatment for
rheumatic trouble.

R. C. Thorold has transferred his jewelry busi-
ness from Evansville, Incl., to St. Louis, Mich.

Early last month the store of A. S. Orr at
Greenfield, Ind., was destroyed by fire. All the
valuable stock was carried to a place of safety.

From an interesting article on " Famous Cups
Mentioned in History and Fiction," published in
the Indianapolis News, the following extracts are
taken: " Among the cups which we might wish
to see are : the one in which Cleopatra dissolved
the pearl, the parcel-gilt goblet on which Falstaff
swore faith to Dame Quickly, the magic one used
by Tristran and Isolde, the sleep-producing one
given by Friar Lawrence to Juliet, the chalice
which Judith drugged for Holofernes, Circe's
enchanted cup, the one from which So( rates drank
hemlock, the silver cup which Joseph placed in the
sack of Benjamin, the craftily-qualified ' cup which
Iago gave Cassio, the cup given by Sir Philip
Sidney to the dying soldier, the cup which
Agrippina gave Claudius in order that Nero might
reign, the cup from which Macbeth drank to the
general joy of the whole table,' the glass Dick
Swivler raised when he proposed the health of the
Marchioness and said, may the wing of friendship
never molt a feather.' it is said that the grace cup
or loving cup wa., original with a certain Margaret
of Scotland, who, in order to coax the Scotch to
listen to a prayer or grace at the close of the meal,
said they might have their cups filled as many
times as they wished after grace was pronounced.
This may be, but the drinking of healths from
splendid cups was an old Roman custom which
the Saxons adopted.'
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FACT.

Krementz
Collar

Buttons
and Studs

ONE PIECE

The Standard American Collar Button

have been selling better and better each day since
they were born.

CAUSE.

They started with the Highest Quality and
Best Construction, and because that High Standard
has been continuously maintained—

RESULT.

The " KREMENTZ " stamp on a Collar
Button is as much a guarantee of QUALITY as
the GOVERNMENT stamp on a bar of gold.

The several qualities of Krementz One-Piece Collar

Buttons are stamped as follows, ON BACK

KREMENTZ COLLAR BUTTONS are
sold by most all reliable jobbers. In case your
jobber will not supply you send to us and we will.

Send for Booklet, " The Story of a Collar Button"

Should you wish to utilize this booklet to
increase your collar button business we will, on
receipt of your order, print your card upon and send
you a quantity of them prepaid.

All Krementz Collar Buttons—of every quality—
are manufactured by

KREMENTZ & CO.
in their Factory

PARK BROS. & ROGERS

20 Maiden Lane, New York

Selling Agents to Jobbing Trade

NEWARK, N. J.

JEWEL CASES
are fit settings for the finest product of the

Jeweler's Art

Made in any woods, of choicest materials and finest work-

manship—perfectly dust-proof—c ombining the highest

degree of elegance and dignity in store fixtures. Our

work is of

Only One Grade—The Very Best

We execute orders, either from submitted specifications

or from our own original designs. Write us to.day

and let us send you our new catalog of store fixtures.

John Hofman Co.
33 South Water St.

Rochester, N. Y.

AKERS &REPAIRERS
(3 W€ L1
WE RETURN ALL REPAIR WORK
SAME DAY AS RECEIVED.

SEND in YOUR NEXT PACKAGE
AND OPEN AN ACCOUNT WITH US.

/114r Seven* k
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7,NEWS \r
from the '

NORTHWEST

The animal meetings of the several State

associations are all due in the near future. Has

your application been sent to the secretary ? This

question is all important to the retailers, as only by

showing strength can they ever accomplish any-

thing. United, we stand ; divided—?

At our last writing the holiday harvest was on

in full blast and we said " it looked good." Re-

turns justify all that was said and more, as 1906

made a mark distinctly its own, and now 1907 will

have to show why it should not be better still. All

indications are more favorable than a year ago.

In the Northwest we have had our troubles, the

unusual amount of snow blockading the railroads

and demoralizing transportation. This has natur-

ally had its effect on business, both retail and

wholesale, but we know that it is a blessing at the

same time, as it has never failed that heavy snow

has been followed in turn by good crops. Travel-

ers are all out and sending in encouraging

reports. They say that stocks are all broken up

and prove it by sending nice orders. Collections

have been coming in from all sections, showing

much money on hand and a careful lookout for

that cash discount.
Minnesota jewelers and optometrists will meet

at St. Paul, Minn., on February 27th and 28th.

Extended notices of these meetings will be found

on other pages.
G. L. Sande, Larimore, N. Dak., spent a few

days last month visiting in the Twin Cities and

Menomonie, Wis.
The Scott Jewelry Co., Stillwater, Minn., are

selling their stock at auction, and will dispose of

the jewelry stock entirely.
Chas. Gagel has. quit business at Brookings,

S. Dak.
Frank B. Churchill, Havre, Mont., has filed a

petition in bankruptcy. ,

J. W. Grainger has purchased the Hiram Luce

'stock, Rochester, Minn., and will continue the

business in connection with his optical work. The

stock will be enlarged and made one of the best in

that section.
Schmidt Bros., druggists and jewelers, have

started in business at Redfield, S. Dak.

E. M. Schwenke, New Richland, Minn., is

advertising his entire stock for sale as he will retire

from the jewelry business.

E. J. Bronson, Minneapolis, has moved to 16

West Lake Street, where he can better display his

increasing stock.
R. G. Colvin, Everett, Wash., has been suc-

ceeded by the R. G. Colvin Co. (Inc.).

F. H. Harm & Bro. will discontinue their

store at 109 East Seventh Street, St. Paul. They

are now selling this stock at auction, and after

February rst will be found at their new store on

Robert Street.
A. L. Washburn, formerly instructor in the

Minneapolis School of Engraving, recently accepted

a position with the Stone School of Watchmaking,

St. Paul, Minn.
Sischo & Beard, St. Paul, are finally settled in

their new quarters, where they will he pleased to

see their friends when in the city. They now have

the most up-to-date and handsomely-arranged

office in this section. Each department is by

itself and there is no crowding. They will be
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represented on the road by .-aeir old force : J. A.

Beard, in Northern territory 1 Carl Sischo, in the

West, and Eddie Moore, in the South.

Emil Geist, St. Paul, spent a few days in

Duluth last month, visiting his sister.

G. A. Heckel, with E. A. Moe, Oakes, N. Dak.,

spent a ten-days' vacation at Prescott, Wis.

W. E. Whitney has quit business at Akron,

Iowa.
H. Bacher has moved from Portland to May-

ville, N. Dak.
Coovert & Carter succeed M. L. Coovert,

Vancouver, Wash.
J. L. Cross succeeds Cross & Zimmerman,

Staple, Minn. Mr. Cross has recently become a

benedict.
John Riley succeeds Riley & D'Louby, Winne-

bago, Minn
Leon Taylor has purchased a one-half interest

in the business of C. H. Johnson, Marshall, Minn.

Lfike & Smith succeed D. A. Curtis, Knox-

ville, Iowa.
C. J. Seam has left the employ of C. H. Nesbitt,

Harvey, N. Dak.
Tom Morris, Crookston, Minn., spent a week

in the Twin Cities, attending the Masonic Grand

Lodge, also to look after the plans of his new

store building Which will be erected as soon as the

frost is out.
Albert L. Haman, watch jobber, St. Paul, will

be represented on the road this year by his old

force : D. B. Bryan in the West, and R ilph

Siegrist in the East.
A. F. Boylan succeeds Randall & Boylan,

Dennison, Iowa.
J. M. Chalmers, Lake City, Minn., has just

completed the installation of new fixtures to com-

plete the store, which is very handsome.

Trowbridge & Tompkins, Hayward, Wis., are

arranging for a new set of fixtures.

Goodman & Vehon is the new jobbing firm in

St. Paul, with offices in the Baltimore Block. Both

were formerly in the employ of Lewis Finkelstein

and are well known to the trade.

I. M. Radabaugh, Hastings, Minn., spent sev-

eral days in Chicago last month, attending a meet-

ing of the executive committee of the A. N. R. J.

Association, of which he is secretary.

W. H. Pletsch and wife, Lake City, Minn.,

spent a few days in the Twin Cities, visiting and

picking up new ideas.
Last month's graduates of the Stone School of

Watchmaking, St. Paul, Minn., have taken posi-

tions as iollows : Jacob E. Weimer, at St. Charles,

Minn.; Iver B. Lund, with Cole Bros., Jewel, Iowa;

Mike Weinholzer, with A. F. Robertson, St.

Cloud, Minn.; Roy Horton, with the Horton-Burns

Jewelry Co., Tagus, N. Dak.; John E. Ryan, with

J. B. Peterson, Echo, Minn., and Olaf Eklund, with

L. A. Freeman, Cloquet, Minn.

Among the visitors to Twin City jobbers,

noticed the past month, were: J. W. Grainger,

Rochester, Minn; J. H. Mosher, Akeley, Minn.;

J. M. Chalmers, Lake City, Minn.; W. W. Win-

chester, Avery, Wis.; G. L. Sande, Larimore,

N. Dak.; I. M. Radabaugh, Hastings, Minn.;

R. G. Ingraham, Menomonie, Wis.; H. M.

Hitchcock, Redwood Falls, Minn.; John Saxine,

Prescott, Wis.; A. Swenningsen, Moorhead, Minn.;

M. L. Crane, Fairchild, Wis.; T. J. Collins,

Proctor, Minn.; N. J. Zellar, Sherwood, N. DA.;

C. J. Seam, Harvey, N. Dak.; Tom Morris,

Crookston, Minn.; Mr. and Mrs. W. H. Pletsch,

Lake City, Minn.; H. M. Lentz, Renville, Minn.;

G. A. Heckel, Oakes, N. Dak.; R. P. Yale, Glen-

wood, Wis.;. W. D. Funk, Stillwater, Minn.
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A Jeweler's Views of Successful
Storekeeping

One of the most interesting and forceful ad-

dresses delivered before the recent convention of

the Nebraska Retail Jewelers' Association was that

of T. L. Combs, of Omaha, whose subject was,

" Successful Storekeeping from the Standpoint of

a City Jeweler." The following extract from this

address is so pregnant with business wisdom as to

merit the attention of all our readers:

" My theory in business is : Know everyone

you can legitimately. Cultivate acquaintanceship;

fill your mind with both faces and names, and

don't be stingy with your mind, either. It will

stand lots of expansion. A matured, normal

mind of to-day cannot be filled too full if it,

with the body, is kept clean and healthy. Get

into your mind also all the knowledge of the pro-

cesses of manufacture, quality and charm of your

merchandise and workmanship that you possibly

can, and as you are getting and using this knowl-

edge, systematize it so it can be readily digested

and assimilated into your commercial as well as

your physical system.
" A frequent trip to the markets and factories,

coupled with the personal acquitintanceships made

and a knowledge of the ' bigger fellows" way of

doing it, means more to you and to me than can be

expressed in words, for, aside from the unpurchas-

able knowledge and advantage it gives you over

the stay-at-home ' or drudge ' fellow, it warms

the heart for progress and the disposition toward

everyone else in our craft. We, everyone of us,

need this diversion and relaxation for both health's

and wealth's sake.
" Study carefully and use diplomacy—not de-

ception—with every customer that enters your

store ; show civility and courtesy in every instance,

regardless of the charms, interest, ugliness or even

repulsiveness of the one you are waiting on.

"Study and know your goods, know them

thoroughly and well, put full confidence in them,

and your customers will have confidence in you.

Turn out only good work—honest, skilled work—

that reflects credit and advertises mrbrth.

" Follow the golden rule. Be considerate to

your competitor. Never say unkind things about

one another. Young says ' Who, for the poor

renown of being smart, would leave a sting within

a brother's heart.' Let us also put to each other

Churchill's test of justice :

Among the sons of men, how few are known
Who dare be Just to merit not their own ?

and answer that we will be.

" There is much pleasure and benefit in busi-

ness if we but conduct it uprightly and vigorously.

Adopt the motto some one has expressed : ' Don't

let well enough alone, improve it.' Keep your

stock, your store, your show windows, your store
employees and yourself clean, tidy and attractive.
Breed loyalty and ease in all around you by your
own deportment. Advertise your business judi-
ciously and liberally. Spend all the money you
can consistently to tell people about your wares
and your work. Tell them facts only. Use clean,
wholesome convincing 'ad.' language that will

picture your store as the readers will find it when
they call. Take and read all of the modern busi-
ness magazines that time will permit, and profit

by their wisdom and suggestions in every way

possible.
" Let's do something to show our appreciation

of our parent's kindness, God's mercy and fate's
favor in making us jewelers. Always wear a smile
on your face and heart. Meet your trade and your
fellows that way. Let folks know you are in busi-
ness, that you are in the jewelry business, glad of
it, proud of it, look it, act it. In short, always be
a bidder for business and you will get it and
enjoy it."



2' t % 7ANITY BAGS

That we have without question the largest,

most artistic and popular line of VANITY BAGS

on the market, is shown by the enormous demand

for these goods, made in Sterling Silver and

Silveroin.

Our exclusive " finish on these is unsurpassed.

Our new line of Oriental Buckles and

" New Idea " Bracelets are unique and

artistic in style, and beautifully finished.

Ask your Jobber for the

BRISTOL'S "READY SELLERS"

Manufactured by

The
Bristol Manufacturing C
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Mr. Smith, watchmaker for J. M. Caldwell, of
Bryan, Texas, was a buyer in the Dallas market
last month.

Ed. Rancier, of Killeen, Texas, was a visitor
to the city recently.

G. C. Newton & Son, of Waxahachie, Texas,
were represented in the Dallas market recently by
G. C. Newton.

C. Holmberg, of Fort Worth, Texas, paid his
respects to the trade while in the city last month.

J. A. Harris, of Waxahachie, while in the city
recently called on the wholesale trade.

Geo. E. Moore, watchmaker and engraver for
0. M. Curtis, Denton, Texas, was among the buy-
ers in the city last month.

Burglars broke the plate-glass window of
Rabes' jewelry and curio store some time during
the night of December 31st, and appropriated
more than $5000 worth of articles which were on
display. The store is situated on Commanche
Street, in the center of the business district. The
burglars must have been unusually bold, as the
crashing glass could have been heard a considerable
distance.

W. C. Vickers, of Mansfield, Texas, called on
the wholesale trade while in the city lately

C. M. Clarke, was a business visitor in the city
recently.

H. Y. Paulsen, of Fort Worth, Texas, was
seen among the wholesale trade last month. Mr.
Paulsen has just recently opened up in the jewelry
business and reports business good.

C. C. Murray, of Timpson, Texas, was a buyer
in the Dallas market last month.

W. I. Ghormely, of the firm of Robinson &
Ghormely, of Arlington, Texas, spent a few days

recreating at Tellico Plaines, Tenn.
J. V. Searcy, of Atoka, I. Ter., being en route

for Terrell, Texas, stopped in Dallas a few hours

and while in the city called on the trade.

A. H. Kerr, of Corsicana, Texas, was a visitor

in the city last month.
C. L. Joyce, of Garland, Texas, was among

the visitors to the city last month.
R. L. Russell, of Russell & Honaker, of

Farmersville, Texas, called on the wholesale trade

while in the city recently.
Lee S. Smith, of Bowie, Texas, was a buyer

in the Dallas market last month.
In a fire that occurred in the city of Mexia,

Texas, P. S. Park, a jeweler, of that city, suffered

a loss. The extent of the damage is not known.

The stock was partly covered by insurance.

T. H. Benninger, of Cleburne, Texas, was a

business visitor in the city recently.

L. D. Brannon, formerly of Rockwall, Texas,

has moved his stock to Brownwood, and is con-

ducting a jewelry business in that city. The style

of the firm is the Crescent Jewelry Co.

Robert Waring, Sterling, formerly of Cleve-

land, Ohio, is now located with the Mason Engrav-

ing Co., of this city.
R. M. Craig, of Haskell, Texas, was seen

among the wholesale trade last month.

E. B. Cullom, of Mesquite, Texas, paid his

respects to the trade while in the city recently.

Emil Meyer, of Groesbech, spent a few days

in the city last month. Mr. Meyer states that busi-

ness in his section of the State is better by far than
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it had been in several years. He reports a fine
Christmas trade and the beginning of the new year

well up to the average.
J. P. Oliver, of Hearne, Texas, called on the

trade last month.
W. N. Holland, of Marshall, Texas, was a

business visitor in the city lately.
J. Edwards, of Italy, Texas, called on the

trade while in the city recently.
N. Deal, of Arlington, Texas, was among the

visitors to the city last month.
Stripling, Haselwood Co., of Nacogdoches,

suffered a loss by fire which consumed part of their

city last month. Their loss is unknown and is

partly covered by insurance. A. J. Rombach, of

the same city, also suffered by the same fire.

Lawrence Jewelry Co., of Cleburne, Texas,

sustained quite a little loss in the recent fire in that

city. The stock was partly covered by insurance.

jos. Linz, of the firm of Jos. Linz & Bros., of

this city, who for the last thirty years has been

connected with that firm, has retired. The rest of

the Linz brothers will reincorporate the business

under the name of Linz Bros. The new firm will

erect a four-story building as the home of their

future business, the location being just back of

their present store, on Commerce Street.

M. L. Clopton, Jr., of Lufkin, Texas, after

spending a week of recreation on a hunting trip,

returned home by the way of Dallas and stopped

for a few hours. While in the city he called on the

wholesale trade.
J. N. Bucher, of Hillsboro, Texas, was a buyer

in the Dallas market last month.
J. 0. Baker, of Collinsville, Texas, was seen

among the trade last month buying a few needed

articles.

CLEVELAND
LETTER

The present month has been so unusual as to

the amount of business done, that it warrants

more than a mere passing mention. Immediately

following Christmas all the stores were busy all

day with shoppers who were also buyers. Whether

this unusual business activity was due to the

custom of giving cash as a present and in turn

spent by the recipient of the gift, or by reason of

unexpected returns from small investments, it is

hard to say. We do know, though, that the

volume for the first two weeks in January was

better than previous years.
H. W. Burdick, of the Bowler & Burdick Co.,

who has been ill with typhoid fever the past month,

is on the road to a speedy recovery and will be

out by the first of the month.
Chas. F. Groth, who, for many years, was

secretary and treasurer for the Bowler & Burdick

Co., was elected to a similar capacity by the direc-

tors of the Cowell & Hubbard Co., succeeding

the late. J. H. Danforth, who died in December.

For the past year Mr. Groth has been out of the

jewelry business and has been doing special work

for the national banks of this city.

U. R. Sigler, formerly of the Sigler Bros. Co.,

is spending the winter in Florida, and judging by

the reports he sends up, he must be having fine

sport with the rod and gun.
Otto Loehr, of Scribner & Loehr Co., has left

for Florida, to be gone until spring. Mr. Loehr

takes his family and about half a dozen guests
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from this city. This is the eighteenth winter he has
spent in Eustis, Fla. There is an abundance of
game and fish, so the out-door sports are enjoyable.

The Cowell & Hubbard Co. are busy with
their annual stocktaking. 0. D. Howland, jewelry
buyer for this firm, spent two weeks in Cobalt
early in January.

R. A. Kettle, Chicago manager for the ‘Valtham
Watch Co., was in town last month, making social
calls on the trade. He was the guest of Geo. W.
Scribner while here.

F. S. Boyer, for many years with the Solomon-
son Optical Co., has joined the staff of Sigler Co.,
taking the place of Geo. A. Bain, who has accepted
a traveling position with the International Silver
Co. and will represent the Rogers & Bro. end of
the business.

Chas. Ettinger is on a trip to Florida. He is
the jeweler who has taken the store room on
Euclid Avenue, of the Taylor Arcade, and will re-
move the stock at 92 Euclid Avenue to this store
room. He will transfer the stock of the Prospect
Street store to the Euclid Avenue establishment.
This gives Mr. Ettinger quite a string of stores in
this town.

The Webb C. Ball Co. have now announced
their plans for the future. The company have
purchased the Kingmoore Building on Euclid
Avenue, opposite the new Union Club Building,
and will move in about May 1st. There will be
four more stories added to the building, which is
now only three stories in height. This will make
a seven-story structure. The old store will prob-
ably be occupied by the Lake Shore Railroad Co.
as a ticket office.

Frank Force and brother, under the name of
Force Bros., will take the Prospect Avenue store
of the Taylor Building, and will open up April 1st.
At present they are in the Cuyahoga Building.

Biskind Bros., now located on East Sixth
Street, opposite the Hollenden Hotel, will remove
soon to the store room now occupied by Churchill's
drug store on Euclid Avenue, opposite the Hippo-
drome Building.

Jack Spingler is the maiden traveler for Sigler
Bros. Co., succeeding Mr. Bain in his territory.

Max Stein, i Orange Street, has leased the
store room vacated by Biskind Bros., on East
Sixth Street, and will move in as soon as vacant.

Arthur Miles, 1839 West Twenty-fifth Street,
closed his place of business, and from last accounts
has not been seen or heard from. He began busi-
ness here eight years ago, but has had a varied
experience in the jewelry line. Two years ago he
was closed up by his creditors, but resumed busi-
ness later.

Fred. Lehland has left the Ball Co. and accepted
a position with F. B. Lewis & Co. as watchmaker.

Mr. Fauver, watchmaker, has taken a position
with Gear, Galley & Co.

Mr. Goodfellow is a new man in the repair de-
partment of the Cowell & Hubbard Co.

0. P. Rowley, for several years traveler for
Bowler & Burdick Co. has resigned and will repre-
sent Scribner & Loehr Co. on the road. Arthur
Ellbogen, of Sproehnle & Co., Chicago, will suc-
ceed Mr. Rowley.

John Burn, New Philadelphia, Ohio, recently
lost his mother by death.

Arthur L. Wilcox, of Akron, is now located in
this city. Mr. Wilcox was formerly of the firm of
Hubbard & Wilcox.

C. K. Merrill, of the Merrill & Broer Co.,
Toledo, was in attendance at the annual dinner of
the Chicago jewelers, January i9th.

Will. Gilger, Norwalk, Ohio, has leased his
theater for a term of years to a theatrical syndicate.

The following jewelers were in town last
month : W. J. Eroe, New Castle, Pa.; W. P.
Hanna, New Castle, Pa.; Walter H. Deuble, Can-
ton, Ohio ; E. E. Critz, Elyria, Ohio •, Fred. H.
De Witt, Port Clinton, Ohio ; Frank A. Ritzi,
Creston, Ohio ; W. P. Caruthers, Oberlin, Ohio ;
A. P. Humphreys, Bellefontaine, Ohio ; Mr. Al baugh,
of Albaugh & Sons, Hillsdale, Mich.; E. D. 'Davis,
Kent, Ohio ; Mr. Frank, Akron, Ohio ; H. S.
Sumner, Akron, Ohio •, Harry Downs, Bellevue,
Ohio ; L. J. Goddard, Ravenna, Ohio ; Ed. Nolf,
Wadsworth, Ohio ; J. A. Zang, Alliance, Ohio;
J. E. Beck, Martins Ferry, Ohio ; W. W. Hicks,
Tecumseh, Mich.; Chas. M. Wilson, Salem, Ohio;
H. H. Brainard, Medina, Ohio ; A. E. Oyster,
Alliance, Ohio ; W. J. Higgins, Shelby, Ohio;
Geo. S. Dallas, Akron, Ohio ; John Ewing, of
Ewing & Elgin, Kent, Ohio.
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Our new line of

PURSES, VANITY BAGS and MESH BAGS

ARE WHAT you WANT

Our salesmen are prepared to show you
the LARGEST line of

NEW PURSES
BAGS, BUCKLES
BRACELETS
HAT PINS, Etc.

that will be shown by ANY HOUSE this
season.

WE WANT to thank our good customers who
remembered us so generously with their orders dur-
ing the past season, and to say to you, that for
FIFTEEN weeks our shop was in operation and
every available person worked five nights each week
trying to supply your wants. NOT MAKING
REPAIRS OR WHITE METAL GOODS, but
the highest grade of sterling goods, which our
name stands for.

The great many complimentary letters received
from satisfied .customers is very gratifying to us,
and thank you for same.

Seeing is Believing

 OFFICES 
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Continued
Prosperity

The custom house receipts of
this city for 1906 exceeded the
figures for 1905 by $2,40o,000.
It is an impossibility to perma-

nently cripple a city of the splendid resources and
magnificent location of San Francisco. While it is
not a jewelry subject, we wish to submit the follow-
ing as an indication of present conditions : One of
the leading tobacco firms of the United States, who
do a retail business in all of our leading cities,
reports the December sales as $96,645 as against
$70,744 in the corresponding month of 1905. Not-
withstanding our half a billion dollar fire, it seems
we still have money to burn.

H. C. Ahlers, one of San Fran-
A Daring Hold-Up cisco's leading retail diamond

merchants, is the latest victim
of one of many criminals who are now operating

in this city. On the evening of January 14th, about
six o'clock, Mr. Alders was requested to show some
diamonds to a supposed customer, and, after taking

a drawer of diamond rings from his safe, he turned
to place the drawer on his show case. On looking

up he was surprised to see his supposed customer
pointing a revolver within a few inches of his head

with the command, "Throw up your hands."

Instead of complying with the request, Mr. Alders
immediately grappled with his assailant and suc-

ceeded in making the thief drop the pistol. As

Mr. Ahlers stooped to recover the pistol, the thief

struck him with a black-jack upon the head.

Fortunately the blow did not hit a vital spot, and

his wound, after being dressed, permitted him to

attend to business as usual. Having subdued his
assailant, he turned him over to two police officers
who were attracted to the store by Mr. Alders'
calls for help. This is the second important crim-

inal who had been brought to book by our wide-
awake retail jewelry friends.

Manny Levy, who has been connected with

the firm of M. Schussler & Co. for more years than

we can count, has gone into the wholesale jewelry

business for himself, and will locate somewhere

west of the fire line in the near future. Manny

leaves his old firm with their best wishes. His

host of friends throughout the entire trade here

and elsewhere wish him every success in his new

venture.
A. R. Long, who has been connected with the

firm of J. P. Trafton Co., of Los Angeles, has

accepted a position with the Nordman Jewelry Co.

and will in the future represent his new employers

upon the road.
Geo. G. Daunt, whose retail store is in Peta-

luma, Cal., was in this market after the holidays

on a purchasing trip. Mr. Daunt reports a very

brisk after-season business and looks forward to a

continuation of prosperity.
Carrau & Green, the wholesale jewelers, of

San Francisco, held their annual banquet in one of

our leading restaurants and enjoyed a very sociable

evening. It is needless to say the ladies were very

much in evidence and helped to make the event

the most elaborate one in the series of banquets

given by this house to its force and their friends.

M. Schussler & Co. are about to move into

their permanent offices at 704 Market Street. As

soon as they are settled the trade will be advised

by receiving a very neat brochure of their new
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establishment, which will give their friends through-
out this territory an idea of what a first-class,
progressive, wholesale jewelry house should be.

The Dorrance Battin Co. are looking around
for a new office site in or around the wholesale
jewelry center, at Market and Kearny Streets.
As soon as they find a desirable location they will
merge their up-town San Francisco and Oakland
office into one.

Nordman Bros. Jewelry Co., of San Francisco,
are making big changes in their temporary quarters
at 717 Market Street. They have enlarged their
accountants' room and have also installed a com-
plete new set of wall show cases to accommodate
their rapidly-growing plate and cut glass lines.
Owing to the increased amount of business being
done, they were forced to hire loft space in a fire-
proof building on Mission Street for a reserve
store room.

Walter A. Lord, one of the leading retail
jewelers of Goldfield, was among the out-of-town
tradesmen who were in this market in the latter
part of January. Business was so brisk during the
holidays that Mr. Lord was forced to come to this
city to replenish his stock.

E. W. Chemo, who conducts a retail jewelry
store in Nevada City, called upon his friends among
the wholesale trade last month in search of desir-
able novelties in jewelry to take care of his growing
trade. Mr. Clemo reports the outlook for future
business in his mining town as very promising.

It will not surprise any of Edmund J. Bastheim's
many friends to learn of his marriage in Los
Angeles, Cal., on Tuesday, January 16, 1907. Mr.
Bastheim is the leading road representative of the
Alphonse Judis Co. We are not acquainted with
the bride, but wish the young couple a pleasant
journey through life.

W. C. Lean, our retail jewelry friend, of San
Jose, called on his many friends in the wholesale

trade last month, and incidently spent a very profit-

able time pushing up a few odd lots of diamonds

and jewelry for future business.
J. Jessop & Sons, who have one of the finest

retail stores in San Diego, Cal., are still receiving

the congratulations of their many friends upon

the striking holiday window display.

W. F. Frazer, who has been for a number of
years in the exploy of Frank E. Smith, of San

Jose, has accepted a position with the Nordman

Jewelry Co. and will manage some of his new
firm's rapidly-growing mail-order business.

Ed. Praet, of Woodland, Cal., spent a week in

the wholesale market, after the holidays, looking for
stock to fill up the holes made in his show cases by
an army of holiday purchasers.

Leon Nordman is preparing to leave for the
manufacturing centers in the East. Roland Allen
and Fred. Davis will accompany him. Mr. Davis
formerly represented this house on the road, cover-
ing the northern territory, but will in the future
have entire charge of the growing watch interests of

the firm. The three gentlemen expect to be gone
at least a month.

Alphonse Judis is recuperating rapidly and will

stay away from business until he is entirely re-
covered. Mr. Judis and his family are spending a
delightful time visiting points of interest in and
around Los Angeles. In the meantime his office

force are doing efficient work under the able man-

agement of Harold Jacobs.
J. S. Lebrberger & Co. are now located in

their new offices on the fifth floor of the Mutual

Savings Bank Building, 704 Market Street, San

Francisco. The new establishment is fitted up in

excellent shape with two new safes and an entire
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new set of wall cabinets, which are all in oak,
harmonizing with the finish of their office furniture.

Fred. Levy, president of the wholesale jewelry
corporation of M. Schussler & Co., is making his
annual call upon the manufacturers in the East and
expects to be away until the middle of February.

Walter Green, the diamond representative of
Carrau & Green, of this city, is en route to the
diamond markets of Europe on his semi-annual
purchasing trip. This gentleman's firm did a big
precious-stone business last fall and he was forced
to go abroad earlier than usual to replenish their
stock.

The Sorensen Co., who are conducting three
retail jewelry stores in this city at this time, have
found it necessary to put a new automobile into
service, so that they may make prompter deliveries.
The automobile is finely lettered and is a fine
advertising medium.

R. F. Allen and Horace W. Morgan, who are
said to represent the wholesale jewelers of San
Francisco, have secured the lease of the new
Jewelers' Building to be erected by the D. Samuels
Realty Co. on the south side of Bush Street, near
Grant Avenue. The lease covers a period of ten
years, and the total rental is said to be $84,00o.
The new structure, which will consist of four
stories and a basement, will cover a lot 3472 x 120
feet, and will be built throughout of strictly fire-
proof materials.

T. Lundy, who has been located since the fire
III temporary quarters at 74 Market Street, will
soon move back to his former location in the Claus
Spreckels Building. Repairs on this structure are
now being completed and it will soon be ready for
occupancy.

New Orleans, La., Notes
The jewelers of New Orleans speak enthusi-

astically of the holiday business, which all proclaim
the largest in the history of the city. All classes
of goods were in demand, the call being principally
for the higher grades. The sales of diamonds and
jewelry of standard quality were the notable feature
of the season.

Henry Cohen and M. D. Jacobs are new men
on the traveling force of Leonard Krower. These
take the place of E. H. Garsia and J. G. Kirtland,
who have severed their connection with this house.
Mr. Cohen and Mr. Jacobs are well known to the
trade, and will doubtless meet with their usual
success as representatives of the popular firm of
Leonard Krower.

Coleman E. Adler has built up an enviable
reputation in the line of art goods, of which he has
now a rich and comprehensive stock. His display
of bric-a-brac is quite imposing and much admired
by the patrons of the house.

T. Hausmann & Sons are being congratulated
by their many friends on the remarkably handsome
appearance of their establishment. The new front
recently constructed in their building is very im-
posing and up to date. It gives them exceptional
opportunity for the large and handsome display of
their stock, and never fails to arrest the admiring
attention of the public.

A. B. Griswold & Co. report an exceptionally
large holiday business, particularly in diamonds.
In the several months before Christmas, they sold
more diamonds than ever before in the same
period.

J. J. Weinfurther is materially increasing his
business. His catalogue, which has been the
special care of his son, has been an important fac-
tor in the expansion of his trade.
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George H. Morgan, Secretary
A Review of Last of the St. Louis Merchants'

Exchange, in a review of the
past year's business, says that

St. Louis has kept pace with other large cities in
the general prosperity which has prevailed over the
entire country is apparent to the most casual
observer. In every line of trade, and manufacture,
there has been a large increase in the volume of
business, and preparation is being made for still
further extension in the coming year. Mr. Morgan
says it is impossible, so early in the new year, tcl
secure official data of the business of the preceding
twelve months, but enough information is at hand
to make reliable estimates and comparisons.
There are a number of items which indicate very
forcibly the trend of commerce. The clearing
house may be called the financial pulse of the
body commercial. The figures of clearing, as
shown by official reports up to the last week of the
old year were $2,965,845,000.00, as compared with
$2,899,798,979.00. The capital, surplus and de-
posits of the banks and trust companies, are now
placed at $376,100,108, against $357,298,986 one
year ago. The tonnage received and forwarded
by rail and river in 1905 amounted to 39,512,088
tons ; for 1906 the amount will reach at least
44,000,000 tons.

The business of the St. Louis post office is an
index of the growth of the city and its business
activity. In 1905 the post office handled 27,161,000
tons of mail, and the receipts from all sources
were $3,470,410. This was increased in 1906 to
29.500 tons and $3,696,000. The output of manu-
factured product for 1905, as compiled by the
census bureau, was $267,004,314. The record for
1906 will not be made up for some time, but the
indications are that when completed it will show
an increase of io per cent. With superior advan-
tages as to location, with unexcelled rail and river
transportation, with cheap coal and raw material
for manufacture, with an abundance of financial
capital, with a prestige for fair and honorable
dealing, and above all with energetic, capable and
progressive business man, the city of St. Louis is
now and will ever continue to be the commercial
metropolis of the Great Mississippi Valley.

Crop conditions continue favor-
able in this section of the coun-
try. Reports in regard to the

growing wheat crop are all flattering, and accord-
ing to present prospects a good yield is promised
for next year. The corn crop is heavy, but a larger
percentage than ever before is being consumed on
the farms. The weather has not been favorable
for the curing of the corn crop and marketing is
slow.

Year's Business

Crop Conditions

The Rise in
Land Values

That the territory tributary to
St. Louis has held its own in
the phenomenal advances made
in the price of Western land

values, is shown in a bulletin recently issued by
the Government. The report says the increase in
the value of the land in Missouri was from $24.43
per acre in 1900, to $34.70 in 1905, Or 42 per cent.;
in Illinois, from $54.83 to $75.31, or 37.4 per cent.
These figures, given for the five-year period ending
January 1, 1905, may be increased full 15 per cent.
for the past two years. A writer for a magazine)
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commenting on the rise in value, says that " with
dry years the high prices will fall, but they will
never again fall to the old level ; this much is
certain. The tide of immigration is too strong for
that. The speculator may be disappointed ; the
man borrowing heavily in order to buy at the high
prices will be closed out as in the past. But the
speculator is in the minority. Speculation and
heavy mortgaging are not present in the land boom
of to-day as they were in the past. Disaster can
be borne with greater equanimity." It certainly
looks as if the value of farm land has gone up
enough, but the optimists say the rise will continue.

St. Louis' $2,972,653,307 bank
clearings for 1906 is a gain of
nearly 3 per cent. over 1905, and

that record was an increase over the world's-fair
year of 1904 and over all previous times. In rapid
and solid advances in business and wealth, no
great trade center in the United States surpasses
St. Louis.

The report of the commissioner of immigra-
tion, just published, shows the trend toward the
Middle Western States and the character of immi-
grants seeking homes there. Almost all the old
world nationalities are represented. Missouri
received 17,550 aliens during the fiscal year ending
June 3oth ; Illinois, 16,539. The large cities were
the destination of the majority of immigrants.
Germans led all others in number going to Mis-
souri, with the Italians a close second. Italians
led in Illinois, forming nearly one-fourth of the
total number of immigrants. While a large per-
centage of the immigrants located in the cities, the
influx into the farming communities was consider-
able, and those generally were the desirable char-
acter. The Germans, especially, come here with
a good knowledge of farming, and while they may
not be versed in up-to-date farming'methods, they
are not slow in adopting them.

Morris Eisenstadt, president of the Eisenstadt
Company, gave a " smoker " at his pleasant Wash-
ington Avenue home, to the employees of the firm
on the evening of January 12th. Quite a large
company gathered on the occasion and were roy-
ally entertained by their host.

Wm. Weidlich & Brother, the well-known
Eastern manufacturers' agents, will remove from
their present location about March 1st to the Model
Building, at 623 Washington Avenue, corner of
Sixth Street, where they will have larger and more
convenient and better-lighted quarters than hereto-
fore. They will occupy 13,000 feet of floor space,
which will enable them to better care for their
increasing business.

Louis Stork, of the Commercial Building, made
a hurried business trip to Cincinnati last month.

David Feiss, Western representative of Ingo-
mar Goldsmith & Co., of New York, who makes
his headquarters in St. Louis, left home the last
week in January for an extended trip over his
territory.

Among the recent trade visitors in this market
we note N. S. Weyler, of Cape Girardeau, Mo.;
T. Gonterman, Granite City, Ill.; Arnold & Co.,
Texarkana, Texas ; F. Simon. Collinsville, Ill.;
William Weisser, Peoria, Ill.; J. L. Mullins, Hills-
boro, Ill., and A. Gerber, Edwardsville, in the
same State.

Morris Bauman, of the Sidney L. & Morris
Bauman Company, recently celebrated his forty-
seventh anniversary. A large party of his friends
gathered at his Maryland Avenue home that even-
ing and surprised Mr. Bauman with many tokens
of the day, and a most delightful evening was
passed.

Bank Clearings

February, t907

Frederick W. Drosten, head of the W. F.
Drosten Jewelry Company, retail, was recently
elected a member of the board of directors of the
new Central National Bank. which is located across
the street from the Drosten store,

Mrs. Al. Frech, wife of Vice-President Frech,
of the Eisenstadt Company, who was seriously
injured in a street car accident several weeks ago,
has quite recovered from her injuries.

Briggs & Dodd, the Chicago jewelry auction-
eers, have been selling out the stock of jewelry
of W. A. Gill, at 612 Olive Street, the past month.
Mr. Gill proposes to retire from business.

G. W. Kilian, accompanied by his wife and
daughter, spent a week in St. Louis the early part
of January, combining business with pleasure and
enjoying rest after a strenuous holiday season.

Sumner Blackinton, the widely-known chain
salesman, now representing S. 0. Bigney & Co.,
was ill for a week early in last month at the
Planters' Hotel, this city.

Adam A. Hafner, Jr., of De Soto, Mo., spent
a day in St. Louis the early part of last month on
his return from a visit to his relatives at Blue
Island, Ill. When met in one of our wholesale
offices he reported that the Christmas season had
been good to him and that he had sold more goods
in December than in any other holiday season in
his history.

Leo Bauman, of the Bauman-Massa Company,
returned early last month from a flying business
trip to New York and other manufacturing centers.

Ed. S. Gregory, Missouri and Iowa traveler for
Wm. Weidlich & Brother, has resigned his posi-
tion to. accept another similar position with Otto
Young & Company, Chicago.

Louis Bauman, of the Sidney L. & Morris
Bauman Company, has recovered his former health
and is now in Texas, calling on his customers
among the trade in the Lone Star State.

Ed. F. McKee, manager of the St. Louis
branch of the Geneva Optical Company, spent
several days at Chicago headquarters early in last
month.

H. Frank, practicing optician, of Shelbyville,
Ill., spent several days in this market the early
part of January.

Ball & Putnam are an enterprising firm of
jewelers who embarked in business at Joplin, Mo.,
only a year ago. They report an unusually satis-
factory holiday trade and say that they are more
than pleased over their first year's business.

The Burn Jewelry Company, at Birmingham,
Ala., got nicely located in their new store in good
time for the prosperous holiday season just passed.
They report. that their December business set a
new record for them and that the outlook for the
new year is bright indeed.

Oscar Arnold, head of the Arnold Jewelry and
Musical Company, of Ottumwa, Iowa, was among
the early holiday buyers in this market last month.
Mr. Arnold was in town for a day or two, combin-
ing business with pleasure, and reports the largest
December business in the history of his firm.
Mr. Arnold is quite optimistic and believes the
new year will prove even better than the year just
closed.

Ralph Wilson, formerly with Dailey & Co., of
this city, has accepted a position with the Eisen-
stadt Company in the capacity of house sales-
man.

Will. Sousong, formerly with the M. A.
Lombard Co., wholesale, Des Moines, Iowa, is a
new member of the traveling force of the Bauman-
Massa Company. He will cover Iowa trade mostly,
making his headquarters at Des Moines.

COMPARATIVE
PROFITS
FROM
THE

Profits

front

low-priced
clock

watches.

Profits on the cheap clock
watches are comparatively
small, for while they may sell
fairly well, you make very
little on each individual
watch.
The profits on your ex-

pensive jeweled watches arc
somewhat larger, of course,
but you have only a limited
demand for these high-priced
timepieces, which keeps the
total profits down.
The greatest Demand of

all—hence, the greatest
profits of all—comes from
your medium-priced watches.

r")

-:---Profits from

NEW ENGLAND,

"The Watch for the

Great American

People"

A-4/46.x
"The Watch for the tareat American People"

The NEW ENGLAND is the very highest-grade medium-priced watch
produced to-day.

The NEW ENGLAND line provides you with the largest and most
attractive assortment of medium-cost watches. It enables you to sell from
hundreds of men's and women's styles on a very liberal profit basis. ' We
give you the most accurate, reliable and durable movement and case to
sell at moderate cost, and we advertise NEW ENGLANDS broadcast so that
your stock moves rapidly. Our 1907 advertising will continue our remark-
ably successful policy of advertising to the consumer and giving the dealer
the full benefit of it.

If NEW ENGLANDS are missing from your line of medium-priced watches you are missing
immense profit-possibilities. To make the most money out of your watch department you must havea complete assortment of medium-priced watches. No assortment of watches is complete withoutNEW ENGLANDS. Therefore let NEW ENGLANDS be your leaders—they please the people
best and will pay you best.

Sit down at your desk now and write us for our catalogue and full information. Let us tell you about our Re-tailer's Aid Department—the most effective selling plan for watch dealers ever devised. Write us to-day. Address:
DEPARTMENT OF PUBLICITY,

NEW ENGLAND WATCH CO., Wnterbury, Corm.

■

THREE

GRADES
OF

WATCHES

Profits

from

high-priced

jeweled
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WATCH WANTS
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H. a HURLBURT 0 SONS
14 South Tenth Street PHILADELPHIA, PA. 
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THE CENTURY-OLD WATCH HOUSE
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GOLD AND SILVER THIMBLES The Automatic Eyeglass or Pencil-Holder
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Reproductions of some of the current
advertising to the consumer that is
creating an increased demand for

t‘OW A R

WATCH ES
and making them the strongest high-grade
complete watch proposition now available to the
dealer. If you are not familiar with the "Howard"
plan, send for booklets and further particulars
about the watch of your ancestors, its accuracy
and its attractive profit.

E. HOWARD WATCH CO.
WALTHAM, MASS.

smomem.
II lb Am nal, 7, •

4.4 - you.. cza by *a

ESTABLISHED 1832

KETCHAM & MCDOUGALL
MANUFACTURERS

GOLD & STERLING SILVER THIMBLES
AUTOMATIC EYEGLASS HOLDERS

37 39 MAIDEN LANE, N.Y.

BEND FOR CATALOGUE " E "

A
see. of mkt!

MAID Waft moof•
....00• flo
of ousHIS •

AIM Wt. m • t.

As • to ea., noWoto
Ls .-.44.4 • S ioo nom .eiro

40 nom., C rIndear r,ov •

•INRURRN 
..ou of Ore \

o•sh • oSote.

/WA RD

AT

, 1110 1811111

m:17111`111.

Its Slrorl

11•11.H.

1
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MadP in Gold, Silver. Eollea-Platc, Gun Metal, Royal Copper and
Black Enamel. Samples sent upon request



252

THE GUARANTEE
• BEHIND ALL

Jas. Boss Gold Filled Cases

is the reputation of the greatest

watch case company in the whole

world. It guarantees JAS. BOSS

Cases for 25 years and 20 years.

For over 53 years these cases have

been used—millions of them—and

the dealers selling them continually

testify to their merits—not only are

they superior in wearing qualities

but in finish, great strength and the

unlimited assortment of designs and

ornamentation, they are all that is to

be desired by the up-to-the-times

dealer.

The Keystone Watch Case Co.
Philadelphia

New York
Chicago

Comparison Has Proven

that for the money,
the finish, construction,
assortment of case die-
signs — and for time-
keeping abilities,

BETSY ROSS

WATCHES

Cincinnati
San Francisco

New patterns of exceptional merit
Designs of rare quality, rich in coloring

offer the best proposition
in ladies' watches to the
dealer.

Hunting or Open-Face, 7 Jewels

JAS. BOSS 20-year Case, 0 size,
Pendant Set, Nickel Movement

We have an interesting folder on Betsy Ross
Watches for the consumer, and telling how
and where Betsy Ross made the first U. S.
flag. Your name on a quantity for the asking.
Write us and send business card.

The Keystone Watch Case Co.
Philadelphia

New York
Chicago

Cincinnati
San Francisco
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MADE CASES

CONSTRUCTED in the old reliable way, entirely turned by hand,
giving proper stability, extra finish, shape according to style of=—
movement.

=—
SELLING QUALITY. Individuality. High-tone execution,

standing on its own merits, non-competitive. All cases bearing
this mark are strictly hand-made:

TPADB

New York Office
21 Maiden Lane

18 K.

MARK

MANUFACTURED BY

TRADE

4 K.

DUBOIS WATCH CASE CO.
Makers of Fine Solid Gold Watch Cases

Main Office and Factory

316 Herkimer Street, Brooklyn, N. Y.

01111111111111111111

TRADE-MARK REGISTERED

Every

Roy

Watch Case

is made

from

Assayed

Gold

0 Size Diamond Engraved

and

Quality

is

Guaranteed

as

Stamped

ROY WATCH CASE COMPANY
206 Kearny Street, San Francisco, Cal. 21-23 Maiden Lane, NEW YORK
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TIFFANY ELECTRIC CLOCKS
PURELY ELECTRIC

Cut Showing Front View of Clock

NO SPRINGS

NO WEIGHTS

NO CLEANING

NO OILING

MOST ACCURATE

TIMEKEEPERS

For prices and other information
write

Cut Showing Rear View of Clock

TIFFANY ELECTRIC MANUFACTURING COMPANY
MANUFACTURERS OF TIFFANY ELECTRIC CLOCKS

General Offices and Factory, 437-453 Eleventh Avenue NEW YORK, N. Y., U.S.A.

11 in. high. BERRI. 173/2 in. long

HERCULES. 15 in. high
Long Alarm

11 in. big.h. STV.1121,IN(1. in. long

31 in. high

The Sessions Clock Co.
Manufacturers of

Marbleized Wood, Oak Mantel, Office and Mission Clocks 

Main Offices and Factories

Forestville, Conn., U.S.A.
New York Salesrooms

37 Malden Lane

111,4 in. high. COLONIAL. 14 1n. long CEDRO. IS in. high

RETA. 17 in. high

'10

PII

HOLLAND. 6 ft, high
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THE WESTERN CLOCK MFG. CO.
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Our '07 Model with Shat-Of Now Ready for DeliveryI
Kiss us good bye when you sell one of us, for we're made for wear and not for

repair.

For our wheels are cast on polished, hard steel pivots, instead of being staked on

dull, soft steel shafts.

For our pivots are made of extremely thin wire—friction-reducing—power-saving

—life-prolonging wire.

For instead of mere pins and a ratchet-toothed wheel, our escapement has finely

ground, highly polished, perfectly inclined hard steel pallets and a clubbed-tooth

escape wheel.

For every one of us is regulated and three times tested before the factory sends us

out and we're all ready for work when we reach you.

You can guarantee us for a year only, if it's your custom, but we'll work overtime

for you. Suppose you order a case—fifty of us—and see what happens. Day after

day, year after year, every morning we'll advertise you, every tick we'll talk about you.

THE AMERICA ALARMS

TECHNICAL DEPARTMENT

Lessons in Horology
COURSE IN MECHANICS AS APPLIED TO CHRONOMETRY

By JULES GROSSMANN, Director of the Iforological School, of Locle, Switzerland, and
HERMANN GROSSMANN, Director of the Horological and Electro-Mechanical

School, of Neuchatel, Switzerland.
Authorized translation by JAMES ALLAN, JR., Charleston, S. C. Former pupil of the

Lode Iforological School.
[Copyrighted, 1905, by B. Thorpe, Publisher. All rights reserved.1

(Continued. Part xxxv111.)

In horology, in all cases where the use of a lubricant is neces-
sary, one must, therefore, take into account the speed of the
mobiles and the pressure which they have to support. Thus, the
wheels of the stem-winding mechanism should always be greased
by means of a semi-fluid lubricant.*

The motive spring, as well as the pivots of the arbor around
which the barrel turns, should be lubricated with a thicker oil than
that which one employs for the train and the escapement.

The principal qualities of the refined oil which is used in
horology should be its unchangeableness by the atmosphere and by
the various temperatures which the watch must stand, its perfect
flnidity and the absence. of acids in its composition. The solution
of this question so important to the preserving, for the longest pos-
sible time, of the precision in the running of chronometrical instru-
ments, lies within the domain of organic chemistry.

•

Application of the Theory of Gearings.
Functions of the Heart in Chronographs.

367. Chronographs are horary instruments intended to measure
very small intervals of time. For this purpose these watches are
furnished with a special hand fastened at the center of the dial and
traversing a division generally exterior to the minute circle. The
shortest interval of time measured by the hand of the chronograph
is equal to the duration of one oscillation of the balance ; thus,
when the balance of the watch beats 18oco oscillations per hour, the
chronograph indicates the duration of an observation to about one-
fifth of a second.f

These mechanisms are of many different constructions ; their
movement is controlled by the train of the watch, causing, by this
fact, a slight additional burden to the motive power. Before the
observation, the chronograph hand is fastened and remains on the
division zero. On pressing an exterior push-piece, this hand is

Fig. 104

immediately put into motion ; at the end of the observation, a
second pressure stops the hand and, finally, after reading, a third
pressure brings it back suddenly to the division zero, where it
remains held in place until the moment of a new use of its function.

*Practical men value highly for these mobiles, a mixture of pure white wax and relined
animal oil.

t C. W. Schmidt, a Swedish engineer, living in Paris, has constructed chronographs
Indicating the duration of a fraction of an oscillation ; these apparatus, with electro-magnetic
release and.stop, are intended especially to measure the speed of projectiles.

The invention of the chronograph goes as far back as the year
1862 and is due to Adolphe Nicole, originally from the valley of
Lake Joux but established in business in London.

368. It does not belong to the plan of this study to give a
description of the mechanism composing this instrument 

' 
• it will

suffice for us to show that the action which returns the hand to
zero on the division, is effected by the fall of a jumper on a heart-
shaped eccentric fastened on the axis of the wheel which carries the
chronograph hand. We will especially occupy ourselves here with
the determination of the form to be given this eccentric.

The condition which the heart should fulfill is to present, at
every point of its outline, a sufficient inclination to the lever (or
jumper) which works it to assure the slipping of the lever as far as
the origin of the curve.

On imagining the
axis on which the
heart is fixed aniffiated
with a continuous cir-
cular movetnent and
the extremity of the
lever constantly pressed
against the exterior
border of the curve,
the problem becomes,
to find the form capable
of changing, uniformly,
a continuous circular
movement into a
reciprocating circular
movement.

369. Let us first
examine the simpler
case of the transforma-
tion of a continuous cir-
cular movement into re-
ciprocating rectilinear
movement, by means
of a heart-shaped
eccentric.

Since the recipro-
cating movement
should be uniform, the
point B of the line A B
(Fig. 104) should suc-
cessively occupy the
equidistant positions
B, 1, 2, 3, 4, . . . A,
the lengths B 1,12, 23,
34, . . . . being sup-
posed equal fractional
parts of the total course
B A. If, from the
point 0 as centEr, one
described circumfer-
ences passing through
the points B, 1, 2, 3,4,
. . . . A, and if one
divides the circumfer-
ence whose radius is
0 A into the same
number of divisions
into which the line A B
has been divided, the intersections of the circumferences, with the
radii passing through the points of division, will indicate succes-
sively the points through which should be described the envelope
curve of the point B. By construction, the uniform movement
of this curve around the center 0 will communicate a uniform
rectilinear movement to the point B, alternately from A to B and
from B to A, the lower part of the curve naturally being symmet-
rical with the upper part. One recognizes thus that the form
obtained is that of a spiral of Archimides, elongated, whose equa-
tion is t -=aw+C;
the radius vector (i less a constant quantity, C, is always propor-
tional to the angle described, w.

.•• ..•• .

Fig. 105

(Continuer, nn page 259)
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(Continued. Part XXXV111.)

In horology, in all cases where the use of a lubricant is neces-
sary, one must, therefore, take into account the speed of the
mobiles and the pressure which they have to support. Thus, the
wheels of the stem-winding mechanism should always be greased
by means of a semi-fluid lubricant.*

The motive spring, as well as the pivots of the arbor around
which the barrel turns, should be lubricated with a thickt:T oil than
that which one employs for the train and the escapement.

The principal qualities of the refined oil which is used in
horology should be its unchangeableness by the atmosphere and by
the various temperatures which the watch must stand, its perfect
fluidity and the absence of acids in its composition. The solution
of this question so important to the preserving, for the longest pos-
sible time, of the precision in the running of chronometrical instru-
ments, lies within the domain of organic chemistry.

•

Application of the Theory of Gearings.
Functions of the Heart in Chronographs.

36T. Chronographs are horary instruments intended to measure
very small intervals of time. For this purpose these watches are
furnished with a special hand fastened at the center of the dial and
traversing a division generally exterior to the minute circle. The
shortest interval of time measured by the hand of the chronograph
is equal to the duration of one oscillation of the balance ; thus,
when the balance of the watch beats 18000 oscillations per hour, the
chronograph indicates the duration of an observation to about one-
fifth of a second.t

These mechanisms are of many different constructions ; their
movement is controlled by the train of the watch, causing, by this
fact, a slight additional burden to the motive power. Before the
observation, the chronograph hand is fastened and remains on the
division zero. On pressing an exterior push-piece, this hand is

........ 
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Fig. 104

immediately- put into motion ; at the end of the observation, a
second pressure stops the hand and, finally, after reading, a third
pressure brings it back suddenly to the division zero, where it
remains held in place until the moment of a new use of its function.

*Practical men value highly for these mobiles, a mixture of pure white wax and refinedanimal oil.
l• C. W. Schmidt, a Swedish engineer, living In Paris, has constructed chronographsudicating the duration of a fraction of an oscillation ; these apparatus, with demo-magneticrelease and stop, are intended especially to measure the speed of projectiles.

(157)

The invention of the chronograph goes as far back as the year
1862 i.11(1 is due to Adolphe Nicole, originally from the valley of
Lake Joux but established in business in London.

368. It does not belong to the plan of this study to give a
description of the mechanism composing this instrument ; it will
suffice for us to show that the action which returns the hand to
zero on the division, is effected by the fall of a jumper on a heart-
shaped eccentric fastened on the axis of the wheel which carries the
chronograph hand. We will especially occupy ourselves here with
the determination of the form to be given this eccentric.

The condition which the heart should fulfill is to present, at
every point of its outline, a sufficient inclination to the lever (or
tjuiperirgi of title u)i i; which works to assure the slipping of the lever as far ashe ri o 

On imagining the
axis on which the
heart is fixed anirnated
with a continuous cir-
cular movement in(1
the extremity of the
lever constantly pressed
against the exterior
border of the curve,
the problem becomes,
to find the form capable
of changing, uniformly,
a continuous circular
In 0 v e In c n t into a
reciprocating circular
movement.

369. Let us first
examine the simpler
case of the transforma-
tion of a continuous cir-
cular movement into re-
ciprocating rectilinear
movement, by means
of a heart-shaped
eccentric.

Since the recipro-
cating movement
should be uniform, the
point B of the line A B
(Fig. 104) should suc-
cessively occupy the
equidistant positions
B, r, 2,3, . . A,
the lengths B 1, 12, 23,
‘?1, . . . . being sup-
posed equal fractional
parts of the total course
B A. If, from the
point 0 as center, one
described circumfer-
ences passing through
the points B, 1, 2, 3,1,
. . . . A, and if one
divides the circumfer-
ence whose radius is
0 A into the same
number of divisions
into which the line A B
has been divided, the intersections of the circumferences, with the
radii passing through the points of division, will indicate succes-
sively the points through which should be described the envelope
curve of the point B. By construction, the uniform movement
of this curve around the center 0 will communicate a uniform
rectilinear movement to the point B, alternately from A to B and
from B to A, the lower part of the curve naturally being symmet-
rical with the upper part. One recognizes thus that the form
obtained is that of a spiral of Arehimides, elongated, whose equa-
tion is d = a 70 C;

•

Fig. 105

the radius vector d less a constant quantity, C, is always propor-
tional to the angle described, w.

(Continued on page 259)
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(Continued from page 257)

3t0. In chronographs, the reciprocating movement of the
point B is not rectilinear ; it is circular and its movement is
executed around a center 0' (Fig. 105).

Let us, therefore, now determine the shape of the heart suitable
for the above new condition, and let us make the pointed end of a
lever 0' B traverse an arc A .B with a uniform movement, while the
axis 0 turns the arc B D C = ro. Let us divide the arcs A B
and B D C into the same number of equal parts, and let us de-
scribe from the center 0 concentric circumferences passing through
the division points of
the arc A B ; draw
afterward the radii
passing through the
division points of the
arc BD C.

In order to deter-
mine, now, the points

o,A' and ne, n', o',
of the curve of the
heart, let us consider,
as in the preceding
case, the intersections
of the circumferences
and of the radii, but let
US lay off here in addi-
tion the lengths of the
arcs, included on each
circumference between
the initial radius B E
and the arc described
by the point B of th(:
lever, before the points
of intersection con-
sidered. One would
thus obtain the curve
Bnino A' o' n'
which would fulfill thc
conditions desired. In
fact, supposing, for ex-
ample, the point o of
the heart arrived at
the point 3 of the arc
B A, the radius 0 K
will be superposed on
the radius B E, the
axis of the heart has
completed three-quar-
ters of its course and
in the same time the
Point B of the lever
will have been lifted
UP three-quarters of
the distance B A.

371. Let us decide to determine by calculation the value of the
radius vector of the heart corresponding to the point of the lever
for any position whatever of the axis of the eccentric (Fig. 106).

Suppose:
R, the distance between the center of rotation of the heart and

that of the arm (R should also be the distance from the point
of contact to the center of the arm) ;
the variable radius vector from the center of the heart to any
point whatever of the exterior curve ;

ra, the radius vector of the heart corresponding to the position of
repose, when the hand of the chronograph is at zero ;

r', the greatest radius vector of the heart ;
the angle formed by the radii vector rc, and r;

0, the angle formed by the line of centers 0 0' and the radius R
of the arm when the latter is in contact with the radius vector r
of the heart ;

00, this angle when the arm is in contact with the radius r.;
0', this angle when the arm is in contact with the radius r'.

The radius r is, therefore, the chord of an arc of a circle with
radius R and corresponding to angle 0 ; one can write

V R. sin 0.

Fig. 106

r,

239

The angle ft, formed by the radius vector rc, and the radius
considered r, is different from the angle which the heart should
turn starting from the position of repose to the instant when the
radius's- coincides with the point of the lever. Designating this
last angle by y, we have in effect

V = a -±" P,
according as the axis turns to the left or to the right, p being the
angle formed by the fixed direction of the radius rc, and that which
the radius r takes at the moment of contact with the lever. Let us
place P = ( 0 —
this angle being inscribed in the circumference with radius R
and 0 — 0 angle at the center embracing the same arc. We will
have, consequently, 

Y = :IT ( — 0,).

Let us now establish the relation which connects the angles
— 8. and y, angles which should be in a determined relation, by

virtue of the mechanical principle stating that the transmission of
the force is uniform when the angles traversed in the same time by
two mobiles which drive each other remain constantly in the same
relation. But when the leaver traverses the total angle 0' — 0a,
the heart executes a demi-turn, therefore, an angle equal to w ; one
will, therefore, have ir

0— 00 — — 00'from whence

Consequently, one can write

and

and also

from whence 00 
a + — Oa 0° 0' — 00 

)

One will thus have

--

IF ( 0 — 00)
•

0 — 0
a _ 0 ;-_-. 1 ( 0 — 0 . )== Tr 07-:- Oa 1

a 0

6 — w 0' — 00 — 
II.

a ± ir 2 el — 00

eo_ a --. I 90 ==wp -0-0--

00 

0 --
a 1r 0, ___ 0 4- 0o

o'—e,,

+ .  I  (0'  — 00) °
0' — 00

The equation of the two branches of the curve of the heart
expressed in polar co-ordinates will, therefore, be

V ( a
=--- 2 R . sin i 

w   + 00)
-1- I

00 '
3t2. NUMERICAL CALCULATION. —Let us admit

:.'0 = 2 R. sin i 0„ .--- 4. r, == 2 R. sin -1 0 ------ 24.

Expressed in seconds of the arc, the angles 00, 0, — 00 and w give

We will have sion, ___„, 00:0:=0=00_ _ _ _240 8 02=91 5a,),cd. 4 si.:. . 4i::__ 24

Oa ----- 5893.6 seconds

0, = 90 5,, 
3's;

0 38, 13 6,, 280'

IT = 684000 . . . -
Let us first calculate this equation under the form

R = 140.

which gives

consequently,

(: 

ar == 2 R sin i w 4. i ( 0, -0z RE 00

and suppose a = 300.
We will have14754.7

648000" log : (11- ( 0' — en)) 5.8213528

(0' — 0 ., A02754..7 
1 — log: (o'— e) = 4 435691399538990 = 4 

The angle a = 300 , 108000"
log : 1080oo -=-- 5.0334238

log: 1r +04, Leto:- 0° = 1.3513939

3.6820299 log : 4Fo8.72".
4808.72 -f- 00 4808.72 -I- 5893.6 = 10702.32" ;

0' — Oa

therefore, 0 =-- 2° 58' 22.32'1

0 = I° 29' 11.16'1

(Continued on page 2ni)
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Receipts for Jewelers

K E YSTONEL

It is an interesting study to note the various methods pursued
by different workmen and in different countries to attain the same
end or bring about the same result For this reason our readers
will peruse with interest the following receipts, translated from
one of our German contemporaries ;

Gilding Steel by Dipping

This kind of gilding, not very durable, is principally used for
iron and steel articles—such as steel pens, the heads of pins, sword
blades, etc. The usual fluid is a solution of gold chloride in potas-
sium cyanide. A common method of gilding pin heads is to stick
the points into holes in a thick sheet of zinc, and hold the heads
for a few seconds in the gilding fluid. Steel pens are gilded by a
solution of gold in aqua regia, to which soda has been added in
sufficient quantity to make an excess of this latter constituent.
The pens are sometimes dipped entirely, sometimes only the points.
By dissolving crystallized gold-and-sodium chloride in three or
four volumes of water, and shaking the solution with ether, a fluid
is obtained ; which, applied to iron or steel, after the evaporation
of the ether, gives a coating of gold, susceptible to a high polish
by rubbing. (Gold-and-sodium chloride is obtained by dissolving
gold in aqua regia, evaporating the solution to dryness, mixing
with an equal quantity of salt, dissolving again and evaporating to
the point of crystallization.) Iron or steel may be ornamented
with designs drawn with a quill pen, dipped into the fluid ; or by
coating the article with shellac, then making the design with an
etching tool and dipping the article ill, dilute sulphuric acid, whereby
the drawing is etched in, and the gilding is then done by dipping
into one of the fluids described. The shellac is finally removed by
treatment with a strong alcohol.

Silver-Plating Fluid

All the silvering fluids used in electroplating are cyanides,
which must be always prepared afresh for use, on account of their
tendency to decompose. The simplest way to procure a suitable
solution of cyanide of silver and potassium is by means of the
property of silver which causes it to dissolve in fluids containing
potassium cyanide, under the action of the electric current. A
silver plating bath can be prepared according to this method by
dissolving 85 grammes (85 parts by weight) of potassium cyanide
in a) litres (ro,000 parts by weight) of water, and placing in the
vessel which contains the solution a cylinder of porous clay, filled
with the same fluid, inside of Which is a copper cylinder connected
with the negative pole of a galvanic battery. A plate or bar of
pure silver, previously weighed, is placed in the potassium cyanide
and connected with the positive pole of the battery. The silver
will immediately begin to dissolve, and a solution of sufficient
strength will be obtained in a few hours ; the quantity of silver in
it will be equal to the loss of weight sustained by the silver plate.
If a pure silver plate is not procurable, the bath may be prepared
by dissolving a silver and copper alloy in nitric acid, decomposing
the solution with hydrochloric acid, washing out the precipitate of
silver chloride with hot water, and dissolving it, while still wet, in
potassium cyanide

To Recover the Gold from Old Gilded Articles

The process of getting back the gold from old gilded articles,
or the stripping of the gilding, as it is called, is carried on in different
ways. A common method is to coat over the articles with a mix-
ture of sulphur, sal-ammoniac, saltpeter and borax, stirred into a
paste with a vinegar. After the coating has dried, a second layer
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is applied and dried, then the article is heated red hot and cooled
in dilute sulphuric acid. Subsequent treatment with a scratch
brush causes the outside layer to scale off, and the pieces will con-
tain the gold as well as the oxidized and sulphurized metals. They
are melted down with borax and saltpeter, and assayed with lead ;
the gold will be obtained in a pure state or alloyed with silver, if
the latter was present.

Polishing Powder for Silver-Plated Metal

Melt together 40 parts, by weight, of pure English tin and ro
parts of bismuth, and add ro parts of mercury ; pour out the mass
upon a grinding stone, togethei-'with 250 parts of washed chalk,
and grind to a powder. For use, add a little brandy and rub the
articles ; let them dry and brush with a soft brush. Silver-plated
copper or brass articles, even very much worn and changed in
color, will be restored to their original brightness. This powder
should not be used, however, for table silver, on account of the
mercury it contains.

To Clean Gilded Articles

Pour about 20 drops of spirits of ammonia into a water glass
and dip the article into it, brushing with a soft brush. Rinse in
water, then in alcohol, and rub with a soft cloth. Or a boiling-hot
solution of alum in water can be used.

from whence

Lessons in Horology

(Continued from page 259)

log : sin 4 0 = 8.4139741
log : 2 R = 2.4471580 

log : 2 R sin I 0 = 0.8611321
r = 7.26327 for ct -= 300.

Similar calculations will give successively

r =

r =
r
==

10.5254 for
13.7862
17.0451 "
20.3017 "
23.5623 "

a -7= 6o°
a = go°
a = 120°
a = 150°

a = 180°

For the other branch of the curve the formula would be

— I O. e),
0, — 00

ar = 2 R sin -

and identical calculations to the preceding would give the following
results :

r =- 7.4153 for a .-r--- 300
r = 10.8294 " a , • 600
7' = 14.240 " a --= 90°

r =---- 21. o6 
a 7.= 120°r == It 17.66

6 a :::, 150°
r == 24.4648 " a i8o°

For this last calculation, the radius no longer belongs to the
closed curve, but rather to the prolongation of this curve. Let us
remark that the greatest radius vector should be equal to 24.

If one would like to know, also. the value of the angle p, cor-
responding to the above data, one would have

( 0' — 00 ) = 8° II' 49.4" 0
— 4 5' 54.7'1.

Fig. 107

2

373. In order to obtain a greater stability ,for
the chronograph hand, one prefers, sometimes, to
make the heart like the adjoining form (Fig. 107);
one suppresses, in doing this, a part of its curve,
but, by way of compensation, the part B A B' of
the arm is terminated by curves fulfilling the
conditions desired.

[ it21D OF VOLUNIC 11
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(Continued. Part XLVI1I. Begun in March, tgo3)

In cutting in the manner described in our preceding issue it is
necessary, of course, to commence the stroke heavy at C, and as it
is cut around in the direction of the arrow to diminish the width of
the incision. The object of cutting this stroke in a direction oppo-
site to the one on the other side is that it enables
the operator to curve to the right, which is the
most advantageous way to cut curved strokes.
of course, it would be practical to use the
opposite corner of the graver to the one ordi-
narily used in operating the flat-face graver, and
cut this line in the same direction as the one
shown at A. There is no objection to doing it
in this way if the operator so desires.

At Fig. 181 we illustrate the line of beauty
of a cipher shaded with what is known as
the chop-cut ornament. We have placed Fig. 181

the ornaments thereon as they would appear
if this line of beauty were a portion of a completed letter.

At Fig. 182 we illustrate the method of forming these cuts on a
large scale. They are cut by starting in at the pointed end and
cutting deeper and heavier as the graver advances. It will be

seen that they are separated sufficiently at the
beginning so that when the cut is thrown out the
ends of the same will exactly meet. There should
be no space between the ends of the cuts. These
three ornaments are those mostly used in bright-

cut ciphers. The last mentioned is also used very extensvely on
line-line ciphers.

Fig. 182

-

Fig. 183

The method of cutting fine lines has been
thoroughly described, and further mention of it
is not necessary at this time. It suffices to add
that an appropriate ornament for
fine-line ciphers is shown at
Fig. 183.

At Fig. 184 we illustrate
this ornament on a large scale,
making the method of cutting
same perfectly plain to the stu-
dent. It will be seen that the
mornament is very similar to the

one described and illustrated at Fig. 177. The method of cutting it
is exactly the same, with the exception of the little twisted hair line,
starting from the division of the outer and inner cuts. Some
engravers prefer to cut these little hair lines in, some to cut them
out. It matters not which way they are cut so long as the best
results are attained. They are begun quite heavily and decrease
in the width as they are cut, and should curve around, as shown.
['hese cuts can be divided up in the same proportions as the
others. This ornament is more appropriate for fine line than
any other.

Having learned all the preliminaries in cipher work, where the
hair lines are made of a single stroke, and the shade strokes in
proportion thereto, based upon the principles of formation of the
plain script letters, we are now ready to advance to the more
difficult study of ciphers and study the method of cutting them
on a larger scale or in a style appropriate for a larger scale.

The first thing to do is to convince the student that a regular
line-line cipher can be cut by making the hair lines wider than a
single stroke. This would increase the width of the cipher, making

heavier throughout. A cipher cut after this style would be more
the order of a parallel-line cipher or a ribbon monogram,

excepting that the letter would, of course, not be irregular.

Ribbon Ciphers
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A ribbon cipher should first be designed perfectly
plain, as illustrated on the watch case, shown at
Fig. 176. After sketching the cipher in this

manner it is again gone over and the form modified to represent
the ribbon style of letter, which is simply shaded and twisted at
the ends, as here shown. This twisting of the ends and other
strokes of the letters is done by making the lines composing the
letter all radiate or emanate from one given point, as shown at
11, Fig. 185. Now, all that is necessary in order to make this

stroke appear to be twisted over
is to cut the stroke shown at C
a trifle heavier at the point indi-
cated by D and allow it to cross
the line Eat the point D. Then
all the lines at F should radiate
from that point. One of the

51) great difficulties in cutting ribbon
Fig. 185 ciphers is that the engravers do iIg. 185A

not cut their lines accurately.
In fine-line work or in ribbon work, or any style of ciphers com-
posed of a series of fine lines or parallel lines, they should radiate
from the same point and not disappear or run
into one another before they arrive at their des-
tination. To give the student an idea of the
form of a ribbon letter we show the initial B
at Fig. 186, the general construction of which
will be seen is the same as a plain cipher
initial, the location of the shading simply
having been changed. If a student should
attempt to design a cipher in the ribbon form
at first he would find it almost an impossibility;
he should follow our advice to make all
ciphers perfectly plain first in a delicate
sketch and then make such modifications
as the form or style of the cipher desired would require.

The next style of cipher to be considered is one
Parallel of the most difficult, if not the most difficult style
Line Ciphers of cipher to engrave. It is known as the par-

allel line cipher. We cannot technically apply
the appellation of parallel line to this style of cipher, because the
bars of the letter vary in width, but they are so known.

It is difficult to cut a plain parallel line cipher composed of
lines an equal distance apart, except when the bars of the letters
increase and diminish, in which case, of course, the lines increase
and diminish in distance apart and widths accordingly. The line
on the lower right side of a bar, or limb, of a letter should be cut
a very little heavier than others in a plain parallel line cipher.
Then the others should all be exactly the same width and the same
distance apart according to the oval of the bar of the letter. Such
lines are shown at Fig. 185 A. A cipher of this kind is very diffi-
cult to cut, owing to the fact that it is difficult to make the lines so
close together, and yet leave a small amount of surface between
them. Indeed, the lines run so very close together that it is almost
impossible not to allow one to come up to the edge of the other,
which of course would not be correct. A cipher of this kind should
not be cut very small. The engraver should use judgment in
selecting the style of cipher to suit the size. It is not practical to
engrave a parallel line cipher very small for obvious reasons.

It is safe to say that the most diffi-
cult cipher to cut correctly from the
standpoint of accurate wielding of the
graver is what is known as an oval
parallel line cipher. Such a cipher,
slightly ornamented with a plain leaf, is
shown at Fig. 187. It will not be
necessary for us to illustrate this cipher
plain, as the student will readily see that

Fig. 

8 

the ornaments could be easily dispensed

fectly plainpar1al7lel lines made in such a way as to make the bars
with and the cipher composed of per.

of the letter appear oval. This effect is produced by diminishing
the proximity of the lines and their widths as the lines approach
the center. The entire cipher, when made plain and devoid of
such ornaments as here shown, should be composed of exactly the
same number of lines from beginning to end ; the widths of the bars
being increased and diminished by increasing and diminishing the
widths and distances apart of the lines.

10

Fig. 186

(TO BE CONTINUED)
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Safeguards for the Store

(Continued. Part IX)

The device for sending an
Guards or Detector alarm, shown in Figs. 18
Arrangements for
Desks, Etc. and 19, can be applied to

desks, show cases, window-
blinds and all other places where two doors
or parts are normally in contact, where every-

thing is right, and we would like to know
when they are opened or separated by an
intruder. It is not actually necessary, how-
ever, to have a bell in circuit, for it can be
arranged as a silent call, or merely as a
detector. For example, suppose we want to
know whether a certain desk has been opened
during the night or while we were absent.
Let d (Fig. 18) be the lid of the desk, and!
a metal contact piece fixed to the frame, with
wires L L running from them to the private
office (or any other place where we make
our observations), but instead of the bell,

shown in Fig. IS, we have there a relay

arrangement like Fig. 17, only the hammer-
wire may be bent so that it will not strike the
bell.

Now if the lid d is raised, or if the

wires are cut anywhere, a current will flow

through the relay magnet and the catch c
will drop. When we find the catch resting
on its set screw, therefore, we know that

either the desk has been opened or an

attempt has been made and the wires cut as
a preparation for opening the desk, show

case or whatever it may be. By pulling the

cord R we snap c back into position again

and set the trap for another trial. If the

alarm is located at the house or at any place

where we are willing to have the bell ring, we

let the hammer h strike it (Fig. 17). The

line is connected to the binding posts, as in
Figs. 18 and 19.

All are familiar with the
AMoneys-Drawer alarm money drawers, which

ring a bell when opened,

unless the opener puts his fingers underneath

and presses certain keys to prevent the ring-

ing. Electrical alarm drawers are on much

the same principle, only they give an alarm

at any place or places preferred, no matter

how distant, instead of only at the drawer

itself. Fig. 20 illustrates this arrangement.

7 is the square outline of the drawer as it
would appear if we could look down upon it

and see through the wood. The current

comes through wire w to a spring (maybe a

strip of brass) which is fixed to the counter

and presses up against the bottom edge of
the drawer. When the drawer is closed, as

shown, the spring presses on wood. But if
the drawer is pulled forward (downward, in

the cut) a very little ways, this spring comes
in contact with the brass strip or rod v, fixed

to the underside of the drawer, and rubs over
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it as the drawer is pulled out. On the other

side, the wire w has a similar spring, which

rubs over the rod or strip V 8.
If there was any connection between v

and V 8 , the current would flow from w to w1

and through the rest of the circuit. That

connection is furnished by wires v and v2.

Four keys, k, are arranged on the under

surface of the drawer so as to be convenient

to reach by the four fingers of the hand.

They may be made from brass strip or spring

wire fastened to the drawer at their rear ends,

where all of them are connected to the wire

v 1. The wire V 2 is connected to a metal

strap over the keys e., below them, as

they stand in use) which normally spring

against it, thus making a connection between

wires v 1 and v2. But if all four fingers

Fig. 20

press on the four keys at once, they are

pushed away from the strap, and there is

then no connection between v 1 and v 2.
In this condition of things the drawer

can be pulled forward without giving the

alarm, because no current can get across from

w to w ' to ring the bell. But if a single

one of the keys is not pushed away from the
strap that key makes a connection between

01 and v2, and consequently from w to w 1,

and a current flows through the circuit which

rings the bell. The drawer must be pulled

out the full distance before letting go of the

keys, so that the springs of w and w 1 will

rest on the wood behind v and v '. If only

pulled out part way, these springs will rest on

rods v and v1, and a current will, of course,

pass across the drawer and give an alarm.

The keys must be similarly pressed when

closing the drawer, to prevent ringing the bell.

This device can be in any ordinary bell

circuit, or with the burglar-proof arrange-

ment. But in the latter case, it must be so

arranged that normally a current does flow

across the drawer, which would be interrupted

by opening or closing if the keys when

pressed did not maintain a connection be-

tween w and w1. Of course, as many bells

as desired may be connected with it—one at

the office, in the back shop, at the house,

etc. To delude interlopers, a large knob
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may be set in the front of the drawer, as

shown. Any stranger would suppose that

this knob was for pulling out the drawer, and

would pull on that. But those who had a

right to open the drawer would know better,

would put their fingers on the keys under-

neath and draw it out without giving any

alarm. Instead of all the keys acting alike,

they can have their connections changed in

any combination preferred. For instance,

they could be arranged so that keys i and 3

must be pressed, but keys 2 and 4 must not

—or any other combination preferred—and

this combination can be changed occasionally,

for still greater security. A bell of special

tone should be used with it, and when that

sound was heard, all hands would look to the

money drawer.

Door-Locking
Device

We had intended to describe

a door-shutting and locking

arrangement. It occasion-

ally happens that a person looking at goods

will grab a lot of jewelry or watches and run off

with them. Toprevent this we arrange a spring

device on the door, and if anything suspicious

occurs, the jeweler simply presses an electric

push behind the counter, which sends a cur-

rent to actuate the device on the door, which

is at once slammed shut and fastened, so that

the would-be thief cannot open it, and is, of

course, captured with his plunder. Another

movement of the push cuts off the current

when desired and the door can then be

opened. There are a number of points which

must be provided for in such an apparatus,

but lack of space prevents our giving a

description of it, and we leave the reader to

act on these hints and devise one for himself.

A device for this purpose is now on the

market, and may be obtained through hard-

ware or electrical supply houses, if the reader

does not care to make it himself. .

pro BE CONTII4UX1)]

Atomic Weight of Silver

One cannot be too often reminded of the

fact that in science it is the little things that

frequently are of the greatest importance. An

instance is furnished by the recent redetermi-

nation, upon the invitation of the Inter-

national Committee on Atomic Weights, of

the atomic weight of silver. The work was

done by P. A. Guye and G. Ter-Gazian, who,

after many experiments, have concluded that

the atomic weight of silver should be ex-

pressed by the number 107.89, instead of

107.93, the number heretofore employed.

This insignificant change demands a corres-

ponding alteration in the figures representing

the atomic weights of many other sub-

stances, and by increasing the exactitude of

chemical knowledge it may result in future

discoveries of great importance.



2W) The Jewelers' Motor Polishing Heads
FOR DIRECT CURRENT

These Heads are the result
of many months' study and
thought. They embody all
the essential features neces-
sary for strictly high-grade,
efficient and durable ma-
chines. With each machine
can be furnished

2 Brush Chucks
I Pulley Chuck for connection with a dynamo
I Disk Chuck, mounted with carborundum cloth

FOR ALTERNATING CURRENT

Assorted carborundum cloth on paper disks
I Screw Press for use in mounting disks
I Can of Cement

READ WHAT ONE OF THE MANY USERS OF THESE MOTORS SAY ABOUT THEM:

mAGER & HETSCH
Manufacturers of Fine Jewelry and Diamond Setters

Our No. 5

W. W. OLIVER MFG. CO., Buffalo, N. V. 
Louisville, Ky., Jan. 9. 1906.

Gentlemen :—Your letter of the 5th inst. received. Yes, we have been using two (2) of vour 1-5 horse-power Motors for the past
nine months, and will say that we consider them perfect. We had some little trouble with them at first, but will say frankly that said
trouble was due mainly through our inexperience with Motors. Having become accustomed to them, we certainly would not be with
out them, as we do not think we could possibly find any Motor more suitable for our line of business.Very respectfully, HACiER & HETSCH.

Bulletin (just issued) will give a full description as to dimensions, prices, etc. Do not fail to send for it.

W. W. Oliver Manufacturing Co., Manufacturers
1490-1492 Niagara St, BUFFALO, N.Y., U.S.A.

The Phenomenal Sale of this
Case Proves its Usefulness

Jewelers with a keen eye in every case relating to their business, saw at once

the beauty, utility and cheapness of our " IDEAL CASE.
It is made of solid oak, or other wood desired, highly polished, beveled plate-

glass top, double strength glass front, ends and doors, has two highly polished
shelves of same wood as case, supported by Tom's adjustable brackets, metal legs
six inches high, and doors run on steel tracks.

DIMENSIONS :—Length as ordered, 28 inches wide, 43 inches high, upper shelf
12 inches wide, lower shelf i6 inches.

The construction of this case is first-class. It has a nicely molded top, orna-
mented with egg and dart.

A BEAUTIFUL CASE

Made and sold by

%v all Cases. Solid Oak. 8 feet long, 8 feet 4 inches high, I loot 4 inches deep
inside. Doors slide up, fastened to Morton's steel chains and weights. Inside of case and
shelves lined with black felt. Made to ship in the knock down.

Net price, $58.00. Worth 870.0n

Union Show Case C0 • FACTORY-56-66 Frank St. and 424-428 Maxwell St.105 E. Lake Street, CHICAGO, ILL.
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talk to Ambitious Watchmakers*

By F. R. CUNNINUIIAM, BOSTON, MASS.

We may, with advantage, have another tool si-

milar to that shown in Fig. 26, with parallel pins at

both ends ; one end having one smooth tempered

steel pin about z mm. in diameter, and the other

pin brass, of the same size recommended for Fig.

26, the distance between the pins being also the

same. At the other end of the handle, we may

have two brass pins about 1.5 mm. diameter, and

1 mm. apart. This is for removing short bends

from a balance segment, with the screws removed.

The tempered steel pin is designed to go between

the points of screws that are near together.

It is preferable to use the brass pins when cir-

cumstances will permit. These tools are very eas-

ily made, and will repay manifold the trouble of

making, in time saved.
Factory men rarely use anything but their fin-

gers in truing balances. And fingers are probably

best to use, as the balances come to them. As they

sometimes come to the job-shop man, the parallel

pin tools will be found an excellent supplement to

fingers.
Those desiring to modify their hairspring tru-

ing calipers, as shown in Figs. 21 to 24, may find it

advantageous, to bend the ends out longer than

shown, if they use an eyeglass of very large diam-

eter. I use for the final truing, a single lens glass,

of about 34-inch focus, and 4-inch diameter.

Care of the Fingers

Now, that we are considering the truing of hair-

springs, it will be an opportune time to speak of the

care the watchmaker should bestow upon his fin-

gers. All have, doubtless, heard of the almost fin-

ical care taken of their fingers by the great musi-

cians. They need to ; but their need is no greater

than that of the watchmaker ; it is, perhaps, slightly

different in character.
The musician requires suppleness ; the watch-

maker needs to cultivate sensitiveness of touch. Im-

agine a man truing a hairspring, or performing

some of the more delicate operations of watch work,

with a pair of boxing gloves on. Yet, this is only

an exaggerated illustration of the condition many

workmen allow their fingers to remain in. Our

work comes mostly on the ends of the fingers ; the

skin becomes thick and calloused at these parts,

destroying, in great measure, the sensitiveness of

touch. A daily careful sandpapering of the finger

ends is recommended to keep the skin to the re-

quisite thinness.
Let one who has made the mistake of allowing

his fingers to become calloused, try the sandpaper,

and he will admit that the boxing glove illustration

is not so great an exaggeration after all. Of course,

it is not necessary to say, that he who aspires to a

high degree of skill, must keep his hands clean and

his nails carefully trimmed. This may appear very

tame advice ; nevertheless, it is important enough

to be written in letters of fire.

In watchmaking as in everything else, it is.the

little things—too often overlooked—that determine

success or failure.

Concerning the Hairspring

In the October KEYSTONE we considered briefly

some things relating to the balance, that influence.

its rate in position, or otherwise. We will now

consider some things relating to the hairspring

which also affect the time of vibration.
--

*Book rights reserved by the author.
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One of the greatest contributions made to the

science of chronometry, was undoubtedly Professor

Phillips' work of the balance spring, Memoire sur

le spiral reglant, in which he dealt with the laws

involved in the operation of the balance spring, and

with great mathematical skill, formulated rules for

the guidance of the springer, in forming terminal

curves fulfilling the requirements of theory. M. Phil-

lips was an eminent engineer, of the Institute of Paris.

It should be noted, that his work and the rules de-

duced by him, apply to the cylindrical spring, or

springs with two terminal curves.

Jules Grossmann, professor at the School of

Horology, Lode, Switzerland, investigated the ac-

tion of balance springs ; and furnished in concrete

form valuable information. available to men with-

out profound mathematical knowledge. Gross-

mann's investigations included balance springs

with but one terminal curve.
Louis Lossier, principal of the Horological

School at Besancon, France, furthered the work of

' Grossmann, besides contributing much on his own

account. He formulated rules for the correction or

modification of terminal curves, according to their

action, which are of great practical value. He also

gave us a form of terminal curve, simple and prac-

tical to construct accurately, which we shall con-

sider later.
Although much valuable work has been done

by others, it could fairly be said that the work of

these three men lifts the art of springing, from

mere empiricism to the realm of science. It has

been assumed by many, that the rules laid down by

Phillips, applied equally well to springs with but

one terminal curve ; such for instance as the ordi-

nary " Breguet," but such is not the fact. No mat-

ter with what degree of accuracy ap outer terminal

may be formed the center of gravity of the spring

cannot remain upon the balance axis during its vi-

bration without an inner terminal curve.

Every watchmaker knows, that during the vi-

bration of a flat spring, it develops to one side ;

the stud, being in the plane of the spring, making

such action necessary.
With the application of a correct outer termi-

nal, this eccentric motion disappears as far as the

middle coil of the spring, beyond which it is still

visible—though in lesser degree—due to the eccen-

tric development of the inner portion of the spring.

For it is clear that the spiral joining the collet in a

short bend, which is in effect a stud, the spring is

forced to develop eccentrically, just as surely as at

the outer end, when not provided with a correct

• terminal.
This eccentric motion of the inner portion of

the spring causes a position error. And, while

watches with the ordinary Breguet spring may

show a good position rate as usually tested, its rate

might not, and probably would not, be the same in

different arcs of vibration ; .in other words, its satis-

factory rate is the average of many deviations.

The same is true of the isochronism of such

springs ; for the eccentric action of the inner por-

tion modifies the influence of the outer terminal.
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For fuller discussion of these phases of this

subject, the reader is referred to the works of

Grossmann, Lossier and other up-to-date artists.

As the first-named is one of the authors of " Les-

sons in Horology " now running in THE KEYSTONE,

it is possible that in its proper place the subject

will receive due attention.

In the hope that it may save some young

watchmaker the disappointment and discourage-

ment it has cost me, I reproduce in Fig. 27 the

time-honored illustration, professing to show the

changes to make in the overcoil in adjusting to

isochronism. This illustration has held a place—

to my knowledge for twenty years—in successive

editions of a watchmakers' book, which for gen-

eral excellence holds a deservedly high place in

their esteem. It has been tacitly accepted by other

horological writers ; yet, to the best of my knowl-

edge, it is misleading.
It is the rules of a spring with two terminal

curves applied to the Breguet spring. It might

work, or might not, depending much upon the rela-

tion of the inner pinning point, with the outer

terminal.
Therefore, to those who do not care to look

deeper into the subject : Do not be discouraged if

in a Breguet spring, changes according to this

illustration, do not invariably bring expected results.

To such, who may wish to memorize the instruc-

tions usually accompanying this illustration in the

text-books, I offer Fig. 28. The overcoil develops

from the stud in the direction of the hands of a

watch. To quicken the short arcs : Change the

curve in the direction of faster, or forward. To

slow the short arcs, change the curve in the direction

of slower, or backward.
A mental picture of this figure will help one to

remember the changes, as usually practiced, who

does not care to master underlying principles.

The eccentric motion of the inner portion of

the spring is less noticeable from the fact that the

inner point of attachment is not at rest, as in the

case of the outer end. .
By reversing the conditions, or, in other words,

attaching the stud to the balance and the collet to

the cock, the eccentric motion is easily observed.

This scheme also enables us to correct an inner

terminal curve, to secure perfectly concentric devel-

opment, in accordance with the rules of Lossier.

We will further consider these rules and illus-

trate the device to facilitate studying development

of the inner terminal, in our next article.

(TO DE CONTINUED]

Streets Paved With Gold

Literally, the streets of Guadalajara, Mexico,

are paved with gold. Gold and si:ver to the value

of $6000, says the Mining Review, of Los Angeles,

has just been discovered in the asphalt pavements

laid there in the last two years by the Mexican

Asphalt Paving Company. In the preparation of

the asphalt mixture, the company used tailings

from old Spanish and Mexican reduction works in

the Etzatlan district. A few days ago a big ship-

ment of tailings was received for additional work,

and wholly through curiosity the company's local

manager had a number of assays made. These

revealed that the tailings average $15 a ton in gold

and silver. Already about 400 tons of tailings

have been used in pavement construction.

"Thc Keystone is a ' cracker jack.' I am

interested in the whole thing."—L. E. Hubbard,

Jeweler, Park City, Utah.
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WE have never made an appeal to the Jewelers for
Watch Support through a trade journal. but feel
now that one of the largest watch jobbing stocks in

the country should have general recognition.
The Jeweler can buy Some Watches from almost any

Jobber, but can do better by buying from a carefully-selected
special line, and get the cream of all reliable makes and from
a house that makes it a specialty.

and we believe a trial will convince any Jeweler that realizes his
watch trade to be the backbone of his business, that a good
watch-house is a strong proposition to tie to.

With the strong competition in the retail trade for watch
business, the result depends largely on the line carried.

In such lines as Elgin, Waltham, Howard, Standard
Movements and Keystone, Crescent and Crown Cases, all
kinds and metals, we have a stock unsurpassed for choice.

Our line of Swiss Chatelaines and all kinds of Chronographs,
Split Seconds and Repeaters in metal and gold cases cannot be
beat.

PROMPT DELIVERY—RIGHT PRICES

We have an illustrated watch list and pocket list that may
be had for the asking.

i-7ebruary, 1907

WORKSHOP
NOTES .W
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Subscribers wishing inquiries answered in this department
.oust send name and address—not for publication, but as an
ddence of good faith. No attention will be paid to annoy-
u8 communications. Questions will be answered in the

!.ler in which they are received.
An INDEX to the questions answered in Workshop Notes

..partment for each year accompanies each December number.
.bscribers are requested to preserve these Indexes, and, before
.;tjI log questions,to refer to them, as similar questions may have
..en answered in previous issues. These indexes are arranged
nhabetically, according to subject covered in each answer, and
the issue and page on which the I nformat ion may be found.

"Turrel."—(1) Is there any institution in the
United Stales that holds examinations in watch-
making P Do they give diplomas? What other
-wineries hold examinationsf—In America the
aorological schools nearly all give diplomas to
-tudents who complete their courses1 but there is
ao institution which holds examinations open to
the public in order to grade the ability of watch-
makers. In France and Switzerland the principal
horological schools are operated or conducted
tinder the auspices of the government, and of
course each school has a system of grading and
certificating their students, but we believe this is
not open to the public. In England the British
Horological Institute affords an opportunity for
examination and certificate to any applicant. Out-
side of this we do not know that any of the
schools in the other countries will examine work-
men, outside of their own students.

(2) Where can I obtain a book on turret clock-
work —For information on turret clockwork read
the section on turret clocks in Edmund Beckett
Denison's " Treatise on Clocks,Watches and Bells"
(can be had from this office at publisher's price,
$1.8o). You might also get the turret clock
catalogues of the Seth Thomas Clock Company,
Thomaston, Conn., and the E. Howard Clock Co.,
I3oston, Mass. They would show you some de-
signs, etc., of modern tower clocks.

(3) Do you think electricity is going to take
an important part in our trade ? I should like to
see an article on elcctric clocks. Are there any
standard treatises on the subjectP—Electricity is
being used more and more in timekeeping mech-
anism, but it has not yet become so well established
that an independent treatise has been written on
the subject. Different manufacturers issue cata-
logues and booklets explaining their particular
systems, and from time to time in trade journals
articles have appeared describing different systems,
There may be some small works on the subject,
but there has not yet appeared a standard authority,
as the subject might be said to be in its infancy,
Probably the highest development in the use of
electricity in clockwork is the Riefler astronomical
clock, which is made in Germany and in which
electricity does the work of maintaining the power.
The most extensive use of electricity in clock-
work has been in systems of sub-clocks set in dif-
ferent parts of a building, or in different buildings,
and all actuated by a master-clock with which
they are connected by wires.

Preparatory."— How to remove soft solder
from rings preparatory to gold soldering P—This
question was answered in the December, 1903,
KEYSTONE. We will, however, repeat our reply
for the benefit of those who have subscribed since
that time. The following method has given uni-
versal satisfaction :

Proto-sulphate of iron   2 OZS.
Nitrate of potassa   r oz.
Water   ro ozs.

Reduce the proto-sulphate of iron (green copperas)
and nitrate of potassa (saltpeter) to a fine powder,
then add these ingredients to the water, and boil
the preparation in a cast-iron saucepan for some
time ; afterwards allow the liquid to cool, and in
doing so it will shoot into fine crystals. If any of
the liquid should remain uncrystallized, pour it
from the crystals and again heat it, when, on cool-
ing a second time, it will all have become crys-
tallized. The crystallized salt should then be taken

and dissolved in muriatic acid (spirits of salt), in
the proportion of one ounce of salt to eight ounces
of acid. Now take of the latter preparation one
ounce and add it to four ounces of boiling water in
a pipkin, keeping up the heat. In a short space of
time the most obstinate cases of soft solder will be
cleanly and entirely removed and without the work
changing color, if these instructions are properly
csrried out in preparing the mixture, etc.•

"Rijle."—Will you kindly instruct me how to
make a rifle telescope, where to gel the lenses, etc.?
—The best course to pursue is to buy o,,e of the
small achromatic telescopes to be four(' in the
stock of any of the large optical houses. Such an
instrument can be had for a couple of dollars, and

. one could not buy the lenses and combine them
for this money. These telescopes are provided
with draw tubes, but these must be dispensed with
for a rifle telescope. Focus such an instrument
aud measure the length of a tube required to hold
the lenses with no draw. Next, procure a piece of
thin steel tubing, such as is used for bicycle frames,
of such size that the largest tube of the telescope
will just fit outside of it. This will be understood
by inspecting Fig. r, where the full lines H repre-
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Fig. 1

sent such a tube, and the dotted lines at / the
object glass and a portion of the large tube of the
telescope we are making use of. All the joinings
of such a telescope should be very solid, from the
fact that the jar from the firing of the rifle will
throw them out of adjustment if there is any
chance to yield. The first slide in the telescope
we bought contains the microscope and should be
fitted to the tube H, so as to admit of a little
adjustment for focusing ; but after the focus is
once secured, fasten permanently, so there will be
no coming loose. The sighting of such a rifle
telescope is done by spider lines ; that is, two pieces
of spider web are placed at the focus of the
microscope. These lines are arranged so that
one stands vertical and the other horizontal in the
tube H. It is the better plan to attach these bits
of spider web to four short pieces of wire, which
extend forward from the first joint or slide of the
telescope. If these spider lines are adjusted to
the microscope—that is, so they show plain aud
distinct—they will always be in focus with the ob-
ject glass in the piece I The tube H is attached
to a strong spring, which, in turn, is attached to
the barrel of the rifle and a wedge with steps
placed under the tube H.

"Fair. "—Please give recipe for making imita-
tion pearls. I zvould like to have recipe that I could
use ,for making a pretty fair grade of imitation
pearls for small work.—We are afraid that it will
not pay you to attempt to make imitation pearls,
unless you make them from mother of pearl, for
they are now manufactured in such large quan-
tities that you can purchase them for much less
than it would cost you to make them. In regard
to their manufacture, we take the following from
Dr. Bauer's work on " Precious .Stones": One of
the best imitations of a pearl ls furnished by a
polished sphere of mother-of-pearl, but it differs
very essentially from a natural pearl, inasmuch as
the coats of which it is built up are not concentric.
In r68o, or possibly even earlier, in 1656, Jacquin,
the Parisian rosary maker, discovered a means
whereby imitation pearls, which reproduce the
beautiful pearly luster of genuine pearls, may be
manufactured. His method is still employed, and
on it depends a flourishing industry. The first step
is the production of hollow, thin-walled glass
beads of " girasol," a colorless, easily fusible glass
manufactured for the express purpose. In form
these may be spherical, ovoid, or pear-shaped, or
they may be made to resemble baroque pearls.
The inner surface of these beads is then coated
with a silvery-white material obtained from the
scales of certain fishes ; for example, from the
white-fish and the bleak (Alburnus lucidus). This
material lies just beneath the scales, from which it
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is separated by shaking the same with water. The
microscope reveals the fact that it consists of num.
berless minute, irregular, rhombic plates. One
pound of the substance is yielded by seven pounds
of fish scales, to provide which from 18,000 to
20,000 fishes are necessary. This silvery-white
material, when mixed with a solution of isinglass
yields a thin, glutinous pulp, known in the
trade as " essence d'Orient." It is introduced
into the hollow glass balls, over the inner sur-
face of which it is spread uniformly. When
dry, this inner coating of silvery-white mate-
rial gives the beads very much the appearance of
real pearls, so that even an expert may be deceived
at the first glance. In order to make them more
substantial, the beads are filled with wax. When
carefully made, they resemble very closely good
Indian pearls, and are much worn in place of these,
although on account of the care necessary in their
manufacture they are not at all cheap. Less care-
fully made beads are employed in the cheaper
articles of jewelry, and though they imitate real
pearls less perfectly, yet the beautiful pearly luster
Is always reproduced with more or less fidelity.
Very beautiful artificial pearls, with a luster-like
satin, are sometimes made from the incisors of the
Dugong, a whale-like, aquatic mammal belonging
to the group which includes sea-cows. It inhabits
the sea in the neighborhood of the Dahalak Island,
which lies jn the Red Sea, off Massaua. Imitation
pearls of this kind are not, however, frequently
met with. In recent times the so-called opaline
glass has been used for the manufacture of imita-
tion pearls, the resemblance to real pearls being
given by a careful treatment with hydrofluoric acid.
Black pearls can be imitated very successfully in
hematite. A polished ball of hwmatite often resem-
bles a black pearl very closely, especially when not
too highly polished. It is readily distinguished,
however, by its high specific gravity and by the
fact that it feels cold to the touch. Red spheres
cut from the shell of the great West Indian univalve
mollusc, Strombus gigas, have a luster which is
somewhat pearl-like, but they are more easily
passed off as coral than as pearls.

•

"Prac."—(e) Is it practical to oil sleeve in
pendant of case and inside of crown P—The lead-
ing manufacturers now immerse such parts in a
special preparation for the prevention of rust, etc.
Ordinarily, that is all that is necessary.

(2) Should joint on cap of hunting case be
oiled? Ifind in some cases that it has a tendency
to gather dirt and make it stick.—All joint pins are
plunged in a mixture of wax and turpentine before
being put in place. Thus treated, they will not
gather dirt nor stick.

"Well"-1 am going to build a sign clock on
a post (post 6 in. well case or gas pipe), clock to
beat seconds—would a pendulum bob same shape as
the weight (which would be necessazy to swing in
the pipe or post) work satisfactory?—The shape of
the pendulum bob can be anything which will ac-
comodate itself to the other parts of the clock.
About the only factors which are taken into consid-
eration by clockmakers in varying the shape of
pendulum bobs are the resistance of the atmosphere
and the shape of the space in which the bob has to
move. The former factor is of more importance
in cases where the pendulum has a considerable arc
of motion. We presume your clock will be so
made that the pendulum travels but a short distance,
so the shape of the bob will not materially affect the
timekeeping.

" Unscrew. "—I would like to know the best
way to unscrew watch cases that are stuck and
light.—There is a tool on the market for this pur-
pose that you can obtain from any of the tool and
material houses whose announcements you will
find on the advertising pages of THE KEYSTONE.
The usual plan adopted in case factories is to use
two pieces of pure sheet rubber about X inch
thick and 4 inches square. These pieces are held
in each hand and give a " grip " that seldom fails
to move the worst " sticker." Ordinary rubber
will not answer for this purpose—it must be the
pure article ; this you can procure from any large
rubber-goods house.
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WE DON'T PRETEND

to be able to turn nothing into something, but we can take what doesn't look like
much of anything and turn it into a good many dollars.

During the holiday season a great deal of old gold, old silver, scraps and
sweepings is bound to accumulate. Now is the time to get it together and realize
the highest price it can bring. That is an easy matter—send it along to us and you
will get the promptest and fairest treatment and the biggest price that anybody on
earth would allow you.

Here is our price-list:

We pay for

Old Gold, 8 K. .
Old Gold, to K. .
Old Gold, 12 K. .
Old Gold, 14 K. .
Old Gold, 18 K. .
Gold-Plated Scraps,
Old Silver (fluctuating),

32c. a dwt.
443c.
48c. ,4
56c. "
72C. "

20c. to 35c. an ounce
Very highest market price

We are sure to satisfy you, and you take no risk. Promptly after we get
your shipment we send you our check. If the check doesn't look big enough
to you, send it back and we will return your consignment and pay charges
both ways.

This shows two things—that we are fair and square with you and that
we are confident our price will be satisfactory. You couldn't ask for more
than this—so attend to it now.

THOMAS J. DEE & COMPANY
Refiners and Smelters 67 and 69 Washington St.

CHICAGO

ILL,INOLS

.• •

Success Insurance
No business man of sound mind would for a

moment think of doing without fire insurance on his

stock; it is unanimously agreed that a man should

secure the future of those dependent on him by life

insurance. But really of greater importance to every

man is that he should guarantee himself against

failure in life by learning to do some particular work

so very well that success cannot help but follow.
We believe there is no field for work which has

so many advantages as has that of watchmaking

and engraving, and we have been told by those

competent to judge that our school offers decidedly

the best means of learning these trades. If you take

a course in our school you will be buying the success

insurance urged by President Roosevelt in hi, mes-

sage to Congress. Let us send you our book of

information Write to

The Ezra F. Bowman Technical School
of Watchmaking and Engraving

LANCASTER, PA.

===Att.
A NEW TOOL

Culman Jewel-Setting
Cutters

A very useful, practical tool for
setting jewels, countersinking, turn-
ing out barrels, centers etc.

Made to fit tailstock of Webster-
Whitcomb and Moseley No. 2 lathes.

Simple, strong, practical ; no
shattering or lost motion between
feed screw and cutter.

Handier and more rigid than
tools costing ten times the amount.

Order through your jobber, $3.00
per set

1

CULMAN BALANCE CHUCK
For reti It i,ht ng Balance Pivots without removing the Hairspring or Roller,
and protect ing them while the Pivots are being polished.

Over 1000 Sold the First Year
Practical, safe, true and the greatest time-saver el gri Order from your
ever offered to the practical watchmaker. Price, ',R.,* ̀•J V material jobber

C. CULMAN, 316 N. Sixth Street, ST. LOUIS, MO.
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WORKSHOPrl
-NOTES

Subscribers wishing inquiries answered in this departmen
must send name and address—not for publication, but as al
evidence of good faith. No attention will be paid to anony-
mous coinintinications. Questions will be answered in tiw
order in which they are received.

An INDEX to the questions answered in Workshop Notes
department for each year accompanies each December number.
sab-tertbers are requested to preserve these indexes, and, before
mailing quest ions,trirefer to them,as similar questions may have
been answered in previous issues. These indexes are arranged
alphabetically, according to subject covered in each answer, and
tell the issue and page on which the Information may be found

"Rack"—I can cut teeth on a lathe in circum-
ference but cannot cut Me same in a straight line.
Want to ',lake rack and pinion.—There are two or
more ways in which you could cut teeth in a straight
line to makea rack ; which to adopt would depend
on the construction of your lathe attachments, and
any one of the possible methods will require some
original skill on your part to successfully operate.
With most patterns of wheel-cutting apparatus the
best plan to follow will be to put the cutter in an ar-
bor chuck in the lathe-head, and to fasten the blank
rack in the slide-rest. You will have to rig up a
vise or clamp to hold the blank on the top slide of
your slide-rest, high enough to engage with the cut-
ter. Now you will have to use the top-slide crank
to do the spacing, and the lower-slide crank to feed
the blank to and from the cutter. If your
slide-rest cranks have graduated collars you
can use the screw of the top slide to divide
your blank evenly into teeth and spaces.
To do this, work the screw so the blank
passes the cutter from end to end and count  
how many full turns the crank has made dur-
ing this travel. Multiply the number of turns 1
by the number of graduations on the collar
of the slide-rest ; divide this product by
the number of teeth you wish to cut on the
rack, and then cut the first tooth ; now,
turn the crank as many graduations as the
quotient indieated in your division and take
another cut and so on to the end of the blank. A
clamp to hoid the wrrk could be easily made of
two flit pieces of brass held together by two screws;
one of these pieces must have a leg of some sort to
fasten into the tool post of the slide rest, then of
course you must either use a large enough blank
for the rack so you can adjust the depth of cut by
raising the blank in the clamp, or you might make
your clamp adjustable for height by introducing a
screw and check-nut somewhere in the upright
portion. You doubtless will have no trouble work-
ing out the details of the clamp, but should you
not be able to devise this we will be pleased to
give you further information.

"Sand."-1 wish you would give me some
information on the using of casting sand. I have
the sand in the dry form and wish to know how
prepare and use it.—This matter of molding has
been touched upon at various times in this depart-
ment. It is well to remember that molding in
sand, like most other mechanical operations, re-
quires a little practice before first-class results are
obtained, and the workman should not be dis-
couraged it his first few attempts do not result in
perfect work. In a chapter on this subject Wigley
states that different kinds of castings require dif-
ferent kinds of sand. For some, it must be
porous, yet adhesive ; for others, it must be
very fine and free from grit, but still adhesive
enough to retain impressions of the most minute
details of the pattern. Core Sand.—The sand gene-
rally used for making cores is porous and, at the
same time, very adhesive. For small cores, a mix-
ture of sand (8 parts), clay (r part) and marl (r
part), if well ground together, will easily mold
and will retain its form when baked. Facing
Sand.—As liquid metal is apt to penetrate the
pores of raw sand and so produce a rough
surface on the casting, the mold sometimes re-
quires to be dusted over with some finely-sifted
sand or pea flour, contained in a muslin bag called
a dust bag and faced with carbonaceous matter,
generally charcoal powder. Preparation of the

Material :for Casting Fine Work.—As all gold-
smith's work comes under the head of fine cast-
ing, attention will be confined to this branch of
the subject. The molding sand should first be
well sifted in order to remove small stones,
grit or hard lumps of sand, then damped with
water and well mixed up in the molding tub,
which is an oblong wooden trough made speci-
ally for the purpose. The sand is then placed
in shallow iron frames, called flasks, which hold
it in position during the molding process. These
flasks are of various sizes : those generally used
for small work are 12 inches by 8 inches, but
larger ones are sometimes required. A flask con-
sists of two parts, as shown in Fig. r, in which A
is the upper or peg- side and B the lower or
eye side; sometimes a third frame is used, called
the odd side ; the sides of each of the frames are
about 3 inches deep and have a slight groove on
the inside for the purpose of holding the sand
intact. Preparing the Mold.—This process is thus
performed : Place the eye side upon a flat board,
dust the inside with parting sand, then fill up the
frame with the prepared sand, pressing it down
with the hands and, finishing with the mallet;
scrape the surface level with a straight-edge scraper,
place one of the outside boards on the top and
invert the frame. The patterns to be cast are
laid on the mold in the position most suitable for
casting and dusted all over by means of the dust
bag. On carefully removing the patterns a clear
outline of each will be left on the sand, which will
show what parts must be cut away so as to allow
the patterns being let down half way in the mold.
The upper or peg side is now placed upon the

iLi
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we must first understand thoroughly the effect a
high temperature has on gold. If gold is pure,
heat does not affect it in the least, as can be demon-
strated by heating a piece of pure (.999 fine) gold
red hot ; on cooling, if the piece of gold was pol-
ished it would be polished still. But this is not the
case if the gold has been alloyed ; because alloyed
gold, except the alloy is platinum, turns black.
Why ? Not because the gold blackens, but the
alloy ; hence, the black coating is an oxide of the
metals employed to alloy the gold. If the alloy
consists entirely of copper, the cause of the black-
ening is oxide of copper. If the alloy is a mixture
of silver and copper, the black firecoat is a combi-
nation of the oxides of copper and silver. Now,
let us try and understand the chemical action at-
tending the operation of dissolving off the oxide or
oxides of the alloy formed on the surface. A
moment's thought will show us that most acids
which would dissolve out the oxide of the alloy
would not dissolve the gold, and we would have
Roman color on goods, which are really only
alloyed gold articles on which the acid process has
dissolved the alloy out of the surface, leaving one
of pure gold. We know of no acid which acts
with equal energy on both copper and silver;
hence, the operation of pickeling always leaves
a job which has been hard soldered and sub-
jected to its action witli one of the alloys domi-
nating, which is usually the •:;1*.•er, giving it a sickly
green look, which is anything but desirable. What
we want is the original color of the article before
we heated it. To obtain this, the true policy to
pursue is to avoid the trouble of firecoat by employ-
ing some kind of protection to prevent the article

from oxidizing 
' 
• such protective substances

are usually called anti-oxidizers, and dozens
of them are for sale on the market, or they
can be made up by the workman. A good
protection against oxidizing is prepared from
finest charcoal-dust and borax glass. To
prepare this " resist," heat common borax
until it fuses to a transparent glass. This
borax glass is next reduced to an impalpable
powder and mixed with a charcoal-dust
ground equally fine. The two substances
are mixed in equal proportions by measure,
and then with water made into a thick paint,

which is painted over all parts to be heated, except
where the solder is to flow. Another good protec-
tion is made by dissolving boracic acid in water to
saturation, then adding ten grains of sal ammoniac
to each fluid ounce of solution. To use this solution,
paint over the article to be heated with it, except
where the solder is to flow. The best protective
coating to resist firecoat, which has come to our

inotice, s formed by boiling together a mixture of
yellow ochre 4 parts 

' 
• boracic acid, part. These

substances are mixed with sufficient water to form
a thin paint and boiled for an hour. The article to
be protected is painted over with this preparation,
except where the solder is to flow, and after drying
is ready for soldering. The flux to employ for
soldering is simply borax ground up with water
to a thin paste. This borax, applied as a flux for
soldering, prevents to a great extent the action of
the air in oxidizing. The trouble with borax as
a protective agent against oxidization, is that it
does not fuse at a temperature low enough to pre-
vent the metal on which it is spread from absorbing
oxygen, but the borax glass dissolves this when it
does fuse and the metal is again bright, but not of
the true color, as fused borax has, in a sense, acted
as a pickle. All that portion of a job on which the
fused borax has acted as a flux for soldering will
be found, after removing the fused borax, to be

ichanged n color ; that is, in jewelers' gold work
the gold will be of a greenish cast as far as the
borax coating extended. The coating of boracic
acid and yellow ochre, if well compounded and
carefully applied, will hold the color through the
operation of hard soldering so it is next to impos-
sible to notice any change. In case an article has
become discolored, you will find that the electrical
method of removing the firecoat is the best, and
this process, divested of all unnecessary verbiage,
can be said to consist of placing the gold article to
be treated so it acts as an anode in a solution made
by dissolving two ounces of cyanide of potassium
in a quart of water. It is important in such "strip-
ping," or removal of firecoat, that the electric
current should be tolerably high voltage—that the
voltage should be above twenty-five and not below
ten. The true policy, as stated above, is to avoid
having firecoat to remove.

Fig. I

lower or eye-side frame, which latter contains the
patterns ; the inside is dusted, and the prepared
sand is then placed in the frame in the same way
as in the former one. Success mainly depends
upon the complete manner in which this process is
carried out. The peg side is then taken off, the
pattern carefully removed from the eye side, and
all the loose particles of sand blown away from
them by means of small hand-bellows. The two
surfaces of the mold are next dusted with powdered
charcoal, and then faced with soot produced by
burning a torch saturated with pitch. The patterns
are again placed in position, the mold screwed up
tightly, and clear, sharp impressions obtained on
the soot-faced mold, from which the patterns are
finally removed. After the impressions have been
perfectly molded in each side of the flask, ingates
or channels (the " get" is the term used) are made
for the in-flow of the molten metal into the impres-
sions made in the mold. This is done by scraping
incisions in the sand with a special tool called a
drawer, an operation which requires much judg-
ment, as the flow must be so regulated by them
that each impression in the mold shall readily re-
ceive just the amount of molten metal that it
requires. The loose particles are blowti away and
the impressions carefully examined to ascertain if
each is perfect ; the two parts of the mold are
then carefully dried and, tightly screwed together
ready for casting. The metal, previously melted
in a furnace or a muffle, is now carefully poured
into the channel until the get is full. When
sufficiently cool, the mold is taken apart and the
castings (which will be attached to the channels
in the form of a tree) carefully cut or broken away.

"Signo."—Please Worm us how to hard solder
a piece of gold, such as a signet ring., etc., and ob-
tain a perfect color over the entire job.—We pre-
sume you mean that you wish to avoid discoloring
the work during the operation of soldering. It is
advisable to do this, and in order to work to the
best advantage, the workman should master the
chemistry of the process of hard soldering. To
get a good understanding of gold hard solder work,
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The Geneva Optical Company have arranged
their staff of traveling salesmen for 1907 and
announce their list as follows in the territory
named : Harry J. Smith and Harry L. Fargo from
their Chicago office ; Otto Engelland from their
St Louis branch in Missouri territory ; Sam
Millard from their Minneapolis branch and J. L.
Riggle from their Des Moines branch.

The Schrader-Wittstein Company announce
their traveling force as follows for the New Year ;
J. W. Sutherland, in his old territory in Illinois,
Wisconsin and Michigan and Rudolph Bruening in
the Central Western territory. Mr. Bruening is a
new man on the force and comes from the retail
house of Hyman, Berg & Company where he was
a salesman for the past ten years. The trade will
find Mr. Bruening a worthy and pleasant gentleman
to meet, and well versed in the retail business.

Frank H. Challen, Chicago and Western repre-
sentative of the Ohio Cut Glass Company, is
already out on his first trip for the New Year
covering Northwestern territory.

Chas. A. Garlick, Chicago and Western mana-
ger for Chas. F. Wood & Company, has just
returned from the New York headquarters of the
lirm. While there he attended the 24-Karat Club
banquet on the evening of January r9th.

C. H. Tew, representing the E. Howard Watch
Company in the Western territory with head-
quarters in Chicago, has been spending the last few
weeks among the Chicago trade.

Henry Paulson & Company announce that
A. E. Barringer will continue to represent them in
Kansas and Oklahoma ; Albert Paulson in the Far
\Vest ; H. S. Knapp in Nebraska and Colorado
‘vith headquarters at Lincoln, Nebr.; and R.
McCullough in the Rocky Mountain territory with
headquarters at Laramie, Wyoming. A new man
will take the States of Illinois and Iowa. The
San Francisco branch, lately established by this
firm, is meeting with success.

Lapp & Flershem have made arrangements
with the following salesmen to represent them on
the road during 1907 in the territories named :
H. M. Tonney in Indiana and Illinois ; J. P. Kerst-
ing in the Northwest from Minneapolis to the
Ricific Coast ; C. A. Starr in Southern Iowa,
Nebraska and Oklahoma ; J. C. Duff in Michigan
and Wisconsin ; and William Duff in Northern
Iowa, South Dakota and Wyoming. The only
change in the force is the retirement of the veteran
traveler Mr. Joseph C. Moreland who is succeeded
by William Duff, a brother to Mr. J. C. Duff, who
has been on the force for several years past. When
Mr. Moreland, familiarly known as "Joe," retires
it is an " event " of no passing moment as he is
one of the oldest roadmen in the West, having
traveled for the above firm for the past twenty-
seven years. Mr. Moreland has been connected
with the jewelry business for over fifty years and is
certainly entitled to a well-earned rest. He enjoys
the distinction of being the first jewelry salesman
to make the Black Hills country—in fact he was
the pioneer in making a number of the frontier
towns. Mr. Moreland has lived to see many
changes in the Western country since he first knew
it and nothing delights him more than to sit with
congenial friends and talk over these changes. He
lives at Osage, Iowa, and will spend the balance of
his days there with his children, but is spending
the winter visiting in Southern California.

C. G. Breitenbach & Company, who occupy
quarters on the second floor of the Silversmiths'
Building, have recently incorporated for $roo,000
and propose to enlarge their business and their
premises. They have secured considerable addi-
tional floor space which will enable them to enlarge
the facilities for taking care of their steadily increas-
ing business. The officers of the new company are
C. G. Breitenbach, president and A. M. Johnson,
secretary and treasurer. The officers and George
W. Koplin, of the Great Western Cereal Company,
compose the board of directors.

F. A. Hardy & Company, of Chicago, New
York, Atlanta and Denver have completed their
staff of traveling representatives for 1907 and the
following salesmen will cover the territories indi-
cated below : L. W. Melchoir in the Central West
and Southwest ; Fred. Dunn in the Northwest;
George T. Dutcher, will travel for them in the South,
representing the firm's Atlanta branch in place of

Clarence Corwin, who is now manager of the
Atlanta branch, and also the smaller towns in
Indiana, Ohio, Wisconsin, Michigan and Illinois;
Harry Worcester in the Rocky Mountain territory,
traveling out from the firm's Denver branch; S. Lee
Weaver traveling out from the firm's New York
office in Pennsylvania, Maryland, Virginia and
West Virginia, and B. L. Uttal who will also repre-
sent the firm's New York branch, covering New
York State, Massachusetts and Connecticut.

Pennsylvania Retail Jewelers' Asso-
ciation

The Pennsylvania Retail Jewelers' Association
will meet at the Anderson Hotel, Pittsburg, on
Tuesday evening, February t2th, at 7.30. Import-
ant business will come up for discussion and a
good attendance is expected. Amongst other
matters will be the question of a uniform State
stamping meausure and what effort should be
made to have it passed by the legislature which
is now in session. It will also be decided whether
a jewelry exposition will be held in conjunction
with the regular annual meeting next summer. It
is hoped that all the old and a good list of new
members will attend this meeting.

First Annual Meeting of the Nebraska
Retail Jewelers' Association

The first annual meeting of the Nebraska
Retail Jewelers' Association was held in Lincoln

on January 15th in connection with the annual

meeting of the State Association of Opticians,
reported elsewhere. The attendance was not

quite as large as was anticipated, which was
explained partly by interrupted transportation and
partly by the surplus of work with which the mem-
bers of the trade have been overwhelmed since

the holiday season. The fifty jewelers who at-
tended, however, made a representative meeting

and at the close of the proceedings conceded that

the first annual convention was an unqualified

success.
President E. J. Niewohner, of Columbus, Nebr.,

called the meeting to order, and the members were
formally welcomed to the city by ex-Senator Rich-

ard O'Neill, the well-known jeweler, of Lincoln,

who was formerly very prominent in trade organ-

ization. Mr. O'Neill's welcome was apt and
eloquent and elicited much applause. It was

responded to on behalf of the jewelers by First

Vice-President Max J. Egge, of Grand Island, who

expressed appreciation of the heartiness of the

welcome and the confidence of himself and his

fellow-jewelers that their visit to Lincoln would be

both pleasant and beneficial.

The President's Address

President Niewohner then delivered his formal
address, reviewing briefly the aims of the associa-

tion and recounting the chief grievances, which it

is the purpose of the association to rectify. As
mail-order competition is regarded as a serious

factor by the Nebraska trade, it formed the subject

of many of the speeches made at the meeting.
President Niewohner explained at some length the

advantages which the mail-order houses have over

the retailer, and argued that the salvation of the

trade depended solely on harmonious action among

themselves and a strong organization. He also

spoke interestingly on the subject of advertising,
summarizing his remarks in the following admir-

able advice : " I am a firm believer in advertising,

but let your advertisements in your local paper tell

rather of the quality of goods, the variety of styles

and elegance of selection rather than the unheard
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cheapness of the articles sold. Educate the
people to appreciate true merit in jewelry instead
of trying to meet catalogue houses' prices, for the
very effort to meet the low prices will give your .
patrons the idea that the catalogue house is
cheaper."

Secretary 13. L. Davies, of Nelson, then pre-
sented his report, which showed that seventy-two
members had paid the regular dues of $1 for mem-
bership in the association. This was considered
quite satisfactory, but the necessity of getting a
much larger membership was urged on those pres-
sent, all of whom volunteered to do their individual
utmost to get their brethren .to join the organization
before next meeting.

A Plea for Organization

One of the most interesting addresses at the
convention was that by J. A. Reuling, of Wymore,
Nebr., who eloquently exploited the many benefits
accruing from organization. He truthfully de-
clared that we lived in an age of organization,
when all show a disposition to get together for self-
interest. He instanced the large trusts, which
although he could not approve of their methods,
commanded admiration for the manner in which
they got together for their mutual advantage. He
mentioned a list of the afflictions which oppressed
the trade, among others, the catalogue house, the
fickle ideas of the public, the unscrupulous travel-
ing representatives of irresponsible jobbers, and
most important of all, reckless competition and
antagonism among the jewelers themselves. He
truthfully stated that only by organization could
this state of affairs be rectified, and that never was
the time more opportune for banding together than
at this beginning of another prosperous year.

Instructive Papers

One of the most instructive addresses at the
meeting was on the subject of watchmaking, by
Dr. Tarbox, of the Omaha Watch Repairing,
Engraving and Optical Institute, who is a thorough
master of this subject. In his address he aimed at
practicability rather than eloquence and the mem-
bers showed much appreciationt of the instruction
which he gave them. Interest in the subject was
manifested in the form of a number of questions
asked Dr. Tarbox, all of which he took particular
pains to answer satisfactorily in detail.

During the afternoon session a representative
of the Hamilton Watch Co. delivered an address
entitled, " Protection for the Dealer," which ern-
bodied sentiments which appealed very favorably
to the members. " The History of Diamonds and
Diamond-Setting," was another interesting number
on the programme, by H. P. Sutton, of McCook,
Nebr. Other papers of practical interest were
" Successful Storekeeping, from the Standpoint of
a City Jeweler," by F. L. Combs, of Omaha, a
portion of which will be found on another page of this
issue ; " Mail-Order Competition and How to Meet
It," by Fritz Hoefor, of Aurora, and several others.

Election of Officers

The chief business of the evening session was
the election of officers, which resulted as follows :
President, J. A. Reuling, of Wymore ; vice-presi-
dent, Fritz Hoefer, of Aurora ; secretary and
treasurer, Max J. Egge, of Grand Island. D. L.
Davies, of Nelson, was chosen as a delegate to
attend the national convention to be held in
Chicago this summer.

An illustrated lecture by H. E. Duncan, of the
Waltham Watch Co., brought the convention to a
close.



CHICAGO
The Great Central Market for Jewelry and Optical Goods

l'he foremost market in America for the distribution of Watches, Diamonds, Jewelry and Optical Goods.

The best place for you to buy your Spring bills.

REDUCED FARES
during the months of FEBRUARY and MARC11 to the Great

Western Metropolis and return, in connection with the

Spring Meetings, 1907

THE CHICAGO COMMERCIAL ASSOCIATION

Western Passenger Association Territory
Spring Meetings, 1907, of the Chicago Commercial Association

ONE AND ONE-FIFTH FARE

Merchants' Special Rates, Western Passenger Association Territory, including the following States : Iowa, Nebraska, except points on the Great

Northern Ry., Colorado, New Mexico, on the Atchison, Topeka & Santa Fe proper ; New Mexico and Arizona on the A., T. & S. F. Ry. (Coast

Lines) ; Montana, from points on the C., B. & Q. Ry., Wyoming, from all points on the C., 13. & Q. Ry., also C. & N. AV., Casper and East, and from

Cheyenne and points east on the Union Pacific ; also in Wisconsin, Minnesota and North and South Dakota, except on the Great Northern Ry.,

Northern Pacific and the Soo Line, and members on these lines can secure the reduced rates from the nearest points on other lines ; Illinois, Missouri

and Kansas in Western Passenger Association Territory, and Northern Peninsula of Michigan.

SECOND MEETING ( Dates for Buying Tickets-February 2, 3, 4, 5, 8, 7, 8, 9 and 101. Dates for Returning 11 -February 4, 5, 6, 7, 8, 9, 10, 11, IX, 13, 14, 15, 16, 17, 18, 19 and 20

THIRD MEETING

FIFTH MEETING

(Succeeding the National Association of Merchants and Travelers)

At CHICAGO

ONE AND ONE-THIRD FARE-Central Passenger Association Territory
Rates of one and one-third fare for the round trip on certificate plan have been granted as follows :

FIRST MEETING {
SECOND MEETING 1
THIRD MEETING {
FOURTH MEETING

Dates for Buying Tickets-February 2, 3, 4, 5, 6, 7 and 8
Dates for Returning Home-February 6, 7, 8, 9, 10, 11, 12, 13, 14, 15 and 16

Dates for Buying Tickets-February 16, 17, 18, 19, 20, 21 and 22
Dates for Returning Home-February 20, 31, 22, 23, 24, 25, 26, 27, 28, March 1 and 2

Dates for Buying Tickets-March 2, 3, 4, 5, 6, 7 find 8
Dates for Returning Home-March 6, 7, 8, 9, 10, 11, 12, 13, 14, 15 and 16

Dates for Buying Tickets-March 16, 17., 18, 19, 20, 21 and 22
Dates for Returning Home-March 20, 21, 22, 23, 24, 25, 26, 27, 28, 29 and 30

Territory Embraced in the Central Passenger Association
The territory of the Central Passenger Association is bounded as follows : Cairo, Ill., thence Ohio River to E

vansville, thence Louisville, Hender-

on & St. Louis Ry. to Louisville, thence C. & 0. Ry., Louisville to Kenova, thence Ohio River Division of B. & 0. R. 
R., Kenova to Wheeling, thence

B. & 0. R. R. to Washington, Pa., thence P. C. C. & St. L. Ry. to Pittsburg, thence Penna. R. R. to Mo
sgrove, Pa., thence B. R. & P. Ry. to Du

Bois, thence Penna. R. R. Johnsonburg, thence B. R. & P. Ry. to Buffalo ; thence the Niagara River, that portion of 
Ontario reached by the lines of

the Michigan Central, Pere Marg. and Wabash R. Rs. ; the Lower Peninsula of Michigan ; the line of C. R. I. & P. Ry
. Chicago to Peoria, Ill., thence

T. P. & W. Ry. Peoria to Burlington, thence Mississippi River to Cairo, Ill.

Dates for Buying Tickets-February 16, 17, 18, 19, 20, 21, 22, 23 and 24
Dates for Returning Moine-February 18, 19, 20, 21, 22, 23, 24, 25, 26, 27, 28, March 1, 2, 3, 4. 5 and 6

Dates for Buying Tickets-March 2, 3, 4, 5, 6, 7, 8, 9 and 10
Dates for Returning Home-Marcia 4, 5, 6, 7, 8, 9, 10, 11, 12,13, 14, 15, 16, 17, 18, 19 and 20

Dates for Buying Tickets-March 16, 17, 18, 19, 20, 21, 22, 23 and 24
Dates for Returning Home-March 18. 19, 20, 21, 22, 23, 24, 25, 26, 27, 28, 29, 30, 31, April 1, 2 and 3

11litke a note of the (lines for bilying tickets and returning 1101110. The railroads will positively permit no deviation from the dates given above.
Alembers must in all eases take certificates (not a receipt) from the ticket seller at the point of starting.

WARNING! The dates given above only are correct, and the Association cannot be responsible for any statements of railroad employees to the contrary

SPECIAL NOTICE.-The new Headquarters of thiS Association are large and commodious, occupying the nth floor of Great Northern Building, 77 Jackson Boulevard. Very
convenient to all Business !louses, Hotels and Railway Offices. A complete Bureau of Information, Directories and Maps of the City, Reading and Check Rooms have been established.
The visiting merchant will have a cordial welcome.

HARRY A. WHEELER, General SecretEtry
9th Floor Great Northern Building, 77 Jackson Boulevard, CHICAGO

We are members of the Chicago Commercial Association. Write us for additional particulars

BENJ. ALLEN & COMPANY OTTO YOUNG & COMPANY

ONE AND ONE-FIFTH FARE-Southwestern Excursion Bureau Territory
Rates of one and one-fifth fare for the round trip on the certificate plan have been granted as follows :

SECOND MEETING {
THIRD MEETING {
FOURTH MEETING
FIFTH MEETING {

Dates for Buying Tickets-February 2, 3, 4, 5, 6, 7, 8, 9 and 10
Dates for Returning Home-February 4, 5, 6, 7, 8, 9, 10, 11, 12, 13, 14, 15, 16, 17, 18, 19 a

nd 20

Dates for Buying Tickets-February 16, 17, 18, 19, 20, 21, 22, 23 and 24

Dates for Returning Home-February 18, 19, 20, 21, 22, 23, 24, 25, 26, 27, 28, March 1, 2, 3, 
4, 5 and 6

Dates for Buying Tickets-March 2, 3, 4, 5, 6, 7, 8, 9 and 10
Dates for Returning Home-March 4, 5, 6, 7, 8, 9, 10, 11, 12, 13, 14, 15, 16, 17, 18, 19 and 

20

Dates for Buying Tickets-March 16, 17, 18, 19, 20, 21, 22, 23 and 24

Dates for Returning Home-March 18, 19, 20, 21, 22, 23, 24, 25, 26, 27, 28, 29, 30, 31, April 1, 2 
and 3

Territory Embraced in the Southwestern Excursion Bureau
From all points on the Atchison, Topeka & Santa Fe System, East of and including Arizona and New Mexico ; Chicago, 

Rock island & Pacific

Ry. ; Chicago, Rock Island & Pacific Ry. (Choc. Dist.) ; Chicago, Rock Island & El Paso Ry. ; Chicago, Rock Island & Gulf R
y. ; El Paso & South-

western System (Eastern Division) ; Fort Worth & Denver City Ry. ; Fort Worth & Rio Grande Ry. ; Gulf, Colorado & Santa Fe Ry. 
; International

Great Northern R. R. ; Kansas City, Clinton & Springfield Ry. ; Kansas City Southern Ry. ; Missouri, Kansas & Texas Ry. ; Missour
i, Kansas &

fexas Ry. of Texas ; Missouri Pacific and Iron Mountain System ; St. Louis & San Francisco Ry.; St. Louis, San Francisco & Texas
 Ry.; St. Louis

-louthwestern Ry.; St. Louis Southwestern Ry. of Texas ; Texas & New Orleans R. R.; Texarkana & Fort Smith Ry.; Texas & Pacific
 Ry.; Texas

Midland R. R.; San Antonio & Aransas Pass Ry. Also from points in the Republic of Mexico,

HARRY A. WHEEL,ER, General Secretary, 9th Floor Great Northern Building, 77 Jackson Boulevard, 
CHICAGO

Make our stores your headquarters when you come to town. We are at your service

STEIN & ELLBOGEN COMPANY SPROEHNLE & COMPANY

F. A. HARDY & COMPANY JUERGENS & ANDERSEN COMPANY DESPRES, BRIDGES & NOEL M. S. FLEISHMAN COMPANY



Five years ago, we added to our other lines a BRAND NEW
Tool and Material Department, installed according to the latest
and most up-to-date plans, as regards equipment and system.

We are now in position to assert that we rank in " Class A"
in this line, and request an opportunity to demonstrate to those
who have not dealt with us heretofore.

We mean business. Our stock contains every staple and the
latest in practical tools and supplies. Our Watch Material Stock
contains every make of material. We employ only men thor-
oughly acquainted with this businesc_ Our travelers will show
you a more thorough line than has heretofore been shown on the
road. Send us your mail orders. Large or small, they will have
the best attention given them.

Very truly

THE EDWARD LEHMAN JEWELRY CO Wholesale Jewelers•/
" Genuine Material Our Specialty" Denver, Colo.

, Fe

• fs".;

F. C. JORGESON & COMPANY
H to 17 N. Ann St.

Chicago

Makers of

High-Grade

Jewelers'

Fixtures 

COLONIAL WALl. CASE No. 123
8 ft. long 8 ft. high outside
Upper part is 18 inches deep inside

"TI-1I BEST OP IEVE-211.21CTI-IINCI "

SPECIAL No. 107B
Counter Case and Table

Send
Floor Plan

for
Estimate

Successful Management of Help

THE manager of one of the most success-
ful stores in the country, in a recent

interview with a representative of a trade
journal, was asked to what he attributed
chiefly the success of the firm. His reply
embodies so much sound and practical mer-
cantile philosophy, as to merit the attention

and consideration of every employer. He
said:
" Good merchandise, well bought and

marked at the right price is, of course, of
extreme importance ; but it is not all. Real
success cannot be achieved if you have not

the people to sell your goods. I have always
made it a point to pick out bright young

men and women, no matter how humble the

capacity in which they may be employed,

and giving them every opportunity. The

head of one of our largest departments, who

is also a director of our company, started as

an elevator boy. Our most valued buyer

made his start in life in a country grocery

store, and there are others among us who

have risen from similar beginnings. Not a
few of our most promising young men started
as cash boys ; in fact, it is in view of the

opportunity thus afforded to single out talent,

that I am loth to give up cash boys and sub-

stitute any other method. I believe in catch-

ing them when they are young and training

them up after my
own ideas.
" My method

in training the
clerks is to inva-
riably show ex-
treme patience,
and never to make
even the humblest
of my people look
ridiculous. It fre-
quently happens
that in going
about the store I
will hear some
clerk, in talking
to a customer,
make a foolish or,
at least, an unnec-
essary statement.
I always make a
mental note of
this, saying noth-

ing at the time. Shortly thereafter, I call all
the clerks together, bring up the incident—
of course, not mentioning names, and in many
cases so changing things that the clerk cannot
be quite certain whether I am hitting at him
or not—and explaining why the procedure
was foolish. The lesson vill almost inva-
riably have its effect, not only on the one for
whom it was especially intended, but on the
sales force generally.

" The trouble with a great many sales
people is that they don't know how to talk

to a customer. Their vocabulary and choice
of expressions are extremely limited. The
customer will apparently select an article,
the clerk will assure her it is exactly what
she wants, and string along a few variations
on this remark. Then the customer happens
to see something that suits her fancy better,
and the clerk no longer has anything to

suggest or advise. To be very enthusiastic
in the praise of any one article, is to leave
no loophole in case the customer should de-

cide on something else.

" By being constantly around, I am able

to note these errors and our sales force shows
the benefit of this training. At the meetings,
however, I by no means dwell entirely on the

mistakes that have been made by the mem-

bers of the staff. Topics of general interest

that are germane to the business are also

discussed. I frequently get ideas from trade
journals and bring them up for discussion.

Articles in regard to methods used in particu-

lar stores, and how they have achieved suc-
cess by working along certain lincs, appeal
to us very strongly. I generally read tme of
these articles and call for opinions. I also

discuss the scheme, either commending it or
endeavoring to show why it should not be
suitable to us.
" I do not want to give the impressi, in,

however, that at these meetings I do all the
talking. On the contrary, I encourage ex-
pressions of opinion. This enables the clei ks
to talk and think for themselves, and this
enables me to get a line on their capabilites."

It is seldom that we find so much sound
business doctrine in the same number of
words as in the above expression of opinion;
and it will benefit every employer to read,
and digest and apply, the practical advice
which it contains.

Keeping Customers

A LARGE tailoring concern that has
branches in a number of leading cities

uses a good scheme to follow up customers
and find out whether or not they have been
pleased with their purchases. A few days
after the order has been delivered, the

customer is sent a
card containing
about a dozen
questions inquir-
ing as to every
point in which the
order might prove
unsatisfactory in
fashion, fit or time
of delivery. All
of the information
that is sent in on
these cards is tab-
ulated under a va-
riety of heads,
which makes it
possible to see at
a glance which
features of the
store service are
proving satisfac-
tory and which are
not satisfactory.

Store of .T. C. Melliehamp. Atlanta Oa•I1 in gala dross for formal Opening

(27.1)
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THE MARK OF MERIT, THE SYMBOL

OF RELIABILITY, THE JEWELER'S

SAFEGUARD IN SELLING

GOLD FILLED CHAINS

IS1

TRADE-MARK

WE ARE NOW READY WITH

OUR MAGNIFICENT

NEW SPRING LINE
THE LARGEST YET—WITH MORE STYLE

AND GREATER VARIETY THAN EVER BEFORE

LOUIS STERN & Co• 9 
Chainmakers and Silversmiths

Providence, R. I.

F bruary, 1907

Secial Advertising Oppor-
tunities

T is said that the secret of
success is the capability to

grisp opportunity. This aptitude

to do the right thing at the right

th le is especially valuable in the
a( vertising field. The shrewd

in,rchant of to-day looks far
enough ahead to make capital
flit of almost every event of im-
portance which takes place—all
such occasions as State fairs,
conventions, festivals and cele-
ations of all kinds, including

the various anniversaries which
(lot our calendar. As stated on
page 197 of this issue, we have
this month several such anni-
versaries, and each of them
furnishes the jeweler with material

TUE

for a
good general announcement. Space is too
valuable, as a rule, to use it for any other
purpose than to advertise the goods them-
selves ; but a general announcement is occa-
si)nally desirable and may be made very
beneficial. We show on this page three
sample advertisements suited to this month's
celebrations, but an indefinite variety may be

TRUTHFULNESS
—the traditional virtue of the father of
our country—is an appropriate text for this
advertisement.

In no class of merchant is truthfulness
more to be desired than in the jeweler, on
whose word every customer must rely,
more or less.

In whatever we sell, be it

JEWELRY

WATCHES

DIAMONDS

or other wares, it is the rigid policy of our
store that the quality of the goods be truth-
fully represented.

No exaggeration in claims or extortion
in price is tolerated. This policy has paid
us ; we find our justification and reward in
the appreciation and trade of our towns-
people.

Smith & Mason, The Reliable Jewelers

ral

An advertisement for February 224

KEYSTONE

The Confidence of the People
is our proudest possession. We secured that con-
fidence by honest, straightforward dealing—by adopt-
ing as our business creed:

Reliable Goods

Moderate Prices

Truthful Representation

The principles of Lincoln are eternal ; they are the
principles of the " Apostle of the Square Deal" now in
the White House—and they are our principles, too.

We are of " the plain people," and do not try to
fool the public all of the time or any of the time. If you
want the best value you can get for the money you can
spend in jewelry, watches or gems—in goods or work-
manship—call on us.

Smith & Mason, THE RELIABLE JEWELERS

An advertisement for February 12th

devised by the quick-witted merchant. It

must be kept in mind that a lofty and dignified

tone, such as becomes the subject, should

pervade all advertisements of this character.

Window Displays on St. Valentine's
Day

TO effectively apply the St. Valentine idea

to the show window calls for ingenuity

and taste. Some jewelers limit its application

simply to the use of heart-shaped price

tickets in some striking color, or to the dis-

play of a single large arrow-pierced heart in

the center of the window, with possibly a few

little cupids in close proximity. In depart-

ment stores in which the windows are very

large, and in stationery stores where valen-

tines alone are displayed on this occasion,

some very effective displays have been seen

in recent years.
In one of these window displays of valen-

tines the background was cardinal. In front,
as a centerpiece, was a heart five feet high,.
surrounded by a dozen or more electric
lights. In the center of the heart was a
large doll dressed as cupid, holding an arrow
on which was a pierced heart. The draping
and coloring were most effective, and the
surrounding valentines made one of the
most attractive window trims of this char-
acter probably ever devised.

Another effective trim had as a center-
piece a large heart made of wood, covered
with crepe paper and trimmed with lace.
Seated on the heart were a cupid and a little
clown. In .his usual mischievous spirit,
cupid seemed determined to shoot some one;
while the clown endeavored to prevent him,
a somewhat ingenious and humorous embodi-
ment of the love idea. Over the heart were
two cooing doves and underneath was a sign,
the inscription on which cleverly connected

• • -
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the suggestiveness of the trim
with the goods displayed in the
V., indow.

Another very pretentious
and strikingly effective display
of valentines had, as a center-
piece, a large water-color paint-
ing of cupid soaring on a heart,
drawn by a monster butterfly.
The coloring effect was very
striking—the heart being red,
the butterfly yellow and the cupid
draped in blue. Along the top of
the trim were groups of butterflies
with gold hearts painted on their
wings. Streamers of white ribbon
connected the butterflies with a
suspended cupid at the back of
the window. At each end of the
window was a statuette of cupid

on a tall pedestal. The remainder of the dis-
play was composed of valentines of various
kinds, all harmonizing with the general effect.

As jewelers and jeweler-stationers have
the necessary mechanical ability, they should
find little difficulty in devising an attractive
St. Valentine window trim which would har-
monize with the stock shown. The cupids,
the hearts and other things symbolic of St.
Valentine week are all such as strongly appeal
to human nature, and it only requires the
deft hand to fashion them into such a pretty
and suggestive picture as will arrest the atten-
tion of every person passing the store.

The

Valentines
that love most appreciates are those
that measure affection and last a
lifetime. We have an abundance of
such in many lines:

Stone Set Rings

Decorated Combs

Fancy Bracelets
Scarf Pins

I I undreds of pretty knick-
knacks, beautiful and not
expensive—suitable for

lady or gentleman, friend

or sweetheart.

Call before wasting money
on perishable trifles.

SMITH 0 MASON
The Reliable Jewelers

An advertisement for St. Valentine week
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HOLD YOUR TRADE
by handling Bassett Chains--quick sellers,

big profit makers and satisfaction guar-
anteed Select styles for fastidious
purchasers—popular styles for all.

TIE TO BASSETT CHAINS
and Avoid Dead Stock
and dissatisfaction

THE BASSETT JEWELRY CO.
Factory

Manufacturers' Building, PROVIDENCE, R. I.
NEW YORK OFFICE CHICAGO OFFICE
3/ Maiden Lane 710 Columbus Bldg.

103 State St.

MINNEAPOLIS OFFICE
617 Lumber Exchange

Trade Mark

472,4 fwq.cri•

8689, 3688, 3687. Smaller-3887, 3886, 3881

S. & B. Lederer
Company

Manufacturers for Jobbers

V (ACME QUALITY)
ERIBEST

ALUE
HIGRADE GOLD FILLED

LOCK E TS
NEW YORK CITY
9-11-13 Maiden Lane

,0,0RAL The demand for Roller Chain
OF A LABEL 61/I

Guaranteeing Absolute Satisfaction

Is the

Dealer's Most Valuable Asset

This Label

Is an

Inside Locket

Insurance Bond 

Involving Dealers Profit

Success

A Satisfied Customer

Our Reputation

PROVIDENCE, R.I.
Factory, 100 Stewart St. 181 Wabash Avenue

CHICAGO, ILL.

Bracelets and Fobs is increasing

NOTICE—In making your selection for bracelets for the coming
season do not fail to include a few Roller Bracelets to complete your
line, as they will be good money-makers for you. Also a good liberal

selection of Roller Fobs will add‘ greatly to your line. Our new

departure for the coming season will be a line of Gold Soldered t-io

Chain, this we will guarantee to be equal or better than any line of

this kind on the market as to wearing qualities and workmanship.

Should you be unable to obtain these goods from your jobber,
write direct to the factory and we will make arrangements for you to
get them.

B. S. FREEMAN CO., INC.
Chicago Office

J. T. EDWARDS
Columbus Building

Attleboro Falls, Mass.

sebruary, 1907 T E

An Analysis of Holiday Trade

,. Review of Holiday Business by Retail jewelers

—The Goods in Greatest Dernand--Informa-

tion that will be a Serviceable Guide

to Purchasers

An accurate comprehension of existing condi-

'ions is necessary for intelligent preparation for the

attire. There is no better guide in business than

xperience, and it should be worth much to the

jewelers to know the trend of popular preference

and the relative salability of different lines of

goods. For this reason our readers will find much

that will be of service to them in planning for the

current year in the following individual analyses of

holiday trade in different sections. These state-

ments are supplemental to those of the Western

trade, published in the Chicago letter in our Janu-

ary number and also on another page of this issue.

A. Schnell, Troy, N. Y.:
Our holiday trade in 1906 exceeded that of any

other year, nearly all kinds of goods being sold in

larger quantities. Combs and bracelets led the

way in aggregate sales. Diamonds and watches

were in good demand and generally a better class

of goods was sold in all lines.. Silverware, cut

glass and bric-a-brac did not sell as well as in pre-

vious years, but clocks sold better. The outlook

for 1907 is very favorable and there is every reason

to hope.that this year will be as good as last year

and possibly better.

Clark & Conklin,..Cazenovia, N. X.:
Our December cash sales were 20 per cent.

better than last year. The special feature of the

season in our case was the sales of watches, which

quite surpassed our expectations. The demand

for watches was almost entirely for the better

grades and comparatively few seven-jewel move-

ments were called for. Diamonds did not sell as

well as the previous Christmas. Jewelry moved

about the same as in the holiday season of 1905, the

only exception being that bracelet sales ran far

ahead. Gold and the best grades of filled cases

sold best. Sterling silver and cut-glass ware were

in good demand, while china and clocks moved

slowly. Holiday purchasing we found later than

last year, the great bulk of our sales being made in

the last week of the season. Customers we found

unusually easy to please and lost practically no sales.

T. C Tanke, Buffalo, N
My trade in 1906 was the largest in the fifty

years in which I have been in business. This was

especially true of the months from May to Decem-

ber. For the latter month business exceeded that

of the previous year by about io per cent. An

unexpected feature of holiday business was the great

demand for seal rings, though previous indications

pointed to a falling off in this style. The sale of

silver jewelry showed a marked decline, but the

sales of diamonds greatly swelled the aggregate

results. All kinds of gold jewelry were in great

demand, there being a phenomenal sale of brace-

lets and necklaces. Table and toilet silver and

clocks sold about as usual, while there was a

slight falling off in art goods, hand-painted china

and cut glass. Christmas shopping began early

and altogether was very satisfactory, and the out-

look in this section was never brighter for a pros-

perous year than at the present time.

Marsh & Adams, Fredonia, N

Our holiday trade was better than any in the

ten years in which we have been in business. It

K EYST N

commenced early and extended over a longer

period. We sold more diamonds and high-grade

jewelry than ever before. Our sales of sterling

silver and silver-plated flatware were very satisfac-

tory. In hollowware, cut glass and hand-painted

china our sales were not so good, and never are at

the Christmas season. We sell more of these goods

for wedding gifts.

W Sanders, Schenectady, N. Y.:

Our Christmas trade was very heavy, watches

and diamonds being the leaders with us, although

all lines sold well and the aggregate results have

been very satisfactory.

Silas L. George, Watertown, N X.

Our holiday business was much better than ever

before. I did not sell as many diamonds as in the

previous December, but diamond sales for the year

were very satisfactory. Jewelry was in great

demand, but not in the fine grades. Silverware

and cut glass went well. Business was brisk all

through December, with the usual rush the week

before Christmas. On the whole, our trade was

fine, with good prospects for the present year.

Rudisill Brothers, Altoona, Pa.:

December business was larger than last year.

Diamonds and watches were in great demand, and

everything in the jewelry line sold well, bracelets

being exceptionally active. Sterling silverware and

fine cut glass were somewhat quiet. The buying

season was not very brisk with us until after

December 9th. Our customers seemed unusually

easy to please and were well satisfied with our

prices. The prospects for 1907 in this city are very

bright.

Chas. C Mussina, Williamsport, Pa.:

The December business was away ahead of

last year, diamonds being in much greater demand.

In other lines the bulk of the trade was in watches,

rings, brooches, buttons and bracelets. Sterling

silver flatware also sold well. Tea sets and brush

sets were slower than usual. The indications are

that the present year will be an even better one for

us than 1906.

I. P. Archibald, Blairsville, Pa.:

Our business was so per cent. better than in

the previous December, though previous holiday

seasons have been very satisfactory. Diamonds

were more in demand and larger stones were called

for. High-priced watches were also more in de-

mand than in previous years. We could sell a

$10o watch more easily than a $50 watch the year

before. Hand-painted china moved well and cut

glass, of the high-grade, sold freely. Silverware,

flatware excepted, moved more slowly than any

other line. Jewelry of good quality and design

sold better than in previous years. Our sales for

the three days before Christmas surpassed all

records by large amounts. Signet rings, scarf pins,

hat pins, brooches, bracelets and combs were in

usual demand, and altogether no such holiday sea-

son ever greeted us. We were compelled to work

about eighteen hours each day for about three

weeks. The outlook for this year is very satis-

factory.

R. Pinkstone, Philadelphia, Pa.:

We did the largest Christmas trade we have

done for years and the volume of business for the

year also broke past records. Regarding sales, we

found the greatest demand for signet rings, neck-

chains and lockets, bracelets, smaller diamond

rings, scarf pins, etc. Our watch sales were not as
large as usual, those sold being mostly of ladies'
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sizes of medium price. Fancy rings were not so

much in demand. There was quite a run in plain

rings and also in collar pins. Fancy clocks were in

fair demand, but silverware was slow. Silver

novelties also moved slowly. December was a

busy month throughout, but the bulk of the trade

was done the last week before Christmas.

E. Wetherhold, Allentown, Pa.:

Our December trade was more than double

that of the previous year. In watches and diamonds

medium-priced goods sold best, while solid gold

jewelry was in active demand. Silverware sold fairly

well, but cut glass and clocks did not move so fast.

Holiday trade began as early as November 20th.

Since the holidays we have been doing an excellent

business, and the outlook for this year is very

encouraging. We sold more high-grade watches

in December than we did during all the previous

months of the year.

Milton Kohler, Hagerstown, Md.:

Our holiday business was considerably ahead

of that of 1905, the fall trade also being very good.

We never sold as many high-grade watches, partic-

ularly railroad watches of the finest grade as during

the last year. December trade started early and

kept up well. The demand for fine diamonds was

beyond our expectations and there was a good

demand also for gold and gold filled watches from

$25 up to $75. Watches of higher price were not

much in demand. Gold vest and guard chains

were quiet, while gold jewelry, neckchains, brace-

lets and lockets moved well. There was also a

heavy demand for rings, sterling silver flatware and

fancy pieces. Hollowware, sterling and plated, did

not sell so well as in former years, while plated

flatware and fancy pieces were in good demand.

Clocks sold well, but there was a falling off in cut

glass and hand-painted china. The outlook for

1907 is excellent throughout this section.

The S. T. Little Jewelry Co., Cumberland, Md.:

December trade was simply great, with a big

demand for bracelets, lockets and chains. Rings

also sold well and diamonds and watches moved

freely. The sales of sterling and silverplate were

quite satisfactory, also hand-painted china and cut

glass from our specially-fitted crystal room.

Chas. C. Crooks Co., Baltimore, Md.:

Comparing 1906 with 1905, the volume of busi-

ness was not quite as large. An unusual sale of

neckchains, lockets and bracelets took place with

a corresponding falling off in the sale of watches.

Diamonds were not in much demand, but jewelry

moved quite as freely as in the previous year.

Business began somewhat early, and our customers,

as a rule, were easily pleased. We consider the

outlook for the present year very favorable.

T. H. Bowen& Co., Bridgeton, N

Business for the past year exceeded, all pre-

vious records, and this applied especially to the

December trade. In fact, we are still too busy to

go into details in regard to the different lines. We

must content ourselves with saying that we are

satisfied with the business of the year and antici-

pate quite as good results for the present year

with possibly some improvement.

G. Gootenberg, Paterson, N J.:

The December trade of :906 was so far ahead

of that of 1905 that there was r.o comparison. In

fact, there has never been a year in my long experi-

ence in the jewelry business which can in any way

compare with the past year. Diamonds, notwith-

(Continued on page 279)
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An Analysis of Holiday Trade
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standing the high prices, sold better than any

previous year, with quite a demznd for perfect

white stones. Our watch trade cente.e.d around

the medium-priced goods, and although the num-

ber sold was far in excess of that of last year it

could not be called a watch year. Jewelry proved

very salable especially in the brooch, scarf pin

and cuff-button lines. Since popular demand has

turned to cut glass, the demand for silverware has

dropped off considerably, and this was especially

noticeable in the Christmas season. Art goods

and bric-a-brac sold well but clucks fell off. Pur-

chasing began earlier than usual and customers

seemed easily pleased. My prediction is that the

year 1907 will be a record-breal:er for all of us.

L. A. Piaget & Co., Paterson, N J.:

Our Christmas business was never better than

for the last season. Jewelry, watches and cut

glass were our best sellers, but all other lines

showed a marked increase in sales with the excep-

tion of clocks which moved rather slowly. The

prospects for the present year point to a still larger

volume of business.

S Kronholtz, Stamford, Conn.:

The last holiday season was the best of the

eighteen years in which I have been in business

here. My sales for the Christmas season were

double those of 2905, and the demand was for

goods of the better and more expensive kind. We

sold more diamonds, watches, solid gold jewelry

and signet rings and ten times as many solid gold

neckchains and lockets, with or without diamonds,

as in former years. Solid silver toilet articles,

manicure sets, combs, brush and mirror sets of the

better and more expensive kind sold well, but

heavy, solid silver table pieces did not go with mc

this year. Flat silverware, such as shaving cups

and brushes, baby cups, butter dishes, fruit dishes,

etc., sold better, while, of clocks, we hardly sold

more than usual. Gold-plated goods were also in

demand, but in the better grades, while bracelets

disappeared with great rapidity. The outlook for

the present year is very bright, and I think we are

safe in stocking up with high-grade goods.

M IV Bassett, Hanford, Conn.:

This being my first year in business, I can

make no comparison, but trade was very satisfac-

tory with no special run in anything but bracelets.

Diamonds were in good demand and also watches,

principally the medium-priced ones. Jewelry sold

well, with more inquiry for solid-gold pieces. Sil-

verware and cut glass moved slowly. The outlook

for business this year in our city seems very

favorable.

Samuel H. Kirby & Son, New Haven, Conn.:

Our December trade was much larger than

the previous year. Although the sales of diamonds

were very satisfactory, they did not reach the total

of those of 1905. The bulk of the watch demand

was for low and medium-priced grades. The

demand generally was for a higher grade of goods

than ever before, the best sellers in the jewelry

line being bracelets, signet rings and lockets. Sil-

verware, cut glass, hand-painted china and bric-a-

brac sold well, while clocks moved very slowly.

The holiday season opened a little earlier than in

previous years. The outlook for the present year

we consider good.
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F. Lyman, Bridgeport, Conn.:

Last year was the banner year of my business,

everything running far ahead of the previous year.

My lines are clocks, watches and optical goods,

watch charms, chains, etc. I handle very little

jewelry and no diamonds or silverware. All my

lines moved well, medium-priced watches taking

the lead. The prospects for 1907 seem excellent.

S. W Tax/i, Danbury, Conn.:

My December trade, compared with the same

month of the previous year, was 25 per cent.

larger. Diamonds were in great demand and

watches also sold well, both in the medium and

high-priced grades. Silverware sold better, while

there was a falling off in cut glass. China and

clocks moved satisfactorily. Jewelry was in great

demand, everything in that line selling well, par-

ticularly bracelets. The outlook for the present

year is good.

H. B. Howland, New Bedford, Mass.:

The Christmas trade was better than for the

previous year. Bracelets, neck chains and lockets

were in excellent demand, while watches and dia-

monds, medium-priced, also sold readily. In fact,

sales in every line were larger, and the prospects

for this year are quite as bright.

L. M. Barnes, North Adams, Mass.:

Our December trade was about to per cent.

greater than for the previous year. We sold more

diamond rings than ever before, and watches were

also in greater demand, principally the medium

priced. The feature of the season was the unusual

demand for jewelry, signets, etc. In fact, any-

thing to engrave. In silverware, cut glass and

clocks our trade was about the same as that of the

previous year. The season began earlier than

usual and there was no trouble whatever to sell

goods. I see no reason why business should not

keep up to the present standard this year.

H. A. Osgood & Son, Lewiston, Maine.

Our December business was about 25 per cent.

in advance of that of 2905, or any other previous

December. In our locality medium-priced gifts.—

that is, articles from $1 to $20, always have the call.

It is not, as a rule, the finer articles that are pur-

chased during December, the sentiment rather than

the price being the chief consideration. All classes

of jewelry, particularly bracelets, combs, hat pins,

rings, brooches and scarf pins sold freely, also

medium-priced cut glass and bric-a-brac and small

articles in silver. People purchased earlier than at

any time in our recollection in forty-one years.

The outlook for 1907 was never better.

Andrew 0. Hutterly, Washington, D. C:

Our trade for the entire year of 2906 exceeded

that of the previous year, and this was especially

true of the month of December. As to special

features of the season we expected to sell more

bracelets, and did not expect so large run on signet

rings, cuff buttons and scarf pins. Diamonds sold

about the same as last year, medium and low-

priced goods being most in demand. Jewelry was

in as much demand as ever, but hollowware, silver-

ware and cut glass did not move freely. We do

not carry art goods or bric-a-brac. Clocks moved

slowly. We expect a more prosperous year in

1907, and everything points that way.

E. E. Cheney, Nashua, N. H:

My December trade was a little better than the

best I had recorded since 2892, and was about

5 per cent. above that of last year. It began earlier
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and continued more evenly up to Christmas. Sales

of diamonds were a fair average, while watch sales

exceeded those of last year by about 25 per cent.

The majority of sales were of 25-year Boss and

Crescent cases, 15-jewel movements, for ladies,

and 27-jewel, adjusted, for gentlemen. The special

call in jewelry was for signet rings, adjustable

bracelets, neck chains and lockets. Sterling silver

and high-priced plated flatware were in good

demand with little call for hollowware. Cut glass

sold better, while Haviland china and clocks moved

about the same as last year. Our work depart-

ment has been unusually busy and we have more

work than we can handle.

Greenleaf & Crosby Co., Jacksonville, Fla.:

Our December trade was much ahead of last

year. Diamonds sold quite as well as in 2905, and

watches were in fair demand, the call being for the

medium-priced. jewelry, silverware, cut glass, art

goods, etc., sold fully as well as the previous year,

and jewelry much better. The outlook for the

present year is very good.

J. Frank Allee Co., Dover, Del.:

We were exceedingly well pleased with our

fall and holiday business, though it was not what

it might have been had the crops been a greater

success in this section. Our December trade was

much larger than for the previous year. We found

diamonds rather slow, but quite as good asin pre-

vious years. Watches were unusually slow, even

in the medium grades. Our best sales were brace-

lets and signet rings. The sales of silverware, cut

glass and china were about the same as last year.

Trade began early, something unusual in this sec-

tion, but customers were hard to handle and please.

Prospects for 1907 depend entirely on the crops and

other local conditions.

J. C Mellichamp, Atlanta, Ga.:

This being my first December in business for

myself, I can't make comparisons, but my holiday

trade was fully up to my expectations, considering

the fact that the major portion of sales were for

medium and low-priced goods. The demand for

diamonds was not as great as in previous Decem-

bers, during my connection with other establish-

ments, and sales were chiefly of medium-priced

goods, ranging from $50 to $350. This condition

seemed general here. The demand for gold

jewelry was remarkable and these goods moved

readily and quickly. Sterling silver flatware also

sold well, while holloware did not move rapidly.

Cut glass proved a good seller and clocks also, but

hand-painted china and art novelties were in little

demand. The season opened earlier than usual

and this relieved somewhat the pressure at the

close. The outlook for the present year is encour-

aging as conditions here seem very favorable.

Elmer R. White, Buffalo, N Y:
Our December trade was about the same as in

1905 and developed no special feature worthy of

attention. Diamonds did not sell so well as in the

previous year, nor was there any exceptional de-

mand for watches, the medium grades being most

sought after. Jewelry sold as well or better than

in 1905, the popular lines being rings, gold filled

bracelets, festoon necklaces and combs, also gold

cuff links. Other lines, such as cut glass, silver-

ware, clocks, etc., were not up to the previous

year. The holiday season began earlier than usual

and the customers were easier to please and

handle. The outlook for business in this section

for this year is very good.
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With the first of January, the

for 1907 stationery trade emerged from
the greatest year in its history,

to enter upon one which, in all probability, will be
still greater. The holiday trade almost completely
exhausted the large supplies of stock laid in for
the season, and in many instances the staple lines
were vexatiously short, even before the arrival of
Christmas. This scarcity of stock was peculiarly
aggravating, inasmuch as many of the manufac-

turers were unable to supply the trade requirements

promptly or in sufficient abundance.
Immediately after the opening of the new

year, the manufacturers started their traveling

forces on the road with new lines for spring trade,

and they anticipate the largest sales ever made in

the early months of the year. As far as the spring

lines themselves are concerned, there is little that

is really new. They are composed principally of

staple stock, such as brought such a ready demand

during the holiday season, with the addition of a
few new ideas, which will help to give a 1907 flavor

to the goods. The manufacturers find that it is

more profitable for them, and more desirable from

the standpoint of the retailer, that their efforts at
artistic novelty be concentrated on a handsome
holiday line, rather than that each season should

have a few new features. They argue that this
concentration at the holiday season creates an
extraordinary demand which more than makes
up for the shortcomings in the other seasons

of the year. The results of the recent Christ-

mas season seem to grandly justify the reasoning

of the manufacturers.

It should be unnecessary to ad-
vise that whatever has been left
over from the holiday line
should be cleaned out by means

of special sales as quickly as possible, in order to
obviate the inconvenience and loss of carrying the
goods over. Old stocks must be got rid of, even

at a sacrifice, as freshness of the goods is one of

the essentials in holding acquired trade and attract-

ing new customers.
It will be noted that practically the same colors

and tints will be prevalent in the spring lines that

were offered during the fall and holiday seasons—

the chief notable difference being in the boxes,

which have assumed a more sombre appearance.

This is quite natural, as the holiday season calls for

a quality in boxes which would not fit in well with

any other season of the year. Brilliant colors and

gay decorative schemes are quite seasonable at

Christmas time, but would be quite out of place in

the more staid springtide.
There are many attractive specialties which

may be introduced in a stationery stock which will

add materially to the dealer's profit. Pound paper

is one specialty which is very desirable. It is very

often a great advantage to the business man to be

able to buy paper of a good quality by the pound,

and as comparatively few dealers keep paper in this

form, it is all the more certain to attract customers.

The imiestment required is comparatively small,

and it is a suitable article which will sell at any

time.
Other specialties will suggest themselves to

the jeweler-stationer who knows his trade and their

requirements. Advertising should be persistently

Get Rid of
Old Stock

KEYSTONE

maintained, as every form of publicity must be
used to convince the public that new spring stocks

await their attention.
In stationery lines there has
been the same stiffening of
prices as has taken place in

other goods handled by our readers, and as there

are possibilities of further advance, the trade will
make no mistake in purchasing their spring sup-

plies as early as possible. The advance, the manu-
facturers claim, is necessitated by the rise in the
cost of materials and the higher wages demanded

by labor. It must also be said in justification of
the advanced rates, that never have the stationery
manufacturers placed goods on the market of such

average high-grade quality.

Those who handle stationery goods must not
forget the opportunity for sales afforded them by
St. Valentine's Day. Greater attention is given

each year to this matter of valentines, and the
stocks for the present season present unusually

attractive designs. With the valentines may be

shown an assortment of the latest picture postals,

as many customers will, no doubt, prefer using

these to the more expensive valentines. Some of

the manufacturers of fancy boxed stationery have

placed on the market special packages for the val-

entine season. They are furnished in heart-shaped

and other fancy boxes, many of which are orna-

mented with ribbon, valentine cards, etc. Souvenir

articles and small-sized novelties of all kinds may

be opportunely displayed with valentine and post-

card stock.

Advance in Prices

New Year Styles in Wedding Stationery

The affluence and consequent extravagance of

the times are nowhere more impressively shown

than in the matter of wedding stationery. It has

been stated, with considerable truth no doubt, that

among the wealthy classes in our large cities the

cost of wedding stationery would reach a figure

which would dress the bride some years ago. Nor

is this large expenditure entirely for glitter, as rich-

ness rather than showiness is now more sought after

than at any previous time. The correct wedding

note of invitation is definitely limited to plain,

heavy, white hand-made paper, slightly oblong, to

fold once, and is restricted to certain forms of

wording and engraving. A few years ago script

was the thing, but now it is usually passed by for

lettering in shaded old English text, or French

script, either plain or shaded. The difference be-

tween plain script and French script is easily appa-

rent when the two are laid side by side. In the

latter the letters are square, heavily accentuated

and do not join one another. The greater cost of

engraving shaded oia English and shaded French
script favor their use by the exclusive.

The two chief factors that swell

a wedding stationery bill are the

mentor)' Cards number of notes that are sent
out and the supplementary cards

that go with it. About 1500 invitations is the ave-

rage, but in many cases z000 and 3000 are mailed

in New York. There may be from one to four

additional cards enclosed. With a church wedding

there is a card of admission to the ceremony.

Another card is sent for the reception, a third may

give the couple's future address and receiving day,

and in New York, with its wide environs, the train

or boat card has become a matter of course. The

latter is really an engraved time-table and transpor-

tation ticket. It gives the time of departure of the

bridal train, usually a special, and the time of a

returning train to the city when the party goes to a

Many Supple-
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country house. At the station gate it passes the

guest, and on the train is handed to the conductor.
Formerly, the wedding note was engraved to be
sent out as a complete form, but now a pleasing
touch of personality is added by writing in the
name of the guest on a blank left for the purpose.
The guest's name is also ss ritten on reception and
church cards. Instead of " The honour of your
presence is requested," the correct note to-day be-
gins : " Mr. and Mrs. Blank have the honour of
announcing to (guest's name) the marriage of
their daughter," etc. There is also a distinction
in wording between notes for a church and a home
wedding. At the first, the bride's parents request
" the honour of your presence," it being deemed

a more formal affair. At the home wedding,
though, "the honour of your company" is
asked.

A pretty survival from old times is seen in the
notes still sent out by good families, in which
neither the bride's nor groom's name is given on

the invitation, but the personal cards of each are

enclosed.
One detail is insisted upon by all who ob-

serve the niceties of form in stationery. That is
English spelling. " Honor " is not permissible,

but must be " honour." The recipient's name is

also written in a blank on notes announcing a

wedding after the ceremony. Three forms of

preposition are used at pleasure in correct notes—

" Marriage with," " Marriage to " and " Marriage

of."

The Fashionable

Black shaded old English, black
and shaded Roman and French

Lettering script are the smart letters for
visiting cards and other station-

ery. Block or Gothic lettering is also employed
sparingly, except on note paper and business sta-
tionery. A rule insisted on by the best authorities

is that only a single style of lettering shall be used

on one card or invitation, ora set including several

enclosures, but this may be employed in various

sizes.
Visiting cards are now small, women's being

nearly square and men's oblong. Children's cards

are about half size. The name is given in full, with the

street and number below in the right-hand corner.

Numbers are always spelled out in full, even though

two lines are necessary. The " Mr. and Mrs."

card is now sanctioned only where gifts or flowers

are sent, or in making an announcement in the

name of the family. A wife leaves her own in-

dividual card in calling, with that of her husband.

Germany Debars Illuminated
Post Cards

Illuminated post cards, those bearing raised

ornaments of mineral dust, have been debarred

from the German mails. Postal authorities in

Chicago have been instructed not to receive any

such cards addressed to persons in Germany.

These cards are excluded from the domestic

service of Germany because experience has shown

that the dust, consisting of diminutive particles of

glass, minute glass beads, sand, mica and small

particles of metal, becomes detached from the

cards in distribution and easily enter the respiratory

organs of employees and often cause distressing

injury to the fingers of employees, as well as injur-

ing other correspondence.
The German exchange offices have been

ordered to return all illuminated post cards from

the United States. These cards are also ex-

cluded from the mails in France and Holland.
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Crewcut...Filler /lap

Your Stock Not Complete Without It
The Conklin Pen has become a big factor in the fountain pen business.

We are spending thousands of dollars advertising the merits and superiority
of the Conklin Pen in all the leading magazines and publications of this

country, and the people are beginning to understand
its great advantages and are demanding it in preference
to all other fountain pens. Can you afford .to not
handle the Conklin? Some other dealer is supplying
your trade now. Send us your stock order to-day.
One price to dealers everywhere.

Conklin's 1111{-ng
Fountain Pen

How it Fills Itself

It is really self-filling. As the illustration
shows, a pressure of the thumb on the
Crescent-Filler compresses the reservoir
inside the barrel of the pen. The pressure
released, the pen is full, ready to write.
No complicated parts, nothing to take
apart, nothing to lose, nothing to get out
of order. The same movement that fills
the pen cleans it. The writing qualities are

unequalled. The flow of ink perfect from the first
stroke to the last dot. Cannot leak or "sweat."
No dealer need hesitate to lay in a stock of CONKLIN
PENS. The Conklin has "made good" everywhere. We
guarantee every pen yousell. You'll double your order
in a short time. We furnish every dealer who sells the
Conklin with a lot of very attractive advertising mat-
ter and other good helps for selling.

THE CONKLIN PEN CO.,
14 Manhattan Building, Toledo, Ohio, U. S. A.
Us Realle Se., New York. 550 Nan Pablo ave., Oakland, Cal.
lest: Corti. St., Denver. S. & W. Bonding, Winnipeg, Can.

Address of Foreign Agencies furnished upon Application.

Silversmiths' Bldg.

131-137 Wabash Ave.

7-ft■MainellIMICEIMMINI ENII ...

' 
::!SWIlliii ./i/MI~OMMODY" i

- 

--=:___,.....2

...i.1_,..rcit.iiriorz ,31 l=
L- ..,,,,,■-• , . ,;,---,;,=Z=37 '

,

SOUVENIR SPOONS

TiE 1N RIGHT SELF.FILLING

FOUNTAIN PENS
The Wright Writes Right

Self-Filling, Self-Cleaning
Easy and Quick to Sell

Retail at $1.50 to $12.00 each. Send
for our new catalog and special sill,
on assortments with display cases free.

WRICHT PEN
COMPANY

654 Lsotciitoot. st:

Wm.Weidlich&Bro
Proprietor',

For any city, town or state.
We engrave names or views in bowls.

Send for catalog and price.11st

WM. WEIDLICH & BRO., 614 Locust Street, ST. LOUIS, MO.

Foot=Power Lathes

High-grade tools
{Correct in principle.

Elegant in design.
Superior in .construction.

The Best Foot-Power Lathes Made

This cut represents our No. 4 Lathe, which is
admirably adapted for the heavier work of watch-
makers and jewelers. Send for our Catalogue.

We also make a line of Screw-Cutting Lathes ler
Bicycle Repairing

W. F. & John Barnes Co.
66o Ruby Street, Rockford, III.
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ESTABLISHED 1889

LARGEST DISTRIBUTERS OF SILVER=PLATED WARE IN THE WORLD
W. It ROGERS' Celebrated Knives, Forks and Spoons

A brand that is noted the world over for Quality and Finish

This cut shows sec-
tional plate spoon
which is extra heavily
plated on wearing
parts.

We also carry a

complete line of

choice Hollowware

BE SURE AND
SEND FOR OUR
NEW CATALOGUE

All our spoons and
forks have an extra
heavy plate on all
parts most exposed
to wear, for which
we make no extra
charge.

We call special

attention to
jewelers

contemplating

Auction Sales

Write for prices

February, 1 90', 1'H

Annual Meeting of the Jewelers'

Security Alliance

The twenty-fourth annual meeting of the

Jewelers' Security Alliance was held in the office of

the organization on Friday, January nth. The

meeting was called to order by President A. K.

Sloan, who, in his annual address, complimented

the Alliance upon its progress during the last year.

He referred to the very material increase in mem-

bership, and also called attention to the important

fact that but one of the members suffered a loss by

safe burglars, and even in this single case the loss

was very small, He reminded those present that

the Alliance would reach its twenty-fifth anniver-

sary at the next annual meeting, and he urged all

to so aid ill increasing the membership that they

could round out the quarter century mark with

5000 members. Judging of the increase during the

past year, this would seem quite possible.

The annual report of the executive committee

was then read by the chairman, H. H. Butts. The

report stated that the total membership of the

organization on January 1st of this year was 3963,

a net gain of 483 for the year 1906. The report

congratulated the members on the almost complete

absence of safe burglaries during the past year,

though attention was called to the large number of

petty burglaries and window smashings, no less

than 66 stores having suffered in this way, of

which 61 were members of the Alliance. Thus it

was that the Alliance was called upon to pay $23oo

in awards " for the arrest and conviction of any

person or persons breaking into a member's store

with the intention of stealing." This sciteme of

rewards was decided upon by the executive com-

mittee in March, 1905, and it has placed many be-

hind prison bars.
The report further stated that 97 of the petty

burglaries reported were due to window smashing,

mostly at night. " The great prevalence of window

smashing thus shown," says the report, " makes

it self-evident that the jeweler is, to say the least,

not careful, and that many are very careless in

leaving valuable goods in their show windows after

business hours, which naturally tempts the weak

and is often the cause of burglary. On this account,

valuable goods of any kind should not be left in

the window out of business hours. Even the dis-

play of inexpensive articles has been the direct

temptation to break a $50 window to secure goods

not worth $5. Hereafter, the reward of $roo will

not be paid in any case of window smashing out of

business hours, where goods are displayed in the

window."
An effort is being made by the Alliance, the

American Bankers' Association and the Pinkerton

National Detective Agency to have. the following

amendment to penal codes passed into law in each

State of the Union :

" Burglary with explosives :—A person who,

with intent to commit burglary, breaks and enters

in the night time, a building in which there is a

human being and commits a burglary by the use of
nitro-glycerine, dynamite, gunpowder, or any other

high explosive, is guilty of burglary with explosives.
" Burglary with explosives is punishable by im-

prisonment in State prison for not less than 25
years and not more than 40 years."

Such a bill has become law in the State of

Maryland, and endeavors are now being made to

have it added to the statutes of other States. It

was recently introduced into the New York Legis-

lature and its passage is expected.

The meeting then proceeded to the election

of officers, and the following were chosen by the

unanimous vote of those present : President, A. K.
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Sloan ; first vice-president, H. H. Butts ; second

vice-president, C. F. Wood ; third vice-president,

C. C. Champenois ; treasurer, Bernard Karsch.

Members of executive committee—A. L. Brown,

C. C. Champenois, M. L. Bowden.

Henry Untermeyer and Edward S. Smith were

reappointed as the auditing committee.

A vote of thanks was passed to the trade

papers for their courtesy and liberality in publish-

ing various items of interest regarding Alliance

matters during the past year, and the meeting then

adjourned.

Regular Monthly Meeting

The regular monthly meeting of the executive

committee of the Jewelers' Security Alliance was

held on Friday, December 28th, the following mem-

bers being present : Chairman Butts, President

Sloan, Vice-presidents Wood and Champenois,

Treasurer Karsch, Secretary Noyes, and Messrs.

Abbott, Alford, Bowden, Brown and Stern, of the

committee. The following new members were

accepted:

C. II. Benson, Elmira, /4-: Y.
A. 0. Bald, 'Buffalo, N. Y.
Max Henschel, Philadelphia,

Pa.
Frank L. Hornung, Brook-

ville, Ind.
Geo. Kucharik, Chicago, Ill.
Henry Leonhardt, Philadel-

phia, Pa.
W. B. Lodge & Co., Lander,

Wyo.
Marks &Winkelstein,

N. Y. '
Fred. %V. Reich, Columbus,

t;it.
J..1. Heider, Homer, N. Y.
Harry D. Beresford, Fort

Dodge, Iowa.
Carl A.Beyer, Rochester, N.Y.
has. J. Ernisse, Rochester,

N.Y.
Dan. Jennings, Oneonta, N.Y.
Jas. IL Norton, Winchester,

Tenn.
Philip Present, Rochester,

N. Y.
Chas. Kranich, Philadelphia,

Pa.
Geo. W. Kranieh, Philadel-

phia, Pa.
E. F. Amissen Jewelry Co.,

Salt Lake City, Utah.
Chas. H. Dygert, Rochester,

N. Y.
J.Kopelowich, Rochester,N.Y.
V. h. Plenning & Co., St.

Marys, Ohio.
John A. Schrott, Herkimer,

N. Y.
T. Taylor Shannon, Philadel-

phia, Pa.
B. W. Towell, Hot Springs,

Ark.
Valentine Wetzel, Union I till,

N. J.
Allan Jewelry Co., Charles-

ton, S. C.
Anderson & Thorson, Wahoo,

Nebr.
Chas. G. Brown, Lockport,

N. Y.
Frank M. Douglas, Red Creek,

N. Y.
H. S. Lilius, Hattiesburg,

Miss.
Carl Entenniann Jewelry Co.,

Los Angeles, Cal.
F. Gehriger & Co., Kansas

City, Mo.
T. I. Gwillitu & Son, Bristol,

Conn.
Geo. Katzman, Louisville,Ky.
C. M. McFatridge, ,Moravia,

Iowa.

J. A. Merrill & Co., Portland,
Maine.

John P. Mullally, Indianapo-
lis, Ind.

E. M. Richardson, Lockport,
N. Y.

Fred. W. Brock & Co., Hones
Path S. C. 
WDeck & olf, Buffalo, N. Y.

David Entry dc Co., Cleveland,
Ohio.

Leach & Simpson, Auburn,
N. Y.

M. L. Levine, Buffalo, N. Y.
T. .1. Vorhaben dc Bro., New

Orleans, La.
Jacob Bennett, Norfolk, Va.
H. J. Cartier, Artie, It. I.
Cook & Jaques, Trenton, N. J.
Frisch Bros., Buffalo. N. Y.
Benjamin Lewin , Buffalo,N.Y.
W. C. Pearson Drug Co., Cor-

ning, N. Y.

Schaefer 8c. Addison, Balti-
more, Md.

Frank Smith, Woodland, Cal.
Von Norman Bros., Seattle,

Wash.
P. A. Peterson, Trenton, N. J.
Helmuth P. Schultze, Buffalo,

N. Y.
'I'. Musgrave & Co., San Fran-

cisco, Cal.
Wm F. Perrin, Oneida, N.Y.
Carl Silbert, Plainfield, N. J.
George Mak, Paterson; N. J.
Walter Moore, Paterson N. J.
A. Edelstein, Paterson, N. J.
Mrs. V. Menein, Paterson,

N. J.
G. Gootenbe% Paterson, N.J.
Albert J. Diebold, Butfalor,

N. Y.
G. Hahnemann, Buffalo, N.Y.'
Chas. Greeme & Son, Passaic,

N. J.
Ferdinand Brunner, Ruther-

ford, N. J.
E. A. Young, Newark, N. J.
Gaven Spence, Newark, N. J.
J. J. S. Rutan, Newark, N. J.
F. H. Barney, Elm Creek,

Nebr.
Comerford & Bush, Buffalo,

N. Y.
H. Nise, Buffalo, N. Y.
Morris L. Weinstein, Asbury

Park, N. J.
Hosea D. Fisher, Oswego,

N. Y.
C. S. Kepneer, Chester, Pa.
Jos. Schmid, Bunk, N. Y.
Wm. Nelson Shafer, Cobbles-

kill, N. Y.
L. E. Vaughn Oxnard, Cal.
A. Behrend, 'San Francisco,

Cal.
Harry Friedman, Newark,

N. J.
Grinnell h. Co., Valley City,

N. Dak.
A. A. Lingvall, Brooklyn,

N. Y.
Frank Ricard, Lawrence,

Mass.
A. B. Spencer, Rutland, Iowa.
Thos. L. Terry Buffalo, N. Y.
Geo Bernard,'Newark, N. J.
S. Soft, Newarc, N. J.
Weizenegger Bros., Newark,

N..1.
Iloward Thomas, Wenatchee,

Wash.
C. H. West, Amsterdam, N.Y.
Millikan & Hickle, Athena,

Ohio.
Frank Thorwarth, Elizabeth,

N. J.
Adams & Crockett, Spring-

field, Mass.
M. J. Bernstein,Niagara Falls,

N. Y.
Josegh J. Carr, Niagara Falls,

Nelson A.Soggs,Niagara Falls,
N. Y.

Ernest Allez, Millville, N. J.
Chas. H. Higbee, Tottenville,

N. Y.
Geneva Optical Co., Geneva,

N. Y.
Goldwater Bros., Oakland,

Cal.
Chas. A. Thorpe, Potsdam,

N. Y.
Frank F. Stapf, Dunkirk,

N. Y.
L. E. Winchester, Fredonia,

N. Y.
Nath. Wolff, Portland, Ore.

At a later meeting of
the annual meeting, the
accepted:

Henry Cohen, Richmond, Va.
J. N. .Drake, Preston, Minn.
A. 0. Gott, Alameda, Cal.
C. W. liatvlicek, Crete, Nebr.
J. C. Ladds, Oil City, Pa.
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the committee, held after
following members were

Jos. F. Oyer, Kingfisher,Okla.
Harry Short, New Palestine,

Ind.
Norfzinger Jewelry Co.,Swan-

ton, Ohio.

The committee authorized the payment of the

reward of $too to the following parties:

No. 17. To Edward C. Dollard and Officer

Michael Wallace, for the arrest and conviction of

Frank Maneri and Frank Lovello, who smashed

the window of M. Weintraub, Hoboken, N. J., on

November 1, 1906.
No. 18. To Officer Thos. Cuddihee, for the

arrest and conviction of David Henderson, alias

Harry Smith, negro, who broke into the store of

W. F. Mueller Jewelry Co., St. Louis, Mo., on

May 26th.
No. 19. To Officer W. Woodhill, for the

arrest and conviction of Thos. Roulet, who broke

into the store of Warren Scarborough, Long Island

City, on August 23d.
No. zo. To D. C. Clark, for the arrest and

conviction of two burglars who broke into the

store of R. J. F. Roehm & Co., Detroit, Mich., on

August 59th, and stole about Poo worth of goods,

a„.part of which were recovered. The detectives

ellad no clue and would never have discovered the

thieves but for information given by Clark, who

was boarding in the same house with the oulprits,

and having seen an advertisement of the reward

notified the police of suspicious actions which he

had observed. One was sentenced to one year

and the other to two years in the States prison at

Jackson.
No. 21. To Officer Austin H. Gilbert, for the

arrest and conviction of Sylvester Duncanson, who

smashed the window of Geo. E. Childs, Flint,

Mich., August 9th. Failing to get any goods on

account of the vigilance of the officer, he was sen-

tenced to ninety days in the workhouse, it being

impossible to secure a longer sentence because

nothing of value was taken.

No. 22. To Geo. Parker, for the arrest and

conviction of Chas. T. Brooks, negro, who broke

the show window of C. D. Quisenberry, Orange,

Va., on October moth.

No. 23. To the Police Pension Fund, of Al-

bany, N.Y., for the arrest and conviction of Cyrus

Murphy and Frank Alexander, who smashed the

window of F. W. Hoffman, Albany, N. Y., Octo-

ber 31st, and stole rings valued at $16oi, all of

which were recovered. Murphy was sentenced to

not more than four years, or less than three years,

in Danamora prison, and sentence was suspended

in Alexander's case.

No. 24. To Officer Jas. H. Lyons, for the

arrest and conviction of Frank Edwards, who

broke into the store of the R. G. Winter Jewelry

Co., Minneapolis, Minn., on September 17th, steal-

ing about Poo worth, and was sentenced to four

years and six months in the States prison at Still-

water.
No. 25. To Detective Jas. Gaffney, for the

arrest and conviction of two boys who smashed

the show window of A. E. Motch, Covington, Ky.,

on November 22d, stealing two watches, which

were afterwards recovered. The boys being under

age, one was sentenced to the State Reform School

and the other was placed on probation under sus-

pended sentence.
No. 26. To Officer Geo. Reynolds, for the

arrest and conviction of Jos. Yurkosky, who broke

into the store of Wallace Miller, Uniontown, Pa.,

and stole three gold watches, which were recovered.
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1866 Forty-first Year

Our Rings are of standard quality, and an

will show the karat of the gold used.

WE INVITE SUCH TESTS

1907

assay

Our spring line is now ready,

we call the special atten-

tion of the trade to the

increased number of new

effects in JADE, CHRY-

SOPRASE, MALACHITE,

TOURMALINE, AMAZO-

NITE and the various other new

stones that are now selling so

freely.

New York
3 Maiden Lane

14 K. Diamond Rings
Signet Rings

Ladies' Stone Set Rings

Children's and Misses' Rings
Band Rings
Scarf Pins

Arnold & Steere
Providence, R. I.

Chicago
151 Wabash Ave.

February, 1907

LETTERS
fromthe

TRADE

THE

Readers are requested to send for publication new ideas
on any subject, technical or mercantile, of generalinterest to the trade. As this page is for the use

of individual readers, we do not hold our-
selves responsible for the views ex-

pressed.—Editor The Keystone

Golden Wedding Celebration

ED. KEYSTONE :—I have an order for the invi-

tations for a golden wedding celebration and have

been consulted by the family as to how such a

celebration should be conducted. Could you give

me any hints that would enable me to be of any

assistance to them in this regard.

Yours truly, " G. M.Keokuk, Iowa

[No doubt our subscriber has printed the invi-

tations in gold, the orthodox color for such a cele-

bration, and this gives the clue to the chief feature

of the anniversary. Gold or yellow should be

made the prevailing color wherever possible—in

the invitations, the home and table decorations,

and even in the refreshments. In the decoration

of the apartment yellow crepe paper can be used

to advantage, also yellow leaves or branches if

procurable. A few yellow chrysanthemums would

be very decorative if they could be had at the

florists. Yellow silk ribbon or crepe paper ribbon

can be draped from the chandelier to the angles

of the room or corners of the table. It is custom-

ary to present to guests some souvenir or favor on

such an occasion, and an appropriate form for

this is a dainty gold basket filled with chocolates

or bonbons wrapped in gold paper. Even the

viands should partake of the yellow color. Salad

with mayonnaise dressing may be used, and gold

cake, orange ice, oranges and yellow candies are

also in order. Improvements on and elaborations

of these suggestions will readily occur to those

charged with the arrangement of such an affair

as this. Expense is about the only considera-

tion.—ED.]

The Oldest Watchmaker

ED. KEYSTONE :—In looking over December

KEYSTONE I observe that• you have a write-up of

Wm. F. King, of Adrian, Mich., in which it is

stated that he is the oldest watchmaker, or rather

that he has been at the bench longer than any one

in America. Now, we can go him one better.

My father, C. Burns, of this place, has been at the

bench since he was fourteen years of age and has

never taken a vacation. He is now almost eighty-

three years old and is still at the bench, where he

can do as good a job as ever, though somewhat

slower, and a good deal of his work is done with-

out the aid of glasses. This would make him in

continuous service for sixty-nine years. I would

like to hear if any one can beat this record. Father

is also of Scotch parentage although born in this

country.
Yours truly,

Peshtigo, Wis. ELMO BURNS.

Wire Chucks and Wheel Cutters

EE. KEYSTONE :—As you suggest that we can
use your columns without limit, I would like at

this time to take advantage of the privilege and

would ask that you publish an article on wire

chucks and wheel-cutting attachments, if you can

conveniently do so. Certain recent experiences

with my bench and lathe work are responsible for
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my request, and no doubt many others besides

myself will be interested in such an article.

Truly yours,
Wheeling, V. Va. " F. C."

[In response to our subscriber's suggestion,

we communicated with a recognized authority on

the subjects mentioned, Franklin Hardinge, of

Hardinge Bros., Chicago, who has been engaged

in the designing and manufacturing of these and

other such attachments and tools for the past six-

teen years. Mr. Hardinge favored us with the

following instructive contribution on the subject:

In regard to chucks, wheel cutters, etc., we

have had a great deal of experience in this partic-

ular line. In the matter of wire chucks, we have

demonstrated the • practicability of the various

designs, and would especially direct attention to

the flat-face chucks as being the truest-running

mechanical device we know of for smaller sizes.

To accomplish a true-running chuck with a

short bearing such as small sizes require, it is pos-

sible to get this only by having the contact lines of

pressure, as illustrated in the etching of the flat-

face chuck, here shown (Fig. i). All other things

being equal and carried out correctly, it is possible

with this fiat-faced chuck to obtain an accurately

revolving-hole that is adjustable to a limited amount

of variation, suitable to watch work. By com-

parison of the lines of pressure indicated in the

illustration, Fig. i, the o'd design, and in Fig. 2,

Fig. 1

a

Fig. 2

the new design, you will see that the fulcrum or

strain upon the chuck is altogether in favor of the

new design. Where the seat of the spindle is

true this can be made to run very close, probably 

within one-twenty-thousandth part of an inch with

no trouble.
To have the head of the chuck fit this seat

correctly, a three-spline chuck, which is used and

most adapted for the purpose, should have three

contacts with the spindle B. That is, the contacts

should be in the middle of each section. The

head of the chuck would not be a circle, but be a

small circle enlarged. This gives you a direct

connection of metal from center of hole in the

chuck to the spindle. Therefore if the chuck is

finally ground true and parallel, under these con-

ditions we should be able to accomplish a correct

hole in the center of the chuck and spindle that

will revolve as accurately as the side of journal

of the spindle. This being accomplished the work

should turn as accurately as this hole is ground,

providing, however, it is not thrown from the cen-

ter by distortion from strain by gripping the work.

Thus it becomes essential, since the contact

upon the part held by the chuck is short and small,

that such contact should be brought in a direct line

as far as possible to offset the fulcrum upon the

three sections of the chuck and limit the distortion

as much as possible.
Mechanically this theory and practice are cor-

rect and are possible to attain. Therefore, one

should not expect to attain the desired accuracy

without complying with the thoretical conditions.

The vast number of chucks used by the trade 
at

large are round face and incorrect for that reason.

However, there have been a great many of the

flat-faced chucks manufactured and sold to work-

men who appreciate their value and realize th
eir

advantage, and the use of such devices is increas-

ing. Of course where the chuck is large and the

hole is, say, 1.5 mm. in diameter, the bearing is

long enough to reach farther back in the angle

within the spindle, and it is braced at the back in

such a manner as to attain the same result as the
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flat-face chuck on a small and shorter piece of

work. Where work, such as pinions, is held in a

chuck of 1.5 mm., it is then desirable to have the

flat face just as much in large sizes as it is in the

small size. Therefore, to get this result a man can

have flat-face chucks up to that point where the

length of his work will accomplish the same results

as shown in the new designed chuck.
Regarding the wheel cutter, this is a tool that

can be used by all watchmakers, according to the

class of work they have. It is also a necessary

device, as the equipment of the watchmaker really

has to embody a well-equipped tool room. The

watchmaker has to have a vast amount of informa-

tion covering a great range in mechanics. He

must be acquainted with the various kinds of steel

suitable to his purpose ; he must also be acquainted

with mechanics sufficiently to know how to handle

the material from its crude form and put it in the

highest type of finish and design. Thus there is

no limitation to the knowledge and information

that a man should be possessed of as a watch-

maker, all of which is essential to him to accom-

plish the desired results.
He may go further than this, as there is no

limit to his inventive capacity, there being a con-

stant demand for men who are able to design and

improve a device for carrying out such things as

are now accomplished in watch and clock work.

The wheel cutter plays a prominent part in replac
ing

parts of watches where they are not manufactured

to standard and are not interchangeable. There

being a vast number of watches which are works

of art and not made to a standard, it becomes

necessary that every watchmaker who pretends to

do a line of repairing should be equipped with a

wheel-cutting device whidh will enable him to do

any amount of small milling-machine work.
Having the wheel cutting and milling proposi-

tion thoroughly accomplished, then comes the

matter of hardening and tempering the steel, which

also requires a vast amount of experience and

application to accomplish correctly. In connection

with this wheel cutter, it is not the standard watches

made in America that cause the trouble, but there

have been manufactured in the past by varit us

manufacturers and are being manufactured to-day

watches which are not standard, and if the watch-

maker has these to repair it is often far more to his

advantage to be able to make the part at once and

thus satisfy his customer and do it within a reason-

able time than wait to be sent to the watch factory

or possibly the jobbing house for the part, tak
ing

considerable time and keeping the customer waiting

rather than to fill his order promptly by having

proper facilities. The question resolves itself intp

a few words, viz : that the watchmaker must
 be

an all-around mechanic and have full equipment
 to

properly perform his duties as a watchmaker 
or

carry on his business in a business-like way.
—ED.]

Engraving Script

ED. KEYSTONE :—Many years ago I com-

menced to engrave and was confronted with 
the

disagreeable fact that I did not know the shape
 of

good-looking capital script letters and so I fou
nd

that I must go to writing school again. 
The

writing master was a good teacher, but while
 he

helped a great deal yet I found what he 
would

never admit, that a letter that in writing 
might

look well in connection with other letters, 
would

not look well alone—say on a spoon handle.

How many engravers are there that can make

a really fine-shaped script capital C, 0, P, S
 or V

on a spoon handle—a letter that will fill the 
space

and be well balanced and graceful?

Perhaps I don't give my meaning clearly, b
ut

I will instance the following :

This S, as it may appear when it has some ot
her

one to lean on, may pass, but put it by its 
lone-

some on a spoon handle and it is a different

proposition. I think that it would be a good th
ing

if you would take this idea up in the lessons t
hat

you are giving on engraving.

Yours respectfully, "A. BOTCH."
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THE 4 BEST " SAFETY FOB BATES & BACON Attleboro, Mass.

Makers of HIGH-GRADE CHAINS anD BRACELETS
Our goods are strictly High-Grade Gold Filled and warranted

satisfaction. Our orders are promptly filled.

Ask your Jobber for our New " BEST" Chain Fobs

to give

BRACELETS
The " BATES"
" KANT KUM OFF"

Pull and Twist

NEW YORK-9 Maiden Lane

The " WINNA "
imigest secret nt and Catch Bracelet

on the market

CHICA00-103 State Street

New York Office
II Maiden Lane

NOTHING LIKE IT
Our 20th Century Solid Gold

Shell Charm has stood the test of
competition for years, and to-day
there is. not a charm on the market
to compare with it.

Investigate and Be Convinced 

IRONS 0 RUSSELL CO.
Manufacturers of Emblems

Main Office and Factory
95 Chestnut St., PROVIDENCE, R. I.

wr,ausive Chainmakers for the h
csc‘V1 'retcv:i

TRADE-MARK

College Flags, Seals, Fobs, Etc.
IN GOLD AND SILVER

We will not praise our goods, our customers are doing it for
us. Increased force and overtime on duplicate orders prove it.

Our Sfiring Line is Complete and Ready for Your Inspection

A & Z CHAIN CO.
MAKERS OF HIGH-OR ADE GOLD FILLED CHAINS

9 Calender Street Providence, R. I.

We manufacture a varied line of College
Flags, Seals, Fobs, Spoons, Match Boxes, etc.,
all representative and emblematic of college life.
Also make a specialty of Badges and Clam Pins.
'Phis line is extensive co that selections are
easily made.

All goods are hard enameled in any color
or colors and finished as desired, which together
with first-class workmanship makes a most
desirable article. Samples will be sent upon
application. Write for illustrated catalogue
1111(1 price-list. Should you wish souvenirs for
any event or of your own city, write to us and
designs or samples will be forwarded im-
mediately.

The Kinney Company
PROVIDENCE, R I.
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Remarkable Progress and Devel-
• opment of Canada'

Vast Agricultural Possibilities of the Dominion—Im-

mense Natural Resources—Railroad Extension,

Immigration and Expanding Trade

. The extraordinary progress now being made in

Canada and the wonderful rate of depelopment

shown in recent years have riveted the attention of

the world on the great Dominion, its extent, its

productivity and the enterprise of its people. Even

to-day comparatively few realize the enormous area

and vast possibilities of our Northern neighbor.

With the exception of Alaska, Newfoundland and

the Danish colony of Greenland, the Dominion of

Canada includes the whole of the North American

continent north of the United States. It has an

area of 3,750,000 square miles, is almost as large

as Europe and nearly twice the size of India. In

this vast territory are all the factors that make for

future greatness—a government of the people,

fertility. of soil and immense natural resources.

It was somewhat of a misfor-

tune for Canada that the worldSalubrious and
Temperate Climate at large long entertained a very

erroneous idea of her climate,

whick was unjustly credited with being unusually

severe and unfavorable to crop cultivation. As

the country and its climate have become better

known, this erroneous idea has been removed and

the inaptness of Kipling's title, " Our Lady of the

Snows," is now known to all. Even to-day com-

paratively few are aware that the most southerly

Part of the province of Ontario is as far south as

the city of Rome, while the most northern part of

Manitoba lies opposite Liverpool. In the provinces

near the ocean, both on the western and on the

eastern side, the climate is mild and moist, the

western coast being milder and having more rain-

fall than the Atlantic coast.

The Canadia summers are warm and corn-

fortable. In fact, the summer temperature of all

Canada, other than the northwestern and northern

coast, is warmer than that of England, while the

summer nights are pleasantly cool. The winters

are cold, but less severe than might be expected as

the air is dry, exhilarating and healthful. Indeed,

Canada is really to a greater extent a land of sun-

shine than " a land of snow," having more sunshine

than Europe. It is a land of bright skies, and

when summer comes, with its long, warm days,.

the grain ripens rapidly. On the Western prairie

there are on the average two hours more of sun-

light each day in summer than in England.

One of the great tempering influences in the

climate of Canada is the immense area of inland
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waters. In the Western territories there is less

rain than in the East, but as it rains very little in

winter, most of the precipitation being in spring

and autumn when needed for agricultural purposes,

the difference is not so marked. The coolness of

the prairie night, after the heat of the day, causes

heavy dews, and these are of great service in pro-

tecting the grain from the effects of drought.

In Canada, while manufactures

are very important, agriculture

El Dorado is the most promising field of

industry, and means most for

the future of the dominion. Farming was at first

confined largely to that portion of British North

America known as the maritime provinces, but

gradually the country farther West and Northwest

was opened up by roads and railroads and the

agricultural area was thus widely extended. When

the Canadian Pacific Railroad was completed prac-

tically the whole of the Northwestern Dominion

was thrown open to settlement, and now the

fertile provinces of Manitoba, Saskatchewan and

Alberta are under cultivation. In these provinces

are some of the best farming lands on the conti-

nent of America, and knowledge of this fact has

resulted in extensive immigration. Tens of thou-

sands of settlers are pouring into this fertile territory

each year, while the government and the railway

companies are doing everything possible to encour-

age the influx of desirable settlers.

The sturdy and honest toiler, no matter where

he is now located, will find a magnificent opportu-

nity for future wealth in the fertile soil of the

Canadian Northwest. There are over 200,000,000

acres, a large part of it free homesteads, and the

very choicest of it in the very best locations can be

had for less than po per acre. This territory is

the finest wheat area in the world.
The development of the country

Results of during the past few years has

Railroad Enterprise been simply amazing. Every-

where what was formerly

unbroken prairie is now dotted with happy homes.

The railroads are blazing the way for further immi-

gration and fruitful settlement. Villages have

sprung up along the newer lines of railway as if in

the night, and the railroads are extending their

ramifications with wonderful rapidity. Though

there is now excellent railway communication, con-

sidering the extent of the country, vast extensions

are being projected. The Grand Trunk Pacific,

the proposed new trans-continental line, will

overcome many of the difficuties of new and

advanturous settlers. The Canadian Pacific, the

Canadian Northern Railway and the Great Northern

system are all continually extending their lines and

achieving wonders in blazing the way for further

progress and development.

An Agricultural
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The Canadian Pacific Railroad has been espe-

cially energetic and public-spirited in its work of

expansion and development. The liberal induce-

ments offered by this enterprising road have

tempted vast armies of settlers to the fertile farm-

ing districts of Canada, and the excellence of its

service has been very effective in making agreeable

and remunerative the initial efforts of the farming

immigrants. Unlike the United States, in the

pioneer days of the prairie schooner, the Canadian

Pacific Road first pushed its ramifications into the

fertile regions, thus giving new settlers the advan-

tage of transportation from the first day of their

operations on the farms. Never, probably, has

been so grandly demonstrated the potency of a

great road as a factor in the development of any

country. With the settlement of the country have

grown up school facilities, churches and all the

pther agencies of civilization, and probably no

other country is more noted for the law-abiding

character of the population.
It is little wonder that the world

A Great Future is watching with interest the

rapid development of this land

of limitless wealth. An eminent American professor,

who made a recent tour of Canada, expressed

himself as follows : " The contemplation of this

great country is bewildering, whether viewed from

the standpoint of size or resources. In size it is

an empire, while its resources are almost fabulous

in the aggregate, taking into consideration the

limitless mineral, timber and agricultural produc-

tion. Beyond all question, the agriculture of

Canada will be its greatest industry through all the

centuries."
A feature of Canada that is doing much to

spread its fame and attracting a host of tourists, is

its beautiful scenery. In its various provinces and

expansive territory, it can boast of every variety of

scenery, from the grandest, most sublime and the

most awesome to the scenes as reposeful and

beautiful as may be found under Italian skies. No

traveler can boast of having viewed the wonders of

the world if he has not seen at close range the

magnificent scenic attractions of Canada.

As might be expected, all trades are reaping

the benefit of the prosperity and active develop-

ment of the dominion, the jewelry trade included.

THE KEYSTONE takes much pride in its long list

of Canadian subscribers and is pleased to know of

the present favoring conditions and very bright

prospects for the future. The jewelers in the new

settlements are enjoying a remarkable degree of

prosperity, and in the railroad towns and cities

their business is especially remunerative. All are

naturally enthusiastic over the present remarkable

progress in their country and look forward to the

future with easy confidence.

On the big Canadian wheat farms
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JEWELERS ! SCHOOL SEALS ARE POPULAR
Seals are very popular, and we show here

only a few of the many made for the different
schools last year.

For a State School or University no pin would
be more appropriate than one with the Coat of
Arms of the State in the center. If the school has
no official seal, let us make pin for you showing
the characteristics of this design. If you do not
care to have pin made in either of these ways, sub-
stitute the year and class initials and have the class
motto in the circle.

We make seals in two sizes and three different
ways, as you will see by the illustrations. Advise
us regarding your wishes, stating quality and
quantity desired, and we will be pleased to have
prepared a colored sketch embodying your ideas,
and forward with prices.

Send for our new catalog of Flag and Class Pins.
You can make more money. handling Bastian's
than any other. Special designs and estimates free
of charge.

BASTIAN BROS. CO., R=21 South Avenue, Rochester, N. V.
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DIAMOND and PEARL

DIAMOND and SAPPHIRE

DIAMOND and EMERALDS

DIAMOND and BAROQUES

FatctoR-7 and Mh1131E2 Office

H E WARN, H. J.

LLSOP295 " OREGERTAL LIIHE "

RETTES
MOUNTED IN COMBINATIONS OF

AMETHYSTS

TOPAZES

PERIDOTS

AQUAMARINES, Etc.

BreInch Office

LOO AHGELES, CAL.

NIAGARA RING MFG. CO.,

04511, -

Offices: Nos. 16, 18 and 20 East Eagle St.
Factory : Nos. 374 and 376 Washington St.

Buffalo, N. Y.
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Each Ring guaranteed to wear a life time. Each Ring "SOLID GOLD " io K. fine. Over three thousandoriginal designs to choose from and new ones added continuously
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1djusting Watches to Position

!per read before the New Englaud Watchmakers' Club by

C. M. SMITh

Mr. President and Gentlemen will speak

i Hair on the subject of adjusting watches to

position, by which I mean such adjustment as

k necessary in the course of repairing positioned
-atches, and not the adjusting of new watches in

ie course of construction. There is not to my

,.nowledge any hard and fast rule that can be

Alowed in the case of every watch and have them

■ ome accurately to positions. It is greatly a matter
of experiment. Nearly all adjusters have different

methods and theories of adjusting and they would

he inadequate to the average watchmaker in re-

pairing. Yet there are a few rules which, if

followed, will help you in repairing and readjust-

ing positioned watches.

In the adjusting of new watches

Preliminary to there are mathematical systems

used in ascertaining measure-

ments, such as diameters, cir-

cumferences, circles, weights, etc. If these methods

were fully discussed they would not be obvious to

tne average watchmaker and of very little value in

repairing. I will now give you a few rules which,

I think, are worthy of a trial.
First, take the watch as a whole and see that

it is perfectly clean, that the mainspring is the

right width and strength, that the train is free and

the endshake and sideshake of the train pivots are

right. Then see that the escapement is right, 1. e.,

that there is just enough lock to be safe, and that

the drop is equal. Then adjust the let-off and bank

the watch to drop. Next adjust the jewel-pin

action, 2r e., forward the jewel pin so that it will

enter the slot of the fork, making sure that the

jewel pin is the right size. Then pass the jewel

pin through the fork and just as the tooth of the

escape wheel drops from one pallet stone to the

other, stop the balance at this point and see that

the jewel pin has entered the slot of the fork. Then

pass the jewel through to the other side and as

the tooth of the escape wheel drops on the other

stone, stop the balance at that point and see that

the jewel pin enters the slot of the fork on this side

also. Next take hold of the fourth wheel with

your tweezers and reverse the power of the train,

and see that the jewel pin passes through the fork

without catching on either side of the crescent. If

this is done the escapement is in perfect condition.

Second, see that both pivots are of the same

diameter and are well hardened and polished so as

to cause the least possible friction in the jewels.

Third, see that the holes in the jewels are

smooth and well polished and use the olive-shape

hole, as there is less friction than in the cylindrical.

Fourth, have the ends of the pivots nearly flat,

by means of which the friction in the horizontal

position can be made equal to that in the vertical

position.
Fifth, have the balance well poised and both

the balance and hairspring true in the flat and

round.

Adjustment

Adjusting
the Watch

If these five precautions are

carefully observed, adjustment

can be had by varying the
fourth. When the watch is run-

ning carefully observe the arcs of vibration in both

the horizontal and vertical positions. If the arcs

are greater in the vertical position than in the hori-

zontal position, it shows less friction in that posi-

tion. Round the end of the pivot a little and it

will reduce the friction in that position. If the arcs
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of vibration are greater in the horizontal, you must

increase the friction in this position. This can be

done by flattening the end of the pivot. Try each

pivot in this manner until the arcs of vibrations are

equal. Then level center and circle the hairspring.

The circling of the hairspring is very important.

Have the coil of the spring that is between the

regulator pins in such circle that the balance can

be stopped with the jewel pin in the slot of the

fork so you can move the regulator the length of

the index without throwing the hairspring in or out.

Experience has proved to me that watches

treated in this manner run well in all positions. In

speaking of repairing and readjusting positioned

watches, I had reference to the repairing of watches

that needed new parts, such as balance staffs,

balance jewels, jewel pins and pallet stones. Add-

ing new parts more or less disturbs the adjustment.

In cleaning a watch after you

Points on have taken it down and re-
Cleaning moved the stem work, dip the

parts in benzine, then with a

brush wash them thoroughly with soap and water,

rinse them clean and dip them in a solution of

cyanide of potassium, then rinse thoroughly with

clean water, using hot water when possible, dip

the parts in alcohol and dry in boxwood sawdust.

Next set up the watch and try the endshake. The

endshake of the escape and pallet should be equal,

and if there is more endshake on the escape wheel

than on the pallet, or vice versa, it might make

some difference with the lock, especially on the

oval pallet stone. The endshake of the fourth

wheels and center should be as close as possible

and be safe, so as to prevent the hands from inter-

fering with each other. The endshake of the train

should be free, i. e., so you can lift each wheel

with your tweezers and they will drop back by

their own weight.

Then try your sideshake ; there should be just

enough sideshake so you can see a little with a

single eyeglass. The pallet and escape wheel

should have very little sideshake so as to prevent

the fork from jumping. 'The sideshake of the

balance should be as close as possible and be free.

Great care should be taken in the endshake of the

hour wheel, or the endshake of the hands, as it is

often called. There should be very little endshake

between the hands, but be sure they do not bind

in any place.
I have found in my experience that in many

watches that I have had to repair, the jewel pins

are small. Good time can never be derived with

a small jewel pin, as it causes the fork to jump and

lose motion. The one-thousandth of an inch gage

is generally used in gaging jewel pins. With this

gage from two to three degrees jewel-pin shake is

all that should be given, according to the grade of

the watch. Be sure that the pin is set square and

enters the slot of the fork and does not strike in

the crescent. To have a watch properly banked

up it should be banked first to drop, i. e., there

should be no slide and no guard pin on either side

of the roller and no shake on the jewel pin, as the

escape wheel tooth drops from one pallet stone to

the other ; then by opening the banking pins to

give the required amount of slide, it will also give

an equal amount of guard pin and jewel-pin shake.

True your balance and hairspring, circle and level

the hairspring and there will be no trouble with

the running of the watch.
There is one other important thing that I wish

to speak about. That is the cleaning of the

balance jewels. These jewels should be taken out

and thoroughly washed with alcohol. Don't

attempt to clean them with pegwood as there is a
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certain amount of old corroded oil that cannot he

removed with pegwood. Fresh oil mixed with this

old corroded oil will soon harden into a sticky sub-

stance and cause a poor motion to your watch.

Novel Lamp Filaments

The Kusel electric lamp, invented by Dr. Hans

Kusel, of Baden, and manufactured in Austria, is

remarkable not only for its excellence in practical

use, but ,also for the novel manner in which the

filaments are made. Alloys of chromium, manga-

nese, molybdenum, uranium, thorium, zirconium,

platinum, osmium and iridium are first disasso-

ciated in water by the electric spark, and being

precipitated in infinitesimal particles, they form a

colloidal mass, which, because of its plasticity,

can be molded like wet clay. After drying, the

filaments thus modeled became sufficiently hard

and resistant to bear all the manipulations needed

or their introduction into electric lamps. As soon

as they have been heated to redness by the passage

of a current, they return to the metallic state and

thus form filaments of pure metal.

Curious Timekeepers

At a meeting of the St. George's Literary

Society, Brentford, J. Samuels opened a debate on

" Timekeepers," and in the course of his observa-

tions the invention of clocks driven by a weight

was generally attributed to Pacificus, Archdeacon

of Verona in the ninth century, and afterwards to

Gerbert, afterwards Pope Sylvester 2d, who made a

clock in 996 when Archbishop Beckmann thought

William Abbot, of Hershaw, in the eleventh cen-

tury, had best claim to the invention. But clocks

were not generally used until the time of Henry

VIII. The oldest clock mentioned in England was

put up in a former tower of Westminster with some

bells in 1288, out of a fine imposed on a corrupt

lord chief justice. In 1292 a clock is mentioned in

Canterbury Cathedral costing 430. That at Glas-

tonbury Abbey, afterwards at Wells Cathedral

dated 1323, was now in South Kensington Museum

and was going.. There was also one at Dover

Castle with the date 1348 on it, and this was

exhibited going in 1876. The first clock with a

pendulum was at St. Paul's, Convent Garden, in

1621. Mr. Samuels then gave some very interest-

ing statistics concerning the cost, weight and

measurements of various famous clocks, and, pro-

ceeding, said that watches were, according to

tradition, invented in Nuremberg in the fifteenth

century. In Queen Elizabeth's time they had

become rather common, and were alluded to by

Shakespeare in " 'Twelfth Night " in the words, " I

frown the while and perchance wind up my watch."

Not Discovered by Columbus

That Columbus was not, as is popularly sup-

posed, the first to note the declination of the

magnetic needle has recently been graphically

demonstrated by the discovery of three sun-dials,

dating from a time anterior to Columbus' first

voyage, and bearing on the compasses accompany-

ing them lines indicating the declination of the

needle. One of these, found at Innsbruck, was

constructed at Nuremberg in 1431. Not only has

it an engraved line indicating the declination at

the time of its construction, but other lines showing

the changes of direction undergone by the needle in

subsequent years. Who first noted the declination

of the needle-is still an unsettled question.
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The Call for Quality

I N the jewelry trade, QUALITY will have the
call this year—there can be no mistaking
that fact. • . 

The great middle class—the neither rich nor poor
—upon which the average jeweler most depends,
has never been more numerous, nor better able to
afford the possession of good jewelry, fine watches,
table silver and the like. •

Without question, the demand for all these things will

be strong—and also, you may be sure, will be the insistence

upon quality. The public will want full value for its money

—goods of actual worth and undoubted dependability.

For that reason — among other good reason s—

SIMMONS CHAINS will be an especially good selling

proposition during 1907.

They are the acknowledged standard among high-grade

gold filled goods. Their merits are known. Not only to

the trade, but to a very considerable contingent of the public

at large, the name SIMMONS, in connection with watch

chains, is a synonym for quality and dependability.

The moral is obvious.

R. F. SIMMONS COMPANY
Main Office and Works, ATTLEBORO, MASS.

Salesrooms : 9-13 Maiden Lane, New Ycrk

42 Madison St. (Heyworth Bldg.) Chicago

ebruary, 11907 TN E

PROVIDENCE

ATTLEB OROS

The annual banquet of the New England
:\ Lanni icturing Jewelers' and Silversmiths' Associa-
tion will be held in Freemasons' Hall, Providence,
m Saturday evening, February 9th. During the
recent visit to Washington of Henry G. Thresher,
as a delegate to the convention for the promotion
of Aineric:m foreign commerce, he secured as one
of the speakers for the occasion John Barrett,
formerly United States Minister to Colombia, and
now head of the international bureau of American
republics. Mr. Barrett accompanied Secretary of
State Root on his recent tour of the South Ameri-
can republics. His long experience will especially
equip him to make a valuable talk on the subject
which he has selected, " The Great Commercial
Opportunities of Latin America."

Edgard A. Woochnancy, secretary of the Pot-
ter & Buffinton Co., Providence, died last month.
The deceased had been in ill-health fora number of
years but had been able, nevertheless: to attend to
his duties. Mr. Woodinancy, who was in his fifty-
sixth year, was a member of the New England
Manufacturing Jewelers' and Silversmiths' Associ-
ation and the Manufacturing Jewelers' Board of
Trade. Both in business and social life Mr. Wood-
mancy was very popular, and, notwithstanding his
prolonged indisposition, his death came as a shock
to his many friends.

Joseph Graham Hutchinson, one of the most
widely known and popular salesmen of Attleboro,
died last month, greatly to the regret of hosts of
friends. In Mr. Hutchinson's long experience he
served many different firms, and at the time of his
death was in the employ of Smith & Crosby. His
genial manner and charming personality made him
widely popular and few of the traveling men could
boast of so large a circle of personal friends.

The H. F. Barrows Co., North Attleboro, are
rapidly pushing the erection of their new factory.
The structure consists of two wings, one 130 feet
long and the other 170 feet long. Connecting the
two wings will be the office of the company, a
handsome two-story structure. A big clock, to be
furnished by the Seth Thomas Clock Company,
will decorate the office building.

Clarence L. Watson, of the Watson & Newell
Co., was last month elected to the presidency of
the First National Bank of that city. On the
directorate are David E. Makepeace, of the David
E. Makepeace Co.; Harvey Clap, of the Daggett
& Clap Co.: Albert Bushee, of A. Bushee & Co.;
Samuel M. Einstein, of the Attleboro Mfg. Co.,
and Raymond M. Horton.

Representative Frank 0. Coombs, of North
Attleboro, will introduce a bill into the present
legislature of the State providing for the establish-
ment of a trade school at which young men and
women can receive the necessary instruction to
take an active part in the jewelry industry. The
hill contemplates that the school shall be of a
character somewhat similar to the famous Lowell
Textile School, which has done so much for the
cotton and woolen industry of the State. As
Massachusetts now leads the country in the matter
of technical education, there is every prospect that
the bill of Mr. Coombs will become a law.

Nussbaum & Hunold, Providence, have moved
their factory to 14 Blount Street, where they have
larger quarters and better facilities.
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W. J. Newman, who was for twenty years
superintendent of the Horton-Angell Cu., Attle-
boro, is now associated with S. & B. Lederer, of
Providence, in the button department.

Ben Lewis, a popular and accomplished travel-
ing man, will this year represent E. L. Spencer Co.,
of Providence, in New York State, Philadelphia,
Baltimore and Washington. Mr. Lewis has had
much experience on the road and will give a good
account of himself with this popular house,

J. J. White & Co., Providence, have established
a New York office at 9 Maiden Lane, which will be
in charge of W. A. Malliet, who will represent the
firm in that city. Mr. Malliet is now on a trip
through the Middle West. The firm will also
establish an office in Chicago in the near future,
and will be represented on the Pacific Coast by
A. P. Wood, formerly with E. W. Reynolds Co.,
of Los Angeles, in which city Mr. Wood will have
his headquarters.

Peacock, Stone & Markham, manufacturing
jewelers, of Providence, have opened offices in
New York City at 180 Broadway, in charge of
James Peacock, of the firm. Their Chicago office
is at 1207 Heyworth Building, and is in charge of
George Benner. Three times during the past year
this firm has found it necessary to enlarge their
factory to fill the trade demand for their wares.

Levi B. Darling, a veteran refiner, of Provi-
dence, R. I., died last month at the advaced age of
eighty years. He was born in Cumberland, R. I.,
and while still a youth came to Providence with his
parents. In 1849 he organized the firm of Bliss &
Darling ancl engaged in the manufacture of jewelry.
It was in this way that Mr. Darling became inter-
ested in refining, to which he devoted his special
attention later in life. In 1853 he invented a new
refining process and by his personal efforts, industry
and ability built up the business which was con-
ducted under the name of the Darling Smelting &
Refining Co.

Chas. M. Robbins, of the Chas. M. Robbins
Co., who recently returned from Europe, as an-
nounced in our last issue, was given a compli-
mentary dinner at the Crown Hotel, Providence.
His hosts on the occasion were fellow-members of
the Ancient and Honorable Artillery Company, of
Boston.

Wm. F. Smith, who was for some time head of
the engraving department of the Paye & Baker
Mfg. Co., has resigned his position and gone into
business for himself, having secured suitable quar-
ters in the Hunt Building, on Church Street.

Frank B. Gurney, for many years head tool-
maker for Frank M. Whiting & Co., North
Attleboro, Mass., died suddenly last month. He
was stricken with heart failure while waiting for a
car to convey him to his home in Attleboro, and
was carried into a nearby store where he expired.

W. G. Clark & Co., North Attleboro, have
removed to their new factory at the corner of
Chestnut and Jefferson Streets. The building is
16o feet long by 35 feet wide and one story high.
All the machinery and equipment is modern in
every respect and will give the company much-
needed facilities for the increase of their product.
This firm started business in the spring of 1881,
and found it necessary, owing to the increased
demands for their goods, to make several remove-
ments since that time. Their New York office is
at 7 Maiden Lane.

The A. A. Greene Co., 94 Point Street, Provi-
dence, has acquired an additional floor above their
present plant. The addition in space will afford
them the increased manufacturing facilities neces-
sitated by the expansion in their business.

Death of
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Henry Tilden, a member of the
Tilden-Thurber Co., Providence,

Henry Tilden one of the best known business
men of the city and a leading

member of the jewelry trade, died recently after
an illness of nearly three months. The deceased
started his business career in a book store, where
he remained for fourteen years, when he turned
his attention to the silverware trade, entering the
employ of Gorham Co. & Brown, of Westminster
Street. Later, the name of this firm was changed
to Brown & Rogers, and in 1868 Mr. Tilden be-
came a member of the concern. When Mr. Rogers
retired, a new firm was organized under the name
of Henry T. Brown & Co.—the partners being
H. T. Brown, Gorham Thurber and Henry Tilden.
Still later, Mr. Brown retired from the firm, which
became Tilden, Thurber 8c Co., composed of
Henry Tilden, Gorham Thurber and Wm. H.
Thurber. Several changes of location were made,
until about eight years ago the new Tilden-Thurber
Building, at Westminster and Mathewson Streets,
was erected for the Tilden-Thurber Co. and was
exclusively occupied by them. Mr. Tilden was
one of the first men engaged in the silverware
business in this country to make regular trips to
Europe for the purpose of making purchases in
foreign countries. He made fifty-seven voyages in
all, during the thirty-seven years he kept up the
practice. In 1904 he closed a record of a half cen-
tury of business life on one street. He built up an
enviable reputation for taste and judgment in matters
artistic, and was considered an exceptionally keen
critic on all forms of art metalwork and paintings.
He is survived by a widow ; one son, Henry C.
Tilden, of Evanston, Ill., and one daughter, Mrs.
H. Anthony Dyer, of Providence.

The New England Manufacturing Jewelers'
and Silversmiths' Association has sent a letter to
its members urging upon them the importance of
contributing to the expense of the jewelry depart-
mement of the Rhode Island School of Design.
After paying a just tribute to the school, the cir-
cular says: " Every manufacturing jeweler and
silversmith of Providence and the Attlehoros is
receiving benefits from this school, owing to the
fact that through its teaching and methods it is
easier to find designers and patternmakers than
formerly. The board of governors and advisory
council therefore strongly urge you to lend them
assistance in defraying the expenses of competent
instructors for the jewelry and silverware depart-
ment." Contributions for this purpose will be
received by George H. Holmes, 183 Eddy Street,
Providence, to whom all checks should be made
payable.

Wm. Loeb has issued a formal notice announc-
ing the recent sale of the entire business of Wm.
Loeb & Co., Providence, to the Lyons Mfg. Co.
The settlement of all accoutits of Wm. Loeb & Co.
will be made by Mr. Loeb, who VI ill henceforth

devote his attention to the Rhode. Island Ring Co.,
which was established by him several years ago.
Mr. and Mrs. Loeb are at present traveling in
South America.

F. S. Patter, of the firm of Flint, Blood & Cu.,

and manager of the Providence office, is now on an
extended Western trip, visiting the trade connec-

tions of his firm.
The Jencks Paper Box Co., Providence, was

incorporated on January 14th of this year, with the
following officers : J. J. Jencks, president ; W. W.
Jencks, vice-president and treasurer, and F. A.

Barnes, secretary. The new firm has purchased a

site on which they intend to erect a modern factory
in the early spring.

(Continued on page 288e)



2 88 ar THE

The Minnesota Retail Jewelers' Asso-
ciation

The fourth annual meeting of the Minnesota
Retail Jewelers' Association will be held at St.
Paul, Minn., in conjunction with the meeting of
the State Association of Optometrists on February
27th and 28th. The jewelers' sessions will be held
on the afternoon of the 27th and morning and
evening of the 28th. The president has arranged
for several papers of interest to be read.

Secretary Herdliska has had a special lot of
application blanks printed and hopes there will be
a large demand for them, as, at the last meeting,
each member was instructed to bring in at least
one additional member.

There will be a valuable lot of information
brought out at the meeting, and for this reason the
attendance should be good. Another inducement
is the reduced rates, regarding which the secretary
win be pleased to furnish full particulars.

Secretary Radabaugh Calls for Action

ED. KEYSTONE you will allow me, I
should like to talk to a number of my fellow-
jewelers at once, through the columns of your
valuable paper.

Now that the bountiful harvest is all gathered,
the bills all paid, inventories taken and we find the
red ink on the right side of our ledger, I feel sure
that we will turn our thoughts toward the work of
organization of the retail jewelry trade. This is an
age of organization, the spirit of it pervades the
very air, and it is high time the retail jewelers fell
into line. We have as much to gain through organi-
zation as any trade can have, and we cannot expect
to get the best results if we set idly by and wait for
" something to turn up."

The American National Retail Jewelers' Asso-
ciation is very much awake, and we need the sup-
port of a good live State association in all of the
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States. The secretary will be glad to hear from
any jeweler who is willing to take up the work of
organizing in any of the unorganized States, and
every assistance possible will be rendered.

To the brother who is not a member of his
State association, let me say, join it at once. You
cannot afford to wait. If you have no State asso-
ciation, send your dollar to the secretary of the
National Association and become a member of that,
And we will help to get you and your friends
together in a State association. A copy of the
constitutioq and by-laws will be sent to any retail
jeweler on request. Any regular retail jeweler
is eligible to membership, but no members are
received from a State where there is a State asso-
ciation, except through the association. All associa-
tions, both State and local, are urged to become
affiliated with the National Association and lend a
helping hand. " In union is strength," is an old
maxim—if we can all get together, a mighty band
of retail jewelers, we shall be heard when we
speak, and if we govern our actions with prudence,
and yet take a firm stand for the right, we shall
make great progress along lines of trade better-
ment. Let's " get busy."

Yours for a booming association,
I. M. RADABAUGH,

Hastings, Minn. Secretary A. N. R. J. A.

Receiver Appointed for Trenton
Watch Company

On December 27, 1906, Ex-Mayor Frank S.
Katzenbach, Jr., of Trenton, N. J., representing
Mrs. John Moses, of Trenton, as counsel, applied
for a receiver for the Trenton Watch Company, of
that city. Mrs. Moses, as heir and executrix of the
John Moses estate, owns most of the $200,0o0
bonds outstanding against the company, and is the
largest creditor for money loaned and for inter-
est due.

The application was made before Vice-Chan-
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cellor Bergen, at Somerville. The chancello-
granted a rule to show cause why a receiver should
not be appointed, which was returnable January 2d.
No definite sum was given as the total assets and
liabilities of the company. A number of promi-
nent business men of Trenton were suggested as
receivers to the court by the various creditors.
From the names submitted the court appointed
John M. Cutter and Ex-Senator Lewis A. Thompson
as receivers, with permission to operate the plant,
which is now being done. It is the intention uf
the receivers to sell or reorganize the company on
a sound financial basis. The machinery and tools
are very valuable and of modern construction. The
company has an anthorized capital of $700,000.

One of the officers, in an interview, said :
" The John Moses estate is the largest stockholder,
there being about one hundred stockholders. The
company was brought here in 1885, from New
Haven, Conn., where it had operated for two
years. The works are located on Monmouth
Street, between Greenwood and Hamilton Ave-
nues. The plant occupies a block, 200 X 400 feet,
the capacity of the works being 400 to 600 watches
per day, depending on the size and grade of move-
ment which is being manufactured. The company
employs about 400 hands, about one-half of whom
are girls. The plant is one of the most important
in Trenton and city is naturally eager that the
present difficulties should be satisfactorily adjusted
so as to ensure continuation.

During the first nine years of its history, dur-
ing which period it manufactured low-priced move-
ments only, the company accumulated a very large
debt, money being loaned principally by local
banks. The interest on this large debt and on the
mortgage has proved to be more than the manu-
facturing profits on the output of the company.
The company has been obliged to contend against
this heavy burden and at the same time meet sharp
competition and instal expensive machinery. The
receivers are now operating the plant, completing
the movements on hand and accepting and filling
orders.
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Lady Ethel Bracelet, Chased
$24.00 per dozen

Lady Ethel, with Stone or Signet
$30.00 per dozen

Terms, 2 Per Cent. 10 Lays

romcei,e,

Lady Ethel, with Locket
$36.00 per dozen

These Bracelets are beautifully designed in Chased, Stone, Signet and Locket patterns.
They are a high-grade Gold Filled Bracelet, and are practically indestructible.
The wearing quality of these Bracelets is far better than in any other bracelet of similar character on the market. We guarantee this.
Our enormous sales on these Bracelets last season prove that they are sellers. Do not delay in getting some of these Bracelets in

your stock.
SAMPLES SENT ON APPLICATION

Co ES, EIDEN COMPANY, ALb© Mazzo
When in New York calf at our New Showrooms, 550 Broadway
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The R. F. Simmons Co., Attle-
boro, in accordance with the
plan of profit-sharing adopted
by them some time ago, dis-

tributed to its employees last month their semi-

annual dividend. To add to the acceptability of

the money gift, the female help were presented

with chocolates and the male help with cigars.

'The following document accompanied the dividend

ill each case:

To Our Employees :—I am gratified to be able
to announce to you that the directors of our com-
pany at their meeting, January 16, 1907, voted an
employees' dividend of 5 per cent. on the total
wages paid from July r, 1906, to January x, 1907,
to those who have fulfilled the conditions under
which our profit-sharing plan was originally intro-
duced in 1902. This is the tenth consecutive semi-
annual dividend paid our employees and exceeds by
more than $2500 the largest heretofore declared.
When we commenced this arrangement we did not
expect, as a result, the impossible, but hoped to
accomplish an increased interest in the character of
the goods we were manufacturing and a reasonable
pride in the reputation thereof. Sufficient has
been accomplished along these lines to encourage
us to continue the plan another year and the
directors have so voted. The total wages paid
from July x, 1906, to January 1, 1907, were $114,-
276,1!. Five per cent. of this amount equals
$5713.80 as the employees' dividend. Your wages
for the period mentioned are noted on a card
accompanying this letter and your dividend of 5
per cent. thereon is herewith handed you in cash.
Kindly return both the old and new cards to the
office as soon as you have verified the figures and
be sure to sign the new card. The prospects for a
good year are very bright, and at the present time
we could do a much larger business could sufficient
skilled help be obtained. In this connection we
would call especial attention to the excellent jewelry
and silverware department in the Rhode Island
School of Design, and urge any of our employees
who can do so to avail of the splendid technical
training afforded by this institution. We shall be
glad to assist in any way we can anyone who
desires to take up this work. Bear in mind that it
is the person who has had the special training and
can successfully apply it who is always in demand.
With best wishes for the new year,

HAROLD E. SWEET, Treasurer.

W. Sumner Blackinton, one

Death of W. of the best known of the army.
Sumner Blackinton of Providence and Attleboro

salesmen, died in Cleveland,

Ohio, on January 21st, from an attack of the grip.

The deceased was at one time senior member of

the firm of W. & S. Blackinton, manufacturing

jewelers, of Attleboro, who moved to Providence

after the destructive fire of 1908, and subsequently

to North Attleboro. After leaving this firm the

deceased spent one year with the firm of J. G.

Fuller & Co., of Providence, and for the past two

years represented the firm of S. 0. Bigney & Co.,

at Attleboro. Mr. Blackinton fell ill only a few

days before his death at the Colonial Hotel, at

Cleveland, and as his condition became serious he

was removed to the hospital, where everything

was done to prolong his life but without avail.

His employers, S. 0. Bigney & Co., did every-

thing possible for the ,sick man while at his hotel

and in the hospital. The news of his death was a

great shock to his host of friends. He was promi-

nent in fraternal orders, being a thirty-second

degree Mason and also an Odd Fellow and a mem-

ber of the Providence Lodge of Elks.

Theodore W. Foster and Henry G. Thresher,

of Providence, who were appointed by the gov-

ernor as delegates from Rhode Island to the

Employees Share
Profits
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National Convention for the Extension of the For-

eign Commerce of the United States, have been in
attendance at the convention in Washington, D. C.

They report that the convention was a very import-

ant gathering and that great benefits to the manu-

facturing interests of the country are likely to accrue

from it.
Frank Saart, father of William H., Frank and

Herman Saart, died last month at his home in

Attleboro. The deceased was born in Germany

in 1833, and upon coming to this country followed

his occupation of jeweler, being employed at differ-

ent times at several of the Attleboro factories. He
was a prominent member of the German singing

society of Attleboro, and took a great personal
interest in that organization.

E. L. Spencer, jewelry manufacturer, and

Horace Remington, refiner, of Providence, have

been spending the last two weeks at Rockledge,

Fla., which is quite a popular resort for Florida

visitors from this section.
The United Wire and Supply Co., Providence,

R. I., recently completed an addition to their fac-

tory in Pawtucket. The new structure is built of

reinforced concrete and measures 105 by 72 feet

and is several stories in height. There will be a

corresponding increase in the mechanical equip-

ment and number of employees, this expansion
beingsnecessary to fill the trade demands for their

product.
Wm. A. Read Co., successors to Read & Lin-

coln, manufacturing jewelers, of Providenee, was

recently incorporated with a capital of $25,000.

The officers of the corporation are as follows:

Thomas S. Jackson, president ; Wm. A. Read,

treasurer, and John Wright, secretary. The firm's

specialty is the manufacture of jewelry and novel-

ties, in gold, silver and plate. The New York

office of the company is at 18o Broadway.
The contract for the new factory to be erected

on County Street, Attleboro, by S. 0. Bigney &

Co., has been awarded to Contractor E. K. Watson,

of Warren, R. I., and work on the structure will be

begun as soon as the weather is favorable. The
work will be advanced with all possible rapidity,

and it is expected that the factory will be ready for

occupancy some time next fall.

Fox & Saunders, Providence, have moved

from their old quarters, at 137 Weybosset Street, to

the new Hanley Building, where they have much

better accommodation and i 1,000 feet of floor

space. This firm started in a small way in the

printing trade, but gradually developed a large

business. When first started, they had but one

press and 400 square feet of floor space. They

now have 50 power machines of different types,

besides many hand and foot presses and other

equipment necessary to turning out the immense

product required to meet the trade demands. The

firm does all kinds of trade printing, and manufac-

tures jewelers' cards and tissues, silk string and

parchment tags, and a great variety of other dis-

play specialties and devices. Mr. Saunders is a
practical printer, while Mr. Fox has charge of the

financial and selling end of the business. With

larger quarters and extended equipment, they will

be in a position to fill still more satisfactorily the

demands of the trade in these lines.

The W. H. Saart Co., Attleboro, announce

their salesman and branch office managers for the

present year as follows : F. B. Platt has charge

of the company's New York office, located at 49

Maiden Lane, and also covers New Jersey and

Pennsylvania with the exception of Pittsburg. The

Chicago office is in room 704 Heyworth Building,

42 Madison Street, and is in charge ot H. A. Allen,

who, in addition to Chicago, looks after the Middle
Western territory. Their Pacific Coast office is at

1785 Sutter Street, San Francisco, and is in charge

of Fred L. Lezinsky, who takes care of the Pacific
Coast and Honolulu trade. The Canadian office
is at 204 St. James Street, Montreal, and is in
charge of Hugh Henry, assisted by Henry Smith,
who covers all the Canadian provinces. The New
England trade and Eastern States, as far West as
Michigan, with the exception of New York, New
Jersey and Pennsylvania, are covered by the factory
representative, Frank R. Truell. These gentle-
men are well-known to the jewelry trade and are
always ready to show complete lines of the com-
pany's products.

Johnson Brothers Co., manufacturers of sterling
silver goodg. at 19 Calender Street, Providence,
have opened an office in New York City at 14
Maiden Lane, which is in charge of Eugene S.
Toner.

The Torrey Jewelry Co., of Attleboro, is now
represented on the Pacific Coast by A. P. Wood,

successor to Wood & Carter, i x6 North Broadway,

Los Angeles, Cal.
Codding & Heilborn Co., North Attleboro,

have added a new man to their traveling staff in

the person of Oscar Hornig, who will represent the

company in New England territory. Mr. Hornig

has heretofore been employed at the factory and is

thoroughly posted on all phases of the jewelry line.
Doran, Bagnall & Co., North Attleboro, are

represented on the Pacific Coast by A. Eisenberg

& Co., of San Francisco, who carry a full line of

the firm's products.
William McLean, identified with the jewelry

trade for many years as an expert designer and die

cutter in North Attleboro, was married on January

r9th. to Miss Emma Slocum, a recognized beauty

and highly-accomplished young lady, who had

been for several years connected with the O. .M

Draper Estate as an expert stenographer. Her

fellow-employees testified to their esteem by pre-

senting her with a valuable wedding gift of sterling

silver.
The Electric Chain Co., Attleboro, has made

extensive additions to its plant and installed con-
siderable additional automatic machinery. The
increased facilities in space and equipment will
enable them to increase their product three-fold

during the present year.
Eugene A. Hawkins, formerly foreman of NVhit-

ing & Davis, Plainville, Mass., purchased an interest
in the firm of Casper & Mandalian on December r,
1906. Mr. Casper retired from the firm, but the
old name will remain unchanged. Mr. Hawkins

had been accociated with Whiting & Davis for

twenty-six years.
Max Meyerheim, an experienced traveler with

many friends in the trade, is now connected with
the Hansen-Follis Co., Providence.

T. I. Smith, of the T. I. Smith Co., North
Attleboro, has gone to Palm Beach, Fla., to escape
the severity of the New England winter and enjoy
the pleasures of the balmy tropical climate.

The second annual ball of the S. & B. Lederer
Mutual Benefit Association was held January x8th,
in Music Hall, and proved even more successful
than the one given last year. The large gathering

enjoyed the affair thoroughly, and socially and
financially the ball was voted a success. The

dance programme contained twenty-four numbers

and began at eight o'clock. The programme

issued by the committee was a pleasing souvenir

of the occasion. Much credit is due the commit-

tee in charge of the ball for the manner in which

the arrangements were carried out.
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Styles That Please

SOME EXCEPTIONAL
Amethysts as semi-precious stones, are the hest sellers of the season. Although price advanced almost too per cent. during1906, we are able to offer these goods as special spring values at less than our 1906 prices. Our new line of SPRING NOVELTIESis now being shown and is meeting with a large demand. Be sure and see "THE LINE THAT SELLS."

Manufacturers of 10 IC. and 14 K. Ciold Jewelry

CHARLES E. HANCOCK CO., 7 Beverly Street, PROVIDENCE, R. I.
New York Office: Room 907, 13 Maiden Lane Chicago Office: Room 806, Columbus Building
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Designs That Sell

VALUES IN AMETHYSTS

No. 099

HANSEN, FOLLIS CO.
Makers of

FINE UNIQUE JEWELRY
AND SILVER NOVELTIES

100 Steward St., Providence, R. I.
Freshen up your spring stock with some of

our goods.
NO. 101 They are not only quick sellers themselves,

but will help to sell other goods.
Our designs are original and exclusive, and

the prices put them within range of every bu3er.
It will pay you to examine our new line,

and comparison with others will convince you
of their superiority.
Our goods are of the highest grade and finish,

No. 997 and can be had in a great variety of patterns.

No. 990
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Art and Sentiment

Signet
i

Locket Rings
(Patented)

1754 1752 I 750

Pacific Coast representatives

A. EISENBERG & CO.
San Francisco, Cal.

An ideal rint; for every jewelers' stock

Send for Catalogue

CHARLES M. LEVY
Manufacturer of Rings and Lockets

90 William Street NEW' YORK
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tnnual Meeting and Banquet of the
Manufacturing Jewelers' Board

of Trade

The twenty-second annual meeting and banquet

U the Manufacturing Jewelers' Board of Trade was

Ii ld at the Eloise, Providence, R. 1., on the even-
g 0 January 12th. The banquet was held before

t c business meeting, at which the annual reports

, the officers were presented, a board of directors

ccted and other business transacted. The banquet

'I IS, like its predecessors, a brilliant function, and

about one hundred and twenty-five of the leading
manufacturing jewelers of Providence and Attle-
boro had seats at the tables. Supreme good-
fellowship prevailed and the feast was thoroughly
enjoyed, from the oysters to the Havanas, the
banqueters forgetting for the nonce all business

cares and abandoning themselves to the social

enjoyment of the occasion. The menu was of

the most select and tempting kind, and the justice
done to it suggested that here at least " good

digestion waited on appetite."
Those seated at the speakers' table were as

follows : President Robert E. Budlong ; Charles S.
Andrews, New York ; Howard H. Wilkinson,

Arthur L. Peck, George A. Deal, Edward P.
Metcalf, E. B. Hough, Albert A. Remington,

Everett L. Spencer, Chester W. Barrows, W. A.
Schofield, Alderman Henry Fletcher, Charles F.

Paye, North Attleboro ; Howard D. Wilcox, John

Tillotson and Marcus W. Morton.
After the banquet President Robert E. Budlong

briefly reviewed the history of the organization and

told of the benefit accruing from it for its members.

He referred to the distinction which belonged to

the board of being the pioneer organization of its

kind in the country, being primarily instituted

" to investigate and put a stop tosseveral dishonest

failures which occurred in the trade in the early

eighties."
The report of Secretary Marcus W. Morton

was then presented and was peculiarly interesting
ill that it was a brief survey of the trade misfor-
tunes during the past year of prosperity. The
particulars of the more notable failures were

given, and the excellent work of the board in
safeguarding as far as possible the interests of its

members were commented on.
The report stated that the total amount col-

lected for the year was 5,807, and it also gave
the agreeable information that the membership of
the board had doubled within the past two years,
the membership being seventy-six on December
31, 1904, while it is at present one hundred and
forty-six. " By our methods and their adaptation,"
said the report, " we claim and assert that the
interests of manufacturing jewelers and allied
trades can be best protected and maintained by
membership in our board."

The record of achievement of the board dur-
ing its period of existence has fully justified this

claim.
The address book is issued twice during the

ear, and as a means of general information as well
ts correct address, is corning to be relied upon by
:he traveling salesman as well nigh as indispensa-
ble as his trunk or grip.

Another feature of the office is the record and
announcement of the arrival of jewelry buyers,
which information is obtainable upon application
by members, and very many daily avail themselves
of this privilege and thus keep in touch with and
are able to make early appointments with buyers.

During the past year there had been received
and answered 5010 special inquiries, a large ma-
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jority of which were answered upon the very day

of their receipt, giving complete and detailed

information. The number of reports issued to

members during the past year was nearly 25,000.

The trustees' report was next presented and was

equally satisfactory. The report showed a balance

on hand of $7431. The committee on the revision

of by-laws suggested amendments, in virtue of

which, persons who are members of firms allied

to the jewelry trade can become members of the

board ; also that persons who were formerly mem-

bers and resigned for some reason or other could

rejoin without paying the entrance fee, provided

such members were in good standing at the time

of their resignation. The amendments were

adopted without opposition. The date of the

annual meeting was also considered, and it was

finally decided that in future the meeting would be

held on the last Saturday in January each year.

The election of directors was then proceeded
with and resulted in the election of the list of

President Robert E. Budlong

the twenty named by the nominating committee.

The directors are as follows:

Robert E. Budlong, of S. K. Merrill & Co.
Henry Fletcher, of Fletcher, Burrows & Co.
Wm. A. Schofield, of Schofield, Battey & Co.
Wm. P. Chapin, of Chapin, Hollister & Co.
Everett L. Spencer, of E. L. Spencer Co.
Frank B. Reynolds, of Cory & Reynolds Co.
Chas D. Waite, of Waite, Mathewson & Co.
L. H. Bosworth, of Potter & Buffinton Co.
Edward B. Hough, of Wightman & Hough Co.
Geo. H. Holmes, of Geo. H. Holmes Co.
Alfred K. Potter, of E. A. Potter & Co.
Howard D. Wilcox, of D. Wilcox & Co.
Fred. D. Carr, of Ostbv & Barton Co.
Ernest D. Gilmore, of E. D. Gilmore & Co.
F. P. Daughaday, of Freeman, Daughaday & Co.
C. J. McClatchey, of Horton, Angell Co.
Herbert C. Bliss, of Bliss Bros.
Fred. E. Sturdy, of J. F. Sturdy's Sons Co.
Geo. W. Cheever, of Cheever, Tweedy Co.
W. W. Sherman, of H. D. Merritt Co.
H. P. Kent, of F. W. Weaver & Co.

The trustees of the special fund will be the
same as last year, namely, Howard D. Wilcox,

W. P. Chapin and W. H. Waite.
The meeting was addressed by Charles S.

Andrews, of New York, and Chester W. Barrows,
referee in bankruptcy. President Budlong intro-

duced Mr. Andrews, who had recently returned
from a trip throngh the Orient. The subject of
his address was, "The Relations of the United
States to China and Japan." Mr. Andrews said
that before we could understand these two countries
we must acquaint ourselves with the presiding
genius of each and compare them with our own.
Our own genius, he said, was essentially corn-
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mercial, while the Japanese was essentially a

military race, and in China the man of learning

claims the greatest respect and holds the reins

of power. The speaker referred eloquently to the
patriotism of the Japanese, and said : " Until we
of the Occident develop more diplomacy in rela-

tion to our Oriental commerce, and until our
country will stand behind the men who are pour-
ing their wealth into this trade, we cannot hope to
get any control over the trade of that part of the
world. If America wishes to become supreme in

the commercial world, we must have something

more than an individual desire for wealth and

something stronger to back our claims than con-

ceited boasting."
The president then called upon Mr. Barrows,

who discoursed at considerable length upon the

national bankruptcy law and the great benefits

which accrue to the business of the country from

its operation. " No law," he said, "can make a

rascal an honest man. All any law can do is to

place obstacles in the way of dishonest men and
advantages in the paths of honest men, and even

then no law has ever been made that will work
equally well in all cases." His vigorous defense

of the national bankruptcy law struck a responsive

cord in his hearers, who loudly applauded his
sentiments.

At the conclusion of Mr. Barrow's remarks
the meeting adjourned..

On January t9th, the directors as above
mentioned held a meeting for the election of
officers, which resulted as follows : President,
Robert E. Budlong, of S. K. Merrill & CO.; vice-
president, Wm. A. Schofield, of Schofield, Battey
& Co.; vice-president, H. P. Kent, of S. W.
Weaver & Co., secretary and treasurer, Marcus W.
Morton.

Mr. Budlong's re-election to the presidency
was very satisfactory to all the members of the
board. He has been a most efficient executive
officer and his business tact, fidelity to the interests
of the organization, amiable personality and force
of character, have been valuable factors in achiev-
ing the success which has attended the board dur-
ing the past year. Under his presidency an equally
good record may be confidently expected for the
present year.

General Electric Fountain
The city of Vienna has undertaken the instal-

lation of what is perhaps the most remarkable
electric, or electrically-lighted, fountain in exist-
ence. It is situated in the Schwartzenbergplatz.
Underneath the fountain, in a huge cemented
chamber, are placed twenty-seven reflecting lamps,
'capable of producing seventy different luminous
and colored effects. The light is transmitted
through the waters of the fountain. The light
power of the plant is estimated as equal to goo,-
000,coo candles.

Temperatures of Flames

According to the results of recent experiments
the flame of acetylene is perhaps the hottest known
except that of the electric arc. The following
figures have been given by Mr. Maffi: Bunsen
burner, 1871°; acetylene flame, 2548°; alcohol
flame, 1705°; Denayrouze burner, half alcohol
half petroleum, 2053°; hydrogen flame, in air,
1900°; gas-jet flame, with oxygen, 22000; oxyhy-
drogen flame, 24200. These are all Centigrade
degrees.



288 h

uAVING recently secured
1 1 some of the best talent
from leading European Art
Centers, combined with our
efficient corps of skilled
artsits,

STOUFFER'S
HAND-PAINTED

CHINA
for 1907 will simply eclipse
and dwarf all previous
efforts in this country.

Jewelers looking for ex-
clusive designs should defer
placing orders until they
have seen our line.
To those not acquainted

with STOUFFER'S CHINA,
we will ship our popular
$p assortment. A trial
will convince you of its ex-
cellence.
You are cordially invited

to visit our extensive
Studios when in
Chicago.

J.H.STOUFFER.CO.
ZIV'ORPORATED 1.902

3000 LA K.F, PARK AVE NUE

tt r r

CHICAGO

The Middletown Silver Company
Manufacturers of

FINEST GIADiE

Silver-Plated Hollowwar(

A line characterized by

Simple Elegance

Refinement and

Dignity of Design

ILLUSTRATED

CATALOGUE

UPON REQUEST

No. 025 Candelabra

Office and Factory, MIDDLETOWN, CONNECTICUT
New York Office, 16 John Street

DURRO
MARTIN Mandolinsand Guitars

Monarch
and Lester Accordeons

Are the

Violins
Bows and
Mandolins

CHOICE OF ARTISTS
THROUGHOUT THE WORLD

Write for Catalogue of all
kinds of musical instruments.

Buegcleisen & Jacobson

113-115 University Place

New York City
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Retail Jewelers' Associations

American National Retail Jewelers' Association (1904)

Max Jennings, President, St. Clair, Mich.
I. NI. Radahatigh, Secretary, Hastings, Minn.

Next ineetieg, July or August., 1907, at Chicago.

Missouri Retail Jewelers Association (1889)

Herman Mauch, President, St. Louis, Mo,
Wm. F. Kemper, Secretary, 2826 Franklin Ave., St. Loubt,Nlo.

Connecticut Retail Jewelers' & Opticans' Association
(1895)

George II. Ford, President, New Haven, Conn.
S. H. Kirby, Secretary, New Ilaven, Conn.

The Jewelers' Fraternity of New Orleans, La. (l9(2)

)tio Granzin, President.
Daniel S. Raineli, ietary.

Minnesota Retail Jewelers' Association (1904)

A. E. Peep], President, Minneapolis, Minn.
J. C. Herdliska, Secretary, Princeton, Minn.

Iowa Retail Jewelers' Association (1900)

J. M. Nabstedt, President, Davenport, Iowa.
J. IL Upper, Secretary, Mason City, Iowa.

Michigan Retail Jewelers' Association (1906)

Fred. Russell, President, Mt. Pleasant, Mich.
S. D. Thompson, Secretary, Shepherd, Mich.

Massachusetts Retail Jewelers' Association (1906)

F. C. Newhall, President. Lynn, Mass.
Edward II. Dunbar, Secretary, Norwood, Mass.

Illinois Retail Jewelers' Association (1906)

S. NI. Strain, President, Nokomis, Ill.
11. C. Watts, Secretary, Forrest, Ill.

Nebraska Retail Jewelers' Association (1906)

J. A. Reuling, President, Wymore, Nebr.
Max J. Egge, Secretary, Grand Island, Nebr.

North Dakota Retail Jeweler& Association (1906)

E. P. Suntiberg, President, Fargo, N. Dalt.
C. K Tillson, Secretary, Carrington, N. Dak.

Wisconsin Retail Jeweler's' Association (1906)

A. J. Stoessel, President, Milwaukee, Wis.
F. 0. Thompson, Secretary, Milwaukee, Wis.

Missouri Society of Retail Jewelers (1906)

R. D. W.orrell, President, Mexico, Mo.
C. E Range, Secretary, Trenton, Mo.

Kansas Retail Jewelers' Association (1906)

Walter Sperling, President, Seneca, Tans.
Frank K Pirtle, Secretary, Council Grove, Kans.

South Dakota Retail Jeweler& Association (1906)

It. G. Nichols, President, Mitchell, S. Dak.
0. B. Tripp, Secretary, Aberdeen, S. Duk.

Pennsylvania Retail Jewelers' Association (1906)

A. C. Grant, President, Shairburg, Pa.
C. S. Wiley, Secretary, 3602 I. tirbes St., Pittsburg, Pa.

North Carolina Retail Jewelers' Association (1906)

R. C. Bernal', l'restdent, Greensboro, N. C.
A. I'. Staley, Secretary, High Point, N. C.

Oklahoma Retail Jewelers' Association (1906)

.T. M. Floyd, President, Pond Creek, Okla.
E. W. Eisen felder, Secretary, Lamont, (lila.

Tenneseee Retail' Jewelers' ASsociation (1906)

.T. B. Carr, President, Nashville, Tenn.
It. B. lierzer, Secretary, Nashville, Tenn.

South Carolina Retail Jewelers' Association (1906)

Stephen Thomas, President, Charleston, S. C.
R. H. Allan, Secretary, Charleston, S. C.

Alabama Retail Jewelers' Association (1906)

P. IT. Linnehan, President, Birmingham, Ala.
Max itobtnson, Secretary, Birmingham, Ala.

New York Retail Jewelers' Association (1906)

Samuel Tappin, President, Troy, N. Y.
lienry J. !Manta, Secretary, Albany, N. Y.

West Virginia Retail Jewelers' Association (1906)

I' A. Westmyer, President, Wheeling, W. Va.
C. E. Bash, Secretary, l'arkershurg, W. Va.

Rochester Retail Jewelers' Association (1906)

C. E. S.underlin, President.
J. J. ErnIsse, Secretary, 15 State Street, Rochester, N. Y.
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A. B. Hull Max Jennings J. P. Archibald

Members of the Execut i  ii I I ■a• 4,1 t he A. N. It  T A. in attendance at Chicago meeting, January 15, 1907

Meeting of Executive Committee of
the American National Retail

Jewelers' Association

The first meeting of the executive committee

of the American National Retail Jewelers' Associa-

tion since the Rochester Convention, was held in

the rooms of tile Chicago Jewelers' Association,

Chicago, on January 15th. The meeting was quite

a disappointment in attendance, only a half dozen

of the members of the committee presenting them-

selves. The meeting, however, made up in energy

what it lacked in numbers and considerable impor-

tant business was transacted.

First Session

The first session was called to order at 10.30

on, the morning of the 15th, with President Max

Jennings in the chair. The other members of the

committee present were Secretary I. M. Rada-

baugh, ot Hastings, Minn.; A. B. Hull, Belding,

Mich.; J. P. Archibald, Blairsville, Pa.; T. A,

Westmyer, Wheeling, W. Va., and A. E. Paegel,

Minneapolis, Minn. H. G. Cook, of Knoxville,

Tenn., was present by proxy, thus forming a

quorum. S. M. Strain, of Nokomis, Ill., sent in

his resignation as a member of the executive corn-

mittee, which was accepted, and Paul M. Lack-

ritz, of Chicago, was elected to fill the vacancy.

Mr. Archibald reported that the committee

Oil constitution for State associations had been

unable to come to an agreement, and the time was

extended until the next annual meeting.

The following message was wired to the Ne-

braska Retail Jewelers' Associaton, then id session :

" Nebraska Retail Jewelers' Association: Greet-
ings. The executive committee of the American
National Retail Jewelers' Association hereby sends
greetings and best wishes to your association."

T. A. Westmyer

The secretary reported a membership of to6o,

with several States still to affiliate. The financial

report showed the association to be in good con-
dit;on and was duly adopted. After arrangements

were made for the payment of a number of bills

contracted by the society, the committee adjourned

to lunch.
The Afternoon Session

The meeting re-convened at 2 P.m., with the

same attendance, and the following resolutions

from the report of the National Association of

Retail Druggists were adopted:

Resolved, That the anti-trust laws of the nation
and of the States should not be used to stifle and
prevent organization and co-operation among the
smaller trade interests which seek only to preserve
their own commercial existence ill the face of the
efforts of powerful and selfish monopolies to
gradually eliminate the small dealer.

Resolved, That if a proper legal construction
of such anti-trust laws embodies a prohibition of
co-operation among the smaller merchants then,
in such case, said anti-trust laws are fundamentally
wrong in their conception, enactment and operative
effect, and require amendment."

The meeting then adopted the following reso-

lutions:
Resolved, That we record our condemnation

of all marks on gold and silver products which are
not indicative of their true quality, and that we
heartily approve of the new federal stamping law
relating to gold and silver jewelry, believing that it
will aid materially in the promotion of honest
qualities and honest methods in the trade.

Resolved, That we favor such action as shall
secure to the retail jewelry trade exemption from
the unfair, unjust and ruinous competition by retail
mail-order concerns, department stores and similar
alien elements, and we call upon manufacturers
and wholesalers to lend their assistance in such
measures as shall recognize the rights and interests
of the retail jewelry trade, and afford to the trade

(continued on page 288 in)

I. 51. liadabaugh A. K Paegel

Members of the Executive Committee of the A. N. R. J. A. in attendance at Chicago meeting, January 15, 1907
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ALEXANDER H. REVELL & CO.
Rees, Dayton, Eastman and Hawthorne Streets, Chicago, Ill.

1.1:811114,1 in this store designed mid furnished by 118

Manufacturers of

Strictly

High=Grade

Jewelry Store

Fixtures

Wc will be glad to have you correspond with us when in need of Store Fixtures or Show Cases.We give our personal and prompt attention to all inquiries.
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c—NOTES ABOVT 

The Eisenstadt Manufacturing Company, St.
Louis, announce that they have completed their
staff of salesmen for the new year, and that their

interests will be represented in the same territories

as last year by the following gentlemen : J. Reed

Elliott, Nelson W. Hagnauer, Charles J. Cedar-

strom, A. F. Eisenbeiss, Otto K. Stuewer, Fred. J.

Londden, Roland R. Evans, John B. Foster and

Wm. F. Geier. The last-named will look after

the St. Louis city trade and suburban towns. The

only new man in the above list is Mr. Foster,

who will travel in Alabama, Georgia and Tennes-

see territory. Mr. Foster has been a member of

the house force of the above firm for several years

past and is a bright and pleasing young man of

business. The trade will find him a most worthy

and congenial young salesman. All of the above

gentlemen left headquarters the middle of January
for their respective territories.

The traveling force this year of A. Wittnauer

Co., watch importers, of New York City, will be

the same as at the close of 1906. In point of num-
bers the staff is one of the largest that leaves New
York City, and is made up of Chas. H. Kastenbein,

F. H. Wilkinson, Louis Berger, J. B. Crawford,
J. J. Fanning, Herman Winter and C. F. Colomb.

E. & J. Swigart, the well-known wholesalers,
of Cincinnati, announce that there will be no

changes in their traveling force for the year 1907,
and that the following gentlemen will represent

them as usual, in the territories mentioned : Charles

Sveigart, in Ohio, Indiana and Michigan territory;

Eli Doenitz, in Ohio, West Virginia, Virginia, the

Carolinas, Florida and Georgia ; and John W. Sol-
lar, in Indiana, Illinois, Kentucky, Tennessee,
Louisiana, Mississippi, Alabama and Georgia.
Harry Nehr will look after the Cincinnati trade
and surrounding towns.

The traveling force of H. 0. Hurlburt & Sons,
Philadelphia, Pa., for 1907 will be as follows : Geo.

W. Hurlburt, in Western Pennsylvania, Ohio and
Western Maryland ; Geo. A. Fletcher, in New

England, Western Pennsylvania, North Carolina,

Ohio, Kentucky and Tennessee ; G. Warren Leo-
pold, in Delaware, Maryland and Virginia ; Max
Goldstein will call on the city trade. A new year

addition to the traveling force is John A. Smith, to

whom has been assigned Eastern Pennsylvania and
New Jersey. Mr. Smith was previously one of the
store staff of the firm.

The Bauman-Massa Company, of St. Louis,
have arranged their staff of travelers as follows for
1907 : F. L. Jaccard, in the State of Texas ; Joseph
Auer, in the South ; Will. E. Susong, in Iowa and
Nebraska ; Sam. L. Lowenstein, in Missouri,
Southern Illinois and Arkansas ; C. R. Gross, in
Kentucky, Tennessee, Mississippi and Louisiana ;
Arthur Bauer, in Kansas and Oklahoma ; A. V.
Umbricht will look after the St. Louis city trade
and nearby towns. Their new men on their selling
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staff are Will. E. Susong, formerly with the M. A.
Lumbard Company, Des Moines. Arthur Bauer,

succeeding J. T. Wells, has been a house salesman

for several years past ; and A. V. Umbricht, city

salesman, who was formerly with the C. R. Hettel

Jewelry Company, St. Louis.
The Non-Retailing Co., of Lancaster, Pa., will

not make any change in their traveling force, and

their four star men, Messrs. Kant, Foose, Wheeler

and Schute will cover the same territory they can-

vassed for several years back.

Henry Freund & Bro., of New York City, will

stand pat on their present traveling staff, who are

noted especially for the very large and fine line of

Elk goods carried. Heading the list are the two

members of the firm, Henry and Louis, both rated

high up in class A as road men. They will be

assisted by Leo Goldsmith and L. M. Heymann,
and make up a very strong quartette. Louis
Freund was compelled to undergo a slight opera-
tion early in January, and his friends will be glad to
know that he has entirely recovered and is able to
make his first spring trip as usual.

The traveling force of M. Sickles & Sons,
Philadelphia, Pa., for 1907 is as follows : Jack J.
Zitnmern, in the South and Southwest ; Sol Sickles,
in Pennsylvania, Ohio,
New Jersey, Delaware
and Maryland ; Max Pol-
lak, in part of Pennsyl-
vania and Maryland ; J.
M. Keller, in part of
Pennsylvania, Ohio, Vir-
ginia and West Virginia,
and Jesse Logan Browne
in the South. Mr. Browne
is a new addition to the
Sickles' force of trav-
elers. He was formerly Jesse Logan Browne

with H. Freund & Bro.,
New York, and is well acquainted and highly

popular with the trade in the territory assigned to

him. Walter J. Davis will represent the firm

among the city trade.
The traveling force of L. P. White, Philadel-

phia, Pa., for the current year will be as follows:

A. Smith, in Philadelphia, Baltimore and Wash-

ington ; John T. Miller, in Pennsylvania and New

Jersey ; B. Frank Hodgins, in the Southern States;

S. Cohen, in Illinois, Indiana and Wisconsin ; M.

M. Plant, in Ohio, West Virginia and Kentucky.

The wholesale jewelry and material house of

J. B. Bechtel & Co., Philadelphia, Pa., will be

represented on the road during the current year by

the following : J. B. Bechtel will visit the trade in

Eastern Pennsylvania, Leonard Sanders will call on

the city jewelers, and W. E. Ross will visit the

trade in Middle and Eastern Pennsylvania.
E. M. Bracher is a new addition to the traveling

force of M. J. Averbeck, New York City. Mr.
Bracher is a traveler of long experience and will
cover his old territory, Pennsylvania, New York,

West Virginia, Maryland and Delaware. It is
rather a coincidence that in coming to his new con-
nection he joins forces with his old fellow-traveler,
Asher Green. These two men, who were among
the best travelers about New York City, were con-
nected for a number of years with Lissauer & Co.
Both men left Lissauer's thirteen years ago to go
in business for themselves, but after several years'
experience in this line they drifted back to their
first love on the road. Mr. Green will cover his
Southern territory as usual, but our representative
was unable to ascertain how many pair of plaid
trousers, which have made him famous around the
circuit, he has along with him. He is willing to
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declare, however, that his sample line is the finest
ever, and he is sure of doing the biggest year's
business in his career.

S. J. Hunter, carrying a line of precious stones
for Wm. I. Rosenfeld, of New York City, will
leave shortly on a trip that will embrace the large
cities between New York and New Orleans. It
has been five years since Mr. Hunter has been over
this territory and he is looking forward with a
great deal of pleasure to renewing many old
acquaintances among the Southern jewelers.

W. H. Balch, of the traveling force of M. J.
Averbeck, has entered his fourteenth year of service
with this house, being the oldest employee in point
of service connected with the business, which was
only established a year or so previous to Mr.
Balch's connection with it. He will cover the
Middle Eastern States, as he has for a number of
years past, and expects to excel last year's business,
which was a record-breaker.

Jas. J. Doll is a new addition to the traveling
force of the Keller Jewelry Mfg. Co., of New York.
He will cover the New England States, also New
York and Pennsylvania. Mr. Dull was recently
with A. L. Zugsmith, of Philadelphia.

The Aller-Newman-Wilmes Co., of St. Louis,
announce that they will be represented on the road
during the present year by Julius Newman and
W. F. Wilmes, in their usual territories. Both of
these gentlemen are already out among their cus-
tomers with the firm's new spring line. A. Alich-
aels will look after the St. Louis city trade for his
house.

Wm. Weidlich & Bro., of St. Louis, announce
the following list of salesmen as their traveling
force for 1907, covering the territories mentioned
below : Harry F. Hines, in Iowa and Illinois ; Ed-
win Hale, in Missouri, Kansas and Nebraska ;
J. E. Durick, in the Southwest, and Wm. Weidlich,
in the larger towns of the territory west of the
Mississippi.

Marcus Lombard succeeds Will Susong as
Iowa and Nebraska representative of the M. A.
Lutnbard Co., of Des Moines. Mr. Susong has
gone with the Bauman-Massa Company, of St.
Louis, and will represent their interests in his old
territory.

Otto E. Engelland is a new man on the road
for the Geneva Optical Company, of St. Louis.
He will travel in Missouri territory.

The Scott Bros. Company, Chicago, have
arranged their staff of travelers as follows for the
year 1907 : Walter Brown, in Kansas, Missouri and
Nebraska ; James Saunders, in Indiana, Michigan
and Illinois, and V. H. Officer, in Iowa, Minnesota,
Wisconsin and Illinois territory. The new man on
this force is Mr. Officer, who was formerly a
member of the traveling force of Benj. Allen &
Company.

Swartchild & Company, of Chicago, will be
represented on the road during the coming year

by Joe Bloch, in the West ; Hugo Haegen, in the
Northwest, and C. M. Kettel, in Iowa and Michi-

gan. Mr. Kettel is the only new traveler in the

above list.
The St. Louis Clock and Silverware Company

announce the following as their traveling force for
1907 : S. W. Rissien, in Texas and the Southwest;

W. F. Wilmes, in Kansas and Oklahoma ; E. H.

Meier, in the South, and E. C. Foutz, in the South-
eastern States.

Sam. Taggart is a new man on the traveling
force of the Miller Jewelry Company, of Cincin-
nati. He will look after their interests in the
South and the Northwest. J. C. Miller will, as
usual, look after his old territory for this house.

(Continued on page 288 in)
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Numerous inquiries have been made, Who makes

THE ALLIANCE RING?

Let us solve this question for you

WE DO ! !!
The graceful style of the Alliance Ring is rapidly sup-

planting the use of the old-style wedding ring.
Its mysterious construction is another reason for its

increased demand.
We have thus far supplied the entire demand, and we

take these means to inform you that should you need them,
we can supply you.

14 karat, 3 dwts.,
18 karat, 3 dwts.,

LEONARD
5 3 6-53 8 Canal Street

Ii•■=1:11211iMiiMI■■10.

These rings are most carefully adjusted : the joints are
barely perceptible, except by a magnifying glass.

Whenever engraving is desired, it is done in the inside flat
surface. They are easily opened as shown on illustration by insert-
ing a sharp instrument, for instance a pin, in the inside pin hole.

They should not be pried open, as this would destroy
their adjustment.

each, $1.25 per dwt. ; in dozen lots, $r.io per dwt, net
$1.40 per dwt. ; in dozen lots, $1.25 per dwt, net

KROWER, Manufacturing Jeweler

New Orleans, La.

19 BEGIN THE NEW YEAR RIGHT 07

"110ROLOtiY HALL " " BRADLEY HALL"
• Every room in the ttorological Building is used exclusively for instruction of Watch Work, Jewelry Work, Engraving and Optics and the necessary offices to carry on the business

of this kind, besides lecture rooms, cloak rooms and a room for experimental work"

ARE YOU LOSING MONEY by not being in possession of the ability to command the wages of a first-class workman ? If so,
do as thousands of others have done—come to the Horological Department of Bradley Poly-

technic Institute and perfect yourself in Watch Work, Jewelry Work, Engraving and Optics. Do not put it off this time as you have in the past, but make up
your mind that you will put yourself in shape to be on equal footing with the best workmen in the country, thereby being able to draw wages due a thorough
workman. This school is not an experiment, having had TWENTY-ONE YEARS' successful experience. It is endorsed by the leading jobbers and watch manu-
facturers of this country ; besides, we have hundreds of testimonials from individual jewelers who are fortunate enough to get one of our students, or have had their
sons take a full course in this institution, and from many students who are in business for themselves or have secured lucrative positions with salaries much in advance
of what they were receiving before coming to us. Illustrated catalogues free on application. Send postal card to-day, with name and address, to Department K,

BRADLEY POLYTECHNIC INSTITUTE, Peoria, Ill.
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Notes About Traveling Men

(Coutiutted from page 288k)

John 'I'. Wells, who last year covered Kansas

and Oklahoma for the Bauman-Massa Company,

St. Louis, will look after the same territory during

1907 for the L. Bauman Jewelry Company, also of

St. Louis.
The C. B. Norton Jewelry Company, Kansas

City, announce the following list of salesmen as

their staff of travelers for 1907 : Ed. S. Villmoare

will cover his old territory as usual ; Will. C.

Schuman, in Oklahoma and Arkansas ; Fred. T.

Cateron, in Nebraska and Northern Kansas, and

P. N. Nelson, in Southern Kansas and Colorado.

A. G. Schwab & Bro., of Cincinnati, announce

the following list of salesmen as their traveling

representatives for the present year : Lewis Lang,

as usual, will cover his old territory in Ohio ; M. F.

Thornton, in Indiana, Illinois and Kentucky ; Isa

Schroeder, in Tennessee and Alabama territory ;

Julian Schwab, in Ohio and Georgia, and Hess

Henle will look after his old territory in the South

and East. Mr. Thornton is the new man on the

force, and Henry Cohen with this firm last year,

has resigned and accepted a position with Leonard

Krower, the New Orleans jobber.

Steve Leubescher,the well-known Northwestern

traveler for L. Gutmann & Sons, Cincinnati, accom-

panied by his wife, enjoyed a month's outing during

January on a trip to the Bermuda Islands.

Ed. B. Frank will again represent the Pair-

point Company in the territory west of the Missis-

sippi River, with headquarters at Chicago. 0. H.

Hull will likewise represent this company in the

larger cities of the Central West, with Chicago as

his headquarters.
J. W. Forsinger, of Chicago and New York,

announces that there will be no change in his trav-

eling force for 1907, but that the following staff of

salesmen will represent him as usual in their old

territories. His list includes J. H. Crawford,

Arthur J. Perry, L. R. Millar, E. K. MacGilvary

and A. Winglade. The two last-named gentlemen

travel from Mr. Forsinger's New York office. The

other three travel from his Chicago office.

M. A. Mead & Co., the well-known Chicago

watch Jobbers, announce that they will continue

their traveling staff the same as last year, without

any change, and that their old travelers will greet

their customers the same as heretofore.

A. A. Bruckner will continue for another year

to represent the art china line of W. A. Pickard,

Chicago, in his old territory. Mr. Bruckner left

Chicago headquarters for his early spring trip the

last week in January.
L. Gutmann & Sons, of Cincinnati, announce

the following as their traveling representatives for

the new year : Eli Horwitz, in the South ; Charles

Payne, in the Southwest ; Steve Leubescher, in the

Northwest, and Eugene Frommeyer in the middle

West.
The M. S. Fleishman Company, Chicago, have

made arrangements with the following salesmen to

represent them in the territories named below,

during the present year : C. W. Nesbit, in the

Southwest ; James McMenamin, in the Far West ;

Frank Newcomb, in the Northwest ; H. T. Mc-

Sweeney, in Iowa, Wisconsin and fllinois territory,

and Harry Goetz will look after the Chicago city

and suburban trade.
The Woodstock-Hoefer Company, of Kansas

City, Mo., will be represented as usual by the fol-

lowing salesmen in the territories mentioned : Otto

Knaul, in Missouri, Eastern Kansas and Eastern

Oklahoma •, E. H. Snow, in Kansas, Colorado and

Western Oklahoma ; E. C. Cleveland, in Nebraska

and Southern Iowa, and H. F. Wells, in Northern

Iowa, Minnesota and South Dakota.

Ed.. Pfaeffle, the well-known Cincinnati sales-

man, who for a number of years covered the South-

western territory for L. Gutmann & Sons, but who

resigned his position last July on account of poor

health and has since been making his headquarters

with his brother, Jeweler George Pfaeffle,at Green-

ville, Texas, informs his friends that he has recov-

ered his former health and expects to again work

on the road.
Sproehnle & Company, the well-known watch

jobbers, of Chicago, announce the following staff

of salesmen who will travel in their interests in the

same territory as during last year. The list in-

cludes P. H. Winterberg, J. H. Donnelly, C. L.
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Calliger, H. F. Bouchard, I. K. Kull and George iC. Bynner, who will cover the South, where he s

well known as the former representative of the

B. S. Freeman Company. All of the above gentle-

men left headquarters early last month and have

been giving good account of themselves since.

Jos. Noterman & Company, Cincinnati, will

continue their " old reliable travelers," Wm. Pflue-

ger and John B. Osthoff, in the same territories as

last year.
Ed. Baumgarten will for another year repre-

sent M. F. Barger & Company, watch jobbers,

Chicago, in his old territory.

Meeting of the Executive Committee
(Coutinuet: from page 288 i )

that full measure of protection to which it is

entitled.
Resolved, That we condemn the practice of

retailing by wholesale jewelers as fraught with

great widespread injury to retail jewelers, and as

being fundamentally unjust in that it involves com-

petition between the wholesaler and the retailer

who buys from such wholesaler. We, therefore,

regard the practice as being hostile to the welfare

of the jewelry trade, when such retail dealing is

not regularly maintained as a separate business,

apart from the wholesale business.
Resolved, That it is the sense of this associa-

tion that retail jewelers should confine their pur-

chases of watches, clocks, jewelry and kindred

articles, as far as practicable, to those wholesale

dealers and manufacturers who restrict their sales

to retail jewelers, or who sell under those con-

ditions only which enforce retail prices recognized

by the retail trade as reasonable and just.
Resolved, That we refuse to purchase goods

without the name or mark of the manufacturers on

same.
Resolved, That we condemn the common

practice of selling diamonds, watches, clocks and

jewelry by persons other than jewelers and com-

monly known as curb-stone dealers, or by em-

ployees of jewelry jobbing houses.

The matter of the expenses of the members of

the committee in attendance was then taken up,

and after due consideration it was moved and car-

ried that the expenses include actual carfare and a

per diem of $3—allowing one day for coming, one

day for the meeting, and one day for returning.

The amount of the expenses reported for the mem-

bers present was $95. On motion, the bill was

allowed and orders will be drawn up as fast as the

condition of the treasury will permit.
The question of holding an exposition at the

annual meeting was discussed, and a motion by

Mr. Archibald to hold such an exposition prevailed.

It was moved and carried that a committee be ap-

pointed, consisting of three retail jewelers of

Chicago and three members of the committee, to

act in conjunction with a committee of three from

the American Horological Society to arrange for

the exposition. The following from the executive

committee were appointed for this purpose : J. P.

Archibald, T. A. Westmyer, I. M. Radabaugh and

Paul M. Lackritz.
It was decided that the annual convention to

be held in Chicago in the summer should occupy

three days—Tuesday, Wednesday and Thursday,

the exact dates to be fixed by the exposition com-

mittee. It was voted that local jewelers' associa-

tions be allowed to affiliate with the National

Association on the same terms as State associa-

tions when they are not affiliated with the State

association.
The following committees were appointed:

Legislation—W.F. Stehimacher, Pennsylvania;

Fred. Russel, Michigan ; A. E. Barker, Minnesota.

Transportation—Paul N. Lackritz, Illinois;

A. J. Stoessel, Wisconsin ; 1'. A. Westmyer, West

Virginia.
Credentials—D. L. Davies, Nebraska ; R. C.

Bernau, North Carolina ; C. E. Tillson, North

Dakota.
Membership—A. B. Hull, Michigan ; A. E.

Paegel, Minnesota ; H. G. Cook, Tennessee.
Trade Interests—C. S. Wiley, Pennsylvania;

L. M. Derby, New York ; E. H. Dunbar, Massa-

chusetts.
Assaying—Fred. C. Newhall, Massachusetts;

W. B. Ankeny, Iowa ; D. G. Gallet, South Dakota.
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Deceased Members—S. K ronholz, Connecticut ;

Geo. R. Youmans, Georgia ; H. M. Ryman, Texas.

Programme—Max Jennings, Michigan ; I. M.

Radabaugh, Minnesota ; J. P. Archibald, Pennsyl-

vania ; T. A. Westmyer, West Virginia ; A. B.
Hull, Michigan.

A very pleasant feature of the evening was an

invitation from the Elgin National Watch Co., for

the members to visit the factory at Elgin. Advan-

tage was taken of the invitation on the morning

after the meeting, when the big watch plant was

thoroughly inspected and the visitors entertained

by the Elgin Co. A hearty vote of thanks was

extended the company for its courtesy.

Annual Meeting of the Jewelers'
League of New York

The thirtieth annual convention of the Jewelees'

League of New York was held on January 220 in

the hall of the United Charities Building, 109 East

Twenty-second Street. The meeting was called to

order by president George W. Street, who in his

annual address congratulated the organization on

its thirtieth anniversary and the success which has

attended its efforts in behalf of its members. He

announced that the action taken at the last meet-

ing had been even more successful than was

anticipated. The number of members in the

league on. January I, 1907, was 1630, representing

an insurance of $7,247,750. The widow, orphans

and other beneficiaries of their deceased members

were paid $240,659, and for deaths since organiza-

tion the total payments amounted to 4375,146.

The reserve fund is $275,750. Proceeding, Mr.

Street said:
Since our last annual meeting, George R.

Howe, known to many of you as one who has

taken a keen interest in the welfare of the league

from its organization, has asked if it would not be

well to submit at our next annual meeting a plan

giving a proposed member the option of paying

the monthly assessments on the present yearly

step-rate basis, or on a level or flat-rate plan, which

is a stated monthly rate for the full period of life.
Your executive committee think well of this and

suggests that all who are interested i,n the matter,

communicate with the secretary during this year,

so that, should it be deemed advisable, it may be

acted upon at the annual meeting in 1908.

The report of the treasurer had been dis-

tributed among the members for their inspection,

and its gratifying character was most favoi ably

commented upon. The treasurer's report was

accompanied by a report of the examining finarce

committee who stated that they had examined the

books of the league and found the balances cor-

rectly set forth therein. They also reported that

the bonds, as specified, were deposited in the vaults

of the Maiden Lane Safe Deposit Co., as the pr
op-

erty of the Jewelers' League of New York. T
he

usual report of the executive committee was

omitted in this instance as there was nothing n
ew

to recommend to the members.
The election of officers was then proceeded with

and the following named by the nominating 
corn-

mittee were elected unanimously:
President, George W. Street ; first vice-presi-

dent, John R. Greason ; second vice-president,

Leo Wormser ; third vice-president, Geo. H.

Hodenpyl fourth vice-president, Bernard Karsch.

Executive committee, one year, Stephen B.

Kent ; two years, Samuel H. Levy, M. L. Bowd
en

and Chas. R. Jung.
Advisory board, one year, Harry A. Bliss ;

two years, Geo. W. Parks, F. L. Wood, S. 
A.

Baldwin, R. A. Breidenbach, H. Freund, E. 
B.

Eaton, F. H. Dana, C. C. Champenois and Mul
l is

Lissauer.
The experience of the past year has proved

that the new step-rate plan of assessment hes

worked most satisfactorily, and there is no longer

any doubt as to the wisdom of its adoption. 
As

was stated in the president's address the latest 
re-

ports from the insurance departments show t
hat

the fraternals which furnish insurance at cost 
have

been making wonderful progress and are even o
ut-

stripping the old liners in the race for busine
ss.

The prosperty of the league at the end of its 
thirty

years is most gratifying to the members and spe
aks

eloquently for the capability, integrity and disint
er-

estedness of those who have been responsible 
for

its management in this long period.
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U. S. Mint, Philadelphia

THE UNITED STATES GOVERNMENT ACCEPTS
at its mints and assay offices, large consignments of old gold, refines same and remits proceeds by
express.

About 6 to 8 days' time is required to get returns, from which refining and coinage charges
are deducted and return expressage to pay.

The value placed by the U. S. Government on a consignment is absolute and final, from which
there is no recourse.

Wendell and Company accept at their assay offices and refineries small lots of Old Gold
($ r to $250), remit full value at once by draft, before refining, and hold consignments until valuations
are accepted.

If there is any doubt about the valuation placed upon a consignment by them, it is immediately
returned in its original condition, express charges prepaid.

Their large business requires complete assaying, smelting and refining departments. They handle without additional
expense and use in their own factories all old gold and silver consigned to them. The difference in the value of old gold
(before refining) and fine gold (after refining) is their profit, which is very much smaller than it would have to be if they con-
ducted a separate refining business with a large investment in plants and expenses ranging from 15 to 25 per cent. of the
value of old metal received.

THE UNITED STATES GOVERNMENT DOES NOT BUY OLD SILVER

It accepts same for refining, and returns the tine silver in bars, less the refining charges, by express.
Wendell and Company buy old silver outright at the full market value, which is governed by

the price of fine silver.

103-105 William St.
New York

DO NOT PAY YOUR BILLS WITH OLD GOLD OR SILVER

Sell it to Wendell and Company for full cash value and pay your bills
with the returns. You will save much by so doing. Most of the firms that
take gold and silver on account do not use it themselves ; nor have they any
means of ascertaining its exact value, but depend on others, who place a
value on it that will afford two profits.

WENDELL AND COMPANY,

ASSAYERS, SMELTERS AND REFINERS.

Established 24 years.

' Polishings, crucibles, bench and floor sweeps economically handled and
proceeds promptly remitted.

57 Washington St.
Chicago

February, 1907

AMONG
t be

TRADE
The trade are invited to send us reliable items of

news for this department

Alabama

The T. F. Sandoz Jewelry Co., of Mobile,
was the victim of one of the greatest robberies
ever committed in this city. On December 3oth
the establishment was forcibly entered and about
$10,000 worth of jewelry was carried away. The
condition of the store after the robbery led the
police to believe that the culprits were expert
cracksmen, as they not only looted the show case
and window but also broke into the safe and car-
ried off its contents. No clue to the perpetrators
of the robbery has been discovered at this writing.

California

Royal H. Wilson, Ocean Park, whose store
was burglarized on October 28th, and a large quan-
tity of goods stolen, has not been successful in
locating the thief or his property, notwithstanding
that a reward of 25 per cent. of the value of any
of the goods is offered for their recovery.

Delaware

W. Arlo Moore, who sold out his jewelry busi-
ness in Wilmington some three years ago, has
again returned to his old love and has opened up
a combination store on the southeast corner of
Eighth and Pine Streets, that city.

Georgia

The firm of Daniels & Brannen, Americus,
was dissolved on January 1st by mutual consent,
Mr. Brannen retiring. S. A. Daniels will continue
the business, assuming all obligations of the firm.

Illinois

Lundh & Son, Clinton, recently presented to
the W. C. T. U. a clock for use in the rest-room of
the local depot. The ladies expressed themselves
as very appreciative of the generosity of the firm,
for whom the gift has proved a good advertisement.

The Krug-White Jewelry Co., Staunton, was
recently incorporated with a capital of $15,000—
$10,000 of which is fully paid. This firm recently
became the owners of the handsome Staunton
store of the Harvell Jewelry Co. W. J. Krug,
president of the new corporation, was formerly
owner of this store, which he conducted for eleven
years, up to July, 1906, at which time he sold it to
the Harvell Jewelry Co., and has since been in
their employ. Henry J. White, secretary and
treasurer of the new company, was manager of the
store while owned by the Harvell Jewelry Co.

Iowa

C. E. Hobson, of Chariton, who has conducted
a jewelry business in the same room with the Red
Cross Pharmacy, in that town, has taken into
partnership C. M. Arnold, a jeweler, of Ottumwa,
and the name of the firm will now be the Hobson
Jewelry & Music Co. The new firm will open a
handsome store room with a large stock of jewelry
and musical instruments. Considerable additional
capital will be put into the business.

Indiana

J. W. Washburn has purchased the store of
W. s. Spruill & Co., Muncie, and will install
therein an entirely new stock. This store will be
run in connection with Mr. Washburn's store in
Anderson, which is conducted under the title of
the Washburn Jewelry Co.

W. Strang, Terre Haute, died recently of heart
failure. The deceased had been engaged in the
jewelry business in that city for a number of years.

K Y 'T N

Kansas

Ed. R. Smisor has purchased the jewelry stock
of D. P. Swisor, of Sterling, and united it with his
own, and will continue the business at the old
stand.

Chas. E. Dickinson, of Garden City, is now
located in one of the handsomest jewelry stores in
the western part of that State. The building is
24 x 95 feet and entirely constructed of cement
blocks. It is lighted by electricity, having its own
plant to furnish the illumination. The store deco-
rations are of the very latest descriptor], the ceiling,
side walls and floor presenting a very pleasing
appearance. The fixtures are rich and handsome
and of modern design. The new stablishment
is very creditable to the enterpise of Air. Dickinson,
who well merits the success which he has achieved.

Kentucky

Mayor Barth, of Louisville, recently appointed
Geo. Rieger, a local jeweler, a member of the
tuberculosis board of that city. Mr. Rieger was for
many years connected with the firm of George
Wolf & Co.

Massachusetts

The engagement was recently announced of
Harry P. True, senior partner of the firm of True
Bros., Springfield, to Miss Alice B. Corbett, of
that city. THE KEYSTONE joins with the many
friends of the happy couple in extending con-
graulations.

Michigan

The firm of DeGraff & Quantrell, Grand
Rapids, consisting of W. L. DeGraff and J. K.
Quantrell, dissolved partnership by mutual con-
sent on January 1st. All debts owing to the firm
are to be paid to Mr. DeGraff, who will continue
the hardware and jewelry business under the name
of the DeGraff Hardware Co., and all the obliga-
tions of the firm are to be presented to him for
payment.

Mississippi

J. E. Briggs, Fayette, has leased for a term of
years one of the glass-front stores, especially de-
signed for the jewelry and optical business, in the
new block now in course of erection in the burned
business district of Fayette. It is expected that
the block will be completed by April 1st and ready
for occupancy.

New York

Oscar A. Caesar, formerly of the firm of
Crieger & Caesar, Port Henry, has opened a
jewelry store at 470 Broadway, Saratoga Springs,
N. Y.

L. S. Jones is conducting the business of his
deceased brother, A. 0. Jones, at Lyon Mountain.
Mr. Jones reports a satisfactory trade and good
prospects.

Edward D. Spangle, a jeweler, of Canan-
daigua, for over a quarter of a century, died
suddenly in his home at that place on new year's
day. The deceased was the son of Z. Spangle, a
well-known jeweler, who established the business
many years ago. When grown to manhood he
was admitted as a partner in the business, which
was conducted under the style of Z. Spangle &
Son. Since the death of his father in November,
1900, he had conducted the business alone with
much success.

James Mix, the well-known jeweler, of Albany,
died on January 3d, after an illness of several
months' duration. The deceased had reached the
patriarchal age of eighty-three years. He was not
only connected with the jewelry trade from his
boyhood, but came of a family that had been
identified with the trade for generations. The
business which he conducted in Albany was estab-
lishen by his father in 1847. The son succeeded to
it in the early sixties and continued in active charge
until failing health forced him to retire in Novem-
ber of last year. Mr. Mix was one of the most
prominent and highly respected merchants in
Albany and gave his earnest support to every
movement in the interest of the city. Besides
other interests, he was connected with the Albany
County Savings lank, of which he was vice-presi-
dent, and the Albany County Bank, of which he
was a director. At the time of his retirement he
turned the business over to his wife, Emma C.
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Mix, his daughter, Emma L. Hoagland, and his
son, Fred. L. Mix, who are continuing it without
any change in the old firm-name.

Ohio

Philip Zoellner, the pioneer jeweler, of Ports-
mouth, and a highly esteemed citizen of that place,
died recently. The fatal malady was a cancer of
the stomach from which he had been suffering for
some time. The deceased was born in Germany
and educated ill that country. After learning his
trade he came to America, where he landed in
1852. He worked at his trade in various places,
finally starting in business on his own account in
Portsmouth, where he met with much success.
He was at all times an ideal citizen and served his
adopted country during the Civil War until he was
discharged. for disability in 1863. He was one of
the charter members of the German Beneficial
Society, of Portsmouth, and also a life-long me tu-
ber. He was also treasurer of the First German
Building Association during the entire thirty-six
years of its existence, and was president of the
institution at the time of his death. He was also
one of the charter members of the German Evan-
gelical Church and a trustee of that organization.
He served two terms in the city council, and has
been a notary public since 1862. In 1899 he turned
his business over to his sons and retired to private
life.

The necessity of care in the protection of show
windows from fire was illustrated in an accident
which happened in the store of Chas. G. Seder-
berg, of Milford, during the holiday season. A
spark from a gasoline lamp in the show window
lighted the cotton used for the snow effect, and in
a moment the whole window was in flames. The
window display, amounting in value to several
hundred dollars, would have been a complete loss
but for the quick work of Mr. Sederberg, ho, ith
several others, succeeded by prompt action in ex-
tinguishing the flames. Mr. Sederberg's hands
were badly burned, but he takes his wcunds philo-
sophically and says that he could afford the rest
after the busiest holiday trade in the history of his
house.

J. J. Freeman & Co., Toledo, will soon move
into their magnificent new store on Summit Street.
The new store is within a few doors of their present
location, where they have been for over thirty
years. It will be richly fixtured and modern in all
its appointments and it is expected will be one of
the handsomest stores in the State.

Pennsylvania

Lemuel Fisher, who had been in the employ of
E. Keller & Sons, Allentown, for nearly twenty
years, died suddenly on the morning of December
31st, being stricken with heart failure while on his
way to work. The deceased was sixty-seven years
old and was noted for his skill as a jewelry a orker
and engraver. He was highly thought of by his
employers, who greatly regretted his sudden demise.

Texas

Cave & Plunkett opened their store in Hous-
ton on January 14th. Both members of the new
firm are accomplished jewelers and worked to-
gether for many years in a wholesale jewelry
establishment in Charleston, S. C.

Washington

At a recent election for mayor of West Seattle,
L. C. Erven, a local jeweler, was the successful
candidate. Mr. Erven is an accemplished business
man and well qualified to fill the honorable position
to which his fellow-citizens have elected him.

George Simenstad has opened a jewelry and
optical store in Pomeroy, this State. Mr. Simen-
stad went West seven years ago, and after working
at his trade for some time in Seattle, made his way
to Alaska, where he was employed by P. E. Kern,
the well-known jeweler, of Skagway, for six years.

Wyoming

Fred. Baker, Sheridan, has moved his place of
business into new and handsome quarters. The
new store has been prettily decorated and affords
better facilities for the transaction of his growing
business.
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wrarE HIM IF YOU WANT

Mr. Fred Sommer, of Sag Harbor, Long Island, who
designed and engraved the abOVI. plat I', is loud in his

praise of our College, be he reel, thei he could not have
gained as much knowledge of the art of engraving at any

other institution, and when we take into consideration
that he never had any previous experience at lel ter
engraving, and took but a three-months' course, there
certainly is a reason for him feeling so.

What We Can Do for You

=_
The Philadelphia College of Horology E:

is indicated by what we have done for others

We pride ourselves upon the thorough manner and system

of our instructions in the art of engraving, and claim them to be

superior to any other institution in the country, even those that

teach the art of engraving alone. We know this is strong

language, but it is the truth and we can prove it to you.

Over Twelve Years
we have been teaching watchmaking, engraving and optics, and

know how to make a thorough, practical workman of you and

in a short space of time. Send for our prospectus ; it contains

many fine cuts of engraving, and gives full information pertain-

ing to each branch we teach. It is free for the asking.

lista:II:bed Broad and Somerset Sts., Philadelphia
F.W. SCHULER

Principal
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Diamond
Oriental
Crescents
Made ill twelve sizes

From $100 to $800

Write for Selection

The enormous demand

for these last fall merits

you adding same to your

stock at once.

Abel Brothers & Co.
64 & 66 John St. Cor. William St.

Abel Bldg. (Ff,ZIGINATORS OF New York

Fine Diamond Jewelry, Artistic Diamond Mountings and (bold Jewelry

Miners, Cutters and Importers of Diamonds, Rubies, Sapphires, Pearls and all known
Precious and Semi=Precious Stones

Offices at LONDON PARIS IDAR °BERSTEIN AMSTERDAM ANTWERP

MINIATURE PORTRAITS

on

Watches

llials

COPIED FROM ANY PHOTO.

Brooches

and

Lockets

The latest improved method, artistic and durable

The Goldstein Engraving Co., 45 Maiden Lane, NEW YORK

Landis School of Engraving

M. L. Lanais
Proprietor and Instructor

Spring Course Will Open April 1, 1907

Send for New Prospectus

If you wish to take it Course this spring, write
us at once.

We are now making appointments for pupils to
enter April 1st, and we would be pleased to assign and
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"What Think Ye?"

BY JOHN TWEEZER

THE KEYSTONE

A man makes himself by virtue of the
thoughts which he chooses and encourages.

The mind weaves not only the inner garment

of character but the outer garment of circum-

stance.

" Man thinks in secret and it comes to pass :
Environment is but his looking-glass."

Let us consider the influence of thought

upon character, upon circumstance, upon

purpose and upon achievement. I am sure

we will find it profitable to look into the mer-
its of the proposition laid down by Solomon
the Wise Man, in Proverbs 23, 7 : "As he
Minkel% in his heart, so is he."

The Effect of Thought upon Character

A man's character is only the sum of all
his thoughts. The stalk of wheat grows from
the buried grain and could not appear but for
the grain ; so a man's acts spring from the
hidden thought. Act is the blossom of
thought, and joy and suffering are its fruits ;
a man thus garners the sweet or the bitter fruit-
age of his own husbandry.
" Man is a growth by law and not a

growth by accident." Cause-and-effect is as
undeviating in the hidden sphere of thought
as in the world of visible things. A noble
character is not a thing of chance or favor but
is the result of continued effort in right think-
ing, just as a vile character is the result of con-
tinuous vile thinking.

The character of man, therefore, is made
or marred by himself. By the right choice

and application of his thought he lifts himself
to the level of the angels ; by the abuse and
wrong application of his thought he descends
below the level of the beast. He makes his
grade of character, whatever it is, between
these extremes, by his own thought.

Surely it should be a gladdening truth
that man is the master of character, holds the
key to every situation and " contains within
himself the agency by which he may make
himself what he wills." If he will watch,
control and alter his thoughts as he traces
their effects upon himself and his circum-
stances, linking cause and effect by patient
investigation and utilizing his experiences, he
will mould his character on finest lines, make
his condition in life most satisfactory and
shape a glorious destiny.

The Effect of Thought upon Circumstance

James Allen compares man's mind to a
garden which, whether cultivated or neglect-
ed, will bring forth. He says, " If no useful
seeds are Aid into it, then an abundance of

useless weed-seeds will fall therein, and will
continue to produce their own kind."

A man must tend the garden of his

mind by weeding out the wrong and useless

thoughts and cultivating toward perfection
the right and useful thoughts.

Circumstances grow out of thought.
Every thought-seed that falls into the mind
and is allowed to take root there, blossoms
sooner or later into act and bears its fruitage
of opportunity and circumstance. Good
thoughts bear good fruit, evil thoughts bad

fruit. Man reaps the harvest of his own plant-
ing The laws of growth everywhere obtain.

Even the pure-minded man does not fall sud-

denly into crime by stress of any mere exter-

nal force ; the criminal thought had long been

secretly fostered in his heart, and the hour of

opportunity revealed its gathered power.

Circumstance does not make the man ; it

merely reveals him.

Men do not attract what they want, but

that which they are. The " divinity which

shapes our ends " is within us. Not what he

wishes does he get, but what he earns. His

wishes are gratified only when they harmon-

ize with his thoughts and acts. " Fighting

against circumstances " means, then, that the

man is revolting against an outside effect

while he continues to nourish the cause in his

heart. Men are anxious to improve their cir-

cumstances, but are unwilling to improve their

thoughts ; they therefore remain bound. The

man who complains of his poverty, yet all the

time shirks his work and justifies deceiving

his employer because of the insufficiency of

his wages, is Actually sinking steadily into

deeper wretchedness by dwelling in deceptive

and unmanly thoughts.

The Effect of Thought upon Health

" The body is the servant of the mind."

Men have died of fear. Out of a clean heart

come a clean life and a clean body. Thought

is the fount of action, life and manifestation ;

make the fountain pure and all will be pure.

If you would perfect your body, guard your

mind. If you would renew your body,

beautify your mind. " Thoughts of malice,

envy, disappointment, despondency," says

Allen, " rob the body of its health and

grace." A sour face does not come by

chance ; it is made by sour thoughts. The

lines that mar are graven by folly and

passion.

The Effect of Thought upon Purpose

The vice of aimlessness accounts for

most of the failures in life. With the major-

ity the thought is allowed to " drift." The

lack of a central purpose explains most of the

worries, fears, troubles and self-pityings. A

/impose should be the centralizing point of a

Man's thoughts. If he sticks undeviatingly
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to the attainment of that purpose, not allow-
ing his thoughts to wander into ephemeral
fancies and longings, even if he fail the meas-
ure of his true success will be the strength of
character gained. Strength can only be de-
veloped by effort and practice ; and as the
physically weak man can make himself strong
by patient training, so the man of weak
thoughts can make them strong by exercise
in right thinking.

The will to do springs from the know-
ledge that we can do. He who has conquer-
ed doubt and fear has conquered failure.
Thought allied fearlessly to purpose becomes
creative force.

The Effect of Thought upon Achievement

What a man accomplishes and what he
fails to accomplish is the direct result of his
own thoughts. " In a justly ordered universe,

where loss of equipoise would mean total de-

struction, individual responsibility must be

absolute." Whatever a man is, as to weak-

ness or strength of character, it is his own

and not another man's ; and they can be al-

tered by himself, never by another. His-suf-

fering and his happiness are evolved from

within. As he thinks, so he is ; and as he
continues to think, so he remains.

A man is limited only by the thoughts

which he chooses. A man whose first thought

is bestial indulgence cannot find and develop

his latent resources ; he cannot achieve some

really great thing. Achievement is the crown

of effort, the diadem of thought. By the aid

of resolution, self-control, righteousness and

well-directed thought a man ascends ; by the

aid of indolence, impurity and confusion of
thought a man descends.

The Witness of the Ideal

"As a man thinketh in his heart, so is
he." Dream lofty dreams, and as you dream,

so shall you become. Your vision is the prom-

ise of what you shall one day be ; your ideal

is the prophecy of what you shall at last un-

veil. The greatest achievement was at first

and for a time a dream. " The oak sleeps in

the acorn ; the eagle waits in the egg ; and

in the highest vision of the soul a waiting

angel stirs." Dreams are the seedlings of re-

alities. You will realize the vision (not the

idle wish) of your heart, whether it be base or

beautiful, for you will always gravitate toward

that which you secretly most love. Into your

hands will be placed the exact results of

your own thoughts ; you will receive just

that which you earn. You will become as

small as your controlling desire, as great as

your dominant aspiration. The vision that

you glorify in your mind, the ideal that you

enthrone in your heart—this you will build

your life by, this you will become.
J. T.
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Something Entirely New
A new chart published by the Geneva Optical Co., illustrating two normal and twenty-two diseased

conditions of the Retina. Each illustration is an original drawino-, two inches in diameter, in natural colors,

by Miss Alice S. Cleaveland, under the personal direction of W. A. Fisher, M.D., Professor of Ophthalmology
and President of the Chicago Eye, Ear, Nose and Throat College.

These illustrations form collectively a reference series of extreme value, and framed, make a splendid
office decoration. They are beautifully produced in colors on heavy enameled paper. Size 2 2 x to%
inches. Price $1.50 each.

(Copyrighted)

List of Subjects Illustratc.--cl

Normal Fundus Dark
Normal Fundus Light
Central Chorioiditis
Detachment of Retina
Retinitis Pigmentosa
Embolism Central Retinal Artery
Posterior Staphyloma with Chorioiditis
Myopic Crescent

Papillitis Neuroretinitis
Papillitis Hxmorrhagica
Sarcoma of Chorioid
Glaucoma
Hemorrhagic Glaucoma
Glaucoma with Atrophy
Injury
Rupture of Chorioid

For Sole) by

F. A. HARDY & CO.,
Branches: New York, N. Y.

Opaque Nerve Fibres
Disseminated Chorioiditis
Coloboma of the Chorioid
Central Chorioiditis (slight)
Retinitis Pigmentosa with Oblong Disc -
Optic Atrophy
Retinitis Albumin urica

131 Wabash Avenue, CHICAGO

Atlanta, Ga. Denver, Colo.

GLOBE OPTICAL CO., 403 Washington St., BOSTON, MASS.

GENEVA OPTICAL CO.
63 Washington Street, CHICAGO

Branches: Des Moines, Iowa St. Louis, Mo. Minneapolis, Minn.

Reviews of Current Ophthalmo-
logical Literature of the World

The Science and Art of Fitting
Glasses

Regarding this all important subject,
the opinions of the best authorities have not
always been the same. While in this country
the use of a mydriatic has been advocated
by most ophthalmologists, the refraction on
the continent of Europe is mostly determined
without a drug. There can be no doubt that
good results have been obtained by either
method, but there also can be no doubt that
the determination of the "efraction is much
less disturbing to the patient when a mydria-
tic is not used. For this reason one should
expect the majority of the ophthalmologists
to refract their patients without the use of
the more or less distressing drugs, provided
the results would be equally good by either
method. It seems, however, that at least in
this country the profession of opthalmolo-
gists is not able to obtain the same good
results without the use of a mydriatic. This
is a fact, the reason for which we will not
discuss at the present time. But if these
gentlemen declare that it is impossible to get
reliable results without the mydriatics, or
rather cycloplegics, we need only call their
attention to the work of Dr. W. H. Knapp,
New York City, than whom there is no better
or more experienced authority. This nestor
of ophthalmology at the last meeting of the
British Medical Association at Toronto, when
speaking on the dependence of accommoda-
tion and motility on the refraction, said :

My method of examining the patients is as
follows : The vision at distance, first without, then
with glasses, which gives the refraction ; then I
determine the muscular balance with the phoro-
meter. If this differs much from the glass results,
I conclude that there is latent H. or M. With
gradually giving stronger glasses, I mostly find
out at least a part of the latent H. or M. If this is
not sufficient, I either use a mydriatic or prescribe
the strongest glasses they accept, give them gradu-
ally stronger ones, and thus arrive to the degree of
H. or M. This is also the treatment in these cases.

The same views regarding the useless-
ness of a cycloplegic in many cases of refrac-
tion have been expressed lately by Dr. A. E.
Davis, of New York City, in an article on
" The Science and Art of Fitting Glasses,"
in the New York Medical Record.

After a historical sketch of the progress
made in the last hundred years in the fitting
of glasses, and remarks on ophthalmoscopy,
ophthalmometry, retinoscopy and the much
discussed subject of the eye in functional
neuroses, the author takes up the main
part of his subject. America to-day is
at the head of the medical profession in
this branch of ophthalmology. Abroad the
oculist, with few exceptions, devotes his
energy more to the study of the inflamma-

tory and pathological conditions of the eye
and to operations. Much attention, too, has
been given here to the connection of the
eyes with general health and as a factor in
nervous disease.

Davis attaches but little importance to
muscular insufficiencies as a cause of astheno-
pia. His method of procedure in refractive
error is, first, the ophthalmometer ; second,
trial lenses ; third, the ophthalmoscope ;
then if, after tests on two different days, the
result is unsatisfactory, be uses a cycloplegic
and retinoscopy in addition to the other
tests. For functional insufficiencies of the
muscles he relies on the refractive correction,
general tonics and rest. If the trouble passes
on to strabismus, he performs a complete
tenotomy ; he has -given up graduated teno-
tomies and prisms and prism exercises. He
almost daily removes prisms from patient's
glasses, finding that they almost always make
matters worse. He considers retinoscopy a
thoroughly reliable test after a cycloplegic
has been used, not before. In finding the
correct axis of astigmatism, retinoscopy is
far inferior to the ophthalmometer ; the
latter, too, enables one to dispense with a
cycloplegic.

As has been intimated, Davis considers
it neither necessary nor desirable to use
cycloplegics as a routine practice. There is
always the danger in so doing of overcorrect-
ing the hypermetropia. He gets better
results without, and considers that if he has
to change glasses within six months that he
has made a mistake. He also reviews the
dangers of the use of belladonna and the in-
convenience it puts the patient to.

On the other hand, there are some
ophthalmologists like Dr. G. M. Gould who
would regard it as criminal to attempt refrac-
tion without paralyzing the accommodation.
But, of course, the mass of evidence for the
possibility of a successful refraction without
a drug, is so overwhelming, that we need not
enter into a more detailed discussion of the
subject at the present time.

What Is the Average Age of a Man
When Operated Upon for Senile

Cataract?
There can be no question that almost

every man, if only he gets old enough, will
have some opacities in his crystalline lens in
the later days of his life, but in only a com-
paratively small number of men these opacities
will develop into a perfect cataract that has
to be operated upon. Here the interesting
question arises : What is the average age of
a man when he requires an operation for
senile cataract? This question Dr. C. A.
Oliver, of Philadelphia, has endeavored to
answer in a late number of the New York
Medical Journal. He made a study of three
thousand four hundred and thirty-six cases of

(291)

senile cataract and comes to the conclusion
that the average age of operation for senile
cataract is in the neighborhood of sixty-three
years. In the male part of his whole number
the occupation seemed to play an important
part in regard to the time of maturity of the
cataract and even as to the causation of the
cataractous condition. The unskilled laborer
gave the highest operative age, average,
sixty-six years. The skilled workmen gave
the lowest age for the operative procedure:
sixty-three years. The high-grade artisan
showed no lenticular condition fit for removal
at an average age at sixty-three years. The
brain-worker gave a very high operative age
average, that is, sixty-five years.

Eyestrain as a. Factor in Producing
Disease of the General System

We may regard man as a machine which
produces so much work from so much energy
taken into his system. This energy is furnished
by the food he takes, and it is evident that
so much food will give out only so much
energy and no more. It further must be
admitted, that any strain means work or use
of energy, and that if he avoids a certain
strain he has so much more energy left for
other work. And, on the other hand, if he can-
not avoid this strain, like the strain of seeing
with an imperfect pair of eyes and has to
work very hard besides, it may easily hap-
pen that this extra eyestrain may weaken
him so much that he cannot withstand the
attack of certain microbes and becomes more
or less seriously sick. This reasoning is in
line with that of Dr. Frank D. W. Bates,
who, in the Medical Review of Reviews, ex-
presses his belief that eyestrain is a promi-
nent factor in the causation of many diseases
of the general system. The constant drain
of nerve force necessary to see clearly in
persons with ametropic eyes, or to prevent
diplopia in persons with heterophoria, he be-
lieves in many cases so weakens the system
that they are an easy prey to disease, which
they otherwise could resist. Bright's dis-
ease, pulmonary tuberculosis, and diabetes
mellitus are among the diseases which he
thinks may have eyestrain as an mtiologic
factor in many cases. He suggests that since
the nerves which supply the ciliary and extra-
ocular muscles all have their origin in or near
the floor of the fourth ventricle of the brain,
it may be possible that the continuous stimu-
lation of these nerves in order to overcome
the ametropia or heterophoria present in
certain cases, may produce an irritation of
the floor of this ventricle, and thus cause
diabetes, this condition having been produced
repeatedly in experiments by irritating the
floor of this ventricle.

He mentions the case of a diabetic who
was cured by an operation for heterophoria

(ronthlued on pnge 20n)

,
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PIVOT GUARD Talk
Do you realize that when the Pivot principle is

applied to an eyeglass guard, that guard is worth a

whole assortment of ordinary offset guards ? It simply

means that with a Pivot Guard you can get an A, B,

C, D or E Fox aivc,le without having to change guards.
r By adopting any one of the eight styles of Pivot  

Guards you may easily reduce your gold stock to
1-4 of Nvvh at it is now. And Pivot Guards actually

cost less than many other standard guards.

Your Jobber
can fill
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PIVOTS
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ARTIFICIAL EYES Made to Order
And Selections Sent on Memorandum

Life-size illustration

of one shape of FULL

BACK REFORM EYE

—No irritating edges

Life-size illustration
of old Shell Eye,
Irritating edges.

I desire to call the attention of the optical trade to the fact that I
have excellent facilities for making to order artificial eyes, both Shell
and Prof. Snellen's Reform or Full Back, at short notice.

Having succeeded to the Artificial Eye Department of the
R.Hoehn Company, I have all their equipment and facilities for this
line of work, and I respectfully solicit your business.

CHARLES FRIED
Manufacturer and Importer of Artificial Eyes

1110 E. 23d Street NEW YORK CITY
Write for our special circular "Facts About Artificial Eyes and how to Order

Them" and Booklet “K. on Reform Eyes

NORTON

Grinding Wheels

ALUNDUM 
THE

HARDEST, SHARPEST, MOST UNIFORM

ABRASIVE KNOWN

A wheel has been developed and perfected

that is taking the place of the natural

stone for grinding optical lenses.

NORTON COMPANY
Worcester, Mass.
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Eyestrain as a Factor in Producing Disease

(Continued from page 291)

after having been under the care of a repu-
table physician four years without result ;
and refers to several cases, in the advanced
stages of this disease, coming under his care,
who, while they were not cured by wearing
glasses, were benefited decidedly.

All physicians, Bates thinks, should be
interested in the theory of eyestrain, and
should investigate this source of trouble in
all chronic and obscure cases which receive
no benefit, or only temporary benefit from
medicinal treatment.

On Refraction at a Toric Surface

In the September issue of the Archives
of Ophlhahnology, H. C. Lomb, of Roches-
ter, N. Y., has written a very interesting
article on the refraction at a toric surface,
which is reproduced below. It ought to be
studied by every reader of these columns of
THE KEYSTONE, as toric lenses now are used
much more frequently than before. There
is, however, one point in the article which,
in the opinion of the reviewer, ought not to
be left unchallenged. Mr. Lomb, at the end
of the present article, says that in the plane
of incidence, which is one of the normal
sections at the point of incidence, " the sur-
face acts like a spherical surface having a
radius equal to the radius of curvature of the
toric surface in this plane." Now, there is
no doubt that the formula given by Mr.
Lomb gives the radius of curvature of the
osculating circle in the respective normal
plane, but this does not indicate that in this
particular normal plane the toric surface is
like a spherical surface. On the contrary,
taking any normal plane the neighboring
normals to the toric surface in this plane do
not intersect at all with the primary normal
of the point of coincidence, as is the case in
a spherical surface. Strictly speaking, there-
fore, we are not allowed to speak of a regular
refraction in any general normal section, ex-
cept in the two normal planes with the small-
est and greatest radii of curvature. This
point was called attention to in the Archives
of Ophthalmology more than thirteen years
ago by Dr. Carl Weiland, who in his article
on the refractive value of any two combined
cylinders (vol. xxii, p. 437), says :
" Furthermore, the normals of a curved

surface in the neighborhood of a given nor-
mal do not in general intersect with the latter
except in the two meridians of greatest and
least curvatures ; so that strictly speaking,
two homocentric rays going to two neighbor-
ing points of the cylinder, will not again
come to a focal point, as they cannot meet.
For these reasons, it would not seem justified
to speak of the dioptric value of a cylinder
glass in an arbitrary meridian."

What is said here about a cylindrical
surface applies, of course, with equal force
to a toric surface, because the toric surface
includes the cylindrical surface as a special
case. But the reason why, nevertheless, it
may be permissible to neglect this strictly
scientific view and to allow that of Mr. Lomb
is analogous to that given by Dr. Weiland

for the cylindric surface. The latter says
(the. cit.): " But in our cylinders we have to
do with surfaces which have in each point
very large radii of curvature, varying from
infinitely great-values in the direction of the
cylindrical axis to or of a meter as mini-
mal values. Besides, in looking through the
cylinders, we use only a very small area of
its surface, not more than 5 millimeters at a
time, so that at one point the osculating
circle in the arbitrary normal plane expresses
very nearly the shape of the surface in that
direction up to 2.5 millimeters around it, up
to which distance the normals also do not
separate much from the first normal. In
other words, the assumption is made here
that for our purposes we may regard the
cylindrical surface as consisting of innumera-
ble very small band-shaped areas of spherical
surfaces, the radii of which continually in-
crease from the smallest value of about
meter up to infinitely large values."

With the increasing use of toric lenses in
ophthalmological practice, it becomes of impor-
tance to inquire closely into the refraction at toric
surfaces if the maximum efficiency is to be ob-
tained, particularly as the general problem—
namely,that of tracing analytically the course of any
ray or pencil when refracted at such a surface—does
not as yet appear to have been solved. The case
usually alone considered is that of rays, or pencils,
traversing the region immediately adjacent to the
optical axis of the lens (Fig. I), thus leaving out

of account the light indlICIlt On the peripheral por-
tions of the lens and such coming from parts of the
field of view other than the center (Fig. 2). But
it is exactly on account of their action on the last-

Fig. 2

mentioned rays and pencils that toric lenses have
their peculiar significance ; the presence of these
extra-axial rays cannot, therefore, be disregarded
with impunity.

Before studying the refraction at toric sur-
faces, we must seek to obtain an accurate notion
of the nature of the surface itself.

The toric surface may be considered to be
generated by a circle rotating about an axis in its
own plane ; in the pneumatic tire of automobiles
we have a familiar example. In Fig. 3 the gen-
erating circle is shown in two positions, the axis
of rotation being assumed vertical.

We introduce a system of rectangular co-
ordinates, X, Y, Z, and take as axis of Z the axis
of rotation just mentioned. Let r be the radius of
the generating circle and a the distance of its
center from the origin of co-ordinates 0. Then
evidently the co-ordinates x, y, 2 of any point .Pon
the surface will be joined by the relation

z2 = r2 — (-V x' + y — a)' (I)

This is the equation of the toric surface.
We may note in passing that for a -= o, equa-

tion (I) reduces to the equation of sphere :

x' + y2 + z2 r' .

The sphere is thus a special case of the torus.
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From the mode in which the toric surtace is
generated, it is plain that its curvature varies in
different planes or " meridians." A convenient
and exact method of treating such surfaces is to

Fig. 3

imagine it divided into small elements and to con-
sider their normal sections—that is to say, to erect
the normal to the surface of any point to be con-
sidered and, by passing planes through the normal
in different directions, to examine the sections of
the surface-element made by these planes. The
aggregate of all these sections at any point gives a
true picture of the surface in the neighborhood of
that point, and the study of the surface is reduced,
as it were, to that of plane curves.

Each of these normal sections will, in general,
exhibit a different curvature, but among all the
values so found, there will be one whose curvature
is less and one whose curvature is greater than any
other, and, according to a well-known theorem,
these two sections or planes of maximum and
minimum curvature are perpendicular to each
other. They are called principal sections, and the
radii of curvature
of the curves cut
out of the surface
by them are called
the principal radii
of curvature of the
surface at the point ,
in question.

In Fig. 4, H
L AI represents a
small element of
the surface about
a point P, PNthe
normal to the sur-
face at P, S P T
and R P Q the
principal sections,
Cl Pand CF the
principal radii of
curvature of the
surface measured,
of course, along
the normal PN. If

• 

= si be the
maximum, and

• 

F= 2 be the
minimum radius of
curvature, then as
is shown in the Fig. 4

general theory of
surfaces, the radius of curvature CF=s of any
other normal section, as U Vi', making an angle
UPS = 0 with the plane of s is given by the
equation

cos' 0 

▪ 

sin' 0
. (2)

Thus, as soon as the principal radii of curvature
s, and s, are known, the curvature of any other
given normal section may be determined and the
surface is completely characterized about the point
considered.

Let us now apply these theorems, which hold
for any surface, to the case of the torus. It is
clear from the manner of generating the torus and
it may be shown mathematically. that the direction
of the normal at any point P (Fig. is given by
the radius C2 P of the generating circle drawn to

(Continued on page 295)
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the market.

q They are the American Standard made in
America.

q Every dealer can sell many more reading glasses
than he now does if be will carry an attractive line
in stock, and bring their usefulness to the attention
of the public.

q Every office and every home should have its
reading glass—nothing more useful for examining
engravings, photographs, natural objects, flowers,
etc. Almost any small thing looks better when
magnified a little.

q We will be glad to supply you with suitable
cuts for newspaper or circular advertising.

q Your jobber will supply you with the glasses.
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On Refraction at a Toric Surface

(Continued from page 293)

the point P; and, further, that this radius is itself
one of the principal radii of curvature, viz., the
minimum radius of curvature. From simple geo-
metrical considerations it is also evident, and may

again be analytically
13 Dr? p demonstrated, that the

maximum radius of cur-
vature is given by that
portion of the normal,ti P in Fig. 3, included
between the point P on
the surface and the axis

0 Z Z1 of the surface. For

C: 

all points at a given dis-
tance, p, from the axis,
this maximum radius is
obviously the same. From
similar triangles we have
(Figs. 3 and 5) :

Ci P C, P
D D =

Fig. 5

or
Si

p — a •
We, therefore, find for

the princip/a radii of curvature of the toric surface
in any point (x, y, z):

pr

p- a
where

s, r . (3)

P = "I/x2 -1- y2 ;

and for the radius of
section at this point
plane of sl :

(13

curvature of any other normal
making an angle 0 with the

a) cos' 0 sin' 0
pr
a cos 0

(4)

Having examined the nature of the toric sur-
face itself, we are now prepared to inquire into its
refractive action. From the law of refraction we
know that when a ray impinges upon any surface,
this incident ray and the corresponding refracted
ray lie in the same plane, namely, in the plane de-
termined by the incident ray itself, and the normal
to the refracting surface at the point of incidence.
This plane, called the plane of incidence, is evi-
dently one of the " normal sections" referred to
above. In this plane, in the immediate vicinity of
the point of incidence, the surface acts like a sphe-
rical surface having a radius equal to the radius of
curvature of the toric surface in this plane, which
curvature may be found from equation (4).

We have thus reduced the refraction of a toric
surface to the refraction of a spherical surface.

A Professional and Successful Life
Wrecked by Ill-Fitting Glasses
Under this title, which savors very much

of yellow journalism, Dr. George M. Gould,
of Philadelphia, reports a most interesting
case which we gladly submit to the judg-
ment of our readers. Here is what the
doctor says in American Medicine:

During the last fifteen years I have given almost
as much attention to the many details of securing
correctly-fitting spectacles or eyeglasses for my
patients as I have given to the correctness of the
prescriptions. I am confident that by this solicitude
and watchfulness I have saved a large proportion
of my patients from bad health and hurt eyes.
There is almost no end of the varying details
required by instruction, reiteration and warning to
keep patients from carelessness, neglect and wrong
notions as to the adjustment of correctly-made
lEnses, which may affect the general health, lessen
the power of work, general and ocular, or ruin the
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eyes themselves. In this observance I have been
aided by the best and most conscientious expert-
ness on the part of several local opticians. With-
out such good local opticians the oculist's work
may be rendered almost valueless or worse than
useless in many if not the majority of cases. Even
in the United States, and even in cities with sup-
posably expert opticians, if one will observe one
hundred glass-wearers as they pass in the street,
he must shudder to think of the injury being done
by ludicrously ill-fitting glasses. This, of course,
is apart from the fact that the oculist's prescrip-
tions were correct or not correct, in a scientific
sense. To suppose them correct medically, is
however, a vast assumption. Many so-called
ophthalmologic surgeons or experts, men of great
fame and reputation, scorn "cyclopegia" (as one
persistently calls it) and say they cure by taking
glasses off ; they laugh at "a little astigmatism,"
" too little to correct ; " they worship the inaccu-
rate ophthalmometer ; they make merry over the
absurd idea of any systemic disease due to eye-
strain ; and they roar at the eyestrain hobby-rider.
The chances are therefore high, that to the injury
of the bad work of the optician is added the insult
of the bad work of the oculist. When the optician
claims both functions as his very own, then one
plus one equals four in the manifolding of morbid
results.

To illustrate, I describe briefly a case in which
a man's calling and success in life were ruined,
simply and solely by a pair of badly-fitting eye-
glasses, the lenses themselves correctly ordered by
one whom I hold to be a conscientious refractionist.

About ten years ago Mr. A. H., a young law-
yer, consulted me, his only complaint being frontal
headache. He was a healthy man in every other
way, of an excellent family, just starting in pro-
fessional life. Under cycloplegia, I found the
following errror of refraction :

R..+ S. 6.5o + cyl. 1.37 ax. roo° =
L. -I- S. 6.5o + cyl. Loo ax. go° =

I ordered spectacles to be made by a good
optical firm which does not " examine eyes free"
and which follows the oculist's orders absolutely.
One diopter spherical was deducted for constant
use. He was duly and repeatedly warned as to
the harm already done even the better eye, and
that the worse eye would hardly recover its lost
acuteness, at least without great watchfulness and
frequent advice. The future danger was thoroughly
impressed upon his mind, and he was ordered to
return often for awhile, and never less often than
every two years. He was also requested to return
to the optician every month to be sure that his
frames should always be correctly adjusted. He
had immediate relief from headache, and had such
increased power of study, reading and writing,
that he forgot or neglected all my warnings, and
did not return to my office for nine and a half yews.
He had grown deeply interested in his professional
work, and had for a number of years taken up
legal editorial and literary labor, working nearly all
day at close range, and frequently evenings also.
He had not a symptom to complain of except that
his eyes tired considerably under the long-continued
near-use. According to the old law, high defects
ruin the eyes themselves, and there are no reflexes
to the general system. Again, the accommodation
having been paralyzed, I retested the refraction
and found that it had changed only very slightly
during these years of neglect and overuse—a rare
finding, but one that may sometimes occur. I was
shocked to find that the visual acuteness in the
right eye had decreased considerably, while the
left had gone out of use, Ileg being the measure of
the remnants of retinal sensibility. I found a
chronic hopeless central choroiditis of the right
eye in progress, and in the left a diffused choroido-
retinitis equally beyond all therapeutic influence.
His health had been and then was perfect. The
most persistent search revealed no cause of the
tragedy outside of the eye itself. In all these years
he had not a symptom, general, cerebral or ocular,
which had attracted any attention. When I asked
him for his glasses and he put them on, all was
plain I They were eyeglasses, and nearly the most
outrageously ill-fitting things I had ever seen. Soon
after he had consulted me nine years ago, he had
disregarded all I had said, and had gone to a sec-
ond optician, who, without a prescription, had
neutralized his old lenses, and made him a pair of
eyeglasses. They must have produced many
degrees of heterophoria of several kinds, and they
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surely misplaced his axes of astigmatism by 15 or
20. 1 told him that his eyes and professional life
were ruined, that he would have to quit his pro-
fession for one requiring no reading or writing and
that I would not take him back as a patient unless
he would solemnly promise to obey every instruc-
tion I should give him in the future.

This history teaches :
I. That "the old ophthalmology" would have

accepted the destroyed maculas and ruined visual
acuteness as a fact standing alone, without cause, a
case of choroido-retinitis per se, needing no explan-
ation and to be filed away in the box, the coffin, of
dead diseases, about which no more bother I The
old ophthalmology would not dream of finding out
the functional disease which produced the organic
disease. That eyestrain could have anything to do
with the matter—" Pshaw I Hath not Dr. Knapp
and Dr. Howe and Dr. Roosa and Dr. Dana and
Dr. Fisher publicly, and a hundred others, privately,
laughed such nonsense out of the minds of all
sensible men?"

2. This patient was wearing correctly ground
glasses, prescribed by a good oculist. What more
could an " exaggerator," a " hobby-rider" and an
" eystrain faddist " ask ? This only : His eyeglasses
should be so placed that their axes of astigmatism
should not be wrong by 15 or 20.

3. That the optical firm which, even at his
request, gave this patient eyeglasses without a pre-
scription, and without notifying the oculist, should
be compelled to give 50 per cent. or more of its
net profits to the patient during his life.

4. That the case of the opticians generally
must be taken in hand not only by the oculists,
but by the profession as a whole ; for it is onty by
so doing that medical men can be incited to do the
accurate prescribing required to cure the hundred
kinds of life-wrecking ocular neuroses which to-day„
uncured, are turning the lives of millions into need-
less tragedies ; and only by checking the mad
ambitions of opticians to become physicians with-
out the degree of M.D., can we secure the correct
and conscientious optician work required te relieve
our patients.

At the present we do not care to discuss
his remarks about the opticians in general.
These remarks are too one-sided and narrow.•
minded to deserve any serious refutation.
But regarding the ophthalmological aspect of
the case, we must say that the doctor has no
right to ascribe the chorioiditis to the ill-fitting
glasses, as there are any number of cases
in which the same disease developed with
emmetropia.

The Eye of the Submarine
All the ingenuity that has been em-

ployed in the past few years in the invention
of submarine boats would be wasted but for
the means that have been found to bestow
upon the submerged vessel, or upon those
who navigate it, the ability to see what is
going on upon the surface of the water.
These means are siniple in principle, as
they depend only upon the reflection and
conduction of light, but almost every nation
has its own methods of supplying " eyes''
to its submarine warboats, and the details
are kept more or less secret.

Universally, the apparatus comprises a
tube rising above the water, and carrying
reflecting surfaces by which the images of
ships and other objects above are carried to
the watchful eyes beneath. Mirrors have
usually been employed, but the French navy
has substituted for them total-reflection
prisms. To vary the length of the tube,
so that its upper end may be always above
the waves, an apparatus operated by a little
electric motor is employed in the • latest
models of submarine boats.



•

29O

Friedlander Bc Work

ALWAYS
PROMPT

READY TO WEAR
WHEN YOU GET IT

JOS. FRIEDLANDER & BRO.
Wholesale and Manufacturing Opticians

J. F.& B 8 L J. F.& B.MAIDEN ANE 
*TO 606GLES AuTO 606GLES,

NEW YORK

A FEW FACTS
FIRST—Dr. Agnew's GREAT GERMAN EYE WATER is the first eye remedy ever sold through the optical trade, many

opticians having recommended and sold it for 25 or 30 years, a sufficient guarantee of its merits.

SECOND—This eye remedy is the best, simplest and most effective preparation ever compounded for inflammation of the eyes,
or eyelids, conjunctivitis, blepharitis or scaly eyelids, burning, smarting or itching of the eyes. Its antiseptic properties destroying
germs and preventing acute inflammation.

THIRD—The phenomenal success and sale of this remedy has brought into the market many imitations, but none equal the
Dr. Agnew's formula.

GET THE ORIGINAL Dr. Agnew's, and see how quickly one bottle will sell another. NO COCAINE in this formula.

Over one thousand customers selling it are having their special labels on the bottles.
Handsome glass sign, show case, special labels and express prepaid on order for six dozen or

more. $1.63 per dozen ; $19.50 per gross. Order from your jobber, or direct from the proprietor,
W. E. CUSHMAN, 711 Boylston St., Boston, Mass. The following jobbers in optical goods are agents:

D. V. BROWN—McINTIRE, MAGE & BROWN, Philadelphia, Pa.
JOS. FRIEDLANDER & BRO.—FELIX ZADEK—F. A. HARDY & CO., New York
GLOBE OPTICAL CO.—BOSTON OPTICAL CO.—C. N. QUIMBY, Boston, M098.
BOOL E BROS., White River Junction, Vt. JOS. MEHMERT, Cincinnati, Ohio
CHINN-BERETTA OPTICAL CO., San Francisco, Cal. NORRIS, ALISTER & CO., Chicago,

IMM

WANTED 
EVERY RETAIL OPTICIAN who wishes to see the BEST  GOLD FILLED FRAME in the market

to send his name and address to us and we will send sample for your inspection and comparison.

These goods are carried in stock by all FIRST-CLASS JOBBERS. Be sure your name

and we will keep you in touch with the latest improvements and productions in Optical Goods.

WE SELL ONLY THE JOBBING TRADE 

is on our inquiry list,

BAY STATE OPTICAL CO., ATTLEBORO, MASS.

February, 1907 T H E K EYS'I' 0 IN Li

Tests and Studies of the Ocular Muscles
The famous work of ERNEST E. MAnnox, M. D., F. It. C. S. lid., specially revised andgreatly extended by the author. The added matter covers the latest researches on muscularanomalies—theories, tests and methods of treatment—and includes an entire new chapter onNystagmus. [All Rights Reserved]

(Continued. Part XXVI)

Malprojection, kindred to that last-mentioned in the previous
article, is seen to a more marked extent when a muscle is paralyzed.
Since the mind is counting on every muscle to do its duty, the least
failure in contractile response to stimulus results in mal-projection
proportionate to the failure, and in the direction which is suggested
by the greater effort put forth.

Fusion.—Since corresponding points have their pictures pro-
jected to the same point in space, the mind cannot but regard them
as one, since it cannot conceive two objects occupying the same
place at the same time.

But there is to be considered more than the mere existence of
single vision : there is a natural love of single vision, expressed by
a strong sub-conscious desire to bring together and thus fuse any
double images of the same object while even one of them engages
the attention of the mind. Withdrawal of attention to another
object almost, if not quite, abolishes this desire ; also anything
which makes one image differ from another, either in color, size
or shape.

It is the absence of this " abhorrence of double images " or
"love of single vision," as it has been called, in very long-stand-
ing cases of strabismus which is the chief difficulty encountered in
training the eyes to work again together. When entirely absent,
it is said that there may be even a desire to separate the images
in order to see one of them more clearly, a condition described
by Graefe as antipathy to single vision. But this antipathy is,
I fancy, merely a mental choice, not a sub-conscious contrast
to the "love." It is quite reasonable to expect it, since one
field embarrasses the other less in proportion to its displacement
therefrom.

The Power of Overcoming Prisms.—If a prism be held before
one eye, its effect will be to displace the image belonging to that
eye to another part of the retina, so that, for a moment, vision will
be double. The image seen by the naked eye is the " true "
image, since it is mentally referred to its true position in space :
the image seen through the prism appears displaced from the true
position of the object in the direction of the apex of the prism by
an angular departure equal to the angle by which the prism deviates
light, and which for brevity we call the "deviating angle of the
prism." If the prism be weak enough, the co-ordinating centers
endeavor to overcome the diplopia by directing the embarrassed
eye towards the apex of the prism, so as to again receive its image
on the fovea. This is done by the conspiracy of at least two
conjugate innervations, and when it is effected, vision is again
single.*

Apparent Prismatic Displacement.—Now, however, the object
does not appear to occupy the position either of the former true
one or of the former false one, but lies exactly midway between the
two. A person with both eyes open and a prism before one eye,
will, as I have shown elsewhere, misjudge the position of objects,
even though he see them single ; but his malprojection will only
equal half the deviating angle of the prism. If he cover the naked
eye with his hand, under these circumstances

' 
the image may

appear to move slowly till the mal-projection is doubled. All this
proves that the innervations at play are conjugate, according to the
principles already mentioned.

When distant objects are viewed, a prism higher than No. 8
(with 4° deviation therefore ; for the deviation of light by a
prism is by an angle about half its apical angle), with apex out,
cannot generally be overcome.

Since the prism is held before one eye, we have to mentally
divide its effect between the two eyes. It follows, therefore, that a
divergence of 2° from parallelism, of each eye, is the greatest diver-
gence which even the love of single vision can usually induce the
co-ordinating centers to effect. It is far otherwise, however, with

*For diagrams to illustrate this, vide "Ophthalmological Prisms" Wright & Co.),pp. 62, 63.
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prisms whose apices are placed inwards, and which can be increased
to much greater strengths without inducing diplopia. Since, in the
vertical motions of the eyes, there is nothing known correspond-
ing to the converging innervation, it is remarkable that prisms
with their apices upwards or downwards can be overcome at all.
As a matter of fact, to be overcome, they must be very weak.
A prism of from 2° to 4° (10 d. to 2° d.) before one eye, is the
strongest vertical prism that can generally be overcome, without
practice.

Breadth of Fusion Power.—When diplopia is created artificially,
as by prisms, the smaller it is, i. e., the less the double images
are separated, the greater is the desire, and the easier is the
task, to effect fusion. There are limits to the separation of
the images, beyond which the diplopia becomes insuperable.
These limits define the " breadth of fusion " (as it is generally
called for brevity).

Three Conditions.—When the breadth of diplopia is (I) greater
than the breadth of fusion power, no effort can unite the images.
When they are (2) almost equal, the images may be united by a
great effort for a short time. When the breadth of diplopia is con-
siderably (3) less than the breadth of fusion power, the images are
easily united. These three conditions are found respectively in
" permanent squint," in "periodic squint " and in " latent squint''
(heterophoria). The difference between them is merely a question
of degree.

There is a great difference between the breadth of fusion
power in different individuals, and it varies also for different dis-
tances of the object-point, and according as the diplopia is homony-
mous or crossed ; according, too, as the health and the will-
power vary.

The power to fuse horizontally separate images is much gieater
than the power to fuse those wIlich are separated vertically ; and
" crossed' diplopia is more easily overcome than " homonymous,"
since converging effort is easy and diverging effort difficult.

The best way to estimate the breadth of fusion is to find the
strongest prisms which the eyes can overcome : the strongest prism
base in added to the strongest prism base out, gives the horizontal
breadth, while the strongest prism base down added to the strongest
prism base up, gives the vertical breadth.

A convenient convention to adopt is that prisms base in measure theozegative breadth of fusion, and that prisms base out measure the positivebreadth : the two together, of course, constitute the total amplitude.
In making tests of this kind with prisms it is necessary to

remember that anything which makes one image differ from the
other lessens the desire to unite them ; hence, in using strong prisms
which alter the image by chromatic and prismatic aberration, it is
best to divide them equally between the two eyes, so that the two
images shall be equally perturbed.

Caution.—In cases of defective converging power at reading
distance some have tenotomized the external rectus with the result
of producing homonymous diplopia in distant vision. Such mistakes
would have been avoided by taking the trouble to test how much
negative breadth of fusion the patients possessed (or, in other
words, how strong a prism, base In, they could overcome) in dis-
tant vision. A defective negative breadth is an evident contra-
indication against division of the external rectus tendon, for
homonymous diplopia in distant vision is the most difficult of all
the horizontal forms of diplopia to overcome.

Binocular Fixation.—We should, perhaps, draw a distinction
between (a) Binocular fixation, (b) Binocular vision and (c) Stereo-
scopic vision or perception of relief. The first of these is beneath
the region of consciousness, the two eyes jointly fixing the same
object from habit, even when the mind suppresses or at least pays
no regard to the vision of one eye. I have seen cases in which it
seemed that binocular fixation was preserved, both visual axes
being directed correctly, so far as objective tests could discover,
even though diplopia could not be elicited by prisms. However
that may be (for it is confessedly difficult to understand) there is
no doubt that the second should be distinguished from the third,
for binocular vision, in which certain objects seen by one eye are
mentally recognized simultaneously with vision by the other eye, is
inferior to the power of erecting bodies into " relief " with such an
instrument as the stereoscope. Some have this last power much
more intensely than others.

LTO BE CONTINUED]
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Optical Questions anV Answers

Subscribers wishing inquiries answered in this depart-
ment must send name and address-not for publication, but
as an evidence of good faith. Questions will be answered in
the order in which they are received. No attention will be
paid to anonymous communications.

To enable us to answer questions satisfactorily and give
proper advice in the management of eases submitted to us, it
Is essential that we be furnished with a emeplete history of
each ease and accurate information ni I Ile Imo lug points :

1. Age. (If not possible to give exact age, always approxi-
motel.

'2. have glasses been previously worn? I low long and what
number?

:1. Visual acuteness of each eye, and whet improvement
glasses a Ithrd.

4. Range of accommodation (without glasses and with
them).

5. Evidence of astigmatism (as shown by radiating lines).
6. Toot. for muscular insufficiency.

"A. C B."-Is the hand-ofitometer of any practi-
cal use in testing the eyes? If so, describe its
use. Describe Me best method to find the
near and far points. Please explain why the
streak of light moves while testing the patient' s
eyes with the Maddox rod. With Maddox rod
over right eye, streak of light is for a second
through the flame, but gradually moves to the
left, until it is about four inches to the left,
and then it will jump to about eight inches
to the left; but will finally stay about four
inches to the left of the candle flame. Placing
a 3° prism base in over left eye, streak of
light is again through flame, but will move
towards the left until it is about four inches to
the left of the flame. Placing an 8° firiSM
base in over left eye, streak of '4,, hi` is about
twelve inches to the right of /lame, and it
moves slowly to the Aft until it is about six
inches to the left offlame. Placing a 12° prism
base in over left eye, streak of light is about
eighteen inches to flu' right off/ante and it
will slowly Move to the left until it is through
flame for a second, then it will move two or
three inches to the right of the flame ; but it
will again move through _flame and stay
through flame for a minute and then all at
once go two to four inches to the right of
flame, stop there for a few seconds and then
run through flame again. With a stronger
prism, base in, streak of light will not go
through the flame, but will move from eigh-
teen to four inches right of flame. Has the
patient got 12° of exophoria or 8° ? Why has
the streak such spasmodic action

An optometer is of some practical value, but
has also its disadvantages. We do not know just
what our correspondent had in mind when referring
to a " hand-optometer:" The simplest form of
such instrument is a single convex spherical lens.
If the distance from the object to the lens is the
same as the focal length of the lens, the rays from
such object will enter the eye parallel and will be
focused on the retina if the eye is emmetropic. If
the object is held at a greater distance than the
focal length of the lens, the rays from such object
will enter the eye convergently and, consequently,
can be focused on the retina only if the eye is
hypermetropic. If the object is held at a closer
distance than the focal length of the lens, the rays
from such object will enter the eye divergently and,
consequently, can be focused on the retina only if
the eye is myopic. The older optometers were
constructed on this principle, various strength
lenses being used in different kinds of mounting.
This form of optometer has several serious disad-
vantages : the magnifying power of the lens vary-
ing with every change in position of the lens ; and
the natural instinct of the patient to call the accom-
modation into play when looking at near objects,
thus rendering the determination of the refraction
uncertain.

A compound optometer is composed of a
strong concave lens (the eyepiece) and a weaker
convex lens (the objective). A variation in the
distance between the two lenses produces a dif-
ferent refractive effect. When the two lenses are
in contact the concave, being the stronger, pre-
dominates, and the combination is equal to a con-
cave lens whose strength is the difference in power
between the two lenses. But as the convex lens is
withdrawn its refractive power increases, until
filially there is exact neutralization. A further
withdrawal of the convex lens yields a convex
Power. The ability to thus place before the eye a

concave, a piano or a convex lens by a simple turn
'of the wheel, determines myopia, emmetropia or
hypermetropia, while the amount of error can be
read off the scale. But this optometer, too, has its
disadvantage in the rapid increase in magnifying
power as the convex lens is withdrawn.

The most practical method of determining the
near and far points is by means of the reading.
test card, which is brought to the closest point at
which it is possible to read, showing the near
point, and then removed to the farthest point at
which the type remains legible.

The movements of the streak when testing.
with the Maddox rod are due to involuntary action
of the internal and external recti muscles. This is
present in a great many cases. At times there is
an instinctive effort to overcome the exophoria,
causing a contraction of the internal recti which
may be more than necessary, producing a tempo-
rary esophoria. At another time the insufficiency
of the muscle manifests itself and the eye diverges
to its extreme limit. In the case mentioned, the
amount of exophoria is apparently about io°. In
trying to determine the full amount of exophoria,
the patient should be requested as much as pos-
sible to desist, from any voluntary effort to over-
come the deviation.

In order that a correct and definite
understanding may be had of each case
submitted, it is necessary that correspon-
dents should give ALL the particulars
asked for at the head of this page.

" 0. E. H."-Patient has a peculiar affliction of
left eye. The vision of the left eye is very poor,
not being- able to read very large print even.
Al daytime her eyes seem perfectly straight, but
at nighttime and light is dim the left eye seems
to lose all its control and draws out instead of
drawing in as is the case of crossed-eyes. If
the patient is ill or tired her left eye draws out,
be it night or day, and gives her considerable
pain and renders it impossible to sew or read.
She cannot see to read at night, and if reading
dieting the day patient has to get where the
light is strongest, else the left eye gives the
same annoying pain by drawing out and re-
maining so until patient has passed a quiet
night's sleep and the nerves have gained some
rest. Patient is now twenty-eight years old
and it seems that her eye grows worse all the
lime. Right eye seems perfect in every way
and has never worn glasses. 'would be thank-
ful for some advice regarding this case, as I
am anxious to do something in the matter and
feel that ,glasses are the only remedy.

There is some reason why the vision of the
left eye is so poor, and the first point is to deter-
mine the cause of this impaired vision, and whether
or not it is susceptible of improvement by lenses.
Our correspondent seems to think glasses are the
only remedy, but we are inclined to suspect that
the condition of the eye is beyond the reach of
glasses. But this point can be determined by a
careful use of the pin-hole disk and the ophthal-
moscope. Evidently the imperfect vision destroys
the natural stimulus for fixation and allows the
eye to roll outwards. The treatment of the case
will depend on the cause of the impaired vision as
revealed by the ophthalmoscope, but unless lenses
afford a very marked improvement in vision, the
wisest thing would be to refer the case to a medical
specialist.

"G. Ili."-(1) When cylinders or sphero- cylinders
are to be worn, would it not always be best to
transpose, so that the axis of cylinder be at
qo° p If not, why no/P (2) In The Keystone,
February, 1901, page 305, is an article en/lied,
"When to and when not to Prescribe Cylinders
for Astigmatic IS:yes." Zr this article correct?
(3) in Clinics in Optometry, December, 1906,
the ophthalmometer shows 3 D. of astigma-
tism, while only two are accounted .for.
Please explain. (4) Transpose + .75 S. C -
1.25 eyl. ax. r8o°.

(i) Yes, as a rule, it is best to have the axis
of a cylinder at 9o°. The reason for this is that
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any prismatic effect that might be produced by
looking through the lens at other than its optical
center, would be horizontal and could be easily
overcome by the internal or external recti muscles;
while if the axis of the cylinder is horizontal, the
burden of overcoming the prismatic effect would
be placed on the superior and inferior recti muscles,
which are less able to stand the strain.

(2) The article referred to is correct and the
reasons for the argument advanced become appa-
rent on a careful reading of the same. In the Clinic
for December, 1904, we have presented a case
where the cylinders were omitted from the reading
correction, and we have there explained the reasons
for the same with considerable detail.

(3) The readings of the ophthalmometer show
only the corneal astigmatism, while the lenticular
astigmatism is not taken into account. If the
latter is of more than the normal amount, the
former is modified thereby. This must be the
condition in the case under consideration.

(4) ± .75 C - 1.25 cyl. axis 18o° is trans•
posed as follows:

-- .50 S. C + 1.25 cyl. axis 9o°.

"W. E. H."-Patient, male, aged forty-nine years,
wants reading glasses. Has had glasses, but
lost them. Patient says they were for com-
pound astigmatism. Vision, before correc-
tion R. b., H., doubtful L. E., 1-8-. Vision,
with correction : R. E., - 4 D. cyl. ax. 150°; L. E., -3.25 D. cyl. ax. 3o° = H.
Near point, with above, is inches. Placed
+ 1.25 D. sph. in frame over distance correc-
tion, which was very satisfactory for reading
with either eye, but confused with both (yes.
Hyperphoria, 5° prism base down over right
eye places streak through light, also stops con-
fusion in reading with both eyes at one time.
Seem to be very satisfactory. Please give me
the correct prescription for reading glasses,
giving part of prism to each eye. Do you notice
anything strange in the glasses P Will patient
receive full benefit from reading glasses if
he does not wear distant glasses at all 1'

This is a case of simple myopic astigmatism
with hyperphoria and presbyopia.

In view of the impaired vision of the unaided
eyes and also because of the hyperphoria, the
glasses should be worn constantly. The prescrip-
tion for distance would be :
0. D., - 4 D. cyl. axis 1500 C Pr. 2° base down.
0. S., - 3.25 D. cyl. axis 30° C Pr. 2° base up.

If bifocals are desired, then + 1.25 D. seg-
ments can be ordered added to above. If it is de-
sired to have reading glasses separate, the prescrip-
tion would read :

0. D., ± 1.25 D. S. C - 4 D. cyl. axis 75o0
Pr. 2° base down.

0. S., ± 1.25 D. S. C - 3.25 D. cyl. axis 3o0
C Pr. 2° base up.

In determining the amount of hyperphoria, the
test should be repeated on several different days.
We have allowed for only 4°, but if necessary the
prisms may be increased to 234° each. Prisms
should be prescribed with caution and no stronger
than actually needed to afford relief, as otherwise
if improperly prescribed they may do more harm
than good.

"0. L. A."-Is it advisable for an engraver who
has almost a normal vision, and constantly can
do the finest engraving without irritation or
strain of the eyes, to continue same without an
eyeglass, and what kind of eyeglass should
be used?

A question like this is not to be answered by a
simple " yes" or " no, ".but all the circumstances.
of the case must first be taken into consideration,
viz., age of person, exact condition of his refrac-
tion and accommodation, length of time devoted
to this work and character of the light.

Ordinarily, we say that in work that can be
done without irritation or any sense of strain, the
eyes are not likely to need help. But if it is de-
sired to relieve the eye of all accommodative
effort, a single glass can be used of the same focal
length as the distance at which the person is
accustomed to work.
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W. P. Poole, M.D., Detroit, Mich. :
"I have made use of your Ametropometer and believe it lobe a 
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lug the correction of refractive errors."

Geo. II. King, Nevada, Ia. :
"1 bought one of your Ametropometers a few months ago and 

lied same a great help

in correcting errors of refraction, and it is the most satisfactory 
instrument I ever used."

S. V. Mattery, Flandreau, S. Dakota:
" have used your Ametropometer six months and will say I 

am more than pleased

with it. It is worth five tittles its cost for determining a case, if it could
 be used for no

other purpose."
E. A. Marsh, Grind!, :

"I bought one of your Ametropometers seven months ago an
d find it a valuable

assistant for correction, and especially with children. I thought 
it might be of interest to

you to know my experience."

J. S. Biondin, Woonsocket, B. I.:
"I bought an A metropometer through G. IL Taylor & Co., 

Providence. R. I., and have

been using it since Xmas with the best of success. I like it very 
much and would not take

any price for it if I could not get another."

J. B. Paterson, Clear Lake, In.
"The Ametropometer I bought of you some eight or nine month

s ago is all right for

detecting and correcting all errors of refraction, and the money 
paid for it was a splendid

investment. I could not afford to be without it."

Honeycomb & Son, Shultsburg, :
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Robt. Helmer, Hector, Minn. :

"The Ametropometer I purchased of you does just what you 
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measure the errors of refraction, and any optician need not 
make a mistake if he follows

the directions that come with it. It is the best help an optician can have in his work."

Frank C. Hyde & Co., Appleton, 117s. :
" We have lately received one of your A metropometers

 and find it a good machine for

measuring errors of refraction. The instrument is so simple in 
construction, and very accu-

rate in its measurements, that we can cheerfully recommend 
it to any refracting optician."

Phillips Bros., Portland, Ore.:
" We have now used your Ametropometer for two weeks 

and find it works to perfection.

Several of our old customers coming in with now patients 
we have induced to have their

eyes examined by this instrument and find in every case it 
brings out the same results as

found and prescribed for them. For measuring Myopia, 
Hypermetropia and Astigmatism,

It cannot be equaled."
;v. a Martin, Belding, Mich.:
"I am very much pleased with your Ametropometer. I have used 

nearly all of the

principal instruments devised to aid the optician, but have found 
nothing that compares

with yours either in speed or accuracy. I have fitted several particular people that others

have failed upon entirely. One lads, i ii paracular, who is very nervous 
and could not tell

what was right, and was under the impression that there was only 
one optician who could

lit her—one in Grand Rapids that she had known from a child. She 
came in after wearing

my lenses, saying they fitted her better than any she had ever w
orn. I have sold ail my

instruments but yours, and ant well satisfied with my investment in 
it."

Johnston Optical Co., Detroit, Mich.

February, 1907 T

Clinics in Optometry
d ll rights reserved]

KEYSTONE

[Each of these clinics is complete in itself, and one of them is published each month in
this department. They cover all manner of eye defects, front the simplest to the most com-
plicated, and give the most authoritative procedure in the diagnosis and correction of the
various visual defects. In order to make these clinics of maximum benefit, we invite our
readers to join in them by -,11.1i lig us any criticisms or suggestions they may have to make
in regard to the treatment le re givvil. The tine elinic of the series appeared in the May,
1904, issue.—En.]

Fitting of Eyeglasses

Miss Kate C., aged 31 years. She tells us that she has been
employed at a dressmaker's, but that her eyes troubled her so
much she was compelled to give up sewing and seek a position at
domestic service. She has never worn glasses.

We find acuteness of vision in right eye to be fl and left
eye H.

The ophthalmometer shows an excess of curvature in the 8oth
meridian of 2 D. for the right eye, and of 3 D. in the 7oth meridian
for the left eye. This indicates the probable presence of an astig-
matism with the rule.

We hand her the reading card in order to determine the posi-
tion of the near point and the amount of amplitude of accommoda-
tion. She is unable to read the smallest type, but she can see the
second size, marked .75 D., with which her near point is eight
inches, equivalent to an amplitude of accommodation of 5 D.

Perhaps the thought may strike some of you that this is all
right, as you recall the standard of near point and accommodation
which has been fixed for presbyopia. But I hasten to say that such
reasoning does not apply in this case because this patient is but
little over 30 years of age, and therefore cannot be presbyopic.

What inference can be drawn and information gained from this
near point of eight inches ? It shows a refractive power less than
normal and raises at once the presumption of hypermetropia.

Will some gentleman tell us what is the normal near point and
amplitude of accommodation at this age?
" Five and one-half inches, equaling 7 D. of amplitude of

accommodation."
Yes, that is correct : we should have 7 D. of accommodation,

but we have only 5 D. There is therefore a deficiency of 2 D. in
the accommodative power, most probably due to a hypermetropic
condition of refraction. Therefore it is fair to assume that the
astigmatism revealed by the ophthalmometer is of the hypermetro-
pic variety, or that there is some hypermetropia combined with it.

We will now proceed with our test case examination, com-
menced with the right eye as usual. Following our routine we try
a + .50 D. sphere. This is neither accepted or rejected, it does
not make the letters any better or any worse. We now try a +
.5o D. cylinder, placing the axis at 80 as indicated by the ophthal-
mometer. This is at once accepted as improving vision, thus veri-
fying the presence of astigmatism at least to this amount.

With this cylinder in place we hold in front of it first a + .50
D. sphere and then a + .50 D. cylinder with axis in same position,
at the same time asking the patient which she prefers. She unhesi-
tatingly chooses the latter, thus making the cylindrical value in front
of her eye equal to a + i D. We remove the + .50 D. cylinder
and replace it with a + i D. cyl. axis 800 which improves vision
to 14 almost.

We repeat the same procedure, viz., placing a + .5o D. sphere
and then a -I-- .50 D. cylinder in front of the + i D. cylinder
in the trial frame, and ask the patient which affords the greatest
improvement in vision. She prefers the cylinder, which makes the
cylindrical value + 1.5o D. We place a + 1.50 D. cylinder in
the trial frame, which affords a vision of B. We once again repeat
our former procedure of trying a + .50 D. sphere and a + .5o D.
cylinder, but this time both are rejected. We try a + .25 D.
sphere and a + .25 D. cylinder, but they also are rejected. We
are therefore justified in assuming that this is a case of simple
hypermetropic astigmatism with the rule amounting to I. 50 D.
We rotate the cylinder ro° or 15° to the left, and then ro° or 15°
to the right, in each case producing a marked impairment of vision,
thus proving that 800 is the proper position for the axis of the
cylinder, and verifying the reading of the ophthalmometer.

We now take up the examination of the left eye, going through
exactly the same procedures, and the result we find to be + 2 D.
cylinder axis 70°, with which vision equals n. This is the best we
can do for the left eye. You will frequently meet with cases where
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it is impossible to raise the vision in both eyes to normal, and very
many times it is the left eye that falls below the standard.

In order to make our examination complete, we will make use
of the ophthalmoscope, retinoscope and muscle tests, but we will
pass these over for the present, in order to devote the balance of
our time to-day to some considerations on the subject of the

FITTING OF EYEGLASSES

This lady, like most of her class, objects to wearing spectacles.
We tell her that they will afford her more satisfaction and that her
nose is scarcely suited for eyeglasses, in spite of which she insists on
the latter ; and as it always pays to please the ladies, we will make
an effort in that direction.

The measurements for eyeglasses are in some particulars the
same as for spectacles, and yet there is quite a difference. There
are no temples or bridge, but in place of these we have the guards
and spring, which are made in many varieties and sizes ; in fact
the market is flooded with various guards, springs, and devices for
holding the glasses in place, and it would be as impossible for me
to mention and describe them, as it would be for you to keep on
hand samples of all of them.

The pupillary distance will be measured in exactly the same
way as for spectacles, but in the case of eyeglasses it must be got-
ten by bending the shank of the guards, or by increasing the
length of the posts or the size of the eyeglasses.

SIZES OF EYES OR LENSES

The various shapes and sizes are designated as follows : 4, 3,
2, I, o and oo, number 4 being the smallest and oo the largest.
Specially large sizes are 000, 0000 and jumbo. The No. 4 is 34
mm. wide, and there is a gradual increase of i nm. until we reach
the oo eye which is 40 mm. wide. The jumbo or largest size is 47
mm. wide.

The size of the lenses should be in keeping with the size of the
face and the inter-pupillary distance. oo eye is the usual size for a

male adult, o eye for a female adult, and 2 eye for a child. An oo

eye is usually suitable for a pupillary distance of 21 inches, an o

eye for a p. d. of 23. inches, i eye for a p. d. of two
inches, and a 2 eye for a p. d. of less than two inches. The tend-
ency in these days is to order lenses of larger sizes than formerly,

which I think is to the advantage of the patient's sight.
By a little measurement we are able to determine whether any

certain size lens is suitable for any particular patient. To do this

we must subtract the width of the bridge (or in eyeglasses the dis-
tance between the inner edges of the two lenses) from the pupillary

distance, and the result will be the space at our disposal for the
inner halves of the two lenses, which is just equivalent to the total
width of one lens. If the amount of space is not sufficient, the size

of the eye must be lessened, while if there is space to spare the eyes

can be made larger if it is thought desirable.
For instance, suppose you had chosen an oo eye as suitable

for the face, and you found the width of the bridge to be 20 mm.,

and the p. d. 6o mm. This leaves 40 mm. for the inner halves of
the two lenses, which is just right because the size of an oo eye is
40 mm, in frameless. Whereas, if the bridge took up more than 20
mm. of the 6o mm. p. d., then the increase in the width of the

bridge must be deducted from the size of the lenses. In other

words, the size of the lenses must be made to correspond to the

available space : we can lessen the size of the lenses, but we cannot
lessen the width of the nose as shown by the bridge.

In the case of eyeglasses we can increase the p. d. by increas-
ing the size of the lenses, as for instance a No. 2 eye is 36 mm.

wide while an oo eye is 40 mm. wide, and therefore we gain 4 mm.

in p. d. by using the latter.

)L,
Different Sizes of Studs

In addition we can control the p. d. in eyeglasses by the dif-
ferent lengths of studs. There are five standard lengths, marked
A, B, C, D and E, the A being the shortest and the E the longest.
The A stud is about 3 mm. long and the E stud about 9 mm. long,
so that by using the latter we can gain 6 mm. on each side ; in

(Continued on page 808)
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Advantages Gained by

That Shur Ort Guarantee
. You know, Mr. Dealer, what the Shur-On Mounting Guar-

anteed sfor a Year means to you so there is no use telling you

how it brings people into your store who might never have come

in ; how it gives you a position of standing with

those customers that is of great value to

you; • how, by cheerfully filling your

part of the agreement you can place

the customer under obligations to

you, and how, when properly

done, this leads to new business.

You also know that there are a

great many people hesitating

whether to get glasses or not,

and that the guarantee helps

them to decide favorably—which

means your filling the prescription and

selling the mountings.

You know all this, but do you also realize what

It means to your customer satisfaction, where dis-

satisfaction was almost inevitable with the old-style spring, espe-

cially with customers who are hard on their mountings ; confi-

dence that their glasses are right, realization of the fact that it

doesn't cost so much after all to have glasses?

Confidence, as you know, is the basis of trade, and the more

confidence the more trade. All this comes right into your pocket.

Established 1864

E. Kirstein Sons Co.
Rochester, N. V.
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other words, we can increase the p. d. 12 mm. by using the E studs,
or any intermediate gain in p. d. by using one of the other lengths
of studs.

THE SPRING

The spring comes in different shapes and sizes : oval or round,
semi-oval and flat, and varying in length from lg. inches to 23%
inches. The width of the nose where the guards are to fit should
be taken, in order to get some indication as to the size of spring:
if the nose is narrow a shorter spring will suffice than if the nose is
large and broad at its base.

The choice between a round or flat spring is largely a matter
of taste, although in my opinion a round spring looks best on a
full face and a flat spring best on a small or narrow face.

The nearness of the lenses to the eyes can be regulated by the
guards, by the spring and by the studs.

I. The guards. If the bearing surface of the guards is made
to slant obliquely outwards from front to back, the lenses will be
allowed to approach closer to the eyes. If the guards are bent so
that the bearing surface is straighter, the lenses will be thrown a
little farther from the eyes.

The position of the lenses can also be regulated by the length
of the arm of the guards. If the arm is long the lenses are held
farther away : if the arm is short, the lenses are brought closer to
the eyes. The same thing can be accomplished by so-called wide-
angle and close-angle guards.

Out of the many kinds of guards on the market, we should
select the simplest and the one that will permit of whatever bend-
ing is necessary to adapt the bearing surfaces to the slope of the
nose. The guard that meets the requirements in the greatest num-
ber of cases is the No. i shell guard. In the hands of an optome-
trist who is experienced in its adjustment, this guard can be
satisfactorily fitted to nine-tenths of the noses you meet. Then
there is No. 3, which is a close-angle, short-arm guard, and brings
the lenses closer to the eyes. Also No. 5, which is a wide-angle,
long-armed guard, and throws the lenses farther away. As soon as

2 3 .4 5

Different Styles of Guards

7

you try a pair of No. t guards on your patient, you can see at a
glance whether lenses are at right distance from eyes or whether
they should be closer or farther, in which case the indications for
Nos. 3 and 5 will present themselves to you. Nos. 6 and 7 are
used when the lenses set too high, and when it is desired to throw
them down as for reading.

The guards are lined with shell or cork and such have hereto-
fore been almost exclusively used. But the tendency at the present
day is to prefer the all-metal guards as more cleanly and more sani-
tary. These unlined guards can be more easily adjusted and bent,
as there is no danger of breaking the shell or defacing the cork.

The Spring. The " Grecian " spring, which curves outwards
allows the lenses to come closer to the eyes than the straight spring.
The weight of the spring depends somewhat upon the strength of
the lenses : if the power is low and the lenses light, a reduced or
light weight spring will answer ; whereas, if the lenses are strong
and thick and heavy, a more substantial spring may be needed.

The Studs. When the Grecian spring will not allow the
lenses to come close enough to the eyes, then we can make use of
so-called " inset studs," which can be procured of several lengths
to bring lenses 48-" or 3i" closer as may be desired. Or if the eyes
are projecting and it becomes necessary to hold the lenses farther
away, the same studs can be used by reversing their direction,
making them " outset studs."

The height of the lenses can be regulated by the guards and
by the position in which the holes are drilled for the mountings.
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The Guards. This depends upon the position at which the
arm is attached to the guard. The usual place is in the middle of
the guard where it holds the lenses in proper position for the
majority of persons. If this is too low, the attachment of the arm
to the upper part of the guard will raise the lenses : if too high, the
attachment of the arm to the lower part of guard (as in Nos. 6 and
7) will lower them.

Position of holes. Ordinarily the hole is drilled on a plane
with the center of the lenses, which answers for the majority of
persons. If this allows patient to see under the lenses, or if the
glasses are desired for reading only, the lenses may be ordered
"drilled above center," Tlic" or as may be necessary, thus
lowering the glasses this much.

But the most practical way to take the measurements for eye-
glass mountings is to try them on the nose, and for this purpose it
is necessary to have a comprehensive set of samples. These should
be fitted with piano lenses and neatly made so as to make a good
impression on the patient on whom they are tried. The eyes
should be of various shapes and sizes, and it is a good idea to have
them marked with a vertical and a horizontal line crossing each
other at the center of the lens. These sample fitting eyeglasses
should show the different lengths of studs, offset and inset studs,
and also the various styles of springs and the guards that are most
commonly used,

With such a set of sample fitting eyeglasses, embracing the
most important styles of guards, studs, springs, and the several
sizes of eyes, it is a comparatively easy matter to select the one
that comes nearest to holding the lenses in the proper position and
to maintain a secure hold on the nose and at the same time feel
easy and comfortable.

In order that the eyeglasses may keep their proper poiition
without slipping, it is important that the guards bear uniformly on
the nose along their whole surface, with just a little slope to make
the anterior edge of the guards fit slightly closer. Also that the
tops of the guards may be approximated a trifle so as to bring the
pressure above the bridge of the nose in the fleshy portion and not
on the bone, which makes it more comfortable and more apt to
stay on. At the same time care should be taken to see that the
lenses are properly centered both vertically and horizontally.

It is really a fact that scarcely any pair of spectacles, much less
eyeglasses, will fit perfectly without a certain amount of adjustment.
No matter how carefully you take your measurements, how cor-
rectly you write the dimensions on the prescription or how accur-
ately the manufacturer fills your order, yet when you get the
glasses and try them on the patient's face, they may fail to be a
perfect fit.

Has there been any error on your part or the manufacturers?
Probably not. The final adjustment must be made on the face that
is to wear the glasses. For instance, if a pair of eyeglasses were
ordered with the guards 14 mm. apart at the top and 20 mm. apart
at the bottom, and the slant of the nose was a little different on one
side from the other, the glasses would be tilted up on the side that
was the fullest, and the set of the glasses would be wrong even
though the nose dimensions as given were correct.

Or in the case of spectacles : if one ear was a little higher than
the other or one side of the head a little fuller than the other, the
glasses will not be straight, or one lens will stand farther from the
face than the other.

One other practical point : the glasses may be adjusted cor-
rectly at the first sitting, and yet get out of adjustment later on as
they settle to their permanent resting place on the face. Therefore,
it is always well to suggest to the patient that he return in a few
weeks for a refitting or sooner if necessary, as otherwise he may
condemn you for not having made a good job of the fitting.

There are two ways of adjusting glasses, with the fingers and
with the pliers. It is wonderful what some persons can do to
frames and mountings with their fingers, but for good work we
prefer the pliers. There is always danger in using them, especially
for frameless work, even if you are skilled. The best way is to have
the measurements in your prescription so accurate that your need
for pliers will be reduced to a minimum. This applies when you
send your orders to the manufacturer, but if you wish to fill from
your own stock which perhaps is limited, you may have to depend
a great deal on the pliers.

It is unsatisfactory to work on steel with pliers as it is likely to

(Continued on page ma)

snap. In gold filled goods the use of pliers is apt to crack or
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GETTING NEARER TO THE TRADE
Four big wholesale optical houses instead of one, is o

ur response to increasing patronage

and expa,nding territory. It means prompt filling of prescription orders, sati
sfactory service,

close relationship with the trade.

In Minneapolis we have just o
pened an exclusively wholesale optical house with large stock and m

ost

modern equipment. Absolutely no goods sold at retail. Quick service in prescription

work and the filling of orders.

I n Ch icago we are constantly add
ing to our equipment until now it is one of the largest and b

est-equipped

wholesale and manufacturing optical plants in America.

In St. Louis we have the only 
exclusive wholesale and manufacturing optical house in that great and

 grow-

ing commercial center. It is a success. If this branch is nearest you we solicit your

prescription work for it.

In Des Moines we have one 
of the finest prescription shops in the West. It is so convenient that it

enables the Iowa and Nebraska retailer to test The Genev
a Way of giving the retailer

quick prescription service.

GENEVA OPTICAL COMPANY
WHOLESALE AND MANUFACTURING OPTIC

IANS

Chicago St. Louis Des Moines Minneapolis

VELVET CABLE END

the
very latest

in temples, de-

rives its name from the

fact that it is the easiest tem-

ple on the market, and will be

hailed with joy by all wearers of spec-

tacles. Its flexibility and softness will prevent

the pulling on the nose and ears, and thereby

eliminate headache and that worried feeling. You cannot

compare it with an ordinary cable and it will not break at the 
butt. It

is neat compared to rubber tubing, etc. , therefore more hygi
enic, and costs

but little more than the ordinary cable. Ask your jobber for a sample.

We also make the best in Steel, German Silver,
 Alloy, White

Metal and aold Filled.

We sell only to the Jobbing Trade

CENTRAL OPTICAL CO.

SOUTH BRI DGE, MASS.

Do you want prompt service

and the very best of prescrip-

tion work at Philadelphia

prices?

If so, send it to me. All

work mailed out the day it is

received.

Walter Mayer
WHOLESALE MANUFACTURING OPTICIAN

823 Penn Ave.

Pittsburg, Pa.
...■■••■01
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Banquet and Ladies' Night of New
England Association

The thirteenth annual banquet and ladies'

night entertainment of the New England Associa-

tion of Opticians was held at the Hotel Bellevue,

Boston, on the evening of January istli. The at-

tendance was fair, but as the event has become

somewhat overshadowed by the big annual con-

vention and exhibit that the association holds in

May each year, it is probable that the two events

will be merged in one hereafter ; especially as a

banquet is one of the features of the May conven-

tion, so there is not the same necessity for holding

a separate banquet in January.

After the diners had done justice to an excel-

lent menu, they were entertained for an hour by

Fred'k E. Kendall with songs, recitations and

dialect impersonations, that were greatly enjoyed.

One story, " The Mysterious Postal Card," or a
" Message from the Messiah," as it might also be

named, was full of pathos and, though somewhat

lengthy, held the closest attention and was delivered

in a telling manner.
President Carter presided at the dinner, and

his greetings and brief review of the present status

of the optometrist was the only " talk " of the

evening. Mr. Carter gave proper credit to the

good work of the banquet committee, especially

the chairman, Howard C. Doane, for the success-

ful management of the affair. The company spent

an enjoyable social time both before and after the

dinner, renewing old acquaintances and exchanging

greetings.

New York City Optometrical Society

The regular monthly meeting of the Optome-

trical Society of the City of New York was held

on January 9, 1907, in Room 16 of the Fifth Avenue

Hotel. The.president, Mr. Fisher, called the meet-

ing to order and spoke of the fact that our mem

bers, although the society was rapidly increasing in

membership, should use every possible means of

inducing all optometrists they may know to become

members.
Secretary Cohen read the minutes of the pre-

vious meeting. As the society is nearly through

with Henderson's " Lessons on the Eye," the

educational committee, of which Mr. Ryer is chair-

man, was reminded to decide on the second book

of the course, which will be a book on optometry.

An auditing committee was appointed to audit

the books of the treasurer and financial secretary

for 1906, and the president appointed Messrs.

Frankel, Michel and Hotaling on this committee.

Wm. B. Fleet, of 1523 Madison Street, Brook-

lyn, was elected a member of this society, and an

application was received from J. B. Braunstein,
253 Grand Street, New York City.

Mr. Michel made a motion that a committee of

three or five be appointed as an examination com-

mittee, in order that any person desiring to become
a member of this society will have to pass an ex-
amination to show his possession of some knowl-

edge of optometry, and to qualify as a person of

good habits, character and so forth.

This subject was thoroughly and fully discussed
by the members—Messrs. Cross, Dilworth, Ryer,

Frankel and Lockwood, all speaking in favor of
it. In fact, it seemed to be favorably considered
by all the members present—some going so far as
to advocate a secret committee to pass upon the
eligibility of the applicant.

After this discussion, it was decided that Mr.

Michel's motion was out of order, as our constitu-
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tion permits any person engaged in optical pursuits,

of good moral character, aged twenty-one or over,

vouched for by two members of the society, to

become a member, without any provision for an

examination.
Mr. Ryer thereupon moved, with motion sec-

onded by Mr. Levin, that the motion be referred

to the executive committee to draft a change in the

constitution, embodying the idea set forth by Mr.

Michel. This motion was carried.
Mr. Frankel made a motion to the effect that

Parlor D. R. be engaged for the meeting room for

the balance of this year. This was seconded by

Mr. Ryer, and carried.
Professor Lockwood then began his Quiz, and

the questions were ably answered by the members

present.
The hour being late, Mr. Ryer did not deliver

his usual lecture, which will be delivered before

the Quiz at the next meeting.
We present herewith the portrait of Willard B.

Fisher, of Mount Kisco, N. Y., the president of

the society for the current year. Mr. Fisher is

an accomplished refractionist and an enthusiastic
organization man.
He first became
interested in optics
while working at
his trade as watch-
maker at Mount
Kisco in 1896.
With the aid of a
local physician he
began the study of
works on optome-
try and medical
works along the
same line. In 19oi
he studied for a
short time with the
well-known opti-
cian, L. L. Fer-

guson. In the meantime, his old employer sold

his business to an out-of-town firm and Mr. Fisher

became manager, doing besides all the refracting

work and having entire charge of the optical

department. In March, 1904, he started in busi-

dess for himself as a jeweler-optician, renting space

in a local stationery store. In August, 1906, he

moved into a fine large store in a prominent busi-

ness block, in the best business section of the town,

where he is now enjoying an excellent and a grow-

ing trade. Mr. Fisher takes a deep interest in the

-progress of the New York City Optical Society,

aud there is no doubt that his term will be one of

prosperity and growth for the organization.

Willard it. Fisher

Indiana Optometrical Society

The annual meeting of the Indiana Optometri-

cal Society was held at the Hotel Denison, Indi-

anapolis, on January 8th—President J. H. Ellis, of

South Bend, occupying the chair.
In his annual address President Ellis reviewed

the progress of the society, and said that both

financially and in membership it was in a healthier

condition at present than at any previous time. Mr.

Ellis touched on the question of legislation, recall-

ing that some four years ago an optometry bill was

passed by both branches of the legislature, but was

vetoed by the governor ; not because of any

objection to the merit of the bill, but because he

was opposed to all State boards. A similar bill

will be introduced into the legislature during the

present session, and its prompt passage is confi-

dently expected. It is understood that Governor
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Hanly will approve of the measure, if it obtains
the sanction of both branches of the legislature.

The meeting then resolved itself into a legisla-
tive committee to consider a bill which had been
specially prepared. The provisions of this bill are
very similar to those of the optometry laws now in
force in several States. A committee, of which
C. M. Jenkins, of Richmond, was made chairman,
was appointed to urge the passage of the bill and
place copies of the proposed law in the hands of
each legislator.

The old official staff will continue in office until
next meeting : President, J. H. Ellis, South Bend;
first vice-president, H. E. Woodward, Indiana-
polis ; second vice-president, E. C. Canada, Win-

chester ; secretary, Margaret Erisman, Lafayette ;

treasurer, M. C. Cline, Crawfordsville, and chair-

man of the executive ommittee,William Edwards,

Knightstown.
The society has keenly felt the loss it sustained

by the death of John Wimmer, whose obituary

was published in our last issue. Suitable resolu-

tions of condolence and sympathy were passed by

the society, and a copy was ordered sent to the

family of the deceased.
The next meeting of the society will be held

in Indianapolis in April next. The programme on

this occasion will be purely scientific and very in-

structive to the members.

Clinics in Optometry

(Continued from page 303)

break the thin outer coating of gold. Gold
is the best material to work on with pliers,
as the metal, while tough, is also'pliable, and
gives way under the pressure of the tools.

In the use of pliers the motion should be
slow and gentle, with the avoidance of any
sudden twists, and producing the effect de-
sired by several applications of the pliers.

We now turn to our patient and carry
out the principles I have just given you. We
find the pupillary distance to be 20 inches,
and I will look among our fitting eyeglasses,
selecting this one, whir.h looks as if it might
fit. It has a pupillary distance of 20 inches,
with No. I shell guards and No. x i spring.
I place it on the patient's nose, and you see
the left glass tilts upwards. I take my pliers
and bend out the bottom of the guard thus
lowering the lens, which now appears straight.
I will also bend the arms of the guards a
trifle so as to correspond to the slope of the
nose, and replacing the glasses you see they
are a perfect fit.

Before parting, one more word about
the pliers. The man back in the shop who
is using these tools all the time, can do a
great deal more of altering of frames and
mountings without spoiling their appearance
than you can out in your office, and therefore
you should not use them any more than
actually necessary. Of course you must do
some adjusting, but the measurements given
in the prescription should be so nearly accu-
rate that everything possible in the mechan-
ical line should be done by the man who is
accustomed to do this kind of work.

"I am most interested in the Optical Depart-
ment, but I find very little in The Keystone that is
not interesting. "-0. Van Valkenburg, Chittewa
Falls, Wisconsin.
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OUR

PRESCRIPTION

SERVICE 

REACHES 

AROUND

THE WORLD

Besides the host of patrons we have at home, we have friends dotted here and there in foreign
countries everywhere.

It only proves one thing—our Prescription Work is so good that people are willing to send
a long way to get it.

• It's the natural result of fine equipment and omplete system, combined with careful oversight.
And all yours for the asking—send us a trial order, and let us show you how quickly first-class

work can be turned out.

Have you seen the new

"Bisight " Bifocal?
All in one piece—no cement to come loose.
Plenty of space for distant vision—the ideal
bifocal. Ground only in Toric form.
Spherical, $4.50 pair. Cylindrical, $5.50 pair

D.V. BROWN
Wholesale and Manufacturing Optician

DIRECT IMPORTER

736, 738, 740, 742 SallSOITI Street, PHILADELPHIA

obwttoe DE epoot

All Genuine Glasses
Bear This Mark

LEMAIRE
PARIS

OPERA AND FIELD GLASSES

NEW YORK

BEST IN THE WORLD

USED IN THE UNITED STATES ARMY AND NAVY

INSIST ON HAVING THE GENUINE

SUSSFELD, LORSCH 8z CO.
IMPORTERS PARIS

THE AUTHORIZED TEXT=BOOK
The Educational Committee of the New York City Optical Society, appointed to establish the new examination system,

has officially prescribed Dr. Bumett's famous work

The Principles of Refraction of the Human Eye
as a text-book for members who wish to take the examination. The selection of this book reflects much credit on the
professional knowledge of the Educational Committee, and evidences the advanced stand talcm by the New York City
Optical Society on the question of education. This book is the one royal road to mastery of Eye Refraction.

Sent postpaid to any part of the world on receipt of price, $r.00 (Is. 20'.)

Published by THE KEYSTONE PUBLISHING CO., 8o9=811-813 North loth Street, Philadelphia, Pa.
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Annual Meeting of the Nebraska
Optical Society

The first annual meeting of the Nebraska State
Optical Society was held in Walsh Hall, Lincoln,
Nebr., on January r6th and 17th. An unusually

large proportion
of the membership
attended the meet-
ing, which was one
of the most enthu-
siastic that has
ever been held in
the West.

The members,
many of whom
were from dif-
ferent parts of the
State, came to-
gether in the meet-
ing place early on
January i6th, and
after a preliminary
indulgence in

social conversation and renewal of acquaintance-
ship, President C. C. McLeese opened the meeting
with a formal address, which was listened to with
much attention.

President C. C. MeLeese

The President's Address

In his introductory remarks he recalled the
organization of the present society in January of
last year, when eighty opticians signed the mem-
bership roll. In the twelve months since that date
the membership had more than doubled and the
society was now among the largest of the State
organizations. Proceeding, Mr. McLeese said :

While our first efforts have been
The Optometry so successsful, we must remem-
Bill ber that the work is but begun.

Twenty-five years ago there
was organized in Lincoln a society known as the
Nebraska State Pharmaceutical Association. At
that time there was no pharmacy law on the statute
books, and anyone who had the price could con-
duct a drug store and fill the most intricate pre-
scriptions. Through the efforts of this society the
State pharmacy law was passed, which provided
for a board of examiners and an examination for
all who desired to practice pharmacy. Gradually
year after year through the efforts of this society
the standard of pharmacy was raised, until to-day
it is said that the one who can pass the pharmacy
examination in Nebraska need have no fear of
failing to pass in other States.

Let us profit by what the pharmacists have
done. To-day we, as opticians, have no standing
in law. Our legislative committee has prepared a
bill to be introduced at this session of the legisla-
ture, and you have been urged to see the legislator
from your district and get his promise to support
such a measure.

I now want to urge you one and
Enlist Aid of all before leaving Lincoln to
Legislators again see them and urge the

importance of their support to
pass this or a similar bill. With an optometry law
in Nebraska we are in a fair way to raise the
standard until we will be recognized by the people
and the medical fraternity. The great objection
urged against the opticians is that they lack quali-
fication. Now the society can remedy this objec-
tion by insisting on a more rigid and thorough
examination of applicants before they are accepted
as members. And if the optometry bill should
fail to become a law this year I would strongly
recommend that this be done.

Another thing I would suggest
Code of Ethics is a good strong code of ethics

for us to follow. A code clean
and manly that would make us touch elbows with
our brother opticians instead of criticism for Jones
or Smith who fitted the last pair of glasses. I
hope the society will take some action on this
matter and that our members will live up to the
code of ethics that may be adopted.

This society is educational in purpose and one
great benefit to be derived by the members at
these yearly gatherings is the exchange of ideas
and opinions, and for that reason we will devote
some little time this year to a clinic, and all mem-
bers who desire may enter the contest for a gold
medal donated by the Meyer Jewelry Co., of
Kansas City. At future meetings of this society I
would urge that more time be devoted to clinical
work.

The president then referred to the matter of a
circulating library which he said would be taken
up at the next annual convention. He informed
the members as to the expenses of the organiza-
tion and complimented the secretary and executive
committee on the fine programme which they had
succeeded in compiling and the very serviceable
income accruing therefrom.

Reports of the Secretary and Treasurer

The total receipts, according to the report of
Treasurer B. B. Combs, from January, 1906, to
January, 1907, amounted to $612.50. The total
expenditures amounted to $412.67, leaving a bal-
ance of $r99.83, a substantial little exchequer with
which to start another year's operations.

Secretary J. H.
Hukill then pre-
sented his annual
report, in the
course of which
he stated that he
had been able to
fulfill his promise
of a year ago by
increasing the
membership to
zoo. The secretary
stated in his re-
port that the lib-
eral donations to
t h e programme
were sufficient to

pay for the hall and also for the evening's enter-
tainment. He explained at some length the
expenses mentioned in the report, showing that
the results achieved in the progress of the organ-
ization fully justified the expenditure. Referring
to the increase in the membership of the organiza-
tion, he said:

Undoubtedly our success has been largely due
to the fact that the officers and members have been
working in sympathy and harmony with each other.
We have progressed far ahead of our age and are
now laboring for the optometry law which will
place the society where no other State society has
stood at the same age, and I wish to make one
request as your retiring secretary, and that is to
place in office members who will do their utmost
to build up the society in every way possible.

Practically, the entire programme as outlined
in our last issue, was gone through, and the num-
ber of instructive papers on practical subjects and
of much value to opticians, were read and dis-
cussed, much to the benefit of all the members.
Among the papers read were the following :

"Errors of Refraction and Accommodation,"
by Dr. A. B. Tarbox, president of the Omaha
Watch Repairing, Engraving and Optical Institute.

"The Fitting and Adjusting of Glasses," by
M. L. Jones, Fairfield, Nebr.
" Optical Legislation," by Thos. Gowenlock,

Clay Center, Kans.
" Muscular Insufficiency," by W. R. Mc-

Laughlin, Beatrice, Nebr.
" Frame Fitting," by C. A. Hewitt, Neligh,

Nebr.
"Glasses as Medicine," by Mrs. Jane Hill

Pratt, Fremont, Nebr.

The convention acted upon the suggestion of

Secretary J. II. Hukill
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the president and adopted a code of ethics, which is
a follows :

ARTICLE I
Loyally

Sec. t. Every member of this society shall feel
it a duty to further the interests of the society, not
only by attendance at meetings and payment of
dues but by supporting the work proposed by it.

Sec. 2. An optometrist can best show his boy.
alty by his personal conduct and the character of
his professional work.

Sec. 3. An optometrist should avoid unkind
criticism of others engaged in kindred work as
being unprofessional.

ARTICLE II
Duties to a Patron

Sec. r. The confidence shown by a patron
placing his case in his care, should under no cir-
cumstances be abused. No exaggeration of a per-
son's visual imperfection should be made to influ-
ence a sale. The welfare of a patron's eyes should
be above the desire to make a sale, and if glasses
are not necessary he should be frankly told so.

ARTICLE III
Duties to Physicians

Sec. r. Cases that in any way indicate the need
of medical treatment should be frankly told that
their condition is one of disease and not defect,
which is outside the province of the optometrist.
It is further deemed unwise under these conditions
to suggest any certain specialist or physician or to
advise as to the proper treatment.

ARTICLE IV
Duties to the Public

An optometrist should be diligent in enlight-
ening the public regarding the care of the eyes and
the causes and danger of eyestrain. He should
constantly endeavor to raise the standard of com-
petency among optometrists and to do all in his
power to secure legislative recognition of the prac-
tice of optometry and afterwards be vigilant to keep
it effective and beneficial to the public.

Old Officers Re-elected

The secretary's suggestion in his report as to
the selection of the best men for officers for the
next year was properly interpreted by the meeting,
which, taking into account the progress made dur-
ing the past year, unanimously re-elected the entire
official staff as follows: C. C. McLeese, Daven-
port, president ; Max J. Egge, Grand Island, first
vice-president ; Fritz Hoefer, Aurora, second vice-
president ; B. B. Combs, Omaha, treasurer ; J. H.
Hukill, Lincoln, secretary.

It is interesting to note that one of the most
important papers read at the convention was by

Jane Hill Pratt, an
accomplished lady
optician, of Fre-
mont, Nebr., and
a n enthusiastic
member of the
Nebraska society,
who holds the
chairmanship of
the examining
board. Her stu-
dies in her favorite
profession have
been very exten-
sive and included
courses at several
optical schools.

She also rejoices in the honor of membership in
the physiologic section of the American Associ
tion of Opticians.

A very pleasing part of the programme was
the entertainment given on the evening of Janu.
ary 16th. The members went in a body to the
Lyric Theater, where they attended the perform-
ance, after which they proceeded to the new
Windsor Hotel, where lunch was served.

Jane Bill Pratt
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JOHN L. MOORE 0 SONS
Wholesale, Manufacturing, Importing

42 N. Broad Street OPTICIANS Atlanta, Ga.

As Well Have Them Exactly Right as Nearly

There is nothing that can be said in cold type and printers' ink th
at can exactly show

you what we want you to know about our Prescription Filling.

If you are a regular patron of our Prescription Department you 
understand what it

means when we say PIONEER SURFACE GRINDERS OF THE 
SOUTH. A little more

experience than any other, and to the smallest detail everything done wi
th more skill.

If you are not upon our list, why not send us the next prescription
 and make a little

informal study of MOORE'S PRESCRIPTION DEPARTMENT? so t
hat you can see for

yourself the exact advantages of the most improved methods and 
machinery over the more

primitive ways.
Up-to-dateness is our slogan, and promptness, coupled with accuracy, th

e watch words.

Agents in Georgia for

KRYPTOK INVISIBLE BIFOCAL LENSES

New Distance Test Type
Correct record of vision possible with our New Distance Test 

Type ; New

Letters ; New Arrangement ; 19 different sizes of type between 
to feet and 200

feet all figured out and scientifically corrected. Four sizes between roo and

200 feet. This siza never before published.
Sizes between 50 and Ioo feet to feet apart and from to to 50

 feet 5 feet

apart.
To the Optometrist doing particular work, it is indispens

able. In bring-

ing vision out of a fog it shows progress. In refracting and treatment it

shows development and acuity of vision. It istablishes confidence in your

patient in your ability to improve the vision.
On the same chart we have radiating lines, arranged to degrees 

apart and

numbered, the numbers indicating the axis at which the cylinder 
should be

inserted in the trial frame. Sent to any address on receipt of so cents.

The LeGrange Neuroptometer is no longer considered an 
experiment.

Over zoo sold in the last three months. Sent to any address on receipt 
of $3.50.

THE KENNEDY OPTICAL CO.

Manufacturing Opticians DETROIT, MICH.

ii(•41114

,
-7, • OIL

I

"GEM" FRAMELESS
EDGING MACHINE

The best automatic machine mach!.

Used in the largest R shops.
Grinds strictly to pattern, of any

size or shape.
Simple to operate and repair.

Cannot Grind Off Axis

Globe Optical Company
BOSTON

Thousands of
Students

from all parts of the world have taken our correspondence

course in

OPTICS
and we have yet to hear of one who has failed to make a

success.

Every week we are receiving unsolicited testimonials

of the high value it has proved to our graduates.

It is the best course in Optics ever taught, because it

is concentrated into the simplest language, free from all

technicalities. Each one of the lectures teaches you

something new.

Think of it i Where is there another school that will

start you on $2 down and $1 per week till you have paid

$8, which is the total expense of a regular $25 College

Course. Every graduate receives Diploma with degree

Doctor of Optics."

Remember we are a chartered institution and one of

the oldest and best correspondence schools of optics in

the world. For further particulars, address

American Optical College
Dept. K Detroit, Mich.
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Optical Organization

TH . K EYSTONE

NATIONAL

American Association of Opticians (1898)

inueos S. PALMER, President, Boston, Mass.
Wm. E. HUSTON, Secretary, 1315 Harrison Street, Kansas
City, Mo.
Next meeting, 19e7, Kansas City, Mo.

Canadian Association of Opticians (1896)

F. E. LUKE, President.
if. J. (iniuna, Secretary and Treasurer, Toronto.

The Optical Specialists' Association of America titn)l)

L. SPoARS, President, Oskaloosa, Iowa.
(:. E. IloYcE, Secretary, Waterloo, Iowa:

American Association of Wholesale Opticians (1893)

LEO WORMSER, President, 2 Maiden Lane, New York.
J. B. WHITE, Secretary, 72 N. High St., Columbus, Ohio.

INTERSTATE

New England Association of Opticians (1894)

ALBERT A. CARTER, President, Boston, Mass.
G. A. BARRON, Secretary, 3 NVinter St., Boston, Mass.

Meets third Tuesday of each month, except July and
August.

Northwestern Optical Association (1901)

E. C. ROBERTS, President, Red Wing, Minn.
F. J. PRATT, Secretary, 415 Robert Street, St. Paul, Minn.

STATE

Pennsylvania Optical Society (1895)

J. F. BRINKERHOFF, President, West Philadelphia, Pa.
C. A. LONGSTRETII, Secretary, 228 Market St., Phila., Pa.

New York State Optical Society (1896)

W. W. BISSELI„ President, Rochester, N. Y.
ROGER F. IVILLisms, Secretary. 455 Main St., Buffalo, N. Y.

Indiana Optical :society (1856)

J. II. ELLIS, President, South Den.., Ind.
Miss MARGARET .1. Eitissisa, Secretary, Lafayette, Ind.

Michigan Society of Optometrists (1896)

P. SCHOLLER, President, Hancock, Mich.
E. EIMER, Secretary and Treast rer, 105 Western Avenue,

Muskegon, Mich.

Iowa Optical Society (1897)

A. F. THOMPSON, President, Adel, Iowa.
GEO. J. FEIGE, Secretary, Des Moines, Iowa.

Illinois Optical Society (1898)

GEORGE A. ROGERS, President, Chicago, Ill.
0. J. Ilsimn, Secretary, Room 1616, 42 Madison St., Chicago.

California State Association of Optometrists (1899)

W. A. MEYER, President, Sacramento, Cal.
H. W. CLARK, Secretary, care A. Huguenin, Sutter Street

and Grant Avenue, San Francisco, Cal.

Washington Association of Opticians (1899)

Lim's E. CAPPs, President, Seattle, Wash.
H. A. LEMBICE, Secretary, Tacoma, Wash.

Granite State Optical Association (1900)

W. E. BURPEE, President, Manchester, N. H.
JOSEPH GEOFFRION, Secretary, Manchester, N. H.

Meets third Wednesday of January, March, May, Sep-
tember and November.

Wisconsin Association of Optometrists (1900)

J. N. WiLcox, President, Waterloo, Wis.
E. E. Moans, Secretary, Milwaukee, Wis.

Minnesota Optical Association (1900)

J. W. BROWN, President, Ortonville, Minn.
C. A. SNELL, Secy., 804 Nicollet Ave., Minneapolis, Minn.

Maine Association of Opticians (1901)

A. M. Wnwrworrit, President, Portland, Maine.
ROBERT B. SWIFT, Secretary, Portland, Maine.

Tennessee Optical Society (1901)

H. J. COOK, President, Knoxville, Tenn.
WEAK LEY RuTir, Secretary, Shelbyville, Tenn.

Colorado Optical Association (1901)

R. B. FINCH, President, Denver, Colo.
R. II. BIEGEI„ Secretary, 636 Sixteenth SL, Denver, Colo,
MISS E.H.CHAPMAN, Cor.Secy., 1655 NVelton St., Denver,Colo.

Kansas Association of Opticians (1901)

F. W. ilurr, President, Burlingame, Kans.
WALTER STARCKE, Secy. and Treas., Junction City, Kans.

Missouri Association of Opticians (1901)

M. It. ScIIMIDT, President, Boonville, Mo.
ELMAR II. SCHMIDT, Secy. and Treas., Washington, Mo.

Virginia State Optical Association (1902)

V. B. GILBERT, PreSitlent, Richmond, Va.
W. WAYT ROYALL, Secretary, MartillEVIlle, Va.

Ohio Optical Society (1902)

F. I', BARR President, Lancaster, Ohio.
E JEDWIN L. ONES, Secretary, Sandusky, Ohio.

Kentucky Optical Society (1902)

C. H. BOWEN, President, NVinchester, Ky.
L. Itscnus, Secretary, 511 W. Market St., Louisville, Ky.

North Dakota Optical Association (1903)

A. 0. Wotn, President, Langdon, N. Dak.
W. R. BLAKELY, Secretary, Grafton, N. Dak.

New Jersey Optical Society (1903)

L. B. IIItaoan, President, Newark, N. J.
J. J. HARTMAN, Secretary, 16 Howard St., Newark, N. J.

South Dakota Optical Association (1908)

WiLdAst H. FRITZ, President, Sioux Falls, S. Dak.
I). G. GALLETT, Secretary, Aberdeen, S. Duk.

Texas Optical Association (1903)

E. E. TAYLOR, President, Houston, Texas.
Ds vitt L. WORTSMAN, Secretary, Dallas, Texas,

Rhode Island Society of Optometry (1908)

J. F. Donon, President, Providence, R. I.
W. W. FERRIS, Secretary, 514 Westminster Street, Provi-

dence, It. I.
Meets second Monday of each month.

South Carolina Optical Association (1903)

irt. LACHICOTTE, President, Columbia, S. C.
Gm. F. Muus, Secretary, Edgetield, S. C.

Quebec Optical Association (1904)

R. Da MEsLx, President.
P. G. MOuNT, Secretary, cor. St. Denis and Dorchester Sta.,

Montreal, Quebec.

Georgia State Optical Association (1904)

L. A. HINES, President, Savannah, Ga.
C. It. FoLsom, Secretary, 28 Whitehat' St., 4 (Junta, Ga.

Opticians' League of the State of Neil York (1904)
(Dispensing Opticians)

E. B. METROWITZ, President, New York City,
A. SHAW, Secretary, 1145 Broadway, Ne fi York City.

Louisiana Optical Society (1905)

S. P. SCHUESSLER, President, Baton Rouge, IA,
JAc...ZuRs 13Rcit, Secy., 129 Carondelet St.,New Orleans, La.

Nova Scotia Optical Society (1905)

T. C. GRANT, President, New Glasgow, N. S.
A. G. JOHNSON, Secretary, Halifax, N. S.

New Mexico Association of Optometrists (1905)

OTTO G. BERBER, President, Albuquerque, N. Mex.
Gno. F. EVERETT, Secretary, Albuquerque, N. Mex.

Nebraska Optical Society (1906)

C. C. Manion, President, Davenport, Nebr.
J. It HuiciLL, Secretary, Lincoln, Nebr.

Oregon State Association of Optometrists (1906)

G. A. CUTTING, President.
B. E. FISKE, Secretary, Maclettry Bldg., Portland, Oregon.

Mississippi Optical Society (1906)

It. R. VON SHUTTER, President, Jackson, Miss.
ALBERT I. ORR, Secretary and Treasurer, Vicksburg, Miss.

Alabama Optical Society (1906)

E. ii. Houss, President, Selma, Ala,
J. H. TINDER, Secretary, Birmingham, Ala.

Arkansas Optical Society (1906)
T. J. ELLis, President, Jonesboro, Ark,
W. B. DE Sils20, Secretary, Roger,, Ark.

Oklahoma Optical Society (1906)

A. Y. aosivra.r., President, Tulsa, Ind. Ter.
C. 0. LYNCH, Secretary, Oklahoma City, Okla.

Wyoming Optical Society (1906)

E. H. CARTER, President, Laramie, Wyo.
C. C. Ei4Lis, Secretary, Thentopolis, Wyo.

Utah Association of Optometrists (1906)

F. ,T. ALEXANDER, President, Salt Lake C'Itv, Utah,
J. E. BROADDUS, Seey, 60 Main St., Salt Lake City, Utah.

LOCAL

New York City Optical Society (1897)

W. B. Futuna, President.
ALBERT COHEN, Rec. See., 81 Fulton Street, New York.

Meets second Wednesday of each month.

Rochester Optical Society (1897)

HARRY M. BESTOR, President, Rochester, N. Y.
C. I. SUMERISKI, Secretary, 104 State Street, Rochester, N.Y.

Utica Optical Society (1901)

RICHARD PERLEN, President.
C. T. EVANS, Secretary, Utica, N. Y.

Chicago Optical Society (1902)

J. ROSE, President, Chicago, Ill.
P. H. KREITZ, Secretary, care C. D. I'eacock, State and

Adams Streets, Chicago, Ill.
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Niagara District Optical Society (1902)
JONAS Hous:, President, Welland, Out.
F. (0. DUN Lov, Secretary and Treasurer, St. Catharines, Out.

Optical Society of Western New York (1903)
J. P. SIMCOX, President.
ERNEST V. SYRCHER, Secretary, 11 Genesee St., Buffalo, N.Y.

Seattle Optical Society (1903)
CHARLES G. HOLCOMB, President.
LEANDER BUTT, Secretary and Treasurer, 715 First Ave.,

Seattle, Wash.

Los Angeles Association of Opticians (1903)
FRED. DETMERS, President.
F. LEE FULLER, Secretary, Los Angeles, Cal.

The Pueblo Optical Association (1903)

Oansi II. HENRY, President, Pueblo, Colo.
JAMES.A. Howard, Secretary, Pueblo, Colo.

Lowdi Optical Society (1903)

F. C. CUFF, President.
J. A. MeAvov, Secretary, Lowell, Mass.

Meets second Thursday of March, September, November.

Southern Tier Optical Society of New York (1905)

1. PUTNAM, President, Elmira, N. Y.
C. II. VER NOOY, Secretary, Watkins, N. Y.

Optical Trades Association (1905)

(New York City)

F. D. SCHMIDT, President, New York City.
Jos. FRIEDLANDER, Secretary, S Maiden Lane,New York( it y.

Detroit Optometry Club (1905)

A. W. KLUDT, President.
FRED. It. PRESTON, Secretary, 42 Mott Ave., Detroit, Mich.

Southern California Optical Society (1905)

A. L. APFFEL, President.
G. A. PICON, Secretary, 842 S. Spring St.,Los Angeles, Cul.

Opticians' Club of Columbus (1906)

F. W. NVALLis, President.
J. CRAWFORD, Secy., 603 Brunson Bldg, Columbus, Ohio.

Milwaukee Optical Club (1906)

F. COBABIC, President.
MAX RUHLAND, Secretary, WC118 111111ding, Milwaukee, Wis.

Pittsburg Association of Opticians (190(1)

T. T. LITTLE, President.
Wm. It. SPANuLtoi, Secretary, 702 Penn Ave., Pittsburg, Pa.

District of Columbia Optical Society (1906)

MARTIN A. LEESE, President.
EDWIN H. ETZ, Secretary, 1005 G St., N.W.,Washington,D.C.

Omaha Optical Society (1907)
FRANK E. email', President,
J. C. HUTESON, Sec. and Treas., 113 8. 15th St., Ontalia,Nebr.

A Plea for Optical Legislation

AS the bill for the regulation of the prac-
tice of optometry will be introduced

in several State legislatures during the present
session, and as there will be need of powerful

argument to push the measure, in view of the

formidable medical opposition, those opti-

cians charged with directing the legislation
and those legislators on whose assistance

they can rely, will read with interest the

following excellent argument by Thos. Gow-

enlock, of Clay Center, Kans., ex-president
of the Kansas Association of Opticians and

vice-president of the American Association of

Opticians, delivered before the recent con-

vention of the Nebraska Optical Society :

The matter of optical legislation

An Affair of the is one that not only interests
this body, but also the public at
large. If there to be any general

legislation regulating the practice of optometry,

taking the fitting of glasses out of the hands of
incompetents and putting the practice of optics

upon a higher plane, it will be accomplished only

by the strenuous efforts of the opticians themselves.

For yourselves to realize how praiseworthy is
your object and how much such legislation will

benefit the public is of no avail. You must not

hide your light under a bushel, but should so

(Continued on page 311)

Public
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The New Prism Binocular
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7 Times Magnifying Power

MOREAU=TEIGNE, Manufacturer
Paris

Mono gives 7 times magnifying power

Mono gives the largest field of view

Mono (rives the clearest image

Mono gives an extra luminous result

Mono is the smallest prism binocular

Mono is the lightest prism binocular

Mono is strongly constructed

Mono is the cheapest prism binocular

Mono is to be had from all the lead-
ing importers

PROOF OF OPTICAL PROGRESS
A most remarkable proof of the progress made in rece

nt years in the higher education of refractionists

and in the stimulation of optical study is found in the greatly inc
reased sales of the three great classics in

the science of .refraction :

Dr. M. Tscherning

Tscherning's "Physiologic Optics"
Price, $2.50 (10s. 5d.)

Burnett's "Principles of Refraction

in the Human Eye" Price, $1.00 ( 4s. 2d.)

Prentice's "Ophthalmic Lenses"
Price, $1.50 (6s. 3d.)

Charlet+ F. Prentice, M. E.

When first published, these treatises were regarded by many opti
cians as entirely beyond their comprehension, and

the sales were chiefly to oculists and the more noted opticians, wh
o had thoroughly mastered the science.

During the past year, there has been a very material increase in 
the demand for these books, and this demand

comes from opticians in all states and sections ; in large city an
d small town.

Never did a campaign of education bear fruit more quickly or 
more abundantly. What seemed a puzzle five years

ago, is now perfectly comprehensible, and there are to-day 
but few opticians who would have it known that their library

was without either of the three books here mentioned.

Published by

The Keystone Publishing Co., 80o-81i-813 North loth Stree
t, Philadelphia, Pa.
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A Plea for Optical Legislation
(Continued from page 309)

deport yourselves through education and practice,

that those who see your good works, will realize

your earnestness of purpose and thereby feel

disposed to help you in your legitimate aims.

Constitute yourselves a committee of one to

try and educate the public ; get their ears and if

possible the columns of your local press to help

the cause along, and in this connection I would

suggest the election or appointment of a press

committee, whose business it would be to furnish

such copy to the newspapers as will tend to educate

the public and the legislators to an understanding

of the true purpose of a bill regulating the

practice of optometry.

Do not sit back and throw all

Earnest Work the work and responsibility

upon your officers ; let each one

take his part and work to bene-

fit each other and make membership in your

society stand for knowledge and responsibility.

And thereby bring about the time when the state-

ment that you are a member of the "State

Association of Opticians " will be sufficient

recommendation to win the patronage of the

public, and the confidence of the legislature,

thereby receiving from them the attention and

consideration that is your due, at such times as

you may wish to have laws passed for the protection

of the public and yourselves.

And now gentlemen I will proceed to talk, not

so much to you as on your behalf to the honorable

gentlemen comprising your law-making body now

in session at your State capitol, making my further

remarks an open letter to them.

The bill regulating the " Prac-

tice of Optometry," which it is
desired the gentlemen compos-

ing the legislature of r9o7 will

make into a law has been carefully prepared by

men who have given years of time, study and

practice to the development of the science to which

it relates. It is not intended nor will it enhance

their own practice one iota financially. Their

efforts are without the hope of fee or reward.

The expenses incident to formulating the bill and

their earnest efforts to have it become a law are

borne out of their own private resources and with

an eye singled to the up-building of their chosen

profession and the public weal. The bill is fair,

just and equitable ; places no burden upon the

State, being self supporting and only aims to give

a legitimate standing to an honorable calling.

It interferes with no other profession nor any

man's rights, it is extremely liberal toward all of

those who are already engaged in the business,

regardless of their requirements and looks to the

future for the weeding out of incompetents.

More money is stolen from the people in any

one State in one week by incompetent spectacle

vendors than it will take to pass this bill through

the legislature, thereby giving the people immunity

from this class of fakirs for all time to come.

The street corner humbugs

Cleansing by the that were in evidence in every

town styling themselves cele-

brated doctors, from London,

Chicago, or New York and victimizing a gullable

public, taking thousands of dollars of good money

out of the pockets of the citizens of this State and

giving nothing in return are seen no more since the

law establishing a medical board has been in force.

The same result will be obtained by passing a bill

regulating the practice of optometry.

by all

An Ideal
Measure

Medical Boards

Attention is called to the present condition of

dentistry since a State board was created. Your

orator can remember the time when the only

resort for a person with a diseased tooth, was a

chair in a barber shop where the tonsorial artist,

who also indulged in the practice of cupping and

leeching (before the medical board was estab-

lished) used that relic of barbarism, the old

fashioned trun-key and the victim was fortunate if

the tooth came out without a chunk of the jaw

coming along with it.
We contend that the passing of

The Proof of the bill in question, basing our
opinion upon the results already

attained in States which now

have a similar law, notably Dakota, Minnesota and

California, will tend to the up-building of the

profession and the benefit of the public. New

York, Iowa, Illinois and Missouri will be in the

field seeking legislation of this character during

the coming year. Kansas is making strenuous

efforts and it is up to the legislature of 1907 to say

whether your great commonwealth of Nebraska

will join the procession and and take its legitimate

place in the front ranks.
This is not class legislation because it is for the

benefit of the public, and what is more meritorious

than the passing of a bill that will, by legitmatizing

an honorable calling, enable the public to see

better, do their work better and easier and also

enable poor children to get a better education, and

get it more comfortably than was possible when

you and I were bolls.

It is the contention of the framers of this bill

that it comes nearer pleasing everybody than any

bill that has ever been proposed. It contains all

of the good features and none of the bad, of similar

bills that have been introduced for a like purpose.

Its welfare is in the hands of gentlemen whose

standing in the profession of optometry is without

question, whose social standing and records as

citizens are unimpeachable, and whose only desire

is the up-building of the practice of ophthalmometry

along educational lines to the benefit of all con-

cerned, more particularly their patrons, the public.

Now why do we want this legis-

lation ? Surely it will not fill

our purses and the pursuit of

the almighty dollar seems by

some to be the chief end and aim of man. What

is it then that has caused us to spend our own

money, neglect our private affairs, to meet in State

conventions and go to the State capitol on wintry

days, pleading for legislation ? What is it, I repeat,

that makes us do these things, if it is not a spirit of

altruism ? And an honorable desire to leave our

personal imprint on our calling in order that the

opticians who come after us together with the

whole people, may benefit by our labors ? Cer-

tainly the motive is commendable.

Legislation will tend to hurry along educa-

tional ends. If a State board of examiners in

optometry could say that any person desiring to

practice optometry in this State after a certain date,

would be compelled to undergo an examination

such as the pharmacists do, it would not be long

before the standard of qualification would be

materially raised.

Experience

Disinterested
Advocacy

And now, gentlemen of the

Arguments in Nebraska legislature, we will

sum up the entire matter by

giving you ten of many reasons,

why the proposed optometry bill should become a

law.
Firs/.—It is based on the fundamental princi-

ples of compulsory education.

Brief
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Second. —It wrongs no man, woman or child

but benefits all.
Third.—It properly gives the board of exami-

ners the right to fix the standard of educational

competency, which future opticians must possess.

Fourlh.—Itis in keeping with the principles of

evolution as it leaves all qualifications in the hands

of the board, who can raise them from time to time

in accordance with the progress of scientific attain-

ment.
Fifth. —It does not create any new profession

or exploit any business enterprise. It merely re-

quires that those who adapt glasses to the eyes of

others shall prove their fitness for their work,

before they are permitted to practice on the public.

Sixth —In order to work no hardships the bill

has purposely been made as liberal as possible and

exempts all who make no pretentious to scientific

attainment.
Seventh. —It has received the support of the

optical society of the State being endorsed by its

members, while the leading physicians throughout

the State also give it their endorsement.

Ei ghat. —In all States where similar laws have

been enacted, the very best reports are heard re-

garding the general improvement in the educational

and technical standing of those engaged in this

pursuit. That which obtains in others States will

repeat itself here if given the opportunity.

Ninth.—It will do away with fake and incom-

petent correspondence schools which have been

draining money out of the State, or else force them

to give such education as will enable their students

to pass the State board examination.
Ten/h.—The passage of this bill will be in line

with the principles involved in the passage of laws

governing educational standards of law, medicine,

pharmacy, dentistry, etc. The wisdom of these

legislative enactments has already manifested itself

and will of course repeat itself regarding optometry.

We now ask with all courtesy and respect are

you open to conviction ? Confucius said, " The

superior man in the world does not set his mind

either for anything or against anything." To the

man who has not set his mind, who is open to con-

viction, who is willing to investigate, who believes

in a square deal, u ho would do unto others as he

would have them do unto him, we ask in all hon-

esty of purpose a careful consideration of the fore-

going argument.

The Oklahoma Optical Society

The Oklahoma State Optical Society will hold

its regular annual meeting in Oklahoma City,Okla.,

on February 20th and 21st. A large attendance

is expected and a very inviting programme has

been arranged for the occasion. The society has

about rso charter members and a large addition to

this number is expected at the coming meeting.

The officers of the organization are anxious to

make this society one of the strongest in the West.

The North Dakota State Board of
Optometry

The new State Board of Optometry of North

Dakota consisting of E. P. Sundberg, Fargo ; A.

0. Wold, Langdon ; W. R. Blakeley, Grafton ; E.

A. Nelson, Mitxboss, and J. M. Ness, Wahpeton,

met at Fargo on January 15th and elected E. P.

Sundberg, president and A. 0. \Vold, secretary.

Outside of this the•board familiarized themselves

with their work and adjourned subject to call of

the president.
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A NEW TEST FOR ASTIGMATISM

0 1,

CHICAGO
131 Wabash Avenue

Price, complete with clock movement, $ 
Less 6 per cent.

discountready for setting up, 12.00

The One Line System for Astigmatic Correction
DEVISED BY GEO. F. RANSOM

 THE INSTRUMEN'T 

The instrument is contained in a case 9 inches square by 3 inches deep, actuated by a
motor clock, in combination with a dry battery and electro magnet ; all contained inside the

case, complete in itself, and needs no city electric current to run it. Necessary apparatus,

wire and push button are furnished with the instrument, which has simply to be hung on the

wall and push button to be placed by side of the operator, and it is ready for action.

On the face of the instrument is a paper dial, with a single rubber band stretched across

its center. This dial is attached to a spindle of the motor, and of course will revolve as the

operator presses the button, or can be moved through an arc of as little as two degrees, or as

many revolutions as the case may demand, in order to locate the defective meridian.

The specialist will welcome its advent when he finds that all forms of astigmatism can

be diagnosed and perfectly corrected in a very brief time with perfect accuracy and no mis-

givings as to the final results—thus giving permanent satisfaction to the patient.

Vurther descriptive matter upon El pplicaticila

F. A. HARDY 0 CO.
NEW YORK ATLANTA DENVER

289 Fourth Avenue Prudential Building 1622 Arapahoe Street

Our Specialty

is accurate R work most opticians know it all opticians

should.

Accuracy of lenses, elegance of finish,. vigilance in

inspection and promptness of service, are all essential

to high-grade R work and are points never overlooked
by us.

GENEVA OPTICAL CO.
Geneva, N. Y. •

February, 1907 THE KEYSTONE

Toric Lenses

The subject of toric lenses is one which
seems to create a great deal of confusion in
the minds of some people. It is not alogether
easy to understand, and has not been before
the optical public, as a practical thing, long
enough to become a matter of course, like
other lenses. We will, therefore, without

- going deeply into the subject, give a few
points with reference to it in order to try to
clear up the uncertainty we speak of.

How, then, does a toric sphero-cylinder
differ from a sphero-cylinder of the ordinary
type ? In the first place, what is the refrac-
tive effect of a sphero-cylinder ? A sphero-
cylinder is a lens whose refractive effect is
greater in one meridian than in the other.
Take, for instance, a lens like this : + 6 sph.
+ 2 cyl. ax. 900. We will illustrate the

effect of this by diagrams. It is understood
that we are now speaking of an ordinary
sphero-cylindrical lens. On the one surface
we have a + 6 spherical curve, which re-
fracts equally in all directions and may be
represented thus :

+6

On the opposite surface we grind + 2
cylindrical curve, which has a refractive effect
of + 2 D. in one direction and none at all in
the other, and may be represented thus :

2

Thus it is evident that if we combine
these two, the refractive effect will be :

+6+ 2,or+8

That is, we have a lens in which the
effect, horizontally, is + 8, while vertically
it is + 6.

Now, a toric surface, roughly speaking,
is one which is curved more strongly in one
direction than in the other. It will be pos-
sible, then, to grind a toric curve which will
combine the effects of both the above sur-
faces in one. We grind a lens, one surface
of which is plane, and on the other side we
grind a surface which has a curve of + 6 D.
in a vertical direction and + 8 in a horizon-

tal direction—precisely the same effect as we
obtained by the combination of two surfaces
in the first instance.

The chief advantage to be gained by the
use of toric lenses, however, is the fact that
it enables us to grind cylindrical lenses in
" periscopic " form ; that is, with a concave
surface towards the eye. By this means the
lenses may be brought closer to the eye,
thus obviating the likelihood of "looking
around them ;" besides this, there are certain
optical defects of the ordinary lens which are
done away with in the toric. It is not neces-
sary to go into the details of this part of the
subject here.

Now, in the case we have cited above,
there would be no periscopic effect, as the
surface towards the eye would be plano. (It
would be possible to procure a periscopic
effect with this focus, but we will reserve the
consideration of this point to a later para-
graph.) Suppose, however, that we have a
perscription for a plane cylinder, + 2 cyl.
ax. 900, and are desirous of obtaining the
periscopic effect spoken of. How can we ob-
tain it ? We will take the case of the lens
above spoken of : + 6 0 + 2 cyl. ax. 900.

The curvatures on the one surface of
this lens give all the refractive effect, the
other surface being piano. Therefore, if in-
stead of the piano surface we grind a — 6
curve on the lens, it will neutralize that much
of the curvature of the other side, and all
that will be left will be + 2 cyl. ax. 9o°,
which is what we are aiming for. Or, to
return to our diagrams, the one surface, + 6
one way, + 8 the other, is represented thus:

+8

The other surface, — 6 spherical, re-
fracts equally both ways, and may be repre-
sented thus:

—6

When the two surfaCes are combined on
one lens :

+ S — 6 or .0 +2

The refractive effect is reduced to zero
in a vertical direction while it remained -1- 2

3F3

ill a horizontal direction, or; which is the
same thing, we have + 2 cyl. ax. 900.

Let us recapitulate very briefly.
A tonic surface is one which is curved

more sharply in one direction than the other,
so that it gives the effect of a cylinder, although
there is no actual cylindrical curve.

If, for instance, we have a lens which has
a curvature of + 6 one way and + 8 the
other, the effect will be that of a

+ 6 0 + 2 cyl.

If, in addition, we grind a — 6 sph.
curve on the opposite surface of the lens,
the result will be :

+ 6 0 + 2 cyl.
—6
o C--2 Cyl.

Or, in other words, a toric plane cylinder.
We will suppose, now, that we are try-

ing to procure a toric sphero-cylinder. We
will use the same basis for our calculation as
before, for the sake of convenience, and will
suppose that what we are after is a lens of
the focus :

± 3 C + 2 cyl.

The toric surface we have been considering
all along is

± 6 ..."1-; + 2 cyl.

If, then, we grind on the opposite surface a
— 3 sph. curve the result will be :

6 C + 2 cyl. on one surface
— 3  on the other surface
± 3 C; + 2 cyl. as the refractive

effect of the lens, which is what we are at-
tempting to reach.

A great deal of misapprehension appears
to exist as to the interior curve, or concave
surface, on toric lenses. Our customers occa-
sionally write us for such lenses and specify
that the inside surface is to be such and such
a curve. Now, as a matter of fact, this curve
is determined by the focus of the lens and
cannot be ground at will to any curvature
desired. We appear to have now reached
that point in the consideration of the subject
at which this point can be appropriately
taken up.

The curve of least strength on a toric
surface is called the base curve. For in-
stance, we have been considering a surface
which was curved in one direction + 6, and
in the other + 8, and used to take the place
of a + 2 cylinder lens. We might, how-
ever, have a surface + 3 in one direction
and + 5 in the other ; the result would still
be like that of a + 2 cylinder. Or, again,
we might have a surface ground + 9 in one
direction and + in the other—still giving
the effect of a + 2 cylinder. In each case
the lowest curve, that to which the other re-
fractive power is added, so to speak, is called
the base curve. We might, for instance,
have a + 5 toric cylinder on a + 3 base
curve, in which case the toric surface would

(Continued on page 315)
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Listen what
Barney Oldfield says

It is the most perfect Goggle I have
ever used. Barney E. Oldfield.

We are sole distributers for

Non-Steam Lens Polish
which prevents steam or fog or per-

spiration forming on the lens

NON=STRAIN
AUTOMOBILE, ENGINEERS' AND FIREMEN'S

GOGGLES

Jewelers and Watch Inspectors, write

us for prices

The Ophthalmuscope Co.

Toledo, Ohio, Stti. "13"

Don't Squint

This is what
Charles C. Robertson

says

" I am wearing on the 20th
Century Limited a pair of your
Non-Strain Goggles. They are
all you claim for them—strictly
dust, wind, cinder and storm-
proof. I cheerfully recommend
them. Chas. C. Robertson.

Engr., L. S. & M. S. Ry.

THE "GALESKI" SPECIALS

Gold Filled R. B. Frames and
.Mountings, $6.50 per dozen

One of the largest manufacturers of high-class

optical goods are making for us a

Special Gold Filled Frame and Skeleton 

Spectacle Mounting

The quality of this gold filled stock is io K., and made

of a special alloy which will outwear any io K. gold

filled frame offered to-day.
We call them "THE GALESKI SPECIALS"

and have put the price at $ 6. so per dozen. Really a

low price for high quality gold filled goods, but we

wish to introduce them.
Order a sample dozen and note the finish and

material.

TheS.GaleskiOpticalCo.
8th and Main Streets

RICFIMOND, VA.

Manufacturing and Jobbing Opticians

The Largest Optical House South

Rochester School of Optometry
A Thorough and Practical Optical School

Commencing January 3d, a separate MANUAL TRAINING

COURSE in MECHANICAL OPTICS will be provided for

those wishing to learn to do all kinds of prescription work.

This course will be very thorough and practical, and at its

completion a good position may be secured.

A. 11. BOWEN, M.D., President

Triangle Building, ROCHESTER, N. V.

B. B. CLARK, &ay.
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Patented April, 3 1900

The Only Successful and Practical
Toric Lens Grinding Machine

for the Optician

Remember the maker of Toric Lenses.
They would not be in the market, as nobody
felt Justified to go to this expense, which I can
prove by a letter from The Bausch & Lomb
Optical Co., dated Oct. 9, 1895.

I am making for the trade the Toric Lens
Grinding Machine and tools of a 3, 6 and 9
Mont. base curve. This machine may be set

up automatic or can be fitted to any surface
grinding machine.

Toric Lenses made in any prescription.
Rough Tone a specialty. Send for price-list.

ANT. WAGNER, gilaaircturing Opticianof Toric Lenses
W. Girard Avenue PHILADELPHIA, PA.

Klein School of Optics
185 Summer St., BOSTON, MASS.

The best and 'oust thoroughly equipped optical
school in America. We train pupils to obtain a
thorough knowledge of the optical profession.
For this reason we want men and women who
are anxious to learn, persons who are willing to
devote all their time to study. We do not want
any diploma-hunters—Weil persons do not need
apply. We charge more for instruction, but you
will find that it is the best investment you made
in your life. Money may go astray, but knowl-
edge is never lost. Full course, $75.00. Ad-
dress,

KLEIN SCHOOL OF OPTICS
185 Summer Street Boston, Mass.

WINDOW
MIRRORS

See both sides of street
and who is on step.
Charles 0. Gentner

Manufacturer
19 N. Juniper Street
Philadelphia, Pa.

When writing to advertisers, kindly
mention The Keystone

Professionalism in
°pica/ Frac/ice
which is the ambition of every refractionist, presupposes
that every optician practices his profession with the same
careful record system as the oculist. For this reason, no
less than for its business value, every optician should keep a
record of all eye examinations. No optician can claim
thoroughness in practice without such a record. To enable
opticians to keep such a record in a complete and accurate

way, and without loss of time, we have specially compiled the

Keystone Record Book of

Optometric Examinations
This book contains record forms with printed headings,

thus furnishing not only a complete record of examinations
made and glasses prescribed, but also the proper order in

in which to make the examination, so that nothing may be
overlooked.

Each book has an index whieh enables the optician to

refer instantly to the case of any particular patient.

Sent postpaid to any part of the world on receipt of price, $1.00

Published by The Keystone Publishing Company
809-8H-813 North 19th St., Philadelphia, Pa.
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Toric Lenses
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(Continued from page 313)

be 3 in one direction and + 8 in the other.
Or we might have a + 5 on a + 6 base
curve ; here the curves would be --I- 6 and
+ II. Or we might have a + 5 on a 9
base curve, when the curves of the toric
surface would be + 9 and ± 14.

Now, while theoretically, of course, any
curvature might be used for the base curve
of our toric lens, it has been found advisable
in practice, owing to the complicated nature
of the process of grinding, to use only three
base curves, namely, 3 D., 6 D. and 9 D.
These are in most cases convex, but it is
occasionally advisable to grind a toric on a
concave base curve.

Suppose we had a curved surface which
was curved more strongly in one direction
than the other, but in which the curvature
was concave instead of being convex, as in
the cases we have been considering so far.
This would still be a toric curve, but it would
be a minus base curve.

For instance, let us suppose a surface
which has in one direction a curve of — 6 D.
and in the other direction a curve of — 8 D.
We will represent it thus :

co

—6

The refractive power of this lens will
then be — 2 D. greater in the vertical direc-
tion than in the horizonatal, and if there were
no curvature ground on the opposite surface
of the lens, the lens would focus — 6 2

cyl. axis 1800. But, of course, there would
be in practice no occasion for grinding a lens
in this form. We always have a spherical
curve of some sort on the opposite surface.
Suppose, then, for example, we grind a + 6
spherical curve on the opposite side. We
represent it thus :

+6

Now we will make a diagram combining the
two previous ones, as the two surfaces are
combined in one lens :

—6

00

■13 +6

KEY8TONE

Now in the horizontal direction the + 6 and
— 6 neutralize each other and the result
is zero. In the vertical direction the + 6
neutralizes, of course — 6 of the 8. But
this leaves — 2 of the concave refraction yet
to be accounted for ; hence, our lens has a
refractive effect of zero in a horizontal direc-
tion and of — 2 in a vertical direction ; or,
Ill other words, we have a cylinder of — 2 D.
axis 180°.

Or suppose we had ground only + 4 D.
on the opposite surface. We should then
find (as we have neutralized 2 D. less of the
concave effect than before) that we had :

— 2 Sph. C — 2 cyl. axis 1800.

But, now, on the other hand, suppose
we want to grind a convex lens and yet use
the concave base curve on the toric. We will
still continue to use the same toric curves as
above, as we have become pretty familiar
with them ; that is, we consider our lens as
having a curvature on the inside of — 6 in
the horizontal direction and 8 in the vertical.
Now, this time, we will grind on the opposite
side a ± 8 spherical curve.

Without resorting to the diagrams
again, we will put this down in the Shape of
formula.

The + 8 spherical curve has the same
refractive effect in both the horizontal and
vertical directions, so we will with our for-
mula thus:

Spherical surface :
Horizontal direction, +8 ; vertical direction, ± 8.

Toric surface :
Horizontal direction, —6 ; vertical direction, —8.

What remains?
Horizontal direction, 2 ; vertical direction, o.

That is to say, we have a lens equal to
a plane cylinder + 2 D. axis 900, and accord-
ing as we grind the convex spherical curve
on the outside surface of the lens stronger,
we will obtain a convex spherical power in
addition to the cylinder.

We fancy that it is sometimes difficult
for those who have not handled the subject
a good deal, to get hold of the idea of a
convex refractive power on a concave base
curve. Remember that the toric curve repre-
sents simply the difference in power between
the two meridians. It seems like a curious
thing to have to speak of, and yet it is a
point often overlooked, that if one curve is
stronger than the other, conversely one curve
must be weaker than the other.

The actual refractive power of a toric,
or of any other lens, depends not on the
character of any individual curve, but
upon the resultant effect of all the curves
put together.

—Brown's Own Idea.
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Blindness and the Kinematograph
" The transmission of light through the

eye," writes Dr. Edward Magennis, to the
Lancet, " the window of the soul,' may
revolutionize the modes of producing ances-
thesia, since very recently Professor Redard
claims that he can produce a condition of
general anesthesia sufficiently deep for the
painless performance of any operation of
short duration by causing the patient to gaze
fixedly on an electric light of 16 candle
power enclosed in a blue glass globe, the
patient's head and the lamp being covered
with a blue cloth so as to exclude all natural
light. He holds that each of the primary
colors has a definite and characteristic effect
on the higher nerve centers, red light hav-
ing an exciting, yellow a depressing and blue
a calming influence. A case which recently
came under my notice demonstrates the
effect which an intense white light, such as
is necessary for a kinematograph exhibition,
may have on the sensitive retina.
" A young lady, aged 21 years, con-

sulted me with regard to what she called 'a
sort of blindness.' The history was that up
to the time she had witnessed a kinemato-
graph display of about 15 or 20 minutes'
duration she had good vision and strong
eyes,' but that when leaving the hall she ex-
perienced a difficulty in seeing objects and
felt as if she were entering a darkened room.
This continued for two or three hours and
then, as adaptation of the retina gradually
took place, objects became more distinct.
She had considerable headache, a sensation
of dazzling, and spasmodic contraction of
the eyelids. These symptoms remained for
about 24 hours. On the following day there
was slight eye pain, with considerable reduc-
tion of the visual acuity. The pupils were
of medium size and the reaction was normal.
I advised her to remain in a darkened room,
to have her eyes gently massaged and to
take a hot bath. I gave internally bromide
of ammonium. She wore tinted glasses for
some days and is now quite recovered.

'The condition produced by exposure to
excessive light is sometimes spoken of as
blindness of the retina, anesthesia of the
retina and neurasthenic asthenopia. Reti-
nal electrocution ' is the term Darier uses
when writing of the cerebral and retinal
shocks produced by the passage of an elec-
tric current through the upper part of the
body and the head. This suggests to me
the term retinal-cinematocution ' for the
condition produced by the intense flashes of
white light. Until some improvement takes
place in the mode of exhibiting these living
pictures the public should be advised to wear
tinted glasses when looking at them, and each
display should not exceed one minute."
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Ike KRY PT OK
INVISIBLE°
BIFOCAL
LENS

(?)
When your customers learn that the NEW KRYPTOKS
are not only WITHOUT LINES, but also WITHOUT
CEMENT—without any drawback whatever to perfect

service and elegant appearance—are they likely to be satis-

fied with any other kind ? Why not " show them " ?

For prices and latest information, please write the manufacturer supplying your territory

A. S. ALOE CO., 513 Olive Street, St. Louis. MISSOURI,
ARKANSAS, LOUISIANA.

JOHN L. BORSCH & CO., 1324 Walnut Street, Philadelphia.
PENNSYLVANIA, DELAWARE, NEW JERSEY.

ellINN-BERETTA OPTICAL CO., 991 Market Street, San
Francisco. CALIFORNIA.

ALAER COE, OPTICIAN, INC., 74 State Street, Chicago.
ILLINOIS, WISCONSIN, IOWA, MICHIGAN.

COLUMBIAN BIFOCAL CO., INC., Denver, Colo. Manu-
facturers for TEXAS, MONTANA, NEBRASKA, KANSAS,
COLORADO, UTAH, OKLAHOMA, WASHINGTON and

OREGON.

F. H. EDMONDS, 1418 New York Avenue, Washington,
D. C. DISTRICT OF COLUMBIA.

CHAS. A. EUKER, 312-314 Howard Street, North, Balti-
more, Md. MARYLAND.

J. C. FREEMAN & CO., Worcester, WORCESTER COUNTY,

MASS,
E. KLEIN & BRO., 435 Race Street, Cincinnati. OHIO.

ANDREW J. LLOYD & CO., 323 Washington St., Boston.
MAINE, NEW HAMPSHIRE, VERMONT, MASSACHUSETTS
(except WORCESTER COUNTY, granted to J. C. Freeman
& Co., Worcester), RHODE ISLAND.

E. B. MEYROWITZ, 104 East 23d Street, New York ; 604
Nieollet Avenue, Minneapolis ; 360 St. Peter Sired,
St. Paul. NEW YORK, CONNECTICUT, MINNESOTA ,
NORTH and SOUTH DAKOTA.

JOHN L. MOORE & SONS, 42 North Broad Street, Atlanta.
GEORGIA.

SOUTHERN OPTICAL CO., INC., Louisville, Kentucky.
KENTUCKY.

JOHN WIMMER, 16 North Pennsylvania Street, Indian-
apolis. INDIANA.

Some of the Reasons
Why Our Service is Satisfactory

Prescriptions correctly filled.

Every VI returned the day received.

A stock containing every variety of Spectacleware
that is called for.

Careful attention given to the desires of our
customers.

Being an Exclusively Wholesale House, all of our
energies are given to the wants of our wholesale
customers.

We ask all Western Opticians
to send for our Catalogue and
J32 Book and give us a trial

F. A. HARDY & CO•
WHOLESALE OPTICIANS

Denver, Colo.

o yillec.o.fpaheilflirnie hr lege;
CHARTERED 1892

INSTITUTED 1889

400 Perry Building, Philadelphia, Pa.

Education

is the force by which Optometry
must hope to conquer. It is just

as indispensable as it is invincible.

There must be education of the

broadest and deepest kind in

everything pertaining to the

science of Optometry, else there can

be no progress or achievement.

You will hardly dispute this

statemen, ; in fact, if questioned
you will enthusiastically admit its

truth and .reasonableness. But

education is not a ready-made

force : it must be developed by

patient, painstaking effort.

What are you doing in this

direction?

It interested, enclose 5c. for our Prospectus

The Means to the End

Attendant Courses

Six Months

Three Months

One Month

I For higher educa-
tion of young men.

fCondensed,system-
atized, practical.

Special and Post-Graduate Courses

Our Dispensary affords opportunity
for desired practical experience.

Correspondence Course

We were the pioneers in this method

of teaching, and our Course represents

the very cream of Optical Instruction.

containing " The Key to Success in Optometry"
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How to Develop Doubtful
Negatives

The time of exposure of photographic
plates is of the greatest importance in obtain-
ing fair results. Most failures must be
ascribed to incorrect exposure, and not only
the beginner but the expert frequently expe-
riences difficulty in determining the correct
time of exposure, says Dr. Weiss, in the
Post Card Dealer.

To determine same, however, not only
the sensitiveness of the plate, distance of the
object and size of the focus have to be con-
sidered, but also the momentary intensity of
the light and its quality, as well as the dis-
tance of the object intended to be photo-
graphed, which it is hardly possible to
calculate with mathematical correctness.
Tables and formulas have been devised to
ascertain the time of exposure, but these
means are hardly sufficient for practical use,
apart from the fact that nevertheless mistakes
are quite possible. It is much more prac-
tical even to estimate the time of exposure
by the intensity of the light of the picture
visible on the ground glass, which, however,
requires long experience.

These circumstances require
Method of Hiibl a different method of over-

coming uncertainties, so that
even large fluctuations in the time of expo-
sure can be adjusted with certainty. A good
medium to achieve this is offered by svtem-
atically selected development, as shown by
tests made by Baron Hiibl, of Vienna. Even
plates over-exposed 500 times can still, by
suitable development, be made adaptable to
printing. We desire to explain briefly the
method worked out by Hiibl :

We can divide pictures into three classes,
with regard to approximate correctness of
exposure, namely :

I. Snap-shots and portraits taken in
the studio.

2. Plates approximately correct.
3. Plates which are likely to be consid-

erably over-exposed.
Regarding No. 1. An over-exposure is

hardly possible, therefore the plate can be
developed in the usual manner.

Regarding No, 2. The following glycin
developer should be prepared :

25 gm. sulphite sodium
io gm. glycin dissolved in
40 c.c. water, to which
55 gm. potassium carbonate are added.

The carbonate must be added slowly, as
this solution develops carbonic acid, causing
it to effervesce. This will produce about
75 C.C. of a thick liquid solution, which will
keep for months, and all that is necessary for
use is to add water.

K 1[7 8TONB

In the case of plates ap-

Plates Approxi- proximately correc t, the
mately Correct strength of the developer

should be reduced with 15
to 20 parts of water, and then well stirred.
Should the temperature exceed 65° F., some
bromide (5 to to drops of a i:x o solution to
too c.c. of developer) is added.

If greater over-exposure is feared, the
developer had better be weakened in the
proportion of 1:80. Development will then
take place pretty quickly, and should be
finished in about thirty to forty minutes in a
medium temperature.

A solution as weak as this can also be
used for the development of under-exposed
plates ; they act, however, a little more
slowly, but the same result that a more rapid
developer would produce is obtained in the
end. This thin glycin developer can, there-
fore, be used without scruple for both under
and over-exposed plates.

It is advisable, especially
when confronted with a

sary Exposure large number of plates, to
use the developing devices

on the market—for instance, the tank-devel-
oping apparatus, which will take from twelve
to twenty-four plates, and which is provided
with a light-proof lid. In this way the plates
will not be exposed to the injurious action of
the dark-room light, which, especially in the
case of orthochromatic plates, is of great
importance. The liquid contained in the
tank offers the atmosphere only a small
surface for action, whereby an oxidation of
the developer is more or less prevented.
The plates are partly taken out of the devel-
oper from time to time, in order to control
the developing process as it goes along.
After the plates are fully developed, they are
rinsed for a short while and put into the
fixing bath.

In regard to No. 3. Plates likely to be
considerably over-exposed are often met with
in the case of objects taken at a great
distance, which even with seemingly-short
exposures are liable to be enormously over-
exposed. To correct this the following
modification of the above-described devel-
oper should be used :

Avoiding Unneces-

Water  woo c.c.
Glycin developer, as per No. 2   12 c.c.
Bromide solution .c.io   2 C.C.

Correcting
Over-Exposure

This solution is to be cooled
to 45° F., which can be
done by putting small pieces
of ice into the solution. The

plates are now placed in the developer and it
should be observed how long it takes until
the first traces of the image appear, from
which the time of exposure can be judged,
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and it can then also be ascertained how the
remainder of. the development should be pro-
ceeded with. Should the first traces of the
picture no. ippear before fifteen minutes, the
plate is correctly exposed, or at least not
Over-exposed to too great an extent. In
this case the development had better be
finished in the same solution, which will take
one to one and a half hours. Should the
first traces of the picture appear before fifteen
minutes, a great over-exposure has taken
place. The plates are then taken out of the
solution without delay, and brought, without
being rinsed or washed, into a well-cooled
concentrated developer, with a liberal amount
of bromide of the following composition :

Vater  Ioo C.C.
Glycin, as per No. 2   4 C.c.
Bromide solution r:to   4 c.c.

But should, after the lapse
Under-Exposure der-Exposure of about thirty minutes, no
indicated traces be visible, the plate

was under-exposed, and the
development should be continued in a faster-
working solution. The same is obtained by
mixing the following developer with 25 parts
of water : 14 gm. metabisulphite of potas-
sium and 14 gm. caustic potash dissolved in
8o c.c. of water, to which is added to gni.
of glycin in small quantities.

If this method is employed, even nega-
tives with serious mistakes of exposure can
still be made to produce good results. In
cases of considerable over-exposure the nega-
tives show a brownish discoloration, which is
an advantage to their printing qualities, as it
increases their often insufficient density.

New Color Photography

Mons. G. Lippmann has invented a new
process of obtaining photographs of objects
in their natural colors. It depends upon the
separation, by means of a prism, and a screen
divided in horizontal lines, of the component
colors of the spectrum. These colors being
concentrated by a lens upon the photographic
plate produce each its own impression. On
developing the plate thus impressed, and
viewing it from the reverse side, with the
light falling upon it, as in the first instance,
through an apparatus composed of prism,
finely-ruled screen and lens, the eye sees the
object that has been photographed brilliantly
illuminated with all its natural colors. Mon-
sieur Lippmann, who is widely known for his
many experiments in color photography,
hopes so far to improve his new process that
it will not be necessary, as at present, to
view the developed plates through a special
apparatus in order to cause the colors to
appear.
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An Ophthalmometer is a Necessity for the
Careful Refractionist

It Saves Time and Insures Accurate Work

REMEMBER

The Ophthalmometer gives
valuable information in regard

to astigmatism that cannot be

found in any other way. It
shows the presence of corneal
astigmatism and the meridians

of greatest and least curvature.

Feb. 1, 1907.

Can be supplied with

attachment for city

electric current or with

battery.

47 The C• I. Ophthalmometer, shown above, is in use in over a
thousand offices and has met with the greatest success. It is scien-

tifically built, well finished, and besides its acknowledged utility as an

instrument of precision that no refractionist can afford to be with-

.), out, gives a professional tone to the office that is invaluable.

Please
mail me pamphlet
descriptive of the
C. I. Ophthalmometel,
together with price, etc.

Name,

Address, For Sale by All Jobbers
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Rochester Optometrical Society
The regular meeting of the Rochester Optome-

trical Society was held in the office of Clark &
Bowen on January 8th, with twelve members in
attendance. After the reading of the minutes,
Mr. Bissell made a motion that a committee be
appointed to audit the treasurer's books and also
that the same committee revise the constitution and
by-laws of the society. The motion was seconded
and carried, and the following were appointed on
the committee : Messrs. Benedict, Bissell,Arrington
and Goodman.

Mr. Arrington stated that Henry Kirstein, of
E. Kirstein Sons Co., requested him to inform the
members that as visitors from Buffalo would attend
the next meeting, February, he would extend the
use of the Eureka Club for the meeting, and that
after the lecture, luncheon would be served in the
dining room of the club. Mr. Bissell made a
motion that the offer be accepted and a vote of
thanks be extended to Mr. Kirstein, which was
done enthusiastically.

Dr. E. J. Bissell extended the society an invita-
tion to meet at his office for a talk on optical
matters, and arrangements will be made for this
meeting.

Mr. Bissell then gave a talk upon the possi-
bilities of the optometry bill and urged everyone
present to give their moral and financial support to
aid in its passage. Mr. Arrington followed in the
same strain and then proceeded to collect contri-
butions from those present, which amounted to a
sum highly creditable considering the number in
attendance. This money is to be turned into the
treasury of the New York State Optical Society for
the expenses in connection with the passing of the
bill.

The meeting then adjourned to the Whitcomb
Grill, where an informal repast was served and a
good social time enjoyed.

Minnesota State Board of Optometry
The old board held its annual meeting at the

State capitol, St.Paul, Minn., on December 28th, to
close up its business and make its annual report to
the governor. The report shows that the number
of registered optometrists in Minnesota on January
1, 1906, was 340, and that the number added in
1907 was 21, making a total of 361. The licenses
revoked by the board were 19 and three registered
opticians died during the year. Deducting this 22
leaves the total registration on January 1, 7907, 339.

The comparison of these figures with past
years is interesting. In 1901, there were registered
under the law allowing all to register a total of 337.
In 1902, there were registered under the law allow-
ing all to register and by examination a total of
342. This shows that those registered under the
original law are dropping out at a greater rate than
new ones are being licensed.

During 1906 a total of forty-three candidates
applied for examination, twenty of whom were
successful. One of the candidates licensed in
1906, passed his examination in 1905 but did not
apply for a license until a year later. Of the twenty
successful candidates in 1906, only thirteen were
able to demonstrate the required efficiency on the
first trial. Of the twenty-three failures one had five
trials, two had three trials and twenty of them had
tried twice. During the year, there were five
prosecutions for violation of the law, all of which
were successful. A number of other complaints
were investigated, some of which were discovered
to be ill-founded, others had discontinued practice
and yet others await the action of the board.

KEYSTONe

The financial report shows a balance on hand
on January 1, 1906, of $232.97. The receipts for
the year were $1193.40, making a total of $1426.37.
The expenses of the board, mileage, and secretary's
salary, prosecutions, supplies, etc., amounted to
$1236.02. This deducted from the receipts, leaves
a balance on hand of $190.35.

The new board just appointed by Governor
Johnson consists of H. M. Hitchcock, C. A. Snell
and H. A. Upham, who have been reappointed and
I. M. Radabaugh, Hastings, and C. C. Staacke, of
Duluth. The board will hold its first meeting on
March 19th and 21st. These appointments were
made as usual from the list of ten recommended
by the State association.

The Northwestern Optical Association
Met at the State capitol, St. Paul, January 19

and 20, and elected the following officers for the
year. President, E. C. Roberts, Red Wing, Minn. ;
first vice president, E. S. Bugbee, Minneapolis;
second vice president, Mrs. Gertrude Stanton,
Minneapolis ; secretary, F. J. Pratt, St. Paul ;
treasurer, L. L. DeMars, Minneapolis.

Papers were read as follows:
"Myopia and its Relation to other Condi-

tions," J. L. A. Wallman ; "Treatment of Myopia
with Glasses," A. C. Roberts ; " The Correction
of Myopia," E. W. Grievisch, followed by a clini-
cal demonstrtion by Dr. E. C. Roberts.

Considering the weather the attendance was
good. Many being delayed by the blockaded con-
dition of the railroads.

The Granite State Optical Association
The regular January meeting of this society

was held Wednesday, January 16th, at Manchester,
N. H. A very large number of the leading
opticians of the State were in attendance, the great
attraction being a lecture by Dr. J. E. Littlefield,
the optical instructor from Boston.

The subject, " Some causes for mistakes in
fitting glasses, and some avenues of income not
generally understood by opticians," was the draw-
ing card. All are anxious to make fewer mistakes
and more money. The doctor handled the subject
in his usual forceful manner, and while unfolding
some new and original ideas, he carried his audience
with him by his clear and logical deductions.

Robt. T. Little, of Manchester, was admitted
to membership.

The Minnesota State Association of
Optometrists

The annual meeting of the Minnesota State
Association of Optometrists will be held in St. Paul,
February 27th and 28th, the meeting being held in
conjunction with the State Retail Jewelers' Assoc-
iation. The committee have agreed to divide the
time so that the optometrists will meet the morn-
ing and evening of the 27th and afternoon of the
28th.

Merchants' excursions will allow members
reduced rates on the certificate plan. This being
the annual meeting, the chief business will be the
election of officers and reports of all committees.
The subject of discussion will be " Astigmatism "
papers on which will be read as follows:
" Stenopaic Slit and Demonstration with Oph-

thalmometer " by E. W. Grievisch ; " Clinical
Demonstration with Trial Case and Charts " by H.
M. Hitchcock ; " Clinical Demonstration of Emer-
gent Rays and Use of Retinoscope in Astigmatism"
by S.B.Millard ; " Demonstration of Value of Con-
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tra-generic Lenses over Congeneric," by Clifton
A. Snell. That there will be a good attendance is
assured as the papers and discussions are of special
interest. The meeting will probably be held at the
commercial club parlors.

Secretary Snell will b., pleased to furnish a
complete program about February loth.

Pennsylvania Optical Society
The Pennsylvania Optical Society will hold its

next annual examination for the dioptrician grad&
at the Continental Hotel, Philadelphia, on Tues-
day, March 72, 1907, at io A.M. Applicants are
examined in the theory of optics, refraction, the
practical use of the trial case and frame fitting.
The examination will be both written and oral. To
all who pass, a handsomely engraved certificate is
given, which, besides being a voucher for pro-
ficiency, also shows that the holder has the
endorsement of his State society.

Only members of the association can take the
examination and obtain the certificate, but any
optician who applies for membership in the asso-
ciation at the next meeting of the executive corn-
mittee occurring Tuesday, February 12th, can be
admitted in time to join the examination.

The Omaha Optical Society
The latest addition to optical organizations is

the Omaha Optical Society, which was forrned last
month. The opticians of the city met at a banquet
tendered them at the Chesapeake Hotel, by J. C.
Huteson, of J. C. Huteson & Co., that city. Plates
were laid for fifteen, and after a fine repast was
partaken of, the guests formed themselves into a
meeting for organization. The following officers
were elected for the ensuing year : Frank E. Colby,
president ; B. F. Wurn, vice-president ; and J. C.
Huteson, secretary and treasurer. The object of
the society is for optical discussion, to encourage a
higher standard of education in the science of
optometry and to promote friendly intercourse.

Hallucinations of Sight
It is well known that certain hallucinations of

sight appear in the blind fields in cases of hemian-
opsia (condition of blindness limited to one-half of
the visual field). Many cases of visual hallucina-
tion occurring with hemianopsia due to lesions
variously situated have been recorded by Harris
and others, most of these without necropsies.
Bruns believes that spots or lines of light appear-
ing before the eyes, or special hallucinations pre-
ceding or accompanying hemianopsia, may indicate
a lesion of the occipital lobe. Bramwell records a
case of multiple tumors in which, with other symp-
toms, flashes of light were, states Dr. Chas. Mills,
in the British Medical Journal, especially brilliant
in the right eye. The patient was blind during the
attacks of flashes, and Bramwell attributed these
flashes of light in the right eye to irritation of the
left half vision center. Tumors, however, were
also present in the thalamus ; and in another case
recorded by Bramwell, in which the cicatrix of an
old gumma was present in the outer surface of the
occipital lobe, the patient had paroxysms which
lasted from a half-minute to three minutes, which
consisted of flashes of red and white light in the
right eye, followed by laterar hemianopsia of the
same side. Other cases are collected and referred
to by Spiller, who concludes correctly that hallu-
cinations of sight and of color may be caused by
disturbance of any part of the visual system from
the eyeball to the cortical layer of the occipital lobe.
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United States Patents

THE KEYSTONE

Patents of interest to the trade, recently issued.
Specially prepared for this journal by Wm. N
Moore, patent attorney, Loan and Trust Building,
Washington, D. C.

No. 839,356.—Process for dividing diamonds.
St. John Wood, New York, N. Y. Filed
May 3, 1906. Serial No. 315,109.

The process of dividing a
larger diamond to form a plurality
of smaller diamonds, which pro-
cess consists in sawing partially
into the body of such larger dia-
mond from opposite sides, said saw
cuts meeting at an angle, to form

blocks from which smaller diamonds can be formed.

Our Lens Department

We Carry

Over $30,000.00 worth of Lenses

The Largest Stock in the East

Globe Optical Company
The Prescription House 403 Washington St.

of New England BOSTON, MASS.

IF YOU WANT THE

Best Prescription Work

SEND IT TO US

We make all kinds of Special Lenses, difficult
combinations, best styles of Bifocals and large Auto

Goggle Lenses, any size or shape, with or without

power.
Our Prescription Drlutrimeu/

•

OTIIER PATENTS PEND1NO

Is called the King of Bifocals, because it is superior to any other

Bifocal. Is the only double-vision lens made out of one piece of glass.

Has all the merits of a double-vision lens and none of the demerits.

The BISIGHT has no equal, and is the most invisible Bifocal

manufactured, and can be made in Dbl., Pr., Toric, Plano Cylinder

or Sphero Cylinder. Prominent opticians who have sold the

BISIGHT lenses for the last four years are most enthusiastic, as they

. have made many customers satisfied, and have got lots of new ones.

If you have not seen the BISIGHT lens, write to your jobber, or to

the inventor for a sample.

B. MAYER
Wholesale Manufacturer of Optical Goods

26 E. Baltimore Street BALTIMORE, MD.

Attractive Window Signs are yours for the asking

No. 7097. Stool

$2.50 each

Is your Office or
Refracting Room

Well Furnished ?

Do you realize what
a good effect a well-
appointed office has
on your patients?

We carry a full line of ADJUSTABLE CHAIRS, STOOLS,

TABLES for OPHTHALMOMETERS, COUNTER MIR-

RORS and OPHTHALMOLOGICAL ACCESSORIES.

Send for Catalogue and Price-Lists

Don't forget to use KACI-100 GUARDS

" our Prescription Work4 4 4 6

McINTIRE, MAGEE & BROWN

723 Sans= Street, PHILADELPHIA, PA.

No. 840,946.—Ring. Charles M. Levy, New York,
N.Y. Filed August 7, 1906. Serial No. 329,528.
A finger ring having a recessed annular shank

provided with an elliptical transversely-disposed
-opening in its outer side, an elliptical base having
one edge hinged to one side of said opening, a

6 io

7
2

bezel depending from the base and fitting snugly
in said opening, the bezel being constructed to
lockingly-engage the wall of the opening opposite
the hinge, a bevel-edge glass within the bezel, the
edge of the bezel being bent over and down upon
the edge of the glass, and an elliptical seal secured
on the outer face of the base with its edge project-
ing beyond the edge of the base to rest upon the
wall of the opening and merge into the
surface of the shank.

No. 839,831.—G uard for eyeglasses.
Edgar J. George, Chicago, Ill. Filed •
January 22, 1906. Serial No. 297,347. a
A guard for eyeglasses having main

arms or bearing portions, and upwardly
and inwardly extending spring arms con-
nected therewith by bends approximately parallel
with said main arms.

No. 840,487.—Tag for jewelers' use. Daniel Gold-
smith, New York, N. Y., assignor of one-half
to Charles P. Goldsmith and one-half to Isaac
Loeb, New York, N. Y. Filed May 5, 1903.
Serial No, 155,716.

The herein-described marking tag for finger
rings comprising the two tablet portions
A of celluloid, and the connecting strap
portion b in combination with the fasten-
nig-rivet D, uniting the two tablet por-
tions at their edge remote from the strap,
all as described, to permit the tag to
swing freely on the ring and to prevent
the same from catching in the tray when

ring is restored.the

No. 840,096 —Watch case pendant. Adam A.
Stenhouse,Mon-
treal, Quebec, Can-
ada. Filed April 29,
1905. Serial No.
258,054.

In a watch case, the
combination of a hollow
pendant, a sleeve pro-
vided with a bore and
secured within said pen-
'dent, a stem mounted
in the bore of said sleeve
a crown carried by said
stem and fitting over said sleeve, and a bow inte-
gral with said pendent substantially as described.

No. 841,475.—Self-filling fountain pen. Paul E.
Wirt, Bloomsburg, Pa. Filed April 13, 1906.
Serial No, 311,421.

In a fountain pen the combination with the
holder, of a filling device comprising a plunger
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by a central longitudinal division, and dividing the
two portions thus formed by transverse divisions.

No. 840,978. — Fastening for handles of bags
satchels, purses, etc. Her-
man B. Welch, West Hobo-
ken, N. J., assignor to Ru-
dolph Wolff & Co., New
York, N. Y. Filed Novem-
ber 17, 1906. Serial No.
343,856.
A handle fastening, com-

prising a socket having a cham-
ber formed in the extremity
thereof adapted to receive the
handle end, and a member in which said socket
is received and affording means for crimping said
socket inwardly to grasp the handle.

head consisting of opposite head disks and an
interposed packing disk united together, one of
the head disks having an eccentrically-disposed
keeper hook and a plunger stem slidable through
the head and provided with a terminal catch pro-
jection adapted to be turned into and out of
engagement with said hook, the said
packing being arranged to pack the
head in the holder and also to pack
the plunger stem.

No. 839,998.—Bifocal lens. Henry C.
Joerden, Marling, Mo. Filed
March 13, 1906. Serial No. 305,836.
A compound bifocal lens, includ-

ing an incomplete member, the in-
complete portion being protected by another
member of the lens.

No. 841,440.—Regulator for pendulum clocks.
Wilson E. Porter, New Haven, Conn., assignor
to New Haven Clock Co., New Haven, Conn.,
a corporation. Filed April 24, 1906. Serial
No. 313,386.

In a clock movement, the combination with a
movement plate having a clearance opening, of a

regulator shaft passing through the said opening, a
friction washer mounted upon the shaft and applied
to the plate over the opening, a spring mounted
upon the shaft for coaction with the washer which
it presses against the plate, a suspension device
mounted upon the movement for the suspension of
the pendulum, and means for transmitting the
rotary movement of the regulator shaft to the
said device, whereby the pendulum is raised and
lowered.

No. 840,871.—Bracelet locket. Louis E. Sadler,
Attleboro, Mass., assignor to the F. H. Sadler
Co., Attleboro, Mass., a corporation, of Rhode
Island. Filed April 27, 1906. Serial No. 313,994.

A locket comprising a body, a cover and a
spring hinge, said hinge having a portion rigidly

secured to said body,
2 e.2,tit 4, I 26'e and a portion having9 t 
26 d pivotal relation to saidAT-7-7r:17---i-7...Pa cover and projectingififiNMIMatplott beyond said body, saidet, "P-  c 9 I JO A za last-named portion ex-

erting a constant ten-sion on said cover while the latter is closed to
retain same in closed position with respect to
said body.

No. 839,357. — Process of dividing diamonds.
St. John Wood, New York, N. Y. Original
application filed May 3. 1906. Serial No.
315,109. Divided and this application filed
August 13, 1906. Serial No. 330,434.
The process of dividing an elongated

slice or " was " of a large diamond to
form smaller diamonds, which consists in
removing a block from the point of the
slice by divisions starting on opposite
sides of such point and meeting at an
each other, separating the remainder of

a7
angle to
the slice

No. 839,345. —Lens-grinding machine. Anton
Wagner, Philadelphia, Pa. Filed February 2,
1906. Serial No. 299,170.
I. In a lens-grinding machine, a lever, means

to oscillate the same, and yielding means acting

transversely to the plane of the oscillation for
applying pressure to said lever.

2. In a lens-grinding machine, a lever univer-
sally pivoted at one end, means to oscillate the
same, a yielding means, acting transversely to the
plane of the oscillation for applying pressure to
said lever.

No. 839,599. — Frame for magnifying glasses.
William J. Kemler, Pittsburg, Pa. Filed Feb-
ruary 4, 1905. Serial No. 244,163.
A frame for magnifying glasses, comprising

two flat plates arranged edgewise and spaced
apart, said plates being pro-
vided with opposing
knuckles on their inner
sides adjacent to the ends
thereof, a flat spring of
approximately the same
length as the plates and
provided with lugs project-
mg from its side edges at
the center of length thereof,
said lugs being secured to
the inner sides of the said
plates, a supporting ring, a
lens ring of less diameter

than the supporting ring, each ring being provided
with an apertured lug projecting radially from its
periphery, said lugs being enlarged beyond the
apertures and having flat-end-bearing surfaces,
and pintles passing through the knuckles of the
plates and the apertures of the lugs of the rings.

a

No. 840,864.—Bracelet. Bernhard Peterson,Crans-
ton, R. I., assignor to Geo. Becker & Co.,
Providence, R. I., a corporation, of Rhode
Island. Filed November 30,
1906. Serial No. 345,804.
In a bracelet a concealed hinge

comprising duplicate hinge members,
each having a body portion extend-
ing in from one end of which is a
central slot forming two side arms, in
the inner faces of which are curved
grooves in the form of an arc and an
interlocking pintle block adapted to
fit in the slots in the hinge members
and having curved side webs in the form of an arc
adapted to enter the curved grooves in the arms of
the hinge members, and means for limiting the
opening movement of the hinge.
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Ophthalmology and Otology
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Attendance
Courses

Alumni Gathering
February i8th to 22d.
All interested in optics cor-
dially invited to attend.

If you have not received a copy
of our 1907 Announcement,
write for it.
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TUESDAY WEDNESDAY THURSDAY FRIDAY SATURDAY

9:00
to

10:00

J. B. McFatrich,
M.S., M.D., Prof.

  Ophthalmology 

G. W. McFatrich,
M.S., M.D., Prof.
Practical Optics

J. B. McFatrich,
M.S., M.D., Prof.
Ophthalmology 

G. W. McFatrich,
M.D., Prof.

Practical Optics

J. B. McFatrIch,
M.S., M.D., Prof.
Ophthalmology 

G. W. McFatrich,
M.D., Prof.

Practical Optics

J. B. McFatrIch,
M.S., M.D., Prof.
Ophthalmology 

G. W. McFatrich,
M.D., Prof.

Practical Optics

J. B. McFatrich,
M.S., M.D., Prof.
Ophthalmology 

G. W. McFatrich,
M.D., Prof.

Practical Optics

J. B. McFatrich,
M.S., M.D., Prof.
Ophthalmology

G. W McFatrich,
M.D., Prof.

Practical Optics

10:00
to
'11.00

11:00
to

1 •2.00 

H.S.Tucker, A.M.,
M.D., Prof. Anato-
myandPhysiology

LUNCH

James J. Lewis,
Oph. D.

Prof. of Refraction
LUNCH

James J. Lewis,
Oph. D.

Prof. of Refraction
LUNCH

H.S.Tucker, A.M.,
M.D., Prof. Anato-
myandPhysiology 

LUNCH

James J. Lewis,
Oph. D.

Prof. of Refraction

LUNCH

James J. Lewis,
Oph. D.

Prof, of Refraction

LUNCH12 to 1

1:00
to
3:00

E. G. Trowbridge,
M. D.

Prof. Dioptrics

E.G. Trowbridge,
M. D.

Prof. Dioptrics

E. G. Trowbridge,
M. D.

Prof. Dioptrics

E. G. Trowbridge,
M. D.

Prof. Dioptrics

E. G. Trowbridge,
M. D.

Prof. Dioptrics

3:00
to
4:00

James J. Lewis,
Oph. D.

  Prof. of Optics

James J. Lewis,
Oph. D.

Prof. of Optics

James J. Lewis,
Oph. D.

Prof. of Optics

James J. Lewis,
Oph. D.

Prof. of Optics

James J. Lewis,
Oph. D.

Prof, of Optics
4:00
to
5:00

Lectures on Improved Instruments by representatives of various Optical Companies.
Lectures by Chalmers Prentice, M. D., Professor of Latent Brain Strain, Hon. Lawrence Y. Sherman on Optical

Jurisprudence, and Rev. 1. Kittredge Wheeler, 0.0., on Psychology, will be announced from time to time.
a.m.to Clinical and Dark Room instructions under the direction of Prof. Lewis.
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Don't Take Our Word
or the word of any one else, but convince yourself

by actual test, as numbers of dealers have done,

and are doing, that we are now producing the best
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being made in this, or any other country.

We will furnish the frame for the test, which

we would like every dealer in the country to

make.

Write us direct if your jobber cannot furnish
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and we will advise you where you can get them.

Prices no higher than others.

Southbridge Spectacle Mfg. Co.
SOUTHBRIDGE, MASS.

Office of the Secretary. ason em pie,

"You Must Learn Retinoscopy"
In the clinic on the opposite page one

of the most eminent oculists says:

You must learn retinoscopy, both theoretically
and practically. There may be some who can
learn the theory and yet not be able to put it into
practical use, but it is scarcely possible for any one
to become a good, practical operator without a
knowledge of the theory. Both theory and practical
application should be learned together, but a
thorough knowledge of the former should always
precede the latter.

This is the advice of an expert on
refraction, and every optician should act
on it promptly. The one treatise which

explains thoroughly both the theory and practice of retino-
scopy is the well-known work

SKIASCOPY
AND THE USE OF THE RETINOSCOPE

by PROF. GEO. A. ROGERS. This book not only gives a com-
plete exposition of the method of procedure, but explains the
principles that underlie the test and exactly what it can.
accomplish. You can't afford to be without it.

Sent postpaid to any part of the world on receipt of price, $ r.00 211.)

Published by THE KEYSTONE PUBLISHING CO.
809=8-x=813 North 19th Street, Philadelphia
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Optical Notes

.,,s L. M. Guess, optician, formerly of Hazle-
hurst, Miss., has moved to Jackson, Miss, where he
has established handsome quarters.

• 

The Globe Optical Co. are just sending to
their patrons a binder to hold over a year's copies
of their Globe News. By means of this binder
the dealer can retain the News in a compact form
for reference.

,st G. P. Hurl!, optician, of New Bedford, who
was married to Miss Julia Holmes, of that city, on
December 27th, has returned to business, having
visited, on an extended wedding trip, New York,
Philadelphia, Washington, D. C., and the South.

• 

Schohay & Kuttner, San Francisco, Cal.,
are now located in handsome and elegantly-fur.
nished new quarters at 859 Golden Gate Avenue,
facing Jefferson Square. The new establishment is
modern in all its appointments and in addition to
reception and examination rooms has a complete
laboratory for the grinding of lenses and other
mechanical work.

,At A. G. Barber, president of the Globe Opti-
cal Co., Boston, starts this month on a protracted
tour that will take in various stops in California
and into Mexico, where he will visit his son, who
is interested in a Mexico mine. While in California
Mr. Barber plans to attend the convention of the
optometrists of California, who are arranging a big
meeting at Los Angeles, probably early in March.

44 The Milwaukee' Optical Mfg. Co., Mil-
waukee, Wis., are now handsomely located in the
Stephenson Building, at Mason and Milwaukee
Streets, one block north from their former location.
In their new quarters they have three times the
floor space and have added considerable new
machinery and equipment. This is the fifth time
that expansion of the business necessitated removal
to larger quarters.

41 E. Kirstein Sons Co., Rochester, N. Y.,
have just issued their new Shur-On catalogue for
1907. This is a very handsome book and contains
a great wealth of information on the popular Shur-
On eyeglasses. The pages are illustrated in a
manner that adds greatly to the value of the text,
and, altogether, the book is one which should find
a place in the library of every optician. A copy
will be mailed free on request to any member of
the trade.

F. W. Poole, who has for several years
conducted an optical business at to6 Bellevue Ave-
nue, Newport, R. I., has opened a new store in the
business portion of the city, at 64 Broadway.
Bellevue Avenue is in the fashionable, summer-
shopping district, where nearly all the stores are
branches of New York concerns and are open only
during the summer. By this move Mr. Poole brings
his business nearer the year-around residential por-
tion of the town. He will reopen the Bellevue
Avenue store in June for the summer-colony trade.

jC Werbe & Miessen will open optical parlors
at 25 East Market Street, Indianapolis, Ind., Feb-
ruary 1st. The refraction department, under the
management of Albert G. Miessen, will occupy
the ground floor, and the manufacturing depart-
ment, with W. F. Werbe as foreman, will be
located on the second floor. Messrs. Werbe &
Miessen have been for many years connected with
the late John Wimmer in the optical business and
are well-known throughout the city and State.
THE KEYSTONE wishes them success in their new
venture.

41 A. C. Woods, formerly with the Julius
King Optical Co., has severed his connection with
that firm and will represent the wholesale optical
house of S. T. Nichols & Co., Indianapolis, during
the coming year.

41 W. G. Wilkins has severed his connection
with the Globe Optical Co., of Boston, and is now
associated in the management of the Boston Opti-
cal Co. Fred. Hardenberg, of the same company,
has recently acquired an interest in the Maine
Optical Co., of Augusta, Me., and will represent
both companies on the road, throughout New
England. His experience and wide acquaintance
with the trade should enable Mr. Hardenberg to
successfully discharge this double duty.

..at Atkinson & Hughes is the name of a new
wholesale optical firm who are making prepara-
tions to start in business at 705 Liberty Avenue,
Pittsburg, Pa. They are fitting up the first floor of
this building in a suitable manner for conducting a
wholesale optical and prescription business. Mr.
Atkinson, of the new firm, was formerly connected
with D. T. Reed, and for the past two years was
manager of the optical department of B. K. Elliott
Co. Mr. Hughes has been manager of the Rodney
Pierce Optical Co., of Pittsburg, for a number of
years. Both men have a wide acquaintance with
the trade and a thorough knowledge of their needs
and start with excellent prospects for success.

41 Harry A. Gordon, for a great many years
connected with the lens department of the American
Optical Co., at Southbridge, Mass., and for the
past two years in charge of the lens plant of
Stevens & Co., of Providence, has become a stock-
holder in the Health Ray Lens Co., of Topeka,
Kans., and will have the superintendency of the
grinding department of that company. The
demand for this new lens has been steadily increas-
ing, and it was necessary for the company to install
their own lens-grinding establishment, consequently
they required the services of an expert and con-
sider themselves very fortunate in securing such
an experienced and well-posted man as Mr. Gor-
don, who is recognized as one of the best lens-
grinders in the country.

41 Stevens & Co., optical manufacturers, of
Providence, R. I., have just incorporated their
business under the laws of Rhode Island, and will
hereafter be known as Stevens & Co., Inc. F. A.
Stevens is president and treasurer, and E. U. Mac-
donald is secretary. The capital stock is $300,000,
of which $2oo,000 is common and poo,000 pre-
ferred. Mr. Stevens owns all the common and
$25,000 of the preferred stock, the balance being
held by friendly interests. This business was
started five years ago as a partnership business
between F. A. Stevens and A. L. Len; and has
been phenomenally successful. The original capi
tal only amounted to $8000, and last year the
firm did a business of over a quarter of a million
dollars. A couple of months ago Mr. Stevens
purchased his partner's interests, and has been
conducting the business alone since. In addi-
tion to their well-known gold filled line, the
firm are now soliciting orders for lenses. About
two years ago they equipped a lens-grinding
plant and have been experimenting and adding a
number of new modern machines and now the
firm are solicting orders for meniscus lenses from
the trade. It is understood that they will soon be
in a position to solicit orders for toric lenses also,
as they have been working on an improved toric
lens-grinding machine that is expected to turn out
something superior to anything heretofore on the
market in toric lenses.
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Buffalo Optical Society
The regular meeting of the Buffalo Optome-

trical Society was held on February 1st in the
Lafayette Hotel, Lafayette Park, Buffalo. Dr.
Bowen, of Rochester, gave another of his lectures,
the subject being " Anomalies of the Ocular Mus-
cles." The lecture was of a very practical and
instructive character.

The invitation of the Rochester Optical Society
for the members of the Buffalo Optical Society to
attend their meeting on February 12th was unani-
mously accepted. The former society has arranged
a special programme for this occasion.

Rhode Island Society of Optometry
A meeting of. the Rhode Island Society of

Optometry was held on January 13th, President
J. F. Dodge presiding. Several interesting sub-
jects were discussed at the meeting and it was
announced that one of the leading oculists of Prov-
idence would read a paper at the February meeting.
This society continues to grow and prosper and a
considerable increase in membership is predicted
for the present year.

California Optical Society
The society of optometrists of California con-

template holding an optical convention at Los
Angeles in the near future. It is the intention to
make this convention not only include the mem-
bers of the California society, but as far as possible,
the optometrists of the entire Pacific Coast. The
purpose of the meeting will be to become better
acquainted with one another, to hear papers and
addresses on many interesting and important
topics relating to the optical profession, to stimu-
late a desire for local and district societies and to
strengthen the State organization. The date of
the convention will be announced later.

South Dakota Optical Society
The January meeting of the South Dakota

State Optical Association was held in Aberdeen
instead of at Huron, as had been planned. Officers
and members who were en route to Huron, via
Aberdeen, found it very uncertain that they Would
be able to reach Huron at the time on account of
the snow blockades. So it seemed best, as the
president and secretary and other officers were
present, to hold the meeting in Aberdeen. Much
interest was exhibited in the preparation and pas-
sage of an optometry bill. President Fritz was
appointed to take full charge of the matter, get the
bill before the legislature and secure its passage, if
possible. He wishes the co-operation of all inte-
rested, whether members or not of the association.
Write him for any information or suggestion,
also let every member of the association lend his
support. This was the most important matter
coming before the association at this time. An
enthusiastic attendance is expected at the next
meeting. Time and place to be announced later.

Wisconsin Association of Optometrists
The semi-annual meeting of the board of

directors of the above society was held on January
24th in the salesroom of the Milwaukee Optical
Mfg. Co., Milwaukee, Wis. The purpose of the
meeting was to take action on certain proposed
amendments to the constitution, a new board of
examiners was also elected and various committees
appointed to look after the annual meeting, which
will be held in Milwaukee next July.
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 CHICAGO 

" Imperial " Safety Guards

j=: 7, Nos. 80 tont 81

Instantly Adjusted by one turn
of Screw. Will lit any size pin.

No. 79, Gold Plated . . . . 50c. per doz.
No. 80, Genuine Gun Metal . 70c. "
No. 81, Gold Plated   65c. "

Arranged on handsome cards, showing retail
price, 25 cents each. Manufactured by

W. GREEN Se CO., 81 Nassau St., New York

February, 1907

TAKE ADVANTAGE
—if you wish to know

whether you are overcharged for
your goals—send for our price-
list at once. No jewelry store can
afford to be without it.

PHILIP KATZ & CO.
51-53 Maiden Lane NEW YORK

JEWELRY DIAMONDS
AMERICAN and
SWISS
WATCHES

[The illustration and description of new goods and inventions as hereunder is a perma-nent feature of Tun KEYSTONE : our twofold object being to keep the jeweler and opticianthoroughly posted on the very latest.atnd most salable goods, am! the workman at the benchequally well posted on the newest inventions and improvements in tools and appliances.]

The Vogue of the Vanity Bag
A new fad which seems to have fascinated feminine fancy, andwhich bids fair to rival the bracelet in popularity during the comingseason, is the prettily designed and ornamental vanity bag. A handbag of some kind is now a recognized essential of feminine conven-ience, and the so-called vanity bag is sufficiently showy anddecorative to appeal strongly to the feminine instinct. The bagscan be had in sterling and other less expensive material, and are

riderwood.-

Standard,

Typewriter;

The

Machine

Yott

Will
EventilAny

1311Y.

his
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Su_rbfAse,
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Constitute,

The Pedestal

of Underwood.
IndivicLuality,

OPERATES BY WATER
JEWELERS' POLISHING LATHE

Simplicity and Efficiency
A $5 Motor scientifically con-
structed in every way is the
A. ROSENBERG FAUCET
MOTOR. It runs in the proper
direction for polishing and
grinding. 5 inches in diame-
ter, 4% inch wheel. Polisher
on one side, grinder on the
other. Any kind of chuck can
be screwed on the spindle ends.
No wrench or other tool needed
to take wheels or chucks oil.

copyright, 1906 Interchangeable bearings 25c.
by each. Itight and left hand

A. ROSENBERG chucks 25c. each. 10o. brings
copyrighted booklet. Agents

wanted. Established 1801 The A. Rosenberg
Motor and Mfg. Co., Baltimore, Md., U.S.A.

or&

Prise
Monograms
Probably the most original and artistic

aggregation of monograms ever compiled. is the
w ell-k now n

Keystone Portfolio

N EW YORK .—
..ANYWHERE.

WO°1:30-1? 
11)

rpTPEWRITEIC

of Monograms 
containing 121 combination designs of two and
three letters. The designs are printed front
steel plates on stiff, durable paper, and are
invalualIe to engravers. They were selected
front the best of several hundred submitted in
a prize coupetition.

Sent postpaid to any part of the world
on receipt of price, 50 cents (25.)

Published by

THE KEYSTONE PUBLISHING CO.

809-81 I -813 North 19th Street

Philadelphia, Pa.

now being placed on the market by a number of manufacturers,who are rivaling one another in the pretty designs and attractivefinish shown in these goods. They are made in many differentsizes to suit the tastes of different customers, and are the kind ofstock for which a ready sale is assured. The trade are now aliveto the profits made from the sale of pretty novelties approved offashion, and it is unnecessary to suggest to them that the vanitybag should form an important part of their seasonable springsupplies. A sample of these bags is shown in our illustration, butthere are a great variety of designs and decorative effects made by
different manufacturers.

An Improved Graver
It is particularly opportune at this time when engraving is souniversally popular that an approved graver should be put on themarket. This tool is the invention of W. D. Clement, of Waltham,

=- _ PA ,...RENDING •

edge. The gravers are also hardened by a special temperingprocess, which, it is claimed, insures the toughest and evenesttemper that can be produced, and which is perfectly even allthrough. The new graver is highly spoken of by the trade and issufficiently meritorious to merit the attention of all engravers.

The Vogue of the Teddy Bear
Probable from the pre-historic period when animals talked, the

baby bear easily kept its place among the list of things that are
" really too cute," but in our day under the magic name of Teddyit has reached a veritable apothesis. The Teddy Bear stickpin isthe latest candidate for popular favor, and its success as a noveltywould seem to be assured. Several manufacturers have succeededin artistically applying the Teddy Bear idea to the stickpin, andone of these, the Handel Company, Meriden, Conn., has deviseda display card for the pins that will add greatly to their salability.

Electro-Plating Equipment
We show in the accompanying illustration what will no doubtprove a valuable addition to the equipment of the jeweler. This isthe new jewelers' model

electro-plating outfit, made
by the U.S. Electro-Chemical
Co., 78 Lafayette St., New
York. A material advan-
tage of this plating machine
is that by its use jewelers
are able to do their own
coloring. The plating bat-
tery is instantaneously set to
work by simply turning the
leaver with which it is fitted,
and which is so arranged that
twodifferent current strengths
are available. The makers of
the machine are also the
manufacturers of the well-
known electro-plating salts, a preparation which only needs to be
dissolved in water to make a plating solution ready for use. With
each machine is furnished sufficient of the salts to make liberal
quantities of different solutions. The plating outfit is neat, simple
and efficient. It should prove a great convenience to the jeweler
and save him trouble and work.

ANODE

Mass., the well-known manufacturer of the Clement combine lathe
attachment, and is known as the Clement hollow graver. The
hole in this graver, which is shown in our illustration, saves much
time in sharpening, keeps the point flat and insures a much more
even temper. The steel used is made special with the proper pro-
portion of carbon and other ingredients to insure the best cutting

A New Chart Showing Diseased Conditions
The latest chart for the convenience and guidance of opticians

and oculists is one illustrating two normal and twenty-two diseased
conditions of the retina. Each of the twenty-four illustrations is a
reproduction of an original drawing, in natural colors, made by
Miss Alice S. Cleaveland, under the personal direction of William
A. Fisher, M. D., professor of . ophthalmology and presi-

dent of the Chicago Eye, Ear, Nose and Throat
College. These illustrations, each two inches
in diameter, have been printed collectively on

heavy enamel paper, the original colors being accurately repro-
duced. They are being furnished to the trade by the Geneva
Optical Co., of Chicago. The size of the sheet is 22 x roM. inches,
and when framed, it makes a very handsome office decoration.
The subjects illustrated show all the more usual diseases of the eye,
and are of great practical value to every refractionist in diagnosis.



High-class Auction Sales of
Jewelry,  Cul Glass, Brie-a- Brae

Antiques, etc., 111), Specialty

Ecclesiastical Art Metal Workers Providence, Rhode Island

Telephone, Central 390

A few facts we will demonstrate if any jeweler will DROP US a LINE.

How you can make large profits by having an auction sale, strengthen and

greatly increase your business.
We GUARANTEE LARGE PROFITS. The trade obtains 

the services

of two thoroughly qualified gentlemen at THE cost of ONE. 
For very valuable

information, DAILY PAPER notices and thousands of REFERENCES, 
write us

a line before closing with any one else. It might be greatly for your interest.

T am indebted to the
jewelers of many

States for the past

years' successful

business, and am

p. 
again on the block

a better man than

ever to serve you;

for as I live I learn,

and by your co-

operation I guar-

antee your auction

a grand success. My

sixteen years of hard

work selling for the established jeweler, I think,

has made me a good auctioneer, and I will gladly

refer you to jewelers of most every State, who will

gladly give you their opinion as to my ability. It

will pay you to write me before employing your

A. E. GREGORY—The Wizard of the Hammer
The 111an Who Turns Jewelry Into Money

Phone, Central 6463
Residence Phone, Maywood 631

References cheedUlly furnished
All correspondence strictly confidenfial

In making your selection of
an auctioneer from the pages of
THE KEYSTONE be sure of two
things. First, that your choice is
a Jewelers' Auctioneer with an
established reputation, one who is

an up-to-date salesman, and who will make you a profit. Second, that
your choice is an honorable man who will advertise instead of injuring
your future business.

An auction sale conducted by such a man will prove more than
satisfactory in every way. My record as an honest, upright, success-
ful jewelers' auctioneer, covering a period of nearly thirty years,
qualifies me to make your sale a success.

If you are interested in securing my services have the kindness
to advise in your first letter the size of your stock, what it consists of,
size and location of your store ; if you have ever held an auction sale
before and when.

On large sales, I am assisted by an expert jewelers' auctioneer,
at no additional expense to client.

AMETHYST
GARNET
CRYSTAL
CARNELIAN
JET
TOPAZ

In Imitation Stone

AMETHYST CRYSTAL
CARNELIAN GARNET
JADE . JASPER
OPAL ONYX
PEARL SAPPHIRE

Catalogue or Selection Package on

Jewelers the World Over Endorse

The Keystone Record Book of Watch Repairs
Roland Abrahams, a jeweler, of Kingston, Jamaica, says:

I am quite satisfied with The Keystone Watch Repair
Record Book. It is really good, cheap and useful, and
must be appreciated by anyone who has a need for
such a book. I think it a marvel of cheapness.

This is the universal opinion—the same in the United
States and foreign countries.

This Record Book has space for 1600 entries of watch
repairs with printed headings, and making complete records
is the work of a moment.

Sent postfiaid to any part of the world on receipt of price, $ (4s. 2d.)

Published by THE KEYSTONE PUBLISHING CO.
809-8n-813 North 19th Street, PHILADELPHIA, PA,

in writing, often ask what

they are going to do with

the " odds and ends " after

the auction. The little

colored boy when asked by

his playmate what he was

going to do with the core

of his apple replied, " there

ain't goin' to be no coar."

That's the way it will be

with the core of your stock

if I conduct the sale.

Just closed out the

large jewelry stock of the

late Geo. E. Childs of

Flint, Mich. A complete

clean-up — money in the

till.
That's what proves the

ability of a salesman.

Get RAVEN all the

time.
You ask when is the

best time to hold an

My advice would be to hold it just before your competitor holds 
his.

If you will give me an estimate of the value of your stock I will tell 
you

just what you can expect to sell each day aid how much money I can 
make

for you, basing my estimate on my experience, and if you engage me I 
will

do better than I agree, or it will not cost you a cent for my services.

PROFITS ON HOLIDAY ENGRAVING surpassed all records during the late holiday season.
If you cannot engrave, and wish to master the art so as to share henceforth in this harvest, procure a
copy of the well-known treatise

This practical work was the sole education of hundreds of expert engravers, who now boast of
immense Christmas profits.

The book was written by a master engraver and an experienced teacher of the art. It covers the
subject from A to Z, leading the student from the most elementary processes to the most complicated
intricacies of the art.

The after-holiday leisure affords clerks and workmen an opportunity to study this book and master
in a short time a profitable profession.

Over zoo original illustrations elucidate the text, and they are graduated in such a way as to
eliminate the necessity for an instructor.

Sent postpaid to any part of the world upon receipt of price, $ I .50 (ós. 3d.)

Published by

THE KEYSTONE PUBLISHING CO., 809=811=813 N. loth St., Philadelphia, Pa.

25O New York Life Building, KANSAS CITY, MO.



IDIANIONDS and PINE VVATCI11eS

Sought, Sold or Exchanged

FOR SPOT CASH
Appraiscatents made for estates or individuals

J. J. COHEN
101 1 Chestnut Street, PHILADELPHIA, PA.

Established 1889
Write for further information

Polishing. Buffing, Drilling,
Grinding, Sawing, Turning
and Lapping VARIABLE
SPEED ELECTRIC
MOTORS, 1907 Model

No oiling necessary
For Jewelers, Silversmiths and Opticians,

and for all trades and purposes
Six Lathes In One at price of one. A con-

venient, simple and entire workshop in itself.

"South Boor Demagnotizers "Clinch'
Safety Catch for

Scarf Pins

Does not mar the pin.
No. 2 Nothing to get out of order.
50 eta Simple and neat.
35 eta One turn to the right

grips like a vise.

Ask your jobber, or
write to

THE HOFFMAN
NOVELTY CO.
79 N. Pearl Street

ALBANY, N. Y.

Prices to the Trade
No. 1. Gold Plated . . 61.50 doz.
No. 2. Roman Gold . . Z.00 doz.

No.l. 25c. No. 2. 14 K. Gold Plate 2.25 doz.

Direct Current . . $15.00
Alternating Current 5.00

Order from your Jobber

THE KNOBLOCK-HEIDEMAN MEG. CO.
Successors to

The Miller-Knoblock Electric Mig. Co.
South Bend, Indiana

Pat.
applied

for

8510 E

2214 R

Colmont
Opera and Field

Glasses
have been recognized by
opticians who really
wanted a good article
without paying too high
a price.

With Colmont Glasses

You Have a Guarantee

"IThe name STANDS for
honesty and uniformity of
construction, fairness of
price.

For your own advan-
tage investigate the
" COLMONT" line at
your jobbers.

SUSSFELD, LORSCH
& CO.
Importers

NEW YORK PARIS

Signet
Ring

Our wet -known
Two-Screw Patent
can be applied to
any ring. Have your
stock or Job rings
fastened this way.

6310

3514 E

J. BULOVA CO.

Globe Lever and Link Lever Button Back
For hard-soldering. Can be applied to any button

Made in Solid Gold, Gold Filled and Silver

Manufacturing Jewelers

51 and 53 Maiden Lane
NEW YORK

If you have not received our new catalog,
write for one

•••.

Absolutely guaranteed for one year after
shipment. Can be attached In one minute to
ally ordinary electric light socket.

Are always ready for immediate use ; no
further adjustment being required.

Made from 1-10 H. P. to 2 H. P.
Our Motors will run for months with no

attention to the bearings or brushes aud run
cool under all conditions of load.

Write for particulars and prices

Manufactured by

THE W. GREEN ELECTRIC CO.
81 Nassau Street, NEW YORK

The W.Green Electric Co.'s
1907 Model

Self-Oiling Plating Dynamos
(FULLY WARRANTED)

For Gold, Silver, Nickel and Copper
Plating, etc. Cost to run 1 to Sc. per
day, according to size. Dynamo includes
pulley, and arrangements for belt tight-
ening.
Compound wound,have phospher-hronze

bearing sleeves, Self - Oiling Bearings,
extra large Commutators and Brushes.

For descriptions and price-list write for
Bulletin 311 and 321;

The W. Crean Electric Co.
Manufacturers 81 Nassau St., New York

NENVARK BRUSH 
COMPANY

BRUSHES
12 GREEN 

STREET 
NEWARIC,

.------.

Polishing Set 
Complete, $2.00, 

Prepaid

COTTON, BRISTLE 
AND FELT 

WATCH CASE 
BUFFS

FELT AND 
COTTON RING 

BUFFS

BRISTLE WASH 
AND END 

BRUSHES

FELT AND 
COTTON BUFFS

BRISTLE 
POLISHING 

BRUSHES

SATISFACTION 
GUARANTEED OIL 

11DNICY 
REFUNDED

Green's Electric Combination
Automatio Demagnetizer
For Alternating and Direct Current

(1907 Model) Patented

NOTE :-Press
the button,
withdraw the
watch—the
demagnetizer
does the rest.
Time 3 seconds.

For Combination', Direct and Alternating
Currents Complete. Price, $12.00

For Alternating Current ONLY,
price $5.00

" Full instructions accompany each
Instrument." M imutzetured by

THE W. GREEN ELECTRIC CO.

81 Nassau Street, New York

February, 1907 THE KEYSTONE

The Ceylon Pearl Fisheries

'The World's Greatest Pearl Fishery—Regulation of
the Industry—Pearl Fishers and their Work

A most interesting story of the
Story of the Pearl greatest pearl fisheries ot the

world is told in the current
number of the Centuu Magazine by Frederic Court-
land Penfield. We are told in this interesting
article that bed of the Gulf of Manar, the arm of
the Indian Ocean that separates Ceylon from India,
has given the world more pearls than all other fish-
eries combined. for it has been prolific as a pearl-
ing-ground for thousands of years. Pearling in the
gulf was an occupation hoary with age before the
dawn of Christianity, for history tells us that Mar-
dis, admiral of Alexander the Great, when return-
ing from a voyage having to do with the Indian in-
vasion, traversed the strait separating Ceylon from
the continent, and was informed of the importance
of the pearl-banks over which his fleet was passing.
The great sailor was specially interested in the
manner of drilling the holes in pearls for stringing,
which was probably the same that it is to-day.

It would appear that there are definite rules
for determining when a Ceylon fishery will be held,
for twice a year the banks are systematically ex-
amined by the marine biologist, and estimates
made of the number of oysters present on each
bank. Whenever their age and size appear to war-
rant the step, a sample catch of twenty thousand
oysters is made by divers employed by the govern-
ment, and a valuation is formed of the pearls they
produce. If found to average ten or twelve rupees
to a thousand oysters, the government is advised
to proclaim a fishery. Advertisements are then
published throughout the East, especially in ver-
nacular papers reaching the Persian Gulf and the
two coasts of southern India, at the instance of the
colonial secretary's office of Colombo.

The advertisements are printed in Cingalese,
Tamil and English. As rapidly as information
can spread, it becomes known from Karachi to
Rangoon, and along the chain of sea-ports of the
Malay states, that a fishery is to be held. Divers,
gem-buyers, speculators, money-lenders, petty
merchants and persons of devious occupations
make speedSr arrangements for attending. Indian
and Cingalese coolies flock thither by the thousand
and the government does its part in regulating the
motley army.

The student seeking to deter-
A Wonderful mine the eighth wonder of the
City world should not overlook the

the city of Marichchikkaddi, the
pearl metropolis of the world. For a dozen rea-
sons it is a wonderful town, and the foremost of
these is that it is the only city of size that comes
and goes like the tide's ebbing and flowing.

When a fishery is proclaimed, Marichchikkaddi
is only a name—a sand-drifted waste lying between
the jungle of the hinterland and the ocean. Yet
nine months before, forty thousand people dwelt
here under shelter of roofs, and here the struggle
for gain had been prosecuted with an earnestness
that would have been borne golden fruit in any
city in the western world.

It being known that a fishery
Army of Pearl will bring together at least forty

thousand souls, a small army of
coolies hastens to Marichchik-

kaddi a few weeks prior to the announced date for
opening the fishery, to prepare the buildings nec-
essary to house all and sundry, and to erect bunga-
lows for the British functionaries having the enter-

Fishers

prise in charge. Public buildings almost preten-
tious in size and design rise from the earth in a few
days, including a residence for the governor of
Ceylon, who is expected to grace the fishery by a
visit ; one for the government agent of the
province in which the interesting industry is carried
on ; and another for the delegate of the colonial
office.

A quarter of a mile from the official section of
the city is the great human warren and business
region, where black men and brown—Hindus,
Mohammedans, Buddhists, and others—dwell and
traffic in peaceful communion. A broad thorough-
fare, starting from the edge of the plateau over-
looking the sea and extending inland until the
settlement yields to the open couutry, is the " Main
street ; " and here, for ten or twelve weeks, is one
of Asia's busiest marts. Can these Easterners,
squatting on mats like fakirs in open-front stalls,
judge the merits of a pearl ? Yes, decidedly. In
the twinkling of an eye one of them estimates the
worth of a gem with a precision that would take a
Bond Street dealer hours to determine.

The only Ceylon city contri-
The Pearl Divers buting divers was Jaffna, whose

men were of the fisher caste,
said to be decendants of Arabs who settled sixty
years ago at Jaffna. The divers coming the great-
est distance were the negroes and Arabs from Aden
and the Persian Gulf, most of whom landed at Co-
lombo from trading steamers.

The world over, gambling and speculation are
joined in many ways to superstition ; and the East-
ern diver is superstitious to the hour of his death.
At Marichchikkaddi he devotedly resorts to the
mystic ceremony of the shark-charmer, whose
exorcism for generations has been an indispensable
preliminary to the opening of a fishery. The
shark-charmer's power is believed to be hereditary.
If one of them can be enlisted on a diver's boat,
success is assured to all connected with the craft.
The common form of fortune-tempting nowadays
is for a diver to break a cocoanut on his sinking-
weight just before embarking. If it be a clean and
perfect break, success is assured ; if irregular and
jagged, only ordinary luck may be anticipated ;
and if the shell be broken in without separating
into halves, it spells disaster, and the alarmed
fisher probably refuses to go with the boat.

With the exception of the divers
from the Malabar coast, who
plunge head foremost from a
spring-board, the men go into

the water in an upright position, and are hurried in
their journey to the bottom by a stone weighing
from forty to fifty pounds. Each diver's attendant
has charge of two ropes slung over a railing above
the side of the boat : one suspends the diving-stone,
and the other a wide-mouthed basket of network.
The nude diver, already in the sea, places the bas-
ket on the stone and inserts one foot in a loop at-
tached to the stone. He draws a long breath,
closes his nostrils with the fingers of one hand,
raises his body as high as possible above water, to
give force to his descent, and, loosening the rope
supporting the weight, is carried quickly to the
bottom. An Arab diver closes the nostrils with a
tortoise-shell clip, and occasionally a diver is seen
whose ears are stopped with oil-saturated cotton.
The manduck hoists the weight from the bottom
and adjusts it for the next descent. Meanwhile,
the diver, working face downward, is rapidly filling
the basket with oysters. When the basket is filled
or his breath exhausted, the diver signals, and is
drawn up as speedily as possible by the rope at-
tached to the basket, and a specially agile diver

Methods of
Diving

3 29

facilitates the ascent by climbing hand over hand
on the line. When a man has been in the water
half an hour, and has made perhaps seven or eight
descents, he is glad to get a rest and a sun-bath,
but in a few minutes Ile is taking part in the inter-
minable chatter of the Orient.

A diver coming up with basket filled wears a
face of benign contentment ; but when the oysters
are few and far between, as they often are, and the
man has prolonged his stay below to the limit of
his air supply, his head is out of water not many
seconds before he is volubly denouncing the official
control forcing him to work on a " paar " where
little but sand exists, and his confreres on the boat
hurl savage invective at any government function-
ary within earshot. The powerful Eastern sun
illumines the bottom sufficiently for a diver to plan
his operations before going down ; and nine days
out of ten the overhead sun renders the sea suffici-
ently transparent to guide a boat's crew to prom-
ising anchorages. At Marichchikkaddi one hears
frequent discussion of the time a diver may stay
under water, and many improbable accounts of
what has been done are told to visitors. An aver-
age Tamil or Moorman stays down not longer than
forty-five seconds, while the broad-chested Arab
think nothing of being under the water from sixty
to eighty seconds.

An interesting part of the indus-
Auction of the try is the auction of the crop.

Punctually at sunset the auction
begins. If the universe offers a

stranger gathering for which commerce is respon-
sible, it would be difficult to give it location. The
gentle government agent sits on the platform, and
in front of the rostrum is the splendidly appareled
chief mudiliyar, to interpret between auctioneer and
buyers. The bidders-to-be number half a hundred,
and their eager faces are directed toward the
august official of the government, each probably
praying secretly to his god that undue competition
be not inspired to the extent of excluding bargains.
" Do these men represent actual capital ?" I

asked the agent. "They do, indeed," is the reply;
" and collectively they are backed by cash in hand
and satisfactory credits in Ceylon banks of at least
a hundred lakhs of rupees." Forced as you are to
accept the statement, you inwardly confess that
they don't look it, for $3,2oo,000 is a goodly credit.

In the fading light of day the agent announces
that approximately two million oysters are to be
sold, and he invites offers for them by the thous-
and—the highest bidder to take as many as he
chooses, the quotation to be effective and apply to
others until it is raised by some one who fears there
will not be oysters enough to satisfy the demands
of everybody. It is the prineiple of supply and de-
mand reduced to simplicity. The competition to
fix the price of the first lot consumes perhaps a
minute. The initial bid is, perhaps, thirty rupees ;
this is elevated to thirty-two, and so on until thirty-
six is the maximum that can be induced from the
motley assemblage. With his pencil the agent taps
the table, and the mudiliyar says something in
Hindustani meaning " sold." The buyer is an
Arab from Bombay, operating for a syndicate of
rich Indians taking a flier in lottery tickets. In a
manner almost lordly he announces that he will
take four hundred thousand oysters. Then a sale
of two thousand follows at an advanced price to a
nondescript said to have come all the way from
Mecca ; a towering Sikh from the Punjab secures
twenty thousand at a reduced rate, and so on. In
ten or twelve minutes the day's product is disposed
of to greedy buyers for the sum of 62,134 good and
lawful rupees.

Oysters
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Southwest Corner

State and Madison Streets, CHICAGO

Sample Ring Trays
Guaranteed against
breakage at corners.
Workmanship u n -
surpassed. Se m
Metallic frame.
Metal trussed.

Our Bracelet Box

is a "Sure Winner."
Style and Price
make you buy.

Our " Automatic"
hue stands by itself,
when appearance,
strength, and above
all, the cost are
considered.

U. S. Patent No. 783410, Feb. 28, 1905

U. S. Patent No. 793041, June 27, 1905

U. S. Patent No. 810901, Jan. 30, 1906

Our " Ideal " line
must be seen to be
appreciated. If you
are looking for
somethingcheap and
Good, this is It.

Our " Dandy " line
of round boxes, from
1Y," to 4" in diam-
eter, is unexcelled
for display purposes.

Our Patented Sil-
verware Cases are
guaranteed against
warping, and are
lighter and stronger
than any other line
on themarket to-day.

Our Paper Boxes
are "Right" and will
please you.

Window Display.
If interested,write us
what you want, and
we will be pleased
to submit samples.

REFINERS anD 
of Gold,Silver and
Platinum in any
shape-solids or

Sweep Smelters isiiirceleap,dcsn'ttritg'sgoiti•
filings. Prom pt

Established 1889. • returns.

THE W. L. ROBERTSON CO.

13 and 15 Franklin Street, Newark, N. J.

Established 1869

Watch Repairing FTRAOR THE
DE

We guarantee to give entire satisfaction.
Prices very reasonable. (live us a trial. Work
returned in 36 hours. We inspect and test
every watch before leaving our shop. Send for
latest 1907 Price-List.

A. TRABERT et CO.
305=307 Bleecker St. New York City

The young or middle-aged man who desires to learn Engraving,
to grasp the finer points of %1'itteh making and optics, finds it neces-
sary to spend at least five years in a store before he has attained a
thorough knowledge of the business. In less than a year's time
this complete knowledge can be gained at our college. We get tele-
grains and letters every day, offering positions to our graduates,
which shows what practical storekeepers think of our course. Send
for prospectus now. A position awaits you.

THE PHILADELPHIA COLLEGE OF HOROLOGY
E W. Schuler, Principal Broad and Somerset Sta., Philadelphia, Pa.

See our large advertisement, page 288p

WILLHELM K. SANDBERG
Watchmaker to the Trade

Demagnetizing Watches a Specialty
I give close, person al attention to repairs sent me.
Promptness my motto. Send for lily printed
Price-List, which is free for the asking.

ColumbusMemorialBidg.,103 StateSL,Chicago

CATCHY
ENGRAVING
in SPOON BOWLS at
Popular Prices

Importers of all kinds of

PRECIOUS STONES
PRICE PER THOUSAND

When You Want to Advertise
Send US

50c. for 1000 Jap Paper Cleaners
$2.50 for 1000 Jap Paper Books

with flexible covers, $6.25

13EL,IS CLOTH CLEANERS

$5.00 per 1000 for 3Y4 x 5
$10.00 per 1000 for 5 x 7

Printing 1000, either size, at $1.50
and 2000 at $2.50

Flexible Covered Books, $10.00

Send for Samples

POTTS MEG. CO., Camden, N. J.

To Test The Keystone Advertising Qualities
Every jeweler that seIrs rings
cannot afford to be without an
assortment of Wells' Perfect
Ring Adjusters fur innuedia.e
use when wanted. 1 doz. solid
10 K. gold, astd. sizes, $3.76;

Canada. , 1 doz. gold filled, astd. sizes,
$2.00: 1 doz.metal.astd..85c.
Sent prepaid at once (only on

receipt of price). If you will mention OrderNo.K.,
1 will forward at same time, prepaid, one game
of " Grip " for each dozen Adjusters ordered.
Address,Chester Wells,leweler,Meshoppen,Pa.

ELK TEETH
and CLAWS OF EAGLE,
MT. LION, LYNX. Etc.

WHOLESALE
Sent on selection to reliable
manufacturing jewelers

L. W. STILWELL
Deadwood, South Dakota

LOUIS GOTTHOLD
Maker of Fine

HAIR JEWELRY
2345 Eighth Avenue

Send for catalogue NEW YORK

Expert WATCH REPAIRINGand Chronometer
FOR THE TRADE

When others fall yott we guarantee satis-
faction. A trial will convince. Prices very
reasonable.

List will be sent on request
G. OHAN, 37-39 Maiden Lane

Lorsch Bldg., Room 27 NEW YORK

EARN WHILE YOU LEARN
Write for our Free Book, " How to be a Watch-
maker." A postal will do. STONE'S School of
Watchmaking, Globe Building, St. PHU', Minn.

,, )X

•

._>,± 1 RUDOLPH NOEL *1;1
1 24_1i-4--...> 37-39 Maiden Lane,
xl 

NEW YORK i'„k
-I-- Importers of

-4il ,,,,m 
N

+iki illianionbs, Pearls 15:
_k.1. 'precious I!:.4k1
s'l %entiolprecious anb

4 limitation %tones ic4-

Artistic Monogram and Let ter
Engraving. Reliable Plating.
Send for price-list.

THE SUN NEVER SETS
Where the

BRILLIANT •

LAMP

x

And No Other Light eç
Half So Good or Cheap

It's Economy to Use
Them—A Saving of

50 to 75 per cent.
Over Any Other Artificial Light, which Is
Demonstrated by the Many Thousands in
Use for the Last Nine Years All Over the
World.

Write for K. S. Catalog, it tells
all about them and Our Systems

BRILLIANT GAS LAMP CO.
42 State Street, CHICAGO, ILL.

Crescent Manufacturing Jewelers,
BADGES—Special Makers for

Past Commanders

Past Presidents of the Ladies of the Relief Corps

Past Presidents of the Ladies of the (L A. IL and

Sons and Daughters of Veterans

Phone, Central 1739

1 104 Heyworth Building, Chicago, III.
Madison St. and Wabash Ave.

JEWELS
College Class Pins, Medals, Badges
I 'resent at iou Badges, with Diamonds

Ladies' laZiomii '11A't(is with Monogram
Any design made to order

GEBHARDT BROS.
Makers of

Diamond Mountings
Class Pins and Badges

These machines
will do the work of
electric or water
motors and are twice
as speedy and strong
as any other foot
power.
Our improved

For Scarf Pins, Studs and Lace
Pins. The most practical and only ad-
justable one invented. Price,$1.50 per doz. For
salebyall wholesale jewelersand materialhouses.
Samplebymail,25c; inlOK.gold,$1.00;14K.$1.25.
M.CR0HN,11kr.n Inar.41:1 & 50 Malden Lane,N.Y.

Makers ot

TOWER mo STREET CLOCKS
For particulars, write us, mentioning

THE KEYSTONE

E. HOWARD CLOCK CO.
Est'd 1842 BOSTON, MASS.. U.S.A.

Victory Button Back • Victory Attachments Jobbing a Specialty

Samples and New Price-List on application Lion BLDG., CI NCI NNATI
R.F.WagSWOrtli
Watch Case
Manufacturer

ON account of the constant and persistent advance in price
of lumber, brass and all other material entering into the
construction of clocks as well as the increased cost of

labor both here and in Europe we are reluctantly compelled
to advance all prices 5 jo' beginning January 1, 1907. This
advance applies on all quotations made before that date and
will invariably be added to the total of each invoice.

American Cuckoo Clock Company
PHILADELPHIA, PA.

30 Oliver Street

Boston, Mass.

(Established 1892)

KEEP

OUR CARD
in mind

Consolidated
Auction Co.

Jewelry and Fine Art

Suite 460-52-54 Mouon Bldg.

Chicago
Phones (Day) 5271 Harrison

(Night) 7212 Douglas

"Nuf sed " till you write.

Phone, telegraph or call
ESTABLISHED INS

and

Repairer

A Practical School for Watchmakers

Established 1888

Students in Watch Repairing and
Engraving may enter at any time.

Winter class in Optics opens
January 17, 1907.

For terms address

ELGIN, ILLINOIS

CROUCH & FITZGERALD

Jewelrll Sample Trunks and Cases
Extra Deep Trunks and Cases Always In Stock

177 Broadway 688 Broadway
Bet. Cortiandt & Bey Stn. Below Fourth Street

723 Sixth Avenue
Between 41st and 42d Streets

NEW YORK

sr YOU DON'T USC

SANGER'S EMERY

RING BUFFS SENO

MC TOUR PHOTO.; PO

LIKE TO SCE HOW

YOU LOOK

EIETS ESC IIIHELLSHIG

PER DOZ. SOLD BY

TOOL HOUSES EVERY.

WHERE

MOST JEWELERS USE

THEM; GIVE THEM A

TRIAL THEY'LL PROVE

THEIR WORTH.

AWARDS FOR

II. H. ileinriers Marine Chronometers

Everythingin
tho line of
Watch Case
Repairing,

Gold and
SilverPlating,
Satin Finish,
Engraving

and
Engine-

Turning,
addend Old

Engliele and/Orin
C. sea to take

American S. W.
alorem rata my

Specially
OLD (OSIS

MADE NEW

Silversmiths'
Building
131-137
Wabash Ave.
CHICAGO

Watch Case Manufacturing

Gold and
Sliver
Plating,
Satin
Finishing,
Engraving
and
Engine-
Turning

CHICAGO. I93 PARIS, 1589 BERNE, less

Very good Cnuotiom E-
TERS on hand ; second-hand
Chronometers infirst-classcon-
dition. Repairing, springing
and adjusting Chronometers.

I 1J Also fine watch repair-
ing for the trade.

Old English
and
Swiss Cases
changed to fit
American
Stem-Wind
Movements

GROUT'S EXCELSIOR WATCH SIONS
GROUT'S EXCELSIOR SIGN CO. I All Genuine Signs have " Grout's Excelsior " on Dials I Grout's SIGNS have stood the Test of Time

126 Dearborn Street, CHICAGO, ILL. I ORDER THROUGH YOUR JOBBER I In Use Over 30 Years

Special Cases made to order in Gold and Silver
for English, Swiss and American Movements

OLD CASES MADE NEW

F. H. JACOBSON CO.
209 State Street Chicago

Send for Our New Price-List

John Schroeder
& Co., Inc.

T. C. REDFERN, Mgr.
Suctestora to II. II. Heinrich

192 Water Street, NEW YORK

New York, June 1, 1893
I have employed Mr. Tilos. C. REDFERN to

my entire satisfaction for many years in all
description of Marine Chronometer repairs, also
itt new work. I know of no one who has a
better general knowledge of chronometer work
than he has. Ile has also done a great deal of
fine and complicated watch repairing for me,
and I can recommend hint to anyone desiring
his services. H. H. HEINRICH.

Watch Repairing for the Trade
Forty years' experience. Demagnetizing

Watches free of charge to our regular customers.
Good work only.

ELIO ENE NA BO ELAM
Practical Watchmaker

znao Filbert St., Room Is, Philadelphia, Pa.
Itell 'Phone, Walnut 55-25 or Sibley Bldg.
Keystone, Race 54-08A

, Snap complete

1110 2. Outside of Snap

= a Inside of Snap

The E. P. H. Patent
Non-pull-out Neck Chain

Snap is a patented snap that
insures the wearer against
loss of

CHAIN or CHARM
for it positively will not pull
out.

Made in 10 and 14 Karat Gold

Can be had of the following
Wholesale Selling Agents:
Messrs. W. Green & Co.

81 Nassau St., NEW YORK
M. Sickles & Sons

PHILADELPHIA
E. & J. Swigart

CINCINNATI

Swartchild & Co.
CHICAGO

Nordman Brothers
SAN FRANCISCO

Od Leonard Krower
NEW ORLEANS

Bauman-Massa Jewelry CO.
ST. LOUIS

E. A. Cowan & Co.
BOSTON

—PRICES-

14 Karat { Small, 57.00 per doz., netLarge, 7.50 .•

10 Karat f Small, 6.00 "
1. Large, 6.50 " "
{Small, 2.00 " "Gold Filled

Large, 2.25 " "
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Small Advertisements
No advertisement inserted for less

than 25 cents.
Under beading "Situations Wanted,"

ONE CENT per word for first twenty-five
worths. Additional words and advertise-
ments, THREE CENTS per word.

Under all headings except 'Situation 
Wanted," THREE CENTS per word.

Name, address, initials and abbre-
viations count as words, and are charged
for as part of the advertisement. No
If oilier than two-line initial letter.

To insure insert i011, remittance must
ace pally all orders for advertise-
ments and copy must reach us not later
than the 25th of each  tit for inser-
tion in the following  th's issue.

Send bank check or draft, or postal
or express money order for 81.00 and
over, or postage stamps for smaller
 ts.

If answers are to be forwarded,
TEN CENTS in postage stamps must be
enclosed.

The real name and address of every
advertiser must ac pally the copy of
the advertisement.

Advertisers who are not subscribers
must send 15 cents (special issues 25
cents) if they deeire a copy of the paper
In which their advertisement appears.

Address,

THE KEYSTONE PUBLISHING Co.
809-811-813 N. 19th Street, Philadelphia, Pa.

SITUATIONS WANTED
Under this heading, ONE CENT per word, For first

ivrenty•II,e words. Additional words11111i adiertisemeniN
THREE CENTS per word. No tpivertisentent Inserted
for less ii 25 cone.

VOUNG lady, ten years' experience iu retail ka-
t tionery business desires position as clerk in
stationery or Jewelry store. State salary. Ad-
dress, P. 0. Box 248, Platteville, Wis.

VIRST class jewelry salesman and refractionist,

• 

capable and conscientious. Good refs. as to
ability and character. Address "D. B," 3709 N.
16th St., Philadelphia, Pa.
OTUATION by experienced salesman, watch-
LI maker, optician, engraver, and jeweler, age
26. Address giving particulars and salary, Box
14, West Union, Iowa.
WATCHMAKER and engraver, ten years' ex-
t. perience, &Ares change. Allegheny, Pitts-
burg or nearby towns preferred. Particulars and
engraving samples sent on request. " A 283,"
care Keystone.
VOUNG watchmaker, jeweler and good plain
1 engraver would like a posit ion in the south-
west: Texas, New :\lcxh, DE Arizona. At pres-
ent employed and doing railmad work. Posi-
tion wanted March 1. Own tools, sample of en-
graving and references. $18 per week. "Is 289,"
eare Keystone.

t NI ANENT position by first-class watch-
' maker, capable of taking charge of repair de-
part tneat. Own tools, good ref. Cleveland, Ak-
ron or Steubenville preferred. "1? 285," care
K eystone.
A N ACTURING jeweler and clockmaker,

.0i 19 years' experience, desires position with
good firm. All letters answered. Address,
S. J. Rogers, 417 Howard St., Wheaton, Ill. 
VNGRAVER desires a permanent position in a
IT first-class store. Wages reasonable and best
of refs. Ad. G. L. Stillman, Cortland, Ohio. 

110SITION as watchmaker and optician in townof from 5000 to 15,000. Permanent job only,
practical workman. Steady. Years experience.
$22 per week. " 11294," care Keystone._ _  
VOLINt lady wishes position as saleslady and
I engraver. Will be interested in my em-
ployer's business. S. Accor, 2859 N. 11th St.,
Philadelphia, Pa.
VOUNG man, age 20, 5% yrs. experience in

watch, clock and jewelry repairing, good
salesman, neat appearance, wants posit ion as as-
sistant watchmaker by Feb. 15. Have most tools
and can also eugrave. Can furnish Al refs.
Ohio or Indiana pref. G. J. Schack, Frances-
ville, Ind. 
[AY youtig man with two years' experience at
U bench. Wimt position under good man to
finish. Have tools. "S 296," care Keystone.
VOUNG man, 24 years old. Three years' ex-
1 perience, one year at school. Can do jewelry,
watch aud optical work. Address G. Day,
Fairbury, 
VNGRAVER. Young man desires position as-
" slitting first-class engraver, to finish trade.
Good letterer on flatware. Samples, Al refer-
euce, terms reasonable. "II 291,' care Keystone

watchinaker, jeweler, etc. By March 1 or
Li before, own tools. 12 years' experience, sob-
er and reliable. Best references from present
employer. F. N. Fugate, Maryville, Mo., cure
Raines Bros., Jeweler.%

fly young married man, 23, 5 years' exp. as
IT watchmaker and engraver, eau repair jewel-
ry and hard solder, speak German. Wages, $18
to $20. " K 275" care Keystone.
VOUNG tuna, first-class jeweler and clock re-

pairer, some watch work. 4 years' exper-
ience. Address, L. 0., care Schneider & Michael
Lima, Ohio. 
POSITION as watchmaker with good flrtn. No
1 time-killer, Al references. Mr. Haldeman,
106 S. 2d St., Columbia, Pa.

SITUATIONS WANTED

VOUNG man, experienced retail salesman,
Would like position on the road with some

good house. Best of references. M. 0. Milligan,
816 Locust St., Des Moines, Iowa.
VOUNG man as watchmaker, clock and jewelry
1 repairer and wait on trade. Al on hard sot-
der jobs. Own lathe and tools. Willing to work.
" H 261," care Keystone.
WA eCHMAKER with 15 years' experience at
T T jewelry business, would like position as
salesman, jewelei and engraver. My age, 36,
married, good habits and appearance. "1' 273,"
care Keystone. 
VOUNG- man, 23 yours old, wishes position as
1 watchtnaker, second preferred, also do sonic
engraving. Temperate, steady, good habits.
Ref. " N 272," care Keystone.

AGE 23, 3 years' exp. as watch and jewelry re-
pairer and plain engraver, fair salesman,

have some knowledge of optics, speak German
and English. Illinois or Missouri preferred.
Best of refs. le B. Wolff, Chester, Ill. 

Hy first-class watchmaker, expert on railroad
LT watch work. "B 303," care Keystone.

VXPERT optician and jewelry salesman wishes
" position with first-class firm, 6 years' exp.
Age, 25. Address " Refractionist," 920 Estes
Avenue, Rogers Park, Chicago, Ill.

A S salesman and engraver, by young man 25
Li years old, good uppcarance and best of hab-
its, who understands the business thoroughly.
Seven years' experience, best of ref. " N 306,"
care Keystone.

TWO good rustling representatives would liketo know of any good jewelry house that
want their lines represented on the Pacific
Coast. For particulars, address all mail, M. It.
care " Keystone," 704 Market St., San Francisco,
Cal.
A 1 Ireiicli watch repairer wants position in or
It near Montana. Speaks French, German,
or English. I lave American lathe and complete
set of tools. Good ref. For further particulars
ad., J. Robertson, 816 W. Quartz St., Butte,
Mont.

" 

young man, 23. Wants to finish trade under
good reliable watchmaker. Own tools and

have had three years' exp. in Jewelry store and
can give best of ref. Good habits. 11. W. Hard-
way, 709 Garrison Avenue, Fort, Smith, Ark.
HY first-class up-to-date mfg. jeweler. General

▪ 

stone setter. Will take charge. State salary
and particulars in first reply or positively no an-
swer. " L 309" care Keystone.

ITY all-around man. Desires position as watch-maker and salesman. 10 years' experience.
Very best refs. from present employer. " 13 308,"
care Keystone.
WATCHMAKER, jewelry repairer, engraver,
T graduate optician ; experienced on railroad

watches. Own tools. $20 to $2e per week. State
hours. 607 E. Jefferson St., Clinton, Mo.
WATCHMAKER and jeweler. Have had exp.
'T in drug store. All-around man, age 33 and

• 

" Call Box 28," Berthoud, Cal;

TO take charge of optical department in jewelry
1 store, by young man who is a graduate oph-
thalmologist ( tiot mail-course student). Several
years' experience fitting glasses, etc. None but
those willing to pay for first-class man need
write. " K 286," Keystone.

YOUNG man is desirous of obtaining a position
1 as engraver and willing to wait on trade in
some first-class jewelry_ store in New York or
vicinity. Address, Wolcott P. Horsfield, 28
Bradford St,, Brooklyn, N. Y.

lvATCHMAKER, jeweler, engraver, good sales-man, age 24, 8 years' experience, wants pos-
ition under good watchmaker to finish busi-
ness. Best references. State wages. " A 253,"
care Keystone.

WATCHMAKER and optician, registered, long
u experience, good appearance and habits,
middle age. Lower California preferred. Wages
$25 to $30. Address C. H. L., 374 Douglass St.
Pasadena, Cal.

WATCHMAKER; clock,jewelry repairer ; own
tools,.bench. Speak (rennet), English. One

year's exp. drug store. Do plain engraving,
good refs. $15 week. H. L. Myers, Buffalo
Center, Iowa.
HY young man as watchmaker and engraver.
IT Best refs. " 0 313," care Keystone.

I EWELRY salesman wants position, wholesale
U or retail. Can come at once. " W 310," care
Keystone. 
WATCHMAKER, 9 years' experience, single.,
mu 24 years old, have own tools, first-class rel.
Want permanent position. Al. F. Vogt, 812 E.
Marshall Si., Louisville, Ky.

FIRST-CLASS watchmaker, engraver and sales-
✓ MOE, age 39, single, 17 years' exp., wants
position with good house. Best of refs. Willing
to start $22.50. "P 281," care Keystone.

WATCHMAKER. Have my own tools. Can do
T good watch work, clock work and jewelry

repairing. Mu graduate optometrist, have had
three _years' experience and am 27 years old.
P. 0. Box 128, Comfrey, Minn.

WATCHMAKER and refractionist of long exp.
" Good salesman, good address, to locate with
good house in good city ; refs. "D 244," care
Keystone.

FIRST-CLASS salesman, watch repairer and
E optician wants position at. once. All-arouud
man. " H 816," care Keystone.

SITUATIONS WANTED

WATCHMAKER and jeweler of 5 years' exp.
" at all kinds of work. East preferred. Salary
$18. "S 258," care Keystone.

fly a young man as assistant watchmaker, jewel-
" ry and clock repairer. Have own tools, 5
years' exp. Best ref. C. S. Roberts, Bloom-
ington, Ill. 
PY young man, age 21, as assistant watchmaker
11 and jeweler to finish trade ; 3 years' exp.
Own tools. " C 317," care Keystone.

FIRST - CLASS watchmaker and all-around
I repairer by March; $20 week. Someone
want sell his business afterwhile, if suit me
pref. Address, John Glosaio, 809 Adelaide St.,
Indianapolis, Ind..
YOUNG lady wants position in optical orjewelry
I store in Western city. Can do plain en-
graving. " B 318," mire Keystone.
WATCHMAKER, jeweler, graduate optician, 6
'7 years' experience, 29 years old, married.
Sober, and can furnish ref from present em-
ployer. Western Central Illinois, or adjacent
territory preferred. Address, "Jeweler," 303
West College St., Marion, Ill.

HELP WANTED
UNDER THIS HEADING THREE GENTS PER WORD

VOUNG man with some exp. in watch and
I clock repairing. North Dakota; steady posi-
tion to right man. " P 230," care Keystone.

A FIRST-CLASS watchmaker ; will pay high
A salary to a competent man. The .Frank
Herschede Company, Cincinnati, Ohio.

A 1'1RST-CLASS clockm haker ; will pay highs 
salary to a competent man. The Frank

Herschede Company, Cincinnati, Ohio.

FIRST-CLASS jeweler and diamond-setter ; one
E that can do Al cluster work. Also good
jobbing jeweler. Permanent positions and best
of wages to good men. Lawrence L. Moore Co.,
Seattle, Wash.
VOMPETENT man to take charge of silverware
U department. State age and exp. Lewy
Brothers Company, State and Adams St., Chicago

A FIRST-CLASS watchmaker, • who is also an
It engraver ; good wages and permaneut posi-
tion. Apply, with samples of engraving and
ref., to Johnson Jewelry Co., Colorado Springs,
Colorado.
WATCHMAKER, jeweler, optician, engraver;
" position permanent. Salary, $20 to $25 per
week. Must be first-class man. Send ref. and
exp. first letter. Prefer single man. Krug-
White Jewelry Co., Staunton, Ill.
eOMPETENT watchmaker, engraver and opti-
u clan ; 825 per week ; position permanent.
Jos. Astracan, Amarillo, Texas.
WATCHMAKER and salesman to assist in
" store. Must have geed refs. Wages, $12
per week. H. Ackerman, Marysville, Hans.

A NOTHER good, all-around watchmaker, mi-
ll graver, optician and salesmae, with good
address; young man pref. Refs. required and
given. Position permanent and pleasant ; good
salary. R. C. Halley & Co., Jonesboro, Ark. 
VNGRAVER. Young man of fair ability ; send
Ii samples. Brunner & Soul, Circleville, Ohio.

A GOOD, all-around steady man for permanent
position. State salary wanted and must have

best of ref. as to character and ability. A. W.
Voedisch, Aberdeen, S. Dirk.

YOUNG man who can do plain watch, clock
1 and jewelry repairing ; let me hear from you
at once. Permanent position and advancement
to right man. R. L. Cu nningham, West Point, Ga.

eECOND watclunaker, clock and jewelry re-
" pairer; city of 6000. Young man, single
pref., with exp. in retail store. State salary.
Beechen & Axline, Noblesville, Ind.
eLOCKMAKER, experienced, wanted. Must

be rapid and equally good on nickel alarms,
chiming clocks and cuckoo clock. Good refs.
required. State very full particulars first letter.
Jessoper Jewelry Store, San Diego, Cal.

FIRST - CLASS watchmaker who has some
12 knowledge of optics. Send refs. None but
steady, reliable men need apply. Position per-
manent to right party in one of best cities in
Illinois. Address, " it 277," care Keystone.
VOMPETENT salesman in every state. Empire

• 

Jewelry Case Co., Seneca Street, Buffalo,
New York.  
VOMPETENT watch repairer. Give rets., exp.

• 

and salary in first letter. Send photograph,
L. S. McCabe & Co., Rock Island, Ill.

FIRST-CLASS engraver and jeweler by March
I 1st. Want a man who can turn out work
quickly and properly. Smith & Webster, 626 E.
Main, Richmond, Va. 
WATCHMAKER anti opticiam. Permanent ;
T salary, $25 weekly. The Loomis Jewelry

Store, Rawlins, Wyo.
WATCHMAKER and jeweler optician and
T engraver. Prefer one with drug exp.;

permanent position. C. H. Blanchaine, Ossian,
Iowa.

MAN with exp. to take charge of the watch
.81 repairing department of a large retail
jewelry house, also receive and deliver work.
Ref. required. Address, stating full particulars,
"C 271," care Keystone.

FIRST - CLASS watchmaker and engraver.
I. Position permanent ; good suture. Apply at
once, with sample engraving, refs. and lull
particulars. Greenwald & Adams, Tucson, Ariz.

HELP WANTED

A THOROUGHLY competent watchmaker on
Li high-class watches, good engraver, good
jeweler and salesman. Don't answer unless all-
around workman, sober, strictly reliable and a
hustler. A man thoroughly capable to take
charge of repairing department. Must have
practical exp. and good disposition. Prefer
married German. Permanent position to the
right man. Give full particulars in first letter,
with sample of engraving, photo. and salary
wanted ; also refs. S. 11. Avey & Co., Auburn,
Nebraska.
FIRST-CLASS watchmaker and engraver at
I once. Permanent position and good wages.
Address, I. Joseph, Hudson, N. Y.
WATCHMAKER 'wanted ; one with exp. who
" can do 501110 engraving pref. $20 to start
for the right man. Board costs $18 per month.
Ad., with refs., Fred Radebatigh, Cordele, Ga.
WATCHMAKER wanted at once in one of the
T best towns State of Mississippi ; pop. 35,000.

Must understand some jewelry work and en-
graving. Weekly salary, $18 to $22.50. Penne-
neut position to the right man. Send refs.
Orkin & Miller, jewelers, Jackson, Miss.
VOUNG man, with exp., to take charge of
I clock and jewelry repairing in first-class
store near Cleveland, Ohio. Must be quick,
geed habits and show good recommendations.
Write " H 264," care Keystone.
AT once, a first-class watchmaker, good en-
11 graver and jeweler ; $18 to $20. Permanent
position to the right party. Must be expert in
watch work. " L 262," care Keystone. 
WATCHMAKER. Must be good engraver, ex-
" perienced in retail store. Permanent posi-
tion for reliable man. State age, experience and
salary expected. Frank Haseltine, Kokomo, Ind.
A GOOD watchmaker and optician. Must be
Li sober and industrious. Permanent position
to right man. D. A. Hodge, Auburn, Ind. 
WATCHMAKER and engraver. $15 to $20 to.

to right party. Give experience and refs.
in first letter. " L 300," care Keystone.
AT once, watch and clockmaker. State salary
11 expected in first letter. A. J. Clark, Clarks-
ville, Tenn.

A week to main capable of handling rail-
road watch work, also tine letter and

monogram engraver, must have good set of tools.
Permaneut position, finest climate in the U. S.
Send sample of engraving and references in first
letter. C. W. Primrose, Jeweler, Grand Junc-
tion, Cola 
A FIRST-CLASS watchmaker and salesman.
It Send reference with first letter. Position
permanent. E. P. Sundberg Co., Forgo, N. D.
VOUNG man to assist on watches, repair jewel-
, ry, clocks. Engraver preferred. State par-
ticulars,ref., salary expected first letter. P. A.
Hughes, Connuerce, Ga.
WA1C115IAKER, first-class optician. Perm-
,' nent position to right man. P. A. Hughes,
Commerce, Ga.
WA'fClIMAKER, jeweler, and engraver,

perienced on railroad watches. Refs. and
sample engraving in first letter, Salary $18 per
week. "K 203," care Keystone.

VOUNG man for second work, clock work, bard
I soldering, jewelry repairing, care for win-
dows, stock, etc., and assist with watch work
and waiting on trade when required. State
wages required. Will S. Pitt, Ociwein, Iowa.
1EWELER wanted : young man experienced
1.1 in repairing all kinds of jewelry and can
make himself generally useful. Quintard Bros.,
Poughkeepsie, N. Y.
A 0001), all-around man capable of taking
LI. charge of store for a few days at a time.
Must be good watchmaker, jeweler and plain
engraver and good salesman. Good salary and
permanent position to right man. S. T.
Williamson, Quincy, Ha.

AT once. A good all-around watchmaker and
Li engraver. Permanent position for right
man. Send sample of engraving, state salary
and ref. in first letter. C. D. McElvaiu, Red
Oak, Iowa.
WATCHMAKER, jeweler, and salesman ;
vu young German preferred, but must speak
German and own tools. Address with ref., The
Wm. Griffith Jewelry Co., 1103 Pearl St., Cleve-
land, Ohio.
AT once. Good watchmaker, capable of doing
zt high-grado watch work. Prefer with some
knowledge of engraving but will accept with-
out. Permanent position John D. McCorkle,
Hinton, W. Val.

$25

'FIRST-CLASS watchmaker and engraver,
I. steady position and good wages to right par-
ty. Send refs. and state salary in lint letter.
Crowder, Spiry &Moore, Bessemer, Ala.

AN experienced watchmaker, must be a first-class engraver and optician. Permanent pos-
ition and good salary. The Wade Jewelry Co.,
East Liverpool, Ohio.

VOUNG man tit once as jewelry repairer and
I engraver. Will pay $20 per week. Meyer &
Schamber Jewelry Co., Meridian, Miss.

IVATCHMAKER wanted ; must. have tools.One who can do jewelry work pref. State
age, exp. and salary wanted. Kronenberg &
Son, Selma, Ala.

AT once, first-class watchmaker with bench and
a tools, or watchmaker and jeweler. Perma-
nent position and good salary to good man.
Address, E. D. Cole, 435 Seventh Street, S. W.,
Washington, D. C.

HELP WANTED

WATCHMAKER who is able to repair watches
" and do some engraving. Memphis Jewelry
Mfg. Co., Memphis, Tenn.
CLOCK repairer ; first-class workman only.

• 

Killam & Company, Pawtucket, R. I.
MANUFACTURING jeweler for first-class new
al work. Salary, $30 per week to the right
man. Address, Box 721, Deliver, Cola
(IPTICIAN and first-class watchmaker, one
1' who can engrave preferred ; state salary and
full particulars in regard to ability. Estberg &
Sons, Waukesha, Wis.
fiRIGHT young man, honest, temperate, goodLi workainn and " mixer" to run store for half
profits. Good town 9500 ; fine store and location
One speaking German preferred. Good thing
for right man. Don't answer unless you till
bill. Owner has other business with ofhce rear
store. Might sell later. In voice about $3500.
Claude It Stoops, Nappanee, Ind.
FXPERT watchmaker and engraver, steady'4 position, good pay. Address, Edholm &
Akin, Evanston, Wyoming.
AT once, good jeweler turd optician, or jeweler
11 and clockmaker. C. J. Scholler, Van Wert,
Ohio.
(1000 watchmaker, one who can also do job
u work and wait on trade. Must have tools.
Send reference, E. Reinel, Streator, Ill.
VIEST-CLASS optical] and watchmaker, $25 perF week. Must have ability and furnish refs.
To avoid unnecessary correspondence make
complete statement in your first letter. E. H.
Schaefer, Beaver Falls, Pa.
FIRST-CLASS engraver ; steady job. Charles
E E. Graves & Co., 34 Madison St., Chicago, Ill.
VIRST-CLASS watchmaker and jeweler. Send
E ref. C. C. Ellis, Thermopolis, Wyo.
AT once, an engraver and watchmaker. PleaseIt state age, salary, exp. and refs. in first letter.
Also samples of engraving. John Rich, 320
Main Street, Painesville, Ohio. 
WATCHMAKER and engraver ; permanent

position. G. K. Ware, Atlantic City, N. J. 
FIRST-CLASS watchmaker, engraver, jeweler.E Salary, $100; permanent position to goodman. 11. P. Waters, Sheridan, Wyo. 
AT once, good watchmaker anti salesman ; per-" manent position to right man. State exp.,salary expected in first letter. T. S. Terry,Downs, Kens,
(100D watchmaker ; permanent place to rightlA man. Address, Schmedtie Bros., 704 Seventh
Street, N. W., Washington, D. C.
QOUTH Carolina. Competent watchmaker, oneU who is also engraver pref. Fine workman.Good light, permanent position. " L 319," care
Keystone.
A LL-AROUND jewelry store man to do jewelryIt and clock work ; must be optician and en-
graver also. Steady position and good salary.
F. A. Marean, Belvidere, Ill.
AT once, watchmaker and optician ; permanentit position and good salary to the right man.
Louis Kades, Newburgh, N. Y.
A REPRESENTATIVE to travel in West Vtr-It Kentucky, Tennessee, Georgia, Ala-
bama, Louisiana and Florida, with a complete
watch, chain and optical line—best stock on the
road. Experienced man with established busi-
ness in this section required. " T 820," care
Keystone.

WANTED
UNDER THIS HEADING THREE CENTS PER WORD

ANTIQUE jewelry wanted. lVe are always
a ready to make cash offers on any antique
jewelry contaluiug mosaics, cameos, seed pearls,
etc.; also filigree, enameled or etruscan jewelry,
either all gold or set with diamonds or other
stones. Chas. S. Crossinan & Co., The "Old
Mine" Diamond House, 3 Maiden Lane, New
York. Established 1880.

To buy engraving machine, lathe, bench, coun-
t tershaft, speed wheel and tools. Must be in
good order. Send description and price at once.L. C. Bruss, Reedsville, Wis.
TO buy well-established jewelry store, from
1 $1000 to $2000. Lock box 233, lIaminarg, Iowa. 
I °CATION wanted in Illinois or Indiana for
IT jewelry and repair business. "H 305," care
Keystone.
VO. 3 Francis engraving machine. J. D. Pobst,
II Wytheville, Va.
PARTNER in fine optical business, established1 17 years in Colorado, nice store, with jewelers.Must be good refractionist. Would like onewho understands about workshop. Refs. Ladyor gentleinen. $2000. "N 288," care Keystone.
REFRACTIONIST and engraver wants spaceit in jewelry store, city or country. If country,with space for small grinding plant, Wm.
Knoop, 301 Rockaway Avenue, Brooklyn. 
IlLEAN, modern jewelry stock in live city.

Indiana, Ohio or Illinois pref. Have cashand rentals to offer. C. Smethurst, Converse, Ind.
ILLUMINATED watch and optician's sign.1 Allen Smith, Magog, Quebec. 
A GOOD, first-class hand or power press fora optical work. State condition, price andmake, if suitable for sub press work. C. A.Hannan, Minneapolis, Minn. 
TO buy for cash a good jewelry business inI Central States for 6800 to $2000. Address,Frank Hampl, Dodge, Nebr.

WANTED

MOSELEY 1 x 2 wheel cutter and slide rest.
°I Give price. Chas. Sty f, 203 %Veils St., Chicago.

TO know of a good opening for a jewelry store
1 or optician's office. Will any jeweler or
drummer knowing of such a prospect please
write me the name of the place. Will give $25for such information for the place I will locatein. S. Pepperman, Lake Providence, La.

FOR SALE
UNDER THIS HEADING CCCCC GENTS PER WORD

STORES, STOCKS AND BUSINESSES

1EWELRY business in Colorado ; takes $15,000I cash. Profits $7000, this year, prospects
good. Want to retire. Fine climate and city.
"C 216," care Keystone.

$35fiti. STOCK in North elissouri railroad
uu town of 4000 ; county seat. The best

paying store in the State for the amount in-
vested—this store clears up $3000 year above
family and store expenses. Watch inspector for2 railroads, also a rich farming trade ; only oneother smaller store. This is an actual snap for
anyone who wants a jewelry store. No auction
men wanted. Address, "Jones," care Edwards& Sloane Jewelry Co., Kansas City, Mo. 
A NICE little business iu good town of 50,000.A Very good location, reasonable rent. Have
made a little money here and so can you.
Stock about $3000. Particulars and reasons
made known. "G 314," care Keystone. 
OFFER for sale one of the handsomest jewelry

I stores in the Central South. Growing manu-
facturing and railroad town of 5000. Delightful
climate. Own building—will rent low. Best
location. Watch inspection. Stock and fixtures
all in turbine condition. $3500. This will bear
investigation ; I must lead more active life.
" el 315," care Keystone. 
JEWELRY stock and fixtures. Invoice $1200;

can reduce any amount. Bench work $18week ; good prices. Manufacturing town 2500 ;
pay roll $15,000 week. Address, "Jeweler,"
box 222, Sebring, Ohio. 
JEWELRY business in Chicago, with druggist.U Business last year, $6000. Expenses, rent,
light and heat $8 per mouth ; stock and fixtures
$2500 ; established 11 years ; watch inspector 2
railroads. Address L. Katliusky, room 405
Masonic Temple, Chicago, Ill. 
WATCH and clock materials, tools, etc. Will

take 50 per cent. less than cost. Chas.
Whitebread, It. No. 8, Wapwallopen, Pa. 
fiPTICAL business. Well equipped and estab-
u lished optical store, New England city, 150,000
pop.; excellent location, ground floor, leading
thoroughfare, rent low. Cost to establish, in-
cluding stock, instruments, fixtures, etc., $1500.
Will sell for $600 if taken at once. " T 811,"
care Keystone.
•$57; BUYS entire fixtures first-class jewelry

store, also small stock. It is a bargain.
Write H. C. Johnston, Marienville, Pa.
AN old-established jewelry and optical businessLi in a growing city of 35,000 in Colorado.
Elegant plate-glass fixtures, together with stock,
will invoice $6000. A fine opportunity to step
into a good business at a bargain. " V 269,"
care Keystone.
fiNLY jewelry and optical business in growing

New Hampshire town 2000 pop., doing $3000
year. Plenty repairing, good, clean stock, flue
set tools, good fixtures. 75 miles from Boston—
fine summer resort. " R302," care Keystone. 
(iPTICAL-JEWELRY business, $1600 yearlyU profits. Good town, Indiana, 1400 pop.;
nearest competitor 15 miles. Invoice $1800; can
reduce. Reason, going to larger town. All
expenses low ; splendid chance. Write for
particulars. Address, "S 307," care Keystone. 
EADING store in best location in growingU city of over 20,000. Stock clean anti invoices

about $8000, fixtures about $2500. City has over
100 manufacturing institutions. Lease runs 2ee
years ; low rent. Want invoice price. Cash
and good notes accepted. Reason for selling,
partner new In the business and wants to retire.
Will stand investigation. Address, " B 252,"
care Keystone,
AT once, finest small jewelry and optical bust-Li nese in Iowa. Good., rich community ; fine
location and fixtures ; small rent. " R 234,"
care Keystone.

$3000 srocic and fixtures, Southern Mich-
igan, Good prices, paying business-

20,000 people to draw from. Must sell on account
of wife's health ; only one competitor. Address,
F. A. Drexel, Detroit, Mich.

FSTABLISHED jewelry and stationery bust-
Li n1388 in Northern Illinois town, 1000 pop.
Stock and fixtures invoice about $1000. No
competition. A snap for the right man. Write
for particulars. "C 235," care Keysone.
VICE jewelry and optical stock in county seat,Li 2000, Southern Minnesota ; railroad division ;
large territory to draw from ; good business,
good location, cheap rent. Invoice about $2000;
good repair trade ; only optician in the county.
Must retire from business. For particulars,
write Box 62, Jackson, Minn.

1EWELRY business for sale. Best business inU Northern Indiana. Average business, $12000
yearly. Takes $5000 to buy. Fine little city,
5000 pop.; county seat. Will hear the most
rigid investigation. Don't write unless you
have the price. Reason for selling, poor health.
" H 299," care Keystone.

FOR SALE

STORES, STOCKS AND BUSINESSES

fiNLY jewelry store, Missouri town, 1600 pop.;
u practically no competition. Flue repair
business ; excellent opening for optician. In-
voice about e2000; will reduce. Ad., "1527 H,"
care Edwards & Sloane, Kansas City, Mo. 
IN Central North Carolina, paying jewelry
1 business in prosperous town of 6000 pop.Now fixtures, good location. Reason for selling,
poor health. For particulars address, "S 304,"care Keystone.
VINE opportunity in town of 35,000. AboutE $1200, stuck and fixtures ; clean stock. Rent,$15 mouth. G. M. West, 917 West Douglas Ave.,
Wichita, Kans.
(.1,001) jewelry business in Eastern State. StockU and fixtures invoice $1600, or will sell fixturesof business only. " H 301," care Keystone. pROFITABLE jewelry store with living apart-
1 ments ; finest city in Colorado. $3000 ; can
reduce to furniture and fixtures. "R 297,"care Keystone,
fiLD-ESTAI3LISHED jewelry business in live

town of 3500. Clean, up-to-date, well-bought
stock invoicing about $6000. Splendid oppor-
tunity for right man, Retiring, account failiug
eyesight. Will le Dietrich, Kaufman, Texas.
1EWELRY business, town of 1000 people inU Western Illinois ; best farming country in
State. About $2000 ; clearing $1500 a year.
Best reason for selling. " Iii 298," care Keystone.
VANSAS jewelry and optical store, county seat;
11 pop. 2500. Only optician in county. Iii-
Spector ,f,ocr 225r5ay,rcoaartelskelytestrotneein, other i forests.

$3011(1 JEWELRY business, thriving Southernuu California town ; pop. 5000. Monthly
profits, $125 ; good jeweler can greatly increase
bueiness. Intend working optical business 

5e4n5clowsi

ex-
elusively. Won't sell it. Wiete immediately,
enclosing

t iseira,mCie41. 
if you mean business. Box

-no you want to step into an established bust-" ness in one of the best towns in the bestcentral state in the Union ? Invoice $2500—
jewelry, silver and fancy china. Then you
should not fail to address at once, "B 292,"care Keystone,
pROSPEROUS jewelry, china and optical bust-
1 noes in Eastern Kansas town, pop. 8800.
Gas, good farming country. Watch inspectorrailroad division. Stock $3500 ; established 12years. "A 290," care Keystone. 
lEWELRY store, doing $4000 to $15000 worth of1., business a year, besides the income frombench work, which will average $80 per month.Have a large territory, no competition ; all
American trade. In a nice location; will guar-
antee the business. Clean stock ; will invoiceabout $2000. C. W. Lindsay, Anthon, Iowa. 
IEWELRY business for sale at invoice price,$1500; can reduce. Will keep tools if desired.Live business town of 1000 in Southern Ohio.Fine chance for jeweler-optician. Reason forselling, health failing. Atldress, " W. F.," 105Horace Street, Dayton, 0111o. 
NEAT, little corner jewelry store, only one in11 town, 700—Iowa. Price, $150. " 31 325,"care Keystone.

fiNLY jewelry store in town of 700; good run ofu bench work. Good safe, regulator, with
stock and fixtures, about $450 ; reducing stock
now. A snap for energetic parties. Reason for
selling, on account of wife's poor health. BoxM, Blasco, Kans.

IEWELER closing out, offers high-class quar-t' tered oak wail cases, counter cases, etc.,nearly new, also Carey safe. Fine store for saleor rent. Owner Ill. It. H. Hazen, Port Jervis,New York.

JEWELRY stock and fixtures in best farming
TT community in up-to-date Western Minne-
sota town of 1200 ; no opposition. Stock. $500;
fixtures, $200. Good chance forjeweler-optician.Must be cash sale, otherwise don't write. Goodreason for selling. "S 274," care Keystone. 
fiNLY jewelry business in town of 1600 in

Illinois ; good country. Will sell for cost,if taken at once. Inventory $1500. A snap forthe right man. Address, 0. It. Lindner, St.
Anne, Ill.

THE proprietor of one of the best known jewelrystores in the State, outside of New York
City, wishes to partly or totally retire. Expe-
rienced man can purchase $25,000, $50,000 inter-
est or entire stock if preferred. Income guar-
anteed. " A 266," care Keystone,

fiNE of the best Jewelry stores in North Dakota.
II Oldest established, fine fixtures, Good loca-
tion. December sales about $4000. $7000 will
buy stock, fixtures and building. Will sell
stock and rent building. Must sell on account
of my health. Write for full information if you
want a good thing. "S 268," care Keystone.

WATCHMAKERS' and jewelers' supplies. A
complete stock of watch material, tools and

jewelers' supplies, all in first-class condition.
This business has been established 2 years, and
with success. The stock will invoice between
$8000 and $9000. An excellent opportunity for
the right party. Owing to the death of the
owner, his widow wishes to dispose of same.
Mrs. F', R. Cross, Wyandotte Bldg., Columbus,Ohio,

FOR SALE
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MUST sell. Profit 81000 to $2000 per year.
01 Cash book to show. Have reduced to about
$1200. Terms to reliable inan, ;..e down, balance
on time. Investigation solicited-. 11. G. Earley,
Northville, N. Y.
WHOLESALE watch and jewelry business for
" sale on easy terms. A well-known, long-
established and prosperous firm, on account of
partners retiring, offers an unusual opportunity.
Stock clean and up to date, and can be reduced
to suit purchaser. Address, " Business, New
York," ' A 267," care Keystone.
k1T0CK and fixtures invoice $1000' 9 years'13 established business ; bench work $70 permonth ; opt ical business $26 per mouth. Cen-
trally teemed in the biggest little town in the
state-2000 inhabitants ; pay roll $40,000 every
2 weeks. Will rent or sell building ; poor
health. Box 139, St. Charles, Mich. 
.i-ENV EERY store, mfg. town, 7000, in Northm 

Carolina. In voice $2500. Fine repair trade.Will lease or sell building. An excellent oppor-
tunity for young man who is watchmaker. liOX423, Bluefield, IV. Va.
$28fiti—STOCK and fixtures ; central Alpine-

uu seta county seat. No competition.
Bench work, $85 monthly. " C 265," careKeystone.

Siclifi—STOCK and fixtures ; Washington
Law State; pop.2200. "II 263," care Keystone.

nO you wish to buy a long-established, up-to-u date jewelry store in Missouri? Missori? Good town,
pop. 2500. Price, $1000 to $4000, according to
amount of stock. Address, Eisenstadt Mfg. Co.,
St. Louis, Mo.
A RARE opportunity to buy, on account of the
II owner's death, an old-established jewelry
business after 54 years of a most successful busi-
ness career at the same location. Stock and
fixtures guaranteed to Inventory from $5000 to
$8000. A liberal reduction to one that means
business. The good will of such an old-estab-
lished business should command several thou-
sands, this will be given free. Pop. 2000 to 4000
in the richest county in the State. Correspond-ence solicited. Mrs. C. E. Evard, Leesburg, Va.
I ONG established under same ownership, best-
" paying jewelry store in Northwestern Iowa
county seat. Investigation invited, and reason
for sale given. Will invoice $6000. " P 259,"
care Keystone.
HO you want a good thing? Ill health hasLI made it advisable for me to sell my jewelry
stock in Iowa, town. Invoice Jan. 1st was
$11,339 ; year's sales were $11,350. Will keep
tools ; can make stock about $7000. Store has
always been jewelry store, 28 years under prac-tically the same management. Bich commu-
nity and little energy expended will bring good
money. Auctioneers need not write. "C 254,"
care Keystone.
A JEWELRY and optical store in Massachu-a setts town. "S 173," care Keystone. 
IEWERLY, optical and china store, established
0 16 years ; only store in town 00 ; nearest
competitor 12 miles. No jewelry carried by
merchants. Good reasons for selling. J. M.Franks, Lenient, Iowa.

$6000 BUYS a first-class, old - established
Jewelry store in our city of 35,000.

Great opportunity ; good reasons for selling.Write at once for particulars. klegal JewelryCo., Racine, Wis.
IILD-ESTABLISHED jewelry store of 15 years'I, istanding. Good district n central cottonbelt of South Carolina. Big mill and mfg. cityof 10,000 inhabitants. Reason for selling, hus-band's death ; a rare chance. Big repair andgood sales for a pusher. No competition worth
mentioning, For particulars address, box 278,Union, S. C.
VeTABLISHED business, town of 800, big ter-" ritory, small competition, sinall stock, com-plete fixtures, tools, trial case, part thue. Poorhealth. W. O'Neil, Cullom, Ill.
aOOD paying, well-established jewelry and op-u Beal business, Best city in Kansas. Workmore than pays entire expenses. Age and fail-ing eyes impel owner to retire. Will considerclear income realty trade. No auction, cash re-quired, $3000, thue on balance or can reduce.
"Jeweler," 316 E. Douglas, Wichita, Kan.
fiNLY jewelry store in town of 800. Big tene-t' tory, expenses small. Repair work $50 andover. Reason for selling, poor health. EarlStacy, Burwell, Nebr.
1EWELR Y store situated in Central Ohio town

of 1200 inhabitants, no competition nearerthan 12 miles. Store established 25 years, in
prosperous condition, and town has a future." D 287," care Keystone.

A STOCK of watches, jewelry, furniture, andIt fixtures. Must be moved, as lease expiressoon. G. Ryder, Delaware, Ohio.
THE only repair and jewelry store for 5 miles,
I nourishing town of 1500, in the heart of therichest farming country of Lancaster Co. Oursilk mill employs 05 hands, otir machine shopand foundry employ 70 hands, besides 2 coachworks, 2 coal yards, 2 national banks, 2 hard-ware stores, 4 general stores, 2 implement stores,1 lumber yard, 4 churchs, etc. Store's one-halfblock from business center. Property, stock,
fixtures and good will, or only stock, fixtures,and good will. Established 13 years. Reasonfor selling, poor health. John H. Sensenig,Depot 101, New Holland, Pa.

( Continued on Page 33e)
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which gives the best attention stud
the best instructions. We have that
school. Send for circular.
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A N old-established optical and neurological
IL business. Repair and lens grinding plant
in connection. Did $14,000 each business last
year. Only plant in the city of 45,000, location
South. Cause of selling, retirement. Price,
$10,000. Terms, address, "A 286," care Keystone.

A BARGAIN in county seat of Oklahoma.
11 Clean jewelry stock, good business, invoice
about $1200. Will discount invoice 16;1 if taken
soon. " IV 284," care Keystone.

'JEWELRY store. 1500 population, no compe-
l) titian, more work than one man can do.
Will invoice $1500. Poor health reason for sell-
ing. Ad., C. F. Teel, Lexington, Okla.

p ARE opportunity for an ambitious watch-
n maker who can command good prices for
expert work. The house is known for the last
15 years as a reliable jewelry store, also good
optical trade. Stock about $4,000. Good loca-
tion, Chicago. Reason, impaired health.
" B 282," care Keystone.

JEWELRY and watchmaking thnsiness. Pop-
u illation, 1000, $700 stock, best of reasons for
selling. "S 276," care Keystone.

JEWELRY stock, largely fine railroad watches,
rings, brooches, etc. Fine line of books,

soda fountain (original cost, $1400), new fix-
tures, safe, etc. Railroad inspection, Libbey
Cut Glass Agency, Cincinnati Enquirer Agency
in prosperous city of 10,000 in Southern Ohio.
Stock absolutely clean, tewelry invoices $5724.
Books, cigars, to., invoice $1531. Fixtures, so-
da fountain, etc., $1208. Our holiday business
in Dec. amounted to $10,000. This stock for sale
for spot cash, do not write unless you have it.
Owner has other interests that necessitate his
selling out. Address, "S 280," care Keystone.

EADING jewelry and optical business in fine
in Wisconsin town. Well establised trade, best
location, fine store. Fixtures, $500, stock,
$2500. Will reduce to soft. Good reason for

" F 279," care Keystone.

REASON, retiring from business : leading In-
n crative and up-to-date watch and clock mat-
erial and jewelers' supply house. Stock will in-
voice $75,000. Easy terms. Correspond with
principals only. J. F. Hess, 79 S. Clark St.,
Chicago, Ill.

AN opportunity that means a fort tine for some-one with the money. Jewelry business that
Is a gold mine. Sudden circumstances force the
sale. Stock and fixtures inventory $12,000.
Repair work will average over $0000 a year.
Sales good, fine location, rent small. house and
store together. Address._ Washington Times,
Box 700, Washington, D. C.

$1000 
basatiltiosiiii!edwoevlerly 110n ydeoaptsicgaol obdissilioecsisc.,

fixtures, new large jewelry safe, show cases,
trays, test case, optometer, 50 Keystones, good
will, etc. County seat, 15,000 population, 30
miles all directions to draw from, nealthy, mild,
climate, two railroads, plenty work, good cash
trade will reduce stock if desired, only two
other' jewelers. Must stop work, health bad.
Address, A. D. Fuller, Charlottesville, Va.

EIRST-CLASS established optical business on
amain street of Cleveland. Excellent oppor-

tunity for a jeweler who wishes a profitable
side hue. For .full particulars, address, Ohio
Optical Co., 295 Pearl St., Cleveland, Ohio.

ESTABLISHED 1881, prominent street uptown.
Ii Business and repairs increasing. Serious
illness of owner absolutely only reason for
selling. 609 W. Girard Ave., Philadelphia, Pa,

'JEWELRY business in North Oregon ; pop.
" 5000 ; healthy climate. Stock and fixtures,
$7000. Best chance for good watchmaker, Sales
last year, $8000 ; bench work, $150 to $200 month.
Jr you mean business, have the cash and ean
take possession latest May. "B 270," care
Keystone.

ABOUT $5000 will buy old and well-established
/1 jewelry business in best town in the State if
taken at once. Address, P. 0. box 263, Lewis-
ton, Idaho.

BARGAIN. Good repair business. Stock

• 

inventories at $300. nave other business.
L. A. Herrick, Melrose, %Vie.

VTOCK and store fixtures of established jewelry
U business. Particulars to those that mean
business. Graf & Niemann, 210 Sixth Street,
Pittsburg, Pa.

EW ELRY huslaess, town 2000 —Ok lahoma.
u Profits last year more than investment. Rent,
light and heat $10 month. $2500 cash gets it.
" E• 255," care Keystone.

ROOD-PAYING jewelry business. Stock and
ul fixtures invoice $3000 ; can reduce. Penn-
sylvania town of 7000 pop —growing fast.. 'This
Is a rare opportunity. Good reasons for selling.
" K 326," care Keystone.

FOR SALE
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EINE Coloradojewelry business for sale, invoice
r about $4700 ; can reduce. Railroad time
inspector. Best fruit and sugar beet part of
the State. All bench work one man can do.
Good reasons for selling. Inquire of W. W.
Hamilton Jewelry Co., or Edward Lehman
Jewelry Co., Denver, Colo.

A CHANCE of a lifetime. For Bale at once,
owing to the death of E. C. Pike, at Kan-

kakee, Ill., the jewelry stock and fixtures ; old-
established. More work than one man can do
at first-class prices ; good sales. Best location in
city ; good lease. invoice about $1600 to
$1800. Part cash ; balance time. Address,

A. H. Pike, Rockford, Ill.

(4WD-PAYING jewehy store for sale. Ask

Al questions at once. • V 821," care Keystone.

THE best-paying jewelry and optical business

• 

In Northwestern Ohio ; 3 railroads. Stock
will invoice about $2300 ; can be reduced to suit

the buyer. A good chance for a hustler. Reason
for selling, failing health. "K 324," care
Keystone.

(ISE a the best-paying small jewelry stores in

✓ St. Paul, Milli]. Established nearly 20

years ; best location ; cheap rent, up-to-date

stock. Invoice $6000 to $7000 ; can reduce.
Going to warmer climate on account of poor
health. " H 823," care Keystone.

it, 
business—Colorado—for money.

uu Net profits over $5000 year during 434

years in business. Made enough, wish to
retire. J. P. Donovan, Ouray, Colo.

OR $1000 I will give a $1600 stock drugs, and
L for $1500, a $2000 stock jewelry. A good bar-

gain for one or two young men. M. F. Loos,

St. James, Mo.

FOR SALE
UNDER THIS HEADING THREE CENTS PER WORD

MISCELLANEOUS MERCHANDISE AND
EQU I PM ENT

RAMBLER, surrey type, one, and two steam
In runabouts ; also jewelry store. Sell or rent
building and fixtures. Box 696, Austin, Pa.

WHITCOMB VA lathe, good condition with 20
" chucks and countershaft. Sent on approval

at purchaser's risk. "S 257," care Keystone.

EATON-GLOVER engraving machine in excel-
", lent order, 5 fonts of type and all necessary
attachments. First $45 cash takes it, Address,
A. G. Coplan, Marion, Ill.

HALL'S staking tools : 64 punches and 15
11 stumps in first-class condition. Best cash
offer buys it. Sent C. 0. D. only. E. Retool,
Streator, Ill.

$35BUYS Geneva trial Me, 32 pairs + and —sphericals, 20 pairs ditto cylinders, 9
prisms, 16 disks, 2 trial frames. W. O'Neil, Cul-
lom, Ill.

TEN-DRAWER, curtain-top, oak work bench,
1 64-1b. Oliver footwheel, $10 ; polishing lathe,
4-drawer oak watch glass cabinet, 15-inch gilded
iron watch sign, all nearly new. Best cash
offer. Also KEYSTONES from September, 1902,
to Jam, 1907. Albert Keening, Guthrie, Okla.

RACK numbers of THE KEYSTONE: 1894 com-
l.' plete to 1906, 13 years. Price, $11. I. E.
Spreng, Sycamore, Ohio.

ilISSOLVING stereopticon outfit, $100; cost
I) $190. J. Pruett, Rockville, Ind.

•MEW Jacot pivot lathe, will sell cheap. S. Sorg,
Li Eureka, Ill.

ELECTRIC motor, friction speed transmission ;
" also %. horse-power steam motor. Bargains.
II. J. Tippett, Constableville, N. Y.

fINE B flat tenor horn, American model, C. G.
u Conn, maker ; silver-plated, polished. Price
new, $.52.50 ; almost new. First draft, for $25
takes it. F. W. hunt, Burlingame, Kans.

mEYROWITZ ophthalmometer, model C, 1300d
"I as new; electric attachment. Address,
Acme Optical Co., Lock Haven, Pa.

TWO grandfather 8-day clocks, with moon andcalendar movements. J. Barlet, Jonestown,
Lebanon County, Pa.

fIENEVA retinoscope and ophthalmoscope,
ul cost $00 ; Chicago typewriter No. 3, cost. $00.
Both guaranteed in perfect condition. Will sell
either for half price. E. F. Waits, Corinth, Miss.

RACK numbers KEYSTONE, May 1896 to date,
" good condition, best offer takes them. C. C.
Breese, McMinnville, Tenn.

ME large iron safe : double doors, fire proof,

• 

46x37x17 inside. Apply to Mr. LeRoy Will,
Big Rapids, Mich. Price, $120.

OE traveling trial case, good as new, one pol-
l) ishing lathe, never used. C. S. Lemmon,
Washington, Iowa.

FOR SALE

MISCELLANEOUS MERCHANDISE AND
EQUIPMENT

VIA BUYS complete set jeweler's tools. Ad.,
J. H. Brown, R. It. 2, Dickson, Tenn.

IJNE 4 x 5 Premo film pack box camera, Al
U condition, $5. F.W. Hunt, Burlingame, Kans.

00111PLETE optical course, including diploma
V from South Bend, Indiana, College, $9.60,
worth $15. 1374 S Fifteenth, Denver, Colo.

FOR SALE OR EXCHANGE
UNDER THIS HEADING THREE CENTS PER 

WORD

(APTICAL surface-grin ding machine, automatic
I) lens edgers, lens drills and cutters, electric
buffer, small motors, stereopticon. Or will
exchange for good punching press. C. A.
Hoffman, Minneapolis, Minn.

$45All good Missouri railroad town. Watch
uu inspectors. Cash receipts for 1906,

$10,000. This is not a chestnut, but a fine pay-
ing business. Will trade for good farm or city
property clear of encumbrance. Address,
"John," care A. Hirsch & Co., Chicago, 111. -

/AXE Edison electric phonograph on stand, one
II Edison mimeograph, one Hammond type-
writer. Want roll-top trial case, Geneva oph-
thalmoscope, ophthalmometer, refractometer,
lens drill. Dr. 0. L. Yeomans, Ames, Iowa.

ACCOUNT moving to California will sell or ex,
/1 change stock of jewelry for California pro-
perty. Old establishment with good cash trade.
Godd opportunity to get into an established
business in one of Missouri's best towus. 0. J.
Albrecht, St. Joseph, Mo.

ljENSMORE typewriter, No. 5, in good order,
" for trial case complete. F. Szymanske,
Malta, Mont.

NEW 8-light acetylene gas plant. Will ex-

• 

change for late model Francis engraving
machine. E. C. Burrows, Dews, Iowa.

ARE 3-B quick-focus kodak, one Colt 82 caliber,
ni 8-shot, rapid tire automatic pocket pistol, one
side action, 22 caliber, 7-shot, Smith & Wesson
target revolver. All new and absolutely per-
fect. For best offer, 12 or 16-gage, hammerless
shot gun or optical goods. Box 97, Addison,
N. Y.

AMS gasoline soldering outfit, new style;

• 

one Chicago typewriter, both in good condi-
tion, together or separately. What have you?
John Robinson, Mt. Sterling, Ky.

/WE new steam engine, 21,4 horse-power. Apply
to W. L. Willis, Crewe, Va.

(INE 1906 Columbia motor cycle, been used very
U little, good as new. Apply to W. L. Willis,
Crewe, Va.

ELECTRIC motor, to exchange for extra fine
" watch, Jurgensen preferred, or otiaer fine
jewelry. Would pay cash difference. "L 278,"
care Keystone.

TWENTY-FOUR Queen City 10 K. ladies' set

• 

rings, latest styles, will give 100 discount
for cash or exchange for filled eases, dollar for
dollar. Address, 1374 S. Fifteenth, Denver,
Colo.

THREE Brunswick alleys in Abingdon, Ill.,

• 

cleared $2200 in 8 months, will sell cheap.
Give some time on part or exchange for-real
estate. Address, 1374 S. Fifteenth, Denver, Colo.

THREE fine residence lots, sizes : 60 x 140, in

• 

Lincoln, Nebr. Value, $1000. Will exchange
for stock of jewelry. 1874 S. Fifteenth, Den-
ver, Colo.

PIE Postal typewriter, cost $25. Exchange
✓ for trial case, or Moseley or 1Vhiteolub lathe.
Box 104, Louisa, Ky.

(ISE engraving machine in first-class order,
U with full set of type, used very little in three
years ; the reason for sale being that at present
we do all hand work. Also one Sams blow-pipe
as good as new. Frank P. Mins, Warrenton,
Mo.

RAVE in stock one Edison $50 phonograph and
" 100 records. " Jeweler," Box 565, Wells-
burg, W. Va.

HAVE Bb ebonite Fisher clarfonet Cost $60.
in Good as new. What have you pertaining to
jewelry and optical trade? M. W. Rathbun,
Noank, Conn.

(1,00D printinwalice plant to trade fo jewelry.
U M. G. Wilkinson, Pomeroy, Iowa.

SPECIAL NOTICES
UNDER THIS HEADING THREE CENTS PER WORD

THE Colman balance chuck when worn will be
I replaced for 25e See ad., page 270.

THE Clement combined lathe attachment,
costs $40. See page 184c. Fine, new, com-

plete catalogue free.

SPECIAL NOTICES

WANTED, every jeweler to send a two-cent
" stamp for my special method of pushing
the sale of goods. Address, P. 0. box 460,
South Bend, Ind.

mONEY loaned to jewelers. Write for informs.-
" tion. The Collateral Loan and Balking Co.,
143 Euclid Avenue, Cleveland, Ohio.

REWARE of second-hand Clement combined
in lathe attachments offered for sale. They are
old models ; they sell them to get our latest.
See our ad. in this number. W. D. Clement,
Waltham, Mass.

EVERY watchmaker needs a Culinan balance
" chuck. See ad., page 270.

HELP wanted ? The Colman balance chuck will
In help you to work better, to work faster, to
work easier. See ad., page 270.

flET the best balance staffs and jewels. Order
Al direct from the makers ; every one warranted.
No student's work. Tarbox & Gordon, Omaha,
Nebr.

CASH paid for any size or kind of watch-move-
ment boxes, such as movements are shipped

from factories, also watch, glasses, watch mate-
rial, watch-case material, watch cases. Send
list to John Remillard, 397 Main, Springfield,
Mass.

BUSINESS NOTICES
UNDER THIS HEADING THREE CENTS PER WORD

RHILADELPHIA'S finest and most complete
workshop. Jewelry, watch case and watch

movement repairing, engraving, diamond set-
tiog, mounting and special order work. Repair
work returned promptl)'. B. Gebhard, 735
Sansom Street, Philadelphia.

THE Clement combined lathe attachment, costs
1 $40. See page 184 C. Fine, new, complete
catalogue free.

YOU are looking for a good reliable firm to do
your watch work. Here is the place. W. K.

Sandberg, watchmaker to the trade, 802 Colum-
bus Memorial Building, Chicago.

WE make a specialty of changing old antique
" watch cases to stem-wind. Something that
has been refused by others. Have bad 40 years'
exp. and can guarantee satisfaction. N. J.
Felix, 18 John Street, New York.

VOTICE.—I have moved from 727 Sansom Street
cs to 807 Sansom Street, Philadelphia, where I
will continue to buy all kinds of old gold and
silver ; also refine all kinds of jewelers' waste
containing gold or silver. Send by mail or
express and receive prompt attention. J. L.
Clark. Established 1870.

ELGIN Horological School, the oldest and most
5:1 practical school for watchmakers. Send for
catalogue to Elgin Horological School, Elgin,111.

WANTED, students to learn watchmaking,
ni engraving and jewelry manufacturing.
Position to graduates guaranteed. For terms and
particulars address, Kansas City Polytechnic
Institute, 1021 Grand Ave., Kansas City, Mo.

lAIAMONDS and old gold bought. Highest cash
" prices paid. B. Gebhard, 735 Sansom Street,
Philadelphia.

ELMIRA'S practical Engraving School. Make
" yourself a first-class watchmaker and en-
graver. Taught by an expert Write for prices.
Walter K Longmate, 139 West Water Street,
Elmira, N. Y.

WANTED, every one desirous of improving
TV themselves in watch work, jewelry work
and engraving, to address Bradley Polytechnic
Institute, Peoria, Ill., for one of their latest
catalogs. A postal card will get it. See ad. on
page 288 1.

AUCTION sales made on profitable basis for
in reliable jewelers only. Satisfaction guaran-
teed if conducted according to my method,
which is honorable and builds up your business
and turns old and unsalable stock into cash with-
out a loss. Best of refs. on application, terms
moderate. Col. S. D. Lewis, auctioneer, Silver-
smiths' Bldg., Chicago, Ill.

VATIONAL College of Optics, Cedar Rapids
11 Iowa. Personal and attendance courses
Write for CE talogue.

EVERY user of gas mantles, write me. Factory
D prices. Describe what you now use. Sam-
ples free. E. R. Hough, mfr., Johnstown, N. Y.

(ANF,-FOURTH horse-powor electric motor
V buffers, complete $40. Other sizes up to five
horse-power. I inest on the market. Gladly
sent on trial. W rite to-day, now Lamb Elm-
trio Co,, Grand Rapids, Mich.

BUSINESS NOTICES

ADVERTISING students, merchants or clerks
.11 can thoroughly master the science of adver-
tising in every detail at little or no cost by our
positively unique and new plan. To any one
interested in publicity, particularly to begin-
ners, it is invaluable. Full particulars on
request. Ad.-Writers' Association, 421 Mint
Arcade, Philadelphia.

IVATCHMAKERS everywhere to write me forCampbell's Combined Watch Register, 1760
entries, only $1.75—best ever. 1374 S. Fit-
teenth, Denver, Colo.

THE Omaha Watch Repairing, Engraving and
1 Optical Institute 'has a special word to say
to young men stet contemplate taking up this
work. If you want to be successful, start now
to prepare flr success by taking a thorough
course of instmctions. This Institute is equal
to the best in America, our methods the latest,
and our faculty thoroughly capable. This is
not a cheap school with cheap instructors, but
the best equipped, and provides its students
with practical instructors and superior methods
of doing work, insures rapid progress and busi-
ness Success. Investigate our Institute mid
methods of instructing and compare them with
other schools of this kind. Write for prospectus.
Dr. Tarbox & Gordon.

Too Late for Classification

HELP WANTED—A good watchmaker and
in engraver ,• a good, steady position to the
right man ; last watclunaker in our employ 19
years. A. Jonas & Sons, Youngstown, Ohio.
Established 1863.

I
IELP WANTED—Competent watchmaker.
1 Must furnish best refs. M. D. Ricketts,
Jeweler, Lock Box 105, Greencastle, Ind.

DIAMONDS SOUGHT
FOR CASH

If a customer should bring you any Diamonds
or Antique Jewelry to sell, and you do not care
to buy them yourself, send them to

CHAS. S. CROSSMAN a* CO.
3 Malden Lane, Novv York
The "Old Mine " Diamond House
 Established 1880 

Write at once for the most liberal offer ever
made for securing patents, designs and trade-
marks. Send sketch for free opinion as to
patentability and ask for the "Inventors'
Guide," the finest book published for inventors.

Best reference. Established 20 years.
WM. N. /1400R

Loan and Trust Bldg., Washington, D. C.

LEARN
-JEWELERS
ENGRAVING
"The Engravin9 School That Graduates

Experts." A fascinating, high-salaried and
easily learned trade, taught thoroughly and
practically by correspondence. Your instruc-
tor is the foremost, authority and master
workman in the world. We will teach the
beginner better engraviug by correspond-
ence than he can gain in years of rigid ap-
prenticeship. We will improve the skill of
any engraver one hundred per cent. and
make him master of the trade. The demand
for competent engravers far exceeds the sup-
ply. Send for handsome illustrated prospec-
tus. PAGE-DAVIS COMPANY
Suite 7, 90 Wabash Ave., CHICAGO

EPAIRING'
KIND 1.0 N CAL YOUR OWN

INSLOW, KRAUSE dc. CO,
.1111ASONte,TEMPLE, CHICAAUSI

Springfield, OhloLON BARNHART,
Manufacturer of Fine

Watch & Spectacle
Electric illuminated and
Nun-Illuminated. 1),,,'abbe, Elegant and Attractive
BEST SIC3NS ON 'EARTH

Send for Catalogue

IGN

An Expert Adviser on
Watch Work

Is especially valuable to the repairer
at this season. A book which you will
find quite serviceable as the best expert
and which you can have always at hand
for reference in case of doubt or diffi-
culty is

The Watch Adjusters
Manual

the standard treatise on the adjust-
ments and higher watch work. This
book is thoroughly practical and con-
tains full instructions on every diffi-
culty that can confront the repairer.
All possible complications and all kinds
of movements are thoroughly eluci-
dated.
Cloth bound, 376 pages with 56 illustrations

Sent postpaid to any part of the world on
receipt of price, $2.50 ( LOS. 5d.)

Published by

The Keystone Publishing Co.
809.811-813 North 19th Street

Philadelphia, Pa.

The School Worth While

Canadian Biological institute
115 East King Street

DIRECTOR Toronto, Ont.
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AMERICA'S MOST

Should you at any time wish to convert a part or all your stock

into cash, write me before doing business with others. I not only

guarantee a successful sale, but that you will stand just as liigh in 
the

community as a result of the Auction.

R. M. HARDING
156 Wabash Avenue CHICAGO, ILL.

I always take my salary out

of the profits of the business

Successsful Men are Safe to Follow

thi

The auctioneer who has the ability to turn dead stock into 
cash

at a profit ; make new customers for your store, and that 
your good

name and future business will be protected against loss or 
injury,

that is the man you want to conduct your sale.

Remember, it takes a live fish to go up stream-any dead

one can go down. The live man is the man

you want. Auctions as conducted by me are business-building, as

well as money-malz" g ; as a proof of this I can refer you to 
hundreds

of jewelers, botli in the United States and Canada, for 
whom I have

made from one to three sales.

" Just Like Magic'

20, 50 and 100 dollar bills

" Come Forth" We get the Money

Our System is NEW

Gets De RAW HAW " in De Bag

when "Lindsey" heads

your auction. lf you want

to hold "THE GLAD

HAND," by all means

adopt this unexcelled

" LI N DS EY SYS-
TEM," noted far and

wide among the better

class jewelers as "THE NEW ERA" of the auction world
.

In it you get all that is honest, honorable and upliftin
g. My

story is told. It would take a book the size of THE KEYSTONE

to tell all the merits of the " Lindsey System." 
I can

do all I claim and more. Failures an unknown

quantity. I come under a bonafide guarantee.

You take no chances. Write for explanation in detail.

H. B. LINDSEY
America's Auction King

3I21% E. 12th Street KANSAS CITY, M

1-Tome Phone, Hot Main

E. OLENDORE

Read ! ! W e guarantee you against loss ; your reputation
remains the same after we finish. We never mis-

represent the quality, and you can always depend on
 us to fill our

engagements. We will make your sale and positively 
guarantee that

our new system will produce the required 
results. Wire or write

for date and

That is WHY we have

the confidence of the

MANY JEWELERS

that we have served and

accounts for the ever

increasing demand for

our services.

The Emfton.

How can a jeweler expect to make the profit that he should
when he does his Engraving by hand?

How can he afford to use his time doing this work, which is
seldom charged for, and leave money-producing work undone?

How can he afford to send it away to be done, pay the charges
both ways and the cost of the Engraving?

How can he take the risk of a delayed execution of the order
tild the consequent delay in delivery of the customer's purchase,
with its attendant dissatisfaction?

How can you afford to be without the New Century
Engraving Machine which plugs up the free engraving
leak and does work both satisfactorily and at next to no cost?
And so quickly that there are no delays for the customer?

Send us a postal request for our catalogue and easy terms.
Write now.

GRuver Coanipmny, szyTe, 1Pa.

PROSPERITY HERE! 
GOLD QUALITY GUARANTEED AS BILLED

Less 10 per cent.

Rimless Mountings, 10 K. Riding Bow .
Rimless Mountings for Eyeglasses, 10 K. .
10 K. Light Riding Bow Frames . .
10 K. Medium Riding Bow Frames . .
10 K. Heavy Riding Bow Frames, 30 dwt.
10 K. Offset Eyeglass Frames

cash

$21.75 up per dozen
13.75 up per dozen
21.00 up per dozen
23.60 per dozen
26.25 per dozen
22.90 per dozen

Reading Glasses Celluloid and Nickel

SPECIAL, TERMS

Refer to the followtn g

J. P. Bader, Clarksdale, Miss, 
Geo. W. Kates Newton, Kans.

Joe Freetllander, Memphis, Tenn. (2 sales) 
Wuerth Sc Leavenworth,Son,,  Kans.
Warren it lVarren, Paducah, Ky,

Raines Bros., Tarkie, Mo.

S. Waldman, Bloomington, Ill.
W. Akenhead, Lake Village, Ark.
liattiesburg Jewelry Company,

Ilattiesburg, Miss.

M. Maloney, Birmingham, Ala. (2 sales)
Douglas Jewelry Co., Guthrie, Okla. (2 sales)

E. K. Crothers, Bloomington, Ill.
James A. Young, Watertown, Tenn,
Hugh Murray, Danville, Ky.

A oetioneers for tile 13etter 
Class of Jewelers

3896 Morgan Street, St. Louis, Mo.

Long Distance Telephone, Bell, Lindell 284

All 94zes from 2 inch to 6 inch. Send for Price-List

AUDEMAIR
TRIAL CASES
For Office in oak, cherry,
and leather.

Also for Traveling, with
divisions for stock and
lenses.

None better made. Send
for pamphlet.

Most modern and up-
to-date Trial Case. Over
11,000 in use. No fault-
finders. They make a
friend wherever they go.

We are in Position as Manufacturers and Importers
to offer the very LOWEST FIGURE on your Optical Goods. It will be to

your advantage and PROF! I'

GOLD FILLED SPECTACLES and EYEGLASSESGuaranteed to wear like Gold
Frames, 1, 0 or 00 I:.

14K.10 12 K. ill
Riding Bow, $7.48

10 K. flo 1
2-0 3-0

$6.40

Per Dozen. Net Cash

THE EQUAL OF GOLD IN STYLE AND FINISH
See our samples and be convinced

$5.50 $4.25

ALUMNO TheRIBDIeNsGtBWOWhite$1M90etpaelr DForzanmes
RIDING CABLE, $2.80 Per Dozen

GERMAN SILVER-RIDING BOW or STRAIGHT,
$1.15 to $1.44 Per Dozen

FOR THIS MONTH. EXTRAORDINARY REDUCTIONS
in the !wive of first-class, world-renowned Trial Cases, the Audemair, as follows, Net Cash :
No. 1000, containing 96 + and - spherical lenses with trial frame  

No. 1052, " 262 lenses and discs with triple-cell revolving frame, space for tray for

$9.00
No. 1031, 68 lenses and discs, double-grooved trial frames, with index, worth $30.00 25.00
No. 1030, " 168 lenses and discs with triple-cell revolving trial frame, worth $85.00 . . 29.00
No. 1075, " 211 lenses and discs, dottble-grooved trial frame, space under tray for goods,

worth 955.00 . . . . . . . ... . • • . . . . . 46.00

goods, worth 965,00  
No. 952%, " 282 lenses and discs with triple-cell revolving trial frame, antique oak case,

worth 980 00 . . . . . . 

54.00

Same contents II8 No. 990, space for stock under tray, wort11.9100.00 . . . . 77.00

. . . 57 47.. 0 (0)
Climax Folding Case. Size-8%, 10%, 8%; weight, .5 lbs. 211 lenses and discs, revolving

No. 990. Handsome antique oak ease, containing 290 lenses and discs with Kerato.
score,

frame, worth 953.00 . . . . . ... . . .... . .. . . . . 38.00

superior alumitio trial frame. Took highest awa:dRetinoscope,

No. 1990, 
at Paris Exhibit on. Worth $100 00 . .

All the shove eases are eovere 1 with imitation seal, except when otherwise specified. The reputation of the Audemair Trial case is well established. With eneh case we willfurnish free eite set of test tylies; Dr. Knowles' book on the eye, and a handsome lithograph on he emmetropic eye in four colors and four representations of the eye, 18x24 ins.

$3.50

R Department

Opticura
112.YU wATER

The Best.
Cures Sore Eyes

$1.63 per dozen

Promptness and Accurate Service on I Work it"Pyrgd Give Us a Trial
SPENCER OPTICAL COMPANY, 12 Maiden Lane, NEW YORK
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THE APPEAL
c(Yc' QUALITY

Tbe qualities which constitute

perfection are found in

COMMUNITY

SILVER,
Knives. No other Knives are

so heavily plated with pure sil—

ver; no other Knives have a

blade of finer tempered steel.

Their grace satisfies the eye;

their price, the purse. They

are fully guaranteed.

Oneida Community.
Limited,

Oneida, N. Y.

KNIVES THAT SELL

CLEAN CUT arguments bring sales. These Knives, bearirg the Community Silver

stamp, are the only plain solid-handled Knives advertised direct to consumers.

Their slight scimitar curve imparts unusually graceful form. T
hey are plated on a special

blank of finest crucible steel---the best blank on the market. The
y carry one-third more silver

than standard triple-plate brands, Costing you less, they yield larger profits. Naturally

they sell ; naturally it pays you to sell them.

ONEIDA COMMUNITY, LTD.
ONEIDA, N. Y.

Chicago Salesroom: 131 Wabash Avenue

395 BROADWAY NEW YORK

vat,ozz -v-PA -corr
TORE
©17

NANA/ CC, INC.
P.O. BOX 33

COLUMBIA, PA. 
1751Z

( -1 \ lik) 11:;),[ n 

% 1

L

i 
COPYRIGHT 15107

BY THL KEYSTONE. PUBLISHING CO.

PHILADLLPHIA



A Gift Watch
That May.
Be Looked
In the
Works

Watches are probably the most popular of
all gifts. Yet too often the gift watch consists
of a showy case and an indifferent movement.

Impress upon your customers that the

ELGIN WATCH
is the proper gift watch because it lasts a life-
time and is a source of satisfaction where a poor
watch is a cause of annoyance.

See Jobbers' List for prices or write the
Company.

Every dealer is invited to send for the Elgin
Art Booklet " Timemakers and Timekeepers,"
illustrating the history and development of the
watch.

ELGIN NATIONAL WATCH COMPANY,
Factories, Elgin, III., U. S. A. New York Office, 11 John Street.
General Offices, 131 Wabash Ave., Chicago. San Francisco Office, 206 Kearny St.
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J&B. A FINISHING TOUCH
can be given to the dainty summer costume, by the use of a

No. 3094. 0. K Buckle, set with Jade
No. 300414 0. E., with Pin-stein, set with erode

No. 771. Indian
set with l'earls.

No. 772. Indian Cross,
Red Enamel.

No. 2877. Rose and Purple

No. 2879. Rose and Purple
finish, with stone.

No. 2900. Rose finish, no
stone.

No. 777. Rose finish, set
with 2 Brilliants and
Bully, Grecian Border.

No. 778. Green finish, set
with 2 Brilliants and
Ruby, Grecian Border.

No. 3700. Roman settinu,
Amethyst Stone.
2 Baroque Pearls.

CHOICE BELT BUCKLE
We are showing herewith two styles

from our lare and attractive line.
There is also presented .a new pattern

I f the square-edged

ARMLET
the extraordinary sales of which have
already proved its popularity.

Invisible Joint Bracelet

No. 555. ifalf Chased, Bose Finish, 6% gage
No. 

Or,;.

 0 0 II 714 It

No. 070. ,t ' 774 "

No. 3713. Old English finish
No. 3714. Roman finish

No. 3725. Old English

No. :1726. Veil Pin, O. E., plain
No. 3727. " " itoman
No. 3732. " 0. 1,;., engraved

No. 3429. Sterling Buckle
No. 3429,4. " with Pin-stem
No. 3431. Rose Buckle
No. 343134 " with Pin-stem

No. 771. Rose finish,
Grecian Border.

No. 772. Green finish,
Grecian Border.

No. 3740, Chatelaine Pin,
Rose finish, Its r oq U e
Pearl in center, set with
Brihh junta.

Theodore W. Foster CI Bro. Co.

New York
13 Maiden Lana

MANUFACTURING JEWELERS anD SILVERSMITHS

100 Richmond St., Providence, R. I.
Chicago Canada

Heyworth Building Kingston, Ont.

No. 769. Rose, Green and
Red. 1 Brilliant.

No. 2925. Rose finish,
4 Brilliants.

No. 2524. Bose finish,
size larger.

No. 2926. ilnse finish,
size smaller.
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Traveling Force of the
Keller Jewelry mfg. co.
Territory covered by our representa-
tives as tollows :

JOHN F. GARLAND
Western States and Special Traveling
Commissioner.

WM. C. SHARKEY
Southern States, Texas, Indian Ter-
ritory, Oklahoma and Pacific Coast
States.

JOHN S. BRAUDE
Western States.

JAS. J. DOLL
Pennsylvania, New York State and
New England States.

STEVE SMITH
Nebraska, Kansas, Missouri.

Buttons
Lockets

Fobs
Scarf Pins

Neck and
Lorgnette Chains

Brooches
Rings

Hat Pins and
Bracelets

The

KELLER JEWELRY
MFG. CO.
64 Nassau St., NEW YORK

Factory, 8 Lum St., Newark, N. J.

JOHNS.BRAUDE

ere are shown our four
special designs of Cres-
cent 14 K. Filled Cases.

These are made for ourselves only,
and we especially recommend them
to the trade.

671iitio

CRESCENT

1653413

SOLID 8DLD

Diagonal Band

e exclusive, and put in a

line of these beautiful designs

for the spring trade.

CRESCENT

1662831

SOLID GOLD
BOW. 

Fleur-de Tis

CRESCENT
1662843

SOLID GOLD
\.‘  BOW. j

Ws*

339
ade in 0, 12 and 16 size,
in polished and roman bas-

eine, and the Fleur-de-lis in

engine-turned, as well.

Ettif1

-14f4

CRESCENT

1662748

SOLID GOLD

leaf
Top & Bottom

an be had ONLY from
The Non-Retailing Co.
Jobbers in
Watches and Chains
Lancaster, Pa.

2 Tulpstraat
AMSTERDAM

ESTABLISHED 1866 12 MAIDEN LANE (One flight up)
P. O. Box 1625

A X,.
\

NEW YORK

s '\ IMPORTERS

WE WILL REMOVE TO 52 & 54 MAIDEN LANE ABOUT MAY 1.

ORDERS
ARE

SOLICITED
EITHER
DIRECT
OR

THROUGH
OUR

TRAVELERS

Selection
packages sent
to responsible

jewelers

Complete
Line

Watches
and

Jewelry
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The Secret of Good Watch Repairing is the use of high-grade and time-tested

Jewels, Mainsprings an Balance Staffs

The Aim of Every Good Watchmaker is to turn out perfect work, and thus please his customers. By
so doing he will not only hold his old trade, but will attract new customers. This can be done
only by the use of the best materials and tools, which we are in a position to furnish promptly.

E. & J. S. MAINSPRINGS

These springs have satislactorily stood the
test of time. They arc coiled and packed one-
half lillZ191 in a package and each spring wrap-
ped in anti-rust paper. Each wrapper is marked
with style, width and strength of spring it
taint sins.

Price, per dozen, $1.25
Price, per gross, 14.25

I Dona Mairtigants
rorca,'

•

%Joe j-e7?o7,e4e

0'312-
swazerhod

U. S. R. SPECIAL MAINSPRINGS

A weil-tempered, finely-finished mainspring
used hy many watchmakers to the exclusion of
all other makes. We keep them Mr all the
leading makes and sizes of American watches,

Price, per dozen, $1.25
Price, per gross, 13.50

• • . 

..........

MAINSPRINGS.
Sold only by E. &J. SWIGART,

CINCINNATI. 0.

HERFIULES MAINSPRINGS
A reliable spring, suitable for the cheaper

grades of watches. Accurately gaged and made
or all staple sizes and styles of American
NV a telleS. Price, per dozen, $ .75

Price, per gross, 8.75

GENUINE AMERICAN MAINSPRINGS
We have a great variety for practit ally every American watch now made. We sell them at lowest factory prices

Sold only by E. & J. SWIOART,

CINCINNATI, OHIO.

SUPERIOR SPECIAL MAINSPRINGS
A fine spring with rounded edges, cor-

rectly gaged for length, width and strength.
In fact, it is as the name implies, all excep-
tionally fine quality mainspring.

Price, per dozen, $1.00
Price, per gross, 11.25

E. & J. S. Balance
Staffs

All
Prices
Less

for Cash
E. 0 J. S. Balance

Jewels

Prices of Genuine Factory and E. 0 J. S. Brand of Balance Staffs and Jewels

Hien,

WaltIrm,

all sizes, 7 Jewel
" 15
" 17 and 19
" 21 " 23

7
15
17 and 19
21 " 23
7
15

44

44

St

44

44

lia7aeuncLelitillis BaiGneueneniJneewels Balance Staffs BillEaisce 
J. S.E. & J. 8.

$1  80 $2.00 $1.00 $1.50
2.00 1.00 1.50
2.00 1.00 1.50
2.00 2.50 1.50
2.00 1.00 1.50
2.00 1.00 1.30
2.00 1.00 1.50
2.00 2.50 1.50
1.50 1.00 1.50
2.75 1.00 1.50

2  00
3  00
4  00
1  50

...... 2.00
3  00

. . ...... 4.00
• • • . . ..... 2.00

3  00

BALANCE STAFFS AND JEWELS BY PIVOT SIZE. When Si) desired, we can furnish E.& J. S. BALANCE
JEWELS AND STAFFS BY PIVOT SIZE. Pages 157 and 158 of our [906 Catalogue give descriptive list and pivot sizes of different
makes and grades.

SEND us a trial order for general Jewelers' Supplies, and we feel sure you will be convinced of the fact that we have the stock and
facilities to take efficient care of your wants. We take pains to so treat our customers that they will feel it to their interest to favor us.
Write for Catalogue.

E. 0 J. SWIGART, Cincinnati, Ohio

Old Gold, Silver E, Sweepints

is Idle Capital. Convert it into

341

Out-of-date jewelry, old watch cases, old gold
of all kinds and descriptions, your sweepings of

gold and silver, whether in filings, scraps, or

what not, arc worth just so much ready money.
But isn't it a sort of gamble with you when

you ship them away?
Reduce this money-making part of your

business to a real business basis. Know at all

times just where you stand. Get the highest
market value, get honest returns.

Uncle Sam sells us his sweepings. He sells to the highest bidder.

Depend upon it that whatever you consign to our

hands will get conscientious attention.
Returns for sweepings within five

days of receipt. Returns for old
gold and silver made same day as
received. Consiffnments held sub-
ject to your acceptance, and returned
at our expense if offer should prove
unsatisfactory.

Drop us a line and let us start in together at once.

We are paying GO cents per ounce for old silver

GOLDSMITH BROS.
Sweep Smelters
Refiners and Assayers Chicago

OFFICES
63 and 65 Washington St.

WORKS
58th and Throop Ste.
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Our New Catalogue
Sent Gratis (Express Prepaid) Upon Your Application

(Above fac-simile is one-half size)

432 Double-Size
( 1334 x 4).4.( inches)

Pages

20,000

Illustrations

Carefully
Indexed

Complete
in Every Detail

All the
Latest Goods and

Specialties

Facilitates
Ordering

\Write for it
at once

No Watchmaker, Jeweler or Engraver can afford to be without it
We are just sending out to the trade a supplement to the above catalogue, illustrating and pricing all the latest and improved tools and jewelers' supplies on themarket. We have already sent one of these supplements to all jewelers on our mailing list. If you have not already received a copy of this supplement,it is yours for the asking.

PERFECT
CONSTRUCTION

IN EVERY DETAIL

HARD SPINDLES RUNNING IN

HARDENED

STEEL

BUSHINGS

/(/((;,o 1)2

BEWARE
OF

IMITATIONS

FULL NICKEL PLATE

IN COMPARING PRICES WITH

OTHER LATHES, LEARN THE

DIFFERENCE IN SIZE,

QUALITY AND DETAILS

OF CONSTRUCTION

Lathe, including Taper and Screw Chuck,

6 Cement Chucks and belting . . 
$29.00

Extra Wire and Wheel Chucks . • . .75 each

A CHUCK MAY LOOK ALL RIGHT
, YET BE ALL WRONG.

Our Chucks are made of the very best s
teel and absolute concentricity of

cone, thread and hole is obtained by the most
 improved methods based upon

years of experience. We use no Dies for the 
threads, but CUT THEM ON A

LATHE ; nor do We file and polish the cone, 
body or hole, but GRIND them to

a standard on special grinding machinery 
and guarantee perfection in every part.

WE CAUTION YOU AGAINST THE 
IMPERFECTIONS OF THE IMITATION

FOR_ SALE 13Y ALL JOBBERS

IN THE UNITED STAT
ES AND CANADA

4,'"o• ic‘

8.0 14° •tore .

° f 444,at' 6blif
eø ‘;.p,c4, ••• t )

I i • 44" Iv?a
C,

40.*°'

a
66 40

w 
Li 46 4,44' 06/ vcio

IA PO 6, lots )0111

4fro 40 A d t+-444' 444 jet tl°

40 070fok no
r

4g6

"P's

OP

44 11.'VC

This guarantee Is backed

by our experience of 32 years

in building Lathes and the perfect

methods used in their construction

THE TRUE BLUE
Beaded Label

French Watch Glasses 

The Crown Watch Glass

Note the and beware of imitations

Ask your jobber for them

'HIGHEST QUALITY, „

CORRECT SHAF.'

AND
PARIS

21 Rue de l'Echiquier

NEW YORK

37 Maiden Lane
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U. S. Mint, Philadelphia

THE UNITED STATES GOVERNMENT ACCEPTS
at its mints and assay offices, large consignments of old gold, refines same and remits proceeds byexpress.

About 6 to 8 days' time is required to get returns, from which refining and coinage chargesare deducted and return expressage to pay.
The value placed by the U. S. Government on a consignment is absolute and final, from whichthere is no recourse.
Wendell and Company accept at their assay offices and refineries small lots of Old Gold($1 to $250), remit full value at once by draft, before refining, and hold consignments until valuationsare accepted.
If there is any doubt about the valuation placed upon a consignment by them, it is immediatelyreturned in its original condition, express charges prepaid.

Their large business requires complete assaying, smelting and refining departments. They handle without additionalexpense and use in their own factories all old gold and silver consigned to them. The difference in the value of old gold(before refining) and fine gold (after refining) is their profit, which is very much smaller than it would have to be if they con-ducted a separate refining business with a large investment in plants and expenses ranging from 15 to 25 per cent. of thevalue of old metal received.

THE UNITED STATES GOVERNMENT DOES NOT BUY OLD SILVER
It accepts same for refining, and returns the fine silver in bars, less the refining charges, by express.Wendell and Company buy old silver outright at the full market value, which is governed bythe price of fine silver.

11,1■I,

al 40-

f-rti?"'S \cm A

II Li .4?szaammp„...

rrenir--
11 :,
103-105 William St.

New York

DO NOT PAY YOUR BILLS WITH OLD GOLD OR SILVER

Sell it to Wendell and Company for full cash value and pay your bills
with the returns. You will save much by so doing. Most of the firms that
take gold and silver on account do not use it themselves ; nor have they any
means of ascertaining its exact value, but depend on others, who place a
value on it that will afford two profits.

WENDELL. AND COMPANY,

ASSAYERS, SMELTERS AND REFINERS.
Established 24 years.

Polishings, crucibles, bench and floor sweeps economically handled and
proceeds promptly remitted.

7,

57 Washington St.
Chicago

TheW B & C Glasses
WATCH GLASSES

345

are known to be the BEST

They are guaranteed to be strictly first quality glass without bubbles or scratches

The only medal at the Chicago World's Fair for
watch glasses was awarded to the W B & C brand.

The prices on
are not higher z
much inferior 9,
sold by the
of the United
lows:

B & C glasses
t=J than other and
tvi brands, and are

,st, leading jobbers

0 ,sgr• States as fol.

■•• Per gross
Oeneves   $4.00
Mi-Concaves . . .   4.00
MI-Concaves, Extra Thick . .   10.00
Flat Parallels   8.00
Lentilles   12.00
Flat Concaves . . 12.00
Flat Concaves, Extra Thick 15.00
Patent Oenevas   8.00
Lunettes   3.00

Discount, 6 per cent.

Per doz.
S .40
.40
.90
.75
1.25
1.00
1.25
.75
.25

The only medal at the Paris Exposition of 1900 for
watch glasses wits awarded to the W B & C brand.

Over 25 Silver and Gold Medals awarded to the W B & C Glasses at the Different Exhibitions of the World Since 1826
Everybody knows that the W B & C glasses HAVE BEEN. ARE, AND WILL ALWAYS BE the leading brand of glasses in the market. Their finish, clearness, flexibility and correctness of size make

them so that the leading Jobbers in the United States will use no others at any price. Four-fifths of the case manufacturers are using them on account of their accuracy and perfect roundness. They
used to buy a cheaper grade of goods, but soon found out the wisdom of the old proverb, "The Best is the Cheapest at the End."

WATCH MAKERS I I If you wish to save time and money and give good satisfaction to your customers (if you are not using them), try the W B & C and don't be deceived by bluffing and humbug-
ging advertisements, showing a lot of nonsenical figures. The W B & C glasses are in existence over sixty years, and during that time a great many brands have sprung up in one day, and never
heard from afterwards. IT le A GOOD AND RELIABLE GLASS YOU WANT. WHICH IS THE W B & C

Quality, Finish, Originality are characteristic of the work those whom we

teach Engraving l)y our distinctive method.

IS YOUR WORK PLEASANT AND REMUNERATIVE ; or is it a dull grind-distasteful and monotonous? 
Is it of such a

nature that any one with little or no experience can do it as well as you? If so, you are in a fair way to become a machine.

It is as simple to have fascinating and remunerative work as not. Our instruction is by personal supervision, and individual

in every case. We can give you the gist of the most thorough and complete apprenticeship training, without its tedious and
unnecessary grind, and qualify you to earn from $20.00 to $35.00 per week. No other field of endeavor offers better possibili-

ties of steady and well-paid employment than Engraving and Designing.

  OUR ARTISTIC BROCHURE SENT ON REQUEST 

The Altr- "Nivfet-mletmr *chola of
W. L. Newmeyer, Master Garfield Building, Cleveland, Ohio

**graving

AN D •

PROMPT ,

RETURNS FOR
YOUR

OLD GOLD.
SILVER.FILING
SWEEPINGS

c

WE BUY
Old Gold and Silver Filings, Polishings, Sweeps, Hand
Washings, etc. We will make accurate valuations and hold
consignment subject to your acceptance. If valuation is
not satisfactory, we reship to you at our expense.

WE PAY FOR OLD COLD:
22 K. 88c. per dwt. 12 K. 48c. per dwt.
20 K. 80c. ' 10 K. 40c. "
18 K. 72c. " 8 K. 32c.
16 K. 64.c. " 6 K. 24c. 

..

14 K. 56c. " 4 K. 16c.
MARKET RATES FOR SILVER AND PLATINUM

WE SELL
Gold, Silver and Platinum, various qualities, rolled flat or
drawn to wire of any gage.

PRICES OF ALLOYED COLD:

12 K. 58c. " 
14 K. 66c. per .„dwt.10 K. 50c. per dwt.

18 K. 82c. pegredwtK.

Gold and Silver Solder, either from formulas furnished
or our own. "T. B. H." Alloy, 25c. per oz. Guinea Gold,
75C. per lb. Shot Copper, 40c. per lb. We will send tables
for alloying without charge. They save figuring.

Try us and you will appreciate our Squareness, Promptness and Accuracy

T. B. HAGSTOZ, LTD., Main Office, 709 Sansom St.., Philadelphia, Pa.
SMELTERS, ASSAYERS, REFINERS
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HOLTZER—CABOT

Electric Lathe Motors for Jewelers
ONE REASON WHY

you can obtain better results

with a HOLTZER-CABOT

LATHE MOTOR is that our

thirty years' experience in

the building of electrical

apparatus enables us to offer motors that have

passed through the experimental stages and are

practically perfect.

The various points in which they excel are

enumerated in our publications upon this subject.

THESE MOTORS ARE
made in eight styles and sizes

and have had several years'

trial in all classes of buffing,

polishing,grinding,etc. EACH

ONE is backed by an abso-
lute guarantee of one year,

OUR OFFER TO JEWELERS of A Lathe
Motor on Trial " and special data and Price-Lists
are contained in CIRCULAR No. 410.

We will mail you a copy if desired. Write
for it to-day.

THE 1101_,TZER-CABOT ELECTRIC CO.
BOSTON (Brookline), MASS. CHICAGO, ILL.

A TIP
A repair shop where skilled

workmen are ready for any class
of work at a moment's notice, is
at your disposal.

Send in that bunch of work—
engraving, cases and all—to-day,
and we will return it to-morrow
ready for your customer.

Your trade needs your time.

HALLEY & CO.
51=53 Maiden Lane NEW YORK

"THE" Machine for
Tagging Rings, etc.

Complete Our Eyelet Machine,
Outfit 1000 Celluloid Tags
consists of I 1 Bottle Ink

Price complete,

$5.00 net
NO..

0 NO.2

N O. 3.

Style of Tags

Hand Plyers are

Useless for

Tagging Rings

Pat. applied for

The

HOLD=ON
CLUTCH

w,s‘•
sicst
sxxv,v\6‘.

YOU slide the

Clutch on—

IT does the rest

Pat May 20, '02

A Splendid Seller
Retailing at soc.

Ask your Jobber or write to

Scarf Pin Insurance

Hold=On Clutch Co., 33 Gold St., NEW YORK

1
am. 

111/8111/1llifi/1"'

szff:s.0.

Patent Hand Broaching
Device

Most practical tool for broaching out
11 kinds and sizes of watch hands and
econds or any other small article which
equires broaching of hole. You cannot
liming° or break the hands while broaching.
'ickel plated. Price, $1.00.

Patent Upright Roller
Remover

Flat bottom, which sets firmly on the
bench. You cannot break pivots with this
tool as it is very easily adiusted for any
size from jewel series to the largest size.
Single or double roller. Nickel plated.
Price, $2.25.

"If your Jobber cannot supply you with the
above tools, please write us and we will
give you the names of Jobbers who can.

Fleming's
Patent
Corrugated
Case Springs
These springs can be fitted
without filing, to all makes
of eases. Made for thick

and thin model cases, in

both lifting and lock. Be-
ware of base imitations. See
that the box bears the name
of "Fleming's Patent Cor-
rugated Case Spring." None
genuine except those with
the name "Fleming" on.

THE BEST IS TUE CHEAPEST

Why the "LAFAYETTE MAINSPRING" is superior
let—It. is guaranteed to ho made of the Best Steel.
2d —It is made by Skilled Hand Labor.
3d—Each•Spring is wrapped in Oil Paper and Silver Foil, which packing positively avoids

exposure to the moisture of the air, and therefore all danger of rust is prevented.
4th—Each Spring bears a Metal Tag, indicating the watch it is intended for, which accuracy

is warranted.
5th—Each dozen is put in a neat Box, having twelve partitions, one for each spring, so the

handling of several springs at one time is avoided.
6th—The finish of the" Lafayette Spring" is, like its quality, superior to any in the market.

No. 122. Improved Jewei-Locking Tweezer. Nickel-plated. Price, 60 cents

PPRN- '411111111D
No. 113. Patent Non=Magnetic Tweezer. Made of pure German silver, highly polished, 75 cents

Henry Zinmiern & Co., inc., sAopl_nts, 77 John St., New York_

1 
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FINE

SWISS PATTERN FILES

••tF Mliilltirto,

FOR WATCHMAKERS, JEWELERS, FINE TOOL MAKERS, DIE SINKERS AND OTHERS
WHOSE WORK REQUIRES GOOD TOOLS

' _NICHOLSON FILE CO. 4

THEY ARE SUPERIOR TO ALL OTHERS OF DOMESTIC OR FOREIGN MANUFACTURE

ASK FOR OUR CATALOGUE

NICHOLSON FILE CO.
PROVIDENCE, R. I., U.S.A.
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Victors help
Sell jewelry

In this way :
People who have Victors will

come often to your store to see the
new records.

Your jewelry is there iiid so ire
you 

You see? Victors don't stand
in the way of jewelry business; they
help it.

There's money in it. You make
a dollar to our twenty cents. We
have increased our advertising
the past year by $ i so,000.00 and
our facilities by $1,000,000.00.

There's a (rood future as well as
a good present in the business.
Will you come in it ?

Send your address and receive
our dealer's proposition.

Victor Talking Machine Company
Camden, N. J.

HOF MAN

Show Cases
are strictly high-grade
We execute orders, either from your specifications or
from our own original designs.
If you are. interested in store fixtures, combining
elegance and dignity,

GET OUR CATALOG

John Hofman Co.
33 S. Water St. Rochester, N.Y.

OUR ELECTRO-PLATING SALTS
whoa dissolved in water make a plating sol-
ution at once ready for work and of always
correct shade. Know that we are the origi-
nators and manufactursrs of the

DARK GREEN GOLD SALTS (Antique)
AND OTHER SHADES OF GREEN

.. Likewise the ..

ROSE AND ORANGE ROSE GOLD SALTS
used for single and double gilding, and of
all other shades now on the market.

Our Jeweler's Model Electro-Plating Outfit
contains the batteries, plating salts for one.
quart roman gold, half gallon silver, half
gallon copper, one gallon jeweler's potash,
and instruction book on electro-plating.

Write for circular

U. S. ELECTRO-CHEMICAL CO.

H. HIRSCHBACH, PROP.

78 Lafayette St. New York
(formerly called Elm)

Landis School of Engraving

M. L. Landis

Spring Course Will Open April 1, 1907

Send for New Prospectus

__ you wish to take a Course this spring, write
us at once.

We are now making appointments for pupils to
enter April 1st, and we would be pleased to assign and
hold a placd for you to enter at that date.

We do not accept more than twelve pupils at one
time, devoting our entire time to their personal
Tastruction and Advancement.

Our methods are original and entirely new. We are
the founders of a new system in the Art of Cutting
and Designing, which enaldes a pupil not endowed
with artistic skill to learn to make perfect letters.

Write us, and we will give you an idea of what you
Proprietor nod Instructor could accomplish by taking a Course with us.

M. L. LANDIS, no Mt. Vernon Avenue, Detroit, Mich.

Positively no Mail Course given. Attendance only

AP

TRADE MARK

a ed.° .....
This name on a Phonograph

has the significance of the sterling mark on silver

I
T identifies a talking machine of the highest type—one that you can sell with the kn owledge that it is

the best in construction, in principle and in musical qualities.

The jewelry store that grows is the one that seeks trade in all directions. The Phonograph field

is to-day the largest and most profitable in any jeweler's territory. It is a field you can work without

much effort and at a comparatively small outlay. It means customers that you haven't now and cannot

get in any other way.
Give this Phonograph proposition serious thought. It is purely a question of profit, and that is

what you are in business for. There is an Edison jobber near you. Write us for his name and

complete literature.

National Phonograph Company, 55 Lakeside Avenue, ORANGE, N. J.
New York Office, 3r Union Square

The New K. B. Brand American Mainsprings

Manufact ured expressly

K. B. American Mainsprings

are the best on the market. For

quality, finish and durability they are
incomparable.

$1.00 per dozen

subject to cash discount

$12.00 per
with Cabinetgross

Net Cash

Cut showing box containing one-half clozen

K. B. Mainsprings, carefully wrapped in oil

paper to prevent rusting.

GUARANTEED

for us by the VV AL,TH AM WATCH CO.

One Half Dozen K. B. Brand

AMERICAN MAINSPRINGS

For Size 

No. 

Made expressly for and Guaranteed by

Korones Bros. 3328 mChairdyeli 
Lane and

st le Street
NEW YORK

FAC-SIMILE OF LABEL

EAC'll MAINSPRIND BEARS OUR TRADE-MARK K. B.

KORONES BROS.

With your first order for one gross of

K. B.
AMERICAN MAINSPRINGS
WE GIVE YOU GRATIS

Our 20-Drawer
Oak or Walnut
Mainspring Cabinet

NOTE.—We guarantee to replace broken

mainsprings when part is returned bearing our

trade-mark K. B.

IMPORTERS OF DIAMONDS, WATCHES, CLOCKS and JEWELRY
Watchmakers' Tools, Materials, Jewelers' Supplies and Optical Goods

32 Maiden Lane and. 38 Chry.stie Street INIVV YORK CITY
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To the Grinder Who
Doubts

Offer No. 73G

Katherine Gassaway's
CHUCKS

Humorous
POST CARDS

you

It is not a question of how
much Alundum Grinding
Wheels can do, but whether

test them to reach the maximum
of economy in your grinding.

We guarantee the Purity, Uniformity and
Durability of the grinding and binding

materials in their makeup.

Let us know your requirements and M'C
will tell you the grade of wheel suitable
for your work.

Studies of Child Life
7 Colors Beautifully
Lithographed

Manufactured by

HARDINGE BROS.,

gimmommilmr

One of the greatest sellers
ever brought out. Created a
sensation all over the country.
A number of newspapers are
commenting on this work.

Roller Chuck

Price, single . $1.00
" per set

of 6 . 5.00
70 Subjects, all different!
Retail two for five cents

1034=1036 Lincoln Ave., Chicago, Ill.

HARDINGE BALANCE CHUCK. Price, $3.75

Do not be misled by poorly-constructed substitutes of this article. Every one
is properly made with hardened and ground center, and is true. We hove sold
I housands of these to the watchmakers throughout the country, giving universal
satisfaction. Made for all standard watchmakers' lollies.

We mattufacture Chucks of all descriptions for all standard watchmakers' lathes,

of nickel plating and repairing, any make of watchmakers' lathes. We maim fact ii ii

1111:ionfto.r special lathes, large and small, and guarantee satisfaction. When in need
of chucks ask yourjobber for " DALE " or send direct to us. we make a specialty

a fine line of high-grade Pyrography Points, also repair any make of Pyrography

Send for our No. 5 Catalog, also our Pyrography Booklet
Roller Chuck

Price, siogle . $1.00
" per set

of . . . 5.00

Jumbo Chuck
Price, $2.00

Special Sample Offer
so you can try them

8o assorted in box, $1.00
135, with Display
Stand . . 2.00

NORTON COMPANY
Niagara
Falls Worcester, Mass.

DON' 7' MISS THESE

Harding,
Crown Chuck

Price,
Single, $1.00
Set of 6, 5.00

Cement Chuck
with sliding

sleeve and air
hole

Price, $2.00

New York
Chicago

I 2

THE ROTOGRAPH COMPANY
684 Broadway - - - NEW YORK CITY 4 IVIntei Chuck

Price, 60c.

Pale A
\ iic I'buck
Price, 60c.

Lap Truing or
Outside Taper

Chuck
Price, $1.50

Cement Chuck
with Sliding

Sleeve
Price, $1.00

Stone-Setting
chuck

Price, $1,50

Crown Chucks
Price, single   $ 1.00
" set Of 6   5.00
" " " 8 . . . .   6.50
0 0 0 14   10.00

Flat-Faced ltound-Faced
Wire Chucks
Price. 60c.

For a more attractive display of Jewelry there is nothing quite aqua to

nags;

Illuminated Show Cases

r They give your store that mark of distinction which adds to values and hastens
sales. Th‘tre's money in using them.

n When it comes to details of construction " Quick Sales" Show Cases are ahead.
They embody the highest quality of materials, workmanship and design. They are
II ust-proof and always remain so.

Cl We make a specialty of cases suitable for Jewelry and fine Depart meat Stores, and
if you are interested in improving your displav facilities we will gladly submit illus-
trations showing effective treatment free. Right prkes prevail.

Detroit Show Case Co., Dept. C
" Mow Cirse Makers la Progressive Merchants"

476-490 West Fort St., Detroit, Mich.
.Jou S Pkrv., l'res. and Supt. lit:tummy MA Lorr, Sec'y and Treas.

Attractive Display Windows
Let us tell you how to get the best. Booklet and information free

FISHING MADE EASY, by Using

THE
GREER
LEVER SET

HOOKS

JEWELERS' SAWS

Joh. Zeuner, of St. Goar, Germany, is famous

as the maker of

THE BEST SAWS
PRICES:

1=0, loc. each, $1.00 dozen
3-0, 15c. each, 1.50 dozen

THE BEST FISH HOOK ON EARTH for Sea, Lake and River Fishing. No losing bait.
Nor coming home without. your largest fish, No breaking loose or tearing out. No one can afford
to fish without one. No springs to get out of order. It is simple and strong, being a lever, the
harder a lish pulls the stronger it will hold him. It is easily adjusted to alt kinds of fishing by
sliding the little clamp on the rod. You will find our hooks rine for fishing through the ice. Use
our hook the same as you would any COMI11011 bait hook and you will fill(' that you will lose very
few fish, it is impossible for a fish to 'cut the line with our hook.

We claim for the lever hooks that a fish does not have to be hooked on the bait hook to get
him, if he pulls on the bait the larger hook will spear him.

Made in two sizes only, 1-0 and 3-0. If you cannot get them from your local dealer order
direct from us,

WI-sat About

Greer's Improved Long Sliding Soldering Tweezers
‘, A (iood Thing " Say Those Who are Using Them

  11011111111161miligesimalla OVI-

MADE EXPRESSLY FOR JEWELERS
Jewelers will tind these Tweezers very useful for either hard or soft soldering small articles

such as studs, scarf pins, hat pins, button backs, pin longues, dial feet, etc.
Try them. If you cannot get them from your dealer order direct from us.
They are 534 inches long and nickel plated.

Price, 50 cents

Manufactured by GREER MFG. CO., Atlanta, Oa.

and has appointed us his SOLE AGENTS for the

UNITED STATES AND CANADA

Ask your Jobber for ZEUNER SAWS
if you want THE BEST

or write to us

When in need of Fine Files, kindly remember
'American Swiss0—our own make

E. P. REICHHELM & CO.
23 John Street, New York

ABOVE CUT SHOWS OUR

METAL SPINNING LATHE
We manufacture these lathes in sizes from 52-inch to 44-inch Swing,

and can equip sizes IS-inch and larger with our Chucks for oval work,

WRITE FOR CATALOGUE

P. PRYIBIL, 512.524 West 41st Street, NEW YORK
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Designed and engraved by Mr. V. E. Lurchin
after to weeks' instruction. At the completion of his
course we secured a high-salaried position for him.
Mr. Lurchin's success is only a sample of what we
have done for hundreds of students.

Under the personal direction of Mit F. TT. REES, author of " Modern T.etter Engraving," " The :\ rt ofEngraving,' etc. WRITE FOR BOOK ET.
Established 16 Years

00000000

THE REES ENGRAVING SCHOOL
Steele Memorial Building, ELMIRA, N. Y.

L. LELONG 4S• BROTHER
— Gold and Silver Refiners

Assayers and

outhwest Corner
Halsey and Marshall Streets

Sweep Smelters
BULLION SOLICITED
SMELTING for the TRADE

Prompt attention given to Old Gold
and Silver forwarded to us

by mail or express

NEWARK, N. J. Sweepings Our Specialty

Buffalo Specialties

Quality Unsurpassed

Yours for the Asking
If you have occasion to do soldering or

melting of metals, you will be interested in
our new Catalogue " B. K." List No. 34, 1907,
just out. It lists Blowpipes and Furnaces
burning natural gas, gasoline gas, illuminat-
ing gas and kerosene ; Foot and Power
Blowers, Enameling Furnaces, Pickle Pans,
Soldering Fluxes, and lots of other conven-
iences you should know about. A copy is
yours for the asking. Write right now.

BUFFALO DENTAL MANUFACTURING CO.
BUFFALO, N. V., U.S.A.

The Standard American Collar Button

0110

KREMENTZ
COLLAR

BUTTONS
anz STUDS

MADE OF ONE PIECE OF METAL; the following illus-
trations show the KREMENTZ process of manufacture:

First this disk:

Is stamped into this shape :

Then fashioned like this :

Rapid and repeated blows by
powerful hammers, in a machine
of almost human intelligence,
coax it into this shape :

Fig. I

Fig. 2

Fig. 3

Fig. .1

Another machine turns up
the edges :

The next operation rolls
them over :

Then the head is shaped :

After which the button is
polished.

If we cut the finished collar
button in half, we notice that
the metal in the shank has
been thickened and toughened,
strengthening it where the most
strain conies.

This is a sectional view of the
KREMENTZ ONE-PIECE
COLLAR BUTTON.

Send for booklet, "The Story  of a Collar Button"

Fig. 5

Fig. S

Fig. 7

Fig. 8

All KREMENTZ COLLAR BUTTONS—of every quality—are manufactured by

KREMENTZ & CO.
in 

PARK BROS. & ROGERS 
their Factory

20 Maiden Lane, NEW YORK NEWARK, N. J.Selling Agents to Jobbing Trade

011636300111100041121100620 
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KEYSTONE
LIP PENDANT

SOLID LD
GO LASES

(I Made in 16 and 1 2 size, Hunt-
ing and Open-Face, Plain Bas-
eine and Juerg,ensen Engine-
turned spot and shield.
0 size Hunting-, Plain Bascine
anc,1 Juergenscn Engine-turned
spot and shicld.

(If Five-knuckle Joints gold dust
band over lift spring.

(11 Finely polished shell head—
lock spring.

(11 The lip pendant being unusual,
is a feature that is used to lend
a mark of high-grade finish and
exclusiveness to these cases.

KEYSTONE 14 K. SOLID GOLD CASES ASSAY
585 THOUSANDTHS FINE
14 K. 0010 ASSAYS 583 THOUSANDTHS FINE

Trade Marl,

Or%

In back

Note this warranty

4E4°

in cap

The Keystone Watch Case Co.
Philadelphia

New York

Chicago
Cincinnati

San Francisco

Our Up-to-Date  1907 MODEL ELECTRICAL SPECIALTIES 355

Manufactured
by

For Silversmiths, Platers, Watchmakers, Jewelers, Opticians, Dentists and for all trades and purposes
All warranted for one year after shipment. (Will last a lifetime)

The W. Green Electric Co., Meriden, Conn.
(Address MI correspondence to )

New York Office and Salesroom,
82 Nassau St.. New York. U.S.A.

Tii . design and improvement of these 11111ellillOS 111111:1. a 111,411111 aliVallee ill OleOlrie art and the most casual inspection will demonstrate without question that we are ten years ahead of all

iiipet iti011 ill workmanship and efficiency.
Variable speed, adjustable indishing, buffing, drilling, grinding, sawing, turning and lapping electric lathe motors with our new interlocking and adjustable chucks, made from :t I. P

comhinat ion of s-vett lathes in one at price of one. A simple, ...lean, convenient anti entire workshop in itself. Dust-proof, air and

water-tight. can be :tit:whist or detached one minute to incI electric light socket. .\ re always ready for immediate use, no further Patent applied
adjustment required.

Our motors will run for months with no at to the hearings or brushes and run cool under all condition a load.

Patent. applied

AitW.te;xeremyera

Showing our 1907 model, noiseless, fully enclosed, Direct-
Current Motor Lathes, Types 2, 4 and 6, 1-6 to 1 H. P., 600 to
3500 R. P. M., with ostroller or speed regulator in base as showm
iIi cut. Dust-proof, air and water-tight, no oiling or lubricating
II ecessary ball thrust bearings, strooge,t motor matte, with brush

and Milling wheels on spindles in posit iiiii. Drilling, grinding, burr,

emery, sandpaper and saw t hocks ; also spindles, single 111111 111114.-

Oolle 111111eyS. 11111. grindstone, adjustable plug and cord—till used in
coo two ion with our motor, All elitteks interlocking and adinstatilo
to ell her right or left sidcut ii liil,I

Patented in the United States and
all Foreign Countries

Cut illustrates Types 16A to 16D

For further description and
price-list,write for Bulletin
500

Cut illustrates our new powerful low
voltage, shunt-wound dynamo,
Type 18.

Secondary or Plating end

Showing our latest model, Alternating-Current Lathes,
Types 9 and II, 1-5 to 3-4 11. P., with tenor more variable
speeds as desired, 700 to 3500 R. P. M. No pulleys, bells
or other complicated ttliachincitis ; dust-proof, air and water-
tiLdit ; ball=thrust bearings ; solethto tia I, eon venient and
simple. Speed changed in one second by a simple torn Iii.
regulating screw as shown in cut. 11'ith brush and bulling
Wile1.1$ 011 spindles in position ; drilling, grinding, burr,
emery, sandpaper and saw chucks : also spindles, single and
I hree-cone pulleys, lap, grindstone. adjustable plug and cord—
all used in eonnection with our motors. All chucks interlock-
ing and adjustable to either right or left side of motor.

For further description and price-list, write for
Bulletin 515

Our 1907 Model, Self-Oiling,
Plating Dynamos for Gold,
Silver, Nickel and Copper
Plating, etc.
Made according to requirements, from 4 to 10 volts ;

a to WO hut 1,11(15. 1%111 deposit, corresponding to size,
tt to 100 d WIS. 1,f gold per hour ; silver, nickel stud
copper in accordance.

Cost to run, 1 to Sc. per day, according to size.
Dynamos Type IfIA to 101) includes pulley and

arrangement for belt tightening.

Complete F.O.B. New York, as follows:

.myiaar,frO

New Adjustable, Combination Electric Polishing,
Buffing, Drilling, Grinding and Power Motor Lathe.
Type 0, 1-8 11. P. Made for Direct Current only.
For light work.

Absolutely gnat :totem!, instant ly I:11 lied or detach...I
I) any electric light socket, always ready Mr immediate
use, no further adjustment required.

Nlattle in order to HMI 1111. 11(.111111111 of those who
realize the great saving of time 1111t1 money elreeted by the
electric buffing, grinding and polishing lathe, but
froin the character of their work, or amount of invenment
reqiiireil, or because their work is very light, do not feel
warranteed in purchasing an outfit as large as our 1-0, 1-5
or 3-1 II. P.

llti 111010r combination (mantises: Tvne 0 motor
with sw Bell for starting told stopping, buffing spindle,
grind.ione chuck, Wu' II adjustable plug and cord,
which set will he f11111111 ,1111111Viit for moderate require-
ments.
52 to 110 volts, price of above combination $23.00

The fae-simile photo. repro-
duction which we submit of
complete outfit, viz.: DY-
NAMO, MOTORand TANK
has been designed to enable
operators to arrange THEIR
DYNAMO for plating
purposes.

Type of
Dynamo

t Amount of
Output in Gold in

.1niperes at Owls.
4 to 10 Volts deposited

per hour

18
16 A
16B
16C
160

Capacity of Horsepower
Capacity of Capacity of

Silver Nickel 
Brass and required
Copper in to drive

In Quarts in Gallons Gallons Dynamo

8 6
10 10
20 18
30 30
50 50

30
100
200
280
360

40
90
150
280
500

15
50
90
150
350

1-8
1-6
1-5
1-4
1-2

Approx-
imate

Shipping Price
Weight
in Its.

18 $13.30
50 25.00
70 32.00
100 54.00
150 69.00

New " REVERSIBLE " Electric Power and Lathe Motors (replacing footwiteels and other 
obsolete

methods), made for Direct and Alternating Current. For Watchmakers Lathes, Jewelers' and Opti-

cians' Drills, Grindstones, Dental, Laboratory and other small machinery.
Constructed of best material, fully enclosed, workmanship perti'et in every detail, fully warranted and a

tit accessory in iippearanee and finish for the finest watch tilaker's lathe. By its use work call be accomplished

with an accuracy, economy and saving of time heretofore it oknown, also undivided attention given to work
iII hand with no cumbersome root power or other uncertain and old-fashioned methods I u u distract attention.

I ur Ilea' Starter, Reverser and Speed Regulator !minuted on itxtit hose, ready for use, as
shown in cut, quickly attached (w detached to elect ii, light soeik.ti•tti,„•;aitnt sItteatntrtrityttirgecvdeirist eadit

venient position by the operator and run from 1000 to Vaal It. I. while
still running. Speed an low as 100 II. P. , obtained by connecting with countershaft. Itiagrittn
sent with each "mat,

cyciNe,,O.TE—In ordering, be particular to give exact voltage required, and if Alternating, the

Primary or Power end 1907 Model PLATING DYNAMOTORS
A Plat ing Dy mum, and Power Motor combined in one,

tc self-operated by any Direct Current, Lhigt or Power
1 'ingot. (No motor, belts or pulleys required ) Fully
warranted.

For Gold, Silver, Nickel and Copper Plating, etc.
Wound to run on 110, 220 or 500-volt circuits. Will

deliver to the tank a 4 to 10 volt current Ii ii plating.exatelly
like the regular Plating Dynamos.
Cost to run, 1 to 5 cents per day, according to size
Complete ready for use (F.O.B., N. Y.) as follows:

Plating End A11101111101' Capacity or
sihri in

square Feet
per hour

17A 1 to 5 6 60 3,..
17B 2 to 10 11 120 6',.;
17C 3 to 15 15 160 9

— 
170  4 to 25  25 220 15

Price
110 Voltage

IlyNArtaa ••
TYPE Mafia II°

t.3 Tat MIGREEN
7;'• :7E:7;1"; :0 ;II
.6 el, HA

"Patented in the United States and all Foreign
Countries."

Type and
Size of

Dynamotor

Output In
Amperes
at 4 to 10

Volts

rapacity
of 111.088

i I;ni inns ; ersn 

55
90
160
275

30
SO
85
200

(101(1 in Capacit v
Dwts. iii $il vet

deposited in otiarts
per hour

Approximate
Shipping
Weiglit

in pounds

70
110
130
225

(For 220 Voltage
add 10,(1
$39.00
56.00
80 00
96.00

Type 12,
Type 15,
EXTRA
Only Il
nary for
cial purp

Green's Electric Combination
Automatic Demagnetizer

For Alternating and Direct Current

(1007 Model)

Patented

Simply attach instrument to electric light
socket.

Press the button, withdraw the watch—
the demagnetizer does the rest. Time,
3 seconds.
For Combination, Direct and Alternat-

ing Currents Complete, 812.00
For Alternating Current ONLY, $5.00

" Full instructions accompany each
instrument "

Net Price, F.O.B., New York
Direct Cit crept, 52 to 110 volts . . . . $17.50
Alternating Current, 52 to 111 volts . . 22.50
S : I....billed Reverser, Starter and Speed}
eces- Ilegislator (see cut), $8.00
spe- Adjustahle plug and 11 feet reinforced
tees covered w i rent inched ready for use,75c.
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NEW K. & D. ROLLER AND HAND REMOVERS
WITH PARALLEL JAWS

No. 150 L. (Lever Action) 010)) No. ISO. (Screw Action)
•

These tools areexceptionally well made and finished, and have all of the modern requirements in their inake-up. They will remove successfully either double
or single rollers of any size ; the only tools of their kind with parallel adjustable jaws. Roller rests flat on inside of jaws which obviates danger of breaking pivots
They have four plungers, two for removing watch hands ; plungers are fitted with taper (no screws) and are easily and quickly changed with pin, as illustrated.
Recess in end of handles for extra plungers. The jaws open and close by turning knurled disks either way.

NEW MAINSPRING WINDER FRAME
No. 125A. Three Arbors. Nine Barrels. Price . . •
NO. 125. One Arbor. Six Barrels. Price , . . . 1.50

No. 310 IMPROVED SENSIBLE HAND REMOVER

The quickest working and only practical tool for removing watch hands.
Does not break dials.

IL I 4_, 4k./

414-" 41–a

No. 85A

The V in this Staking Block
will be found useful for driving
out of the wheels, escape and
other pinions of American
Watches, for pivoting. Milled
slots in blocks are for driving
out joint pins of Watch cases
or Brooches.

The K. & D. Original Ten=Prong Sleeve Wrench
The best of its kind made

Drivers are made of tool steel
aocurately fitted to the different
sleeves of all American watches
and are correctly shaped and
properly tempered for strength.
Drivers interchangeable with our
No. 139 and No. 44 sleeve
wrenches, a desirable feature for
the jobber and watchmaker ; the
most simple and rigid of fasten-
ings. All genuine tools stamped
K. & D.

No. 145 Ten Prong Sleeve Wrench

I PAT APPL162,

No. 74 Key or Holder for Waltham Jeweled Main Wheel

No. 74. 16 Size. Key or Holder for Waltham jeweled Main Wheel Arbor.
No. 74A. 6 Size. Key or Holder for Waltham Jcweled Main Wheel Arbor.

No. 86A

Ni,. 30C

Stump with V.Shaped
Slot

For removing Pinions
from Escape and other
Small Wheels.

No. 305

Roller Remover Stump
for Staking Tool

V-Stump
Removes all sizes of

Rollers.

KENDRICK & DAVIS, Lebanon, N.H.

COMPLETE COURSE ON ESCAPEMENTS

r..7:. -,
The most complete and thorough work on escapements ever written, is the well-known treatise .

WATCH AND CLOCK ESCAPEMENTS
This book was compiled by two of the most accomplished and experienced teachers of horology in the United
States, and their skill in imparting their knowledge to students is shown on every page of the book, both in
text and in illustration.

Bound in cloth-108 pages, zoo original illustrations

Sent postpaid to any part of the world on receipt of price, $1.50 (6s. 3d.)

Published hy THE KEYSTONE PUBLISHING CO., 809=811=813 North loth St., Philadelphia, Pa.
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Spectacle

Screwdriver No. 108

ra• 18.Rn
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16.
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For 1,1081
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No. 7605

For 1.3.08
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10.
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Nickel plated, rubber top;

three interchangeable blades

with assorted points.

Price each, 65 cents

Improved Ides Pattern Mainspring Winder

of superior quality, aluminum heads to reduce weight. Three arbors (inter-

changeable) to take all sizes of mainspring. Price each, $1,5o

Pendant-Set Stem and Sleeve Combination No. 16
Consisting of two dozen most useful sizes and styles. Per set, $2.25

" National " Watchmaker's Eyeglass

Slanting design of frame is most desirable, as

it is very comfortable and easy to hold ; further, it

shuts out the light from the side. Perforations

near the lens will prevent lens from sweating.

Prices

Focus V, 50 cents

1W, 45
2r, 40

24 to 5", 35

Vie "Perfection" Soldering Block.

This is the only Asbes-

tos Soldering Block that

work can be pinned on,

as it takes pins readily,

and will outlast dozens of

charcoal blocks.

,916

Price, 50 cents

For sale by all Jobbers in the United States and Canada

HAMMEL RIGLANDER & CO.
47 AND 49 MAIDEN LANE, NEW YORK
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The Only Bow

Which Guarantees

Safety

Can Be Readily

Adjusted To Any

Watch

THEIR USE HAS ESTABLISHED

THE REPUTATION AND SUCCESS OF THE FOREMOST REPAIR DEPARTMENTS
WRITE US, WE'LL TELL YOU THE "REASONS WHY"

The Jewelers' Motor Polishing Heads
Each Size is made in two numbers;

n
00 SIZE

These Heads are the result
of many months' study and
thought. They embody 111
the essential features neces-
sary for strictly high-grade,
efficient and durable ma-
chines. With each machine
can be furnished

2 Brush Chucks
I Pulley Chuck for connection with a dynamo
I Disk Chuck, mounted with carborundum cloth

Assorted carborundum cloth on paper disks
I Screw Press for use in mounting disks
I Can of Cement

READ WHAT ONE OF THE MANY USERS OF THESE MOTORS SAY ABOUT THEM:

Set SOCKET CLOSING TOOLS (3 in Set) -
SOCKET HOLDER

FANCY BALL BEARING BOWS MADE IN DIFFERENT STYLES

FOR SALE BY ALL LEADING JOBBERS

HAGER & HETSCH

Manufacturers of Fine Jewelry and Diamond Setters

W. W. OLIVER MFG. CO., Buffalo, N. Y. 
Louisville, Ky., Jan. 9. 1906.

Gentlemen :—Your letter of the 5th inst. received. Yes, we have been using two (2) of your 1-5 horse-power Motors for the past

nine months, and will say that we consider them perfect. We had some little trouble with them at first, but will say frankly that said

trouble was due mainly through our inexperience with Motor:. Having become accustomed to them, we certainly would not be with

out them, as we do not think we could possibly find any Motor more suitable for our line of business.
Very respectfully, HAGER & HETSCH.

Bulletin (just issued) N'ill give a full description as to dimensions, prices, etc. Do not fail to

W. W. Oliver Manufacturing Co., Manufacturers
1490-1492 Niagara St., BUFFALO, N.Y., U.S.A.



OUR STOCKS ARE COMPLETE
YOU NEED THIS CATALOGUE

At the beginning of the busy spring

season is to make note of the house

on which you can positively rely for

prompt and satisfactory service in time

of pressure. :

TH INK OF ALL 'THE REPAIR WORK and special

orders you will have, and remember that the one concern

equipped to handle work as you would have it handled is

, oo 000 a) 0 0 0 CO
loG000 co o 000 0
0 0 0 0 0 0 0 0 0

•o:t1.1 Ni.z()s

10 14 14 13 14 15 16 14 18 19 20• • • • • • • • • • •

This is a" first hell)" in jobbing Stones. Contains two gross of useful and
various kinds—just the thing to keep on a jeweler's bench, handy for use.

We can safely recommend the Universal Jobbing Cabinet as the most ha
cheapest jobbing Stone Assortment on the market. Price, $1.25.

CONTENTS:
3 doz. lid. lin. Doublets II Ruby . 825
3 6 4 4 4 41 

" A MM' d COL . 8125
2 " Ov. " " " . . 3/8 in/nt
3 " Whitestones . . . . . . . . . 2/15
3 " Rd. Turquoises   5/25 ss.
1 " Ov. "   8/8 ill/n1

1 doz. $q. Turquoises 
" Perfection Flair Pearls

1 " French Whole "
1 " Ini, Opals, Rd. and ()v.
2 " liii. Cali. Eyes Ass'd
1 " " Balls

Contains a complete assortment of jobbing Stones of first necessity to every jeweler. It comprises
Doublets (Imit.), Whitestones, Pearls and Opals (Imit. ),Turquoises, etc., etc. All the goods are of

standard quality and of sizes most needed, neatly put up in a fine leather case.
If you do any jewelry repairing, you cannot be without an Eagle Jewel Box. Price, $5.25.

CONTENTS:
2 dos. Princess Brilliants .... $1 00

Voilbacks  75
Round butt. Ruby, Enter.
and Sapph., 1st qual. . . . 1.80
Oval Bait. Ruby, Enter.
and Sappli., 1st quail. . . . .85
Round Inuit. ROby, Enter.
and Sapph., 2d qua'. . . .60

" French Whole Pearls . . . 1.20
" " I Int f " . . . .50

1 " " Opals . . . . .711
6 " Round Turquoise, small . .75
2 " Round and Oval Turquoise,

large . . . . .
" 3e6'd Balls  60

6 " tii1it. Carbuncles  75 Cover page of our Spring Catalogue

See that you get it, then send in your order.s

For Sale by All First-Class Material Houses of United States and Canada M. J. AVERBECK, 19 Maiden Lane,



TO THE RETAILER:—If you expect to stay where you are and hold
the old trade, you can not afford to sell second-class goods.
The BRYANT RINGS will hold the old customers, and every ring
you sell will be an advertisement that will attract new ones. They
are the Best Made and Best Known Rings in the market.

M. B. BRYANT 0 CO.
7 Maiden Lane, NEW YORK

Trade-Mark

FIRE
SEND AT ONCE

for the ino!,t (omplet.e Catalogue of Fire and I ()lice Depart-
ment Badges ever published

THE C. G. BRAXMAR CO.
Manufacturers No. 10 Maiden Lane, NEW YORK

POLICE
H. KROLL & CO.

MAKERS

36 & 38 John Street
NEW YORK

1439

10114

Mountings that help sell
Diamonds

When a Customer

small—do not turn him down absolutely, send

wishes to sell you any
lot or single piece of
mounted diamond
jewelry—large or
the goods to me for a

Spot Cash Offer
and save all trouble and worry. We pay all express charges and
insure the goods in transit. We have been in the business right here
for 16 years, and can give the very best references as to responsibility
on application. Offers and valuations furnished promptly. See ad.
on another page of this issue. Write for further information.

J. J. COH EN, 1011 Chestnut Street
1P1-11L,ADECLP1-11A, PA. 

SUCCESS is the best recommendation a school can have

That the ST. LOUIS WATCHMAKING SCHOOL is the most successfulschool in the United States is attested to by a growing patronage that has nowexceeded our most sanguine expectations, and continuously growing patronagewe deem of all testimonials the most substantial.
Many of our present students are sons of fathers that attended our schooltwenty years ago, which certainly is proof that we give our students entiresatisfactton.
Now is the best time to enter our school, and if you wish to become anexpert in the various branches of the jewelry business write for our new catalog,which will give you some valuable information.

ST. LOUIS WATCHMAKING SCHOOL, ST. LOUIS, MO.

"Winter Fixtures"
THE STANDARD

FOR QUALITY AND STYLE 

Jewelers!

363

"Winter Fixtures"
THE IDEAL OF PERFECTION

IN MODERN FIXTURES

This cut represents the elegant store of Rainen Bros., Maryville, Mo.
Fitted up complete with " WINTER FIXTURES"

•

Can You Afford to Buy Anything but the BEST? There is Only One BEST I That's " WINTER'S"
You do not buy fixtures every day like you do stock, therefore, buy the BEST to begin with, and save disappointment
and money in the end.

WINTER FIXTURES ARE RIGHT! WINTER WILL TREAT YOU RIGHT! ASK OUR CUSTOMERS!

We will send our large 310-page catalogue, entitled " Winter's Encyclopedia Americana," on receipt of 25 cents to cover postage, etc.
A book full of the newest designs in Modern Fixtures

OUR LINE is strictly high grade. NOT HOW CHEAP—BUT HOW GOOD

M. WINTER LUMBER CO., SHEBOYGAN, WIS.
Established 1865

THE H101-1=GRADE FIXTURE MAKERS
Finlay-Dicks & Co., New Orleans, La., Sales Agents for Louisiania, Mississippi and Alabama.
C. D. Smith Drug Co., St. Joseph, Mo., Sales Agents for Missouri, Kansas, Nebraska, Oklahoma and Indian Territory.
R. H. Birdsall, Room 7, Hamilton Bldg., Portland, Oregon, Sales Agent for Oregon and Washington.
Texas Drug Company, Dallas, Texas, Sales Agents for Northern Texas, Southern Oklahoma and Indian Territory.

NEW AND
EN.CLIMVE

I 9 0 7 
OUR SPECIAL ARTISTS have ex-

celled themselves on these

75 NEW DESIGNS

and an exceptionally well-executed line of

Embossed Easter Cards is the result of

their skill.

Vt.\ cD1'q

I 9 0 7 
THERE ARE UPWARD OF 7 5

DESIGNS, embossed on rich backgrounds,

with all sorts of •delicate tints, sweet chil-

dren's faces and figures, with varied cos-

tumes in many different attitudes, little 'chicks

playing in the children's baskets, riding

in the wagons, etc., all with appropriate

Easter Mottoes.

We are Headquarters for Easter and Birthday Post Cards. We advise placing orders early while the assortment is complete

PRICE TO THE TRADE, 1;10.00 per 1000, ASSORTED Trial Order of 100, assorted, only $1.00

1-11 E, AMERIICAN NEWS COMPANY
Post Card Department, Desk I HEW YORK., N. Y.



LEARN ENGRAVING FOR $5.°°

Off)
4WD

CV&
g.,41 II

Specimens % size

Greek, Hebrew and ornamental
book of its kind in the market.

Price, One Dollar, postpaid. SEND CASH-.NO CHECKS

Our home course of insttuction, also
gravers, pad, holder and tool sharpener,
marking point, dividers, oil stone, plates,
rings and thimbles to practice on and four
sets alphabet sheets. Instruction sheets are
by an expert working engraver. Hundreds
have been taught by our method and course.
The price, $5.00, also includes one copy of
our " Monograms and Alphabets" book.

Poole of Testhnonials Mailed on Requesl

1220 Monograms

Every possible combination alphabetically
arranged in our

"Monograms and Alphabets"
book, in script and block monograms and
script, Roman, old English, block, German,
alphabets. The only up-to-date complete

"Your instructions are as plain as if a good engraver were standingover my shoulder
and telling me what to do. I could do pretty good work after one week's practice."

RAY C. BASSETT, Woonsocket, S. Dak.

American School of Engraving
45 Maiden Lane, New York, U.S.A.

CUCKOO CLOCKS
As Gifts for

Easter Brides
"There's No Gift Clock Like a

CUCKOO CLOCK"

BECAUSE our Cuckoo Clocks are
so admirably suited for gifts,
they are immensely popular for

this purpose. If there is anything you
can't afford to do, it's to take chances
on the rightness of the thing that is
sold for a gift. If you do not want to
take chances, you can't afford to buy
Cuckoo Clocks from any one but our-
selves and our jobbers.

We make, on a quality basis, the
best-selling line of Cuckoo Clocks in
America. If you have a clock depart-
ment, you cannot afford to miss the
profit there is in handling Cuckoo
Clocks of ours.

Let us send you our new catalogue
and literature.

AMERICAN CLICK0O-CLOCK COMPANY
Cuckoo Clocks or Unusual Clocks

STATION PHILADELPHIA •

F. C. JORGESON & CO.

THE RIGHT SYSTEM is.,'=;OlgthJ'''INTEU'llAepti;OVAIZZlirr:IgVU''-i-e4cysif'Vii
tind the most perfect, practical and complete arrangement desirable for Balance Staffs and Balance Jewels.

iBalance Staffs and Balance Jewels are placed n separate Cabinets. Each Cabinet contains 72 bottles,
munbered front 1 to 72, labeled to conform with contents and charts which accompany each Cabinet.

Note Charts and Acquaint Yourself with the Assortments
Nothing but the most desirable styles and sizes are entered in our assortments.
Our Balance Staff and Balance Jewel Cabinets are made to correspond, thus facilitating the selection of both

Staffs and Jewels. For example : Bottle No. 1, of Staff Cabinet, contains balance staffs for Waltham 18 size sterling

grade ; Bottle No. 1, of Jewel Cabinet contains balance jewels for Waltham 18 size, sterling grade-both for 'the same

make, size and grade of movement. This arrangement is carried through our entire Staff and Jewel System.
-When assortments of one gross each, Balance Staffs and Balance Jewels, are ordered, we make them up

including two each, Staffs and Jewels, of a kind and size according to charts ; assortments of 14 gross, each, Balance
Staffs and Balance Jewels one each. However, we citio change assortments to suit your requirements, increasing the
number of some kinds and omitting others.

In order to have a complete assortment of Balance Jewels, both upper and lower, it would he necessary to

order one gross, inasmuch as in some makes the upper balance lewd l varies in size and shape from the lower. We

furnish tabulated postal cards which enable you to write your orders by numbers readily without detail description.

20th CENTURY IMPROVED CABINET
Contain, Comp ete Assortmen of Balance Jewel. for AU

Leading American Made Watches.
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365
E are Headquarters for all kinds of
Unset Jewels, in Ruby, Sapphire

and Garnet-for Balance, Cap, Train,
Center and Barrel Arbor.

WE DO OUR OWN IMPORTING

This places us in a position to supply our trade with the " 11cst "
at very reasonable prices.

Unset Balance Jewel for American or Swiss

l'er gross Per doz.

No. 10. Finest Quality Ruby Balance Jewels, Olive holes, new, $18.00 $1.75

No. 11. " " Parallel " . . 11.00 1.00

No. 12. Fine " " " 
II 
 " " . . 9.00 .80

No. 13. Fine Garnet Balance Jewels . . . . " " . . 5.00 .50

All the above sold in separate size holes, from 8 to 18, or assorted, AS desired
Per gross Per doz.

No. 15. Fine Ruby SWISS Assorted Balange Jewels, . . . $5.50 $ .50

No. 16. First Quality Swiss Garnet, Balance Jewels, assorted 4.50 .40

No. 17. Second " 3.25 .30

No. 18. Third " " 
41 II .4 II 

'2.50 .25

No. 19. Fourth " " 
41 1.50 .15

Unset Train Jewel
Per gross Per doz.

No. 40. American Garnet Wheel, sells rale sized holes and

diameter $5.00

No. 41. American Garnet Wheel, extra arge  

No. 42. Swiss " assorted, tine quality , . • 4.50

No. 43. " 
It 

" medium quality . . 3.25

No. 44. " " Bal. and Train, assorted, tirst quality 4.50

No. 45. "
.5 0 

" feedlot III " 3.25

American Ruby Centers, topper frtch, .45

" Sapphire " lower  " .50

$ .80

1.50

.0.

.35

.50

.35

4.00

5.00

I Cabinet, A. C. B. quality balance staffs or jewels. 1 gm., $15.00
1 di di 

" " " " _34 " 8.00
1 " genuine, (made by the Watch Co.'s) balance

staffs. 1 gross   28.00
1 Cabinet genuine, (made by tho Watch Co.'s) balance

staffs % gross . .. . . . . 15 00
1 Cabinet, genuine, (mode by the Watch Ce.'s) jewels.

1 gross   28.00
1 Cabinet genuine, (made by the Watch co.'s) jewels.
N gross   15.00

Subject to cash discount of 6',

11 to 17 N. Ann Street, CHICAGO

Faceted Cap and Dome=Top Jewel

Per gross Per doz.

No. 30. Unmet American Ruby Cap Jewels $5.00 $ .10
No. 31. • " Rose Ruby Cap jewels   7.50 .75

No. 32. " Garnet, first quality turned, dome top  1.50 .10

No. 33. 
e 

" faceted top   1.50 .15

No. 34. " second quality " " "
• 

 .75 . I 0
No. 35. " medium " "  .50 .10

No. 36. 
e 

" common quality   .30 .10

Makers of High-Grade

JEWELERS' FIXTURES

Colonial Wall Case No. 123 •

8 ft. long 8 ft high outside

Upper part is 18 inches deep inside

Special No. 10711
• Counter Case alid Table

THE BEST IN CONSTRUCTION AND FINISH

Pin or IN Roller " Jewels
Per gross Per doz.

Fine Roller Jewels, for American Watches, thin and of correct

shape  $3.50 $ .35

Ordinary grade for American Watches   2.50 .25

Cabinet containing 134 gross Roller Jewels, best quality imitation,
all kinds, systematically arranged, $5.00.

Subject to Cash Discount of 64

66 THE HEST OP EVERYTHING"

No Extra Charge Made for Cases. FREE with Order for 1,..; Oross Staffs or Jewels
(Cutts arc one-quarter size)

If you have not received a copy of our Purdy's Tool and Material
Catalogue, or our 1907 Jewelry Catalogue, write for themn

Do not trust too much to memory-it often fails you. Adopt a plan whereby you will relieve yourself of unnecessary trouble. The Watch Repairer-To him we offer an "Ideal" suggestion
-The PURDY'S WATCH REPAIRER'S RECORD, paged and indexed. The most complete and practical form for recording watch repairs. If you will once accustom yourself to this form you will
never entertain any other. Sample form of

Clement Combined Lathe Attachment
Fitted toan y Lathe
Completeasshown

$40.00
strictly Net

New Catalogue
just out

Fully Illustrated
Attachment sent
on Trial Free

W. D. CLEMENT
Waltham, Mass.

Price, 2$ Cents

- .
 NDPING _

THE tiOLE saves MUCH lilac in sharpening ; keeps the point flat ; insures much more even
temper.

THE STEEL is made special with the proper per cent. carbon and other ingredients to insure
the very best cutting edge that can possibly be produced.

THE TEMPER; these gravers are all hardened ;ly our hard-tough-even tempering process
which insures the hardest, toughest and evenest temper that can be produced. Many sizes will be
noade-only one size now ready for delivery.

Temper perfectly even all through ; yes, through a thousand gravers ; by our process it cannot
be otherwise.

Front your jobber or direct ; postage 2 cents.

Clement Hollow Graver

Purdy' s Watch Repairer's Record.
Copyright, 1870 by JOHN H. PURDY, Chicago.

DATES.19
Ownsn's NAM. MID MMUS DICSCRIPTION OP MOVZ109141..

Klan Mr Caen

_____
hems ay RIP51148, Dor. Cm MEMORANDUM(

Rec
Ary

Private
Number

(el 
..',/

Movement
Number af.yO44/86t.

-14-a-1

awe b,c4 /00
Repaired
Alr 5-f--4//04-.5 / 0- •g • ( ..,....a V7/41/.761 472 3 64,....., e",,,z 2 5-0
De5vered.4
00 2,5 _

Check
Number Left by if...fie-A/

Case
Number Oap ye_4AOY , / 00

6
ZOO Delivered to 01+, . ,.....90.4w. 

, 
/

---2,7TO-Repaired by Total Charge

Write

for

Sample

Sheet

(Diagram shows one entry, reduced in size. Width of page, 934 inches)

Bat a few minutes are required to make a complete legal entry of repairs done on a movement. money and time are saved, as well as possible trouble by doing it right. Five entries on a page,
strongly bound, cloth covered with leather back and corners. SPECIAL SIZES AND BINDING TO ORDER.

Price-$1.5o for i,000 Entries; $2.50 for 2,000; $3,50 for 3,000; $4.30 for 4,000

We carry the most complete stock of Watchmakers' and Jewelers' Tools, Material, Findings and Jewelers' Sundries in Chicago- which means the
world. We supply everything in Watches, Jewelry, Silverware and Optical Goods

A. C. BECKEN COMPANY, 156 Wabash Avenue, Chicago, Ill.
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When You See Our Line
You See the Latest

When You Get Our Prices
You Get the Lowest

When You Buy Our Goods
You Buy- the Best

BALTIMORE, MD.

Selection packages sent to responsible jewelers

One Shipment Altogether

Clockmunity Silver
s, Bronzes

Glass, Art Metal Goods, etc.

we can supply your
needs promptly for

H. BEALMEAR
& CO.

25 W. Baltimore St.

BALTIMORE, MD.

"High Time"

to order for

Easter

Ingersoll

Watches

in full

Variety In solid mahogany, highly polished B11;1111 ease. Ileight, 13 inches;
width, 9 inches ; 5-ineh poreelain dial. will' convex beveled glass.
Eight-day, hour and quarter-hour strike on t wo gongs ; super6 tone.

We do FELIABLE
Silver-Plating

and

Silverware
Repairing =

Yes!

C Repair any article in the Silverware line, making new parts to match the old ones,
broken or melted off, the same as new.

We Replate any article you want in Gold, Silver, Nickel, Bronze, Brass, Oxidized Silver,Old Bronze, Statuary Bronze, and all the Antique or Old Finishes, etc.

Can this be Repaired?

Silverware
Repaired and

429 Wabash Av■e.ercomb Company 1 CHICAGOReplated

3O2'

C. (). BAKER, Pres. C. W. BAKER, Viee-PreS.

PLATINUM
and its alloys, made expressly for jewelers' use

GRAND PRIZE UNIVERSAL EXPOSITION
St. Louis, 1904

GOLD MEDAL, Lewis and Clark Centennial Exposition
POrtland, Oreg()B, i905

AW1r(led

BAKER AND CO., INC.
Newark, N. J. 120 Liberty St., New York City

The Phenomenal Sale of this
Case Proves its Usefulness

Jewelers with a keen eye in every case relating to their business, saw at once

the beauty, utility and cheapness of our ̀` IDEAL" CASE.
It is made of solid oak, or other wood desired, highly polished, beveled plate-

glass top, double strength glass front, ends and doors, has two highly polished
shelves of same wood as case, supported by Tom's adjustable brackets, metal legs
six inches high, and doors run on steel tracks.

DIMENSIONS :—Length as ordered, 28 inches wide, 43 inches high, upper shelf
12 inches wide, lower shelf 16 inches.

The construction of this case is first-class. It has a nicely molded top, orna-
mented with egg and dart.

A BEAUTIFUL CASE

Made and sold by •

Wall Cases. Solid Oak. 8 feet long, 8 feet 4 inches high 1 !co .4 inches deep
inside. Doors slide up, fastened to Morton's steel chains and weights. Inside of ease and
shelves lined with black felt. Made to ship in the knock down.

Net price, $58.00. Worth $70.00

Union Show Case Co.  FACTORY-56-66 Frank St. and 424-428 Maxwell St.105 E. Lake Street, CHICAGO, ILL.

Get the Genuine
Don't accept cheap substitutes ;

there is nothing else so good.

Sold by every Material Dealer in America

Price, 25c.

Sussfeld, Lorsch Sc. Co.
Wholesale Distributing Agents

37 Maiden Lane, New York

SAMS'

SAFETY
BLOWPIPE OUTFIT
FOR JEWELERS
The original Sains'---
Greatly improved

FOR SALE BY ALL JOBBERS

140
Hand Piece

Outfit complete . . ..$12.5o
Outfit without bellows, 8.50
Generator (B) . • 6.00
Blowpipe (A) . . 2.50
Foot Bellows (C) . . 4.00
Sams' Flux . . . . .25

Metal Specialties Mfg. Co.
(Sole Mfrs.)

18-24 W. Randolph St., CHICAGO

11 '1111
1111111i 1,11 11111

Generator. Size 81A"
high. 5,/,"

'111[1 11 1 1 1 11,:11 11 1,11111111111111,'1111111 11

111-111111L111 1'' 4111'1'1,411111111 4:

HERMAN KOHLBUSCH, SR.
MANUFACTURER OF

Fine Balances and Weights

No. C. DIAMOND BALANCE

FOR EVERY PURPOSE

WHERE ACCURACY IS REQUIRED

194 Broadway, New York, N.Y.

SEND FOR CATALOGUE
UPRIOHT POCKET DIAMOND

SCALE
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OPTICAL GOODS, WATCHMAKERS' AND JEWELERS SUPPLIES

4111Algly 1-ma.

The Jeweler's Practical Sand Casting Outfit
Cast your own

fancy and signet
rings, elk and eagle
buttons, Hat stock,
wire, etc.

Learn the secrets
of casting jewelry
ill sand.

With the use of
my specially pre-
pared sand, com-
plete outfit, and
explicit directions,
the castings come
out of the sand as
perfect as shown in
cut above. The
sand can be used
overan dover gain,
and with care will
last for years.

Complete Outfit and Directions, $5.00
Ask your jobber for it, or send rect lii III,

FRED MA VILER, Manufacturing Jeweler
612 S. Lafayette Street, GRAND RAPIDS, MICH.Write for Circulars

■onwas. 

ELECTRIC MOTORS

Direct Current, no volts = $45.00
Alternating Current, ilo volts 65.00

Subject to Cash Discount

Prices for other voltages on application

Absolutely noiseless. Highest grade. motor built. Five
speeds. Fully guaranteed.

"The Best is the Cheapest"

JOS. B. BECHTEL & CO.

No. 2
50 cls.
85 ots.

No.1

Pal,
applied
for

725 Sansom Street, PHILADELPHIA

"Clinch "
Safety Catch for

Scarf Pins

Does not mar the pin.
Nothing to get out of order.
Simple and neat.
One turn to the right

grips like it vise,
Ask your jobber, or

write to

THE HOFFMAN
NOVELTY CO.
79 N. Pearl Street

ALBANY, N. Y.

Prices to the Trade
No, 1. Gold Plated . . 81.50 doz.
No. 2. Ronnui Gold . . 2.00 doz.

25c. No. 2. 14 K. Gold Plate 2.25 doz.

"South Deur Demagnetizers

Direct Current . . $tS.00
Alternating Current . 5.00

Order from your Jobber

THE KNOBLOCK-HEIDEMAN MFG. CO.
Successors III

The Miller-Knoblock Electric Mfg. Co.
South Bend, Indiana

When writing to advertisers kindly mention The Keystone

211

fa'A un5. e ,
THE G OL DS TE IN 

arm lin

/4

4.1
45 Maiden Lane, NEW 7011i.K

Engravers and Etchers for the Jewelry and Silver Trades

ENGRAVING General Lettering and Monograms on
Watches, Jewelry and Silverware.

UP-TO-DATE, UNIFORM, REASONABLE PRICES

OUR SPECIALTIES ARE-Monograms in filled, silver or gold, for Fobs and
Leather Goods ; raised skeleton or Enameled Letters and Monograms ; Emblems ;
Autographs ; Club and Ileraldic Devices.

MINIATURE PORTRAITS CopiedZon: Any

on WATCHES, DIALS, BROOCHES and LOCKETS
Hand-painted Miniatures on Ivory or Porcelain, perfect likeness guaranteed, equal to
any made in Europe, and reasonable--that will not fade nor peel off.
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We Carry a Complete Stock of Watches, Diamonds, Jewelry, Silver
and Plated Ware, Watchmakers' Tools and Material

si„WALITIAM
No. .t203_

$ 1.00 per Dozen
10.50 per Oross

$ .75 per Dozen
7.50 per arose

A Regent Mainspring Cabinet
Is given FREE with your first order for 1 gross

Regent American Mainsprings

Height 3.

Height 4.

'wiaks

Height 5.

Height 6.

Height 7.

Height IL

Lathe Cone for Rings
OF SOLID GRIT

A desirable article for repairing. Is made of solid grit
and will outwear thousands of paper shells. Has a metal
taper cone to fit on brush arbor.

In two grades-one to cut down solder, the other to
finish next to rouge.

Refuse metal can be removed in a few seconds with
ammonia and gold saved if desired.

Price per pair, 75 cents

4111111=1111.11■
PARALLEL.

LENTILLE.

4•0011101■•=11111..1.011N

PATENT GENEVA.

0011111111.MMINIMMIL

EXTRA THICK MI-CONCAVE.

Fac-Similo of Our Label THICK MI•CONCAVE

NOTICE-owing to the advance in the prices of Watch Classes by European
manufacturers, we have revised our prices to date as follows:

Genevas   $4.00 per gross, $ .40 per doz. Patent Genevas $8.00 per gross, $ .75 per doz.

PRICE-LIST Thick Mt-Concaves .   4.00 " " .40 ' " Lentilles 12  00 ' " 1 ".25  "
Ma-Concaves, Extra Thick 10.00 " " .90 " " Antiques ..... 8.00 " " .75 " "

Parallels 8.00 " " .75 " " Lunettes .. . . . 3.00 " " .25 " "

BLANK ORDER SHEETS FOR WATCtl GLASSES SENT UPON APPIJCATION

-
tt2E!ts
ir777, 

$ .15 per Dozen
1.50 per Oros.

$ .75 per Dozen
7.50 per (frogs

Set of 3 Mckel-Pleted Screw Drivers. 40c.

-
Solid Oak Bench. $12.00

ORDERS FILLED PROM ANY CATALOGUE

Regent Foot Wheel, Improved
$6.00

Cross C. Beguelin,
(A Corporation)

Importers, Exporters and Manufacturers
Watches, Diamonds, Jewelry,
Silver-Plated Ware, Etc.

Webster-Whitcomb Lathe and
2 Chucks. $29.00

17 Maiden Lane, New York



The Great Central Market for Jewelry and Optical Goods

bremost market in America for the distribution of Watches, Diamonds, jewelry and Optical Goods.

The best place for you to buy your Spring bills.

during the months of FEBRUARY and MARCH to the Great

Western Metropolis and return, in connection with the

THE CHICAGO COMMERCIAL ASSOCIATION
(Succeeding the National Association of Merchants and Travelers)

Western Passenger Association Territory

Spring Meetings, 1907, of the Chicago Commercial Association

Merchants Special Rates, Western Passenger Association Territory, including the following States : Iowa, Nebraska, except points on the Great

Northern Ry., Colorado, New Mexico, on the Atchison, Topeka & Santa Fe proper ; New Mexico and Arizona on the A., T. & S. F. Ry. (Coast

Lines) ; Montana, from points on the C., B. 8z Q. Ry., Wyoming, from all points on the C., B. & Q. Ry., also C. & N. W., Casper and East, and from

Cheyenne and points east on the Union Pacific ; also in Wisconsin, Minnesota and North and South Dakota, except on the Great Northern Ry.,

Northern Pacific and the Soo Line, and members on these lines can secure the reduced rates from the nearest points on other lines ; Illinois, Missouri

and Kansas in Western Passenger Association Territory, and Northern Peninsula of Michigan.

FOURTH MEETING {

FIFTH MEETING

Dates for Buying Tickets-March 2, 3, 4, 5, 6, 7, 8, 9 and 10
Dates for Returning Home-March 4, 5, fi, 7, 8, 9, 10, 11, 12,13, 14, 15, 16, 17, 18, 19 and 20

ONE AND ONE-THIRD FARE-Central Passenger Association Territory

Rates of one one-third fare for the round trip on certificate plan have been granted as tIIoo :

THIRD MEETING 
f Dates for Buying Tickets-March 2, 3, 4, 5, 6, 7 and 8
1 Dates for Retur ll i ll g Home-March 6. 7, 8, 9, 10, 11, 12, 13, 14, LI and 10

FOURTH MEETING {
Dates for Buying Tickets-Morel' 16, 17, 18, 19, 20, 21 and 22

Dates for Returning Home-March 30, 21, 22, 23, 24, 25, 26, 27, 28. 29 and 30

Territory Embraced in the Central Passenger Association

The territory of the Central Passenger Association is bounded as follows : Cairo, Ill., thence Ohio 
River to Evansville, thence Louisville, Hender-

son

-

& St. Louis Ry. to Louisville, thence C. & 0. Ry., Louisville to Kenova, thence Ohio Riv
er Division of B. & 0. R. R., Kenova to Wheeling, thence

B. B & 0. R. R. to Washington, Pa., thence P. C. C. & St. L. Ry. to Pittsburg, thence Penna. R
. R. to Musgrove, Pa., thence B. R. & P. Ry. to 1)11

Bois, thence Penna. R. R. Johnsonburg, thence B. R. & P. Ry. to Buffalo ; thence the Niagara River, th
at portion of Ontario reached by the lines of

the Michigan Central, Pere Marg. and Wabash R. Rs. ; the Lower Peninsula of Michigan ; the li
ne of C. R. I. & P. Ry. Chicago to Peoria, Ill., thence

T. P. & NV. Ry. Peoria to Burlington, thence Mississippi River to Cairo, Ill.

ONE AND ONE-FIFTH FARE-Southwestern Excursion Bureau Territory

Rates of one and one-fifth fare for the round trip on the certificate plan have been granted 
as follows :

Dates for Buying Tickets-March 16, 17, 18, 19, 20, 21. 22, 23 and 24
.t Dates for lief tinting IT . March 18, 19, 30, 21, 22, 23, 24, 25, 20, 27, 28, 29, 30, 31, April 1, 2 and 3

laice a note of the dates for Imying llekets and vturning home. The railroads will positively permit no deviation from the dates glven above.
Members must in all eases take certificates ( not a receipt) from the ticket seller at the point of starling.

WARNING ! The dates given above only are correct, and the Association cannot be responsible for any statements of railroad employees to the contrary

SPECIAL NOTICE.-Thv new Headquarters of this Association am large and COMMOIlimis, oceupying thy Sth floor of Great Northern Building, 77 Jackson Boulevard. Very

convenient to all Business Houses, Betels and Railway (Mires. A vomplete Bureau or information, [Memories anti Maps of the City, Reading and Check Rooms have heen estaimmoll,
visPing merchant will have a cordial welcome,

HARRY A. WHEELER, General Secretary
9th Floor fireat Northern Building, 77 Jackson Boulevard, CHICAGO

We are members of the Chicago Commercial Association. Write us for additional particulars

BENJ. ALLEN & COMPANY SPROEHNLE & COMPANY

F. A. HARDY & COMPANY DESPRES, BRIDGES & NOEL

FIFTH MEETING

Dates for Buying Tiekets-Mareh 2, 3, 4, 5, 6, 7, 8, 9 and 10

D.ttes for Returning Home-March 4, 5, 0, 7, 8, 9, 10, 11, 12, 13, 14, 15, 16, 17, 
18, 19 and 20

f Dates for Buying Tiekets-Mareh 10, 17, 18, 19, 20, 21, 22, 23 and 24

1 Dates for Returning Home-March 18. 19, 29, 21, 22, 23, 24, 25, 26, 27, 2
8, 29, 30, 31, April 1, 2 and 3

Territory Embraced in the Southwestern Excursion Bureau

From all points on the Atchison, Topeka & Santa Fe System, East of and includ
ing Arizona and New Mexico; Chicago, Rock Island & Pacific

Ry. ; Chicago, Rock Island & Pacific Ry. (Choc. Dist.) ; Chicago, Rock Island & El Paso Ry.
 ; Chicago, Rock Island & Gulf Ry. ; El Paso & South-

western System (Eastern Division) ; Fort Worth & Denver City Ry. ; Fort Worth & Rio Grand
e Ry. ; Gulf, Colorado & Santa Fe Ry. ; International

& Great Northern R. R. ; Kansas City, Clinton & Springfield Ry. ; Kansas City Southern 
Ry. ; Missouri, Kansas & Texas Ry. ; Missouri, Kansas &

Texas Ry. of Texas ; Missouri Pacific and Iron Mountain System ; St. Louis & San Francisco R
y.; St. Louis, San Francisco & Texas Ry.; St. Louis

Southwestern Ry.; St. Louis Southwestern Ry. of Texas ; Texas & New Orleans R. R.; Texar
kana & Fort Smith Ry.; Texas & Pacific Ry.; Texas

Midland R. R.; San Antonio & Aransas Pass Ry. Also from points in the Republic of Mexico.

1-IA12.RA' A. WI-IEL:L,E12, GenerrAl Secrctur
y, Vtit Floor (ireat Northern Building, 77 Jackson Boulevard, CHICA(1)

Make our stores your headquarters when you come to town. We are at your service

OTTO YOUNG & COMPANY STEIN & ELLBOGEN COMPANY

JUERGENS & ANDERSEN CO. M. S. FLEISHMAN COMPANY
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(L One of the chief inducements
for you to buy your Watches from us
is that we have a large and comprehen-
sive line of absolutely trustworthy goods.

We can furnish eyerything in reliable watches

for the reason that we are sectional headquarters

for the products of the Waltham Watch Company,

the Elgin National Watch Company, The Keystone

Watch Case Company, the Crescent Watch Case

Company, the Philadelphia Watch Case Company and

the New England Watch Company.

41 In these lines we have every essential for a strong

watch department. Make us your headquarters, not

only for watches, but for diamonds, jewelry, clocks and

bronzes, 1847 flatware, cut glass and silver-plated

hollowware. Our central location will save vou time

and money. Keep our Catalogue at your elbow.

ALBERT BROS.
The Quick-Delivery Wholesale Jewelry House

CINCINNATI, OHIO

Our Spring line Ready
LARGER AND BETTER THAN EVER

Lots of New Things in

Buckles
Waist Sets

Combs

Hand Bags
Vanity Bags

Purses
Bracelets

Lockets
Link Buttons

Brooches

Vest Chains
Lorgnette Chains

Festoon Neck Chains
Secret Locket Chains

in Solid Gold, 10 and 14 K., Gold Filled and Silver

Our travelers will call on you soon, and it will pay you to

wait for them, for the following reasons:

We have two factories running full time

We can fill your orders promptly

We have our own special goods--exclusive styles

Last, but not least, OUR GOODS SELL

'70„ f'

/ y.f/ ••-'..,

.0-- .,
Manufacturers

726 Chestnut Street

Philadelphia, Pa.

Factories: New York and Philadelphia
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"Chains That Sell"
THE MARK OF MERIT, THE SYMBOL

OF RELIABILITY, THE JEWELER'S

SAFEGUARD IN SELLING

GOLD FILLED CHAINS

IS THIS

TRADE-MARK

W. 0 S. B. * AWARD

Winners of Grand Prizes

The Four Grand Prizes offered by us
in I 900 have been won as follows :

FIRST PRIZE 

CADILLAC TOURING CAR, won by N. GAMSE,
Retail Jeweler, 54 Maiden Lane, New York.

SECOND PRIZE

375

CADILLAC RUNABOUT, won by A.N.Axift:RsoN,
Retail Jeweler, 23 Washington Avenue, South,
IVIinneapolis, Minn.

THIRD PRIZE

MARSH MOTORCYCLE, won

WE ARE NOW READY WITH

OUR MAGNIFICENT

NEW SPRING LINE
THE LARGEST YET WITH MORE STYLE

AND GREATER VARIETY THAN EVER BEFORE

by I. I_,EwKowiTz,
IZetail Jeweler, 269 Sixth A V(TiLle, Nev York.

FOURTH PRIZE

WEBSTER-WHITCOMB WATCH LATHE,
Woll ABRA HAM STRAUSS, RCtai 1 j CWC1C1", 409
i: i It )n Street, Brooklyn.

W. 0 S. BLACKINTON CO.
Manufacturers of W. 6 S. B. * Chains and Lockets

New York, 14 Maiden Lane Factory, North Attleboro, Mass.

LOUIS STERN & Co•9 Chainmakers 
and Silversmiths

Providence, R. I.
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"HAS INDIVIDUALITY"
That is the KEYSTONE'S opinion of The Silver Standard, the little magazine that

advertises "1847 .RoGERs .BROS." silver-plated flatware, as will be seen from reading the
following extract from the February number:

" No more quaint or interesting book has ever been given to the public than 77w Silver
Standard, the second volume of which is now before us. As our readers are aware, this publication
is issued by the Meriden Britannia Co., Meriden, Conn. (International Silver Co., Successor),
and as an advertisement, a history and a book it has an individuality of its own.
" If any American would really know what his country was sixty years ago and realize the

almost incredible progress made in this time, let him write for a copy of Volume II of The Silver
Standard. So much historical fact and human interest were never before combined in a
volume of such convenient dimensions. The atmosphere of the forties pervades it from cover
to cover."

"IN A CLASS BY ITSELF"
In the issue of January 16, 1907, the Jewelers' Circular-Weekly published a

review, nearly two columns in length, of The Silver Standard. The opening paragraph
was as follows:

" Volume II of The Silver Standard, that most unique and entertaining periodical published
by the Meriden Britannia Co., has been issued in book form, and constitutes one of the most
interesting volumes we have seen in a long time. The Silver Standard is so different from any
other magazine that it is in a class by itself, and certainly no other house organ can approach
it in entertaining and instructive literature. The New York Sun devoted over a column of its
editorial page in a recent Sunday edition to a review of The Silver Standard. This is a testi-
monial that no other house publication or no form of advertising literature has ever received
before, and that any magazine or publication of any character might well be proud of."

Boiled down, the point made by both KEYSTONE and Jewelers' Circular is that
" 1847 ROGERS BROS." advertising is good advertising. It helps us, and it helps you, if
you handle " 1847 ROGERS BROS." goods. The Standard is, of course, only one of our
advertising methods.

Our general advertising is co-operative. It helps us by helping the dealer. If it
should fail to help him, it would no longer help us. We sell our goods through the dealer,
therefore we do our best to make his business prosperous. The advertisements of our
goods are read by the buying public which he is trying to reach. We try to create a desire
for the goods; it is for him to call attention to the fact that he has them. Nor is our help
spasmodic. We advertise right through the year—hot weather and cold alike. No other
silverware is so persistently and extensively advertised.

The mere fact that a dealer handles goods so thoroughly advertised is in itself an
advertisement for him.

The February Standard is devoted largely to New York in 1847 and t9o7, four pages being
given up to the article and illustrations. It will prove of great interest, especially to anyone
knowing the city—either past or present.

MERIDEN BRITANNIA CO., In ternatshzel sSsiolrve r Co., MERIDEN, CONN.
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Warning Against Swindling Subscrip-
tion Solicitors

FOR the protection of our subscribers we
must again warn the trade against pay-

ing subscriptions for THE KEYSTONE to any
person purporting to represent any subscrip-
tion agency, as no such person or agency has
any authority to collect subscriptions for this

journal. Several jewelers have informed us

that they paid their subscriptions to an indi-

vidual giving his name as M. B. Brennan,

who introduced himself as a solicitor for

Bennett's Newspaper and Magazine Subscrip-

tion Agency, Chicago. This was entirely

false. The Bennett Agency informs us that

they have received many complaints from

persons in the South regarding this man

Brennan, who has no connection whatever

with their agency. They state furthermore

that they have made an offer in several

Southern cities of $50 for his arrest, and

hope soon to put a period to his swindling

operations.
These swindling solicitors seem to be

especially numerous and active at this time.

In some cases the receipts given to those who

subscribe, bear the name of a genuine agency

and sometimes the name of a fictitious one.

The swindlers, as might be expected, use

many aliases, as the handwriting on many of

the receipts is the same, though the name

signed is different. We repeat : Do not

give your dollar to any one purporting to

represent any subscription agency or to any

one whatever of whose identity or trust-

worthiness you are not positively assured.

It is safest in every case, unless you are per-

sonally acquainted with the solicitor, to for-

ward your dollar to this office.

Important Features of this Number

IN presenting this Easter Number to 
our

readers, we wish to direct their attention

to several features, which they will find of

special interest and worth at this time. One

of these is the new Federal Stamping Law,

which will go into effect on June r3th of this

year, and which will be found in its entirety

on page 469, together with an explanation of

its provisions in so far as they affect the

retail jeweler. It is incumbent on every

member of the trade to study and preserve

this law, which, it is expected, will have a

most beneficial influence on the jewelry busi-

ness. Its inevitable effect must be to raise

the status of the trade, and it will also be

protective to the jeweler in that it will, to

some extent, at least, equalize competition.

Another feature of this issue which, no

doubt, will attract the attention of our

readers, is the unusual extent to which it is

edited by the jewelers themselves. In addi-

tion to several valuable articles of a practical

character by well-known members of the

trade, we have begun on page 465 of this

issue a new department, entitled " Helps and

Hints on Jewelry Store Management," by a

specialist in this line. The department will,

in fact, be conducted by one who is at

present manager of a most successful jewelry

store, and who is noted both for his brilliancy

as an advertiser and his thoroughness in the

systematization of store work. The depart-

ment will deal in a strikingly practical way

with such subjects as account keeping,

window dressing, advertising and all modern

innovations which competition and present-

day mercantile exigencies make necessary

or advisable.

The jeweler as a merchant will be the

key-note of this new department and, to a

greater extent than heretofore, of our journal

generally, our purpose being to make the

trade thorough masters of the mysteries of

modern militant merchandising, to make

them self-confident and capable leaders and

not mere followers in the retail world.

Experience has already convinced the trade

that their best protection against outside

encroachment, as well as their most effective

agency of progress, is competency as mer-

chants—and quite remarkable strides have

been made in rccent years in this direction.

In order to broaden the character of the

" Helps and Hints " department, we invite
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our readers to ask questions on any subject
in connection with store managment on which
they may wish to obtain special information,
and all such questions as are of general
interest to our readers will be answered for
the benefit of all in this department.

We also wish to call attention to the
valuable series of articles now running in our
magazine, from the pen of F. R. Cunning-
ham, of Boston, Mass., whose ability as a
writer and whose mastery of illustration
makes a study and perusal of his technical
contributions a pleasure as well as profit.
His writings, whether they cover watchwork,
tools or kindred subjects, have always the
merit of being thoroughly practical and such
as may be put to every-day use in the repair
department or workshop.

Another article of timely interest found
in this issue, has for its subject " Imitation
and Reconstructed Gems." As our readers
are aware, a disturbing factor has recently
been introduced into the gem trade in the
shape of imitation and so-called " recon-
structed " gems. The exploitation of these
gems has created among the trade considera-
ble fear of imposition, and the article to
which we refer will be found not only instruc-
tive but helpful to them in avoiding this new
danger.

These are but a few of the many features
which make this number a remarkable one,
in the amount and variety of the information
which it contains.

Defamation Suits Against Jewelers

ONE unpleasant sequence of the rush and
confusion of the phenomenal holiday

trade was the institution of several suits
against jewelers by persons who were charged
with thefts or with purloining missing goods.
Some of these were promptly arrested and
searched, but the goods were not found on
their persons. There were the usual un-
pleasant results—alleged unjustifiable arrest,
protestations of injured innocence, and threats
against the jewelers, which, in a few cases,
crystallized into expensive law suits for defam-
ation of character and damages.

There is a moral in these suits which
might well be taken to heart by the trade.
Such rigid precaution should be taken against
theft that the purloining of goods while ex-
posed for sale would be made practically
impossible. In case of the sudden disap-
pearance of some article of value, extreme
care should be taken not to make a charge of
theft without reliable grounds for such serious
action. Even an insinuation of this character
is a very grave matter and may well prove
costly to the jeweler. In almost all such
cases, reasonable precautions and attention to

KEYSTONE

a few recognized principles would obviate
such thefts, as well as the necessity of making
such charges, whether justifiable or otherwise.

The Question of a Fixed Selling Price

SINCE the inauguration of the movement
in favor of a fixed selling price, there

has been much discussion of the question of
the manufacturers' legal right to fix such a
price. There seems to be no doubt that in
the case of the patented articles, the manu-
facturer has the legal right to fix the selling
price. Several decisions have, in recent
years, been handed down which establish
this right beyond question. When the goods
are not patented the case is different, how-
ever, and it would seem that under such
circumstances the manufacturer has not the
legal right to fix a selling price, the retailer
being privileged to dispose of his goods at
whatever figure seems satisfactory to himself.

At a recent convention of retail mer-
chants there was much discussion of this
question, and whereas some of the merchants
positively asserted that the manufacturers
who would fix the retail price of their goods
would lay themselves liable to prosecution
under conspiracy laws ; others as strongly
contended that fixing the selling price was
clearly within the rights of the manufacturer
and in no way an infringement of such laws.
Since then an important decision has been
handed down on this subject by Judge James,
of the Superior Court of Los Angeles, Cal.
The judge decided that interference with the
price at which a retailer sells an article, is
clearly in restraint of trade.

The cause of the suit was the refusal of
a Los Angeles grocer to sustain the price of
a certain oil. The grocer alleged that the
oil was purchased in the open market at a
price that would enable him to sell it at $1.25
per half gallon and make a reasonable profit.
" I do not see why," he said, " I should be
made to charge my customers ten cents more
on the half gallon than I could sell to them
for." The manufacturer of the oil, who had
fixed the retail price at $1.35, instituted suit
against the grocer for $1 000 damages, claim-
ing that the cut rate injured his business to
that extent. As previously stated, the court
decided in favor of the retailer and thus
placed a legal obstacle in the way of the
manufacturers and retailers in coming to an
agreement as to the fixed selling price.

There have been other decisions of a
similar nature, and while these may not be
final on the subject, they create a very strong
doubt as to the manufacturers' right to fix
the selling price on general lines of non-

patented goods.
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A New Diamond Field

SOMEWHAT of a sensation was recently
created in the diamond trade by the an-

nouncement in the London press of a con-
signment of extra fine diamonds from a new
mine in the Orange River Colony, known as
the Robert Victor Mine, and situated a few
miles across the border from Kimberley. The
new mine is described as small in dimensions,
but its diminutive size is said to be compensated
for by its richness in gems and the superfine
quality of the stones. There is no reason,
however, to regard the new discovery as in
any way a disturbing factor in the gem
market. When the Premier Mine was dis-
covered, the prospective dethronement of
the diamond was heralded the world over;
but since that time, as our readers are aware,
the price has steadily advanced and there is
not likely to be any change in the situation
by reason of a new discovery. Taking the
extra fine quality of the gems for granted, it
would more likely mean an advance in price
rather than any market demoralization.

In this connection we may state that the
demand for diamonds has been astonishingly
well sustained since the holidays, and the
indications are that these gems will continue
to be the leading profit-makers for the trade
during the present year.

Court Protection of Trade-Names

FROM time to time in the past few years
we have noted in our columns the

increasing strictness of the courts in the
protection of trade-names. In fact, recent
decisions have been so universally favorable
to manufacturers and owners of trade-names
in the protection of their rights that the old-
time practice of attempted imposition on the
public by a slight change in some well-known
trade name may be regarded as practically

suppressed. The latest decision of this

character had to do with a mercerized cot-

ton material known to the trade as " Soies-
ette," the court holding that the material •

could not be sold by any other house under
a name "substantially similar in sound or
appearance." Many merchants in the past

have suffered loss from imitations of goods

sold under a name closely resembling the

original and have submitted to the injustice

rather than fight for their legal rights ; and

not without reason, for, until recent years,

such rights had not been well enough defined

to even warrant merchants in making legal

protests. Recent legal decisions, however,
have entirely changed the situation and pro-

prietors of trade-names can now go into

court with confidence that no one will be

allowed to deprive them of their rights.
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Injunction Against Retail Association
Denied

TN our last issue we published the particu-

lars of a suit instituted by Montgomery,

Ward & Co., the well-known Chicago mail-

order house, to have an injunction issued

against the South Dakota Retail Merchants'

and Hardware Dealers' Association for alleged

interference with the business of the mail-

order house. The suit was brought in the

United States Court, Sioux Falls, S. Dak.,

and after a lengthy hearing the judge handed

down a decision denying the injunction asked

for.
Our readers will recall that the associa-

tion mailed to the jobbers a letter declaring

it unfair on the part of those jobbers who

solicited trade from the retailers of South

Dakota to also furnish goods to the mail-

order houses, and asking them whether they

were willing to act with the retail merchants

and refuse to sell goods to those concerns.

A list of the jobbers who failed to reply to

letter was subsequently compiled and

sent by the association to the retailers of the

State. Counsel for the mail-order house

argued that such a proceeding was blacklist-

ing and should be enjoined by the court.

The salient.portion of the judge's decision is

as follows :

It must be remembered that the retail dealers
and complainant are competitors in business and
that the retail dealers have committed the acts,
shown by the evidence, for the purpose of pro-
Lecting their own interests so that the retail dealers
do not stand in the position, that a combination
of persons would who had no interest of their own
to protect.

It is impossible to reconcile all the decisions
bearing upon the power and authority of a court of
equity to restrain by injunction combinations of
persons having for their object an interference with
the business of another. So far as the acts done
by the combination are concerned, each case must
be judged by its own facts. All of the cases similar
to the one at bar have arisen where a combination
of persons have sought to interfere with the free
flow of trade of another by acting upon the free
will of his customers. It is believed that this is
the first case where complaint has been made of
interference with the free will of the persons from
whom one purchases the merchandise which he
sells. But the right to do business free from inter-
ference except from lawful competition includes the
right to buy as well as to sell, although it is quite
probable that the damage from interference in the
former case would be much less than in the latter.

An examination and consideration, however,
of the numerous cases bearing upon the question
at issue has convinced the court that before a court
will enjoin the commission of acts by a combina-
tion of persons which interferes with the business
of another, the court must find that the acts are
unlawful. For damage arising from the commis-
sion of lawful acts, the law affords no remedy.
The facts in evidence on this hearing show that
the retail dealers have corresponded with jobbers
stating that the retail dealers were opposed to
said wholesalers selling to catalogue or mail-order
houses and have requested the former not to sell to
the latter. Are these acts of the retail dealers
unlawful ? Do they show unfair trade competition?
Is persuasion unlawful when considered with refer-
ence to the facts of this case, or, in other words, is
persuasion unfair competition ? Upon the answer to
these questions depends complainant's right to a
temporary injunction.

That the retail dealers have a lawful right to
agree among themselves that they will not pur-
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chase merchandise from wholesalers and jobbers
who sell to catalogue or mail-order houses, cannot
be denied and it necessarily follows that they have
the right to inform each other as to what wholesalers
and jobbers do sell to catalogue or mail-order
houses. The question in this case is, what may
they do in addition, to influence the wholesalers
and jobbers not to sell to catalogue houses.

It must be conceded that complainant has the
right to transact and carry on its business free from
intimidation or coercion. That this is a property
right, and a combination to interfere with this right
otherwise than in fair competition must show justi-
fication. The American cases, however, when
carefully considered, show that the great weight
of authority in the United States is in favor of the
proposition that it is not unfair competition, intim-
idation or coercion for a combination to interfere
with this right by persuasion or any peaceable
means.

It thus appears that the retail dealers have
done nothing nor threatened to do anything which
is actionable, and the motion for a temporary
injunction must be denied.

Marvelous Fertility of Invention

REPORTS from the. patent office at

Washington inform us that the past

year was the greatest on record in the matter

of inventions, all previous records having

been exceeded both in the number of appli-

cations filed and the number of patents

granted. As might be naturally supposed

the greatest activity during the year was

in devising automobile improvements, air

and gas engines and electrical apparatus,

including devices used in wireless telegraphy.

Speaking of the inventor and his work,

Edward B. Moore, assistant commissioner of

patents, gave many interesting facts in a

recent interview. Most people harbor the

idea that the talent for invention is a natural

gift rather than the result of education or

application. While there are many natural

born inventors, as there are many natural

born geniuses in all other spheres of human

activity, the great bulk of the patents granted

are for devices contrived by what may be

termed " professional inventors." Said, Mr.

Moore:

The applications for patents to-day come
almost entirely from professional inventors, men
who are trained to devise and discover new
methods, new processes, new machinery and im-
provements upon old methods, processes and
machinery. And they are paid salaries—in many
cases very large salaries—by manufacturing cor-
porations, because of their genius in the line of
invention. The inventor of this age is not a long-
haired crank, although we occasionally see one of
that species. 'He is a man of science. Nor are
the inventions of to-day the results of accident.
They are the result of study, the application of
scientific knowledge, combined with experience.

As was generally supposed a few years

ago that the formation of large industrial

combinations, which would eliminate com-

petition to some extent, would also put a

check on inventive activity, it is interesting

to learn how this matter of invention has

been affected by the trusts. Mr. Moore

says:

The largest number of applications for pat-
ents come from the great trusts, which employ

hundreds of professional inventors to devise im-
provements upon their machinery. Some people
declared several years ago, when the large manu-
facturers began to combine their interests, that the
relaxation of competition would be the end of inven-
tion ; that rival manufacturers, having joined their
interests, would no longer attempt to improve
their machinery or introduce novelties and con-
veniences. It was predicted that the army of
inventors employed in the mechanical industries of
the country would be discharged and that maim-
facturing corporations would go on making the
the same old things in the same old way as long as
people would continue to buy them.

That theory has not worked out. The con-
trary is the case. There is more activity in the
i -nprovement of machinery and in the inventions
of new devices since the trusts become fashionable
than ever before, and the biggest part of the business
of the patent office comes from the great trusts—the
United States Steel Corporation, the harvester trust,
the automobile trust, the four great electrical com-
panies—the General Electric, of Lynn ; the Edison,
of Schenectady ; the Westinghouse, of Pittsburg,
and the Bullock, of Cincinnati. Those and other
great corporations employ the same inventors and
show the same enterprise in making improvements
that was shown before the trusts were born.

Legislation to Suppress Lump Sales

THERE is a movement on foot by the

wholesalers to further the passage of

State laws which will prevent or regulate the

matter of so-called " lump sales.". Several

different measures with this purpose in view

were recently introduced in the Kansas legis-

lature, and it is expected that bills with a

similar purpose will be introduced in other

States. While the wholesale trade are chiefly

interested in the suppression of the lump

sales nuisance, no honest retailer can offer

any legitimate objection to such legislation.

As our readers are aware, lump sales have

reference to the habit sometimes indulged in

by dishonest people in buying a stock of

goods, increasing the stock as much as pos-

sible at the expense of the jobber, and then

selling it in a lump at a preposterous price,

the sale not infrequently being made to a

fellow-sharper, and without the slightest inten-

tion of paying just debts.
The proposed law requires that before a

stock is offered at lump sale the retailer

must first give five or ten days' notice to the

creditors ; failure to comply with this pro-

vision would invalidate the sale and the

creditors may take action and sieze sufficient

stock to liquidate their claims. Many cases

are on record in which adepts in the lump-

sale scheme have sold to some one who was

practically a confederate. The latter would

immediately put the stock on sale at possibly

fifty cents on the dollar, and this to the great

demoralization of the trade. Justice dictates

the advisability of suppressing a practice of

this kind, and the proposed legislation should

have the ardent support of manufacturers,

jobbers and retailers. Credit men's and other

commercial associations heartily favor the new

legislation and are using their influence for

its early enactment



Profitable Publicity Campaign by a
Retail Jeweler

TT is truthfully said that example is better

than precept, and on the same principle

the actual experience of the jeweler is much

more valuable to his brother craftsman than

the most profound theories of a self-consti-

tuted adviser. We have before us, as we

write, the facts of such an experience from an

esteemed subscriber, Mack A. Hurlbut, of

Fort Dodge, Iowa. Mr. Hurlbut is vice-

president of the Iowa Retail Jewelers' Asso-
ciation, and is personally known to a number

of our readers. Many others know of hint

while another advertisement, a free one but
no less effective, was the publication in the
local paper of an address delivered at a trade

organization meeting by Mr. Hurlbut, and

published in this journal at that time. This

address, with his portrait, made very inter-

esting reading, especially for other merchants

and not only attracted attention to his store

but to his enterprise and intelligent business

methods. Mr. Hurlbut never loses sight of

the fact that prestige is one of the most

profitable factors in business.
Another remarkable advertisement dur-

ing the holiday campaign appeared in the

Christmas number of the local journal. In

addition to his regular advertising space a

special announcement unique in character

filled the entire last page of this-issue, which

was printed.in colors in an unusually attractive

manner. Mr. Hurlbut is a great believer in
what he calls " the personality of the store,"

that is, the high repute in which the proprietor

and staff of assistants are held by the public.
Acting on this belief this full-page space had
very little type-matter, it being devoted
almost wholly to large half-tone cuts of his
employees with their names and the special
branches of the business to which their ser-

vices were devoted. At the head of the page
was displayed the following :

The business of the holidays has probably left you
with a depleted stock of fancy cases.
There is always something new to be had in this

line, and this is a good time to investigate the offerings
we have to make, comprising cases of every descrip-
tion and quality, from the cheaper grades to those
exquisite ones covered and lined with the finest
qualities of silks and velvets.

It will be a pleasure to supply you with Dennison's
jewelers' Catalogue on request.

26 Franklin St., 15 John St., 1007 Chestnut St.,
BOSTON NLW YORK PHILADLLPHIA

128 Franklin St., 413 North 4th St.,
CHICAGO ST. LOUIS

through the practical advertising philosophy
exploited by him through the medium of
this journal. Last fall, taking advantage of
the favorable conditions, Mr. Hurlbut insti-
tuted a campaign of publicity for which we
can find few parallels in the trade. In this
campaign no form of advertising was over-
looked. In addition to the special holiday
attractiveness of his store and stock, he used
the personal letter, the circular, different
forms of booklets, a mail-order catalogue, a
store paper, and, to an unusul extent, the
columns of the local press.

As an instance of the varied forms of
publicity used, it is worth mention that one
of the announcements in the daily press took
the form of a cartoon, which no doubt attracted
the attention of practically all the readers,

My Store Force

These are the people you meet when
you trade here ; to their faithful and intelli-
gent services is due a large majority of my
success.

workmen and the satisfaction always given on

work and prices. Another booklet used by

Mr. Hurlbut, which is an excellent advertise-

ment, is entitled " The Doings of a Watch."

This little booklet entertainingly describes

the wonderful character of a watch as a piece

of machinery, the amount of work which k

does and the almost incredible regularity with

which its work is performed. Instructions on

the care of a watch are also given and

At the foot of the page containing the

portraits appeared the following :

I am dependent on their integrity for
the handling of thousands' of dollars in
valuable merchandise, and you, as a cus-
tomer, can depend on receiving the same
honest treatment from them.

This was a very striking announcement

and serviceable in many ways. Its unique

character and dimensions naturally called
attention to the store, while the tribute paid

in the advertisement by the employer to his

help was well calulated to strengthen confi-
dence in the store, its stock and its service.
Besides this special announcement in the
Christmas issue there was a regular daily
announcement occupying six inches double-
column, alternating every two days with a
half-page with cuts and prices.

Among the advertising literature sent
out was a mail-order catalogue in which lead-
ing features of the stock were described and
illustrated. It was stated that the goods
would be sent with the privilege of examina-
tion, and that the prices included freight,
express or mail charges, all of which were
prepaid by the jeweler. Advantage was
taken in this catalogue to exploit the thorough-
ness of his repair department, the skill of his

attention is incidentally called to his repair
department. This little booklet is of the
interesting and instructive kind which the
public will peruse with pleasure and profit,
and in this case the text was brightened up
by neat little cuts of the store and its various
departments.

Another form of advertising used by
Mr. Hurlbut for holiday purposes was an
illustrated store paper called The Holiday
Messenger. This paper consists of eight
pages, with pretty cuts suggestive of Christ-
mas. A number of jokes serve to enliven
the business and miscellaneous matter, and

(Continued on page 883)
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Waltham
Patent Taper Shoulder Detachable Balance Staff

Used in 0 size 1900, 1 2 size Model B and 16 size 1899 Waltham Movements

This is an improved form of a detachable Balance Staff that is certain to

appeal to the watchmaker, as it admits of easily and quickly changing a staff

without bending the balance arm.or throwing the balance out of shape. The

bevel seating in the hub "B" fits precisely the taper shoulder "F" on the staff,

thus insuring a level balance. To drive out an old staff, we recommend using

a tool as shown in figure 4; to put in a new staff, a punch as shown in figure 3,

bringing the tapered shoulder on the staff to its bearing in the hub. Tools

designed for these staffs can be obtained from watch tool manufacturers in

sizes to fit regular staking tool sets. The blue steel hub should always be left

in the balance arm when changing a staff.

STilf f" -

FT

FIG

talc !INCE ARM ,r ---

TiBLE ROL/ CR

I 
I

.54FETY ROLLER?

ij
j BALANCE STAFF

AND ROLLERS,
ASSEMBLED.

r/G 3.

PL■Eycrt,

TTI r ---

Pbo 4

4-Punicm

:13

TUMpS.

ORMNO IN TOOL Dmviva Our TOOL.

11 ik77/41•1 TgPfg SI/OULDER DETZIK5Lf &ANC( J707:

Waltham Watch Company
Waltham, Mass.

March, 1907 T H

The Jewelers' Best Business Policy

THE progress made by the jewelers in

recent years in the direction of up-

to-date merchandising, is most gratifyingly

manifested in the broader views taken by

them in matters affecting the interests of

the trade at large. The retail jewelers'

organizations of an earlier day, in some in-

stances, at least, were actuated to too great

an extent by a spirit of disaffection. An

exaggerated idea of antagonism to their

interests by the other branches of the trade,

seemed to generate a spirit of retaliation and

dictatorship which was as unreasonable as it

was impolitic. The trade organizations of

to-day are avowedly striving to build up and

not to destroy. They are endeavoring to

create a situation which will make it to the

interests of all branches of the trade to work

together, and they regard with disfavor those

who would foster a spirit of antagonism or

distrust. They freely admit that neither the

retailer, wholesaler nor manufacturer has a

monopoly of trade virtue or altruism, and

are quite willing to concede that disciplining

might well begin at home. In an address to

the Nebraska Association, ex-President Nie-

wohner truthfully said :

In order to accomplish anything, the manufac-
turer must have the assistance of the dealer and
vice versa ; that is, it must be by the co-operation
of all the trade, and that co-operation includes our-
selves. The best and only policy for the jeweler
is to create a higher standard on his goods by cut-
ting out the advertising of low prices, the weapon
of the fakir, and rather build up a reputation for
reliable wares, good styles, choice selection and
prices which return a reasonable, but not exorbi-
tant profit. Let us clear our own skirts of criti-
cism, and then go before the manufacturers with
our proposition and ask them to put a stipulated
price on their goods. Then when we are united
into a solid body there will be a better opportunity
to bring about a correction of this catalogue com-
petition, and prove the possibility of making a
stipulated price or otherwise.

The soundness of this advice is unim-

peachable. It has a self-reliant, upward and
onward ring to it that forbodes cumulative

strength and achievement by the organized
trade as the keynote of the movement.

Meeting Mail-Order Prices

In his treatment of the mail-order ques-
tion, Mr. Niewohner expressed some views

which are well worthy of consideration.

When the jeweler claims that he will meet
the catalogue price, he should make it plain

that he will meet this price not on his regular

stock, but on the same goods offered by the

catalogue house—goods which he would pre-
fer not to handle, that is, if he cannot vouch
for their worth. Said Mr. Niewohner:

One of the worst features that a great many of
us are using to-day, is advertising in our local
paper to meet catalogue prices. Do not say that
you will meet catalogue prices, for the farmer or
the consumer who reads your paper will naturally
gam the impression that the catalogue houses are
selling cheaper than the legitimate dealer. I am a
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firm believer in advertising, but you should put
your advertisement into your paper with bold-face
type, and indelibly stamp on the minds of the
consumers that you are to be relied upon for
quality, selection and legitimate prices. It is a
known fact that the catalogue buyer is one of the
most skeptical class of buyers in the market to-day.
The consumer may be familiar with a price on.a
watch, but I am satisfied not one in a hundred
knows the value of the case. The great trouble is
in the cheap cases on the market. The consumer
places all the twenty-year filled cases in one class.
He does not realize their difference in value, be-
cause they are all stamped twenty years and war-
ranted by the stamp in the lid. The consumer
is satisfied, unless the jeweler points out the
difference. The manufacturers of these cases do
not put their names in them, consequently they are
liot traceable.

' This brings us back to the fundamental

principle of all successful merchandising

" Educate the public." Keep the mail-order

catalogue at your elbow and samples of mail-

order goods for purposes of demonstration.

" The small retail jeweler," said Mr. Nie-

wohner, " must discount his watch bills the

same as the big jeweler and the cataloguer

does. He can then make more margin, and

at the same time he must equip himself with

the cheap case sold by the cataloguer and

educate the consumer to the merits of filled

cases."
A Spirit of Self-Reliance

It will be noticed that the progressive

jeweler of the time has entirely shaken off

the spirit of hopelessness which made him

so discontented a decade ago. His mastery

of modern methods and grasp of the situa-

tion, have given him confidence in himself

and in the collective capability of the retail

trade to work out its own salvation. The

prosperous times, too, have a tendency to

cultivate this spirit of self-reliance. The

time is peculiarly opportune for putting into

practice the principles and policy exploited

by Mr. Niewohner, as follows :

Commercialism of to-day and that of a number
of years ago is vastly different. We cannot expect
to do as we have in the past relative to profit, and
the one only way in which I believe we can better
our condition is to work it out ourselves by raising
the standard of the goods we have to sell. Not
only raise the standard of the goods, but point out
to the consumer that the conditions surrounding
the sale of goods are different. We must remem-
ber that our jewelry merchandise is not of an
ordinary character, but possesses individuality
belonging to the artistic class, and purchasers are
rightly influenced by style and personal taste rather
than cheapness.

We jewelers, in a measure, are responsible for
spreading the idea of cheapness. We should talk
quality, style and good taste, getting away as much
as possible from comparing prices. We have an ad-
vantage in this matter over the mail-order houses,
as they are committed for the definite period of a
year at least to the illustrations in their catalogues,
which must be stock patterns ; while we are not so
committed, being able to take advantage of the
change in styles and prices immediately that they
go into effect. Realizing this condition, we must
meet the issue by banding ourselves together for
our common good. Drop all personal jealousies,
stop cutting each others' throats in our sales and
repair work, make common cause against the dis-
position of the public to buy cheap.

Truly an excellent business creed and
one which, if adhered to, would mean the
complete regeneration of the trade. It
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would seem, indeed, as if the jewelers were

afflicted with what Gladstone once called " a

double dose of original sin," in that they

seem to have an unconquerable aversion to

working together in favor of a common

cause. Even now, when the " get-together

fever " is at its height, when those in all

spheres of activity recognize the advantages

of joining their forces, when the spirit of

combination rules in the fields of industry,

trade, finance and labor, many of the jewelers

are still the victims of an anachronistic individ-

ualism which keeps them apart from one

another and deprives the trade of the strength,

authority and prestige of a united force.

Proftable Publicity Campaign by a
Retail Jeweler

(Continued from page MD

the typography is very tasteful and attractive.

It is such a paper, in fact, as one would not

cast aside without examining and perusing.

As an evidence of the attractive way in which

this little paper is compiled, we reproduce

on page 381 some of the very tasteful head-

ings used in the announcements of the various

lines of goods in the store.

A Jewelry Store that has
sold high-class goods for
18 years is a good place to
go when you buy Christ-
mas jewelry

Jewelry is the gift for Christmas. There is something per-

sonal about it that appeals to everyone. It MIS the charm

that accompanies a little touch of sentiment, and the wish

though unexpressed that the gift will always serve no a

reminder of the giver makes it something to be treasured as

a keepsake long after the style nod fashion have changed.

There is always some one jewelry store in a city of this size

that enjoys the advantage of being considered *" the best

place to go." This is generally due to a long-established

reputation for selling high-class goods and to the confidence

which people naturally have in a store of this kind.

I believe that:most people in Fort Dodge, if they had any
choice in the matter, would prefer to have their gift come

from this store. They would feel assured that the quality

and style of the article would be the best of its kind.

Mack A. Hurlbut
14- 

Excellent Argumentative Advertisement—occupied
space, 4% x 6 inches

Mr. Hurlbut took good care that per-
formance would be equal to promise and that

the stock and service would give perfect sat-

isfaction. As a result of all this, he informs

us : " My December business beat Decem-

ber, 1905, by just 5354 per cent." Nor is

this surprising, under the circumstances.

The increase in the business is plainly the

result of a well-defined cause in the shape of

excellent store management, sell-confident

enterprise and well-directed publicity.
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Easter Tide and the Jewelry Trade

The Lenten season is well advanced, and already
Easter Day is within measureable distance.

q Fashion has conclusively emphasized its decree in
favor of the Easter wedding, while there is a growing
tendency on the part of its votaries to signalize the
'observance of the festival itself by the interchange of
appropriate gifts.

(if Recognizing this to be the case, the Whiting
Company direct the attention of the Jewelry Trade
to the constantly increasing production in Whiting
Silverware, of articles specially adapted for Easter
Tide and wedding gifts.

(II The Company also takes this opportunity of im-
pressing upon the Retail Jeweler, in view of the
inevitable demands that will shortly be made upon
his stock, the importance of taking into consideration
those lines of Whiting Silverware suitable for the
indicated purpose.

The Whiting Company
SILVERSMITHS

Broadway and Nineteenth Street, New York

A Famous

2.m.Tamplies3 of coAal ccfc7}5.
Wirom the Czaz Mur Turim, DaRy

IIRENE 5ARGEHT

The work of the Casa Musy of Turin has already received
extended notice in the present series. It was described

Italian House at length and illustrated, in an article published in our
November issue for 1905. Then, the conditions to-day

governing the jeweler's art in Italy were discussed, and the position occupied

by these special artists was defined. It might, therefore, seem superfluous,

after so short a lapse of time, to revert to the points just named, in present-

ing the illustrations of a number of beautiful objects produced by the same

widely known house, which at that

time we were unable to command.

But in order to render the present
article independent and complete, it is

necessary to re-state briefly certain

facts before brought forward, particu-

larly such as relate to the position of

the Casa Musy, as a company of

artists long favored with the patronage

of a family of sovereigns, noted for

their knowledge and their rich posses-
sions of gems.

Such patronage and the fact that
Turin is the hereditary capital of the
princes of Savoy, largely direct and
determine the production of the
artists who provide us with our
present subject: restricting their choice
of material to the most precious
mineral substances ; leading them to
respect the traditional and the conser-
vative in design, to aim at splendor of
effect, and, in short, to maintain with
extreme precision what may be termed
the aristocratic character of the
jeweler's and goldsmith's art.

In all these quali-
ties, as emphasized

French Art in our former
article, the Italian

artists differ from Lalique, their French
contemporary, who, exercising his
talents under a republican form of
government, has no responsibility
before him of making his jewels in-
variably represent the rank and wealth
of their wearers ; who moreover exer-
cises his freedom to its utmost limits ;
choosing his models of design and his
materials wherever his fancy guides
him, and relying upon the force of his
genius to elevate the humble and
the common to a place beside that which is costly and rare.

The efforts of the Frenchman, when extended beyond the generally

recognized limits of the jeweler's province, are nearly always successful,

and oftentimes they are so in the highest degree. On the other hand, his

influence is almost of necessity harmful ; since a throng of imitators, con-

scions but of his boldness in design and of his singular choice of material,

give free rein to their own vagaries of composition, and employ the ugliest,

the least suitable, the most ordinary substances : expecting so to gain both

reputation and monetary reward. They fail to understand that in Lalique's

work the garden pebble, when used, is transformed by the alchemy of genius

into the gem ; while their own heavy touch leaves behind it no trace of

beauty or brightness. Evil of this sort is as infectious as a pestilence. The

personal ornament which breaks with all the traditions of its kind, is to-day

commonly found in France, England, Austria, Germany, and the United

States. Failing to conform to certain of these traditions, it really has no

reason for existence , it ceases to be an ornament or jewel, because it does

not afford a focal point in the costume, to which the eye returns again and

again in pursuit of the keen pleasure derived from harmonious form and

color. It becomes a real obstacle to visual satisfaction. It detracts from

Italian Versus

the costume which it was destined to accent, and it is liable to diminish the

effect of beauty or distinction in its wearer.
The incongruities of such pretended jewels are sharply

but justly criticised in the recent report of the Boston

Society of Arts and Crafts, a paragraph of which specifies

as follows the chief faults of the metalwork submitted

within the preceeding year to the judgment of its jury :

"There appears in the jewelry a disregard for the relative quality of
metals. These from their fineness of
structure, color, and other distinctions,
are generally classed in this order :
gold, silver, copper, iron. The fine
metals are usually associated with
the finer stones, and it has been con-
sidered at least inappropriate to join
base metals with fine stones, or vice
versa. It is, furthermore, an estab-
lished principle to work and develop
each metal to the limit of its capacity,
as otherwise there would be little
object in choosing it. As a matter of
fact, perfectly indiscriminate associa-
tion and treatment of both metals and
stones appear in the jewelry con-
tributed. Silver surrounds fragments
of stone which have no intrinsic value,
and copper surrounds opals ; while as
to relative workmanship, too often
some of the work in silver could be
better done in iron and be more
characteristic of the material  
While it is true that a certain pie-
turesque and barbaric quality of
peasant work and of the work of
Oriental village craftsmen has sug-
gested these productions, it is to be
remembered that necklaces, brooches
and earrings which would accord
with the swarthy skin and the simple
garb of an East Indian belle, or be
appropriate at a costume ball, would
be quite incongruous with the laces
and the delicacy of the modern ball
gown."

In these strictures addressed to a
certain class of workers who ply their
activities in a single country, we find
a criticism applicable among all
the nations which specialize in the
art-industries ; since rapid means of

communication have made conditions everywhere practically the same.

Therefore, taking this criticism as an expert judgment
Prestige of expressed to a restricted public, but generally felt to be
Good true, even when not formulated into words, we may inferWorkmanship 

that a reaction must shortly occur among those who have

sought to revolutionize the jeweler's art.
By means of this reaction the proper relations between metals and gems

will be re-established, and quality of workmanship will receive greater

attention ; while as a good effect of the new movement, we already find the

choice of materials permanently and legitimately enlarged, freedom of

design increased, and an entirely new field of work opened to the metal-

smiths and jewelers in the production of personal ornaments intended for

constant use, as distinguished from those whose brilliant effect and great

value reserve them for gala and ceremonial occasions.
Finally, it may be said that greater honor and prosperity are now

within the reach of the master-goldsmiths and jewelers than they have

enjoyed since the epoch of the Renaissance at least. If their talents and

accomplishments be sufficient, they are ranked with the masters of the

plastic arts. To reach this distinction they must, like their similars in long

A Just
Criticism

Diadem and hair ornaments (eglantine-rose molif)in diamonds and brilliants

• Copyright, 1907, by The Keystone Publishing Co. All rights reserved (385)
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at length and illustrated, in an article published in our
November issue for 1905. Then, the conditions to-day

governing the jeweler's art in Italy were discussed, and the position occupied

by these special artists was defined. It might, therefore, seem superfluous,

after so short a lapse of time, to revert to the points just named, in present-

ing the illustrations of a number of beautiful objects produced by the same

widely known house, which at that

time we were unable to command.

But in order to render the present
article independent and complete, it is
necessary to re-state briefly certain

facts before brought forward, particu-
larly such as relate to the position of
the Casa Iqusy, as a company of
artists long favored with the patronage
of a family of sovereigns, noted for
their knowledge and their rich posses-
sions of gems.

Such patronage and the fact that
Turin is the hereditary capital of the
princes of Savoy, largely direct and
determine the production of the
artists who provide us with our
present subject: restricting their choice
of material to the most precious
mineral substances ; leading them to
respect the traditional and the conser-
vative in design, to aim at splendor of
effect, and, in short, to maintain with
extreme precision what may be termed
the aristocratic character of the
jeweler's and goldsmith's art.

In all these quali-
ties, as emphasized

French Art in our former
article, the Italian

artists differ from Lalique, their French
contemporary, who, exercising his
talents under a republican form of
government, has no responsibility
before him of making his jewels in-
variably represent the rank and wealth
of their wearers ; who moreover exer-
cises his freedom to its utmost limits ;
choosing his models of design and his
materials wherever his fancy guides
him, and relying upon the force of his
genius to elevate the humble and
the common to a place beside that which is costly and rare.

The efforts of the Frenchman, when extended beyond the generally

recognized limits of the jeweler's province, are nearly always successful,
and oftentimes they are so in the highest degree. On the other hand, his

influence is almost of necessity harmful ; since a throng of imitators, con-

scious but of his boldness in design and of his singular choice of material,

give free rein to their own vagaries of composition, and employ the ugliest,
the least suitable, the most ordinary substances : expecting so to gain both

reputation and monetary reward. They fail to understand that in Lalique's

work the garden pebble, when used, is transformed by the alchemy of genius

into the gem ; while their own heavy touch leaves behind it no trace of

beauty or brightness. Evil of this sort is as infectious as a pestilence. The

personal ornament which breaks with all the traditions of its kind, is to-day

commonly found in France, England, Austria, Germany, and the United

States. Failing to conform to certain of these traditions, it really has no

reason for existence , it ceases to be an ornament or jewel, because it does

not afford a focal point in the costume, to which the eye returns again and

again in pursuit of the keen pleasure derived from harmonious form and

color. It becomes a real obstacle to visual satisfaction. It detracts from
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the costume which it was destined to accent, and it is liable to diminish the

effect of beauty or distinction in its wearer.
The incongruities of such pretended jewels are sharply

but justly criticised in the recent report of the Boston

Society of Arts and Crafts, a paragraph of which specifies

as follows the chief faults of the metalwork submitted

within the preceeding year to the judgment of its jury :

"There appears in the jewelry a disregard for the relative quality of
metals. These from their fineness of
structure, color, and other distinctions,
are generally classed in this order :
gold, silver, copper, iron. The fine
metals are usually associated with
the finer stones, and it has been con-
sidered at least inappropriate to join
base metals with fine stones, or vice
versa. It is, furthermore, an estab-
lished principle to work and develop
each metal to the limit of its capacity,
as otherwise there would be little
object in choosing it. As a matter of
fact, perfectly indiscriminate associa-
tion and treatment of both metals and
stones appear in the jewelry con-
tributed. Silver surrounds fragments
of stone which have no intrinsic value,
and copper surrounds opals ; while as
to relative workmanship, too often
some of the work in silver could be
better done in iron and be more
characteristic of the material . . . .
While it is true that a certain pic-
turesque and barbaric quality of
peasant work and of the work of
Oriental village craftsmen has sug-
gested these productions, it is to be
remembered that necklaces, brooches
and earrings which would accord
with the swarthy skin and the simple
garb of an East Indian belle, or be
appropriate at a costume ball, would
be quite incongruous with the laces
and the delicacy of the modern ball
gown."

In these strictures addressed to a
certain class of workers who ply their
activities in a single country, we find
a criticism applicable among all
the nations which specialize in the
art-industries ; since rapid means of

communication have made conditions everywhere practically the same.

Therefore, taking this criticism as an expert judgment
Prestige of expressed to a restricted public, but generally felt to he
Good
Workmanshi 

true, even when not formulated into words, we may inferp 
that a reaction must shortly occur among those who have

sought to revolutionize the jeweler's art.
By means of this reaction the proper relations between metals and gems

will be re-established, and quality of workmanship will receive greater

attention ; while as a good effect of the new movement, we already find the

choice of materials permanently and legitimately enlarged, freedom of

design increased, and an entirely new field of work opened to the metal-

smiths and jewelers in the production of personal ornaments intended for

constant use, as distinguished from those whose brilliant effect and great

value reserve them for gala and ceremonial occasions.
Finally, it may be said that greater honor and prosperity are now

within the reach of the master-goldsmiths and jewelers than they have

enjoyed since the epoch of the Renaissance at least. If their talents and

accomplishments be sufficient, they are ranked with the masters of the

plastic arts. To reach this distinction they must, like their similars in long

A Just
Criticism

Diadem and hair ornaments (eglantine-rose motif) in diamonds and brilliants
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past centuries, ()nee ignin be sculp.

tors and enarnelists ; they must pos-

sess the color-sense of decorative

painters, and be as capable as the

latter—although on a miniature

scale—of handling high lights and
shadows, of distributing effects, of

modulating tones, in short, of treat-

ing refractory metals and hard gems

as if they were pigments.
In judgment of

Permanency of the present
the Pictorial situation of the
Jewel

jeweler's art, a
lady of the American aristocracy

has said that the short supremacy

of Lalique's pictorial jewel, with

its carefully planned settings of

small gems is ended, and that the

reign of " the great diamond"
has begun anew. But this observation was superficial and carelessly made.

The re-action against the crudities of recent years is undeniable and more-

over greatly to be welcomed ; but
such abortive attempts as meet the
censure of real critics are the work

of either the unskilled, or of those
who are immature or warped in

judgments The pictorial jewel

has certainly permanent claims to

existence, like the canvases of
Titian,Paul Veronese and the other

great colorists. It can exist side

by side with " the great dia-

mond," the beauty and flawless

quality of which are not its first

titles to consideration in the

opinion of its owner who, in wear-

ing it, can not but experience

something of that primitive feeling

which leads the barbarian chief-

tain to adorn himself with rare

and glittering objects, that he may

excite awe and admiration in the

humble. This feeling greatly

refined by the softening influences

of civilization, must be recognized

and counted upon in our appre-

ciations of contemporary society,

and in our estimates of industry and commerce. There is surely ample

reason for the existence of both " the great diamond " and the pictorial

jewel ; but there
is absolutely none
for the crude orna-
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Vases of modern Florentine ware, with silver mountings designed by the Cavaliere Ceragioli

March, 1907

observer, as he examines much of
the work of the Danish, Hungarian,
Austrian, North German and Eng-

lish" new art " designers, who are
repeating, under a different form,

the history of the English Pre-
Raphat lite Brotherhood of Pain-
ters ; showing the same affectations
in copying without reason serious
and very obvious faults, which in
their historic models are but evi-
dences of the struggle which the
early artists and craftsmen made

in order to obtain the mastery of
technique. So, like a greater part
of the pictures of this English
group, the wayward productions
of the " new art " phase of the
goldsmith's and jeweler's craft
will remain only as relics of a tran-
sient impetus. Meanwhile, as it
has been our purpose to indicate,
they will have served an end simi-
lar to one which was accomplished
more than a half-century since by
the works of the Pre-Raphaelites.

That is, they will have awakened and vitalized a degenerate art.

To witness the happy effect of very modern ideas grafted upon the time-
honored traditions of the gold-
smith and jeweler, we have but
to examine certain of our accom-
panying illustrations, which are
the more interesting from the fact
that they proceed from an Italian
source, and represent minds which
are unconsciously hostile to all
that is without historical precedent
in matters of artistic composition.

At a first glance we can
determine that upon this metal-
work both divisions of the " new
art" designers have exerted their
influence : both those who take
floral forms as their bass of com-
position, and those who restrict
themselves purely to linear com-
positions.

At the same glance, we see
that the fundamental lines which,
in a large proportion of instances,
would have become exaggerated

or even grotesque, beneath the
hand of a draughtsman of northern
race, have here a clearness,

delicacy, and distinction which belong solely to good Italian work of whatever

epoch may be chosen by the student, and which differ from the character-
istic and admir-
able qualities of
any corresponding

Vstses Florentine wars., with silver mountings : Box w is It walls of moss agate ; mounted in
ChilS.I silver ; designs of the Cavallere Ceragloli

ment which dis-
plays and vaunts
t h e rudimentary
forms, the imper-
fect workmanship,
the undeveloped
taste of certain
races whose re-
mote descendants
are now the artistic
nations of the
world. The futil-
ity of such produc-
tions can not but
impress the un-
prejudiced a n d
fairly-informed

period in France.
Among their

contemporaries,
the designers of
jewels here repre-
sented have but a
single rival in their
special style. This
artist, as indicated
in our former arti-
cle, is the Belgian,
Philippe Wouters,
who works at
Brussels also under
the shadow of a

A.  throne, and is thus

Vases of modern Florentine ware, with silver mountings designed by the Cavallere Ceragioll
bound to the

March, 1907

production of the formal and
aristocratic jewel. But he, like

the goldsmiths of the Casa

Musy, wears his chains lightly,

and even in his most brilliant

pieces, where " the great dia-

mond," or the costly pearl is

present, overpowers the effect

of monetary value by the dis-

tinction of his composition, or

I))' the freshness and grace of

an unusual subject.

So it is with the jewels of

our illustrations, although we

find here no example of ex-

treme cost, such as the tiara,

or the brooch reproduced in

our first article descriptive of

the Casa Musy. We have,

instead, a number of beautiful

pieces, composed of traditional

gems, fine as specimens of

their kind, b u t altogether

modest as to size.

The most interesting of these is the collar-clasp shown on page 388,

designed by Professor Giorgio Ceragioli ; the subject being the same as that

of a pendant mentioned, although not described in our former article. None

but an Italian would have treated this

theme in either instance, and an Italian,

once having chosen it, could scarcely

have used other symbols.

We are all familiar with Raphael's

" Days of the Week " and his " Hours

of the Day and of the Night," upon the

accessories of which he lavished a mine of

ornamental material, abandoned since

the Graeco-Roman period ; the symbols

of time being placed in the hands of the

figure expressing the main thought of

each of the twelve pictures, or else com-

bined with other details into a predella,

or horizontal band, forming a base to

the composition.
In the jewel here illustrated, these

symbols are used with a boldness which

would have become crudity, had it not

been for the exquisite art, of the design;

the balance being beautifully adjusted

between the diamond and the moon-

stone set diagonally to each other;

while the pierced goldwork—made
necessary by the purpose of the orna-
ment—appears the most simple and
natural treatment of the subject,

although the long rays of the sun and
the threads of the spider web are but a decorative device concealing a struc-

tural requisite. A further charming detail of the piece is provided by the

unusual combination of flowers and bats ; the wings of the latter, as they

are tensely extended, offering certain suggestions of foliage which harmonize

the animal- with
the floral-forms.

Another orna-
ment of the same
u s e , and repro-
duced on the same
plate, is one which
has received wide
notice in European
magazines, as a
fine specimen of
modern gold-
smithing. It is a
design which,
while it would not
have been con-
ceived a few years
since, is yet of the

THE KEYSTONE

Aigrettes: Peacock feather design ; diamond surrounded by sapnbliw and again by rubies, with two
outer circles in brilliants. Two other examples executed in diamonds only
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most conservative and re-
stricted art' wouveau type.
It is worked out in a combi-
nation of jewels unosten-
tatious and delicate enough
to have deserved a place in
one of Van Dyck's portraits
and, in spite of its modern
drawing, we can imagine the
piece, as one which might
have given the last refine-
ment and accent to some
rich toilet of the French
queen of Charles I. The
clasp of this collar is a fine
plant-study ; the natural ob-
ject being conventionalized
just enough to fit it for trans-

lation into metal, and to subordinate it to the required scheme of composi-

tion. As a concluding observation, it is to be noted that notwithstanding

the modest size of its gems, as well as the non-aggressive character of its
design, this ornament is instantly
recognized when it appears in repro-
duction, although it may be surrounded
with illustrations of far more striking
objects, each one expreSsive of a
Separate school of decorative art.

A third collar clasp
deserves a word of
comment. Techni-
cally, this object

shows the treatment of small brilliants
which French and Italian jewelers have
carried to such perfection ; artistically,
it has a freedom, lightness, and grace
which are all its own. As it lies pro-
jected against a velvet background, the
interlaced loops of the design appear to
have the thinness and pliability of lace;
but yet becituse they are wrought in
metal, one of whose chief qualities is
ductility, they do not falsify, as lace-
like patterns do, when they are minutely
worked out in marble. In meeting this
linear combination, the eye is at once
pleased by clear, clean outlines ; nor is
it too quickly satisfied, since a stiff,
formal symmetry is prevented by the
killuring windings of the ribbon, and by

the accent resulting from the exquisite half-closed knots at either side of the

great emerald, which swings lightly suspended in the midst of the web of

diamonds.
The same definiteness of outline, the same distinction and simplicity of

composition pre-
vail in the various
jeweled aigrettes
here illustrated,
and one can
imagine the fine
effect of these
ornaments, if they
were displayed in
an opera-box, with
the deep, single
tone of heavy
drapery serving as
a background for
their brilliancy.
An especially

attractive piece is
the peacock.

1'):, : moss agate, mounted in silver ; design of ties r:s v:sli ere ceragioll

Skilful
Treatment of
Small Brilliants

Center-piece in chased sliver: foliage and flowers of the water-lily,each blossom containing an electric bull); de
sign atilt?. Cavallere Ceragioll



388

Examples of
Metalwork

feather design,
the " eye " of
which is formed
by a diamond

• 

surrounded by
sapphires, again

by rubies, and finally, at a distance, by two

heart-shapes in threads of minute and blazing

brifiliants, from which extend stems capped

with small diamonds ; the whole design

being traced in flame upon the soft, massed

filaments of a marabout feather.

The aigrette and the ear-ornaments

posed on the head of a model illustrated on

page 385, were shown by the Casa Musy, at

the International Exposition of decorative

art, held at Turin in 1902. To them allusion

occurred in our previous article, although,

as in several other instances, we could not

present illustrations of the objects so de-

scribed. But as it was then explained how

they differed from the formal productions of

other exhibitors with which they competed

in monetary value, it may not be amiss to

repeat the concluding words of this comment.

They read:

"One ornament among these superb

conventional jewels struck an individual

note ; this consisting of two masses of wild

roses executed entirely in brilliants, and

worn by the lay figure over the ears, only

the lobes of which remained uncovered.

These flower clusters surmounted large

single-stone earrings, and accompanied a double

a graceful knot of brilliants formed the diadem

diamonds of great Size and purity. The beauty

unusual treatment of the materials composing

stones and hard metal supplied the place

ordinarily filled by fresh flowers, or ribbon.

But the stubborn substances were subordi-

nated to the mastery of the artist, and the

value of the jewels was surpassed by the

beauty of the work, which bore a suggestion

of the freedom and grace of Nature.

" In this ornament, the influence of

the new school was seen in the choice of

the model employed : a flower of the fields

which, a few years ago, would have been

rejected in favor of some aristocratic garden-

or hot-house type. But the influence given

by Lague has extended over the world,

causing these court jewelers to obey it;

while it was even yet more evident in the

Tiffany exhibit at St. Louis, where the

beauty of the most humble flowers, the

carrot and the bitter-sweet, was found

translated into exquisite work in gold-

smithing, enamels, and precious stones."

But whatever praise is

given to the jewels of
the Casa Musy, it ought

perhaps to be exceeded

by that which is due to the objects in silver,

or decorated with silver, executed by the

same house. In these pieces we recognize

the art both strong and delicate of Professor

Ceragioli, which makes itself • felt like the

unwavering touch of a master-musician. It

vibrates in the lines of metal which supple-

ment and lend distinction to the porcelain

vases which but for them would be heavy,

inert and lifeless. It is best in the group

of two flat forms associated with the high

vase, which is transformed by the frame-

work into a pouring vessel ; while the

mountings of the vases grouped with the

casket, are also interesting, because of their

T H KYSTON E

Bronze group : The Dance ; mo

circlet which, together with
; the circlets being set with
of this ornament lay in the
it ; since, in the clusters,

Art Objects
In Silver

(Med by the Cavaliere professore Rubini
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very unusual lines which are evidently

remote developments from insect-motifs,

the result of a long series of drawings.

Once only does this art, this exquisite

touch, show any trace of the angularity, of

the striving after effect, of the poverty which

so often characterizes " new art " linear com-

binations. This is in the right hand vase of the

group of two high forms, which might easily

be attributed to an Austrian designer in the

advanced ranks of the " secessionists."

But taken all in all, this collection of orna-

mental objects remains worthy of the more

important and inimitable silver-piece repro-

duced in our previous article, which, as to

pure artistic value, ranks far above the more

elaborate works of its kind produced by the

silversmiths of France, and of the United

States.

A Triumph of
Metal Working

In order to complete this
slight review of the Casa
Musy as metalsmiths,

there remains but to

mention briefly Professor Rubini's bronze

group of " The Dance". This is remarkable

for the treatment of the metal which seems

to be clay, plastic and soft, capable of yield-

ing to the slightest touch of the fingers, and

of resolving itself into the thinnest of

draperies. Another special beauty is the

lithe, slender central figure of extreme

modern, aristocratic type, which is modeled

and posed with all learning, and yet alight

with the flame of life. Here the sculptor shows himself a true Italian, a

descendant of those artists of the Renaissance—Ghiberti, Donatello arid

first showed the influence upon sculpture of the newer

they lent to their work the emphasis of high light

and shadow-quality, by means of the varying

degree of polish or of roughness which they

gave to the separate parts of their figures.

Finally, in this group, the eye is naturally

attracted to the focal point ; being led up

from the somewhat indefinite masses of the

drapery to the delicate sharpness of the

garland formed by the arms of the dancers,

and thence to the faces, expressive, each in

its way, of deep sensuous pleasure. To

have produced this work is to have shown

that Italy does not lie bound by traditions

and fallen into artistic decadence ; while to

support such artists as we have treated,

proves that the Casa Musy is devoted to

the interests of art, rather than to the

advancement of selfish material projects.

A similar generous spirit, it must be

observed, is widely diffused throughout

Northern and Central Italy, both of which

sections of the peninsula are now subject

to a revival in all that pertains to art and

to civic advancement. This revival while

thoroughly modern in character, yet re-

calls the historical movements which fill us

with enthusiasm only to read of them.

Once again, the Italian cities vie with one

another in producing beautiful objects, in

perfecting inventions, in furthering industry

and commerce. 'But one element only is

necessary to complete the parallel, and

that is the bitter jealousy which arrayed

Florence against Pisa, Pisa against Genoa,

and so on throughout these small republics.

To-day, instead, there prevails a desire for

progress eliminating from the social prob-

lem that narrow exclusiveness,the reverse of

patriotism which destroyed all racial unity

and induced a chaos lasting for centuries in

the mother country of the modern arts.

Michelangelo—who
art of painting, when

Clasps and necklaces: lst.—Knot of brilliants surrounding a large emerald.
2d.--Subject " Day and Night ;" the sun being symbolized by a large
diamond surrounded by rays of brilliants, and contrasted with a
moonstone of perfect beauty ; designed by the Cavalier° professore
Giorgio Ceragioli. 8d.—study of branches and foliage of the Taxes,
executed in gold, brilliants and a cabochon ruby, with collar of
Oriental pearls.

Of.
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Electrotypes for Local Advertising FREE

Eighty-page Illustrated Catalogue for the asking

We make a full line of Novelties and Staples,
all first-quality goods, trade-marked. No trash
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(0) Awarded Grand Prize at At. Louis, 1904 

I 1035 Market St.
' 
PHILADELPHIA, PA.

T. DOWNS, Jr., in charge

SaleSrOOMS - 4' Pearl St., BOSTON, MASS.
GEO. W BEALS, in charge

186 Fifth Ave., CHICAGO, ILL.
MILLIGAN & TINKER, in charge

Cut Glass Novelties
NEW and ARTISTIC ARTICLES in CUT GLASS

The Best of Workmanship and Finish

Popular-Priced Staples

A full line of all staples, cut on the best obtainable

blanks. All good values.

These lines are better than ever before.

PROMPT SHIPMENTS PERFECT CRYSTAL

HONEST VALUES

uaker City Cut Glass Co.
Factory, 60th and Baltimore Ave.

PHILADELPHIA, PA.

THE PAIRPOINT
Superior

Silver-Plated
Ware

CORPORATION
Rich

Cut Glass
Ware

Electro hers

Gas Portables

Rich Hand-Decorated Shades

Photograph Books Our No. 385 Set

of our Complete Lines loaned to the trade for inspection

38 Murray St., New York City
{BRANCHES 36 St. Antoine St., Montreal, P. Q.

717 Market St., San Francisco, Cal. Factory, etc., NEW BEDFORD MASS
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FRY CUT GLASS Is THE BEST
BOTH IN VALUE AND IN QUALITY

SEND A

SAMPLE

ORDER

IF

YOU ARE

NOT ONE

OF OUR

CUSTOMERS

YOU WILL BE

AA:Af1/4■9

4019. Winner Bowl. Made in 12" and 14"

ii
Is THE HIGHEST IDEAL OF GLASSMAKING

Not Being Able to Fill Our Orders in 1906

We Have Doubled Our Capacity

C. FRY GLASS CO., ROCHESTER, PA.
Sample Room at 66 Murray Street, New York
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1292 Plate

"Constellation

Sizes, 16, 12, 10 and 7 inch

Hawkes Cut Glass
GRAND PRIZE PARIS EXPOSITION

When you see a piece of cut
glass a little whitcr in color
than any cut glass you have
ever seen, more perfect in cutting,
more brilliant and sparkling, ca
you will find this trade-mark

HAWKE*

engraved on same. No piece of

Hawkes Cut Glass is genuine
without this trade-mark engraved
on it.

Hawkes Cut Glass is sold
only to the legitimate jewelry and
crockery trades and cannot be
purchased by department stores.

T. G. Hawkes & Co., Corning, N.Y.

TUMBLERS
205—cut 186

SHERBETS
The one line of Cut Glass that is not a luxury but an every-day necessity,

salable by every dealer and within the reach of every customer, is TUMBLERS

I 50-9 oz., cut 142

AND SHERBETS.

We are the only Factory in the United

States that makes a specialty of this

Quick-moving and Profitable Line A-44,
iiIII

150-9 oz., eut 114

(11 Being Our specialty we have a more varied and handsomer line and can sell
to better advantage than any other cut glass manufacturer. Convince yourself
of this by sending for catalogue and prices. Enliven your spring stock by an
assortment of these goods.

ROCHESTER CUT GLASS CO., Rochester, Penna.

3()

THE "PRISCILLA exceeded the supply. We are now ready to fill orders with reasonable promptness. A few add
/9 is our latest pattern. We have not pushed it because, since it first appeared, the demand has far

i-
tional pieces in the line are also ready. Like all

"1847 ROGERS BROS."
ware, the " PRISCILLA," although the newest pattern we have placed on the market, has 60 years' experience in its making and 6o years' reputa-

tion back of it as "SILVER PLATE THAT WEARS."

SOLE) FIV 1.17AD INC; ..110FIE3ERS EVERY W HER' •:

MADE ONTV
BY

NEW VORK

MERIDEN BRITANNIA CO., Meriden, Conn.
CHICA 00 SAN FRANCISCO HAMII.TON, CANADA



Possibilities and Profits
in Suitable Side Lines
and Attractive Novelties

The jeweiteeo Duty to
Ma--helfr and_ the Mimeo

Conditions Call for Ex-
pansion in Stock—The
Most Suitable Goods

What the The successful jeweler of to-day is eminently progres-
Times Demand sive. He does not follow in a rut; he worships no ideals

of the past ; he is of the times and with the times ; he
seeks constantly to advance, to improve, to give broad-minded and skilful
service. He realizes that this is the time when the wise jeweler is seeking
to handle better goods, to cater to the best class of trade, to earn larger
profits ; to acquire a business that is more congenial and that the popular
demand is for more goods and better goods, more attractive stores, more
prompt service and all the little details that go towards making shopping
pleasant and profitable. He not only buys early but he studies his business
minutely and recognizes the important fact that his stock should consist of
goods that are as widely different from " the other fellow's " as can be
secured. In other words he reads the signs of the times aright, prepares
himself to meet new conditions, -.nd when they come is prepared to take
advantage of them.

The progressive jeweler knows that present conditions
not only warrant this course, but command it. The
nation is prospering, wealth is increasing, wages are
rising and the popular demand is for articles of quility

and elegance, something worth the price asked. People are no longer
carried away with the allurements of cheapness ; they know that very cheap
goods are the very dearest they can buy and govern themselves accordingly.
He also knows that human endeavor has in the past year won its richest
rewards since it began its struggle to " replenish the earth, and to subdue
it," and enterprising dealers in all branches of industry and commerce have
opened new ways, and are preparing to advance during this year to even
better times.

The Upward
Trend

Prosperity and

Unparalleled prosperity again marks this country for 1907.
A new record for the average circulation has recently

What it Means been reached, according to the report of the United
States Treasury Department. On the date named in the

report, the total circulation of the country amounted to $2,766,913,299 and
the estimated population amounted to 84,987,000 persons, which gives an
average circulation of $32.59, the largest in the history of the country.

These figures are full of life and meaning to the retail jewelers of the
country. They mean there are more people with more money to spend in
the United States to-day than there ever was before, and that the jeweler
ought to sell more goods at better prices than ever before. The average
circulation per capita of $32.59, the largest in the history of the country,
means that the average man, woman and child that comes into your store
has more money in his or her purse than he or she ever had in his or her
purse before.

The Vogue of
Hand-Painted
China

Herein comes the opportunity
out lines that are progressive,
to special
features,
style and

finish. The first on his list
should be the Pickard line of
hand-painted china—a line that
is more widely known and
highly prized to-day among
the buying public than any-
thing similar in hand-deco-
rated china. In variety and
number of shapes and deco-
rations and in beauty of col-
oring and artistic design it is
unequaled either in America
or Europe. It is a line that
will make your store conspicu-
ous and distinctive in your
town as headquarters for wed-
ding and anniversary gifts
which are highly prized and
always appropriate.

The Pickard hand-painted
china is a unique product. The
decoration is notable for

of the wise jeweler to pick
up to date and superior as

originality and beauty. It presents many interesting features and good
selling points. The beautiful shapes, pleasing decorations, brilliant
coloring and diversified style of handling, together with the rich gold work,
all combine to give it that exclusive merit so much appreciated by people
of taste and refinement.

The progressive jeweler knows that it is always wise to
Attractive and put in a stock of any new line that appears to be reason-

able in price and that is advertised by the manufacturer.
On the other hand he knows, if a new line is not liberally

advertised to the public, it is generally wise to leave it alone. Here is
where the Pickard line of hand-painted china is strong. It is to be found
in over one thousand of the best jewelry and art stores in the United States.
It is widely known to-day and more highly prized for its elegance and
uniqueness than any similar line of hand-decorated china. Its popularity
is rapidly increasing and Pickard china occupies an undisputed position of
importance in a class side by side with fine jewelry, sterling silver and cut
glass.

Mr. Pickard believes in his art china and he also believes in telling
people about it. He has been telling them in a liberal magazine advertising
campaign the past year that covers the whole country from coast to coast.
He will continue his advertising campaign this year in some of the best pub-
lications of big circulation. He will also supplement this by supplying free
to all of his customers handsome advertising matter, booklets, ready-made
ads.—with the dealer's name printed in--and neat window show cards. On
the opposite page will be found some sample illustrations of Pickard china
from the pages of a most novel and attractive little booklet gotten up in
envelope size and beautifully printed on fine enamel paper which will be
furnished to jewelers who handle this line with their name printed on the
cover so that they can mail them to their own list of customers from their
own store, or Mr. Pickard will mail them direct if supplied with their mailing
list. This is a splendid idea of co-operation with the dealer splendidly
caaried out. But it is only one of the many things that Mr. Pickard is con-
stantly doing to help the dealer sell his line.

The artists of the Pickard studios, though constantly
Popularizing Art improving in their art, are at the same time continually

getting closer to the people, with the result that while
steadily gaining in artistic reputation and prestige, they are also making
wonderful strides in popularizing Pickard china with the buying public.
There is scarcely a home of the better class without some piece of hand-
painted china. Homes otherwise tasteful and elegant sometimes lack color.
A few touches of color—a beautiful hand-painted tankard on the buffet, a
brilliant vase on the mantel, a few choice pieces on the plate rail or stein
rack ; these lend color and add warmth and life to the home. This is
likewise true of the store in which they are shown.

Pickard China for 1907 is
in a class all by itself—there is
no other like it. There is no

Popular-priced

The W. A. Pickard Studios

(394)

pretense of copying other lines.
There is no attempt at keeping
within restricted lines of studio
work. It blazes its own path
and shines forth triumphant in
its own way—the typical line of
American handwork in china.

How can I procure Pickard
china? Write W. A. Pickard,
1500 East Ravenswood Park,
Chicago, for the agency in your
town. Mr. Pickard from the
first has usually placed his line
with only one dealer in each
town, but figures that there are
a great many good towns and
cities in the country where he is
not yet represented or where
conditions might warrant a
change. In either case your
communication will receive
prompt and courteous atten-
tion. Mr. Pickard's salesmen
are now on the road with full
lines of new samples for 1907.

—Adv.

PICKARD
7_ .

CH INA

:
--■■•■■••••

CO-OPERATION WITH THE DEALER 

The above are sample pages from our latest Booklet, which we furnish our customers in reasonable quantities, or mail direct

to their trade when supplied with mailing list. For particulars regarding our lines read the preceding page.

W. A. PICKARD, HAND—PAINTED CHINA, 
i5oo EAST RAVENSWOOD PARK

CHICAGO, ILL.
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The Crownim, Success • or

STOUFFER'S
HAND-PAINTED

CHINA
is due to the fact that our
decorations are always new,
original and exclusive ; de-
signed by the best artists in
America to grace the richest
jewelry stores in the
country.
Every jeweler should

know t h e excellence of
STOUFFER'S CHINA.

Let us send you our popu-
lar $50.00 trial assortment,
which has won us many
permanent customers. Can
ship immediately upon re-
ceipt of order, so you will
g, et goods in time for your
Easter trade.

Don't fail to visit our
extensive Studios
when in Chicago. •
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67e J.H.STOUFFER.CD.
/11'VPPORATED 1902

3000 LAKE PARK ,AVENUE

CHICAGO

ASK YOUR JOBBER
Factory and Main Office

61 Peck St., PROVIDENCE, R. I.

New York Office

7 Maiden Lane

Chicago Office

1206 Heyworth Building

Extension of America's Foreign
Commerce

The Washington, D. C., Convention — Views of
Theodore W. Foster. of Providence. One

of the Rhode Island Delegates—
Tariff and Ship Subsidy

A new era in the development of
America's foreign trade was inaugurated at
the National Convention for the Extension of

the Foreign Commerce of the United States,
held in Washington, D. C., in January.
More than a thousand delegates were named
to the convention by governors of the several

States and by various commercial organiza-
tions, and of these a majority attended. Of

the addresses delivered before the convention

the most noteworthy and important was that

of the Secretary of State, Elihu Root,

which was subsequently endorsed by Presi-
dent Roosevelt. His most significant utter-

ance was on the general subject of the
tariff. In his judgment the United States

must come to a maximum and minimum

tariff, as our present single tariff, he stated,

leaves very little opportunity to make reci-

procity treaties with other countries. A
maximum and minimum tariff, he said,
would enable the United States to deal

equitably with all countries.
Among those honored by the governor

of Rhode Island by being named as dele-
gates to the convention from that State was
Theodore W. Foster, Gf Theodore W.
Foster & Bro. Co., Providence, and we are
indebted to the courtesy of Mr. Foster for
the following intere3ting impressions of the
convention—its character, its work and its
possibilities :

A Representative

The convention was com-
posed of State delegations,

Body the governor of each State
naming the delegates. To

those in attendance it was evident that the
governors took pains to name representa-
tive men, the consquence of which was that
the assembly in the convention hall was a
representative one of the great business
interests of this country—the export and
import interests, the manufacturing and
agricultural interests. In fact, all of the
great interests of this country were represented
by the best men engaged in each industry.
and the resolutions that were offered and

the papers that were read denoted deep
thought and familiarity with the subject,
together with a high order of intelligence
and culture.

The impressions that I gath-

The Question ered sitting in the conven-
of Tariff tion each day, deeply inter-

ested and attentive, were

that there were extremists. Some believed

that the tariff was not sufficiently high, and

some believed there should be no tariff, but
the great body of experienced, thoughtful

men, it seemed to me, believed that the

present tariff was necessary and wise, and

should be continued, and while it was sug-

gested that there should be a maximum and

minimum tariff, the statement by Speaker

Cannon, at the banquet, to the effect that the

minimum rate should be the present Dingley

rate while the maximum could be from ten to

twenty per cent. higher, which could be used

1KEYSTON

as a club to beat out any discrimination

against this country proposed by any foreign

land was, it seemed to me, received with the
greatest warmth, and I believe was the

opinion of the great majority of those present.

I think that the opinion of the convention,
composed of six hundred of the ablest busi-

ness men that this country could get together,
was that this country prospers, and will con-
tinue to do so under the liberal tariff, and
would be shaken to its foundation should we
attempt to tinker with and make serious
reductions in the tariff, but owing to the
disposition of the foreign countries to differ-
entiate against us, we should have the maxi-
mum rate to get back at them with, and that
I believe is the purpose of the leaders of
thought and opinion of this country to-day.
In my opinion it is the proper thing.

Theodore W. Foster, of Providence, R. I., delegate

to the National Convention for the Extension of the

Foreign Commerce of the United States.

Question of Ship
Subsidies

There was also brought up
a subject that was discussed
with a great deal of anima-

tion, showing that there were deep-seated
convictions in the minds of the men of that

convention hall—the subject of ship subsidy.

There were those who claimed that it was
the biggest form of graft that was ever pro-
posed in this country, and there were those
who believed that the country should spend
any number of millions on subsidies, but the
calm judgment of the great majority seemed

to be that the time was ripe for a reasonable
policy of ship subsidy, and that Secretary
Root's visit to South America had been the
means of opening to the American people
the great possibilities in that country.

The President had become thoroughly
convinced of the need of ship subsidy. A
great effort is now being made to get into
closer business relations with South Ameri-
can countries, and this would require aid
being extended to the shipping interests of
this country. Foreigners ran frequent and
fleet ships from their ports to the South
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American ports ; ships built with fine pas-
senger accommodations and great speed, and
consequently Germany, France and England
could forward mail and express matter as
well as freight rapidly, and commercial trav-
elers could frequently visit South America
and solicit orders, while the inhabitants of
the United States were obliged to either go
to Europe and take a, steamer from there and
cross the ocean, or take a common tramp
ship with poor accommodations, very poor
table and with very slow speed, requiring
over thirty days in order to reach that
country. Consequently European countries
were getting the markets of South America.
I think the opinion Nias.preitty general that it
did not matter to the business interests of
this country whether the Hill ships, the
Harriman ships or any other ships gOt sub-
sidy, so long as the American people had
high-class fleet ships running frequently
from the Atlantic and Pacific down the coast
and to the Orient The systems built up
by such men as Harriman, Hill, Gould,
Rockefeller and every kind must be han-
dled as Roosevelt proposes to handle them,
and if we can make use of these systems to
further the ends of the interests of the
United States let us do so.

What we want is facilities,
which the government
ought to help-us to get by
subsidy. Americans can-

not run ships as cheaply as foreigners do.
Americans must pay higher prices for officers
and men, must furnish better sleeping quar-
ters and food, all of which costs money, and
the subsidy is simply the difference between
the cost to the foreigner and the cost to the
American, and if the government makes that
up to the ship owners, and the ship owners
give us sixteen and eighteen.knot ships, our
mail and our light express matter and our
representatives can go and come rapidly to
South America where the people are now
feeling friendly, and, in fact, inviting us to
go down and do business with them.

I think the spirit of this convention sur-
prised even the most enthusiastic in favor of
the gathering, because of the deep-seated
feeling that prevailed among the entire mem-
bership, that something ought to be done,
and done right away to take care of the
growing demand for the extension of our
foreign commerce ; for while we are prosper-
ing to-day, and will this year and next, when
the lean years come, and there is a great
surplus of manufactured product, it will be

too late then to open foreign markets that
should be opened at this time. It is impor-
tant that every means should be adopted to
the end that we may go on manufacturing
and producing, and when we cannot absorb
all the goods ourselves, we may have
markets for our surplus outside of this coun-

try. Under no consideration should there
be the slightest letting down of the bars of
our tariff for foreigners to step in and absor6
any part of the great market which we have
here at home, which is able to consume ninety
per cent. of all that we produce. The
spirit of the convention was that we should
not for one moment reduce our tariff and
let our own markets be taken from us while
we were striving to get a portion of the mar-
kets of the world.

Our Need of For-
eign Commerce
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Why we should have a share
of your Diamond Business

CHART FOR THE •

GRADING OF DIAMONDS
A. Blue white and perfect
B. Blue white and very slightly imperfect,

commercially perfect
B1. Blue white and slightly imperfect
BX. Blue white and imperfect

C. Extra white and perfect
D. Extra white and very slightly imperfect,

commercially perfect
E. Extra white and sl:ghtly imperfect
EX. Extra white and imperfect

1. White and perfect
2. White and very slightly imperfect,

commercially perfect
3. White and slightly imperfect
3X. White and imperfect

4. Commercial white and perfect
S. Commercial white and very slightly imperfect,

commercially perfect
6. Commercial white and slightly imperfect
6X. Commercial white and imperfect

7. Good color and perfect
8. Good color and very slightly imperfect,

commercially perfect
9. Good color and slightly imperfect
9X. Good color and imperfect

Copyrighted, July, 1904, by S. C. Scott

We import our Diamonds in the " rough."

We cut them here by the latest improved methods.

This enables us to offer the very lowest possible prices.

Send to us and allow us to place our goods in competition

with others.

Henry Ginnel 6c. Co.

Established 1835

DIAMOND CUTTERS

52 and 54 Maiden Lane, New York City

" Metal and Glass"

ELECTROLIERS

-■•••111i--

DESK SETS

Apollo Studios
HAND-WROUGHT BUCKLES

A Line that's " DIFFERENT"

Designed to carry out th

Highest Conception of Artist-Craftmanship

Gold Plate, Oxidized, " Dorantique "
• 

•
and Sterling Silver

Write for Booklet

Dorantique Real Copper

SMOKERS' ARTICLES, ETC.

BERNARD RICE'S SONS
Apollo Silver Co.

542 Broadway, NEW YORK
4-6 Marion Street

WORKS 205-207 Lafayette Street

New York Letter.

New Quarters of
Merchants'
Association

Out-of-town merchants who are
accustomed to take advantage
of the low rates to New York
arranged for by the Merchants'

Association, will on their arrival hereafter find the
headquarters of the organization at 66-72 Lafayette
Street. The Merchants' Association long ago found
its offices in the New York Life Building too small
for its needs, and therefore rented the second floor
of a building in course of erection at the address
named above. To this new location the association
removed last month, occupying the entire second
floor. Out-of-town members will find the present
accommodations far greater and more suitable
than those heretofore supplied, and with the
enlarged facilities the association will he much
better equipped to take care of the constantly
growing number of out-of-town merchants and
buyers who avail themselves of the special rates
obtained by the association. An indication of the
increase in the number of buyers who are visiting
New York this season, was furnished by the regis-
tration at the Merchants' Association. On the first
day of the spring excursions for merchants and
buyers,the registrations at the rooms of the associa-
tion numbered 564, against 345 on the correspond-
ing day of last year.

Again in January the record of
imports of precious stones and
pearls at this port was broken.
The imports of all kinds of

precious stones and pearls in January amounted to
$3,586,100, while in the corresponding month of
1906 the total was $2,706,996. The progress of the
diamond-cutting industry and its bright prospects
for the present year are evidenced in the increased
imports of uncut stones. The figures for January
are $935,707 as compared with $683,727 in the
corresponding month last year.

A decision of considerable in-
terest to precious-stone dealers

praiser's Decision in Maiden Lane was rendered
last month by T. S. Sharretts, of

the board of United States general appraisers,
who reversed the action of E. S. Fowler, the ap-
praiser of the port, in imposing advances aggre-
gating 75 per cent. on 565 cut emeralds, valued at
about $60oo, and imported by Jules Franklin, a
gem broker, at 87 Nassau Street. When the
emeralds reached New York they were sent to the
appraisers' warehouse, where they were turned
over to C. F. Treadwell, the diamond examiner,
for appraisal. The official found that the stones
had been invoiced in a lump sum without segregat-
ing the emeralds according to the value of each
stone. In other respects, the evidence before the
examiner warranted him in reporting to Appraiser
Fowler that the stones were undervalued 75 per
cent. Colonel Fowler exacted duty on this basis.
Mr. Franklin took an appeal to the board of ap-
praisers for a reappraisement. He produced data
to prove that the original invoice prices were cor-
rect., and that the entry should be liquidated
according to the values placed upon the goods by

Diamond Impor-
tations Still
Increasing

Important Ap-

• '—

the exporter, I'. Simmons, of London. After con-
sidering the importer's evidence, General Appraiser

Sharretts admitted the emeralds on the valuation

contended for by Franklin. Appraiser Fowler said

that the government will not appeal.
The regular monthly meeting of
the executive committee of the

Security Alliance Jewelers' Security Alliance was
held on February 8th, the follow-

ing members being present : President Sloan, Vice-

Presidents Wood and Champenois, Treasurer

Karsch, Secretary Noyes, and Messrs. Abbott,

Alford, Bowden, Brown and Stern of the commit.

tee. The following new members were accepted :

Jewelers'

Geo. F. Blakeslee, Tonopah,
Nev.

Hobson Jewelry & Music Co.,
Chariton, Iowa.

E. P. Sangston, Danville, Va.
B. F. Sieger, Erie, PR.
Seitz Bros., Robinson, Ill.
W. L. Stone, Pottstown, Pa.
E. E Teape, Sand Point,

Idaho.
Ralph W. Thayer, Jamestown,

N. Y.
'quench & Belersdorfer, At-

lanta, Ga.
Kamm & Berutheizel, New-

ark, N. J.
It, L. Leonard, Endicott, N.Y.
Burt Ramsay & Co., Cleve-

land, Ohio.
Samuel Siev, Baltimore, Md.
Bomberger & Gaines, Cleve-

land, Ohio.
J. W. Engel, Wilkesbarre, Pa.
Force Bros., Cleveland, Ohio.
Gilbertson & Andersen, Madi-

son, Wis.

Horace N. Noyes, Haverhill,
Mass.

R. F. McComb, Hamilton,
Ohio.

The Schauweker Bros. Co.,
Cleveland, Ohio.

The Sunderlin Co., Rochester,
N. Y.

Chris. Bernloehr & B r o ,
Indianapolis, Ind.

Brunner Bros. Co., Cleveland,
Ohio.

A. C. Collins, Cleveland, Ohio.
Chas. Ettinger, Cleveland,

Ohio.
Barney Jacob, Oakland, Cal.
Maynard & Potter Co., Boston,

Mass.
S. Rosenblatt, Philadelphia,

Pa.
Nat. Ruggles, Cleveland,Ohio.
Schoenfield Bros., Oakland,

Cal.
A. F. Walker, Cleveland Ohio.
Bertsch Co., Philadelphia, Pa.
M. L. Seeley, Stuart, Iowa.

The following rewards were ordered paid (No.

27) : To Officer Percy A. Sharpley, for the arrest
and conviction of Jos. Sands, who broke the show

window of Frank Holt & Co., Newark, N. J., on
December 7, 1906, and who was sentenced to

eighteen months in the penitentiary ; (No. 28) to
Chief W. L. Gibson, for the arrest and conviction

of S. A. Munroe, who broke into the store of Fred.
Strauss, Bismarck, N. Dak., on December 16, 1906,

and was sentenced to two and one-half years in the
State penitentiary—all the goods were recovesed ;
(No. 29) to Officers J. N. Starnes and Thomas L.
Bain, for the arrest and conviction of John Taylor
and John Kelly, who broke into the store of F. L.
Williams, Atlanta, Ga., December 17, 1906, and
were sentented to two years and four years in the
Georgia penitentiary, while the receiver of some of
the stolen goods was fined $50.75 ; (No. 30) to
Officers John Haggerty, James Neville, Thomas
Hurley and A. J. Stocker, for the arrest and con-
viction of Patrick Doyle, who smashed the window
of the Zerweck Jewelry Co., East St. Louis, Ill., on
July to, 1906, was arrested on October 7th, and
sentenced to the Southern Illinois penitentiary for an
indeterminate sentence of from one to fourteen
years—part of the articles stolen being recovered.

In the Tiffany and Citroen pearl
necklace cases, which have been

Refuses Payment referred to in previous issues,
the importers announced that

they desired to pay to the customs authorities the
full amount of the duties for which the Treasury
Department began suit. Collector Stranahan, fol-
lowing instructions from Washington, refused to
accept payment, amounting altogether to $t18,000.

The importers desired to pay the money in order
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Government

to prosecute suits for the recovery of the same.

The Tiffany case was started five years ago, while

the other action has been pending since last June.

Assistant United States Attorney J. Austin Nichol-

son says that, as the result of the defeat of the

importers on issues already tried, there now re-

mains nothing for the importers to do except to

pay the duties, without privilege of further protest

or appeal. In the Tiffany case the importers sold

fifty-nine pearls in Paris to Morris Guggenheim
and delivered them to him after they had been

strung into a necklace in New York. In the other
case, Bernard Citroen, a Parisian dealer, sold the

pearls in Paris to William B. Leeds, and subse-
quently the dealer personally carried the gems
with him to New York and delivered them in neck-

lace form to the buyer's wife. In both cases the
pearls were unstrung at the time of shipment,
being divided into several little groups, each in a
separate package. The importers claimed that

only Jo per cent. could be assessed, but the collec-
tor made the rate 6o per cent. for articles of jewelry.

'The regular monthly meeting of

jewelers' League the executive committee of the
Jewelers' League was held at
the organization's office on

February 6th, the following gentlemen being

present : President Street, Vice-Presidents Grea-

son, Wormser and Karsch, and Messrs Kent,
Bowden, Sloane and Gough. The usual routine of
business was transacted, such as approving the

treasurer's report, granting changes of beneficiaries

admitting new members, etc. Payments were
authorized to the beneficiaries of the following

deceased members ; C. S. Hungerford, $5000 ;

C. 0. Young, $5000 ; H. M. Brown, $5000, and

Lemuel Fisher, Poo°. The following committees
were duly re-elected for the ensuing year : Invest-
ment committee : George W. Street, Bernard
Karsch, Leo Wormser, A. K. Sloan. Custodians
of securities : George W. Street, A. K. Sloan, Leo
Wormser and Bernard Karsch. Charles R. Jung,
member of the firm of Jung & Klitz, of New York
City, was unanimously elected chairman of the
executive committee for the ensuing year. The

next regular monthly meeting of the executive
committee will be held on Wednesday, March 6th.

`Under the will of Charles T. Cook, the late
president of Tiffany & Co., filed in the surrogate's
office, one-tenth of the residuary estate is to be
used to establish a pension fund for clerks employed
by the jewelry company for thirty years or more,
and to aid the families of clerks who die.

Oliver G. Fessenden, of Hayden W. Wheeler
& Co., president of the National Association of
Credit Men, delivered an address on February r3th,
at a meeting of the Newark Association of Credit

Men held at 84 Broad Street, that city.
The Spencer Optical Company will move on

May 1st from 12 Maiden Lane to new quarters at
31 Maiden Lane, where they will have more space
and greater conveniences.

A. Shiman sailed last month for Europe on the
Kaiser Wilhelm IZ The purpose of his trip is to
visit and make purchases in the diamond and pre-
cious-stone markets for the firms of Shiman Bros,
& Co., and the Shiman-Miller Mfg. Co.

(Continued on page 401)
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PLAIN GOLD RINGS
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New York Letter

We make these
five shapes
of plain rings

There is a finish and shaping

to our rings that recommends

them to the customer who wants

to buy the best— and a guarantee

for uniformly plump assay that

satisfies the dealer who wants to

sell the best.

As such, do you not want our

line of wedding rings?

REGISTERED

TRADE

Every in is stamped with this
trade-mark, which guarantees it

HAYDEN W. WHEELER ei CO.
RING MAKERS

TWO MAIDEN LANE, NEW YORK

FIRST HANDS
OYAL DOULT
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CROSS &,fiEGUELIN
importers and Cut/ers of Diamonds and Precious ..S.lones

This illustration represents the latest novelty in DOULTON

CHINA. The story of the Jack-Daw of Rheims is exquisitely depicted

in rich enamel colors, on Pitchers, Sugars and Creams, Cups and

Saucers, etc.

03 Rue de Aleslar Telebhopre
PARIS 2188 courllandt -17 Maiden Lane, NEU' YORK

Sole Agent

IPIITCA.RIRN

44 Murray- New York

The New
Terminal

(Continued trout page 399)

The accompanying illustration

shows what is in many respects

the most remarkable building

ever constructed. It is the Church Street Termi-

nal Station of the Hudson and Manhattan Railroad,

and will be not only

the largest but the

heaviest building in
Manhattan. A fine
example of Italian
Renaissance, it will

occupy 7o,000 square

feet of ground area

and will be twenty-

two stories in height

or 275 feet above the

curb. The structural

steel necessary to

hold up the building
will alone weigh
24,000 tons, and the
building when com-
pleted will have a
theoretical weight of
200,000 tons. It will

be furnished with
thirty-nine elevators
operated by elec-

tricity and larger
than any elevators
heretofore con-
structed. It is esti-

mated that more
people will pass
through the Church
Street Terminal

Building than any
other building in the
world. Aside from
this floating popula-
tion, the building

will have at least
10,000 permanent
occupants, or more

than many small
towns. Four tun-

nels are now being

built under the Hud

son River, and these
tunnels will be con-
nected in Jersey City
and Manhattan with
the various transpor-
tation systems—sur-
face, subway and
elevated—by means
of the extension of the sub-river tunnels which

are paralleling the Hudson River on both sides.

The Pennsylvania Railroad Company will run

all its trains direct to the new Thirty-third Street

terminal, which it is DOW building, via its own

tunnel. Its present Jersey City terminal will be

turned over to the Hudson companies, who con-

trol the tunnels running under this station and

across to Cortlanclt Street. Pennsylvania Railroad

through passengers who wish to go down town

will change cars at Newark, transferring to the

tunnel cars of the Hudson companies.
D. W. Beaumel & Co., fountain pen makers,

will move shortly from 45 John Street to 35 Ann

Street, on the corner of Nassau. The old build-

ing is to be torn down. Dattlebaum & Friedman,
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the ring makers, who also occupied a floor in the

old building, will seek new quarters.

Leslie B. Smith and W. K. Bollitho, who have

been connected with the Gorham Mfg. Co. for

many years, have left to join the traveling force of

Dominick & Haff. Mr. Smith will travel in the

Middle West in the territory recently covered by

Chas. Schuyler, while Mr. Bollitho will look after

the far Western States. Both are young men of

I.,. W. Rubenstein, 54 Maiden Lane, has issued

a neat little thirty-page booklet illustrating and de-

scribing his extensive line of solid gold emblem

rings. The rings shown in the booklet are all

Jo K. gold, enameled in appropriate colors and

finely finished. Any of the rings can also be had,

if desired, in 14 K. As there is at this time a

universal demand for these goods, the trade will

find it to their advantage to procure a copy of this
little catalogue and
price-list. Mr. Ru-
benstein announces
that he will.furnish
electrotypes of any
of the patterns for
catalogue and ad-
vertising purposes.

Several mem-
of the jewelry trade
are prominent in the
New York City Hu-
mane Society. The
president of this
society is David
Belais, of H. & B. O.
Brlais, and the
trettsurer is Ludwig
Nissen, of Ludwig

Nissen & Co. The
society is very ac-
tive in the further-
ance of all humane
movements and
have at present be-
fore the legislature
of the State a mea-
sure which will bring
about better treat-
ment of animals.

The New York
StandardWatch Co.,
Jersey City, N. J.,
has issued an unu-
sually handsome pic-
torial show card for

the store window,
advertising t Ii e i r
chronograph or stop
watch. The card
admirably illustrates

the need of such a
watch in various
spheres of life. The
picture shows a doc-
tor counting the
patient's pulse, a
chemist in the labo-
ratory noting the
action of a reagent,

a horse race, an auto

race and a launch race. The most imposing

feature of the picture, however, represents a

motor-cycle policeman tuning a speeding auto-

mobile on the public highway. Underneath this

central picture there is a space in the card and a

hanger on which one of the watches may lie hung

for display purposes, thus impressing the observer

in a moment with the watch and its many uses.

One of these cards will be furnished to any jeweler

who wishes it.
Herbert H. Ballot', of Udall & Ballou, 574

Fifth Avenue, died recently of heart failure. As he

was leaving his home in the morning he complained

that he did not feel well and returned to his room,

where he died in a few minutes. He was 48 years

old and is survived by a widow and five children.

(Continued on page 403)

Hudson & Manhattan Terminal, being erected at cortiandt and Church Streets

ability who have acquired a valuable experience in

their Gorham service and are well qualified to

make a success in their new line of effort.
J. E. Austin, representative of the Handel

Company, of Meriden, in the Middle West, is now

on a visit to their New York branch, at 64 Murray
Street. He expects to return to Chicago about
the middle of March.

Allsopp Bros., Newark, N. J., writes us as

follows : " There is a party signing himself M. 0.

Brittain, of Denver, Colo., who has been sending

orders for goods. Before shipping we made

inquiries, and were advised not to ship the goods.

He gave a San Francisco reference, but has never

had any connection with Brittain & Co., of that

city. .This item may be of interest to your patrons."
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Of What Use
is it to buy gold jewelry with
the Quality Stamp inside in

order to comply with the new

Stamping Law which goes into

effect June, 1907, unless such

jewelry has stamped alongside
of the Quality Stamp, a Trade-

Mark.

Trade-Marked jewelry is the

only kind of jewelry for a wide-

awake retail jeweler to buy. He
then is able to hold the manu-
facturer responsible if the quality
is not up to that which it is

stamped.

We realized the importance
of a Trade-Mark many years

ago, hence : every ring, locket,
button, stud or vest button that
we make has this Registered

Trade-Mark stamped on it.

41110

This mark is our guarantee
of quality, price and construction.

Can any honest manufacturer
give a broader guarantee than
this?

LARTER & SONS
21 and 23 Maiden Lane

NEW YORK CITY

THIS NEW YEAR
will be a bigger and more

prosperous year

FOR YOU
and

Z-K Gold Chains

Z-K's are as staple as diamonds

ZIRUTH-KAISER CO., Makers, 2 Maiden Lane, New York

'41■•■■■■•■

JETS
Made tip in the latest styles of

MOUNTED COMBS, BRACELETS, COLLARS

FESTOONS, BARRETTES, BROOCHES

CROSSES, BUCKLES, Etc., Etc.

Selection Packages Sent Upon Request

CHOPARD FRERES
Makers and Importers of

FRENCH JEWELRY NOVELTIES
Factory—Purls, France
35 Rue Des Trots Bonne 49 Maiden Lane, NEW YORK

New York Letter

(Continued from page 401)

For the past few weeks the metropolis has

been full of out-of-town buyers from all sections

of the country. Many of the hotels are crowded

to their fullest capacity, especially those known as

commercial houses. Sales are reported to be very

satisfactory, and the outlook for business that these

merchants bring from all sections point to another

season of unusual prosperity. This summary is

borne out by the orders being sent in by the trav-

elers who started out a month ago, and the manu-

facturers are consequently being called upon for

big supplies to meet these demands. As is usual,

when times are good, the call is for the better

grade -of goods—with bracelets, metal bags and

rings the big items in the list.

M. J. Averbeck, the Maiden Lane wholesaler,

is mourning the loss of his mother, Mrs. Sophia

Moll Averbeck, wife of the late Maximilian F.

Averbeck, who died February 12th, at the ripe old

age of eighty-four, at the home of her daughters,

at Palisades, N. Y. The remains were taken

to Marietta, Ohio, where deceased spent most

of her life and interred in the family lot there.

The funeral services were held in St. Luke's

Episcopal Church and were conducted by the Rev.

Dr. John Boyd, an old and intimate friend of the

deceased, and rector of the church for over half a

century. Although it has bee,' twenty-five years

since she left Marietta, the church was filled with

former neighbors and friends, desirous of show-

ing that the long absence had not caused them to

forget the esteem that the deceased and her family

had been held in the community. In the earlier

days, the senior Averbecks were prominent in the

commercial life of the town, and it was in one of

the stores of Marietta that the son, M. J., began

his business career at the age of fourteen, so that

this sad journey took him back to the scene of his

early career, to the old home life, the pleasures of

childhood and to renew acquaintance with his

business preceptor, who is still living and who

acted as one of the pall-bearers at his mother's

interment.
Leonard Kohn is celebrating the twenty-fifth

anniversary of his connection with Hammel, Rig-

!ander & Co. this month. Starting as an errand

boy after leaving school, then later as entry clerk,

and finally head bookkeeper and cashier, and yet

a comparatively young man, Mr. Kohn has been

with the firm during the greater part of its history

and through its development into one of the two

largest importers of tools and materials in this

country.
H. J. Piffitt is a recent addition to the force of

M. J. Averbeck. Mr. Piffitt's duties will be con-

fined to office routine—filling the travelers' orders,

salesman and other general duties. He is a type

of hustling young men that Mr. Averbeck likes to

gather about him, and seems to have the qualifica-

tions that count for success.

At the regular monthly meeting of the Board

of Trade, held last month, the following firms

were formally admitted to membership : C. H. Eden

Co., Attleboro, Mass. ; T. B. Hagstoz, Ltd.,

Philadelphia, Pa. ; A. I. Hall & Son, San Fran-

cisco, Cal. ; L. A. Littlefield Silver Co., Boston,

Mass. ; W. H. Saart Co., Attleboro, Mass. ; Leon

Hirsch, Solidarity Watch Case Co., Woodside .

Sterling Co., New York.
Interesting foreign visitors to New York during

the past year were R. Kottmann and G. Tschudin,

of the Langendorf Watch Co., of Langendorf,

Switzerland. The visitors are on a trip around the

world for the purpose of studying the operation of

watch factories in other countries. From New

York they will proceed westward to San Francisco

and thence to Japan.
A new firm, which started last month with

quarters at 14 Maiden Lane, is named Toner &

Marshall. It is stated that the firm will represent

the Woodman-Cook Co., Johnston Bros. Co.,

Fessenden & Co., A. G. Schultz & Co., and the Sil-

ver City Cut Glass Co. Both members of the firm

have had considerable experience in the trade and

are well-known among the local jewelers.

Meyer Brothers, x9 Maiden Lane, will move on

May 1st to 59 Nassau Street, on the corner of

Maiden Lane, where they will occupy the two

upper floors which they have leased for a term of

ten years. The top floor will be used for machinery

and the other for offices and for a diamond-

polishing room.
Harry C. Larter, of Larter & Sons, made a

pleasure trip last month to the Bahama Islands.

Fred. H. Larter, accompanied by his wife and

daughter, will visit the Islands this month and will

also, before returning, make a tour of the Southern

States.
W. & S. Blackinton Co. will move on May ist,

from their present quarters at 14 Maiden Lane, to

new quarters at 18o Broadway. Their present

quarters at 14 Maiden Lane will be occupied after

May ist by Zimmern, Rees & Co.

"The Metropolitan Buyers' Guide of the

Jewelry and Kindred Trades" for 1907 has been

issued by The Jewelers' Advertising & Publishing

Co., 150 Nassau St., New York City. This useful

book of reference contains a complete directory of

the manufacturing, exporting and jobbing trade of

greater New York and Newark, N. J., including

the offices and salesrooms of large out-of-town

houses. It is thoroughly classified and systematic-

ally arranged as to lines of goods manufactured

and sold, and also contains a directory of repairers

and workmen for the trade. The guide, which

costs $1.00, is published yearly and is a very useful

book of reference.

Lissauer & Co., 12 Maiden Lane, will be among

the many firms who will move into new quarters

about May 1st. They will occupy extensive

quarters on the fifth floor of the building 52-54

Maiden Lane.
Sussfeld, Lorsch & Co., who are the sole sell-

ing agents in this country, for the well-known

" Jena " binocular glasses, have just gotten up a

very attractive little booklet advertising the many

advantages of this glass, for distribution by the

trade to the general public. The booklets are

made up so that the dealer's name can be printed

on them and distributed by him as his own booklet,

as Sussfeld, Lorsch & Co.'s name does not appear

on them. The distribution of these booklets ought

to increase the demand for this glass and any

dealer desiring to obtain a supply of the booklets

can do so by writing to the importers.

C. G. Alford, accompanied by Mrs. Alford,

left a few days ago for a month's sojourn in

California. Warren Alford, the junior member of

the firm, returned a few days previous from a visit

to the well-known Florida resorts.

Ludwig Nissen, the diamond dealer, is spending

a couple of weeks on a pleasure and health-seeking

trip at Hot Springs, Va.
Ernest Brandt of the Omega Watch Co., of

Paris and Switzerland, spent a few days in this city

last month. Mr. Brandt left for Chicago, and will

visit different sections of the country, doing

" missionary " work for Omega watches.

NOVELTIES
In

Combs, Bracelets, Barrettes,

Belt Buckles

This year designs in new effects.
Send for selection

May we send you a selection for your prompt
selection and return of any you can't use?
If you have never tried our line do it now.

15 Maiden Lane, New York
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The 120 Pages of Watches
in Our 1907 Catalogue

illustrate only the best makes and stand
for the largest and most completely sys-
tematized stock at the jewelers' disposal;
when you send us an order for Watches
your chance of getting what you order is
mighty good.

Be familiar with all the pages of our
Catalogue, amongst them will be found
those new articles that are in demand as
well as full assortments of staple goods.

BENJ. ALLEN & Co,
CHICAGO
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WESTERN BUREAU OF THE KEYSTONE
ROOM 1201 HEYWORTH BUILDING

CHICAGO, February 23, 1907

The jewelry and optical busi-
and Conditions ness throughout the West,

South and Northwest con-
tinues good for the month of February. The
jobbers say they are enjoying a fairly good trade,
if anything a little ahead of last year at this time.
Both jobbers and retailers feel confident that an
abundance of business will appear as soon as
spring comes again and winter takes its departure.
The country tributary to Chicago may be reported
as continuing in a very prosperous condition, and
as long as there is plenty of business in sight,
backed by favorable climatic as well as financial
conditions, everything points to a large spring trade.

A dispatch in the daily press

A New Departure from Omaha announces that the
in Mileage Books principal roads have agreed to

issue 2000-mile books at $40,
good on all their lines, the arrangement to be
made effective at once. These books are to be
available to any one who has the price. It is
apparent that the railroads are preparing to accept
the inevitable, which means a straight two-cent-a-
mile rate, which is surely coming throughout the
country.

The State of Trade

A Gigantic

The Chicago Commercial Asso-
ciation will inaugurate a new

Meeting Planned idea at its annual meeting in
March. This will be in the form

of a dinner served to the entire membership by the
association and will be held at the Coliseum.
The date set for the event is March 12th. Unusual
preparations are being made for the occasion, and
it is the purpose to make this the most imposing
gathering of Chicago business men ever assem-
bled under one roof. The committee having the
matter in charge is composed of the following gen-
tlemen : Walter D. Moody, of Gage Brothers,
chairman ; John E Kehoe, a lawyer, and W. G.
Kimball, of the Pittsburg Plate Glass Co. Clar-
ence A. Cotton, of the Commercial Association,
will act as secretary and assist the committee in
every possible way. The dinner will be at 6.30 in
the evening. The guests will be seated at small
tables, eight at a table, and it is the plan to have a
member of the committee of trade subdivisions
preside at each table. Addresses will be delivered
by Chicago men of affairs well known to the trade.
Invitations will not be limited to members of the
association, but will include prospective members
as well, the whole purpose of the gigantic meeting
being to cement closer the ties between all Chicago

business interests. It is expected that between
1200 and 1500 will be present.

Personal Mention

Benjamin Allen, head of Benj. Allen & Com-
pany, leaves to-day for a six week's outing to be
spent mostly at Lakewood and Atlantic City, N. J.,
where he will enjoy a rest for a season.

Max Ellbogen, of Stein & Ellbogen Company,
and Mrs. Ellbogen, returned from their pleasure
jaunt through Old Mexico, early in March.

John H. Hardin, of F. A. Hardy & Company,
is enjoying several weeks of rest and recreation
among the winter resorts of Southern California.
Mr. Hardin will return to Chicago the latter part of
March.

At the last meeting of the Chicago. Jewelers'
Association Fred. G. Thearle, of C. H. Knights &
Company, was elected vice-president of the asso-
ciation to fill the vacancy caused by the resignation
of Julius Schnering. A. W. Sproehnle was made
secretary and treasurer in place of Mr. Thearle.

E. A. Dorrance, the Chicago and Western rep-
resentative of Simons, Bro. & Company has just
returned from a fortnight's visit to factory head-
quarters in Philadelphia.

J. M. Stanley, familiarly known as "Jack,"
who recently underwent an operation at the Pres-
byterian Hospital in this city, is reported to be get-
ting on well and is now on the road to recovery, all
of which is good news to his many friends in the
trade.

F. A. Hardy and family are spending the
remainder of the winter season at Augusta, Ga.
They are not expected to return to Chicago until
late in March.

Quite a number of people in the optical and
jewelry trades in Chicago have a pleasant remem-
brance of David S. Geer, a well-known Chicago
attorney, who passed away rather suddenly Febru-
ary 9th in a hospital in Kalamazoo, Mich., where he
had been taken from a Pullman car seriously ill a
few days before. Mr. Geer was a genial and kindly
man and an after-dinner speaker of ability. On a
number of occasions he made addresses before the
Illinois Optical Society at their annual banquet and
was a prime favorite with the opticians.

Dr. W. H. Knap, the Chicago and Western
manager for the Bausch & Lomb Optical Company,
is spending a few weeks at factory headquarters at
Rochester, N. Y.

M. F. Barger, head of M. F. Barger & Company,
and Mrs. Barger, are spending a few days visiting
among friends at Kansas City, their old home.

Louis Manheimer, of L. Manheimer & Bros.,
accompanied by his wife aud daughter, sailed from
New York January 29th on the Hamburg-American
Liner Moltke for a cruise among the Mediterranean
ports until late in April, remaining on board the
ship until • that date when they will land at Venice
or Athens and spend three months touring the con-
tinent of Europe.

W. G. Andersen, familiarly known in the
trade as " Will," of the Juergens & Andersen
Company, has been confined to his home in this
city the past two weeks with a serious illness. At
last reports his case was a critical one and ,some
fears are entertained of his recovery.

G. V. Dickinson, general agent of the Elgin
National Watch Company, is at his desk this morn-
ing, after a ten-days' trip through the South in the
interests of his company.

Wm. G. Swartchild, of Swartchild & Com-
pany, has been confined to his home the past fort-
night suffering from a case of typhoid. Mr.
Swartchild has been a very sick man, but we are
glad to state that the last reports from his sick
room were that he was improving.

In mentioning members of the jewelry and
optical trades who were officers or, directors in' Chi-
cago's banks or financial institutions, in an item in
the Februray number of THE KEYSTONE we unin-
tentionlly omitted the name of Frederick G.Thearle,
junior member of the firm of C. H. Knights & Co.,
who is the vice-president of the State Bank of
Englewood, a prosperous institution on the South-
west Side.

S. W. Bromley, Chicago and Western repre-
sentative of Tiffany Electric Clock Company, has
just returned from a trip around the Western
circuit.

The engagement of Louis W. Bruns, the ener-
getic and popular salesman, who covers the Far
West territory for the Juergens & Andersen Com-
pany, with headquarters at Denver, to a young
lady of that city is announced. The wedding is to
occur in the near future. This is pleasant news to
Mr. Bruns' many friends in the trade, all of whom
will join with THE KEYSTONE in wishing him all
kinds of good luck as a benedict.

Will. Beck, head of the Will. H. Beck Jewelry
Company, Sioux City, Iowa, accompanied by Mrs.
Beck and Miss Beck will sail from New York for
Europe April 15th, on the Cunarder Carmania,
to be absent until the middle of July. The family
will visit for some little time at Mr. Beck's old
home in England, when they will journey to the
continent, where they will spend several weeks in
travel and sight seeing.

News has reached the Chicago trade that
Mrs. Lida B. Ledman, wife of Edward W.
Ledman, of the firm of S. E. Ledman & Son, the
well-known jewelers, of Louisville, Ky., died sud-
denly February 05th, at the family home in that
city. Though sudden, Mrs. Ledman's death was
not wholly unexpected, as she had been ill for a
month. Her death was a great shock to many
friends and relatives. Mrs. Ledman possessed a
most lovable character and was held in great
esteem by a wide circle of friends. Both in social
and church work she was well known, and on
account of her many graces was beloved generally.

C. J. Roehr & Company is the name of a new
firm of diamond importers just opened up for
business on the seventh floor of the Columbus
Memorial Building. The management of the busi-
ness is in the hands of Robert C. Abt, well known
to the trade from his long connection with the
house of Herbert W. Allen & Company. The new
house will do an exclusive wholesale business.

(Continued on page 407)
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\vill be the overshadowing trade feature in i 907 as it was in I 906.
This means another and still greater Opportunity for the trade,
We have forestalled the situation, and anticipated trade needs by
assembling a

MTMD,

that excels in comprehensiveness our most noted previous efforts in
this line

Our unusually large importations of " rough " in recent months
:Ind our correspondingly increased output of cut gems from our own
shops enable us to .supply your wants even more satisfactorily and
economically than heretofore. We give special attention to

0

of all kin(k—recutting, ICI)( lishing and resetting. We will promptly
execute any special work in the cutting of odd and fancy shapes in
diamonds or any precious stones. Estimates given, and prompt and
satisfactory results guaranteed.

We especially call your attention to our complete stock of
Elgin, Waltham, -Howard and Hamilton Watches. We are Western
agents for the Pairpoint lines of Silver-plated Hollowware, Cut Glass
and Fancy Lamps, and want to say that our lines of new and season-
able Jewelry were never more extensive and complete.

Seefn ra Eabogen C© 10)amy
Ditaloniond Cuttera rand Wholleaalle cjewele.fm

COliumnAlaul Memoziall Bundling, ClitlICAGO
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Alfred H. Wittstein, of the Schrader-Wittstein

Company, has recently returned from a visit to

their factory, at Newark, N. J.
John H. Dunham, Chicago agent for the West-

ern Clock Company, has just returned from a busi-

ness trip to the Northwest.

The news of the sudden and tragic death of

Miss Clara Hudson; daughter of J. B. Hudson,

head of J. B. Hudson & Son, the widely-known'
retail house of Minneapolis, caused more than

ordinary regret and sympathy among the Chicago

trade the early part of the week. Miss Hudson

and her chum, Miss Anna Morehead, of Pittsburg,

were killed in the White Plains wreck - the evening

of February 16th, on the New York Central Road.

The remains reached Chicago, en route to Minnea-

polis, Tuesday morning, February 19th, and were

met by E. \V. Lawhead, a member of the firm,

who accompanied them to the last-named city,

where the funeral occurred the next day. The two

young ladies were among the twenty victims of the

terrific crash that followed the derailment of the

electric train. With her chum, Miss Hudson had

been spending Saturday as a pleasant holiday in

New York. They were returning to Knox School,
at Briarcliff Manor, N. Y., where they were both

classmates and intimate friends, when the wreck

occurred. Although nineteen years of age, Miss

Hudson was a bright, womanly girl, of unusual
dignity of bearing, whose attractive qualities had

made her as great a favorite at Briarcliff Manor as

in Minneapolis, her home. The particulars are

that Miss Hudson's life was snuffed out instantly,
sparing her the terrors of severe pain. Miss More-

head died in Lebanon Hospital from injuries the

day after the accident. The surgeons found that

Miss Hudson had sustained a fracture at the base

of the skull, and that her left ankle and left fore-

arm were broken. Mr. and Mrs. Hudson, Walter,

the brother, and the surviving sister, will have the

sympathy and condolence of the entire trade in

their sorrow.

News from the Trade

Frank M. Hartzler, watchmaker with S. W.

Sturdevant, of South Bend, Wash., will pursue a

course of engraving at the Jewelers' School of

Engraving during the month of March.

Mrs. C. M. Crebs, wife of Jeweler Crebs, of

Frankton', Ind., and Miss Dunbar, sister of Jeweler

Dunbar, Princeton, Ill., will be students at Profes-

sor Kandler's Jewelers' School of Engraving during

the month Of March.

George M. Landon, Chicago and Western
representative of the Homan Manufacturing Com-

pany, has just returned from a trip through the
Northwest and reports business good in that sec-
tion. He was accompanied by Mrs. Landon.

George Thomas, manufacturers' agent, hand-

ling the lines of the Woodside Sterling Company,
the Shepard Manufacturing Company and Schar-
ling & Company, has just returned from a two-
weeks' trip over the Western circuit and reports a
good business.

Witt & Shork will close out their jewelry store
at Geneva, Ill., the last-named gentleman having
bought an interest in the business of H. F. Witt,
at Sycamore, the same State. Mr. Shork will be

in charge of the Sycamore store, while Mr. Witt

will devote most of his time to outside business.

The Berg-Arduser Company, of Dubuque,

lowa,contemplate extensive improvements in their

KEYSTONE

storej during the month of March. They will put

in a modern front and otherwise improve their

store, which they expect to make one of the finest

in Eastern Iowa.
The H. D. Cone Jewelry Company, of Cedar

Rapids, Iowa, have re-arranged their store in order

to have room for the second watchmaker in the

front of their store. Their increasing repair busi-

ness makes it necessary for them to add another

watchmaker to their force.
Sley P. Master, proprietor of the Star Jewelry

Store, at Oxford Junction, Iowa, has moved the

post7ottice part of his store to the rear of the room,
giving More room for the jewelry business.

Henry Ritter, retail, 3150 State Street, has a

brother in the theatrical profession, who has been
supporting Ellen Terry as leading- man at the

Illinois Theater the past _week.
Fred. H. Levy, head of the M. Schussler Com-

pany, wholesale, San Francisco, spent a day in

town last week calling on his friends in the manu-

facturing trade. Mrs. Levy accompanied him.

C. W. Jacobs, of J. Jacobs & Co., wholesale,

San Francisco, spent several days in Chicago last

week combining business with pleasure.
Albert Mayer, of Jos. Mayer & Bros., manu-

facturing and wholesale jewelers, Seattle, Wash.,

spent several days in Chicago, early in the month,

combining business with pleasure. Mr. Mayer was

a pleasant caller at KEYSTONE headquarters while

in town, and reports that Seattle and the State of

Washington is enjoying a season of great business

activity. Since the opening of the new year every-

thing points to even greater prosperity in that

section of the country than last year. The new
railroads building, the great number of new set-
tlers coming into the country, and the thousand

and one other things doing, all point to a busy

year. Taken as a whole, he thought the Pacific

Northwest was thoroughly prosperous and happy

and that this section had a wonderfully bright

future.
Harry A. Gayhart, formerly in the retail busi-

ness at Denver, Colo., has been a student at Prof.

Kandler's Jewelers' School of Engraving, the past
month. Mr. Gayhart expects to again engage in

the jewelry business, and contemplates locating in

some growing town in the Pacific Northwest;

A new firm of jewelers has just opened up at

Bloomington, Ind., under the name of Dale &

Baker. Mr. Dale has been in business for some

years past as W. W. Dale & Son, at Sullivan, the

same State, where he will continue with the son in

charge. Mrs. Baker, the other member of the

firm, is a practicing optician, and will have charge

of the optical department of the business.
Swartchild & Company have found an extra-

ordinarily large demand for their new catalogue

since they began advertising it in this journal.

Their first edition was soon exhausted, and they

are now at work sending out a second edition of
this most complete, valuable and helpful trade

encyclopaedia.
Ed. Vail, of the well-known jewelry house of

Ed. Vail & Co., Wichita, Kansas, was in Chicago

a few days the early part of the month, visiting a

sister who was seriously ill at one of our hospitals.

He was accompanied by Mrs. Vail.

Leon Nordman, head of the Nordman Brothers

Company, the well-known and pioneer wholesale

house of San Francisco, is expected in Chicago the

week of March 5th as guest of his friend R. A.

Kettle, of the Waltham Watch Company.
The J. H. Stouffer Company announce that

Charles Stouffer will represent them in the larger

cities of the Middle West, and that Ed. Rogers
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will cover the Far West and South in their inter-
ests, assisted by Mrs. Rogers. Both of these
gentlemen are now out among the trade with their
new spring line.

Squires & Lay is the name of a new firm of
jewelers at La Porte, Indiana, both of whom were
formerly employed by Oberrich & Arnold, a pio-
neer firm of that city. Both members of the new
firm spent several days in this city, early in the
month, selecting their opening stock.

C. J. Roehr, Chicago and western representa-
tive of the Bassett Jewelry Company has just
returned from a three-weeks' trip over the Middle
West territory in the interests of his firm.

Franz Eschenberg, Chicago and western rep-
resentative of Schless, Brod & Co., has returned
from his initial trip to the Northwest

J. L. Teeters, head of the wholesale house of
J. L. Teeters & Co., Lincoln, Nebr., spent several
days in Chicago the early part of the month calling
upon the manufacturing trade. Mrs. Teeters
accompanied him.

W. A. Picard, the well-known Chicago
decorator of china, announces the following sales-
man will represent his line this year in the terri-
tories mentioned. Mrs. Anna Picard Atkins in
Pennsylvania, Ohio and Wisconsin ; F. F. Baggerly
in the Far \Vest ; A. A. Bruckner in the Middle

West ; H. C. Baggerly in the South and C. A. Hurst
in. New England and Canada. All of the above
are already out among the trade with the new
spring line of Picard hand-painted china and are
giving a good account of themselves. Mr. Picard

reports the demand among jewelers for his art

china steadily growing and that they are finding
it a most profitable line to handle.

Frank Barton, Chicago and western agent for
the Fontneau-Cook Company and George N. Steere
& Company left yesterday for Providence and
Attleboro, where he will remain for a few weeks

at factory headquarters.
Charles Fash, for several years past a house

salesman with the Juergens & Andersen Company,
leaves for Denver the first of next week where he
will assist L. W. Bruns in the management of this
firm's western office.

Fred. R. Sheridan, Chicago and western rep-
resentative of Arnold & Steere, leaves next week
for a three-weeks' visit to factory headquarters in
Providence, R. I.

Gossip Among the Trade

The Nrebraska legislature has passed the " bulk-
sales bill " which prevents a retailer from selling his
stock in bulk without first making a detailed state-
ment of his debts, the object of the law being to

prevent a retailer from disposing of any portion of

a stock which has not been paid for. The credit

for the passage of the new law is due to the Lincoln

Credit Men's Association.

The M. S. Fleishman Company, for a number of
years past located on the second floor of the Ma-

sonic Temple, have secured quarters on the ninth

floor of the Heyworth Building, where they will

move about May 1st. Their new premises will give

them 2200 square feet of floor space, which is double

their present space. Their removal was made im-

peritive by their steadily increasing business..

The.National Business Show will give an ex-

hibition of office devices and business methods in

the Coliseum, March 16th to 23d. Manufacturers

from all parts of the country will send displays.

One of the features will be the National typewriter

speed contest. Prizes agregating several hundred

dollars are offered by the management in addition

to the trophy cup offered by Office Appliances.

(Continued on page 409)
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Diamonds
are soaring high

la. A mighty good condition of affairs, too.
WHY ? Because your trade will be
more particular than ever about getting
high-grade Diamonds, and inferior stock
will receive a severe jolt.

41. Our patrons know that there is no
"High and Low Tide" in the quality
of our Diamonds. They are always
THE BEST, regardless of fluctuations in
cost. "Let 'em soar," we have them
in great varieties, and THE KIND YOU
CAN DEPEND UPON.

Herbert W. Allen & Co., Chicago
Columbus Memorial Building
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The Natinnal Credit Men's Association will

hold their next annual convention in Chicago on

June r2, 13 and 14, 1907. Last year the credit

men held their annual convention in Baltimore.

Because of Chicago's central location, and also on

account of the important trade questions which will

come before this convention, through reports of the

various committees, it will, no doubt, prove to be

the most successful yet held, in point of numbers

as well as in what may be accomplished. The local

crldit men calculate that to properly entertain the

prospective convention a fund of $15,000 will be

needed. The special finance committee for the

event is now inaugurating the necessary campaign

for suliscriptions: That the attention and courte-

sies extended to this convention will be in keeping

with the standing and prestige of Chicago, as the

great central market and a convention city, there

can be no doubt at all.
The Abbey Art Glass Company has recently

been incorporated in this city with an authorized

capital of Sto,000. The incorporators are : T.

Frank O'Connell, Daniel G. O'Connell and Wal-

lace S. Chambers.
The Johnson-Carlson Cut Glass Company, of

this city, has recently been incorporated with an
authorized capital of $1o,000. The incorporators

are : Oscar W. Johnson, T. H. Strandberg and
Arvid T. Johnson.

Simeon L. & George H. Rogers, T. Lee
Stocum, manager, have leased new quarters on

the ninth floor of the Heyworth Building. They

expect to remove to their new premises some time
in March.
" Did it ever occur to you," remarked an old

traveler recently, " to note the amount of money
that is distributed by commercial travelers in this

country in the course of a year? Yes, of course ;
they get a salary as high as the ordinary skilled
worker or professional employee ; but in addition
to that they average $4.5o to $7.50 a day expenses
or $3o to $5o a week. There are 500,000 traveling
men in America. That means at least $15,000,000
a week or $78o,000,000 a year in addition to their
yearly salaries. What a vast spending community
the army of traveling salesmen are I"

The National Corn Exposition will be the
official name of the corn exhibition which will be
hela in Chicago next fall. The project has been
fathered by the Chicago Commercial Association,
but 

of 
now on will be in charge of an executiveho 
fifteen members. A fund of $5o,000 has

been raised and active preparations for the event
are now under way.

The Curtis-Leger Fixture Company have re-
moved their display rooms from the location
occupied by them for the last ten years at 126
Franklin Street to 245-249 East Jackson Boulevard.
The move was made because the former quarters
were inadequate to the company's rapidly-growing
business. In the new location, which is in the cen-
ter of Chicago's wholesale district, they have much
better facilities, their salesrooms being excellently
adapted to the display of goods.

Out-of-Town Visitors

H. E. Kinnear, of Marion, Ind., was among
the many trade callers in this market the early part
of the month.

W. H. Carew, of Streator, Ill., was a visiting
buyer in this market last week on the lookout for
late Easter novelties.

Peter Scholl, Crystal Falls, Mich., was in
Chicago for a day recently on a buying trip.

H. W. Klopf, of Neillsville, Wis., spent a few
days in town the early part of the month selecting
his spring bills.

N. J. Hingtgen, of La Motte, Iowa, visited the
Chicago market for a few days last week on a pur-
chasing trip.

Frank Le Bron, of the Le Bron Jewelry Com-
pany, Keokuk, Iowa, was in Chicago for a few
days the early part of the month doing some buy-
ing for the home store.

Bert Brown, of Peoria, Ill., was a welcome
buyer in this market early in the month,

Sam. Prager, the well-known jeweler, of Terre
Haute, Ind., spent several days in the Chicago
market the early part of the month, combining
business with pleasure.

W. J. Gamm, the well-known jeweler, of Mad-
ison, Wis., has been in town this week selecting
novelties for the Easter trade.

A. G. Bedford, of Ionia, Mich., spent a day in
the Chicago market this week on a buying trip.

George Durner, Jr., son of Jeweler Durner, of
Milwaukee, Wis., was in the city this week calling
on his friends in the trade.

C. J. Vlach, of Wallop, Nebr., is in Chicago
this week attending the meeting of the Alumni
Association of the Northern Illinois College, and
will remain for a short time longer in order to finish
his post-graduate course in optics at the above-
mentioned school.

Mr. and Mrs. Gus Rose, of La Crosse, Wis.,
are spending a few days in town this week, com-
bining business with pleasure.

George Hathaway and wife, of Spring Green,
Wis., have been spending a few days in the Chicago
market this week, combining some buying with
the pleasures of life in the Western metropolis.

George L. Goodale, jeweler-optician, Lennox,
Iowa, is spending this week in Chicago in attend-
atICC at the alumni meeting of the Northern Illinois
College.

Henry Stecker, a well-known jeweler, of Mil-
waukee, was a welcome visiting buyer in this
market the past week.

The Doering Jewelry Company, of Waterloo,
Iowa, were represented in this market recently by
Wm. Doering, who was here on a buying trip.

J. V. Johnson, of Goodwin, Ind., was among
the recent visiting buyers in the Chicago market
on the lookout for late spring novelties.

C. Jansen, of Davenport, Ind., was a visiting
buyer in this market last week selecting his spring
lines.

A. F. Hall, of Hall & Sayles, Janesville, Wis.,
spent a day in Chicago recently on a business trip.

E. A. Marsh, of Grinnell, Iowa, was a visiting
buyer in this market last week, combining business
with pleasure.

Engle & Pennell, of Trenton, Mo., were repre-
sented in this market by both Mr. Engle and Mr.
Pennell the early part of the month. Both were
here on a buying trip. They paid their respects at
KEYSTONE headquarters during their stay in town
and reported that their business was opening up
nicely for the new year.

J. E. Lockwood and wife, of Charitan, Iowa,
spent several days in Chicago the second week of
the month, combining business with pleasure.

Lewis Nordlinger, of Nordlinger & Son, Los
Angeles, Cal., was here early in the month on his
wedding trip.

Fish 8z Greenwood, of Reedsburg, Wis., were
represented in this market last week by J. G.
Greenwood, who was here on a spring buying trip.

J. C. Mahen, of Aurora, Ill., visited this market
for a day recently on a buying trip.

E. A. Okerberg, of Moline, Ill., was a recent
visiting buyer in the great central market selecting
his spring 'bills.

Frank Dyer, of Caro, Mich., passed through
Chicago this week en route to Denver, Colo., where
he has a son lying dangerously ill.

Hess .tit Culbertson, the well-known retail house
of St. Louis, has been represented in this market
the past few days by George J. Hess, the senior
member of the firm, who is in Chicago combining
business with pleasure.

I. F. Varney, of Wichita, Kans., accompanied
by Mrs. Varney, spent last week in Chicago doing
some buying and enjoying the opera season. Mr.
Varney had the good fortune while in town to dis-
pose of a five-thousand-dollar diamond necklace
to an old-time friend and customer who resides in
Chicago. This was an extra fine sale and Mr.
Varney felt highly elated over it.

Claude Wheeler, of Columbia, Mo., spent
several days in Chicago early in the month attend-
ing to his spring buying.

S. M. Ladd, of Morrison, Ill., spent a day in
town last week on a purchasing trip.

Charles Gilmore, of Kenton, Ohio, was among
the many visiting buyers in this market last week.

H. L. Chase, of Cedar Falls, Iowa, spent a
few days in the great central market recently
selecting his spring bills.

C. H. Clifford, of Plattville, Wis., was here the
early part of the month selecting new fixtures for
his store. Mr. Clifford is making extensive im-
provements in his establishment and when he gets
his new fixtures installed he expects to have one of
the neatest stores in the Badger State.

Sams & Waddell, of Clinton, Mo., were re-
cently represented in this market by W. E. Sams,
who was here for a few days, combining business
with pleasure.

Cassius H. Bagley, manager for F. D. Day &
Company, Duluth, Minn., spent several days in the
Chicago market recently on the lookout for Easter
novelties.

Nelson & Sons, of Marion, Ohio, were repre-
sented in this market recently by Mr. Nelson,
senior, who was in Chicago on a buying trip.

Electricity in Mining
One of the striking results of the utilization of

water power for the devehapment of electricity to
drive machinery is seen in mining districts where
the absence of fuel has long presented an obstacle
to the economical employment of steam. A won-
derful change is reported to have taken place in
this respect during the past year or two in Mexico.
In the state of Guanajuato the increasing cost of
fuel had rendered impossible the further mining
and milling of many grades of ore, which are now
again profitably worked with the aid of electric
machinery, actuated by the water power obtainable
in the neighborhood.

The fact that electric power cm be transmitted
a long distance is also taken advantage of in well-
wooded districts, where the fuel is burned on the
spot, and the resulting mechanical power is sent
by cable to the rrOries.

"The Keystone is the best trade journal I
ever saw. I cannot see how it could be improved.
I read the whole thine- with much interest"—
S. E. Miller, Jeweler, Burlington junction, No.
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The 'FIB' 10 K. Rings
are not only

The OLDEST Line
in the country

But The BEST
They are made of i-20 Seamless Gold Filled
Stock, with the best methods that long experi-
ence alone can supply.

Made in a great variety of designs and styles.
Insist on getting the old reliable "F-B" line.
They are worth knowing.
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Every Jeweler — every merchant — that sells
high-grade merchandise finds it

advantageous to use the very best show cases to be obtained.

Catalizti 50e4ato
belong in that class. They're made of the best materials, by
workmen who do not even understand how to do poor work.

All the frames are quartered oak, but sold at a plain-oak
price.

OUR ALL-PLATE CASES
are marvels—strong in construction and at reasonable prices.
We ship our cases K. D., saving you in freight and

guaranteeing you against breakage.
Get a Catalogue, and see what we can offer you.

Quincy Show Case Works
Chicugo Quincy, Illinois247Jack80n Blvd. San Francisco

867 O'Farrell St.
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TRADE
The trade are invited to send us reliable items of

news for this department

Alabama

The Gibbs-Mims Jewelry Co., of Ensley, was
cently incorporated and will conduct a retail
welry business at that place. The officers of the

company are as follows : J. P. Vann, President;
W. J. Gibbs, vice-president and general manager,
.ind C. C. Mims, secretary.

Alaska

I. J. Sharick, of Juneau, has favored us with a
photograph of his jewelry store, which shows the
remarkable progress made by the trade in this far
northern territory. The store is arranged on the
most modern plan, 75 feet deep by 2o feet wide, and
is well stocked with all lines of up-to-date goods.
The success which has attended Mr. Sharick is
attributed to his competency as a jeweler and also
to his happy gift for effective advertising.

M. G. Beltzoover, of Douglas Island, which is
located near Juneau, closed out his business and
went to Phoenix, Arizona, for the benefit of his
health.

Colorado

The Fisher Jewelry Co., of Pueblo, was recently
incorporated, the incorporators being Edward R.
Fisher, Let Tinsley and Margaret G. Fisher. The
capital stotk is $1o,000, divided into zoo shares of
par value of Poo each. The purpose of the corpor-
ation is to do a general retail jewelry business in
Pueblo.

Connecticut

Louis Tunick, of the firm of Tunick & Shalett,
Torrington, recently purchased the interest of his
partner in the firm and became sole owner of the
business, which he will continue-as heretofore under
his own name.

Idaho

R. I. Mills, Preston, has purchased a two-story
brick business block and will run an optical parlor
on one side and a jewelry store on the other, with
a partition between.

Illinois

J. C. Peers, the Rockford jeweler, has admitted
IIs son, H. C. Peers, to partnership in the firm,
V hich will henceforth be known as J. C. Peers &
on. The junior member of the firm learned the
asiness in his father's store and is familiar with it
; all its details.

Indiana

John Didot, Geneva, had a very thrilling expe-
rience some time ago when he suddenly espied a
runaway team heading straight for his window, in
which a large quantity of expensive goods were
(lisplayed. Fortunately the horses swayed sufficient
for them to escape the jewelry store, but they
demolished the window of the barber shop located
next door. The event had a peculiar sequence.
It appears that Didot was a sufferer from stomach
trouble and since his scare the affliction has entirely
vanished. We congratulate the jeweler on his
escape and his recovery.

A jewelry firm under the title Squires & Lay
will soon open a jewelry store at 812 Main Street,
La Porte. The new quarters are at present being
handsomely furnished with show cases and other
fixtures and the arrangement is said to be different
from any other store in La Porte. Both members
•.)f the firm have had large experience in the
jewelry business and have all the qualifications
necessary for success.

Iowa

The Hobson Jewelry and Music Co., of Chari-
ton, has been incorporated. The amount of capi-
tal stock authorized is $io,000, divided into Too
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shares of par value of Siuo each. C. E. Hobson
is secretary and treasurer of the new corporation.

Oscar J. Ludwig, of Waterloo, has leased new
quarters and will move into same about June Ise
Mr. Ludwig is one of the most successful jewelers
in his section and his numerous friends in the trade
will be gratified to hear of the rapid expansion of
his business. The new quarters will be much
larger than the old and will be furnished with
modern fixtures and electric illumination. A large
and well-equipped optical parlor will be a feature
of the new establishment, and also a well-equipped
shop for the repair and manufacture of jewelry and
special work.

Kansas

The firm of T. M. Hutto & Son, Kingman,
has been dissolved, Fred. A Hutto, the junior
member, retiring. The business will be conducted
as usual at the old stand by T. M. Hutto, under
his own name. The son contemplates engaging
in the building and contracting business.

R. Kennedy, Hope, has purchased the stock
of E. A. Sumner, of that place, and will continue
the business. Considerable change will be made
in the store arrangement and the stock will be
largely increased.

Michigan

R. C. Ealy, formerly watchmaker for G. M.
LaPierre, of Niles, this State, has accepted a posi-
tion with R. Geary, of Hibbing, Minn.

The Adolph Enggass Jewelry Co., 22 Gratiot
Avenue, Detroit, have made considerable improve-
ment in their store, a feature of the improvement
being a large 22-foot plate-glass mirror. The com-
pany deals largely in watches and diamonds and
contemplate in the near future devoting their entire
attention to these lines.

Mississippi

There is much curiosity in Bay St. Louis, as to
the whereabouts of Carl Schiller, jeweler and
watchmaker, of that place. Schiller left about the
first of the year on what was ostensibly a visit to
New Orleans and was to return shortly. Nothing
has been heard from him since that time. Schiller
was a resident of Bay St. Louis for about two
years and bore a good reputation as an honest and
industrious citizen and kept his rent paid from
month to month. When the store was examined
the boxes on the shelves were found to be empty,
containing neither jewelry or tools, though his
household goods were intact and several clocks
and other heavy goods were still standing in place.
Schiller was a man of considerable learning and
had a thorough technical education.

Montana

The Jacquemin Jewelry Company, of Helena,
filed articles of incorporation last month. The
capital stock of the company is $6o,000, divided
into 6000 shares. The incorporators are Charles
P. Jacquemin, Charles Zimmern and Frank Jacque-
min, of Helena.

Sutter Brothers, of Lewistown, moved on
February 4th into a store room which has recently
been erected. The room has a splendid modern
front, with imposing display windows, and will be
a thoroughly up-to-date store.

A. F. Roach, Great Falls, is mourning the loss
of his five-year-old son Harold Francis, whose
death occurred on January i6th. The boy was
unusually bright and his parents have the sympathy
of their many friends in their bereavment.

New Jersey

Samuel Gordon, jeweler and optician, of Long
Branch, was recently assaulted in his store by two
colored men. The two men in the guise of
customers asked to be shown a watch chain. While
Mr. Gordon was reaching for the chain the assault
took place, the instrument used being a sharp piece
of iron covered with twisted paper. Two blows
were struck, the second laying the jeweler prostrate
and badly lacerating his scalp. After the assault
both men fled without taking any valuables from
the store.

North Carolina

A. W. Dula
' 

of Lenoir, has moved into his
handsome new store building adjoining the First
National Bank, The structure is 26 x 75 feet, and

there is three stories with a basement. The first
floor will be used by the proprietor for his jewelry,
optical and musical business ; the second and third
stories are to be fitted up for halls and offices for
rent.

A. E. Sheets & Co., Lexington, vere highly
coniplimented on a handsome show window which
they designed for Washington's Birthday. The
central feature of the window was a large picture
of Washington surrounded by the national colors.
An old rusty hatchet appeared in the front and a
border of little hatchets bearing the firm's name
ran around the display of jewelry. The window
was pronounced an excellent advertisement.

Ohio

C. V. Smith, who has been for several years
employed as a workman with Jeweler C. M. Wil-
son, of Salem, has resigned his position with the
purpose of starting in business for himself. He
will open an optical parlor and jewelry repair shop
in a suitable location.

I. E. Spring, of Sycamore, has opened a new
jewelry store in Carey, Ohio, with new fixtures and
stock, and located in a new building. The Syca-
more business will be continued under the manage-
ment of C. H. Coble. Mr. Spring has been located
in Sycamore for eight years and has done a very
prosperous business.

Mr. and Mrs. F. C. Meyer, of Dayton, left on
February 13th for an extended trip in the South.
The island of Cuba will be included in their travel,
and they expect to be absent about six weeks.

Pennsylvania

P. G. Diener, of Harrisburg, now located at
410 Market Street, will remove about April ast into
his new store 408 Market Street, next door to his
present location. As Mr. Diener purposes to open
with an entire new stock, he is at present con-
ducting a removal sale of the goods in his old
quarters.

South Dakota

Fred. Terhune, Groton, informs us that the
announcement in a jewelry trade journal that he
was about to move from Groton to Conde, was
erroneous. Mr. Terhune simply opened a small
branch at Conde in order to keep his workman in
employment during the dull season, but had no
intention of moving from his present quarters.

Tennessee

C. C. Breese, McMinville,*has sold his business
to Ernest Smallman, who will continue same.

E. B. Cayce, of Franklin, has sold his jewelry
stock to C. C. Breese, of McMinnville, same State.
Mr. Breese comes highly recommended as a capable
jeweler and progressive merchant. Mr. Cayce will
remain with the store in charge of the optical
department. The name of Cayce has been con-
nected with the jewelry trade in Tennessee for well
nigh a century, both Mr. Cayce's father and grand-
father being members of the trade.

Texas

Sam Bykovvski, who has been in the jewelry
business in Marlin for a quarter of a century, has
sold out to M. E. Chambers & Co. Mr. Chambers
has been in the employ of Threadgill & Peterson,
in the same business.

Virginia

Fred. H. White, a partner in the firm of L. C.
Jahnke & Co., of Richmond, who had charge of
the firm's branch store at Lexington, died suddenly
of heart disease on February 8th. Mr. White had
come from Lexington to Richmond to assist in the
work of taking the inventory in the latter store and
while engaged in this work he became suddenly ill
and was carried to the apartments of Mr. Jahnke
in whose arms he expired. The deceased was
sixty-one years old and for nearly twenty years had
been connected with the firm.

Wyoming

Edholm & Akin, Evanston, have recently been
appointed official watch examiners for the U. P. R.
R. Co, at that point. The firm is much gratified
at the appointment as evidencing the confidence
placed in them by the company. As they have
just opened up their business in Evanston it is a
very gratifying compliment,
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The history of the fine arts of handicraft has made very clear one point

of similarity in them all. They began in a very humble utilitarian way, and

as increase of material, environment of competitive ideas and inspiration of

genius came, they attained their highest point of excellence, and then, after

having been forgotten or neglected, revived with the Renaissance with

redoubled vigor.

Influence

The art of stone cutting naturally developed first along

utilitarian architectural lines and brought to perfection

of Architecture the massive, awesome style in Egypt and Assyria, the

dignified, graceful style in Greece and Sicily, and both

these had much influence upon the later Roman composite and the

fantastic Byzantine-Saracenic styles. Very early, too, man's craving to see

his superstitions tangibly embodied, and the longing to see himself artistically

reproduced, turned stone cutting into sculpture. The rude wood and clay

images gave place to the more enduring stone and marble, and the desire to

provide beautiful statues of gods and deified heroes for temples and

palaces, with a like desire to have fitting dwellings for the statues, made the

emulation that brought both archi-

tecture and sculpture to their zenith,

each vying with the other.
Then the barbarians of Christen-

dom began to burn the statues to

make mortar to build successively

more structures on the ruins they

themselves had made, until stone

cutting as an art was forgotten.

Centuries later the Renaissance sud-

denly brought sculptural stone cut-

ting to a great height of imitative

glory, and architectural stone cutting

to the grandeur of the pinnacled

gothic cathedral. And now again

stone and marble are daring more

often to bare their faces tb this age

of steel.
Painting has had a like history.

Although in ancient times it never

attained to the marvelous perfection

of sculpture, still it ranked a very

high second, as is attested by the

stories about paintings handed down
in literature ; and that painting had

a wealth of color and brilliant grace
is shown by the wall paintings in

Pompeii, in old houses in Rome

and in tombs in Tuscany, where still,

after nearly two thousand years, one

finds paintings from both an archaic

and a decadent school that elicit great

surprise by their merit. But paint-
ing was utterly forgotten for hun-

dreds of years. However, the needs
of the church gave a new impetus to

Painting, and the revival of learning

gave an inspiration to the artists that

brought painting to its highest fame.
But the art of

Story of metal work has a

Art Metal Work somewhat differ-

ent story. Con-

ceived as Were the other arts of

handicraft, suffering like vicissi-

tudes of fortune, still it shows a

continuity of development, or at

least a never-entirely-forgotten skill, which, with the possible exception of

the engraving of precious stones, is lacking in the other allied arts.

Metal from the very first has held its place by reason of its durability

and the ever-increasing possibilities which come from fusion. In proportion

to their malleability and ductility the different metals have dictated their

own artistic development. Every age has found metal a necessity, and

every necessity has always devrloped a luxurious side. Metal, unlike

canvas and stone, cannot be utterly destroyed. It is recast or refashioned,

and its manifold uses forbade its being neglected or forgotten.

The utilitarian side of iron and steel has always outweighed the artistic

side, so the history of their development is too far afield for the subject

in hand.
Copper and bronze, silver and gold have always had a continuous

history, for they have always been used in coinage, and so have had a

marketable weight value.

We know that in antiquity there were as many bronze statues as

marble, but that while some marbles went into mortar and others disap-
peared to come to light only after
centuries, the bronzes siniply un-
derwent transformations—now into
beaks of ships, now altar screens,
now implements of warfare, cathe-
dral doors or spiral newel posts.
During the whole course of history
from the bronze age on, the com-
mon metalware of the house has
been 6opper or bronze, from the
most primitive little temple service
to the big flare-bottomed copper
conche in which to-day the Italian
contadina carries water from the
public fountain to her house.

Gold and silver, by
their greater value

Precious Metals and more especially
because of their

pliability, have marked out their
own realm in the use of metals.
The baser metals are used for

articles of utility, often fashioned

with great artistic skill ; but the

finer metals, the metals of luxury,

come wholly into the realm of fine

art, tor they are used when things

of beauty and value are to be made,

articles which demand a fine execu-

tion with an artistic result. And

silver, because it has ever been

found in greater quantities, thus

allowing its use on a larger scale

and for more purposes, must take

a higher artistic place than gold.
Silver, in the various forms of

its artistic development, has followed

the course it should normally have
done ; on the more purely me-
chanical side, the methods of ex -
pediency from acquired knowledge.

and on the ornamental side, the de-

velopment which, by overcoming the

difficulties set by the limitations of

size and shape, has won it its artistic

triumphs. Casting of silver was the

most primitive way in which were
Efetssen-Nwan'9 gift to the retiring OherprarsIdent isindgehnrg
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fashioned articles of personal
adornment, temple and regal ban-
quet ware, and the bosses and
appendages of military finery.
The use of the hammer and
punch, which brought into be-
ing repousse work, did away with
casting to a great extent, for with
the thin refiousse a larger surface
was possible with much less ex-
penditure of metal.

Silver seems to have been first
fashioned into articles of use in
Assyria, Egypt and Phcenicia.
More perhaps to the artistic possi-
bilities than to its intrinsic value is
due the increasing skill in silver
work, and its consequent spread
to other nations, for pride of
national art goes along with corn-
mercial extension.

The question of
how early sil-

of Silver ver was used •
for ornamental purposes is a hard one, for a real use or

an excuse for use has attended metal work all through its history. One
remembers passages in the Bible that help to show an early use of silver.
Abraham bought a plot of ground from Ephron for 400 shekels of silver
weighed out ; Moses was commanded by the Lord : " Ye shall not make
with me gods of silver " ; the seventh chapter of Numbers mentions the
offerings brought to the dedication of the tabernacle, and there are
enumerated the separate gifts, which are summed up as 12 chargers of
silver, 12 silver bowls and 12 golden spoons ; the silver vessels weighing in
the aggregate 2400 shekels. And in Baruch we read that in the old temple
at Jerusalem there was a full set of silver temple service. The fact that such
silverware was considered the most appropriate kind of offering to the
God of Israel, shows that work in silver had attained a dignity and artistic
beauty apart from its intrinsic worth.

From Egypt and from Pkenicia the art of work in silver spread over
the /Egean to Greece. Homer tells us in his Iliad that it was a silver bowl
that Ulysses won in a race, and that the gift which Menelaus gave to
Ulysses' son Telemachus was a silver bowl, both of which were Sidonian
ware, and Sidon was in Phcenicia. The so-called Mycenean period of
Greek art shows many silver ornaments, and the famous silver shields of
Achilles and Heracles, described by Homer and Hesiod, belong to that
period, that is, about l000 B. C. Especially renowned over the Greek world
were the silver drinking vases of Chalcis in Eubcea. A certain silversmith
named Demetrius, and a horde of his fellow-craftsmen, made much money
in Ephesus by making and selling silver shrines to the pilgrims who were
continually coming to the famous temple of Diana. However, we know
that the most of the fine work in originals was done by the Greeks before
the third century B. C., because in the time of Alexander the Great the
famous silver mines at Laurium were giving out.

Rome in its early days fought hard against the intro-
duction of articles of luxury. Fabricius, the con-

Simplicity queror of
the Sam-

nites, would keep in his house
only the silver necessary for
domestic sacrifice. In 275 B.C.
a senator was expelled from
the senate by a censor for
having over ten pounds of
silver plate.

But the spread of Roman
conquest and the spoils
brought back by victorious
generals, who brought also
thousands of artisans as slaves
and scores of artists as friends,
in a century's time had the
wealthy nobles of Rome
vying with each other in

splendor of artistic plate. It

was about 205 B. C. when
Scipio brought 15,000 pounds

Early History
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of silver from Spain, and four
years later loo,000 pounds from
Carthage. About the same time
Rome gained control of Sicily and
there were transported to Rome
from the Greek cities there admir-
able pieces of sculpture in metal,
which served as models.

It is almost impossible to re-
alize the quantity and the artistic
value of the silver plate that liter-
ally covered the tables of the noble
Roman world. Even when the
proconsuls, who were provincial
governors, went out to their posts
they had silver services that
monarchs envied. About a cen-
tury and a half before Christ,
when Antiochus Epiphanes wished
to outdo a Roman proconsul in
the splendor of his games, he had
in his preliminary procession thou-
sands of Macedonians carrying
silver shields, native horsemen

with silver crowns and plumes, one thousand boys each carrying a piece
of silver plate, not one of which weighed less than fourteen pounds.
And in the first century of the Christian era silverware was used for the
common utensils of the table and even of the kitchen. Pliny mentions one
silver bowl that weighed five hundred pounds.

But when Rome had been despoiled of its silver and had lost its
artistic skill, over in Constantinople in the sixth century were beautifully-
decorated silver screens and all sorts of ecclesiastical furniture in silver
and gold.

Persistence
of the Art

As has been said, the art of working silver artistically
was never entirely lost, and in the ninth and tenth cen-
turies it began again to spread westward to the Rhenish
provinces of Germany, and to Italy, and thence to

all Western Europe. In this spread to the west the best of the sculptural
and architectural designing went into Italy, and of this class of
work perhaps the most noted are the gold and silver altar of Saint
Ambrogio, in Milan ; the silver altar of the Baptistry at Florence, of which
the reliefs are in refiousse, the canopies of cast silver ; the altar and retable
of the cathedral at Pistoia, and the silver shrine at Orvieto. But the skill
and tradition of the beautiful hand-made silver plate, the re/Sousse work,
went to Germany, and it is there that we shall have to seek for the best
examples of it.

The artists of every generation in modern times have always asked if
the ancients really were the skilled reproducers in plastic materials of
imaginative ideas, and of the mimicry of natural beauty. Were their ideas
better than ours, had they greater skill, are they worthy of the praise that is
always given them and, still more, how much do we owe to them for our
artistic inheritance and instinct, and how much are they to be taken into
account in the production of articles for the taste of the present day ? Now
the work in artistic silver, apart from jewelry and architectural imitation,
both of which are apart from the subject in hand, is done in the main on

what we call silver plate or
silver ware. That is, we
have, broadly defining, three
styles of ware : the platter,
the bowl and the vase, all of
which demand the skill of the
sculptor and the eye of the
painter, and which lack some
of their advantages. In de-
signing a piece of silver plate
the artist needs the technique
of the Greek vase painter, but
he also needs the ability of a
fresco painter to harmonize
his design, for he has many
more shapes to conform his
ideas to than a vase painter.
Besides that, the artist in silver
lacks the advantage in color.
In many of his medallions
and centers the worker inRenaissance silver game platter
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silver must represent scenes like those of a
painter on canvas, but in his retousse work
he is limited, as is the sculptor in relief, by

his inability to get perspective. Again,

many of the works demanded from the

artist in silver must have sculpture in the
round, and he labors under an added disad-

vantage to that of having to do work in

three specialistic fields, in that lie must

not only carry through a design that will
typify his subject but he must often ma-

terially represent it too.

It was not known how
much of the ancient

Collections style had actually been
handed down in the

continuous making of silver plate until the
arranging and publishing of some noted
discoveries of ancient silver work. There

are three collections which are of great

interest and tantamount importance in
studying this question : The Cabinet des

Medailles in Bernay, France, which was

seven hundred and fifty years in being

arranged so it could be seen and studied ;

the famous collection called the Hildes-

heim Collection, so called from the name

of the town near which the treasure was

discovered in 1868 ; and the as important

Boscoreale find in 1894 in a villa near

Pompeii. In the excavations there a man

was found with his face to the earth, his

hands full of bracelets, and nearby over

moo gold coins and nearly too pieces of

silver plate which he had packed up together

and with which he intended to escape from

the eruption of Vesuvius, the one of 69 A. D. This Boscoreale collection is

in the Louvre at Paris, a present from Baron Edmund de Rothschild, who

had bought it for a half million.

In these two last-named collections one gets various examples of the

different styles of silver plate as used from the beginning of our era for about

three centuries. There are silver looking-glasses incised in circles with a

relief in re/Sousse in the middle, two-handled beakers with decoration suit-

able for a banquet ; bowls and platters with bands of ornamentation in genre,

and bands of relief in keeping with the motives of the destined purpose of

the ware. In drinking vessels, for instance, one finds Bacchanalian motives,

drunken satyrs riding lions, masked dancers, masked skeletons, ivy vine

branches and leaves. With

the broad bands of finely
executed work, its mytho-

logical expression, its fan-
tastic ornamentation, these
collections well merit Win-
ter's expression (Publication

of the German Archaeo-

logical Institute): " Who
ever expected to find a fore-

runner of Holbein's and
Shakespeare's phantasies be-
fore these beakers were

brought to light ?"

The ornamentation on

modern silver has run paral-
lel to subjects in painting,

and the modern impression-

istic artists in both fields are

representing subjects in

genre, cult and history, on

an ancient naturalistic back-

ground subjectively meta-
morphosed. The later Greek

and Roman art in silver used

plant form, which was true
to life, for decorative effect,

and the grouping shows sym-

metrical but separate motives

Three Famous
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Silver shield presented I,, Prilim Lud g of Bavaria

brouelit into harmony for a splendid and
.;tily artistic effect.

As has been said Ger-

Silver Plate in many shows a corn-
plete silver-plate his-
tory, and the work

done there these last six centuries well

illustrates the ever-present influence of

ancient themes, and the failures and suc-

cesses that have attended the deviation

from or the reversal of accepted ideas.

To illustrate the progress and the

present status of artistic silver-plate work in
Germany,* your correspondent has visited

a number of the best firms in that country,

and chose to show the work of one firm

which ranks at least as high as any silver

firm in Germany. It is not that other firms

do not do the same class of excellent work,

but that J. D. Schleissner Sons, of Hanau
a/Nlain, near Frankfort, have for over 300

years, under the same family name, grown

Ill) with and through the continuous modi-

fication of styles and growth of modern

ornamental principles. The Schleissner

family were metal workers in Augsburg in

the sixteenth century, and since 18to have
been in Hanau a/Main. The firm has won

a multitude of first prizes at expositions in

Europe and, as will be remembered, first

prizes also at Chicago in 1893, Fuld at St.

Louis in 1904.

Over too skilled men, every one of
whom has had a thorough course in the

Royal Academy, in Hanau, in drawing

and modeling, are employed in the artistic

production, all by hand, C f the various commissions entrusted to them. The

thousands upon thousands of models which they have used these hundreds

of years were a revelation to me. Would that it were possible to publish

descriptions or cuts of some of the work which has been done for different

European States. I saw three pieces of work which are now being com-

pleted for three royal families in Europe, and examined with care models of

others which have been done within this past half century. And some of

the best work which typifies the growing tendency to a national adaptation

of ancient, realistic and idealistic models are the ones that, for very obvious

reasons, cannot be illustrated. However, the plates shown here in the text

are good illustrations of some of the very highest class work in Germany.
The silver shield shown

on this page, which is over
three feet long, is most ele-
gantly done in repousse. This
shield was a present from
the city Aschaffenburg to
Prince Ludwig of Bavaria at
his silver anniversary. The
grand idea that illumines the
name of Prince Ludwig was
the binding together the trade
of the Danube and the Rhine
by the river Main. This idea
is shown here by the female
figure with the lions, who
typifies strength, and the
other figure typifying loyalty,
who swear to uphold the
union shown by the weapons
of alliance, especially the two
charged shields bound by a
triple chain and surmounted

Germany

Ebony and silver chest given to Prince Regent Albrecht of Braunschweig

* " American Silver," by It. T.
II. Halsey, lilt bl ished by the Museum
of Fine Arts, Boston, has 38 half-
tone plates, which show how the
colonial artist in America, or the
seventeenth and eighteenth cen-
turies, followed English models of a
rather sober sort, nod kept to ac-
cepted designs in good style, rather
than inventing striking novelties.
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by a crown. Below these figures are two round placques, one illustrating

trade, the other its means of transportation. The three figures below are

the Rhine and the Danube giving their hands to the Main between them as

a token that he binds together the two greater streams. Below the figure

representing the Main is a panorama of the city of Aschaffenburg, and below

it the city's arms. The use of the central portion of the shield for the dedi-

catory inscription obviates completely the difficulty that always is found in

that rounded central part of a piece of silver plate. The ancients often left

it plain, hut more often filled it wholly or partially with one or more figures.

Mythological reliefs, like Leda and the swan,•etc., were used in the best

period. In more decadent times the motives used are identified in style by

Pompeiian wall paintings, as are those of the earlier period by Greek vase

painting. Portrait work for such a center in silver plate came in during

decadent times. Roman men and women even had the portraits of their

dead spouses beaten into the center of silver table-plate, a fad something

like the enlarged pictures that hang in too many houses to-day.

Very worthy of notice in this Aschaffen-

burg shield are the two round designs, the

strictly materialistic, which so well divide

the three mythologically-treated river gods
clasping hands, from the two idealistic human

figures above who swear to uphold the unity

typified by the three below. The plain band

at the edge, the bands under the river gods,

the plain scroll around the placques, are well-

conceived resting places for the figures, and

the arc above and point below are filled very

cleverly. There is no strain felt in the repre-

sentations, and because of the close and

fitting symbolism of the whole design,

although there is a mass of work upon the

shield, there is no feeling of crowding.

It is a piece of work well conceived and

exquisitely done.
The ebony and silver chest, shown on

page 415, illustrates the way in which the

artist in silver can legitimately enter the

fields of architecture and sculpture, and

succeed in producing fine work.
This plate shows a chest
of ebony which was pre-
sented to the Prince Re-
gent Albrecht of Braun-

schweig, on his silver anniversary. It has

an inside measurement of fifty centimeters

and is decorated on the outside in architec-

tural bands of pearls and enamel. At the

four corners are silver female figures which

represent Faith, Justice, Industrial Hus-

bandry and Art. Amores hold the emblem

of peace and victory above the crown-sur-

mounted arms of Prussia and Saxony, and the escutcheon of Braunschweig

decorates the center of the front side of the chest. Architecturally the chest

itself is decorated as a frieze would be, the lid with its festoons corresponds

to the cornice, and the figures on top constitute the pediment. The bands

of pearls are retrospects to the beaded moulding of temple architecture.

A famous masterpiece, not here shown, is the copy of the Harlan Stadt-

becker. It is a silver beaker seventy-five centimeters in height. Its original

was found some years ago by the present Oberbuergermeister of the city, in

the Rathaus, under a lot of old papers. This beautiful piece is of excep-

tional interest because it is Augsburg work of the sixteenth century. It was

purchased for 25,000 marks, and is now in the Rothschild collection in

London. The Schleissner firm, however, made a copy for the city of

Hanau so perfect that when the two works were exhibited the connoisseurs

could not tell the reproduction from the original.

An interesting piece is the copy of the throne of the Prussian Royal

House, shown on this page. Two such pieces, each weighing 16o pounds,

were made for princes of other countries. One inclines to find fault, artisti-

cally, with the original design. The claws for the feet are a regular and

good design, but the obvious makeshift of the lion's head in front only

shows the difficulty which is not overcome by the heads at the extremities

of the arms of the throne. Two lions' heads are as manifestly impossible.

The whole of the floral work is marvelously done, perhaps overdone, but

entirely harmonious.
The silver game ;Atter, shown on page 414, is a good example of

Renaissance work. The rim is pure Greek or Latin style, doubled. There

A Noted
Masterpiece

March, 1907

are several platters in the Hildesheim and Boscoreale collections previously
mentioned, which show bands with reliefs of animals ; leaping hares, flying
birds, and animals fighting with one another ; in others, there is continuous
band of floral or arboreal design. Here we have dogs pursuing a hare and
a boar, but superimposed on an unsuitable band of floral spirals, which
spring rather unexpectedly from four elaborately conceived vases. On the
contrary, the design in the bowl is an intricate pattern of leafy stems, which
have blossomed forth not only into flowers, but also into winged female
figures, four of which spring at the waist direct from the bud, and four come
from what are intended to be cornucopias, but which really resemble more
the tails of sea horses. The centerpiece is simply to fill up space ; a con-
ventional design in the foreground, with a medieval castle in the back-
ground.

The fantasticity of the ornamentation on this platter shows the difficul-
ties against which the artist in silver of the Renaissance had to labor. He
was overwhelmed with the newly-discovered ancient mythological idealism ;

he was driven by his own training and his
allegorical bent, and he had the most fas-
tidiously ridiculous patrons to work for.
So it is no wonder that for a hundred years
his silver plate was over full of design, and
that the exuberance of his fancy has had an
influence which is still felt.

The other huge silver platter, shown on
the same page, represents "The Triumph of
Love." It might well represent the triumph
of a Roman emperor, sculptured in relief
on a commemorative column or triumphal
arch, if one simply changed the female figure
typifying an idea to a male figure glorying
in a fact. This platter is a noteworthy piece
of refiousse.

The work on the armor of the soldiers is
beautifully intricate, and the treatment of the
figures and the standards in the background,
which are made smaller and higher up in
order to give the idea of perspective, is not
at all a bad attempt, and is more cleverly
contrived than many a piece of sculpture in
high relief that has a world-wide fame.

The four goblets of dif-
Artistic Goblets ferent patterns, shown on

line 425, belong to the
general class of portrait, coin and medallion
goblets. It is quite the thing among the
families of the nobility and the authorities of
towns with ancient charter rights, to have
silver goblets made with beaten reliefs of
commemorative coins and medals. I wish
I might show a lot that cannot be shown.
It is certain that the metal goblet came

directly from, or was immensely influenced by the ancient painted Greek

vases, both in shape and design. The field to be covered is not much

varied. There must be a succession of bands of relief around the vase or
goblet, and some bands must be alike all the way round, and the vase and

goblet must be artistic from every side.

The Attic style of vase was usually handled, and the designs were

painted, taking these handles into consideration. But this method was not

always followed in metal ; as, for instance, in the big silver bell-shaped bowl

in Berlin from the Hildesheim find, and in the world-famous bronze Lista

Ficoroni, in the Museo Kircheriano in Rome, in both of which the handles

are set in the midst of ornaments. However, three of the goblets in our

plate belong rather to the so-called Megarian style, which has no handles,

and so leaves the whole of the eitterior free for ornamentation.

It will be noticed first of all that these goblets are surmounted by

figures which bear, or themselves are, the heraldic device of the family or

city in whose honor the cup is made. The rest of the work on the covers is

more or less a set design. The body of the goblet, second from the right,

can be quickly disposed of. It has three bands of coins and medals, really

four if one counts the winged medallion feet, and these bands are separated

by fillet moulding and one small rob of a floral pattern. This goblet exists

for its reliefs, and succeeds but tolerably in varying their monotony.

The handled beaker or stein has a bacchic pattern pure and simple, and

it can trace a direct ancestry back a good many centuries before the begin-

ning of our era. The reveling figures, not satyrs, however, and the fruit

and leaf ornamentation are all in keeping with the purpose of the goblet.

(Continued on page 425)

Silver throne of the Prussian Royal House

Aquamarine Mine, Mitchell County. North Carolina, Property of the American Gem and Pearl Company

Ime)rican Gem MAnAng mnd cuttAng
The wealth of the world has been increasing by leaps and

hounds, and the requirements of civilized peoples for articles of art
and adornment promise to outstrip their production. This is
especially true of natural objects, such as pearls and precious stones.
The pearl oyster requires a certain time to form its beautiful
product, and there is great danger that the output will be decreased
while the demand is increasing. There are very few discoveries of
new deposits of precious stones, and the percentage of fine material
is always small compared to the quantity actually mined.

With the great increase of wealth, and its attendant culture,
the reign of "King" Diamond has been seriously threatened.
"My lady" is not satisfied with a number of diamond ornaments
alone—she requires Amethysts and Kunzites, Pink Tourmalines
and Pink Topazes, Aquamarines and Green Tourmalines, Peridots
and Olivines, Sapphires, Rubies, Emeralds, Topazes, Opals,
Turquoises and numerous other delicately tinted stones to match
her custumes or enhance her particular style of beauty.

The demand for the precious and so-called semi-precious
stones has opened great possibilities for the jewelry manufacturer
and retailer—a brooch, bracelet or chain containing certain colored
precious or semi-precious stones that match a costume, becomes an
integral part of a lady's dress, and is as necessary to that costume
as a suitable hat or a pair of gloves.

Among the many stones in vogue, none are more beautiful
than the American Aquamarines, Tourmalines, Amethysts, Peridots
and Kunzites, some of which we mine exclusively and all of which
we cut in our New York shop. The list of other American stones
which we cut includes Aniazonite, Rose Quartz, Golden Beryl,
Thompsonites, Chlorastrolites, Arizona Garnets, etc., etc.

One of the most beautiful and popular of our native gems is
the Montana Sapphire—of a bright, clean, electric blue color—this
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gem is particularly advantageous for the manufacture of moderate-
priced jewelry, because of its purity and regularity of shape and .
color. The demand for Montana Sapphires has been increasing
from year to year, and the production of desirable sizes and shapes
is barely sufficient to meet this demand. We have secured a large
portion of last season's output and are therefore in a position to
offer substantial lots of finely graded stones at reasonable prices.

Besides cutting gems from American rough, we make a
specialty of cutting up the finest imported rough, such as Siberian,
Uruguay and Brazilian Amethysts, Madeira and Golden Topazes,
Persian Turquoise Matrix, Gem Opal and fine Opal Matrix, Brazilian
Aquamarines, Rubies, Sapphires, Emeralds, Lapis Lazuli, etc., etc.

We are constantly cutting new models and shapes, and as we
cut to the angle of light, the result is always a brilliant gem, costing
a trifle more perhaps than the imported stone, but greatly superior
in beauty and value.

We are buyers of Pearls, both Oriental and American, and are
constantly mining and importing rough gem material of all kinds.
Our aim is to sell every precious and so-called semi-precious stone,
excepting only the diamond.

Practical merchants will appreciate our mottoes, " From Mines
to Market" and "Buy From the Cutters." This means much in
the way of special and exclusive cuttings and is an absolute assur-
ance that every stone purchased, is usable.

There is no reason why a manufacturer should carry over odd
lots of precious or semi-precious stones, if he will let us cut his
exact needs from time to time.

American Gem and Pearl Company
14 and 16 Church Street, New York

(Corner of Courtlandt Street), On Block West of Broadway

London, 16 Holborn Viaduct Paris, 39 Rue de Chateaudu
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HUTCHISON & HUESTIS

RING MAKER 

FACTORY
183 Eddy Street

PROVIDENCE
RI.

Quality Guaranteed

SUPERIOR FINISH

(Tddera Lane, New 17oTR.

2 Tulpstraat, Amsterdam

Chicago Office, Columbus Building

NEW YORK
3 Maiden Lane

JOBBING TRADE ONLY
CHICAGO, Columbus Building

HARRY H. MILLER

ust One of the Numerous Trays of Abel's Creations
"AN IMITATION must be very good, or it is no

imitation "
Our imitations are so good and accurate that a

most rigid inspection is necessary to distinguish them
from the genuine. They have the same character of
distinct individuality as the high-priced platinum-set
diamond goods.

We make about eleven hundred different styles;
each piece is made with the same touch of excellence
as the genuine. They are worn without fear of
detection, and appeal to the most fastidious and
scrutinizing person.

The mountings are sterling silver, and finished in
I4-karat gold.

Silversmiths and Jewelers
Office and Works

ABEL BROS. 8z CO.
Abel Building, 64 and 66 John Street, NEW YORK CITY

IMPORTERS OF DIAMONDS, PEARLS, RUBIES AND ALL PRECIOUS STONES

Paris—London—Amsterdam—I dar—Oberstein
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ALFRED H. SMITH & CO.

London
6 Holborn Viaduct

170 Broadway, New York
(Corner Maiden Lane)

Also 475 Fifth Avenue Chicago
103 State Street

FROM THE LELAND STANFORD COLLECTION
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THE " OLD MINE " diamonds on the tray are from the Leland Stanford collection recently sold by the Leland Stanford University of
California. They are a part of nearly 300 carats which we purchased, and all of which are " OLD MINE " stones. It is not our
usual custom to mention names of individuals or firms with whom we do business, but as the description and disposition of the

Stanford collection of diamonds have been the subject of more or less newspaper articles, we fee; at liberty in this one instance to
mention the source from which they came. There are a number of very fine pieces in the lot between 2 and 3 carats. This purchase, in
addition to our regular stock of " OLD MINE " diamonds, gives us a good stock op to 3 carats, and all shapes and sizes of " OLD MINE " melee.

MEMORANDUM ORDERS SOLICITED ESTATES A SPECIALTY . 
CASH OFFERS MADE

CHAS. S. CROSSMAN & CO.
The "Old Mine" Diamond House. Established 1880 3 MAIDEN LANE, NEW YORK

TO THE JOBBING TRADE
Our original and beautiful lines of Children's Jewelry, comprising Neck Chains,
Baby Chains, Thimbles, Liickets and Pendants, are unique in many respects.
Designed especially for the Spring and Summer trade,

A.I. POPULAR PRICHti

STERN BROS. 6 CO.
33-43 Gold Street, New York

lit lir. 1.11i.it.

Rings Brooches Lockets Scarf Pins Bracelets Link Buttons Fobs
Studs Crosses Thimbles Hat Pins Baby Pins Tie Clasps

Screw Earrings Ring Mountings Bead Neck Chains Festoons

salesrooms and Offices of Diamond I - - 1 lin Nassau SI., New York Diamond Coning Wi.rks-1421Vest 14th St., NOW York
01:Fli

Chicago, Illinois. 102 Slate St. London, England, Audrey House, Ely Place Anislerilinn, Holland, 12 Tulp St
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No. 6293. " Meteor." For use on the range

In making coffee, there is only one way to secure the full flavor, and that is by using a
" Meteor " Circulating Coffee Percolator. With it you are always assured the most delicious
coffee possible, and in a remarkably short time. In boiling coffee, you develop its harmful
properties, and right here is the secret of the " Meteor."

The coffee is never boiled. The grounds never enter the reservoir containing the pure
filtered coffee. Not only does the "Meteor" produce the purest and most healthful coffee,
but it actually

SAVES ONE-THIRD in the amount of Coffee Used

Equally desirable for Tea

PRIZE TROPHIES : English Pewter, also Solid Copper with English Pewter Mc

Tea Ware Table Kettles Hotel Ware
Baking Dishes, Etc.

CATALOGUE 49 K. WILL BE SENT ON REQUEST

Pt 
HE manufacturers
of or Brand

Silver take pleasure in
submitting for your in-
spection a reproduction
of their new design
which will be known as
the "Moselle" pattern.

Into the creation of
these beautiful pieces
of "silver art" we have
put the work and study
of many months. The
esult, we feel, is worthy
f the reputation for
uality, which World

Brand Silver has always
held.

is a misnomer, as it is not a text-book or treatise on
engraving, but a unique compilation of monograms,
inscriptions and letter engraving for every purpose.

It comprises the best work of the greatest engraver •

in the country, each model being a masterpiece,
artistic alike in conception and execution.

It is a standard reference book in every first-class
jewelry store in the land, and means prestige and
business for every engraver.

It consists of sixty-one page plates, each 12 X 91
inches, and covers every form of letter engraving.

.V111 postpaid to any part of the world on receipt qf price, $6.00

The Keystone Publishing Co., 809-811-813 North 19th Street,

Let us send you our trade catalogue,
illustrating and pricing our entire line.

Factory: BRISTOL , CONN.
New York Chicago

46 West Broadway Silversmiths Bldg.
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Manning, Bowman & Company
NEW YORK MERIDEN, CONN. CHICAGO

NICKEL AND SILVER PLATE

No. 6293. " Meteor." For use on the range

The Best and Most Complete Line of

CHAFING-DISHES
WITH

"Ivory" Enameled Food Pan
COPPER NICKEL PLATED SILVER PLATED

"METEOR"
Circulating Coffee Percolator

OVER 100 STYLES AND SIZES

In nmking coffee, there is only one way to secure the full flavor, and that is by using a." Meteor " Circulating Coffee Percolator. With it you are always assured the most deliciouscoffee possible, and in a remarkably short time. In boiling coffee, you develop its harmfulproperties, and right here is the secret of the " Meteor."
The coffee is never boiled. The grounds never enter the reservoir containing the purefiltered coffee. Not only does the "Meteor" produce the purest and most healthful coffee,but it actually

SAVES ONE-THIRD in the amount of Coffee Used
Equally desirable for Tea

PRIZE TROPHIES : English Pewter, also Solid Copper with English Pewter Mountings

Tea Ware Table Kettles Hotel Ware
Baking Dishes, Etc.

CATALOGUE 49 K. WILL BE SENT ON REQUEST

HORNIKEL'S ENGRAVERS'

For Sale by

is a misnomer, as it is not a text-book or treatise on
engraving, but a unique compilation of monograms,
inscriptions and letter engraving for every purpose.

It comprises the best work of the greatest engraver
in the country, each model being a masterpiece,
artistic alike in conception and execution.

It is a standard reference book in every first-class
jewelry store in the land, and means prestige and
business for every engraver.

It consists of sixty-one page plates, each 12 x cyto
inches, and covers every form of letter engraving.

.',ell/ postpaid lo par! of the world on recrOl firice, $6.00

Thc Keystone Publishing Co., 8o9-811-813 North tyth Street, PHILADELPHIA, PA.
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WORLD
BRAND
SILVER

Pt 
HE manufacturers
of World Brand

Silver take pleasure in
submitting for your in-
spection a reproduction
of their new design
which will be known as
the "Moselle" pattern.
4,1, Into the creation of
these beautiful pieces
of "silver art" we have
put the work and study
of many months. The
result, we feel, is worthy
of the reputation for
uality, which World

Brand Silver has always
held.

No. 1693. " Meteor"

TEXT-BOOK

Let us send you our trade catalogue,
illustrating and pricing our entire line.

amentan thr Companp
Factory: BRISTOL , CONN.

New York Chicago
46 West Broadway Silversmiths Bldg.
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THE vogue of the Howard watch is constantly increasing. This is one of the best propositions ever pre-
sented to the retail jeweler and seldom has a demand for an article been created by such persistent,

artistic and effective advertising. A demand has been created . for this excellent watch by the co-operation of
the manufacturer and jobber ; numerous prospective customers having been brought to the counter of the
dealer, and a great many more are sure to come. The watch readily sells on its merits and character. Of
considerable importance also to the dealer is the fact that the profit is exceptional, and the selling price strictly
maintained. We should be glad to give details of selling plan and all further information on request. We
carry a full line of gold and filled in various grades of movements and will send selection if
desired. Our representatives are also prepared to show a full assortment to the trade.

HENRY FREUND. 0 BRO., 'Sellers of Sellers"
71 Nassau Street, NEW YORK

ELK AND EAGLE GOODS A SPECIALTY

The Howard was good enough for Commodore Peary in
the iar North, where it was used under especially severe
conditions and extreme temperature.

/05'

Maaonic ToTencheo, made in to and 14 K., designed for the use and wear of Wives, Daughters and
Sweethearts of Knights Templar, Thirty-second Degree Masons and Shriners.

Women Folk like to wear them and Masons are proud to have them do so. We encourage the Custom. We manufacture
many other designs, which we have not illustrated. Send for memorandum selection package.
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The History of the
Silversmith's Art

(Continued from page 416)

The third goblet is worth study.
has eight distinctly - marked

ands, five of different leaf or florel
pattern, one a large historical de-
scriptive band, one that shows
animals and weapons of the chase,
and the eighth a continuous band
of the arms of the royal house.
One must find fault again with the
claw-foot, which at the top is
transformed to a leaf pattern. Its
only justification is that it helps
ate to forget that the claws seem

IL) presuppose a three-legged lion.
Before one can look carefully

it the fourth goblet, the artistic
sense shudders at the certain fate
of the animals which are used as
feet. The placing of forms or fig-
ures which the feelings recognize
as too weak for supports, has
always been a failure, from an
artistic standpoint. One remem-
bers at once the Caryatido, the
female figures used as columns in the porch of the Erechtheum at Athens.
One has somewhat the same feeling of insufficient foundation when one
sees two fine silver bowls in the Borgia collection at Naples, which have
flowers for feet, despite the fact that the weight of the bowl is purposely
concealed by the mass of design that connects so naturally with the flower
feet. Now look again at the two goblets last mentioned in this plate and
notice how much stronger seem the three lion paws under the one, than all
tour lions under the other. The only band that merits particular comment
is the one showing the troup of mounted horsemen, in which the line is
inclined on the surface to give the impression of rapid motion.

One of the best designed and most perfectly executed
pieces of a commemorative character that can be found,

Workmanship is the silver and marble column on page 413, which was
presented to the retiring Oberftraesident Magdeburg by

the province of Hessen-Nassau. This piece is five feet high and as well
wrought in detail as in general outline. On a banded marble monolith, with
a Greek Corinthian capital, stands a figure like that which critics say is a
decadent variation of the Lysippean conception of Hercules. But the over-
developed muscularity of the figure does not detract from the naturalness of
the poise, nor of the dignity of the idea. At any rate, we have in the figure
in question a copy of the justly famous Farnese Hercules in Naples. The
use of this Hercules is, however, more directly copied from the massive
figure which surmounts the
rand cascade in front of the
ersmaa: emperor's castle in

11'ilhelmshoehe, at Castel, the
a pit al of Upper Hessen-1

is 

The standing female fig-
ure is a copy of the Germania
from the Niederwalddenkmal,
that gigantic monument which
!ominates the vine-clad slopes
hove Rudesheim, opposite
ingen on the Rhine. These.
WO striking upright figures
re allusory—the Hercules to

(lessen, the Germania to
`:assau. The two figures on
sight and left represent the
leers and Weser, which
ire Hessen - Nassau's great

, 

No one can question the
lignity of such a piece of work.
tut it does more than show
rhat are the possibilities of

T H E K EYSTONE

Silver Communion Service

Fine Pieces of
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the silversmith's art, it does more
than incite to careful and appro-
priate decorative grouping and
artistic work, it helps perpetuate
the mighty influence of an ancient
idea of artistic beauty, which has
ever thrown off the accretions of
superfluous decoration for deco-
ration's sake, and it keeps before
the mind of the ever contemporary
artist that he has no limitations in
his art if he preserves a dignity
that has meaning, a decorative
motive that has a justification,
and a beauty that satisfies.

The Vogue of Translucent
Enamel

Art jewelry wrought of pre-
cious stones and translucent en-
amel is the very newest orna-
mentation for fair women. It need
scarcely be said the birthplace of
this latest achievement of the gold-
smith's art and craft was Paris—.
Paris, the beauty-loving city, where
everything in the way of dainty

adornment is to be found. But Paris is not the only home of art jewelry.
America numbers among its artists in this line some of the best in the world,
and some of the finest of the new enamel work is done just outside of New
York City. Not long ago a Frenchman, who, after years of expetimenting,
succeeded in perfecting a process of jewelry enamel whereby the most
delicate tints are imparted to enamel which is well nigh transparent, came
to America to design art ornaments for the fairest and wealthiest of our
women. He set up a little studio and workshop in New Jersey, where he
spends his days and many of his nights with his forge and his furnace, his
crucibles and his colors, working out some of the most beautiful necklaces,
brooches and pendants that have ever been seen in this country.

There are no duplicates among his works. Only one piece is made
from each design. Like nature, an artist never reproduces his handiwork.
Flowers and leaves and birds may be repeated in the various art objects of
gold and enamel and precious stones time and time again, but no two are
exactly alike when completed. The furnace, through which the various
pieces of jewelry must pass ere the enamel assumes a proper transparency
and delicacy of tint, is as capricious as a woman. Despite the most careful
preparation and attention to details, the shading varies ever so little, the
degree of transparency differs each time by just a trifle, and when examined
closely two enameled flowers are as unlike as they are found to be in the
realm of nature. For this reason there is a strong element of chance in the

working out of a rare design,
an element that spurs the
worker on to finish his crea-
tion, that raises the spirits
high with the sense of pride
and joy when the flowers come
forth from the bath of flames
more beautiful than he had
dared hope, but dashes them
to the very depths of despair
when his expectations are not
fully realized.

Now, however, the chemi-
cal phase of the work is so
perfected that those who
know the secret of the process
have little to fear from either
the furnace or the mixing of
colors.
One of these pieces of trans-

lucent enamel jewelry is worth
close scrutiny. When held to
the light the rays filter through
and the effect of the enamel is
heightened a hundred fold.Silver Commemmorative Gi,blets



THE vogue of the Howard watch is constantly increasing. This is one of the best propositions ever pre-

sented to the retail jeweler and seldom has a demand for an article been created by such persistent,

artistic and effective advertising. A demand has been created for this excellent watch by the co-operation of

the manufacturer and jobber ; numerous prospective customers having been brought to the counter of the

dealer, and a great many more are sure to come. The watch readily sells on its merits and character. Of

considerable importance also to the dealer is the fact that the profit is exceptional, and the selling price strictly

maintained. We should be glad to give details of selling plan and all further information on request. We

carry a full line of gold and filled in various grades of movements and will send selection if

desired. Our representatives are also prepared to show a full assortment to the trade.

HENRY FREUND. & BRO., ',Sellers of Sellers"
■IP

71 Nassau Street, NEW YORK

„Of=
"

-
ELK AND EAGLE GOODS A SPECIALTY

The Howard was good enough for Commodore Peary in
the tar North, where it was used under especially severe
conditions and extreme temperature.
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The History of the
Silversmith's Art

(Continued from page sun

The third goblet is worth study.
I has eight distinctly - marked
,ands, five of different leaf or flosal
t.ittern, one a large historical de-
Tiptive band, one that shows

:mime's and weapons of the chase,
and the eighth a continuous band
('f the arms of the royal house.
)ne must find fault again with the
Jaw-foot, which at the top is
transformed to a leaf pattern. Its
tfly justification is that it helps
one to forget that the claws seem
to presuppose a three-legged lion.

Before one can look carefully
at the fourth goblet, the artistic
sense shudders at the certain fate
of the animals which are used as
teet. The placing of forms or fig-
ures which the feelings recognize
as too weak for supports, has
.11ways been a failure, from an
artistic standpoint. One remem-
bers at once the Caryatido, the
female figures used as columns in the porch of the Erechtheum at Athens.

One has somewhat the same feeling of insufficient foundation when one

sees two fine silver bowls in the Borgia collection at Naples, which have
flowers for feet, despite the fact that the weight of the bowl is purposely

concealed by the mass of design that connects so naturally with the flower

feet. Now look again at the two goblets last mentioned in this plate and

notice how much stronger seem the three lion paws under the one, than all

four lions under the other. The only band that merits particular comment

is the one showing the troup of mounted horsemen, in which the line is
inclined on the surface to give the impression of rapid motion.

One of the best designed and most perfectly executed

Fine Pieces of pieces of a commemorative character that can be found,

Workmanship is the silver and marble column on page 413, which was
presented to the retiring Obetfiraesident Magdeburg by

the province of Hessen-Nassau. This piece is five feet high and as well

wrought in detail as in general outline. On a banded marble monolith, with

Greek Corinthian capital, stands a figure like that which critics say is a

decadent variation of the Lysippean conception of Hercules. But the over-

developed muscularity of the figure does not detract from the naturalness of

the poise, nor of the dignity of the idea. At any rate, we have in the figure

in question a copy of the justly famous Farnese Hercules in Naples. The

use of this Hercules is, however, more directly copied from the massive
igure which surmounts the
rand cascade in front of the
,erman emperor's castle in
\'ilhelmshoehe, at Castel, the
a pi tal of Upper Hessen-,
,Issau.
The standing female fig-

at is a copy of the Germania
om the Niederwalddenkmal,
at gigantic monument which
ominates the vine-clad slopes
oove Rudesheim, opposite

' ingen on the Rhine. These,
vo striking upright figures
:e allusory—the Hercules to
Hessen, the Germania to
assau. The two figures on

1:ght and left represent the
vers Rhine and Weser, which
:e Hessen - Nassau's great
aterways.

No one can question the
Ignity of such a piece of work.
tut it does more than show
hat are the possibilities of
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the silversmith's art, it does more
than incite to careful and appro-
priate decorative grouping and
artistic work, it helps perpetuate
the mighty influence of an ancient
idea of artistic beauty, which has
ever thrown off the accretions of
superfluous decoration for deco-
ration's sake, and it keeps before
the mind of the ever contemporary
artist that he has no limitations in
his art if he preserves a dignity
that has meaning, a decorative
motive that has a justification,
and a beauty that satisfies.

The Vogue of Translucent
Enamel

Art jewelry wrought of pre-
cious stones and translucent en-
amel is the very newest orna-
mentation for fair women. It need
scarcely be said the birthplace of
this latest achievement of the gold-
smith's art and craft was Paris —
Paris, the beauty-loving city, where
everything in the way of dainty

adornment is to be found. But Paris is not the only home of art jewelry.

America numbers among its artists in this line some of the best in the world,

and some of the finest of the new enamel work is done just outside of New

York City. Not long ago a Frenchman, who, after years of expedmenting,

succeeded in perfecting a process of jewelry enamel whereby the most

delicate tints are imparted to enamel which is well nigh transparent, came

to America to design art ornaments for the fairest and wealthiest of our

women. He set up a little studio and workshop in New Jersey, where he

spends his days and many of his nights with his forge and his furnace, his

crucibles and his colors, working out some of the most beautiful necklaces,

brooches and pendants that have ever been seen in this country.

There are no duplicates among his works. Only one piece is made

from each design. Like nature, an artist never reproduces his handiwork.

Flowers and leaves and birds may be repeated in the various art objects of

gold and enamel and precious stones time and time again, but no two are

exactly alike when completed. The furnace, through which the various

pieces of jewelry must pass ere the enamel assumes a proper transparency
and delicacy of tint, is as capricious as a woman. Despite the most careful

preparation and attention to details, the shading varies ever so little, the

degree of transparency differs each time by just a trifle, and when examined

closely two enameled flowers are as unlike as they are found to be in the

realm of nature. For this reason there is a strong element of chance in the
working out of a rare design,
an element that spurs the
worker on to finish his crea-
tion, that raises the spirits
high with the sense of pride
and joy when the flowers come
forth from the bath of flames
more beautiful than he had
dared hope, but dashes them
to the very depths of despair
when his expectations are not
fully realized.

Now, however, the chemi-
cal phase of the work is so
perfected that those who
know the secret of the process
have little to fear from either
the furnace or the mixing of
colors.
One of these pieces of trans-

lucent enamel jewelry is worth
close scrutiny. When held to
the light the rays filter through
and the effect of the enamel is
heightened a hundred fold.
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Quality of Gold and Quality of Workmanship

Buy of makers who bill and mark their goods as
represented. The success that has attended our

efforts for the past 36 years is evidence that our

policy is right.

VEST CHAINS NECK CHAINS

DICKENS CHAINS BEAD NECKS

GUARD CHAINS FOBS BRACELETS

C. SYDNEY SMITH 0 CO.
Established 1870

Manufacturers of GOLD CHAIN AND JEWELRY
* 9-11-13 Maiden Lane, Nell, York

Factory, Providence, R. I. Tradr•Thirk

71" -TIP" 'MI 0111

Yes sir, when you've mailed us your first order for shipment

of Watches, you'll be surprised at how promptly they arrive.

Everything in good shape—the very kind you wanted—an,

the whole thing accomplished without any effort on your part.

The Jeweler who thinks he has to spend railroad fare to bu)

Watches has something to learn. We have proved it to lot

of them.
Drop us a note to-day telling us what you need and we'l

prove it to you. To You.

M. A. MEAD & CO.
America's Pioneer Exclusive Watch Jobber
Farmers' Bank Building Columbus Memorial Building

PITTSBURG CHICAGO

"THE WATCHES THAT SELL"

Waltham Howard New England
Elgin United States New York Standard

Keystone Gold Crescent
Jas. Boss Crown

With the Lenten season here and the social
whirl at low ebb, there is absent, at this time, some
of the leading elements that go to make up the
bone and sinew of the jeweler's trade. The special
features are lacking, but the current trade in spite
of all this seems to have been holding up remark-
ably well. As one of the dealers explained it,
" the people have got money and will spend it,
whether it is Lent or not."

The stocks especially designed
Easter Goods for Easter offerings are finding

a place in the windows and
show cases at this time. They represent much
care and thought on the part of the dealers and
are already attracting some attention. The Easter-
gift habit is growing stronger among the people of
the Pittsburg district, and it reaches far beyond the
old-fashioned custom of cards, confection and
floral offerings. Of course, novelties are numerous.
The goods have a spring-like appearance, and
enamel ornaments are in demand. In some of the
larger stores there has been an apparent effort to
run out some of the imported bronzes and higher
grade goods usually found before the holidays,
but the indications are that these are a little out
of the notions of the buyers for the time.

April and May are the moving
Moving Time months in Pittsburg, and this,

as has been mentioned before,
has been gradually forcing a serious condition on
the retailers, who are confronted with excessive
rents. Castleberg's instalment house, which had
a handsome store on Smithfield Street, is preparing
to move. H. E. Wi lki ns Company on Wood Street,
which succeeded the Sampson house, is preparing
to change location and will try to get an upper-
floor space, where rent will be less and where, it
is held, instalment trade can be looked after just
as well. Mr. Murray, of this company, said that
the way the instalment man looked at it was that
people seeking instalment goods would not mind
going up a flight of stairs or elevator to get them,
and the transient trade caught on the street and
from the passing throng is so small that it does not
compensate for the vastly greater rent.

None of the older and larger retailers have
considered changes at this time. Graf & Niemann,
on Sixth Street, will be ready to desert the store
there on the expiration of the lease on April 1st.
It is a case where a substantial business house is
forced to retire because the landlord sought to
.;obble up all of the profits in the business. East
Liberty jewelers are complaining in the same man-
ner as those in the down-town section about rents.
'Mere seems to be a scattering now of the trade to
the numerous small subsidiary business sections of
the city in search of a fair business prospect, with
less cost of operation.

The police have been busy
during the past month, search-
ing for burglars who have been
trying to prey on the jewelry

trade. One case was reported at the store of
S. Sable, in Smithfield Street, where a rear entrance
by breaking a window enabled the robber to get
some small stock of no great value, the safe being
intouched. The watches, stick pins and clocks
missing are valued at only Poo. A few days later
Pried's jewelry store, on Beaver Avenue, Alle-

Audacious
Burglaries

gheny, was robbed in a somewhat similar manner,
with slight loss. The operations in both cases
were so similar that the police of both cities com-
pared notes, and when a young man was arrested
in Allegheny with some of the stolen goods, he
was implicated in the Pittsburg robbery. The man
is now awaiting trial for the two crimes, a confes-
sion being secured from him.

Another development in the case in which
Castleberg's suffered through the peculations of a
clerk, B. S. Jaffe, has attracted attention because
of its showing the possible weakness in the manag-
ing of instalment sales. Jaffe, when sentenced to
the penitentiary, declared to the court that he
forged the names of fictitious people to leases for
goods, to cover up former shortages in money. It
was so easy that it worked for some time without
the slightest suspicion. If this is the case, instal-
ment men think that it is high time that something
different in the form of transacting business on the in-
stalment plan must be devised. It has been intimated
that while Jaffe is now serving four years in prison,
there are always to be counted a certain number
of Jaffes in any business, and these must be guarded
against the same as rodents in a household.

Sympathy has been aroused by
the sad bereavement that came
this past month to J. P. Stein-

man, whose jewelry store in Fifth Street has been
the center of quite a growing business of late.
Mrs. Steinman started for Pittsburg a few days
ago, and while riding in a street car was taken ill.
Before she could be removed, she died. The illness
was heart trouble, but the attack was so sudden
and unexpected that it came as a severe shock to
friends and a terrible blow to Mr. Steinman. Before
Mrs. Steinman could be identified, the remains had
to be removed to the morgue. There the husband
and father called in a few moments and had them
taken to the family home in Buena Vista Street,
Allegheny.

A Sad Bereavement

Demand for High-

Gillespie Brothers note a con-
tinuation of the remarkable de-

Class Goods mand for diamonds during the
first of the present year. The

interest shown is considered somewhat out of the
ordinary, and the sales have been especially large.
Incidental to this, A. A. Gillespie, of the firm,
starts next week for an extensive European trip,
which will continue for at least two months and he
will,have twenty-eight days on the water. He will
first visit the West Indies and then sail for France,
visiting Italy and other countries before returning.
Importations of bronzes, from Mr. Gillespie's view
point as well as many others, are to continue this
year. The cut-glass trade has been phenomenal
and promises to remain so for some time to come.
Few large stocks remain since the holidays.

An incident of special interest
in the jewelry trade in Pittsburg
has been the celebration of the
twentieth anniversary of the

well-known jewelry house of Hardy & Hayes
Company, one of the leading retail establishments
of the city. The anniversary date was Washing-
ton's Birthday, for it was on that notable day that
the doors of this house were thrown open in a
small way, since which time the house has grad-
ually moved upward in the ranks of the jewelers,
until to-day it has one of the largest houses in
Western Pennsylvania and has a list of friends and
customers that any house may well feel was a
priceless asset. The history of the house is an
interesting one. Three years after starting in
business the firm was obliged to secure a three-
story building at 523 Smithfield Street. Five years

Twentieth
Anniversary
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later the company spread out still further and
moved to 511 Fifth Avenue and six years ago the
business was of such a volume that the company
took the larger and present quarters, 213-215 Fifth
Avenue. The present building immediately adjoins
their old stand, and they remodeled it to suit the
requirements of their business, occupying the entire
building of four stories, where they have been
located ever since, each floor being a complete
store in itself. Owing to the magnitude of the busi-
ness the firm, then known as Hardy & Hayes,
became incorporated under the name of the Hardy
& Hayes Company. This was in 19°2, J. Alexander
Hardy becoming president, H. B. Hayes, vice-
president, and Miss E. M. Ogden, secretary and
treasurer—these, with John D. Brown, constituting
the board of directors of the new company. An
interest in the company was at that time given the
heads of the various departments, John B. Lambie,
C. H. Brush and G. Marvin Wattles thus becom-
ing stockholders. Since then the firm has enjoyed
an even greater measure of prosperity and to-day
ranks witk the leading houses of the country.

M. A. Mead, head of the watch jobbing house
of Chicago, was a visitor in Pittsburg for a brief
period and at the Pittsburg office of that company
during the early portion of February. Mr. Mead
was accompanid by Mrs. Mead and his son, R. 0.
Mead, and the family were on their way to New
York, where they sailed for an extensive trip to
and through Europe, intending to spend much of
their time in Italy. Mr. Mead was accompanied
to New York by Manager J. T. Montgomery, of the
Pittsburg office, who went to see the family off.
Incidentally, Mr. Montgomery is leading the life of
a bachelor at this time, because Mrs. Montgomery
is spending the next three months in Europe and
the home in Sewickley is closed. Manager Mont-
gomery is a guest at the Fort Pitt Hotel in the
meantime.

William E. Stieren Company, the well-known
opticians, suffered from a serious fire on Wednes-
day, February 20th, which broke out in the cellar
of their artists' materials and architects' supply
store in Smithfield Street. It was due to a leaking
gas pipe, which caused an explosion that destroyed
the front of the store. The loss will amount to,
approximately, poop.
. Heeren Bros. & Co.'s factories are work-
ing full time, and the big house is enjoying an ex-
ceptionally good run of trade in all departments.
Geo. B. Barrett Co. had many callers from the
trade during the past month, and say that the pros-
pects for a good season were never better. Vil-
sacks' display for this season is unusually superb,
and most attractive displays are also being shown
in imported ware in Terheyden's and Roberts'
handsome stores. O'Brien & Co. are holding an
auction of bronzes and other art goods, and adver-
tisements announce their retirement from that
branch of the business, with indications that the
store will be given over to the jewelry line exclu-
sively.

Marsh, Brown, Mather Co., whose store is
located in the Bessemer Building, has rearranged
the interior so as to secure more light and greater
convenience in the transaction of their business.
The improvement has added materially to the
attractiveness and brightness of the store.

\V. E. Armacost is a new addition to the trav-
eling force of the Pittsburg branch of M. A. Mead
& Co. Mr. Armacost has been connected with the
Hibbard Jewelry Co., of Akron, Ohio. He will look
after the territory adjacent to Pittsburg, and enters
on his new duties with all the ardor of youth and an
experience of just what the retailer needs.
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"HOROLOGY HALL" " BRADLEY HALL"

" Every room in the liorological Building is used exclusively for instruction of Watch Work, Jewelry Work, Engraving and Optics and the necessary offices to carry on the business
of this kind, besides lecture rooms, cloak rooms and a room for experimental work"

ARE YOU LOSING IVIONEY by not being in possession of the ability to command the wages of a first-class workman ? If so,
do as thousands of others have done—come to the Horological Department of Bradley Poly.

technic Institute and perfect yourself in Watch Work, Jewelry Work, Engraving and Optics. Do not put it off this time as you have in the past, but make up
your mind that you will put yourself in shape to be on equal footing with the best workmen in the country, thereby being able to draw wages due a thorough
workman. This school is not an experiment, having had TWENTY-ONE YEARS' successful experience. It is endorsed by the leading jobbers and watch manu-
facturers of this country ; besides, we have hundreds of testimonials from individual jewelers who are fortunate enough to get one of our students, or have had their
sons take a full course in this institution., and from many students who are in business for themselves or have secured lucrative positions with salaries much in advance
of what they were receiving before coming to us. Illustrated catalogues free on application. Send postal card to-day, with name and address, to Department K,

BRADLEY POLYTECHNIC INSTITUTE, Peoria, Ill.

WIEGEL SHOW CASE CO.
123 South Meridian Street

INDIANAPOLIS, IND.

High-grade hand-made show cases in
stock and to order

S.T.NicHoLs & Co.
Indiana's

Exclusive

Wholesale and

Manufacturing

OPTICIANS

Prescription Work a
Specialty

Send for Special Price-List

306 State Life Building

INDIANAPOLIS, IND.

MINIATURE PORTRAITS
Enameled on
WATCH DIALS,
CAPS and LIDS

Plain and
Colored

Can be made from
any photograph

or print

Send 6 two-cent stamps for a beautiful sample
• dial and price-list

CARMAN ART COMPANY
79 Dearborn Street CHICAGO, ILL.

We do not warrant our goods "Never to
break or wear out." Why should we, not any-

thing that is good lasts forever.
What we do warrant is the linen. A button-

hole never breaks or wears out. Never has
been known to. Any man using our collar
button on new linen will find that out.

The value of a collar button is nothing com-
pared to the linen that a man destroys from the
use of poor collar buttons. Use the

IMPROVED
SEPARABLE
COLLAR
BUTTON

and lw happy. For sale by leading Jobbers.

0. W. YOUNG & CO.
483 Ogden Avenue, CHICAGO, ILL.

When writing to advertisers, kindly
eneniton The Keystone

having calls for CLASS PENS
 I et us make them for 3mu

Are you MEDALS

C. B. DYER, 234 MASSACHUSETTS AVENUE, INDIANAPOLIS, NO.

We design and make ARTS and CRAFTS JEWELRY

Send us your next package of repair and
special order work

You will be pleased with our work and prices

THE A. P. CRAFT CO.

10 N. Pennsylvania Street INDIANAPOLIS, IND

TIGER CLAW MOUNTINGS

I KKO MATSUMOTO
Manufacturing Jeweler

Room 316 American Central Life Building, INDIANAPOLIS, IND,

March, I907 T H E

While February was a little quiet with the re-
tail trade the jobbers and manufacturers have had
no complaints to make.

E. M. Craft, of A. P. Craft Co., says that trade
since the holidays has been beyond all expecta-
tions ; in fact there has been no let up since the
beginning of 1907. New work has kept all hands
busy, not to mention trade job work.

J. E. Reagan, manager of the Baldwin-Miller
Company reports his firm as having enjoyed the
biggest January trade in its history, both on the
road and in the house. February has held its own
remarkably well.

S. T. Nichols & Co., have had no idle moments
in either their tool and material or optical branches.

0. J. Krieger, foreman of the A. P. Craft Co.'s
shop, is back at his post after a ten-days' illness.

George W. Dick, the well-known gold and
silver plater, on Virginia Avenue, has just coin,
pleted an unusually heavy order, the gold plating
of the altar furnishings of one of the largest Catho-
lic churches in this city. The plating of ecclesias-
tic ornaments and furnishings forms a large part of
Mr. Dick's business. Many Catholic churches
throughout the State having been regular customers
for many years.

Among the subscribers to the endowment fund
for Butler College located in the classic little
suburb of Irvington in this city are : Joseph E.
Reagan, Mrs. Carl F. Walk and Carl L. Rost.

L. F. Kiefer & Son will remove from 114 East
Ohio Street to 227 Massachusetts Avenue on
March 15th. This firm is one of the oldest and best
known in the city. It dates back to 1867 when
Louis F. Kiefer, father of Louis F. and Charles,
the present members of the firm, opened a watch
and jewelry store in the Odd Fellows' Building at
the corner of Washington and Pennsylvania
Streets.

D. A. Hickman has added several pieces of
heavy machinery to his jewelry work shop in the
Yohn Block, including electric drills, press and
drop hammer to facilitate his manufacturing and
repair jewelry work. Mr. Hickman has been in
business for himself but a few month, and is well
satisfied with the success and encouragement he
has met with.

H. A. Comstock's big street clock has been
reset by the Merchants' Heat & Light Co. Some
months ago the steam heating pipes were run into
the building under the base of the clock and since
then the concrete blocks have settled until the
clock has been out of plumb. When Mr. Com-
stock called the heating company's attention to
the harm done his timepiece they promptly re-
paired the damage.

Chris. Bernloehr & Bros. have partitioned off
a part of their new storeroom, at i6 East Wash-
ington Street, making a bright, cozy little room,
appropriately furnished, where a customer can at
leisure and in privacy make a selection of dia-
monds or other articles. This thought for the
comfort of the firm's customers has been greatly
appreciated.

Charles Mayer and Albert Zoller, of Charles
Mayer & Co., sailed February 16th for Europe. Mr.
Zoller will assist Mr. Mayer in the purchase of new
goods, especially in his own department—watches,
clocks and jewelry. Mr. Mayer, who is accom-
panied by his wife and two sons will remain several
months. 

A baby girl born to wear earrings recently
came in to the world in Muncie, Ind. The mother
noticed a tiny mark on the lobe of one of the
child's ears. Upon examination it was found that
both ears were so marked from a little incision ex-
tending completely through the lobes as though
the ears were naturally pierced. The parents have
no theory to account for the unusual conditions.
Friends intend to present the tiny little miss with
a pair of earrings and insist they must be worn.

James M. Morris, one-third owner and general
manager of the Fidelity Watch & Diamond Co.
at 372 Massachusetts Ave., petitioned to have a
receiver appointed. H. E. Negley was made
receiver and will manage the concern until Mr.
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Morris, who has been in poor health, has recovered.
The company claims that it is solvent. Its assets
amount to $20,000 and its liabilities are $15,000.
The prospects are that the firm will shortly reor-
ganize and continue without further change or

.interruption.
When the property of John Wimmer, a promi-

nent optician who died recently, was appraised it
was found that he owned three rare and valuable
old violins, purchased for his son John, nine years
old, whom he wished to encourage to learn to
play. The finest of these instruments is a Cre-
mona made in 1600, which Mr. Wimmer valued
at $2500 and which the appraisers claim will bring
$t000 at any time. Another instrument is a Sebas-
tian Klatz Mittermoale, made in the eighteenth
century, which is appraised at $600. The third
violin is a Dorosby, made in this city, valued at
$75. There is a fourth violin on which the boy
was learning. Mrs. Charles Dolle, an aunt of the
lad, has taken him to Cincinnati to make his home
with her and to be educated according to the plans
of his father. The three valuable violins will be
taken care of and insured against fire by the
Indiana Trust Company, which will manage the
boys affairs, until he is ready to use them.

Chas. B. Dyer had an attractive window
display recently. It consisted of a choice variety
of semi-precious stones, now so popular in art
jewelry, and a number of beautiful necklaces,
rings and brooches, showing some of the artistic
designs in which they can be mounted with such
pleasing effect. A card, plainly marked with the
name was placed beside each paper of stones.
Mr. Dyer's originality of ideas is well illustrated in
the unique inscription on his business card here
reproduced, which attracts much attention and
admiring comment:

0,664.feb 9?. atj er
JEWELER, TO THE QUEEN

OF MANY A HOW11.140LO •••• WHY NOT YOURS,

J. C. Walk & Co., will in a few days announce
the location of their new store room, in the mean-
while they continue their removal sale.

Mr. & Mrs. Samuel F. Sipe, of Pittsburg, Pa.,
were the guests of their brother, J. C. Sipe, in this
city last month.

Prosser & Burns, manufacturing jewelers, at
115 W. Washington Street, have moved their plant
just across the hall into larger and better quarters.
New machinery, run by electricity, has been
installed and many improvements made that were
demanded by the increased trade. Three years
ago the business was established by Thomas
Prosser and Herman Burns, both practical work-
men of experience. By practicing the principles
of honesty, industry and economy the firm has
built up an excellent trade in the capital city and
the surrounding towns.

Gray, Gribben & Gray are making extensive
arrangements to handle a full line of pianos and
musical instruments in connection with their watch
and jewelry business in the Y. M. C. A. Building
on North Illinois Street. The large and handsome
store room can easily accommodate the two lines.
The jewelry stock will continue to occupy the
front half of the room with the musical department
in the rear. The entire store is handsomely
decorated, furnished in mahogany and brilliantly
lighted. A spring opening will be given in a few
weeks.

R. W. Partlow, at one time with J. C. Sipe has
gone into the optical business and is now located
with the Rose Optical Co. on North Illinois Street.

Ernest Newlin, watchmaker and optician, has
recently bought an interest in the Hoosier Jewelry
Co. Mr. Newlin has been with the firm for the
past year or more, doing watch work and conduct-
ing an optical business. The consolidation of the
two stocks will not change the firm-name, the
Hoosier Jewelry Co.

J. C. Sipe took his annual inventory of stock
last month, which demonstrated beyond a doubt
that 1906 had been a good diamond year.

Graf & Bonnet have opened a manufacturing
and jewelry repairing business at so Virginia Ave.
Fritz Bonnet, who was with Geo. A. Forgas on
Massachusetts Ave., for over a year, came from
Pforzheim, Germany, where he learned the jewelry
business. Otto Graf is a nephew of Bernhart
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Meier, the well-known jeweler, of Columbus, Ind.
The new firm is well equipped to do artistic design-
ing, a branch of the trade in which Mr. Bonnet is
an expert.

Hollett, Scott & Co., have removed their store
from 250 Indiana Avenue to Massachusetts Avenue.
The first does an instalment jewelry business in
both this city and Muncie, Ind.

Otto H. Buhrman, formerly with Chas. B. Dyer
in this city has taken a position with E. P. Hang,
jeweler, of Paris, Ill. Mr. Buhrman is a watch-
maker and jeweler and comes from a family of
jewelers. One brother, E. P. Buhrman, is in busi-
ness for himself at Springfield, Mo., and another
brother, Walter A. Buhrman, travels for the jobbing
house of Baldwin-Miller Co.

S. T. Nichols & Co. have recently installed an
embossing press for jeweler's boxes and stationery
in their tool and material department. Four more
lens grinders have been added to their force of
workmen in the optical department.

There has been much complaint this winter
against the jeweler's street clocks, it being seldom
that any two of them mark the same time and the
question has been raised whether a public clock
can't be declared a public nuisance if it does not
indicate the correct time.

The jewelry stock formerly handled by the
Rose Optical Co., is being disposed of, the firm
desiring to devote all their time and attention to
the optical business.

Philip Horr, a well-known retail jeweler, of
Aurora, Ind., has been elected president of the
Aurora National Bank.

The Besse Jewelry Co., of Fort Wayne, Ind.,
has been incorporated under the laws of Indiana,
with a capital stock of $10,000. The directors are
Arnold Zerwick, Anna M. Zerwick and Frank
Besse. Mr. Besse was in the jewelry business in
St. Louis previous to his removal to Fort Wayne.

Allen 0. Pickett, well known to the trade
through his long connection with Watchmaker
George S. Kern in Indianapolis, has taken charge
of his father's (A. J. Pickett) store at Shirley, Ind.,
the senior Mr. Pickett continuing at his old stand
in Newcastle, Ind.

Charles M. Hunnicutt and wife, Rockville, Ind.,
spent ten days in Indianapolis last month visiting
and "resting up." Mr. Hunnicutt had recently
done battle with appendicitis, a fire and a big
Christmas trade and stood in need of a holiday.
He returned home feeling in excellent condition to
resume business cares that had fallen on the broad
shoulders of his son Ben. The Hunnicutt store is
occupying temporary quarters awaiting the rebuild-
ing of the burned Bank Block in which the old
store was located.

A. S. Orr, Greenfield, Ind., was a recent buyer
in this market. Mr. Orr started in business in
November and in January the store caught on fire
causing but a small loss of stock but much
inconvenience.

C. M. Jenkins, Richmond, Ind., has visited the
legislature several times watching the progress of
Indiana Optical Society's bill to create a State
board of optometry. Mr. Jenkins is one of the
most earnest workers in the society and deeply
interested in the fate of the bill.

C. J. Clies, one of the best known jewelers of
South Bend, Ind., has fitted up new optical parlors
where he will conduct an optical business in
connection with his jewelry store. 

C. Q. Erisman, jeweler and optician, of Lafay-
ette, Ind., spent a day in this city last month on
his way to California. His trip will extend over a
month and is purely one of pleasure and sight-
seeing.

L. W. Otto, a well-known and popular member
of the trade at Crawfordsville, Ind., visited the
city recently in the interests of the Modern Wood-
men of America. Mr. Otto holds an important
office in the order and is taking a keen interest in
the life insurance bill that is before the State
legislature.

W. F. Clements formerly watchmaker for
C. W. Hodgen, of Kokomo, Ind., has opened a
watch repair shop in the same town.

H. A. Pauley, Bloomington, Ind., was among
the February out-of-town buyers in this market.

The plant of the Ontario Silver Plate Co., at
Muncie, Ind., has undergone extensive improve-
ments and changes that have facilitated work in
both shop and office.

F. M. Morley, at Mill Creek, Ind., recently had
a fire in his store room that resulted in consider-
able loss.
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The Reign of Quality
as the dominant feature in the jewelry market is now
positively assured for another year. This pre-eminence
of quality as the chief consideration in all lines of jewelry
is idealized in the magnificent stocks which we have
assembled for spring trade. In

DIAMONDS
WATCHES
JEWELRY
SILVERWARE, Etc.

we have outdistanced even our record of last fall,
and the same completeness is seen in our tool, material
and general supply department. The supreme test of
the past holiday season was so conclusive as to the
thoroughness of our system and service that it is needless
to reaffirm our guarantee of satisfaction in this regard.

C. H. KNIGHTS & CO.
Columbus Memorial Building CHICAGO

arch, 1907

CLEVELAND
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The usual mid-winter dull period is again with

and as compared with the previous month there

les not seem to be much activity, though the

.alers report that the volume of business is equal

t the same period of last year. The present week

has seen many out-of-town customers in the city

oa account of the local automobile show. The

show this year compares favorably with the shows

at Chicago and New York. What the effect of the
auto craze will be upon the jewelry business is as
}et an uncertain quantity. It would seem, though,

that the expenditure of so much money for this one

particular branch of luxury must affect the dealers

in all other luxuries.
H. W. Burdick, of the Bowler & Burdick Co.,

continues to improve and is now able to leave his

bed. Without any serious collapse, Mr. Burdick

expects to be out by Easter.
Sterling Hubbard, son of A. T. Hubbard, has

gone to California for a two-months' visit with

friends. He will return by way of the Yellowstone

and take in the sights of the Rockies before the trip

is completed.
The advent of spring has started the local

jewelers on the move. Sigler Bros. Co. were the

first to announce that they would be compelled to

vacate as the buiding they occupy has been bought

by the First National Bank and will be torn down

April ist, so the firm made haste to secure the

second floor of the Garfield Building and will re-

move to the new location in a few weeks. Gilbert

Sigler, of the above firm, has gone to New York,

Washington and the South for a month's trip.

The Nusbaum-Wingate Co., in. the Bennet &

Fish Building, have leased a vacant storeroom on

Euclid Avenue and are conducting an auction.

Local auctioneers are conducting the sale.

Frank J. Martin, manager of the porcelain and

art department of the Cowell & Hubbard Co.,

sailed last month for Naples and the continent on

his annual buying tour. Mrs. Martin will accom-

pany him.
Biskind Bros., jewelers, on East Sixth Street,

opposite the Hollenden Hotel, had their show win-

dow smashed last month and about $300 worth of

jewelry taken. The job was done about 4 o'clock
hi the morning and was successfully executed.

Frank B. Bromley, engraver, with Cowell &

1 1 ubbard Co., has gone to Philadelphia and entered

the John Wanamaker store in similar capacity.

The Solomonson Optical Co. is another jewelry

id optical concern that has got the moving

licrobe. This firm will move into the storeroom
r cently vacated by Guenther, the picture dealer.

Miss Osgood, student in the Newmeyer School

Engraving, has accepted a position with Walter
I weuble, Canton, Ohio.

Chas. J. Roseberry, 2512 Detroit Avenue, has
I loved to Pearl Street, in a new store room.

Joseph Schuster, one of the pioneer jewelers

the West Side, is mourning the loss of his wife
ho died recently of a complication of diseases.

Frank Frieberg, formerly a local jeweler on

leet Street, but now located in Los Angeles, sends

word that he is now operating a pleasure resort of

about a dozen cottages in a cypress grove at Los

Angeles, and that as a boniface he is making good.

H. D. Pierce, Garrettsville, Ohio, was in town

last month attending the auto show.
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W. A. Griswold, Akron, Ohio, has opened a

new store at 168 South Main Street. It has been

several years since Mr. Griswold retired from the

jewelry business, but he now returns to his first

love. His stock was bought from our local jobbers.

John McClintock & wife, Chagrin Falls, Ohio,

were among our recent visitors.
John Austin, Geneva, Ohio, was here last

month on business.
Other buyers of last month were : E. E.

Critz, Elyria ; John C. Joss, New Philadelphia ;

L. J. Goddard, Ravenna ; A. R. Kimpton, Ober-

lin ; R. R. Moore, Cuyahoga Falls ; H. S. Sumner,

Akron ; F. R. Montgomery, Sandusky ; A. E.

Oyster, .Alliance ; George High, Medina ; A. J.

Soutany, Carrollton ; Walter Deuble, Canton ; A.

E. Kintner, Painsville ; Ralph Hogan, Akron.

At the recent annual meeting of the Nicholson

File Co., of Providence, the following board of

directors was elected : Samuel N. Nicholson,

Marsden J. Perry, Arthur H. Watson, John Russell

Gladding and George Nicholson. At a subsequent

meeting of the board the following officers were

elected : President and general manager, Samuel

N. Nicholson ; vice-president, Arthur H. Watson ;

treasurer, George Nicholson ; secretary, Walter G.

Griffith ; assistant treasurer, Henry W. Harman ;

assistant secretary, Harold C. Field. The annual

meeting was an unusually pleasant occasion in

view of the very satisfactory reports submitted as

to the condition, progress and prospects of the

company.
Lawrence Robbins, son of Charles M. Robbins,

of the firm of the Chas. M. Robbins Co., Attleboro,

is taking a course in art designing at the Eric Pape

Art School, of Boston. The young man evidences

considerable natural ability in this line and has

already performed considerable creditable work.

Theodore Parker, for many years foreman in

the factory of W. H. Wilmarth & Co., Attleboro,

recently became a member of the traveling force of

Smith & Crosby, succeeding the late Joseph G.

Hutchinson, whose death was announced in our

last issue. W. H. Wilmarth & Co. and the factory

employees testified to their esteem for Mr. Parker

by presenting him with a handsome elk charm and

silk umbrella. Clarence Holbrook will take his

place in the W. H. Wilmarth factory.

George H. Herrick & Co., of Attleboro, have

incorporated as George H. Herrick Co., the

officers being the following : President, Wm. W.

Joscelyn ; treasurer, George H. Herrick ; secre-

tary, Howard G. Smith. Mr. Herrick was for

many years a retail jeweler in Attleboro. Both

Mr. Joscelyn and Mr. Smith were also formerly

retail jewelers in near-by towns.
Plans have been completed for the new factory

of W. H. Wilmarth & Co., Attleboro, to take the

place of the section ruined by the disastrous fire

last November. Since the conflagration the firm
has been somewhat handicapped in the production

of their lines, but the new building will give them

greater facilities than ever before.
A State commission, appointed to assist towns

and cities to establish industrial schools, visited

Attleboro last month and conferred with local

business men, who were given an opportunity to

present their views. Sentiment in Attleboro is

strongly in favor of the bill introduced in the State

legislature to establish a technical school.

G. H. French, of Riley, French & Heffron,

North Attleboro, has been sojourning in Florida at

the Belleview Hotel, Belleau, where he escaped the

rigor of February in New England.
The E. A. Eddy Machinery Co., Providence,

have acquired the entire lower floor of their build-

ing with greatly improved facilities for the better

display of machinery. The main office, which was

formerly on Clifford Street, is now at the corner of

Eddy and Clifford Streets. The exterior of the

building has also been improved.
The George W. Parks Co., silversmiths, 236

Aborn Street, Providence, have engaged as super-

intendent of their factory Arthur C. Sylvester, who

formerly occupied that position for some fifteen

years with the E. G. Webster Co., of North Attle-

boro. Mr. Sylvester entered upon his new duties

February 18th. The George W. Parks Co. manu-

facture a line of silverware for the wholesale

trade. They have just completed an enlargement

and have installed additional machinery in their

plant, which will enable them to increase their

output and meet the increasing demands for their

goods.
The James E. Blake Co., of Attleboro, has

awarded a contract for an extension to its factory.

This will take the form of an additional floor,

which will be constructed the entire length of the

building, work on which will be conducted without

interrupting the business.

William H. Waite, of Waite-Thresher Co.,

Providence, will sail from San Francisco on March

8th, on the steamer Magnolia, for Japan and China.

He makes the trip in company with Dr. Henson,

as a delegate of the American Board of Foreign

Missions, to the convention at Shanghai, China,

where the centennial anniversary of the introduc-

tion of Protestant missionary work in that country

by Robert Morrison is to be celebrated. Mr.Waite

expects to be absent in the Orient for about four

months.
H. J. Carroll is a recent addition to the travel-

ing force of P. J. Cummings Co., Attleboro, and

will make a trip through Western territory in the

interest of the company, starting out March 1st.

He has had considerable experience in the jewelry-

manufacturing industry and has every qualification

for a successful representative.
A new year addition to the traveling staff of

Bugbee & Niles Co., of North Attleboro, will be

George H. Moody, who will represent the firm in

New York, Philadelphia and Baltirinore.

The employees and officers of the Waite-

Thresher Co., of Providence, to the number of

two hundred, enjoyed the annual banquet given by

the firm to its employees, at the Eloise Hotel on

the evening of February 18th. A bountiful repast

had been provided and all thoroughly enjoyed the

dinner and the good time which followed. John J.

Butler,factory superintendent, acted as toastmaster,

and the first speaker was Wm. H. Waite, who spoke

upon the development of character as an aid to a

good position. Other speakers were Henry G.

Thresher, secretary-treasurer of the company ;

William B. Peck, traveling salesman ; Samuel

Adams, foreman of the factory ;. Fred. L. Sher-

wood, assistant foreman, and John E. Chaplain,

for the employees. Mr. Chaplain presented to the

foreman, Mr. Adams, a bronze clock and a pair of

candlesticks on behalf of the employees of the

factory. A musical programme finished a most

pleasurable evening.
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Notes from Alabama

Business very

Business men have been able
during the last month to estimate

Prosperous the value and volume of trade
during the holidays, and all of

them agree that never in the history of the State
did they have so large and so profitable a business.
This is especially so with the retail jewelers and all
of them say that there cannot possibly be any
complaint from what they receive. A very satis-
factory feature of the situation, was that with the
increase of the business, there was an additional
buying of higher-priced articles, upon which the
maximum of profit is realized. Without any
question Montgomery, for instance, sold more cut
glass during the holidays, just passed, than all of
Alabama did at a Christmas season ten years ago.
Capt. W. F. Weiss, of the firm of J. W. Weiss &
Son, Montgomery, in discussing this feature of the
situation, said " It is one of the most remarkable
things about the trade. I can remember when all
of Montgomery and probably Birmingham did not
carry half as much cut glass as we have now, yet
it is almost impossible to keep the stock from being
depleted. The people seem to have more money
than ever before, and being able to indulge them-
selves, are investing it in such articles as are
contained in the cut glass selections, diamonds and
heavy silver. Our sales of these classes of goods
for the recent holiday season have been far beyond
what we could have expected, and it indicates to
me that the people are very, very prosperous."

The same thing practically is
said by all of the jewelers in
the three leading Alabama
cities, Birmingham, Montgom-

ery and Mobile. F. W. Bromberg, who has one
of the largest stores in Birmingham, told the
writer that he was entirely satisfied with his busi-
ness, not only for the holiday season but for all the
year 1906. In spite of the fact that he had been
forced to move from a large store into one in which
he was very much cramped, in anticipation of
occupying larger and newer quarters, his business
had far exceeded the year before, not only in
volume, but in profits and smallness of bad
accounts. Abbott Bros. and others in Birmingham
express themselves in the same way. So far as
Mobile is concerned, its business was extensive and
profitable, even though the city and all that part of
the Gulf Coast suffered a storm in September, that
cost them millions of dollars in loss of property and
destruction of crops.

An interesting feature of the
jewelry situation in Alabama is

Jobbing Business the increase of jobbing business
within the past year. Not so

very long ago, no man in the interior thought of
being able to replenish his stock short of the
wholesale centers in the East. However, it is now
possible for small consignments to be bought in
any of the three leading Alabama cities, and the
country dealers find no trouble in temporarily
stocking up from these souces. This is regarded
as satisfactory development of the business, and as
an evidence that, before very much longer, there
will be one or two wholesale establishments in this
part of the country, which will do large volumes of
business. A well-known jeweler of Montgomery
states that he has increased this feature of his
business to a great extent. The field is an inviting
one, as the jewelry trade of the Southern States is
growing at a wonderful rate and has already
attained enormous proportions.

All are Satisfied

Increase in
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Radical Railroad

All Alabama and the South for
that matter, so far as the busi-

Legislation ness interests are concerned, are
very much stirred up over the

results which are probable under the operation of

new laws now being established by the Alabama

legislature, There has not been for a half. century

any such radical legislation as is now being enacted,

and every line of business is wondering what is to

come of it. Drastic rate regulation measures have

been passed, providing that rates which obtained

in Alabama on January 1st last shall be the

maximum rates and that no power on earth, save

the legislature, can change them. In addition, the

legislature has fixed rates by enactment upon over
one hundred commodities, and these can be

lowered by the railroad commission, but the only

way to raise them will be by a session of the

legislature. The bill also provides that no rate,

once lowered, can be raised, except by act of the

legislature.

The Railroads

Another bill that has passed both
houses provides for reciprocal

Worried • demurrage. In other words any
• shipper, whose consignment is

delayed by reason of failure on the part of the
common carrier to provide equipment, may secure
penalties from the common carrier to the extent

that the common carrier charges the shipper who
delays cars under the present laws. Railroad men

do not hesitate to say that it will be impossible to

obey this law. It has not been for three or four

years that equipment could be secured as rapidly

as the increased demands of the country necessi-
tated, and the railroads have had to do the best
they could in handling the business. Another
proposition seems more far reaching than all the
rest, and will affect all classes of corporations,
which do business directly or -indirectly in the

State. This is a bill to tax intangible assets and

along with it a measure doubly taxing corporations.

In the former proposition it is estimated that taxes
will be increased something like one thousand

dollars a month for every corporation that has as

much as a million dollars capital. In the other

bill it is provided that for the first hundred dollars
of capital established in the State 25 per cent.
taxes shall be charged. From that and up to ten

thousand the tax is 5 per cent. Above that figure

the charges will be one-tenth of i per cent. up to a
million and above that one-fiftieth of i per cent.

It is estimated that these two bills, if they should

be enacted into law, will increase the revenues of

the State as much as five million dollars a year.

This is interesting in the light of the fact that the

expenses of the State last year were just a little

over three million.

The Palace Jewelry Company has been organ-

ized at Mobile with a capital of Sto,000. The

incorporators are Isadore and Jennie Dahlheimer

and Albert Klein. A jewelry business is to be

done in the city of Mobile, with authority to branch

out in every way, both wholesale and retail.

The members of the 2d Regiment, Alabama

National Guards, are to be complimented by the

Captain of Co. D of Montgomery, who has given

a handsome silver loving cup for the best score

made at the encampment each year. All the

companies in regiment are to contest for it, and it

is given with a view to encouraging better marks-

manship. The cup is gold lined with three handles

and stands on an ebony base. It is 18 inches and

was made by the International Silver Co. The

inscription follows : " Presented by Capt. W. F.

Weiss, Co. D, 2d Infantry, A. N. G., to - for

highest score at target practice."

March, 19,1

New Orleans Notes

The carnival, the great annual event in our
city, took place last month and is generally ccii.
ceded to have surpassed all the previous an e.
lenten celebrations. The city was very elaboratt ly
decorated for the occasion, the jewelers this year
paying much more attention to decorative effects
than ever before. It can well be understood tl at
it pays the jewelers to make their stores attractive
as the immense influx of visitors has a very bene-
ficial influence on business, the carnival trade
sometimes equaling that of the holiday season.

Among the jewelry stores which attracted
most attention by reason of the window displii3s,
were J. J. Weinfurter, Coleman E. Adler, A. B.
Griswold & Co , M. Scooler, T. Hausmann 8z Sons
and Lowengardt & Armstrong Co., in whose win-
dows were shown the crown jewels of the follow-
ing organizations : Comus, Proteus, Atlantaens,
Rex and Momus. The displays consisted of
crowns, scepters, necklaces, bracelets, ear rings,
etc., and attracted great crowds of people to the
front of the stores.

The jewelry business continues to be in a very
satisfactory condition in this city, though there is a
great scarcity of first-class jewelers, diamond set-
ters and watchmakers. All such who come to this
city, it is said, will find good positions awaiting
them.

One of the busiest of the local trade during
the carnival was Leonard Krower, who always
advertises the Mardi Gras extensively and extends
a cordial reception to visiting jewelers. Among
those who called on him during the celebration
were the following : R. Evans, S. R. Sneed,
A. Goetschel, J. Lowe, R. A. Plummer, L. Gan-
tert, Joe Lucas, L. L. Campbell, Ed. Harrell,
Jos. Silko, J. J. Simmons, J. D. Crane, M. K.
Hirschman, F. Linde, S. J. Rivoire, S. T. William-
son, Carl Gospel, Ed. Luke, J. W. Easley, J. J.
Wandell, E. G. Hammer, Wm. Mashaw, A. R.
Van Dette. Quite naturally, the visiting jewelers
combined business with pleasure and took advan-
tage of the occasion to make extensive purchases
of spring goods. All the visitors report trade good
in their several sections, and gave evidence of it
in their liberal selection of stock.

Capt. P. S. Anderson, an old and well-knom n
jeweler, of Rampart Street, who recently sold his
establishment and retired from business, sustained
a severe loss in the death of his wife. He has the
sympathy of his many friends in his bereavemem.

The representatives of Leonard Krower ac
out in their respective territories. The jewelry
department is represented by Henry Cohen, N.
Dorenfield, M. Goodman and M. D. Jacobs ; the

cut glass, silverware and fancy goods departmeut.
by W. Wolsch and Emile Magnus ; the optic d

department, by Harry Watson, and the materi
department, by Gilbert Leonard. H. Calde,a

represents the firm in Central America.

How the Crand Carion was Made
The idea that earthquakes and volcanic expl ■-

sions played a part in forming the Grand Callon ■If
the Colorado River, says Prof. Crook, is erroneou4-
It was cut out by the water of the river, and tl e

tool employed was the quartz sand brought doss 
from the sources of the river in the mountains.

This sand is harder than any of the constituents of
the rock strata and, hurled by the swift water

against the sides and bed of the stream, cuts the
rock as easily as a file cuts soft iron.

41 The Jeweler who wants to make sales—to
please his customers—does not want to take
chances; he wants diamonds that his customers
will buy. We have the diamonds that make
sales—the prices will interest you, and the
high average in excellence of the goods will
please prospective buyers. Our large stock,
directly imported, has met the most exacting
demands. Send us your diamond orders.



432 T H E

Notes from Alabama

Business very

Business men have been able
during the last month to estimate

Prosperous the value and volume of trade
during the holidays, and all of

them agree that never in the history of the State

did they have so large and so profitable a business,

This is especially so with the retail jewelers and all

of them say that there cannot possibly be any

complaint from what they receive. A very satis-
factory feature of the situation, was that with the
increase of the business, there was an additional
buying of higher-priced articles, upon which the
maximum of profit is realized. Without any
question Montgomery, for instance, sold more cut
glass during the holidays, just passed, than all of
Alabama did at a Christmas season ten years ago.
Capt. W. F. Weiss, of the firm of J. W. Weiss &
Son, Montgomery, in discussing this feature of the
situation, said " It is one of the most remarkable
things about the trade. I can remember when all
of Montgomery and probably Birmingham did not
carry half as much cut glass as we have now, yet
it is almost impossible to keep the stock from being
depleted. The people seem to have more money
than ever before, and being able to indulge them-
selves, are investing it in such articles as are
contained in the cut glass selections, diamonds and
heavy silver. Our sales of these classes of goods
for the recent holiday season have been far beyond
what we could have expected, and it indicates to
me that the people are very, very prosperous."

The same thing practically is
said by all of the jewelers in

All are Satisfied the three leading Alabama
cities, Birmingham, Montgom-

ery and Mobile. F. W. Bromberg, who has one
of the largest stores in Birmingham, told the

writer that he was entirely satisfied with his busi-

ness, not only for the holiday season but for all the

year 1906. In spite of the fact that he had been

forced to move from a large store into one in which
he was very much cramped, in anticipation of

occupying larger and newer quarters, his business

had far exceeded the year before, not only in

volume, but in profits and smallness of bad
accounts. Abbott Bros. and others in Birmingham

express themselves in the same way. So far as

Mobile is concerned, its business was extensive and

profitable, even though the city and all that part of

the Gulf Coast suffered a storm in September, that

cost them millions of dollars in loss of property and

destruction of crops.

An interesting feature of the
jewelry situation in Alabama is

Jobbing Business the increase of jobbing business
within the past year. Not so

very long ago, no man in the interior thought of

being able to replenish his stock short of the
wholesale centers in the East. However, it is now
possible for small consignments to be bought in
any of the three leading Alabama cities, and the
country dealers find no trouble in temporarily
stocking up from these souces. This is regarded
as satisfactory development of the business, and as
an evidence that, before very much longer, there
will be one or two wholesale establishments in this
part of the country, which will do large volumes of
business. A well-known jeweler of Montgomery
states that he has increased this feature of his
business to a great extent. The field is an inviting
one, as the jewelry trade of the Southern States is

growing at a wonderful rate and has already
attained enormous proportions.

Increase in

KEYSTONE

Radical Railroad

All Alabama and the South for
that matter, so far as the busi-

Legislation ness interests are concerned, are
very much stirred up over the

results which are probable under the operation of

new laws now being established by the Alabama

legislature, There has not been for a half. century

any such radical legislation as is now being enacted,

and every line of business is wondering what is to

come of it. Drastic rate regulation measures have

been passed, providing that rates which obtained

in Alabama on January 1st last shall be the

maximum rates and that no power on earth, save

the legislature, can change them. In addition, the

legislature has fixed rates by enactment upon over

one hundred commodities, and these can be

lowered by the railroad commission, but the only

way to raise them will be by a session of the

legislature. The bill also provides that no rate,

once lowered, can be raised, except by act of the

legislature.

The Railroads

Another bill that has passed both
houses provides for reciprocal

Worried • demurrage. In other words any
• shipper, whose consignment is

delayed by reason of failure on the part of the

common carrier to provide equipment, may secure

penalties from the common carrier to the extent

that the common carrier charges the shipper who

delays cars under the present laws. Railroad men

do not hesitate to say that it will be impossible to

obey this law. It has not been for three or four

years that equipment could be secured as rapidly

as the increased demands of the country necessi-

tated, and the railroads have had to do the best

they could in handling the business. Another

proposition seems more far reaching than all the

rest, and will affect all classes of corporations,

which do business directly or •indirectly in the

State. This is a bill to tax intangible assets and

along with it a measure doubly taxing corporations.

In the former proposition it is estimated that taxes

will be increased something like one thousand

dollars a month for every corporation that has as

much as a million dollars capital. In the other

bill it is provided that for the first hundred dollars

of capital established in the State 25 per cent.

taxes shall be charged. From that and up to ten

thousand the tax is 5 per cent. Above that figure

the charges will be one-tenth of x per cent. up to a

million and above that one-fiftieth of ir per cent.

It is estimated that these two bills, if they should

be enacted into law, will increase the revenues of

the State as much as five million dollars a year.

This is interesting in the light of the fact that the

expenses of the State last year were just a little

over three million.

The Palace Jewelry Company has been organ-

ized at Mobile with a capital of $1o,000. The

incorporators are Isadore and Jennie Dahlheimer

and Albert Klein. A jewelry business is to be

done in the city of Mobile, with authority to branch

out in every way, both wholesale and retail.

The members of the zd Regiment, Alabama

National Guards, are to be complimented by the

Captain of Co. D of Montgomery, who has given

a handsome silver loving cup for the best score

made at the encampment each year. All the

companies in regiment are to contest for it, and it

is given with a view to encouraging better marks-

manship. The cup is gold lined with three handles

and stands on an ebony base. It is 18 inches and

was made by the International Silver Co. The

inscription follows : " Presented by Capt. W. F.
Weiss, Co. D, 2d Infantry, A. N. G., to - for

highest score at target practice."
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New Orleans Notes

The carnival, the great annual event in our
city, took place last month and is generally col.
ceded to have surpassed all the previous anre.
lenten celebrations. The city was very elaborat( ly
decorated for the occasion, the jewelers this year
paying much more attention to decorative effects
than ever before. It can well be understood ti at
it pays the jewelers to make their stores attracthe,
as the immense influx of visitors has a very ber.e.
ficial influence on business, the carnival trade
sometimes equaling that of the holiday season.

Among the jewelry stores which attracted
most attention by reason of the window displa)s,
were J. J. Weinfurter, Coleman E. Adler, A. 13.
Griswold & Co , NI. Scooler, T. Hausmann 8z Sons
and Lowengardt & Armstrong Co., in whose win.
dows were shown the crown jewels of the follow.
ing organizations : Comus, Proteus, Atlantaens,
Rex and Momus. The displays consisted of
crowns, scepters, necklaces, bracelets, ear. rings,
etc., and attracted great crowds of people to the
front of the stores.

The jewelry business continues to be in a very
satisfactory condition in this city, though there is a
great scarcity of first-class jewelers, diamond set-
ters and watchmakers. All such who come to this
city, it is said, will find good positions awaiting
them.

One of the busiest of the local trade during
the carnival was Leonard Krower, who always
advertises the Mardi Gras extensively and extends
a cordial reception to visiting jewelers. Among
those who called on him during the celebration
were the following : R. Evans, S. R. Sneed,
A. Goetschel, J. Lowe, R. A. Plummer, L. Gan-
tert, Joe Lucas, L. L. Campbell, Ed. Harrell,
Jos. Silko, J. J. Simmons, J. D. Crane, M. K.
Hirschman, F. Linde, S. J. Rivoire, S. T. William-
son, Carl Gospel, Ed. Luke, J. W. Easley, J. J.
Wandell, E. G. Hammer, Wm. Mashaw, A. K.
Van Dette. Quite naturally, the visiting jewelers
combined business with pleasure and took advan-
tage of the occasion to make extensive purchases
of spring goods. All the visitors report trade good

in their several sections, and gave evidence of it
in their liberal selection of stock.

Capt. P. S. Anderson, an old and well-known
jeweler, of Rampart Street, who recently sold his
establishment and retired from business, sustain( d
a severe loss in the death of his wife. He has the
sympathy of his many friends in his bereavement.

The representatives of Leonard Krower ale

out in their respective territories. The jewelry
department is represented by Henry Cohen, NE

Dorenfield, M. Goodman and M. D. Jacobs ; tl e

cut glass, silverware and fancy goods department,
by W. Wolsch and Emile Magnus ; the optic ii

department, by Harry Watson, and the materi

department, by Gilbert Leonard. H. Calde,a

represents the firm in Central America.

How the Crand CaRon was Made
The idea that earthquakes and volcanic explo-

sions played a part in forming the Grand Caflon •
the Colorado River, says Prof. Crook, is erroneou..
It was cut out by the water of the river, and tie

tool employed was the quartz sand brought don
from the sources of the river in the mountaing.
This sand is harder than any of the constituents of

the rock strata and, hurled by the swift water

against the sides and bed of the stream, cuts the
rock as easily as a file cuts soft iron.
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(1 .  The Jeweler who wants to make sales—to
please his customers—does not want to take
chances; he wants diamonds that his customers
will buy. We have the diamonds that make
sales—the prices will interest you, and the
high average in excellence of the goods will
please prospective buyers. Our large stock,
directly imported, has met the most exacting
demands. Send us your diamond orders.
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Illustrations show two of
our many patterns of

Card Cases
anD

Vanity Bags

which we make in
"ea --

nun 15-N 135; (In2 15.17

STERLING SILVER,

GERMAN SILVER AND

GOLD FILLED.

German Silver No.

New York Sample Room
37-39 Maiden Lane

5135

We are also headquar-
ters for Ring Mesh
Bags and Purses,
and leadecs in the line of

Sterling SilverToil et
Ware and Novelties.

If your Jobber doesn't
have our line

write to us

A Confidential Chat
The average jeweler, a man of experience, has sufficient sound judg-

ment to listen to reason. He iS eager to learn facts that will benefit his
business anci. fiii=ther his sales.

Well-ffiade jeWelry, in artistic designs and up-to-date styles, is the

1552 argument we offer: It is the' positive side of a question that has no negative.
It is the article that the retailer is safe in handling, and ours are the goods

that will attract the prospective purchaser. Our

Sterling Silver No. 122

The  James E. Blake Co., Attleboro, Mass

To the Wholesale Trade
At the recent convention of the Brotherhood of Locomotive Firemen, this organization
changed its name to the Brotherhood of Locomotive Firemen and Enginemen.

On October 20th we sent the trade notice that we were prepared to furnish

their new emblem in rolled-plate and solid gold. We recently received notice from
The Webb C. Ball Watch Co., of Cleveland, Ohio, to the effect that they had
registered this combination of letters in the U. S. Patent Office (see reproduction

of their letter herewith).

Under the circumstance, we will be unable to accept further orders for these
emblems, nor can we fill your orders already booked ; would suggest you write
direct to The Webb C. Ball Watch Co., as they are allowing a liberal margin, and
have done sufficient direct advertising to stimulate a tremendous demand for their
line of B. of L. F. & E. Emblems.

THE WILLIAMS & ANDERSON CO.
MANUFACTURERS OF

EMBLEMS, BADGES AND CHARMS
IN GOLD, SILVER AND ROLLED-PLATE

TO THE WHOLESALE TRADE ONLY

23-33 BROAD STREET PROVIDENCE, R. I.

e

era .k0..

....11.14■10n., 714<iii,../74//fek/eia:
• •ADO-VA Lo•FILIAL oTANDAROWATCH CS FOR RAILROAD SERVICE

Cleveland, Ohio. February, 1907.

The Williams A Anderson company,

23 Rood Street,

Providence, R. I.

nentlemsn:-

At the time the Firemen's organisation
changed it's name to "Brotherhood of Locomotive
Firemen and Enginemen" ne originated • special
design and protected our oombination of the
letters by trade-mark registered in the United
States Patent Office.

This will be your authorisation to
manufacaLre these goods for us exclusively, mks
you have the facilities for getting out such
work promptly and in good shape. We want you
to make use of the best quality materials only,as we intend to iaeue a guarantee with these goods--
infringing manufacturers of inferior quality
enbleme will be actively proceeded against.

YOU may refer to us all correspondence
and inquiries about these goods with full
aesurance that cuetomers will receive fair and
liberal treatment at our hands.

0.42

Tours very truly,

ma 4
0P.r

ALL_WATCH_CO.,

Cuff Buttons

Brooches

Lockets

Knives

Match Boxes

Cigar Cutters

Fobs

Tie Clasps

Heart Charms

Scarf Pins

Bead Necks

Bracelets

sal

70036

are distinctively our own patterns, and we furnish them either mounted or

unmounted. .

A selection sent upon request from reliable dealers.

ROBT. LEVY/ MANUFACTURING JEWELER
Green and Columbia Sts., NEWARK, N. J.

1549 603

Fat-simile of Letter
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Philadelphia Jewelers Celebrate

To the Philadelphia jewelry trade the
big event of the year is the annual dinner of
The Philadelphia Jewelers' Club, held on
February 22d, the birthday of Washington.
The dinner this year was the twelfth given
by this leading organization and in most
respects was fully equal to any of the past.
In saying this, no greater praise can be given,
as these annual events of this club have for
years been generally credited as the acme of
trade dinners. In the one respect in which
it might be said the dinner did not excel or
equal some of the former gatherings the
circumstances were beyond the control of the
club officials and committeemen, al-
though their preparations had been
most thorough and complete. This re-
fers to the several disappointments ex-
perienced in the list of speakers ex-
pected from the national capitol.
Among the long list of speakers arranged
for were a number of senators and con-
gressmen, whose official duties, during
the closing days of congress, when the
most important appropriation bills of
the session were up for action, pre-
vented their expected attendance. The
club has hitherto been exceptionally
fortunate in being able to attract the
presence and talents of many of the
most prominent and eloquent men in
public life and the regrettable and un-
avoidable absentees on this occasion is
the first the club has experienced: How-
ever, if the list as finally presented was
not the unusually brilliant array planned
for, the outcome ranked as good, even
though it did not in the estimation of
some quite compare with the speakers'
list at the recent dinner of the 24 K. Club,
their, in a measure, New York rivals.

In other respects the dinner was
universally conceded to be a gem as
regard 4 the finely-selected menu, the
excellent service, high-grade music,
both Vocal and instrumental, the at-
tendance and last but not least the
splendid fellowship and comeraderie,
exemplified both in the social gathering before
entering the dining hall and while the dinner
was being served. Though every one
seemed to be enjoying the utmost of good
fellowship, the merry-making crowd of over
400 turned to be a respectful and atten-
tive audience when the speaking began, and
was on its best behavior, in accordance with
the custom at all the club's past dinners.

The appointments were above criticism.
The handsome ballroom, needing little decora-
tion other than its own, was tastefully adorned
with groups of American flags, on the four
sides Of the gallery, while Old Glory and the
city colors of gold and blue hung over the
speakers' table and concealed fans kept two
flags above the music platform flying in the
breeze. The tables were adorned with silver
candle pieces and cut flowers. The menu
was printed on a small card, in addition to
being included in the souvenir brochure, that
contained the list of guests, officers and
committees and the songs. The latter section
was decorated by original sketches with
" hits " on several of the " leading spirits''

of the membership, that told of painstaking
preparation and skilful execution.

An innovation was inaugurated in the
distribution of the souvenirs themselves, in
that they were not given out at the dinner,
but mailed later to the diner's address. The
souvenirs were distinctly unique, being solid
gold monograms, made up of the initials ot
the diner's name. They were mounted on
pins, so they could be attached to card cases,
in hat bands or any other use desired.

The dinner was gracefully presided over
by the club's newly-elected president, Colonel
J. Warner Hutchins. The title was too new
to have been used on the souvenir brochure,
as it was only a few days before the dinner
that the handsome and popular club presi-

" The Angel's Chorus"

dent had been selected by Governor Stuart
to serve on his official staff. It was undoubt-
edly due to their personal friendship that
the governor graced the occasion for a brief
session, although he had several other
important gatherings to attend during the
evening. In order to allow Mayor Weaver
and the governor tO keep later engagements,
Mr. Hutchins asked the attention of the diners
for a little before the coffee and cigars were
served. He expressed the gratitude of the
club for the presence of these busy officials
and briefly reviewed the past annual dinners.
All remembered, he said, when they were
gratified at an attendance of two hundred at
these events, while this evening over four
hundred were present and further that in his
opinion the personnel had been raised in
even greater proportions.

Mayor Weaver, the first speaker, made
a short and witty address, paying particular
attention to the New Yorkers present and
refuting the jibes that the latter are so fond
of making at Philadelphia. He welcomed
one and all to the city and promised to issue

orders that if any wayfarers appeared in the
police courts in the morning bearing the
initials of the club, that they would be
tenderly cared for and sent on their way.
He complimented the governor on his having
selected the handsomest president the club
ever had for his staff, and pictured the
governor laying his sword on the shoulders
of the kneeling Hutchins and calling upon
him to arise " Sir Knight," and addressing
him as colonel.

The toastmaster presented Governor
Stuart, with due humility, as his "commander
in chief " and one who needed no introduction
to a Philadelphia audience. The greeting
he received perhaps accounted for the warmth
of his remarks and the love he expressed for

his home city. " I am here " he said,
" because I have a great affection for
the Jewelers' Club. I mean that, be-
cause there was never a time when I
did not have an invitation to your
dinners. I have many and ardent friends
among you. During my recent tour
of the State, everywhere I went men
would come to me and say they had
met me at one of the Philadelphia
Jewelers' Club dinners. They may jibe
fun at Philadelphia, but after all, Phila-
delphia is one of the greatest cities of
the country. It will ever have a warm
spot in my heart, as it is home to me,
the home that I was born in, the
home where live all who are dearest to
me, my relatives, my friends, those
who believe in me and are willing to
support me in whatever good work I
seek to accomplish."

As he was leaving at the conclu-
sion of his address, escorted by the
officers of the club, he was given a
splendid ovation by the club, many
leaving their seats to extend a fare-
well greeting.

The interrupted menu was then
briefly resumed after which the toast-
master presented the Hon. Hampton L.
Carson, ex-attorney-general of Penn-
sylvania, who said " The Jewelers'
Club does not have to contemplate the
possibility of an assignment. It can

always stand on its record. I have read and
am glad to know of its successes:" To illus-
trate the point, he told of the wild minister's
sons who had been surprised at a poker game
in the garret and who hastily hid the cards in
the pocket of their father's coat. Attending
a baptism' the next day in a stream, the
cards floated out one by one. First an ace,
then a king, queen, tray and two spot.
The good mother on the banks wrung her
hands in dismay and exclaimed that the boys
had ruined their father. But one answered
" If the old man cannot stand on that hand,
he better come out." He told of the old-
time standing of the doctors and lawyers,
saying that in those times it was the doctor
who bled the patients while the present-day
idea was that the bleeding process was
practiced by the lawyer. In a more serious
rein he said " you have come together as
true Americans charged with the responsibility
of handing down to your posterity that
spotless mantle and in absolute stainless-
ness that flag we have received from the
good old fathers. It is all right to talk about
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the good old days but it must be admitted
that the present times are better, purer and
higher than any times of the past." He
closed with an eloquent tribute to the char-
acter of Washington and the influence he
has had in our national life.

Hon. A. S. Stanley, of Kentucky, was
the next speaker and he started off in a
facetious manner. He said he was from
Kentucky and was d— glad of it. " From
Kentucky where the women are the fairest,
the horses the swiftest and the politics the
damndest. And if ever I leave Kentucky
because her politics are not strenuous enough,

, I will come to Pennsylvania, as I should
feel at home in this State." He then paid a
tribute to Washington and regretted the
signs of what appeared to him as a falling
away from the higher standards of the earlier
history of our country, declaring that the
ideals of the last decade have been the
lowest in history. " Every age has its ideal
and its hero. We have learned to measure
everything, by dollars and cents. Mozart
died in poverty and the fellow who composed
McGinty was a millionaire." His reference

: Itii)iiRigo(m)seovreelttahsana ntlhaen (vi'lllolarstoaorodusfoedr some-
thing

. applause. He referred to the recent gift of
thirty-two million for educational purposes as
the act of a conscience-stricken man, and

- said " I would rather have the unchangeable
. regard for truth and righteousness of a
Washington than all of Rockefeller's riches."

" One of the most brilliant young men
of Philadelphia " was the introduction of the
Rev. John Wesley Burns, and his eloquent
and optimistic address well confirmed the

• introduction. He began by twitting the
jewelers for not giving the clergy the ten per

K HYSTONe

Col. J. Warner ITutehins, a la mililaire

cent. discount accorded by other tradesmen.
It was a minister, Cardinal Mazarini, he said,
who in the 1.7th century invented a
method of cutting diamonds to properly
bring out their brilliancy. " If you come to
my church any Sunday—and I doubt if you
will—(laughter) you will find two jewelers
passing the collection plates and as I lower
my head to invoke the Divine blessing I have
never seen any coin missing. What we
need to-day is the conquering spirit of
optimism of Washington. Uncle Joe'
Cannon said in this room a year ago that
America is a success, and it is. The hasty
American greeting his neighbor says How
do you do ' and then hurries along to do
something. There may be some alarm felt
by the stories of political graft we hear so
much about but out of it all will come a
greater and better America. God still rules
and he will bring us out of this seeming
chaos and we will assimilate the great tide of
immigration that is attracted to our shores
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by our liberty and prosperity and become a
greater and better people. These are more
glorious days than those of our fathers. Our
only danger is lest we lose their faith and
patriotism, which is all that is good and holy
in our national life."

Hon. W. W. Cocks, congressman from
Long Island, was the next speaker and
confined himself to telling a number of stories
that made a " hit." He said he would be
glad to return at another time and talk more
seriously. The Hon. J. Hampton Moore, a
Philadelphia congressman, was the last
speaker and addressed himself largely to
refuting the pessimistic utterances of his
colleague from Kentucky. Referring to that
gentleman's satisfaction at coming from Ken-
tucky he said he " was from Pennsylvania
and that was as good as any other and a
  sight better." He then paid a glowing

tribute to the great industries of his city and
State.

In closing, President Hutchins said " I
think we can congratulate ourselves. Each
dinner we have given has excelled the
predecessor and to-night I think you have
enjoyed the best dinner you have ever held.
I wish to extend our thanks to our guests
and hope they have enjoyed themselves half
as much as we have and that they will come
again. And now I wish to extend to you all
a cordial invitation to visit our club - rooms
and spend the evening with us."

The midnight invitation to spend " the
evening" at the club made a hit with the
crowd, especially those New Yorkers who
had beard about the early retiring hour
observed in Philadelphia. Well, it was an
early hour—in the morning—when the last
of the jolly party left the club house.
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Philadelphia Jewelers Celebrate

To the Philadelphia jewelry trade the
big event of the year is the annual dinner of
The Philadelphia Jewelers' Club, held on
February 22d, the birthday of Washington.
The dinner this year was the twelfth given
by this leading organization and in most
respects was fully equal to any of the past.
In saying this, no greater praise can be given,
as these annual events of this club have for
years been generally credited as the acme of
trade dinners. In the one respect in which
it might be said the dinner did not excel or
equal some of the former gatherings the
circumstances were beyond the control of the
club officials and committeemen, al-
though their preparations had been
most thorough and complete. This re-
fers to the several disappointments ex-
perienced in the list of speakers ex-
pected from the national capitol.
Among the long list of speakers arranged
for were a number of senators and con-
gressmen, whose official duties, during
the closing days of congress, when the
most important appropriation bills of
the session were up for action, pre-
vented their expected attendance. The
club has hitherto been exceptionally
lortunate in being able to attract the
presence and talents of many of the
most prominent and eloquent men in
public life and the regrettable and un-
avoidable absentees on this occasion is
the first the club has experienced: How-
ever, if the list as finally presented was
not the unusually brilliant array planned
for, the outcome ranked as good, even
though it did not in the estimation of
some quite compare with the speakers'
list at the recent dinner of the 24 K. Club,
their, in a measure, New York rivals.

In other respects the dinner was
universally conceded to be a gem as
regard the finely-selected nienu, the
excellent service, high-grade music,
both Vocal and instrumental, the at-
tendance and last but not least the
splendid fellowship and comeraderie,
exemplified both in the social gathering before
entering the dining hall and while the dinner
was being served. Though every one
seemed to be enjoying the utmost of good
fellowship, the merry-making crowd of over
400 turned to be a respectful and atten-
tive audience when the speaking began, and
was on its best behavior, in accordance with
the custom at all the club's past dinners.

The appointments were above criticism.
The handsome ballroom, needing little decora-
tion other than its own, was tastefully adorned
with groups of American flags, on the four
sides -of the gallery, while Old Glory and the
city colors of gold and blue hung over the
speakers' table and concealed fans kept two
flags above the music platform flying in the
breeze. The tables were adorned with silver
candle pieces and cut flowers. The menu
was printed on a small card, in addition to
being included in the souvenir brochure, that
contained the list of guests., officers and
committees and the songs. The latter section
was decorated by original sketches with
" hits " on several of the " leading spirits "
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of the membership, that told of painstaking
Preparation and skilful execution.

An innovation was inaugurated in the
distribution of the souvenirs themselves, in
that they were not given out at the dinner,
but mailed later to the diner's address. The
souvenirs were distinctly unique, being solid
gold monograms, made up of the initials ot
the diner's name. They were mounted on
pins, so they could be attached to card cases,
in hat bands or any other use desired.

The dinner was gracefully presided over
by the club's newly-elected president, Colonel
J. \Varner Hutchins. The title was too new
to have been used on the souvenir brochure,
as it was only a few days before the dinner
that the handsome and popular club presi-

" The Angel's Chorus"

dent had been selected by Governor Stuart
to serve on his official staff. It was undoubt-
edly due to their personal friendship that
he governor graced the occasion for a brief
session, although he had several other
important gatherings to attend during the
evening. In order to allow Mayor Weaver
and the governor to keep later engagements,
Mr. Hutchins asked the attention of the diners
for a little before the coffee and cigars were
served. He expressed the gratitude of the
club for the presence of these busy officials
and briefly reviewed the past annual dinners.
All remembered, he said, when they were
gratified at an attendance of two hundred at
these events, ‘vhile this evening over four
hundred were present and further that in his
opinion the personnel had been raised in
even greater proportions.

Mayor Weaver, the first speaker, made
a short and witty address, paying particular
attention to the New Yorkers present and
refuting the jibes that the latter are so fond
of making at Philadelphia. He welcomed
one and all to the city and promised to issue
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orders that if any wayfarers appeared in the
police courts in the morning bearing the
initials of the club, that they would be
tenderly cared for and sent on their way.
He complimented the governor on his having
selected the handsomest president the club
ever had for his staff, and pictured the
governor laying his sword on the shoulders
of the kneeling Hutchins and calling upon
him to arise " Sir Knight," and addressing
him as colonel.

The toastmaster presented Governor
Stuart, with due humility, as his "commander
in chief " and one who needed no introduction
to a Philadelphia audience. The greeting
he received perhaps accounted for the warmth
of his remarks and the love he expressed for

his home city. " I am here " he said,
" because I have a great affection for
the Jewelers' Club. I mean that, be-
cause there was never a time when I
did not have an invitation to your
dinners. I have many and ardent friends
among you. During my recent tour
of the State, everywhere I went men
would come to me and say they had
met me at one of the Philadelphia
Jewelers' Club dinners. They may jibe
fun at Philadelphia, but after all, Phila-
delphia is one of the greatest cities of
the country. It will ever have a warm
spot in my heart, as it is home to me,
the home that I was born in, the
home where live all who are clearest to
me, my relatives, my friends, those
who believe in me ancl are willing to
support me in whatever good work I
seek to accomplish."

As he was leaving at the conclu-
sion of his address, escorted by the
officers of the club, he was given a
splendid ovation by the club, many
leaving their seats to extend a fare-
well greeting.

The interrupted menu was then
briefly resumed after which the toast-
master presented the Hon. Hampton L.
Carson, ex-attorney-general of Penn-
sylvania, who said " The Jewelers'
Club does not have to contemplate the
possibility of an assignment. It can

always stand on its record. I have read and
am glad to know of its successes:" To illus-
trate the point, he told of the wild minister's
sons who had been surprised at a poker game
in the garret and who hastily hid the cards in
the pocket of their father's coat. Attending
a baptism' the next day in a stream, the
cards floated out one by one. First an ace,
then a king, queen, tray and two spot.
The good mother on the banks wrung her
hands in dismay and exclaimed that the boys
had ruined their father. But one answered
" If the old man cannot stand on that hand,
he better conic out." He told of the old-
time standing of the doctors and lawyers,
saying that in those times it was the doctor
Nebo bled the patients while the present-day
idea was that the bleeding process was
practiced by the lawyer. In a more serious
vein he said " you have come together as
true Americans charged with the responsibility
of handing down to your posterity that
spotless mantle and in absolute stainless-
ness that flag we have received from the
good old fathers. It is all right to talk about
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le good old days but it must be admitted
at the present times are better, purer and
igher than any times of the past." He
osed with an eloquent tribute to the char-
ter of Washington and the influence he
As had in our national life.

Hon. A. S. Stanley, of Kentucky, was
.te next speaker and he started off in a
t..,:etious manner. He said he was from
Kentucky and was d— glad of it. " From
Kentucky where the women are the fairest,
tIte horses the swiftest and the politics the
d.tinnclest. And if ever I leave Kentucky
Iwcause her politics are not strenuous enough,
I will come to Pennsylvania, as I should
feel at home in this State." He then paid a
tribute to Washington and regretted the
signs of what appeared to him as a falling
away from the higher standards of the earlier
history of our country, declaring that the
ideals of the last decade have been the
Wrest in history. '1 Every age has its ideal
and its hero. \Ve have learned to measure
everything by dollars and cents. :\ lozart
(lied in poverty and the fellow who composed
MeGinty was a millionaire." His reference

Roosevelt as a man who stood for some-
t)ing more than the dollar aroused great
;toplause. He referred to the recent gift of
hirty-two million for educational purposes as

I ha act of a conscience-stricken man, and
" I would rather have the unchangeable

r(gard for truth and righteousness of a
Washington than all of Rockefeller's riches."

" One of the most brilliant young tnen
of Philadelphia " was the introduction of the
Rev. John Wesley Burns, and his eloquent
and optimistic address well confirmed the
introduction. He began by twitting the
jewelers for not giving the clergy the ten per
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Col. J. Warner Hutchins, a la saililairr

cent. discount accorded by other tradesmen.
It was a minister, Cardinal 1\4azarini, he said,
who in the i7th century invented a
method of cutting diamonds to properly
bring out their brilliancy. " If you come to
my church any Sunday—and I doubt if you
will—(laughter) you will find two jewelers
passing the collection plates and as I lower
my head to invoke the Divine blessing I have
never seen any coin missing. What we
need to-day is the conquering spirit of
optimism of Washington. Uncle Joe '
Cannon said in this room a year ago that
America is a success, and it is. The hasty
American greeting his neighbor says How
do you do ' and then hurries along to do
something. There may be sonic alarm felt
by the stories of political graft we hear so
much about but out of it all will come a
greater and better America. God still rules
and he will bring us out of this seeming
chaos and we will assimilate the great tide of
immigration that is attracted to our shores
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by our liberty and prosperity and become a
greater and better people. These are more
glorious clays than those of our fathers. Our
only danger is lest we lose their faith and
patriotism, which is all that is good and holy
in our national life."

Hon. W. W. Cocks, congressman from
Long Island, was the next speaker and
confined himself to telling a number of stories
that made a " hit." He said he would be
glad to return at another time and talk more
seriously. The Hon. J. Hampton Moore, a
Philadelphia congressman, was the last
speaker and addressed himself largely to
refuting the pessimistic utterances of his
illeague from Kentucky. Referring to that

gentleman's satisfaction at coming from Ken-
tucky he said he " was from Pennsylvania
and that was as good as any other and a
d— sight better." He then paid a glowing
tribute to the great industries of his city and
State.

In closing, President Hutchins said " I
think we can congratulate ourselves. Each
(limier we have given has excelled the
predecessor and to-night I think you have
enjoyed the best dinner you have ever held.
I wish to extend our thanks to our guests
and hope they have enjoyed themselves half
as much as we have and that they will come
again. And now I wish to extend to you all
a cordial invitation to visit our club rooms
and spend the evening with us."

The midnight invitation to spend " the
evening " at the club made a hit with the
crowd, especially those New Yorkers who
had heard about the early retiring hour
observed in Philadelphia. Well, it was an
early hour—in the monting—when the last
of the jolly party left the club house.

If
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Bradstreets', in its annual review of the bank

clearings of ao9 cities for two years, accords

,eventh place to San Francisco, the position it

occupied in the first week of January, 1906. The

clearing for the year of this city aggregated $1,998,-

400,779, a gain of 8.9 per cent. over those of 1905,

which were given at $1,834,549,788. The San Fran-

cisco clearings of 1906 with April omitted nearly

equal the combined clearings of Los Angeles,

Seattle, Portland, Spokane,Tacoma and Salt Lake,

which only foot up $2,066,109,048 when added to-

gether as against ir,998,400,779 for the Phoenix

city of the Golden West.

After smashing a hole in the show window of

the J. C. Fleming Optical Co.'s store on Broadway,

Los Angeles, one night recently, a burglar looted

the display trays of over p000 worth of jewelry.

The robber made away with 120 rings, 45 diamond

stick pins and 15 watches. As the robbery occurred

after midnight there is no clue to the thief. This

will have a tendency to make our friends among
the retail jewelers use more care by putting their

valuable goods in their safes before closing every

night.
Morris Jacobousky has again joined the Nord-

man Bros.' traveling force after being away from

his old house for several months. Morris will

spend most of his time on the road calling upon

all of the coast retailers, with a complete line of

jewelers' and watchmakers' material.

Detectives Hodgkins and Green, of the Oak-

land police force, recently arrested William Wilson,

a negro, on a charge of petty larceny, after an

alleged attempt on his part to steal two gold rings

from the jewelry store of P. C. Pulse at Thirteenth

and Washington Streets. Wilson is said to have

entered the store in company with a colored girl

and asked the proprietor to match a ring which he

carried with him. A number of rings were placed

on the show case, and while Wilson examined

them he is said to have taken two valuable ones and

put them into his pocket. Mr. Pulse, however,

noticed his action. and as the negro was about to

leave, told him he had better return the two rings.

The negro protested that he did not have them

but upon Mr. Pulse's insistence produced the miss-

ing articles. The jeweler at once telephoned to

the police and the two detectives soon succeeded

in locating the suspected man. The negro pleaded

not guilty in the police court the next morning and

his trial is set down for March 16th. Mr. Pulse is

to be congratulated upon putting this sleight-of-

hand performer where he belongs.

N. Van Kammen, the retail jeweler, of San

Mateo, was among the out-of-town tradesmen in

this city recently on a buying trip.

0. M. Howard's two new stores at 779 Market

-Ind 3246 Mission Streets, are very busy watch cen-

ters just at this time as the watch inspection is on,

and it keeps our friend Howard busy gathering up

railroad grades among the wholesale trade.

Paul V. Garin has taken possession of another

retail jewelry store, which is the third under his

able management. The new store is located on

Fillmore Street near Post Street and within two

blocks of his other Fillmore Street establishment.

T. G. Patton called upon the wholesale jewelers

last month and bought up a filling-in line for his

jewelry store in Placerville. Mr. Patton reports
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business in his section as very preperous and he

found it necessary to come to San Francisco earlier

in the year than usual to fill up his depleted stock.

Charles V. Gardner, of the Gardner-Wheaton

Co., retail jewelers,of Santa Maria, Cal., was among

the out-of-town buyers in the wholesale district

recently. This was Mr. Gardner's first visit since

the fire and he was greatly surprised to note the

vast amount of work that has been done getting

back into shape.
L. A. Schaufele, Monterey's retail jeweler,

called upon the wholesale jewelers last month, and

purchased a nice lot of goods to fill in the holes

made in his stock by the early rush of tourists who

are wintering in his location.
J. C. Wahlen is one of our regular semi-

monthly out-of-town visitors. His store in Peta-

luma is a busy center in this chicken-raising local-

ity, and Mr. Wahlen keeps in close touch with the

trade by coming to town to purchase staples every

two weeks.
Geo. Bangle, of Vallejo, Cal., spent a few days

among the wholesale trade a short time ago, plac-

ing orders for goods for future delivery. Mr.

Bangle looks forward to good business in the

future, as the construction of several large ships is

in sight at the navy yard at Mare Island. This will

mean the employment of as many shipbuilders as

can be found in his vicinity, and incidently good

business for all of the local tradesmen.

Harry Heacock, who was formerly allied with

the wholesale jewelry trade in San Francisco, and

is now doing business in the Philippines is on a

tour of inspection in the East. Mr. Heacock will

visit all of the chief manufacturing -centers in Chi-

cago, Philadelphia and New York and will return

home via San Francisco about the middle of April.

Peter Engle, our genial friend from Marysville,

Cal., spent a short time last month with his friends

among the wholesale trade, and incidently looked

over several stocks so that he would be posted as

to what the manufacturers were making for next

season's novelties.
Fritz Abendroth, who conducts a retail jewelry

store on Morrison Street, Portland, Oregon, was

among the out-of-town buyers in this market last

month. After finishing his purchases he spent a

week visiting points of interest in this vicinity,

and returned home by way of Shasta Springs.

Geo. Greenzweig, the wholesale jeweler, of this

city, is expected home after an absence of two

months. Mr. Greenzweig has been on a diamond-

purchasing trip to Europe, and will return with a

large stock for his friends among the retail trade.

Burr Freer, manufacturers' agent for the Pacific

coast, whose offices are located at 717 Market

Street, is on his annual trip to his several factories

in the East and expects to return as soon as he can

get several good things framed up for his many

friends among the retail jewelers.

Gus Abendroth, who has been connected with

his brother in the retail jewelry business in Port-

land, Oregon, has accepted a position with the

wholesale firm of M. Schussler & Co., of San Fran-

cisco, Cal.
Werner Bros., the enterprising retail jewelers,

of this city, are about to open another new store.

The new establishment will be the third jewelry

store to reopen in the burnt district, and as it is just

off Market Street on Fourth we feel as though the

boys are to be congratulated on the new location.

They will continue to manage their Fillmore Street

store as heretofore.
Dorrance Battin Co., are making preparations

to move in their new offices in the Chronicle Build-

ing on Kearny Street near Market. This firm is

the last of the wholesalers to move back to the
city. After getting settled they will discontinue

the branch office on Bush Street.

Herbert A. Samuels, whose store is located on

Twelfth Street near Broadway, Oakland, joined

the order of benedicts last month. THE KEYSTONE

wishes to join their friends in wishing the newly-

married couple a happy and prosperous future.

L. C. Koberg, the Healdsburg retail jeweler,

is rapidly recovering from a, severely sprained

ankle, that he acquired while in San Francisco in

February. Mr. Koberg was in town on his

monthly purchasing trip when he met with his

painful accident.
Fred. L. Lezinsky, the popular manufacturers'

agent for the Pacific coast, has joined the happy

family of wholesale jewelers and manufacturers'

agents, who are housed in the Mutual Bank build-

ing at 704 Market Street.
J. Macowsky, formerly one of our leading

Market Street retail jewelers, who is now located

at 217 South Spring Street, Los Angeles, called on

his old friends in San Francisco last month. Mr.

Macowsky reports business as very brisk and he

looks forward to a larger volume of business for

1907 than any of its predecessors.
The trade of the city are already making

elaborate preparations for the spring season, the

outlook for which is very bright. It is a remark-
able fact that there are many thousands more of

population in the city at this time than previous to

the great catastrophe, and the volume of business

now being transacted also exceeds that of any pre-

vious period. This shows a wonderful recovery,

and present activity in the building line will un-

doubtedly make the present year a notable one in

the history of the city.
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Though this is what is usually known as the
chill season in the jewelry jobbing houses, there is
11,,t that air of " waiting for something to turn up''
that generally marks such a time. The reason
undoubtedly is that business is good, in fact much
better than it was at this time last year. There is
not a dissenting voice to this statement. Every-
where, when the question is asked, " How's busi-
ness ?" the answer invariably is "Fine !"

Most of the traveling men have been in lately
and all report conditions excellent in the country.
Business seems to keep up admirably and the crop
outlook could not be better. The heavy snows
and rains since the first of the year have bright-
ened up prospects considerably. Oddly enough,
the optimistic reports on business are not borne
out in collections, which are a little below the
mark as a rule. The reason for this is not exactly
plain, and the jobbers are amusing themselves
speculating about it.

Most of the houses have gone through the
work of the yearly inventory and the new outfitting
of their traveling men. Woodstock-Hoefer Watch
and Jewelry Co. has just finished stock taking.
Edwards & Sloane Jewelry Co. will not begin to
take stock until later in the season. The retail
stores have finished up this tiresome process and
are brightening up for spring.

The optical establishments are apparently pros-
perous and contented. The prospective meeting
of the American Association of Opticians in Kansas
City is already a topic of much interest, and exten-
sive entertainment plans have begun to take shape.

Dr. S. W. Lane, of the Southwestern Optical
College, will go to Oklahoma City, Okla. Ter., to
deliver two lectures, March igth and 20th, before
the Oklahoma Optical Association. The subject
of his first lecture will be "Subjective Therapeu-
tics." The second will be a "chalk talk " upon
topics of optical interest.

Mrs. Nona Ferguson, of 708 Garfield Avenue,
t is city, was the victim of a very peculiar robbery
, .rly in February, She lost a little chamois-skin
1g containing jewels valued at p000. The police
'-arched in vain for the thief, and one morning,

•

'ole time afteward, Mrs. Ferguson found the

j wels.

ig, jewels and all, lying on the front porch. The
li ,ystery is as deep as it ever was, so far as the
I ablic is concerned, but the owner now has her

F. E. Woodington has opened his jewelry
-okerage offices at rootn 300 Owen Building. He

sage City,wh

-
iL s very pretty quarters, and like everybody else

I ports business as rushing.
A. Rosser, of A. Rosser & Co., jewelers, of

wholesale hn
oIu<saens.sas City last month, calling

B. W. Lockner, a Richmond, Va., jeweler,
ilied on Kansas City friends last month. He was

(.11 route home from a visit to relatives in Blue
kapids, Kans.

Harry Kimber, of S. J. Huey's Excelsior
Springs store, was here last month.

Lauren Hendrickson, of Osage City, spent a
few days in Kansas City recently.
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C. 0. Deitterich, of Edwards & Sloane Jewelry
Co.'s traveling force, is in from a very successful trip.

M. 0. Stanley has opened a new jewelry and
optical business in Wichita, Kans.

The following students have recently gradu-
ated from the Kansas City Horological School :
E. Berry, Moulton, Iowa ; H. W. Lynch, Fort
Wayne, Ind.; W. H. Carter, Sterling, Kans.;
Edgar Duncan, Globe, Ariz.; M. L. Colbert, Bos-
worth, Mo.; 0. Garrison, Edgerton, Kans.; E. R.
Biglow, Minco, Okla. Ter.; J T. Lakey, Sterling,
Kans.; Paul Benson, Kansas City ; E. C. Jenner,
Walter, Okla. Ter.; J. E. Dunaway, Kansas City,
and John J. Fisher, Leavenworth, Kans. F. M.
Bogard, who recently graduated from this school,
has accepted a position at Weatherford, Okla. Ter.

Among the new pupils enrolled for the optical
course at the Southwestern Optical College are :
B. F. Haynie, Stillwater, Okla. Ter.; Henry
Mendilin, Kansas City, Mo.; J. W. Palmer, Kansas
City, Mo.; R. H. Wigner, Iola, Kans.; W. A.
Bonniwell, Kansas City, Mo.; Ira Frantz, Black-
well, Okla. Ter.; J. F. Forbes, McCook, Nebr.;
John E. Long, Kirksville, Mo.; Charles H. Davis,
Jiminez, Chihuahua, Old Mexico ; H. H. Hill,
Kansas City, Mo.; R. C. Player, New York ;
E. J. Silvers, Kansas City, Kans.; C. W. Palm,
Hale, Mo.; A. A. Matthews, Kansas City, Kans.;
J. T. Doyle, Shelbyville, Mo.; J. W. Karbach,
Kansas City, Kans.; D. A. Espy, Kansas City,
Kans.; G. C. Haven, Colorado Springs, Colo.;
0. J. Castro, Ripley, W. Va.; F. L. Thompson,
St. Louis, Mo.; C. L. Robertson, Natchitoches, La.

NEWS

NORTHWEST"e    

With the gradual approach of springtide we
begin to notice an air of freshness in store and
stock and all are thankful the winter is so nearly
over. From every point of view it was the most
severe winter this section has seen for years—not
that it was exceptionally cold, as fortunately it was
warmer than the average, but the greatest incon-
venience was the heavy fall of snow which blocked
the railroads, particularly in North Dakota, where
on some of the branch lines some towns did not
have trains through for three weeks. This has
naturally interfered with business, both retail and
wholesale, as no trains, no mail. At this writing
all roads are open and trains are run regularly, and
unless something unforeseen turns up all will be
well, as the heavy snow will put the ground in
good condition for the 1907 crop. Travelers report
business in excellent condition and retailers are
replenishing their stocks, but using good judgment
and not overbuying. So far jobbers report busi-
ness ahead of 1906, and everything points to
another successful year. Collections are fairly
good and the trade congratulates itself on being in
a very healthy condition. The motto seems to be
"the better class of goods for the retail jeweler."

W. S. W. Blake, formerly at Duluth, Minn.,

has begun business at Kenmare, N. Dak.
Chris. Jensen, Lake Nebogamon, Wis., died

suddenly last month. C. F. Stone has been
appointed special administrator of his estate await-
ing the arrival of a brother from Norway.

Brainerd, Minn., had its annual fire in January,
and the stocks of A. F. Sorenson and A. P. Ray-
mond were damaged about Moo each.
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John B. Erd, Duluth, will move a few blocks
east of his present location.

Ove Hoegh, Spring Grove, Minn., has returned
from a visit to friends in Watertown, S. Dak.

H. A. Jensen, Wallbay, S. Dak., has moved to
Ortley, S. Dak.

Wm. F. Jost, formerly in business at Mankato,
Minn., is now with S. 0. Huseth, Great Falls, Mont.

K. N. Knutson will discontinue business at
Adams, Minn.

Ole Nelson has started in business at Buxton,
N. Dak.

E. A. Jensen succeeds W. L. Reine, Belgrade,
Minn.

R. Dunlap, Grangeville, Idaho, died last
month.

The Churchill Jewelry Co. (Inc.) has suc-
ceeded F. B. Churchill, Havre, Mont.

C. E. Crane, Lake City, Minn., is visiting
friends in Los Angeles, Cal.

J. B. Pederson succeeds Pederson & Waters,
at Leeds, N. Dak.

We are pleased to hear that J. M. Chalmers;
Lake City, Minn., who has been confined to hiS
home for some time, is improving and will soon be
at the store as usual.

Eddie Moore, Southern traveler for Sischo &
Beard, St. Paul, is in from his first trip this year.
and reports business splendid and retailers all
feeling good.

Ed. VanRuschen has moved from Marion to
Onida, S. Dak.

A bill prohibiting the false marking of gold and
silverware and platedware has been introduced in
Minnesota legislature and referred to the committee
on commerce and trading.

0. B. Tripp has sold his interests in the firm of
0. B. Tripp & Co., Aberdeen, S. Dak., to C. W.
Chase and the business will be continued as Chase
& Kirkpatrick.

Miss Clara Hudson, daughter of J. B. Hudson,
Minneapolis, Minn., was a victim of the recent
New York Central Railway accident. The remains
were brought to Minnesota for interment.

Sischo & Beard (Inc.), St. Paul, Minn., have
filed amendments to their articles of incorporation
increasing their capital stock to Poo,000.

E. A. Barker, Bemidji, Minn., is spending his
winter vacation in Chicago.

Max Goodman has accepted a position with
L. Finkelstein, St. Paul.

G. V. Dickinson, of the Elgin National Watch
Co., paid a short visit to the Twin Cities last month.

Livingston Bros., Yankton, S. Dak., have been
appointed local watch inspectors for the G. N.
Railway. Chas. F. Halbkat, Watertown, S. Dak.,
is inspector at that point.

Visitors noted in the Twin Cities lately were :
John C. Marx, Shakopee, Mimi.; Geo. H. Lang,
Mankato, Minn.; Harry 0. Sheldon, Bottineau, N.
Dak.; T. E. Fairclough, Brown's Valley, Minn.;
T. Phillips, Jr., Chippewa Falls, Wis.; I. M. Rada-
baugh, Hastings, Minn.; H. M. Roberts, Dickinson,
N. Dak.; Fred. A. Klass, Hibbing, Minn.; E. Mc-
Ayeal, Morris, Minn.; Ove Hoegh, Spring Grove,
Minn.; E. Nelson, New London, Minn.; Harry D.
Strauch, LeSueur Center, Minn.; N. J. Nelson,
Washburn, Wis ; Carl W. Slocum, Cando, N. Dak.;
N. S. Nelson, Hutchinson, Minn.; 0. D. Leidahl,
Fergus Falls, Minn.; John Saxine, Prescott, Wis.;
W. D. Funk, Stillwater, Minn.; Geo. W. Dillon,
Manly, Iowa; Earl A. Barker, Bemidji, Minn.

"I an interested in Workshop Notes about as
much as any articles published in The Keystone."
Leslie Hutton, Jeweler, Garden City, Missouri.
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To The Trade
We the undersigned wholesale jewelry firms of the

city of St. Louis agree to close our respective

establishments On SATURDAY AFTERNOONS AT

ONE O'CLOCK, beginning with February i6th,

and ending November 1, 1907.

Our out-of-town and city customers will

please bear in mind that we will fill and ship

all orders received up to twelve o'clock noon

each Saturday.

L. Bauman Jewelry Company
Eisenstadt Manufacturing Company
Bauman-Massa Jewelry Company
Aller-Newman-Wilmes Jewelry Company
J. P. Morgan & Company
St. Louis Clock and Silverware Company
Wm. Weidlich & Bro.
Sidney L. & Morris Bauman Co.
J. W. Cary & Company

St. Louis, February 2, 1907

: arch, 1907 THE

The wholesale houses of St.

Good Move Louis have signed an agree-

ment to close their respective

!aces of business at one o'clock on Saturday

:ternoons, beginning with Saturday, February

fah, and continuing until November ist. This is

move in the right direction, and is highly appre-

, ited by the employees of our wholesale firms.

.11 of our jobbers signing this agreement, will

fake special effort to .fill and ship all orders in

heir hands by noon of each Saturday.
That St. Louis is a great

The Fourth manufacturing center there

can be no doubt. Her future

is full of the greatest promise

In all forms of manufacturing. In the annual

feport of our Merchants' Exchange it is set forth

that this city stands fourth in the United States in

its manufacturing industry. The value of manu-

factured products in St. Louis last year was $296,-

, 00,000, an increase of 15 per cent. over 1905. It

ia a general growth and not confined to a few lines.

Whatever articles are in demand in the United

States can be turned out advantageously in this

ity, the leading center of distribution, and in touch

with the necessary labor, materials and supplies.

About 67 per cent. of Missouri's $459,000,000 annual

manufacturing output is produced in St. Louis,

where new plants are constantly established and

the workmanship and trade accommodations are

of a high standard.

Manufacturing City

St. Louis Real

There is a large movement in

real estate in St. Louis this

Estate in Demand spring, caused by the rapid

growth of this city. It was

f4enera1ly believed, that after the World's Fair a

ffreat reaction would set in and that real estate

fould be a drug on the market. Thousands of

investors informed our real estate men just before

the fair that they would make no investments until

fter the fair was over, as they figured that real

f state of all kinds could be bought at a song. But

'hese people have been disappointed, for since the

World's Fair, instead of a reaction, our great city

as prospered as never before, and real estate is

oeing sought after and bought at higher prices

'han it was before the fair. The fact of the situa-

' ion is that the rapid growth and expansion of St.

..ouis the past few years has behind it a controlling

.arce, that will compel continued expansion of

fusiness and great increase of population for years

0 come. The great Southwest, which is the em-

fire o St. Louis, extending west of the Missis-

ippi River, has 15,102,500 people who depend

Ton St. Louis as a commercial metropolis from

;Nisich they must draw their supplies as the basing

.)oint and railroad distributing center. Railroads

lave spent hundreds of millions of dollars in this

erritory in the past few years. They are making

.in aggressive movement to settle up this country,

and to-day are doing ,most extensive advertising

Ind excursion business for emigration into this

territory, which for years to come will be produc-

:ive of more rapid growth of the Southwest than

any other part of the country. The increased

population of the empire of St. Louis will be

3.000,000 people during the next five years. St.

Louis bank and trust company capital and surplus

amount to $90,750,000 ; which is a larger banking
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capital, in proportion to population, than any other

large commercial city. The concentration of capi-

tal enables our financiers to handle larger enter-

prises, such as building railroads and establishing

manufacturing and commercial plants, which ex-

pansion is daily adding strength to St. Louis. The

development of industrial and commercial enter-

prises of St. Louis in the last few years, has given

it such a commanding position that the people all

over the country are looking upon the city as a

place to locate for making money in all business

lines, which will without doubt continue its expan-

sion and growth beyond the most sanguine ex-

pectations. The St. Louis capital interested in

manufacturing, the sinew of commercial activity,

is much larger and has been increasing more

rapidly than the working capital of the bank and

trust companies. St. Louis occupies the same

position in the Southwest empire as New York

does to New England and the Eastern States as

the commercial center, and Chicago to the North

and Northwest. These three cities must grow in

population and importance as the leading centers

of the United States, and as population makes

value, investments in real estate must produce

large profits.

MiSSOUri'S

There is not a single county in

the State of Missouri where

Mineral Wealth valuable minerals are not found,

and yet in not one has the pros-

pecting been carried on so far that the natural

endowment of this kind is thoroughly known. A

steady increase in the official reporting in the value

of the mineral products of this State. The total

for last year, as given by the State Bureau of Mines

and Mining, is $30,761,840, which is five million

more than the gold output in any State. Mis-

souri's mineral wealth comes from substantial

sources that will not give out, and is composed of

materials for which the demand is increasing.

Last year zinc led, in the production of $9,000,000.

Lead is next, with $7,400,000, and coal is a close

third, with $7, too,000. Iron ore amounted to

$403,000, an item that ought to be increased.

Marble, granite, building stone, and clay mined or

quarried reached a value of $6,60o,o0o. All of

which is a splendid showing for grand old Missouri.

To our Northern neighbors

little in general is known of

of Oklahoma the greatness of the new State

of Oklahoma. The average

citizen considers it as a wild and barren country

inhabited mostly by Indians. The area of Okla-

homa and Indian Territory (the two territories

comprised in the new State) is 70,230 square miles,

and it has a population of 1,350,000. It has 5600

miles of railroad, produces 40,000,000 bushels of

wheat, 8o,000,000 bushels of corn, 500,000 bales of

cotton, 3,500,000 tons of coal and 1,5oo,000 barrels

of petroleum. The new State has 254 national

banks and 500 State banks. It has more than Imo

manufacturing establishments, and produces annu-

ally $25,0oo,000 worth of manufactured articles.

There is a bit of good news for economical

travelers from Jefferson City. The house has

passed the Tubbs anti-tipping bill by 88 to 39. The

bill makes it a misdemeanor to give a tip to any

waiter, porter, Pullman car attendant or other

servant. Violation of the measure is punishable

by a fine of from $5 to $500.

Ralph C. Dick, for several years past a

member of the traveling force of the St. Louis

Clock and Silverware Company, has resigned and

accepted the agency of several Eastern manufac-.

turers' lines, with headquarters at 623 Washington

Avenue, this city. He will travel in his old 1 e rritory.

The New State

Weather conditions continue favorable as far

as winter wheat is concerned. The little cold

weather we had in February did little or no damage

as far as can be learned at the present time, and

the only apprehension is that wheat on flooded

low lands may not come out well. Farmers are

slow in realizing on their big corn crop of last

year, but it is thought that with better country

roads and improved car service the movement to

market will improve.

The bulk sales law for the prevention of

fraudulent sales of stocks of merchandise in bulk,

was discussed at the recent meeting of the execu-

tive committee of the St. Louis Credit Men's Asso-

ciation. The committee also discussed plans for

the bureau of adjustment of failing accounts which

the association has projected. The bureau will

not be a collection agency, but will be a help for

firms whose affairs are in a failing condition

through bad debts or poor credit systems.

C. Culman, inventor and manufacturer of

jewelers' tools, heretofore located in St. Louis,

has moved to Maplewood, this State. In his new

location he has much more available space, better

light and greatly improved facilities for attending

to his increasing trade.

Theodore Ebeling and Leo Bodeker have pur-

chased the jewelry store of W. F. Withus, 2019

East Grand Avenue, this city, and will continue

the business under the name of Ebeling & Bodeker.

An inventory of the property of the late Edward

Bottle, of the firm of Bierbaum & Bohle; retail,

2106 North Fourteenth Street, was filed in the

Probate Court recently, showing property valued

at $9480, of which $8635 was his interest in the

firm.
Gerhardt Eckhardt, for a number of years

located at 213 North Sixth Street, announces that

he will shortly remove to the Victoria Building, at

Eighth and Locust Streets, opposite the post office.

Locust Street is beginning to be a popular location

for retail jewelers.
E. M. Elgas, practicing optician, formerly

located at 608 Olive Street, has removed to 60r

Pine Street.
Edwin Massa, of the Bauman-Massa Company,

returned the middle of last month from a three-

weeks' trip through Oklahoma and Kansas. He

reports spring trade as opening up nicely in that

section of the country.

David N. Smith, head of the well-known gold

chain manufacturing house of William Smith &

Company, spent a few days in town recently, call-

ing on the wholesale and manufacturing trade,

accompanied by their Western representative,

Charles C. Offerman.

G. Moritz, retail optician, formerly located at

Seventh and Locust Streets, has removed to Broad-

way and Washington Avenue, where he has larger

and handsomer quarters than heretofore.

Wm. Weidlich & Brother are nicely located in

their new and enlarged quarters on Washington

Avenue, and are very much pleased with their new

premises. They now have a splendid light as well

as ample room to take care of their increasing

business in good style.

Oliver Abel, formerly in charge of the optical

department at the Grand Leader Department store,

has opened an optical parlor in the Equitable

Building.
C. F. Gash, of Fredericktown, Mo., was a

recent trade visitor in this market.

J. Harvel & Son, the well-known jewelers, of

Litchfield, Ill., were represented in the St. Louis

market last month by Mr. Harvel, Jr., who was

here on the lookout for late Easter novelties.
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Bread cast upon the waters has been our policy of making a ring of

style, finish and quality, and selling same exclusively to the legitimate retail

jewelry trade and nobody else. We were obliged to enlarge our plant to take

care of our increased trade, giving us an eloquent testimonial to the recognized

merits of the )(4-6- ring and insuring prompt shipment. A postal will

bring you one of our representatives or a selection package.

The Queen City Ring Mfg. Co., Buffalo, N. Y.

,rlarch, 3907

DALLAS, TEXAS
LETTER

THE

The condition of trade in general in this State

quite up to normal and in some respects can be

considered an improvement over last year's show-

ing. The Texas jewelers report good business in

almost every section of the State, and, in fact, in

some cities, the holiday trade seems to have con-

tinued far into the new year. The outlook for the

firmer is not quite so prosperous, and unless a

change for the better takes place in the near future

the Texas wheat crop will come up short. In a

great many sections of the country the crop is

ntirely eaten HD by the green bugs, as in 39°3,

which caused a complete failure of the wheat crop.

T. 1). Stallings, with H. H. Hawley, of this

city, was a visitor in Fort Worth last month.

The firm of Robinson & Ghormley has dis-

solved partnership. The business will henceforth

be conducted in the name of W. I. Ghormley, at

his present location, Arlinkton, Texas.

\ J. G. Hawley, watchmaker for M. L. Clopton,

Jr., of Lufkin, Texas, paid his respects to the trade

while in Dallas last month.
The iewelry store of Wilcox Bros., of George-

town, Texas, was burglarized on the night of

February 8th, and the following articles stolen :

Five gold filled signet hat-pins, six or seven heavy

and medium weight, plain rings, 14 K. and 318 K.;

five or six gold ladies' and gents' signet rings;

three or four diamond rings with emeralds, opals

and pearls ; four ladies' belt buckles, four baby

spoons with curved handles and inscription in

bowls, ten or twelve gold stick-pins, six or seven

gold filled bracelets, five or six gents' ribbon fobs,

gold filled mountings ; four or five ladies' watch

chains, five or six gold filled lockets, five or six

gold and gold filled cuff-buttons, four or five ladies'

waist-sets, five or six brooches, four or five sets of

baby pins, three or four silver grip-tags. Wilcox

13ros. will pay $25 for any information leading to

the recovery of the above articles, and the sheriff

of the county will pay $ro for the conviction of the

thief.
B. Booth, of Temple, Texas, who has been

conducting a jewelry business in that city for some

time, has sold out his business to Mr. Hemphill,

formerly watchmaker for the Crawford Jewelry Co.,

of that place.
G. W. Halton & Bro., of Fort Worth, Texas,

who have been conducting a jewelry business in

that city for some time, will, in the near future,

open one of the most up-to-date jewelry stores in

the State. They will install a complete set of

mahogany fixtures, a Poo° contract having been

for part of the new fixtures. Their new loca-

Ion will be in the old Boernes place. From the

‘ireparations that are being made, Fort Worth can

)ok forward to this new enterprise with pride and

ith the assurance that she will have one of the

latest models in a thoroughly equipped jewelry

tore.
E. Johnson, of St. Jo, Texas, called on the

wholesale trade while in the city recently.

E. R. Smith, of McGregor, Texas, paid his

respects to the trade while in the Dallas market

lately.
B. Rombach, of Nacogdoches, Texas, had the

nisfortune to have about Poo worth of goods

tolen from his store. As yet the property has

iot been recovered.
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Ed. C. Pfaeffie, who for the last ten years has

been the traveling representative for L. Gutmann &

Sons, of Cincinnati, Ohio, and well-known among

the trade in the Southwest, has fully recovered from

his long sickness, and has accepted a position with

the A. C. Becken Co., of Chicago, Ill., serving in

the capacity of traveling salesman.

C. B. Smith, of Grand Saline, Texas, called on

the trade while in the city recently. Mr. Smith

states that discoveries have been made which they

believe will make Grand Saline another oil city for

Texas.
Frank Manner, formerly of Grandview, Texas,

is now located at Blum, Texas.
F. T. Woods, of Poolville, Texas, was a visitor

in the city last month.
W. C. Vickers, of Mansfield, Texas, called on

the wholesale trade while in the city recently.

A. H. Leavitt, of Terrell, Texas, was seen in

the Dallas market last month.

L. H. Penny, formerly engaged in the jewelry

business at Gorman, is now located at Anson,

Texas.
J. Halm & Son, of Seguin, Texas, where rep-

resented in this city by the junior partner of this

firm, Emil Halm.
West Texas Jewelry Co., of Abilene, Texas,

who have been conducting a branch house in

Anson, Texas, have recently combined the two

houses with their main office in Abilene.

J. Edwards, of Italy, Texas, was among the

buyers in the Dallas market lately. Mr. Edwards

reports a good business in his section of the country.

R. L. Coston, of Fort Worth, Texas, called on

the wholesale trade while in the city last month.

M. A. Campbell, of McKinney, Texas, was a

business visitor in the city recently.

J. W. Keeling, of Mineral Wells, Texas, paid

his respects to the trade while in the city lately.

A. A. Wavs, formerly of Roil, Ind. Ter., has

sold out his business at this point and at present is

not permanently located.

W. H. Gumm, of Van Alstyne, Texas, was

seen among the trade recently.

J. H. Gordon & Co., of Fort Worth, Texas,

were represented in the Dallas market last month

by Mr. Gordon.
G. W. Halton, of Bowie, Texas, sustained a

loss to the amount of about $150 last month by

theft. The two thieves were caught and about

one-half of the stolen articles were recovered.

T. C. Allen, of Brady, Texas, called on the

trade while in the city lately.

Lee S. Smith, of Bowie, Texas, was among

the buyers in the city last month.

R. E. Allen, of this city, who has been engaged

in the watchmaking business here for some time,

has accepted a position with L. B. Moore, of Den-

ison, Texas.
Mr. Ghormley, of the firm of Robinson &

Ghormley, of Arlington, Texas, was in the city

last month. Mr. Ghormley has just returned from

his vacation and seems to be greatly refreshed by

his trip.
J. W. Trulove, of Memphis, Texas, called on

the trade while in the city recently.

Stace Westmoreland, of Sweetwater, Texas,

was a buyer in the Dallas market last month.

C. A. Blann, of Leonard, Texas, was seen

among the wholesale trade lately.

F. E. Chase, formerly representative for C. L.

Trout & Co., of New York, has severed his con-

nection with that firm and acceptd a position with

Jonas Koch as one of their southern representatives.

W. H. Sherrill, of Royse City, Texas, was a

business visitor in Dallas last month.

J. A. Harris, of Waxahachie, Texas, who has

been conducting a jewelry business in that city for

the last few years, has discontinued and has

sold his stock to the Thompson Jewelry Co., of

that city.
Kruger Bros., of Fort Worth, Texas, were

represented in the Dallas market last month by

S. Kruger, of that firm.
A. Weatherford, of Plano, Texas, called on

the trade•while in the city recently.

J. M. Wilson, engraver, of this city, was a

visitor in Greenville for a day or two last month.

W. D. Wall has opened a jewelry business at

Poolville, Texas. He has the best wishes of his

friends for his success in his new venture.

Muchert & Cook, of Sherman, Texas, were

robbed last month. The goods that were taken

amounted to about $150. The thieves cut the glass

in the show window to secure the articles.

Robert C. Glover, one of the well-known

jewelers, of this city, and Miss Edalah Virginia

Connor, also of this city, were united in marriage

on January 24th. After an extended visit East the

young couple will make their home in Dallas.

C. E. De Long has resigned his position with

Linz Bros., and is now traveling selling his plating

machines.
J. C. Martin, of this city, has resigned his posi-

tion with T. J. Hines and has accepted a position

with the Crawford Jewelry Co., of Temple, Texas.

He seems to be well pleased with his new location.

The Topaz

Every precious stone has its own legend—good

or evil, as the case may be—and from it the stone

derives a sentimental value quite apart from its

intrinsic worth. The topaz is associated with a

quaint bit of old Roman lore which explains why

it is called the stone of gratitude.

The blind Emperor Theodosius had caused a

brazen gong to be placed before his palace gates,

where those who wislud his help and advice might

come and sound it, and so gain immediate entrance

to the royal presence. One day a great snake crept

up to the gate and struck the gong with her coils.

Theodosius gave orders that no one should molest

her, but that she should approach and make known

her wish. The snake bent her crest in homage and

told her grievance. Her nest, which was at the

base of the gateway tower, had been invaded while

she was absent in search of food, her nestlings

killed and herself repulsed by the strange beast

covered with sharp needles, which now held pos-

session of it. Would Caesar grant her justice?

The emperor gave orders to have the porcupine

slain, and the mother was restored to her desolate

home. By nightfall the incident was forgotten by

the people. The serpent had a better memory.

At dawn she glided into the palace, through the

spacious apartments, up stairways and through

corridors until she gained the royal chamber. On

the closed eyelids of the sleeping emperor she

laid a gleaming topaz, and when he awoke he was

no longer blind. The mother-snake had paid her

debt of gratitude.

A Necessary Adjunct

ED. KEYSTONE :—I have been taking THE

KEYSTONE ever since I have been at the bench

and feel that it is a necessary adjunct to the trade.

I cannot suggest anything to improve it.

Yours truly,

Greenfield, Mo. CHAS. E. BELL.
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The usual dullness prevailing in
Bright Prospects February was relieved during

the past month, by an unusual.
amount of repair work. The demand for this class
of skilled labor has become so great that expert
watchmakers are at a premium, A few years ago
the reverse was the situation, the watchmakers
seeking the positions. Business for January was
large for the month, greater than for the -same
month in several years past. While the February
dullness promises to extend into early March the
indications for the year are that there will be no
recession in the extensive business which has pre-
vailed everywhere. Reports from the rural dis-
tricts are also very favorable, with indications of a
heavy spring and summer business.

H. Herman Teben, for many years connected
with thc retail house of the late Clemens Hellebush,
recently died at his home in Covington, Ky., after
a brief illness from ailments incident to age.

Frederick Bretthauer, of Norwood, Ohio, has
gone back to Germany, where he was called early
in February, by the serious illness of his mother.
He expects to return before the summer season
arrives.

Mr. and Mrs. J. A. Bagby, of Greenup, Ky.,
were among the recent visitors to the city. They
left some nice orders for spring goods.

The Merchants' and Manufacturers' Associa-
tion has sent out fifteen thousand invitations to
country buyers to purchase spring goods here.
The inducement of a free round-trip ticket is
offered them if they buy a specified amount of
goods.

J. F. Kramer, of the Frank Herschede Co.,
spent two weeks in eastern cities in the interest of
his firm and stopped over in Philadelphia to attend
the jewelers' banquet given there on the evening
of February 22d.

Charles Gilmore, of Kenton, Ohio, was in the
city a short time while en route home from Chi-
cago,_where he took in the auto show.

Information has been received here that Hull
Brothers Umbrella Co. will open a new plant at
Norwalk, Ohio, where they were located up to
about a year ago. They moved to Toledo and
abandoned the Norwalk establishment, but busi-
ness has developed to such an extent that it will
be resumed.

E. H. Eckfeldt, of Newark, N. J., president of
the Brotherhood of Traveling Jewelers, was in the
city several days, in the interest of his house, Eck-
feldt & Ackley.

G. H. Hansgen, of Bethel, Ohio, announces
that he will sell out because of failing health which
will necessitate his giving up regular business.

Charles Hofman, of the Arcade store, at
Springfield, Ohio, passed through the city early
in February, on his way home from Mexico and
Oklahoma, where he spent some time.

The new State bank to be known as the Day
and Night Bank and Trust Co., will be represented
in the trade by Theodore Neuhaus who was one
of the initial stockholders and will become a
director.

A number of the traveling men have started
out on their spring trips and judging by the reports
and orders they send in, the coming season will
again witness a big volume of business.

The diamond cutters and polishers employed
by the Herman Keck Manufacturing Co., went out
on a strike late in January, because of internal dis-
sension over a superintendent. The statement is
made that neither money nor hours figured in the
strike, and that it will be amicably adjusted.

A young couple claiming to be Mr. and Mrs.
Max Bloom were arrested at the Emery Hotel
some weeks ago, on suspicion, and were subse-
quently given a chance to leave the city. The
woman tried to negotiate a loan of poo on a
brooch at a Newport jewerly store. The clerk
who waited on her told her to come in later and in
the meantime notified the police that she was try-
ing to work off phony stones. The police officer
who appeared made matters worse by claiming
the stones in the brooch were imitations. The
couple were then arrested and in the meantime
Cincinnati jewelers pronounced the stones dia-
monds. They had two thousand dollars' worth of
diamonds in their possession and claimed to be
from Chicago. Before getting out of town they
were tried in police court, for loitering, each being
fined $5 and costs.

Alfred .Herschede, a nephew of Anthony Her-
schede, jeweler and member of the board of public
service, has been appointed official clockwinder of
the city hall tower clock. He has also been ap-
pointed to a similar position at the Clifton inter-
mediate school building.

The Miami Silver Co. has opened new offices
on East Third Street, having been driven out of
its former quarters in the Poland Building at zifi
East Second Street as a result of the recent high
water causing the building to collapse. Their
damage in the disaster amounted to several
thousand dollars and necessitated the installation
of an entirely new outfit of machinery.

A window smasher some weeks ago made a
raid on Albert Greenwaldt's store on Race Street,
and after breaking a large plate-glass window, got
away with a dozen watches.

Mrs. Pauline Schroeder, mother of Mrs. A.
Herman and Mrs. A. G. Schwab, died at her home
late in January, at the advanced age of eighty-six
after a brief illness.

Charles Diefenbach is building a $3o,000 resi-
dence at Hamilton, and was in Cincinnati recently
to get some supplies for the contractors who are
putting on the finishing touches in hardware.

The annual meeting of the stockholders of the
Herschede Hall Clock Co., was held late in
January_and resulted in the old officers and directors
being elected for the ensuing year, as follows:
Frank Herschede, president ; W. H. Stewart, vice-
president ; John A. Herschede, secretary and
treasurer ; J. F. Kramer and Thomas H. Kelley,
directors in addition to the foregoing officers. The
company made a good financial showing for the
year past.

The engagement of Oscar S. Fox, of Fox &
Levy, to Miss Ruth Levy, of Vicksburg, Miss., has
been announced.

F. E. Jack, for years manager of the Queen
City Silver Co., has gone witTi the Hofman Jewelry
Co., of Columbus, as its manager. His position
with the Queen City Co. went to Henry C. Urner.

C. M. Wallace recently passed through the
city on his way from French Lick Springs to his
home at Huntington, W. Va.

No clew has developed which would lead to
the apprehension of the men who robbed the store
of Ben. Schneider, of upper Vine Street, of about
$1500 worth of jewelry. Mr. Schneider has offered
a reward of $300 for reliable information, but it has
not been productive of results.
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Frohman & Co., have secured additional guar
ters in the Carlisle Building adjoining their ok
quarters and have equipped them with handsome
new fixtures.

Abner C. Thomas has closed out his store a.
Anniston, Ala., and some weeks ago passed
through en route to Sistersville, Va., where he will
resume business given up some time ago.

J. B. Osthoff and family are home from a visi
of several weeks, at Zellwood, Fla.

Joseph Rifkin, connected with the big house of
L. Heller & Son, of New York, was in the city
recently, accompanied by his bride. They spent
part of their honeymoon visiting friends in this city.

Sol Fox and A. G. Schwab, well known in tilt
wholesale trade, late in January attended a meetirq
of the Hebrew Union Congregations, which was
held at Atlanta. Mr. Schwab was elected a mem-
ber of the executive board.

The John Holland Gold Pen Co. has doubled its
office capacity to more than 7000 square, feet.
Additional machinery has been installed to take
care of the rapidly-growing business.

The following were among the out-of-town
buyers to visit the city during the past few weeks :
J. W. Roop, Dayton, Ohio ; Leonard Baldwin, of
Baldwin Bros., Winchester, Ky. ; G. H. Hansgen,
Bethel, Ohio ; J. C. Dainley, Centerville, Tenn. ;
Herman Rohs, Cynthiana, Ky. ; L. C. Diefenbach,
Lewisburg, Ohio ; J. D. Ward, Rising Sun, Ind. ;
Chas. Sederburg, Milford, Ohio ; D. A. Pless, Mor-
ristown, Tenn. ; R. H. Dilley, Cambridge, Ohio;
D. King, of King & Metzger, Lexington, Ky. ;
J. A. Bagby and wife, Greenup, Ky. ; J. M. Kimmel,
Eldorado, Ohio ; Herwitz & Lapinsky, Berkeley,
W. Va. ; W. Clark, Anderson Ind. ; W. L. Frede-
king, Hinton, W. Va. ; D. A. Lamb, Wilmington,
Ohio ; Charles Hofman, Springfield, Ohio ; P. H.
Seewald, Amarillo, Texas ; J. N. Embry, North
Lewisburg, Ohio ; C. M. Wallace, Huntington,
W. Va. ; William Shire, Paris, Ky. ; A. R. Kevil,
Princeton, Ky. ; F. C. Thieneman, Franklin, Ohio;
Wm. Duncanson, Lynchburg, Ohio ; J. D. Sowers,
Paducah, Ky. ; F. S. Wittlinger, Middletown,
Ohio ; Charles Ray, Wellstown, Ohio ; 0. E. Mc-
Waters, Somerset, Ky. ; Joseph Embrey, Rich-
wood, Ohio ; F. McComb, Hamilton, Ohio ; E. F.
Randolph, Williamson, W. Va. ; Wm. E. Miller,
Massilon, Ohio ; C. A. Gossard, Washington C. H.,
Ohio ; W. L. Lehne, Decatur, Ind.

Oldest Diamond Fields
In a recent report of the geological survey o

India there is an interesting account of the Pannt
diamond fields of Central India. Historically till
country is Believed to be the original home of the
diamond, and from them it is supposed that th(
famous Kohinoor was extracted some three and
half centuries ago.

Of late years India has quite retired from tht
field as a precious-stone producer to any extent o;
value, but from the account given it should be word'
the while of a small syndicate to take up these
diamonds, says the Pioneer, and work them system-
atically, though it is said that neither in luster nor
price do the stones found compare with the yiek.

of the South African fields.
The methods, however, now in vogue mean

merely superficial treatment, following the lines
which have been in vogue for centuries, with the.
probable result that the strata containing the most
valuable deposits of stones are not reached. From
a geological point of view there are said to be
diamond-bearing conglomerates over several areas,
which would admit of deep-shaft sinking.

Reproductions of some of the current
advertising to the consumer that is
creating an increased demand for

liA0WARb

WATCH ES
and making them the strongest high-grade
complete watch proposition now available to the
dealer. If you are not familiar with the "Howard"
plan, send for booklets and further particulars
about the watch of your ancestors, its accuracy
and its attractive profit.

E. HOWARD WATCH CO.
WALTHAM, MASS.
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TRADEMARK RCRISTERGO

Every

Roy

Watch Case

is made

from

Assayed

Gold

0 Size Diamond Engraved

WATCH
CASE

COMPANY

and

Quality

is

Guaranteed

as

Stamped

ROY WATCH CASE COMPANY
206 Kearny Street, San Francisco, Cal. 21-23 Maiden Lane, NEW YORK

MI11111111111111111111111 OUR HAND-MADE CASES 111111111111111111111111W

CONSTRUCTED in the old reliable way, entirely turned by hand,

giving proper stability, extra finish, shape according to style of

movement.

SELLING QUALITY. I n dividuality. H igh -to n e execution,

standing on its own merits, non-competitive. All cases bearing

this mark are strictly hand-made :

TRADB

18K.

MARK

MANUFACTURED BY

TRAI7E

DUBOIS WATCH CASE CO.
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New York Office
21 Maiden Lane

Makers of Fine Solid Gold Watch Cases

Main Office and Factory

316 Herkimer Street, Brooklyn, N. Y.
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Squaring the Watch Proposition
Every schoolboy knows that the square of the hypot

henuse (or longest side) of a right angle tri-

angle is equal to the sum of the squares of the other tw
o sides.

The same solution holds for the watch problem.

The square, or result, of possessing a high-grade medium-pr
iced watch, as the New England is,

is the result of low price (economy) and the result of 
high price (luxury) combined in one grand

result, the New England—perfect watch service and value.

Nearly one-half the people of the TJnited States have been to
ld this in our advertising over and

over again. Thousands of men and women, boys and girls
 know the truth of this from their own

experience in possessing a

AdEv6v/zee
" The Watch for the Great America

n People "

The vast majority of American watch buyers want simply this : th
e best watch possible at the

lowest price possible. You, as a progressive jeweler, with your finger daily upon the 
public pulse, must

realize the power of public sentiment—your competitor does if yo
u do not. And the only watch made

to meet these conditions is the accurate, handsome, durable, econ
omical New England—it pleases the

people best and will pay you best.
Look into the New England proposition and solve it to your ow

n satisfaction, as thousands of

other successful dealers have done. Our Retailers' Aid Department 
was devised especially to help our

customers. Write us to-day for full information. Address

DEPARTMENT OF PUBLICITY

NEW ENGLAND WATCH CO., Waterbury, Conn.
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THE CENTURY-OLD
WATCH HOUSE

II. 0. HURLBURT Ci SONS
14 South Tenth Street, Philadelphia, Pa.

ALL STANDARD GRADES OF

MOVEMENTS an CASES

11 in. high. BERRI. 1734', in. long

IIERCULES. 15 in. high
Long Alamo

11 in. high. STERLING, in. long

Is
se.

RAMONA. 31 In. high

12% in. high. FLORA. 11 in. long

The Sessions Clock Co.
I■Innufaeliirers of

Marbleized Wood, Oak Mantel, Office and Mission Clocks 
Main Offices and Factories

Forestville, Conn., U.S.A.
New York Salesrooms

37 Maiden Lane

11 1, in. high. COLONIAL. 14 ln long rEDRO. 18 hi. high

RETA. 17 in. high

HOLLAND. 6 ft. high

KiNG & EISELE
\Tholesale Manufacturing Jewelers Importers of Diamonds

Jobbers in American Watches

10-20 North Division Street

342-344 Washington Street
BUFFALO, N. Y.

THE WATCH HOUSE f THE MIDDLE WEST 
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We
We
We
We
We
We
We
We
We
We
We
We

carry
carry
carry
carry
carry
carry
carry
carry
carry
carry
carry
carry

FACTORY, OFFICE AND SALESROOMS

K. & E. occupy this entire building

a complete
a complete
a complete
a complete
a complete
a complete
a complete
a complete
a complete
a complete
a complete
a complete

line of Elgin Movements

line of Waltham Movements

line of Hamilton Movements

line of New York Standard Movements

line of Boss Filled Cases

line of Crescent Filled Cases

line of Crown Filled Cases

line of Solid Gold Watch Cases

line of E. Howard Watch Co.'s Complete Watches

line of New England Watch Co.'s Complete Watches

line of Betsy Ross Watches

line of Swiss Repeaters, Timers, etc.

1870

Can we not be of service to YOU? 

you sell WATCHES, remember THE WATCH HOUSE of the Middle
 West when placing your orders
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THE CORRECT TIME
to inspect our extensive line of 10 and 14 K. Rings IS NOW. No superior assortment, quality, design
and workmanship considered, has ever been shown than is contained in our present offerings. We ask your
especial attention to our creations in le,"Intblictit Virsor..N. The official seal of every order artistically
and prominently displayed. We are known as " The Emblem Ring House of the United States!'

OUR LATEST ! B. of L. F. &E TjhUisStch,amdgeowpitlel cdreabteya btilagis 
dem
 prominent order
and for all the jewelers

•

Send to-day for our New Illustrated Catalogue, showing Designs and Prices ; it will be mailed promptly

L. W. RUBENSTEIN 54 Maiden Lane

NEW YORK CITY

eintz Brotber5
Ripe Makers
OUR past season's business probably exceeded your most sanguine

expectations. That fact was due in a great measure to HEINTZ
RINGS. They possess extreme beauty in design, are excel-

lently finished, and THEY SELL. That is the vital point that
interests the Retail Jeweler. Be sure that your trays are kept well

supplied with the H3 product.

HEINTZ BROTHERS
BUFFALO. N. Y.

  VVVVVVVVV AWKAWAVAVIVAVIVAYAVIWK.AW
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THE. SIGN OFA GOOD RING

Safeguards for the Store

(Continued. Part X)

Connecting wires Connecting wires to the
to contacts contacts (push, key, door-

spring, etc.) is a very im-
portant point, which should be properly done
(,) obtain satisfactory operation, and we must
therefore describe the correct way of doing
it. Sketches have already been given of the
push and other devices for making contact

and the ring itself
are inseparable

21

to give an alarm, but we will now illustrate
them a little more in detail, to show the con-
nection of the circuit wires to them.

The type of all is the push
Push Contacts button, which we showed in

section in Fig. 4. Fig„ 21
MOWS it in perspective, with the cover and
the plug removed, sl being the lower spring,
,ifid s2 the upper one, upon which the plug
I, As. When the plug is pressed down, it
hrings s2 down in contact with sl. b is the
h -;e, which is screwed to the wall, desk,
(I. ,or frame, or other support. Fig. 22
shows the same parts in plan view. c is a
hole through the base plate. The wires w,
iv', well covered with an insulating coating,

TRADE
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Fig. 23 Fig. 24

brought through this hole from the rear.
' ,Out half an inch at their ends is bared and

aped bright, then an eye is formed at the
1, to go under the screw heads which
'tire them. The end of w is bent to the

1,1 and secured under screw a, which con-
Ti' ets it to spring s1 ; w1 goes to the right
A is fastened under screw d of the spring
The screws are, of course, turned out

receive the eyes, and firmly screwed down

upon them. The cover is then screwed on,
with its plug ft, when it appears as in Fig. 23.
Fig 24 is a vertical sectional view of a push.

Fig. 25 shows a form of

Pull Contacts contact in which the call is
made by pullthg the knobfi,

instead of pushing it in. The knob has a
long shank bar, around which is coiled a
pretty stiff spring. At the farther end is an
ebonite collar, ending in a rather wider metal
ring 161. The wires w and wl, from the bell
and battery, are connected to two flat springs
(t, al, by screws b and b1. When the knob

ft is pulled, the metal collar p' touches both
springs a and a1, making a connection be-
tween, and allowing a current to flow through
the circuit.

Another form of pull contact is shown in
Fig. 26. The wire w is secured to a metal
piece upon which is fastened the spring sl,
which has a platinum contact on its under
side. Wire w1 is connected to another metal
block, having a similar contact piece upon it,

Fig. 25 Fig. 26

adapted to be a rest for the former when it is
pulled down by the cord R. The two blocks
and contacts are insulated from each other
except when sl is pulled down. This can
also be made in the form of a pivoted metal
lever sl, standing over the stud, but nor-
mally kept out of contact by a spring of any
convenient shape.

Fig. 27 is a diagram of the
Window and window spring, F being the

window frame, into which is
let the device. b is the base,

screwed to the inside, while the plug or knob
projects through to the outside, so that the

window sash must come in contact with it
and press it (with the spring s1) into con-
tact with s2, when a current will flow from
wire w across to wi and through the circuit,
giving the alarm.

Fig. 28 shows the door spring, which is
to be let into the door frame, with the base b
at the surface, Inside is an insulating cylin-

(449)

Door Springs
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der containing a coiled spring which normally
presses the block s' to the right, into con-
tact with the block to which wire w is secured.
As wire wl is connected to the central plugfi
and block s2, when s2 comes in contact with
the other block a current flows from w to

over the circuit and through the alarm
bell. These blocks come in contact, as
described, when the door is open. When it
is closed, the door plate 61 or the door itself
presses against the projecting end of plug p,
and forces it back into the cylinder, thus
separating block s2 from its contact and

stopping the current. When the door is
opened, the spiral spring forces s2 and its
contact together again, and allows the cur-

rent to flow.
Fig. 29 shows a device which

Mat Detector may be placed under a light
mat or carpet to give notice

if any one enters a door, or any other place

desired to be private. The base 6 is screwed

to the floor, the body being let into a hole

bored into the floor, and circuit wires w and

wl are connected to the lower end of plug ft
and to the metal casing. A spiral spring

inside keeps the plug up to its place, as
shown. This device is placed wherever

Fig. 28 Fig. 29

needed, and the mat laid over it—its weight
not being sufficient to push the plug down.
But if any one steps on it, the plug is forced
in, contact is made, current flows through
the circuit and the bell rings an alarm. The
foregoing will make clear the method of con-
necting wires to contact devices of any other
form or arrangement, since the principle is
the same in all. Remember, however, that
great care must be used in such connecting.

ITO BE CONTINUED]
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All kinds of

14 K. Solid Gold Cases

G.2444

Bascine
Fancy Bow

Convention Snow Drops
Fancy Full Engraved and Carved
Handsome and Very Rich Case

Htg.

G -010 0 5

Basel lie
French Bow

Plain. Satin or Boman
Mg. and 0. F.

Our buying and selling facili-
ties enable us to carry a very
large and complete stock. All
of our travelers show a good
line. We have them

At Any Price

Many patterns of engravings,
Raised ornamentations an d
Diamond Set Cases that are
our own, exclusive, new designs

Write for Selection Package

Our stock of the following
Watches is always large

Elgin Movements

Waltham Movements

New York Standard
Movements

Howard Watches

Boss Cases

Crown "

Crescent "

Keystone "

If you are not selling as many
watches as you should, ask
our traveler why!

Sproehnle C Co.
American Watches
Heyworth Building, Chicago

016

Swine
Plain, Satin or Roman

O. F.

G. 1784

Swine
French Bow

Fancy Shell Effect
Richly Colored
Htg. and 0. F.
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THE ART OF ENGRAVING

To 1111 one of the chief wants of the trade in technical

instruction we have compiled this serial, which will be con-

tinued monthly till completed. It is the most complete treatise

ever written on this subject, being wider in scope and more

copiously illustrated than any previous work on engraving.

Those who desire the entire serial at once may procure same

in hook form, a handsome volume, bound in silk cloth, con-

taining over 200 pages and 216 specially executed illustrations.

A copy of the book will be sent postpaid to any part of the

world on receipt of price, 81.60 (6s. 3d.)

(Continued. Part XLIX. Begun in March, 5903) o

We have shown the oval parallel line cipher orna-
I arallel Line mented, as such a cipher is quite difficult to cut.
ipher Ornamented The upper portion of the initial C in this cipher

is left unfinished to illustrate the method of cut-
( utting. The dotted lines indicated by H are left to show the
student the outline of the original sketch. Engravers differ as to
the best method of cutting this style of cipher. Some think that it
is best in cutting it to outline it first and then fill in between the
outlines by cutting a line first on one side and then on the other,
the finished side of which is shown at the point indicated by !If,
where there is a line on each side showing that we are now ready

to cut the second line. While some are of the opinion that this
is the proper way to cut them, others are of the opinion that it
k better to start on one side and cut the lines over to the other
continuously. As to which method is better the student must
decide for himself. The cipher can be engraved very nicely either
way. Experience has led us to believe that in cutting a monogram
on a large scale the first method is the best. In cutting on a small

scale the latter would be preferred. The little crescent cuts between
the leaves shown at IF are cut with a square graver. In fact, the
entire cipher is cut with a square graver. The shading of the plain
leaf illustrated at E is made by starting the lines at the pointed end
and cutting into the original outside line, allowing them to uniformly
taper down to the outer line, the curve of which is to conform to
the oval of the bar. It is needless to say that extreme accuracy
of the lines must be observed in order to produce this effect, and
Ito student in the art, without considerable skill in the use of the
graver, should attempt to cut the cipher in this style.

One skilled in cutting the regular fine-line ciphers would
xperience little difficulty in executing these ciphers. It will be
,een here as in other cases, and in almost all cases of ornamental
iphers, that it is often convenient and advisable to place half of a
regular size ornament inside of some loop or bar of a letter. • This

( ipher is shaded where one bar comes over or under another.

This shading is effected by making very fine lines, the width of

which is increased, and the size of which is diminished, as they are

rut outward from the bar that is on top. The cipher here shown

is after the form necessary for a round cipher. It will be seen that
the middle letter is a trifle higher and lower than the other two
letters. The outside letters must be the same height.

A cipher of the form of the one shown can be
cut in a great many different styles. The top

,)f Cutting portion of each loop, which is indicated by the
leaf from the left top of the center of the curve

tbove the cipher, should always be cut the same as previously

,hown. Under the left, at the point indicated by the line G, the
,tyle of the letter can be changed. It could be outlined and filled
II with all the various styles of borders that we have mentioned,
tnd such fillings we will have occasion to mention later on in

-eference to block monograms. It could always be cut by the
regular fine-line method, which is probably one of the most ordinary
ways of cutting it. It is much easier to cut it in this way, and
possibly it could be done with greater rapidity. If the cipher were
engraved on a satin-finished surface it may be cut bright cut below
the leaf, in which case the bright-cut lines, or whatever else this

portion of the letter may consist of, would be made the same style
around to the next leaf, or half leaf, at which point the style would

again change to parallel lines, and continue in parallel lines around
to the middle of the next curve or the next leaf. It is needless to
enumerate the various styles of cutting this portion of a cipher.

It suffices to say that it can be cut in almost any way possible to

)ifferent Styles

cut a script cipher, allowing the top of the same from the leaf E or
Waround to the center of the curve above, to always be made of
parallel lines as here shown and producing an oval effect. If this
portion of the letter is made to produce an oval effect, and the
under portion at G to produce a flat surface, the contrast will
increase the prominence of the cipher and add to its artistic effect.

A cipher after the general outline of the one here shown can
be made complete of fine lines, including the upper portion of the
lines, but such a monogram is very difficult to cut, and the resultant
effect is not sufficient to warrant the amount of work. A cipher
can also be cut in this form on satin-finished surfaces, or any dead-
ened surfaces, by cutting half of the bar and ornaments on one side
with a flat-faced graver ; then on the other side up to the middle
with a shade stroke of equal width, thereby making a cross section
of the incisions pyramid-shaped.

There are a great many little original ideas in cutting ciphers
that it would not be practical to enumerate in a work of this char-
acter. Our aim is to give to the student the most practical styles,
which will form a basis for such additional ideas as he may originate
himself, but we must caution him against thinking that some new
ideas of his own may be far superior to those of some of the most
skilled engravers. His supposed new ideas may be very old to
the experienced workman.

Of all the various styles of ciphers the style
known as the " flower leaf " is probably the most
elaborate. It is difficult to decide what style
of leaf to advise a student to practice, as there

are various styles of flower leaves, or leaves of other kinds, applied
to letters. We often find ciphers engraved with a leaf curving
around on the main stroke of the letter, and again we find ciphers
that are completely covered in and around them with leaves. . Such
elaborate designs are, however, mostly engraved to show the ability
of the artist ; in other words, made as samples of the artist's work.
While it is advisable to make ciphers ornamental, they will be more
artistic if the ornamental features are not carried too far. If a
cipher is ornamented too elaborately it detracts from its legibility.
It is surprising how many people are unable to read even a plain
cipher. Consequently, a cipher should be made as readable as
possible, which necessitates its being rather plain in general outline.
Then the ornaments should be so added as not to detract too much
from the general appearance of the foundation of the cipher.
Students are not infrequently partial to the so-called flower leaf
ciphers. This is due, no doubt, to the fact that in these ciphers
they find possibly more opportunity to display their artistic talent
than in any other.

In presenting the cipher shown at Fig. 188 we have selected a
style of leaf much used by skilled engravers, and yet one of such
simplicity that it will be easy to
master. This leaf should be placed
on the widest part of all shade
strokes where it will not conflict
with any other loops or bars. The
cipher can be made perfectly plain
with the exception of the leaf on
the shade strokes. We have here,
however; for the benefit of the Fig. 188

student added smaller leaves and
ornaments such as can be used to
fill in and around a cipher. The background or foundation of the

cipher shown at Fig. 188 is composed of parallel lines made to pro-

duce an oval effect in the bars of the letters. While we show the

cipher here in this style, we wish to advise the student that the most

common style of cutting flower leaf ciphers is to cut a fine line foun-

dation for letters. They are sometimes engraved by outlining the

bars of the letters and then cross-lining them and filling them in

with the various styles of fillings for block ciphers and old English

letters. This is, however, not as practical as the fine line and the

style here shown.
At B, Fig. t88, we illustrate the flower leaf on a large scale,

showing the student its general outline. In cutting this leaf the

outlines should be engraved first, care being taken to shade the leaf

at the points where they are shown shaded here. It will be observed

that there are only three lines in the main part of the leaf composing

the shading, that is, apart from the cross lines—the number of

which does not matter. This is the portion of the leaf that gives

the student most trouble.
13IC CONTINUED)

Flower Leaf
Ciphers

_r
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THE RECEPTION ACCORDED BY

THE TRADE TO THE

"EXCELSIOR"
PRICE- PROTECTED

MOVEMENT

is evidence that a low-priced, American-made,

thin-model movement, made for the jewelry

trade only, is appreciated.

18 size Hunting, Lever Set

18 size Open-Face, Pendant Set

6 size Hunting or 0. F., Pendant Set

Nickel damaskeened,. 7 jewels,

stern wind, cut expansion bal-

ance, breguet hairspring, white

enamel dial.

larch, 1907
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In our last article, we speak of the plain flat

,ring developing to one side, away from the stud,

the stud being in the plane of the spring making

Ich action necessary." While this is perfectly

z tie, the truth may be more explicitly stated.

full line shows the corrected curve, giving concen-

tric development.
In Fig. 32 the original terminal was the spiral

form of a flat spring ; the stud of course being

raised above the plane of the spring. In the

corrected terminal the coil is brought in toward the

center, thus offering greater resistance to stress in

the direction of N It will be noticed that the

greatest change is along a radius at right angles to

the direction of greatest development. This form

of terminal is one suitable to use, when we wish to

change a flat spiral to " Breguet " without changing

the stud except to raise it.

It may not be amiss to say that in watches

having a regulator.—which is generally the case—

the curb pins practically take the place of the stud;

the terminal being continued as the arc of a circle,

from the pins to the stud. Therefore, in such

cases, we must consider the action of our terminal,

from the curb pins only, and not from the stud. It

is conceded that in finely adjusted watches, but

In Fig. 34, is shown a simple correction, this

change as in Fig. 32 causes a slight shifting of the

pinning points.
In the cases thus far considered, the original

curve has offered insufficient resistance to change of

form. In Fig. 35 is shown a curve in which the

resistance was too great, causing eccentric develop-

ment in a direction opposite to that shown in the

previous figures ; the correction is of course exactly

opposite in character, the curve is moved away

from the center.

This movement is in the hands of all jobbers,

from whom you can secure

Confidential Price-List

Fig. 29 Fig. SO

If the stud, together with, say of the outer

coil, be raised above the plane of the spring, no

change being made in the true spiral form of the

outer coil, the spring still develops away from the

stud, precisely the same as when the stud is in the

plane of the spring. Obviously the eccentric

development is due to the form of the outer coil

which is really a terminal of improper form.

If we study the form of this outer coil, we shall

see that within the area of the spring, we could

scarcely give it a shape to offer less resistance to

change of form.
Consider Fig. 29 in which a represents a piece

of hairspring like the outer half-coil of a flat spiral,

pinned in a stud b attached to a vertical support.

Now if we hang a given weight c on the end of a,

it will yield through a certain distance, say to d.

But if we change the form of the curve tb that

shown in Fig. 30, and apply the weight, it will yield

but less than before. If we change it to the form

shown in Fig. 31, it yields more than in the first

instance.
Now let us take our sping developing to one

,ide, and after noting the direction of greatest

development, consider what change we would

make in the outer half coil to make it yield more

or less if a weight were suspended from it, (at its

Point of greatest development) as shown in Fig. 32.

After we have succeeded in giving it a form to

produce a perfectly concentric development we

have simply complied with the conditions of

Phillips' theory, and no matter what the form of

slight movement of the regulator should be

allowed ; inasmuch as it modifies the action of the

terminal, as is clear from the foregoing considera-

tions.
In Fig. 33 is shown what is termed a compound

correction ; one part of the curve being moved

Fig. 34

We have considered the correction of terminals,

not because we hope to shed new light upon a

theme treated in so masterly a manner by Lossier,

but because it has direct bearing upon a -matter

with which we have to deal later. However, as we

have sought to explain the principles in a simple

manner, it may even prove helpful to many not

having a taste for more technical treatment. It is a

subject of prime importance to the watchmaker.

How many of us have pursued the horological

ignis fatuus—trying to adjust watches by " equaliz-

ing frictions " such as flattening pivot ends, or

rounding them ? Safe to say, no permanently

satisfactory results were ever achieved by such

methods.
The principles underlying the action of the

balance spring, and its effect on the position rates

of the watch, constitute the corner stone of the

science of adjusting to position.

While Professor Phillips' great work may

contain, potentially, all that is now known, or ever

will be known, concerning the action of balance

springs, it may be compared to a rough diamond:

it required careful cutting and polishing, to bring

Fig. 31

Our curve may be—and the possible forms are

almost endless—it is a Phillips' curve.

Figs. 32, 33, 34 and 35, are substantially as

shown by Lossier, and are taken from a translation

of " Etude stir la Theorie du Reglage." In all the

origihal curve shown in dotted line was imperfect,

causing eccentric development toward N. The

*Hook rights reserved by the author.

Fig. 33

away from the center, and another part brought

toward the center. This method, it will be

observed, does not change the relative angular

position of the pins or stud, and the point of attach-

ment of the spring to the collet, as the first method

does. Note that the points of greatest change are

900 apart, and that a line through the center of the

balance staff, in the direction of N, or greatest

development, exactly bisects this angle.

If we apply the simple reasoning in Fig. 29 and

30 we may see how the corrected curve can offer

greater resistance to stress toward /V, although the

length of spring involved in the curve remains the

same.

out its beauty and brilliancy. Grossmann and

Lossier ably performed that work.

Fig. 36 shows a curve by Lossier. It is corn-

posed of two arcs of circles, having a definite

proportion to the diameter of the spring. It is

therefore practical to form with a degree of

accuracy, as the curve may be readily drawn to any

desired size. It is suitable for use with a regulator,

(Continued on page 456)
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(Continued from page 453)

■• bile from an artistic standpoint, it has no superior.
i° of this terminal, beginning at the curb pins, or

stud where there are no pins, is concentric with

t le center of the spring, the radius of this concen-

t ic portion being 0.67 of the spring radius. The

a c connecting this part to the outer coil is a semi-

circle having a radius of 0.835 of the spring's

Fig. 36

radius. In practice, if we lay off the 83° concen-

tric portion by measurement, we can easily draw in

the semi-circle without actual measurement, simply

bisecting the distance from the 83° arc to the outer

coil, on the diametral line a. This curve is also

well suited for the inner terminal of a " Breguet "

spring. Fig. 37 shows such application.

The principles by which we correct the outer

terminal, apply equally to the inner terminal,

though under conditions obtaining in practice, they

are difficult of application ; inasmuch as the inner

end of the spring is continually moving with the

balance during its vibrations, thus making it diffi-

cult to decide exactly in which direction it develops;

especially when the action is very near perfection.

Fig. 37

To obviate this difficulty, we resort to the very

simple expedient of reversing the conditions, as

mentioned in the February article, attaching the

collet to the balance cock, and the stud to the
I alance ; by which means, we are enabled to study

the development of the inner terminal, and correct

it with certainty. Fig. 38 shows in plan and eleva-

tion the simple means of accomplishing this object.

We take any old movement capable of running,

and removing the balance, substitute a disk a; this

disk bears an arm b, one end of which is split, and

Pivoted to the disk at c to move with a degree of

friction. The other end of b is provided with a

grasping device—shown separate, and enlarged in

39,—which is an easy fit in the arm b, being

fixed when desired by the screw d.

This grasping device is for holding the outer

terminal at the place touched by the curb pins ; the

Jaws should be narrow, smooth and slightly rounded

inside, to avoid any crimping of the spring. The

swinging arm allows us to adjust the position of the

grasping device to suit the spring under trial. It is

of course of no importance to have the movement

run on time when fitted up for this purpose.

Fig. 38

We also provide a special high cock e, adapted

to hold a spindle f; the lower end of f has a female

center to support the top balance pivot.

To study an inner terminal we press the collet

on the centerf which is then placed in the notch of

the cock, and lowered to support

the top balance pivot, when it is
clamped by the screw g. The
grasping device is then applied to
the outer terminal at the point where
stud or curb pins would come ; the
screw d is finally tightened.

The arc slot in the disk a is to

allow the lower end of the grasping

device to project below the arm b

when necessary, thus allowing a

vertical adjustment of the grasping

device to bring the body of the

spring exactly flat.
In fitting up this contrivance we

may, if we care to, fit a special

balance staff, having a long top por-

tion reaching to about even with

the top of the grasping device ; • this

makes it unnecessary to push the

collet on the center f so far. We

should have several of these centers, made of

straight steel wire about i mm. diameter, with the

ends turned to different sizes to fit a variety of

collets. rTo BE CONTINUED'

Fig. 39

Jewel Fastening for Violets

Slowly but surely the corsage bouquet brooch

is becoming a necessity to the fashionable woman.

There are dressmakers who add to the corsages

they send out cleverly-concealed straps of elastic

covered with silk, through which the nosegay can

be threaded, with full assurance of retaining its

place. Otherwise, what is a woman to do to keep

her corsage bouquet from nodding forward and

detaching itself from its moorings
The ordinary safety-pin brooch is not consid-

ered strong enough for the purpose, and if an

ugly strong one is used an effect of elegance can-

not be secured. A brooch that is pretty and that

will look charming is consequently requisite.

The latest edition of the corsage bouquet

brooch that has been seen in London is intended

primarily to attach the nosegay of violets that is so

popular among women at this season of the year.

It is made of silver, in the form of a strong and

specially devised safety-pin from the center of which,

upon a quivering stem, a large violet, exquisitely

modeled and set with diamonds, uprears its head.
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Formation of Fine Pearls

Mons. Seurat has just returned from a mission

in Oceanica, says L' Illuslralion, where he made a

special study of the method of formation of fine

pearls. His conclusions shed new light upon a

question hitherto rather obscure, and seem to indi-

cate the way to be taken for the artificial production

of the natural pearl. While the Hindoo legend

attributes the origin of the pearl to the fall of a

drop of dew into the bosom of an oyster gaping in

the sun, modern scientists have long believed that

the pearl results from a secretion consequent upon

the irritation produced upon the nerves of the

mollusk by tl)e introduction of a foreign substance,

a grain of sand or other. For a long time the
Chinese and the Japanese have thus manufactured

so-called genuine pearls. They introduce into the

very heart of the oyster small bodies, around which

another gradually comes to model itself. Attempts

of this sort have been made in France. But it

seems to be admitted that the concretions thus

obtained are not pearl, they are mere mother of

pearl. According to another theory, a certain

disease of the oyster determines the formation of

calculior "stones," which an equally morbid secre-

tion envelops in pearl-matter. A good many pearls

from Ceylon inclose a minute nucleus, the presence

of which agrees with this theory. But all pearls

do not present this phenomenon ; the theory must

therefore be discarded.

A parasitic origin appears to-day as good as

demonstrated. Already Prof. Raphael Dubois had

attributed the formation of pearls in the mold to

the presence of a larva. During his stay in the

Gambier Islands (x9o2-19o4) Mons. Seurat decalci-

fied pearls, and he found at the heart a nucleus not

formed by a "stone," but by the worm of the

tylocefthalum, which is a parasite of the oyster.
At the same time it was noticed that the majority

of pearls gathered loose in the oysters of Ceylon

contained the remains of a worm. On the other

hand, it is known that certain larva hatched in the

cells of any given animal can continue their evolu-

tion only by passing into the stomach (if one may

thus express oneself) of some other animal. The

best known example of this phenomenon is fur-

nished to us by tape-Worms. Now, in the present

state of micro-biological science, it is accounted

this parasite of -the oyster must accomplish its

development in the eagle-ray, which pierces the

oysters with its spine in order to imbibe the larva

which prey upon it, and among these last the larva

of pearl.
The knowledge of these facts, therefore,

would allow contriving a process for supplying the

oysters with a valuable larva, while preserving

them from the attacks of the eagle-ray. Mons.

Seurat thinks it well to call attention to the fact

that it is not the parasitic organism of the heart

which causes the pearl to live and die. According

to him the pearl tarnishes on contact with sweat

and other secretions, with dirty or soapy water ; it

is restored by having the superficial layer dissolved

in an acid, which constitutes a delicate operation.

Gastric juice possesses for this purpose peculiar

properties well known to California ladies, who

have their tarnished necklaces swallowed by hens

whose digestion is carefully watched. These asser-

tions of a scientist scarcely agree with the often-

received idea that frequent contact with the skin of

a pretty woman is required to preserve the "water"

of pearls. We might at most " distinguish " and

assume that certain shoulders possess the same

properties as the stomach of hens.
—Scientific American.



456

JEWELERS WHO KNOW

Are Large Users

of

Elgin Watches

Waltham Watches

Howard Watches

New York Standard
Watches 

Boss Gold Filled Cases

Crescent Gold Filled
Cases 

Crown Gold Filled Cases

Goods sold under a positive
guarantee as to Quality and
Price.

We can supply your needs.
We want your orders.

Norris, Mister fr Co.
CHICAGO, ILL.

\larch, io7 T H E

The Production d Hard Gold
Deposits for Buffed Work

Gold is one of the softest metals and cannot be
reated in the same manner as other metals. Solid
;oods may be polished by buffing the same as any
after metal, but the electroplated articles, unless
n exceptionally heavy gold deposit is put on, will
lot stand buffing, as the gold is quickly removed

the buffing wheel. Gold deposits, therefore,
nust be burnished and with its accompanying
ost, burnishing, particularly on irregular sur-
ices, is always expensive, and if the same luster
,in be produced by buffing, the cost of manufac-
are is much reduced.

Before the advent of rolled-gold
Plating plate in its present satisfactory
Gold  

with
andNickel condition, watch case makers

were accustomed to use an alloy
of nickel and gold for gold plating. The deposit
that was obtained was very hard and well calcu-
lated to resist the wear to which a watch case is
subjected. The improvements in rolled-gold plate,
however, almost completely drove out the nickel
alloy and the electroplating of watch cases, as a
case of much better appearance and wear could be
obtained from the plate at a less cost. For this
reason the method of electroplating watches with
gold and nickel has almost fallen into disuse.

A gold deposit that is produced by the use of
a solution that contains both nickel and gold has
the valuable property of hardness. The hardness is such that the deposit,
even though it may be a light one, may be buffed the same as the nickel
deposit. In addition to this, the deposit has a good color and may be
varied at will. The hardness alone is sufficient to render it attractive for
many lines of work.

The solution of gold and nickel that is used for gold plating by this
method consists of either gold and nickel alone, or gold, nickel and copper.
The copper is added when an alloy lower than eighteen karat is desired ;
75 parts of gold and 25 parts of nickel will give an eighteen-karat alloy, and
this is the one most extensively used. Another alloy used for fourteen-
karat work consists of 6o parts of gold, 30 parts of copper and jo parts of
nickel. Either of these alloys may be used with equal success, as they are
both capable of giving hard deposits that may be buffed.

The solution for depositing the gold and nickel alloys
Depositing may be made in two ways : First, by means of an anode
the Alloys of the alloy and the porous cup. Second, by taking the

correct proportions of the metals, converting them into
chloride and dissolving in cyanide.

The porous-cup method is very easy and avoids waste of metal in
making the chloride. It is easily used. The method is as follows :

An anode of 75 parts of gold and 25 parts of nickel is made and rolled
into sheet. This anode may be purchased from gold refiners and it is use-
less for the plater to attempt to make it himself. The rolled sheet will be
found very stiff. It is difficult to roll, as it is quite apt to crack on the
edges. The sheet should not be very thin, as it will dissolve too readily.

To make the gold solution by means of the anode
Mode of Procedure and the porous cup, a cup of unglazed clay is neces-

sary. Ordinary white clay answers well, but if glazed it
will not allow the solution to pass through it. Porous cups may be cheaply
purchased from chemical supply dealers and platers' supply houses. The
method of carrying out the process is shown in Fig. 1. A stone crock or

glass jar is nearly filled
with a cyanide solution
made by dissolving 4
ounces of cyanide of
potash in I gallon of
water. The porous cup
is also filled to the same
level. Inside of the po-
rous cup is placed a
piece of platinum, or a
piece of carbon. Iron
or steel, or even copper,
may also be used, as the
solution does not pene-
trate beyond the porous
cup. Any metal will
answer the purpose.
The gold anode is placed
on the outside of the jar
and connected with the
current in the usual
manner. The metal in-
side of the porous cup
is connected to the other
wire from the dynamo
and the current passed
through for half or three-
quarters of an hour.
The solution is used cold
and a current of four or
five volts may be used.
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Fig. 2

Brass casting gilded in gold-nickel solution and buffed

Vig.

Use of porous cup in making gold solution from anode

The gold dissolves from the anode and mingles
with the solution in the jar. The gold, however,
will not penetrate the walls of the porous cup and
hence the solution inside will not contain any gold
at all. It is one of the curious features of science
that, although the electric current passes freely
through the walls of the porous cup, no gold can
pass through.

After the current is run for some time, the
anode is taken out and weighed. When about 4
pennyweights of gold have been removed the
solution is in good working order. It is unnec-
essary to use more gold than this amount.

The porous cup is now removed with its solu-
tion and set one side. The other solution is now
ready for use. It matters not whether the 18 or 14
karat anode is used, the principle of using the
porous cup is the same.

To make the solution by means of the salts,
dissolve 4 pennyweights of the gold anode in aqua-
regia and evaporate until the solution is syrupy.
Add a little water to it and then a solution of 4
ounces of cyanide of potash dissolved in one gallon
of water until all of the gold and nickel are dis-
solved. The solution is then ready for use.

If desired, a platinum anode
Using a may be used with the solution,
Platinum Anode and it may be of advantage to

those who do not wish to pur-
chase a gold anode to use the solution in this
manner. If this is the case, it will be necessary to
make the solution from the pure metals. Then
the following may be used for making an i8-karat

solution : Water, i gallon ; cyanide of potash, 4 ounces ; pure gold, 4,4 dwts.;
pure nicicel, i34 dwts.

The gold and nickel are dissolved in aqua-regia as previously men-
tioned, evaporated to a syrup and dissolved in the cyanide and water solution.

For making a 14-karat solution, use the following : "Water, r.gallon ;
cyanide of potash, 4 ounces ; pure gold, 4 dwts.; pure nickel, 23 dwts.;
pure copper, M. dwt.

The solutions are used either cold or hot. A cold solution will give a
paler shade than a hot one. As the solution is a poor conductor, on account
of the small quantity of cyanide in it, from three to four volts are necessary
in using the cold solution.

The work to be gilded may be run through the quick dip, if desired
before gilding. This will serve to coat the surface of the article with a film
of mercury, which amalgamates the gold to the base metal. As mercury
will not adhere to nickel or steel, the quick dip cannot be used on them. It
may be used on copper, brass or german silver, as well as white metal.

It is surprising how hard the deposit of gold is. A deposit of a minute
will stand buffing, although very little gold is deposited in this time. The
solution is a poor conductor and does not deposit metal rapidly. This is
in its favor, as it can be readily controlled. A five-minute deposit is an
excellent one of great durability and little gold. The nickel in the solution
prevents a bright deposit after the solution has been run a minute or so.
The deposit is buffed with a soft wheel and a suitable rouge.

A method used by one plater for gilding brass castings is : The castings
are first gilded in the hot solution for a few minutes and then buffed ; then
returned and flash-gilded in the cold solution and afterwards lightly color-
buffed on a soft wheel.

The use of these so-
lutions upon brass cast-
ings which require gild-
ing is particularly advan-
tageous, as it is a diffi-
cult matter to burnish
them. In Fig. 2 is
shown a brass casting
which was gilded and
buffed in the manner
described.

Another good fea-
ture of the hard-gold
deposit is that obtained
in small work. For ex-
ample, buckles may be
gilded and then tumbled
in leather to polish them.

In order to render
the alloys that are used
sufficiently clear, the fol-
lowing resume is given :

18-Karai Alloy for
Anode—Fine gold, 18
dwt., or 75 per cent.;
P' e nicklel, 6 dwt., or
25 per cent.

f-Karal Alloy for
Anode—Fine gold, 18
dwt., or 6o per cent.;
pure nickel, 9 dwt., or
30 per cent.; pure cop-
per, 3 dwt., Jo per cent.

—The Brass World
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Fig. 3

Buckles gilded in nickel-gold solution
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Engraving Script Letters

A subscriber who signed himself " A.

Botch," but who is far from meriting the

title, called attention to an important point

in engraving in a communication which

Appeared in our February issue. The follows-

ing extract explains his trouble :

How many engravers are there that can make
really fine-shaped script capital C, 0, P, S or V

on a spoon handle—a letter that will fill the space
Ind be well balanced and graceful?

Perhaps I don't give my meaning clearly, hut
I will instance the following:

4;CG/

Fhis S, as it may appear when it has some other
me to lean on, may pass, but put it by its lone-
some on 'a spoon handle and it is a different
proposition. I think that it would be a good thing
if you would take this idea up in the lessons that
■ ou are giving on engraving.

As this is a matter which interests many

iingravers we take pleasure in publishing the

iollowing elucidation of the sub-.

ject by Fred. H. Rees, proprietor

And instructor, Rees' Engraving

School, Elmira, N. V. a recog-

nized authority on the engraver's

art.

Proper Style
for Engravers

Referring to the
difficulty pointed
out in the letter
from "A. Botch,"

I will just explain that the style

that our correspondent is using or

has been trying to use is not the

style of script for engravers' use. It is, of

,ourse, known that there are some styles of

script letters in the alphabet that will appear

hetter alone than others, and the letters that

(iur correspondent has selected for considera-

tion are among those which appear more

lonely than -any others, yet were he familiar

ith different styles of script engraving and

the slight modifications that can be made in

them to overcome the difficulties which he

fers to, he would not have any trouble. It

reasonable to understand that the initials

\-) S or 0 should not and would not take

t.p as much room as wider letters such as

1, M or H, therefore they would necessarily

;ippear more lonely on a spoon handle or any

filter small silver article.
If the engraver is an experienced artist,

which he should be, even though he does but

Ilttle engraving, it would be easy for him to

litake such modifications as will make the
I. fit into the article in a satisfactory

Ltanner.
If he will compare the style of S,

shown at Fig. I, with the style he has Mus-
h ated, he will observe the difference in the

iiagle of the capital stem of the letter. This,

II he were fo study engraving, he would find

2, a change made in this particular letter for
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the reason indicated in his communication.

An initial S should, for many reasons, be

more vertical by ten degrees than any other

letter in the alphabet, thus overcoming the

difficulties which he refers to. The initial S,

as here shown, drawn out somewhat at the

base with a loop and slightly drawn out at

the top, makes the letter horizontally larger

and overcomes to a certain extent the diffi-

culties mentioned, but the principal reason

for its appearing better alone than the one

which " Botch " has used, is the style of the

letter, which is radically different.
Changes such as the above

The slight Changes made into these letters

and similar ones, gives

them entirely a different

appearance. This is so with the initial 0,

which we have shown at Fig. 2, where the

curves coming around through the letter

and then the scroll-shade stroke down

through the center fill the letter in and

Necessary

2 3

5
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obviate the difficulties our correspondent has

referred to.

Room for
Originality

The experienced engraver,
of course, can create many

artistic curves by which
such troubles as our corre-

spondent has referred to can be overcome.

Such scrolls as are illustrated and mentioned

at Fig. 6 constitute one of those tricks. It

is, of course, possible that some engravers

would not like a letter changed to this extent.

It would, therefore, be necessary for them to

make the letter perfectly plain, as shown at

Fig. 5, and if the customer or engraver him-

self objects to the loneliness of this letter,

the beauty of which has been enhanced as

much as is consistent with the original

formation, he would be in the same position

as the man who ordered a straight picket

fence built in front of his house and when it

was completed objected to the stiffness of its

appearance. Of course, a V is a V, and

radical changes cannot be made

and retain its original form. We

therefore have no one to blame

other than that source from. which

the alphabet originated. Of course,

this is in view of the fact that the

engraver is able to engrave only

plain script letters.
The regular engravers' style

of V, as shown at Fig. 8, in its

stiffest form, is a lonely-appearing
9 letter when it is made as here

shown, but if made as shown at

Fig. 5, or at Fig. 6, its beauty is somewhat

enhanced and the loneliness of the letter is

somewhat improved. In case of the letter

V, shown at Fig. 8, and the letter S, shown

at Fig. 9, these styles of letters show the

plain style used by some engravers. They

can be compared with the others which we

have illustrated and described and the reason

for their lonely appearance and the means of

overcoming the same can be easily under-

stood. I would advise your subscriber to

purchase a copy of " The Art of Engraving,"

(price, $1.50), which has a complete alphabet

in two different styles in script letters which

will be of great value to him.

4

8

give it a style that makes it appear entirely

different from the old Spencerian style.

Referring to Fig. 3 you will notice that

the capital P does not appear as well as at

Fig. 4, which is due to the fact that it has

been placed on more of an angle. The one

shown at Fig. 3 is a regular angle when con-

nected with the lower-case letters. The one

shown at Fig. 4 is nearer vertical and is the

angle upon which a letter should be placed

when alone.
In capital V the same condition arises

in reference to angles. At Fig. 5 we illus-

trate the regular form of the initial V, with

the exception possibly of the loop at the top

and right being somewhat larger. This

hair line sometimes terminates in a little dot

at the end. This initial is as elaborate as

it can be made without making some change

in its regular form, and as it appears here it

is as artistic as the letter can be made and

looks much better than it would if it were on

an angle of 52°.
At Fig. 6 we illustrate the same

letter on the same angle with the hair

line, curving around, across, down, under

and to the right of the letter. By this little

curve the beauty of the letter is very much

enhanced. Such changes as these will

A Fire-Proof Brick

A glass company at Monterey, Cal., re-

ports the discovery of materials and a pro-

cess of manufacture which produces a re-

markable brick. The chief materials are

magnesia and silica rock, which when ground

and mixed with secret ingredients rapidly

hardens in the air and becomes a non-con-

ductor of heat, cold and sound. A sample

was exposed at one end to an intensely hot

flame for ten minutes and could then be held

in the hand by taking hold of the other end.

I. kl.
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Your InterestS, E. Junior, ille Ours

There are staple lines of \\ itches that you always carry
such as Elgin. Waltham, Howard and Standard, but
how about the specials?

Probably you do not care to carry a large line of special
watches such as Swiss Chatelaines and all kinds of Chro-
nographs, Split Seconds and Repeaters, yet you want
to be able to supply them immediately upon request.

Besides carrying the largest stock of standard movements
and cases of any jobber in the country, we have constantly
on hand ready for immediate delivery a stock of specials
unsurpassed for choice. Our stock includes Keystone,
Crescent and Crown Cases in all kinds of metal.

( 
OUR MOTTO 

Prompt Delivery
Prices Right

We have an illustrated watch list and pocket list that may
be had for the asking.

The Swigart Optical 0 Watch Co.
Toledo, Ohio

Subscribers wishing inquiries answered in this department

UI ■st send name and address—not for publication, but as an
e, dance of good faith. No attention will be paid to anony-

m as cotntnunications. Questions will be answered in the

er ler in which they are received.
An INDEX to the questions answered in Workshop Notes

d,oartment for each year accompanies each December number.
s■dtscribers are requested to preserve these indexes, and, before
In i ling questions,to refer to theimas similar questions may have

I . 'II answered in previous issues. These indexes are arranged

51.habet1cally, according to subject covered iii each answer, and

ti the issue and page on which the information may be f
ound.

"Pallets." — Would be glad of any advice you

might give in regard to properly setting pallet

jewels in the shortest space of time —In order to

answer your question it would really be necessary
to write a treatise on escapement work, which, of
course, would be out of the question in these

columns. We might give you a few general hints,

but think that the best thing for you to do would

be to-get a copy of a good work on escapements,
such as "Watch and Clock Escapements " (price,
$1.50),, and read it carefully ; then proceed to apply
the information in. actual practice, and if you run
across-any difficulties write to this department as

many questions as you like and we will be glad to
answer them. When we have a question in
definite form we can answer it in a compara-
tively small amount of space, and this is neces-
sary in conducting a department of this kind.

"Penny." —Where do we get the abbreviation
"dud." for pennyweight? Which IS the most

correct, "dwt." or "fiwt." P—We think that " dwt."

came into use through "d" for penny and " wt "

for weight. You will probably recall that " penny"

is derived from the classical word " denarius," and

that " d" is used in the English sterling system to
denote penny or pence. Inasmuch as " dwt." is in

universal use, we should say that it is the most cor-
red, and that " pwt." should not be used, as it
would lead to confusion.

"Entirely."—(j) I have a Swiss watch with the
balance-hole jewel setting or the bezel that holds
the jewel entirely gone. How can it be fixed and
how can the jewel be fastened f—The best way to
fix up the Swiss watch with the bezel of the
b tlance-hole jewel broken down, is to turn a sink
in the bridge or plate, fit a piece of brass or nickel
III the sink and form a new bezel in the new metal
which you have inserted. In order to do this
p:operly, a face-plate is necessary, and to turn the
sink a slide rest is of the greatest utility ; it will do
much finer work and will do it in a great deal less
time than it can be done with a hand-graver. Set

the bridge or plate in a universal face-plate and
thrn a flat-bottomed recess, which will clear away

1 of the old setting and will give you ample
bottom " for the disk of new metal. Turn the

1. tter on a cement-brass, so as to fit the recess
s !ugly at edges, and fill it (the recess) up flush

,th the original surface. Before removing the
!sk from the cement brass, drill a true hole in it,

I center by. Having taken the bridge or plate
it of the face-plate, soft solder the disk into the
.cess, then put the work in the face-plate again

'id form (with your hand tools) another seat and
-zel, into which you can set the jewel.
(2) I have an American movement and the

)fes in plate (lower) are worn as large again as
,e pivots are. How would you advise fixing it?
U'ould you bush, or close holes with punch P—To
I 'pair the worn holes in the American movement,

e would advise you to, by all means, bush them

listead of " closing " them with a punch. The
later makes a had job, for several obvious reasons.

( 3) How do you find center for pivot after hole
is been plugged in plate ? Canyon bush and center

, or pivot without face-plate P If so, how P—The
"Illy quick and certain way to center and drill a
hashing, so that the pinion or arbor will stand
upright, is to use a universal face-plate. It can be
done with more or less success (generally less)
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with dividers, using two other pivot holes as

centers and drilling where the circles intersect, or

it can be done with a Swiss uprighting tool ; but

neither of these methods can be compared to the

use of the universal face-plate for ease and

accuracy.

" Mantle."—(1) I have been asked several

limes what is the exact weight in grains of a carat

as applied to diamonds P Will you kindly give me

this information P—The weight of the carat varies

considerably in the different countries, though it is

probable that at some time in the future the inter-

national carat, which is 205.5 milligrams, will come

into universal use. The weights in the various

countries, as compiled by Edwin W. Streeter, are

as follows :

England and her colonies . .2o5 
Milligrams.40 9

France   205 5
Vienna   206 13
Berlin
rank 
  205 44

fort-on-Main   205.77
F

Leipsic and Amsterdam . 205.0
Lisbon   205.75
Leghorn 215  99
Florence   195.2
Spain0lrla 105  393B

Madras   
 210075..03533

(2) I would also like some information which

is a little out of the regular line, but as I cannot

get it elsewhere I hope you can give me a hint on
the subject, even though you cannot fully answer

the question, which is : Of what are gas mantles
made and how are they made P—The " mantle " of
the incandescent light is an ash consisting mainly
of the oxides of certain rare metals—lanthanum,
yttrium, zirconium, etc., which are rendered incan-
descent by heating to a high temperature. A six-
cord cotton thread is woven on a knitting machine
into a tube of knitted fabric of a rather open mesh.
This web has the grease and dirt thoroughly washed
out of it, is dried and is cut into lengths double
that required for a singe mantle. It is then satu-
rated in a solution containing the requisite oxides,
wrung out, stretched over spools and dried. Next,
the double-length pieces are cut into two, the top
of each piece is doubled back and sewed with a
platinum wire, which draws the top in and provides
a means of supporting the mantle, when finished,
from the wire holder. After stretching the mantle
over a form, smoothing it down and fastening the
platinum wire to the mantle holder, the mantle is
burned out by tounching a Bunsen burner to the
top. The cotton burns off slowly, leaving a skele-
ton mantle of metal oxides, which preserves the
exact shape and detail of every cotton fibre. The
soft oxides are then hardened in a Bunsen flame.
A stronger mantle is made upon lace-making
machinery.

"Splendid. "—I have in my possession an old-
fashioned one-day weight clock, which is prized
very highly on account of the history connected
with it. The movement was in very bad condi,
lion, but I have it in splendid shape now. The
case is gone. Now, what I want to know is, can
I place this movement in a hall-clock case, say, six
feet in height, making mission style out of it by
cutting bone hands and wood dial, with bone
numerals? If that is possible, how long dare I
have the pendulum rod? To make rod 2Y2 feet
long, to swing in center of the case, what change
on the movement would have to be made P—
Whether or not there would he much difficulty
in adapting the movement to use with a longer
pendulum, will depend mostly on what numbers
of teeth and leaves are now in the wheels and
pinions of the train. We will first take the length
of pendulum you desire to use, 234 feet, and will
calculate how Many vibrations in a minute a pen-
dulum of that length will make. Then we will
calculate the numbers of teeth and leaves neces-
sary in the train, in order to properly register time
with a pendulum making the given number of
vibrations. Knowing the numbers of the new
train, you can compare with the present train and
see what alterations will be necessary, and you
can then decide whether it will be worth while to
alter the clock. The rule for finding the vibrations
made in a minute by a pendulum of a given length
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is : Square the number of vibrations given by the
standard pendulum (6o in a minute) and multiply
the result by the length of the standard pendulum
(39.2 inches) ; this product must now be divided by
the length (in inches) of the pendulum it is desired
to use, and from the quotient found extract the
square root, which will indicate the number of
vibrations in a minute. Applying the rule, we
find that 6o squared = 3600 ; 3600 multiplied by
39.2 = 141120, which, divided by the 234-foot pen-
dulum or 30 inches, = 4704. We extract the
square root from 4704 and find it to be 68.59, the
number of beats the 21X-foot pendulum will make
in one minute. Now we would need to calculate
what train would be required to match this pendu-
lum, but as the fraction would make this unneces-
sarily troublesome, we will adopt the pendulum
giving an integral number of beats per minute,
which will be nearest to the length desired. With-

out going into details, for which there is not suf-
ficient space in these columns, we will say that it

is calculated that a pendulum 30.519 inches long
will beat 68 times in a minute. (For practical
purposes we will consider the pendulum's length
3o54 inches.) For a pendulum beating 68 in a
minute the train wheels will have to have respec-
tively 68, 64 and 30 teeth (escape wheel), and the
pinions each 8 leaves ; or any other numbers of
teeth and leaves may he used, just so the propor-
tion between teeth and leaves is maintained. In
other words, the numbers of the wheel teeth mul-
tiplied together and their product multiplied by 2,
divided by the product of the numbers of the
pinion leaves, must give you as a quotient the
number 4080, which is the number of beats in an
hour and which, divided by 6o, gives you 68, the
number of beats per minute of the pendulum.
Now you can compare the train in your clock with
the one required, and see what changes must be
made, We will explain that the result of *calcu-
lations will give you the length of the theoretical
or "simple" pendulum ; that is, of an " ideal "
pendulum, composed of a weight suspended on a
cord without weight. As we must, however, in
actual practice, use a substantial rod that has
weight, the weight of the rod will cause a difference
in the length of our theoretical and our actual
pendulum. Probably the most convenient way of
fixing the length of the actual pendulum is to make
a nearly " simple " pendulum by suspending a
small ball of metal on a very fine thread, letting
the distance between the center of the ball and the
point of suspension be the length indicated by
your calculation ; now vibrate the " simple " pen-
dulum in front of the (vibrating) actual one and
lengthen or shorten the latter until it beats in
unison with the other. Your pendulum will then
be of correct length.

"Front."—I have a number of glass front
and back movement boxes, such as movements are
sold in, some brass and some nickel, and would
like to know how to get out the glass without clip-
ping or breaking them.—The metal in these boxes
is turned over the glass by machines in such a way
that the glasses cannot be removed without either
breaking the glass or ruining the metal frame. If
you wish to remove the glass, you might cut
through the metal carefully with a small jeweler's
saw and spring it open.

"Pickle."—Please give receipt for pickle to
use after hard soldering. —The ordinary " pickle"
is made by diluting nitric acid with ten times its
bulk of water, putting it in an open vessel like a
pickle dish and adding as much sulphuric acid, by
measure, as was used of nitric acid. The acids
should not be mixed in a tight vessel. If the pickle
stands exposed to the air it will evaporate, but is
restored again by adding water. Iron should never
be allowed to get into it. Articles should never be
taken out of it with steel tweezers ; the binding
wire should be removed from all articles before
they are put in. Whenever by any means iron gets
into the solution it is dissolved by the acids and
held in solution. The pickle also holds copper in
solution. These are ready to be deposited when-
ever the acid comes in contact with any metal for
which it has a greater affinity, therefore it deposits
a coat of copper when iron is presented, and a coat
of iron when silver is presented, coloring the work
instead of cleaning it,
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ELECTRIC CLOCKS

Wall Clock Movements

Who would substitute a sun-dial for the
ordinary key-wind clock?

Who would substitute a key-wind clock for the
Electric Self-Winding Clock?

Answer: Only those who have not informed
themselves upon their relative values.

The jeweler who does not carry our line of
Wall and Mantel Clocks is not giving to his trade
the best the market affords.

There are none " just as good," our Electric
Clocks are in a class by themselves.

Send for our Illustrated Catalogue No. rot M

AMERICAN CLOCK COMPANY
Wabash Avenue and 20th St., CHICAGO

A Warning Suggestion:

Some so-called watchmakers say " it is unnec-
essary for a workman to be able to make any
part of a watch, because ready-made material
can be bought to fit."

Such statements are made only by men
who do not, or cannot, do the better class of
work. The finest positions require workmen
able to make staffs, wheels, bridges and other
parts for watches for which material cannot be
had. Our instruction will make you capable of
doing this high-class work, and when you are
competent the most difficult work is easily and
enjoyably done. Write for our prospectus and
other information ; that will be taking a step
in the right direction.

The Ezra F. Bowman
Technical School
of Watchmaking and Engraving

LANCASTER, PA.
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A NEW TOOL

Culman Jewel - Setting
Cutters

A very useful, practical tool for
setting jewels, countersinking, turn-
ing out barrels, centers, etc.

Made to fit tailstock of Webster-
Whitcomb and Moseley No. 2 lathes.

Simple, strong, practical ; no
shattering or lost motion between
feed screw and cutter.

Handier and more rigid than
tools costing ten times the amount.

Order through your Jobber, $3.00
per set

111 For refinishing Balance Pivots without removing the Hairspring or Roller,
and protecting them while the Pivots are being polished.

Over 1000 sold the Stet Year

CULMAN BALANCE CHUCK

Practical, safe, true and the greatest time-saver fk -2 en Order frotn your
ever offered to the practical watchmaker. price, material Jobber

C. CULMAN, Maplewood, Mo.
Removed to Maplewood for more room , more light and better facilities

Ii
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Subscribers wishing inquiries answered in this department
must send name and address—not for publication, but as an
evidence of good faith. No atteu tion will be paid to anony-
mous communications. Questions will be answered in the
order in which they are received..

"Tools."—Can you give us any information
concerning the way to harden long slender tools f
—Woodworth recommends the following method:
In order to harden long slender tools, such as stay-
bolt taps, " hob " taps and long, taper die taps, for
instance, so as not to require subsequent straighten-
ing or grinding, care is necessary in the machining
as well as the ha■dening operations. It is not
desirable to use the highest carbon steel when a
large tool is to be made, if the hardening method
given below is to be used. Have the stock for the
tool about S inch larger than the finish diameter
ind rough down to within /))1- inch of size. Then
pack in an iron box in powdered charcoal and re-
heat, heating to a red and being sure to heat evenly
Ind slowly. This will remove all strains which
In iy have taken place in the steel during the mauu-
racture. The slower the steel cools, the better will
be the results in the hardening ; as it may be heated
to a lower heat which which will have a tendency
to refine it. Sometimes when the rough-down
blanks for jtmg tools have been annealed by the
inethod desi...-tbed above, upon taking them from the
innealing box some will be found to have sprung.
When this occurs, do not attempt to straighten
while cool ; but instead, if possible, turn the bulge
;ate. If this cannot be done, heat to a cherry red
tnd straighten while hot and re-anneal. After
iinishing, test the tool for trueness, and then
harden as followt : Have a box large enough to
•illow the tool.; to stand upright, and to leave lots
■)f space for packing at the top, bottom and sides.
!'ick the packing material around tightly, put the
lid on the box and heat thoroughly through, test-
ing for heat with test rods, and when the proper
heat is obtained hold it for a few hours, then re-
move the box and draw the tools carefully from
the pack with a pair of tongs and quench in a bath
of raw linseed oil, which may be kept at a suffi-
;•ient low temperature by some simple cooling
arrangement. When dipping the heated tools,
quench straight down into the center of the oil and
move vertically until a black appears. when they
inay be moved to the edge of the bath tank. In
n oil bath the contents should be agitated so that
the oil will circulate and flow toward the center,
thus keeping the vapor generated by contact of the
beated steel and oil away from the work. By doing
this, there will be no soft spots in the work when
1 ardened.

" Danger."—I would like to know if it is
('angerous to use gasoline or benzine near a stove
1) clean watches—I mean a small amount P—Yes,

is dangerous. Neither benzine nor gasoline
tould be used near a stove or an open flame of
fly kind.

"Window."—Can you inform me how to take
icture of show window without it showing a re-
, ection? I have had the local photographer fly it
•veral times, but the opposite side of the street
'ways showed.—Proceed as follows : Construct a
reen to shut out all reflections. To build this it
best to get two 12-foot poles about i34 inches in
iameter ; curtain poles are best and they can be
id at any dry goods store for a small amount ; to
iese fasten cup-hooks or screw-eyes every foot.
he screen should be made out of black cambric,

; Id before buying it, it would be best to measure
c window, as the screen should go above the
Iss at least two feet and out at each side an equal
stance. This is done so as to make sure no
ilections can strike the window from above or
I the side. The cambric should be cut the de-
red lengths and sewed together with flat seams
id a heavy hem down each end. To these ends

brass rings or small snap-hooks are to be sewed,
so as to fasten the screen to your poles. In the

center of the screen, and just the height of the
camera, a hole is cut large enough to permit the
lens to pass through, and a hem is made around
the opening in order to stay it and prevent its tear-
ing should any strain come upon It. Two strong
boys will be needed to hold the screen up. Let
each boy take a pole and draw the screen across in
front of the window back far enough, place the
camera back of the screen and focus on the window
through the opening made in the center of the
screen. The exposure should be a trifle longer
than an ordinary outdoor exposure, and, of course,
a great deal depends upon whether the goods dis-
played are light or dark in color. One must use
his own judgment, even more with daylight work
than with a night exposure.

"File."—How can I clean files of solder, etc.?
—This may be done in the following manner:
Place the file in a bench vise, then heat the solder
with a blow pipe to the melting point and quickly
brush off with a good stiff brush. Hold your blow
pipe in your left hand and the brush in your right
when you start ; this will enable you to start the
brushing before the solder has a chance to cool.

"Doublet. "—Is there such a thing as a diamond
doublet ? If so, what is used far lower portion of

stone, and how can I detect it from a genuine stone?
—Diamond or so-called diamond doublets are very
rare ; due, no doubt, to the fact that they are some-
what expensive and also that they are not as bril-
liant as a well-cut paste. Diamond doublets are
sometimes made with a diamond face, but more
often the face is of white sapphire or white topaz.
Either of the latter stones is almost as hard as a
diamond, and while they would retain their polish
after years of service, the very fact that they are so
hard makes them very expensive to grind out and
polish. Quartz crystal is also sometimes used for
this purpose, but it is not so good as either of the
stones previously mentioned. Some years ago a
large diamond-faced doublet, weighing about ten
carats, came into prominence through being exten-
sively written-up in the newspapers, wherein it was
exploited as a genuine stone. The fact of the
matter proved to be, however, that the face was a
chip from some large diamond which was of good
size, but too thick to cut for a " rose " stone, while
the back was a good specimen of paste. Soaking
a doublet of any kind in ether will separate the two
parts.

"Acid Bath."—Have you a formula for a bath
into which to dip articles of brass to produce a
bright finish, etc. f—Copper, brass, tombac and
bronze are made bright by dipping in compound
acids. The operation is as follows : The articles
are first dipped in dilute sulphuric acid to remove
tarnish, and then in a mixture of ioo parts by
weight of nitric acid of 36° Be., 50 of sulphuric
acid of 66° Be., I of soot and i of common salt.
As soon as the articles show a bright appearance
they are quickly rinsed in a large quantity of water,
which must be frequently changed. When copper
alloys are not to be further worked after dipping,
it is generally desirable that they come from the
pickle with a certain luster. To attain this the
dipping is executed in two operations, the articles
being first made bright in a preliminary pickle and
then dipped into another pickle to give them luster.
The preliminary pickle consists of nitric acid of 36°
Be., zoo parts by weight ; common salt, i ; soot, 1.
The pickle for bright luster is composed of nitric
acid of 40° Be., 75 parts by weight ; sulphuric acid
of 66 Be., too, and common salt, 1. The articles
having been made bright in the preliminary pickle,
are rinsed of in a large quantity of water, then
drawn through hot water so that they dry quickly,
and, when dry, dipped into the pickle for a bright
luster ; drying is absolutely necessary, the luster
obtained being the more beautiful the freer the
pickle is from water. For a dead luster the brass
is dipped in a mixture of 3 parts of nitric acid con-
taining i part of zinc in solution, with 8 parts of
pure strong nitric acid and 8 parts of boiling sul-
phuric acid. The strong effervescence which first
takes place soon ceases and the brass when taken
out presents a dead brown or gray appearance. It
acquires luster by being drawn through strong
nitric acid. The following mixture is also recom-
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mended : Nitric acid of 36° Be., zoo parts ; sul-
phuric acid, too ; common salt, i ; sulphate of
zinc, i to 5. This mixture is used cold.

"Turtle."—(r) Would like to ask how to polish
tortoise shell goods f—If the goods have been in
use, it is more than likely that they have become
scratched, in addition to being dull in appearance.
If such is the case, it will be necessary to grind out
the scratches before any satisfactory polishing can
be done. For this purpose, pumice-stone powder
is tied up in a cloth so that only the fine particles
can come through. The pumice-stone powder is
now applied to the article by striking it with the
bag, after which it is applied to a rotary-bristle
brush in the lathe. Touch the brush with a lump

• of mutton tallow as it revolves, before using with
the pumice-stone. After the articles have thus
been freed of scratches, they are polished with the
subnitrate of bismuth, which substance can be had
of Phillips & Jacobs, 622 Race Street, Philadelphia.
The subnitrate of bismuth produces a polish very
quickly on tortoise shell. Should the surfaces to
be polished be flat, the best method for polishing
is to use the palm of the hand and subnitrate ; but
if the article should be a comb or anything similar,
a rotary brush can be employed.

(2) Also, to finish fresh water pearls to best
advantage.—We do not think there is any method
of improving the "finish" (luster) of a fresh-water
or any other pearl. If the pearl is defective when
found, the operation of "skinning" is sometimes
resorted to, which may result in a smaller, though
more perfect stone. This, however, is a very risky
operation and should only be attempted by an
expert.

"B lack." — Please tell us a way to solder' a ring
without turning it black.—Use an anti-oxidizer.
Among the best of these is that formed by boiling
together a mixture of yellow ochre 4 parts, boric
acid I part. These substances are mixed together
with sufficient water to form a thin paint and boiled
for an hour. The article to be protected is painted
over with this preparation, except where the solder
is to flow, and after drying is ready for soldering.
The best flux to use is simply borax, ground up to
a thin paste with water. Such flux will prevent, to
a great extent, the action of the air in oxidizing.

" Deposit."— Will you kindly give the method
of making silver-deposit ware P—The principle
of making silver-deposit wares of glass or other
vitreous materials is first to produce a layer of
conducting metal upon the glass and then deposit
silver upon it in the usual manner from a cyanide
silver bath. The plating in the cyanide bath pre-
sents no particular difficulties, but the formation of
the layer of metal requires care and experience.
The conducting layer, that is put upon the glass
previous to depositing the silver in the regular
silver bath, is produced by fusing finely divided
silver and a flux on the surface. The flux is mixed
with the silver, painted on the surface of the glass
in the required design and the whole placed in a
muffle until the flux fuses and adheres to the glass.
The silver in it renders it a conductor. The flux
which is used is borate of lead. It is made by
precipitating sugar of lead by a solution of borax.
The precipitate is filtered out and dried. It is then
melted and pulverized. The melting cannot be
dispensed with or the surface of the melted layer or
flux and silver on the glass will be rough and porous.
The silver is made by placing clean strips of cop-
per in a solution of nitrate of silver. The metallic
silver is precipitated on the copper in a finely
divided condition. It is next removed and washed.
It is then dried. The flux and the silver are mixed
in the proportion of about 2 parts of flux and I
part of silver. They are mixed into a paste with
either oil of lavender or turpentine, and the whole
ground for some time to thorougly mix it. The flux
and silver should not be ground dry. They will
cake together if this is done. The design is now
painted on the glass in a thin layer and allowed to
dry. It is then fused in a muffle at a temperature
below that of the softening point of glass. The
advantage of the borate of lead for the flux lies in
the fact that it melts at a low temperature and
adheres to the glass. After the articles are taken
from the muffle they are transferred to the silver
bath and the silver plated upon the design in the
usual manner.
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Coloring of Gold with Acids

Gold, in practical use, is always alloyed
with some less costly metal ; and the process
of coloring with acids is based upon the solu-
tion of these other metals, so that a stratum
of pure gold remains upon the surface. The
dissolving agents are liable to attack the gold
to a certain extent, and consequently the
objects to be colored must not remain too
long in the fluid. There are different
methods of procedure ; and it has been
found that gold of less than twelve karat is so
difficult to color that the operation is not
worth the trouble. In spite of all precau-
tions, some gold will be dissolved, and the
best results are obtained from old solutions,
for the reason that the gold contained in
them will be deposited upon the object. Any
precious stones must be removed before color-
ing. The objects are first heated red hot
and then boiled in dilute sulphuric acid.
The wires used for suspending them should
be silver or platinum. Boiling water must
be kept at hand during the operations. A
common mixture consists of 250 parts by
weight of potash-saltpeter, 125 of salt and
125 of alum, pounded together in a mortar
and well mixed. The mixture is put into a
crucible, and made into a thick paste with
hot water, then slowly heated, stirring well
with a wooden stick. When it has reached
the boiling point, the objects to be colored
are immersed for five or six minutes, then
put into boiling water. If the fluid in the
crucible shows a tendency to thicken, a little
hot water may be added, but not while the
articles are in it. The immersing and rinsing
is repeated until the desired color is obtained,
diluting the fluid with hot water as necessary.
The required strength can only be deter-
mined by practical experience. The object
will first turn black, then become brighter
and brighter until the gold color appears.
The surface will be dull, but can be made
lustrous with the scratch-brush. The arti-
cles should be thoroughly rinsed before each
immersion in boiling water. When colored,
they are to be washed again in hot water,
and dried in sawdust. For polishing, a fine
brass wire scratch-brush is used, moistened
with stale beer. For coloring twelve-karat
gold, the composition of the fluid is 435 parts
by weight of potash-saltpeter, 220 of salt
and 155 of nitric acid. The ingredients
should be perfectly pure, well ground and

•

thoroughly mixed. A graphite crucible,
about eighteen centimeters high and fifteen
broad at the top, is made perfectly dry in the
fire, the saltpeter is then put in and stirred
with a wooden stick. When dry and hot,
the nitric acid is put in and the mixture boils
at once. The objects to be colored, previ-
ously well cleansed, are suspended on silver
or platinum wires, left about three minutes in
the bath, moving them about slowly, then
dipped into clear boiling water, and placed
in a vessel full of boiling water. About
seven parts by .weight of hot water are added
to the fluid, and as soon as it boils, the
objects are dipped again for a minute, thor-
oughly rinsed in hot water, and dried in
sawdust. They can be scratch-brushed or
polished ; the latter gives a fine color.

Wet Gilding for Silver

Although only copper and its alloys are,
as a rule, gilded by dipping, silver is some-
times gilded in this way. The metal should
previously be well scratched, and is then
boiled for half an hour in the pyrophosphate
bath, to which have been added a few drops
of sulphurous acid, or still better, hydro-
cyanic acid. The hydrocyanic acid takes up
some silver and gold is deposited in its place ;
the sulphurous acid, on the other hand, has
a reducing action on the gold solution, and
the precipitated gold is fastened upon the
silver, in consequence of the affinity of the
metals for each other, which is especially
marked at the moment when one of them is
separated from a compound. The gilding
thus obtained is very beautiful, but light.
The deposit may be increased by constantly
moving the object about with a copper, zinc
or brass rod, but galvanic actions are devel-
oped by the contact of two dissimilar metals
in a solution of salts.

Aluminum as a Grinding Agent

An exceedingly valuable property of
aluminum for grinding fine cutting instru-
ments, the effect being most striking, has
been discovered by A. Bernhard, of Ham-
burg-Eilbeck. Aluminum though a metal,
possesses the structure of a fine stone, has an
excellent dissolving power and develops in
honing an exceedingly tine, greasy metal-
setting substance, while showing a strong
adhesion to steel. Thereby the knives in a

short time obtain such a fine, razor-like edge.
that even the best whet-stone cannot compet(
with the effect. Thus knives, which havt
been carefully sharpened by means of a whet-
stone, upon thousand-fold magnification, stil.
exhibit irregularity and rough places of th(
edge, while in the case of knives which hac.
been set on aluminum, when magnified t(.
the same extent, the edge appeared like a
straight, smooth line.

Notes on the Royal Copper Finish
Although the royal copper finish has

been known for some time and is not
used as extensively as in the past, it is fol-
lowing the usual course of novelty finishes,
and in the near future may be employed even
more extensively than heretofore. The beauty
of the royal copper finish is unquestioned,
and it stands in a class by itself.

Much of the lack of appreciation of this
finish has been caused by the use of the
niter method for its production. This method
consists in dipping the copper or copper-
plated articles in melted niter. The niter
oxidizes the copper with the formation of the
red sub-oxide, which imparts the color.
Although the simplest method, it does not
produce the deep, rich luster that is ob-
tained by the other method—that of lead
plating the article—and heating in the air
by means of a blow pipe. The niter method
gives a light red color, which resembles a
lacquer more than anything else. The lead
method was the first to be employed, and is
practically the only one that is capable of
giving satisfactory results ; that is, as far as
art metal work is concerned.

The lead method is performed by de-
positing metallic lead upon the surface of the
copper and then heating to a low red heat
by means of a blow pipe. The article is
then covered with a black coating. By buff-
ing with a rag wheel and soft rouge, it is
removed and the deep, red color of the
royal copper is revealed.

Those who wish to produce the royal
copper finish in its best possible manner,
should use only the lead method.

—The Brass World.

Diver Reads Under Water
To test the qualities of a submarine

electric light, a diver at Aberdeen, Scotland,
descended twenty feet in muddy water,
taking a newspaper and the light with him.
While seated on an anchor at the bottom of
the harbor he read aloud for ten minutes to
the men above, the words being conveyed
through the telephone in his helmit. The
paper from which he read was held eighteen
inches from the lamp.

THE WESTERN CLOCK M'F'G CO.
LA SALLE, ILLINOIS.NEW YORK

sI MAIDEN LANE

CHICAGO
131 WABASH AVE.

America '07 Model with Shut-Off

Kiss us good bye when you sell one of us, for we're made for wear and not for
repair.

For our wheels are cast on polished, hard steel pivots, instead of being staked on
dull, soft steel shafts.

For our pivots are made of extremely thin wire—friction-reducing—power-saving
—life-prolonging wire.

For instead of mere pins and a ratchet-toothed wheel, our escapement has finely
ground, highly polished, perfectly inclined hard steel pallets and a clubbed-tooth es-
cape wheel.

For every one of us is regulated and three times tested before the factory sends us
out and we're all ready for work when we reach you.

You can guarantee us for a year only, if it's your custom, but we'll work overtime
for you. Day after day, year after year, every morning we'll advertise you, every
tick we'll talk about you.

The Preslern Clock Press. THE AMERICA ALARMS.
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1 ring and stop alternately for 15 minutes at intervals of 20 seconds

I am the clock you have all been waiting for; the reliable low priced
intermittent alarm—and I am just as good as I sound. There's nothing
about me to get out of order—no extra wheels—nothing to ruffle your
temper. I'm so simple, it's a wonder nobody thought of me before.

" Western" bred, too. I have the Friction-Less Pivots and the
Self-Centered wheels and the Hard Steel Pallet Escapement. I've got
to be punctual.

And I am not bad looking either; pretty well built, 7 inches tall,
well polished and a winsome, attractive face. Hadn't you better be
the first to show me your town? I'll mean dollars in your pockets.

The II esteem Clock Press THE ALTERNATLNG.

No. 227. Faceted Stone
Rose Gold Finish

No. 228. Carbuncle Stone
Green Gold Finish

No. 248. Chased Stone, Rose Gold
No. 249. " " English "

No. 246. White Stone, Roman Gold
No. 247. " " English "

(C1.0
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No. 269. White Stone, Rose Gold
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No. 273. Chased Rose Gold No. 236. Pearls, Roman Gold

No. 274. " English " No. 237. White Stone, Roman Gold

These Bracelets
are unsurpassed in Quality, Workman-
ship and Design. They are made
from the best plated stock by the best
workmen, for the best trade, and are
finished in English Gold, Rose Gold
and Green Gold.

A few new Bracelets from

the largest Bracelet

line made
No. 238. Chased, Polished

Manufacturing Jewelers

No. 242. Chased, Polished
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Made now in both narrow and wide patterns

FITS ANY SIZE OF WRIST

Comfort, Comeliness and Security
Simple in its parts and strong in construction, it is durable and not

liable to get out of order. Made in rolled-gold plate and sterling silver.
Plain or with signet or locket top.

Many other styles of bracelets. Our line of joint and catch goods
are particularly good sellers.

Factory
Attleboro, Mass.

YOU MUSt have Brac Re.b5 Why not have the best

Lady Ethel Bracelet, with Stone or Signet

Price, per dozen, $30.00

The Lady

Lady Ethel Bracelet, Chased
Price, per dozen, $24.00

Terrrys, 2 Per Cent. 10 nays

Lady Ethel Bracelet, with Locket and Signet

Price, per dozen, $36.00

t el di stable
IS THE BEST OF ITS KIND

racelet

The beautiful design and finish of The Lady Ethel Bracelet imparts to every lady who sees it a desire to wear

The prices we quote on these Bracelets will enable every lady to wear one.

The wearing quality of The Lady Ethel Bracelet will make you a friend of every purchaser.

SAMPLES SENT ON APPLICATION BY PREPAID EXPRESS

C. H. EDEN CO PANY, Attleborop Mass.
NEW YORK OFFICE, 550 Broadway

one.

BRACELETS

Ni,. :318. Ornament rose finish, with round signet
center, polished for monogram. Price, $2.25 each.

Adjustable

Flexible

Comfortable

'co. 302. Ornament rose finish, with oval signet
center, polished for monogram. Price, $2.25.'1101.

Don't Fail
to See the Magnificent

New 1907 Styles

No. 253. Each link is a combination of plain and cha,cd
link in bright anti roman 11111811. Price, $1.50 each.

or- Remember the NORMA"
Bracelet is SOLDERLESS and has
not been heated in manufacture,
thus DIMINISHING THE COST and
enhancing the QUALITY.

FULLY GUARANTEED

To be had from
Jobbers of Jewelry Only

464C

No. 306. Ornament rose finish, with diamond signet
center, polished for monogram. Price, $2.25 each.

Most Varied and Beautiful

Line Ever Shown

In finish, general effect and design,

the Norma " is the extreme point

of style and fashion.

No. 348. Ornament rose finish, with heart signet
center polished for monogram. Price, $2.25 encl.

THE F. H. SADLER Co.
MAKERS OF JEWELRY ATTLEBORO, MASS.
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The Trade Standard is

T11-11:1Z C RMEN BR CELET
EVERY NEW IMITATION IS A TRIBUTE TO ITS 

SUPERIORITY

A Wealth of New Designs for Spring Trade, in gold 
filled and sterling silver--chased, half-chased, plain and stone set

It's THE  CARMEN that Gives Distinction to a Bracelet Stock

Factory and Main Office

Attleboro, Mas
Chicago Office, 103 State St.

New York Office, 180 Broadway THE D. F. BRIGGS CO.

40 4 e

For Simplicity

and Durability
(not forgetting) Quality (1/10)

investigate

The "GREENE" Adjustable Bracelet

made in all styles of

Signet and Locket Tops
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THE NIINERVA" GIRL

6114 Signet

6093 Signet

r2-1.roo
'14Pro114,1

,C
II 1

!A

6069 Amythest

6079 Rose

A. Few of

the Many
9 9"Mn'nerva

De&igns

6017 Emerald 6019 Amythest

6001

Manufactured by

6118 Signet

6126 Locket

6009 Signet

1:"*,'*Z4Aifi

6083 Amythest

6087 Aqua Marine

6 6 Mitnerva"

_D3race1 ts
aire

Great

Selillers

THE ELECTRIC CHAIN CO., Attleboro, Mass.
SEND ALL ORDERS TO

FONTNEAU & COOK CO Attleboro, Mass Sole Sales Agents f th
e• o1 United States and Canada

464g

MINERVA" SIMPLICITY

The illustration shows the inter-

changeable pieces of which the

"Minerva" Braccict
is made

"Minerva" Simplicity

enables us to say that

less than half of 1 per cent.

of the Bracelets shipped are

returned to the factory for

repairs from any cause whatsoever

Manufactured by

THE ELECTRIC CHAIN CO., Attleboro, Mass.
SEND ALL ORDERS TO

FONTNEAU & COOK CO.,Attleboro, Mass., Sole Selling Agents for theUnited States and Canada
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ASK. for Bigney's Chains and Bracelets. Most up-to-date goods on the
market. They are worn by more people than any other make, and every

article is guaranteed.
Our enormous line of Bracelets is replete with new creations. We pre-

sent a few illustrations on this page of our new " Eclipse " Side=Swing
Bracelet, which is the most practical and up-to-date article in the bracelet
world. IT IS THE DADDY OF THEM ALL ! Press the pin on the side
of the bracelet and it unlocks and opens about one-quarter of an inch, and then
swings on a pivot sidewise and is removed from the arm. This bracelet will
prove to be the best seller on the market, without any question. We have two
patents on it and will protect our interests.

Patents allowed Jan. 22 and Feb. 5, 1907

Every jeweler is entitled to one of our beautifully embossed
signs, with cut of our factory, etc., free of charge and express
prepaid, if he will only send in his name and address.

S. 0. Bigney & Co.
Factory, _Attleboro, Mass.

New York Office : 3 Maiden Lane   WARRANTED
• TRADE MARK •
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kips and Hints on Practical
Merchandising

ny A WELL-KNOWN JEWELRY-STORE MANAGER

broaden the usefulness of this department, we invite our
subscribers to ask questions or advice on any subject

within the province of the ahove title.

The opportunities for branching out in the
j, elry business are many, particularly in smaller
t,. sits where other lines may be added to a regular
j, dry stock most successfully. In fact, these

e lines will attract customers who could not be
.ched in any other way, and are often the means

ot adding materially to the business done in other
Iii es.

Departmentizing a Store
The most successful and, in fact, the only satis-

factory method to follow in introducing new de-
partments is to departmentize the entire business.
First, classify the goods under different heads or
tkpartments and prepare a system for keeping
daily itemized records of sales. The simplest
manner of keeping such a record where no cashier

-19';\ Sim.s.51ReS:oR C*3 .
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employed, is with the use of a cash register
Ii ving an extra bank which records the depart
II .at each time a sale is made. If you do not use
S .ash register. you may have sales slips printed
II e Fig. i and instruct your clerks to keep a corn-
p !te record of every sale, cash or credit, made
d ring the day ; or this same record may be kept
II a cash or day book in the same way.

Next secure a blank book wider than it is long
a d rule for different departments, as shown in

K S T ON E

Fig. 2. It is best to start this system immediately
titter invoicing, and enter in the purchase column
the amount of goods shown by inventory in each
department. From day to day enter the amount
of all sales and purchases in the proper columns,
and without very much labor you can tell not only
how much business is being done in each depart-
ment, but you can also, by figuring the percentage
of profit allowed on each line, tell within a few
cents the exact amount of stock on hand at all
times.

Too many small dealers think they can worry
along and carry things in their head, because of the
bother of a system. They seldom know which
department is paying most, and often carry un-
profitable lines because the business as a whole is
paying.

The Most Suitable Side Line;

Under this heading it might be well to say a
few words regarding the most suitable and profit-
able lines to add to your general stock. There is
one thing above all to remember. You should
never attempt to sell goods of which you have not
at least a fair knowledge. Then, too, before add-
ing a new department to be sure that you are in
position to buy the goods as cheaply as any of
your competitors. You might create an impression
of being generally high-priced, because as a small
consumer of a particular line you could not buy
these goods as favorably as your neighbor, and
therefore, while making only a fair profit, were
charging more than he. The most profitable side
lines to handle are those with an established price
and with a demand already created by extensive
advertising direct to the consumer or new novelties,
imported or American, which you can introduce
and create a local demand for yourself.

First of all, though, have a thorough, systematic
record of your regular business, and as the different
departments are added include them in this record
and be sure that each itself makes a profit.

Getting Returns from Advertising
Even the most aggressive jewelers and enthu-

siastic advertisers do not at times obtain the best
results from their advertising, because they have
not succeeded in convincing the public that when
their advertisement appears it carries information
that is profitable for them to know. This is more
the case with jewelers than any other business. In
off seasons, dry goods and clothing merchants are
able to stimulate trade with special sales. This is
true with the jeweler only to a very small degree.
In the spring and fall women have learned to scan
the columns of the daily papers for announcements
of the arrival of the latest styles of gowns, shoes
and other apparel, but not so when she has a wed-
ding gift or some article from the jeweler's to
purchase.

Imperfect Advertisements

It may be that it is not fair, in making this
comparison, to use such staple commodities, and
yet it is true that the advertisements of jewelers
mean less to the buying public than those of any
other trade, and mainly because the jewelers do
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not follow up their advertising with the same care
that other merchants do.

The possibilities of judicious advertising by
jewelers have been proven by the wonderful suc-
cesses of some of our larger houses in their mail-

A NEW PATTERN

Sterling Silverware
WE are showing for the first time the

beautiful new " EM PI RP; " Pattern of
Sterling Silverware. The pattern is rich in
its simplicity—just enough decoration and
not too much. Another at feature
is its good serviceable weight and yet
reasonable price. Call and see (he line
complete before the assortment is broken.

Here are a Few Good
Values in the EMPIRE Pattern

Sugar Spoon, Gilt Bowl  $1 50
Cream Ladle, Gilt Bowl I 50
Beef Fork  I 75
Bon-Bon Spoon, Gilt Bowl I 10

Olive Fork, Gilt Tines  25
Knives, Forks, Spoons and all Fancy
Pieces at comparatively low prices.

EMPIRE TEA SPOONS
The best value ever put on the
market. Good weight. Set of
six in Anti-Tarnish Roll

$4.50

BLANK AND Co.
JEWELERS

We have just received samples of new
spring styles of engraved visiting cards

and invitations.

Fig. 3

order business, stimulated and built up through
business-getting advertisements in the weekly and
monthly magazines.

Now, the question is how can the retail jeweler
change this condition ? The answer is : advertise
consistently the goods that you have really got for
sale. There is no better place to learn to prepare
the kind of advertisements that bring business,
than by studying the copy in the magazines referred
to above. Tell the people what you have to sell
and then back up your advertisement.

System in Advertising

To better illustrate and explain the use of the
word "consistent," we will take Fig. 3 as an exam-
ple of a business-getting advertisement. You have
first called attention to a new pattern of sterling

(Continued on page 467)
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C. A. MARSH & CO.
Attleboro, Mass.

Makers of

Chains that SELL, WEAR
and give satisfaction

Blind-Joint Bracelets
Chain Bracelets and Chatelaine Pins
New Styles Constantly

ASK YOUR JOBBER FOR THEM

\,5)
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The "Best " Safety Fob BATES & BACON, MASS.
Makers of HIGH-GRADE CHAINS and BRACELETS

The " BATES 9 9

" KANT KUM OFF"

Pull and Twist

NEW YORK 9 Maiden Lane

The "WINNA
Strongest Secret Joint awl Catch Bracelet

on the market

CHICAGO 103 State Street

.1( .,1111!IIID,

B. ISO
PATENTED

8.222
PATENTED

B.I 2 6
PATENTED
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Helps and Hints on Practical
Merchandising

(Continued from page 465)

silverware and have given some reasons why it is
a little the best ever produced and why now is the
time to buy ; then the prices of some of the more
desirable pieces sorted to reach different-sized
purses and then, as a final special, the set of tea
spoons.

This advertisement should bring results and
will, if properly backed up, as follows : On the
day that it appears make a prominent display of
the pattern in your show window; a placard reading
" The New Empire Pattern Sterling Silver—The
Handsomest Pattern Ever Produced," or some such
phrasing, and a few prices displayed on some of
the better values. In the center of the display,
place a few sets of tea spoons with a placard, "As
Advertised, $4.50 per set." In the store have
another conspicuous display, and be sure that all
your clerks have read the advertisement and are
posted on the best points of the goods referred to.
Follow the same method with all your advertising.
Back up your copy with the goods, and the proper
kind of window and store display and good sales-
manship, and while at first the results may appear
no better, you are eventually bound to get direct
and profitable returns.

Compiling a Mailing List
One of the most valuable assets to any store is

good mailing list properly kept up to date. The
best way to compile and keep up such a list is
with either a card index or a loose leaf system.
The card system seems preferable and we will use
it to illustrate our plan. A card like Fig. 4 is a
good form and can be supplied in different colors
by any dealer. Select three colors—say white,
blue and yellow—and after dividing your list into
city and country, enter the names on cards as
shown in Fig. 4, as follows : on white cards, the
names of married persons ; for exkimple, John
Smith on a white card would mean that matter

KEYSTON

or line ; " B," a middle class who might be ap-
pealed to by fine goods, bargains or desirable
cheap goods, and '' C," a rather undesirable cheap
class, who would be interested only in getting a
great deal for their money and a small amount at
that.

Fig. 5

Now, after the system has been prepared, a
good way to compile your local list is to take a
city directory and let each of your employees, in
turn, go through the book, marking with a cross all

the names known to him, and finally check it all
over carefully yourself. Add any of your acquaint-
ances not already checked and classify all as nearly
as you can according to the table given above.

After the cards are filled out they
should be alphabetically arranged
(like Fig. 5) in trays or drawers, so
as be easily referred to at any
time.
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Fig. 4

may be addressed to either Mr. or Mrs. John
Smith. On the blue cards enter the names of un-
married men or widowers, and on the yellow cards
the names of unmarried women or widows. This
(.Iassification makes it easy, in sending out adver-
iising intended to appeal to men or women particu-
larly, to get it into the proper hands.

Card Index System

Another classification which will be found
desirable is to place your customers in different
'lasses, for example : "A" stands for a class who
would be interested in only a better grade article

Collecting the Names
In compiling a country list' a

good way to commence is to put
down every one already known to
you or your employees, and to
some of these in different sections
to whom you feel friendly address
a polite letter, with stamped re-
turn envelope, requesting a list of
some of the desirable people of
the community who might be in-'
terested in receiving your advertis-
ing matter from time so time. ln

this way a good list can be started, which you can
add to as you go along. After the list is well
started it should be kept constantly up to date by
destroying and reclassifying names changed by
marriage and death, and also changes of addrtss.

The best way to follow this up is from the
newspapers. In fact you can, by subscribing to all
papers published in adjacent towns, quickly gather
a gooci list from the personal notices. There is a
furniture house who do an extensive mail-order
business and the sole duty of one of their em-
ployees is to read the papers published in the
towns adjacent to their store, cutting out the
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notices of approaching weddings and following
immediately with advertising matter and follow-
ups to the prospective groom, posting him on the
proper place to buy his furniture. A plan of this
kind could be followed most successfully by
jewelers. Try, also, as new customers come into
your store to find out their names and addresses
and add them to your list.

Another most important thing in connection
with the mailing list is a separate file for prospects.
Have each of your employees notify you at once
of any prospective sales they hear of. If the pros-
pect's name is already on the list, take out his card
(if not, make a new one) .and file in a separate file
after making a note of the article in which he is
interested. This file should be arranged numeri-
cally i to 31, as in Fig. 6, and should be referred
to daily. Suppose the prospect is interested in the
purchase of a watch, and the information comes
on the sixth of the month of his intention to make
a purchase. Immediately he should be mailed
some advertising matter referring to watches, and
the card carried forward to the tenth. On this date
if a sale has not already resulted, send more matter
and carry the card forward to the fourteenth, and
so until a sale is made, or until you are convinced
that it is useless to pursue it further. The same
plan may be worked with inquiries by mail.

There is no business-getter like direct adver-
tising. Almost every manufacturer will supply the
retailer with advertising matter if he, in turn, will
properly distribute it, and the only way to do this
successfully is to keep a mailing list up to date and
alive all the time.

Where Some Dealers are Weak
To be successful, a merchant must be imbiied.

with such enthusiasm for his calling that he will
not fail to believe the articles he is selling are enti-
tled to good prices. His enthusiasm falls short of
full measure if it does not include appreciation of
the merit of everything in his stock.

A man may take pride in the appearance of
his store, in the system which he introduces into
accounts, in the methods which he uses in securing
the attention of the public, and in the bargains
he makes with those who sell goods to him, but he
will fail in an essential requirement if he has not
such faith in the value of the goods which he sells
as to insist upon getting prices which will realize a
fair profit ; unless, of course, he has an object in
making a leader of some one or more lines. We
have known instances in which merchants, thor-
oughly equipped to conduct their business, appa-
rently proficient in all the qualities needed to make
them successful, have proved weak in selling their
goods. This possibly has arise.n from overestima-
ting their strength of competition from other
merchants, or from a natural predisposition to
pessimism.

The man who looks persistently on the dark
side, feels that to maintain his footing in the trade
he must offer inducements to those who purchase
from him and fears to aik a price fair to himself.
The merchant who is thus constituted almost in-
variably comes to grief. During his career in a
community he makes himself a continual thorn in
the side of others who are in the same branch of
trade. They may be all anxious to keep up their
prices and secure a fair return on their investment
and proper compensation for their labors, but find
themselves unable to do so by reason of his com-
petition.

The demoralizing effect of such a one is
always to be deplored.
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The National Stamping Law

An Epoch in the Jewelry Trade—Equalizing

Competition—Provisions and Penalties

of the New Law

The new National Stamping Law will go

into effect on June i3th, and as the law has

to do chiefly with the jewelry trade in its var-

ious branches, it is the duty of every jeweler

to be thoroughly acquainted with its provi-

sions and the penalty for their violation. It

is to the credit of the trade at large that its

members look forward most hopefully to the

time now at hand when the operation of this

law will permanently suppress the practice of

dishonest stamping which has done much in

th6 past to demoralize the jewelry business.

Briefly explained, the new law will pre-

vent, in so far as the authority of the Federal

Government extends, the sale of articles of

gold, silver or the alloys thereof bearing

stamps or labels fraudulently stating the fine-

ness of the metal. To this end the law for-

bids the transportation from State to State and

the mailing of such articles, the penalty on

conviction being a fine of not more than $5oo

or imprisonment for not more than three

months, or both. Thus the jobber who does

business in more than one State is affected by

the new law in the same way as the manufac-

turer.
The retailer will naturally be curious to

know how the law will affect him in the sale

of his wares. It is clear from the wording

of the act, as given in full below, that the re-

tailer could not be penalized under its pro-

visions for the sale of improperly marked

goods unless such goods were deposited in

the mail or sent into another State.

Thus in a State which has no stamping

law it would still be possible to make and

sell with impunity falsely stamped goods

within the limits of the State provided the

mails were not used. Here lies the one weak-

ness in the law and it remains for each State

legislature that has not already done so to

pass a State stamping law which will be in

conformity with the national law.

The new law is as follows:

An act forbidding the importation, exportation or
carriage in interstate commerce of falsely or
spuriously-stamped articles of merchandise
made of gold or silver or their alloys, and for
other purposes.

Be if enacted by The Senate and House of Rep-
resentatives of the United States of America in
Congress assembled, That it shall be unlawful for
any person, firm, corporation or association, being
a manufacturer of or wholesale or retail dealer in
gold or silver jewelry or gold ware, silver goods or
silverware, or for any officer, manager, director or
agent of such firm, corporation or association to
import or export or cause to be imported into or
exported from the United States for the purpose of
selling or disposing of the same, or to deposit or
cause to be deposited in the United States mails
for transmission thereby, or to deliver or cause to
be delivered to any common carrier for transporta-
tion from one State, Territory or possession of the

IK.EYS1'ON

United States or the District of Columbia to any
other State, Territory or possession of the United
States, or to said District, in interstate commerce,
or to transport or cause to be transported from one
State, Territory or possession of the United States
or from the District of Columbia to. any other
State, Territory or possession of the United States
or to said District, in interstate commerce, any
article of merchandise manufactured after the date
when this act takes effect and made in whole or in
part of gold or silver, or any alloy of either of said
metals, and having stamped, branded, engraved or
printed thereon, or upon any tag, card or label
attached thereto, or upon any box, package,
cover or wrapper in which said article is incased or
inclosed, any mark or word indicating or designed
or intended to indicate that the gold or silver or
alloy of either of said metals in such article is of a
greater degree of fineness than the actual fineness
or quality of such gold, silver or alloy, according
to the standards and subject to the qualifications
set forth in sections two and three of this act.

SEC. 2. That in the case of articles of mer-
chandise made in whole or in part of gold or of
any of its alloys so imported into or exported from
the United States, or so deposited in the United
States mails for transmission, or delivered for
transportation to any common carrier, or so trans-
ported or caused to be transported as specified in
the first section of this act, the actual fineness of
such gold or alloy shall not be less by more than
one-half of one karat than the fineness indicated by
the mark stamped, branded, engraved or printed
upon any part of such article, or upon any tag,
card or label attached thereto, or upon any box,
package, cover or wrapper in which such article is
incased or inclosed ; except that in the case of
watch cases and flatware, so made of gold or of
any of its alloys, the actual fineness of such gold
or alloy shall not be less by more than three one-
thousandth parts than the fineness indicated by the
mark stamped, branded, engraved or printed upon
such article, or upon any tag, card or label attached
thereto, or upon any box, package, cover or
wrapper in which such article .is incased or in-
closed : Provided, that in any test for the ascer-
tainment of the fineness of any article mentioned
in this section, according to 'the foregoing stand-
ards, the part of the article taken for the test,
analysis or assay shall be such part or portion as
does not contain or have attached thereto any
solder or alloy of inferior fineness used for brazing
or uniting the parts of said article: Provided fur-
ther, that in the case of any article mentioned in
this section, in addition to the foregoing tests and
standards, the actual fineness of the entire quantity
of gold or of its alloys contained in such article,
including all solder and alloy of inferior fineness
used for brazing or uniting the parts of such article
(all such gold, alloys and solder being assayed as
one piece), shall not be less by more than one
karat than the fineness indicated by the mark
stamped, branded, engraved or imprinted upon
such article, or upon any tag, card or label attached
thereto, or upon any 130X, package, cover or
wrapper in which such article is incased or in-
closed, it being intended that the standards of fine-
ness and the tests or methods for ascertaining the
same provided in this section for articles men-
tioned therein shall be concurrent and not alter-
native.

SEC. 3. That in the case of articles of mer-
chandise made in whole or in part of silver or any
of its alloys so imported into or exported from the
United States, or so deposited in the United States
mails for transmission, or so delivered for trans-
portation to any common carrier, or so transported
or caused to be transported as specified in the first
section of this act, the actual fineness of the silver
or alloy thereof of which such article is wholly or
partly composed shall not be less by more than
four one-thousandth parts than the actual fineness
indicated by any mark (other than the word " ster-
ling" or the word " coin ") stamped, branded,
engraved or printed upon any part of such article,
or upon any tag, card or label attached thereto, or
upon any box, package, cover or wrapper in
which such article is incased or inclosed ; and that
no such article or tag, card or label attached
thereto, or box, package, cover or wrapper in
which such article is incased or inclosed shall be
marked, stamped, branded, engraved or printed
with the word " sterling " or " sterling silver " or
any colorable imitation thereof, unless such articleor parts thereof purporting to be silver contains
nine hundred and twenty-five one-thousandth parts
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pure silver ; and that no such article, tag, card,
label, box, package, cover or wrapper shall be
marked, stamped, branded, engraved or printed
with the words "coin" or "coin silver" or color-
able imitation thereof unless such article or parts
thetteof purporting to be silver contains nine hun-
dred one-thousandth.parts pure silver : Provided,
that in the case of all such articles whose fineness
is indicated by the word " sterling " or the word
" coin " there shall be allowed a divergence in the
fineness of four one-thousandth parts from the
foregoing standards : Provided, that in any test
for the ascertainment of the fineness of any such
article mentioned in this section according to the
foregoing standards the part of the article taken
for the test, analysis or assay shall be such part or
portion as does not contain or have attached
thereto any solder or alloy of inferior fineness used
for brazing or uniting the parts of such article :
Provided further, that in the case of any article
mentioned in this section, in addition to the fore-
going tests and standards, the actual fineness of
the entire quantity of silver or of its alloys eon-
tamed in such article, including all solder and alloy
of inferior fineness used for brazing or uniting the
parts of such article (all such silver, alloys and
solder being assayed as one piece), shall not be
less by more than ten one-thousandth parts than
the fineness indicated by the mark stamped,
branded, engraved or imprinted upon such article,
or upon any tag, card or label attached thereto, or
upon any box, package, cover or wrapper in which
such article is incased or inclosed, it being intended
that the standards of fineness and the tests or
methods for ascertaining the same provided in this
section for articles mentioned therein shall be con-
current and not alternative.

SEC. 4. That in the case of articles of merchan-
dise made in whole or in part of an inferior metal,
having deposited or plated thereon or brazt d or
otherwise affixed thereto a plating, covering or
sheet composed of gold or silver or of an alloy of
either of said metals, and known in the market as
rolled gold plate, gold plate, gold filled, silver
plate, or gold or silver electroplate, or by any
similandesignation, so imported into or exported
from the United States, or so deposited in the
United States mails for transmission, or so deliv-
ered to any common carrier, or so transported or
caused to be transported as specified in the first
section of this act, no such article, nor any tag,
card or label attached thereto, nor any box, pack-
age, cover or wrapper in which such article is
incased or inclosed, shall be stamped, branded,
engraved or imprinted with any word or mark
usually employed to indicate the fineness of gold,
unless such word or mark be accompanied by
other words plainly indicating that such article or
part thereof is made of rolled gold plate, gold
plate, or gold electroplate, or is gold filled, as the
case may be, and no such article, nor any tag,
card or label attached thereto, nor any box, pack-
age, cover or wrapper in which such article is
incased or inclosed, shall be stamped, branded,
engraved or imprinted with the word "sterling"
or the word " coin ," either alone or in conjunction
with other words or marks.

SEC. 5. That each and every person, firm,
corporation, or association, being a manufacturer
of or a wholesale or retail dealer in gold or silver
jewelry, gold ware, silver goods or silverware, who
or which shall knowingly violate any of the pro-
visions of this act, and every officer, manager,
director, or managing agent of any such corpora-
tion or association having knowledge of such viola-
tion and directly participating in such violation or
consenting thereto, shall be deemed guilty of a
misdemeanor, and upon conviction thereof in any
court of the United States having jurisdiction of
crimes within the district in which such violation
was committed or through which has been con-
ducted the transportation of the article in respect
to which such violation has been committed, shall
be punished by a fine of not more than five hun-
dred dollars or imprisonment for not more than
three months, or both, at the discretion of the
court. Whenever the offense is begun in one juris-
diction and completed in another it may be dealt
with, inquired of, tried, determined and punished
in either jurisdiction in the same manner as if the
offense had been actually and wholly committed
therein.

SEc.6. That the expression " article of mer-
chandise " as used in this act shall signify any
goods, wares, works of art, commodity or other
thing which may be lawfully kept or offered for sale.

(Continued on page 471)
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The National Stamping Law

(Continued from page 469)

SEC. 7. That all articles of merchandise to
which this act applies which shall have been trans-
ported into any State, Territory, District or pos-
.;ession of the United Sates, and shall remain
I herein for use, sale, or storage, shall, upon arrival
m such State, Territory, District or possession, be
albject to the operation of all the laws of such
-itate, Territory, District or possession of the
United States to the same extent and in the same
manner as though such articles of merchandise had
been produced in such State, Territory, District or
possession, and shall not be exempt therefrom by
reason of being introduced therein in original
packages or otherwise.

It is important that the jeweler should

not only understand the provisions of the

law himself, but that he should instruct the

public as to its meaning. This will be a

truly pleasant task as it will naturally gratify

his customers to learn that the law has safe-

guarded them against imposition in the pur-

chase of such goods. The new law will be

of great service to the jewelers in their fight

.tgainst department-store and mail-order

competition.

Stamping Legislation in the
States

Though a number of the States • have

stamping laws on their statute books, these

laws were passed without any reference to a

federal enactment, and as it is important that

the same law should prevail in all the States,

and that it should be in strict harmony with

the national law, a movement has been

started to have the present State stamping

laws repealed and a new measure substituted

for them which will be made a law in all the

States. At the instance of the Jewelers'

Circular such a measure has been drafted by

Frank L. Crawford, an eminent attorney,

author of the gold law of New York State

and experienced as counsel for the trade in

their advocacy of stamping laws, and this

hill has already been introduced in several

State legislatures. It is as follows :

Section I. Any person, firm, corporation or
association, who or which makes for sale, or sells,
or offers to sell or dispose of, or has in his, her or
its possession with intent to sell or dispose of, any
article of merchandise made in whole or in part of
gold or any alloy of gold, and having stamped,
branded, engraved or imprinted thereon, or upon
any tag, card or label attached thereto, or upon
any.box, package, cover or wrapper in which said
article is encased or enclosed any mark, indicating,
or designed or intended to indicate, that the gold,
or alloy of gold, in such article is of a greater de-
gree of fineness than the actual fineness or quality
of such gold or alloy, unless the actual fineness of
such gold or alloy, in the case of flat ware and
watch cases, be not less by more than three one-
thousandths parts, and in the case of all other
articles be not less by more than one-half karat
than the fineness indicated by the marks stamped,
branded, engraved or imprinted upon any part of
such article, or upon any tag, card or label at-
tached thereto, or upon any box, package, cover
or wrapper in which such article is encased or en-
closed according to the standards and subject to
the qualifications hereinafter set forth, is guilty of
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a misdemeanor ; provided that, in any test for the
ascertainment of the fineness of the gold or its
alloy in any such article, according to the fore-
going standards, the part of the gold or of its alloy
taken for the test, analysis or assay shall be such
part or portion as does not contain or have attached
thereto any solder or alloy of inferior fineness used
for brazing or uniting the parts of said article ;
provided further, and in addition to the foregoing
tests and standards, that the actual fineness of the
entire quantity of gold and of its alloys contained
in any article mentioned in this section (except
watch cases and flat ware), including all solder or
alloy of inferior metal used for brazing or uniting
the parts of the article (all such gold, alloys and
solder being assayed as one piece) shall not be less
by more than one karat, than the fineness indicated
by the mark stamped, branded, engraved or im-
printed upon such article, or upon any tag, card or
label attached thereto, or upon any box, package,
cover or wrapper in which said article is encased
or enclosed.

Sec. 2 (a). Any person, firm, corporation or
association, who or which makes for sale, or sells,
or offers to sell or dispose of, or has in his, her or
its possession with intent to sell or dispose of,
any article of merchandise made in whole or in
part of silver or of any alloy of silver and having
marked, stamped, branded, engraved or imprinted
thereon, or upon any tag, card or label attached
thereto or upon any box, *package, cover or wrap-
per in which said article is encased or enclosed,
the words "sterling silver" or "sterling," or any
colorable imitation thereof, unless 925-t000ths of
the component parts of the metal appearing or
purporting to be silver, of which such article is
manufactured are pure silver, subject to the quali-
fications hereinafter set forth, is guilty of a misde-
meanor, provided that in the case of all such articles
there shall be allowed a divergence in fineness of
4-booths parts from the foregoing standard.

(b) . Any person, firm, corporation or associa-
tion, who or which makes for sale, or sells, or offers
to sell or dispose of, or has in his, her or its posses-
sion with intent to sell or dispose of, any article
of merchandise made in whole or in part of silver
or of any alloy of silver and having marked,
stamped, branded, engraved or imprinted thereon,
or upon any tag, card or label attached thereto,
or upon any box, package, cover or wrapper in
which such article is encased or enclosed, the
words " coin " or " coin silver," or any colorable
imitation thereof, unless 9oo-r000ths of the com-
ponent parts of the metal appearing or purporting
to be silver, of which such article is manufactured
are pure silver, subject to the qualifications here-
inafter set forth, is guilty of a misdemeanor ; pro-
vided that in the case of all such articles there shall
be allowed a divergence in fineness of 4-t000ths
parts from the foregoing standards.

(c). Any person, firm, corporation or associa-
tion, who or which makes for sale, or sells or
offers to sell or dispose of, or has in his, her or its
possession with intent to sell or dispose of, any
article of merchandise made in whole or in part
of silver or of any alloy of silver, and having
stamped, branded, engraved or imprinted thereon,
or upon any tag, card or label attached thereto,
or upon any box, package, cover or wrapper in
which said article is encased or enclosed, any
mark or word (other than the word " sterling" or
the word " coin") indicating, or designed or in-
tended to indicate, that the silver or alloy of silver
in said article, is of a greater degree of fineness
than the actual fineness or quality of such silver or
alloy, unless the actual fineness of the silver or
alloy of silver of which said article is composed be
not less by more than 4-1000th parts than the actual
fineness indicated by the said mark or word (other
than the word " sterling " or " coin ") stamped,
branded, engraved or imprinted upon any part of
said article, or upon any tag, card or label attached
thereto, or upon any box, package, cover or wrap-
per in which said article is encased or enclosed,
subject to the qualifications hereinafter set forth, is
guilty of a misdemeanor.

(d). Provided that, in any test for the ascer-
tainment of the fineness of any such article men-
tioned in this section, according to the foregoing
standards, the part of the article taken for the test,
analysis or assay, shall be such part or portion as
does not contain or have attached thereto any
solder or alloy of inferior metal used for brazing
or uniting the parts of such article, and provided
further and in addition to the foregoing test and

standards, that the actual fineness of the entire
quantity of metal purporting to be silver contained
In any article mentioned in this section, including
all solder or alloy of inferior fineness used for
brazing or uniting the parts of any such article (all
such silver, alloy or solder being assayed as one
piece) shall not be less by more than to-t000ths
parts than the fineness indicated according to the
foregoing standards, by the mark stamped, branded,
engraved or imprinted upon Such article, or upon
any tag, card or label attached thereto, or upon
any box, package, cover or wrapper in which said
article is encased or enclosed.

Sec. 3. Any person, firm, corporation or asso-
ciation, who or which makes for sale, or sells or
offers to sell or dispose of, or has in his, her or its
possession with intent to sell or dispose, any article
of merchandise made in whole or in part of infe-
rior metal having deposited or plated thereon or
brazed or otherwise affixed thereto a plate, plating,
covering or sheet of gold or of any alloy of gold,
and which article is known in the market as "rolled
gold plate," "gold plate," "gold filled," or "gold
electroplate," or by any similar designation, and
having stamped, branded, engraved or imprinted
thereon, or upon any tag, card or label attached
thereto, or upon any box, package, cover or wrap-
per in which said article is encased or enclosed,
any word or mark usually employed to indicate
the fineness of gold, unless said word be accompa-
nied by other words plainly indicating that such
article or some part thereof is made of rolled gold
plate, or gold plate, or gold electroplate, or is gold
filled, as the case may be, is guilty of a mis-
demeanor.

Sec. 4. Any person, firm, corporation or asso-
ciation, who or which makes for sale, or sells, or
offers to sell or dispose of, or has in his, her or its
possession with intent to sell or dispose of, any
article of merchandise made in whole or in part of
inferior metal having deposited or plated thereon
or brazed or otherwise affixed thereto, a plate,
plating, covering or sheet of silver or of any alloy
of silver, and which article is known in the market
as " silver plate " or " silver electroplate," or by
any similar designation, and having stamped,
branded, engraved, or imprinted thereon, or upon
any tag, card or label attached thereto, or upon
any box, package, cover or wrapper in which said
article is encased or enclosed the word " sterling"
or the word " coin," either alone or in conjunction
with any other words or marks, is guilty of a mis-
demeanor.

Sec. 5. Every person, firm, corporation or
association guilty of a violation of any one of the
preceding sections of this act, and every officer,
manager, director or managing agent of any such
person, firm, corporation or association directly

iparticipating n such violation or consenting thereto,
shall be punished by a fine of not more than $5oo
or imprisonment for not more than three months,
or both, at the discretion of the court ; provided
that if the person charged with violation of this act
shall prove that the article concerning which the
charge is made was manufactured prior to the t3th
day of June, 1907, then the charge shall be dismissed.

Sec. 6. This Act shall take effect July i, 1907.

This measure has been introduced at this

writing in two States, Massachusetts and
North Carolina, and as there can be offered
no material objection to its passage it is quite
likely to become a law. It is highly credi-

table to any legislator to sponsor a measure

which not only makes for honesty and the

protection of the public but also the protec-
tion of the honest manufacturer. The present
is a fitting time to push the measure and the
same committee of manufacturers and jobbers

as lent their aid in furthering the passage of

the national law has already taken steps to aid

the retail organizations in placing this measure
on the statute books of all the States. It will
round out a piece of legislation which will be

at once a credit to the country and a great
benefit to the entire retail trade.
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All of the jobbing trade have a splen-

did admiration for the consistent policy

that has always governed

the Arnold & Steere manage-

ment. Our rings are the

recognized STANDARD

of quality. We manufac-

ture complete lines that are

unquestioned in the jobbing

world as being leaders in style,

finish and originality.

New York
3 Maiden Lane

14 K. Diamond Rings
Signet Rings
Ladies' Stone Set Rings
Children's and Misses' Rings
Band Rings
Scarf Pins

Arnold & Steere
Providence, R. I. Chicago

15 Wabash Ave.
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Ile Annual Meeting of the
Jewelers' Board of Trade

The annual meeting of the Jewelers' Board of

ide was held on January 3ist, at the office of

t. board, 170 Broadway, New York. The retiring

sident, F. H. Larter, opened the proceedings

I) his annual address, which covered in detail the

rk of the board during the past year. He

congratulated the members on the remarkable

prosperity that all had enjoyed and on the bright

prospects for a continuance of these happy condi-

tions. He referred to the material increase in

.mbership and a corresponding increase in the

ji.:Ome from membership dues. The falling off in

the receipts in the collection department of the

board was explained by the very satisfactory con-

dition of the trade in general, and also to some

extent by the greater control which the board now

exercises over bankruptcy cases and dishonest

failures.
The president stated that the board was in a

position to render better services and more reliable

ratings than any organization in the trade, and that

their reference book was more nearly correct than

any similar compilation of a more general character.

One project of the board is to establish a branch

office in San Francisco, to cover the Pacific Coast

territory, which will mean, no doubt, the addition

to the membership of quite a number of the whole-

sale trade of the coast, whose experience as deal-

ers in that section will be of great value to the

board. Mr. Larter paid a merited tribute to Max

J. Lissauer, deceased member of the directorate.

A noteworthy portion of the president's address

dealt with the work of the board during the trying

period of the San Francisco disaster. He related

how the entire board of directors formed them-

selves into a committee and in a comparatively few

days succeeded in securing cash payments and sub-

scriptions to a total of $33,585, which fund was

dispensed with care and consideration by a special

committee. He urged united action on the part of

the members of the board, and referred to at least

one case in which a loss was incurred through

inability to secure sufficient co-operation. He

reported a balance in the special fund of $9960 and

a growth in the reserve fund of $1863. The presi-

dent's reference to the national stamping law was

follows :

While our board has been only indirectly re-
cponsible for bringing about the passage of the
national stamping act, this seems a favorable oppor-
tunity to call the attention of all our members to
the important part that they may still take in order
that the trade may reap the fullest benefits from
the enactment of this law. The law goes into
tffect June 13, 1907. The quickest and surest way
to reap the benefits is for each one of our members
engaged in the manufacture or importing of goods
to take such steps as they may think best to bring
the general consuming public to the knowledge of
the fact that such a protecting statute is a part of
he law of our general government, and so educate
these consumers to the importance of looking for a
quality stamp upon such goods as they may desire
I() purchase. Such a course will quickly bring the
iealer to understand the necessity of purchasing
,00ds that have the quality stamped upon them,
ind, being so stamped, the law, as you know,
equires that the qtiality shall be within a reasonable
legree of the quality stamped upon the goods. In
Other words, resort to any and every plan sug-
4-ested to your minds to educate the consuming
Public in this matter.

Mr. Larter ccncluded by paying an eloquent

tribute to the faithful services of the officers and

board of directors during the year just closed, their

Prompt attendance at the meetings and fidelity to

the interests of the organization being mainly re-

sponsible for the progress made during 1906.

The Secretary's Report

Secretary D. L. Safford presented his annual

report, which was an interesting statistical review

of the work done during the year. The secretary's

report stated that the present membership of the

board was 515, composed of regular membership,

477 ; associate membership, 18, and branch office

membership, 20. The income for the year was

$71,214, and the expense $69,351, leaving an

unexpended balance for the year of $1863. The

report further stated that the board had a surplus

of $19,770, and that in addition the board owns its

own plant, consisting of reports at New York,

Chicago and Providence offices, and the reference

book with type and materials necessary to pro-

duce same.

Leo IVormser

Newly-elected president of the Jewelers' Board of Trade

Mr. Safford stated that the reference book was

a marvel of accuracy and gave a striking proof

of the promptness and thorougness with which

changes and addresses are revised. The book, he

stated, had increased 39 pages during the past

year, 625 new towns had been added, and the

changes made in ratings, addresses, removals,

deaths, dissolutions, failures, etc., numbered 27,-

000 ; over 25,000 reports, new or revised, were

written during the year, and over 53,000 reports

were issued to members in answer to inquires. In

the collection department 5951 claims were handled

and $298,699 collected.
An important part of the secretary's report was

a statement in detail of the work of the board in

the matter of different failures.

Election of Officers

The annual report of the treasurer was then

read, after which President Larter announced that

the election of directors was in order. On motion

of David Kaiser, seconded by H. A. Bliss, the
entire board was re-elected, the secretary casting

one ballot for the following:

Alford, C. G.. . of C. G. Alford & Co. . . New York City.
Bliss, H. A. . . . " Gorham Mfg. Co.. . .
Bowden, M. L. " J. B. Bowden & Co.. .
Fessenden, 0. G.. " H. W. Wheeler & Co. .
Gough, W. T.. . . Carter, Howe & Co. . .
Jung, C. R. . . . " Jung & Kilts  
Larter, F. H. . . " Larter & Sons  
Levy, S. H.. . . . " L. & M. Kahn & Co. .
Nissen, Ludwig . " Ludwig Nissen & Co..
Schwob, Adolphe . " Adolphe Sehwob . . .
Sloan, A. K. . . " Sloan & Co. 
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Stern, Leopold . . of Stern Bros & Co. . . • . New York City
Street, G. W. . . " Geo. 0. Street & Sons . . " " "
Thomas, S. E. . " Seth Thomas Clock Co. . " " "
Wormer, Leo.. . " Julius King Optical Co..
Allen, Beni. . . . " Beuj. Allen at Co.. . . . Chicago, Ill.
Dodgslittn, C. J. . " Waterbury Clock Co. . . " "
Hardin, J. H. . . " F. A. Hardy & Co. . . " "
Juergens, W. F. . " Juergens & Andersen Co., " "
Mead, M. A. . . . " M. A. Mead & Co.. . . , " "
Sercomb, A. L. . " International Silver Co.,
Cahoon°, 0. Il. . . " Geo. H. Cahoon° & Co. . Providence R.I.
Copeland, W. . " Martin, Copeland dc Co..
Cutler, harry . . " Cutler Jewelry Co. . . "
Foster, T. \V. . . . " T. W. Foster & Bro. Co.. " It

Carpenter, T. S. . . " Horton-Angell Co. . . . Attleboro, Mass.

Webster, G. K. . . " 1Webster Co.   SNorth
 Attleboro,

Mass.

The election of president was next in order

and Leo Wormser, of the Julius.King Optical Co.,

who was in line of succession, as he had been first

vice-president, was nominated by H. A. Bliss. Mr.

Bliss referred eulogistically to Mr. Wormser's qual-

ifications for the presidency, to his fidelity to the

interests of the board, and to the ability with which

he served in the past as a director and officer.

" All of us are glad to enjoy his friendship," said

Mr. Bliss, " and we have full confidence that when

called to a higher position he will respond, meet-

ing the requirements as creditably as he has met

those of the other positions."
The nomination was seconded by A. K. Sloan,

and Mr. Wormser was unanimously elected. Retir-

ing President Larter complimented the board on

the wisdom of its selection, and paid a merited

tribute to Mr. Wormser's ability and fidelity to

the interests of the organization.
Geo. W. Street, who had been second vice-

president, was named for first vice-preMdent and

unanimously elected. W. T. Gough was nominated

for second vice-president and was also unanimously

elected. The nominating committee was re-elected,

its membership being as follows : Ira Barrows,

E. R. Crippen, J. C. Aikin, D. C. Townsend,

David Kaiser, St. John Wood, Robt. W. Adams.
President Wormser was then escorted to the

chair and heartily applauded. In returning thanks

for the honor conferred on him, Mr. Wormser said:

I heartily appreciate the honor that has been
bestowed upon me in electing me president of the
greatest organization of this kind in the world. In
fact, it has no equal. Our membership is now
nearly 525, and I hope before the end of this year
it will be 600. But to accomplish this we must
have better support from some of our members.
We want you all to co-operate with us, and when
you have a failure case send the claim to us imme-
diately so that we can control the situation and
secure for you the best settlement possible. I want
you all to know that I appreciate the honor of my
election, the endorsement received at your hands.
I thank Mr. Bliss for the kind words he said when
nominating me, and I thank the retiring president
for his introduction.

I trust that I may prove everything that has
been predicted for me and hope that with the sup-
port and work of our directors during my adminis-
tration not one of our members will have any
cause of regret for their action to-day. You have
elected men to-day who have as much interest in
the welfare of the Jewelers' Board of Trade as in
their own business, very often giving up urgent
business engagements to look after the board of
trade work. Such labors have built up their insti-
tution.

Leopold Stern paid a happy tribute to the

retiring president, whose splendid services to the

board all the members highly appreciate. He
concluded by moving a vote of thanks to Mr.
Larter, which was unanimously and enthusiastically

adopted.
At a subsequent meeting of the board of

directors, C. G. Alford was re-elected treasurer,

and D. L. Safford was re-elected secretary, a posi-

tion which he has filled for the past ten years.

It is suggestive of the harmony which existed

among the members of the board that all the votes

were unanimous.
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10 K. Gold Bracelets
New and Original Designs in

BANGLE, JOINT and CATCH SIZES

SCARF PINS
In ALL the Semi-Precious Stones in the Popular

Burnished Setting

The Edwin Lowe & Co in.•, •
Providence, R. I.

E. W. ROWELL, Pres. turd Gem Mgr.

New York Itepresent at he Western Representative
E. T. WILSON, 180 Broadway S. H. BROWER

Morris Rosenbloom & Co.
ROCHESTER, N. Y.

It will pay you to buy your

WATCHES, DIAMONDS, JEWELRY

COMBS, BRACELETS, BUCKLES, Etc.

from the
Representative House of Western

New York

We sell no goods at retail and protect the
trade in every way from unfair competition.

Our material department is complete, and
we are equipped to do all kinds of jewelry
work for the trade.

Write for our Catalogue

GOLD JEWELRY
Our line is made to sell and to satisfy, to attract trade and to

hold It.
There's art and novelty in the designs, skill in the execution, and

the quality that ensures wear and satisfied patronage.
Our new line for spring trade comprises

Combs
Brooches
Scarf Pins

Bracelets
Barrettes
Buttons

Baby Pins
Crosses
Waist Sets

Hat Pins
Collarettes
Silver Novelties

It will profit the trade to become familiar with our trade-mark,
which is stamped on all our goods and expresses our trade motto,
"Always on the Go."

It is the symbol of merit and means safety to your reputation,
quick sales and good profits.

Miller, Fuller & Whiting
MANUFACTURINU JEWELERS

New York Office
9-11 Maiden Lane North Attleboro, Mass.

s'1 ei ka. a.

l'ul l'a(f'111111A11,1

HANSEN, FOLLIS CO.
Makers of

FINE UNIQUE JEWELRY
AND SILVER NOVELTIES

loo Steward St., Providence, R. I.
Freshen up your spring stock with some of

our goods.
They are not only quick sellers themselves,

but will help to sell other goods.
Our designs are original and exclusive, and

the prices put them within range of every bu■er.
It will pay you to examine our new line,

and comparison with others will convince you
of their superiority.
Our goods are of the highest grade and finish,

and can be had in a great variety of patterns.

TRADE

MARK
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Advertisements that Brought
Best Results

An Object Lesson in Advertising—The Importance
of Descriptive Detail—An Experience that

will Benefit Advertisers
— —

The question of what constitutes good
advertising is one on which opinions differ
widely, but generally speaking it must be
conceded that the advertisement which brings

The
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greatest results merits the distinction of being
the best. Alexander Pope truly stated that
the greatest study of mankind is man, and it
follows that he who has the best insight into
human nature is best qualified for an adver-
tising specialist. The greatest genius in this
line, however, has at times met with disap-
pointment and the truism that " the best laid
schemes of mice and men gang aft aglee " is
especially true in the advertising field.
Many are the millions that have been wasted
in ill-conceived schemes of publicity, but
the experience has been of such value as to
largely compensate for the waste.

Many will recollect the crude
efforts of twenty years ago
when the unattractive and
lifeless business card repre-

sented the prevalent idea of publicity. Then
followed the effort to attract attention by some
erratic catch phrase or by some crude and
frequently ridiculous illustration. Later we
find the advertisement writer, the printer and
the engraver joining forces, and this combina-
tion deserves credit for the wonderful progress
made in the art of advertising in recent years.

As previously stated, results must always
be accepted as the ultimate criterion of a good
advertisement, and for this reason unusual
interest attaches to the announcements here
reproduced, each of which proved by actual
returns to be the best of a series more or less
similar in character.

The advertisement of the
A Remarkable New England Watch Com-
Series pany is one of a remarkable

series which attracted much
attention and proved their merits by results.
In these announcements persons in different
spheres of life argued out for themselves the
merit of the New England Watch and its

Evolution of
Advertising

K EYSTONe

suitability for their purpose. While all of
these advertisements were calculated to appeal
favorably to the watch buyer, the point was
driven home with exceptional force to per-
sons in different spheres by one who pursued
their own calling. For instance the argu-
ment of the clergyman would naturally
appeal with extra force to the members of
the clergy ; the teacher's argument would
appeal especially to the army of teachers and
so with mechanics and those engaged in all
other vocations. The advertisement here
shown occupied a space of 64 x 44 inches.

The advertisement of the E.
Descriptive Facts Howard Watch Company
Important here shown was selected by

the advertising department
of that company as one of the best which they
published. In regard to their advertising
generally and to this advertisement in par-
ticular, the company says, " It is rather

A

Watch

of
Unusual

Accuracy

Howard accuracy begins with the wlection of the ma-
terials: It Is carried through the cutting of the if Util.
through the assembling of the pans. through the timing of
the completed movement. Than. oh,,, all has keen declared
perfect. the movement is put in de ofrn rase by the makers
and tested again—any variadons wused by the changed
conditions Wing corrected by a complete readjustment. so
that ohen the oatch leaves the factory it Is perfect.

Such care in the constorttion and adjustment of the

00WA
wxre 11

necessitates experienced and skilled artisans. The men oho
spend their lives M the making of HOWARD Watches are
the hest watchmakers in the world. no warth keying their,
hands until Mar parr is absolutely correct.

A watch au carefully butt and adjusted mwt have
protection between maker and purthaser. therefore every
HOWARD Watch is enclosed in a velveolined mahogany
cabinet. with Certificates of Guarantee giving move-
ment and case numbers 'and the fired price at chid,
he match Is sold everyo here.

HOWARD Watch., ars madr
in onmes sizesonly. Priers range
from Of; ro Yrs°. Me &firmly
bring nor in grade of nwrtrinD
as Workmanship. but in quality
of rare. nnmbrr of iotorh and
adjurnmnis.
or,, 'illoosed Watch Boo, Is

an illustr•ted biome sr tea
HOWARD Watch, and contain,
foll descriptions •nd triers of the
the "Mous node. Rent /On

E. HOWARD WATER

COMPANY.

Charlea arta.
Waltham.
Mass.

h. S. A.

difficult to pick out any particular advertise-
ment that one can safely claim to be superior
to all others. The announcement here
shown is probably the best, judging by
results, of a series inserted in the various
weekly and monthly publications that reach
the general public.
" The odd head piece immediately

attracts the eye and carries the reader
through a brief description of the careful
making of the Howard watch to the end of
the announcement, and to the point where it
shows a Howard watch complete in its ma-
hogany box. If the reader is interested in
the purchasing of a watch, this copy shows
that he may have one of the Howard watch
booklets that is sent upon request, and this
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is one of the means of testing the pulling
power of the ad. More elaborateness in a
decorative border or background is possible,
but the very simplicity of the accompanying
illustration, is what makes it stand out so
strong and forceful at first glance.
" It is believed that the public who are

interested in high-grade watches are likewise
interested in knowing something of its con-
struction, and this accounts for the semi-
technical phraseology which was used."-

It will be noticed that in all
three announcements there

Infallible is the same studied effort to
state all the facts that would

impress the watch buyer, irrespective of the
crowding of the space or other consideration.
In regard to the advertisement of the Inger-
soll watch here reproduced, the manufac-
turers stated " this advertisement about holds
the Ingersoll record as far as we can tell by
booklet inquiries. The announcement is not
pretty, no attempt was made to produce a
beautiful advertising frame, but we thought
it covered the ground we had to cover and
we feel pretty sure that it did. We can see
no less than seventeen expert advertising
critics sitting down to dictate a string of
plain proofs that we tried to do too much in
this announcement. With all due respect to
theory, however, we think not. It is a good
practical advertisement in which the article
for sale is attractively displayed ; there is no
attempt at cleverness in the way of catchy
wording, simply a few plain facts arranged
in sequence giving plain proof of the merits
of the article, showing what it is, what it looks
like, what it will do and what it costs, and
where it can be obtained."

As all these announcements advertise
the goods to the public, but to be sold
through the dealers, the question of judging
results is naturally more difficult than if sales
were made direct, but the inquiries for book-
lets and for other information together with
the reports that come to the manufacturers

The Critics Not

An important imprOvement has been
made in the New 1900 Dollar Watch—
it is now stern•wind and push-in stem.

Reinoapplied to the low.'
est priced watch of wonhy
quality, this improvement
must be recognrted as a
mechanical feat of the
first magnitude wild the
greatest event in
watchmaking since the
first Ingersoll
vias made and
sold for one
dollar.
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krtp accurate
time and is
guaranwad
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dutlifraine‘ear:
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from the retailers who handle the goods,
afford a sufficiently reliable criterion to enable
the manufacturers to judge with fair accuracy
of the relative merit of their different
announcements.
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Fixing the Standard

T
HE standard of price, as well as the
standard of quality, in any given line
of goods, is fixed by the best-known

goods in that line—never by unknown or
little-known makes.

In watch chains, the Simmons line is
known best:

stbecause, by the positive worth and splendid
wearing qualities of the chains, they have been making a
continually-broadening reputation for themselves for three
and a half decades.

2d—because they have been more widely and more
effectively advertised than any other make of chains.

Advertising, to be successful and profit-
able, must be backed up by actual merit and
superior quality in the product advertised.
The fact that the extensive advertising of
Simmons Chains has been wholly successful
and has immensely increased the demand for
them, argues, therefore, that the chains have
made good—have fully justified the claim that
they are the standard of gold-filled chains.

R. F. SIMMONS COMPANY
Main Office and Works, ATTLEBORO, MASS.

9-13 MAIDEN LANE, Ni' YORKSA LESROOMS 49 MADISON STREET (HETWQRTH BUILDING), CHICAGO
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A inual Banquet of the New England
Manufacturing Jewelers' and

Silversmiths' Association

The annual banquet of the New England Man-
n, during Jewelers' and Silversmiths' Association

held in the Masonic Temple Building in Provi-
Ice on the evening of February 9th. In point of

at mdance the banquet was the largest the associ-

at has ever had and members from all over the
N w England States wese gathered to enjoy the

su ial meeting, banquet and after-dinner oratory.
Although the guests were principally members of

the jewelry manufacturing industry, the addresses

are such as would be of interest to all business

men, and included speeches by Hon. John A. Bar-

rett, director of the International Bureau of Ameri-

can Republics, His Excellency Gov. James H.
Higgins, Mayor P. J. McCarthy. Dr. H. Waldo

Coe, of Portland, Oregon, and Rev. Dr. Willard

Scott, of Worcester, Mass.
Covers were laid for 450 in the main banquet

WI] and annex of the Masonic Temple, and the

menu was calculated to please the most fastidious

of epicures. At the transversly arranged table at

the head of the hall sat William A. Copeland,

president of the association ; Toastmaster Henry

G. Thresher, His Excellency Gov. James H. Hig-

gins, His Honor Mayor P. J. McCarthy, Hon. John

Barrett, director of the International Bureau of

American Republics, United States Senator George

Peabody Wetmore, Chief Justice W. W. Douglass

of the Rhode Island Supreme Court, President W.
H. P. Faunce of Brown University, ex-Gov. George
II. Utter, Collector G. W. Gardner, Hon. J. P.
Burlingame, George Briggs, Jr., R. E. Budlong,
Albert A. Bushee, William L. Bushee, H. A. Car-
penter, William P. Chapin, Jr., E. S. Clark, Harry
Cutler, chairman of the advisory council of the
association ; Rev. Henry Englander, M. H. Fan-
ning, Theodore W. Foster, William C. Greene, A.
D. Manning, Frank T. Pearce, Virgil A. Pinkley,
S. C. Potter, Rev. Dr. Willard Scott, of Worcester,
haft Wilcox, George K. Webster, Charles A.
Wilkinson and H. H. Wilkinson.

Running at right angles to the speakers' table
were nine long tables at which the guests were
seated. The decorative scheme was one in which
the national colors and emblems ,predominated.
Flags, shields and eagles were displayed at inter-
v tls about the walls, on a background of pink and
hite drapery, and a touch of color was given to

the tables by the free use of carnations, sweet peas
and ferns. Across the hall extended streamers of
green, from which depended incandescent lights in
ke form of letters indicating the tables. Over the
c,mter of the speakers' table was hung a large

Hinter bearing the seal of the association. At the
center a-Ad ends of the long tables were silver
cl.ltendbealanbgruae.t. An orchestra provided music during

After justice was done to the magnificent feast,
' le intellectual portion of the programme was be-

In by a few remarks from President Copeland,
ho called the assembly to order and introduced

on. Henry G. Thresher, who acted as toast-

ister. Mr. Thresher first called upon Mayor

cCarthy, whe treated the banqueters to a humor-
us ,i asnctl patriotic address, and concluded asiow 

"The men who get money are those who
ork for it. You have set an example for all who
ould prosper. Now I would say to you. as I said
the members of the Commercial Club : Were I

,ble to paint a picture of this second city of New
;aigland, I would picture this assembly, represent-

ing intelligence, energy, brains, honor. If you
were to consider the welfare of the city and its
possibilities of development, you would elect your
members to the Legislature and the City Council.
If you do that, Providence will be the first city in
New England. Your influence in Providence,
Rhode Island and the United States is greater than
you appreciate."

The toastmaster next introduced Gov. James
H. Higgins whose rising was the signal for the
orchestra to strike up the " Governor Higgins

Toastmaster Henry G. Thresher

March," the entire gathering rising and applaud-

ing. The governor began his address by relating

a few humorous stories. after which he said:

" In behalf of the State I wish to extend my
heartiest welcome and to thank you for your kind
entertainment. It seems to me that there is no
more powerful organization than this one which I
see represented before me to-night. There is

President. William A. Copeland

none which could be as helpful and important to
the city and State as the jewelers' and silversmiths'
association.
" Persons often observe the vast accumulations.

of great wealth with a feeling of jealousy. This
often is caused by the bad uses to which capital is
many times put. This employment of wealth in
enterprises which are not approved by the general
public makes persons who are less fortunate look
upon that condition and say to themselves that
they are not getting a fair show or a square deal.
This same feeling finally develops into socialism.
' If our nation and our State are to perform

properly that business for which they were created,
they must act along the lines of strengthening
individuality and the suppression of this socialistic
feeling.
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" Those people who believe that the State
should assume control of the most important busi-
ness enterprises must be taught the true theories
ot ordinary and economic business principles.

The toastmaster next introduced H. Waldo
Coe, of Portland, Oregon, who was announced as
the trusted friend of President Roosevelt. Mr.
Coe paid a tribute to the work done by Hon. John
A. Barrett, the chief speaker of the evening, in
Panama and elsewhere, and emphasized the fact

that Mr. Barrett had always, as was said of him by

President Roosevelt, " made good." Mr. Coe also

touched upon his own recent visit to Panama and
of the value to the country of the President's visit
to the Isthmus.

Mr. Barrett was then introduced by the toast-
master and delivered the chief address of the even-

ing, in the course of which he said:

" Reviewing specifically now the field of our
manufacturers, and especially the manufacturing
jewelers, I want to say to you in most emphatic
terms that the opportunity of extending your trade
to great figures is there if you will only go after it.
The market exists in tempting possibilities if you
will only study it with care and master it with per-
sistency. For the next fifty years Latin America
cannot be a manufacturing country. It must be a
buying market. With the great increase of wealth
and the exploitation of natural resources there will
be an enormous demand for all classes of Ameri-
can manufactured goods, and, on account of the
peculiar characteristics of the Latin peoples, there
should be a splendid opening for the sale of all
kinds and varieties of jewelry. The fact that much
of this class of products is bought now largely in
Europe, should not deter you manufacturers and
your agents from striving to get at least a portion
of it. It may be a little discouraging at first to get
a hold, but if you once establish the quality and
name of your goods, you will find buyers in great
numbers.

"The average Latin American woman and
man wears far more jewelry than the average
North American. One sees far more jewelry stores
in Latin American cities than he sees in those of
the United States. These stores run from those of
great cost and elegance down to those of excep-
tional cheapness and ordinary style. The rich
there• want the best as they do here, while the
poor buy what they can. All want something
along this line.
" Even in the interior of South America, back

in the mountains and in the jungles, I found the
Indians and common people eager for anything
that suggested ornamentation, especially if it had
the luster of gold, real or imitation, or the sparkle
of a gem, whether of the first water or of no water
at all. In establishing a new town or hamlet in
Latin America they have a jewelry'store almost as
soon as a Western place in the United States would
have a saloon. The people of Latin America,
moreover, in the more advanced centers, care
more for elegance, art and fashion than do North
Americans.

The speaker concluded with an invitation to

all to keep in touch with the International Bureau

of American Republics, of which he is a director,

and to secure from it any information or assistance

it can give with reference to knowing better our

sister republics and the possibilities of trade and

commerce with them.

Following the address of Hon. John A. Barrett,

the toastmaster introduced Dr. Willard Scott, of

Worcester, who told several humorous stories and

spoke of the lighter side of the nninister's life. In

a delightful manner he entertained the gathering

with short episodes in a minister's life, which had

a bright side, and he said these things all made

life much happier than if it took a staid and

methodical formula.
This concluded the speech making, and the

banqueters proceeded to their homes proud of the

brilliant function, which all conceded .to be the

greatest in the history of the organization.
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IP LLS
FlIFTRil ANNIIVE1A,SARY

Has been marked by unprecedented " SUCCESS " and is due entirely to our " ORIGINAL" and "TOPPY "iw

€11111=80910-

611861810.

DIAMONDS and PEARLS

DIAMONDS and EMERALDS

DIAMONDS and SAPPHIRES
Etc.

"OUR THREE LEADERS"

MOUNTED

IN

COMBINATIONS

OF

PERIDOTS

AMETHYSTS

TOPAZES, Etc.

We shall introduce this coming season a " NEW " and " ORIGINAL LINE "
of " BROOCHES, SCARFPINS," etc., and respectfully solicit your inspection

Folctory and Metha Office

HEwAnK, H. y.
" TOPPY "

< A >
TRADE-MARK

111E-mrcAch Office

SAN FRANCIISCO, CAL.

for Easter C3ifts THE ROSARY IN
PINE JEWELS

Made by

THE W. J. FEELEY COMPANY
Ecclesiastical Art Metal Workers Providence, Rhode Island

WE HAVE IN STOCK

'n Real Stone

AMETHYST
GARNET
CRYSTAL
CARNELIAN
JET
TOPAZ

In Imitation Stone

AMETHYST
CARNELIAN
JADE
OPAL
PEARL

CRYSTAL
GARNET
JASPER
ONYX
SAPPHIRE

Catalogue or Selection Package on application

Reinhard & Patterson
114 West Baltimore Street, BALTIMORE, MD.

DIAMONDS and WATCHES

New Styles and Staples in Jewelry

STERLING SILVER and COMMUNITY SILVER

FULL VARIETY IN STOCK AT ALL TIMES

No. 131. 14 K. Gold

No. 808. 14 K. Goid

New Safety Guard Bracelets
We beg to call the attention of the trade to our new Bracelet with patent

Guide and Safety Guard.
Guard prevents the Bracelet from falling from the arm, should the

catch accidentally open. It likewise prevents undue strain on the hinge, and
gives a feeling of absolute safety to the wearer.

We are prepared to apply this Patent Safety Guard to any make of
Bracelet (except Links) for $1.75 to $2.00 each.
We make SOLID GOLD 14 K. BRACELETS in a number of designs.

Selections will be sent to responsible dealers on application.

J. BULEOVA CO., Manufacturing Jewelers
Established since 1875 51 and 53 Maiden Lane, NEW YORK
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Protective Value of Improved
Methods of Merchandising

The protective as well as the business
‘alue of improved methods of merchandising

well illustrated in the spirited battle now
leing waged against mail-order competition.
The mail-order houses confess that a very
oticeable check has been put to the untram-
leled sway which they enjoyed for quite a
hile, and signs are not wanting that they

I ?alize the new factor in the situation. The
appeal for an injunction against a retail asso-
ciation was a case in point, as also is the
rumor that one of the big houses is about to
open up a chain
of department
stores in various
cities throughout
tile country to
Toduce an outlet

i,,r their immense
ilerchandise pur-
chases. This ru-

mored move on
their part is said
to be the result of
a falling off in
inail-order buy.
ing, which makes
it necessary fot
them to find a
new outlet f o
their goods.

The reversal
of the situation is
easy of explana.
tion. The retail
mail-order houses
do not fear ridi-
cule and abuse,
but they do fear
the improvement
in merchandising

legal, that it is respectable and that it has
won the confidence of thousands of con-
sumers throughout the country. When
retailers abuse the mail-order houses, they
do not attack .the enemy at a vulnerable
point. It does not undermine the legality of
the business, nor destroy its respectability in
the minds of the promoters, nor does it
appear to weaken the confidence of its
customers.

But when there is an improvement in
the methods of merchandising among the
retailers of a certain locality ; when the
stores become more attractive and customers
are made to feel that better goods and fresher
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sell only ten per cent. of the total quantity
of certain watches sold in the United States."
He estimated the proportion of clock sales at
a like figure. But when we consider the
sectional character of the mail-order busi-
ness and the ubiquity of the jeweler, we can
well believe the estimate too high. Even
most of this was created by mail-order adver-
tising and does not represent an actual loss to
the trade.

Formal Opening of a New Store
Starting a new business is no longer the

timid, unannounced affair of some years ago.
On the contrary it is made the occasion of

such impressive
display and for-
mal ceremonial as
concentrate on it
the limelight of
public attention.
and establish it, at
very birth, among
the most impor-
tant local stores.
A good illustra-
tion of this was
found in the 're-
cent formql open-
ing of the new
store of Cave &
Plunkett, Hous-
ton, Texas, as
shown in the illus-
tration. This
store is of the
most modern
kind. On either
side of the en-
trance is an office
and on the sides
of the store two
handsome mahog-

any wall cases with mirror divisions in the
center, while the show cases forming the
counters are arranged in the now fashionable
horse-shoe form. The decorations on open-
ing day consisted of palms, azaleas and ferns.
Five thousand invitations were issued, .but
many more than this number visited the store
on the occasion. The souvenir given was
a handsome leather-bound mirror with a
Gibson-girl head on one side and the firm's
name on the other. Both the members of
the new firm were formerly in the employ of
Jas. Allan & Co., of Charleston, S. C. Mr.

Cave was later manager for L. Lechenger, of
Houston, for several years. They are thor-
oughly, conversant with the jewelry business

in all its branches, and their purpose is to
conduct an establishment of a very high-

grade character. The new firm starts under

most propitious circumstances and with a
manifest enterprise that ensures success.

methods which the retail
dealers of the country are continually putting
into effect. A representative of a dry goods
p tper reports the following expression of
Opinion by one of the managers of a large
catalogue house : " When the merchants try
to win customers by calling us all kinds of
fl unes and denouncing us either in private
conversation or in advertisements, we know
that they are wasting their ammunition. It

advertises us, and every ' knock ' is so much
more publicity for us. But when the mer-
e:milts begin to study how to make their own
s'ores and their own merchandise more
a tractive, and how to improve their methods,
then we recognize the seriousness of the
ml petition. ' '

This statement from one who is in close
batch with the retail mail-order business
simuld be suggestive to merchants. The
italogue houses feel that their business is

New store of Cave & Plunkett, Houston. Texas

assortments are offered by local dealers, then
the catalogue houses begin to notice a
diminution in the business done in that
vicinity. They have been attacked at a
vulnerable point and the first real blood has
been drawn. Then the mail-order managers
begin to wear a worried look, for they realize
that the natural opportunities of local mer-
chants when taken advantage of are a most
serious menace to the permanency of the
retail mail-order business.

We fear that many jewelers greatly
exaggerated the proportion of trade in their
specialty done by the mail-order houses. One
of our subscribers who is exceptionally well-
posted on the mail-order situation, Fritz
Hoefer, of Aurora, Nebr., in a paper read
before the convention of the Nebraska
Jewelers' Association, said :
" In spite of the apparent enormous

proportions of the mail-order houses, they
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Window Displays for Easter

As Easter is universally recognized as the beginning
of the commercial year, it is quire appropriate that the
event should be signalized in such a way by merchants as
would attract the attention of the purchasing public to the
new goods and ideas customarily introduced at this
season. It is fitting that the revivification in nature
should he duplicated in the store, and an overhauling of
the exterior is generally a most appropriate beginning.
While we treat in this article the subject of window dis-
plays, it must be kept in mind that a good window dis-
play should have an appropriate setting. No matter
how attractive the window, if the front of the building
surrounding it presents an unattractive and neglected
appearance, the effect is greatly interfered with. Easter

March, 1907

is proverbially the period of house-cleaning, and this
applies even more to the store than to dwelling apartments. Paint,
paper, soap and water should be brought into requisition with a
will, and the entire establishment without and within should be
transformed and beautified by every means that may be available.

In regard to Easter windows, the
Easter Symbolism symbolism associated with the

season furnishes the window trim-
mer with quite a wealth of ideas. Flowers, eggs,
rabbits, bells and other symbolic associations of
the festival, Pagan and Christian, will naturally
be used to good purpose. Flowers at all times
are beautifully decorative, and there is to them a
freshness and beauty that will admirably harmonize
with the new spring goods shown in the jeweler's
store window. Those who cannot procure natural
flowers at a moderate price can avail themselves of
the artificial article now so perfect as to defy de-
tection and very economical by reason of durability.

Before us, as we write, is a letter
from a subscriber, P. H. Watson,
who wishes some information on

window motors. This is a subject in which a
the trade are interested and naturally so when

Window Motors

Ilandsome window of Cardon Jewelry Co., Logan, Utah

peculiar attractiveness of motion in the window. A customary cen-
terpiece for an Easter window is a monster egg, which opens and
closes automatically, as illustrated on this page. A device of this
kind may be operated by means of a weight-motor formed from an

ordinary weight-clock. To construct such a mo-
tor, run a wire through the highest gear-wheel,

Cz sharp on one end, to run on a pivot acting below.
Connect the fixtures to this pivot-wheel, pull up
the weight and the mechanism will run very easily.
It will need to be rewound every few hours, but
this is little trouble. If the window device be well
constructed and nicely adjusted, it will, in most
cases, require no more power to run than may be
obtained from such a clock-motor as this.

In many cases and especially in
Slowly-Revolving

Easter fixtures, it iMotor s desirable to
use a slowly-revolving motor for

the window display, and a simply-constructed,
inexpensive motor for this purpose is here illus-

trated. A frame of wood, a, is first made, in which is placed a
shaft, c, and wooden pulley, b. The pulley should be tightly
secured to the shaft, the end of the latter rbsting on a step, d,
secured to the bottom of the frame. Upon the top of the shaft

place a circular board which holds your display.
A cord is run once around the pulley and then
over a small wheel, e, at either side, whence both
ends drop through a hole in the window floor.
One end of the cord is weighted and the other
connects with a flat weight resting upon the sand,
which is your motor power.

Now make a box, as shown in the illustra-
tion, with a partition in the middle. In the center
of the partition make a small hole for the sand to
filter through. The size of the hole regulates the
speed of the motor. The box should have a cover
for each end. As the sand falls through the hole
in the partition, the weight which rests upon the
sand falls also, the pulley wheel being revolved at
the same time. When the sand has run through,
which may be a day, a week or month, as you
will arrange, cover the top of box, reverse it and
place the weight upon the sand again. This is
on the same principle as the hour-glass, and such
a motor is easily made and operated.

We have seen, in past years, an artificial
calla lily used to good purpose, the idea being to

(Continued on page 489)

Simple fort

Abingdon, Ill.;
the question. of
great number of
one realizes the

U of motor

Easter trim, by I. M. Radabaugh, Hastings, Blinn.

Seth Thomas Clock Company

Some

FiSTAIESILISHIED isia

of Our Popular Metal Designs

Movements and Cases made in our factories

We invite the trade to call and see our line and compare
quality, finish and prices

EMPIRE No. 1
Polished Gold Finish.

Height, ir inches.
List Price, $27.70

EMPIRE No. 15
Rich Gold Finish.
Height, i5.4 inches.
List Price, $31.50

51 Maiden Lane, New York

LUCERNE
Rich Gold and Bronze Art Nouveau Finishes.

15-Day Fine Polished Movement.
Height, i54 inches.
List Price, $38.00

See Catalogue No. 660 for many

more patterns.

Also for Fine Cabinets, Metal Sets,

Metal Novelties, etc., etc.

Order of your joblwr, or from us direct

RKERNMATAIN 

..„'"1"11,VIMV,WIAINTYWN-ww`'4Ht
■.1.11momiu

eitg4Mcs 
jr1

(ZP'
EMPIRE No. 8

Top and Base made in Rich Gold and
Bronze, Convex Beveled Glass Front.

Height, i23 inches.
List Price, $37.80

SETH THOMAS CLOCK COMPANY

EMPIRE No. 9
Rich Gold Finish.
Height, 13 inches.
List Price, $37.80

70 Wabash Ave., Chicago
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We carry in stock Clocks of every description to meet all conditions of trade

"ELITE"
WESTMINSTER Mantel Chime

Clocks, Original Classic Designs,

Mahogany Cases, Quarter Chiming,

to retail at $25.00 each and upward.

Nothing like them elsewhere. French

Traveling Clocks in Leather Cases

to retail at from $5.00 to 7iSt5o.00 each.•

French Gilt Regulators, 15 clay strike,

to retail at from $03.00 to $i5o.ou

each. Rich Bronze Clock Sets to

retail at from $75.ou to $30o,00. Also

lower priced goods. Fine Marble

Clocks and Sets, Delft and China

Clocks, Swiss Regulators and others.

Mahogany Clocks for the wall and

mantel. 400-clay Clocks with special

devices. Small European Novelties,

Wood, Metal, Glass, at low prices.

Striking Cuckoo Clocks to retail at

from $4.00 to $75 oo each. Carved

Swiss Clocks to retail at from 5oc. to

$2.50 each.

Grand Prize, St. Louis, 1904

Hall Clocks
TUBULAR CHIME

AND OTHER STYLES

BAWO

DOTTER
Manufacturers and Patentees

26 to 34 Barclay Street

New York

A Word About Tubular Chimes

NO celebrated maker of Engliz.h
or German hall clock move-

ments manufactures and sends
to the United States any .tubular
chimes. This is a positive fact.
No matter what make of clock
you buy, the tubular bells are
American made, whether adver-
tised that way or not. Then,
why not get the best and have
satisfied customers ? No customer
of yours would ever be satisfied
if in another house she heard
the Elite " Tubular Chimes
(tuned by Mavlan(l), should you
have, before that, sold her
something " just as good."

.4- There isn't anything " as good,"
.7 Mr. Merchant.

MANTEL CLOCKS
WESTMINSTER

CHIME
141 (PIANO, td V  id Quarter.

lltsp*.i I
t,

- I 4

4th Quarter %put

FINELY FINISHED POLISHED CASES
WITH BEVEL GLASS DOORS AND

ORNAMENTAL DIALS
MADE IN MANY DIFFERENT
PATTERNS, IN OENUINE
OAK, WALNUT AND
MAHOGANY CASES

Apply for Booklet
Illustrating These Clocks

!11111111111111111111111111

NO, 5922. RICHMOND

Oak or Mahogany
1111',

Westminster Chime on Five Tubular Gongs

No. 5632. GREVILLE

Inlaid Mahogany

Height, 17 inches

Westminster Chime on Five Tubular Gongs

IMPORT LINES READY

TIFFANY ELECTRIC CLOCKS
PURELY ELECTRIC 1o11111111111E1111110111111111111millonHilllifilthv

1 .'34)1k-1)tk-1)1(cl!i,-11 1,

k'
NO SPRINGS

NO WEIGHTS

NO CLEANING

NO OILING

MOST ACCURATE

TIMEKEEPERS

No. 5831. BROOKLINE

Mahogany

I I eight, 12% inches

1.,-Hour Strike on Two Tubular Gongs

MANTEL CHIME CLOCKS

CUCKOO CLOCKS

URANIA " 400--DAV CLOCKS

FRENCH REGULATORS

TRAVELING CLOCKS

01101MORITOrt

For prices and other information
write

Cut Showing Front View of Clock Cut Showing Rear View of Clock

TIFFANY ELECTRIC MANUFACTURING COMPANY

No. 5180. MINSTER
Walnut

Iloight, 19',

Westminster Chime on Five Tubular (longs

YEAR y CLOCKS
Special Booklets

Sent On Application

N1P1 3)(■-if:}',

MANUFACTURERS OF TIFFANY ELECTRIC CLOCKS

General Offices and Factory, 437-453 Eleventh Avenue NEW YORK, N. Y., U.S.A.

No. 5184. MELODY
Mahogany

Height, 17 hod.,

Westminster Chime on Five Tubular (longs

SUSSFELD, LORSCH C CO., 37 MAIDEN LANE, NEW YORK
imPoiRTERs C.:LOC:KS
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In These Times, Everyone

• Wishes " To Be Shown"

Everybody seems to look for some

special mark of quality, an inspection

label or a warrantee in connection

with their proposed puchase—and

there is no good argument why any

reputable house shouldn't furnish it.

Let the Other Fellow
Experiment!

You can be guided by the major-

ity that have profited by stocking

Jas. Boss 25 =year

2o=year
Gold
Filled

Watch Cases

BETSY ROSS

WATCH ES
have an cc iron-clad " guarantee, because

they have been made since 1853, and

the makers have had the opportunity
of watching them wear—and " ShOW—

p their cc long-service qualities."

Can you ask for any better reason why
you should stock them ?

Thousands of novel and attractive

patterns in all sizes, styles and degrees

of coloring.

No better value for the money

exists. They are the best ladies'

watch proposition for the up-to-

date dealer to handle.
14.904

HUNTING or OPEN=FACE, 7 Jewels,

JAS. BOSS 20=year Case, 0 size,

Pendant Set, Nickel Movement

We have an interesting folder on Betsy Ross
Watches for the consumer, and telling how
and where Betsy Ross made the 'first U. S.
flag. Your name on a quantity for the asking.

Write us and send business card.

A new folder is ready—showing the remark-
ably strong construction and proportion of
gold used in BOSS cases. Furnished to all
dealers upon request. Dealers' card printed
on them without cost. Write for quantity.

New York
Chicago

Cincinnati
San Francisco

The Keystone Watch Case Co.

Philadelphia
New York
Chicago

Cincinnati
San Francisco
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"AMERICAN BEAUTY "
Jewelers' Table Display Case, No. 408

Write for nyw

1907

exclusive Jewelers' Catalogue

If we could save you money and
give you a superior product, surely
it would be to your interest to deal with us

1.(1: prove this

statement

aster Spirit, 1907, Created by Decorative Displays

" AMERICAN BEAUTY " Horseshoe Table Display Case, No. 481

Grand Rapids Show Case Co.
New York Office, 740 Broadway
same floors as Frankel Display Fixture Co. GRAND RAPIDS, MICHIGAN

THE LARGEST SHOW CASE PLANT IN THE TIVIeLl)

2525P. Lily Sprit • of Paper. Dozen . $ .50
2525. " " Fine Sateen. Doz. 3.00

v• 2:41. " " '' 1.50
N.. 2541A. " " 0 " 2.00

" AMERICAN BEAUTY"
Jewelers' Display Floor Case, No. 403

NO. 2022. Easter Ring
Easter king, tiee,raied with 1Vistarias, Lilies and Smilax, with Butterfly,

complete $3 511
Single Butierflie, to ,;■■•iwis ...dors 12 lied., wole, eael; . .50

'' 19 " • .75
" 21 " " •   1.00

N 0. 2994. Smilax

■en.Ver''

Toe FR 0 NeA

.41.1- •

11031 M'F'G
7; 310“

This cut represents our Wire Display Rack, a handsome
tor a jeweler's counter (not large and cumbersome, but
stylish), which We furnish free to our customers.

CORRESPONDENCE solicited. If you do not carry
ND() in stock, send for sample

ornament
neat and

CUNIDO Silver Polish
has acquired a reputation of being the
BEST IN THE WORLD. Its sales
have more than doubled the past year.
It outsells all other Silver Polishes.

Every jeweler should have it either
under the Cando name or his special
label. There is nothing better made. All
jewelers want to recommend to their
customers the best up-to-date goods,
especially Silver Polish, which requires
the most care in selecting.

CAND O gives perfect satisfaction in
every instance. It pays a good profit to
the dealer. Put up in attractive form
with patent cap, that can be easily opened
and resealed.

Paul Manufacturing Co.
36-38-40 Fulton St., Boston, Mass.

666A. \ pple Vine, 12 flowers and (2 leaves. Per dozen yard,. ,..1.51)
'211611. .\ l',!■.•• -.6.1 Vim., 11“wers and 20 leaves. Per dozen yards, 2.50

vAttrceq?"-ell*"c4
No. 2983. Morning. (dory Vine

Per dozen yard, . 1...e :eel -2.1e

No. 2981. Clematis Vine
Per ',men yards  

No. 2992A. Yards of Wistaria, ■; and
12 leaves to the 3•ard, 0 flowers i I he ehister,
54 flowers in all ; per dozen yards . $2.40

No. 2992B. Wistaria Vine, 0 clusters and 12
leaves to the yard, 6 flowers and 4 buds 10
the cluster ; per dozeil yards   $6.00

No. 2992C. Wistaria Vine, 4 clusters and 12
leaves to the yard 22 flowers 3tild 21 buds to
the cluster ; Per dozen yards . . . .$7.50

Easter Lily Plants

No. 2084. 18 inches high,
0 small lilies, per dozen
plants, $3.00.
No. 2091. 24 inches high,

0 medium lilies, per dozen
plants, $5.00.
No. 2095. 30 inches high',
extra large lilies. Each

plant, 91.25.

Apple Spray
No. 2518. Apple Spray in lull bloom,

80 inches long, each, 75 cents.
No. 2519. Apple Spray in full bloom,

48 Inches long, each, $1.75.
No. 2520. Apple Spray in full bloom,

00 inches long, each, $3.50.

V"-stiat
No. 2982. Ivy Vine

Per dozen yards . 75 vents
No. 2989. Lily Garland (cut representing 2 yards).

No. 2989. Lily Garland, of 3 St. Joseph's lilies and buds and 24 heaves.
Per dozen yards, $2.50.

No. 2798. Wistaria Bouquet, 80 inches high, exceptionally
line high art flowers. Price per bouquet, $3.50.

No. 2798A. A very handsome \V ist aria Bouquet, made up
the same as No. 2798, but t,fcheaper material, eaeli, $1.75.

Wistaria Flowers, Crimson Ramblers, etc.

A.sk for EEtter Supplement No. 200

No. 2015. Real Spring Chicks
and Ducklings

ttixpierulat,,I :,1,1 in satiny,
life-like po.di •pl■ odid for group-
ing hi wind.. teatly seller
over the conni,.r.
No. 2017. u hicks per dozen, $1.215.
No. 2018. Ducklings per dozen, $1.25.
No. 2019. Dueklings with wings, per

dozen, $2.25.
No. 2020. Cotton Chicks, per dozen,

15 cents.

PRANK NETSCHERT CO., 39 Barclay St., New York



THE HIGHEST  TEST

IN THREE YEARS
The policy of THE BASSETT JEWELRY COMPANY is to give

the trade

The Very Best Goods
The Very Best Designs
The Very Best Finish
The Very Best Quality
The Very Best Workmanship and
The Very Best Prices

In 1906 in the assay tests made by The Goldsmith and Silversmith of io K.

Bracelets our number 3177 was given the highest gold value over all others.

10 K. PLAIN GOLD BANGLE BRACELETS

( Assays made at U. S. Assay Office, New York, September, igo6)

G. & S. Co.
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No. of Bracelet

.31tt

Net Cost
Per Dwt.

Gross Weight
Ounces Dec.

.76

Fineness
Gold z000ths

Karat

28 390 9.36 K

The gold value of our number 3177 bracelet is the highest ever given a to K.

bracelet in any lest made by this paper. These are COLD, HARD, SOLID

FACTS ANY JEWELER CAN VERIFY.

Write us for a selection package. State your wants.

THE BASSETT JEWELRY CO.
New York Office

37 Maiden Lane

Minneapolis Office Factory and Home Office

In6 Lumber Exchange Providence, R. I.

Chicago Office

710 Columbus Bldg.
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Window Displays for Easter

(Continued from page 480)

attract attention by its mammoth proportions. To

make such a lily, cut a square of cardboard twelve

inches each way, using a light flexible card. Cover

the sheet with white or cream surah silk and then

twist it into the shape of a cornucopia with one

corner projecting at the top. Curl this backward

and wire the top edge into shape. As many of

these lilies may be used in the windows as seem

to the trimmer to be most effective. Some loose

cotton may be placed inside the lily and in this •

jewelry of different kinds may be admirably shown

to advantage.
A large Easter lily as a mechanical device may

be made in this way. Make the petals two or

three feet long and a few inches from the bottom

hinge them to a circular board fastened to a

standard. At the lower end of the petals fasten

a cord, and • by means of small pulleys gather

these cords into one beneath the window-seat.

This main cord, working all the petals, should

be attached to your motor wheel. As the wheel

turns, pulling the cords downward, the petals

close ; when the cord is released the petals fall of

their own weight, the lily opens and your dis-

play is disclosed to observers. This display may

be in the shape of a circular cushion or plate on which are arranged

small articles of jewelry, or a be-jeweled doll may be used, as in

the illustration shown on this page.

In regard to the use of the clock as a factor in

moving-displays, we once observed a very attractive

mechanical effect produced by utilizing surplus

clock movements. The device was made in this way : Across the

top of the window was placed a board about midway between the

window-pane and the back of the enclosure. To this board was

fastened a row of clock movements. The pendulums were removed

and in their places were fastened " invisible " wires reaching to

different parts of the window. At the ends of these extended pen-

dulums doves were suspended, which, as the pendulums moved,

appeared to be fluttering and flying in the window. Sparkling

stone-set rings in their bills added to the effect.

In the same way a large artificial Easter egg may be suspended

A Simple
Motion-Display

Unique design by Edward King, Bethel, Maine

An always-effective idea, by Wm. TI. Rollnian, Juniata, Pa.

from the pendulums, or disks of black velvet showing diamonds or

other gems. Diamonds thus shown will be particularly effective as

the motion will make them glisten and sparkle very impressively
.

The more usual way to construct an Easter egg

for the display of goods is the following : Cut

strips of heavy cardboard about three inches wide

and eighteen to twenty-four inches long, according to the siz
e of

the sheet. Use these to form the ribs of the egg, bending them

into proper shape and hold them in position by a cord running 
from

end to end inside the ribs. Cover the ribs first with heavy paper

and afterwards with white cloth or enamel paper to repres
ent the

shell. Now break in one side of this shell, leaving rough edges

and showing the interior of the egg. Within this recess may be

made a display of watches or other articles, having them rest 
ippon

a delicate puffing raised to a level with the edge of the 
opening.

Several of these eggs may be used to good effect at the back 
of the

window or on a plate-glass shelf sus-

pended from the top of the window.

Many little devices that

Spelling will give attractiveness to
with Spoons the window will occur to

any jeweler, and a consul-

tation with wife or daughter on this matter

will be advisable. It is easy, for instance,

to spell out the word " Easter " , with

spoons, knives .or forks.

The Easter trim of I. M. Radabaugh,

Hastings, Minn., shown on pake.48o, was

entirely in white and gilt. The 'arch was

made of wood covered with white tissue

paper and wound with a band of gold

paper. The letters were made of card-

board covered with gold paper and the

floor and elevation were draped with white

bunting. Flowers were a feature of the

display, which was much admired.

Artificial
Easter Egg
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20,000 Sold Last Year
For Jevvelms and Opticiams

. It is by far the most efficient window reflector ever made. As it is plated with ster-
ling silver (the best reflecting surface known to science), it gets more from your electric

lamps and throws back more than any other reflector. Fewer lamps are necessary. They
are reducing hundreds of merchants' lighting bills by one-half and still giving them brighter windows.

You need a brilliant light to bring out the sparkling beauties of your goods. If your fixture house does
not have them, let us send you our circular containing

full particulars.

Jewelers' Display Fixtures of all kinds
Show Cases
Wall Cases
Everything in

Store Equipment
Largest stock in the c■ mntry

Slwwing Inwrior of Trough with Twin Socket and Lamps

LCURTIS-LEGER FIXTURE CO., 243 Jackson Boulevard, Chicago, Ill.

Mo101:013001-M000
reo 0.1,100::0000.0.020

THE W. H. SAART CO.

0
Q.;

00 Qom

Our goods are made from STEEL

are the lowest on earth, but we do tell
We do not tell you our prices

Pi°

MES—NOT BRONZE.
That is why our goods prove so satis-

factory.

you our Goods are RIGHT.
You know what that means.

Largest Line of

PURSES
,eg
Co:

ATTLEBORO, MASS.

eo 0 0,0 0 • .0 c). o 0 ® 0^0-0-v0rommwoomeemerm

HAT PINS, BAGS and

on the Market

FACTORY

OFFICES

NEW YORK-49 Malden Lane
" FRISCO,"-704 Market St., Rooms 613.614
CHICAU0-42 Madkon Street, Room 704

{ 

MONTREAL-204 Bt. James Street

Any New House wishing a Catalogue or to see our
Salesman, should drop us a line at once.
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Andrew E. Murbach is a recent addition to the
traveling force of the Hull Brothers Umbrella Co.,
of Toledo, Ohio, and will cover Southern Missouri,
Kansas and Indian Territory.

Hunt & Sullivan, Corning, N. Y., have been
succeeded by Hunt & Co., the following being the
officers of the new company : Thomas T. Hunt,
president ; M. C. Hunt, vice-president, and Harry
S. Hunt, secretary and treasurer.

Thos. J. Porte, Ltd., the well-known jeweler,
of Winnipeg, Manitoba, will open an entirely new
store in the Aiking Building, about April 1st,
which will be conducted under the name of Thos.
J. Porte & Markle, Ltd. No change will be made
in the Main Street store.

A. E. Egginton is now covering the middle
West in the interest of the 0. F. Egginton Co.,
Corning, N. Y. Mr. Egginton is a young man of
much ability and thoroughly informed on the detail
of the cut-glass trade. He is very popular with
the Eastern trade, and, there is no doubt, will find
the same favor among the jewelers in the new field.

J. J. Freeman & Co., formerly located at 313
Summit Street, Toledo, Ohio, moved March 1st
into their handsome new establishment at 307
Summit Street. The new store was the center
of attraction in .the city on opening day, eliciting
admiring comment from all visitors. This store,
with its immense stock and handsome fixtures, is
one of the finest in the country.

The stockholders of the Oneida Community,
Ltd., Oneida, N. Y., at a meeting held on Feb-
ruary 12th, voted unanimously to increase the
capital stock of the corporation from Poo,000 to
$1,200,000. This company has enjoyed an excep-
tional measure of prosperity in recent years, the
substantial result of which was an accumulation of
$400,000 surplus in the treasury. The demand for
their product is continually increasing, and it is
their purpose to correspondingly increase their
facilities.

Krantz, Smith & Co., Honesdale, Pa., cut
glass manufacturers, have broken ground for an
addition to their factory of 76 x 30 feet. The
extension will be two stories in height with a base-
ment, and will be built of concrete blocks. The
company is planning to add more frames, a number
of which will be moved from the present building
in order to make room for display, packing and
shipping stock. The firm now operates one hun-
dred and eighteen frames, and has one hundred and
thirty employees on the pay-roll.

The Troy Cut Glass Co., of Troy, Pa., is a new
concern which has promise of great success in the
cut-glass industry. The officers are L. H. Oliver,
president ; W. M. Jones, vice-president ; H. K.
Mitchell, secretary and treasurer. The factory is a
brick building 50 x 150 feet and two stories in
height. The company recently purchased the cut-
glass plant of Almy & Thomas, Corning, N. Y.,
and has moved same to Troy. The new concern
is said to have abundant capital at its service, as
well as other factors that assure prosperity from
the beginning.

Fred. H. Rees, principal of the Rees Engrav-
ing School, Elmira, N. Y., treated the pupils of his
S :hool to a banquet at the Hotel Langwell on
January 21st. The function was quite a brilliant
one and was thoroughly enjoyed by the guests.
The dining hall was beautifully decorated for the
occasion and full justice was done to the tempting
menu. The after-dinner oratory was unusually
excellent. Mr. Rees acted as toastmaster, and
among the speakers were Rev. Arthur Dougall, of
the First Presbyterian Church , Mr. Monroe, gen-
eral secretary of the Young Mens' Christian Asso-
ciation, and Col. V. M. Masten. The pupils
thoroughly enjoyed the feast and were enthusiastic
in their expressions of appreciation of the kindness
of Mr. Rees.

KEYSTONE

George W. Hathaway, with W. J. Groff & Co.,
Spring Green, Wis., was married on February 14th
to Miss M. M. Beardsley, a young lady of that
place. THE KEYSTONE extends congratulations.

The Poole Silver Co., Taunton, Mass., was
recently reorganized with the following officers:
President and treasurer, Willard W. Lemaire ;
clerk, M. L. Poole ; board of directors, Willard W.
Larnaire, M. L. Poole and Louis Busiere.

H. C. Bliss, of Bliss Bros. Co., Attleboro, Mass.,
escaped the unusually severe February weather
by a pleasant sojourn in Florida, where he enjoyed
the healthful recreation of alligator hunting, tarpon
fishing and the other sports of that tropical State.

The Wayne Cut Glass Co., Honesdale, Pa.,
recently purchased a site on the riverside near
their present plant, on which they will erect a cut-
glass factory building that will be up to date in
every respect. The structure will be 32 x 136 feet
and three stories in height.

The M. Winter Lumber Co., of Sheboygan,
Wis., who have for some time found their manu-
facturing facilities unequal to the increasing demand
for their store fixtures, recently purchased a large
four-story building in Sheboygan, which will give
them about 30,000 square feet additional floor
space. It is suggestive of the present prosperous
conditions that the activity in store improvement,

se.

New building to be added to plant of M. Winter Lumber Co.
Sheboygan, Wis.

in recent years, has created such a demand for fine
fixtures as has taxed tne capacity of the entire fix-
ture manufacturing industry. That the M. Winter
Lumber Co. will now be fully prepared to meet
the increasing demand, may well be inferred from
the illustration printed herewith, showing the new
building just added to their plant. They were
compelled last year to refuse a number of orders,
owing to their inability to fill them on time by
reason of their over-taxed facilities. The new
building will remedy this, and the customers can
rely on the prompt filling of all future orders.

The Buffalo Dental Mfg. Co. has issued a new
catalogue which is known as Catalogue " Bk" of
laboratory and workshop appliances for colleges,
schools, chemists, assayers, manufacturing jewelers,
experimental laboratories, workshops and tool
rooms. The book contains a vast wealth of in-
formation for all shopworkers. Their many
specialties are described in detail and illustrated,
making the compilation a text-book as well as a
catalogue. A perusal of it reveals the wonderful
stride that has been made in recent years in the
perfection of the many appliances for the laboratory
and workshop.

J. H. Whitlock, Eufaula
' 

Ala., gave striking
evidence of his enterprise and advertising ability
recently when an elaborate concert was given in
his store by the ladies of the Episcopal Church for
the benefit of the new church building. A stage
was erected in the store for the occasion and a
large number of additional electric lights were
installed. Admission was twenty-five cents, and a
large crowd took advantage of the excellent accom-
modation, the store being 200 feet in length and
well adapted for the purpose. The best procurable
talent was secured for the concert and all the ex-
pense was paid by Mr. Whitlock. The function
was a great success and the entire town was loud
in its praises of Mr. Whitlock's enterprise and
generosity.
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Chester H. Wells, Meshoppen, Pa., has re-
cently made considerable improvement in his
equipment and has added a new line of dies for
the manufacture of his well-known patent ring
adjuster, the demand for which is continually ex-
panding.

The Herbeck-Demer Cut Glass Co., Hones-
dale, Pa., recently purchased the armory of Com-
pany E, of that city, for $6500. The lot is 75 x 150
and the building 75 x 125 feet. The company will
use the structure for a factory, for which it is well
adapted. The building will accommodate one
hundred frames and has also rooms which can be
utilized for store rooms, packing, etc.

The annual meeting of the J. D. Bergen Co.,
Meriden, was held last month and the following
directors were elected : J. D. Bergen, N. C. Brad-
ley, C. B. Peets, C. E. Stockter, Jr., and W. T.
Bergen. Jas. D. Bergen was elected president and
treasurer. The firm declared a six per cent. divi-
dend and announced that it enjoyed in 1906 the
most prosperous year in its existence.

The Handel Company, Meriden, Conn., have
enlarged their plant and product by the addition
of a novelty department, which is in charge of
J. A. Roberge. The new department will be de-
voted solely to the manufacture of novelties—the
first article to be produced being the popular Teddy
Bear, made as a stick pin. The company antici-
pates much success in this new department.

The Bradley Institute, of Peoria, Ill., formally
opened on December 15th the Horological Club
Building or dormitory, which will accommodate
about fifty students. This is a large brick building
two stories in height with basement, and is equipped
with steam heat, gas light, hot and cold baths and
other conveniences including reading, smoking and
game-rooms. This new departure of the institute
has proved very popular and the building is much
used by the students.

The Empire Jewelry Case Co., Buffalo, N. Y.,
has shown a remarkable case of recovery from the
destructive fire which totally destroyed their
factory on January 28th. They quickly found a
new location on which they erected a large three-
story building which they equipped with the latest
machinery and are now in a position to fill all
orders for their cases promptly and satisfactorily.
This achievement is a striking revelation of the
enterprise of the company.

Win. F. Withus, St. Louis, Mo., has been
succeeded by Ebeling-Boediker. The members
of the new firm are Theo. A. Ebeling, formerly of
Fourteenth and Warren Streets, and Leo F. Boedi-
ker, at one time an apprentice with Mr. Ebeling,
and later in the training room of the Elgin Na-
tiona Watch Co. He completed his education in
horology at the Canadian Horological Institute,
where he studied for six months. He also worked
for nine months in the adjusting department of the
Waltham Watch Co.

Among the cities of the Great Southwest, St.
Louis takes pre-eminent rank in the manufacture
and distribution of jewelry, and the growth of the
concern engaged in the jobbing and manufacturing
trade in that city is proportionate to the rapid
development of the fertile, prosperous and
growing country lying to the south and west.
To keep pace with the ever-growing demand
for fine jewelry in this rapidly-expanding section of
the country the firm of Weiss & Fassett are
steadily extending their facilities by enlarging their
factory and pushing their sales department.
This firm have just issued their new catalogue,
which they are sending to the trade this month and
which they have good reason to feel proud of, as
every single article illustrated and described within
its pages is of their own manufacture. Though
not large in size it is a neatly printed and handy
catalogue, illustrating a large line of diamond
mountings, rings and gold emblem goods as well
as a complete price-list of repairs. The lines
shown are nearly three times larger than those
shown in the firm's last catalogue, which is a good
index of their growth during the past three years.
This useful catalogue will be sent to any regular
jeweler upon request and will be found very con-
venient for ordering from
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THE ALLIANCE RING

Let us solve this question for you

WE DO ! ! !
The graceful style of the Alliance Ring is rapidly sup-

planting the use of the old-style wedding ring. •
Its mysterious construction is another reason for its

increased demand.
We have thus far supplied the entire demand, and we

take these means to inform you that should you need them,
we can supply you.

- These rings are most carefully adjusted : the joints are
barely perceptible, except by a magnifying glass.

Whenever engraving is desired, it is done in the inside flat
surface. They are easily opened as shown on illustration by insert-
ing a sharp instrument, for instance a pin, in the inside pin hole.

They should not be pried open, as this would destroy
their adjustment.

14 karat, 3 dwts., each, $1.25 per dwt. ; in dozen lots, $r. to per dwt, net
18 karat, 3 dwts., $1.4o per dwt. ; in dozen lots, $1.25 per dwt., net

LEONARD KROWER, Manufacturing jeweler
536-538 Canal Street New Orleans, La.

4111 11"1" ... ••

N. IN I
Tiger

Diamond, Ruby Eyes

THE UP-TO=DATE LINE OF

Signet and Set Rings 111111011'11111\

In twenty years we have built up a business second to none in Rings exclusively.
ALLSOPP QUALITY, DESIGN and WORKMANSHIP appeal to the most fastidious.
It will pay you to examine a selection package.

No. 6077
Eagle. Signet

A *
MA DE-1M A IIK

Art and Sentiment
in

Signet Locket Rings
(Patented)

1754 1752 1750

Pacific Coast representatives

A. EISENBERG & CO.
San Francisco, Cal.

An ideal ring for every Jewelers' stock

Send for Catalogue

CHARLES M. LEVY
Manufacturer of Rings and Lockets

90 VVillictrri Street NEW 1701,1':

Faders are requested to send for publication new ideas
on any subject, technical or mercantile, of general

interest to the trade. As this page is for the use
of individual readers, we do not hold our-

selves responsible for the views ex-
pressed.—Editor The Keystone

A Suggestion to Repairers
ED. KEYSTONE :—I notice in Workshop Notes

where a brother subscriber has trouble with his
New England watches running too fast after put-
ting in a new balance staff. I have had the same
trouble, and after some experimenting I found that
I did not have the movement in beat. If the bal-
ance was a little to the left it would run too fast,
and if a little to the right it would run too slow. If
your subscriber finds his escape wheel all right I
think if he will try this plan he will have no trouble
in getting the movement to run satisfactorily.

Respectfully,
New Castle, Ky. JAS. A. BOVARD.

As to Fifty-Cent Watch Cleaning
ED. KEYSTONE :—Having waited for some

time to see some expression of opinion in regard
to the fifty-cent wateh cleaning proposition ad-
vanced some time ago by one of your subscribers,
I now take the liberty of asking the following
questions :

Can any jeweler afford to employ a first-class
watchmaker and do cleaning or mainspringing for
fifty cents?

Can a man at $25 per week, working eight hours
a day at the bench, do enough watch work, at this
price, to warrant the job?

Can any workman do his best at such a rapid
gait?

Would anyone possessing a high-grade watch
entrust it to such a workman ?

Would there not be an added temptation to
charge exorbitantly for extra work, such as poising,
balance adjusting, etc. ?

Does a patient consider the services of a sur-
eon, after performing an operation, worth nothing
more than pay for anesthetics and actual time
consumed ?

Doesn't every trade or profession depend to a
;reater or less degree upon its prestige?

Is there not a demand for an unwritten code of
ethics among jewelers as there is among other pro-
iessions ?

Possibly some one will discuss some of these
questions in your columns.

Truly yours,
Saginaw, Mich. " 0. L. A."

Lowest Price of Silver Bullion
En. KEYSTONE :—To decide a bet, will you

otidly state in your March issue the lowest figure
;liver bullion was sold at in the last twenty-three
years ? 

.

Hamilton, Ont. 
Yours truly,

" COBALT."

[Tire records of the price of silver bullion,
during the period mentioned by our correspondent,
show that silver was quoted in the London market
on November 27 and 28, 1902, at ‘21 115. 16d.,
and azain at the same price on January 22, 23 and
29, 1903. These figures are the equivalent of
$0.47541 per ounce. Reckoning exchange at par,
this is the lowest price at which silver bullion has
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ever been sold in open market. At the present
time. silver is selling at a fraction over 71 cents
per ounce, and present indications point to a steady
advance on this price. There are large demands
for silver from China, Russia, Germany and Japan,
while there is comparatively little increase in the
production.—En.]

A Watch Repair Suggestion
ED. KEYSTONE :—I am a constant reader of

your journal and always look over the "Workshop
Notes," because I am often able to get pointers on
various subjects which are very useful to one work-
ing at the bench.

I would like to say to " Gainers," in the
December issue, that he probably did not stake
the wheel on in the right relation with the slot in
the staff. If the slot and pin do not effect the drop
properly, the watch will gain or keep irregular
time. In other words, the wheel will not take the
proper motion as the escapement is too shallow,
the long teeth striking too close to the slot in the

staff.I don't pretend to be an authority on the sub-
ject, but I had a watch left for repairs a short time
ago that had the same ailment, and the fault was in
the escapement, as cited above.

Yours truly,
Sparta, Wis. 4' OBSERVER.'

identifying Watches and Clocks
Repaired

ED. KEYSTONE .is the way I number
my watches repaired. Inside the back cover I
scratch in very small figures a date number, show-
ing the month and year when repaired, and then
either x or c or s, indicating the nature of the re-
pairs. For instance, x means putting in complete
order, c means cleaning and s stands for main-
spring. Then follows a number indicating its place
in the list of watches repaired for the year. For
instance, 107 x zo means that the watch was put in
complete order in January, 1907, and that it was
the twentieth watch repaired for the year. The
mark 1107 s 400 would mean that the watch had a
mainspring inserted in November, 1907, and that
it was the four-hundredth repaired up to that date.
I use the same system for clocks and find that it
works very satisfactorily.

Truly yours,
Cazonovia, N. Y. J. W. HALL.

Souvenirs for Formal Openings

ED. KEYSTONE :—As I have been much inter-
ested in the articles in recent issues of your journal
descriptive of formal openings and have decided
to try this scheme as a starter for spring trade, I
wish to know what kind of a souvenir you would
recommend as the best to use on such an occasion.

Yours truly,
Kalamazoo, Mich. "D. C."

[The giving of souvenirs on the occasion of
formal openings has a two-fold purpose : one
being to attract visitors to the store and the
other the advertising which may come from the
presentation. It is not customary to announce in
advance the character of the souvenir, as these are
generally of too little value to be of much service
in attracting visitors. The jewelers generally
satisfy themselves with a plain statement that a
souvenir will be given to each visitor. The adver-
fising purpose is the important one, and it may he
naturally reasoned that the souvenir which would
be kept permanently or, still better, which would
be used permanently, would be the best to present
on such occasions. Many jewelers simply present
the visitors with a small bouquet very neatly pre-
pared, and even this is highly appreciated ; others

give such useful articles as shoe buttoners, paper
cutters, etc.

To our mind, one of the best souvenirs which
has come under our notice recently is a small
leather-covered mirror with the name of the store
stamped on the back. This is an article which
ladies regard as a necessary companion, more par-
ticularly since it_is fashionable to carry a hand-bag
in Which such an article may be conveniently placed.
It is needless to add that such a mirror will be
frequently used and thus make a very effective
advertisement. In addition to the souvenir, it is
customary to present a neat little book, giving infor-
mation in regard to the store and stock, also how to
take care of a watch, how to clean jewelry and
silverware, etc,---Ea]

A Clock Made of Slate
Among the many queer materials from which

clocks have been constructed heretofore, slate is
probably one of the rarest ; in fact, it may be
taken for granted that the clock shown in our
illustration is the only one of its kind in existence,
being constructed entirely of roofing slate, says
the Scientific  American.

0. Pritchard, a slate quarryman, of Cardiff,Mc.I.,
the builder of this unique timepiece, has made use
of five differently-colored slates, including the

Peach Bottom blue slate and the ted, green and
purple slate of Vermont. These colors are blended
very artistically together and the 164 pieces, mostly
in open-work design, composing the clock, are
united by 300 screws of different sizes. The pieces
of slate vary in thickness from one-sixteenth to
one-fourth inch. The design of the clock, which
has a cathedral gong, represents a church front,
lighted with nine three-candle-power col, red incan-
descent bulbs, adding much to the beauty of this
unique construction. The clock, which required
eight months to complete, is four feet high, two
feet wide and one foot deep. Owing to the ex-
treme thinness of the slate sheets, many were
broken before the clock was finished.

The maker of the above clock is working on
another larger clock of slate in the style; of a
grand Gothic altar, which will require two years
to finish.



.\ larch, 1901 THE KEYSTONE

AMERICAN WATCHES
DIAMONDS,'
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The Peckham Ring Expander
Price, $16.00

Less 6 per cent. for cash

The Machine that is built to
" Do the Work "

101411: 101%

ONE OF OUR BUSINESS BACKERS AND ORDER GETTERS IS

AN ELEGANTLY EQUIPPED

TOOL cP MATERIAL DEPARTMENT
If you are a " particular" mechanic, we know that our

service will please and satisfy, and we are very willing to
SHOW you. Drop us a line.

THE EDWARD LEHMAN JEWELRY CO.
Wholesale Jewelers

WESTERN TOOL AND MATERIAL HEADQUARTERS

1532 Stout Street, DENVER, COLO.
oar We Fill Orders from Any Material or Jewelry Catalogue

Magic Silver Polish
THE WORLD'S BEST

The illustration and description of new goods nnd inventions as hereunder is a
fi,ature of THE KEYSTONE : our t wofold iIijet being to keep the jeweler and optician

'roughly posted on the very lafi.st and host salahle goods, and the workman at the bench
coally well posted on the newest inventions and improvements in tools and appliances.]

Latest Improved Electric Lathe Motor
The accompanying illustration evidences in an impressive way the

continual improvement being made in workshop tools and machinery for
the trade. It illustrates The W. Green Electric Co.'s reversible direct and

alternating current watch-
maker's electric lathe
motor, when placed in
position on the bench.
As shown in the illustra-
tion, it is attached by
pulley to the lathe and
countershaft a n d con-
nected with the reversi-
ble switch and speed regu-
lator shown at the side of
the bench. These motors,
which are intended to re-
place foot-wheels, etc.,
enable the jeweler to do
his work with accuracy,
economy and a saving of
time heretofore unknown.

It also enables him to give his t ndivided attention to the work in hand.
The new starter, reverser and speed regulator mounted on an iron base
and ready for use, can be quickly attached to or detached from the electric
light socket and arranged in any convenient position by the operator and
instantly reversed while still running. The motor can be run from r000 to
2500 revolutions per minute or the speed may be reduced as low as roo
revolutions per minute by connecting with countershafts, thus allowing a
very wide field of utility and making it serviceable for a great variety of work.

We offer to the trade this Magic Polish which we
claim to be the best in the world. It is utterly impos-
sible to have Polish any better. The slightest touch of
this Wonderful Polish will remove tarnish of years'
standing without the slightest injury to the article.
We absolutely guarantee this Polish to be free from
grit or acids.

Ask your jobber for Magic Silver Polish. Once used always

used. Price, $1.50 Dozen

Manufactured by the

Established 08 Years

James II. Dederick's Sons
ASSAYERS AND BULLION DEALERS

ALL QUALITIES OF GOLD AND SILV in Plate, Square and Round Wire,
Rolled to Any Gage.

BUYERS OF 
ALL QUALITIES OF GOLD AND SILVER SOLDER

16 Maiden Lane, NEW YORKOLD GOLD AND SILVER

 J

Engrnved Souvnir Spoon.-
BRIGHT CUT STYLE

If your,johher does not keep it, orders will be lilted direct.
CAPITOL:

fiqo

• '‘'"."
FRED A. HASKELL

206 Weybosset St.. Providence. R. I.

New Safety Guard for Bracelets

A bracelet improvement that will be appreciated both by the trade and
the feminine public is a new patent guide and safety guard, shown in the
accompanying illustration. This invention, which is a feature of the new
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is relieved the sack expands instantly, filling the pen by suction. One filling
will last ten or twelve hours of constant writing. Mr. Crocker is noted for
his industry and genius in the improvement of his fountain pen, and the
present pen is a product of twelve years of experiment. The firm issues a
catalogue of their pens, which will be found a convenient book of reference
for all who handle this desirable class of stock.

New Pattern in Bracelets'

In the accompanying illustration is shown one, of quite a number, of
new patterns which will add to the variety and richness of spring lines of
bracelets. These new patterns are made by The Edwin Lowe & Co., Inc.,
of Providence, R. I., and include a very attractive line of open work, solid

gold bracelets set with semi-precious stones, also a line with the popular
signet top. It is now practically certain that the spring and summer sun-
shine will find the bracelet in even higher favor in the feminine world of
fashion, and purchasers will naturally be more exacting as to design and
quality. Keeping in view these considerations, the lines here referred to
would seem to merit the prompt and interested attention of the trade.

New Alundum Stones for Glass Cutting
The invention of alundum is the latest of the important electro-chemical

inventions which, during the past few years, have attracted so much Jtten-
lion and made Niagara Falls the center of electro-chemical industry in the
United States. The alundum stones for glass cutting
are the invention of the Norton Company, of Wor-
cester, Mass., which is operating a plant at Niagara
Falls for the development of grinding wheels and
material. The principal raw material used in the
production of alundum is bauxite, so called because
originally found at Baux, France, but now found in
Georgia and Arkansas. This material is transformed
into a pure crystalline abrasive in electric furnaces of
special design and comes from the furnaces in the form of large ingots.
It is then crushed and graded and manufactured into grinding wheels,
stones and other articles and put tip for the general grinding and polishing
trade. Extreme hardness and sharpness and remarkable uniformity are
the general characteristics of alundum. Owing to the extreme sharpness of
this material Norton alundum stones have proven particularly satisfactory
on many different operations in the grinding and cutting of glass. They are
said to be specially adapted for fine work and engraving of all descriptions
on cut glass, table and ornamental ware ; in addition to which they are
proving eminently successful for beading, edge grinding of tumblers and
for edging lenses.

A. M. CHURCH

509 Ching() Sciving.:4 BE-trik Building 72 E. Macii.son Stret

 CHICAGO 

Manufacturers of

Sterling Effects

HOLLY PASTRY FORK in Plate

SEND FOR OUR NEW CATALOGUE

'pring line of bracelets made by J. Bulova Co., New York, and which may
)e applied to any make of bracelet, except links, prevents the bracelet from
coming apart should the catch accidentally open, and insures absolute safety.
..ks the sense of security is an important consideration in the purchase of a
iiracelet, the improvement merits the early attention of the trade.

A New and Ingeniou5 Fountain Pen
An interesting addition to the line of fountain pens now so important a

Part of the jewelers' stock, is the Crocker pen made by the S. C. Crocker
Pen Co., of New York City. This pen is of the self-filling variety, the ease

ljgl

New Fraternal Emblem
The new organization, the Brotherhood of Locomotive

Firemen and Enginemen, has been the inspiration of a new
emblem, one design of which is shown in our illustration.
The new fraternal order is said to have a membership of
75,000. As these railroad men are good customers of the

jewelers the trade will naturally be interested in the new emblems, which
are manufactured by several manufacturers,

New Series of Child Picture Postals

The picture postal fad is responsible for much attractive pictorial work,
and yet but few of the ideas prettily portrayed will appeal so irresistibly
to our sympathetic human nature as the new Gassaway post-cards issued by

the Rotograph Company, of New York City. There are 70
subjects reproduced from original drawings made espe-
cially for this company. The drawings were all made in
colors from life models, five different models being used in
drawing the sketches. From these the artist has pictured

many and varied types of children, showing them in all sorts of mishaps
and humorous poses. They are funny, attractive, and expressive of real life.
The babies are all pop-eyed, alert and very laughable. The cards are beau-
tifully lithographed in seven colors and printed on high-grade white stock.

with which it may be filled being aptly expressed in the phrase now widely
associated with the pen, "you blow it to fill it." It is filled, in fact, by
blowing in the cap in the same positon as when in use. On blowing, the
pressure of the air collapses the sack and when the pressure of the blowing
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WE DON'T PRETEND
to be able to turn nothing into something, but we can take what doesn't look like
much of anything and turn it into a good many dollars.

During the holiday season a great deal of old gold, old silver, scraps and
sweepings is bound to accumulate. Now is the time to get it together and realize
the highest price it can bring. That is an easy matter—send it along to us and you
will get the promptest and fairest treatment and the biggest price that anybody on
earth would allow you.

Here is our price-list:

We pay for

Old Gold, 8 K. .
Old Gold, 10 K. .
Old Gold, 12 K. .
Old Gold, 14 K. .
Old Gold, 18 K. .
Gold-Plated Scraps,
Old Silver (fluctuating)

32C. a dwt.
40c. "
48c. "
56c. "
72c. "
20C. to 35C. an Ounce
, Very highest market price

We are sure to satisfy you, and you take no risk. Promptly after we get
your shipment we send you our check. If the check doesn't look big enough
to you, send it back and we will return your consignment and pay charges
both ways.

This shows two things—that we are fair and square with you and that
we are confident our price will be satisfactory. You couldn't ask for more
than this—so attend to it now.

THOMAS J. DEE & COMPANY
Refiners and Smelters 67 and 69 Washington St.

CHICAGO

IL.L,INOIS

'HOUSECLEANING
Whit PROFIT

The Reputation of Our College Assures a
Position to Every Graduate
We have the reputation of turning out the most thorough

and practical Watchmakers, Engravers and Opticians in this
country. Our students are in demand everywhere. Jewelers
from all over the Country write for them. We have ten times
more applications for workmen than we have students. Better let.

us teach you Watchmaking, Engraving and Optics. We will teach
it to you right. We have been doing it over 13 years, and know how

to make a first-class workman of you, and it does not take long by
our method of teaching—we give each student individual personal instruction,
and remember the kind of instruction we give you cannot be had at any
other college. Better write to-day for our prospectus, it gives full information—
a postal will bring it.

The Philadelphia College of Horology
F. W. SCHULER, Principal Broad and Somerset Streets, PHILADELPHIA, PA. Established 1894
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Reconstructed and Imitation
Gems

A New Feature in the Gem Market—ArtifiCial
Rubies that are Constructively Genuine—

Varieties of Gem Imitations

The usual demand for all man-

The World of ner of precious or semi-precious
stones during recent years is
responsible for several new and

interesting developments in the gem market. For

instance, coral has been officially catalogued among

the list of precious stones by the decision of the

board of appraisers of New York, placing on cut

coral the same duty as on cut diamonds, rubies,

sapphires, etc. The some ruling was made by the

board in the case of artificial rubies, which are thus

given the official stamp of genuineness. The popu-

larity of precious gems also created a boom in the
imitation stone market, and the ingenuity exercised
with much success in this line has resulted in no
little annoyance to the trade. It behooves the
jewelers therefore to keep posted on the latest
developments in order that they can be used to
their advantage rather than their discomfiture.

It is now well known that the

Artificial Duplica- genuine ruby has been dupli-
cated by artificial means, and it
may be added that the ruby is the

only valuable precious stone that has so far been
produced by such means in crystals of fair size
showing all the characteristics of the natural

mineral. Diamonds have been produced in micro-

scopic crystals at a vast expense, but the manu-

factured diamond is not now, nor is it likely to be in
the near future, a commercial consideration.

The artificial production of the ruby is credited
to the French alchemist Fremy in colloboration

with Veneuil. The interesting result was attained

by fusing together in an earthen crucible at a high
temperature (15oo C.), a mixture of perfectly pure
alumina (A1203), potassium carbonate, barium (or
calcium) fluoride, and a small amount of potassium

chromate, the whole mass being kept in a molten

state for a week. The series of reactions which

take place under these conditions probably begins

with the formation of aluminum fluoride. This

compound, as a result of contact with the moisture

of the atmosphere and furnace gases—a contact

rendered possible by the porous nature of the

crucible—yields aluminum oxide (alumina). This,
by taking up chromic oxide from the potassium

chromate, assumes a red color and crystallizes out

as ruby. When isolated, after cooling, from the
fused mass, in which the crystals are embedded,
they are found to differ in nowise from naturally

occurring crystals of ruby.

The artificial crystals so formed
have always a form representing

Crystals a rhombohedron in combination
with extensively developed basal

planes, faces which bound natural crystals of ruby
also. The thin tabular crystals produced by this
method are always of small size, never exceeding
X carat in weight. Their size is increased when
larger amounts of material are allowed to interact
in the crucible. The color of the artificial product
varies from pale to dark red, according to the
conditions of the experiment. The most beautiful
and characteristic ruby-red color was produced by
the addition of 3 to 4 per cent. of potassium chro-
mate. The color-results seem, however, somewhat
difficult to control, for the crystals often more or
less incline to a violet color, sometimes, indeed,
being quite blue, while crystals colored red at one

Gems

tion of the Ruby

Form of the
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end and blue at the other have been occasionally
produced. From these observations Fremy con-
cluded that the color of naturally occurring sap-
phires, as well as of rubies, may be due to
chromium. More than 3 to 4 per cent. of the
chromium salt is taken up only with difficulty, and
the crystals receive a violet tint, differing very
markedly from the color of naturally occurring
rubies.

Results of other

Other investigators, experiment-
ing in the same direction, have

Investigators been successful in producing
crystals of corundum, notably

J. Morozewicz. His fused silicates yielded crystals

of spinel as well as of corundum. The corundum

crystals were tabular in habit and reached a diam-

eter of 1.5 millimeters. The various colors—red,

blue, yellow and greenish-yellow—of these crystals
must have been due to the presence of iron, for in

the experiments of this investigator chromium was

not an ingredient of the fused mass. The peculiar,

fine carmine-red rubies of considerable size and

unknown origin, which appeared in the market in

1885 at Geneva, may be mentioned here. They.

have the hardness and specific gravity of the natural

mineral, but are less brilliant, and in all probability

are artificial products. The color as seen in the

spectroscope is more like that of the artificial

crystals prepared by Fremy than of natural crys-

tals, and moreover, certain appearances under the

microscope point in the same direction. The

origin of these stones is mysterious, and if arti-

ficial, nothing as to their mode of preparation is

known. According to one report they have been

formed by fusing together several small rubies;

this, however, is scarcely credible, since at the

extremely high temperature of the melting point of

corundum the ruby assumes a dull gray color.

Some authorities again have supposed them to be

formed by a method analogous to Fremy's, while

yet others have supposed each stone to con-

sist of several small rubies held together in a

matrix of glass of the same color and. refractive

index.

Imitation Gems

The artificial ruby stands in a
class by itself and quite apart

from mere imitations or " false "

gems. A writer in the Almanac/I

de l' Horlogerie et de la Bijouterie says that such

imitations are of four essentially distinct classes :

Fine stones of inferior class and value ; stones

imitated by species of quartz ; ordinary or special

glass, and veneered stones or doublets. The

stones of the first class are substitutions rather than

imitations. The connoisseur will not readily be

deceived by imitations of quartz, of strass, or by a

veneered stone (doublet), but perhaps he may be

led to purchase as a diamond a stone of inferior

quality.

It is in reality the diamond which is the object

of substitution. For this purpose sapphires or

topazes, more or less uncolored, may be made use

of ; these with reference to their composition differ

but little from the diamond. The colorless topaz

of Brazil, denominated the gout* d'eau (` tear ')

by lapidaries, has, when cut and polished, the

appearance of a diamond. These topazes always

find purchasers at a comparatively high price, for

the purchaser often entertains a secret hope of

reselling them as diamonds.

The sapphire is also well adapted to substitu-

tion. It is next to the diamond the most highly

esteemed precious stone. The most beautiful

sapphires come from the East Indies. The white

sapphire is as rare and almost as brilliant as the

diamond. The finest sapphire may itself be
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imitated by the blue tourmaline or Brazil sapphire,
as may also the ruby by the rose tourmaline or ruby
of the Orient. Another Brazilian, the cy multilane,
when it is transparent, imitates the yellow diamond.

Almost all line stones, we are
Imitations made told, may be imitated with dif-
from Quartz ferent kinds of quartz, often

with such fidelity as to deceive
even an experienced buyer, for when tested with a
file such imitations behave like the genuine
diamond. Quartz has for a base one of the common
substances in nature, silicon. This substance occurs
in the most varied forms and aspects : different
names have been given to it when assuming well-
known substances, of which at first the same origin
is not recognized. The variety of quartz know n as
rock crystal or hyaline-quartz is that which arouses
the greatest interest of the jeweler. The most
beautiful rock crystal comes from Madagascar, but
it is found in numerous other countries, and
especially in countries having granite mountains or
similar rocks. The ancients regarded quartz as
congealed water. The experiments of nu dr rn
chemists have shown that it is hydrated silica
(silex). Stones of quartz, u hich in reality are fine
stones but of secondary order, are not to he con-
founded with the diamond, the w bite sapphire, or
the tear ' topaz. The diamond is harder, IA eighs
more, and has an adamantine brilliancy peculiar to
itself. The white sapphire is also harder and IA eighs
more. It has a luster less brilliant and retains for
several hours the electricity that has been developed
by friction ; the same is the case with the colorless
topaz. Rock crystal was tvorked in ancient Athens
with rare perfection. Jewelry and other objects of
luxury were manufactured from it. The inhabitants
of India and China knew also the art of cutting and
working quartz. Stones of the !hilt] category'are
manufactured ; that is to say, the material from
which they are formed is not a natural product, but
a composition, which, if the purity and homogeneity
necessary for rivaling the genuine diamond are
desired, must be worked with the greatest care.
The special glass resulting from the ct mrosition is
generally designated under the name strass.

Thirty years ago the jewelry
Artificial trade witnessed the appearance
Diamonds of a new product, denominated

' artificial diamonds."rhese
were stones of strass, or even of ordinary glass, cut
like veritable diamonds, the pavilion of which was
covered with a thin layer of silver, which gives to
the facets great refracting power. This coating of
silver is deposited by dipping the stene in special
baths, and as it is exceedingly thin, it is reinforced
by the galvanic method, or protected by means of a
special varnish.

Veneered stones (doublets), which form the
fourth category, are, as their name indicates, objects
the upper part of which may be either genuine
stone or a piece of colored quartz, while the lower
part is glass. The two pieces are united, either by
cementing, or by placing them in a setting so
arranged that the line of junction is completely
concealed. The principal part of the stone may
also be of rock crystal—that is, colorless—with a
pavilion of colored glass. Thus are ol,tained
artificial rubies, sapphires, emeralds, and other
stones, which, when mounted, have the color and
apparent hardness of genuine stones. Another
class of veneered stones consists of two uncolored
pieces, one of quartz, the other of glass, between
which is interposed a layer of transparent cement,
colored according to the stone to he imitated. At
the beginning of the last century the veneering of
stones was introduced on a considerable scale, and
the first artists in that line succeeded in deceiving
many buyers.

To safeguard the jeweler from
A Convenient imposition there are available the
Test usual tests to distinguish

precious stones from imitations
such as specific gravity, the dichroiscope, etc., but
as these necessitate certain apparatus a convenient
substitute for the detection of glass imitations has 1
been suggested by M. S. Rothschild, the author
of the " Handbook of Precious Stones." This
substitute is hydrofluoric acid or " white acid''
which will quickly destroy the polish of any glass
imitation. It must he handled with gloves, how-
ever, and be kept in a leaden or gutta percha
bottle. The acid will not injure diamonds, rubies,
sapphires or emeralds, but will etch turquoise, opal
and the quartz gems as well as all imitations into
which glass enters.



R.,L.& M. Friedlander
WHOLESALE JEWELERS

30 Maiden Lane NEW YORK CITY

THIS IS THE SEASON FOR

CROSSES
Our stock of CROSSES is large

and varied.

We have them diamond-set from

$5 to $100

We can also offer you a fine variety a
designs in GOLD, GOLD FILLED and

SILVER.

And last, but not least, CROSSES
SOLIDLY SET with Emeralds, Rubies,

Sapphires, Amethysts, Topazes, etc.

Send for our i/Vaiek and Jewelry Catalogues

R., L. & M. FRIEDLANDER
Wholesale Jewelers

30 Maiden Lane NEW YORK Cl]

BRACELETS, BUCKLES,
COMBS,

HAT PINS, Etc.
FOR. SPRING TRADE, IN ENDLESS VARIETY.

Memo. orders solicited.

3,51WaGstit
Manufacturing and Wholesale Jewelers,

47 & 49 Maiden Lane, New York.

Chicago, 405 Masonic Temple L. K ATLINSK V.

CROSSMAN COMPANY'S
POPULAR LINE

Pendants

Necklaces

Neck Chains

Collarettes

Bracelets

FOURTEEN KARAT
and

PLATINUM

BAROQUE PEARL
JEWELRY

Ear= Screws

New Art Rings

Brooches

Scarf Pins

Handy Pins

Combined with Precious and Semi-Precious Stones

3 MAIDEN LANE NEW YORK ,4416-7

YOU

CAN SECURE THAT

CLASS PIN ORDER

BY SHOWING

OUR DESIGNS AND SAMPLES.

WE ARE HEADQUARTERS.

WRITE TO EITHER FACTORY.

\WENDELL 3‹. COMPANY,

lO3-105 WILLIAM ST

NEW YORK.

57 WASHINGTON ST.

CHICAGO.

#11,VisgA
NW'
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500 AIKIN=LAM BERT CO.'S
Self=Pilling Fountain Pen

Retail 3A, $3.00 4A, $3.50 SA, $4.50

NE W and GOOD 

Z,e/tea,„ •

We offer to the trade a new self-filling device in Fountain Pens that we believe for convenience, durability
and simplicity to be the best yet invented for this purpose, and shall be pleased to furnish samples to dealers
with prices and discounts.

It has no ink joint to soil fingers or clothing. Holds three times as much ink as any other self-filler.
Ink is held in a hard rubber reservoir instead of soft rubber sack. Pressing the bulb expels the air and Ink
flows into the barrel.

MEN

Made and fully guaranteed by

AIKIN-LAM BERT
CO.

19 Maiden Lane

NEW YOP1S

EDDING INVITATIONS
A most profitable line for you
fo ha ndle. Write for information
reprdin9 sample sets.

lAtIP-• FREUND SONS.
EN G RAVERS, PLATE PRI NIERS AND EMBOSSERS

117"1-..12"41 STATE ST. CHICAGO.
e-

COMMENCEMENT INVITATIONS siMM 
A PERFECT PEN FOR PARTICULAR PEOPLE

41/Y114.11
V()

The Student's Pen
The Business Man's Pen

The Ladies' Pen
THE PERFECT PEN is

IVIOORE'.S Nonleakable Fountain Pen
WILL CARRY

IN ANY P05110:04

NEVER FAILS
VTX0f, INSTANT,

ILLED MOMENTARILY
WrIX01/T UnScruyArTG

AND IS THE ONLY

LADIES PEN
■

The ONLY absolutely clean pen in the market

BEAUTIFUL DESIGNS IN ORNAMENTAL HOLDERS

No. 140. Sterling Silver. Tourist size, Handsomely Chased $ 9.00
No. 144. Gold Filled. 10.00No. 246. 14 K. Solid Gold. " " 40.00No. 250. 14 K. " " " " English Engraved, 45.00

No. 143.
No. 150.
No. 248.

Plain Sterling Silver, No 4 Gold Pen -
Sterling Silver, English Engraved
Plain 14 K. Solid Gold, No. 4 Gold Pm

$10.00
15.00
36.00

FULL COVERED. FILAGREE PERFORATION, VERY HANDSOME

,5UT

MOT (181(1c; PlOORCS
'AMERICAN

WEOVIENsimEE 3, POI. I
SAO MA -

EVERY PEN UNCONDITIONALLY WARRANTED

No. 162. Sterling Silver. Full size .
No. 166. Gold Filled. Rs ad

Fifty other patterns. Prices, $3.50 upwards

AMERICAN FOUNTAIN PEN CO., Boston, Mass.

$12.00
• 14.00

Send for samples or catal,g

ADAMS, CUSHING & FOSTEI,
Selling Agents
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Easter Goods for the Jeweler-
Stationer

Easter is coining to be more and more
.)served each year, and like other special

(,ccasions it affords opportunity for dealers in
- tt.ionery, whether they are exclusively
,ttioners or only carry stationery as a side

line, to enlarge their trade by offering special
goods of different classes at these particular
.asons. Where formerly Easter was only

(.bserved in the churches, it has now become
a season when friends exchange good wishes,
much as they do at Christmas and New Year
;Ind the custom of exchanging gifts is also
growing.

This change in sentiment,
Commercial Side which has made Easter sotne-
of Easter

thing more than a church
festival, has opened the door for manufac-
turers to vie with each other in the production
of beautiful goods and in the offering of
something quite out of the ordinary. Where
the jeweler.stationer shall begin and where he
shall. end is a question which will have to be
determined largely by his clientele. Some
dealers could offer a large line of Easter
)ods of the better class with reasonable

assurance that they would all be sold. Others
would do better to make their offering
relatively small. The main point to be
Ycached is to offer goods that buyers want
and buy so judiciously that nothing will be
left over. Easter specialties are even more
vexatious than holiday specialties. The
Easter goods seem to have no connection
with anything else, whereas Christmas and
other holiday goods can often be worked off
wofitably at special sales.

It would scarcely be wise for
Caster Novelties the jeweler-stationer to pur-

chase liberally of the novel-
ties which are so freely offered for Easter.
['hese comprise all sorts of reproductions of
'hicks, ducks, and other fowls, rabbits and
'ialf a dozen other figures of animals to retail
.or a penny up to $5. Of course, there are
-ertain conditions under which the jewelers
'amid sell these to good advantage, but
peaking in a general way it would be unwise
to offer thein:

These novelties are made in Germany
and Japan. By tar the larger proportion of
those sold in stationery stores conic from
Germany. This isn't saying that Japan is
not a liberal contributor. She is, but com-
pared with Germany her contributions are
small. They are cheap, but they sell well
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and in the regular stationery stores they make
a desirable line.

The goods which will interest the cus-
tomers of the average jeweler are the high-
grade sorts which do not run to chicks mid
rabbits, but to beautiful cards and similar
offerings. One line of Easter cards comes to
mind which has been brought out by a
prominent manufacturer of stationery. The
cards are about as large as a business card,
with ' Easter Greetings " embos)ied in gold
upon them. On the left end are Easter lilies
and lilies of the valley embossed and hand
painted. Proper envelopes are provided and
for a dainty and dignified Easter greeting this
is as good a card as has been brought out this
year. The same greetings are provided in
post card form if preferred. The expense in
post cards is much less. The retail price of
the former would have to be to cents or more
to reimburse the dealer good and allow him a
profit. But the price need deter no one.
The quality of the goods would sell them at
any price.

Of course there are many
Easter Cards other cards which are suit-

able for Easter remem-
brances, but these are described to show the
tendency of the present time and to suggest
to dealers what it will be advisable for them to
buy. Conditions do not vary materially in
different localities and unquestionably these
goods would attract favorable attention
wherever offered. Such goods as these are
well nigh irresistible and will nearly always
cause an increase in business, no matter where
they are shown.

There are a good many articles which
are suitable for gifts at Easter, but probably
those which are more or less connected with
the jewelry en1 of one's business will be more
often called for than the purely stationery
variety. It is apparently more in keeping to
offer something in metal to the friend as an
Easter remembrance than to send an article
of paper. It seems more stable and the
sentiment of Easter is stability rather than
otherwise.

A line of prayer books,
Religious Goods Psalms, testaments and simi-

lar books, well bound in
leather will be found it desirable addition to
one's offerings. These books are always in
demand at Easter and the fault found with
the average bookseller, or even the stationer
who carries a stock of books, is that the
quality is not • good enough. Very little
should be carried excepting the best-bound
books. The smaller ones will probably sell
better than the larger ones. Books of the
proper size to be carried in the hand or even
in the ladies' omnipresent handbag will be
found more desirable and will sell better than

those which are larger. Not a large line of
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these. Rather a small one, with quality the
ruling motive in making it up.

Leather goods, such as card cases and
similar articles are acceptable gifts at this
time. This might include leather-bound
notebooks, memorandums, guest books and
other goods of this character. The quality
must be above suspicion. Nothing cheap or
gaudy should be permitted in the line. Only
the substantial grades of goods and only such
as are certain to attract anti please conserva-
tive customers.

The color for Easter is purple and the
dealer can decorate his store with this to some
extent. Fortunately it is a color which lends
itself readily to the decorative art and his
jewelry will show off extraordinarily well
when displayed against a background of
purple. It needs only that he extend this a
bit and include also the stationery department.
The effect will be quite as good and the
decorative element will be present. Such a
festival calls for some decorative features,
though the less there are beyond a certain
point the better. The effort should be rather :
to make the offerings, whatever they may be,
appear artistic and strong instead of merely
attractive. Build up your trade in Easter
specialties along conservatives lines and you
need never fear that your profits will not be
commensurate with your efforts.

As Easter comes unusually early this
year, March 31st, the jeweler-stationer should
lose no time in making preparation for the
crop of weddings which come with the festival.
He is in the peculiarly happy position of
being able to supply not only the stationery,
but the wedding presents, and he should
advertise loudly and persistently his capability
to supply both to special advantage. There
is a good profit in both lines, for here at least
bargains are eliminated and quality and style
come before price.

Human Penholders

A man who lives in Manhattan has hit
upon an unusual scheme whereby he always
carries his writing pen with him, He has
been letting the nail of his forefinger grow
for more than a year, until now it is nearly an
inch long and it is cut and shaped like the
nib of a goose quill pen. Whenever he
wishes to use pen and ink he clips his finger
into the ink and scribbles along at a very
rapid rate.

Writing in this way was not as easy as it
looked. With no long holder to give the
hand balance and xvith an entirely different
position of the hand and fingers to master,
this human penholder found that it required
some practice and skill to do as well with his
novel instrument as with the ordinary one.



Your Stock Not Complete Without It
The Conklin Pen has become a. big factor in the fountain pen business.

We are spending thousands of dollars advertising the merits and superiority
of the Conklin Pen in all the leading magazines and publications of this

country, and the people are beginning to understand
its great advantages and are demanding it in preference
to all other fountain pens. Can you afford to not
handle the Conklin ? Some other dealer js supplying
your trade now. Send us your stock order to-day.
One price to dealers everywhere.

Conklin's AL,
Fountain Pen

How it Fills Itself
It is really self-filling. As the illustration
shows, a pressure of the thumb on the
Crescent-Filler compresses the reservoir
inside the barrel of the pen. The pressure
released, the pen is full, ready to write.
No complicated parts, nothing to take
apart, nothing to lose, nothing to get out
of order. The same movement that fills
the pen cleans it. The writing qualities are

unequalled. The flow of ink perfect from the first
stroke to the last dot. Cannot leak or "sweat."
No dealer need hesitate to lay in a stock of CONKLIN
PENS, The Conklin has "made good" everywhere. We
guarantee every pen yott sell. You'll double your order
In a short time. We furnish every dealer who sells the
Conklin with a lot of very attractive advertising mat-
ter and other good helps for selling.

THE CONKLIN PEN CO.,
14 Manhattan Building, Toledo, Ohio, U. S. A.
as Heade Si., \ W York. lital Soo Polito Ave., Oakland, Vol.
1(7,2 St., Dpinvr. S. k W. Winnipeg, Con.
Address of Foreign Agencies furnished upon application.
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THE WRIGHT SELF-FILM(

FOUNTAIN PENS
The Wright Writes Right

Self-Filling, Self-Cleanint
Easy and Quick to S 11

Retail at $1.50 to $12.00 each. z en„
for our new catalog and special
on assortments with display cases

WRIGHT PEN
COMPANY

514 Locust St.
St. Louis, Mo

Wm.Weidlich&Bro
Propric ton

SOUVENIR SPOONS For any city, town or state.We engrave names or views in bowls.

Send for catalog and price-list

WM. WEIDLICH & BRO., 614 Locust Street, ST. LOUIS, Mo.

OOHN
WAND
I115

Get Ready For Your Spring Trade
.4tt)ckit1g

THE CROCKER FOUNTAIN PEN
You Blow it to Fill it
You Blow it to Empty it
You Blow it to Clean it

You Don't Blow it to Sell it
There is no need to, it sells itself and every
purchaser is a satisfied one. Guaranteed
Unconditionally.

IT Fills the quickest
Keeps the cleanest
Writes the best

Write NOW flu' the
position ever made by
We Spend Every
Using you

most I i heral pro-
anybody, in which
Cent in advero

THE S. C. CROCKER PEN CO.
Dept. K 79-81 Nassau St., New York City, N.Y.

?f4.

When writing to advertisers, kindly mention The Keystone

The" MODEL" <-4",.
Fountain Pen

-

JOHN HOLLAND
Dropper and Self= Filling

FOUNTAIN PENS
Patented July 1, 02 ; Nov. 20, '05; May 29, '06

Each fitted with our Patent Elastic Fissured Feed

GUARANTEED PEN PERFECTION
Made in 7 sizes ;incl over roc) styles

Handsome show cases supplied gratis for the
display of stocks.

Our productions have been in daily use for
two-thirds of a century, and have earned a repu-
tation for superior writing qualities and great dura-
bility in the hands of the writing public throughout
the world.

We also make a line of good, popular-priced
pens, offering the greatest possible value for the
money, that can be handled to advantage in
connection with best goods.

The John Holland Gold Pen Co.

EST D. 1841

Factory and Home Office

127=120 E. Fourth St., CINCINNATI

Eastern Sales Department; 82 Duane Street, New York

Manufacturers of Fountain, Stylographic and Gold Pens.
Fine Pencils, Pen Holders, Thermometer Ca:-
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Retail Jewelers' Associations

■ lerican National Retail Jewelers' Association (1904)

Jennings, President, St. Clair, Mich.
Ratlabaugh, Secretary, Hastings, Minn.

Next meeting, July or August, 100, at Chicago.

Missouri Retail Jewelers' Association mu)
rtuan 5Iattch, President, St. Louis, MO.

11 nt. F. Kemper, Secretary, 21526 Ave., St. Lott is,Mo.

onnecticut Retail Jewelers' & Opticans' Association

(181 

,rge H. Ford, President, New Haven, ('onn.
II. Kirby, Secretary, New Haven, Conn.

lite Jewelers' Fraternity of New Orleans, La. (1902)
;ran zin, President.

niel S. Ramon, Secretary.

Minnesota Retail Jewelers' Association (1904)
I Paegel, President, Minneapolis, Min.

.1 Herdliska, Secretary, Princeton, Minn.

Iowa Retail Jewelers' Association (1905)
.1. sF. Nabstedt, President, Davenport, Iowa.
.1. II. Lepper, Secretary, Mason City, luau.
Annual meeting, June 25, 26, '27, 1907, at Hotel Chandler-

lain, Des Moines.

Michigan Retail Jewelers' Association (1906)
d. Russell, President, Mt. Pleasant., Mich.

- II. Thompson, Seer, tary, Shepherd, Mich.

Massachusetts Retail Jewelers' Association (19116)

I I'. Newhall, President. Lynn, Mass.
I ward IT Dunbar, s...d...tsry, Norwood,  itass.

Illinois Retail .Jewelers' Association (190(1)

str.fin, Nokomis. Ill.
11 C. Watts, Secretary, Forrest, III.

Nebraska Retail Jewelers' A ssociation (1906)
.1. \. Reuling, President, Wy more, N4.1)1'.

Eggs, Secretary, t;rand klatid, Nebr.

North Dakota Retail Jewelers' Association (1906)
I P. Sandberg, President, Vargo, N. Ikuk.

Tillson, Secretary, Carrington, N. Dak.

Wisconsin Retail Jewelers' Association (10061

A. J. Stoessel, President, :Milwaukee. \V i,.
F. 0. Thompson, Secretary, Milwaukee,

Missouri Society of Retail Jewelers (111116)
I: I). Worrell, President, .Nle ie., Mo.

E. Range, Secretary, Trenton, Oh

Kansas Retail Jewelers' Association (1906)
dter Sperling, President., Seneca, Kans.

I auk E. Pirtle, Secretary, Council I;i.ove, Kans.

South Dakota Retail Jewelers' Association (1906)

(1. Nichols, • President' Miteln-11, S. Dal:.•-0. 13, Tripp, Secretary, Aberdeen, S. Dal:.

Pennsylvania Retail Jewelers' Association (1906)
I'. Great, President, Shar)sburg, Pa.
'4. Wiley, Secretary, 3602 Forbes St., Pittsburg, Pa.

North Carolina Retail Jewelers' Association (1906)

I: I'. Beruati, President, (ireensboro, N. C.
.1 P. Staley, Secretary, High Point, N. C.

Oklahoma Retail Jewelers' Association (1906)
1 M. Floyd, President, Pond Creek, Okla.
1 W. Eisenrelder, Secretary, Lamon(, Okla.

Tennessee Retail Jewelers' Association (1906)
.1 B, Carr, President, Tenn.

ms. 0 a. Herzer, Secretary, No...li )Ili,

South Carolina Retail Jewelers' Association (1906)

',Then Thomas, President, Charleston, S. C.
H. Allan, Secretary, Charleston, S. C.

THE MODEL OF PERFECTION. Retail Price. $1.00 to $10.90. Made of finest grade rubber and fitted with
a 14 K. Gold Pen. No extra charge for special imprint. Every pen guaranteed. Write for samples and prices. All makes repaired
and returned same day recei■,ed.

HERING e/ CO., 47 Ann Street. New l'er

Grout's Excelsior Iron Watch Signs
GROUT'S EXCELSIOR SIGN CO.
126 Dearborn Street, CHICAGO, ILL.

All Genuine Signs have " Grout's Excelsior " on Dials

ORDER THROUGH YOUR JOBBF.R
Grout's SIGNS have
stood the Test of Time

Alabama Retail Jewelers' Association (1906)
I. Ileine, President, Talladega, Ala.

Robinson, Secretary, Birmingham, Ala.

New York Retail Jewelers' Association (1906)
'•• dotted Tappin, President, Troy, N. Y.
'henry Pflitutz, Secretary, Albany, N. Y.

West Virginia Retail Jewelers' Association (1906)
A. westcnyer. President, Wheeling, W. Va.

C. E. Baab, Secretary, Parkersburg, W. Va.

Rochester Retail Jewelers' Association (1906)
V 1.1 Sunderlin, President.
J. J. Ernisse, Secretary, 15 State Street, Rochester, N. Y.

KEYSTONE

Meeting of Executive Committee of
Iowa Jewelers' Association

A meeting of the executive committee of the
Iowa Retail Jewelers' Association was held in the
St. James Hotel, Davenport, on February 18th.
The meeting was called to order by President J. M.
Nabstedt, of Davenport. The other members of
the committee present were Mack A. Hurlbut, of
Fort Dodge ; J. H. Lepper, of Mason City ; L. E.
Smith and M. Nielson. The first subject taken up
for discussion was the date for the next annual
meeting of the association, and it was finally
decided that it be held on Tuesday, Wednesday
and Thursday, June 25th, 26th and 27th, the place
of meeting to .be the Chamberlain Hotel, Des
Moines. The question of securing an option on
the available exhibition space at the Chamberlain
Hotel was then discussed, and Mr. Nabstedt WaS

President J. M. Nabstedt, of the Iowa Retail Jewelers'
Association

instructed to investigate and report to the board.
It is the plan of the committee to secure this place
for the exhibition and charge the exhibitors a
nominal sum for rental fee, as at the national con-
vention.

The question of a programme for the annual
meeting was then taken up and after the discussion
of a number of subjects prospective speakers were
selected and Mack A. Hurlbut was appointed chair-
man of a committee to take this work in hand and
compile a suitable programme of speakers and
subjects ; also to compile a souvenir programme
which will be mailed to the trade at the proper time.
It is the purpose of the committee to have short
papers read at the annual meeting and then to
allow five minutes' discussion of the paper read.
It was also decided that a little monthly official
organ of the association be published, a copy of
which will be mailed to every jeweler in the State.
In this manner it is hoped to keep the trade more
closely in touch with the doings of the association.

The question of a State stamping act was then
taken up and it was finally decided that it was too
late to get such a bill passed at this session of the
State legislature, but that the association should
take the matter up in the fall with a view to having
such legislation enacted.

In the evening a social gathering was held,
-which was attended by jewelers of Davenport,
Rock Island and Moline, and a very pleasant and
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profitable evening was spent. All the members of
the committee remained in town the following day
and were entertained by the local trade headed by
M. E. Nabstedt's Sons Co. Automobile trips
were made in the forenoon to the principal places
of interest, and in the afternoon a sight-seeing trip
was made to the government arsenal at Rock
Island, where the government is at present making
a large number of the improved Springfield rifles.

The committee is determined to leave no stone
unturned to make the annual meeting in June one
of the most successful jewelers' conventions ever
held and they are very eager that every jeweler in
the State, who can possibly do so, should attend.

Trade Apathy Towards Organization
The officers of the American National Retail

Jewelers' Association are much discouraged by the
seeming indifference of. a large proportion of the
trade towards the movement. Secretary Rada-
baugh informs us that he sent out over 800 state-
ments of dues to the original members A. N. R. J. A.
who do not belong to any State association, or who
have not been reported as members of any State
association that is affiliated with the A. N. R. J. A.
and that he received less than one hundred replies
to these statements. This is a decidedly poor
showing. Mr. Radabaugh says : " It is a settled
fact that we cannot have a thoroughly successful
national association, unless the jewelers give it the
support that it deserves. There are still a number
of State associations that are not affiliated with tlic
National Association. I have written these -time
and again in regard to this matter but without
satisfactory results."

There have also been reports of poor attendance
at several meetings of State associations held
recently, one of these postponing its annual meet-
ing without electing officers owing to the small
number of members present. As springtime is the
season of general revivification we trust that there
will be an early reawakening of interest in the
movement. It is surprising that any jeweler should
be indifferent to this matter of organization, which
may be made so powerful a factor fur self-interest
and self-improvement. Pressure of business or
atmospheric inclemency must not be allowed to
come between the trade and the instrument of its
regeneration. Pay up dues, become affiliated,
show interest, work in harmony and even the show
of strength will be a powerful factor for good.

State Stamping Legislation
Quite a number of the State organizations

have had under consideration the new stamping
act which all regard with favor; but there seems to
be a disposition in some quarters to take time for
consideration. The West Virginia Association
took the same view as the Iowa Association men-
tioned above; it being the opinion at the annual
meeting of the former that it was too late to take
action during the present session of the legislature,
but that favorable action would be taken later.
The bill was introduced in several State legisla-
tures and was favorably received in its first stages;
but its final disposition is unknown at this writing,
though there is no reason to anticipate for it any-
thing but success. Its protective character to
trade and public disarms opposition, and for this
reason if no other, it is quite likely that its enact-
ment in the several States will be quite possible at
the next sessions of the legislatures.
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The public knows Bastian Bros.' Class Pins.

Persistent and intelligent advertising in

publications that reach the people has

made the name of " Bastian" Class Pin

famous. But besides the enormous volume

of advertising which helps every jeweler every-

where, Bastian's Pins have merit—we sell

them cheap, and we allow the jeweler to

make a greater margin of profit, but every

pin that leaves our shop is for the price

quoted the standard of excellence—we sell

pins cheap because our patented machine

process does away with expensive labor.

Silver-plated Pins, per doz.. $1.00
Sterling Silver " " " 2.50
Gold-plated " " " 3.00
Solid Gold " " " 15.00

252, Discount to Retailers

Silver-plated Pins retail at to cents and
Sterling Silver at 25 cents. They are finely
made of heavy metal, and on the Sterling
Silver Pins the best French enamel is used.

We also make ta order Badges, Medals and
Buttons in Gold, Silver, Bronze or Ribbon, and we
rigidly guarantee everything we make.

Annual Banquet of the Boston

Jewelers' Club

The nineteenth annual banquet of the Boston

J,welers' Club was held on Lincoln's Birthday,

February 12th, at Young's Hotel. At 6.30 o'clock

a business meeting was held in one of the reception

rooms, and the report of the nominating commit-

tee for the election of officers was unanimously

accepted. There were eight new members voted

into the organization : Albert K. Kerr, Boston;

A. C. Cheever, Boston ; E. W. Hodgson, Boston;

Chas. A. Whiting, Plainville ; John A. Abel, New

York ; Frank Spier, New York ; Stanley A. Lynch,

New York ; Arthur H. Pray, Boston, bringing the

membership up to seventy-five. Ex-President

Lawton conducted the new president to the chair.

After President Smith had adjourned the meet-

ing, the assembled members and guests wended

their way to the banquet hall to partake of the

feast prepared for them. As the party entered the

hall, the orchestra played appetizing music while

all were finding their various locations about the

tables.
The tables were arranged much like a devil's

fork, with the head table as the base of the fork,

and our good friend, Woodbury Melcher, at the

point of the middle prong. The cover was taste-

fully laid with carnations and jack roses, and a

glistening array of various shaped glasses evidently

not intended for water.
After grace was said by the Rev. Alfred H.

Brown, all essayed to do justice to the caviar and

other good things which were to follow.

As the dinner progressed, one piece after

another was sung with varying success, when

somebody suggested, " The Smoke went up the

Chimney just the Same." This brought results

from all over the room, Percy Savory becoming

very enthusiastic. Across from Mr. Savory sat

genial Bob Steele, singing strong and hearty,

while Charles Power changed from bass to tenor

as the occasion required. When " My Country

'Tis of Thee " was sung, all rose with one accord,

standing until the complettion of the song.

Gov. Guild, of Massachusetts, the first speaker

of the evening, arrived at the beginning of the

dinner. He began by telling the story of how

James Blake, while riding in an elecric car, gave

his seat to a lady, who remarked that he was a

jewel. He replied, saying, that she was mistaken,

" he was a jeweler and he had just set tne jewel."

After speaking of the great good to the common-

wealth derived by trade organizations, he prophe-

sied America to be in the near future the greatest

artistic nation, and acknowledged that the jewelers

would have much to do with the achievement.

After referring to Abraham Lincoln and his

great deeds for the country, he left to rejoin Gov.

Hughes, of New York, who had extended his

compliments to the club.
After partaking of another course of the dinner,

Mayor Fitzgerald, of Boston, was announced.

After being introduced, it did not take long for

him to work up to the enthusiasm of the occasion.

Non-residents were soon convinced the B.B.B.

trade-mark which he has stamped on the brow of

Dame Boston, was there to stay if succeeding

mayors but showed the hustling business interest

shown by the present incumbent. Of course, he

spoke of the B. & A. and their method of hand-

ling Boston's freight and passenger traffic. Wm.

Kerr, of Hanover Street, came in for quite a bit of

attention when the mayor remarked that they were

born and bred in the North End and as youngsters

were playmates. He spoke of the prosperous

condition of the country, making the remark that

the wealth of the United States was increasing at

the rate of Sio,000,000 a day. Adding that, if this

country were populate' as thickly as England, we

would have t,po,000,000 inhabitants against 8o,-

000,000 as at present. After a good argument on

railroads the mayor left, the orchestra striking up

" Mr. Dooley " as he went out, while all rose and

sang, seeing the humor of the occasion.

After the dinner the toastmaster, W. A.

Thompson, was introduced by President Smith.

Mr. Thompson was well received and, as usual,

proved himself to be calm. self-possessed and the

master of the position. After an interesting talk,

Mr. Thompson told an interesting story of an

Irishman in church : The preacher, in relating the

parable of feeding the multitude, stated that there

were poo loaves and 2000 fishes, whereupon the

Irishman, in an undertone, though overheard by

was because they wanted to see a minister once a

year. He also said that the difference between a

pessimist and an optimist was one cocktail.

William A. Thompson next went on to tell

how the 24-K. Club, of New York, went to Wash-

ington and camped on the trail of their many

speakers. This, he said, was what had been done

by the Boston Jewelers' Club, only that they did

not go as far as Washington.

Next, John B. Wood, the president of the

24-K. Club, was introduced and extended a greet-

ing from his club to the Boston organization.

He spoke extensively on the inter-State law gov-

erning the stamping of gold, and on other matters

of interest to jewelers. After Mr. Wood finished

his talk, President Smith brought the function to a

close.

Marcell N. Smith
President of the Boston Jewelers' Club

the preacher, said, "Shure, anyone could do that."

The following Sunday he quoted the parable cor-

rectly, and leaning over the pulpit asked the Irish-

man if he 'could do that ? Whereupon the Irishman

replied that he could, by using the fishes left over

from last Sunday.
After this story, Mr. Thompson introduced the

Rev. Alfred H. Brown, of Newton, who told many

amusing stories—one of them being of an Episco-

pal clergyman, with ten children and a small

salary. His wife presented him with another child

to add to his burden, and the kind-hearted parish-

ioners presented them with a purse of about $6o.

The many parishioners wondered whether the child

op money were most appreciated, and so listened

the following Sunday for some word in regard to

it. He made no remark bearing on the subject

until the latter part of the sermon, when he said,

" We thank thee for the little succor sent us the

past week."
Dr. Brown spoke of the change of conditions

existing between the ministers of the present day

and those in the olden days, saying that a minister
of the gospel was considered a superior being in

and of more ethereal creation than the man in

ordinary life.
Toastmaster Thompson next introduced the

Hon. Samuel L. Powers, who was one of the

speakers at the banquet of last year. He corn-

menced by saying that it was the first opportunity

he had ever had of addressing any audience the

second time. He remarked that he often wondered

why the jewelers always had a minister at their

banquet, and ended by saying that he supposed it

Additional New York Notes

A chance remark let fall by Col. D. Harris,

chairman at the last annual, meeting of the share-

holders of the DeBeers, held at Kimberley, South

Africa, has given rise to a rumor that the diamond

syndicate which sells the output of the DeBeers

mines would move its offices from London to New

York. The imposition of an income tax on the

profits of. the company in England in addition to

the income tax already imposed on its profits in

South Africa, has created considerable dissatisfac-

tion, and it is openly stated that the retention of

the London office would not compensate the syndi-

cate for the extra expense of double income tax.

This would amount to the large sum of half a

million dollars annually, which would be in addition

to an income tax of an equal amount now paid in

Cape Colony. In addition to this the English

authorities are trying to collect back taxes for

some years. In a speech to the shareholders, Col.

Harris said : " In as much as America is purchas-

ing more than half of our diamond output as

against one-sixth consumed in England, it would

be quite feasible for the company to move the

London office to New York." Such a removal

would be a great advantage to the American

diamond trade, but for various reasons, chief

among them being British pride, the transfer can

scarcely be hoped for
Goodman Bros., 27 Maiden Lane, will move

this month into more commodious and larger

quarters on the first floor of the building at 8

Maiden Lane. The new offices have been com-

pletely remodeled and handsomely fixtured.

Geo. 0. Street & Sons will move about May

1st from their present quarters at 24 John Street,
to new offices at 33 Maiden Lane.

David Ullman & Co., formerly at 17 Maiden

Lane, are now located in new quarters at 35 Maiden

Lane.
At a meeting of the stockholders of Ailing &

Co., recently held at 18o Broadway, John D. Ailing

tendered his resignation as vice-president. Harry

Highan, who has been connected with the company

for some fifteen years, succeeded Mr. Ailing in the

vice-presidency. The board of directors elected

at the meeting consists of Mathias Stratton, pres-

ident ; Harry Highan, vice-president ; F. H. Buhler,

secretary and treasurer ; Mrs. Emma D. Ailing,

and W. A. Seidler, who is manager of the factory.

The busin ss statement submitted by the president

showed the volume of trade done last year to be

the largest in the history of the company. -

Klipper Brothers, 49 Maiden Lane, are remov-

ing from their present quarters on the fifth floor to

the floor below, where they have more space, bet-

ter light and greatly increased facilities.
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RUBIES 

To assure advantageous purchases of

DIAMONDS
the Trade will do well to

look to this establishment.
Just received, our spring im-

portation, including an extra
large series of fine Wesseltons.

EMERALDS

 NO GOODS AT RETAIL

D. C. PERCIVAL 6 CO., INC.. 373 Washington Street. BOSTON,
IMPORTERS OF DIAMONDS

MANUFACTURERS AND JOBBERS OF WATCHES, SILVERWARE

CUT CLASS, ETC. COMPLETE MATERIAL DEPARTMENT

SAPPHIRES

MASS.

PEARLS

NIRO
MARTIN

Violins
Bows and
Mandolins

Mandolins
and Guitars

Monarch
and Lester Accordeons

Are the

CHOICE OF ARTISTS

THROUGHOUT THE WORLD

Write for Catalogue of all

kinds of musical instruments.

Buegeleisen & Jacobson

113-115 University Place

New York City

SOCIETY
JEWELS
EMBLEMS
CLASS PINS
CLUB PINS
MEDALS
BADGES, Etc.

A II work done in tut!'
own workrooms

Wm. C. Dorrety
387Washington St.

BOSTON
F. or A. Past Chief

Banger Jewel
Like cut, $15.00

Solid told

The Foremost Repair House

of New England

SPECIAL JEWELRY

REPAIRERS AND

LAPIDARIES

TO THE TRADE

H. E. Alsterlund & Co.
387 Washington St., Boston, Mass.

Send for

Special Trade Price oi

our new leader for

any size

DIAMONI
HARRY SMITH

Diamond Mountings
Gem Setting
Fine Repairing

373 Washington St.
Jewelers' Building BOSTON

(Mug IScheret
GOLD AND SILVER

EINGWER)
ROOMS 1112

373 WASHINGTON ST., BOSTON
JEWELE?

I employ eight engravers the

year round. Can give prompt atten-

tion to mall and express packages.

E Z -F LOE
TRA • E MARK

Write for our free hook, " 110W TO HARD
SOLBF.R." A postal will do

EZ-PL,OF.; CHEMICAL. C(/'

(Hobe Building, St. Paul, Mimi.

When writing to advertisers, kindly men/ion The Keystone

larch, i 007

NEW ENGLAND
111' LETTER

T H E

The jewelers are rapidly completing their

.1 lug lines of goods from the ever-incre
asing and

.1 adily-improving stocks of the manufacturers and

1.)ers, which, with the old stocks cleaned up and

arded, all is in readiness for the trade that will

in be at hand. Many jewelers are contemplating

rations and enlargements in their establish-

lits, which will do much to advance the jewelers

in the estimation of the people as the most progres-

tradesmen in their respective cities.

Benjamin D. Shreve, assistant treasurer of the

firm of Shreve, Crump & Low, of Boston, was

recently married to Miss Catherine Sanders, of

Salem. The ceremony was performed by the Rev.

George D. Latimer, of the North Church, of that

city. After the ceremony Mr. and Mrs. Shreve left

on an extended tour to California and the West.

Mr. Shreve is considered one of the most expert

lapidaries in the country.
John Abel states that at the expiration of the

two-and-one-half-year sentence given Arthur Buck,

his former traveling man, it is his intention to

extradite him to other States to serve time for

charges of other thefts. Mr. Abel's action is not

prompted by prejudice but by the desire that his

action will serve as an object lesson to some others

who may 'be inclined to vary from the straight and

narrow way.
W. F. Newhall, of Lynn, has started on a

three-weeks' trip via the Hamburg-American line

to the tropics. It is his intention to stop at the

Bahamas, Bermuda and Jamaica.

Arthur Cross, who has been connected with

J. B. Humphrey, the well-known diamond dealer,

for the past fifteen years, has opened an office of

his own in room 703 of the Washington Building.

Mr. Cross has the best wishes of his many friends

in the trade for the success of his new enterprise.

Edward Stone succeeds Mr. Cross in the position

with J. B. Humphrey Co.
John Baker, another of Boston's popular dia-

mond salesmen, has left Harris & Lawton, where

he has been employed for a number of years past,

to enter the employ of Jacobson Bros., of New

York. Walter Harris, son of Fred. Harris, a

member of the concern, has taken the territory

formerly covered by Mr. Baker.

Frank A. French, of the J. B. Varick Co., of

Manchester, was married on February 14th to Miss

Ethel Adams, of that city. The groom is well-

koown throughout New England and is generally

considered one of the brightest young men in the

jewelry business.
W. H. Weisman, who has occupied the store

in the Ford Building, Clinton, Mass., has disposed

of his business to Hans Bredt, of Worcester. Mr.

liredt started in Worcester about two years ago,

Previous to which time he was employed as a

jeweler in Germany.
As the transit commission has located one of

the stations of the Washington Street subway

under the store of Freeman & Taylor, the well-

known jewelers, the entrance to occupy the next

door, they have been ordered to vacate during the

course of the construction of the station, which will

occupy some months. In the meantime they are

holding a sale for the disposal or their stock.

This concern was formerly located on Washington

Street, but later moved to a more desirable lona-
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tion on Temple Place, where with the larger

quarters they were better able to accommodate

their increasing business.
Among the jewelers seen in town recently

were : Herman Weisman, Clinton, Mass.; Herman

S. Hewitt, Brockton. Mass.; J. P. Farrington,

Kingston, Mass.; S. D. Grossman, Brockton,Mass.;

A. C. Tucker, Whitman, Mass.; N. C. Squire,

Lynn, Mass.; T. H. Coffin, Peterboro, N. H.;

Charles Sinclair, Concord, N. H.; George H.

Griffin, Portland, Maine ; J. E. Stephens, Rune-

ford Falls, Vt.; F. S. Hall, Fitchburg, Mass.

Missouri Society of Retail Jewelers

R. D. Worrell, of Mexico, Mo., president of

the Missouri Society of Retail Jewelers, is making

arrangements for a meeting of the executive com-

mittee to formulate plans for enlarging the scope'

and membership of the society, A special effort

will be made in the spring to get all the jewelers of

the State interested in the organization so as to

make the body thoroughly representative of the

trade.

Pennsylvania Retail Jewelers' Associ-

ation

The Pennsylvania Retail Jewelers' Association

met at the Hotel Anderson, Pittsburg, at 7.30 P.

M., February 12th, with a good attendance from

local points and a few from a distance. After roll

call the minutes of the last meeting were read and

President Graul made a few remarks on member-

ship and how to build up the organization. Mem-

bers present were supplied with blank applications

and the secretary announced that he would he

pleased to mail a supply to any one on request.

On motion it was unanimously decided that

the association endorse the work of the national

executive committee at Chicago, and the proposed

jewerly exposition will receive their hearty sup-

port. Consideration of the arcular-Weekly' s

proposed State stamping law was endorsed except

Section 3, the association deciding that it should

require all plated and filled goods to be so stamped

with quality and maker's name or trade-mark.

Announcement was made of the sudden death of

Mrs. J. P. Steinman and sympathy was expressed

for the treasurer and his family.

A number of bills were approved and ordered

paid. Chairman Yester, of the committee on the

proposed jewelry exposition at the annual meeting,

not being able to be present the matter was defer-

red until the next meeting. It was decided to hold

the next meeting on the evening of May 21st. After

a vote of thanks to the Hotel Anderson manage-

ment, meeting adjourned.

Alabama Retail Jewelers' Association

The Alabama Retail Jewelers' Association

recently held a meeting in Birmingham and re-

organized with the purpose of taking an active

part in organization work. The officers elected

were : President, R. Heine, Talladega ; vice-

president, C. L. Ruth, Montgomery ; treasurer,

P. H. Linnehan, Birmingham ; secretary, Max

Robinson, Birmingham.

Those present at the meeting were : R. Heine,

Talladega ; C. L. Ruth, Montgomery ; Charles L.

Livinzen, Mobile ; E. 0. Zadek, Mobile ; Gabriel

Jewelry Company, Mobile ; J. Hirschfield, Selma;

John L. McKay, Selma ; C. F. Cross & Bro.

Gadsden ; M. F. Doering, Anniston ; R. D. Schoen,
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Scottsboro ; E. C. Sizemore, Albertville ; L. D.

Popwell, Clanton ; C. H. Strickland, Albertville ;

J. D. Frederick, Russellville ; H. Remy, Demo-

polis ; Strickland Bros., Dothan ; P. Lewis, Anda-

lusia ; Jesse Davidson, Mantgomery ; Tyler &

Reese, Sylacauga ; L. A. Grogan, Goodt,vater ;

F. C. 'Moorefield, Oxford ; Thomas L. Borum,

Blocton ; Gilbert Jewelry Company, Camden ; T.

W. Lawson, Littleton ; John W. Davis, Tuscumbia;

J. M. Parrish, North Birmingham.

Rochester Retail Jewelers' Association

The Rochester Retail Jewelers' Association

held a meeting at the rooms of B. B. Clark, Triangle

Building, February 5th. The severity of the

weather prevented a large attendance, but there

was much enthusiasm nevertheless. The regular

business was transacted and this was followed by a

discussion of the many attempted robberies now

being perpetrated on jewelry stores and the pos-

sibility of their prevention. The Rochester asso-

ciation promises to be one of the most progressive

of the trade organizations, members greatly

appreciating the value of getting together at inter-

vals and discussing the various matters affecting

their business. There is a continual increase in

membership and a nmch larger attendance is pre-

dicted for the next meeting.

West Virginia Retail Jewelers' Asso-
ciation

The second annual meeting of the above organ-

ization was held in the Chancellor Hotel, Parkers-

burg, on February rgth, President T. A. Westmyer,

of Wheeling, in the chair. The first session opened

at 2.30 P.M., when the president delivered his

annual address and dealt at some length with what

had been done at the recent meeting of the execu-

tive committee of the A. N. R. J. A., which he

attended at Chicago. He discussed the need of

strong State and national organizations of the trade,

and expressed his gratification at the progress made

by the West Virginia association.

There was a goodly attendance at the meeting

and the programme comprised many practical

talks on matters of interest to the trade.

North Carolina Retail Jewelers'
Association

R. C. Bernau, of Greensboro, N. C., president
of the State Retail Jewelers' Association, and Sec-

retary A. P. Staley, have sent to the members their

annual reports. The officers of the association are

arranging for a meeting in the early spring, for

which a very attractive program is being arranged.

Through the efforts of Mr. I3ernau, a State stamp-

ing bill was introduced in the North Carolina

legislature and was favorably reported by the com.

mittee to whom it was referred. It is considered,

at this writing, that its chances of passage are very

good. The secretary's report shows that the

organization started with a membership of twenty

and efforts are now beink, made to so increase the

membership as to make the association thoroughly

representative of the North Carolina trade.

"The Keystone is The only thing- Mat I can

think of that does not need improving. keep the

throttle open and let her run."—W. I Eastwood,

Jeweler, Cowlesville, New J brk.
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These are a few of our many hundred designs, vhich range in

price from 85 cents upwards.

Remember,. \ ve make and sell more Monograms, Initials
and Fobs than any other manufacturer in the country.

11A .F SIZE

We make all Emblem

and College Seal Fobs

such as you can retail

for go cents.

IIA IF SIZE

JUST LOOK

This two-piece strap
with nickel buckle and
letter, for $1.50 pr
dozen.
Try some and you

will need more.

VVe make all kinds of

SOUVENIR FOBS

JOHN A. SALMAN 0 CO., 17-21 Bromfield St., Boston, Mass.
=IN■or 

DIAMONDS
MAKERS OF PINE JEWELRY

LOOSE AND
MOUNTED

JOS. NOTERMAN & CO.
512-514 RACE STREET

DIAMONDS RECUT AND REPAIRED

CINCINNATI, OHIO

 ■11111

NIAGARA RING MFG. CO.,

6 6

Offices : Nos. 16, 18 and 20 East Eagle St.
Factory : Nos. 374 and 376 Washington St.

Buffalo, N. Y.

)l of tl-s NVot-1(3=Rusovvrseci

iimgmirn 99 66 Mira& umiley 99
Each Ring guaranteed to wear a life time. Each Ring " SOLID GOLD " io K. fine. Over three thousand

original designs to choose from and new ones added continuously
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The Bailey, Banks & Biddle Co.

A Handsome Cup are the designers and makers of

the handsome cup recently pre-

nted to Mrs. Roosevelt by the crew of the battle-

lip Louisiana, and illustrated on this page. The

ip is twenty-four inches in height and of a very

graceful design. The bowl has an eagle and olive

branch in relief above a sailor and marine stand-

ing opposite a gun. On the upper portion of the

base are dolphins on three sides,

and in relief seashells, seaweed

and wire hawser ; beneath this is a

revolving base taking the form of

a turret on which is an exact

model of the twelve-inch guns of

the Louisiana. The inscription,

" From the crew of the battleship

Louisiana to Mrs. Roosevelt,"
appears on the turret. The Bailey,
Rinks & Biddle Co. were awarded

the contract for the cup after com-

petition with other leading silver-
smiths of the country, and has well

sustained the high reputation of the

firm in the designing and execution

of special pieces.
Isaac Press, head of the firm of

I. Press & Son, who conduct three
jewelry stores in this city, died
recently of cancer of the stomach,

after an illness of many months.

The deceased early in his youth
learned the trade of watchmaking
and after considerable experience

in the employ of several firms,
started in business for himself in
1888. His knowledge of the busi-

ness and natural ability brought

him success from the beginning
until at the time of his death he

conducted three different stores,
one at 819 South Second Street,

another at 6-8 North Eighth Street
and a third at 149 North Eighth
Street, all three being high-class,
prosperous stores. Four years ago
Mr. Press admitted into partnership his son

Abraham and the title of the firm became

I. Press & Son. In 1903 a second son was ad-

mitted into partnership without change in the firm-

name. The business will be continued by the sons.

T. H. Flanagan, formerly with one of the large

optical houses of this city, has opened a first-class

optical establishment at 1227 Chestnut Street. Mr.

Flanagan has had long experience in the business

and stands high as a scientific refractionist.

The United States assay commission, which
ifleets once a year in this city to perform its annual

task of testing the weight and fineness oi the gold

and silver coin at the mint, is now in session.

William J. H. Thegan, a .well-known manufac-

turing jeweler, of this city, died at his home in

Camden, N. J., on January 3ist, at the age of fifty-

nine years. The deceased had been ill for some

time with Bright's disease, and the fatal termina-

tion of his sickness was not unexpected by his

friends. He was particularly noted for his promi-

nence in secret societies, and his specialty was the

manufacture of society jewels and emblems, for
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he was well known both in the United States and

Canada. He was said to be a member of practi-

cally all the fraternal orders.
Ed. Sickles, of M. Sickles & Sons, started last

month on a pleasure trip to Porto Rico, accompa-

nied by 0. 0. Stillmilh, the well-known jeweler, of

New Brunswick. Mrs. Sickles and Mrs. Stillman

accompanied their husbands on the trip.

F. T. Barry, now one of the traveling repre-

sentatives of S. 0. Bigney & Co., of Attleboro,

called on the trade in this city last month and

received a warm welcome from his many friends

among the local jewelers.
The Philadelphia Watch Case Co., of River-

erside, N. J., recently awarded a contract to

Wm. Steele & Sons Co. for the erection of a seven-

Hutchins ; vice-presideut, Henry Bodenheimtr

treasurer, William H. Long ; secretary, Alphonso
J. LeJambre ; board of governors, Louis P. White,

Joseph A. Cadwallader, Adelbert G. Lee, Archi-

bald Rutherford and William Linker.

Manufacturing Jewelers' Association
of Newark, N. J.

The Manufacturing Jewelers' Association of
Newark, N. J., held its annual meeting on January
28th in the rooms of the Board of Trade of that
city. This association has now a membership of
60, the cream of the jewelry industry of Newark.
President George R. Howe occupied the chair and

in his annual address congratulated
the association on the prosperity of
the past year. He referred at some
length to the passage of the national
stamping law and stated that the
association took an active part in
the preliminary work of framing
and advocating this law. " It re-
mains a fact," he said, " to our
honor that the jewelers voluntarily
united to save the public and
honest manufacturers of high ideals
from unfair competition." He
urged that State laws should be
passed to supplement the federal
enactment and requested the mem-
bers to do all in their power to
further the passage of such State
laws.

The feature of the jewelry in-
dustry of Newark is the persistence
of the elsewhere superannuated
system of apprenticeship, and this
formed the subject of much dis-
cussion at the annual meeting of
the association. The president said
that during the fall complaints
poured in in regard to members
who violated the rules of the asso-
ciation in their efforts to entice
away employees, especially appren-
tices, thus putting a premium on
the breaking of agreements made
by employers with their em-
ployes, and lowering the stan-
dard of honor. He strongly re-
commended that a uniform term of

four years be adopted for apprenticeship and

uniform advanced wages be paid.

The president recommended that the boys take

advantage of the opportunites and facilities offered

by the free library and technical schools. It was

decided to establish two scholarships, one for the

second and the other for the third-year course in

the Technical School of Newark, and the executive

committee will make arrangements for this purpose.

At the election of officers Henry Durand, Mr.

Schuetz and Halsey Larter were elected managers

for a term of three years. The other six managers

held over. Mr. Howe was re-elected president for

the fourth time. The following is a complete list

of the new officers and managers. President

George R. Howe, of Carter, Howe & Co. ; vice-

president, Samuel Clark, of Day, Clark & Co. ;

secretary, Henry Durand, of Durand & Co. ; trea-

surer, Joseph M. Riker, of Riker Bros. ; managers,

J. Shafer, of Shafer & Douglas ; Allen McDonald,

of Sloan & Co. ; Mr. Schuetz, of C. Schuetz &

Sons ; Julius A. Lebkuecher, of Krementz & Co. ;

Halsey Larter, of Larter & Sons.

Loving cup presented to Mrs. Theodore Roosevelt

story brick and terra cotta office building and a

six-story factory building adjoining their present

plant. The cost of the buildings is estimated at

$400,000.
Joseph F. McGuire, a member of the drug

firm of McGuire Bros., Twenty-fourth Street and

Lehigh Avenue, recently graduated from the Phila-

delphia Optical College and has opened an optical

department in his firm's store.
Abe Sickles, of M. Sickles & Sons, sailed for

Europe last month on his annual business trip to

the continental market. He will be absent about

two months and will devote his time to the pur-

chase of diamonds and rare pieces of jewelry for

his firm.
The annual meeting of the Philadelphia Jewel-

ers' Club was held on the evening of February 12th

at the club rooms, 1228 Chestnut Street. After

receiving the reports of the different committees,

which showed the club to be in a very prosperous

condition, the members proceeded with the elec-

tion of officers to serve for the ensuing year. The

election resulted as follows : President, J. Warner



Rees, Dayton, Eastman and Hawthorne Streets, Chicago, Ill.

Manufacturers of

Fixtures in this store designed and furnished by us

We will be glad to have you correspond with us when in need of Store Fixtures or Show Cases.
We give our personal and prompt attention to all inquiries.

A Good Luck Charm

EASTER
SOUVENIR
SPOON

$12.00 per dozen
13.50 " " Gilt Bowl
15.00 " " All Gilt

Every jeweler in the country can reap
profit from Swastika goods. The demand
for them is spreading like wildfire.

We originated Swastika jewelry and
Swastika mounted goods, having over five
hundred pieces in our line. It includes Ster-
ling Silver, Plain, Enameled, Engraved,
Etched, and mounted on Leather Goods;
also 14 K. Gold on Sterling Silver, set
with Stones; also Solid Gold goods.

Send for complete Swastika booklet
(No. 42 K) giving history of emblem ;
also Counter Cards, Window Cards, etc.

Frank M. Whiting & Co. Paye & Baker Mfg. Co.

1510 Buchanan St., San Francisco 41 Union Square, New York

SILVERSMITHS

North Attleboro, Mass., U.S.A.
New York Office (samples only), 9-11-13 Maiden Lane
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Essential Principles for Successful
Salesmanship

As a general rule the " boys on the
road '' are a class of men that, in my opinion,
are more anxious to learn better methods of
doing their business than most men. We
are living in a very progressive age, which
means keener competition all round. Some-
times we find the goods win business for a
salesman, other times personality scores, and
with the most successful salesman we find all
combined with scientific salesmanship have
the "pull." Now let us take• the most suc-
cessful salesman for an example and by
closely studying his methods we may learn
some points that will help us in our daily
search for orders.

The first thing that will
Sparing in his Talk meet our eye in the suc-

cessful salesman is the small
amount of talk he has when calling upon a
buyer for the first time, and we come to see
how he introduces his line. He does not do
all the talking, but he simply endeavors to
get the buyer interested in a quiet manner.
The buyer being so used to salesmen's chatter
is likely to treat all salesmen the same. This
salesman knows that, so adopts different
methods from the general run of salesmen.
It is a mistaken idea among salesmen to think
that a fluent tongue will get the business.
It is not so. Silence is golden at times.

There is a time to not say too much or
you are likely to annoy the buyer and he
will cut you off short.

Now we know that a salesman must do
most of the talking because it is Ile that is
selling the goods, and buyers, as a rule, are
good listeners. But the most essential point
in salesmanship is using judgment in talking.
The successful salesman is one part talk and
nine parts judgment. He uses the nine parts
judgment in finding out when to use the one
part talk. Do not talk for the sake of talk-
ing. The buyer has something else to do
with his time, and the house pays you to get
orders. Use your talk as a means of creating
the interest of the buyer. You will then be
using judgment in talking.

The next we see in the
Charitable to scientific salesman is that
Competitors

he never runs down his
competitors' goods, and he does not allow
others to run his down. The buyer always
thinks he is buying his goods right, but at
the same time is open to be convinced that
there is something better in the market, and
it is up to you to show him that yours is
better. There is a way of doing this with
tact.

A good salesman is like a good cook—
he can create an appetite when the buyer is
not hungry. This is the science of salesman.

K E VS TO N E

ship. Tact is the essence. A tactician can
pull the sting out of a bee without getting
stung. He never vexes his customers and
he always makes inferiority feel equality.
He is so agreeable that you cannot be disa-
greeable to him. Hundreds of good cus-
tomers are lost through the carelessness on
the part of salesmen, when by using tact they
would still be customers.

Another thing that is essential in dealing
with a buyer is, if you make a mistake—
don't make a second one. If it is a mistake
own up to it. A mistake sprouts a lie, and a
lie breeds distrust. If the buyer has no con-
fidence in you, you might as well give up
calling upon him for you will do no more
business with him. It's an easy matter to
get the confidence of your house, or the
confidence of your customer ; but to be a
successful salesman you must have both.

Some salesmen take it easy when busi-
ness is good, but this should not be so, as
orders are easy to get then. Other salesmen
lose heart when business is bad, but this is
also the time to push as your house needs
orders most and will. appreciate your extra
energy.

One thing above all others
Square Dealing I would say which will help
Essential

a man to. success and that is
the straight deal. Be honest with your cus-
tomer whatever it costs. You will find it
pays best in the end. I have known all
sorts of dishonest means adopted by sales-
men in getting orders, but very few do any
good for themselves by such methods. No,
if your customers have proved you " straight "
it will take a good man to push you out.

There are a good many salesmen who
never think of future orders, but work only
for the present. Of course the right way is
to work for the present with an eye to the
future. Don't send a man three dozen when
he orders one dozen. There is nothing that
spells " ruin " quicker. A dealer likes to
have his order come in exactly as it was
given. If your house makes a mistake, try
and put it right and your customer will value
you all the more for it.

Another thing that is very
Knowledge of essential is to gain a thorough
the Goods

knowledge of your goods.
You will then be in a position of knowing
what you are talking about. It is always
wise to become acquainted with the manu-
facturing end of the business, as this piece of
knowledge comes in handy in pointing out
the defects in your competitors' goods, if
there be any.

In conclusion I believe the principles of
successful salesmanship may be summed up
under three methods.

First. The method of not talking at
random but in using judgment in the talking.

504g

Second. " Tact," of which the essence
is careful judgment.

Third. The " straight deal."
I am confident by careful attention to

these three methods that whoever applies
them will win success. —Boot and Shoe Recorder.

Experiences of a Salesman

On one point all the first-class salesmen
I have ever known are agreed : Sharp prac-
tice does not pay, writes Forrest Crissey.
Confidence is the only basis on which the
commercial traveler, the resident salesman,
or the clerk behind the counter can hope to
build up a trade. Only a few days since I
heard a star salesman, traveling for one of
the largest wholesale grocery houses in
America, express himself thus on how to
sell goods:
" Confidence in the personal integrity of

the salesman and in that of the house behind
him is the underpinning of a trade. Then
comes confidence in the ability, alertness,
energy and judgment of the salesman. Espe-
cially is this observation true of all lines in
which the salesman must • see his tradj con-
stantly.
" Now about inspiring the merchant

with confidence in your ability and the other
qualities I have named. Let me indicate
how it works in actual practice. For two
years I have been calling on a certain mer-
chant, trying to pry him loose from another
good house that has a strong grip on him.
But I couldn't budge him on an order that
amounted to anything until just the other
day, when he astonished me by saying :
" Yes, I'm going to surrender and give

you a good bit of my trade if you treat me
right. And perhaps you'd like to know why
I've switched from the other house ? Well,
it's because Johnson doesn't keep posted on
the market as he should. Crimmins, the
man who had this territory before him, not
only had his prices right down pat, and
seldom had to look in the book and see, but
he kept in touch with the market in a way
that made him a safe adviser. I could
spend money safely on the information and
advice that he gave me.'
" Now Johnson is square as a die,

but he's either too lazy or too much inter-
ested in something else to keep his prices
under his hat as well as in his book ; he
knows just a little more about the important
market conditions than my delivery boy.
I buy advice on the market as well as mer-
chandise, and if a traveling salesman fails to
furnish me either advice or goods that merit
confidence, then it's time for me to change
houses.' "

There's a moral in the above for the
salesman who 1'5 not thoroughly posted.
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STAND
BY THOSE

WHO
STAND
BY YOU

R.00KFORD SILVER PLATE CO.
STAND

BY THOSE
WHO
STAND
BY YOU

We MAKE Silverware for Jewelers Only

We SELL Silverware to Jewelers Only

We Plate a Jewelers' QUALITY Only

We PROTECT Our ONLY Customer—THE JEWELER

We KNOW The Jeweler Stands By Us and Thereby
Protects Himself

Who is " We " ? The RETAIL JEWELRY TRADE
and The R. S. P. CO. Nobody Elseand

STAND
BY THOSE
WHO
STAND

BY YOU
ROCKFORD "Rockford ILLINOIS

STAND
BY THOSE
WHO
STAND
BY YOU

Quality'

THE

COMB HOUSE
We manufacture a complete line of

Fine Mounted Combs in El K.,
o K., Sterling, Gilt and Gold Filled.

Also, all kinds of

Plain, Real and Imitation Tortoise
Shell Combs

Selection Pickages Sent to Responsible Jewelers

Wagner Manufacturing Co.
41 Union Square, New York

Repair Work a Specialty
Factory, Lorimer St. and Throop Ave.

Brooklyn, N. Y.

We are now over the inconvenience occasioned by the recent fire in our
factory and in a position to fill orders promptly. We are grateful for the
consideration shown us by the trade, and glad to be in a position again to
e*tend our usual service.

Our 1907 Line of

Hand-Painted
China

— IS NOW READY —

Don' t fail to see our new

Variegated Gold Line
Our Royal Worcester Line
Our Gold Deposit Line
Our Art Nouveau Line
Our Radiant Line
Our Conventional Line

SIX Decided New Lines

A distinct departure from all
other lines.

Must be seen to be appreciated

1500 different, useful and orna-
mental pieces to select from. No
other line has the variety.

No one attempts to meet our price
for the quality of work.

D'ARCY ART STUDIO
Chicago Office

1204 Republic Building
Works at Kalamazoo, Mich.
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Extravagant Economy

BY JOHN 'TWEEZER

A last-century philosopher packed a

t deal of wisdom into a few words when

• efined economy as " doing without some-

in..; you want when you want it, for fear

1, 11 some day have to do without some-

iNg you want when you don't want

Nature's Extravagance

When you come to think of it, the

■aIan creature is the only thing in nature
lich practices the ragged virtues of economy.

I, trees do not undertake to save last

ar's clothes. The sun paints gorgeous

tures in the sky and rubs them off the

'was again in an hour, or a minute.

owers riot in the forest's depths where no

U can see, and the brief blazonry of

tumn's color is soon " as a tale that is

(I." Spring does not save up her balmy

ys against the glaring summer, nor does

miner garner her heat that the winter may

warm. Nature is a great spendthrift.

I would not have you draw the inference

it man should take example of nature, in

liect of her reckless squandering ; for man

the one thing in nature which is account-

le to a higher power in the exercise of a

e will, because he stands in a responsible

ation to .` the sorry scheme of things

tire." But in just now far may he spend

d should he save?

Economy may reach such a point that the

octice of it becomes a wasteful extravagance.

Money-saving only one Form of Economy

The mistake is in our having been

ought to consider money-saving as the only

lid of economy. If money is the most

luable thing in the world, well and good :

■.11 let us save money by all means. But

e philosopher whose definition of economy

• have quoted evidently thought that there

some other possessions quite as valuable

money ; some things, whose possession

'es larger returns than could the disasso-

ued money which is expended on them ;

; ale other things which leave us poor indeed

we withhold the spending of the sum

Iich will procure them. The little boy

;cribed salt as ' the stuff that makes

tatoes taste bad, if you don't put any of it

•'' In the same sense, money is the stuff

it makes life taste bad, if it is hoarded in

rik, or in bonds, or in cupboard corners.
IC good of it is to make life easier and

tter. Give it a chance.

The Real Extravagance

The only real extravagance is the

sting of time ; for lime lost can never be

placed, " Time is money " ; it is the most
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valuable commodity in the world. The man

who wastes time to save money is the most

extravagant speridthrift under the blue

canopy. He is kin to that other economical

fool who wastes opportunities for enjoying the

thousand little pleasures that come his way

in his " pilgrimage between the two eter-

nities," because of horror of their small

money-cost. The summer outing, the small

hospitalities to our friends, the purchase of

the book, or picture, or bunch of flowers, the

occasional visit to the theater, the reasonable

indulgence in such delights as beckon to us

from the wayside—these minor enjoyments

should be seized as the really precious things

which make life worth living.

The Poverty of Wealth

The capacity for pleasure grows with the

exercise of it. The unhappiest wretch I

know of is a miserably-poor rich man who

spent a half century of his life with his eye

glued to the million-dollar mark. " When

I've reached that figure I'll stop and enjoy

myself," he told his friends. So he toiled

early and late, stinted in every direction,

denied himself every pleasure that required

the outlay of a penny. He accumulated the

million ; but he was swindled out of his

expectations. Alas, he a'idn' I know how to

enjoy himself ! He had grown too stiff in his

intellectual joints, too feeble in his moral

perceptions, to acquire the art of having a

good time. He realized with the bitterness

of despair that all his hoard of wealth was

unable to buy for him the delights expressed

in the hearty laughter of the comfortably poor.

But the loss of the faculty of enjoyment

of the good things of life is not the greatest of

the penalties which the extravagant " saver''

must pay. He sacrifices the finer impulses

with which he was originally endowed, shuts

out from himself the right appreciation of the

fellowship in human society, hardens his

senses to the inspirations which come from

the reading of good books and a knowledge

of the beautiful in art and ignores the uplift

of the sympathetic kinship which makes for

the general good of humanity.

What of Paternal Duty?

The duty to one's children is the final

argument for the practice of a rigid economy.

But I believe that present opinions on this

question will undergo a complete reversal in

a more enlightened age ; that the progress of

social science will demonstrate the fatuity of

past teachings on this subject ; that in the

swiftly-coming time when there will be a finer

sense of the fitness of things there will be

established a higher standard of parental

duty than that material standard which now

obtains. I believe that the only legacy of

real value that can be transmitted to A child
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is good example, I believe that a parent's

duty will have been sufficiently performed

when one has inspired his boy with high

ideals, provided him with a thorough educa-

tion, explained to him the proper functions

of his physical body, taught him the funda-

mental principles of business and put him

upon the world with little money but . with

manly character and a self-reliant, determined

spirit. Happy that boy, indeed, when in

after years he can look back to the many

little pleasures given him in his youth, his

share in passing " fads," his participation in

the current joys of the day ; honest in his

appreciation of the wisdom of the father who

did not save the uttermost cent that he might

enrich his son at middle-age, but who instead

" seized pleasure as it flies " and with -his

family enjoyed what came his way while all

had yel the zest for enjoyment. There was

the true economy—the expenditure within

his income, the gathering of as much of the

flavor and fragrance of life as lay within his

means, the safe storing of happy memories,

the increasing appreciation of all that is

beautiful and true and good in life.

The Right Limitations of Expenditure

I do not discourage economy ; on the

contrary, I insist that it is a great virtue ;

but I present a new definition of the word,

and the crux of the question is as to the

right limits of expenditure.

First, of course, you must live within

your income; second, put by something every

year, to serve you during the non-productive

period of old age. BUT (and the big letters

are necessary to emphasize the qualification)

don't live on five hundred a year if your in-

come is twenty-five hundred ; don't imagine

that the whole duty of a man is to leave a

fortune to his children ; don't be envious of

the very rich ; don't miss every little pleasure

that conies your way, and knit your brows

over the inexpensive indulgences which make

your children happy ; don't be miserable.

There are no pockets in shrouds. It is a

beautiful world, full of all sorts of things

which make for joy of the mind, the soul and

the body, and we haven't a great while to

stay in it—we'll be a long time dead. Get

the most out of it, in the way of rational

enjoyment, that you can. Feed your body

with as good things as you can afford ; feed

your mind with the divine pabulum of great

men's thoughts—with history, philosophy,

romance and poetry ; feed your soul with the

inspirations which are born of contact with

noble scenery, of travel in strange lands, of

music and art ; and in so doing you will

come to see that wise spending is infinitely

more profitable than extravagant saving, that

character broadens and strengthens and the

real object of life rises to the view only after

one has lifted his hungry eyes from too close

sight of the elusive dollar, and that " the

lpye of money is the root of all evil,"

J. T.
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Something Entirely New
A new chart published by the Geneva Optical Co., illustrating two normal and twenty-two diseased

conditions of the Retina. Each illustration is an original drawing, two inches in diameter, in natural colors,
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of Subjects Illustrated

Normal Fundus Dark
Normal Fundus Light
Central Chorioiditis
Detachment of Retina
Retinitis Pigmentosa
Embolism Central Retinal Artery
Posterior Staphyloma with Chorioiditis
Myopic Crescent
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Papillitis Neuroretinitis
Papillitis Hxmorrhagica
Sarcoma of Chorioid
Glaucoma
Hxmorrhagic Glaucoma
Glaucoma with Atrophy
Injury
Rupture of Chorioid

Salo by

Opaque Nerve Fibres
Disseminated Chorioiditis
Coloboma of the Chorioid
Central Chorioiditis (slight)
Retinitis Pigmentosa with Oblong Disc
Optic Atrophy
Retinitis Albumin urica
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teviews of Current Ophthalmo-

logical Literature of the World

k. Statistical Inquiry as to the Relief

and Cure of Migraine by the Cor-

rection of Errors of Rerfraction

Migraine or sick-headache is a disease

hat is probably well-known to every reader

If THE KEYSTONE, if not from his own

personal suffering, at least from that of some

member of his family. With regard to the

rausation of this trouble from eyestrain, Dr.

Albert Rufus Baker, of Cleveland, Ohio, in

an article of the above title in The Ofihthal-

mic Record, cites the following passage from

the recent book on " The Eye and Nervous

System," by Posey and Spiller :

Originally the term ophthalmic migraine was

used to bolster up a theory of the causation of the

disease. This theory was that of Piorry, who held

that migraine may be caused by overstrain of the

iris and overstimulation of the retina. Here we

have a very early statement of the theory of eye-

strain, which has since been worked up to such

good purpose by some specialists.
By much the same process of logic it would be

possible to prove that eyestrain is responsible for

locomotor ataxia, or for cancer of the womb, or,

in fact, for any disease which happens to appear in

a patient who has a little astigmatism.
The treatment of migraine is entirely symp-

tomatic and expectant. There is no specific for the

disease. In our ignorance of the pathology of the
affection, our treatment can be nothing more than

empirical ; and this fact is proved, as in all similar

cases, by the large number of remedies that are

recommended and even lauded in excess. From

• 'wick nostrums to spectacles the list is a dre
ary

■tre and will not be repeated here.

It is evident from the foregoing quotation

that the neurologists by no means are all

agreed as to the ocular origin of migraine ;

hut Dr. Baker proves by a statistical inquiry

from one hundred of his patients, suffering

from migraine, that the majority of his pa-

tients were cured, that is, had no return of

the migraine after the error of refraction had

been corrected. This was the reply from

fifty-five patients. Thirty-one were greatly

benefited and had attacks very seldom. They

expressed their belief that the recurrence

could always be accounted for by leaving off

the spectacles, excessive eyework, commenc-

ing presbyopia, etc. Of the fourteen cases

that were not benefited by correcting the

error of refraction five were cured by teno-

tomy of one or more of the ocular muscles,

one was cured by the use of a pessary, while

eight cases continued to suffer more.or less

severely from migraine ; but all of them con-

tinued to wear their glasses and said they

could not do without them. The doctor,

therefore, feels justified in expressing his

belief that the ordinary sick-headache very

frequently has its origin in eyestrain. He

gives the following convincing example : "A

school teacher here in town had headache

Friday afternoon as regularly as the Friday.

came. She always was in bed all day Satur-

day and often unable to go to church on

Sunday. On Monday she went back to

school and did the work pretty well all week,

but on Friday afternoon the headache came

back and incapacitated her for all mental or

physical work for one, two or three days at a

time. She put on a pair of glasses and she

did not have a headache for two years. One

day she broke her glasses, spent several

hours in reading and the next day had a

severe sick-headache."
That eyestrain thus may cause such

attacks of sick-headache there can be no

doubt, but this does not mean that the

person afflicted with migraine always must

have an error of refraction which must be

corrected. Eyestrain is possible without

an error of refraction. To this important

possibility the doctor calls attention in the

following passage :

There is another observation I wish to make

in passing, which seems to have been entirely over-

looked in the discussion of this subject, namely,

it is possible for a person with emmelropic eyes to

have migraine from eyestrain ; consequently, a

correction of an error of refraction may not entirely

cure a patient of migraine if said patient thus

continues to overwork. It must have been the

experience of all of you to meet patients who have

been entirely relieved of their attacks of sick-

headache for a number of years, and then have

these same people return complaining of the old

enemy and wishing a change of lenses. A careful

examination shows no change of refraction. How-

ever, on inquiry the patient's habits reveal that he

was doing three or four times the amount of eye

work he ought to do. The only cure is less work

and more play.
If you will pardon a personal reference, vi ill

say, that in my own case I do not have an attack

once a year, yet I could bring one on within a week

if I did all the reading I should like to do. I have

learned my limitations—it is a case of becoming a

doctor instead of a fool at forty. One of my best

friends has not learned this lesson at seventy, and

continues to rail at the oculists because they do

not cure his migraine.

A Unique Case of Eystrain

In the human body every organ and

part of it has its representative in one or

more cells of the brain, and as all these

different cerebral cells are more or less inti-

mately connected with each other, it is easy

to understand how remote parts of the body

may act upon each other by means of their

cerebral relations. It is thus that the eye

may react upon other parts of the human

body, as the stomach, the intestines or even

the urinary bladder. An interesting exam-

ple of the last form of reflex has recently

been published by Dr. Percy R.Wood, in the

Journal of the American Medical Association.

He describes his case as follows :

Miss M—, of Marshalltown, aged ten, first
seen last June, was suffering from a group of symp-

toms easily recognized as being of ocular origin,

viz.: nervousness bordering on hysteria, melancho-

, ha, indigestion, headache, etc.; but standing o
ut

(507)

from this striking clinical picture was one symp-

tom, unknown in my experience, enuresis—occur-

ring mostly at night. She had suffered from this

distressing symptom for two years, and had con-

sulted many physicians and obtained no permanent

relief. She had taken treatment for neurasthenia,

indigestion, liver and kidney troubles.
Under a cycloplegic I found the following errors:

R. Sph. 1.50 C cyl. + .87, ax. 1800.

L. Sph. 2.50 C cyl. ax. 175°.

Notice the astigmatism against the rule. I pre-

scribed :
R. Sph. cyl. .50, ax. 1800.

L. Sph. 2 Cyl. -I- .87, ax. 175°.

The more aggravated symptoms gradually

lessened in severity, and now six months later she

has entirely recovered.

Such cases undoubtedly show the great

importance of a thorough ophthalmological

examination in all these troubles, where a

direct treatment of the abnormally acting

organ has no effect. Of course, the reader

will understand that eyestrain is not the only

cause of the enuresis, but that in this particu-

lar case the bladder was very irritable, and

that the additional irritation from the eye-

strain was just sufficient to ",break the

camel's back."

What is the Visual Acuity that may be

Expected After Cataract Operation?

To give a definite answer to the question:

" Who was the first that recognized the

nature of cataract and operated for it," is

impossible at the present time. It is true

that Celsus, a Greek-Roman physician who

died in the year 50 A. D., plainly describes

the nature of this defect and the operation of

depressing it into the vitreous, but there can

be no doubt that Celsus got his knowledge

from Greek writers, especially of the Alexan-

drian school. But at the present we cannot

state the source from which the Alexandrians

obtained their knowledge. The further grad-

ual development of our knowledge about

cataract and especially the interesting point

about the visual acuity to be expected after

the ordinary operations for cataract has been

described lately by Dr. D. W. Green, of

Dayton, Ohio. He states in the Ohio State

Medical journal that the first authentic refer-

ence we have to cataract is found in the

Eight Books of Medicine by Celsus, and

quotes the description of couching operation

found therein. Galen, A. D. 130, and others

following him refer to cataract, but not in the

clear and distinct manner used by Celsus.

The first recorded cases of extraction were

those of St. Yves in 1705, and Petit in 1708,

but they were made only as a result of failure

at reclination which they intended. Jacques

Daviel, after having operated both by reclina-

tion and extraction, decided in 1750 to use

henceforth the latter method in all cataracts.

Daviel's extraction operation was similar

to the simple operation of to-day. The

references to visual results of these early

(1 'mil 'mug. 509)
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operators are very indefinite. Snellen, in

1866 to 1868, devised the first test-card for

determining the acuteness of vision at a dis-

tance. The first definite statistics the author

names are those of Knapp, in 1867, in which

of one hundred cases, there were failures, 2 ;

imperfect vision, -131. to The 12 cases ; perfect

vision, 54 to -11-6, 86 cases. He gives further

statistics of Knapp's operation, also statistics

of Dr. Agnew, and quotes from Dr. Loring's

article on this subject. For a time 3 normal

vision was the standard, as used by Graefe

when making his flap operation, except in

patients over seventy-five years old, when he

lowered it to %. In his new peripheric

linear method, in which he got 90 per cent,

of perfect results, his standard was Knapp

took this for his standard in his first series of

one hundred cases, for his second /Au. A fair

average of vision by different operators and

under different methods is about 85 per cent.

successes.

The Examination of the Eyes of
School Children

Another step in the right direction

towards a general examination of the eyes

of all school children has been done lately by

Dr. R. G. Loring, of Boston, who publishes

his results in a late number of The Boston

Medical and Surgical Journal. He examined

the eyes of 420 children and found 167 who

could be classed as normal, as they had per-

fect vision, no ocular symptoms and no per-

ceptible refractive errors. He further found

155 children who had small errors of refrac-

tion, but as they had good vision and very

few symptoms no further treatment was insti-

tuted. Ninety-eight children underwent a

rigid examination as they either had less than

one-half of vision or troublesome symptoms

or marked refractive error. Loring found an

increasing number of defective eyes in the

higher grades and he further observed the

following most interesting fact, that the

majority of normal eyes were present among

the good students, and the majority of

defective eyes among the poor students.

Does the Best Marksman Always Have

the Best Vision?

Most people believe that the man who

shoots best necessarily must have the best of

vision. But although of course a certain

amount of vision is absolutely necessary, it is

by no means always the man with the best of

vision who is the best shot. This is' well

shown by Messrs. Ginestous and Goulard, in

a paper in the Archives d' Ofihthalmologi e,

entitled "The Vision of Marksmen." The

following is an extract of this paper as given

in Ofihthalmology

To reach the first rank in competition the

marksman requires various qualities, such as " man-

ual dexterity, intellectual activity and particularly a

calm temperament ; the psychic condition of the

moment must also be considered." In addition,

as shooting includes a visual act, it would seem to

necessitate a more or less complete integrity of the
physiologic ocular functions that are called into
play. The authors are concerned exclusively with
the latter.

Since it is not possible to see distinctly at the same
time two points at unequal distances, for two such
points to cover each other in the act of aiming, it is
necessary for the image of one to lie in the center
of the circle of diffusion of the other (Helmholtz).
The marksman must direct his attention to two
objects, one furnished by the sight and the other
by the target, and when the image of one is
distinct, that of the other must necessarily be
diffused. If the point aimed at must give the
sharp retinal image, the visual acuity should be

perfect, but if, on the contrary, it is the sight
that must be seen distinctly, the acuteness of

vision is of less importance than a sufficient
power of accommodation, and accommodative
asthenopia becomes a serious defect.

Formerly the rules of the range required men

to shut the left eye and shoot from the right
shoulder, but these rules have been modified and

they are now allowed to fire as they choose and to
shut either eye or neither. Instinctively they gen-
erally close one eye, usually the left. Those who
fire with both eyes open are the exception. Bin-
ocular vision may be useful in battle to assist in
appreciating distances, but aiming is essentially an
act of monocular vision.

It is the general impression that shooting
demands perfect visual acuteness, but the observa-

tions of the authors and of others who have studied
the question tend to invalidate this conclusion.

Testing the vision of twenty-five of the best marks-

men and an equal number of the worst, gave
practically the same result. One man with mixed
astigmatism and a vision of three-tenths in the

right eye and two-tenths in the left eye was one of

the best marksmen in his regiment. It is possible

to be an excellent marksman with very defective

refraction and visual acuity. Schmidt-Rimpler

says : " It is remarkable that it is often possible

to shoot well with defective vision. To aim at a

target at six hundred meters an acuteness of vision

of slightly less than one-half is sufficient." An

army surgeon who, for nearly twenty years, had

compared the success on the range of many hun-

dreds of men arrived at the paradoxical conclusion

that in the first class there is a relatively large

number with a rather low visual acuteness, while

men with perfect vision are often found in the

second class, Another army surgeon who is him-

self an excellent shot has a vision of only one-fifth

in the right eye which he uses in aiming. What it

is necessary to see distinctly in aiming is the notch

of the sight, and the circle of diffusion is furnished

by the target. The best marksmen are those who

see the sight on the gun very sharply and place it

in the center of the circle of diffusion of the mark

without attempting to see the latter distinctly.

All the good marksmen examined, except one,

who was astigmatic, had an acuteness of vision of

at least one-half. Astigmatics may prove an excep-

tion. If they have only a slight ametropia in the
meridian approaching the vertical they aim with

this meridian by inclining the head until it corre-

sponds with the notch in the sight. In most armies

the rules for physical fitness exclude recruits with

an acuteness of vision of less than one-half in the

better eye. The static refraction is of compara-

tively little importance in shooting, but it is

necessary that the dynamic refraction (accommo-

dation) should be undiminished, for the marksman

must have a sharp and precise vision of the notch
of the sight, situated at a distance of from 78.80

cm. to x.18 m. It is well in shooting to correct a

myopia above one diopter, and the accommodative

asthenopia of hypermetropia and presbyopia neces-

sitates the use of convex glasses appropriate to fix

the sight of the gun. Presbyopes sometimes,

instead of correcting their presbyopia, increase the

distance of the sight. Some myopic hunters who

habitually wear correcting glasses prefer to be

without them when they shoot flying. French

army spherical glasses only are allowed. In.Ger-

many all vices of refraction, " even astigmatism"

(!), are corrected.
It is possible to acquire the habit of shooting

with both eyes open, and many letters from

champions of the rifle-range confirm this. The

phenomenon of the suppression of one eye is well

known. For aiming, one eye only is useful, and it

is the prevailing eye, according to the expression of
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Vallee and Tscherning, that directs the aim. The
prevailing eye is generally the right one when the
acuteness of vision is the same in both. Because
(Tscherning), having used it much separately, we
have acquired the faculty of judging with this eye
the position of external objects, or, in other words,
because there is developed a kind of monocular
vision by the side of the binocular.

There are two kinds of subjects in the class of
those who shoot with both eyes open. Some learn
to suppress die image of one eye the more easily if
the vision of the suppressed eye is less acute.
These are generally excellent marksmen. Others
are men who cannot shut one eye separately because
their cerebral centers do not emit the dissociation
of the conjugate movements of the eyelids. Among
these the authors have often found stigmata of
degeneration or narcotic or alcoholic inheritance.

Most men who aim with the left eye do so
because they have a defective right one ; others
because they are left-handed.

It is claimed by some authorities that yellow
targets or the yellow glasses recommended by
Fieugal make the mark more visible and the results
better. Several marksmen use with advantage
glasses tinted yellowish-green when the light is too
bright or the target is exposed to the sun.

Note on the Examination of Five Hun-
dred and Thirty-eight School

Children oi the East
Cleveland Schools

" Each child, when entering the public

schools, must be examined as to the condition

of its eyes, its acuity of vision and refraction,
and glasses must be prescribed if necessary."
This, we hope, will some day be the verdict
of the school authorities. At present we are
still far from recognizing the necessity of this
examination, and it is only by publishing the
results of such eye examinations of school
children here and there that the public and
with it the proper authorities will be educated

to the proper standard. Such systematic
examination of the eyes of 538 school
children was lately made by Dr. L. K. Baker,
of Cleveland, Ohio, who states in The Cleve-
land Medical Journal that he found 89 per

cent. had normal vision for distance, 8 per

cent. were excessively far-sighted, 25 per

cent. had inflammatory troubles in one or

both eyes, and 4 per cent. were wearing

glasses at the time of examination. Baker

expresses his belief, which we think is quite

justified, that these examinations should be

made not by the school teachers but oculists,

who are better able to judge of the bearing of

the eye defect upon the work of the pupil.

Working in the same direction is Dr.

W. J. Bussey, of Sioux City, Iowa, who, in

The Iowa Medi cal Journal, points out clearly

and forcefully the results of neglected eye

abnormalities in children, and seeks to impress

that in the vast majority of cases, crossed

eyes in a child reflect more discredit upon

the parents and the family physician than a

bad case of talipes in which no effort at cor-

rection has been made. He notes the pro-

gress made in the movement initiated by Dr.

Allport for the examination of the eyes and

ears of school children.

"Running a monthly trade periodical is not

our forte ; if it were, we could not make any sug-

gestions as to the improving of the present clean

2-et-up and interesting contents of The Keystone.

We are pleased to renew our subscription to your

journal."— Wm. Frantz & Co., Jewelers and

Opticians, New Orleans, Louisiana.
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Investigate the Ametropometer
\V ith it you can diagnose any error of refraction in one minute, ktild

correct accurately the most difficult case in five minutes.
Send for descriptive literature. Price, $20.00 Net.
We publish below a few extracts from hundreds of letters received.
This will reflect the value fifteen hundred users of our Ametropo-

meter place upon it. •
F, B. Downward, Marengo, la.:

"Received the Ametropometer some few months ago, and it is the finest instrument
ever used."
Posettkrans & McBee, Oconomowoc, 1Vis. :
"Wo are using oue of your Atnetropometers and find it a most satisfactory instrumetit

it, every way."
9. B. Staffer, Annville, Pa. :

"I have your Ametropometer. Best Instrument made. Can you send me a few of
your descriptive circulars of same."
W P. Poole, M.D., Detroit, Mich. :
"I have made use of your Ametropometer and believe it to be a great help in determin-

ing the correction of refractive errors."
Geo. IL King Nelmda Ia.:

"I bought one of your A metropometers a few months ago and find same a great help
in correcting errors of refraction, and it is the most satisfactory instrument I ever used."
8. V. Maltery, Plandreau, S. Dakota:

A"I have used your metropometer six months and will say I am more than pleased
with it. It is worth five times its cost for determining a case, if it could be used for no
other purpose."
E. A. Marsh, Grinell, Ia. :

"I bought one of your Ametropometers seven months ago and find it a valuable
assistant for correction, and especially with children. I thought it might be of interest to
you to know my experience."
.7: S. Blondin, 1Voonsocke1, It. I :

"I bought an Ametropometer through G. H. Taylor & Co., Providence. R. I., and have
been using it since Xmas wills the best or success. I like it very much and would not tamo
any price for it if I could not get another."
J. B. Patterson, Clear Lake, Ia.:

"The Ametropometer I bought of you some eight or nine months ago is all right fur
detecting and correcting all errors of refraction, and the money paid for it was a splendid
Investment. I could not afford to be without it."

Honeycomb & Son, Shullsburg,
" Yours of September 6th received, and in reply would say we never give a testimonial

to anyone, as they are so easily bought from some, but will say that anyone who buys your
Ametropometer will never regret the purchase."
RM. Helmer, Hector, Minn. :

"The Ametropometer I purchased of you does Just what you claimed it would. It does
measure the errors of refraction, anti any optician need not make a mistake if he follows
the directions that come with it. It is the best help un optician can have in his work."

Prank f Hyde & Co., Appleton, 1Vis. :
"We have lately received one of your Atnetropometers and find it it good machine for

measuring errors of refraction. The instrument is so simple in construction, and very accu-
rate in its measurements, that we can cheerfully recommend it to any refracting optician."
Phillips Bros., Portland, Ore. :
"We have now used your Anuetropometr for two weeks and find it works to perfection.

Several of our old customers coming in wit h new patients we have induced to have their
eyes examined by this instrument and find in every case it brings out the same results RN
found and prescribed for them. For measuring Myopia, Hypermetropia and Astigmatism.
it mmnot be equaled."
W. C. Martin, Belding, Mich.:
"I am very much pleased with your Antetropotneter. I have used nearly all of the

principal instruments devised to aid the optician, butt have found nothing that compares
with yours either in speed or accuracy. I have tilted several particular people that others
have failed upon entirely. One lady in particular, who is very nervous and could not tell
what was right, and was under the impression flint there was only one optician who could
flt her—one in Grand Rapids that she had knowo from a child. She came in after wearing
my lenses, saying they fitted her better than any she had ever worn. I have sold all my
instruments but yours, and am well satisfied with my investment in it."

Reading Glasses
Have a qualify and stability of construction un-

approached by any other reading glasses on

the market.

If They are the American Siandard made in

America.

q Every dealer can sell many more reading glasses
than he now does if he will carry an attractive line

in stock, and bring their usefulness to the attention

of the public.

q Every office and every home should have its
reading glass—nothing more useful for examining

engravings, photographs, natural objects, flowers,

etc. Almost any small thing looks better when

whty:nified a little.

11 \\•, will be glad to supply you with suitable

cuts for newspaper or circular advertising.

qi Your jobber \VW supply you with the glasses.

Bausch 0 Lomb Optical Co.
Rochester, N. Y.

New York Boston Washington Chicago San Francisco

Johnston Optical Co., Detroit, Mich.

The progress of education in eye refract
ion

has naturally stimulated greater interest in the

fundamental and final instrument of visual 
correc-

tion, the lens. There is now a universal desire in

the optical world for more information on the

purely mechanical and scientific aspects of the

optician's calling, and we are pleased to an
nounce

that through the courtesy of Bausch & Lomb 
Opti-

cal Company, Rochester, N. Y., we are ena
bled to

republish in its entirety their excellent brochure

entitled " Lenses : Their history, theory and 
manu-

facture " published in honor of the ninth 
annual

convention of the American Association of 
Opti-

cians. This will appear in serial form, the first

instalment being as follows :

Glassmaking
Glass is one of the most important substan

ces

in use at the present time, not only m
inistering to

our daily needs, but occupying also a 
command-

ing position in the manufacture of all 
kinds of

scientific instruments. It is indispensable for the

pleasures no less than for the graver conce
rns of

life.
The art of the manufacture of

History of Glass-, glass has its roots in antiquity.

Remains taken from old tombs

and cities bear witness to the fact

that the ancient Egyptians were acquainted

not only with glass melting but also with
 glass

blowing. In the ancient city of Thebes there

have been found pictures not less than fou
r-thou-

sand years old illustrating glass blowing, a
nd also

glass bottles, vases, capitals of columns, as
 well as

glass beads with engraved inscriptions. 
At all

events the discovery of glass melting is more

ancient than the Roman writer Pliny would lea
d us

to believe, for he ascribes its invention to an 
acci-

dental discovery of the Plicenicians. Far more

likely is it that the Phcenicians who carried on
 an

active trade with the Egyptians learned from 
them

how to make glass, and then introduced 
the art

among the Romans.

The articles made of glass which have come

down to us from that ancient time show a high
 de-

gree of excellence not only in respect to the 
quality

of the glass itself, which is colored, but also 
with

respect to the polishing and engraving, so that 
they

must have been very costly at that time, and t
hey

are certainly among the most treasured object
s in

historical museums to-day.

About the beginning of the Christian era the

art of glassmaking was introduced into Rom
e, the

first glass house being said to have been ere
cted

under the Emperor Nero. Glass was at that time

used mainly for decoration and ornamentation
 of

the houses, chiefly in the form of glass mosa
ics;

but glass drinking utensils, the costly possession of

princes, are referred to by writers of that time,

who later mention those same articles as in com-

mon use.

making

At an early period glass seems

Antiquity of Glass to have been found useful for

windows and to have done ser-

vice in the houses of the rich.

From the ruins of Pompeii there have been ta
ken

remains of glass window panes, though of sm
all

dimensions, it is true.

Windows

In the troubled times of the migrations of the

tribes, during which civilization was destroyed, th
e

art of glassmaking disappeared, to reappear a
gain

in the 7th century, first in Byzantium and later i
n

Venice.
Glass, however, never reached the important

position in ancient times nor even in the mid
dle

ages which it has attained at the present time.

While formerly because of its cost, glass was

merely an article of luxury purchasable only by

the wealthiest, it is to-day an object of necessit
y

without which our present civilization were impos-

sible. Our entire mode of life, our art of building,

chemical and medical science, astronomy and our

knowledge of world systems are possible only be-

cause of glass from which are made apparatus 
and

instruments of all kinds.
Apparently of less, and yet for

Glass for Optical all mankind of far greater im-

portance, is its use for optical

purposes. The purposes for

which glass is used in optics are extraordina
rily

varied and demand very different qualities. 
For

example the construction of lens systems requ
ires

glass of the greatest degree of clearness and 
the

highest refractive index ; in making telescopic lenses

the problem is to produce, in large masses o
ften

weighing hundreds of pounds, glass which shall

be homogeneous and clear and free from strim

and strains. Microscopical technique on the other

hand, demands glass no thicker than paper.

Photography, and marine and railway signals make

use of colored glass of very definite action ;
 the

manufacture of spectacle lenses requires glass suffi
-

ciently clear and hard and at the same time r
ela-

tively cheap, the colorless lenses absolutely co
lor-

less, the colored ones of all possible colors 
and

shades.

Purposes

All these kinds of glass are

Nature of Glass made on the same principle as

is that which is used for the

ordinary purposes of life. Glass is of so peculiar

a nature as to show scarcely any strong d
ivision

line between the various kinds. By changing the

added ingredients one variety becomes chan
ged

into another. The value of the product and
 its

usefulness in optics depends solely upon its c
orn-

position and the purity of its component parts 
an

upon the skill of the workers in preparing the 
raw

material. Glass is an amorphous solid substance,

insoluble in water and acids, generally tran
sparent

or translucent, and composed of various silic
ates.

It is made by melting a silicate (as sand, 
quartz)

with alkalies (sodium, potassium, Glauber's 
salt),

and calcium or lead oxide. According as one or

the other of the last two named predomin
ates is

glass classified into the two main kinds, lime 
and

lead glass.
a. Lime glass is by far the most

Kinds of Glass abundantly used ; from it are

made the ordinary bottles, win-

dow panes, mirrors and most of the common 
glass

objects. If sodium sulphate is used, the resulting

glass is termed sodium ; if potassium, potassium

glass.
Particularly clear lime glass adapted for opti-

cal purposes is called crown glass.

b. Flint glass is characterized by its brilliant

lustre, high specific gravity, high refractive index,

great elasticity and musical tone. It is used for

fine drinking glas3es, ornaments, and for special

optical purposes.
In addition to the above-mentioned varieties

there are all sorts of combinations of 'inn and lead

glass which were formerly made empirically and

guarded with the greatest secrecy. Modern chem-

istry has reduced to a system the gay diversity of

the old glassmakers, a matter of the utmost import-

ance since the present time makes so many more

demands upon the glassmaker's art.

Aside from its clearness and the

readiness with which it may be

moulded, glass must above all

things have sufficient resistance

to outer influences, the air with its moisture and

carbon dioxide, and to the slow action of most

acids. No glass possesses all these qualities in the

fullest degree, but many do very closely approach

this ideal. The length of time in which glass will

withstand the fumes of concentrated muriatic acid

is a measure of its excellence. By degrees all

glass loses its brilliancy and transparancy when

exposed to the air. It becomes tarnished

or coated, the atmosphere dissolves the alkalies

and the silicic acid remains on the surface in the

form of scales or flakes. Very old glass, particu-

larly such as has lain buried in the earth for a long

time, shows upon its surface the most beautiful

iridescent lines which art cannot imitate.

In general, the more silicic acid and lime glass

contains, the greater its resistance ; certatn it is

that glass containing increasing quantities of silicic

acid and lime is less fusible, so that it is correspond-

ingly more difficult to produce hard glass which

shall be per e
The more alkali the glass contains the more

fusible it becomes, but the more likely is it to be

affected by long exposure. The manufacturer

must therefore choose the happy mean between

these two extremes, which with the present knowl-

edge of chemical laws he is happily able to do.

Qualities of
Glass

Large glass furnaces made of fire-proof clay

are used for melting the glass. These furnaces are

called crucible and tank furnaces according as
 the

melting of the glass is done in large pots of fir
e

clay or in one large melting pot or crucible.

The crucible furnaces concern us chiefly since

optical glass is produced therein, the others 
being

used to make a comparatively impure glass wh
ich

is used for ordinary bottles and window panes.

The crucible furnaces contain

Crucibles a number of pots, six to twenty

arranged in two rows. The pots

are round or oval and vary in size, some

small ones holding but two or three tons of gl
ass,

others in which a mass of twenty tons may
 be

melted, and all the gradations between. The

manufacture of these pots is a simple matter
 in

itself, for they are made of a mixture of bu
rnt and

red clay, but since they are required to withs
tand

the highest temperatures the task is really on
e of

(Continued on page 518)
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Get on the frac
oJ

400d business
There's plenty of game ahead for the dealer who goes after Shur-On business.
Our regular systematic advertising in leading magazines reaches millions of readers

every month and makes an impression that can easily be followed up to your advantage.
Back it up with local newspaper advertising and window displays. Let everybody

know you have

Shur=On Eye=glass Mountings
and you'll bag the most dollars and do an ever-increasing business.

Here's a letter that bears us out:

"I have sold many pairs of Shur-Ons which I credit to your advertisements,
and my own efforts of informing the public that I kept a full line of this popular
eye-glass.

One individual in particular, who was referred to me by your firm, has
been the means of sending me $68 worth of business, which I am sure would
have escaped me, as it was from neighboring towns.

I believe that by keeping the public informed that he keeps them and takes
pains in adjusting them neatly to the nose, that there is more money in
Shur-On Glasses than any I know of to-day, for they give satisfaction."

B. E. GURNEY, Newburgh, N. Y.

Any number of opticians have the same kind of a story to
tell. They find it profitable to push Shur-Ons and so will you.

It pays to carry a liberal stock

Sales are increasing all the time, and you
ought to have a liberal stock of Shur-On eye-

glass mountings with our latest guards
for hard-lo-Jif noses—Nos. 8, ga, r4a, 15 and 16. Then you can
take care of every customer and fit him with the exact Shur-On

guard needed for his particular case. Send for samples.

We'll be glad to send you window-cards, too

Lenses : Their History, Theory

and Manufacture

(Continued front page 511)

the most difficult ones in the whole process of

glassmaking.
Open crucibles are used when the heated gases

are to have access to the mass of melted glass ; in

the making of lead glass, how-

ever, the contact of the lead

with the burning gases causes

the glass to become dis-

colored, hence closed cruci-

bles are used. They are also

indispensable in the manufac-
I JI of certain colored glass.

Accompanying illustrations

show both kinds.
The glass furnaces are at

the present time heated exclu-

sively by means of gas, made

in gas generators from coal,

coke, wood, peat according to

well-known methods. The

gases generated are carried to

the furnace through pipes

more or less long and compli-

cated, and there are burned

with the help of heated air.

To produce the high temperature necessary to

melt glass (about 15000 and i600° Celsius) almost

all of the present-day glass furnaces make use of

the Siemen's Regenerative System. It would lead

us too far afield to go into the particulars of

construction.

Process of
Melting

The mixture of sand, calcium,

sodium or Glauber's salt or

potassium after being thrown

into the red-hot crucibles, im-

mediately boils and ferments because of the escap-

ing carbon dioxide, and is speedily reduced to a

seething liquid mass. After this melting process

made of glass, the operations and methods by

which they are made are no less so. While often

the most complicated forms and machines are used

in the process, frequently the most beautiful and

artistic objects are produced by the use of the

simplest implements.

stands perfectly how to make the entire sheet of

uniform thickness, and this task requires a well-

trained eye and long practice.

Sheet glass for optical purposes,

Glass for more particularly for spectacle

lenses, must be in every respect

a first-class product. It must

not only be perfectly clear but also be uniform

throughout ; it must be hard enough to be not easily

scratched and show great resistance to the

moisture in the air. But very few kinds of glass

possess all these qualities, and even then many

sheets must be discarded because in one respect

or another they are not up to standard. Those

sheets which are acceptable are then cut into round

or oval disks by means of a cutting machine pro-

vided with a diamond

cutter.
Optical glass is

colored by adding metal

oxides to the mass of

melted glass ; cobalt

oxide giving to glass the

well-known blue color;

chrom-oxide, green ; copper oxide, blue green,

but in protoxide form, red ; gold, ruby ; silver,

Spectacle Lenses

The large sheets of glass used for show win-

dows, and when silvered on the back, as mirrors,

are made by pouring the melted glass upon small,

heavy, iron tables, rolling it, then grinding and

polishing it on rotating plates. Most of the

cheaper articles in common use, table utensils,

ink-wells, plates, bowls, coarse drinking glasses,

etc., are pressed in moulds. Glass tubes and rods

are drawn out. A special method of preparation

is used for flint glass designed for optical purposes.

Bottles, fine hollow glassware

Glass Blowing and drinking glasses, window

glass and sheet glass for specta-

cles lenses are " blown." The chief instrument

used in the production of blown glass is the pipe,

an iron tube i to IX yards long, having a mout
h-

piece at one end and the opposite end thickened for

the purpose of taking the glass out of the crucible.

The thickened end of the tube is repeatedly

dipped into the soft mass and the glass adhering

thereto is rendered symmetrical by turning it in a

hollowed-out block of wood and at the same time

blowing it and the glass is distributed around the

tube according to the shape and size of the obj
ect

to be formed. By turning it, tipping, waving 
to

and fro, occasionally warming, cutting here and

adding there, there grows under the hands of a

skilled glass blower the most artistic forms, be it

,--iit$1111111 .
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E. Kirstein Sons Co.
Established 1864 Rochester, N. V.

a beautifully-shaped wine glass or a large plate

glass cylinder.

The cylinder which is the original form of the

sheet glass ordinarily used

for spectacle lenses is cut

lengthwise, and after being

heated in a special oven is

flattened into a sheet, as

..... may be seen from the ac-

companying cut. It is

then allowed to cool very

slowly in a long carefully-

heated annealing oven.

The thickness of sheet

glass is determined by the

quantity adhering to the

Or\

is concluded, the length of time, eighteen to thirty

hours, depending upon the kind of glass and the

method of melting, the mass is allowed to cool

until it becomes viscid, in which condition it is pos-

sible to work it into form.

Now begins the forming process

which is the real " glassmak-

ing " and requires workmen of

great skill and end uranc e.

Glass is formed through blowing, pressing, cut-

ting, pulling and moulding, and by combining

these manipulations. Manifold as are the objects

Process Of

Forming

end of the iron
tube when it is
withdrawn from
the melted mass.

A skilled glass
blower under

yellow ; iron, greenish ; manganese,violet. Smok
ed

glasses are colored by using several of above-

mentioned oxides.
Flint glass which

contains much lead, as

well as similar kinds of

optical glass of which

there are !limy varieties,

are prepared in a special

manner.

Flint Glass Chemically pure red lead and

occasionally litharge, are used

in the melting of lead glass. About three parts sa
nd,

two of red lead and one of potassium produce nor-

mal flint glass. The chief difficulty encountered in

the manufacture of this glass for optical purposes

lies in producing a glass that shall be uniform and

free from bubbles, strains and strim. The lead

being of greater specific gravity tends to sink to

the bottom of the mass, so that it is necessary to

stir it constantly during the melting process lasting

several days ; for this purpose there is used a clay

cylinder fastened to a long iron rod. The stirring

is continued until the mass becomes viscid, when

it is allowed to solidify.

Since 1884, as a result of the investigations and

labors of Drs. Abbe and Schott, of Jena, various

kinds of special optical glass have been made with

the aid of other chemicals, notably boric acid, phos-

phoric acid, fluorite, zinc and barium, the resulting

glass having more desirable refractive indices than

the crown and flint glass made previously.

(TO BE CONTINUED/
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An Ophthalmometer is a Necessity for the
Careful Refractionist

It Saves Time and Insures Accurate Work

REMEMBER

The Ophthalmometer gives

valuable information in regard

to astigmatism that cannot be

found in any other way. It

shows the presence of corneal

astigmatism and the meridians

of greatest and least curvature

Can be supplied with

attachment for city

electric current or with

battery.

The C. I. Ophthalmometer, shown above, is in use in

over a thousand offices and has met with the greatest success. It is

scientifically built, well finished, and besides its acknowledged utility

as an instrument of precision that no refractionist can afford to be

without, gives a professional tone to the office that is invaluable.

For Sale by All Jobbers

March, ii9o7 T H E

Clinics in Optometry
[All rights reserved]

K EYS`I'ONE

lEach of these clinics is complete in itself, and one of them is published 
each month in

this department. They cover all manner of eye defects, from the sim
plest to the most com-

plicated, and give the most authoritative procedure in the diagnosis 
and correction of the

various visual defects. In order to make these clinics of maximum 
benefit, we invite our

readers to Join in them by sending us any criticisms or suggestions 
they may have to make

in regard to the treatment here given. The first clinic of the series
 appeared in the May,

1904, issue.—ED.) -

Spectacles and Eyeglasses

Mrs. S. L. R., aged 6o, complains of some headache, a tired

feeling in the eyes after reading, and recently eyes have been

somewhat inflamed.
We find the acuteness of vision in each eye to be iff.

The ophthalmometer shows an excess in the vertical meridian

of i D.
With the retinoscope a + 2 D. neutralizes the motion in the

vertical meridian, and a ± 2.50 D. in the horizontal meridian.

The ophthalmoscopic examination is negative—the refracting

media are all clear but a slight dullness in the appearance of the

fundus.
The test case examination develops the following combination,

i.5o D. S. C + .5o D. cyl. axis 90°, with which vision equals

For reading there is required the addition of -I-- 2.50 D. S.,

making the reading formula, + 4 D. S. C + .50 D. cyl. axis 9o°.

This then is a case of compound hypermetropic astigmatism

complicated with presbyopia, calling for two pairs of glasses.

She decides she will have spectacles for constant wear, and

eyeglasses for reading, thus giving us an opportunity to put to

practical use the principles of spectacle and eyeglass fitting which '

I have demonstrated at the last two clinics, and to throw out a few

more hints along the same lines.
When you meet a person who would like to have eyeglasses

instead of spectacles, but whose nose is so flat and shallow that

eyeglasses will not hold, it will probably save . you a good deal of

future trouble if you do not attempt to fit them but insist on

spectacles. Such persons often have false hopes kindled in them

by the advertisements of opticians who, in exploiting the claims of

certain styles of guards, make the extravagant statement that they

can be fitted to any nose.
When you are fitting a person from your sample stock of eye-

glasses, it is not always well to show the various styles to your

patient and leave the selection to him, as he may arbitrarily select

a style which cannot be fitted to his nose. But rather decide for

yourself what kind seems best adapted to his nose and proceed to

fit as you think best. You will be apt to get more satisfactory

results and save time that would have to be spent in argument and

explanation as to why certain styles are not suitable for that

particular case, and besides the patient may have more confidence

in your ability if his opinion is not asked.
I will now proceed to take our measurements, first for the

spectacles. This lady's face and features are as you see small and

narrow. I take my rule and laying its edge on the bridge of the

nose, according to the directions I have given you at a previous

clinic, I find the p. d. to be 26 inches. The edge of the rule is

about a quarter of an inch above the imaginary line connecting the

centers of the pupils. The nose being somewhat sharp and slightly

prominent, the edge of the rule is a little distance from the tips of

the lashes, so that the inclination of the bridge will be -1J,V out.

The width of the base is 54".
Generally a frame can be selected from stock that will afford

the desired measurements, but not always. One frame may have

the correct p. d. but not the right height of bridge : while another

that has the proper height of bridge, may be found too wide or

too narrow. In such cases the dimensions which are correct can

be taken from various frames, in this way making up the prescrip-

tion that possesses the required data to be sent to the wholesale

house.
Occasionally you may meet with a face on which some of the

dimensions cannot be obtained from any of your fitting frames, or

there may be a difference between the two sides of the face. Then

it becomes necessary to take the measurements as I have already

shown you.
There is no frame in our collection that affords all the measure-

ments desired in this case. This frame which I hold in my hand is

marked " M the dimensions of which are as follows :
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p. d. 2% ; height '?ir ; inclination yr out ; base width 54. Two of

these dimensions are correct, the inclination of the bridge and the

width of its base ; but the p. d. and height are incorrect, the one

being too much and the other too little. So it is with the rest of

the frames ; where some of the dimensions are right, the others are

wrong. However we will try this frame on the lady's face, and

note each of the measurements desired.
The first glance shows that it is too wide and out of proportion

to the small face, so that our former measurement of 2j,6 inches is

verified. We notice that the lenses are too high and patient looks

through their lower edges, so that height of bridge should be a

little more than in this frame, increasing from T8-0- ' to yi.". The

lenses just escape the tips of the lashes, so that we know the

inclination of the bridge is right. The bridge fits the nose neatly,

being neither too tight nor too loose, so that we assume our

measurement of width of base is correct.
In regard to the bridge you should always see that when the

bridge rests at its proper place that the shanks do not press uncom-

fortably into the inner canthi. If the shape of the bridge is such

as to produce this effect, then a bridge with short shanks should be

ordered. In other cases long shanks may be required. The

inclination of the bridge is also affected by the shanks, long shanks

adding /18-" and extra long shanks 54".
For instance, in this case if this frame allowed the lashes to

brush slightly against the lenses : instead of changing the inclina-

tion of the bridge to throw the lenses farther from the face, I could

order M 1% bridge with long shanks, which being iiir" longer,

would hold the lenses that much farther from the eyes and thus

escape the lashes. Or if the lashes brushed the lenses a good deal,

I could order M i34 with extra long shanks, which would set the

lenses yg" farther out than the regular dimensions of the bridge.

In addition to the four dimensions which I have described to

you and which I have deemed the most important, there are four

others which must sometimes be taken into account.

The angle of the crest,
The angle of the lenses,
The width of temples,
The length of temples.

The angle of Me crest. This is a measurement that is usually

neglected, probably because we take it for granted that all noses

where the bridge orthe spectacles rests, shows the same angle to

the face. But this is not right, and it is really of importance that

the slope of the nose should be observed so as to give us some idea

whether the usual angle of crest will suffice or whether some change

should be made. Otherwise the sharp cutting edge of the crest

breaks the skin of the nose in a short time, making an ugly sore

that it is impossible to heal while the glasses are worn with the angle

of crest in same position. The patient also becomes irritated and

is apt to have an unpleasant feeling for the man who furnished the

glasses.

••••

If the bearing surface of the bridge of the nose is more nearly

vertical than normal, the lower edge of the crest will cut into the

nose. Or if the slope of the nose is more nearly horizontal, the

upper edge will cut into the flesh.
A neat little instrument has been devised for measuring the

proper angle of the crest, or it can also be determined by a card

marked with radiating lines which show the angle of the slope of

nose in comparison with a plane lying horizontally.
The angle of the crest then you will understand has reference

to the angle formed by the inside surface of the bridge where it

rests on the nose with a horizontal line. 300 would be a small

angle, 600 a large angle, while 45° would fit the average nose.

The angle of the lenses. The perpendicularity of the plane of

the lenses to the visual axis is an important matter, the rule being

that the lenses shall set as nearly as possible at right angles to the

visual axes. The stronger the lens the more the importance of this

rule is emphasized. The reason for this lies in the fact that the

refractive value of the lens is changed and increased when placed

obliquely to the axis of vision.

(Continued on page 517)
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THE CLINGS-WELL
The readiness with which the trade and the public have set the seal of their

endorsement upon this new bridge-spring mounting as evinced by the many com-
plimentary expressions heard in all quarters, is very gratifying to us. Nevertheless,
there are still many confirmed followers of the S-Q standard to whom we need
direct our message. The technical advantages of the Clings-Well Mounting are
so easily demonstrated, and the element of attractiveness so manifest, that
opticians who will feature its sale need have no apprehension as to the popularity
of the mounting \kith their customers.

We are now taking orders through all jobbers for

SAMPLE SETS OF

STEVENS=QUALITY
CLINGS=WELL EYEGLASS MOUNTINGS

fitted with 0-eye piano lenses in finely-finished plush-lined trays.
Sets contain doz., 3% doz. or i doz. assortments, and vary in size according to the number

of mountings in set.
NOTE PARTICULARLY

our ingenious method of marking measurements, which :
Obviates the use of unsightly engraved lines to irritate the patient's vision ;
Marks a permanent record of sizes, not destroyed by the breakage of a lens
which may be replaced from regular 0-eye stock.

A CLINGS-WELL set makes a handsome addition to any fitting table.

Manufactured

STEVENS & COMPANY, INC.
PROVIDENCE RHODE ISLAND

T H E
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(Continued from page 515)

A cylinder when misplaced in this way gives the effect of a
stronger cylindrical lens ; a sphere not only an increased spherical
effect but also a cylindrical effect, the axis being at right angles to
the meridian about which the lens is rotated.

A i D. cylindrical lens at an obliquity of 3o0 gives the effect
of an additional half diopter ; while at an obliquity of 40°, the
cylindrical effect is just doubled.

A i D. sphere at an obliquity of 400 gives an increased
sperical effect of .16 D. with the addition of a cylindrical effect of
nearly i D.

In order to meet the requirements of perpendicularity to the
visual axis, lenses used only for distance should be vertical as
shown in diagram on blackboard.

In near vision which is usually below the level of the eyes, the
visual axes are directed downwards and inwards, and here the lenses
must face in the same direction in order to maintain the desired
perpendicularity, as shown in the diagrams on the blackboard.

When glasses are prescribed for constant wear, the lenses may
be placed midway between the adjustment for distance and for near.
In this case the inclination is not exactly correct for either purpose,
but at the same time the obliquity to the visual axis in either case
is so slight as to cause but little inconvenience, because it is only
when the obliquity is marked that the increase in power and the
development of a cylindrical effect in spherical lenses is noticeable.
Of course a moderate degree of obliquity cf the lenses can be
neutralized by a slight bending of the neck of the wearer.

This question of the perpendicularity of lenses is a most
important one when bifocal glasses are prescribed, and these should
nearly always be ordered tilted to the position proper for near use.
It has frequently been my experience that when patients return
with bifocals complaining that they were not satisfactory, a
re-examination would show that the lenses were correct, and on
further investigation it would be found that the lenses were too
nearly vertical and that a slight tilt as for reading was all that was
necessary to make them comfortable and satisfactory.

When the temples are perpendicular to the plane of the glasses,
the latter will face directly forward as for distant vision. When it
is desired to make them face downwards as for reading, the
necessary obliquity may be obtained by simply turning down the
temples, care being taken that they are equally turned, as other-
wise if one is turned more than the other the lens on this side will
be higher on the face than on the other.

In cases also where the lashes are long and where it is difficult
to get the reading glasses close enough to the face, the patient will
probably see under the glasses when he looks down for reading.
This difficulty can be overcome by bending the temples as just
described so as to make the lenses tilt inwards at the bottom. In
most cases a tilting of I00 will suffice, but this may be increased to
15° or 200 if thought necessary.

The width of temples. The temple width refers not to the
distance from joint to joint across the frame, but to the distance
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between points on the temples one inch back from the front, the
reason for this being that the temples come in contact with the
sides of the head about one inch back from the plane of the lenses,
and that is the " width " we desire to measure.

This measurement becomes necessary where the patient has a
broad face with perhaps no or only a slight increase in pupillary
distance. In such a case if the p. d. only is specified in the
prescription, on account of the disproportion in the face, the temple
wires will cut into the sides of the head. If the face is narrow and
the temples stand out from the head, the glasses are likely to be
unsteady when walking or in exercise, and especially if they are
heavy. In order to give the proper support to the lenses, the
temples should simply touch the skin without any pressure. An
occasional patient will complain if there is the slighest contact
between the temple and skin, when it may become necessary to
bend the temples out a trifle even at the expense of losing the
support which the glasses would otherwise have.

A glance at the diagram I have made on the blackboard will
perhaps serve to make mymeaning- still clearer.

The length of temples. When this measurement is mentioned,
some persons think it refers to the distance from the temple joint to
the point where it begins to curve down over the top of the ear,
which varies from 334 to 4 inches. But I think it would save
confusion to give the length of the entire temple.

The only reason why the length should be given from joint to
top of ear, is that the manufacturer may put a sharp curve at this
point, as illustrated on blackboard.

But unless specified in the prescription the manufacturer will
not put this kink in the temples as it is not customary to do so. In
spite of this there are some authorities who claim that the proper
form for hook temples is a straight line from the joint to top of ear,
then a sharp curve and finally an easy curve corresponding to back
of ear. Therefore, if in any case you should consider it desirable
to have a temple of this shape, you had better do the bending
yourself after the frame comes from the hands of the manufacturer.
With patience and a little experience, the temple wire can be bent
to follow every depression and elevation of the surface with which
it lies in contact ; this is especially desirable in any case where the
auricle is deformed or irregular in shape.

The ordinary length of the entire temple is six inches and this
will be found to answer in the majority of cases. If you do not
specify any particular length of temple in your prescription, you
will receive one of six inches. For children it will be best to order
one 534 inches long, or in small young children one of 5 inches.
On the other hand if the face is full and the head large, a temple
64 or 7 inches long is often necessary.

When you receive the glasses and fit them on your patient, if
the temples are a trifle too long, and you do not wish to lose the
time to return them to be cut off, you may curl the tip of the
temples back a little so that the ball on the end will not press
uncomfortably into the flesh behind the ear. I do not recommend
this procedure except where the excess in length is very slight, as
otherwise this curl on the end of temples may be unsightly and
distasteful to the patient.

If the glasses are inclined to slip down the nose, the curve of
the temples should be shortened by drawing them between a pen-

(Continued on page 50')
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THE WOOLF "KUMFUT" EYEGLASS

Recommended for Comfort, Style and Neatness

is now ready for delivery, after more than six months of experimenting.
The Mounting, with its added advantages, is mechanically perfect, which renders it

superior to all other mountings of the rigid-bridge style, while none of the merits of the
old-style eyeglass have been eliminated.

The following facts substantiate this statement :
The Bridge, is rigid or stiff, and of the saddle formation, thus enabling the adjuster

to obtain the desired pupillary distance.
The Studs, or posts, are similar in appearance to the ordinary type, thus any desired

guard can be attached in the usual manner.
(This is an entirely new feature in rigid-bridge mountings, where the lenses open

outwardly.
The Tension of the eyeglass, is formed by an inconspicuous thin wire spring, lying

back of the guard; while heretofore the tension of all other rigid-bridge mountings have
been imparted by the use of a troublesome spiral or coil spring. The tension of the
eyeglass can be regulated by bending the spring so as to increase or decrease the pressure
of the bearing parts.

Made in 
t Gold Filled . . $12.50 per dozen 

.1' L
ess 6% Cash Discount

Solid Gold, io K., 21.00 per dozen

Send  $1.15 for a sample " Kumfut " Mounting-, or order through your jobber.
Descriptive circular on request.

MICHAEL WOOLF
Wholesale and Manufacturing Optician

25 Maiden Lane, NEW YORK

N. B.----We will be pleased to send you our 1907 catalogue on request.

.,■=0,11t
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The Adjustment of Riding-Bow Temples

This is undoubtedly one of the most important points in the
adjustment of spectacle frames, but one to which many give little
attention. The first requisite is a temple of sufficient length. The
best method of determining the proper measurement is by using

fitting frames with riding
bows of known length,
and the total temple length
should be specified on the
prescription rather than
the length to the back of
ear. Special attention
should be given to this
point, for it is impossible
to make a proper adjust-

ment and one that will be comfortable to the patient if the
temple is not sufficiently long. The temple should fully encircle
the back part of the ear, extending down to the little depression
just back of the lobe. (See illustration No. 2.)

The curve given to
riding-bow temples by the
manufacturers is not ana-
tomical, in that it is not
according to the shape of
the back portion of the ear.
Illustration No. i shows the
position the temple will
take when the curve given Fig. 2

the hook is too wide and is
continued to that part of the bow resting against the face in front

of the ear. With this condition there will be a constant tendency

for the frames to slip down. As the temple touches back of the

ear but for a short distance, the tendency will be for this part to
become irritated and sore and the
pressure is further increased by the

- 1, whole temple acting as a spring, due
to its form and the manner in which

t), it rests against the ear.
Illustration No. 2 shows the

riding bow temple properly adjusted.
The temple should extend in a

straight line from the joint to the
top of the ear. At this point a
sharp curve should be given the
temple which will bring the rest of
the curve into a position more in

Fig. 3 
accordance with the shape of the
ear. This portion should then

be moulded and adjusted by the fingers so that it will rest
close to the head and conform to the elevations and depressions
present. The form of the cartilage is irregular, while that of the
temple is regular and if not changed the pressure will be upon the
ridges formed by the cartilage
and the result will be discomfor-
ture to the patient. It is gener-
ally necessary, in forming this
part of the temple, to slip on and
remove the frames several times
before the proper adjustment
can be made, but if this part is
properly formed and fitted it will ,
exert an even pressure through-
out and obviate the common corn- Fig. 4

plaint of soreness back of the ears.
Attention should be given to the tip of the temple. The

tendency will be for this part to press against the ear and it should

be curled back with a pair of pliers having convex-concave jaws, or

a pair of round-nose pliers may be used. (See illustration No. 2.)

All of the adjustments referred to, with the exception of the

last, may be best accomplished by the use of the fingers only.

Care should be exercised that the tension of the
The Tension temples is not too great. More tension than is

sufficient to hold the fronts in position is unneces-

sary and brings pressure on the nose and back of the ears, which

tends to produce soreness of the parts.

Fig. 1
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A simple method of testing the tension exerted by the temples
is by placing the frames on the patient's face, and then by taking
the end pieces of the frame between the forefingers, one may
quickly determine if proper tension is present and whether or not it
is equally divided between the two sides. (See illustration No. 3.)

For patients with wide faces it is necessary to form the part of
temple lying between the joint and the ear so that it will not rest
against the face. This is most easily done by curving the bows
through the fingers.

In the writing of the prescription the proper spread of temples
should be specified, and if this is done a slight adjustment only of
this part will be necessary. If this particular is slighted at the
time the frame is ordered. it may be necessary to spread the temples
by filing the tips at the end pieces, and in extreme cases an extra
bend may be made in the temple as illustrated above. (See illus-
tration No. 4.) —The Hardy Messenger.

Clinics in Optometry
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holder (or any smooth round object) and the finger, pressure
being made against the inner side of the curve. While if the
glasses are drawn too tightly toward the eyes, the curve may be
lengthened by drawing the temples between the finger and pen-
holder, the pressure in this case being made against the outer side
of the curve.

You should be careful to see that both temples stand at the
same angle as illustrated on the blackboard :

If one temple forms a larger angle, the lens on that side will be
drawn closer to the face, so that the lashes or even the lids may
touch the glass.

oefal■IN

If the ears are both on the same level, each temple must make

the same angle with the front, otherwise one lens may be too high

and the other too low, or if one ear is higher than the other, as not
infrequently happens, one temple must be raised or the other
lowered to overcome the difference. If the temple is bent down
near the joint, the lens on this side will be made to stand higher,
while if the temple is bent up, the lens on this side will be lowered.

If you find the glasses do not set straight, you can raise one
lens or lower the other as may seem best to you, by bending the

temple down or up with round-jawed pliers used close up the joint.

If both temples are turned downwards, the effect is not to raise both

lenses but to tilt them forwards as for reading, as I have previously

told you.
All I have said about length of temples refers of course to

riding bows or hook temples ; when straight temples are desired

(which is seldom now-a-days) the length is not specified in the

prescription, except perhaps to indicate whether the ordinary
length will suffice or whether they should he extra long.
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action against the Toric Optical Company, of New York City (Edward J.
Kornfeld, Proprietor), for infringement of our patent, by the manufacture
and sale of the " Happy Thought " Eyeglass Spring and Mounting, and
we now call attention to the fact that a decree has been entered in our
favor in that suit, and an injunction has been issued restraining the use
and sale of these devices. We intend, as heretofore, to protect our
patents by prosecuting vigorously any infringements.

E. KIRSTEIN SONS CO., Rochester, N
Manufacturers of Shur-On Eyeglasses

For Sale by All Jobbers

"BISIGHT"
(U. S. Pat. Aug. 29 , '05, Sept. 4, '06)

cC
The " Real Thing in Bifocal Lenses

,•

ALL IN ONE PIECE

c. Its advantage over the cement bifocal is, that having both
foci ground on the same piece of glass, there is no cement to run and
no segment to drop off.

41. Its advantage over the old-style solid bifocal is that there is
no prismatic effect, and the line between the distance and reading
portions is curved downward instead of upward.

111. Try the " BISIGHT " on your next Bifocal Prescription.

PRICES

"BISIGHT" Bifocals, Spherical, $3.50 per pair.
Cylindrical, 450

Spherical, 4.50Toric
Cylindrical, 5.50

44 64

44 44

44 44

el.. Frame and Frameless Prices are alike. We recommend that
the " BISIGHT " be ordered in toric form, as it makes a more
satisfactory piece of work.

D. V. BROWN
Wholesale, Importing, Manufacturing Optician

736, 738, 74o. 742 Sansom Street, PHILADELPHIA

We Have It
AN OPEN LETTER to our

customers who are frequently

writing us about a cabinet made up
entirely of reverse charts for mirror
use: We have it, and it pleases all
who have used it as far as we know.
It is just the filing for all refrac-
tionists who use a small room
for testing.

We are publishers of Standard and Special

Charts for every known

visual defect

BROWN & BURPEE
Manchester, N. H., U.S.A.
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Tests and Studies of the Ocular Muscles
The famous work of ERNEST E. MADDOX, It t. D., F. R. C. S. Ed., specially revised and

greatly extended by the author. The added matter covers the latest researches on muscular
anomalies—theories, tests and methods of treatment—and includes an entire new chapter on
Nystagnms. [..1// Rights Reserved]

(Continued. Part XXVII)

Monocular Perception of Distance.—It is well to know in how
many ways a single eye can gain an idea of the third dimension, so as
not to be deceived when testing for true binocular vision. They are:

(a) Aerial fierspective. —More distant objects are veiled by a
greater depth of atmosphere, and the greater the depth of atmos-
phere the bluer also this veil is. In mountainous districts, when
the atmosphere is unusually clear, distances are judged to be less
than they really are ; the reverse being the case in a fog.

(b) Shadows and overlafipings. —With the source of light
behind us, an object which throws its shadow on another object is, of
course, nearer. So also is an object which hides part of another object.

(c) Visual angle of known objects. —The size of many objects
is so well known, that their distance can be estimated by their
apparent magnitude, as, for instance, in the case of men, horses, etc.

(d) Mathematical perspective. —The gradual decrease in the
size of similar objects and the gradual approximation of parallel
lines, is too well known to need further description here. The
number of intervening objects also influences our judgment ; hence,
distances at sea appear less than on land, it is stated.

(e) Focal indistinctness. —The farther objects lie from the point
of distinct vision, on the far or near side, the more hazy they are.

(f) Accommodation. — It is only in judging of comparatively
near objects that any assistance is derived from the conscious effort
of accommodation. As a rule, a greater effort of accommodation
makes us think objects to be smaller.
( g) Parallax. —For objects which are not too distant, this is

by far the most important and valuable indication to a single-eyed
person. Though he cannot see the object, as others can, from two
points of view simultaneously, he can do so consecutively, by
moving his head from one position into another. He sees,
therefore, as we should, if first one eye were active and then
the other. Such movements of the head have to be guarded
against in some of the clinical tests for binocular vision.

Binocular Perception of Distance.—Here, in addition to the
criteria just enumerated, convergence comes into play, as well as
the fact that the nearer an object is, the more dissimilar are its two
pictures upon the two retinae, thus altering the character of the
physiological diplopia. The absolute amount of convergence
exerted is not a great help, but to any volitional increase or
decrease of it the mind is very sensitive. The nearer an object,
the greater, of course, the convergence it requires, and by con-
verging from one object to another we learn their relative distances.

Stereoscopic Vision or Perception of Relief.—It has been said
by Dove and others that objects appear solid when seen by so
instantaneous an illumination as that of an electric spark. If this
be so, the appearance of solidity must be due to the physiological
diplopia of those parts which are not seen single. For the analysis,
however, of " relief " and the quantitative perception of depth, it is
necessary that the eyes should unite in succession different parts of
the object by consecutive increase and decrease of convergence

(Briicke). Hence, many find that
with a stereoscope the appearance
of relief does not appear until after
a few such motions have been made.

Fig. 40 shows how this prin-
ciple works in the case of a lead
pencil, held pointing forwards in
the median plane a little lower than
the eyes. When the far end of the

Fig. 40 pencil is fixed, the near end is
seen double. By converging a
little more so as to fix the middle
of the pencil, both ends exhibit

diplopia of half the magnitude which the near end at first exhibited,
and by converging still more to look at the near end the far end
exhibits wide diplopia.

Stereoscope.—Fig. 41 gives the plan of a Brewster's stereo-
scope, A and B being the pictures. These are taken from slightly
different points of view with a photographic camera, so that the
distance between identical objects in the foreground of the two

r

L

L

To show that Proximal Diplopia is
crossed, and Distal Diplopia

homonymous.

pictures is less than between iden-
tical objects in the background.
To fuse the former, therefore, more
convergence is called for than to
fuse the latter. Foreground ob-
jects and background objects can-
not both be fused simultaneously :
if they could, the sensation of
relief would disappear. While
looking at the foreground of the
scene depicted, there is physio-
logical diplopia of the background,
and vice versa, just as with the lead
pencil of Fig. 40. The decenter-
ing outwards of the lenses enables
the eyes to converge somewhat,
as, for instance, to C; but the
united picture is generally only
projected to .D, since the knowl-
edge of the convergence, which
acting alone would project it to
C, is in part overborne by the conscious knowledge of the
size of the stereoscope which tends to bring the projection
towards the plane of A B, unless the picture itself is one of
a scene we are accustomed to think of as distant. In that case
the projection depends a good deal on the powers of imagination
which make the stereoscope forgotten. The pictures (A, .B)
generally lie slightly within the focal length of the lenses, so that
accommodation is not wholly relaxed, and there is nearly always
a certain amount of associated convergence. The distance between

the pictures is generally
made greater than the inter-
ocular distance, to allow room
for larger pictures to be used.

A handy form of cheap
stereoscope is shown in
Fig. 42. Of the expensive
ones, probably the best for
clinical purposes is Javal's
" Stereoscope a cinq mouve-
ments."

So various are the ex-
periments which can be

Fig. 42 made with a stereoscope that
the interested reader is re-

ferred to some book which, like Javal's, is wholly devoted to the
subject. One of the best devices is that by Green, in which the
letter L is placed before one eye and a letter F before the other.
The patient who uses both eyes simultaneously sees them combined
into an E. This is a test for binocular vision, but not for stereo-
seopic vision. No stereoscopic test for the notion of relief is quite
so clinically satisfactory as Hering's drop test, for in most others we
have to rely upon the patient's statements, without being able to verify
them in the same unmistakable way.

Mr. Berry's Sterescope.—This is a
very ingenious and satisfactory arrange-
ment. Before each eye, in a stereoscope
is placed a fixed circle, with a small
movable circle within it, as shown in
Fig. 43. By a simple mechanism the two
small circles can be made to mutually
approach one another, as shown by the
small continuous circles, or mutually re-
cede from one another to occupy the
position shown by the small dotted circles. When their separation

from each other is at its least, they resemble the images in the fore-
ground of a landscape, so that the device is seen in relief, like a

truncated cone or a bucket upside down. But when their separation

increases, so as to be greater than the separation of the large circles,

they resemble images in the background of a landscape and produce

the appearance of a hollow cone or empty bucket. During the motion

from one position to the other the stereoscopic effect is one of move-

ment in the third dimension, the small circle appearing to sink from a

plane above the great one to one which lies beneath it. This appa-

rent movement, says Mr. Berry, is so evident, especially if the experi-

ment be made in semi-darkness, that young children can at once say

whether they see it or not, and seeing it, of course, implies the exercise

of stereoscopic vision. (TO BB CONTIBUBD)

Fig. 41

Plan of an ordinary Stereoscope (the pic-
tures. however, being separated more
than usual for diagrammatic purposes).

Fig. 43

Mr. Berry's Sterescope.
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ANGLES OF THE TITAN GUARD
(Pat. Jan. I, 1907)

4

Front View

6

Side View

7 9

Back View

he illustrations speak for themselves. With this guard, which may be used on
any eyeglass mounting or frame, two points of contact can be obtained, and
both are spring points, as the whole guard is made of springy or elastic material.

The pad is adjustable in or out, as can be seen. We believe that this guard will fit
more noses than any guard ever devised.

SANITARY ASEPTIC

VW` A SPECIAL DESCRIPTIVE CIRCULAR WILL BE SENT UPON REQUEST

Prices per Dozen Pairs
10 K. Gold, $12.00 Gold Filled, $4.50 Steel, $1.50

F. A. HARDY AND COMPANY
WHOLESALE AND MANUFACTURING OPTICIANS

Chicago New York Atlanta Denver London
131 Wabash Ave. 289 Fourth Ave. Prudential Building 1622 Arapahoe St. 12-13 Henrietta St.
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Optical Questions an Answers

Subscribers wishing inquiries answered in this depsrt-
!tient must send name and address-not for publication, but
as an evidence of good faith. Questions will be answered in
the order in which they are received. No attention will be
tuaid to anonytuous communications.

To enable us to answer questions satisfactorily and give
proper advice in the management of cases submitted to us, it
is essential that we be furnished with a complete history of
each case and accurate information on the following points

1. Age. (If not possible to give exact age, always approxi-
mate).

2. Have glasses been previously worn? How long and what
number?

3. Visual acuteness of each eye, and what improvement
glasses afford.

4. Range of accommodation (without glasses and with
thorn).

5. Evidence of astigmatism (as shown by radiating lines).
6. Test for muscular insufficiency.

"T B ." -A merchant, sixty years of age. Has to
ahnost close his lids in order to see. Com-
plains of frontal headache, which comes on in
the mornings, and sometimes a feeling as of
sand in eyes. His present glasses are + 2.7 5 D.
and were purchased for 25 cents the pair. His
acuteness of vision is ia partly, + 3 D. cyl.
axis 1800 raises vision in each eye to ig good,
and makes all the lines on the astigmatic clock
dial clear and distinct. Now, what should I
add for reading, as 3 D. is too close? Is
this hypermetropic astigmatism against the
rule? Or is it from myopic astigmatism in
youth? Lel me know, also, what you would
prescribe for reading at iiinches. No syphilis,
no consumption, but seems to be a family con-
dition from malformation of cornea.

Any one whose vision is impaired from an
error of refraction, can see better by squinting or
half closing the lids. This is especially true in
myopia or myopic astigmatism, but it may occur in
any defect. The headache points to hyperme-
tropia or astigmatism, but the latter is proven to
be present by the fact that cylinders raise the vision
to normal ; and as the cylinders are convex and
the axis is horizontal, the astigmatism is hyperme-
tropic against the rule.

Presuming this is the proper correction for the
astigmatism, we must add to this cylinder the
necessary convex lens to correct the presbyopia,
which at this age would call for about 2.50 D. to
3 D. The strength of this lens must be deter-
mined by actual testing with lenses from trial case,
when the prescription would read something like
this :

+ 2.50 D. sph. C + 3 D. cyl. axis 1800,
which may be transposed to

+ 5.5o D. sph. - 3 D. cyl. axis go°

" j P." -Patient, seamstress and milliner, mid-
dle age. Vision for distant - R. E. if with -
1.25 sph. L. E. 18- with .5o cyl. ax. 9o0.
For reading, R. E. - 2 sfili. L. E. + .75 C
+.5o cyl. ax. go° . Vision in right eye being
poor, it is evidently used little for distance.
For reading it is good enough to read ordinary
newspaper print fairly well. Left eye good
for both distance and reading. Muscles, 0. K
But patient cannot use correction easily, though
I cannot improve it/or either eye. Either eye
alone can be used all right, but both together
seem to blur and cause distress. Can I hope to
secure binocular vision in this case with this
correction? If not, what is the best thing to
do ? Glasses are worn for reading and work
only.

This is a case of anisometropia, and the skill
and patience of the prescriber will doubtless be
taxed to the utmost before the patient obtains
genuine comfort and satisfaction, if that is even
possibL. In a case of this kind where one eye is
hypermetropic and the other myopic, usually the
former is used for distant vision and the latter for
reading, binocular vision being absent. But in
this case our correspondent tells us that the left eye
is good for both distance and reading, from which
we are led to infer that the burden of vision at all
times falls on this left eye. Such being the case, it
must receive first thought and careful fitting, and
its proper correcting lens prescribed, after which
attention may be given to the other eye.

The error of refraction in the right eye must
be carefully measured. We are told that- 5.25 D.

affords a vision of and this impaired vision with
the lens, at once raises the question whether it is
the proper correction, whether there is a higher
degree of myopia, whether astigmatism is present,
or whether possibly an amblyopic condition of the
retina is present to account for the impaired vision.
A point we cannot understand is that a lens of -
1.25 D. is mentioned for the distance, and a- 2 D.
for reading. In myopia in middle-aged persons,
the lens for reading is always weaker than the lens
tor distance ; why in this case is it stronger ? All
these points lead us to infer, or at least raise the
suspicion, that the right eye has perhaps not been
properly corrected.

Now, then, is binocular vision present in . this
case? We are told the muscles are all right, but it
seems scarcely possible in a case like this, where
one eye is so much worse than the other and where
the use of the two eyes together causes blurring
and distress, that the muscles could be in a con-
dition of perfect orthophoria, because in the-ab-
sence of fixation for both eyes, the poorer one is
apt to deviate to one side or the other. This is an
important matter to be carefully determined, on
which the future management of the case will
depend. In the case as described, binocular vision
seems almost an impossibility. But if the right
eye can be more perfectly corrected, and if a hete-
rophoria can be found which would call for a prism
for this eye, then a restoration of binocular vision
seems more hopeful.

In order that a correct and definite
understanding may be had of each case
submitted, it is necessary that correspon-
dents should give ALL the particulars
asked for at the head of this page.

"L. H F." -A girl, aged eighteen, is so cross-eyed
Ican't lest her eyes. When she goes to look
with both eyes, one eye rolls in so that she can
see with only one eye. When I put on the
Maddox rod or prism, she can sce only two
lights, for the reason that she will turn one eye
inward until the sight gets behind the nose.
Sometimes she will look off al a distance for
ten or twenty minutes at a time without look-
ing cross-eyed, and then again she can' t look
off at all without looking cross-eyed with one
eve or the other. Sometimes she looks cross-
eyed with both eyes at once. She hardly ever
accommodates without looking cross-eyed.
Her eyes lest as follows: 0. D. .feet and 1-1
inches ; 0. S. iafeet and H. inches. I have
fitted her with convex lenses as follows.
0. D. + I D.

' 
0. S 1.25 D. This makes

both eyes lest 11, but don' I seem to help her
about being cross-eyed. I tried for awhile
0. D. 4--1.5o D. 0. S. + '.75 D., also 0. D.
+ .50 D., 0. S. IF .7 5 D., but without help tc
the cross-eyes. Please tell me how to test for
muscular insufficiency. I can' t use the Maddox
rod or the prism test, as I can' t get nothine
but single vision when using them. There is
nothing else the matter with her eyes. She has
been told she would have to have an operation,
but I think glasses will cure her in time, for
the reason that she can look straight with both
eyes one-third of the time. Would you advise
me to use prism lenses, and if so, what degree?
Is there any lens for astigmatism? How can
I tell the convex from the concave without a
lens measure? I have a lot of and - lenses
which I would like to label, but can' t tell them
apart. I can tell with my eyes by looking
through them when they are 3 B. or stronger,
but can' I tell the weaker ones apart. Please
tell me what is the normal accommodation at
all ages

In a case of strabismus like this, the deviation
is evident on the most casual examination, and we
do not need any tests to discover its presence.
The muscle tests are of value only in heterophoria,
where there is no actual deviation, but only a ten-
dency to deviation. This case is not one of muscu-
lar insufficiency, but of actual cross-eyes, and it is
apparently beyond the reach of prisms. We are
not sure, from the history of ,the case, whether the
strabismus is fixed in one eye, or whether it is
alternating. In the latter condition there is more
hope of maintaining the vision in each eye.

The strabismus is convergent, and as such is
most likely due to hypermetropia, and therefore
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the optical management of the case consists in as
full a correction of the hypermetropia as the eyes
will bear. This should have been done long ago
at the time the child commenced to go to school,
when most likely the strabismus would have been
held in check. However, it is better late than
never, although the prospects for cure have dimin-
ished with the passing years. The eyes should be
fogged and the strongest convex lenses the eyes
can be induced to accept, should be prescribed,
and if there is any way of overcoming the exces-
sive convergence, such convex lenses will do it, but
this case is not one for prisms. To give stronger and
weaker convex lenses for trial is not scientific, but
the strongest accepted under the fogging test must
be prescribed and persevered in. After the opto-
metrist has done this he has reached his limit, and
if the strabismus still persists a medical consulta-
tion should be advised.

A convex lens or a concave lens (whether
sphere or cylinder) is discovered by its motion.
The lens is held in the hand some distance from
the eyes, and a fixed . object looked. at through it
across the room. The lens is then moved from
side to side, or up and down. This will cause an
apparent movement of the object looked at ; if this
is in the opposite direction, the lens is convex ; ,if
in the same direction, concave. This is a dependa-
ble test andrequires but little skill, and by means
of it even weak lenses can be detected.

The normal amplitude of accommodation is
not a fixed quantity, hut varies with age. In youth
it is strongest, gradually diminishing from the tenth
year, until it is finally lost in the sixties. At ro
years of age it is 14 D.; at 20 years, to D.; at 30
years, 7 D.; at 40 years, 4.50 D., and at 50 years,
2.50 D. These figures refer to an emmetropic
eye ; they are diminished in hypermetropia, and
increased in myopia.

'A. C D." -I find myself at sea in the fogging
system. I have a patient whose vision is B
0. U., age twenty-three. I succeeded in get-
ting him to accept + sph. 0. U. which gave
him V ta. When lenses were mounted he
could not wear them. Said they made him
dizzy. -Why was this so'?

Because you have succeeded in discovering a
latent hypermetropia of 1.D. by means of the fog-
ging system, it does not follow: that the eyes will
take kindly to such glasses. As a matter of fact
they must usually be reduced, and the custom of
the writer is to teach his students to correct the
manifest hypermetropia only and not to attempt any
more at first. In this case it may be necessary to
reduce to + .75 D., or even to -I-- .50 D., but as we
are not told the symptoms of which patient com-
plains, we are unable to make any further sugges-
tions. Possibly the patient may need them only
for close work, in which case the + i 13. will proba-
bly answer, otherwise they must be reduced until
borne by the eyes.

" G. 7'. do not quite understand the mean-
ing of right and left hypophoria. In eso-
phoria I understand that it is an insufficiency
of the external rectus muscle and is corrected
by placing base of 'Sri sin out. Exophoria is
just the opposite and is corrected by placing
the base in. Hypophoria is corrected with
prism base down. Cataphoria being the opposite
is corrected with base up. What I would like
to know is,- how right and left hyperphoria is
corrected and why it is so called?

Right hyperphoria is an upward tendency of
the right eye, and left hyperphoria an upward ten-
dency of the left eye. The first is corrected by a
prism base down over right eye, or base up over
left ; the second by a prism base down over left
eye, or base up over right. Or in either case the
prism can be divided between the two eyes, base
down over one and base up over other. Cata-
phoria means a downward tendency, but this term
is seldom used any more. A hyperphoria of the
right eye is equivalent to a cataphoria of the left,
but it is simpler and better to use the terms right
and left hyperphoria. We cannot use the words
hyperphoria or cataphoria alone, but we must
mention of whin eye, and it avoids confusion to
use the term hyr,erphoria. The term cataphoria is
not needed because any vertical deviation of either
eye can be expressed accurately by the terms right
or left hyperphoria,
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. Optical Gold
The metallurgy of gold for optical purposes
requires special skill and research in order to
produce an alloy that will contain true percent-
ages of gold and at the same time give the
requisite toughness, springiness and durability
in use.

We have covered our production under the
trade-name of " Optical Gold."

Optical Gold is used in all our eyeglass springs,
guards etc., and in our spectacle frames
of which we make a line from new dies
embodying the latest features of lightness,
graceful appearance and durable construction.

Write for prices

Rochester Spectacle Co.
23 South Water St. Rochester, N. 'Y.
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BOSTON

Rochester School of Optometry
A Thorough and Practical Optical School

Commencing January 3d, a separate MANUAL TRAINING
COURSE in MECHANICAL OPTICS will be provided for
those wishing to learn to do all kinds of prescription work.

This course will be very thorough and practical, and at its
completion a good position may be secured.

A. H. BOWEN, M.D., President B. B. CLARK, Seety.
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Optical Organizations

THE

NATIONAL

American Association of Opticians (1898)

BRIGGS S. PALMER, President, Boston, Mass.
Wm. E. HUSTON, Secretary, 4404 INIain Street, Kansas
City, Mo.
Next meeting, 1907, Kansas City, Mo.

Canadian Association of Opticians (1896)

F. E. LUKE, President.
H. J. GEIGER, Secretary and Treasurer, Toronto.

The Optical Specialists' Association of America (1904)

II. L. STOAKS, President, Oskaloosa, Iowa.
0. E. Boyett, Secretary, Waterloo, Iowa.

American Association of Wholesale Opticians (1893)

LEO WORMSER, President, 2 Maiden Lane, New York.

J. B. WHITE, Secretary, 72 N. High St., Columbus, Ohio.

•INTERSTATE

New England Association of Opticians (1894)

ALBERT A. CARTER, President, Boston, Mass.
G. A. BARRON, Secretary, 3 Winter St., Boston, Mass.

Meets third Tuesday of each month, except July and
August.

Northwestern Optical Association (1901)

E. C. ROBERTS, President, Red Wing, Minn.
F. J. PRATT, Secretary, 415 Robert Street, St. Paul, Minn.

STATE

Pennsylvania Optical Society (1895)

J. F. BRINKERHOFF, President, West Philadelphia, Pa.
C. A. LoNosTRETit, Secretary, 228 Market St., Phila., Pa,

New York State Optical Society (1896)

W. W. BISSELL, President, Rochester, N. Y.
ROGER F. WILLIAMS, Secretary, 455 Main St., Buffalo, N. Y.

Indiana Optical Society (1896)

J. H. ELLts, President, South Bend, Ind.
MISS MARGARET J. ERISMAN, Secretary, Lafayette, Ind.

Michigan Society of Optometrists (1896)

P. SCHOLLER, President, Hancock, Mich.
R. EIMER, Secretary and Treasurer, 105 Western Avenue,

Muskegon, Mich.

Iowa Optical Society (1897)

A. F. THOMPSON, President, Adel, Iowa.
GEO. J. FEIGH, Secretary, Des Moines, Iowa.

Illinois Optical Society (1898)

GEORGE A. ROGERS, President, Chicago, III.
0. J. Hamm, Secretary, Room 1616, 42 Madison St., Chicago.

California State Association of Optometrists (1899)

W. A. MEYER, President, Sacramento, Cal,
H. W. CLARE, Secretary, care A. Huguenin, Sutter Street

and Grant Avenue, San Francisco, Cat.

Washington Association of Opticians (1899)

LEWIS E. CAPPS, President, Seattle, Wash.
H. A. LEMBICE, Secretary Tacoma, Wash.

Granite State Optical Association (1900)

W. E. BURPEE, President, Manchester, N. II.
JOSEPH (iEOFFRION, Secretary, Manchester, N. H.

Meets third Wednesday of January, March, May, Sep-
tember and November.

Wisconsin Association of Optometrists (1900)

J. N. Wit.cox, President, Waterloo, Wis.
E. E. THOMAS, Secretary, Milwaukee, Wis.

Minnesota Optical Association (1900)

J. W. BROWN, President, Ortonville, Minn.
C. A. SNELL, Secy., 804 Nieollet Ave., Minneapolis, Minn.

Maine Association of Opticians (1901)

A. AL WENTWORTH, President i Portland, Maine.
ROBERT B. SWIFT, Secretary, Portland, Maine.

Tennessee Optical Society (1901)

H. J. Corm President, Knoxville, Tenn.
WEAKL EY hunt, Secretary, Shelbyville, Tenn.

Colorado Optical Association (1901)

R. B. Emu, President, Denver, Colo.
R. H. BIEGEL, Secretary, 636 Sixteenth St., Denver, Colo.
Miss E.H.CitsPM AN, Cor.Secy., 1655 Welton St., Denver,Colo.

Kansas Association of Opticians (1901)

F. W. HUNT, President., Burlingame, Kans.
WALTER STARCKE, Secy. and Treas„ Junction City, Kans,

Missouri Association of Opticians (1901)

M. E. SCHMIDT, President, Boonville, MO.
ELMAR IT. SCHMIDT, Secy. and Treas., Washington, Mo.

Virginia State Optical Association (1902)

V. B. GILBERT, President, Richmond, Va.
W. WAYT ROYALL, Secretary, Martinsville, Va,

KEYSTON

Ohio Optical Society (1902)

F. P. BARR, President, Lancaster, Ohio.
EDWIN L. JONES, Secretary, Sandusky, Ohio.

Kentucky Optical Society (1902)

C. H. BOWEN, President, Winchester, Ky.
L. BACHUS, Secretary, 511 W. Market St., Louisville, Ky.

North Dakota Optical Association (1903)

A. G. WOLD, President, Langdou, N. Dak.
W. R. BLAEELy, Secretary, Grafton, N. flak.

New Jersey Optical Society (1903)

L. B. HILBORN, President, Newark, N. J.
J. HARTMAN, Secretary, 16 Howard St., Newark, N. J.

South Dakota Optical Association (1903)

WILLIAM H. FRITZ, President, Sioux Falls, S. flak.
D. G. GALLETT, Secretary, Aberdeen, S. flak

Texas Optical Association (1903)

E. E. TAYLOR, President, Houston, Texas.
DAVID L. WORTSMAN, Secretary, Denim, Texas.

Rhode Island Society of Optometry (1903)

J. F. DODGE, President, Providence, R. I.
W. W, FERRIS, Secretary, 614 Westminster Street, Provi-

dence, R. I.
Meets second Monday of each month.

South Carolina Optical Association (1903)

P. H. LACHICOTTE, President, Columbia, S. C.
GEO. F. Mims, Secretary, Edgetield, S. C.

Quebec Optical Association (1904)

R. DE MESLE, President.
P. G. MOUNT, Secretary, cor. St. Denis and Dorchester Sts.,

Montreal, Quebec.

Georgia State Optical Association (1904)

L. A. HINES, President, Savannah, Ga.
C. E. FoLsost, Secretary, 28 Whitehall St., Atlanta, Ga.

Opticians' League of the State of New York (1904)
(Dispensing Opticians)

E. B. MEYROWITZ, President, New York City.
A. SHAW, Secretary, 1145 Broadway, New York City.

Louisiana Optical Society (1905)

S. P. SCHUESSLER, President, Baton Rouge, La,
JACQUES BEcE, Secy., 129 Carondelet St., New Orleans, La.

Nova Scotia Optical Society (1905)

T. C. GRANT, President, New Glasgow, N. S.
A. G. Jointsos, Secretary, Halifax, N. S.

New Mexico Association of Optometrists (1905)

OTTO G. BERBER, President, Albuquerque, N. Mex.
GECL F. EVERETT, Secretary, Albuquerque, N. Mex.

Nebraska Optical Society (19OB)

C. C. MCLEESE, President, Davenport, Nebr.
J. H. Holum., Secretary, Lincoln, Nebr.

Oregon State Association of Optometrists (1906)

G. A. CUTTING, President,
B. E. Emits:, Secretary, Maeleary Bldg., Portland, Oregon.

Mississippi Optical Society (1906)

E. R. VON SHUTTER, President, Jackson, Miss.
ALBERT I. ORB, Secretary and Treasurer, Vicksburg, Miss.

Alabama Optical Society (1906)

E. 11. HOBBS, President, Selma, Ala.
J. H. TINDER, Secretary, Birmingham, Ala.

Arkansas Optical Society (1906)

T. J. ELLIS, President, Jonesboro, Ark.
W. B. DE SHAZO, Secretary, Rogers, Ark,

Oklahoma Optical Society (1906)

A. Y. BoswELL, President, Tulsa, Ind, Ter.
C. G. LYNCH, Secretary, Oklahoma City, Okla,

Wyoming Optical Society (1906)

E. H. CARTER, President, Laramie, Wyo.
C. C. Ewe, Secretary, Themopolis, Wyo.

Utah Association of Optometrists (1906)

F. J. ALEXANDER, President, Salt Lake City, Utah,
.T. E. BROADDUS, Sec'y, 60 Main St., Salt Lake City, Utah.

Idaho State Association of Opticians (1907)

R. D. HuBBARD, President, Boise, Idaho.
J. A. JENKINS, Secretary, Boise, Idaho,

LOCAL

New York City Optical Society (1897)

W. B. FISHER, President.
ALBERT COHEN, Rec. Sec., 81 Fulton Street, New York.

Meets second Wednesday of each month.

Rochester Optical Society (1897)

HARRY M. BESTOR, President, Rochester, N. Y.
C. 1. SUMERISKI, Secretary, 104 State Street, Rochester, N.Y.

Utica Optical Society (1901)

RICHARD PERLEN, President.
C. T. EVANS, Secretary, Utica, N. Y.
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Chicago Optical Society (1902)
J. ROSE, President, Chicago, Ill.
P. H. KRErrz, Secretary, care C. D. Peacock, State and

Adams Streets, Chicago, Ill,

Niagara District Optical Society (1902)

Josies HousE, President, Welland, Ont.
F. G. DUNLOP, Secretary and Treasurer, St. Catharines, Ont.

Optical Society of Western New York (1903)
J. P. Stmcox, President,
ERNEST V. SYRCHER, Secretary, 11 Genesee St., Buffalo, N.Y.

Seattle Optical Society (1903)
CHARLES G. HoLcomn, President.
LEANDER BUTT, Secretary and Treasurer, 715 First Ave.,

Seattle, Wash.

Los Angeles Association of Opticians (1903)

FRED. DETMERS, President.
F. LEE FULLER, Secretary, Los Angeles, Cal.

The Pueblo Optical Association 0908)

OREN H. DENBY, President, Pueblo, Colo.
JAMES A. I toward, Secretary, Pueblo, Colo.

Lowell Optical Society (1903)

F. C. CUFF, President.
J. A. McAvor, Secretary, Lowell, Mass.

Meets second Thursday of March, September, November.

Southern Tier Optical Society of New York (1905)

I. PUTNAM, President, Elmira, N. Y.
C. H. Vita Nom', Secretary, Watkins, N. Y.

Optical Trades Association (1905)
(New York City)

F. D. SCHMIDT, President, New York City.
Jos. FRIEDLANDER, Secretary, 8 Maiden Lane,NewYorkCity.

Detroit Optometry Club (1905)

A. W. KLUDT, President.
FRED. R. PRESTON, Secretary, 42 Mott Ave., Detroit, Mich.

Southern California Optical Society (1905)

C. B. ELLIOTT, President.
G. A. Picots, Secretary, 342 S. Spring St.,Los Angeles, Cal.

Opticians' Club of Columbus (1906).

F. W. WALLis, President.
J. CRAwBoRD, Secy., 603 Brunson Bldg, Columbus, Ohio,

Milwaukee Optical Club (1906)

F. COBABE, President.
MAX RUHLAND, Secretary, Wells Building, Milwaukee, Wis.

Pittsburg Association of Opticians (1906)

J. T. LITTLE, President.
WM, H. SPANGLER, Secretary, 702 Penn Ave., Pittsburg, Pa.

District of Columbia Optical Society (1906)

MARTIN A. LEESE, President.
EDWIN H. ETZ, Secretary, 1005 G St., N.W.,Washington,D.C.

Omaha Optical Society (1907)

FRANK E COLBY, President,
J. C. HUTESON, Sec. and Treas., 118 S. 15th St., Omaha,Nebr.

Medical Legislation that Threatens
Opticians

THE progress made by refractionists in
recent years in scientific attainments

and professional importance, seems to have
intensified the antagonism of medical inter-

ests. This antagonism has assumed material

form in two medical practice bills, which

are now before the State legislatures.
The bill introduced in the New York

State legislature does not differ in its general

tenor from the medical acts with which our

optical readers are acquainted, except that

the section defining the practice of medicine

is so phrased as to make it applicable to all

non-medical practitioners. This definition is

as follows :

A person practicing medicine within the mean-
ing of this act, except as hereinafter stated, who
holds himself out as being able to diagnose, treat,
operate or prescribe for any human disease, pain
injury, deformity or physical condition, and who
shall either offer or undertake, by any means or
method, to diagnose, treat, operate or prescribe
for any human disease, pain, injury, deformity or
physical condition.

For the first time the phrase " physical

condition " has been introduced, the evident

(Continued on page 529)
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A FEW FACTS
FIRST—Dr. Agnew's GREAT GERMAN EYE WATER is the first eye remedy ever sold through the optical trade, manyopticians having recommended and sold it for 25 or 30 years, a sufficient guarantee of its merits.

SECOND—This eye remedy is the best, simplest and most effective preparation ever compounded for inflammation of the eyes,or eyelids, conjunctivitis, blepheritis or scaly eyelids, burning, smelling or itching of the eyes. Its antiseptic properties destroyinggerms and preventing acute inflammation.

THIRD—The phenomenal success and sale of this remedy has brought into the market many imitations, but none equal theDr. Agnew's formula.

GET THE ORIGINAL Dr. Agnew's, and see how quickly one bottle will sell another. NO COCAINE in this formula.
Over one thousand customers selling it are having their special labels on the bottles.
Handsome glass sign, show case, special labels and express prepaid on order for six dozen or

more. $I.63 per dozen ; $19.50 per gross. Order from your jobber, or direct from the proprietor,
W.. F. CUSHMAN, 711 Boylston St., Boston, Mass. The following jobbers in optical goods are agents:

D. V. BROWN--McINTIRE, mmiee & BROWN, Philadelphia, Pa.
JOS. FRIEDLANDER & BRO.—FELIX ZADEK—F. A. HARDY & CO., New York
GLOBE OPTICAL CO.—BOSTON OPTICAL CO.—C. N. QUIMBY, Boston, Mass.
BOGLE BROS., White River Junction, Vt. JOS. MEHMERT, Cincinnati, Ohio
CH1NN-BERETTA OPTICAL CO., San Francisco, Cal. NORRIS, ALISTER & CO., Chicago,

WANTED
EVERY RETAIL OPTICIAN who wishes to see the BEST GOLD FILLED FRAME

to send his name and address to us and we will send sample for your inspection and comparison.
These goods are carried in stock by all FIRST-CLASS JOBBERS. Be sure your name is on our
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The Optometrical Society of
the City of New York

The February meeting of the society was held

at the Fifth Avenue Hotel on the i3th inst., with

an excellent attendance.
E. LeRoy Ryer, chairman of the by-laws com-

mittee, read the various changes to be made in the

by-laws, which were laid on the table for considera-

tion at the next meeting. Mr. Ryer also reported

progress in the selection of the next book to be

studied by the members of the optometrical section.

J. B. Braunstein, of 253 Grand Street, New

York City, whose name was proposed for member-

ship at the last meeting, was elected a member

and the following were proposed for membership

and their names laid on the table, to be acted upon

at the next meeting ; John J. Ashley, Jr., of 1032

Gates Avenue, Brooklyn, N. Y.; Cyrus F. Mitchell,

of Esterly, R. I.; I. M. Kurtis, of 1028 Broadway,

Brooklyn, N. Y., and Otto Lind, Jr., of 85 Nassau

Street, New York City.
The first speaker of the evening,

Organization and W. W. Bissell, president of the

Optical Society of the State of

New York, was then introduced

and said that the optometrists wanted to hand

down a better heritage to their children than they

had received from faking peddlers and unprofes-

sional dealers in glasses ; that a high civilization

was largely the result of compulsory education,

and that the opticians would reach a higher plane

if such an optometry bill as they proposed was

enacted into a law. He referred to the selfishness

and unpreparedness of the trade as being largely

responsible for the long delay in getting such a

bill in New York. Also a lack of individual effort

and general apathy were contributing causes, as

were the strong opposition of the medical profes-

sion and lack of financial support from those that

ought to supply the sinews of war. He said the

osteopaths Spent $5000 in their campaign last year

and the opticians $60o, although the latter were

five times as many as the former in the State. He

referred to the unity of the opposition and the

lack of unity on the part of the opticians. His

suggestions for obtaining their aims were : First,

self-improvement, as evidence of which he re-

ferred to the progress along this line indicated by

reports of the doings of various optical societies as

published in THE KEYSTONE and other trade jour-

nals ; second, the character of the work the opto-

metrist did. This, he said, should be better than

the work of the oculist, as the optometrist had not

only better equipment but had greater experience

and was better fitted to do the work ; third, by

personal and organized effort, and this perhaps
was the most effective of all. In summing up he

said the things the optometrist needed were :
Numerical strength, financial support, professional
ability and moral integrity and an esprit de corps
to make them sink personal differences.

His remarks were met with repeated applause,
showing that his hearers were in accord with his
views.

The Legislative Situation in New York State

He was followed by that able knight of the
optometry bill, E. E. Arrington, chairman of the
legislative committtee of the New York State
Optical Society. This gentleman's speech cannot
be described in words. He must be heard to be
appreciated. He said in part:

Ten years ago the Optical Society of the State
of New York was set in actual motion, although
the preliminary plans were laid some time previous.

Education
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Efforts towards legislation was immediately begun,
an optometry bill was introduced at Albany and
after a most vigorous campaign the bill was
defeated on the floor of the assembly by a very
narrow margin.

The greatest mistake was then made in not
coming right back the next year with a second
attempt and continuing on every year until we won.
But nothing more was done until the introduction
of the Bell bill in February, 1901, which aimed to
legislate the men in our profession out of business.
With a united front at that time we succeeded in
having incorporated into that bill an exemption
clause for our profession which was a tacit recog-
nition, although the bill met with so much opposi-
tion that it died a natural death. The following
year, 1902, the legislative committee of the society
attempted to work out a campaign for an opto-
metry law, but the matter fell through for the lack
of co-operation. In 1903 it was decided that it was
better to keep the other fellow on the defensive
and the optometry law was again introduced in
February, 1904. You are all acqua inted with our
efforts from then until the present time, the opto-
metry law now being before the legislature for the
fourth consecutive year.

This work of the past few years has been done
mainly by a few of us, while many have remained
in a placid frame of mind, sails fled to let well
enough alone until the present moment, when it
becomes actually necessary for us all to assist in

again resisting the attempt
to legislate us out of
business by the introduc-
tion of this year's medical
bill. This same bill was
practically introduced last
year and was said to have
originated in the regents'
office, but it was fair to
suppose it was the pro-
duct of the minds of some
in the regular medical
societies.

Champ Andrews, the
attorney for the New York
County Medical Society,
who came all the way
from New York City to
appear in favor of the
bill, claiming to be there
representing the people

and not any society, plainly and vigorously stated
that the bill was aimed particularly at the men in
our profession.

A few of us have been in close touch with this
matter since last fall, and are prepared to resist
every effort of extermination, and believe you will
all now agree that our continued efforts in the past
few years have made it all the more possible for us
to receive justice in this matter. In view of these
facts, every man in our profession does himself and
his calling the greatest injustice if he • is not a
member of the State optical society and if he does
not by his actual assistance, at least by his moral
and financial support, assist in placing the optical
profession upon that high plane that it is entitled to
occupy in this great State. The secretary of the
State medical society has been all over the State
preaching organization, and you can readily per-
ceive that it is that same organized effort that has
been able to keep the optometry law locked in
committee for the past four years.

The officers of the State optical society have a
double duty to perform this year, inasmuch as
besides our opposition to some clauses of the new
medical law, we have again introduced the opto-
metry law with some changes and additions, which,
if it becomes a law in its present form, would be
the most perfect optometry legislation now in
existence.

The wording of that part of the proposed
medical law which is most drastic and permits of
the most sweeping construction is as follows :
" The practice of medicine is defined as follows:
A person practicing medicine within the meaning
of this act, except as hereinafter stated, who holds
himself out as being able to diagnose, treat, ope-
rate or prescribe for any human disease, pain,
injury, deformity or physical condition, and who
shall either offer or undertake by any means or
method, to diagnose, treat, operate or prescribe for
any human disease, pain, injury, deformity or
physical condition."

In that part that explains the article and con-
tains the exemption of 'different professions, etc.,

Edw. E. Arrington

Chairman of the legislative
committee of the New York

State Optical Society

it exempts those who mechanically fit artificial
eyes, limbs or other apparatus, so that those who
have now a stock of artificial eyes can remain in
business until they dispose of them, provided he
does not examine eyes and fit glasses. It is these
two sections of the bill we have to do with, the
intent and purposes of which are similar to the
Bell bill of a few years ago that we were successful
in having an exemption clause inserted in, but the
sponsors of the medical bill are more thoroughly
organized now than ever, and they are determined
to use every means within their power to succeed.
Mr. Bissell and myself have made a circle of the
State and in every direction have met with a
most flattering reception ard co-operation, both as
regards membership in the State society and per-
sonal financial assistance to our defense fund. The
money that has been spent has been spent in a
legitimate manner, as carefully as we would in our
own business, for It is your money and my money,
and it comes down now where we must have more
to block the plans of our opponents, but I promise
you it will be spent only for defense and not one
penny for tribute.

As it now stands we are up against a situation
that must be met at every step of the way with hard
work. The State officers are ready to meet the
issue, but you must all back us up with your
fianancial and moral support. The medical bill
may not win this year but it will eventually, and
when it does if we will all stick together I am con-
fident that all we have done in the past five years
we must continue if we have any hope of securing
recognition.

At the conclusion of this address Mr. Dilworth

made a motion that a standing vote of thanks be

tendered to Messrs. Bissell and Arrington, also
that the treasurer forward a check for $50 to the

Optical Society of the State of New York as a con-
tribution toward the legislative fund.

The next speaker was our A.
Story of the Jay Cross, who recited the early

struggles of ten years ago when
the first bill was introduced and

the State society formed and the several efforts

since. He paid a high tribute to the work done

by Mr. Arrington and the few others who had

labored with him in the work. He ridiculed some

of the claims made by the medical men and their
attorneys and denounced some of the efforts that

they had used in opposing the opticians' bills.
A. Martin was the last speaker and, assuming

the position of those who opposed the optician,

pointed out the defects they found in the educa-
tional qualifications of the optician and the fact
that not only the legislators but the majority of the
general public looked on the oculist as the one

best equipped to prescribe glasses. He thought

the new bill to be presented by the optometrist

should only protect those who were enrolled in

their societies and not recognize others as entitled

to any standing as such. He also referred to the

opposition of the dispensing opticians and said it

had been a powerful factor in preventing the

refracting opticians from getting their bill through.

He called attention to the fact that only one doctor

went to Albany last year to oppose the opticians'

bill, whereas the balance of the opposition came

from dispensing opticians of New York City. In

view of this he thought the local society had a big

responsibility resting on them to overcome this

back-fire seemingly from their own ranks.
The quiz by Professor Lockwood and the

lecture by Mr. Ryer were omitted for this meeting

owing to the importance of the matters discussed,but

lessons 20, 21 and 22 of Henderson's " Lessons on

the Eye," should be studied for the next meeting.

At the conclusion of the meeting the following

enrolled for membership in the State society:

W. A. Johnson, S. H. Brooks, E. E. Hotaling,

Wm. Lesnick, A. Wenzel, D. S. Michel, A. Cohen,

W. E. Carlin, J. C. Watson, W. B. Fisher, R. N.

Johnquest, F. D. Jackson, S. Hurwitz, I. M. Kurtis.

Rill Recalled
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GETTING NEARER TO THE TRADE
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compare it with an ordinary cable and it will not break at the butt. It
is neat compared to rubber tubing, etc. , therefore more hygienic, and costs
but little more than the ordinary cable. Ask your jobber for a sample.

We also make the best in Steel, German Silver, Alloy, White
Metal and Gold Filled.

We sell only to the Jobbing Trade

CENTRAL OPTICAL CO.
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Don't Take Our Word
or the word of any one else, but convince yourself
by actual test, as numbers of dealers have done,
and are doing, that we are now producing the best

1=10 12 K. GOLD FILLED
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We will furnish the frame for the test, which
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make.
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Southbridge Spectacle Mfg. Co.
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Medical Legislation that Threatens
Opticians

frOIll page 525)

purpose being to bring all who have in any

way to do with the human anatomy within

the operation of the law. It would seem

indeed as if the very breadth of the phrase

would defeat the object which the framers of

the measure had evidently in view. As the

bill specifically exempts those who mechani-

cally fit artificial eyes without any reference to

those who test sight or fit glasses it is readily

seen that one purpose of it is the extinction of

refractionists. The opticians of the State are

naturally opposing the passage of the bill with

all the strength of their united organizations.

The bill prepared by the Michigan

oculists in contradistinction to the New York

measure, has the recommendation of being.

honest and above board in the avowal of its

purpose. Realizing the impossibility of

totally suppressing the refractionist, the Michi-

gan oculist would on the contrary have the

practice of optometry officially recognized as

the practice of medicine, the purpose of such

recognition being to bring it within the

regulation of the medical laws of the State.

The bill as prepared would require every

optician or optometrist to appear before the

Michigan State Board of Medical Registration

and take an examination. As this board is

composed wholly of physicians, avowedly

antagonistic to the opticians, the pernicious

character of the measure can be readily

appreciated. It is needless to add that the

Michigan Optical Society is vigorously oppos-

ing the bill and, in its opposition, it merits

the financial and moral assistance of every

optician in the State. Some philosophic

cynic has stated that the most sensitive

portion of one's anatomy is one's pocket-

book, and for this if for no nobler reason, it

is incumbent on every optician to lend his

aid in the fight against this new confiscatory

legislation.
There is little hope that either measure

will reach the statute books, yet the situation

does not justify any false sense of security.

On the contrary it calls for immediate and

active opposition on the part of every

optician who would be affected by the passage

of either measure.

Idaho Opticans Organize

A meeting of the opticians of Idaho was held

in Boise last month and a permanent organization

was formed to be known as the Idaho State

Association of Opticians. The meeting was well

attended and many more would have been present

but the afternoon train arrived too late for the

meeting.
The principal purpose of the organization is to

elevate the profession so as to give it a higher
standing. The following officers for the coming
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year were elected : • R. D. Hubbard, of Boise,

president ; E. Leroy Harrison, of Pocatello, vice-

president ; J. A. Jenkins, of Boise, secretary ;

J. T. Laughlin, of Boise, treasurer ; board ol direc-
tors, J. P. Petree, Ed. F. Fowler and W. F.
Strother, all of Boise. Among those who attended

were : E. Leroy Harrison, Pocatello ; H. P.

Kizer, Weiser ; A. F. Plenkner, J. A. Jenkins, J. P.

Petree, C. R. Underwood, J. T. Laughlin, W. F.

Struthers, Ed. F. Fowler, G. R. Green and R. D.

Hubbard. The next meeting will be held in Boise,

June 27th. President Hubbard said that many

letters were received from opticians throughout

the State, who are interested in the organization

and who will become active members.

New Jersey State Optical Society

The regular quarterly meeting of the New

Jersey State Optical Society was held on Feb-

ruary t3th, at L. B. Hilborn's optical parlor, in
Newark, N. J. The meeting was well attended,

the chief attraction being a very instructive address

by E. LeRoy Ryer, of New York, on the subject,

" Practical Optometry Demonstrated by Optical

Apparatus." There was also much other inter-

esting discussion of an instructive nature and alto-

gether the meeting was unusually pleasant and

successful.

Michigan Society of Optometrists

The following warning and call to arms has

been issued by Secretary Eimer, of the Michigan

Society of Optometrists to the opticians of the

State : You are hereby notified that the oculists of

this State have prepared an optical bill which should

it become a law will practically drive out of busi-
ness every non-medical practitioner in this State.

I have a copy of this bill in my possession and would

say it is too lengthy to send a copy to each

optometrist but a brief synopsis would not be out

of place.
Section 1. Declares the practice of optometry

to be the practice of medicine within the meaning

of this act.
Sections 2 and 3. Require every optician or

optometrist to appear before the Michigan State

Board of Medical Registration to take an examina-

tion. Such a board of examiners shall consist of

physicians, presumably oculists.

Section 9. Provides that no person shall use

the term optometrist or other sign to indicate the,

scientific fitting of glasses without being properly

registered, etc., etc.
Section to. Provides, any person attempting

to practice or secure an unlawful registration shall

be deemed guilty of felony and shall be punished

by a fine of not less than $3oo.00 or not more than

$500.00 or prison at hard labor for not more than

three years.
It will be seen that the bill is simply outrageous

as it requires an optometrist to go before a board

composed of men who are opposed to the non-

medical profession of optometrists. No doubt a

few would be permitted to pass to make a showing

but the rank and file would be rejected and driven

out of business. Every optician who is not a

member of the Michigan Society of Optometrists

should write the undersigned at once and join the

society and enter this fight if he believes in his

profession and his rights as a citizen and tax payer.

We have introduced our optical bill and propose to

make a hard fight for it, hut must have the assist-

ance of every optometrist in order to accomplish

any good.
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Southern California Optical Society

A meeting of the Southern California Optical

Society was held in I.os Angeles on January 3oth,

and the following officers were elected : C. B.

Elliott, president ; 0. G. Tullis, vice-president ;

C. H. Hall, treasurer ; G. A. Picon, secretary, and

an executive committee consisting of the following :

A. L. Apffel, Los Angeles ; J. C. Fleming, Los

Angeles ; E. J. Arries, Pasadena ; G. 0. Nicholson,

Long Beach ; H. H. Hooper, Whittier ; T. R.
Jones, South Pasadena.

One of the speakers was Henry S. Cahn,

president of the State board of examiners, who

addressed the meeting with reference to the State

Optical Association and the coming convention to

be held in Los Angeles on May 6th and 7th.
I). A. Palasky addressed the meeting on the need
of a college for the study of optometry in the State

of California, and an address was also made by

T. R. Jones. A vote of thanks was extended to

the retiring president, A. L. Apffel, in recognition

of the services rendered to the society. A com-

mittee of three was appointed to make arrange-

ments for the coming convention.

Maine Association of Opticians

The adjourned annual meeting of the Maine

Association of Opticians was held at Augusta on

February 13th. There was a fair attendance of

members and an interesting programme was gone

through. The old board of officers was re-elected.

This a'ssociation holds four nieetings in the year.

The next meeting will be on the first Wednesday

in April.

To Affiliated State Opticial Societies

The Board of Directors of the A. A. 0., have

issued the following circular : Uniformity of State

laws has ever been a perplexing question among

all businesses and professions seeking to invoke

legal government. This is especially true among

the professions.
Law, medicine, dentistry and pharmacy, have

all struggled with this problem for years. Conven-

tions, committees and individuals have wrestled

the puzzling question, some of them for well nigh

half a century. But to-day there is hardly two

State laws precisely alike relating to the practice

of any one of these professions. Optometry has

fared no better. None of the optometry laws now

in force are copied after the same form. With

these potent facts confronting us we.have drafted a

certain form of law, a constitution and by-laws for

affiliated States, and adopted a code of ethics

recommended by the legal defence committee and

recommend that all States seeking optometrical

legislation adopt these forms. • Such States will

receive support and backing from the National

body in their efforts to secure legal recognition.

Copies of the documents herein specified and

further detailed information may he had from the

Secretary, Wm. E. Huston, 4404 Main St., Kansas

City.

Rhode Island Society of Optometry

The regular monthly meeting of the Rhode

Island Society of Optometry was held in the hall

cor. Washington and Mathewson Sts., Providence,

on February rith. The regular business was trans-

acted with nearly every member present. The

financial secretary reported that the treasury was

stronger than at any time in the society's career.
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Individual Efforts

No man can expect to be

swept into the haven of suc-

cess upon the crest of the

wave of general progress.

Every man must contribute to

the result if he wishes to

reap the benefits ; or, failing.

to keep abreast of the rising

tide of education, he will,

when it becomes full, be over-

whelmed by it.

Reader, it's up to you, and

it's our business to help you.

How We Can Help You

Attendant Courses

Six Months f
Three Months t

One Month

For higher educa-
tion of young men.

1 Condensed,system-atized, complete.

Special and Post-Graduate Courses

Our Dispensary affords opportunity
for the desired practical experience.

Correspondence Course
We were the pioneers in this method
of teaching, and our Course represents
the very cream of Optical Instruction,

March, 1907 T H E

Progress in Optical Advertising
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The wonderful progress made in recent years by the
 opticians

in their specialty of correcting visual errors is well 
reflected in the

advertising branch of their business. Realizing the semi-profes-

sional and serious nature of their calling, the a
dvertisements, as a

rule, are characterized by a conservatism of claim 
and dignity of

statement that should appeal very favorably to those 
who require

their services. The optical fakirs and charlatans who have been

parasites on the profession in the past are being quic
kly eliminated

and recent developments make it clear that the few 
remaining are

in imminent danger of extinction by the law of t
he land. On

another page of this issue we referred to a decision rec
ently ren-

dered by the Supreme Court of Iowa, which deserves th
e attention

of all opticians, especially of those who are inclined to 
invade the

recognized domain of medicine. It behooves such to be very

careful in the statements made by them in letters, circulars or

advertisements, lest such statements may be interpreted as a 
viola-

tion of the medical laws which are now practically the 
same in all

the States in the Union. The decision by the Iowa Supreme

Court will, no doubt, stimulate medical societies to greate
r watchful-

ness, and all reputable opticians should join with the medical

profession ill the suppression of such fakirs and charlat
ans as still

infest both these professions.

Samples of Newspaper Adv
ertisements

You Cannot Get

Another Pair of Eyes

GOOD REASON why you should take

the very hest care of the pair you have.

'rhey must serve you for a lifetime. If

you know (or even if you only suspect)

that they are in need of a little care and

at ive will be glad to help you.

We Charge Nothing to Test Your Eyes

We have a splendid assortment of

FRAMES AND RIMLESS GLASSES.

And we guarantee perfect satisfaction

in every particular.

ARTHUR POWELL

In Grinding
Lenses

Accuracy is the first requisite. Fox

Lenses are used by oculists generally

Iii testing your eyes. Fox skill slieuld

bci permitted to make your glasses.

Prescription Glasses

Our testing lenses are recognized

as the standard by eminent 
oculists

the country over. In filling your pre-

scription we grind the lenses OB

same moulds as those used in turn
ing

out the testing lenses.

No Better Argument for the Su.

perlority of FOX LENSES

Could be Made

Fox Optical Company
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Your Ey es
Delay IS terribly dangerous when the eyes need

attention. Every day that eyes which need glasses

are forced to work without them is making them

just so much worse.

If headaches or anything else lead you to think

that you may need glasses, we earnestly urge you

not to wait any longer, but to come to our office at

once and find out.

A registered physician whose license to prac-

tice medicine from the State Board bears the honor

mark, the purple seal, and who took his post-

graduate course at the famous Manhattan Eye and

Ear Hospital, will examine your eyes here.

Only when you get a disinterested, professional

examination such as this, can you be sure that you

will not get glasses unless you need them, and that

if glasses are prescribetl they will be exactly right.

If you have considerable headache it is probable

that you need glasses. An examination by the

registered physician in charge of our office will cost

you nothing, and glasses will be prescribed only

if you need them.

3. A. CAOUETTE & CO.

4 
ONE-HALF
THE WORLD

wear glasses, but not half of

that half wear the right

glasses. The wrong glasses

are often worse than none ;

they are a constant strain

and a permanent injury to the

eyes. Only scientific exam-

ination can determine what

glasses your eyes require,

you can't tell by trying on

glasses.

Be on the safe side ; let our

optician give your eyes a

careful examination.

It doesn't cost anything—

he can tell you just what you

need—delays are dangerous.

Our prices are reasonable ;

we guarantee satisfaction.

J. E. MICKS CO.
JEWELERS

ciRo
How Eyestrain Causes

Eye Diseases
Eyestrain is the first cause of

most eye diseases. It produces

irritation and congestion and a con-
sequent general weakness of all the

nerves and muscles of the eye. In

this way any eye disease, such as
Cataract, Optic Nerve Paralysis,

Ulcers,Glaucoma,Granulated Lids,

etc., may be produced. Any of

these diseases, if neglected, may

result in blindness. The best time

to treat eye diseases is in the " eye-

strain stage." If you are having

any trouble whatever with your

eyes, no matter how slight or in-

significant, consult us.

MacLachlan Optical Co.
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Our Specialty

is accurate IR work most opticians know it—all opticians
should.

Accuracy of lenses, elegance of finish, vigilance in
Inspection and promptness of service, are all essential
to high-grade R work and are points never overlooked
by us.

GENEVA OPTICAL CO.
Geneva, IN. Y.

Southern Opticians
can best be served by a
Southern house.

We have the only exclu-
sively wholesale optical es-
tablishment in the entire
South.

This enables us to give
all of our time to the
service of our wliolesale
customers, and guarantees
promptness and accuracy.

Try it and he convinced

F. A. Hardy Company
Prudential Building Atlanta, Ga.

THE "GALESKI " SPECIALS
Gold Filled R. B. Frames and
Mountings, $6.50 per dozen

One of the largest manufacturers of high-class
optical goods are making for us a

Special Gold Filled Frame and Skeleton 

Spectacle Mounting 

The quality of this gold filled stock is fo K., and made
of a special alloy which will outwear any fo K. gold
filled frame offered to-day. -

We call them "THE GALESKI SPECIALS"
and have put the price at $6.50 per dozen. Really a
low price for high quality gold filled goods, but we
wish to introduce them.

Order a sample dozen and note the finish and
material.

The S. Galeski Optical Co.
8th and Main Streets

RICHMOND, VA.

Manujizeturing and jobbing Ofilicians
The Lenges/ Ofitical House South
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( The Negative and Its Value

L:40)

E sometimes wonder if the photo-

grapher realizes what a priceless

possession he has in the negative ;

if he realizes the possibilities of expansion of

business which hinge on the possession of a

good, clean negative—the best negative that

has ever been made of the subject, writes G.

E. Woodward, in the Photograph Era.

We are inclined to believe that nine

photographers out of ten do very little busi-

ness on large work—we mean enlarged

portraiture finished by an artist—for the

simple reason that they make no bid for it

They are content to take what comes ; and

if approached on the subject they say, " Oh

the agents get all that ! They come into my

town in hordes." We grant all this is true.

But why does the photographer let the can-

vassing agent do this? Why doesn't he get

this business—or at least the larger portion

of it—himself? Who has a better right to

this business, or who has a better chance to

get it ? Photographer is right on the

ground ; he has the advantage of a personal

acquaintance ; and, best of all, he owns the

negative from which the last photograph was

made.
Now why doesn't he use this

Making Business negative to advantage?

Why stop with an order for

a dozen or two dozen Aristo prints, or plati-

nums? Why not impress on every customer

who has the wherewith to pay the price the

fact. that a nice portrait of a larger size can

be made from this negative, a rich sepia or a

dainty water-color---" an especially good

portrait because from a particularly fine

negative " ? Impress upon the subject that

you would be glad to make such a portrait

for him, and it would receive your personal

attention and criticism ; that you would, of

course, expect to receive an equivalent in

cash for portrait, but let that be an after-con-

sideration.
People pay the price for what they

want most ; and if the desire is created

(in a disinterested way, of course,) by the

photographer they will pay a price for the

large portrait in proportion to the price
asked by the photographer on his contract
work ; and they will order this portrait and

pay the price just the same as they will pay
for any other .luxury—an Oriental rug, a
set of books, a beautiful picture or a piece of
bric-a-brac--because they want it ; because
the desire has been created by the photo-
grapher ; because he owns the negative.

Then there is another class

—the people of moderatePeople of
Moderate Means means (and this class is by

far the larger)—the people

who count the cost but are not stingy, who

pay a fair price for an article which appeals

to them. These people of moderate means

are the mainstay of the photographer, for

they pay their bills and pay them promptly ;

they are loyal to their friends and devoted

to their families. A portrait in any medium

or any size appeals to them—in some cases

the larger the better. Now why should the

photographer who owns. the negative allow

the itinerant canvasser to come into his town

and pick up good business in large work

right under his nose, and send the pictures a

thousand miles away to be made ? Why

doesn't the photographer get this business?

Why doesn't he ? We say he can get it if he

educates his patrons to the fact that he owns

the negative, and that a better large portrait

can be made direct from the original negative

than can possibly be made from any small

picture without the negative.
An enlarged portrait from a

Profit in Enlarged life negative pays the photo-
Portraits grapher good money for

handling it, and is a legiti-

mate part of his business. It is not expected

that a photographer should solicit business

from house to house like the canvassing

agent ; but he can let prospective customers

know where he is, that he wants their order

for a large portrait, and that he owns the

negative.
Why should any potographer feel that

it is a sacrifice of his professional dignity if he

appeals for business ? Other men appeal for

business—manufacturers, merchants, bank-

ers, architects—why shouldn't the photo-

graphers ; Who is the most respected—the

dreamy, sad-eyed, dignified photographer

or the one who is a business man and lets the

people know it? The business man handles

large work ; he owns the negatives.

Photographing statues and
Photographing monuments furnishes an ex-
Statues and
Monuments cellent opportunity for spec-

ializing if the worker cares

for that sort of thing. Objects of this kind

are usually in open places, such as squares

and parks, where there is comparatively no
restriction as to the focal length of the lens,

as is often the case in ordinary architectural

work. In order to get the most pleasing
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perspective it is therefore desirable to use a

lens of longer focus than usual and choose a

a point of view at some distance from the

object, preferably at a slight elevation from

the surroundings if the monument happens to

be tall. A long-focus rectilinear lens is best

suited to the work, but if one possesses an

anastigmat one of the single combinations

may be used quite successfully if stopped

down to about f/22.6. The surroundings

must be given careful attention, especially

the background, which is usually sky. The

importance of this becomes evident after a

moment's thought, for if a white statue

is photographed against a blue sky both

appear white in the print and there is not

sufficient contrast. Cloudy days are there-

fore better for this work, and orthochromatic

plates should be used for the best results.

It will be found that the clouds take pleasing

forms and furnish an admirable background.

Not only this, but if the subject happens to

be a statue the rounding, modeling, softness

and detail will be much improved. Direct

sunlight always throws unpleasant shadows

under the eyes, nose and chin, and so the

worker must choose a point of view and a

suitable lighting with all the care and study

which a portrait artist gives his sitter. Dark

statues, such as bronzes, appear to better

advantage against a lighter background, such

as blue sky, or, better still, fleecy white

clouds. There are days when the sky is full

of them, and then is the time to go bronze-

hunting, fully equipped with orthochromatic

Plates and a ray filter. Find the proper

point of view and wait until the sun is

obscured for a moment by one of the many

clouds, so as to secure good modeling.

Such work as this means a pleasant

diversion for the photographer, especially

the amateur, that may be sometimes made

profitable by selling the various views pro-

cured to visitors or newspapers.

Brief but to the Point

The following telegrams recently passed

between a dealer and a customer :

Photographer.—" Please ship at once a

case of plates."
Dealer.—" Can't ship until last case is

paid for."
Photographer.—" Cancel order. Can't

wait so long." --Photo Era.

Trials of Poverty

Artist (to landlord).—" I can't pay my

rent, but I can give you a lot of canvases as

security."
Landlord.—"All right ; I'll take them

if you have not painted on them."



"Mono"
The New Prism Binocular
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7 Times Magnifying Power

MOREAU=TEIGNE, Manufacturer
Paris

Mono gives 7 times magnifying power

Mono gives the largest field of view

],I ono (rives the clearest image

Mono gives an extra luminous result

Mono is the smallest prism binocular

Mono is the lightest prism binocular

Mono is

Mono is

Mono is

strongly constructed

the cheapest prism binocular

to be had from all the lead-
ing importers

PROSPERITY HERE!
GOLD QUALITY GUARANTEED AS BILLED

Less 10 per cent. cash

Rimless Mountings, 10 K. Riding Bow .
Rimless Mountings for Eyeglasses, 10 K. .
10 K. Light Riding Bow Frames •10 K. Medium Riding Bow Frames •10 K. Heavy Riding Bow Frames, 30 dwt.
10 K. Offset Eyeglass Frames . •

$21.75 up per dozen
13.75 up per dozen
21.00 up per dozen
23.60 per dozen
26.25 per dozen
22.90 per dozen

Reading Glasses Celluloid and Nickel
All sizes from 2 inch to 6 inch. Send for Price-List

We are in Position as Manufacturers and Importers
to offer the very LOWEST FIGURE on your Optical Goods. It will be to

your advantage and FROM r

GOLD FILLED
Frames, 1, 0 or 00 E.

14 K. 1-10
Riding Bow, $7.45

SPECTACLES and EYEGLASSES
Guaranteed to wear like Gold

.11) 10 K 112 K 2-0
86.40 $5.50 $4.25
Per 'Dozen. Net Cash

THE EQUAL OF GOLD IN STYLE AND FINISH
See our samples and be convinced

ALUNINO TheRIBDIeNsGtRWOWhite$1M90etraelr DForzeanmes
RIDING CABLE, $2.80 Per Dozen

GERMAN SILVER—RIDING BOW or STRAIGHT,
$1.15 to $1.44 Per Dozen

30
$3.50

AUDEIVIAIR FOR THIS MONTH. EXTRAORDINARY REDUCTIONS
TRIAL CASES
For Office in oak, cherry,
and leather.

Also for Traveling, with
divisions for stock and
lenses.

None better made. Send
for pamphlet.

Most modern and up-
to-date Trial Case. Over
11,000 in use. No fault-
finders. They make a
friend wherever they go.

in the price of first-class, world-renowned Trial Cases, the Audemair, as follows, Net Cash:
No. 1000, containing 96 + anti — spherical lenses with trial frame . . . . ... . . . . $9.00No. 1031, " 168 lenses and discs, double-grooved trial frames, with index, worth $30.00 25.00No. 1030, " 168 lenses and discs with triple-cell revolving trial frame, worth $35.00 . . 29.00No. 1075, " 211 lenses and discs, double-grooved trial frame, space under tray for goods,

worth $55.00 46  00No. 1052, " 262 lenses and discs, with triple-cell revolving frame, space for tray for
goods, worth $65 00 54.00No. 95234, " 262 lenses and discs with triple-cell revolving trial frame, antique oak case,
worth $60 00 54  00Climax Folding Case. Size-84, 1014, 8 ; weight, 5 tbs. 211 lenses and discs, revolving
frame, wort $53.00 38  00No. 990, Handsome antique oak case, containing 290 lenses and discs with Kerato.
scope, Retinoscope, superior alumi no trial frame. Took highest awn:d
at Paris Exhibition. Worth $100.00 ..... . . . . . 77.00No. 1990, Same contents as No. 990, space for stock under tray, worth $100.00 . . . . 77.00

All the above Cases are covered with imitation seal, except when otherwise specified. The reputation of the Audemair Trial Case is well established. With each case we willfurnish free ono sot of test types; Dr. Knowles' book on the eye, and a handsome lithograph of the emmetropic eye in four colors and four representations of the eye, 18x24 his.

R Department

Opticura
WATER

The Best.
Cures Sore Eyes

$1.63 per dozen

Promptness and Accurate Service on I Work MiPyri leid Give Us a Trial
SPENCER OPTICAL COMPANY, 12 Maiden Lane, NEW YORK
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Error 5 of Refit-action and
Accommodwanon

Paper read by Ds. A. B. TAsifox before the Nebraska State Optical Society

It is not my purpose to worry you with
the different methods used to correct different

defects of eyesight, but to call your attention

to a few important facts, that I have found
by experience it does not pay to neglect

in diagnosing your cases when prescribing

lenses.
An error of refraction, meaning an ab-

normal eye, or an eye out of measure, may

be either a hyperopic eye, a myopic eye

or an astigmatic eye. In case of a compound

error one eye will contain either two of the

above defects.
Every refractionist under-

Latent Hyperopia stands the importance of de-
veloping a latent hyperopia,

in order to conserve the nerve force and so

relieve a train of reflex evils. In case of as-
tigmatism, there are great nervous distur-
bances, especially the low degrees, which

are very annoying, to say the least. Apply-

ing too weak or even too strong lenses for

either of these defects by incompetents, will

not permanently injure the eyesight. If

lenses so prescribed cannot be worn, the pat-
ients will simply discard them and try some-

one else.

But in the case of myopia too much
care cannot be taken in order to relax

the spasm of the ciliary muscles and so avoid

its progression. I believe in a full correction

for myopia ; when we are positive how much

the error amounts to. In high degrees of
either myopia or astigmatism, a full correc-

tion should never be given in the first lenses
worn.

An error of accommodation does not
mean an eye out of measure, although it may

be combined with one or more errors of re-

fraction.

Presbyopia
Defined

Simple presbyopia, or old
sight, means the hardening
of the crystalline lens of the
eyes by age, so one is un-

able to accommodate for near work without

the aid of lenses. This defect is acquired in
middle age, no matter what other defects the

eye may contain.

In simple presbyopia, the distant vision

cannot be improved with lenses. But when

combined with any error of refraction, that

should always be prescribed for first.

There have been many volumes written
and great stress laid upon the importance of
correcting the different errors of refraction by
our optical instructors, but comparatively little
has been said about presbyopia. Many con-
sider that little or no skill is required for its
correction. I consider this defect more impor-
tant than any other defect of eyesight. We not
only have more of it, but too strong lenses
for presbyopia will age the eyes faster in one
year than they should age in ten years. Who
among you have not had people come to you
for glasses, that had worn strong, cheap
glasses so long that nothing seems to do them

much good ; not one week ago an old lady
came to me for glasses, who was blind in one
eye, but was wearing a cheap old iron frame

with lenses blown out of beer-bottle glass.
After a careful test of one eye (not the blind
one) she said, " I don't think I can see any
better with your glasses than with my own."
What are we going to do with people who
abuse themselves in this manner?

If we know the positive re-

Prescribing fraction of the eyes at the
for Presbyopia different ages, which is found

by measuring the nearest
possible point that fine print can be read

(the punaumproximum), we could prescribe
for presbyopia, without trial lenses. Taking
the supposition that one can sustain one-half
of the full amount of their accommodation, we
take this amount and add enough in lens
power to equal plus 3 diopters, which enables
one to read at a distance of 33 cm. or 13 in.
from the eyes with ease. As this is the
average reading distance, no more than plus 3

cliopters in spheres should be added to the
distant glasses for reading, no matter what

other defects the eyes may Contain, because
a plus 3 diopter lens focuses at 33 cm. when
no accommodation is used. However, judg-
ment must be used. It is the custom of
sonic people to hold their reading farther
than 33 cm. from their eyes, hence slightly
weaker lenses should be given.

Working glasses for type-setters, car-
penters, paper-hangers, etc., fit them so they

see best at their occupation distance. For
reading glasses more attention should be
paid to the punclum proximum test than any

other.
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How many people buy glasses on a

clear, bright day and find they cannot use
them on a dark day, or at night time. If
the near point had been measured accurately,
there would have been no necessity of coming
back for a change of lenses.

How do we know when
presbyopia exists ? Hart-

of Presbyopia ridge arbitrarily says :
" When the punclum firox-

imum has receded to 22 cm. or 9 in. from
the eyes, presbyopia has taken place. The
average normal eyes contain 4.5 D. of ac-
commodation at forty years of age which
would bring the near point at 22 cm. As the
positive refraction at this age should be 5 D.
in order to bring the near point up to 20 cm.,
we must add enough lens power to bring
them up to zo cm. and no nearer. Then by
using the available power of the eyes, one
can read the finest print at 33 cm. from the
eyes with ease." As the average loss of
accommodation is one diopter every five
years, more lens power must be added, but
not the full x D., for every five years from 40
to 70 years. At forty-five years the P. P.
should only be brought back to 22 cm., at 50
to 25 cm. and so on at the different ages. At
73 years there is no accommodation left in the
eyes. Hence the near point and far point
with glasses on are one and the same and
should be at 33 cm. In prescribing glasses
for presbyopia the muscles of convergence
must be looked after or the test is not com-
plete.

How many times do people tell us,
" I can see all right with my glasses, but
they tire my eyes." Accommodation and
convergence are co-related and work in con-
junction with each other. When we give
reading glasses we relax accommodation and
in its reflex action it affects convergence
hence the eyes do not converge as readily
with glasses on.

If the members of this asso-
Work in Harmony ciation will give us the bene-

fit of their experience, we
will become better qualified ; which will have
a tendency to weed out incompetents, espec-
ially the traveling fakir who will say any old
thing in order to make a sale, and who not
only beats you out of your business, but the
customers out of their money. We should
all aim to do our work well and get a fait
price for it, so it will make it very discourag-
ing for others to encroach upon our territory.
As far as I am concerned, it makes no differ-
ence what school or college one attended, or
how he acquired his optical knowledge. If
he can show he is competent to fit the eyes
with lenses and do the general refraction
work of the optometrist, he should be eligible

to membership in this association.

Detection
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The illustration above is a half-tone reproduction of the two-color

cover on our six-page circular advertising Globe Motor Goggles. To
all who purchase one-half dozen or more of these Goggles, we will
supply without charge a quantity of this advertising matter.

Write for our special proposition " K"

No. 103. Pigskin, Chenille Binding

These goggles are especially recommended by F. E. Stanley, of
Newton, Mass., and other noted manufacturers and drivers. They
have special curved front lenses of entirely new design, 334' inches
long, i34 inches wide. The lightest, most-compact and lowest-priced
ALL-VISION motor goggles on the market.

Price, complete with Leather Case, $2.50

No. 102. Ooze Leather, Velvet Binding

These goggles are of the popular four-glass style, cut low at the
top so as not to interfere with the cap. They have patented arrange-
ment by which the lenses can be easily removed and new ones inserted.

Price, complete with Leather Case, $2,50

Send for sample qf illustrated descriptive matter and liberal

trade discounts

Globe Optical Company
Manufacturers and Importers

BOSTON

IfING OF TH El:0°
OTHER PATENTS PENDING

Is called the King of Bifocals, because it is superior to any othel
Bifocal. Is the only double-vision lens made out of one piece of glass.
Has all the merits of a double-vision lens and none of the demerits.

The BISIGHT has no equal, and is the most invisible Bifocal
manufactured, and can be made in Dbl., Pr., Toric, Plano Cylinder.

or Sphero Cylinder. Prominent opticians who have sold tilt.

BISIGHT lenses for the last four years are most enthusiastic, as they

have made many customers satisfied, and have got lots of new ones.

If you have not seen the BISIGHT lens, write to your jobber, or to
the inventor for a sample.

B. MAYER
Wholesale Manufacturer of Optical Goods

26 E. Baltimore Street BALTIMORE, MD.

Attractive Window Signs are yours for the asking

Have You Begun the New Year Right?

If not, begin 110W

Our Uncut Cylinders and Sphero-

Cylinders will interest you

Write us for samples and prices

TILTON OPTICAL CO.
TILTON, N. H.

The New Oval Center

Lenticular Lens

Made in any form of Concave
Lenses — Spherical, Sphero-
Cylinder and Cylinder, or any
of the above forms in Toric
Lenses. Send for price-list.

CONE PRISM FOR MUSCLE TEST. No trial case complete without one. Price, $1.50 each

M. E. STERN Wholesale and
Manufacturlog Optician, 71'73 Nassau St., New York
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New Optometry Bill Introduced in
New York State Legislature

With persistence and determination

worthy of the good cause the opticians of

the Empire State are making yet another

effort to have placed on the statute books of

the State a law regulating the practice of

optometry. It is unnecessary to recall here

the history of this attempted legislation

which is well told on page 527 of this issue.

Suffice to say that the measure which has

just been introduced in the State legislature

is about as perfect as human intelligence can

make it, and for that reason has an absorbing

interest for all refractionists wherever located.

The provisions of the bill are as follows :

Definition; application of article.—The prac-

tice of optometry is defined to be the employment

of any means, other than the use of drugs, for the

measurement of the powers of vision and the

adaptation of lenses for the aid thereof. The pro-

visions of this article shall not be construed to

apply to physicians duly licensed to practice medi-

cine under the laws of this State, nor to persons

who sell spectacles or eyeglasses on prescription

from any duly qualified optometrist or physician,

nor to dealers in spectacles and eyeglasses, who

neither practice nor profess to practice optometry.

Stale board of examiners.—The State board of

regents is hereby authorized and directed on or

before July 1, 19o7, to appoint a board of examiners

in optometry, two of whom may be regularly grad-

uated physicians. Such board shall consist of five

persons, who shall have been residents of this

State actually engaged in the practice of optomery

for at least five years, and members of the Optical

Society of the State of New York, or members to

some regular medical society of said State. For

the purposes of such appointment, said optical

society shall nominate to said board of regents

twice the number of examiners to be appointed,

and thereafter similarly for each vacancy or new

appointment. The term of each member of said

board shall be three years and until his successor is

appointed and vacancies shall be filled for the

unexpired term only; but in the original appoint-

ment of the members two shall be appointed for

the term of one year, two for two years and one for

three years from July 1, 19o7.

Powers of board —Said board of examiners

shall, subject to the approval of the regents, make

such rules and regulations not inconsistent with the

law, as may be necessary to the proper perform-

ance of its duties ; and each member thereof may

administer oaths or take testimony concerning any

matter within the jurisdiction of the board.

Examinations ; certificates for practitioners. —

Every person desiring to commence or to continue

the practice of optometry after January I, 1908,

except as hereinafter provided, upon presentation

of satisfactory evidence verified by oath, if so

required, that he is more than twenty-one years of

age, of good moral character, has a preliminary

education equivalent to at least two years in a
registered high school, and has also studied at least

one year in a registered optometrist's office or has

graduated from a recognized college of optometry,

shall take an examination before said board of

examiners to determine his qualification therefor.

Every candidate successfully passing such examin-

ation shall be registered by said board of examiners
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as possesstng the qualifications required by this
article and shall receive from said board a certifi-

cate thereof ; but any person who shall have been

continuously engaged in the practice of optometry

for more than two years next prior to the passage

of this article shall be entitled upon submitting
proof thereof to said board of examiners to receive

from said board a certificate of exemption from

such examination. Every person entitled to a cer-

tificate of exemption as herein provided must make

application therefor and present the evidence to

entitle him thereto, on or before January I, 1908,

or he shall be deemed to have waived his right to

such certificate.

Certificate to be recorded and displayed.—

Every person to whom a certificate of either

registration or exemption shall be issued shall

immediately cause the same to be recorded in the

clerk's office in the county of his residence and

also in the clerk's office of each other county

wherein he shall then practice or thereafter com-

mence the practice of optometry; every person

practicing optometry must also display his certifi-

cate of registration or exemption in a conspicuous

place in the principal office wherein he practices

optometry and whenever required exhibit such

certificate to said board of examiners or its author-

ized representatives. And whenever practicing

said profession of optometry outside of, or away

from, said office or place of business, he shall

deliver to each customer or person so fitted with

glasses, a bill of purchase, which shall contain his

signature, home postoffice address, and the num-

ber of his certificate of registration or exemption,

together with a specification of the lenses furnished

and the price charged therefor.

Fees.—The fee for such examination shall be
fifteen dollars ; for a certificate of registration ten

dollars, and for a certificate of exemption five

dollars, to be paid to the board of regents and

constitute a fund for expenses made necessary by

this article. From the fees so paid, the regents

shall cause to be paid all necessary expenses incur-

red in the administration of this article including

the reasonable compensation of the examiners for

their services and their necessary expenses. The

fee to be paid to the county clerk for recording a

certificate shall be fifty cents.

Annual registration —Every registered opto-

metrist who desires to continue the practice of

optometry in this State shall annually, on such

dates as the board of optometry may determine,

pay to .secretary of said board a registration fee to

be fixed by the board but which shall in no case

exceed the sum of two dollars per annum, for

which he shall receive a renewal of said registra-

tion. In case of non-payment of this annual fee

his certificate shall be revoked by the board of

examiners under twenty days' notice of the time

and place of considering such revocation. But no

certificate shall be revoked for such non-payment

if the person so notified shall pay his fee before or

at the time of this consideration, also such penalty

as may be imposed by said board ; providing that

said board impose a penalty of not more than five

dollars on any one person so notified, as a condition

of allowing his certificate to remain in force, pro-

vided, further, that said board of examiners may

collect any such fee by suit.

Revocation of certificate —Said board shall

have power to revoke any certificate of registration

granted by it under this act for conviction of crime,

habitual drunkenness for six months immediately

before a charge is made, gross incompetency, and

for contagious or infectious diseases; provided,

however, that before any certificate shall be so

revoked the holder thereof shall have written

notice of the charges made against him, and the

day specified in said notice, at least five days after
the service thereof, at which a public hearing is to
be given, where the accused shall have opportunity

to produce testimony in his behalf and to confront
the witnesses against him. Any person whose
certificate has been so revoked may after the

expiration of ninety days, apply to have the same

regranted, and the same shall be regranted to him

upon a satisfactory showing that the disqualification

has ceased.
Violations of article..—Any violation of the

provisions of this article shall be a misdemeanor

and courts of special sessions shall have jurisdiction

of all such violations. No person not a holder of

a certificate of registration or exemption duly

issued to him and recorded as above provided,

shall, after January I, 1908, practice optometry

within this State. The practice of or offeting to

practice optometry or the public representation of

being qualified to practice the same by any person

not authorized to practice optometry shall be suf-

ficient evidence of a violation of this article.
This act shall take effect immediately.

National Convention of the American
Association of Opticians

A joint meeting of the optical and jewelry
jobbers of Kansas City, Mo., was held in that city
on February 6th to consider ways and means for
the entertainment of the opticians who will attend
the annual convention of the national association
next summer. The meeting was well attended

and the liberal spirit which prevailed was manifested
in the fact that $15oo were promptly raised for an

entertainment fund. It is expected that this sum

will be increased to $2000 or over in the very near

future, so that a fine time is assured to the hundreds
of opticians who will journey to the convention.

California Convention of Opticians

The optometrists of California will hold a state

convention in Los Angeles on May 6th and 7th.

The committee in charge of the arrangements are

planning to make this the greatest convention ever

held beyond the Rockies. They are offering

tempting attractions in a fine program, and an

additional inducement is found in the fact that the

convention will be held in the same week as ihe

Shriners' Conclave and the Festival de los Flores.

Special railroad rates can be secured for the con-

vention and a hearty welcome is promised to all
the visitors.

California is one of the States which rejoices
in an optometry law, and it is fitting that it should

lead in the movement for the higher education of

the refractionist and the advancement of his
interests.

Oklahoma State Optical Society

The next annual meeting of the Oklahoma

State Optical Society will be held on March 19th

and 20th in Oklahoma City. The dates of the
meeting given in our last issue were changed after

we had gone to press, the reason for the change

being that better railroad rates could be secured

on the new dates herein specified. An attractive

programme has been arranged for this meeting

and all the opticians of the State who can possibly

attend are invited to he present.
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...
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Rochester Optometrical Society

A somewhat unique feature in optical 
associa-

tions characterized the February meetin
g of the

Rochester Optometrical Society when fifteen 
mem-

bers of the Buffalo Optical Society atten
ded and

were entertained. The meeting was held on the

evening of February 12th, at the Eureka 
Club,

Rochester, N. Y., through the courtesy of E.

Kirstein Sons Co. There were thirty of the

Rochester members present and fifteen of the

members of the Buffalo society. The latter attende
d

in response to a formal invitation and a specia
l

programme was arranged for the occasion. Presi-

dent H. M. Bestor made the address of welcome
,

after which a lecture on the subject of " Incipien
t

cataract" was delivered by an eminent oculis
t

and listened to with -much interest. This brought

about considerable discussion and many poin
ts of

interest were elucidated.

After the meeting those in attendance pro-

ceeded to the dining room of the club where 
a

tempting feast awaited them, which was provide
d

by the E. Kirstein Sons Co. President Bestor

acted as toastmaster and the toasts were responde
d

to by J. T. Simcox, E. V. Syrcher and R. F
.

Williams, of Buffalo, and G. R. Bausch, B. B.

Clark, W. W. Bissell, E. E. Arrington and Henr
y

E. Kirstein, of Rochester.

New England Association of Opticians

The regular monthy meeting of the New

England Association of Opticians was held in

Young's Hotel, Boston, on the evening of Feb-

ruary x9th. A feature of the meeting was a lectur
e

delivered by Arthur S. Graves, of Lynn., Mass., on

the subject of " Diseases the Opticians Sh
ould

Recognize, and Why." The new code of ethic
s

was distributed among the members. This code

does not differ materially from that previously

published in these columns. W. Clarence Wilkins
,

of Attleboro, was elected to active membership.

The annual convention of the association will

be held on May 14th and 13th, and a united 
and

earnest effort will be made to make this conventio
n

the greatest meeting of opticians ever held in 
this

country. The circular issued by the association

states that the membership committee is makin
g

earnest efforts to double the membership befor
e

the May convention and the co-operation o
f all

members is solicited to this end. All opticians

will be welcome to the convention whether mem-

bers or not. Prominent speakers have already

been secured, and arrangements made for the bi
g

exhibit indicate that it will excel the exhibit of

the National Association held at Rochester las
t

summer.

Preparing for the National Convention

The following local committees have been

appointed by the Kansas City Jobbers' Association

of Jewelers and Opticians, to make arrangements

for the convention of the American Association of

Opticians, to be held in Kansas City, August, 1907:

Invitation committee : Dr. S. W. Lane, chair-

man ; E. A. Missman, Frank Nevin, E. Kionka

and Mr. Widber.

Finance : George Edwards, chairman ; W. G.

Riggs, A. E. Pittinger, Roy Hassig and Mr. Ward.

Entertainment : Charles Hoefer, chairman ;

L. Meyer, C. A. Kiger, C. B. Norton and C. L.

Merry.
All inquiries for exhibit space or other infor-

mation relative to arrangements for the meeting
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should be addressed to the chairman of the invit
a-

tion committee, Dr. S. W. Lane, Missouri B
uild-

ing, Kansas City.

Pennsylvania Optical Society

The Pennsylvania Optical Society will hold a

special meeting at the factory of McIntire, Ma
gee

& Brown, 723 Sansom Strebt, on Tuesday evening,

March 12, at 8 o'clock. At this meeting there will

be given a practical demonstration of mechanical

optical work, such as soldering, bridge bending,

lens surfacing, grinding, bifocal work, etc., in

order that the optician may see and learn how th
e

actual work is done by the workmen and what

tools and methods they employ. This will be a

very unusual opportunity to get in touch with the

latest methods and it is hoped that as many as

possible will avail themselves of it. Every member

is privileged to bring one friend with him.

The annual examination for the dioptrician

grade will be held on the same day, Tuesday,

March 12th, at the Continental Hotel, Ninth and

Chestnut Streets, at pp A. M.

North Dakota Optical Association

The North Dakota State Optical Association

met at the Waldorf Hotel, Fargo, N. Dak., Janu-

ary i6th, with First Vice-President 0. M. Varnson

in the chair, President Wold not being able to be

present on account of the illness of his father.

After the reading of the minutes of the previous

meeting, H. 0.

Sheldon, Botti-

neau, N. Dak.,

and H. H. Hovda,
Bottineau, were
elected members

of the association.

Some discussion

followed as to the

advisability of the

association setting

aside a certain sum
for the support of

the State board in

enforcing the opto-

metry law, but the

matter was laid

over for future consideration by the society.

The reports of the secretary and treasurer,

which were accepted, showed the association to

be on sound footing.
The following officers were elected for 1907:

President, A. 0. Wold, Langdon, who was re-

elected by acclamation as a tribute to his earnest

and efficient work; first vice-president, 0. M.

Varnson, Valley City ; second vice-president, J. M.

Ness, Wahpeton ; secretary, Louis Hansen, Devils

Lake, and treasurer, A. G. Fellner, Jamestown.

D. D. Sullivan, Fargo, was elected on the board

of directors.
On motion it was decided to notify all mem-

bers prior to the next annual meeting that an

amendment to the by-laws will be made, changing

the date of holding the meeting and fixing the time

same is to be held.

H. H. Hovda gave a very interesting talk on

phrenology, which was one of the gems of the

meeting. D. D. Sullivan gave a most interest-

ing demonstration on the retinoscope and his

method of handling patients. J. M. Ness spoke

on the illegal methods of some optometrists and

the way he thought best to enforce the law. E. P.

Secretary Louts Hansen

Sundberg and C. J. Sullivan explained the uses

and advantages of certain optical instruments.

The discussions of each talk were carried on

freely and every member present had some ques-

tions to ask or answer, which made the meeting

very instructive as well as entertaining. All felt

on adjournment that the time had been well spent.

The evening was passed by the association attend-

ing the Grand Opera House as guests of E. P.

Sundberg, of Fargo, and it was not until the wee

small hours that final farewells were said.

In Louis Hansen, of Devils Lake, the North

Dakota Association has an excellent official. He

was born in Denmark in 1863, and served the rather

hard apprenticeship in the watchmaking trade of

that country, being bound out by his parents for a

term of five and one-half years and receiving there-

for his board and room only. Later, working as a

journeyman for three and one-half years, he saved

enough money to bring him to America, where he

first worked for Christ. Arveson, of Sleepy Eye,

Minn., and Ile says it was a treat to work as a free

man, after which he was a journeyman watchmaker

in St. Paul, Minn., and Miles City, Mont. He

finally opened on his own account at Hudson,Wis.,

where he was successful and gradually increased

his stock up to the limit the town would justify.

He later moved to River Falls, Wis., but business

went from bad to worse when finally the oppor-

tunity called him to Devils Lake, N. Dak., where

he has been most successful and will remain as

long as he is in the jewelry and optical lines. Mr.

Hansen was one of the charter members of the

State Optical Association, and assisted in framing

the optometry law now in force in that State. He

was a member of the first State board of examiners

and one of the few that have never missed a meet-

ing. That he will make good in his new position

goes without saying.

Illinois Optical Society

The board of. regents of the Illinois State

Optical Society, at the request of the society, have

perfected a plan whereby it is not compulsory for

those desiring to become members of the society

to go to Chicago to take the examination. They

can appear before either one of the following

regents or their assistants on March 21, 1907 :

Chas. E, Linning, Peru ; W. C. Sommers, Spring-

field ; A. E. Wuesteman, Champaign ; C. F.

Miller, Cairo ; Wm. D. Harnist, Edwardsville ;

0. M. Meyers, Rock Island.

The board wishes to impress upon all opticians

how important it is for the welfare of all optical

interests in the State that the reorganized society

shall exceed in numbers any former membership.

It is no exaggeration to say that the certificates are

a credit to any member arid that a body of refrac-

tionists thus certified forms the nucleus for a better

order of things in the State.

The coming examination, like its predecessors,

will be strictly along practical lines that no quali-

fied practical refractionist need be afraid of. Fur-

ther particulars and application blanks may be

obtained from the secretary, 0. J. Halbe, 42 Madi-

son Street, Chicago.

The postponed regular January meeting of the

society will be held at the president's office, 181

West Madison Street, March 18th, at 2 P.M. At

the same place the board of regents will meet to

examine applicants for membership.

The society feels that the importance of the

State calls for an association that should be second

to none in the country in numbers, attainments or

prestige.
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The Camera and the Newspaper

LL recognize that one of the most po-

tent factors in the development in

recent years of photographic art and

industry, has been the daily newspaper, and

especially its voluminous Sunday Edition.

The extensive use of photographs in what

are known to newspaper men as " Features,"

that is, the semi-pictorial pages devoted to

one or two subjects, is well known to all,

though few have any acquaintance with the

part which the " Featurer " plays in the

make-up of the Sunday Edition. This is in-

terestingly explained by Felix J. Koch in an

article in a recent issue of the Photo Era,

from which we make the following extracts :

It is the practice in large

newspaper offices to divide

the city, the county and sec-

tions of the state among certain persons, each

of whom is " exclusive " on his route, and to

whom the paper loo, s sho...ld it miss a

" story " concerning this given section. To

these men it is allotted to cover thoroughly

their territory, reporting every happening,

great and small, and leaving it to editorial

wisdom to eradicate what may be deemed

irrelevant. If a great man dies these people

get his photograph. If a building burns they

may get the picture of it, taken some years

before—that is, if it be of sufficient import-

ance. There their work ends.

The featurer's task begins here. In a

line he finds a page.

To take an example from the State of

Ohio : a Cincinnati newspaper, under the

head of " Kentucky Correspondence," may

contain a line or two to the effect that

the Shakers of Pleasant Hill are prepar-

ing to celebrate the centennial of their

settlement.
That item was clipped probably from a

Louisville paper, which got it from its coun-

try correspondent. By the time it reached

Cincinnati it was reduced to possibly a dozen

words. Ninety-nine readers out of a hun-

dred who perused it at all had forgotten it

ten minutes after.

The featurer read it, and for him it

meant a page. The story of a hundred years

of Shakerdom—one hundred years of the

gentle " yea " and " nay " of the blue-eyed

Shaker lass in the poke bonnet, the snowy

apron and the slightly abbreviated skirt;

one hundred years of Shaker quilts and

Shaker blankets, etc.—made very interesting

reading.

Pictures Accom-
pany Reports

Pictures Make
Sales

Every featur

length must

That, however, might be

written up from clipping-

files but for the pictures.

e over a quarter of a column in

have its pictures. In fact, fea-
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tures are often ordered, bought and sold on

the strength of the camera's results.

In ninety per cent. of the cases to-day,

where a long manuscript is handed to an edi-

tor of any class of publication, before he at-

tempts to read it he asks for the pictures.

In as many cases, if an editor be sent a half-

dozen catchy photographs, with the promise

of the article on approval, he asks to see the

article. After an editor gets to know a given

man's style he orders absolutely from pic-

tures.
It is an old trick of the feature writer to

send an editor a certain number of photo-

graphs and ask him if he wants the article on

approval, and if so, how many words.

Nor is the professional alone in this.

A trained newspaper featurer, looking

through the albums of almost any amateur

photographer, will find one, two and often a

dozen pictures that tell a story which the

public, the general public, is glad to read.

In fact, it has often seemed to me a pity that

more of these pictures do not reach the pub-

lic. For example : about a year ago, on a

trans-Atlantic liner, a young lady secured in

the steerage the picture of a child whose

mother persisted in addressing it as a monk,

in keeping with a vow made at the time of

the child' s birth. That picture, as an oddity,

aside from the personal interest to the photo-

grapher herself, will net her five dollars any

day from any number of magazines. A

solio print of her negative costs exactly

five cents.

Prizes for
Pictures

A leading New York daily

offers a weekly prize of five

dollars for the most unique

picture shown ; a great New York weekly

that is practically a national weekly pays that

amount for pictures containing a news inter-

est. In every big city current events trans-

pire weekly, affording the chance for such

pictures.

Other pictures take well with class and

trade journals. Even so prosaic a vacation

as a summer in the country affords for him

who knows the " ropes," as the saying is, a

chance to turn his camera into profit.

The trouble with the amateur seems to

be that he does not realize the necessity for

shary5ness in making these pictures, and when

he has a good subject, spoils it by careless

work. He sends in dim, blurred, badly

printed pictures, or prints from a negative

wholly over or under timed, to the largest

illustrated magazine he knows of—one where,

unless a man has already had work printed in

the sheet, it must go through a long line of

" readers" before reaching the editor ; and

it comes back. Discouraged at the loss in

postage he resolves never to attempt again

and usually he does not.

Subjects are
Innumerable

;At

But let us return to the sum-

mer in the country. The

passing peddler ; the wel-

come itinerant with the tins on his back ; the

butcher's wagon with the scales in the rear,

from which all manner of luscious meats are

sold ; the girls out at the country fair ;

teacher and pupils of the country school—

one and all have their market when brought

out in a good picture. How far this market

extends may be indicated by stating that the

leading ladies' magazine in the country, only

a. few years ago, printed an entire page of

pictures of nothing more unusual than " little

red schoolhouses" and their tenants.

Novelties of architecture, picked up by

the kodaker on his rambles, " take " with

the architectural trade-journals. A unique

window display, original with its tenant, will

sell to the trade-journals along that line of

business, or to one of the mercantile maga-

zines.
In fact, the camera, through the demand

for all manner of photographs on the printed

page, has become a veritable mine of gold,

and the featurer is the only one so far who

has seen fit to take practical advantage of it.

He scans the paper constantly for hints of in-

teresting events. Then he writes, perhaps,

to the postmaster of some little Indian village

to inquire if there happens to be an amateur

or professional photographer in his town.

After securing the amateur's address, he

writes for pictures of the event in question at

" so much per negative, on approval," and

when they come he makes his selection.

Then he informs the nearest newspaper edi-

tor or the editor of a large magazine, that he

has secured full control " of the " enclosed

principals," and asks how many words he

shall send. If there is one editor in a

baker's dozen who can resist a dozen pretty,

catchy, interesting pictures, along lines of

interest to his subscribers, that one deserves

editoral elimination. And the featurer makes

the profit.

Pictures are
Necessary

Without the camera, how-

ever, the 'business could not

survive.. It has been dem-

onstrated, over and over again, that the

reader of either magazine or newspaper will

peruse but few things to the extent of even a

column unless there are accompanying pic-

tures. It has been further demonstrated that,

whatsoever the subject, print some catchy

photographs and the manuscript is read.

Even the advertisers are appreciating this

fact, and so we have the art of advertising.

Some day there will arise a school for

teaching people how to take pictures which

can be sold to the press. Then we shall have

some good things indeed. Until then, how-

ever, the business is an unique one, and, like

most unique things, keeps a-going-merrily:
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When writing to advertisers, kindly
mention The Keystone

Thousands of Students
From all parts of the workl have taken our correspondence course in

OPTICS
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and we have yet to hear of one who has failed to make a success. Every week we are receiving unsolicited
testimonials of the high value it has proved to our graduates.

It is the best course in optics ever taught, because it is concentrated into the simplest language, free from
L all technicalities. Each one of the lectures teaches you something new.

THINK OF IT I Where is there another school that will start you on $2 down and $1 per week till
you have paid $8, which is the total expense of a regular $25 college course ? Every graduate receives
diploma with degree, " DOCTOR OF OPTICS." Remember, we are a chartered institution and one of
the oldest and best correspondence schools of optics in the world. For further particulars, address

AMERICAN OPTICAL COLLEGE .00 to Detroit, Mich.
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United States Patents

Patents of interest to the trade, recently issued,

especially prepared for this journal by Wm. N.

Moore, patent attorney, Loan and Trust Build-

ing, Washington, D. C.

No. 841,772.—Cuff pin. Frank E. Farnham,
Providence, R. I. Filed April 6, 1906.
Serial No. 310,361.

The improved cuff pin herein described,
consisting of the combination of a lining plate
having ear pieces at one end each provided
with a pivot hole and a pin catch at the oppo-
site end, a pin tongue engagable with said pin

catch, pivot on which
,r6 said pin tongue is

mounted and which
 1072. e Sfextends through said

pivot holes in the ear-
l/ pieces, a cupped-up

ornament front plate
in the concave portion of which said lining plate
fits, two integral flanges on opposite sides of
said front plate which are rolled over through-
out their entire extent into close contact with the
outer surface of said lining plate, each of which
flanges abuts at one end the pin catch and at its
opposite end one of said earpieces, and two inte-
gral points or projections on the opposite ends of
said front plate which are bent over into close
contact with the tip ends of the lining plate respec-
tively.

No. 843,089.—James C. Moore, Philadelphia, Psi.
Filed September r4, 1906. Serial No. 334,579.

.1

Eyeglasses having nose guards, consisting of
threaded stems and substantially spherical bodies
mounted on said stems and arranged so as to be
turned thereon to shift the positions thereof with
respect to each other.

No. 843,548.—Instrument for centering lenses.
Arthur Pellow, Rochester, N. Y., assignor to
Bausch & Lomb Optical Co., Rochester, N.Y.,
a corporation, of New York. Original appli-
cation filed April 24, 1905. Serial No. 257,240.
Divided and this application filed October 4,
5906. Serial No. 237,384.
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No. 843,195.—Frank E. Crain, Providence, R. I.,
assignor to Bates & Bacon, Attleboro, Mass.,
a firm. Filed September 26, 1906. Serial No.
336,326.

A bracelet, the body of which
consists of two tubular members, 24,

a pivot hinge comprising a mem-
ber having a central stud, a mem- Ii I 9
ber having a central hole into 4,2 8
which the stud extends and a 25' 23
cam groove, and a pit extending
from the stud into the cam
groove, and means for holding
the tubular members of the bracelet
in the closed position.

No. 843,5o2.—Eyepiece for optical instruments.
William Thomson and Archibald G. Thomson,
Philadelphia, Pa., assignors to Fox Optical
Mfg. Co., Philadelphia, Pa., a corporation, of
New Jersey. Filed March 6, 1906. Serial
No. 405,519.

A device of the char-
acter described, compris-
ing a plurality of pieces
of glass arranged near
enough together to be
simultaneously within the

a field of vision of an eye,
one of which pieces of
glass is colored, and the
other of which is a section
or portion of a segment of
a cylinder or rod of white
glass.

No. 843,243.—Bracelet. Walfrid Wallenthin, Attle-
boro, Mass., assignor to S. 0. Bigney & Co.,
Attleboro, Mass., a firm. Filed June 30, 1906.
Serial No. 324,264.

A bracelet, constructed of tubing and having
a member fixed into one end thereof, an outwardly-
extending pivot pin fixed to said
member, a flattened portion on said
pin, a second member fixed into an //
adjacent end of said tubing, said
second member being provided
with a hole to receive said pivot
pin, a stop in said second member said flattened
portion in said pivot being adapted to engage said
Still) and limit the opening of the bracelet, and
means in said second member independent of said
stopping means whereby said pivot pin is engaged
to prevent the joint from being separated.

In a device for centering lenses, the combina-
tion with a support having an eyepiece and a lens
support thereon, of an object centered with respect
to the line of vision between the eyepiece and lens
support and adapted to direct its rays upon a lens
upon the lens support.

No. 841,9o9.—Catch for bracelets. Walfrid Wallets-
thin, Attleboro. Mass., assignor to S. 0.
Bigney & Co., Attleboro, Mass., a firm. Filed
July 30, 1906. Serial No. 328,319.
A bracelet, com-

prising two resilient
tubular sections,
means for pivotally
uniting adjacent ends
of said sections to
permit the sections
to swing laterally in either direction, and a catch
for detachably uniting the free ends of said sections.

No. 841, 656.—Engraving machine. Walter Arm-
strong, Chicopee, Mass. Filed September 3,
3904. Serial No. 223,219.

In an engraving machine, a suitable frame, a
pattern, a stylus arranged in operative relation to

the pattern and supported to have its tip swing in a
horizontal plane, a cutting tool, a work-holder
carrier having a pivotal support, a work holder
having a pivotal connection with said carrier at
right angles to the axis of said pivotal support, an
operative connection between the work holder and
the stylus, and means for lengthening or shorten-
ing the radius on which the work-holder carrier
swings in one direction.

4

together

No. 842,935.—Joseph Bulova, New York, N. Y
Filed July 25, 1906. Serial No. 327,610.

ri A bracelet,
8 a m 7 composed of a

— "FM 
pair of hinged

10
sections, a catch
on one of said

sections, and a spring arm having an integral
perforated foot set back in the other section

and adapted to be engaged by said catch, sub-
stantially as specified.

No. 843,188,—Bracelet. Eben F. Wilde, Attle-
boro, Mass., assignor to Attleboro Manufactur-
ing Co., Attleboro, Mass. Filed April 27,
1906. Serial No. 313,993.

In a bracelet, a plurality
of units, a back plate and
connecting link formed inte- 24,
gral and adapted to unite .14
the units, and a spring as
adapted to exert a spring
tension on the connecting
links in the units.
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No. 843,678.—Jewelry holder. Max Jersemann,
New York, N. Y., assignor to Schultz, Jerse-
mann Manufacturing Company, New York,
N. Y., a firm. Filed December 8, 1906. Serial
No. 346,842.

A jewelry holder having a
body provided with an up-
wardly-extending face, having
an aperture therein and a
spring secured within the body
and projecting through the
aperture and the face, and an

.5 abutment above the aperture,
and having a periphery for en-

gagement with the interior of
the ring or similar article of
jewelry, such spring being
adapted to move away from the
abutment whereby the spring
and abutment form a grip for
securing the ring or similar
article against the face of the
holder

No. 84I,75. Thos, A.Willson,
Reading, Pa. Filed January
II, 1906. Serial No. 295,526.

A spectacle temple corn-
pr ising a separately-formed
sheet metal pivot piece having
shaft-clamping ears, and a shaft
having a resiliently-formed end
portion inclosed by said clamp-
ing ears, the resilience of the
clamped shaft portion serving to secure a rigid
connection between the parts.

No. 842,643.—Frank
Fontneau, Attie-
boro,Mass. Filed

t July 16, 1906. Se-
rial No. 326,306.

In a comb the
combination with the
head and teeth, of a

,14v housing plate fixed
to the head, jaws

w.thit and extending below the plate, and retrac-
ti e means for closing the .jaws,

••■••■••*,



NON=STRAIN
AUTOMOBILE, ENGINEERS' AND FIREMEN'S

GOGGLES
Listen what
Barney Oldfield says

/t is the most perfect Goggle I have
ever used. Barney E. Oldfield.

ewelers and Watch Inspectors, write
us for prices

We are sole distributers for

Non-Steam Lens Polish
Which prevents steam or fog or per-

spiration forming on the lens

Don't Squint

This is what
Charles C. Robertson
says

" I am wearing on the 20th
Century Limited a pair of your
Non-Strain Goggles. They are
all you claim for them—strictly
dust, wind, cinder and storm-
proof. I cheerfully recommend
them. Chas. C. Robertson.

Fngr., L. S. & M. S. Ry.
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of ‘• Living Light" which Man May Yet Learn to Utilize X
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I B. McFATRICH, M.S., M.D.,
President and Professor of the
Principles of Oplittialraoloay and
Otology.

HENRY STUCKER, AM. M.D.
Professor of Anatomy and Physiology
of the Eye and Brain.

Hon.LAWRENCE V SHERMAN, LL D.
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Professor of Optical I_imprudence.

C,EO. WI L BUR McFATRICtl, M.D
Secretary and Professor of Clinical
and DidacticOphthalmologyandOtolos

E. 4 TROWBRIDGE, M.D.
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CHALMERS PRENTICEM D.
Laterit Brain Strain

JAMES J. LEWIS, Oph.D.
Professor of Refraction

CONFERS FOUR DEGREES
A PRACTICAL SCHOOL OF OPTICS
CONDUCTED BY EIQHT ABLE

AND PRACTICAL INSTRUCTORS

LEADING OPTICAL COLLEGg
IN THE WORLD.

Correspondence and Attendant Courses
Write for particulars

Our regular WINTER NIGHT COURSE commences
Monday, January 7, 1907, at 6.30 P. M.

PROOF OF OPTICAL PROGRESS
A most remarkable proof of the progress made in recent years in the higher education of refractionists

and in the stimulation of optical study is found in the greatly increased sales of the three great classics in
the science of refraction :

Burnett's "Principles of Refraction

Dr. M. Tscherning

Price, $1.50 (65. 3d.)  

When first published, these treatises were regarded by many opticians as entirely beyond their comprehension, andthe sales were chiefly to oculists and the more noted opticians, who had thoroughly mastered the science.
During the past year, there has been a very material increase in the demand for these books, and this demand

comes from opticians in all states and sections ; in large city and small town.

Never did a campaign of education bear fruit more quickly or more abundantly. What seemed a puzzle five years
ago, is now perfectly comprehensible, and there are to-day but few opticians who worllad have it known that their librarywas without either of the three books here mentioned.

Published by

The Keystone Publishing Co., Soo-811-813 North loth Street, Philadelphia, Pa.

HE living lamp, so long and patiently
sought by science, seems at last to be
an accomplished fact, thanks to the
inventive ingenuity of a learned pro-

fessor of the University of Prague, named
Molisch, whose investigations have gone far
toward solving one of the most baffling puzzles
in all the domain of Nature, writes Dr. John V.
Shoemaker, in the Saturday Evening Post.

Back of the invention in question lies the
discovery of a new and hitherto unrecognized
substance, called by Doctor Molisch " photo-
gen," which, as the name implies, has the
property of emitting light. This substance
it is that ignites the firefly's tiny torch, that
furnishes the glowworm with its illuminant,
and that kindles the lanterns carried by all
the multitudes of creatures, small and great,
which lend a radiant glory to the waters of
the sea.

With this substance, in a manner pres-
ently to be described, Doctor Molisch lines a
small globe of glass, which is thereby con-
verted into a lamp, shining with a soft and
tranquil glow. Its luminosity lasts for fifty
or sixty days, and is so bright that one can
read fine print by it without difficulty. The
iuventor suggests that it might be used to
advantage for a night lamp, and that, by
reason of its peculiar safety, it should be avail-
able also for employment in mines, in gun-
powder factories, and in other places where
ordinary lights are dangerous.

Before going further in the discussion of
the prospective usefulness of this living light,
it will be as well to explain how Doctor
Molisch happened to make his wonderful
discovery. It was, in fact, nothing more
important than a herring, shining in the night,
that originally attracted his attention to the
subject. He proceeded thereupon to inves-
tigate the cause of this curious luminescence,
and thence was led to the study of similar
phenomena exhibited occasionally by meat
and by decaying wood. In every case he
was able to prove that the phosphorescent
shine was given out not by the fish, or the
meat, or the wood, but by microbes living
on those substances.

Now, this fact had already
been more than suspected ;
but Doctor Molisch pro-
ceeded to make cultures of

the microbes in question by breeding them
on gelatine—a simple enough process, the
main difficulty being to secure specimens with
which to start. In the case of meat, the
doctor tried in vain for two years to get a
piece that was phosphorescent. Neverthe..
less, as he afterward discovered, almost any
scrap of beef bought at the butcher's is liable
to exhibit the phenomenon if kept for three
days in a cool place.

Breeding the
Lamps

For it appears that these light-emitting
organisms (some of which are bacteria, while
others are microscopic fungi of the family of
the moulds), far from being at all rare, as
used to be supposed, are actually among the
most common of the microbes which float
about everywhere in the air. The germ that
renders fresh meat luminous, and to which
Doctor Molisch has given the name bacterium
phosphoreum, is frequently found in butcher
shops, in cold-storage houses, and even in our
kitchens. This is a brightly-shining microbe,
but the one that often occurs on fish (called
pseudomonas lucifera) seems to be the most
brilliant of all.

It was found that any piece of meat if
saturated with salty water was. much more
likely to become luminescent. Accordingly,
a little salt was mixed with the gelatine on
which the microbes were to be propagated,
some peptone being also supplied for nourish-
ment. A quantity of the mixture having
been put into a hollow glass globe, it was
sterilized by heat, to kill all other germs that
might be present, and then was "sown,'' by
the help of a platinum needle, with " culture"
stuff containing the luminous bacteria. By
holding the globe beneath a cold-water tap
and gently revolving it, the gelatine prepara-
tion was made to cover the whole interior,
forming a thin coat on the inside of the
glass.

In this simple way was the lamp prepared.
Within forty-eight hours the microbes, taking
advantage of the rich nourishment offered
them, had multiplied and spread all over the
inside of the globe, which was thereby ren-
dered luminous with a soft and beautiful light.
The radiance emitted was slightly greenish,
with a tinge of blue, and absolutely steady.
There was something about it mystic and
wonderful—almost unearthly, one might say.
As already stated, one could read fine print
by it, and its intensity remained undiminished
for nearly two months. With an exposure
of five minutes, the bacteria colonies on the
interior surface of the globe were photograph-
ed by their own light.

Presently it will be interest-
Light for Next ing to consider the possibil-
to Nothing ities of the development,

for practical uses, of this
living light, which now makes its appearance
for the first time in the world. Meanwhile a
passing reference may be made to the exper-
iments of Mr. Langley, secretary of the
Smithsonian Institution, who, a few years
ago, declared, as the result of an elaborate
investigation, that the light of a glowworm,
or of a firefly, was the " cheapest "—that is
to say, the most economical—known. It
represented, he said, illumination without
heat and without waste worth mentioning.
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If it could be successfully imitated, the problem
of lighting our houses and streets at a cost of
next to nothing would be solved forever.

Doctor Molisch (who, by the way, is a
scientific man of the highest reputation) be-
lieves he has proved that the luminescence of
the microbes in question is due to the fact
that they contain a hitherto unknown and as
yet unidentified substance, appropriately
called " photogen," which has the property
of emitting light. Now, a bacterium is only
a single cell. But, in the case of the glow-
worm or of the firefly, there is a considerable
mass of structure, representing an aggregate
of cells, each of which incloses a bit of this
same " photogen." By actual experiment it
has been ascertained that the lamp of a firefly,
carefully separated from its body, dried and
pulverized, is thus converted into a powder
which for a long period will give out light
when water is dropped upon it. Thus the
luminiferous substance must be purely chemi-
cal, depending as it does not at all upon the
life of the insect.

It is not generally realized how plentiful
this kind of light is in Nature. The surface
layer of the ocean literally swarms with life,
often packed so densely that the bulk of ani-
mals is greater than that of water. At night
many of them are brilliantly lu minous, emitting
a golden, greenish or silver radiance, which at
times is so intense that the splash of an oar
will seem to break through a crust into liquid
fire beneath. It is in truth a living flame.

In Cuba the large tropical fireflies,
imprisoned in latterns made for the purpose,
are commonly used in the rural districts for
lighting out-of. doors'. They serve admirably
to illuminate an obscure path at night, and
the wind cannot blow them out.

As a next step, Doctor
Molisch is trying to increase
the power of his lamp by pro-
pagating the microbes in

large numbers, selecting the most brilliant
ones, and breeding those thus chosen, in the
hope of developing varieties which shall be
more luminescent than any now obtainable.
The experiment is extremely interesting ; but
if the " photogen " can be successfully iso-
lated and obtained in considerble quantities,
there is good reason to suppose that it might
be utilized directly as an illuminant. Allow-
ing this to be a purely speculative suggestion
it is at least conceivable that, although a pro-
cess depending upon bacteria or moulds would
be likely to prove too expensive, the stuff
might be extracted economically from some
other source.

While walking through the forests of
Java, Doctor Molisch noticed that the decay-
ing leaves, especially those of the bamboo,
were occasionally luminescent. His attention
being thus drawn to the phenomenon, he
looked, on his return to Europe, for some-
thing of the kind in oak woods at night, and
was rewarded by observation of the same sort
of glow, which illuminated the ground (the
season being autumn) with a feeble but
easily discernable light. This, again, was
found to be due to a kind of mould ; and it
was also found, incidently, that the light,
which was white and soft, was emitted only
by leaves that were slightly damp and
which had reached a certain stage of de-
composition.

For More
Intensity
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MANUFACTURING JEWELERS

SEAMLESS RINGS
Our Specialty

Hundreds of designs of the most modern patterns

Ear Knobs, Scarf Pins, Etc.

62 Page Street

PROVIDENCE,R.I.

To Test The Keystone Advertising Qualities
Every jeweler that sells rings
cannot afford to be without an
assortment of Wells Perfect
Ring Adjusters for imniedia..3
use when wanted. I doz. solid
10 K. gold, astd. sizes, $3.76 ;
1 doz. gold filled. astd. sizes,
S2.00:1 doz.metal.astd..86c.
Sent prepaid at onee (only on

receiptofprice). If you will mention OrderNo.K.,
I will forward at same time, prepaid, one game
of "Grip " for each dozen Adjusters ordered.
Address,Chester Wells,Jeweler,Meshoppen,Pa.

Double Your Profits

on Repairs
The very basis of system is a

record book and the best book of this
kind is

The Keystone Record
Book of Watch Repairs
which is used by thousands of jewelers.
Each copy has space for 1600 entries
of watch repairs with printed headings.
As to your repair work the only

effective way to create public confi-
dence in it is to give a signed guaran-
tee. A book specially compiled for
this purpose is

The Keystone Book of
Repair Guarantees

containing 200 guarantee forms with
stubs. If you wish to make the most
of your repair department in 1907
begiti the year by procuring and using
copies of these two books.
Sent postpaid to any part of the world en

receipt of price, $1.00 (4s. 2d.) each

The Keystone Publishing Co.
809411-813 North 19th Street

Philadelphia, Pa.

BASIS OF HOROLOGY

A thorough grounding in horology both in theory and
practice is an essential of every watchworker of to-day.

The increasing value of time and the universal need of
almost absolute accuracy in timepieces make thorough
competency imperative. The basis of all horological
knowledge is the new treatise

WATCH AND CLOCK
ESCAPEMENTS

which covers exhaustively the lever, cylinder and chronom-
eter escapements.
" I cheerfully recommend your new book in every detailof its contents," says Prof. H. A. Stone, of the Stone School

of Watchmaking, St. Paul, and so say all teachers.
It far exceeds in value any correspondence course now

available.

Sentpostpaid to any par/ of the world on receipt of price, 6s. 3d.

PUBLISHED BY

THE KEYSTONE PUBLISHING CO.
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Optical Notes

T H

41 E. Kirstein Sons Co., Rochester, N. Y.,

announce that they have made arrangements to

carry a much larger stock of cases than hereto-

fore, in order to be in a position to promptly fill

all orders.

Burnham W. King, secretary of the Julius

King Optical Company, is receiving the congratu-

lations of his many friends in the trade on the

arrival of an heir, after twenty years of married

life. B. W., Jr., for such he has been named, is
now a lusty youngster of about a month old, and.

visitors to the New York office of the Julius King

Company are sure of a glad-hand reception from the

happy father.

.A1 Will Pfaff, manufacturing optician, of Mc-

Keesport, Pa., is about to move into handsome

new quarters next door to his old location, where

he will have double the floor space and frontage.

The new store will he handsomely fixtured with all-

glass floor cases and other furnishings to match.

Mr. Pfaff has just added to his equipment a Kirstein

fitting table and has made his quarters thoroughly

up-to-date.

E. Kirstein Sons Co., Rochester, N. V.

have been successful in their suit against the Tonic

Optical Company, of New York City, for the in-

fringement of patent by the manufacture and sale

of the " Happy Thought" eyeglass spring and

mounting. A decree was entered in favor of the

Kirstein firm and an injunction issued restraining

the Tonic Company from the use and sale of the

devices mentioned.

,A1 The B. K. Elliott Co., Pittsburg, announce

that after March 1st, their optical department will

be managed by Daniel G. Krouse, heretofore with

the Fox Optical Company, of Philadelphia. The

company will henceforth discontinue the sight-

testing branch and devote its optical department

entirely to the filling of Oculists' prescriptions,

replacing broken lenses, repairing broken frames,

etc. Mr. Krouse is well fitted for the management

of such a department.

.4 E. Clayton Bernheim, for several years

past connected with Stevens &Co., is now with the

American Optical Company, of Southbridge,

Mass. Mr. Bernheim has traveled all over the
country in the " missionary" work he did for

Stevens & Co., and has an extensive acquaintance.

He has also appeared at several optical conven-

tions and made addresses. He is known as an

enthusiastic salesman,who never tires in reciting the

virtues of his wares and ought to make good in

any work connected with the optical business that

he would assume.

The ownership and management of the

Globe Optical Company, of Boston, Mass., lately
passed entirely into the hands of a few of its oldest

employees and heads of departments. A. G. Bar-

ber, president and treasurer of this company,

believes in co-operative ownership and manage-

ment, and he recently bought out two of the largest

outside stockholders and directors and arranged a

division of the interests, so purchased, among a

few of his heads of departments. Some of the

latter were made officers and directors of the
company. The new list is as follows : A. G. Bar-

ber, president and treasurer ; F. A. Barber, vice-

president ; R. C. Thompson, assistant treasurer,

manager ; W. W. Slade, secretary, superinten-

dent. These, with F. M. Drisko, constitute the

board of directors.

,st Albert A. Carter, President of the N. E.

Association of Opticians, will open an office in the
Paddock Building, Boston, March 1st, and his

.many friends wish him success. Mr. Carter began

as a clerk in the Globe Optical Company some

years ago and worked his way up to the prescrip-

[tion department, and being interested in refraction

tudied the science of optometry. Later, Mr.

Barber, who is always interested in the promotion

of his clerks, recommended him to take charge of

the refracting department for Houghton & Dutton,

one of the large department stores. As soon as

Mr. Carter entered the refracting business as a

profession, he immediately saw the need of a better
education. He continually buys optical books,

and to-day has one of the best optical libraries in

America,
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,A The Kennedy Optical Company, of Detroit,

Mich., will this year be represented in Kansas and

Southern Nebraska by Wm. E. Huston, and in

Minnesota, Wisconsin and the Dakotas by A. C.

Wilson, both of whom have an extensive acquaint-

ance with the optical trade and are quite popular in

their respective territories.

Jt In our cosmopolitan country and especially
in our cities, opticians frequently have need of

other test cards than those with English letters

only. This requirement is found in Mayerle's

lithographed international test card, which con-

tains the different sizes of letters in the following

languages : American (or English), German,

Russian, Hebrew, Chinese and Japanese, and also

the illiterate, astigmatic, color and muscular test.

These test cards are made by George Mayerle,

1115 Golden Gate Avenue, San Francisco, and

have proved a great convenience for many refrac-

tionists.

jS Among recent matriculates of the Phila-

delphia Optical College are W. T. Hileman,

Ogden, Utah ; Edw. G. Lawfer, City ; E. M.

Davis, D.D.S., Waverly, N. Y.; S. C. Rockwell,

Cumberland, Md.; L. V. Bachand, Ottawa, Can-

ada ; C. L. Rexford, Spartansburg, Pa.; M. J.

Fennessey, Easthampton, Mass.; T. I. Marks,

Rushville, Ill.; 0. H. Watts, Middletown, Pa.;

H. H. Kaesser, St. Louis, Mo.; H. H. Baltz. Se-
wickley, Pa.; W. G. Gorgenson, New York City;

Martin Ashcroft, City ; J. W. Greeley, Portland,

Maine ; J. Huberman, New York City, and Wilson

Brodrick, New Madison, Ohio.

Tennessee Optical Society

The next meeting of the Tennessee Optical

Society will be held in Knoxville sometime during

the summer, the exact .date to be announced as

soon as railroad rates can be secured.
The society is growing rapidly and it is the

wish of the officers to have the Knoxville meeting

the largest ever held.
In view of the fact that the Lockert optometry

bill has passed and will soon become a law, every

legitimate optician in Tennessee who is not a
member should join the society at once.

Those wishing to join should write Weakly

Ruth, secretary and treasurer, Shelbyville, Tenn.,

for application blanks.
Optical jobbers and manufacturers are invited

to make exhibits of their goods, instruments and

machinery at the Knoxville meeting.
Those wishing to make exhibits should write

the secretary.
-

Progressive Opticians

Opticians and jewelers in West Virginia, Mary-

land, Delaware, North Carolina, Florida, Montana,

Idaho, Nevada and Arizona, where no State

optical organizations now exist are invited to

communicate with me forewith with intent to assist

in the organization of these States. A membership

in any of the affiliated State societies will also give

membership in the national body without additional

expense, and no expense of any sort is incurred by

the individual or the State society by this method

of organization. If you are interested in the

welfare and protection of your business and the

advancement of optometry you should certainly be

interested in this movement. Let me have your

name and address and I'll tell you all about it in

detail. Wm. E. Huston, Secretary and National

Organizer, 444 Main St., Kansas City, Mo.

Optometry Law for Tennessee

Quite a number of States have optometry bills

before the legislatures at this time. At this writing

we can announce the passage of one of these

measures, that introduced in the legislature of

Tennessee. It has passed both houses and awaits

the governor's signature and we have been assured

that it will receive the executive's imprimatur.

The bill was introduced in the house by a

Dr. W. S. Lockert, who is a joint representative.

Dr. Lockert is a country physician of the old

school. So many spectacle " fakirs " had worked

the people of his county that he was anxious to see

a law that would put these people out of business
and permit only those that were competent to
practice optometry.

The bill calls for a State board of examiners—
three in all, and same to be appointed by the
governor.

The State optical society had a bill drawn up,
but the members discovered the Lockert bill which
suited so well and was so very similar to their own
that they went to work for it and had no trouble in
getting It through.

Optical Dictionary and Encyclopedia

A useful addition to reference books espec-

ially compiled for the use of the optometrist, is a

new pocket optical dictionary and encyclopedia

with pronunciation and definition of the principal

words used in optometry. The new book has
been compiled by an excellent authority,

James J. Lewis, Oph. D., Professor of Optometry

in the Northern Illinois College of Ophthalmology

and Otology, Chicago. The present volume con-

tains 207 pages and is a revised and enlarged

edition with many illustrations and diagrams. It is

an admirable dictionary and encyclopedia com-

bined ; the definitions being of unusual value and

the explanatory notes both complete and lucid.

The chief subdivisions of refractive error are

treated at great length and very clearly, while the

same applies to the explanations of the various
optical instruments used in eye refraction. The

boolc is neatly bound in leather and can be had

from this office on receipt of the publisher's price

$1.00, or by mail p.m.

The Northern Illinois College .of Oph-

thalmology and Otology, Chicago

The 1907 annual alumni gathering of the North-

ern Illinois College of Ophthalmology and Otology

convened in the college hall, 102 Michigan Avenue,

Chicago, Ill., at 9 A.M., on Monday, February 18th.

One hundred and ninety-three members of the

association were present and all agreed that this

was the most interesting and instructive optical

gathering they ever attended.
The especially-prepared lectures by the mem-

bers of the faculty were so interspersed by debates,
discussions and mentions of experiences by mem-

bers of the association, as to be of greatest possible

benefit to all at the meeting.
Judging from the enthusiasm displayed, the

annual gatherings of the alumni association of this

college bid fair to eclipse the gathering of any

optical association in the world.
The morning sessions were devoted to short

addresses by members of the faculty, and the after-

noons were given tip to quizzes and discussions on

various optical subjects. Persons interested in

optics who might have attended and who failed to

do so, missed one of the rarest treats which has

ever been offered. We hope that next year the

number present will be double. One of the best

features of the gathering was that every one pres-

ent was a live, active member and took energetic

parts in the discussions, debates and experiences.

The week's reunion ended on Friday afternoon,

February 22d, the faculty entertaining those present

at a matinee at the Colonial Theater, in Chicago,

and all seemed to have a very enjoyable time.

Among those present were :

John C. Eberhardt, Ohio; A. J. Howe, Iowa ; C. A. Peters,

Ind.•, C. .1. Vlach, Nebr.; J. F. Tufts, Ohio ; 0. L. Mclin, 
Minn.;

A. Michelson, Ill.; J. 11. Elliott, III.; W. Krebs, Chi° ;
 J. It.

Odell, Mich.; W. Dorer, Jr. Ohio ; A. J. Deniers, Mich 
; F. B.

Sibley. Mass.; J. P. Coughlin, III.; J. A. Monroe, N. J.;
 C. A.

Wilcox, N. Dak.: .1. G. Schroer, Ill.; J. A. L. IN alman, 
Minn.;

F. W. Kehrer, Ohio ; J. E. Wuersten, Ind.; H. J. Tuttle, 
Mich.;

E. Anderson, Minn.; J. T. Jowling, Wis.; J. G. 
Greenwood,

Wis.; C. D. Stanger, Ill.; F. Grandstatf, Ill.; C. It. 
Barnard,

Ohio ; W. G. Krauthein, Mich.; E. V. Rich, ill.; P.
 L. Williams,

Wis.; J. M. Patton, Ill.; T. L. Cheetham. lowa ,• T. C. 
Knight,

Texas ; II. T. Jack, Ill.; G. H. Coonley, Ill.; G. Stanton
, Minn ;

B. Hyman, III.; .1. Haney, Minn.; H. .T. Beckham 
III.; It.

Asuer, Ind.; II. Van Wagenen, Wis.; II. Dale, Ind.; M. 
Urkov,

III.; C. A. Stammers, Cal.; W. G. Brockenhorough, 
Ind.; J. A.

Kirkpatrick, III.; A. It. Stone, Mich.; C. I). Adair, Ind.; J. W
.

Burkitt, Jr., III.; E. C. Harden, Ind.; R. S. Field, Iowa; 0 
M.

Myers, Ill.; L. C. Lewis, III.; J. W. Pelton, III.; G. It. 
Richter,

Iowa ; D. D Gilson, 111.; E. S. Bugbee, Minn.; C. W. Bryant
,

M.D., Cal.; F. V. Iledeen, Ill.; E. J. Higgins, Jr., Iowa ; F
.

Shibley, Ohio; A. I3jorkquist, Minn.; D. E. Cooper, Pa.; L. A
.

Shogren, Wis.•, W. A. Beer, Ind.; S. A. Mandelberg, Ne
br.; M.

Haseltine, Ind.; C. G. Montgomery, Ill.; B. Cohen, Il
l.; S. C.

Briscoe, hut.; C. It. Baker, Ti!.; E. it. Flower, III.; J. 0. Schmi
tt,

Ind ; I, Holland, III.; .1. F. Patter, Idaho, find others.
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On the 28th of January our factory Was totally destroyed by fire, but without loss of

time we secured a new location, a large three-story brick building, which shall be devoted
exclusively to the manufacturing of our boxes. Our factory is equipped with the latest
and most approved machinery on the market. With improved facilities we shall produce
under our several patents the best boxes at the lowest possible prices.

We are now in a position to take your orders for paper boxes, silverware boxes and our automatic line of velvetgoods, so well and favorably known among the trade. The success of the past is our incentive for the future. We thankyou for your kind patronage, and solicit your esteemed orders, which will receive our prompt and careful attention.

EMPIRE JEWELRY CASE CO.
146. 148 an 150 Clinton St., Buffalo, N.Y.

Sample Ring Case,
Guaranteed against
Breakage at corners.
Workmanship unsur-

passed.
Semi-metallic Frame
Metal trussed.

Our Patented Silver-
ware Cases are
lighter and stronger
than any other line
and will not warp.

Au-ro
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SILVERWA

0 00 
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EMPIRE JEWELRY CASE

•

Our

"Empire Automatic"
Stands alone when
Appearance, strength
and above all the cost
are considered.
There is no better
Box made.

Our Paper Boxes are
Right and will please
you.

Our New Automatic Bracelet Box
Very Handsome and

Inexpensive

Our

Silverware Cases

will please

and

satisfy you

Satisfaction Guaranteed

Patented—made of STEEL
not wood or fibre

No

one

makes

better

Paper Boxes

Mail Orders Solicited

EMPIRE JEWELRY CASE CO.
Manufacturers and Patentees of the
" EMPIRE. AUTOMATIC"

" THE IDEAL " " THE DANDY "
146, 148 an 150 Clinton St., Buffalo,

Ask your Jobber—if he cannot furnish same, write to us direct

N.Y.
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Imitation Old China

T H E

Frauds by which Many Collectors are Deceived—

A Profitable Industry—How to
Detect the Frauds

_

Quite recently, while investigating the

extent to which spurious china is being fabri-

cated for the American market, says a writer

in House and Garden, I got word that a man

traveling for an English firm dealing in " old

china" was in town.

Securing an introduction, I called at his

hotel and was shown into his room. Tables,

bureau and mantel—even the fireplace—

every bit of available space was covered with

Toby mugs, Liverpool jugs, Lowestoft snuff

boxes, Staffordshire figures, Chelsea figures,

old bow figures, syntax plates, colonial cups

and saucers, Wedgwood vases, Napoleon

statuettes, Mason jugs, colonial mirrors,

Georgian goblets and wineglasses, square

Dutch bottles, silver luster tea sets.

At the first glance they

looked genuine enough,

particularly some imitations

of Liverpool jugs ; but after

handling them it was fairly easy in the

majority of cases to detect the fraud.

The decoration on the Wedgwood vases

was of a heavy opaque white, moulded in

one piece with the body, not laid on after-

ward over the color, as in genuine pieces,

and the outlines were coarse and clumsy.

The syntax plates were not nearly deep

enough in color, and altogether too new

looking to deceive any but a tyro. The

glass in the Dutch bottles was thin and not

cut, the gilt poor in quality and obviously

new.
The best imitations were those of the

Liverpool jugs, the crackled appearance of

the glaze was well done and the pictures true

to the originals, but the dirt marks and in-

side stains, intended to give the appearance

of age, were overdone, and the black line

decoration was dull instead of having the

genuine old luster finish.

Next to them in workmanship came the

Walton Staffordshire figures, but on these

the painting was, as a rule, more crude than

in the originals, and the festoons of the

flowers round the bases were poorly exe-

cuted. To be deceived by such stuff, one

would have to be either very careless or very

inexperienced.

Detecting the
Fraud

The man was perfectly frank

A Profitable about the use to which they
Business were to be put. "You see,"

he said, " there's nothing in

selling genuine antiques ; it takes too much

time and running around to get 'em. I sell

these things by the 'undreds. You'd be

surprised to see the orders I took last week

in New York, more than four times as much

KEYSTONE

as I did a year ago. This business is growin'

all the time."
Yet, when I inquired the prices of these

things I found they were by no means cheap.

Landed in this country, duty paid, a large

Liverpool jug footed up close to $9. The

little flimsy Dutch bottles, $1 a piece ; colo-

nial mirrors, $8 ; Chelsea figures, $15 ; syn-

tax plates, $3.50, and so on ; the price de-

pending partly on the exclusiveness of the

thing sold and partly on the workmanship.

Up to three and a half years ago there

was one thing that seemed to defy imitation,

and that was silver luster. Just at that time,

however, a Western firm discovered a way

of making a very tolerable imitation. They

wrote one dealer in each large city offering

to copy any silver luster pieces that they

might send them and to give them their ex-

clusive business in that district.

The result was that scores and scores of

spurious tea sets, pitchers and luster deco-

rated vases were soon launched upon the

market. A quantity of this stuff has been

sold through the auction rooms, but most

dealers are onto it now and the business is

not so brisk. This modern silver luster is

easily told by its extremely shiny, glassy

look ; its surface is more like that of a cheap

mirror than a piece of silver.

In copper luster there are

Copper Luster hundreds of imitation old

pitchers and tea sets, but

they may be told partly by

the roughness of the surface and partly by

the comparative dullness of the luster.

Genuine old copper luster polishes up like a

bright copper kettle, and is as smooth to the

touch as a flatiron.

Some of the reproductions of the cheaper

grades of pottery now on the market are

made from the original molds ; notably, the

small brown Toby jugs and cow cream

pitchers, originally made by the Jersey Por-

celain and Earthenware Company (incorpo-

rated in 1825) and the American Pottery

Manufacturing Company (organized in 1835).

The modern cow pitcher can be bought at

retail for 45 cents and the Toby jug for 15

cents, and yet plenty of them are sold to the

unwary at ten times that price.

The reproductions of the mugs can be

told from the blurred outlines (due to badly

worn molds), the coarse glaze and the infe-

rior quality of the clay, which is usually very

dark or a quite light yellowish brown. The

older mugs were more of a tortoise-shell

mottled brown with a fine glaze, and the

features were sharply outlined. The cows

are harder to tell, but the lines of the head

have lost their sharpness.

About the first thing an inexperienced

collector does when offered a piece of china,

is to turn it upside down and look at the

Imitations
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mark. If crossed swords, it's Dresden ; if two

L's in a monogram, Sevres ; if D with a

crown, Crown Derby, and so on. And yet

not only are these marks put on inferior

pieces of different make, but original pieces

are copied entire, mark and all.

The fact is, that marks are

Marks are of little or no value in iden-
unreliable tifying anything ; they only

help determine age and his-

tory ; provided, that extraneous evidence

proves the piece to be genuine.

It is a good rule never to buy Sevres by

any light other than daylight. The colors

are its chief distinguishing characteristic,

the turquoise blue being very difficult to

imitate ; but by gaslight the difference is

hard to detect.
Imitation Capo di Monte is a favorite

china to pass off on innocent purchasers. A

great deal of it finds its way to the different

auction rooms, generally marked with an N,

surmounted by a crown, both in a reddish

brown, with sometimes some additional hiero-

glyphics intended to represent the decorator's

initials.
Genuine old Capo di Monte is very

seldom marked, and there is very. little of it

for sale. The French and English imitations

offered here are crudely modeled and care-

lessly colored. Original. pieces are remarka-

ble for their fine sculpture and exquisite

painting. Anyone can imitate a mark, but

form and color is a different matter. That is

what tells the tale.

What is true of Capo di Monte is also

true of Palissy ; most of the imitations are

clumsy, thick and coarse.

It is perfectly safe to say, don't buy any-

thing represented as Henri Deux unless you

know. The imitations are very clever, and

only sixty-three original pieces are known to

exist
Imitation old French and

Inspect the Goods Italian faience is a class of

pseudo old china (really

pottery), largely used to deceive. It is deco-

rative, can be bought very cheaply in Paris,

and as very few people know anything about

it, it passes muster well and realizes a good

price.
Never buy china from photographs,

unless you want to be disappointed. The

only way to buy china is to have it in your

hands. First examine the paste, feel its

surface, note its texture, color, consistency

and weight ; next pay attention to the model-

ing, then the decoration, make up your mind

what it ought to be ; then look at the mark,

if it has one. If the mark corresponds with

its general appearance you may take it as

genuine, and so know its approximate date

and history. If not, there's Qomething

wrong.



.550

THE rdANDEL C
MAIN OFFICE

AND

MIPANY, Mc.
FACTORY, MERTIDERL CONING NEW YORK OFFICE

64 MURRAY ST.

READING AND HANGING SHADE LAMPS FOR

ELECTRIC, GAS OR OIL
THE mosT COMPLETE LINE
LAMPS RANGING FROM .'8 m $90 EACH OUR SPECIALTY

CORRESPONDENCE SOLICITED

Just Out

Well's Original Patent Ring Adjuster
Made with new dies. 1 doz.
solid 10 K. gold, asst. sizes,
$3.00 ; 1 doz. solid 14 K. gold,
asst. sizes, $3.50 1 doz. gold
tilled ( gold on front I wiee as
thick as on back) asst. sizes,
$1.50 ; I doz. metal, asst. sizes,

Ack your jobber for then:,
or I will send prepaid at once

(only on receipt of price.) Mention order E,
and I will forward prepaid one game of " Grip"
extra for each dozen Adjusters ordered. Address
CHESTER WELLS, Jeweler, Meshoppen, Pa.

Loop
Watch Keys
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A. N. CLARK & SON, Plainville, Conn.

Balance Staffs
and

Hole Jewels
dozen

Balance stairs, gray finish . . $1.00
Balance Staffs, high grade . . . 1.25
!foie Jewels, Garnets 1  00
Hole Jewels, ruby and sapphire

finely finished . . . 1.50
Genuine Roller Jewels and Watch Crystals

at catalogue prices. Imperial Mainsprings
$15.00 per gross ; $1.25 per dozen.

Mail Orders Promptly Filled

Jewelers' Guild Distributing Co.
J. F. MCEWEN, Manager Manchester, Iowa

" Imperial " Safety Guards

Instantly Adjusted by one turn
of Screw. Will lit auy size pin.

No. 79, Gold Plated . . . . 50c. per doz.
No. 80, Genuine Gun Metal . 70c. "
No. 81, Gold Plated   65c. "

Arranged on handsome cards, show lug retail
price, 25 cents each. 5fattu fact tired by
W. GREEN 6c CO., 81 Nassau St., New York

Steel Enameloid
Double-Sided Test Cards

English on Face
German on Reverse Side

Indestructible. Easily cleaned
with clamp cloth. Every jeweler and
optician ought to have one. Sent to
any part of the United States on receipt
of 75 cents. Address

The General Advertising Co.
READING, PENNA.

OFYour Stock will not Tarn 'STA
If you use sq

LUCIDO
Lucido is a new lacquer, i new inven-

tion in the lacquer line. (au be easily
applied with brush, making an even, hand-
601110 appearance.

Will never peel off, and silverware
lacquered with Lucido can be washed in
warm water without affecting the lacquer.
Will send a free sample to any jeweler,
that you may test it for yourself.

Manufactured only by

ekk. H. H. CHESTER & CO.
53 River St., Chicago, HI.

When writing to advertisers kindly mention The Keystone

TAKE ADVANTAGE
—if you wish to know -

whether you are overcharged for
your goods—send for our price-
list at once. No jewelry store can
afford to be without it.

PHILIP KATZ & CO.
51-53 Maiden Lane NEW YORK

JEWELRY DIAMONDS
AMERICAN and
SWISS
WATCHES

LOUIS GOTTHOLD
■I.:ker of Fine

HAIR JEWELRY
2345 Eighth Avenue

Send for catalogue NEW YORK

OPERATES BY WATER
JEWELERS' POLISHING LATHE

Simple and Efficient

Price $5.00 for Motor only
Chucks, 25c. to 30c. each
Send for Circular (gratis).

Abel Brol. A Co. say that: the
Water Power bathe gives entire
satisfaction on our third floor
in factory, 18 E. Fayette St."

- A 
ROYAL C. LINTIIIUM, Agent

B See page 84, February iseue
Copyrighted 1906 Send 10c. for copyrighted
by J. Rosenberg Booklet on Water Motors,
THE A. ROSENBERG MOTOR & MPG. CO.

Baltimore, Md., U.S.A.
Agents wanted who reach the Jewelers

•THE KEYSTONE RECORD BOOK OF WATCH REPAIRS has space for MOO entries with printed headings. E. L. Spencer,Richmond, Ind., says : "I have used this book for years and no other satisfies me." This is the opinion of the 12,000 jewelers that havePu rchased anti use this record book. Price, $1.00 (6s. 3d.)
Published by THE KEYSTONE PUBLISHING CO., 809-81 -813 North 19th Street, Philadelphia, Pa.

Samuel Moore & Co.

G.F.WailSW01111
Watch Case
Manufacturer

and

Repairer
Everythingin
the line of
Watch Case
Repairing,

Gold and
SilverPlating,
Satin Finish,
Engraving

and
Engine-

Turning
Changing 01,1

h entitled.
Cake. In lake

Amerieen B. W.
kl OMM I'M. my

Nperialty
OLD Ca555

M ADE NEW
Silversmiths'
Building
131.137
Wab6sh Ave.
CHICAGO

SAVE MONEY
AND LABOR

These machines
will do the work of
electric or water
motors and are twice
as speedy and strong
as any other foot
power.
Our improved

FOOT MOTORS

for jewelers' use do
not tire the leg.

The Carpenter
Mfg. Co.

5 Park Square

Boston, Mass.

(Established 1892)

"IMIMMI■ 

are the Only Manufacturers of

BEAD, BALL OR PEARL WIRE WITHOUT A SEAM
We Sell Only to Manufacturers

MATERIAL FOR JEWELERS AND SILVERSMITHS 

BEAD OR DUMB-BELL CHAIN in sizes 4 to 14 inclusive, B. & S. Ciage

Office and Factory : 301-303 Friendship Street, PROVIDENCE, R. I.

TIME FOR
A LIFETIME

Every watch buyer in your community is a

possible customer. Our methods enable you

to make a fair profit, in addition to making

a friend of every purchaser of a 
Rockford.

Made in 0, 16 and 18 Sizes

Write TO-DAY for illustrated booklet



I am indebted to the
jewelers of many

States for the past
years' successful
business, and am
again on the block
a better man than
ever . to serve you,
for as I live I learn,
and by your co-
operation I guar-
antee your auction
a grand success. My
sixteen years of hard

work selling for the established jeweler, I think, has
made me a good auctioneer, and I vill gladly refer
you to jewelers of most every State, who will gladly
give you their opinion as to my ability. It will pay
you to write me before employing your auctioneer.

Yours with plans and work to please,

D. 0. HERNDON
Jewelers' Auctioneer

250 New York Life Building, KANSAS CITY, MO.
Home Phone, Main 2341

READ 1 1
We guarantee you

against loss ; your repu-
tation remains the same
after we finish. We
never misrepresent the
quality, and you can
always depend on us to
fill our engagements.
We will make your sale
and positively
guarantee that
our new sys-
tem will pro-
duce t h e re-
quired results.
Wire or write
for date.

SPECIAL TERMS
For April and May Dates

H. E. GLENDORE & CO.
Auctioneers for the Better C.i130141ii Of Jewelers

3896 Morgan St. St. Loui5
Long Distance Telephone, Bell, Lindell 284
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Probably there is no one else in the

business world, whether head of firm, credit

man or bookkeeper, who is so well qualified

to know the causes that lead to business

failure as the experienced traveling salesman.

He visits his customers every thirty, sixty or

ninety clays and he marks carefully the rise

or fall of a merchant and the reasons for the

same. He knows the new firm that starts in

business on small capital and little experience

and goes under after a hopeless struggle of a

year or less. He knows also the old firm,

once firmly established, which allows itself to

become a victim of industrial dry rot and is

passed in the race for trade by the firm of

up-to-date methods. He knows whether a

merchant gambles, drinks, lives extrava-

gantly, neglects business, sells and buys

carelessly, and all the other things that tend

to cripple a business, as well as the things

that help to advance it. He has got to know

all these things in order to sell goods.

Therefore he is in a position to point out to

the beginner the pitfalls that lay in his path.

As the most vital advice to be given

the new business man begins with " don't,"

the "don'ts" necessarily come first in

this article.

Protects you absolutely
against loss. Sa fest
method known to the
auction world to-day,
barring none. All wide-
awake jewelers are quick

to Conceive the many advantages derived over the old io per
cent, plan, and are fast learning that the "Lindsey System"
leads them all. If you want a "Clean Sale," free from all
graft, trickery and fraud, by all means adopt this system.
If you are going to " quit business or clean house this
spring-, write me for advice on an auction. Invaluable to those
contemplating a sale.

America' Auction King
3 I 2 E. 12th Street KANSAS CITY, MO.

Home Phone, nor Main

No goods misrepre-
sented. Over twenty
years' experience. I
thoroughly understand
the price of goods with-
out asking, which saves
time and money.

NO STOCKS TOO LARGE NONE TOO SMALL
I am now conducting a remodeling sae for Bingaman & Co., DiamondImporters and Jewelers, Cincinnati, who carry a $15o,000 stock.
Write me now and secure a dating for either now or later. Best ofreference and terms furnished.

ALL CORRESPONDENCE STRICTLY CONFIDENTIAL

315 West Fifth Street DAYTON, OHIO
Bell Long Distance, 2171

Don't be discouraged if your

Never be first business enterprise

Discouraged should be a failure. Try

again, but learn by your

experience ; avoid the mistakes you made ;

don't risk other people's money ; save some

of your own, then start again with more

energy, more economy, and more wisdom

than before.
Don't neglect to fully insure your stock

and other property. You owe it to yourself

and to your creditors.

Once, for the first time, I sold a bill ot

goods to L., who carried a stock of general

merchandise of about $14,000. He was

doing a large bnsiness but did not carry one

dollar of insurance. We shipped the goods,

but I called his attention to the fact that in

case of fire he would be a poor man. He

owed it to his family and to his creditors who

intrusted him with their goods, to take out a

good insurance on such a large stock of

goods.
I did not hear anything of the man until

after ninety days when the report came that

L. had been burned out, his stock a total

loss, with an insurance of $9000. For-

tunately for him, he had followed my advice

as soon as he received my letter.

Don't be dishonest. Many

Di,honesty is people say " you can't be
Fatal honest in business, it is

impossible to be successful

without deceiving and lying." How utterly

ridiculous such statements are is proven by

the many large and successful business houses

of the country that owe their prosperity

exclusively to the fact that in the conduct of

their business the highest grade of honesty

and integrity was observed. I go further

than this, I say it is utterly impossible in our

day for any wholesale or retail house to exist

for any length of time if the business is not

carried on with the strictest honesty and

integrity. A merchant may, by trickery and

false pretenses, for a certain time draw a

large crowd, but his trickery and dishonesty

soon will be found out, his customers will

leave him faster than they came, and he will

have to quit business.
Don't expect to build up a

Sell First-Class business with cheap, trashy
Goods goods. You may have a run

from ignorant customers for

a while, but, rest assured, you will have

nothing in a year or two. You can build up

a first-class trade only by buying first-class,

reliable goods. This does not mean that you

should only buy high-priced goods, that

would be a big mistake. There are cheap

goods in all lines which are good goods.

Don' t work too hard and don't attend to

details if you have a force of competent

clerks around you. This does not mean that

you should not " watch " over details in your

business—this is essential for every business

But I have seen men at the point of

physical collapse because they never had

taken a vacation. Men who thought they

had to do everything themselves, who waited

on a girl who wanted a spool of thread, or on

a woman who wanted a yard of gingham,

despite the fact that two or three clerks were

standing around doing nothing, and a travel-

ing man had been waiting for two hours to

show him his goods. With such " over-

zealousness " you will only kill yourself

before your time is out. Take a vacation

every six or twelve months.
Don't indorse any papers for

Indorse, Never I others. Some years ago

one of my customers, a well-

to-do merchant, worth $40,000, signed a bond

for a city official. This man became a

defaulter in a large sum. My friend had to

pay the amount of the bond and was forced

into bankruptcy by it. I say to every

beginner : Never sign a bond or indorse a

note for any one, not even your own brother,

unless you are willing and able to pay it

when it comes due. Nobody has a right to

ask such favors of you if the paying of the

bond or note would cripple you in your

business or injure your family.

Don't let 5 cents' worth of goods go out

of your store without being correctly charged

or paid for in cash. If you are not careful

in this you will lose much when the store is

crowded. The best way to avoid such

mistakes is to give each clerk one of those

little duplicating books with carbon paper.

They have a stub, and the clerk must write

down on the slip as well as on the stub the

items of the purchase whether charged or

paid for in cash. The slip is handed to the

customer. The clerk must be instructed not

to wait upon a second customer until every-

thing is correctly entered on the slip in the

stub. This method also enables the merchant

to find out exactly the daily sales of each clerk.

Don't neglect the looks of

Keep the Store your store. Keep every-
Attractivo thing in its place, so as you

can put your hand on it

when a customer asks for it. I see thousands

of dollars' worth of goods ruined yearly

because they are kept out of sight under the

counters or between other goods, where

nobody looks for them.

Don't put old goods on the top shelves

or under the counters, where you can't find

them. A good salesman will keep all of last

season's goods to the front and new goods in

the background. He will try to work off the

old goods first, even at reduced prices.

Then, if he can't suit the customer, it is time

enough to bring forward the other goods.

It's no trick to sell new and desirable styles,

but to keep a stock clean of unsalable

" shopkeepers " is an important factor in the

success of any business and a thing often

neglected by business men.

This applies equally to a

Employ Good wholesale or a retail business.

Help Of course, there are excep-

tions to every rule, and

sometimes it is advisable to show only the

latest styles. A salesman must always know

what kind of a customer he has to deal with.

Don't think that it is a good thing to

have cheap help. Try to get the best help

you can afford, from salesmen down to

delivery boy. A good clerk at 1475 a month

can do more good in your business and draw

more customers than a poor one at $40 a

month. Not alone this, but a good clerk

always will try to keep your stock in good

order, or, in one word, he looks after your

interests as if they were his own.
—The Commercial



have been recognized by
opticians who really
wanted a good article
without paying too high
a price.

The name STANDS for
honesty and uniformity of
construction, fairness of
price.

For your own advan-
tage investigate the
"COLMONT" line at
your jobbers.

SUSSFELD, LORSCH
& CO.
Importers

NEW YORK PARIS

 /

LIIAINAON7E2S rand FINE; WATCIFIE 14

Bought, Sold or Exchanged -
FOR SPOT CASH

.1 ppraiseinents made for estates or individuals

Established 1889 J. J. CO I-I EN
Write for further information 101 1 Chestnut Street, PHILADELPHIA, PA,

KANSAS 4.:ITV HOIROLOGICAL, SCI100L.
We give the best course in Watchmaking, Engraving, Jewelry Repairing and Optics,excepting none.
In Watchmaking both practical and theoretical demonstrations we surpass them all.
In Engraving, the shapening and sharpening of tools, designing and cutting of all styles of

letters and monograms, our methods are the best.
The Optical department is in the hands of an able corps of Instructors of renowned reputations.
We can secure you a position at a good salary. Write for our illustrated Catalogue. Address

A. E. PITTENGER 812 East 12th St., Kansas City, Mo.

.41 GEBBARDT BROS. OPEN CLOSED

1 T )1;,!,11 ,, !r, lo Diamond Mountings li-' -) AYA°FmEW c

f, ) ....
Makers of 1 VICTORY

PAT'D.

A g —
II

Class Pins and Badges _■lb- CATCH

Victory Button Back Victory Attachments Jobbing a Specialty

Samples and New Price-List on application L ON BLDG., Ci NCI N NATI
 —

Crescent Manufacturing Jewelers, 1104 Flydiwsoourtsht.Bintini‘nigChhikca, ego , ill

BA DOES—Special Makers for JEWELS
Past Conima oders College Class Pins, Medals, Badges
Past Presidents of the Ladies of the Relief Corps t'vrteitscegtgaon Badges, with Diamonds
Past Presidents of the Ladies of the GAB., and Ladies' Ribbon Plusrils with Monogram
Sons and Daughters of Veterans Any design made to order

Phone, Central x 739 Phone, Automatic 7853

New Polishing and Gringing Machine ,
This machine is designed especially to meet the •.. ••• •..:••••,)

Jemands of the jeweler. It will carry emery and
buffing wheels up to 6 inches in diameter, and with 1 ,'
3erfect ease speeds to 25oo revolutions a minute.

.AO 4
Bono% of space reduced to the minimum - a
We also make a line of Foot-Power Lathes for ,

ieavy jewelry work.
SEND FOR CATALOGUE

-. •

W. F. & John Barnes Co.
66o Ruby St., ROCKFORD, ILL.
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Jewelry Repairing
ALSO

Special Order Work, Engraving
Stone Setting, Die Work, Enameling

Satisfaction Guaranteed Distance no Barrier
W. A. RANKIN

Manufacturing Jeweler TOLEDO, OHIO

.1//' Little Satisfactions Like
vi Little Courtesies01 a„ please the customer and help lay

' - the foundation of large enterprises
/
c., Anti-Tangle Eyeglass Hooks.,u produce corresponding results.
o For sale by all leading Jobbers

) c, who will give you prices and other
'1- information.

) if. L. E. RUSSELL, Manufacturer.
Deposit, N. Y.

Prescriptions
are always ob-
tained when em-
ploying

"Peerless
Methods"

- i V 
booklet 

forexplcalitir-f

1 ing why.1

PEERLESS.,,
MFG. CO.

' Optical Dept.

315 Grand Ave., MILWAUKEE, WIS.

The young or middle-aged man who desires to learn Engraving,
to grasp the finer points of 1Vatchinaking and Optics, finds it neces-
sary to spend at least live years in a store before he has attained a
thorough knowledge of the business. In less than a year's time
this complete knowledge can be gained at our college. We get tele-
grams and letters every day, offering positions to our graduates,
which shows what practical storekeepers think of our course. send
for prospectus now. A position awaits you.

THE PHILADELPHIA COLLEGE OF HOROLOGY
F. W. Schuler, Principal Broad and Somerset Ste., Philadelphia, Pa.

See our large advertisement, page 496

WILLHELM K. SANDBERG
Watchmaker to the Trade

Demagnetizing Watches a Specialty

give close,personal attention to repairs sent me.
Promptness my motto. Send for my printed
Price-List, which is free for the asking.

ColambusMemoelaIBIdg.,103 StateSt.,ChIcago

ELK TEETH
WHOLESALE

Sent on selection to reliable
manufacturing jewelers

L. W. STILWELL
   Deadwood, South Dakota

Established 1869

Watch Repairing FOR THE
TRADE

We guarantee to give entire satisfaction.
Prices very reasonable. Give us a trial. Work
returned in 36 hours. We inspect and test
every watch before leaving our shop. Send for
latest 1907 Price-List.

A. TRABERT & CO.
305.307 Bleecker St. New York City

Makers 01

TOWER. STREET CLOCKS
For particulars, write us, mentioning

THE KEYSTONE

E. HOWARD CLOCK CO.
Est'd 1842 BOSTON, MASS., U.S.A.

EARN WHILE YOU LEARN
Write for our Free Book, " How to be a Watch-
maker." A postal will do. STONE'S School of
Watchmaking, Globe Building, St. Paul, Minn.

X Xtfi + '''' Xt)INkt)"kt)"4)( Xtif Xtits4)1Xtli A
V lIe
-Ye •-t-

'(k1 1)

IT RUDOLPH NOEL pt/....
& CO. lie'

it

(I ..4-ix
-4•-• 37-39 Maiden Lane, NEW YORK Ix
(I 4÷.

1 
I)Importers of .4-

• I)

i Miamonbs, Pearls it
i

<I ._._-.. Precousi(I .÷
I)<I Zemiolibrecious anb —I)

; limitation %tones Itx

'r CATCHY
ENGRAVING
in SPOON BOWLS at
Popular Prices

Artistic Monogram and Letter
Engraving. Reliable Plating.
Send for price-list.

THE SUN NEVER SETS
Where the ?

BRILLIANT clT

LAMP

Tr4N77.1.x-7.1..74■774x-715757.1747Cie4.774■774ck

And No Other Light
Half So Good or Cheap -

It's Economy to Use
Them—A Saving of

50 to 78 per cent.
Over Any Other Artificial Light, which is
Demonstrated by the Many Thousands in
Use for the Last Nine Years All Over the
World.

Write for K. S. Catalog, it tells
all about them and Our Systems

BRILLIANT GAS LAMP CO.
42 State Street, CHICAGO, ILL.

Southwest Corner
State and Madison Streets, CHICAGO

For Scarf Pins, V":"M"--F Studs and Lace
Pins. The most practical and only ad-
justable one invented. Price,$1.60 per doz. For
saleby al I wholesale jewelers and materialhouses.
Samplebytuail,25e; inlO K. gold,61.00;14K.$1.25.
ra,,CROHN,Mkr.& In•tr. 48 & 60 Maiden La ne,N.Y.

Importers of all kinds of

PRECIOUS STONES

ELGIN HOROLOGICAL
SCHOOL

A Practical School for Watchmakers

Established 1888

CROUCH it FITZGERALD

Jewellli Sample Trunks and Cases
Extra Deep Trunks and cases Always in Stock

177 Broadway 688 Broadway
Bet. Cortlandt & Ley Ste, Below Vourth Street

723 Sixth Avenue
Between 41st and 42d Streets

NEW YORK

Students in Watch Repairing and

Engraving may enter at any time.

Winter class in Optics opens

January 17, 1907.

For terms address

ELGIN, ILLINOIS

IF YOU DON'T UDC

SANGER'S EMERY

RING BUFFS scrip

DEVOUR PHOTO.; I'D

LIKE TO BYE NOW

YOU LOOK

GETS ESC isHrt.LuleSC

PER DOZ. SOLD BY

TOOL HOUSES EVERY-

WHERE

MOST JEWELERS USE

THEM GIVE TWAVI A

TRIAL THEY'LL PROVE

THEIR WORTH.

Ears pierced without pain. The ear can
be pierced and the earring inserted at the
same time.

The " Painless" Ear Piercer is a priceless
invention, and one which every jeweler should
possess. .9y a simple and novel contrivance,
the difficulty and suffering or piercing ears is
(10115 away with. The combination of the
clamping device with the piercer, as shown in
the cuts, enables the operation to be performed
without pain and with great rapidity.

It is well made, handsomely finished and
nickel plated. Price complete, $2.00.
Directions accompany each Ear Piercer
If your Jobber cannot supply you with the

above tools, please write us and we will give you
the names of Jobbers who can.

HENRY ZIMMERN & CO. Inc.
SOLE AGENTS ZZ John St., New York

LEATHER
WATCH FOBS
With Gold-Plated

EMBLEMS

EXPERT
Watch Case Repairing

and

Watch Case Manufacturing

Gold and

Silver

Plating,

Satin

Finishing,
Engraving
and
Engine-
Turning

AWARDS FOR

H. H. peintiors Wine Chionometers
PAsis,1889 BERNC,1859

Very good CIIRONOME-

TEAS 011 hand ; second-hand
Chronometers in first-classcon-
dition. Repairing, springing
and adjusting Chronometers.

Also fine watch repair-
ing for the trade.

of all the popular orders

WRITE FOR LIST

Weaver Mfg. Co.
Mt. Holly, It J.

AND ALL JOBBERS

Old English
and
Swiss Cases
changed to fit
American
Stem-Wind
Movements

Special Cases made to order in Gold and Silver
for English, Swiss and American Movements

OLD CASES MADE NEW

F. H. JACOBSON CO.
209 State Street Chicago

Send for Our New Price- List

John Schroeder
& Co., Inc.

T. C. REDFERN, MgT.
Suceesbors to II. II. Heinrich

192 Water Street, NEW YORK

New York, June 1, 1893
I have employed Mr. Taos. C. REDFERN to

my entire satisfaction for ninny years in all
description of Marine Chronometer repairs, also
hi new work. I know of no one who has a
better general knowledge of chronometer work
than he has. Ile has also done a great deal of
fine and complicated watch repairing for me,
and I can recommend him to anyone desiring
his services. H. H. HEINRICH.

REFINERS aa
Sweep Smelters
Established 1889.

of Oold,Silver ano
Platinum in any
shape -solids or
I iquids, rough
sweeps, cuttings or
filings. Prompt
returns.

THE W. L. ROBERTSON CO.

13 and 15 Franklin Street, Newark, N. J.

Non-pull-out Neck Chain
Snap is a patented snap that
insures the wearer against
loss of

CHAIN or CHARM
for it positively will not pull
out.

Made in 10 and 14 Karat Gold

Can be had of the following
Wholesale Selling Agents:

Messrs. W. Green & Co.
81 Nassau St., NEW YORK

" M. Sickle & Sons
PHILADELPHIA

" E. tz J. SWigart
CINCINNATI

d• Swartchild & Co.
CHICAGO

" NordMan Brothers
SAN FRANCISCO

Leonard Krower
NEW ORLEANS

" Bauman-Massa Jewelry Co.
ST. LOUIS

" E. A. Cowan & CO.
BOSTON

--PRICES--

I
Small, S7.00 per doz., net14 Karat Large, 7.110 " "

{Small, 0.00

1 Large, 2.25 "

10 Karat Large, 6.50 16 41

Gold Filled f Small, 2.00 "
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Small Advertisements
No advertisement inserted for leesthan 25 cents.
Under heading "Situations Wanted,"ONE CENT per word for first twenty-livewords. Additional words and advertise-ments, THREE CENTS per word.Under all headings except "SituationsWanted," THREE CENTS per word.Name, address, initials and abbre-viations count as words, and are chargedfor as part of the advertisement. Nodisplay other than two-line initial letter.To insure inserti , remittance mustaccompany all °mimeo for advertise-ments and copy must reach um not laterthan the 25th of each  th for inser-tion in the following montins issue.Send bank check or draft, or postalor express I ,y order for 81.00 andover, or postage stamps for smalleramounts.
If 11.1114Werfi are to be forwarded,TEN CENTS in postage stamps must beenclosed.
The real name and address of everyadvertiser must accompany the copy ofthe advertisement.
Advertisers who are not subscribersmust send 15 cents (special homes 25cents) If they desire a copy of the paperIn which their advertisement appears.Address,

THE KEYSTONE PUBLISHING CO.
809-811-813 N. 19th Street, Philadelphia, Pa.

SITUATIONS WANTED
no., (hi. IsMilog, ONE CENT per word, for linttwenty-11re words. Addition n I wordnImIll nthorlInemenl.,Timex civics per word. No allyrrIlsrmen1 Insertedfor len. than 25 AAA ilt.

VOUNG man, age 22, would like position underI good watchmaker to finish trade. Can holdposition as second watchmaker. Temperate,steady, good habits. Ernest Lake, 476 PlymouthAve., Rochester, N. Y.
POSITION wanted by first-class clockmaker,good mechanic, has up-to-date tools. Alrefs. E. Baron, 512 West Norwegian Street,Pottsville, Pa.
pXPERIENCED watchmaker, engraver; single,El good habits ; can handle any kind repair;capable managing ; best of exp.; age 25.Address 165, Palmyra, Mo.
RY Al watchmaker, jeweler and engraver,U thorough workman in all branches of thetrade. 27 years' exp.; tools and refs. " N 830,"care Keystone.
WATCH and clock repairer, lair engraver, overMy 35 years' exp., single, own tools, exceptAmerican lathe, would like situation as secondwatchmaker in a store where workshop isoteperate from salesroom. No jew or pawn bmicer.No town in coal mining region. Manufacturingcity or town preferred. Al ref. enchanged.Robt. le Kern, St. Clairmille, Ohio. 
pxriifirr first-class watchmaker thoroughlyLI competent in all grades of Swiss and Amer-can watches Well recommended, good setAmerican tools. WanLs a steady and good posi-tion. Address, "J. M. 208," room 1201 Hey-worth Building, Chicago.

At IVATCHMAKER and graduate optician.Address, E. R. Farnsworth, Clayton, Mich.
QITUATION wanted as second watchmakerM3 and clock repairer. Beet of ref. "E. 0. F.,"Box 72, Athica, Ind.
RI' first-class watchmaker, optician and sales-I) man competent to take charge of store. 15years' exp., first-class refs. Address, "11 333,"care Keystone.

PI-MT-CLASS watch, clock and jewelryI repairer, plain engraver. 12 years' exp.,wants position by April 1st. Lillt-edge refs.W. It. Matheson, Ceylon, Minn.
kV young watchmaker and plain engraver.ii 5 years exp., Al refs. State salary. Address,John A. Kunish, Manitowoc, Wis.
ny a young man experienced at letter andmonogram engraving. "8 336," careKeystone.

VXPERIENCED watchmaker, plain engraverII and jeweler, will close arrangement.; forsummer resort position for coming season. J.II. Coon, %Warren St., Hudson, N. Y. 
(IN the road to sell watches, clocks or jewelers?findings. Can give bond and fine ref. Age,37 (20 years' exp.). Address, "0 842," careKeystone.

QTEADY position wanted, by practical watch-" maker, jewelry repairer plain engraver, 14years' exp. Best of refs. furnished. Wiscon-sin or Michigan preferred. " Jeweler," 804South Third St., Quincy, Ill. 
Ry first-class jeweler, watchmaker, engraver,II optician, have 15 years' exp. In montane-turing and repairing jewelry. 6 years onwatches, own full set of tools. Age 30,Best ref. $25 to $30 per week. South or Westpreferred. Address, " Engraver," room 7013Stewart Building, Chicago, Ill.
PERMANENT position, at once, by first-classwatchmaker, jeweler and fair engraver ;capable of taking charge of watch repairingdepartment. 24 rears of age ; refs. exchanged ;7 years' exp. $20 considered, with chance foradvancement. Month or West preferred. W. It.Wallace, .1 r., Lex i listen, Va.

SITUATIONS WANTED
HI' voting luau, 4 years' exp., can do watch,I, clock and jewelry repairing. Best of ref's.Box 267, Platteville, Wis.
WATCHMAKER wants situation in or near" Boston, steady aud honest, 12 years' exp."H 389," care Keystone.
WANTED, situation at Jamestown Exposition" by an engraver of several years' exp.; bestof refs. Address, I). Seltzer, 185 Vale Station,New Haven, Conn.
VOUNC4 man desires position in wholesaleoptical house. Have had about 3 years'exp. in small optical and material house. Ad.," B 885," care Keystone.
WATCHMAKER, jeweler, engraver, can dohard soldering, diamond mounting and agraduate in optics from Peoria HomologicalSchool. 7 years' exp. and all-around man •, bestof ref.; age 24 ; married. It. J. Greenland,IVairren, Pit.
W ATC I I NIA K ER, borough, rapid and expert-" enced, will correspond with first-class househaving opening lb Eastern city. State salary." E 832," care Keystone.
WAICI IM A KKR, jeweler and engraver ; coin-" petent young man, sober, hottest, steady.Have own tools. Central West preferred ; goodref. " P 345," care Keystone.
VOUNG man with 4 years' exp. at bench, 3years' store exp., 1 year in business for my-self. Do plain engraving, clock and jewelryrepairing and watch work. Box 285, Suther-land, Iowa.
AT once, watchmaker, photo' engraver, gondsalesman ; 15 yeti's' 'exp. Familiar withrailroad watches. Speaks German, Address,Fred .1. Loos, Mauch Chunk, Pa.
VOUNG inan desires to learn watchmaking,engraving and optics under expert jeweler,willing to begin on any reasonable terms. Noliquor, tobacco or profanity ; best refs. Makeme your proposition. Address, .T. L. Thomas,Balfour, N. flak.
putsT-CLASS watchmaker, experienced onrailroad work, plain engraver, all-around ingeneral. Young, single, good habits, prefercity.  " T 358," care Keystone.
WINDOW-DRESSER, ad. writer, salesman antiIY Jeweler; 12 years' exp. Desires positionwith fine In the Pacific States. Ago 28 andsingle. " C 354," care Keysrone.
WATCHMAKER, engraver and graduate eptmy clan, with 18 years' exp., would accept.position as all-around workman for half of theprofits, or any of her good proposition. " G 363,"care Keystone.
PERMANENT position by expert letter andmonogram engraver. Experienced in wait-ing on fine trade. Samples and best of refs," ( 364," care Keystone.
I/Y young married man, 28, 12 years' exp., 3years as manager. Optician, watchmaker,salesman, window-t Hemmer ; all-around ability.Best refs. from past and present amploy•ers.Address, " I) 360," care Keystone.
(4091), all-around man wishes a position inGeorgia, Alabama, Tennessee or Carolinas.Have tools and can give refs, W. P. Purifoy,217 Broad Street, Rome, Ga.
VIRSI-CLASS watchmaker and jeweler, repairI and do common engraving, OWII good set oftools, good refs., $15 per week. II. L. Myers,Arnold, Iowa.
WATCHMAKER, jeweler and engraver, 30" years at bench. By April. Ref. of presentemployer. 0. R. Decker, care C. C. Bertram,Dixon, Ill.
1/1 young man-, 23, as assistant wetelimakeranti jeweler; good salesman. By April.Ref. of present emplover. A. J. Decker, careC. C. lin rkart, Dixon, Ill.

IVATCHMA KEIL jewelry repairer, engraver,graduate optician ; experienced on railroadwatches. Own tools. $20 to $25 per week. Statehours. 607 E. Jefferson Street, Clinton, Mo.
VIRST-CLASS watchmaker, jeweler and en-r graver, understand the adjustment of rail-road watches thoroughly. Ain not afraid ofwork and want a permanent position. Havefull set of tools. "G 359," care Keyetone,
vNORA.VER, young man, general letter, minio-n gram and all-around engraver desires aposition Refs and ..oupples on request MaceEvens, 1.8 Spruist , loversv i Ile, N. Y.
WATCHMAKER, thoroughly experienced, de-l' sires permanent position with first-classfirm, South or Vest. No optician or engraver.Will uot accept less than $28 per week."W 370," care Keystone. 
IORBING jeweler of 20 years' exp., wants aIi situation in the East ; New York State pre-ferred. " F. M. II.," 1255 East Athena Street,Los Angeles, Cal.

VOTING, married man, 23, watchmaker, en-I graver, 5 years' exp.; can do hard soldering,jewelry repairing. Speak ; 518 to no.Southern %Wisconsin, Michigan. Illinois, Iowa,Indiana preferred. Tools. 0. A, Kreelitike,St. James Hotel, Ironwood, Mich.
ILL-AROUND workman, 27 years of age,m wants position in Pittsburg or vicinity aswatchmaker, engraver, optician or expert sales-man. 12 years' as workman, manager and buyer,thoroughly posted in the businems. L. Meyer,606 Forbes St., Pittsburg, Pa.
POSITION by young num, 22 years old, 6 years'I exp. at bench ; no engraving. Address,C. I,. Spain, Hart ford (1 t y, Ind.

SITUATIONS WANTED

ttJA'I'CltMAKlClt and engraver, 18 years' exp.mm at bench ; 10 years on railroad watch work.At present with watch examiner, can do mono-gram and spoon] bowl eugraving, set stones.Have own tools, sober and not atraid of work.Do not write toeless yam have permanent placeand good wages to otli.r. it, 823, Brookfield,  Mo.posirmN as watchmaker anti optician in town5000 to 10,000. Permanent job only. Pract icalworkman, steady, 12 years' exp.; $22 per week." B 372," care Keystone.
fly young man, age 28, am an experiencedu watch, clock and jewelry repairer, also agraduate optician, not a correspondence course.Address, " 1. S. 33," 1201 Heyworth Building,Chicago.
WATCHMAKER and engraver, 6 months atii bench, 6 months school ; sample engravingon request. Married, sober, industrious, " C.H. E.," 2859 N. Eleventh St., Philadelphia, Pit.
WATCHMAKER, optician is open to engage-" meet as optician or head watchmaker andoptician. High-class services, age 40, salary"27.50 ; Eastern cities. " C 380," care Keystone
13JATC1131.AKER and optician, 20 years' exp.,yr desires situation In Massachusetts, First-class ability and refs.; $25 per week. " C 375,"care Keystone.
VOUNG mail ; assistant watchmaker, goodsalesman, fine engraver, jewelry repairer.Best of ref. Kenteekv or het iana town nearIndianapolis pref. " V $77." cdre 1:eystone,
pOSITION on road with reliable house."(1 378," eare Keston,'.
A tET'rElt and monogram ell gt•Wver wishes11 position With good house where first-classwork is wanted. Age 23 years ; can 'furnishbest of refs. " II 376," care Keystone.

HELP WANTED
UNDER THIS HEADING THREE CENTS PER WORD

LIIRST-CLASS watchmaker, who is thoroughlyr conversant with railroad work and watchinspection ; must be AI and have first-classref.; state age, exp., whether married or singleand salary wanted. D. B. Ryland Jr Co.,Lynchburg, Va,

A FIRST-CL ASS retail jewelry salesman, mustLi be not less than 30 nor more than 40 yearsold, of good appearance and who knows thebusiness from A to Z ; must be able to dress awindow and write a good ad. Prefer one whoIs a good optician. A permanent position withprospects of a fifth interest in January, 1909.L. Lechenger, Houston, Texas.
VXPERIENCED salesman to represent us inthe South and Southwest. Side line, nosamples ; sell from catalogue. Strictly up-to-date line of clocks and silverware. Liberalcommission basis. Address, " L 356," careKeystone.

Wg will give a neat young mom half interest inour optical store, if llo will make half of ita jewelry store. Must take charge and under-stand all lands of repairing. An old-establishedfirm ; Eastern Connecticut, Pop. 4000. "31 355,"care Keystone.
COMPETENT watchmaker and salesman ofgood address for first-class st ore. City 18,000.Position permanent ; $20 to 030 per week ; refs.and full particular in first letter. Preferencegiven engraver if first-class. Chas. E. Davis,Great Falls, Mont.
AT once, Al watchmaker and engraver. SalaryL $18 to $20 per week. No drinking man needapply. Otto Salzman, Beeville, Va. 
1 Ewarllt, also man for repairing and stone-d setting. Steady position ; state exp. andsalary. E. II. Wartike Jr Co., Milwaukee, Wis.
VOR Britisfi-Hondtins. A yoiiiig eilin-to repairL watches, clocks and jewelry, must be readyto accept position about March 15th. Apply toLeonard. Krower, New Orleans.
YOUNG man for clock and jewelry and generalstore work, must be ambitious. Permanentposition for party with some ginger, booze andcigarettes barred. S. F. Ricker & Son, Emporia,Kane,

A FIRST-CLASS watchnutkei and salesman.LI Send ref. with first letter ; position perma-nent. E. P. Mu ndberg & Co., Fargo, N. D.
VOUNG man who can do plain watch repairingand wiil appreciate chance to improve underworkman with many years exp. in Americanand foreign wholesale houses. Wages front etsto $12 ; apply by letter in English or German.U. K. Kleiser, Grand Junction, Iowa.
YOUNG man to learn trade or finish trade,I must care for window, store and help onstook. Will advance right party rapidly ; twogood watchmakers. Shibley &Hudson, Wooster,Ohio.

FIRST-CLASS traveling jewelry or fancyLI goods salesman to handle cut glass on com-mission, must be able to give security. OwandaCut Glass Co., Honesdale, Pa. 
PIRST-CLASS clock and jewelry repairer atL once, send ref. and wages expected in firstletter. A good steady position to a good reliableworkman. Address, Lock Box 855, Amherst,Mose

pXPERT frame-bender, edge-grinders and good" all-amend optical workmen ; good wages.Merry Optical (ompany, Kansas City, Mo. 
a001) jeweler wanted at once. Address, W. J.ul Hamilton, Linton, Ind,

HELP WANTED
VIRST-CLASS watchmaker and jeweler, goodI wages ; if a good letter and moologlain en•graver, bettor weges. Send sample of engravingin first letter ; also refs.; state wages expected.No user of liquor need apply. 11. E. Adams,Tampa, Fla.
THOROUGHLY, reliable watchmaker and en.I graver, must be Al on railroad work, rapidand able to make departnient pay. If afraid ofwork or don't like it, do not answer. "T 828,"care Keystone.
EXPERIENCED optician ; give refs., salarv.wanted and of possible send photo. Address,Chas. S. SUM, Little Rock, Ark.
11X.PERIENCED optician and watchmaker,U give refs, salary wanted and if possibl,send photo. Ad., Chas. S. Stiff), Litt le Rock, Ark,
A N engraver for copper plate, steel die andLi jewelry engraving. Only a competent man,with exp, necessary to take charge, need apply.Address, with ref., age anti salary wanted. Thhinformation must come with first letter. Ad.,Chas. S. Stifft, Little Rock, Ark.
A N experienced aud qualified material man toLI fii the position of assistant in tool andmaterial department in a Western wholesalehouse. Must have good refs., liberal salary andpermanent position to the right man. Address," Material Jobber," cure room 1201 HeywortloBuilding, Chicago.
piwa-cLAss watchtnakt.r, also want watch--I maker that can do engraving. Highestwages paid and steady position guaranteed.Harvell Jewelry Co., Litehlield, ill. 
WATCHMAKER and jeweler and plain en-" graver; good ref. required. Must be agood lean, state wages, age, exp. Stone &Herrick, Conneaut, Ohio. 
PIR81-CLA8S watchmaker, must be optician,I good salary, permanent position to skilfulparty. Address,  Box 724, Billings, Mont.
AT once. A good all-otround watchmaker sodII engraver. Permanent position for rightman. Send sample of engraving, state salaryand ref. in tint letter. C. D. MeElvaln, itedOak, Iowa.
A WATCHMAKER, permanent position forLa first-class workman, address with refs. TheBailey, Banks & Biddle Company, 1218 Chest-nut St., Philadelphia, Pa.
VI RST-CLASS watchmaker, jeweler and do-r graver, must be well recommended. Salaryand ref. in first letter, send sample. of engrav-ing. R. Deschauer, Maryville, 31o.
T once, first-class watchmaker, jeweler andIt plain engraver, experienced on railroadwatches. Must be sober, send ref. and sampleof engraving in first letter ; salary $20 per week.C. J. Keil, Clinton, Mo.

YOUNG man who can do all kinds of clockI work, hard and soft soldering and able toassist on watches. Permanent position, statesalary, oxp. and refs. A. L. Harriett, Muncie,Ind.

WATCHMAKER, jeweler and optician wantedby April 1st, and help in general aboutstore, $18 to $20 per week, steady position. Ad.,Geo. F. Cohrs, Pomeroy, Wash. 
A PRACTICAL experienced optician who cando edging. Must he of good address, $18per week ; address with ref. Balm Optical Co.,Austin, Texas.
V1RST-CLASS watchmaker and engraver orI optician. Steady position, wages $20 perweek ; state ago, exp. and ref. Address, P. 0.Box 56, Wheeling, IV. Va.
UM-Tr-CLASS watchmaker and engraver, goodI salary. T. G. Burkhardt, Jefferson City, Mo.
VIRST-CLASS, all-around man to manage oneI of my two stores, in a fast-growing commu-nity near San Francisco, Cal. Also young manto finish trade. Address, " Jeweler," careCalifornia Optical Co., 2109 Fillmore St., SanFrancisco.
WATCHMAKER, jeweler aud salesman ;'I married, state exp., wages wanted, etc., infirst letter. This is a fine opportunity for aman wanting have a change of climate. In onepf California's nicest towns, 15 miles from thethe ocean. Address, "A 362," care Keystone.
A FIRST-CLASS letter aud monogram engraver,LI permanent position, good salary. BullardBrothers, St. Paul, Minn. 
A MAN who can do first-class clock work andLI jewelry repairing, ordinary stone-setting,etc.- An efficient workman, good character andhabits and a hustler. Single man preferred ;give refs. and state salary in first letter.366," care Keystone.
1031PETENT watchmaker, engraver and opti-IL clan ; $25 per week ; pomition perneinent.jos. Astracan, Amarillo, Texas.

it FIRST-CLASS watchmaker and salesman,send refs. and photo with first letter posi-tion permanent. K. P. Sundberg Jr Co., Fargo,N. D.
flooi), all-around men, capable of takingU charge of store ; must he good watchmakerand salesman, German preferred. Owner hasother business, might otell later Invoice about$2000. M. M. Spitzer, Melrose, (lad.
AT mete, a good reliable jeweler, engraver anolIi optician, must be sober and steady ; onehaving drug store exp. preferred. Write statingcap. and salary wanted. Stuart G. Watt Co.,Samba, N. Dak.

aOOD watchmaker, engraver and salesman ;u good all-around man. Permanent positionto right party, give ref. and wages with firstletter. A. IL Ackerman, Fairbury, Nebr.

HELP WANTED

GOOD all-around 111/111, one who can do watch,
LI clock and jewelry repairing, also wait on
trade and take charge of store when desired.
Unless you are confident that you are 0. K. do
not answer this ad. Fair wages and permanent
position. C. Aug. Cartnauy, Coatesville, Pa. 
COMPETENT salesmen in every state and
V every large city. Empire Jewelry Case Co.,
Buffalo, N. Y. 
PIRST-CLASS engraver ; steady job. Charles
I E. Graves it Co., 34 Madison St., Chicago, Ill.

A DRUGGIST that understands the jewelry
II business. Good wages for the right man,
give ref. C. G. Reed, Laurens, Iowa. 
WRIGHT energetic yoe log man who can do plain
U- watch work, clock and jewelry repairing.
A good opportunity for advancement to the
right emu. Kansas preferred. Refs. aud salary
with first letter. C.11. Brumfield, Ness City, Kans.

LIIRS'r-CLASS watchmaker who has had some
I optical exp. The chance of it lifetime for
sonic one who has any tubercular trouble. The
most healthful town in America. " H 371,"
care ;KIT: \nses.

w at ell ma ker and opifeien:

.:,Y:It■IIILker, jeweler anti
_

tirst-class
m engraver, must recommended and
have tools, except Met-wheel ffir lathe. Salary,
$100 per month. If good optician, percentage
of profits on prescription work. Address,
John A. Black, Tucson, Arizona.

(IN or before April 15th, watchmaker, one that
U can repair watches, clocks and jewelry, also
engraver ; permanent position to right man.
Give ref. and salary in first letter. %V. II.
Thorpe, Clayton, N. Y. 

A GOOD, all-around mau on watch, clock and
must be good ou jewelry repairing. Wages

$15 per week ; send refs. and photo. first letter.
J. II. Lepper, Mason City, Iowa.

AT once, good all-around watchmaker, etc.
to Good permanent position for the right man.
State particulars first letter. P. F. O'Connell
Co., Atlantic, Iowa.
WATC1131AKER, must be good workman and
MY occasionally wait on trade ; one that can
talk Swedish pref. \V. I I. Evans, Red Oak, Iowa.

WANTED
UNDER THIS HEADING THREE CENTS PER WORD

A PROPOSITION-Owing to the death of the
It proprietor there is an openiug for at position
as manager of the leading jewelry aud optical
house in a thriving town of 7500 people. This
town is situated one night's ride Southwest of
St. Louis ; its climate is unexcelled, cool in
summer, very moderate in winter ; it has nearly
all the modern public conveniences. Many
things combined to make it it most desirable
place of residence, as well as a good business
point. This bestows; was founded many years
ago ; it is firmly established in the confidence
of the people of its territory. Its manager, in
addition to being a good all-around tuan, slum I c I
be thoroughly competent either as watchmaker
or optician. While not absolutely necessary It
is desirable that he should be able to invest
froon $2000 to $3000 In the busin('ss. In case he
should not buy au interest at present, his com-
pensation would be in addition to a liberal
salary, a percentage of the prints. This pro-
position will bear the fullest and strictest inves-
tigation, aud it is open only to men who have
had considerable exp. and who can furnish the
best of evidence, as to character, habits and
business ability. In writing give as complete
Information as possible in first letter. Address,
" Jeweler I)," care Eisenstadt Manufacturing
Co., St. Louis, Mo.

A NTIQUE jewelry wanted. We are always
LI ready to make cash offers on any antique
jewelry containing mosaics, cameos, seed pearls,
etc.; also filigree, enameled or etruscan jewelry,
either all gold or set with diatnonds or other
stones. Chas. S. Creasman & Co., The " Old
Mine" Diamond House, 3 Maiden Lane, New
York. Established 1880. 

(WE-QUARTER horse-power electric motor in
U first-class condition, must be cheap for cash.
A. L. Harriett, Muncie, Ind,

WANTED

THE manufacturer of a clock specialty, can-
, maiming the country from coast to coast, is
looking for it small specialty to be sold to the
jewelry and jobbing trade on a commission
basis ; goals to be shipped and billed direct by
I he mau to radio rer. Long personal acquaint alai.
and, dealings with practically every represent-
ative dealer in the country will be a valuable
introduction its mvell its a valuable guide in
recommending credit risks. Address, " '1' 368,"
care Keystone.
'MAC 1 ICAL man to put in e800 to $1500 in

• 

established Jewelry business in healthy,
growing town of about 2500. Nearest opposition
18 miles, Good price for work. (South).
" R 365," care Keystone.
CHAMBERS-INSKEEP ophthalmonleter, also

• 

DeZeng retinoscope. Address, “13
care Keystone.
wEitsTEli- wrirrewits 3 slide rest, must
H be in first-class condition ; give lowest cash
price. A. M. Strope, 16823 Superior Ave. N. E.,
Cleveland, Ohio. 
RARE business chance, partuer with $5000.
11 We operate the best known trade repairing
plant in the wholesale district of New York
City. Extended business in watches and dia-
monds, we largely increase by importing direct.
A good watchmaker at the head of our plant
will reach it handsome income its an equal
associate. For the amount invested, we offer
an exceptional opportunity to a live and active
man. For full particulars, address "M. 357,"
care Keystone.
A MANUFACTURING line of good rings to
LI sell to time retail jeweler& I -have a good
established trade in Southern Illinois, Indiana,
Kentucky, Tennessee and Alabanna, will handle
on commission and give tint-clam refs. Ad.,
Ed. C. Foutz, P. 0. Box 402. Olney, Ill. 
VVERY jeweler in the United States to use
" Our Perfect System of Book-Keeping."

Write for sample, price and instructions.
Raines Bros., jewelers, 106 South Main Street,
Maryville, Mo. 
Ii FIN EVA combined retinoscope and entitled-
m moscope, also ophtlialmoineteecheap. Wesley
F. Harrison, Williamstown, Ky.
WANT to buy a Seth Thomas or Howard:
street. clock. J. Goldman, 343 Grove Street,

Milwaukee, Wis.

WOULD like to hear about a good location for
lb a watchmaker and optician. Address,
" B. S. 43," 1201 Heyworth Building, Chicago. 
HIGH-GRADE engraving block. State make,
II condition, etc. Box 107, Kirkwood, Ill. 

TO purchase jewelry business in live Michigantown. Description with first letter. " B853,"
care Keystone. 

A TRIAL case. 13ox 104, Louisa, Ky.

QECOND-HAND, by April, 2 wall cases, 2 show
U cases, 8 or 10 feet ; one jeweler's safe, All
good condition and cheap. Box 357, Luverne,
Minnesota.
(WE Hunting Swiss start, stop and flyback •, 18
U size movement. Chilton & Co., Boonville, Mo.

VEY-WIND American movements. Will give
It from 25e. to $1 each according to condition.
English quarters movements, old bridges I will
buy. Send goods. I will send money or cheek
IMMO day ; if not satisfactory, will return goods.
Broadbent, 4 8. Forty-second St., Philadelphia,
Pa.

FOR SALE
UNDER THIS HEADING THREE GENTS PEA WORD

STORES, STOCKS AND BUSINESSES

(1000-PAYING jewelry store for sale. Ask
U questions at once. M. G. Van Loos, Spring
Valley, Minn.
P-TO-D ATE jewel ry store in the South western

1' part of St. Louis at 10 per cent. less than
invoice price, which is Il11011t $2500. 15 years in
business, which pays now from $200 to $400 a
mouth. This is a good chance for a good
jeweler. The party wants to retire and go back
to Europe. Inquire at J. W. Cary Si Co., Globe-
Democrat Building, St. Louis. 

THE best jewelry and repair business in townof 1500 in the Great Pecos Valley of New
Mexico. Stock and fixtures, $1500. For par-
ticulars, write P. 0. box 161, Artesia, N. Mex.
VSTABLISHED store, city 7000 ; Eastern Kan-
", sas. Watch inspector ; large railroad trade.
Sales last year, $12,600 ; expenses very low.
Stock $6000. Cash one-half, balance approved
security. Don't trouble unless you mean busi-
ness. "S 369," care Keystone.

IilIXTURES for sale on account of removal.Apply E. Geist, 62 E. Seventh Street, St.
Paul, Minn. 
$5,7 BUYS entire fixtures first-class jewelry

U store, also small stock. It is a bargain.
Write II. C. Johnston, Nlarienville, Pa. 

$4000—BEST business, Colorado, for mouey.Net profits over $5000 year during 4%
years in business. Made enough, wish to retire.
J. P. Donovan, Ouray, Colo.

PP-TO-DA'rE jewelry store ; clean stock. Sold
U $24,000 worth of goods in 4 years. Virginia
town 4000 pop. Electric lights, city water, etc.
Big repair trade ; good reasons for selling.
Address, "Royl," 917 Main St., Lynchburg, Va.
0001) jewelry business in live Illinois -city.
U Good proposition to offer any purchaser.
Clean, up-to-date stock. Business last year,
$5000. Stock will invoice about $2000 •, can lie
reduced. Other business to look after. " K 361,"
care Keystone.

FOR SALE

STORES, STOCKS AND BUSINESSES

IINLY stock in town of 1000-the oniues below
I, make it same as 2000. Stock and fixtures,
$700. A rare opportunity ; good repair trade.
Best of reasons for selling. Address, J. C.
Hettinger, Viola, Ill. 
WILL tell my jewelry business for $600 cash,
I $670.41 ; clears $1800 a year. have
other business, or would not think of selling
this place. Address, Wm. K. Swenson, 606
Dempster Street, Evanston, 111.
IEWELRY store aud optics, owing to death

of the owner, J. L. Orendortr Business has
been prosperous for over 40 years. Located in
center of business district in beautiful city of
about 2000 in Central Illinois ; 4 small towns
within 10 miles ; splendid people. I have leen-
aged since successfully, but have other duties.
Write Grau E. Orendortf, Delavan, Ill.
REST jewelry store in best city of 20,000 pop.
1, ill Iowa, and best location in city. Stock
absolutely clean and up to date •, handsome fix-
tures. Stock and fixtures will invoice $10,000 ;
will reduce. Good reasons for selling. Will
stand closest investigation. This is a genuine
snap. Address, " It 343," care Keystone.
IEW10.1t1 stock and fixtures in best farming
u community in up-to-dttie IVestern Minne-
sota town of 1200 ; uo oppose ion. Stock, $5110 ;
fixtures, $200. (toed chalice for jeweler-optician.
Must be cash sale, otherwise t len' t write. Good
reason for selling. " S 274," care Keystone.
VSTABLISHED jewelry and optical business,
rl prosperous town 1300 ; fine trade ; no coin-
petition. Stock and fixtures $2000 to $2500
Will discount 5 per cent. for cash if taken at
once. Owner 111. Ad., "Jeweler." Roseville, ill.
COMPLETE stock of jewelry and fixtures, M-
u voice about $4000. Northern Texas ; finest
climate in  the South. " W 340," care Keystone.

I EWELRY business ; stock, tools and fixtures.
Will sell for 750, on the dollar ; tools omitted

if so desired. Invoice $800 to $1000. Growing
town ; 3 factories, electric lights, water works,
etc. Pop. 1000 ; no opposition ; established 5
years. Reason, other business. Address, Leek
box 240, Red !look, N. Y.
11,001) jewelry business in Kansas oil and gas
U cotmtry. Invoice about $2500. Never made
less than $2000 net per year. Address, " II 341,"
care Keystone.
fiNLY jewelry business in town of 1600 in
u Illinois ; good country. Will sell for cost if
taken at once. Inventory $1500. A snap for
the right man. 0. B. Lindner, St. Anne, Ill. 

14,XCEPTIONAL opportunity to right party

• 

With about $3000. We offer a retail jewelry
department-money-maker. Best location in
city ; everybody knows the place. Levy &
Reed Mfg. Co., Hot Springs, Ark. 

S20,000 i!?ic.r.,1:"V'eaVico,i(!:I. gorelarptillosiis
nese, $25,000. Imp. 14,000. Ni, old stecik and
fine stand. Poor health. "D831," care Keystoue. 
(INLY jewelry store in Central Ohio town.
U 1200 ,pop. Investigate at once. Address,
" E 852,' care Keystone. 
HALE interest in Illinois drug end jewelry
II store. Must be competent to take full charge.
$2000 required. This is a money-maker.
" 350," care Keystone.
IEIVELRY store ho Pittsburg, Pa., established
U 10 years. Must sell on account of ill health.
Can prove it is one of the best paying attires in
the city._ Will invoice about 03500 ; can reduce
stock if desired. Look this up at once. " C 349,"
care Keystone.

A SPLENDID opening for a good man. Stock
Li and fixtures invoices about $1200. No com-
petition •, town 1000. Any reasonable terms, as
must sell to give undivided attention to other
business. Clayton Mere. Co., Clayton, Ill.
IEWELRY store and 7-room residence. BMA

_ _

u at $800 at it sacrifice. Store, residence and
stock, $2500. John Derring, Stewardson, Ill. 

VXCELLENT opportunity for good watch-
', maker and optician. Jewelry, book and
stationery store in live town of 1200 inhabitants.
Will reduce stock to suit purchaser. Satisfactory
reasons for gelling. Address, II. E. Blaaler,
Williamsburg, Iowa.

HANDSOMEST store in north Missouri town of
it 5000. Stock and fixtures invoice about $6500.
Good-paying business, large repair trade. All
modern golden oak fixtures. No old stock.
Write for further particulars, if you have cash
end mean business. " 718," care Keystone. 

$finfl WILL buy my prosperous jewelry bust-
mu ness in county seat town ; no compe-

tition. Have to get mit for health. L. True-
blood, Shoals, Ind.

REST jewelry and optical business in North-
', western Oklahoma • 3 railroads. No compe-
tition within 25 miles o' beat farming locality in
Oklahoma. Good reasons, am quitting on
aKcecyosuttoiteof stomach trouble. " C 346," care

IEIVELRY business in best mining town in
I, Colorado. Established 10 young Only one
other smaller stock in town. Best location;
stone building ; plate glass front, 2 large show
windows, electric lights. Pecember business
nearly $6000. Reducing stock will reduce to
reasonable amount. Clean stoc

;
k, fine fixtures;

room large enough to rent one side If desired.
Reason for selling, health requires removal to
lower altitude. Best opportunity in stale for
live business man. Chas. E. Rose, Telluride,
Colo. Refer to C. G. Alford & Co., 192 Broad-
way, New York.

COMPLETE stock of jewelers' fixtures in fine
IL condition ; also jewelers' and watchmakers'
tools, safe, electric motor for polishing, ',enrollee,
regulator. Will sell all or part ; must be sold.
by April 1st-owner retiring. Can offer good
location for party going into business; also
furnish lease. C. C. Burkart, Dixon, Ill. 

IEWELRY business clearing $1500 year. About
Ii $2300 ; can reduce. Bost reason for selling.
A. J. 31unson, Alexis, III. 

IEWELltY-optical buidness at cost price, about
u $5000. Profits last year above all expenses,
$2400. Growing town of 8000 in Northwestern
Pennsylvania. No old stock ; modern fixtures.
Established 8 years. " D $67," care Keystone:

HAVE you the money to buy a fi rst• class jewel ry
Ii store, stock and fixtures invoicing $10,0011?
Store is located in one of the best mann fact nil lig
cities in Iowa, of 20,000 pop. Best location in
city. Don't write unless you have the money.
Best of reasons for selling. Full particular&
Address, " U $43," care Keystone.

557
FOR SALE

STORES, STOCKS AND BUS I N ESSES

RY order of my physician I an, compelled to
U sell my jewelry and optical business. All
new stock and fixtures, levoice $1500; Nebraska
town, 1000 htliabitants ; no competition. H. S.
Overocker, Fairmount, Nebr. 
FEW-E-L-RY stock and tools located in fine drug
u store, practically, no fixtures to buy. Fine
repair and optical business. Best small town in
Iowa. Invoice $1200. " R 344," caro Keystone.

REASON m retiring from business. Leading
CL lucrative and up-to-date watch and clock,
material and jewelers' tool and supply house.
Stock will invoice $75,000. Easy terms. Corre-
spond with principals only. J. F. Hess, 79 S.
Clark Street, Chicago, III.

VICE stock of jewelry. Bargain, if taken at
m once. Will Barker, Sanborn, Iowa.
I.EA DING jewelry and optical store in the best
11 city of about 5000 pop. in the United States,
120 miles from Chicago and doing an annual
business of from $5000 to $7000. Will invoice
about $6500. Must have oue-half cash, balance
can be good, secured paper. If you want a good
thing write ut once. 'lave other business and
can't attend both. " C 339," care Keystone. 

$p all TO $3000 will buy my good, establisheduuu jewelry store ln good town, pop. 2500',
county seat ; no competition to speak of. Will
sell to the highest bidder-must. be bought
before March 3001, 118 I am forming partnership
in larger Western town. Box 15, Jackson, Mo.
EW ELRY business for sale in a Massachusetts
city of over 80,000 ; tine location and good

repair trade. Reasons for selling, going West
for health. Address, " S 388," care Keystone.

KPLENDID opportunity for small, establishedand good-paying jewelry business with a
most excellent repair business and railroad
work. Good man will be sure to be watch
inspector in short time. Will sell complete with
small stock and fixtures for cash. Invoice 6900
to $1100. In busy West Virginian coal field
town. No competition whatever. Will repay
itself iii 6 months in repairs on lyr. Good reasons
for selling. Parties meaning business write at
once. " P 260," care Keystone.

01-LEAP for cash, all or any part of store. Good
V chance for one who wants to run this bluff-
ness. All the repairing one can do. Will sell
fixtures alone. Answer soon, as I want to close
out this month yet. W. 0. McMahan, North
Baltimore, Ohio. 
(100D chance for watchmaker or engraver,
U with $5000, wanting good-paying established
huffiness on the coast. Business good-Increas-
ing. Write for particulars. L. Johnson, 704
Twentieth Avenue, Seattle, Wash.
0,00D jewelry boldness and fine residence pro-
m perty in county Beat ; pop. 12,000 ; gas.
A bargain, account of other -business. Also a
a good MUSIC business in smaller town. Address,
Lock box 63, Conway Springs, Kans.
COMPLETELY equipped optical parlors in

• 

Southern California. k Me locution aud
good patronage. Good reasons for selling.
"II 334," care Keystone.
ILL health causes me to offer my fine stock of
I jewelry and fixtures for sale. Iowa town of
6000 pop.; one other representative stock. Best
location, cheapest rent. Invoice about $2500,
including fixtures. Extra fine opening for
practical man. " W 881," care Keystone. 
ABOUT $8000 will buy 25-years' established
LI business in city of 12,000. Lust year's profits
and repairs, $5018.49. Want to retire and have
other interest. Address, Joseph Tioknar, Trin-
idad, Colo.  

tILi)URISIIING jewelry business in hustliug' North Dakota, town ; no competition. In-
voice about $1000. Failing eyesight reason
for selling. Must sell at once. N. .1'. Zeller,
Sherwood, N. Bak,

A I JEWELRY and optical business in one of
111 the most prosperous towns in North
Dakota. Excellent farming community, county
seat, 2 railroads ; pop. 5000. Time inspector.
Stock $8000. Aim excellent business opportunity.
Cash only consideration. Write at once.
" V 329," care Keystone. 

$90, FOR $100. Bench, tools, materials, spec-
m taeles, etc. Sold stock-don't need them.
W. A. Sallee, Litchfield, Ill.

OLID oak jewelry fixtures consisting of 11
MY 6-foot plate-glass show cases, French mirror
doors ; 11 6-foot tables, carved French legs ; 6
10-foot wall cases, felt-lined, with 2-foot mirror
section between each ; base of each case has 6
drawers and 2 cupboards. One watehmakerin
room, 1 diatnond room, 1 office and 1 cut glass
room. These roonis have glass and wood
paneled doors and aides, and glass room has
plate-glass mirror step shelves, with hack and
side walls lined with plate glass mirrors. All
of the above fixtures are wired for electric
lights. Also umbrella ease, regulator. 2 benches
and ono large roll-top desk. Must be sold at
once, aud at a price that wIll make them a gen-
uine bargain. F. M. Truhy, Coffeyville, Kans.

RARE opportunity for an ambitious watch-
It maker who can command good pikes for
expert work. The house is known tor the last
15 years as a reliable jewelry store, also good
optical trade. Stock about $4000. Good loca-
tion, Chicago. Reason, impaired health.
" li 282," care Keystone.

(Continued on page 5.58)
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FOR SALE

STORES, STOCKS AND BUSINESSES

(Continued/rem page 557)

jEWELRY store for sale, rock-bottom Price;
o estab30 years. Finest locution in center
square ; most prosperous town in Lancaster
Cuuhity. Inhabitants about 3000. Good optical
business, large repairing trade. Large safe,
regulator, watch and clock materials. Will
macrilice stock and fixtures for 64000. Brick
building, steam heat, electric light, plate glass
front ; rent reasonable. Don't write if you
don't have cash. Reason for selling, ill health.
E. E. Coble, Elizabethtown, Pa.

1INLY jewelry store in county seat town in
U Missouri ; good trade and run of work.
Expenses very light. Frank P. Nims, War-
renton, Mo.

RSTABLISH ED jewelry and optical business.
Li Rest location in Southwestern Nebraska.
$4000 for stock lin d fixtures. $12,000 lousiness.
Up to date. A. E. Smith, Oxford, Nebr.

STOOK and store fixtures of established jewelrybusiness ; particulars to those that mean
business. Graf & Niemann, 210 Sixth Street,
Pittsburg, Pa.

A N OPPORTUNITY that means a fortune for
IL someone with the money. Jewelry lousiness
that, is a gold mine. Sudden circumstances
forces the sale. Stock and fixtures inventories
$12,000. Repair work will average over $4000 a
year. Sales good, line location, rent small.
House and store together. Address, Washington
Times, Box 700, Washington, D. C.

a00D-PAYINd jewelry business in Southern

• 

Michigan fruit belt, 12 miles from competi-
tion ; good repai r trade. I n voice 8850, will sell
at sacrifice—going to large town. Address,
Lock Box 30, Eau Claire, Mich.

IEWELRY stock and fixtures for sale. Only

▪ 

jewelry store in town of 5000 pop., is a rail-
road center ; has many IIIIInernetorles. Steck
and fixtures 62800—for cash only. Reason for
selling, deafness and poor health. IL M. Wood-
ruff, Mausfield, Mass.

REST-PAYING jewelry and optical business
U in Idaho for amount asked ; clearing 610 per
day. On account of valuable invention. Will
bear investigation ; no competition. Box 74,
Twin Falls, Idaho.

PP-TO-DATE paying jewelry, stock and fox-
y tures, in exceptionally good inland town.
It will pay to investigate at once. " P 374,"
care Keystone.

AT once, one of the best jewelry stores in Indian
n Territory, located in the center of oil field.
Invoice about. $5000 ; sales last year over $11,000.
Pop. 7000, sod growing fast; fine opening for
optician. Reason for selling, interested in oil
business. Write for further particulars if you
mean business. Ad., Box 273, Bartlesville, lud.

$300 OR $400 will buy stock of jewelry and
fixtures in the best locality in the State.

3 railroads ; 15 miles to another jeweler. I want
to quit on account of old age and other business.
Address, Lock box 71, Continental, Ohio.

$1000BUYS stock and fixtures ; good locationOtt main street. Repair work $150 a
month. Reason for selling, poor health of wife.
S. J. She'd ng, Salisbury, N. C.

INVESTIGATE! A fine jewelry business for
1 sale at 10 per cent. from invoice. A snap if
sold by April lat. A. 11. Acly, Sidney, N. Y.

REAL estate for sale or exchange for stock of
11 jewelry or other merchandise. Suburb of
Philadelphia-8 cents and 30 minutes puts you
in Philadelphia via 2 trolley Hoes and a ferry.
Nine acres ripe and ready for builder, including
wharf site suitable for coal, lumber or factory
wharf on navigable stream. Value 89000 ; value
increases daily. Right in booming little town
with all conveniences. Town of 4000; nojewelry
store or repair shop in town. You can build
houses and sell or rent easily, and use your
jewelers' bench to make current expenses. Will
trade for even value. Might pay cash if any
difference, or take back mortgage on property
If less than 89900. Owner traveling man, wishes
to quit road. W. E. Oliver, 418 National Ave.,
Milwaukee, Wis.

RIRST-CLASS up-to:date jewelry store on one
I of the best retail streets in Chicago. Stock
new. Will sell at actual cash value according
to inventory. Good reasons for selling. This
proposition will hear investigation, Address,
" T. No. 89," room 1201 Hey worth Building,
Chicago.

WELL-established jewelry store in Chicago.
" Nice, clean stock. Good residence district.
Will invoice 61099. Will reduce stock if re-
quired. Best of reasons for selling. Address,
"R. N. No. 39," room 1201 Hey worth Building,
Chicago.

FIRST - CLASS jewelry and optical store in
✓ Western Washington town of 1500. Only
one other ratchmaker 1111(1 ID, other optician
within 20 miles. Trading point for 25 or 30 big
mills and logging camps, Ideal climate, fine
bunting and fishing. A snap for some one with
$3000 or 813500. For full particulars address,
" K 379," care Keystone.

FOR SALE

STORES, STOCKS AND BUSINESSES

RMALL repair shop. Complete stock, tools,

• 

materials, glasses, etc. Good town, 3000.
More work than one man can do ; repairs
average $87 per mouth. Paralysis, reason for
selling ; price right. Full information on
application. M W. Scribner, Fairport, N. Y.

RANSAS jewelry and optical store, county seat.
ik pop. 2500. Only optician in county. In-
spector for 2 railroads. Reasons, other interests.
Clash. "C 295," care Keystone.

$7fin CASH will buy stock, fixtures and good110 will of fine jewelry business in Northern
Illinois town of 1000 pop. Good diary country.
Stock and fixtures invoice $850. A rare chance.
A. B. Crawford, Algonquin, Ill

flOOD opening for watchmaker with $500 ; city
" of 50,000 in Ohio. " It 373," care Keystone.

QTOCK, fixtures and good-will of jewelry, opti-
o cal and talking inachine business in a Cen-
tral Pennsylvania town where 30,000 people do
their buying. Average monthly income in
talking machine department $1000 and practi-
cally no competition in this branch. Books
showing growth and volume of Imsiness open
for inspection. Present stock about $10,0110
but could be reduced at option of purchaser.
Other financial interests which will require
proprietor's entire time after May 1st is the only
reason for selling. " G 381," care Keystone.

IEWELRY business, Brooklyn, N. Y., old-
') established, making money. 25 years at it—
tired of it. Have more healthy position. Fix-
tures invoice $1500 stock, about $4000. Sell
either cheap for cash. Emile Dreyer, watch
materials, 75 Nassau Street, New York City.

IEWELRY store in Western mfg. city of 350,000
Ii inhabitants, located on a mato street within
half block of the largest retail stores in town.
Low rent 04 to % of that paid by similar stores
in the same block). Started with $150 six years
ago, increasing steadily. 1906 profits about
84000. Stock and fixtures will invoice about
$5000. Want nothing for the good-will. Write
to-day. L. Oliver, care P. Sissman, 108 La Salle
Street, Chicago.

FOR SALE
UNDER THIS HEADING THREE CENTS PER WORE.

MISCELLANEOUS MERCHANDISE AND
EQUIPMENT

ilNLY $1 each: 8 size Waltham stem-wind
U movements, good condition ; 8 size key
movements, 500. each. Send money with order.
Broadbent, 4 S. Forty-second St., Philadelphia.

n ARE chance—A hunting, solid gold, Juergen-
" sen and a Patek, Phillipe & Co. watch. Cost
owner $605. "B 327," care Keystone.

MEW Century engraving machine, No. 4, style

• 

B ; including diamond tool for glass en-
graving, used 2 months. A. M. Strope, Superior
Ave. N. E., Cleveland, Ohio.

IIARDY ophthalmometer, old style, electriclight ; price, 815. II. L. Morrison, Pitts-
burg, Kans.

FOR sale cheap—$15 swing watch sign, 24 inch,
L like new, 87; electric window sign, $5.
Send for photo. G. Al. Saunders, Independence,
Iowa.

F. HOWARD regulator, walnut case, cost $450 ;
" Will sell at a bargain. Photo, on application.
Moulton & Lunt, Newburyport, Mass.

VO. 2 Moseley, 26 chucks, countershaft, 90 lb.
11 wheel ; $32. Swiss rounding-up tool, $10.
50-punch staking tool, $2.50. A. B. McDorman,
D011iS012, Texas.

A MOSLER safe, in good as new condition ;
it double doors, inside and out. Box 504,
Algona, Iowa.

fiNE King's optometer with 4- and —lenses, $6;
11 2 6-foot wall case, in good shape ; $12 each.
For further particulars address, Geo. W. Gause,
Pendleton, Ind.

RE ZENG refractometer, in good condition.
I' J. C. Ilerkner Jewelry Co., Grand Rapids,
Mich.

100 WATCII movements, Swiss, English and
American, all sizes ,• key and stem

Noddell, Johnson, Taylor, Waltham, Elgin and
other makes. Also independent % seconds.
W. IL Enhaus, 22 Maiden Lane, New York.

RACK numbers KEYSTONE 1892,1893, 1894, 1895,
" 1899, 1900, 1901, 1902, 1903, 1904, 1905, 1906,
75 cents each or $8 for all. Fine condition,
send cash with order. Wise, St. Charles, Iowa.

HEINRICH chronometer, No. 1033, worth
it $300 ; price, $100. Address, J. G. Lund, 300
First Ave., S., Minneapolis, Minn.

RIX polishing lathes made by McWilliams Mfg.
o Co., Providence, good condition, low figure.
Address, Honesdale Decorating Co., lionvisdale,
Pa.

FOR SALE

MISCELLANEOUS MERCHANDISE AND
EQUIPMENT

RARGAINS in diamonds. 1% carat, perfect,
I) slightly Weeder, $150 ; % carat, perfect, blue
white, $100 ; % carat, slightly imperfect, white,
$75. B. Gebliard, 736 Sansom St., Philadelphia.

FOR SALE OR EXCHANGE
UNDER THIS HEADING THREE CENTS PER WORD

MARLIN 22, repeater ; Blickensdcrfer 5, type-
= writer ; Keystones 1895 until 1906 ; $15
South Bend optical lessons. Best offers, and
want 17 jewel, 16 size hunting Springfield,
Rockford watch. QuiatI, Tennyson, litd.

RRANCIS new model engraving machine with
C 3 sets type, first-class condition ; $50 cash or
good American watch. "13 348," care Keystone.

Qfl-ACRE farm, Iowa, My equity $2500 ; also
I", some income property. Will trade for
watches, clocks, jewelry. W. H. Evans, Red
Oak, Iowa.

I ATHE for engraving block. Carrano, 810 N.
" Clariborue Street, New Orleans.

SAFE, trays, show cases, regulator, tools, sym-phonion slot music box, graphophone, lu-
nettes and eases. Want grinding outfit, electric
polisher, typewriter, lathe. Clark Bros., St.
Cloud, Minn.

nOOD improved farm, 6 miles from Blooming
o Prairie, Minn., for jewelry stock. Box 54,
Le Roy, lAlinn.

RATON-GLOVER engraving machiue, with 3
" sets type, in good condition ; 1 plating bat-
tery. Will sell either or both, or will exchange
for a typewriter. Henry & Pritchett, Hawkins-
ville, Ga.

0
PREAIO camera, new, all attachments, and

9 small Geneva trial case for Geneva retino-
scope, or what have you? R. C. Lillie, North
East, Pa.

RRANKLIN typewriter, cost $75, in good order,
r to exchange for rolling mill. 686 Elm St.,
Manchester, N. H.

IIENEVA retinoscope in good condition to sell
Al or trade. Cost $65 new. Want trial case,
small one pref. Also want punctometer. W.F.
Boast, Sterling, Colo.

MO. 4 Remington typewriter, fine condition.
11 Will exchange for tools, lathe or what have
you? R. Fenton, Seneca, Ill.

IMPORTANT I—If you have anything to ex-
J. change or trade, send description and price
to Box 903, .Tacksonville, Fla.

13VOLUMES of Tun KEYSTONE, 1894 to 1906.Will exchange for any or all grades second-
hounded American-made watch !movements, 7
jeweled and up ; or good second-hand, large
size watch sign, or what have you? Describe
old movements. Best offer takes them. H.
Rogers & Son, Lake Geneva, Wis.

SPECIAL NOTICES
UNDER THIS HEADING THREE CENTS PER WORD

THE Colman balance chuck when worn will be

• 

replaced for 25c. See ad., page 462.

THE Clement combined lathe attachment,
I costs $40. See page 364. Fine, new, com-
plete catalogue free.

MONEY loaned to jewelers. Write for informa-
lu Lion. The Collateral Loan and Banking Co.,
143 Euclid Avenue, Cleveland, Ohio.

REWARE of second-hand Clement combined
" lathe attachments offered for sale. They are
old models ; they sell them to get our latest.
See our ad, in this number. W . D. Clement,
Waltham, Mass.

INERT watchmaker needs a Cultnan balance
" chuck. See ad., page 962.

ANY one knowing the whereabouts of J. P.
LI VanWto.le or G. H. Gallon, will favor us
greatly by informing its of same. " C 347,"
care Keystone.

PRACTICAL watchmaker, jeweler and engrav-
er, wishes Go form a partnership with

responsible jeweler, in town over 8000 pop.;
would prefer consolidating my up-to-date stock
with yours. I will give best of ref. and expect
same of you. F. W. Hoyt & Co., St. Loins, Mo.

IIELP wanted? The Colman balance chuck will
" help you to work better. to work faster, to
work easier, See ad., page 462,

SPECIAL NOTICES

RTOLEN.—One Waltham 6 size watch, gold
Li case, escalloped edge ; engraved on case
"C. A. M." If watch comes in for repairs notify
me and get reward. Mrs. A. C. Stiles, Britton,
South Dakota.

WANTED watchmakers to buy staffs and
" jewels from us. Polished staffs, 61.25 doz.;
gray staffs, $1.00 doz., garnet balance jewels,
$1.00 doz.; sapphire jewels, $1.25 doz.; single
staffs or jewels matched, 15e. each. Send us
trial order. Tidd & Harman, Columbiana, Ohio.

PAY the cash for watch glasses, Avateh

• 

material, watch cases, watch movements
boxes, etc. John Remillard, 397 Alain, Spring-
field, Mass.

aET the best balance staffs and jewels. Order
U direct from the makers: every one warranted.
No student's work. Tarbox di Gordon, Omaha,
Nebr.

QTOLEN—Diamond and pearl ring. Pearl
weighs 41/ grain, 8 diamonds around pearl

weigh % K. Number in ring 23063. 550 reward
for its return and name of party that had it.
Address, A. Hahn, Durango, Colo.

BUSIN ES NOTICES
UNDER THIS HEADING THREE CENTS PER WORD

DIAMONDS and old gold bought. Don't fail
to get my offer before selling. Express

charges paid tooth ways if offer is not accepted.
B. tiebhard, 735 Sansom St., l'hiladelphia.

THE Clement combined lathe attachment, costs

▪ 

$40. See page 364. Fine, new, complete
catalogue free.

YOU are looking for a good reliable firm to do

• 

your watch work. liere is the place. W. IC.
Sandberg, watchmaker to the trade, 802 Colum-
bus Memorial Building, Chicago.

WE make a specialty of changing old antique
IT watch cases to stem-wind. Something that
has been refused by others. Have had 40 years'
exp. and can guarantee satisfaction. N. J.
Felix, 18 John Street, New York.

TRADE work 1 Watches repaired for trade.

• 

Send trial package. Cooper & Son, 722
Sansom Street, Philadelphia.

igOTICE.—I have moved front 727 Ransom Street
I' to 807 Sansom Street, Philadelphia, where I
will continue to buy all kinds of old gold and
silver ; also refine all kinds of jewelers' waste
containing gold or silver. Send by mail or
express and receive prompt attention. J. L.
Clark. Established 1870.

FloGIN Horological School, the oldest and most
LI practical school for watchmakers. Send for
catalogue to Elgin Ilotological School, Elgin,111.

WANTED, students to learn watchmaking,
" engraving and jewelry manufacturing.
Position to grad cafes guaranteed. For terms and
particulars address, Kansas City Polytechnic
Institute, 1021 Grand Ave., Kansas City, Mo.

11 ASTER cards. Egg-shaped cards with appro-
priate design for caroling silver novelties,

etc., 15c. dozen. Cooper & Son, 722 Sansom St.,
Philadelphia.

RLMIRA'S practical Engraving School. Make
U yourself to first-class watchmaker and en-
graver. Taught by an expert. Write for prices.
Walter E. Lougmate, 139 West Water Street,
Elmira, N. Y.

WANTED, every one desirous of improving
H themselves In watch work, jewelry work
and engraving, to address Bradley Polytechnic
Institute, Peoria, Ill., for one of their latest
catalogs. A postal card will get it. See ad. on
page 428.

✓ATIONAL College of Optics, Cedar Ilapids
11 Iowa. Personal and attendance courses
Write for catalogue.

WE buy watch movements in bad order, regu-
n tar American sizes, stein-winding, that can
be successfully repaired. Winslow, Krause &
Co., Masonic Temple, Chicago.

REND its your repair work and watch it grow.
I) Philadelphia's finest and most complete ork-
shop. Jewelry, watch and watch case repairing;
engraving, gold and silver plating. B. Gebhard,
785 Sansom 'Street, Philadelphia.

WATCHMAKERS' and jewelers' toots and ma-
" WHO. Careful attention to mail orders.
Cooper & Sou, 722 Sansom, Philadelphia,

TJ1E Omaha Watch Repairing, Engraving and
I Optica e l Institute is on of the best in exist-once. Before deciding where to take up their
work, visit or write us for particulars as to how
our institute is conducted. let us convince von
that you can sentare a more practical course of
instruction at this institute and in less time
than is possible in other schools of this kind.
Wapositively teach each student individually,
building up their weak points in a way that
cannot possibly be done by any other method.
We kindly ask prospective students to Investi-
gate cologiatereusw.itil)rotTaerrtoc.ludo"rgdoe,c,'"al

p .

DIAMONDS BOUGHT
FOR CASH

If a customer should bring you any Diamonds
or Antique Jewelry to sell, and you do not care
to buy them yourself, send them to

ClIAS. S. CROSSMAN
3 Malden Lane, New York
The "Old Mine" Diamond House
 Established 1880 

PATE NTS
Write at once for the most liberal offer et er

made for securing patents, designs and trade-
marks. Send sketch for free opinion as to
patentability and ask for the "Inventors'
Guide," the finest book published for inventors.

Best reference. Established 20 years.
WM. N. MOORE

Loan and Trust Bldg., Washington, D. C.

LEARN
-IJEWELERS
ENGRAVING
"The Engraving School That Graduates

Experts." A fascinating, high-salaried and
easily learned trade, taught thoroughly and
practically by correspondence. Your instruc-
tor is the foremost authority and master
workman in the world. We will teach the
beginner better engraving by correspond-
ence than he can gain in years of rigid ap-
prenticeship. We will improve the skill of
any engraver one hundred per cent. and
make him master of the trade. The demand
for uompeteut engravers far exceeds the sup-
ply. Send for handsome illustrated prospec-
tus. PAGE-DAVIS COMPANY
Suite 7, 90 Wabash Ave., CHICAGO

rR Eo AIRING
TH KIND YOU q N CAL YOUR OWN

WINSLOW, KRAUSE ag, Co.
mAsorile,TEmpLE, CHICAGO:AL.,

Too Late for Classification
HELP %VA NI 11,1)—A representative to travel in
a West Virginia, Keutucky, Tennessee, Geor-
gia, Alabama, Louisiana and iloridot, with a
complete watch, chain and optical line—best
stock on the road. Exp. man with established
business in this section required. "T 820,"
care Keystone.
HELP WANTED—First-class jeweler and dia-
l' mond-setter ; ono that can do Al cluster
work. Also good jobbing jeweler. Permanent
positions and best of wages to good men.
Lawrence L. Moore Co., Seattle, Wasd.
HELP WANTED—First-class watchmaker and
Ii engraver, steady position and good wages to
right party. Send refs. and state salary in first
letter. Crowder, Spivy & Moore, Bessemer, Ala.
FOR SALE—Jewelry business, town 2800—
a Oklahoma. Profits last year more than
investment. Rent, light and heat $10 month.
$2500 cash gets it. " i. 255," care Keystone.
ROR SALE—Good paying jewelry store. Ask
✓ questions at once. "V 321," care Keystone. 

pOR SALE—Prosperous jewelry, china and
optical business in Eastern Kansas town ;

population 3800 Gas, good farming country.
Watch inspector railroad division. Stock MOO;
established 12 years, "A 290," care Keystone.
ROR SALE — Good paying, well-established
I jewelry and optical business. Best city in
Kansas. Work more than pays entire expenses.
Age and failing eyes impel owner to retire.
Will consider clear income realty trade. No
auction, cash required, 83000, time on balance
or can reduce. " Jeweler," 816 E. Douglas,
Wichita, Kan.
ROB SALE—One of the best jewelry stores in
I North Dakota. Oldest established, Site
fixtures. Good location. December sales about
$4000. $7000 will buy stock, fixtures and build-
ing. Will sell stock and rent building. Must
sell on account of my health. Write for full
information if you want a good thing. "S '268,"
care Keystone.
ROR SALE OR EXCHANGE—Good printing
U office plant to trade for jewelry. M. U.
Wilkinson, Pomeroy, Iowa.

Blowers Blow-Pipes

J. M. WESTMACOTT CO.
Manufac- Jewelers' as Blast Furnacesrers of
for Soldering Plate, Melting, Annealing,

Enameling, Boiling Out, Etc.
Special Furnaces Send for Catalog A
made to order. 159 to 161 Orange Street

Ingot Moulds Providence, R. I., U.S.A.

The School Worth While

The best school to attend is the one
which gives the best attention and
the best instructions. We have that
school. Send for circular.

Canadian Aerological Institute
H. R. RLAYTNER

DIRECTOR

115 East King Street
Toronto, Ont.
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tials to having made more large and successful sales
have proven that you should not separate the opportunity and the salesman's talent.

auctions have been made when the oppottmity was most excellent. We have never made a failure.

than all the others now

From January 5th to the 3oth of the
same month, we made the largest

exclusive diamond and gem sale, and
most productive of good results of any
auction sale ever held in St. Louis, when
we closed out the old retail house of
W. A. Gill at 612 Olive Street. This
per cent. of which was diamonds and pre-
sale amounted to over $50,000, ninety
cious stones. Write Mr. Gill and get the
net results of this sale.

I )tiring November and December on
State Street in Chicago we sold over
$1 00,000 of merchandise. We have just
made a most successful sale in clos-
ing- out the old pioneer firm of
F. C. Cook & Company at Janesville,
Wis. We are now engaged in a great
sale for the Burns-Barry Company at
Memphis, Tennessee. They wrote to
nearly a score of New York Jobbers
before selecting their Auctioneer and we
have the proof that we were recom-
mended by all of them except one. Have
been obliged to turn down sales in Pitts-
burg, Cleveland arid New Orleans during
the past few weeks.

If you want the services of the firm
that has held first place for more than a
decade of time, you must write at once to
secure dates. We can prove by creden
in the business. The past few months

Several awful failures of

Long Distance Phone
Harrison 4011

WRITI.: AT ONCE FOR A BOOKLET

BRIGGS & DODD, 1620 Manhattan Bldg., CHICAGO, ILL.

RICHARD 0. KANDLER
Founder of the

Jewelers' School of Engraving

7TH ST/CCP:SS1-0T—

'he Jewelers' Achool of engraving
liCtiricAuxasztian 1880 SuitQ 1104 Heyworth Building, CHICAGO

RIC71-1.A.1-LD 0. E.:A-NM...MI, I'ROPIIIETort AND Clarcir INSTRUCTOR

BEST EQUIPPED SCHOOL
01? ITS KIND

BEST AND ORIGINAL
SYSTEM

SEND FOR HANDSOME
NEW CATALOG

CORRESPONDENCE
SOLICITED

811111,01111114711i711T171401.14"01 1

ARTISTIC MONOGRAMS designed to order
In Pencil, 25 and 10 cents 8e11d money with
India Ink or Water Color, 81.00 f order

SPECIMEN BOOK Monograms and Lettering, 75 cents

ENGRAVING TOOLS ready for use
Send for Price-List

TRADE ENGRAVING

RICHARD 0. KANDLER'S STUDIO

1104 Hayworth Building, Chicago

ii

We
Want

to Send You
Our Catalogue

It tells all about the NEW
CENTURY Engraving

Machine—the machine that will
do your engraving for you—better than

you can do it by hand. This machine
does all kinds of engraving. It cuts any

kind of letters—broad, narrow, fancy or plain.
It engraves on flat or irregular surfaces on

watch cases, inside of rings, on cane handles--anywhere that your
customers wish engraving.

The NEW CENTURY Engraving Machine is almost auto-
matic in its action. Merely fasten the article to be engraved on the machine—and trace
the letters or design. That's all there is to it. The machine shades the letters as you
wish—the Variator Attachment gives you any slant to letter you wish. With a little

practice, any clerk of ordinary intelligence can do work that equals the work of
high-priced experts.

But get our catalogue. It tells in an interesting way just how

the NEW CENTURY does its work.
The catalogue is handsomely illustrated, showing

different classes of work, and the machine's flexibility.

-

'1•1144410k,

•
Imo

—

Shall We Send
The Catalogue?

The

Eaton & Glover
Company
Sayre, Pa.



NAWCC, INC.

P.O. BOX 33

COLUMBIA, PA. 17512
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COMMUNITY
SILVER,

THE EASTER AWAKENING

'k:ASTER marks a social awakening,
•! which lasts from Lent to midsummer.
)1! Weddings, dinners, luncheons, recep-

tions and a round of social functions
greatly swell the demand for silverware. The
demand for

COMMUNITY

SILVER
during this period will reach high tide. The
public mind is now fully awake to its quality;
and our notable advertising will furnish an
unprecedented stimulus to sales.

Your spring orders will be large factors in
determining the success of your entire year.
Nothing can help more to that success than
Community Silver.

CHICAGO SALESROOMS

SILVERSMITHS BUILDING. Founded ISM

NEW YOR k . SALESIWOM
' 391 BROADWAY.
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THE EASTER AWAKENING
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ASTER marks a social awakening,
which lasts from Lent to midsummer.
-Weddings, dinners, luncheons, recep-
tions and a round of social functions

greatly swell the demand for silverware. The
demand for

COMMUNITY

SILVER
during this period will reach high tide. The
public mind is now fully awake to its quality ;
and our notable advertising will furnish an
unprecedented stimulus to sales.

Your spring orders will be large factors in
determining the success of your entire year.
Nothing can help more to that success than
Community Silver.
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CHICAGO SALESROOMS

ONEIDA COMMUNITY LTD
ONEIDA, N.Y.

SILVERSMITHS BUILDINC. Fotinilill 1848,

NEW YORK SALESROOMS
305 BROADWAY.

p.

_,) (7---"""Pr


